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Clarke (1976, Mﬂ AREDINANTINLITDY
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wqmnﬁawmﬁ Mi jﬁ:ju ﬂﬂiﬁﬁ 15l
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The economy
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/ ' _ - Product quality
£ (=
Distribution | .gwg or -
ECErT

Z
LTI I

o
o

e :Belch, G. E., & - ). AGVETLGInG Gnd :,‘ otion: an integrated
marketing commﬂc emork, NY: McGraw-Hill,

p.200.
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mslfsemtnelunisaedngusrasfasauwsnunisaaia An Mslamomms (Direct-
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response advertising) ins1zmstamandszinniiasinmstssanguilaejandali
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i

£AATBRUAT 39N 1THUNAN 56 ug ‘ nslssuNRenIsaesns

ﬂ'ﬁﬁlﬂ'\ﬁuulﬂUQﬁﬂ’l?YI!J\llﬂlﬂﬂNﬁﬂi“"IIUYI'lslﬂﬁ?ﬂﬂﬂ’]?N'mﬂ'ﬂ suldun JJ\ﬂM mmm’m:‘

ﬂﬂﬁnwanum

(Attitudellmage ﬂﬂﬂaum s"zumu Emrmm'\ AN lAaNATTadUAT (Purchase intention)

¥ Qs wnrﬂ ?wﬂw ﬂqﬁaqﬂ:mwunlu
Gasraq MTUNALDTDNA mqnuﬂmmusammmmmnmuuﬂm’lu

snuzti 'anmmmmwﬂuum‘[nmnmm'm-nwnﬂu (Liking) BIRAUAN \fieTazdenaliiia

ANaula (Kn

wqmnimmﬁa (Purchase behavior) mu'lumﬂuﬁq (G. Belch & M. Belch, 2004)

lumsiannuaunisaaniilduanssnuresnsdeansunsaufluinguszasdaes

o

wnunTRAIAY RaNd1Ange Ae azfeamianudnlatanssusunisnisneuaues

(Response process) 104¢5uasniisian1sIuma (G. Belch & M. Belch, 2004) Faaziflu
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o o : = a &' i

(Unawareness) luautsadudugaine fe mafiangfinssunistadudn (Purchase) vizen

v v v

Fandn arduduTenanszny (Hierarchy of effects) Taananalddn arduduresaansenull

° :ll o (3 =S o
azgasoinunueilunssdaglssasArasununisaana sautauuinoeily
nsdnlsyansuasnalumoun (Advertising effectiveness) lasaetudeany atnalsiniu
A‘ o a o o :" o ﬂl Y v Yo
ludaaFuusnrenisimuu s fudusssnanseny dududasignidudauazldFunns

anesdernutindataluniniunthunusiinanasdanasaslamun Jeludasnasann

)ﬂ

uw:ﬁmé'\ﬁuiwmmanskuﬁ‘lﬁnnﬁm ( mamammfmﬂun‘[mvmﬁmumunmmmm

i awldwamnaTunguiiidui

m'i!uum'l (Barry, 1987)

WRIUINTURILUIAARG m effects development)

WnsAnmuunpals-2 '\Lﬂumi'nﬁaﬁqzﬁmﬁﬂm'm

FSnuazinAaadnlationmd ghadsam g " \\4‘\ \ AgnsENL (Hierarchy of effects
theory) flaus lugAGNA Y] g\. Afin s !ﬁl \ '
IinamfavaunsramdHian s x, Iﬁ Bavudnlsiiseanidu 3 4aa9an Felutaa

(Pt ok
o ,' l:é._

ieypifaqtiu Tne Barry (1987)

AMINEUNGT T8 imLIN svelopment) Taauwadslutaainani 1§

FugninnldFusl A a. QA A TUEARIUINIENUSNY faAS

Whanenlpsas e A ae eWOrS AN IR RRI S AT LU AR LUT AT
A

vaor o X o Y

Ta5untswaunaulae N 119 X el uLaY

unasanen wamlwﬂqmmmamﬂm'l ‘H’Nl')ﬂ’?WﬂJ‘lJ’)ﬂ’)?ﬂJJE]‘l‘WJ (Modern

development) ﬁﬁ\ﬁ@%ﬁ%‘ﬁ Wfﬂﬂjﬂ/ﬁneasurement of

advertising effeétiveness 184 Lavidge Was Steiner 1u1J A.A. 1961 nﬂ'lﬁfmﬂuunmwﬁ
B LA 0 101
1970 wagriannluTNIANAN 1FENIT TIININITAAATUUAZNITUNAN (Challenge and
defense) Bt lutasnandausinanamsssdi 1970 Wwsumnaunalaqiiu Fauiludosnad
funissuazindsdnniasulnsnnunnunaatayinu lEvin1sfean o ui e Las
ARATULUIAAR N ALTUTRIEANTENLLLLALAY T LN IMNELaT AR A LN L AA
d‘ o 4‘ 4‘ el. o v a d‘d 1 :’;
AININEINU (Involvement) TuiiluFesresnauineaiuresdiisinanisensulamon

uazsiaduAvTEN1FNTL TasuuAnluusiazdaanan ineaniBunsne dal
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UM INBHUINFIENUSN (The early development phase)

111l A.A.1898 St. Elmo Lewis (1898, as cited in Barry, 1987) #iaualasesneaes
a a‘ ° o :" d. Y R % dl o o £ d‘d‘ ¥ =
uuoﬂamLﬂumnu'nuvuLuumuu'm'nmwum'\wmﬂ (Salespeople) mwwmmvmmmgm

ANaula (Attention) SnEaanningula (Interest) Wae a¥pnuiufiunsrou

o a

(Desire) maﬁué’ﬂﬁlﬁmugua‘fnn‘lﬁ‘lm -nqmﬂm'lumwm $191] A.A. 1900 St. Elmo

v o
o

Lewis IEnaaiedudednduduia indnungas Ae srdudunsfianisnssi (Action) Tael

woAAl tﬂum‘qnnuaﬂ'mmﬁm \ “ i AIDA (Quuumww 2.3 tszney) 3a

"‘.‘-w\'“ AT 4 ot A a <
umﬂmummtﬂugﬂuuuumﬂ LU tNEeLad ] U LHANNITIABULNAINAINITUE

warnsiaeun lulzunaade svet NNl bu ) ;'nummmﬂmﬁmﬂﬁﬁsiaﬁu?hﬂ
Aax1 Sheldon (1911, as cilg 87 987). tANANHBIUILUIAUAA AIDA 784 St.

Elmo Lewis fialidn Aasnaeii; /" \'\\\

189 ANNInala (Satisfagion) 4! nfn AIDAS (munumwvn 2.4

nasnszvindae TuAe a1y

lsenau) 1aer Sheldon Thwés uﬁi* nARANTZUAUNIAAENY 5
ﬁﬁﬁn%uﬁ'lﬁ‘lﬁaﬁzmu \ AR (Purchase intention)
dosienn deil@uamouadinginn »'.a- ; Euuazinasnen liaue
WA FuTuTTEn e In AR ‘ ANEILUN AR 'namu'lmmmuumumnn
-ﬁmm‘%uinﬂl-iﬁujmumﬁ 5 ewis UAZULIAA AIDAS 789

Sheldon unwuviady (Bar B ]

uuumwvn 23 uamuyumaaﬁnsmﬂqumm'mnn AIDA

FULANENINYNNT

Interest ¢ Lesire Action

TSNS

Attention

, q
A Adapted from Barry, T. E. (1987). The development of hierarchy of effects: an

historical perspective. In J. H. Leigh & C. R. Martin, Jr. (Eds.), Current issues and
research in advertising 1987 (pp.251-295). Ann Arbor, MI: University of Michigan,
p. 252.
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umﬁnéhﬁu%uluﬁqwfmmmsfs"‘umnﬁﬁwué’oudmjnuﬁupmmma‘%’ufﬁq
R nauazdenssns (Intuition and logic) unumaaw FananalgdndelifiuuaAnlaly
doana iR R WA NSRS iB e lsrdny (Empirical analysis) \ag! ‘a'n';quTq:g'q
Anilefausiutifisasminmnuaneiasin L ATnARangRnssumsTeduA W A
(Immediate sales) muﬁq:qu"q-?;q:u“i'uﬂﬂmqﬂauﬁﬂﬁ‘lﬁmnﬁqm usiaeinalsfimnuLgAa
viﬁqqlu'ﬂoqﬁmuﬂnq?éuusnﬁﬁﬁﬂfhLi'_luuuo?\wﬁL’flumngquﬁmmsnﬁﬁ‘lﬂﬁmuﬂﬁtﬁﬂ

_a o o :’/ i H o z o
wwRssAufuiiuiseniulusndrsnnaulugadalil (Barry, 1987)

<l °
WNUNINA 2.4 LAASHUURN
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y

-

Attention

Satisfaction

un: Adapted from Barry, Lof hierarchy of effects: an

historical perspective iy Jr. (Eds.), Current issues and

"
research in advertising : A rbor, MI: University of Michigan,

p. 252.

AR INAIUINGE *a!'

y

uwzﬁmlwmwmugmmuﬂ'luuuumwummﬂmwumn snaluannuunfnluy

*mmmwmmﬂuﬁﬁa W%‘ﬁwﬂ*ﬂﬁfémﬁmﬁmwm

maqmﬂnnuﬂnﬂnﬁwqmm‘?umﬂﬂlwuw Tﬁﬂuuqnm'lmmmmumummms‘Tmmm

WA LA U LA A

Usc@nsepesls UTWIAINRUINTT i} ABHAIIUNNTIAE3EY A model for

predictive measurement of advertising effectiveness 984 Lavidge W&z Steiner Wil a.A.
1961 FefiulssifudrAyfingnadn frialnAazdiaaiinginsruftnlunnausasdsuduauty
ﬁm"’}ﬁuaﬂﬁ'ﬁﬂﬁﬂmﬁ‘%ﬂauﬁ’] fii'qéﬁﬂ”u-;Tuﬁqndﬁo'?;ﬁu?fnm:ﬁmd']u"l,ﬂﬁazéﬁﬁu%u&u Y

8t 7 Sndudu 1dun saduduusn Ae naslimss 2WINF9N1539898UAY (Unawareness)
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fduduiians Ae N3AsEULNGINN151a9AUAT (Awareness) ALTUNAN A N9l

Qe

AfiAsaruAuA1IdaInsasinausesls (Knowledge) SdLSURE A N19iiALART



32

TurausinfuA (Liking) Seuduivih Ae nslvimuaanTuseduAiiininnduoug
v [ 4 ' v
(Preference) aeLdunMN A N13lANLT70u AN IaTiazTaR WA (Conviction)
o o :Ia £ <~ - - : } 3 A' o [ :',
wazSFLTUgAYNe AR NsANOANTINN19TOAAT (Purchase) TANTZUAUNMIAMNANLTY
284 Lavidge uaz Steiner hunianiulude sUuuusfudusesnanssnu (Hierarchy of
effects model) (AunwNWT 2.5 1lsenaw) Tae Lavidge waz Steiner (1961) lénanatia

o o :’/ d’ll v a v i ' ° o :‘/ [P - 3
nqejanuiurenansenuiidn fuslnaenaazlfinanlunsetluusasddudubivindud

v

16 ansaatingu ﬁu?“[nﬂﬂ'mqvh”mmﬁa lunisiaeuaInaIsudunIsAsEuting

UG

(Awareness) lWfadnaudupansidudas .
RS\

Bousngndudunnudute anaalileaa @uAn (Purchase) usu uazlu

ference) waatazldaatuinlunig

1 v ¥ = ' v
UNTALTlNARNRATIA A Daaea Wi T iRa N e 'Luwml.ﬁmnun‘lé’ fialndntiu

szazinanlunisdenlily ‘h *‘w giAagdinansznuN1AIniladadufan
iy taden1esuanine / : NAIMAUANWLATEFAA (Economic)

¥
sy uananiiguslnpgda; /7 RN G ’% it b ?mwuus'[nﬂquﬁmmmm

wuLFUWAY (Impulse purciiasg) WEilng “\: \ u‘numﬂaﬁum (Purchase) &
o ] ] ° :’1 '“"'i;'-‘
lwiilaglaisiasiudnALdde @ p e

Lavidge WAz Steirer 61).%5

NANSIUBAUATIARAN S AT &

1‘1.I la I ENUAR TR ST TR
flUua9 A28 N17NINITULNUTINTI 94

Tawounldl 3 wiw fsil wiiad mation). ansAudungusinedeeg

lussiudu mwnu wareness) WasnIT i dge) wihnnges Ae N7
'luquﬂnmnmnﬁunﬁ (m/tu anAuduANTUTaL

(Liking) Lm.,ﬂfrm‘nwnﬂuu‘qnmmumau (Preference LLﬁ"‘WN'WI'VIﬂ’HJ An 9N

guilnaiiang Tﬂlﬁm?‘ﬁﬂ% (ﬁjnvuctnon uazmste

(Purchase) Tagl wmﬂmumwm 3 z;mvmmumwmmmm’imamanu Classic

psych Woﬂj Wﬂmm dﬁlﬁ»ﬂ d“i‘lﬂw &t\ﬂi‘uﬂﬂuuﬁ‘ﬂ
An nowgm'mm 4 (Cognitive) vunatd avAsznavrasnisAnfiiiunisldanuiiume
Wunalunsiindula (Rational) daussfilszneviiaes An ANGAN (Affective) wuneia
avALsznavresnisAaniiiunisldansund (Emotional) lun1ssndula uavasdlsznenfian
= Y . < - a da Y o ~

Ae AW TUNIBEN (Conative) wunala a9flsenauraemnNAanN A TTuBeTe
walduazfanginssu Taelugauil Barry (1987) 1énanaidiudn dtefluafausnaaanis

o a a o o o o Ay v = v 1y i
Wmu’]uu']ﬂﬁLﬂﬂqnuaqﬁ'u‘ﬂumﬂqNaﬂﬁ‘:'ﬂn'ﬂ‘lﬁunq?w‘,ﬂnq ﬂ'ﬂugm’]m‘n’lh (Cognltlon)
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] H v
ANEAN (Affect) uazaaultiuiden (Conation) Tesienn Idifluiadeniinnsgradaiesass

ngaviadenilslunmsimuuuaRafeaiulszdnsnareslaman

a ° a0 o ¥ .
UHUMNA 2.5 UWAAILLUSIRDILATIRS I MR RALAUABINANSENY (Hierarchy of

effects model)

Purchase

Conviction

. feierence

Unawareness

-
»(—

u1: Adapted from ié—;—-—--— J, & Steir SFA model for predictive
- etin@25(6), p. 59.

o iy Wﬂ%&j’ﬂﬁ TN Gt

measurements o!ﬁfec y

LﬂﬂQﬂULL‘l&’Jﬂﬁﬂ U‘Ilu‘llﬂﬁﬂ’l?ﬁﬂﬂﬁ?‘ﬂﬂ')?ﬁﬂm ﬂﬂﬂﬂﬂﬁu‘ﬂﬂ\i Colley (1961 as cited in

T N TR
dvertlsnp results ﬂiﬂ.ﬂﬂﬂ’ﬂﬂﬂ? LULRIAUAUNL u‘m‘qn ULU12 DAGMAR model 'N

LEH TR 'Luma‘mn'\mam?'lﬂmguﬂnﬂuu azdleamlidisinainaadnlaluansdedl

R A P i S 4 ¥y ° a3y a a o v =
28 4 AIALTU AU RIAVTUITN '-\:mmmlnguﬁnmnzamms‘zuung (Aware) Tunsiieg

€ o

18981AN MFuTuNaes avsiainlddiistnaiarwidla (Comprehension) InRuAniu
annsabidsrlomiezlundilnald A duduiann azdeuinliiistnafinasw s

lwamlavsainauwa iy (Conviction) Naxga@uAniu uazaAuTugavine azsiaannli
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a

- - ; . .

é’uﬂnmnﬂqunmmnﬂauﬁ’) (Action) (G. Belch & M. Belch, 2004; Wilmshurst, 1986)
p

(AUHUNINT 2.6 Usznaw)

TntiuuaAm DAGMAR model 284 Colley (1961, as cited in Barry, 1987) ATYAD
nslaraindn WuiieeiaTesiianis@eassluuumilaesununisdeansn1saain

5 Ai' a a v é’ o s

ezl Aazsliulsr@nsnaraanislarunsisugiuresingussasinianis
A2a17 111 AT luNsaFINIRsTWINg (Awareness) vda ANTUTEL (Liking)

‘a4 unnaiazlssfivlsr@nauaresnisiaranainaanaisdudn (Robertson, Zielinski,

v v . ]
& Ward, 1984) annansilsiiie HLUNNLEIUTDINNTRBANS Se@1NN90
° _a i o 1 d' < o
NN7UsUNKANSENLIBINT gndlauFauieuiunig
Usziliulsr@nsnarenig TN YsTaInEasnIsls BN faseanI uAT (Barry,

1987)

d <
LHUNINTN 2.6 WAAILLL

Awareness »> Action
A Adapted from ' --.._ 5. E., & Belch L M. A (20 04). Agver] ising and promotion: an
i l."
integrated marketing & "€d.). New York, NY:

f i
McGraw-Hill, p. ll 'd

uﬂnm@ uﬂafl 1@ a ninﬂ rﬂ"]af’] i\ Belch, 2004) #
Z'Zi’fﬁ‘*iﬁﬂﬁﬁﬁ“’f SRR %ﬂﬁﬁﬁiﬁ;’:ﬁ “

vﬁutﬁmnu mnmqmmﬂumummuanskummhnumﬂaumlnu Fefieg 5 Andudy
W srduduiivil Ae mﬂmrumimnmfmzuunj (Awareness) fndLduiiags Ao f241
dumaiinpawaula (interest) andudutians fe SrduFunisBanslssdu (Evaluation)
S1ALIUTR Ao ArdsunsAanmanel 4R (Trial) ua:ém"uiuqm”nﬂ fia favdu
maiamsteNFLAWAN (Adoption) '-?fqgﬂuuua"']ﬁu%uﬁl.ﬂuﬁﬁnﬁul'u% Innovation

adoption model (AUANINT 2.7 Uszna) Fadeniflumnudimissetinnisaaialunisiay
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Y oa

wuzthAuAmiungiistnatiy e nsaienisaszming (Awareness) uazmananingula

U

a

(Interest) as@um MiARiLLFInA Ao Ny desedididlnaianisdszdiu (Evaluate)

z dud d
Fudniugon Inedsnnsnafigefiinnnsnaainaz el tnaldvinnsyssdinguin

U

]
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Aa Msligustnanaaasld (Trial) Audnsiaeting i Anasandalidislnainanisaeniy

q

(Adoption) TuguAiules usetilsfinuudainigdusinanaaacldduiuda uislna

a1aauiian1seaniyl (Adoption) viraiianisliseniy (Rejection) &uAmiunila

Adoption

Awareness

i Adapted from Bafsy, erarchy of effects: an

historical perspe e. InJ. H. Leigh & C. R. Martin, 3 (Eds.), Current issues and

| afeNi E‘]‘ﬂ el 1181 M
ARAAIAIAUMITNYAR . e,

development phase) u1mun WU AATEY Mcguire (1978, as cited in G. Belch & M. Belch,

2004) 'n‘lﬂmmfwmmmmnmummnans‘znumﬂdﬁ Information processing model ?Q

1 <X o o
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namaIALTuIaInansenugLsinalisielamands fuslnaasiinszuaunisiiluansu

|

> . - o 1y Iy X Ay vor <
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v
o ' o o o
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HATAUTURANYN 6 AIALUU AU RIALTUKTN HUTD?FW.‘:Z@?UH'T?LHUQEUFH

1
<

(Presentation) afLTunaes fuilnass iaowauladuAa (Attention) Snduduiiany
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guzlnAszritmadrladud (Comprehension) anfudung guilnasziianiseensy

v v v
fuA (Yielding) wisanuugiizlnasuiudaymiuliluaaiunseds (Retention) lunfudy
4 J o o : - 3 4 _ "a = z o’ i 3 !

W FedduiuiluamliiuinfiislnaazlifangAnssuntsteluiuiiviulamon usias

!
P
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woAnssuN9a8 (Behavior) Wusnsuiuvinege (AUAUNINT 2.8 sznaw)
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BAUATINN 2.8 LAASLLLIRNIAE tion processing model

Behavior

Retention

) &S
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wn \

Presentation

"y‘—— Y |
fiun: Adapted from Bemx G.E, & BelchM A (2004). Aﬂerﬁsmg and promotion: an

/ntegrateﬂvgﬁ Wﬁwirwm rrdiNew York, NY:

McGraw
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mma‘nnmq'lm'\ unzA LT uTILAR LI AR anuadreadaiulunanaunin
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Aneifivg mmm;p_luunuwmmwum'mﬂmﬂﬂmnumnmgﬁ 4 wuAA AR AIDA model,
Hierarchy of effects model, Innovation adoption model, Wa% Information processing
model NdauudausiuguuunueAniiifusfudursnisaauaues (Response
Hierarchy) 1eediisinaifisalamun ufiasansrduduluusasuuAnctituses

_ 3 a a b . ‘=ll ° 1 a
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Model
Information
Hierarchy of Innovation
Stages AIDA model processing
effects model  adoption model
model
Presentation
Cognitive stage Attention Awareness Attentlon
Comprehensmn
Yielding
Affective stage
Retention
Conation stage i
(Behavioral Behavior
' A option
stage)

111 : Belch, G. E., & Belch, MY A. ‘;,}-* \ d promotion: an integrated
marketing communications Perspe Z d.). New York, NY: McGraw-Hill,
p.147. _
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TaeuwaAnusnfirasinnsAnElutaanannsAnduuaznisuisng (Challenge and
defense) #1duiuuadsee Ray et al. (1973) FlEARUWEANUTTET Marketing
communications and the hierarchy of effects 34 Ray et al. liMn1sWRILILUIAANIAIN
Information processing model 984 Mcguire (1978, as cited in G. Belch & M. Belch,
2004) Tne Ray et al. (1973) 1ﬁﬂdﬁ03~1§ﬂuuua°’1cﬁ'u%umuﬂ?:mi‘ (Three hierarchy
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ANNULANANTBIRUAN (Product differentiation) WRTAMUIRIR LT AR RUAN (Product
involvement) 183413lnA Fagrdusureausznisti Bud Learning hierarchy,
Dissonance/attribution hierarchy, W&z Low-involvement hierarchy models (Barry, 1987;
G. Belch & M. Belch, 2004)
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Lw'ammmmmﬂlmnmms G)” 7 N(G. Belch & M. Belch, 2004)
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dmudia (Dissonance reduction) ﬁqnﬁmiﬂqﬁuns:mums'miﬁ"ﬂui‘ﬁL&'anmsﬁ (Selective
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mmummamans‘vnuimﬂ Iia etal. (1973) ﬂﬂ WLURNAUGY Low-involvement hierarchy

o B PRGN vt

duusn aniuAg L‘h‘/ﬂ]ﬂﬂ?ﬁl n15ae ua-'a ﬂ'VI']EINU?tﬂﬁﬂ'Q"Lﬂﬁﬂ'J"lIJﬁﬂLLﬁ"‘/I AUARNIIGE

YA By gy B i

1Be- m'umn (Cognitive-conation-affective) 184 ( (AR1319N 2.2 senaw) 'Nmi‘mﬁ

ge—/ 1 '
ua”ﬁﬁuﬁmau‘lﬁﬁammmaﬁm

sduulusnenitiasiatuisede friilnmegluaniunisainmsdindulatedudnidaanu
d. o ° . U s v :l' 1= ] [
\NEINURT (Low-involvement) nA1aAe Auddssinminlumaisas lifiaouusnsnatuly
o o/ A d . !
AuaNEzLazANININGD Tenslaimaunlaeld@anoatu (Mass media) azfiadnil

ANEIATINNALAUA lud Nl

v v
a oA

TraauAnregUuuLR1Audu Low-involvement hierarchy 3 ANUgIUNIAINNNT

=

2981989 Krugman (1965, as cited in G. Belch & M. Belch, 2004) w‘lmmmanamxwmm



41

1Y

Tamaninsimfiisediizlnn Jauamsisenudn luanunisainsdeduniipaufeoiy
o Tawametnsimiazlisusonfeunlasiruaivesdidinantsedudn1s uiasd
Weanansznusans3aug (Learning) Aedunaesduiing wu nisszandemsaudn
(Brand name), uriuiesraslamain (Ad theme). vieAnasylsiman (Slogan) sy Fans
e (Learning) 18efi3lnaludnmauziingnan fuislnaasinamifudiesalunisindula

\@anTe@ud (Purchase decision) siaanntiu filnafiazifiavirun’ (Attitude) Aa@wudn

wasanisslnaguAmiullude Tnsanrunisalilanansananaasiléan dediistnals

U

1 Fefjuslneastideyanananalil
o a g a ¥ o n‘ 1'%
AV AUARFEAUATMAIAINTILH

cture — purchase — attitude

hy guslnaiingsinssung

Grufaumluanosidlyafs 85 Eigsaias (Rassive) annniniudnuos
nsslauarandayasie nule s \\ ' \ ’N sAsTMININANHIENNS
IudeyalaaaanlusidR (Rlss g * At Iq'l.umﬂﬂi‘.,nﬂmw]mm

/PR w"‘” \
na1lg mu salg M viza Aty laman Husu 3 R

: InAdiaduslnaegluaniunisalnig

v a <~ d” a v a e ° o 173 &
ArdulaldenTaduAT uaNa LA parazinsiurnlaaldnagns

lasurninndniiennans

Rt

avALsznevauedlsHUIMaN A

NN9UIENANNANIEN ‘g;f R e -"-'1 o §9981999 Hawkins &

Hoch (1992) ﬁW‘Ll’J"ﬂu 7 N H Qwumuu ma‘mumm

nmomqﬂmauumvﬂmmLﬁ%;lmaumq:mlmm‘inﬂnmwﬂ'm'wn'lums‘qc-m (Memory)

1diga sanneduis @ WﬁWE’WH Hawkins & Hoch
a3 '1 m

(1992) 1nana Hﬂﬂﬂuﬂ’]‘ﬂu fmummwum’luuﬂaawﬁnauu ﬂ’li“llﬁ"l‘liﬂ@

ﬁ;ﬁaﬂj AN R LTS (1 et

1mmum‘ NAUATNNAINNENININ

gﬂuuummumummuﬂs‘:m? (Three hierarchy models) 994 Ray et al. (1973)

v
<

\Neadesiunismevauasesfidlnaselusonieguuiuguresnisiuluanuuansig

48

i
' v

28381A" (Product differentiation) WazANINEUNRAeAWAT (Product involvement)
113N Tasrdudunsandsznisiiu loun suuudduduusn A Learning hierarchy
Aa ° o :’4 o o . . ° o : P B
hagUwuusAuduludnsus Cognitive-affective-conation gUlluusfuduiaes Ae

Dissonance/attribution hierarchy #igUuuuanaudulusnsoue Conation-affective-
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v H 1 o x
cognitive uazgluuusALduRan A8 Low-involvement hierarchy MigLwus Auduly
Anwouz Cognitive-conation-affective latifiauigiuuuasuduisauilsznisees Ray et

al. (1973) nuasdanfivazliifunns1adall (g 2.2 szney)

R .
ﬂ’l?’lsﬁll 2.2 uamgﬂuuua'mumumuﬂezms (Three hierarchy models)

Product involvement

Low

(Low-involvement

hierarchy model)

Conation
Product -
Cognitive
differentiation
Affective
11 :Belch, G. E., 8 u_—._—__;_;——~-—-,_,‘r jo0tion: an integrated
. .
marketing comimuzjCe i rork, NY: McGraw-Hill,
J
p.150. .
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519N 2.3 uaAsgIluuuEIALTY FCB grid model

Thinking Feeling
High 1. Informative (thinker) 2. Affective (feeler)
involvement Car-house-furnishings-new Jewelry-cosmetics-fashion
products apparel-motorcycles
Models: Learn-feel-do Models: Feel-learn-do

(psychological?)

Possible implications //ossible implications

Test: et Attitude change
\ _ Emotional arousal
Media: Large space

Image specials
ive: Executional

Impact

Low 3. Habit formati - \\ elf-satisfaction (reactor)

involvement Food-housgholdiiems -+ Cigarettes-liquor-candy

Models: Do-feel-learn
2/ (social?)
N,
. . 4 ‘Il. . .
Possible g SSIBIE implications
|

|
‘I Sales =~  Sales

AN

At annIny iRy

Test:

N : Belch, G. E., & Belch, M. A. (2004). Advertising and promotion: an integrated
marketing communications perspective (6m ed.). New York, NY: McGraw-Hill,

p.155.
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ieu@eaunalii (Predisposition) 1eang@nssulunisnauauesefeladamilanifioun
fa X ' :

annsGEeud uaziflurainfdnnifaauluguuuresnanaduteu (Favorable) vidamanalai

d ni. o a o o -J %

U9 (Unfavorable) T9unagnnis dnnsaans uasinissanilaldanuvunsees

NAUAR Aouudusingaa il luunanafiganrdaatuA1IRN RAINT2 Allport UNLNIAY T4
g ' o a A ¥ a AJ < v

N&1997 ViAuAR Ae i tinteginssununannsGaus lnaasnausuaseanunly

stuuuresnadntugeu (Favorable) wianaudanlaiduteu (Unfavorable) siadalaga
dl [ ¥ a d' < 1 dl :’4 a 3

wils hidraziflududn n1suinng yara aui viewaN1salE1 eaanaidntuaziisgy

atinsAaiasliin/faundaslutaasy sistent) (Fishbein & Ajzen, 1975:

Hanna & Wozniak, 2001: Hoyar i #Schiffman & Kanuk, 2004)
y J

: ¢i‘ o o <
405 mz‘nmmy 4 1sznng Aa
o a = 3 - “_} k ; a o a
Usenisusn viAuasAaziAb 1387 (Adi are\le -\- ) Usensnaes riAuAsiy
wualinlunisiianisna g itudes arepreoh .,,, s to respond) Usennsnany

riAuaRaziilunsaausuedlizliu ngdisaiaaevierIw ngeuas e uaus Ty

g9919amide (Consistently fab reSponse) WazUszn1sgaving visuas

H o A 4. ' o o aa
'-vzﬁlawm’mmmﬂmnum'lm AL TAL 116650 I IUUAR AN TS 1DV AUARH
?ﬁﬂﬂ:ﬁlﬂﬂﬂﬂ’l\‘l At - -~
o ’L o T . \‘ - v
ANBLUSNATATL%e 2K mmn’mmug (Attitudes

are learned) N&NIAR NI ﬂmmﬂﬁqmqqmquaﬂa'lu'lmﬂua AAfsnAsiie ey
mmf-rmmmzl n";} avorabmty) UWFaAN
Lidurey (Unfavgrability H‘E (|nformanommmnuaqlﬂawm i N1g
TaFud ﬁ ﬁ Hu

Usea q@ﬁ ”laiﬂﬁmmal mﬂml g’!mml‘mum

ﬂi"mwlﬁﬂ?vmwm sy mﬂmmu unmmmmqmmq 'l.wﬂuamﬂmmnuaum

m‘ﬂmm?m?mum?ﬁﬂmmwm‘mmmlugﬂuuwi'm m'a:gqmqm:'lugus“imm

(% add . v o Vv o o v Yy oa a
wnuﬂmmmaaumuuq v lunamseaiudy unnrasatanisaainliguitnaiina

1
o

NAUART LIARAUAT ABN1IN1TLFNNT visaudussalssfun1edean il wReony
NG9ty NesunA L lidy seeiguns fldvinnslinuaBundeyasiaun

Usrmauldfumautumasinsuasdunsasineiacléiu mndudsmumimuruuiesnuu



51

Turnsiiuen mammamvmum'mﬂaamﬂua andaTINsNaglRMALLaInuY 1y
v
N
o Ao o o a a‘ <~ o a v -
AnwuLNdAIeaiAuARUsn1shaes Ae vAuamATuuwe N Tun1siianig
ABLAWBN (Attitudes are predispositions to respond) NAN9Aa NAuARTIuGM a0
o - S i - 1 1] - 1 1 1
dunaiuld imsiruesiiludsifintuedmeludnlaanusiazyana visaaranandlédn
nAuaRet lWANHUTI89R@NNE (Hypothetical construct) Minasnisanstaiie 14 lung

asuenszusunsAndulawaziue idulunisiangAnssuresyana nsvillaypraiin

(% Add ] v ] a ‘.‘z Y : d‘ :I’ ) a a d‘ =®
VAUARNAFIBAUAIYTENITLTNSIUUAT \ UAAATIUAZINANGANTINNLAAIRANTY
d. [ v Gl = © \ a d‘ ] .
ANTUTAUFDRUAYTANTLARAZILS INOFNTTNNYAAALARIBBNGEAILA
d

Awtlainazaanpiesiu AARTEE q'] —'
ANHOUENAATY 19 1k / \\ VLﬂumiﬂﬂmvum'lugﬂuuu
¥99A N TELUTRAI N [2igatle A/ \ I (Consistently favorable or

unfavorable response) NAaAAaY l/ &4 Wm’mﬂquﬂnﬁ‘?u'ﬂﬂmﬂﬂﬁ
9 »

Nuamaanuifadelnddnly N s{ eliduteuredelafmy

iruARNNANATaNadE Y IFan nnaRn e ) il NiANNANARaATIALAN
Il a o i ‘ o
(Brand loyalty) t11 WoRIngsanin f::;hm__ AUUZINAUTE LTS (Word-of-mouth)

Whagiu "3""“3“' o

AMNFANTIWT axilAauaiing [SY s AL ”I\ Mane laednnisaainaIunsany

o d' o e . S—  — ‘ e t=ll b % o y
ANBOUTNEN ’V EUAS RS HAAA TS AN TaNUAY 1A

Aanila (Attitude objectsrn@ 9 azsinufluiAuaRnifAed

i

ndanils lidnay Li'_luvmuﬂ‘gmﬂaum (Product) ‘nﬁuﬂmﬂma‘mm? (Service) YiFiuARG®

RPVAUAN (Braﬂmﬂﬁﬂ?Wﬁqﬁﬁ NAuARFaLszIAY

EI‘N’] (Issue) ﬂwuﬂﬂﬁUﬁﬂﬂ'ﬂwqﬂﬂi‘i‘N‘ﬂﬂQUﬂﬂﬂ (Behavior) s

mmﬁmmmwmw::::::::

mumﬂu‘,amomqu wie L’J‘ﬂugﬂ'luﬂi‘:ﬁi.lﬂ'\?mﬂ el ‘]NYI fruARaziiufanIune

wwalinresnsfiemgansausineld inseiruafaziinonaenedesiumgfnssuiase 3n
:'/ o Ad‘ a 1 :l/ v I a ° ' o ] 4‘
VINANARNINATUNEY azsiasliauasiainane bidasuulsdlugaessazinanwile (Lutz,

1991)



52

a

NATRINAUAR (Dimensions of attitudes)

Hanna waz Wozniak (2001) lénaail ARwesviAuaf (Dimensions of attitudes) ‘1§
9" mmﬁm'ﬁﬂuﬂﬁmmuﬂﬂa&m:ﬁm’muﬂnﬁiwﬁu‘lﬂ'luusia:ﬁﬁ 1aun Hifnna (Valence)
AN (Intensity) uazAasilugudnans (Centrality) Sl dAineasen fi

5 1 e A (Valence) Tnerupmtuasiiamislilunisloniauit laidnas

Lﬂuwﬁmﬂummn (Posmve) mmwmﬂm AN LTI RS 1A R vranANnIa

o dl o ¥ ' o “ | ¥ d. 1 4 o
ICAUNNINUTAUDLFAINAU . NUAAR TINEIUBINY

woEnssunnalfeuldaunsen adiofe \ lnpfiAupRTduTeAuA laRuA iy
seaunnuds il og el Ginsbl ?"\\ 31 "ﬁumfau lunmanduriu dn
fiFlnAfipNTuTeURes Win Ll A ilde e neifuszlAuwadluld
Aupau B (29 \\

aa Q . S d' d' =l' 13 o | a

A 1 !’ pAiluEesnatetuAtan

(Values) wazma13i@e (Beli ﬂﬂ ¢ \ dayatnarsvsadlszaunisal

= o a ~ = d' v a y ' a
nenfugslaguilanlndiay 189NN s nqumlviqﬂﬂa

:’« o Alﬁ'lil ' :l/ ° v a d' o a
WUV AARNTUT UAD AU ' 'Lmnﬂﬁ?Lﬂaﬂuuﬂmmqmuﬂm

reyaratuldeandagiiuiy — 2"
Y . y D,
uanantl EngélrBlac akAnanfasriurasaaula

'lumuﬂmmuuﬂnmﬁ amuuﬁnﬂm‘"mumwuuhlw ﬂmmﬁum'lmaumummn
winls Aaszdiavin m E‘Lﬁg\ BEJ mumu‘lﬂmﬂ Wl
Tunnandunu o <A n“: UNAUARFBALAN LA uﬂ’mmm fazn 1o

v a d o
iy ﬁwxg ﬁmmmmﬂwt ot
A mm'\ﬁ‘

FrRulatedudsiel

L4



53
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[l
o

qmauummauﬁwﬁﬁ’u 34 rbutes) Laun 3ansAuAT (Brand

Gl

NTANITRBNLLLY U?i‘ﬂnm‘n Package design) Whimu

NP 1) ¢ VLme MGy
AR AU AN AR i

Qzﬁlﬂﬂﬁm:ﬂmﬂ"ﬂﬂ‘/mﬂ‘llﬁWﬁGl’r]ﬂ’lﬁ‘l.ﬂﬁ'/lﬁuﬁFI‘]!‘BQNU?TJ‘IF\ Tneitlasasinaiinnl9Eslng

name)

RaviruaRTy Usznevludan 4 flade lur Svanaanaseuaia (Family influences) ngu

\WWauvTaAuFan (Peer-group influences) dayatnassine-uazilszaunisal (Information

U

v

and experience) WATYARNATN (Personality) 189£15InA (Assael, 2004)

U
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o o v & . .
uuu:n'wﬁ 2.12 WHEAILHUUIIRBIRNALYULRINANTENU 3 gﬂl.mu (Three hierarchies
of effects)

Attitude
Standard learning hierarchy: Based on

cognitive
Beliefs @ Behavior > information

processing

Attitude
Based on

behavioral

learning

processes

Experiential hierarchy: e Attitude

Based on

hedonic

consumption

S aa— Y
fiu1: Solomon, M. R. (ZEA). C

Upper Saddle River‘Na Prentice Hall, %3 .

AULINININYNS

uiladeilzh Ae §n§wm')nnsﬂyﬂ§9 (Family influences) %u na1aléd1 AsauATa

WAL UL R

bUying, “j 7ving, and being (6th ed.).

Lﬂuﬁqﬁw

wazaulpasauaTaziiiuAunquusnhTianEnARER T IUAMNAR AT ArTlan soudl
viruaRnifedes A luitdnresnysd anfaetnudu nsisnldFussiasinnisi
ay - : \ .o | G o o o ada <
asegnanvisasunsneanwell Walalldudlvg Alinasdfiimunanasegnauvie

' ' :‘l ] o/ d. <~ 0 4‘ < Vo % [
TNFInatiueg tadenaes Ae nguieuTaAuian (Peer-group influences) laidna

4 Yo L 4 o vy v Y e a .
dhuweusanduFeu a1a19el iNeusaneu visawantine Wusu douudusianiwase
nsinanAuaRzadTlnAvsdy luueai nquaumantifiianinasenuAnvraniL

delunsindulageduieesdizinaléinnniinistawnn@edn Mifhututinezdays
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MeafuAudnidannguaumanil sinagldfunnndeteuazanuiionlaanndiiing
Y a v .'r o nﬂ‘ < ;3 (] '
wnnindaysduAannsiasnniues tadanau Ae dayat1aa17619uas
1szaunsal (Information and experience) lasilaguslnaAtiadNsaINIsAUAN IAAUAN
wiks fii3lnaasinnisGandays (Retrieve) agluAa1amsaan (Memory) wsahiFandn
« ‘ ° o 5 : 1
dszaunisad (Experience) iwathnniudayalulsznaunissin@ulalunsdeguai s

v a

dnduslnatidayaliieana guslnafiasiinisillafudeyadnaanssines) (Information) aan

R

b3 [

dedszinnsinaiindn elidnaziulszaunisal (Experience) wiredayatnaanssingg

(Information) finy Aauudausiiiluilad \T\ ATiu 28981istna

190 yrannwsineaesdiilng

1512 (Submissiveness) WAANTS

-
5] |

o 1 [l Y a d‘d
i einfatintu gListnand
e 1 dld
Jompetitive) TAULAUNAIMANNG

Urnzguus uazinavaed Aalfnipn i ’J"lfﬁu \usiu (Assael, 2004;

ANMNANNUGITZUINIAN ieff LAY HFLAR de)

Assael (2004) N9 AataN A TNAAUTUANENAUS T UGN

NAANANNUEAINA Azt
L)

Whinnspaieaiunsatizily Pioceminlszansusly Tnemgu]h

ANNLTDUASYIAUATITE

AnAsAnE lun ngufaniazauss
= y‘A o a u a d
(Balance theonfjtﬁﬂ‘?nlﬁ] mgwfﬂ\ies) usenguuLy
AruaNTAMAElaEN 1T (Fshbein atlributé attitlde mode!) FeseaziBeAFne Fil
~ ¢ vs
RSk LN e e
Lutz, 1&) atlumsyan mAasEhd uazANNTAN129LLNA

1ae Solomon (2004) lansnaidTudn nufanizanaaaziieadasiuanuduiuiiuies

NendaaiuauduiusiindnnudaussiAua

aesdtlsznen 1w asfilsznatusn Ae ypeauaznsiuFaecyARaY (Person and his
or her perceptions) (P) a3fsznefiges Ae ﬁﬁuﬂﬁmﬂqqﬂﬂaﬁﬂﬁquﬁaﬁqlm (Attitude
object) (0) uazasFsznaufian Ae yaraawTeAsELTAtade1 (Some other person or
object) (X) (@,umumwﬁ 2.13 dsznay) InsdnmaizanuduRusiursussrasflsznay

an99inTulun1auan (Positive) viaay (Negative) flé dalaenfiuda fiislnpaas
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Ussnunlirnuduiusesusiazasmlsenauihuludnrnsifinouanasdaiuuasiu
(Balance) wsith&uslnasg luaniunsaiipouduiusresusazasilsznavlifinom
aupaiu (Imbalance) grstnaazwenenulfunasunsiuilunslanamiiane i

ANNENRUTIBIUARTBIAISENAL NALNNANANARBNATY (AUKUNINT 2.14 1sznaw)

d ot 1 B
UHUNTINA 2.13 WAAIAMNENNUSTUTRIUASTRALsENAUMANgBANTENAR

The person (P)

ﬁm:Adapted from Lutz, RJ. ole \.‘A.- in marketing. In H.H.

Kassarjian & T. S./Rob DEC \ :\ onsumer behavior (4th ed.).

»
1

Englewood Cliffs, NJ¥Pr, 43

tudes) &Fun1sWRIunTulng Katz
(1960, as cited in SO 1-—,~.—.—_.:.—“_.—.L—..-T—:‘. azgnivualng

us9391a (Motives) NHAZLS T guslnmanaasiividuniisie

&alaRenilaningeiu uietaazisanmanaiiuansneiullils lnamanamatudawin
. 2 € v/
1
7

W1 2 1L Ao
Uszanusn Aa un sz lemila C

a@ne (Utilitarian function) MAWANNARIAUNG®]

= £ d‘ < g o n o o u Yo o
mmaa(mwlg@e%nmjmwWzﬂamra«ﬂ‘lmmmm
(Reward)giFanisg I (Punishment) na1ahe HrstnAssiiaiAuARASAUAMINALAN

laldannnisiansandrdudniulinnulssTand (Benefit) ludnmuzla stugnanasler

dl 1 o 1'% o < ¥ fal' [ o
Anugriegludneuzaninislisda (Reward) ialinnuynifiegludneaznisgn

k%3

sl (Punishment) TaedguFlnanansauudadnduinivazneiiianaugs f13tnaf

U
P a 1'%

a o Ad‘d :l' 1 o v Y v a ) Y v :’4
LNANAUARYAFDAUANIY WS lunaAsaiudnu ﬂ']t‘lJ'Ui‘tﬂﬂWQ’]?ﬂJ’ILLﬁ’J‘)Wﬁuﬂ’]uWit

c v a

AalWiiaaunnd fuslnafasfiairuasnbildfseduAiiu (Assael, 2004; Solomon,

2004) uananil Schiffman uaz Kanuk (2004) falénanaiaiudn frislneaziiavinuasse
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< - . '
Audmiladulaanninlszdivduimnadensine udw wihidsslanldass (Utiity)

\hivdn FedgudniufivstenildassnsaiuanuseanisaesiiFlnauda fiistnafasl

o

Aa‘d 1]
VIAUARN AR WAL

< . s
WEUMWA 2,14 wansgUluuuasAilsznau LiduWuS Y (Imbalance model) ua

d a o
sluuuasAsEnauNENNUSIY (Balance model) mMamgudaniaz
AUAR

k) NINYNT
'7;14'1: Adapted ﬂnutzﬂjamygl ).ﬂhe role of attitude theory in marketing. In H.H.

=3

:ﬁMﬁgﬁjﬁMmtﬁWﬁﬂmr (4" ed).

Uszinniiaes Ae il lunisuanasanu (Value-expressive function) tael Solomon
(2004) lHasunadawifisasiduas ludssumiidn auflunisuansaenivmnuugas
(Self-concept) ludnwuzArlanvFanwdnsaizesdusinausiazeau laafiislnpazin

nAuaRsefuA lneilldNasnduiananulszTand (Benefit) WdFy wiaanilssTamild
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aael (Utility) 1898uA" uidiizlnaaziisviruassiadud lagnisiansandudniivinansn
wanvseasviaurnuitiusomuresislnaeanunlsetals
' = . 4
Uszinniian Ae i lunsntlesmuies (Ego-defensive function) 3aflunng
a 1 v a = o = ¥ -:; o LR a o o
8511091 guslnaazifiaviruaiainausasnisiasasiulilimuaaianiuiais
(Anxiety) saudaAuBRINITaziNANTUla (Confidence) IWunAwes visearananals

91 frlnpaiiaviruasnasieduinlaiauiiamisonliduilnasanuinaauas

w@snaFeauiulannauly santearunsoin Widulnadluieensusedannls (Assael,

2004; Solomon, 2004)

Ustnviia Ae wiiit] function) 1mg! Assael (2004) 16
j .d

) ' 4#‘ ¥ o
e 1Y %@uamomsmﬂmlmﬂmm

ipsnusssiasnasatieanly Tasdondiilng

28UNE9N ViAuARATdegL

srtzinty) AseAuANLE wenannii
u'. wnuﬂmmnm"mmqmmqv

NP2 ‘nqaum'w?ﬂuuwmm'm?
1619 muﬂmﬂ?:mwuunﬁ Wialu
i§lneinazhitideyaviianuilon
Lﬁﬂqauﬁq&uﬂgmﬂ

nanaleeagiuda Vi AALLLFIRZA mummi FIUARUTINT

L

i e e ~
o Se 1o e

‘ﬂﬂ\i‘ﬂﬂuﬂﬂuu LNARY -"‘ 'EJNU‘J‘TJ'\ﬂ?]'T"NJVIﬂUﬂ AN

a

AreRelndaniiunilouns 1 nEgENTu JUslnAgesAy
ﬁﬁﬁunmwmmﬂmmmu%ﬂnmuﬂunu umuuﬂnﬂﬂwmm% HAUMANIAINAIY

ﬂmmﬂums‘wﬁ E}%?ﬂﬂ@mﬂ?v‘imﬂmm

(Utlhtanan functlﬁ) HN'IJ?Tnﬂﬂﬂﬂu‘MuQ mf-mummmmmnm’mmmn'\ﬂumﬂwu

Mo b WO LI LE T L

function) qﬂumu (Assael, 2

nugauuuAmaNLENaIE1 /523 (Fishbein's multiattribute attitude model) I

a =R o a a A’ d’ ¥ a d. o o i
WunsasuneneiAuARdn mmm’mquL‘nﬂ‘nmguﬂnmnmnmmﬂuum (Attributes)

)

uazpnuszlamd (Benefits) 1898w Taadiistnasvilszifiu@udanndndumnugrfyaes

v

o A=II!1 a v o :' v a <~ 4” 1'% dlel o d.
AnanTiRAuAELTnAsiaIN? ndsantiu fustnassidentedui il ausuTRnuiin
Py

AaaNININge na1ape fuilneariinsrusunsidludndudu Taeluduusn fiiFtnaay

q

v

UszfiududnlnsfarsanananauiPaesiudigusinaliauddy (Evaluation of

U
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product attributes) (e/) TandaaniifiisnaaunsaidendusnianuauiRRNRsiens1H

]
<~

uéa Fusiean fuslnaaziiinpamidesiedudn (Brand beliefs) (b) inzasualiifaaund
siedud TeaziinannisszdiunnanRlatsautesdudn (Overall brand evaluations)
(A0) IneTAuARTIHeAUAY w:ﬁa’lﬁtﬁmﬂmuﬁvﬁh‘lunmﬁquﬁnﬁ‘u (Behavioral
intention) (B/) -‘imxmualﬁé’u?‘inﬂLﬁﬂwqﬁn?mmf‘gﬂﬁuﬁ'\ (Behavior) (B) luv”nﬂﬁqﬂ @
WHUN 2.15 tszne) uenanid nesluuuananiBvatedsznig detelddnilunig

aFgtuuuviAuAR lWAN RN TALTEY (Compensatory) faeiduiu na1ane ludusgy

L
Il o ‘a..\ \\ \ u:\al'
wsgiislnadeanansofiaviAuARRAREAN slnpazaarAnaNTRNuan
U ' 9 9
v v v 4 = = — j ca o ¥
AREIBIRUANAE ADIANTHIEN Uikt AU mwmmmms‘miﬂ'l'nﬂs‘:‘iﬂ-mnu

nslawndudlalay nsy M \\\ ttribute) 729RUAN L TsimN

wita f1i3lnpenaazlsndiunuinag 99 wazAuanTEnduadas 9@

o

TneiAnantTmng) oyt Az fyasazannsonseulidising

a v

a o aada 4

WNaNAuARNARaAA LA (AsSagl 2004)
a &

WUIAAANASL LA LUNFL

Armselalumsias ‘ on) et Al Idaes
Uﬂﬂﬂ‘?;’ﬂ”uﬁquaﬂi‘?uﬂﬂﬂu sty .- wWi(fisinbein & Ajzen, 1975) %a‘imﬂmulun‘j
uia feuRfulneaziinniinssalandu fslnaasioss ,.-,—-,-,;'_, ﬁq:aﬁ”‘wwqﬁnis‘?u
(Behavioral intention) fi‘!. : ,,rE.{» i nsfnmndsnnusala

lunsiianganssy sinq nﬁnmmummiuﬁuéiwudﬁm ﬂﬁuaquﬁns‘s‘u ez
nAuasiluesA Hq f un2deuasdnnig
ﬂmﬁunq"hﬂﬁ,ﬂ 13 mzrmu Qﬁﬂjm Nu?%‘nﬂﬁ%tﬁmiu’lu
2UNAR ﬁ ﬁ ,2] é

NIUNAINYINY

'J’I)»lﬁuwuﬁi"ﬂ‘?'\dﬂﬁuﬁﬂ (Attitude) ua.,qunisu (Behavior)
Tunsiraudlatepnndniusssninairupsiuasnginssu nqufiaesanm
o . ) . i 1% 1
A noefnenszvinlaelfumna (Fishbein's theory of reasoned action) ignmunauan
noudsUuuuauaNiRnatelsznis (Fishbein's multiattribute attitude model) Tagnflunns

8511891 MiruaReLTinAtusRsanasiIuewgAnssueesLElnaly wiazlild
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< ° s .y
UAUNINT 2.15 udRswuudaRssluuuAMENTRWa elsEn1s (Fishbein's

multiattribute attitude model)

Evaluation of Product

Attributes (e/)

A

Brand Beliefs (bi)

NN Assael, H. '!f surmer pe .,':-'"' Boston, MA:
Houghton Mifﬂinﬂm

vuﬂuﬂﬁﬁﬁﬁﬂﬁﬁWWWﬁAﬂcﬂ&fﬂﬁomeet (Ao) usazfias

Lﬂuwﬁuﬂﬂwumﬂqmmm Attitude toward the behavior) (AB) -nm'l.‘nmmﬂmm?mm

) , Y
wqﬁlnﬁ‘lﬁ’ﬁ]ﬂ @ m ﬂnﬂm Ferrari
(Attltudeqoward the ObjeCt LLWN AAUUUN LNLAY AANATTIRTDEIWUR Ferrari LW?"IVN?'\ﬂ']

d

unaiiulyl (Attitude toward the behavior) ansiaating aananald1viAuaRT NsiangFnssN
azannsaRunEnsiangAnssuldusiudnndvirueRseiisedng uenainil dediadeaud
I 1 a o a Ai' o a a Y d [ dl o :" v ' o
HnasianafiaiAuaBinen nensfanginssulituann i Seadeiuliun ussingau
N&IAN (Subjective norms) (SN) wrauunEds AMNAANTIVEEANLMSIUTRINGLAY
' alld ' 4’ Y oa a o A - v 4‘ o
Aeludenuniisieynns T9ldun Bnsnaanaulunsauaiavieaitou sy Tetlade

o 4 a dl v a d‘ a ea s d‘dn a 1 “II .
ANNAQ Q:tﬂﬁﬁ']ﬂﬂ')’\lJL‘]]‘r]‘!I‘ENQ'IJi‘Iﬂﬂﬂqxﬂ{]Uﬂﬂ'}NﬁQQHﬂuﬂﬂﬁWﬂI.Vlﬂ’]uu (Normative
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beliefs about what others expect) (NB) saxtiaziinanusgelarasdiizlnaviasfidinnu
tladaniiananaimaniiu (Motivation to comply with normative beliefs) (MC) (Assael,

2004) (Qu,uumwﬁ 2.16 Usznev)

WHUMNA 2.16 uaRILLUSIRBImMgEinsnseilatldinaua (Fishbein's theory of

reasoned action)

Beliefs about
consequences of
engaging in the

behavior (bi)

Evaluative aspects of

beliefs about

consequences (ei) #

Overt

ehvioral

ention

— Behavior

(BI) (8)

Normative beliefs

about what others

expect (NB)

»

Motivation to compiy= 4t

i)
|

with normative belie

|
(MC) g| ‘ . I

‘71Im: Adapted @nutgiﬁ1n ﬂhng‘:mitﬂe'tletljmarketing. In H. H.
A ARSSL TRy

- @ a v
nsilaguuilasiAuanfalsziAunsdsAn (Changing attitude toward social issues)

Yo ﬂ; o d‘ o - v a :ll d‘ o o v a o
AN NEatuTaviruARrefLFlnAtua o Tiasi U RN I RAnae S
namsanaléiihu 2 guu Ae nagninsiain (Reinforcement) Wirupmniiaguda uazna

gmsnisdsunlas (Change) fiuai (Assael, 2004)
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Tnelugdaureanisulfsuuasiduaiii uanwiiaannnsiunnisAaIATaINIs
wWasuwlasiruasivasuslnaniisedud (Product) videmsduAn (Brand) uda 1innns
o - o a aAa < ' A %
AsadeansnsaasuulaviruaReeyAnanseLlssiun1e&IANF1T (Social issues)
1Hiduriu (Assael, 2004) Aaatgaspaunenenlunsulasuulsirupsinesyanase
Uszidunadannsinge laun ununissusefaasdinaunauatuayun1saiuess
g0 (aag.) lulsziau “wnliddu” PFssnsulasuulaminuasitesynralianvidedn

WORNTINNTFLTL U INUETE NI NHBINTHNNN $INTR WaNTusA “atiuayulinnay

AULINENITNYINS

IR IUNN NS Y
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