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# # 5984667728 : MAJOR COMMUNICATION ARTS

KEYWORDS: BRAND COMMUNICATION / GREEN BRANDS / CONSUMER BEHAVIOR /

ENVIRONMENTAL CONCERN
POONCHAYA JAIPUKDEE: BRAND COMMUNICATION, ENVIRONMENTAL CONCERN
AND CONSUMER BEHAVIOR OF GENERATION Y TOWARDS GREEN BRANDS. ADVISOR:
ASSOC. PROF. NAPAWAN TANTIVEJAKUL, Ph.D., 224 pp.

The purposes of this research are (1) to study green brand communication via the
website, facebook fan page, stores, and advertorials over a one-year period. The products
used in the research are skin care products, including The Body Shop and L'Occitane. (2)
To compare perception, attitude and purchase intention between groups of generation Y
consumers with different degrees of environmental concern and (3) to test the relationship
between perception, attitude and purchase intention of generation Y towards green
brands. This study is divided into two parts. The first part focused on the documentary
study on the green brands’ communication. The second part is a quantitative analysis of
the questionnaire data collected from 400 respondents aged 18-38 years old in Bangkok,

who were aware of environmental communications from The Body Shop and L’Occitane.

This research focused on six modes of brand communication namely, (1)
corporate identity (2) cause-related marketing campaigns (3) corporate advertising (4)
corporate public relations (5) corporate spokesperson and (6) sponsorship. The findings
showed that The Body Shop had communication about animal protection issues, which
was a clearer environmental communication than the L’Occitane Brand who focused on
communicating with the nature of En Provence. The result from quantitative research
indicates that there are the statistically significant differences of perception, attitude, and
purchase intention toward green brand between consumer groups with the different
degree of environmental concern. Also, the perception of green brand positively
correlated with attitude toward the green brand, while attitude toward green brand
positively correlated with purchase intention toward the green brand. Furthermore, the
perception of green brand positively correlated with purchase intention toward green

brand as well.

Field of Study: Communication Arts Student's Signature

Academic Year: 2017 Advisor's Signature
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(2) Msfivinddnundaindon wag (3) msfidausaufuumy (Ottman, 2011)

uen i n91AUAN Starbucks Ssmisnafiunislédeuuuldalivosuslnals
1niian Wieannansvusiodandey uavduaiulviuslantiemdesmensuoudiuan
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ALLLINTeIng, (Ecological) Tufe nsvaviledadindnanamsenzialunsiaay
nild nszaeiifinsdydnualifiodunndey wasnsyaviluda sauluianisvindnsos
Eco-Refill iloannnsldussasiasi

Tuduves n573udn The Body Shop dafiunsndudndiusn q lunisvhniseain

LagHan AW IAReN AFIFUA1 The Body Shop induludl 1976 Tneliniidndue

A <& 1

9819 Anita Roddick Wnsaussdiiie@nSuyvevy Mtuingshaesesdrendhifianudndud

a ad

dodldansiaiimngInghivansssunanedsiinign Satunshefivnssusssumaundu
dnlsznaudfyvesaud worenilidasieiidosiign Tnoms1dud The Body Shop iy
Mananuedisssumiuiinsdin meaziu gsRasdoanssnuivianndeulides
fan wihasduiaylinuusslovisunrun uiluwusfeiuidemaunuliaildly
peaaNAA UBNINT ATAURT The Body Shop SudunildlugiBusiafunisnaassluded
yosgnavnITIAsssdestaviunivuatuayuesAnseing o Tumssusediileginng
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anvia 1wl 2002 n51duAn The Body Shop lasiunmssassAseaulaniung

Greenpeace Lipatuayunisliwdimumudeu Simssussdedstavassenstiuseie
anfni 6 Suderefissyuansenindemsiannfissdu w es Johannesburg Vel
The Body Shop gllsimusiaianusuaifunsimunduadenetadidusenisamusiu
wasumyuiey lagliduaiuayulasinisaunisldndenuegredivsgansanlulseme
Adaiann uazlfussatamaldannssuiunssloda suilufanman nmsusseitusie ms
Wannuasnagevduineuinwaialagliviaiedawinden The Body Shop 83iin1sdn
Aanssufeafudunndounaznisdeansnsdudlneuiududaunadenauisiiagiu (The
Body Shop Thailand, 2016)
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Ottman (1992) lana1371 Tud a.a. 1992 I51eaunisanwingususlaalu 16
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Han15ITeRUsInaluUsmAeaamsidelllal 1994 WUl 84.6% VeINqUfIRE1UTRIIYARA
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feiu madlauueswegiruafiiiuanedenvenguaiuaisdune Weais
mansenindamaud SuasihlugniafnenudindensauduazmsinduladeTaduds
ddfyesnads iesnnguslaanduiifundutimmnendnmenisnainuasnduiununes
#9A3 (Kanchanapibul et al., 2014)
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AIndeuUTELAMKNEN UTUAZUATNRIUANGA Y

11 guilaanguauneidmnuldledunedeniunndiety dnssudnmaud
oA swindenssinnandusiguagunnRauanaiy

12, fuilaanguuneiimmldladanndeniiunnsinsiu firuadsensidudn
iedawIndonysuLnvnan Susiguaguamiauana1sty

13 fuilnanguauneiifernuldlfunndeuiiuandieiu fnsiadulate

AAUALNeAwInToNUTEINNNEN ST UAGUANEILANAAT Y



10
2. msfuinnaudiitedandendanuduiusiuviruadiiironsidudiiledsuindes
Tuniauan
2.1.  M33u3Ins1@um The Body Shop danuduiiusivvinuasisensidum
The Body Shop lunisuan
2.2, M33UIRTIAUA L’ Occitane dmnuduiusiusiauafonsiaus

L’Occitane Tun1guan

3. vidupRrensauALiioasndeuiimuduiusiunsinaulatensiduduile
Fawandoulunisuan
3.1, ViruARsens AU The Body Shop flmuduiusiunisindulade
»318UA1 The Body Shop Tumsuan
Y aaa

3.2. AUARNIAEASIAUAY L Occitane fanudunusiun1sinaulagansiauni

L’Occitane Tun1suan

4. nsfudnmaudiiiodundeudiaudiiusfumsinauladensaudiile
Aawndenlumisuin
41, n3¥unT1Audn The Body Shop fauduiusiumssinaulsonsiaudn
The Body Shop lunisuan
42, msduirsAui LOccitane fimnudiusiunisindulatonsidudn

L’Occitane Tuniauan
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YBULUANITIY

S X a

M3fnwATIlduMsIT81gnnAm (Qualitative Research) LagiaUTunm
(Quantitative Research) lneuuaizoaniu 2 du laun

dwdt 1 1938 dedsnunw IngiSnsmsAnwiainienans (Documentary
Research) Tifiusauiadeyaandesna 4 loun dulednsdudi (Website) widjnuviuma
(Facebook Fanpage) $1u#n (Store) waz unaulaiwan (Advertorials) anniiuleddu « fifl
msdeansienfunisnatniiodaindes (Green Marketing) 98395181UA1 The Body Shop
uay LOccitane Tuthsszoznan 1 ¥ Budusiifounnuniau w.a. 2560 - doungunia
W.A. 2561

gt 2 19385 Iseda3na Tnens3sei@ed11a (Survey Research) uwuuinnse
Fen wazlduvuasunmiduniesislumsifusunndeyas lnedonnguiaiueisiune 1
m&ljwd’m 18-38% (Cennamo and Gardner, 2008; DeVanney, 2015; Lyons, 2016) ‘ﬁﬁ
Usraunisainisiuiuas/viiodonanfaeives ndudiiiodiindeussannanSurioua
qunnin TeaeansAudn laserduogluensunmamuas $1uau 400 Au deazsiniaiy

Poyalurinseung unAL w.A. 2561

ludiuveitmsdndonasdumdmiuldnuide {Idulsvinmsdumdeyaineaiu
ATIAUANOFIWINTOUUTHNNNAANUNAUSFUA NG (Skincare) A1
. . = & & I3 s a Y a1

www.thegoodshoppingguide.com Faduiulgfvesosnnsdase UsenApangy 1938

- a a a o ¢ au A a v =~ VY a v a o ea g
WibuieuatesTsuvasmansiug usvnvsensidum ieliduslaaladenndndunidu
finsrodawindeu nuIdnsduaLieduntonyssnnEandueiguaguamiadiuiIundy 20
asnaumuaviiunsauaniisvielulsemalnesiuiy 4 asndua suldun The Body
Shop, Lush, L’Occitane wag Neal’s Yard Remedies 9nuutns@uaylaunyia

Y 1 [

wuuasunuiunguieg e anwaassiungud munensITediuiu 40 au laensli

1A

Bosdriunsdudnfiiniiinandunsidudifieduiadeuinniign andusiui 1 lufssusu
i 4 WlaifumAzuuuveILsazAs1AUM Ts8ufUfl 1 Winfu 4 Aziuu Sufufl 2 winfu 3
AzUL SUAUT 3 WAL 2 Azuu uaruiUTl 4 winfu 1 ezuuy Welddmaziuunds §ide
Ishdennsdumidazuuugaaniu 2 susuusndulsiun The Body Shop lemziuu 125

AZLUY WAy L’Occitane toaziuy 112 azuuudidunsnausnlglunisidunsad
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DR

AsAuALaAIwInday (Green Brand) vinefis ngudn ia3eanune daydnwal g
pONUUY WiansTuTNAunailitetu essyfimmdudwes afunnuuand1ean
Aaufgus neliAnauAuazauuansdulavesiuilne Inaiulssifiusudaindon
yiievBusnUssdududuandouuldnisdeasnsaud venaniddinslduuin
mMsmanalilodanndoniiofuindounsidud fenszuiumsnanauduas/vouinisneld
Houlvvesnsdmanssnusedandontosiian Inemsaudifiodundexlunideiie
aAuALiiedanndendssinnadnfusiguaguamin 16uA The Body Shop way
L’Occitane Tnefinguidsnefefuslasilirnyddauasldlasedsuindondifiongszning

18-38 U

a a v A a % . . =
N1382619M 918 UANLNBAIINGBN (Green Brand Communications) #u1ga
= A a Y] ) a v A o v = & '
nsdeansningIesiunTauAiiednden FlunTNaNNETULaYUTTEUTOININNIS
doansuane o v9 Wiedailewiieriuandumlneiulssinusiudannaeulidaau
gennass wazludunilsduieniu Inefinwiain nanwalaaAns LHUNISIUTIALTS
NMINAIAMAFUNUS N15laYNBIANT MIUsEFITUSDIANT MIFeasHIUELNUBIANT

[

wazn1saduayuuazdanangsy lussegian 1 U Asusihounguniay w.e. 2560 - oy
WOUAIAN WA, 2561 YBINTIAUANNOFIWINTOUUTLANKNENNUNAUAFUA TN Tan

The Body Shop ik L’Occitane

anuldladawindau (Environmental Concern) nangiis iaunRlagiiilunse
ANulldganiinaInMsUsslivvesuslaanidenisundesdninaeu Fulanudrdyednd
wntunsdsunginssuvesyanaliianuduiinsseduadeuiuannyu §3duld

Uszgnaldunsinanuldladauindauainuuifinues Chen wag Tung (2014)

v

AUSlnANgalauIEYTaIaIUaLTIUINY (Generation Y) Maete nguUsEu TN

e

senineUa.A. 1980-2000 38 W.A. 2523-2543 e1gsening 18-38 U iiulaunlulanen
TamAtnd Wugihnmsiedeulmsudandouiiddyaestangaifagdu (Ottman 2011) 3

ANUARABAULAYDINITAAIAKUULAY 9 Aluassle Wunadleniidnd dnuacldlanedsan
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Juguslaafisieansdudifdaunin saudadanudulanazdrsundudwiunsdusig

Yoldualazuantoontainagin (lifestyle)

waAnssuduilnaiiiedeuandon manefls n133us fieued uazmsinduladons,
Auuilednndonyssnvnandusiguaguamin vesfuilnafifinnaldladsuandon
(Environment Concern) fifidaso1gsswing 18-38 T fiussaumsninsiuiuay/ it
wAnAueiveInTIAuMAunadessuanndnfariguagunmin ogsties 1 Asduduay

afvegluluanIunnuIuAg

ns¥uinsdudiileduandan nneds mansyviindiesdunndenveinsdudi
Fadunualiuiifuilnaaszan (Recall) wazandn (Recognition) AaidnuazmsonmauAf
Retesiudanndonvomiaui uaznszrindsanameieusudunndenyemnaud
(Mourad, 2012) vibiinidupanuiansensidum ﬂuﬁﬂlﬂémiﬁm%uﬂlﬁa (Kapferer, 1992;
Engel, Blackwell & Miniard, 1995; Keller, 1993)

ViAuaRransduALaRwndan mnefs msagiieuauliiBesiddens
Usziilunmsnesnsidufiiiiedainden WunsagiowmmowossazyarailingaInns
Bous warUszaunisal Tagdnannamnuidnuasnsussiliunmsmifeiunsaudiile
danndey Jufideliuszyndliinnsinsimnfirennaudiiiedswindonainiuifnves Suki

(2016)

nssnduladenmauduiiodawanday nuefs mafiansamesuilaalunisie
dudn Wewnnduinduudvdonaudiiedannden (Huang et al, 2014; Chen &
Chang, 2012; Oliver & Lee, 2010; Zeithaml, 1988) Uszianuansiasiguaaun1niiy lngin
nmsnauilunisinaulade Faideldvssgndliinasinmdndulatensiaudiiie

AIAZEUNULIAAYEY Chan (2001) wazWLIAAYEY Hue Chang wag Chutinart (2017)
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Uszlgvinaininazlasu

1. weilulsglovideduimansidud iduiuenudfgyresUseiuiu
dawandeu auiusuyulun1sHAnduAYsoUINNT Wisanduuiudsndey duazilunis

hgsfaegededululangatagiu

2. wedulselesdsenivnis dniseusennimnuauladesnisAneiedtiunig

Y
[

= a v A o 1% ° awv o 1y = A
gd190 37 UANNDEILLINA DU LLa%a']lniﬂu’]Naﬁ‘ﬂﬂiu@iﬂlﬂﬂi%ﬂi%ﬂ@Uﬂqiﬂﬂﬂqﬁiﬂﬁaﬂaﬂ

'
U A

mMsfnwuABIfuMsIaaLiedunaden suasdulsslvioassas samfedidnmelu
nsUndes iinsvuazshumsneinssssusvedansbile

3. iteluuselovtddetindeansnisnan tnussanduitusviediiiedosiu
unumMssussdiodanden lumadhlanuidladaundon uasngdnssuvesiuslaad
uansnsiuluudrasnsiud daunf uaznsdnaulatonsdudiiledunndon Sendu
Usglovdiemsliifuuumslumsnsnagnénsdemsnsauduitedanndonlvingaiu

ANUABINTTLazAUAIA e UsInangumnganniige
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UNa 2

a a av dd v
LLUIARN 'Vlf]‘l‘&{] LLASITUIVYNLNY IV

lumsfnwises “nsdeansnsdus anuldladaindeuuarnginssuguslnasiensy

%

AuAifiodawindenvaaaluelstune” dunAavguiildduwuwimatasnseuaaudalunig

Y39 pasalull

)}

1. wnfAnRgfunsmaaiiiodsuindey (Green Marketing)
2. wnAnkasnguiifeiunTAuiuaynsieansnsdudn
2.1. 93513UR
2.2. MydeaTnIIAUAN

3. wnfauagngufneiungAnssuguilan

v

3.1. ANS5US

Y

a

3.2, NIAUAR

3.3, nMsenaulaze

1. BURANEINUNITAAIANDRILINADL
AVTMUINITVRILUIRANITAATIANDFILINA DY

mivﬁ’wLﬁumimamimamﬂummwmmmﬁ%msqﬂmmmmmmaﬂLﬂ?iauiuﬁq
‘1'7iL“fﬁluﬁéfaqmsaijﬁﬂmammmﬁ’ur{{uﬁm Lﬁaﬁ:mmwmmqwﬁ%i’mmmsmaq
WUIMIUANNIINITHAIA (Evaluation of Marketing Concept) azuliuunAn1anTs
paautseani 6 gaarty (Kolter, 2003) fateludl gausnitiunuddniFesnisuin

(Production Concept) \unwianufafiniunfign lneandugsiawuuniuiinisudnvse

a

[ [ 1 I v A a a a a 14 a
ANUAINTOVRINITHANLUUNAN NATIAD Luumﬁﬁ%ﬁ%ﬁﬂﬁv\lﬂﬂﬁNﬁ@ﬁUﬂﬁimmUUim’]mﬂﬂﬂ

'
a

aelanununsuaafiingaiiedadmingliiane inszlugatduguilnadesnisiiesdum

q Ll

MToie warsiAnliun denilugai 2 wiwwiAndiundndiue (Product Concept) gail

%

AUSLAALSUNBIMAUA IR NLAEATEVTNAIAMAIYBIRAUANINTY LHB39 N lugA

q

'
[J [

Jatunsuasnladunuaielilarandnoanuiuin vlrauananuieliianukansaieny

9 9
1%
v Y

MIMUANAMLAZIIAT AslugRandviunlinud Ay iunsianduiniiaunmiiioasng

aauanssliiuduAvesnulunain gadl 3 WugawwiAaiunisuie (Selling Concept)

Ly |

LIARtgnRuIsaIlawNgaLuIAnuNand i iawn lu Uy mesnviennsl 13 q 9

Y
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[
a Y a (% 1%

aurdlnaunn lugatidujlinnuddgaunisuelagninnungiensegulguilnn

q v
v

dndulagedud uaziFuinnimedansuodandigliduiveanuelfinningus
Peiiineaveliudguanlsogimn
Tugadieun gail 4 gauurAAiunIAaIR (Marketing Concept) uuunaaiils

aruddnyeduilnaniu fodugaveanmadsuutamssia esangsiaas Fudu
Mnmsfinyariasgiiamudoamsvesiuilaadudduddy annduinidoyailaly
wAnAuAn e lrinssiuanudesnsvesuilanmniian gail 5 gauurdauiuguslna
(Consumer Concept) Wugailiuisnnudeinisuasauvosuilag gsiaduls
anuddnieduslarlugiusiaanyana Tngli3snsinaueduivideusnisuazinansi
mngAuguilaafusoyana fenndrfefuilanazdesedensmnunudeyatmamsves
fuslnAustazss Teudnunenieszens wardnuasaduieine) nudiaufioels
fiflredouaznsdndming Tneilinguszasdliiuslnaiineudnfisoussnisensiaud

Qﬂaﬁﬂ‘ﬁ 6 EgﬂLﬁuLLuﬁﬂmmmmﬁaﬁdﬂu (Societal Marketing Concept) Ju
wAniAstuanANuivitnIssduiansseig q asnsnaiwansenusodeulne sy
¢ fsfugsinagdesdamuiuinvevrednumuglufumsnevausinnudonisvesuilag
sy nanliin unAnmsmaailedsrudumsnsedulvinnmsnaaiusnaulawagiiiu
ANUAIAYYBIENNUSTIAURANMIBAUAD Naf1lsYasian1s NIRBUALDIAINABINITUDS
fuilan safawanssnusiedny iesanguilaadulimnuddasotamdsny Jemildy
Yayiddafedamiudmindon SuhliAnuunAnmsnaiafiedaindey (Green
Marketing) Tugail

]

LUIRANITAAIALNDRILINADY

Jnn15Patm WnAn waztndvinisraleving msennisnatatiiedwinasuliwansig
fu 1si3192:8u Environmental Marketing, Ecological Marketing #58 Eco-marketing Wag

Green Marketing WAYRVUALUAIUIAIUNNBLAYI

[
cfa a ¥ % % 1

mMamanaLileduindon vsnefsnagvéiieadesiumetauiuas nsdaasududii
Huiinsredaunden sufaudaudnuasidovisminisdeasiuguiian (Solomon,
2015)

Coddington (1993) lélvimnumnenismaraiiiedaadesinidunisnsgins

AANTTUAN 9 NNTINMNVURBURALNNNTEUIUNTNTINRIA L TR UAIALUAUNTUa
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Shwdwanden Mudwnseminimseusnvduwandeudunnusuiinveuvesssna denndes
U Stanton way Futrell (1987) MAMUNLNEVDINITHAIALNDALNARNINTUNTATNNNT

panaldANuneealunsTuINagnsnIsIaInluiiaNSURAYR UsRAIWIAd OU B9

v A

wenwilennnisylinnudidyianunenisuaznisasieauienelauagnAWad N3

<

SnymseeusnununnTinfifveafuilag afafnisnsdny wasuidymaundeniduds
o & ! a
NINUUDYNE

Polonsky (1994) lgl¥maninnnudn nsmatadfiedewinday (Green Marketing)
tfu Usznauludeianssusn 4 fignadiauazesnuuuduiiervhmauaniUdsussminadves
auniuguslan Tneilinguszasdiiieneuaussanudesnsuazanudnduvesiuslng da
arufianelavesiuslnatudiosegmeldidoulafiianmundeunsssumidesgniinas
tioeiign

uaNINY Hawkins Wag Motherbaugh (2013) Wiuin nsnaiaiiedelinday sin

a ¥ [

A8 U (1) nswaunduen ldinasdunisuds nsld ¥sen13iN3n AosdiNansenutes

' '
I a

NandaFwInaau (2) nMswaluduslvdenanmnadainasy wag (3) vinlinisteauandy

q

AINTSULNRAIINA DN §1TILU Levi’s aannandadudlaglaininedun3d (Organic Cotton

D

Jean) 100% #38 USEN CBS @319lUsHNTH EcoAd Tu Tagaztiku 10% vo9n15aelawun
a o Y] 9 a v & v A a 9 & My A
vaausEnlvatiuayumsundymawindey 1udu Msnaaiiedwnaeuiu Wiladuses
WNeRUMSELESNNITRana (Promotion) #san1slawin (Advertising) @uAiiiodaninaos
(Green Product) Wity wivinesasluisnistiewuiAniedawindenluussendlyiuns
duAgulna (Consumer Goods) @uAanamnssy (Industrial Goods) WagN15UINS

(Service) fg (Ingram, D. Durst & P. Durst, 1989)

o A

Ottman (1992) Na1371 NNSAAPLNDEILINABY WIBN1SAANALIYT (Green

LY LY a [ L3

. I Ao = ¢ o Y a g v 0 a
!\/\arketlng) LﬂUﬂqima’lﬂﬂﬂ'WUQﬂﬂﬂ’ﬂN@@Qﬂ']i?]@ﬂﬁdUiIﬂﬂVﬂ:Wﬂ'ﬁqﬂﬁq fUNUNARANEUNN

o

anunsaaysnddundentasnisuiludymadandausing q Nlnansenunenu ndinuae

[ ¢ [

ATARNINVBIAIAN NS IAANDNUVDIANINANA N NDFINADY TneunTn eIy

(% ¢

HandugTanwazUaenasity Wsevhunningauslefa ieanUunanisldussasioe
wilupuduaswandusiitedundounieanululinsnedwind ouronand uaitune
HAnAAAgTlUN A sEINaaNRT o INANTENUADAILINADUTLDENIINANN UTNDY
1 I3 @) a 1 a [ 3 I a % cal o a 1o
pg3lsfnu lWunseniazvenimdndunyszuavladunds sagiviatevisldvinane

Awnden TrluegiunaeUadeiian nuindoukasUssn nueananiaeiaie endiees
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i Tussiaeesdd Ussmaanigowini gymFesifuuminasliismosenistenauaey
Jilguslnauanldideusssumiiannsadndnaldununisldirdesuuudniosy s
WU Roper (1990) fidiuin wansfardidufinsvdelivhaneduwandouth 16
grlviddneailinis q ndundadasidlinelfiAnuanedelan livianounds
NININTEIIUYIR Wseausarndunldlule
fedu enagulain namaneifiodauindon el mansgvinRangsuRg g Mg

a

g3nNangnaTIuarankUUTUDYIINSWANABUTEN I vesdumAudusiaa neld

9

=Y

Feoulvvasnisdaasy Wawn wilelym uazquashwianimiindeunasssuvilngnyiiate
toefian lnafanssunng o wardumnesauiinisiaudus lidsdunswds n1sld vse
N34 NeduAgUlnA dudigaamnssunasnisusnisiliiasdunndauielinanseny

fudIndeutosan

nsnmaifiedanndeudiuuliunsgnusionisiiiiunismsssiainntudes o
Hosnnszuamunaduresiusloauasmirenusng 4 aniedguazionsu Snvadsding
Svuasnasnsie q Sunneiuldifusiuauann iligsfasg 9 desiuunlauaulany
dawnndevstnmanideslulld (Coddington, 1993) Tasanmauaniiviiliesdnssng 4 Fuiing
msvhnmananaiodaunndeutiufieg 4 Yssns fe npmnedatsdy (Legislation) Tanama
\Aswgia usanadungilduladiudeiuedng (Stakeholder Pressures) Uaglhsananeu
fuasesssy (Ethical Motives) vi3aussnafusudannden (Environmental Pressures)
(Chen, 2009) wagtherfiuaamlsiiundnfus

oehalsfin Uselowifigshoaeldsuanhmsnaniiiedanadeutuaunsonanls
fastoluil (Chen, 2009; Friend, 2009)

1) Fredfiunaniilsanmssiuey (Opening Margins) fhen1siinvedeuas
arwAmUFedliiasundsny Yag th vielona feismunitieanuanseny
fudanndeunazinsUusndasulsyann

2) a@nnsaddmanauazlenalml 9 ldunntu

3) greifiunmarliitundndue sihliansoneaudldlunaiigausassnsils
AT

1) ineulfiTeumatsiumsgilinsaudiingslunadhdndiuns

nsAANATI e VU
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5) fredfiuseiumenisaseniin nevaues waraan1salnuAnniswesiuilnai
AOININARAUIUALUINTNANINAL Unensieniniy wazsauleuniniiy
6) anAdswIENIMInsunTedentney guslaa uazlan neugnnAsy

o v 1

Miugua waznauguds visdudunsiiuauliuseumadsiuieg

Y

7) AANISTULAABUUIANTTY

£
v

8) Whimainawarn1sEaNTUIINYNYY Yl ndnwalvesusenaTy

219Na17 1977 N1SRANMLINDENLNINADY UBNINISVIYALATUANUAIINADULAT 931
daihlvusenrsensdumaunsoiiunnen ananval wavanulauseunienisudsdule

a 1%
2NAIY

nagnsn1snaIniNadawInaey (Green Marketing Strategies)

ﬂasméﬂﬁmamﬂa?ﬁl,nmé'am (Green Marketing Strategies) Luns¥UIUANTAUMN
Snvuzanudesnisvesiuilaaiidifdwanfusiansooysndduanden savsdum
violasgilomananmainindamasnndoniiiinanssnusenaninuesdinuas
afaRnnsvesdeny ud3uihmsiaunaniasifiansoneuaussmudessvesuilan
sullufensnsgduliguslnaiinaudossnansusinoysndaswindensie (Stanton &
Futerll, 1987)

msmanaiitedwindenlaildfunmsiniledduiiissesafie usairsuamls (Profit
lasnsthnmananaiiodiuandenlusmegluununagydmanainvasuisn Tngluduusn
Uitmmsisusensdenyssiiudlamandes dslunn 4 Uiminazifedestudiam
sudandeulivmduimants visuigvenayaiuiuussedas wionsilediAa uly
vvisnenagatiudomsmuaaivmainiesimalaeass sdhdRensiadulade
maildla (Concems) Ussifiudaundeuiiiululfuazidonnagnifimnzanlunsdniunis
(McDaniel & Rylander, 1993) wennimsfiagldunaUsylemianmsvinnsaaindie
Aawandonty vitmdesuandliifiuiinuasdalunmsuddamsig 9 eghutase sndeths
\WU Patagonia #ilimnuddeiudamasziaznsusendandasu nsdlves Liniin

wa o a

Synchilla PCR uagrin Capilene Fuluifigauaudfnalunissiafa mszndaunandule
nesenisuannaulyiduliesues siiidorunssuiunisaugavneud agldnduundu
duleluesniinaunwmileusiuatunnusznis (Ottman, 2011) wisuualataiuandliiiu

deanunengulunisuntdestuussennienazun swudsanulalanenduasndeuly
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Fueng 9 fe wilunanduuivisndnsunumndilivszauanuduialunisiinismae
iledaundey esnuamnuauaidalumsnssvinagihnagnsdunmsnanaile
dunndesluujifedsuisdaenamnnmiunszriinilunansznuvesmsinagnéiile
Aauadounly

Peattie (1995 as cited in Simao & Lisboa, 2017) Wu31 Ms¥MsRanaLile

£
=

Fanasulylszauaudnsatusgiuilade 4Ss aail

Y

%

e Satisfaction: AvufisnelasieaufBINITVRIRUIINA

o Safety: anulaensalun1snaniasuandoe ﬁﬁ@iaﬁﬁim NN e
LaduIndon

e Social acceptance: NARAMI N1INER waZAINTTULET Duiisensuves
G

e Sustainability: A udsBuveINARA YT NsHER LasiansTULASY

uenNEud? ddaseduiloafosauazemiuazmnaus uiiguilnnazsies
msduiiduiinsredannden uaumdedlivinlisunuumsduiuiinvemnniviuaely

Wl MsLdAMAImMNIINIsAaIRIUEIIRdeN FEV UL AlAaduR TR NIa FUA

q

o 1

ﬁﬁ’ﬂ,ﬁmﬂLmiﬁﬂdﬂLﬂuﬂdﬁ%mmﬁﬂm?{umﬂﬁam (Schwartz, 1990 as cited in McDaniel &

Rylander, 1993)

McDaniel waz Rylander (1993) lsiudanagnsnisnisaaasiioduandousendy 2
v -’-&J A
dnuaEugIY e

1. Defensive or reactionary approach 1gfie §3nansatuNsAgITU
duwnaeuluszaudngn laguanianusuiaveulusesduindeulviiesmeseniseausy
YoIRUSINALAEMINENUYDITT viTeiAuTEAuNARUURWIIT Wevanifeananseny
1% = o | a A Ao = == v
AUAUNILATUNINENET 19U YENELINTAINEVTOIEINE TINDIENALINTTINN
RosuAINNauRUSInA Aetiy msanliunistudnuuriaglilasuniseeusuiiaduainaain

o ¢ = o Ay o= @ Y vy A Y 1 °

Aanwaliiguwiiuawdvsetesndt Feldiluteliiuseulunisudstunaglidanunsai
Usziusesdawindauunusuldluwnussazenla

a A

. . =2 o a [ ¥ o « a
2. Assertive or aggressive approach vga gsnananiiunsilugiluiFesd

o w

WNeaiuAwmIna Tnetisesdunnaauundulssiiudanlun1sIuHuNIsnaInsTeY

g1 g nanwalifliknesdns dansevimnnninisgunauaziuslanaianialy villi

wnvalaSaulunisaidunisiysduatnatnau
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'
a o a

it gsfanvzanliunisludnunie Assertive or aggressive approach 3efiaanf
NINeEHUNaENSINEITasiuyaranisluuazn 8 uaNaIAng Falinmun 10 Tunay
Ao lUll (Quaunini 2.1 Usenav)

& a % & A ¢ v o v ) & o

Junaud 1 Wutuneuiissnnsdosiuaulouisauasnaeuduuleuisnan

v 3 = o 3 (3 Aa o ca v o <

wiounsssualmneuas IngUsrasivesesnnsfiidenseusnydindon uaziiuseau
SesdunnasulUnaunaiuiunsinaulalunisyinfanssule 9 veeusen

Tunoud 2 Wunsadinnanseldudinluiudandenliduwnudniunig

[y '3 [ 1 dy ) a o a PN [y a wva |

SeAUgataeAns lngnisnsevinuilildunmsdeansiusivssezerufegriunmsuddse
Andou

TURBUN 3 I NMATNRUIUAIINTTITAUARTIRsIDAILIAROY TnsyAaININENT
annsalinudAsenisialadannaeu uasilunsyusnideasesduwndouliiuenns

L) a o v £ A 1 = v a v
WUV END199ARNUNTUEN I DU g5 uA eI A VR InaDY

(Environmental Planning)

LNUATNT 2.1 LLamLmuai’waaamimaLmuﬂaqwémimmmLﬁaﬁmmﬁau

Environment concerns

Include in Analyze government Analyze relevant Analyze

Company’s mission regulatory trends consumer attitude competitor

and objectives \ trends strategies

Forecast impact of environmental trends

on relevant products and markets

T
|

Incorporate into strategic
marketing plan

Take an assertive approach
Modify current products/ markets
introduce new products / markets

Integrate with all organizational elements

fan: McDaniel, S. W., & Rylander, D. H. (1993). Strategic green marketing. Journal of
Consumer Marketing, 10(3), p.7
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Tupaud 4 TuneunsiinuFwarineusuntnnuiinualviiaunseninuay
A o B a v & - v aw A
ausilusewesdninaey Tuduneulissdnsanunsalddenia q angluusvniie
Uszanduiius 1w aavunenislu w3e vasaunans s
Tupauil 5 iauediasnIsAlivnuinuduwindetveternswinguineysny
LazosAnsnIAsgetaliLane Wesmnianudesnismeusnuazauldlatududdfey

& =i Y o a Y a vy A ° Yo

Tupauil 6 TuiawIlsunsunsAduusudseseuiansadr g v
NAYNSANY 9 vasuIEvla

TUABUTN 7 YINTUTZEAUNN 9 HUNTBIBIANTIT LT AL dUNMSnaUaLDIN Y
LHLUAIUEIIAGeY Felutuilenanesainausseniaveansuitudulueddng

TURDUN 8 FAATININTNEINTNIAIUNTRURAYARS tBln1sAEulUTWNTY
ANendvdwindeuduluegliuszansnm

& =i v o saa a a A = DRV

Tupauil 9 MslavanuaznsUsvnduiusndUssaniamAensaeansvguilaa

[ 2

Suihusgnvsessansandunuieiiudwinden nsdearsilliiisusviligusloain
AnuAnAneesdns widwheduasuliuslaeiuanudifyvesdundoudneiag
Tupauil 10 H71INGANTTUNINBUALBIVEIFUIINAMENTYINITEMUNTAAALT
& o & Y oA o I oA ) @ 13 s 1% 1%
30 BedludesdinsvhedudeldesierimuiuazuuusununagnsvetesAnslviaenndos

fUANABINTVDIHUTLAA

wananinsAiunIsnanaNedaInas (Green) UnNsatnvzAnlnadIuUsYau
119139819 (Marketing Mix) tiufs nansiaet (Product) $1A7 (Price) N1539nanne (Place)
LazNsEREsUNIIRaTIn (Promotion) usimunuasUszendld fadelull (Ottman, 1992;

Coddington, 1993)

1. #runannmel (Product)

a v aa = a o cad & a v o 1Y = a o ¢ A
dUAALYI (Green Product) A3aNaRAUNMIUULASAUEILINADUVIDNANNUNLND

a v o

dawandeu 1 undnduainasasismanssnunedwindentosganasnindns@in lned

o
= o [ a

Tadendesdieds Al Sngaunldlunisnds wasunldlunisdnaisuazaudaingiuiag

9
£ '

AR waau 11 wagnswensuldlunisasindndaeii waenu 1 wagnnsldTani
a DY 1% a a v e Y P o v A A a a o ¢
Nedesiunisldnunuunivesmdniaeiiu ninensaldlunisidavseslufaninsioue
anune1ensldnuLe karnanTenusedwIndantazaun lunTunu Feuanineiie

duwnasy (lugeuad) liwewsszaiimansenuleenimmdaduaunauintu wadauasuas
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ANNNEIINADNLATGUAMINE (Friend, 2009) Tay Ottman (1998) Wi wansnusiilo
Awuandon doslarumunu laiflansfiv vhannTanslefavdefiussyfauridesiu diu
Albino uazAmE (2009 as cited in Tseng & Hung, 2013) Aa1737 NARS T A IR
ynefadndasifignosnuuuiiiovliiAnnszuiumsdeiidsmanssnusedaundentiontign
MADAYITINVDINGN S U

mMsUspiiuindns®in videiriesilefi3endn Life-Cycle Assessment (LCA) 1y
Lﬂ%"aﬂﬁaﬁsﬁwmmaawizLﬁu{]@m?ﬁmﬁ”amﬁwmﬁLﬁmﬁﬁaaﬁuwémﬁm% wazfadu
Usglominndmdunis (1) Wisuidluarldaendanu msliminens uasUsinuaiueud

a v a

gnudeedduindonduinandinandue nseUIunISHEAR WagnTuTIiuvie Welieuiu

'
=

madendu (2) Flmiuiagaiiannsoannislindanu msldih uasuinuueglfodanudn
(3) Wisuigunslimdsny fmgdv wesUBinumsusuiignudosgauindeuilofiouiu
wAnAnusiguas Tnedeyasn LCA orathluldimundntasivsedudosilonisnisnainld
(Ottman, 2011)

wAnAueiLileduandon naaudAmmunnnitdufdu Aefinszuiunsuaniidy
finsudanindon JseadnsnTufia (Greenpeace) \uesdnsfivimihfisussAsnudwanden
shlanlglidsineuvenandusiiiodaandonld 8 Usenis feil (hsudaaiuamunin
Aawndew, 2537 snsislu viala Aesidnaanas, 2541)

1) u

Wl

9

v 4 LY

uANGR lneRfUAINRBINTSVRIRUTIAA Ineusimanauiie

fa\})]

=
(asd

Q]

a Y Al

2) Juduinldldasiviiifudunsenouyudiasdnd

3) hiAudfleysnindinusssund wazdedlifudemdsn Sudaudnisudn
sl ludsmsAuanin nszuiunmsnisudnaglivhlhdeaudlaglisuiu vie
Sondneeniniduduiudimsaziiongnslinuuu viofisdumdsnudnly
Todla

a) uduiitannsoindunvyudsuldmlldEnlbihasdunsussinvganian
WuvisenssuIsteaaeudInnkUasn il

5) \udumilldnuugiuetiosiign nmssenuuundemwFofivsieussgdodll
AuiFes

6) nizvaumandansaudlulssudediivharedunnden liiaudunis

ningnsuld veaveudeasgsssuys
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7.) vumIunssudnd Wy nseee giv uvseds lngnsihluneaeuieidena
NSHARFUAT
8.) uthdndanuiudundndududiinin vselnmsiaedindaimvaiiu

7119991

Aty onananlagaguliindndueiiedunndeu Ao nandunnasmansenuse
dawndeutsfiannannininstin faudnszuiunisuds auds dadmiie uazindn lnewdu

a Y n‘e{' le & £ o £y a oA 1 Y ¥
HanAauglaiEuFemay awnsatnduivyuisuldinivsegesanelade Tonvue

a Adda

SN v PN | o & 1 A ad& o ]
%UME)‘LJE]EWI@@ VLiJiJﬂﬁVl’l@ﬂJﬂiiﬂJﬂM LLagbLllllﬁ’]iW'HVlLﬂu@umiqﬁmaa YN

2. #1us1A1 (Price)
HanduaiiaduIndeulndsAgwnnIEuAUNG nsgduUsEnauu1egel

Ala18a4 (Solomon, 2015) N1sAIsIAIATUBETUAAAUAMIaUINTINesTaU e o vy

= 1

gauvhliduindinanluaienvesuslaanieli FeUseiundaduaniliiaedundoy

q

v
1 & I A a

fonduanA LYY

q

atlsfinu dnmseanassadilaruuanassznidununsRanuiu Uiy
Aawndey snfegratu nauil Freitag iils1angs bildifsansizyadmisnsnain us
Huimsgdumeunisndn Anszuiunsiledaa mdrdilesnglsuiiiussganineids s
yansAudiuivnaaiiederraiaanzdelandutuainnsuuds femgaa
Fovmeiideiliauiiisinngs Wudu (mudiSauazinAngnaives FREITAG wusudanin

WU SHAUAINEN lUARUTAUTIYN, 2560)

3. AIUENIUNKAZANSINANNUNY (Place)

N15IAINNUIYADIANTNDIITNITNTLANWEUANLNANTENUABAILINA DU o8NER T

q

RoaisvseLian sl umIvugs1e 9 Tun1smdudluisdeduilnalviinuaiiutiosnan

9

1YBNANNTUN5EINANUTNININNUIEAITLABN AT UNNANWAINSIAUA AL ANTID

HaNTENUlUAUANY 9 VBIFEWINADUAIY
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4. fun1sdEsunN1Inaia (Promotion)

maieBesnsdulinssedanadeundudumidugeuevesdudvdomeuns
foyarnansludefuslag uazduszneumsliAnaaldlasgraiedatudannden
iieneliAnnsiuy ViruafuazwgAnssureduindeurininiesiionisdeasnisnisnain
#ing o fiuszneulude mslewan (Advertising) nsuUsEnduius (Public Relations) N3
d9a31n15918 (Sale Promotion) nsvialaglaniinaiuaie (Personal Selling) wagn1snanm

149134 (Direct Marketing)

Y a

HUStAANURIWInaDY

[

Tt 1960 FnFInTAlsdvdundeu (Msteduiuasnissiuga) gnianiu
nilsluussvinguvesdau (Ottman, 2011) {uslaAuiadwIndauinus13 9 U 1990 e

dunnasunanaifuadedidgsvaulan (Lee et al, 2010) islulsziiuddgiaios

o

UANIENWETIUNRLAATARN1MYBER ] (Carrigan, 2004) FaguslaaEuiniuivala

Nenfuusznumudsnndsy lnsusazypraisuiinginssunisdewaznsdnduladonld

[
Y o

Uszpuisasdawinaaududi@iun (Dolnicar et al., 2008; Lee et al., 2010) 91ANSANYIUDY

GFK (2007) Wunw1306437un31 45% Henuaulansafesnisnastonanunilm

'
a

arwdduasiredauindon nsneiluassilviliifuindiavresysraiivilneduduas
Uimsiluinssedanndeuiiiunliuiiasfiniuegaseiios (McDaniel & Rylander, 1993)
nauffuslaamant metihnsnanaiSends duilnedden vie fuslnaifiedanndon duies

fuslnadifen vieduslnauiiedsanden (Green Consumer) galsimdninAnai
#io yanafiuftReuduinsdedunden vioyanadadondeduiilivharedundon
(Roper, 1990) Tagwauynsa Cambridge ldlviruvinedn guslna@idien Ae fuslnadi
Foanstoaudvdelduimsfifinssuiunsiivisuntesanimuindeunissssuei uenaini
fasniludeguslnailieldladeyszifusuasuainden (Environment Concerns) uagiiiu
InandeEeusnsilied A fudaadentuiinuddy (McDaniel & Rylander,
1993)

A ¥

aatiy Feaguladn Juilaaiivedawindey (Green Consumer) e Huilaailauld

Y

Tadawndeon (Environmental Concern) UjjURnuiluiinssiodaindounasidonltadunvse

UsnisilianudAgyenisguasnuidanindey
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auldladawinday (Environmental Concern)

'
[y 1 a

deussiuiudunndouiiinuddyegndlunseulovievessemes o O
1970 Jymitlssunnuaulaluraeziu fevanmzmeeniauazniai NsgayLdaunMAIAIY
auvdemans uaznseudnumineins (aslamendann) nszaziu Safnanunenei
winmuinavesUszvvuieiuaunmandouvie “anuldladauneden” Taoihily
fidoulasing s (Weigel & Weigel, 1978 as cited in Dunlap et al,, 2000) lusvagiianse 9
mﬂaujm?%amﬁ”augﬂlﬁmmaﬂaLﬂuashamn dlosnifndymasnadeuiitudouuas
Fiunntu fannzdounszan tulsleuniensgaiuguesdn fuaeiusgidosnnanm
o1 WWudiu Viliuslnadansentindelssiiududaninden (Dunlap et al,, 2000)

analdladsuwinday (Environmental Concern) visnefis uwiRnvhluftanunsodeds
mmﬁﬁmﬁmﬁuﬂigLﬁuﬁLLmﬂGiNﬁ’usuaa?mLmé’au (Zimmer et al., 1994) Iy Dunlap wag
Jones (2002) llimdnindn enuldladauandon e sesufifuslaniunsiunsesdniusi
fullymamandounasdaunereniunisuitymimvaniu way/miouansdusilaly
mMsafuayumiAtymaunnden

aldladsuwindey (Environmental Concern) Ae tirunlaevilufifidonisundes
Aauandou (Dunlap & Van Liere, 1978; Weigel & Weigel, 1978 as cited in Chen & Tung,
2004) Fsfieudfgyegrannlumsudsunginssesyanalidanuduinsdeduinden
Lﬁlmmﬂsﬁu (Bamberg, 2003; Dunlap & Van Liere, 1978; Fransson & Gorling, 1999,
Hansla et al., 2008; Stern, 1992; Weigel & Weigel, 1978 as cited in Chen & Tung, 2004)
anwe 9 Aullgydnudanaden dninemansdenusuiiarlinnuddusunstuedou
YasUsyrnsudmiungingsy Aldedauindon uagneeuliutiilissrsuddiusiudu
woAnsslodawinday

Tneluniseves Chen uay Tung (2014) ldunsegrsmiisenounthilves Kim
waz Han (2010) wag Laroche et al. (2001) waz Paco Wway Rapose (2009) 1lananalulu
Aemadeduiotuanaldlaiunedeninduishdyiveiuenginsaniedunndox
uanvNiiea Bamberg (2003) Aldaueuuyn aildladaundonduypnafeviruad
Tnevily wagdladomsdenvomningsa vdwmaronginssuruanudouasinuad

feiu Feagulén eruldladauandon (Environmental Concern) yiangis viruaf
TaevhlurdommiliiudesiiAnanmsusaiuvesiuslnafiirenisuntesdauandon

(Dunlap & Van Liere, 1978; Weigel & Weigel, 1978 as cited in Chen & Tung, 2004) Gt
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[ 1

anuddgyegrannlunsdsunginssuvesyraalitianuilulinsdedsindeuiuunniy

(Bamberg, 2003; Dunlap & Van Liere, 1978; Fransson & Gorling, 1999; Hansla et al,,
2008; Stern, 1992; Weigel & Weigel, 1978 as cited in Chen & Tung, 2004)

Wil Chan (1999) waz Vinning Wag Ebreo (1990 as cited in Karavasilis et al.,,
2015) wuiAnudifefuUssiudanaden (Environmental Knowledge) iudsiivg
yenginssuiidulinsfudanadenls vonanid mudderes Yadav uay Pathak (2016)
Idnanadfisniarin arwsslavesduilnamiuan (Young Consumer) lunistodudnite
Aaedevanusaviungldanvirund ussnadumadsey n1ssuimsaiuRumgings A
Tdladauindeu (Environmental Concern) LLasﬂﬁﬂuiﬁﬁuéﬁLLjﬂﬁam (Environmental
Knowledge) Fsmuildladanandon (Environmental Concern) Hy fisvsnasg1awnsie
mmé’?ﬂa%amaﬁu%‘[ﬂﬂ%ﬂLLamﬂﬁLﬁu’hI;:JJ’U%Iﬂmm@uLﬁa (Young Consumer) iA113A$a
Aeafulsadusing 4 Aieadesiuaunndounasdidadostiogudn nginssunsdedudn
iiedswindendsgnitmunlunien q fu @ Young uazany (2010) wui1 aaldle
Aawandos (Environmental Concern) finnmdrdniioduslnafinsiedudifetus (Low
Involvement Products)

uenntund eghafinmudului dniseladingtaanuldladaunndon Ssluge
WA U'ﬁsLﬁuﬁgﬂiﬁmmﬁwﬁ’ﬁﬂumﬁmmm’[,fﬂa?hLL’ma”amamﬂﬂaﬁa Ussifiuieniu
Imdniinvafiiarinen (Ecological Consciousness) (Ellis & Thompson, 1997) Useifiuditiu

L;w‘&jl;ﬂuﬁusjﬂmﬂ (Anthropocentrism) (Chandler & Dreger, 1993) #138UselAUTEWININS

U

pmit

¢

g ugudnarauazdaundoudugudnans (Anthropocentrism versus Ecocentrism)
(Thompson & Barton, 1994) Faluszazatsounsn 9 na19U 1970 Dunlap Way Van Liere
Fosmaiindfifeiunmdiuemyudiusssund Jddsmiuandumnsinnidla
daunndeuwuulnl e nsvuuimiduwandenasiolny (New Environmental Paradigm:
NEP) Ingiiuluii3esmnuidieiieaiugaantivesywiiirsanlineladenuaunaved

FITUVIR %170 ToiNsTINYIANILTRITUTUWINUTENINTTNLLNNTUYDINY WY ke ANEVed

t 4

e & a a & . = Yo =
lqul‘lSLEJV]LUUNﬂ?UﬂﬂJﬂ{]Lﬁuaﬁiiu'ﬁq@ MNUU DunLap Way Van Liere ﬂﬂi@Vl']ﬂ']ﬁﬂﬂU']LLag

Y 9

as1anasinnszuiuriadasnaevalislud (New Environmental Paradigm: NEP) 150831

'
=

Welvdnivgaads Jyiaudaindeulng o wagnginssunvasuwdadlunaanves

[

HUSLAA 2UA52919U 2000 Dunlap way Van Liere lasinswauninnsinnssuiuial

Y

'
a

Aunasuaiylng (New Environmental Paradigm: NEP) e daanuldladswinasu lng
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'
a

wusuueseandu 5 iR Suldun arwuauna (Balance) IngRdawingen (Eco-Crisis) N3

AaAUNITaLIU (Anti-Exempt) A3dAA (Limits) kagn1sseuuyee (Anti-Anthro) Lite

neeudnwndldliiuindenvesuyudlinseuaqunniis

- M5IANNlE R wLINA DN

Pnmsumunuideiiedestualdlagaundon nuindnivnisidesnuuy
uaz/viofaunnasindmiulilunsinmldledunadevesiuilaa lnedseaziden
il

dlunuidoves Yadav uag Pathak (2016) Yaraldladswandesmestiuslnagy
Tyl Fadutadonilsiifinadevirunidenuddatondnturifoduwndon luusunaduiie
TngiuiuuaauaIuduI 360 YaaintnseutinAnwissiudseuwazumineds Tosuwuy
ns¥amnaldladanndenfudemanniomn 5 feuarldunsTauuu Likert scale finoust
mslimzuuy 7 s2iu Inedermarududamanuiifaunanauideves Fuji (2006) waw
Kim wag Choi (2005) 91u3u 3 98 lag 91u338v09 Fujii (2006) laANYIANUEURUSSERINg
aaildladaunden vinuairenulsendn nissuinrmdslumsiingingsy wazay
selalunsiidnsaufunginssuiledundon uazauideves Kim waz Choi (2005) Anw
wofnssunsteifieduanden sunansynuvenguiey (Collectivism) arnildlafauindon
wazMsTuTUsEanSamuesuiina Tnefinwisigluuaauaiy nnauiiegelidntndnw
msﬁszﬂﬂ 18-29 U un1Ingnae Midwestern

dudefaudnadiumisinnmnainaiuideves Mostafa (2009) Favihn1sidenieatu
sziumaldladanndonvesuilaniiedanndonlulszmagnngn 2 9o Tnsnuideves
Mostafa (2009) lgld¥afanu 6 Fefiunaniuisuves Dunlap et al. (2000) wagldunsin
WUU Likert scale finauainziuu 5 520U ol 139884 Dunlap et al. (2000) Wunisada
wasTalniAefunssuiuiimiaandevadelval (New Environmental Paradigm: NEP)

YoNnE 13SEes Kwon Englis wag Mann (2016) 7isaruildladsundendiina
fonnouausIesERUANLITIvDIyAnaTia v AuA Tfssgndlidoanuan
sATeves Steger et al. (1989) IaRgfunszuuirdsndouatlyalveanguusseing
waLIALUSBUBUAUoWENT THunsiauuy Likert scale nauainislviaziiuu 5 se6iu Ao 1
Wiy Tildiudneias waz 5 wihiu Wiudheeeebs vl sddeves kwon Englis wag Mann

e

(2016) Musulddemanuainawiseves Dunlap waz Van (1978, 1984) fidnwiAeaiu
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nszunuvirdanndonadslmiuazanuldladedunndey feiussdiudemnumiouiy
1AFeves Dunlap et al. (2000) Fefina1aluludiu

agalsfimu wnAnuardernunssuuTiriAunndeuadiolval (New
Environmental Paradigm: NEP) 48 Dunlap et al. (2000) Sufiiifowlundieaduanug
unniflasdusmomesiaadiiiidesesnmsarAnmasldladauandon fiseTald
ynsAnwaitediuiuniesumsTanmldledunndon feluil

53883 Karavasilis et al. (2015) Snaildladswindenesifuslnanguiauig
dierfudrunildlunsinunmsnseuiiniiudanedesiidsmanseusonsidenlduing
Tswalulszneans newandemounuddeludummnildladunadonanauideves
Chen waz Tung (2014) Suillunideidnrhiuilewanduvenevemeuiuuui
WAnssu (Theory of Planned Behavior: TPB) Ineiinisinanuldladundouiioviune
ausela (Intention) Tunsurldusmsiswusuiiiodananden (Green Hotels) Tngnnrild
Tedawndenvestiuslnanguaune luussaldniudhonuvasunia §1uau 559 9n wuin
aildladanandevdwmade Jatertauvemguiuuuununginssy Suldun Waunad
Aendulsausuiledaunden mIndesmunguensds waznsiuiamaunsaluniseun
wefinssu Sudwmalusanudslalunsluldvimslsusuiledannden vl nuideues
Chen way Tung (2014) lalgaA1011979797U398989 Kim wag Choi (2005) $7uau 5 U9
wazUAsEves Fujii (2006) $1uau 3 ¥ Tumsinaruldledundon Jsuideves Kim
uag Choi (2005) Anwniefuliadefidmwadenininnginssuileduindeslaeiinigin
mmleﬂ,wia§QLLamﬁammaﬂ;§U%Iﬂﬂ d119UIBY Fujii (2006) }J’fﬂﬂ’a’]ﬂﬁiﬁlﬁuﬁﬂﬁﬁﬁﬁi@
anudssndaunazanariaunaevemgiinssiieduiadSangAnssuanusidladeiiie
Aawndou Tase3doues Chen uag Tung (2014) Sarmmildlafaundonvasiiuslaangy
uneRensldemanuiomn 8 fenazldinnsiauuu Likert Scale 7 sz 1 wiriu “ll
Wiugeias” (stronely disagree) way 7 winfiu “uiugneag198s” (strongly agree) Tnedide
fanudail

1. fufnaeghannifetvanunsaiudanndenvedanuassiumneiouias
SRNDIY]
uywevIAaeAIINEoNDE1ITULSS
Souyudinlugaufsfussaumnives 1 neliAnmeusiayfoRtiniouss

ALANABYDISTINYRTUFMIUTIZU ez wUsUTIUA Y

ARSI N

UywdazAotagod 1NaNNaURUSTINADAUBETEN
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'
[y 1 a

duanIJgymauneseududiididnedned

4

o

7. Sufnindgmasnedenliannsagnifiniele

8. fuAnimnsastaladefulymaundey

dnunuidetuitadunsinanuldlaianadonvesiuilnanguiaune Jdldiden
Usggnalidomannuiuivnanuideves Chen uag Tung (2014) ilesanildedny
aseuAguAIMINBYaInsldladunnden Tuyimewesiruafnzuniesdunnden iy
FowesguuuumsinuardemauiiliaznanisedaziBenluund 3 soly

va o Y

agnalsinu Useinureafuilaaiudwndeuligniide Wndynisuazaniusing o
wnunelinuaulasasfnviluegiann wiuldannanisfinwagaananidu
ImagePower Tul 2010 Wenfunssuikasnginssunsdevesiuslaa Fliiutnnuauls
oo X Y a X A ¥ a v o @ a v a v .
Minauveusinalunisgedumainusenniduinsivdawindey (Sustainable

. | & Y a a a 4 Y oa A o Y o’ v
Companies) ag4lsiny fuslnaddgviseguslnatiiodanindeusaiuszaulymiau
ANNEIEUAN 9 Wy MsdsulUasanIngiiennie Msaakivitaiedr nslindanu nsan
YNy WarNI5INNITUN

M3AnwIvas ImagePower vilimiiugl Ui o Suludosimunnagnseu
duwnaauivaunluransenuiddnnanvadlan

nranguudTesandbiiuindedesie 9 ilinasenginssuveafuilaaiiie
dawandeu loun Anuldlasudingen (Environmental Concern) A3N3ANUAIWINSDY
(Environmental Knowledge) Anfles firuafuazianun nsiudidenvsenisiniie

aadaa

dauwnasu (Being Green) 1N81989AUAINABLLBIUDIINTIN (Lifestyle) Nilnansynutioy

'
I A

Ngasiedanaey Tunsidennseyindsninansenutesgasodwindonty §uilnares

Y] - ~ ) | ' A ~ o a = |
WTYAUNIGNIvaInvans fegradu nsienatmsnussyiuiansiada vseniskiiden
& A9 Y e = ] = a A v a ) o a aa
Fosanldwia widenlusosus innsasalause WeasoumnuneInulun1saLdudin
WodIwInasu (Green Lifestyle) @unariinendasiu maalien (Greenness) lusgaud
LANFINAL AVIAUALNYITDINUNITUSE I UNANTENUATUAILINADUVBINIHADNRALANS

A a & = a o w a o & | A o P 9 1o
Wasuwlamginssulunstenisuslnanienisidandnsiug nandntenisaslildaniy
Mruslamesdudidomsely winwiguslnadudidetegisls (Barber, 2012)
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TUautanquiuslnaiilimnuddy Tdladwndounasiiujduiusiuianssuiedsuinaey

al' ' ' & A a Y i R
lJ']ﬂ‘V]’sj@ LW]‘VHﬂLLUQG]']@J?’TJ']N&UI‘UTJS%LG’]‘ULﬁENa\TLL’J@@@@J%@QLLW@%M?’]Q@ ﬁ']ﬂJ']ﬁﬂLL‘U\‘i‘L@ILTJu 4

v A

Uszimie naugnlvinudidniuiseniseusnenineins quan & uazsssuva Al

nuazduneIna LUl

Barber (2012) yinms3delagldtadaiieafiuvirunfivasanel suldun AuAves
AULeY (Self-transcendence Value) AnuA19UN150YSNE (Conservation Value) AAINTS
WLUsEENSAmAIeS (Self-enhancement Value) iansenudiuyana (Individual

Consequences) NansENUAedalInden (Environmental Consequences) FIENUTOLUS

[
Y a

Y a A a Y < '
Austnaiedawindeneandu 4 naulinsil
ngu Hunter Green (Junguiniiviauniuazauldlanedwindeusnnign lnedu
naunlienuduRusHengAnssuaudwmInseuioUselevivasdeny dauiaalas
= ) e w oa v 'y ¢ a v ' = oAy
Neatuanuisnelaluiduiuasn nanvalvesdual nqu Hunter Green WunguitAum
AUANNFOUSNSHNDAILINA DY
ngu Green Wunguiilviruaiuazauldlosodawindeuseasunainngy Hunter

Green walvimudfyisesnuAvsInuemazNansznuduyana ssiiuldiuananguil

£
A a v v <

wuanuianelavesmueadundn BRREL AuAdauiiulnuenanduatiuazduduaiiie

saa v

Ananuwafosas19mNUfanelaluFAumBazi N INa NwaINFR e

) Y

1 . [ 1 = a 1 I a 1% 1
nay Light Green LUUﬂQlW]lW]ﬁ‘L!F’]G]LLﬁgﬂ'l'WiJfLﬁIﬁm@ﬁﬁLL?@@@M?@Q@Q&I’W’WF@@J

[ 17 '
S A a ¥ IS

Green W3ampud oy uiAungulioadeduiliawiuinduifiaanin salias uas

GRFPTIRTHG TV R VIV M TR

o w LY a

ngal Not Green at All Wunguitliauddgyiunginssusudandeutios 819

o

! Y1 ! dy |dy a v A a ¥ =~ U A v
ﬂaﬂ’ﬂﬂ'ﬂ‘lgﬂﬂ@ﬂ@ﬂﬂlﬂi%@ﬁﬂﬂﬁLWE)ﬁQLL’J@a@lILW?z]?‘I’J']NU?SV]UI%M?@@E]UHU@QF’TJW&IG]ENﬂ’]i

&

VDINULDY LAD1ATLUI L UUN VLY DAUAINIDUI NSO AILINADULI DA DILINAIAL

NnuanTITelunsAnuilfnuavedlsusuiedawindeunudi guslnang

LY aa Y

Hunter Green aglmnudAyAuliasmudsndeudususunis Tasusiaiazdfsnu

U aa Y

arsualdudduinu widuslnednanunguiulianudAgyiuifiuauninuazsay

v v Y

UAUAY 9)

mnuesdaulUluedn ANNINNTNaEeIEIINANBNNEINULTDINANIIENIDINIA

T4 = a v & W v Y a aaa o a aa a a
LA UN Li@ﬂﬂ'ﬁi‘l"?ﬂ,ﬂa LLagﬂ']i@TéiﬂUWﬁ\‘]Q']u LLGﬂ,u{jﬂzﬂqUu%UiiﬂﬂN'lﬂﬂqﬁﬂqLUUSU'WW]L‘UaEJ‘L!
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inlsesilafasesdunndenludnvanslis Niluwdvedasygia dau wasdIndeu

9e 19U USunaumsuaungnUaesTugtuussennie 1389309n13A LAY UsITH YIT0L389701
v a & vy < A ] A A o o w o

atann nussny Wy Mmeussiuniining uiazaudenilisesinuliniudAguinies

waneneiuly deti Jsenunsaudanguiusinaiedandeulasusnaiuanuaula lasely

1%
v

A9 (Ottman, 2011)

'
o w [ L=

ngu Resource Conservers \JunguillinnudAgyiusesainiseusntnineins

o

wagsallasluiusewatanUiinuvey yaranguilfeyaraildgaiiunugenaladinlunisde

a ¥ I

auen Tdnsgniununisdeinauussyvin wasdnasesldlihnlildnundilunmiuge

Avualuineassndusn dnvsrunguildadingnssuthgmanadinusensesnuldlug Anas
guinanuszndan MvasnUsendaln lvevdumniiussyiniess e1uininndessulad
wunslavidsdeniun dsdAyhaupnanguil dauianalafediungAnssuvamuwes
Wesnnidunstheussndaeldane annisldninenns Medmenazuuzihdanandlviu
\ouuarATaUAT)
ngy Health Fanatics {unguilianudfgisesqunmaLinanuanssnua
dandeu dndnaluiirwiediuuaunnannnuewzsilmils viemugasansiivesn
wuasinnAslundndun JaiuindunadelussesennoguainaueiasAusoude Mg
Wl Aunguiiladentenseltduanusimannansiviagduasssuyd (Oreanic) ildn9e
FIAGINAUAIUNG 0191 ASUAULARYSORARAMTIVINAINATIATIUSIARINETIY o
a . [ £ & P Ao 4 [y v o/

91M59IN5551Y8 (Organic) {Wusu uenanll yaranguildalvinnuaulatunisauaii

¥ ~ | X o v a O dl' a ¥ v
unAnuasdeyaieIiuFesUuleu vilideiminufnmuinduisesfeidesiu

guaw iveldlvinainiiansdfyavdiasioaun Ny uLe LAz AT U,

A & v ¢

1 . Id 1 v ¢ dy Y = 1
nay Animal Lovers LUUHQN‘U@Gﬂu3ﬂ?{M’J NIN UuamLaawaqmmmawagmm

sysud Inednlngjyaranquilinas dulidlsavsedniuacie ndudeuasasnsiiu
PETA (People for the Ethical Treatment of Animals) 3slaiutanfinaninIemediunis
Uslnanuwasnisldvudn Lildgamanainiiesannisdinvesdniul saufanisdedum

WwNEATng “Cruelty-free” wisedumnlilddnilunismagsy usnainil Animal Lovers €3

Y

nARRNYIENseInUdnd MInsunssudnd visenslandoundwasievivilan uiadu

ada

araduoranalinsluaauannssidadioneg aunguilddinnuaulanasivirafnfsens)

'
a Y v

duAiiunuAvesdnilasduinden Wy uANUgeed1e1a199uns1auA1 Dawn 7

aumluvhanuazeraun Ua uasddi@inou q Ausesideuasruitusilusuwingln
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ngu Outdoor Enthusiasts Lunguuessitureudinlusssumniuarlinandu
Tngfuianssunansuds W sawand Bouldering @ualnglidoddidentae) auaf vie
Futh aunguillfinandasiunegelugneuwisnd mdawduiuniseudeyaaniufivieaiien
sysumivtalan dnflduiedesivesdnailimuddyifudomesniseydndiuiing
SITUBA 1B Sierra Club %39 American Hiking Society yananilusEminamsiiiuma
Outdoor Enthusiasts ¢ldayuuutinduuznaniiodsnilussminsiauesd viawnuami
wazgarnAndaluseliliiAsveseninema ilelvinshAanssuvesmnniinanssnuse
danndentosiian LLazmﬂﬁ]zﬁaa%aqﬂmm‘Im %qﬁqﬂﬂaﬂdmﬁmmmﬁa YosiiNanaNTan
3lwiAa wu HeAqu Synchilla PCR w84 Patagonia 841 Earthkeeper w84 Timberland

y30v9ldtnved Klean Kanteen tHudu

wenwilennnsuiinguiuslaalaguenauauaulaudy aaduidenianisnain

a

Natural Marketing Institute (NMI) nelfierddafidedn The LOHAS Report: Consumer
and Sustainability lfutsnguifuslnanasgiumaldlafifivedaundoueenidu 5 ngu
lowA (Ottman, 1994; Solomon, 2015)

nguusn LOHAS %39 Lifestyle of Health and Sustainability e naurl¥@3nlag
nslrnnuddnyfudosaunin uasnsmaunuegsdaiu Singuiidunduiifinnaldlase
Aandeuinniige iansasiieufofuasivdsuanfeniuiundemnniian aunguil

Tngunniindudwgeianansauniinisnufuarausawan

1 =

3 2 [ a L o I3 Y] v 2
NaUN 2 Naturalites ﬂ@ﬂQMﬂUV\V'NLLWLﬁENE‘jGUﬂ']WGUQQWJLENLﬂUVaﬂ NWINLV1YLLABN

9

sala 1 a 1

FondnfuaiNAnI1AnI1 Uasadenind miunuesiazaseunis wliinguilaglilaiingdnssy
N15USTNARUALNDAIINABUTILANINNINFTINAOAIALLALAILINA DL LANINWIADYINTIAY
583 1nglansounedIfuguan wagAy 9 [WNNHldusIINTUINEIRY
oA . & oAl M v v A4 A« 9 «
ngu# 3 Drifters Aanguiisunssuauslilainnuevsedanudilalusewes
AILINADUDYIILNDS a'auimjwL*TQJuﬂzjmm;manw%aéiﬁaﬁaagﬂéuLﬁumﬁaq lneguslnAngudl
Dungquitlweyfige
oA . a Y a Ay M va a A o 1% 1 a o
ngui 4 Conventionals AangduuslnanlilafiniuAnisesdunindonasneasads
(= | a c{' =3 Y XY £
wisldarusauluunenanssuniunalatatas lldudau
ngu?l 5 Unconcerneds fanguiiiianusuiaveunedaiindoutesiiagn diuuinin

Jugnenfimsfinwuazsgldsiniiunnsgiu
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pgnalsin lula.e. 1992 Roper Organization for consumer goods company g
S.C. Johnson & Son, Inc. ldutsnguguslnafidilsisdsuandon Fanfusthaunsnanslude
3undiin Roper/s.C. Johnson Segmentation lnglindnizasnislianudfay Anudniy
soUstiiudaindon waruunlififuslanazuanmyinssufiieadestuniseysng
Awandoudunasilunmstmuangy dsanunsantsoandu 5 ndu feil (Ottman, 1992;
Coddington, 1993)

AN v

1.) True-Blue Greens {Wunguiuslnenifiaunsgiiesesulunissaueusn

<X X a

dunndengafian IngRnssufvanseenianiseildedsndensgraiulatn Tanudelu
msivinduazendeegaiuivduinde iungdudimeanufnuazdniiansanyszmui
Neadesiudwindenuinninguilaalagiinly

2.) Greenback Greens \Junguiuslaainulasgdeduiintuds 15% e
a v oay A 4 A v Ao o | a 1% 1a a4  aa o a
auAmliifinansenuvisedumniiiansenulesunndeduinaey ifanudeuiansaiiu
A & DA & A o ed & a o oa v -
Wi JuslnAnquilasiduiseinsdendniaeinidulinsiuaainaey (Green Product) 38
UARUNRALATUAINTTUNEINUANINREN UINNTINIFLAZIAVINUNBLINTIY
AanssueIesivaawindon

3.) Sprouts yananguilfissAuamnuieaiuiulszsiusesdunndeveyly
JEAUNA hazdin1suansngAnssuaunseysnedsuandeteglusedunanaiuiu aungudl

AeanTstviiniseenngrungiiioaysnedsIndeu ity willkwiAndnuedliaunsoas

(%
R A

HANFENUNIUINAedAwInaeuld BnvedesiuRanssunseusnvuelide Suteduaite
dawnden idndudendensenindunndouiuasygiavziinanuaaaliaunsadnduls
3 v | oaa = a
wnvale Wunguiiignusuasnisfinua

4.) Grousers nguillaidesuananginssulunissiusnwdnndon wasieinau
d' =3 a1 al [y 1 A A v ' a d' [y [
au 9 AUsEngRuRiuawes linsediesedusiufanssule 9 enfuniseusng
dawIndeuanntn veriwdndusiiiodindentulsimaindmindunduy q uniuly 019
Ligresnwndwndeuliass uazuerigsianisduiheuidymuinninduslan duslaangy
dfiguzuaznsAineiiininssaunieunsgiuaniios

5.) Basic Brown \Junguguilnafidmnudeiugiuiinuedlianansowiludeym
gaanseulawaglildladonissuiifeaduniseyinyduanden Tnadunguuszmnsneie

INATUNANYS TNTANWIUAEFIULABUTIAININTEAVLIATTIU
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agdlsfinn 9nmsfinwuazdanguduilaasmuesafing1dly anunsedanuengy

v a i

Austaalavanranenguauanuldladaandey Heuaiuaznginssuiguilanise

v

dawandeu dau dmsunuideduil FITelawuinguduslaanuseauanuldladandoy
sanilu 3 naqu Feduilaandenuldladawindousyaugs Juslaaniinnuldladanden
sgAunae wasuslnanfianuldladanaeuseaui weldluns@nwianuwansiiswes

WOANTTUABNTIFUA NN AU INABUUTHAVNAA S UTAUAR?

2. uuafauasngufnefunsiauduaznsieasngdusn
2.1 A3FUA
AUNNBVBINTIFUA

AUNANNIINAIALINANSTOLIENT (American Marketing Association: AMA) 1¢ilw
ANUYIEYBINTIAUAT (Brand) 31 AFIFUAT U8 T0 NENAT LATBININY deydnual N3
P0NWUY ¥39N139UTNANALLIRI8AY LHouansidnyusrasduAIauINIsuUIlAS

udves uaziiteasnanuunne9wInasIduaiaud (Keller, 2013) aepadasiiu Schultz

[
¢ U o

waz Barnes (1999) MNa1171 A1AUA WULALDUAUNILTANS DUNAINUIVDINAN AU 19673

Y a

Freas9IANLLANANTETI NGRS N UALYY Na1aldan asduAludaiiviessuinaavie

kY

)3

HUEAUAATUTNTHY 9

2 s

Ogilvy (1995) na17111 m57@ud (Brand) Wudgdnuwalfdudeou 1unssiusiy

o

ANusANTdeUT e NMeuenvasdua anslaguie nsladulaussadusinagsan
ywliseiRnnuduu Jodes wazdinislavan iilnsduiazgnimuadiernuian
Tngsanvely uagUszaunsaldiuiivewlinladudaiunsdumiu wenainil asdumm

galunumlunisuanseanmanginsuvesuilname Weswnasdumildiulunisye

1% a

wsuasaupannIn deannumnemeiausssy uazdunidnedaininuniiouiuynanad

ﬁ%mﬁaﬂué’mm (Arnold, Price & Zinkhan, 2003; Duncan & Thomas, 2005)

'
o w

Keller (2008) lananafiuidiuin asnauaduadioudsiudygnusevlnliun

yd‘dy U

AustaalunsinauenuUsEleviuan1susnTs lngns1duaiadesaninsasuuseiuamnim

a v oA a v =t a v d' % v o A
ﬂ@ﬂau@nﬁﬁ@Uiﬂ’ﬁl@ GZNmiqﬁU?]qﬂ?ﬁﬁ@ﬂjqﬂJﬂﬂJ"lﬂim@ 6 3¥AU ANU
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1) AuanwMe (Attributes) Ae AuANYUzvSoRMaNTRAS 9 YesduAINIA
AUSlAa1309nT1Le WU Mercedes H51A1a4 HlAsadnanasseuuIainssuia wiews
U A A % s
AINU UagdalyalLdeInuTaEUA
2) Aalselevd (Benefits) Ao AuanvaeinlUdnnusslovilumunislidan
(Functional Benefits) warAniUselevtiinuesunl (Emotional Benefits) 1w Aaudnuny
¢ y A 14 4 o YY a 3 ! (% dy 14 14
Auaay’ Aeamusylevillusunisldeu siliguilaamiuinsaduiianansaldanuls
o ‘ , & ¢y ¢ do g vy a vt & o w
guuvanel dw s1eae Wunnusslevdiuensual avibiguslaasaniluaudfgyuas
Igsunsiuiie Wudu
3) AuA1 (Values) fig N159RSIEUMAETIDUNIUNEIUNDE LN ITUAAIYBIENER
U Mercedes nngfe Usz@nSamgs anudaensie uazineshea
4) Jausssu (Culture) asrdudanunsailusunulunisasyiowinusssy wu The
oY) Y o Ao =~ = a a =
Mercedes usunuvesinusssuyiesiuniissideu duseaninm wasinunings
5) yAannm (Personality) as18uANa1NNI0aENBUYAGNAMNIA LU Mercedas
Y & = @ Yo da ] a o o ] v s
wanalviiiuta anuduginivenaluiivesyana (Person) Adlaviaviteslundrasdn’
(Animal) %38 sz islunivasing (Object)
6) LY (User) ns1dumanunsavivendnuaizvisoUssinnyananiveviseldaumla

i {14 Mercedas asiluduimsseaugaeny 55 U unninwidnaveny 20 U udu

Aty oananlegagulidn asduan vaneds ngudn whsewminng dydnwel N3
9aNWUU MiseMssuTdnrandlineiu ieszyirnududives adernuuansieen

AsAuAARYe AeliianaAazAwanslulavewuslan saudadunissius

| %

ANUIANNResUT M

Y

MINMEUBNVBIFUA TI9NTRBUTE NsladulEUTIYA LA IIAN
Usgifmnudunn Fodes wayisnislavan Snmadadudiudislunisdtuasisuadnam

AoAUnINEN I IRIUSTTILATUNUIMTUNITLAAIDBNN NN ANTINVBIUTNAGIY

AUFIAYUDINTITUAT

a v A & A v a v v X 4 o ! y) Vo
Wi']ﬁu@']L‘U‘ULﬂiafll@WL"U'WJ@Qﬁu@nﬁi’NGUULW@ai'NﬂfﬂuLLG]ﬂG]'NELUﬂ'ﬁﬁ‘U?LVﬂU

¥
a %

Auslna Tng Keller (2013) lananalin asdudnlalafinnudiftysonvesduamintu us
le U ¥

aaumdadianuddgyseuslaansluianiudeddawaziudediiladne aenadaariy

Kotler way Keller (2016) MiuInns1ausiaiunsatieasisondnvallniuaumaz il
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AUslnaausanansnumaniufgIiulsEaninmvesduideindnvseddndmineld

Y
(%
LYY

Aatiy ANdReUeInTauAsenunsanUalallu 2 Usens fsdl

1. anuddgvamdudisdaruilng

pauiduaiiousiudygnssninadvesduiiufuilan Wusdedmuaaiy
maviauazanauideswosuilan shlruslnaannsassynsidudildesadaou inms
Suduarandndnsdudilnuaunsoneuauesuslaald na1dfie as1dufaunsaaing
anumnefiesliruguslae Wesnuszaunisallusiinifeafiumauiuasnisnainves
audn shiliguslnadimsduilvufianunsanevausseuiiensle asdudluudiouies

Y w1

Aoin1snseliifiens Bnnwmsaumdinsanszesiallunsinduladensendoya ¥ie

£
= 1

asemnuiulalviiuguilaalauingsgu i dufnlianuieaiiugs (High-involvement)

a s o a v e a v | DA o o vovee A o o Yy
9191 soeud admnTuning anduizdiglifuilaasednieldfvelduuazanunsening
WNefunsduaiy q lunsdindulade Medmninnsdidyiuauninvesdumiusian
ANU1503995UNTBIT N DIAMUSURATOULAZANLENNIEINIINVRIRNTIAUATY 9 TADnAIY

wenaNAInaN L asaurdiglgaianuingdyanalatuguilag 39
nanaludiunddgyfignneriuendnualveaminad nanfe asdusaunsadeninunung
Tudenduslnameavidinuludinusuifmauvesnuesviomnuiinuesesinaziu dmsu

'
aa v

Auslaaunauasduidualouynranunianddnvasamznunndesiuesnty

[y

Audus NI funsduidedaeiuanuduiusivyanaumily duiy dnnsnainads

sednseisimauaznisnseivewsausazddiiinanuduiusiavseudiuguilaale

2. ANUEAYVRINTIFUAINDLIIIVDINITITUAT

ASIAUAITILASIIMTN AN AUA TN UUSENAIVIFUA LS UTENITWSA AS1FUAITY

q

v A

Winsdndendndaunvilaietulaghiednsudeutoyadurapdawasduiintoyamaiayd

o

Y Ao 1 I

Usenssenn adumildutivatvayunisiiauedunvisousnisiidedu awnse
WoulgsliAnn1sdoAunueLANA1INAUAIDY 9 wazdsaliuivnidnvesdual
anansadsasiudainguiuslaadmuneld uenantl asrdumdagigundesdudnlumu
AMNYMzIaNE kaginlmidvesduaaunsasniunsmungrungsedaziianinddunia
Taladnee Mallesduidaduasmunewnuauniniteligusinaniaonelasedud
d’jl 1 dg’ gj U dl a 49-’ g o Y a v a0 a 1%
Uheden1sunaeluasainly Weiansgedrasyinliinanusindsensiau (Brand

Loyalty) Bamnusinfnensidumiazdrgliusenannisalininusesnisduale wagdadu



38

[

nsasguassaliiunsduaau 9 lunaindneie guslaaniannudnfduseudeduai

AULDIRDINITUIIIEADITIBUINAIINTVAUAIDU 20-25% AR AITAL USENLAIUDIEUAIR

Vumalgnglunisasenanssuuaznsdeansnisnaiacig  Welvnsduavseusnisiu 9

Junddnuazedlulavesuslnanasaly

'3 1'%
23AUIZNBUYDINTIAUAN

Aaker (1996) 9B Un8fanIULANATENINEUAIUALATIAUAT (QUALAINT 2.2

a A

Usznav) 131 duf (Product) Aewnumeluvesnsndud Wudsiignihausidngnanmuiie
asarwaulauagnssdunisuilan defuduiazUssneulufeamuanifsog q 09 (1)
YouLYR (Scope) 1u Crest iududiAfugueusluesin (2) auand (Attributes)
1t Volvo usasudfiniuenasade (3) AMANLAY/viSeAMAT (Quality/Value) HaTI
vosgudnuaiuazuanTRvesduMiausane vauosnNfaansuazAaenelaves

IS a

Fuslamtimmneld wu nusl Starbucks Wununidiganmi (@) msldanu (Uses) Ae
anszlevisnunisldaesnaumilmnlanisuuayiinimensnguds 1wy saeus Subaru
dsutuuuiing luduvemsndudi (Brand) duagyimdhiinnninaud Tnedusufiadiad
unnsnslituaudnsiuiRfsusodl duasiidudeslaild

NNUNLANT 2.2 IpiuBndauvilediiudandaniievilinnaumanysal dufe
psAUsznauvesmMAumluduiidudoslils suldud (1) nmdnualvesiliaud (User
imagery/Brand User) (2) uwiasriifinnsndudn (Country of origin) (3) n1sifeulesszning
A31AUAAUBANS (Organization Association) i Wudiuniavesendnuaingdudienn

[V %

somsidsunuy wasduduiiuyasmadalaliiuiuslan (@) ynannmmensidudn
(Brand Personality) ifuiadioumunuvesmaudiilideasiuiuslan Woais
AdNTusINGla Juliua ANUERAATBITENINIUARNNINATIAUAKAEUATNNINTDS
Auslaa (5) deydnwal (Symbols) (6) Anudniussenineuslaaiunsdua (Brand-
Consumer Relationship) 1 s1vslaans1inenes InsdiFeu ieugi (7) aruusglovis
815ua] (Emotional Benefit) uay (8) AnUsgleviaunisuanisandinuyald (Self-

expressive Benefit)
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BHUNTWT 2.2 99AUSENDUVDINTIAUAN

BRAND

Crganizational Brand
Associations Personality

Country of PRODUCT

Scope
Attributes
Quality
Uses

Symbals

Origin

User Imagery Brand-Customer

Relationships

Self-Expressive Emotional

Benefits Benefits

fian: Aaker, D. A. (1996). Building strong brand. New York: Free Press. p. 74

Kotler wag Keller (2016) lananidifusignnuinaeilunisaenasnusenaunsn

' 2
Y X A v

due edlnanua 6 U fail (1) laaliuuarandndneg (Memorable) lied1gsan153AT1MT
auendwmsuguslaa yhluslaaianisnsentninsaua (Brand Awareness) lode (2) &
AUINEY (Meaningful) Taeanumnemsiluanumneifuaziiandn nnsaumaneves
a v o & a a. | = a v = ¢ Y = o o v
aaumdudufantieviventedumn suiaiaganguEuslnanuanasiueenludnme (3)
Aapauazidnfiaie (Likeable) luunensatensduinseyninveinsndu onalidndusies

Weuleatudumunnidn wideidfgnanfofnunmiliauaieeassa dasiglianvue

£
=

fawvamsauadaauiu (4) diluldlade(Transferable) ludummnn 9 Usznnvens
audn Tnedevesnsdumismsiinnudunans lidrineguaguiussiamlauszsianmils 3n
17?@Lﬁaﬁaqmiﬁmmmmimﬂ,wmﬂszLwﬁmﬂﬁmmﬁﬁmﬁ’ummLLazi'Guuﬁsimamizmﬁ
the 9 sey Fevemsdudidiinedenainussurteiaumneilimludsymesiaa o
(5) aunsaUsusdeuldnunianan (Adaptable) daydnuaivewsdudiasiesenisusu
TiiuasTe (Update) Bsazaelinmausmnzivgaasiouaziiidsiuilaaldluynnianan
SnviannsuuAsuniesaudasdndnuniuasdnuny ey iAnN1sRNRUULKALIAGA
Tyl 4 Wifuns1audn eradlinnauigiuatouandfuduslnalddtu (6) 9aeunies

NNATIAUAARUS (Protectable) T8 UTIYANe UasAmaN LD 9 vawmTduAlinIsie
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=

Aamsfinaan mszanviiinsduigydennuiluendnvaluazenaiiiguslaafianiy

y

duaudeduivewmFumiudumvemaduaaudela (Keller, 2013)

wananil Keller (2013) §ldnanisosiusznausng 4 vawmsaudae suldud

1) Fons13ufn (Brand Names) filussiusznaudifyvemsaud ey
dudlslunmsdeansasaumludaislnauasddnlunisadrsmnusudreduilan

2) URLs %3a Uniform resource locators aifuiieguaaiuludfidefisveuivnves
%o TullUisTetovaimandudidennumneuisesis wu Juled Yahoo fianunsaasiadu
Uiﬂﬂﬂﬁﬂgiﬂﬁﬁd’] “Yet another hierarchical officious oracle’ Hu@u

3) LﬂéaQMNWﬂLLazﬁmuﬁnwﬂi (Logos and Symbols) tHussAusznousiuns
wptu (Visual) Tnewa3osmang (Logos) vide nsndnydnwalidnys (Word Mark) Aedaudl
Hushwlidevtesdnwswiniy Wualloudiuandiiiuiin arududves uasms
Foules du dydnwal (Symbols) wie as1dnydnwaizunin (Abstract Logos) Aednudiiiu
sUnwiRedesfuduivdosuninuusssu (Abstract) Sefiadniduddalumsadrenaein
M31EUAN (Brand Equity) wan13nsentingngIdual (Brand Awareness) f10819%80157
dudniifialommnenindudiifidedes W Coca-Cola Dunhill wa Kit Kat Husiu dagns
drusegnsvomnauiilisuiludydnvalnigedes liun Mercedes-5Uan CBS-3U
P99 Nike-3U Swoosh Wiz Olympic 3Uv4 tTusfu uonannil Parker et al. (2009) léndm

a a

] a o aa @ a I a 1% v ° v
271 AUBBLAUA WAIUNNUUTZLANTAIN Lay ANMULUULASADEILINADL VL@Qﬂu’]@Jr]SLGULUU

'
1 =

drunilsluniseenuuudydnuvalnionidual IedefnuNNeINeI VAN DNYDINTT

'
a 14 S [

au Yowaznsdyanualildnlunisdile (recognizable) veruilnm fsilu Jamisseisde

dustanealidlaimadydnvaliumdesuievsenuneisesls uazguilnne1ausaiiiu

o

- % Y oA o A & a
wsesuivamndydnuallivilouiuleguiuasusunss
4) f1azAs (Characters) LanioanivanyuzNALUDIAYSNBaINTIAUAT (Brand

Symbol) Adnefuypana nludinasevesunna loadiazasvens1duai (Brand Characters)

'
a

gzfvasiunslavan wasUglavan waznseenuuuUsIang viwmsauandudy
138U 1Y Pillsbury Doughboy nseluduAUsznnaisua wu Crackle & Pop %38 Tony
the Tiger \usiu v1savaswilouiidinega3a 19u Ronald McDonald Awdndnuesiiazns
n51AUA Fademuiiugaaivagnasaiian (Up-to-date) uagnsazyiliidazasiidunsyu

o A

LifTunnga davildnuiualountsiniizingsa o
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5) dlawnu (Slogans) Aed1unu foed viiengusdy 1 fideasmeandeavie
Fomnuiliutilaveswnsaud Tneshazusnguesuunulavanuagildudduuussg
AuNAY WU Snickers 1219131 “Hungry? Grab a Snickers” ﬂduﬁﬂﬁazﬂguuﬁaﬁuﬁaﬁa
vssafaiuiy fealaunueinfinnuddy mneiindsegnanndensdemsnsduiuas
wiiusyAvsnmnndsdudedomslalalaguslnaviotieligulaadlaeumneves
PIBUAANNTY

6) 3ufa Uingles) ansifgndussdudiignidoudumas fefvesdafafoaunsa
dlegluivesiuslaald wihiuslaagdesnisvioldfinu uenanifufadsaunse
foansusslenivomaaui uwiluuesdaiasdorumnevesduiogedon o 3o
wuniduunusssy Tuunndsiaiaenafinuaegiannlumsaiinisiuinmaud Sl
Tnensiseistonsnduden o udisefauuuifavs ldunvietiosauduly Weruilnaldils
Jahatiug %szhaa%fﬂaiaﬂwaiuﬂﬂi%’UiLLazLﬁumiamﬁmw%uﬁﬂﬁ

7) U399 (Packaging) Aan1seanuuutasnIsnaniiuviedmsuaun lnud
UsrasAlunsdeasiendnuaiveinadud deseazduauarlidoyaiieliuinla
fuslnn deliaudndedenisvuds iy waseliAnmstedud danmseanuuuns
aumsiilsiaFesweddu U dmidde Yan waznswiin ielvaudgnius

mseenuuuHARfmTinasTslinsduAdede iiaulauazdilueglulaves
U3laaldine 1wy Audifgafuemsiioonuuulfamsadiaiedlulasomly vieleiAdnd

[y

2 o a A Y o= & 1Y) 2 v
aﬂwmgL‘UuaL‘W@EJlILW@LmqﬂﬂLﬂﬂLLagﬁjUﬂﬂiaﬂ WUy

D e

nesAUsEnauvsInsIduAflanalunmun fRdulaldenAnwesdusenauny

a

WUIARUBY Keller (2013) FaUsznaume 7 89aUsenaU dNglunIsAnwIenanwuns1auaAN

N

Y

WANITENUIINTIAUAT The Body Shop agnsnduAi L’Occitane H99AUIZNaUATIAUA

e

MALUIAATRS Keller (2013) 8y 4 asAUsznou Suldud Jonsn@udn (Brand Names)
\3asvinauazdydnual (Logos and Symbols) alawny (Slogans) WAZUTIS U
(Packaging) Tnelumdealaunud msunsdudilodswindoude Wusdwye (Commitment)
ffeddlaldesdusznounmaudii 4 asduszneviunfunseunAnlumsdnmguuuy
[omuayiBnistomannaudemsaudiiiodunndeuyssamnanfasiguaguninia &

azdisneazduanaldluuny 3



a2

ASZUIUNTES19RSIRUAT

Keller (2013) laadunafawuuinasswaasyiouainasnauni daduluuiiassweens
asemauAuuutuiulnaindiuansvesiissintugdiuuy (Branding Ladder) Ingd1dudu
YDINTEUIUNITATNATIAUAT (Stage of brand development) 31 4 Tunau 3l

(@Lmumwﬁ 2.3)

BHUNTWT 2.3 NSeTARENINARLNIOUIINATIAUAN

Stages of Brand Brand Objective at
Development Each Stage
4, Relationships Resonance Intense
[What about you and me 7| active loyalty
3. Response Judgments | Feelings Positive,
What about you? accessible reactions
2. Meaning Performance Imagery Points-of-parity
What are you? and -difference
1. Identi Deep, broad
entity Salience p, broa
Who are you? brand awareness

fin: Keller, K. L. (2013). Strategic brand management: building, measuring, and
managing brand equity (4™ ed.). Edinburgh Gate, England: Pearson Education.
p.108.

Ui 1 nsasraenanealng1duAl (Brand Identity: Who are you ?)
1% ) ¢ a v A Y a v o [ .

NFASNONANYAUNTIAUAT ADN1TATIIRNTIAUATLAALAY (Brand Salience) Taunns
lduslaasusiondnuaiveswnsdumuias Jnduaeeaanas 2an1sfimualendnyalng
auen agvibiguslaafianisiuiuazanunsagenlemsduatuanuanlaviduaun
RNZEIUNYINUAUALAZANABINTVREUTLAA TaenisSusasidum vunea
AyEInsaveUslnatunssEanla (Recall) wag N1331lA (Recognize) Weniuns duA

v A c{' W = = d' a v Y o ¢ d'

meldRoulenunnd1eiu audsaunsaweulestonsnauai lald dyanval tazdu 9 Tu
mhaNnudle nsasnssuinsaumasdisliguiiaanlanndudvseuinisniglang,

ausulangadu vnlvguslaaudlaiieiiuaudenis (Need) lunsiduAvesmuies
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asduiflanau (Brand Salience) flansnduAiguslnadinazindadududuusn o

¥

Wiananinedumlulsziantu lnensduminlaaiuazyigindnuuese 4 199013303
Neafunsdualarindnsdumilenainiunsegnilnddduaniunisalvselaniasia 9
Nevisevesiiiela lnan1sasnwmsdusmnlansiuiedeAeauniuazauEnUeInis
n3yiing (Breadth and Depth of Awareness) HupiansUsLliudiuNISTaVS0an1LN1T0]
Ay a X o v o I3 a v da 9 v o Y
EUsLlamRsdedum iusdlszneunsaumniiegluladiureuunvesninuiifeaiuns
dusuazduilumheanudivesiuilan sudsesrusenevvemsduindilveglulawag
1 1 = = L% ] 1 ’oj 1% . Y o dl' .Y L3 a ¥
Neron13ings (Recall) andog1au U Tropicana tvinn1sdeansiondnuyningndun
Tiguslnaldunstudy dhdu Tropicana WunSeshuiifseguain savifn warvaiusoauls
Tunnlemalidinemsiiad i uwnusussrduaiun1smenivedn “It’s not just for
breakfast anymore” iiaidunisiuliuilnalasunsudeyavesdusiuaziinnis
Wasuwlasginssulunisuslnpduai
1 & ] v 2 & 3 v Y o A Y Y v a

ae19lsAd 81ananiledn nisifenderhduvesuilnantananiludieiu tinainns
SudruunnevetLiaynIIduAT (Different Effect) suilunannannausifidensidua
(Brand Knowledge) lnagludiuvaspnuiniinensduiiulsenaulume 2 dumeriu Ao
NInTEntingnsIdua (Brand Awareness) kae NWANYAINTIEUAT (Brand Image) (Keller,
1993)

N3nsEVtingns1duA (Brand Awareness) Aig N1s7igUslnAEUITOLENLEEVISOTEY

Fnunsauale Insuusoandu 2 seau laun (Keller, 1993, 2003b, 2013)
oy . % A Y a oV v & =
- M353991161 (Recognition) A AMHaNNTaveawUsinalun1sandiladnaeiunie
WA LATUASIEUANLNNDY LA blau1saaSuNeDIsITazdanlaunin
= [% & Y A = N = o
- M33ganlel (Recall) Ao ANENNTOVRIUIINALUNNTS¥ANUTBRIAIUNTIT

LY a 1

a Y] a v & vy = & 1’ Aaa v a & a v
bNYINUNINFUATUU ) VL@@'JEJG\ULE)Q GUQQQ'J’]L‘U‘Lﬁg@‘U‘Vlll@‘mﬁwam@ﬂ'ﬁm@ﬁiﬂﬂ“ﬁ@ﬁu@n

Aanwalns1dual (Brand Image) Ao NgUN1sTUVBIUSIAANEIAURTIEUATIY

1752 [y [

ileguslaasuiveyaediunsdu Jeyatiuazgniniuluzuuuuves node wagmnlasu

Y Y Y

=) d‘ ! U

Joyaid1uvinie node Inil YayaazgniveusiefiuluTesiingidesiuauinngue

Y Y

Ao o

ANUAR NIedyanual (Schema) Mdanwazidupiadie (Network) tAadunisienleswmsn
auAn (Brand Association) (Keller, 2013; Solomon, 2015) Tnansautestiuaiacduldle
ManuandRng1d@ua (Brand Attribute) uazRnUselevingaus (Brand Benefit) wenannil

Park et al. (1986) Fafiuinandnuwalnduavianesiunennumne i Mneitesiu



aq

[

ANy lAvueInT1dud Usslevdldaosvomaniam (Functional Benefits) Uselovi
Audayeye (Symbolic Benefits) wazUszloviauuszaunisal (Experimental Benefits) e
MnAnuvnefldnanly Wethuszgndnsdudiliodunnden agldramneg
1 amdnvainsidudiiedunden Ao ngunisiuinsaudilulavesfuilnafidenlesiu
aildladawanden
Green Hotelier (2007 as cited in Barber, 2012) wui1 nwdnwalvedsausuiie

' v

duwndeuansaneiAnausIaliuNgRNTINATEN I RNAULTaLTY Feazwiule

I 83% veunAnTunyAludInguIziFenlswsunNT e IaedwIndoN uasUTEYITUY?
aAav a v A ' a a &£ ° Y a o ¢ a ¥ ' a A

DS AU LU TUUNILIYRUAUTU 6 % FNSUNARNUNLAZUINITAIUNITVIDNNE N

AWNNFDU MU ANANEivalsIIUNFWINRaN dunsnasalalaeanfeUse el

(Benefits) wazn133usludaniiala (Preferences Perceived) udunsesdoddnluns

o a d‘d a a dll = % VY Y % v dy LY} 1 ] v '3

Aununivssdnsamiiefaganasnwididinlvinndu fsgratu nsldusglenian

ANTNLINADULAL/MIDBNTUAIVDINITINMAUINITUS NS eAIRaauTuNTA TS

Tsasudugasududmsunisasraninaneailsiusuiedainany

Ui 2 N158519AUNUEASIAUAT (Brand Meaning: What are you?)

NSAsNANUNNIEATIAUA Ao N1IVlrAnnszuIunsaTsauvinglulaguilan

(%
1% v a

Tnensilenaduilnaliduiaiunnegrminerdtesiunsduiiaimdugusssunasunusssy

v
v

Al
1) ANUAINTAVDINTIAUAT (Brand Performance) ABAINEILNTOVDIAUAINTD
Uinsluneuaussnnudesnmsvesfuslna (Functional Needs) dadudnidudausndivinly
Auslaaliusraunisaliunsdud ndudvseusnisanunsaldlaegaiusz@vianagyinli
Annsadrsmnumnediadeluslaa Wosndudieuinmsaansaneuaussuilaaliy
SRRNG
2) ANUBIANTIAUAT (Brand Imagery) L%?ﬁﬁé}’@@']ﬂﬁ@ﬁiﬂﬂﬁmﬁqLﬁ'aﬁﬂﬁqmw
Audnil nsamesnaudiuegifunuantinisusntesdudviouins samdeea
We1e U UNITNDUAUDIAINABINTITNINANINGT (Psychological Needs) WagAIuFDINg

M9dsnn (Social Needs) veUTLNA



a5

AMATIAUA (Brand Imagery) \Uudsiiunnafn g fULusssuveIns AU
ADULNLNNAINANINAAIASIEUA @SRV ]S AU Keating (2016) N&13I1 ANAT
A Y & a Ay o 2 v w2 Y a va & Yoo v a
auAndudaiguilnpanunsaveaiiu duda ausa landu waglagu Wuanuidnveduslna

@ ' | a v L A a ¢ & a a g
gnfegInu nsauAvedlalayinduniisuesls wesinesiinuveuiniansasmdu

' a & a 5 a a & v ' a a o
ae3ls v3e wiaslinesandiegmiloussls LUudu lnenm (Imagery) Av¥I8a5UEW
Dunnusssuneiunsdud wagguilnaaunsnasnanin (Imagery) WefunsIduaannma
USZAUNTUNIINSINUIINUSEAUNISUNS ITAUAIBALUSEAUNNS N0 U LAE NS ARENT
N9 9 LU Nslawan NsERaENswUTUBNee (Word Of Mouth) HIuLieU ATOUATY 1139

A o

yAARaY | ludaay

193] NTASIIAINATIAUAY LINVBINTIAUPIAITATNDIEINUTENBU Masa Ul

1) aildEun (User Profiles) fie anwaizaesyrnaing duaniuiniy

naunnang

2) anunsallunisteuaglvdu (Purchase and Usage Situations) Ao @a1unsel

nsndudniiuinyaranistanseling du

3) yadnankarAuAT (Personality and Values) AT1duUMaINNSAAIYATNNTN

wazAMAIAEiUYAAR U Yiuade (Modern) 1Whiisdne (Lively) iseuwdantl

(Exotic) tUusiu Ineviluwdiuadnnimnsidudn (Brand Personality) feg 5 8@ fail

(Aaker, 1997)

. AANNMKUUA3Le (Sincerity) Tinuddnuiiowduauluaseunsy

Y
Aa o 1 Ve Y [ [y v Y a
AAusSh Anusly LL@%ﬁ'J’]JJEﬂﬂ@‘ULﬂE’JLUUﬂUL@QﬂUQUiiﬂﬂ

6

Useneudne ¢ dnvazAe Anfu (Down-To-Earth) Jedne (Honest)

7 1 Uuuselevi] (Wholesome) uazs1134 (Cheerful)

I yrdnnmdikansdsnnuimuduiila (Excitement) Taudaniings
e denuudantrduazyivade anunsofwannuaulala
Usznaumy 4 anwae A AIUNAYNMI8 (Daring) HaUsn
(Spirited) #3uAUINTT (Imaginative) Wagyiualy (Up-to-date)

. ‘qﬂéﬂm‘wﬁLLamﬁqmmmmaa (Competence) mnuwilenin &
W1 2879 QU%Iﬂﬂﬁﬂiﬁﬂ%u%mLL@SI‘IZWJ’]SJWJ’]L%@ﬁ@ﬁUG\i’]ﬁuﬁﬁﬁﬁ
yaBnntuirouiisgs Usznaude 3 nve fo didede

(Reliable) aa1n (Intelligent) wagUsrauaudsa (Successful)
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V. YAINAMALEAIAINNENTUNAUM (Sophistication) MUY

Qi1 Usenaume 2 dnvaly Ao AuilseAy (Upper Class) Way

D ™

L@ (Charming)
a ¥ a I~ LY LY
V. YASNAIMLUUINIMIGY (Ruggedness) 1At TUMIU09 109 BOU
'y} £ v 1 Y] [~ [ v a v
nauAe Tamnusesnisdusiidunaniunisingula Usenauniy 2
[ =l a v < 1
anwelg An NINTTUUBNTUIU (Outdoorsy) WAZLUILATI DANY
(Tough)
4) wmgnsaluavUszaunisalluefe (History, Heritage, and Experience) as1&duen
° A ) a a wa ] v oa v v a ~
a1agnihllidenlesiumnnisallusfavseusyianuduinvesiidui Tnggulnaeiatin
=3 a v X ° = < v o &
f9m5718UAT (Recall) 91nANUNSIT189nINn Teo1atdululanauszaunisainiansaas
NegeU ATAUATIAITEaNvgTTRue i USTnAanT ey /Mo lUuansiala o1vigu
a A Y A o o & A = A a v Y a a
AURAUAYS 0AVRIUTIYI UWNAWIHNYTBUTHINATINGS USennuasiiuan Aanssuiing
duAnlududaduayu vsednvarimunududn (Endorser) Wusiu fsliu sadusznauludiuil
Jafimuddgylunsiinsduaudusiwaedamnunang 199N g
Y] 1 1 a Y A 7 a = & a (% 6 a e
gneiagau nsauAdile (Nivea) lunivelsy dadundndadiguariniend
A | e A Y A A & ] a Y o ) YR
paNaneUsEnn taglonannimsIduadideasiiuin Wuns1aund nsunsaunsInse
AAUAILYINAY (Family/Shared Experiences/Maternal) nansausiiinaaudfiviainvang
(Multipurpose) fmumaiadn (Classic/Timeless) Wagagviounnaunssditudoiin
(Childhood Memories) 1dusi
agalsAny nitsastesrUsznavlun1TasienurLNeY I AUAE IR

=]

AuslaAinAuENTuRensduAkaraInTaSuslITmandusiveIn s dumlyamitou

(Point Of Parity) uazgafiuansnavizelanisu (Point OF Different) 9MnAs1AUATEALY

nanegals

Ui 3 meiliiguslnanausauassians1dudn (Brand Response: What about

you?)

ANUMINEYRINTIAUAUTUN 2 AzheviinduIinalinn1sneuauesansIdUAT
lngnsnevauesiuiuediuaiguslanfavieidndensndum na1ifAe N1sNoUALDIYRN

duslnaiifiensnduiilunisnevausdlasandunisUssduvduiauvanivgua

(Judgement) LLazm’mﬁﬁﬂ (Feeling)
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NMINDUANBINTIAUAMIUNANMANE (Brand Judgements) AoAuAniiudIuynaa
Y03 UIINALUNTUTHEUNNT IR I UATIAUAITAITUIRINAINANTAVBINT
aupuaznmanualnsdun lneldnvaemunanmvanauinaneglunsiansan uiiley 4
anwaszseiuidudiuddey Taun aaunin (Quality) uwdedie (Credibility) 13
W158U7 (Consideration) WagAUALAMNLBNINNTIEUADUY 9 (Superiority)

NMINDUANBINTIAUAIMINANIEN (Brand Feeling) lun1sneuaueasons1dus
mumuianvesuilaa dnifertesiumanisainedianiiiatuainnisasidaensiaun

= c!' a = = v v Y a a 1Y) D
W38ANNMINERY 9 011 n1seentuulavalUAsuLUaInsTusveusiaaneiunsld
a v | N 6 | I Ao w 1 . XY Y
dufn 1wy Wes Corona ansalamuaudaniddayeens Heineken laviulunainansy aae
laiwaun “Beach in a bottle”#ideasaianisauides Corona limnuidnneunanamileulaly
Wnwewsumela laenisldanuidn Emotional) aslulunauiashielinsdudlsyay
o & YA Y = Ao Ao o 1 @ Ve v v

Anudnsazvurlaguilaale Jalldnuusiiddaey 6 Anvagvesruidnsieiulunis
Pgas NI A AUFAnaUgY (Warmth) anusdnaun (Fun) Anusanauau
(Excitement) anusdnuasnsie (Security) nsgeusunisdaau (Social Approval) A
LANSNALDY (Self-respect)

NMIReUANBIHaNIIAUAMINTENMANALarA1NANIEN llilgausdaasangingsy

YoustnAwil wididamadeauduiusuesfusinaiunsdundnme

Fuit 4 nsa¥reanuduiusseninaduilnaiunandudi (Brand Relationship:
What about you and me?)

nsazvieuresnAUA (Brand Resonance) efuefismnudiiusvesuilaaiile
WﬁﬂL‘U’]iﬁﬂL%@ZJIENLLaBLﬁuﬁ’JuMﬁﬂﬁUGﬁ’@uﬁ’l BNANDENINIIAUALYU Apple Harley-
Devidson L@y eBay

nsagviou (Resonance) [WudnwaranIAULNtY (Intensity) Wialluanudunus
Badnmadnineiguilaniisonsaud dufetesiussiuvemginssuiuilng lay
annsoduunldidu 4 Ysson il

1) waAnssuAnfsians1due (Behavioral Loyalty) ’"J’mmﬂﬂﬁ%a%ﬂﬁuméiﬁiﬂﬂ

2) AukuULLuTesTAUARRERTIALAN (Attitudinal Attachment) fu3lanenatad
shemnuddunsetiadeniimiseandy 9 wu Sunuifleglndfivihanuvideduiansian

Aty MsPeTIiesegtieInnalilanusaventa g uslasdnsnensndua Msdedunds
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Pdudesdiviruafidinufesdesig lnemuwuuwiuresinuafnensiduiaiusaiala
NsEFuANUTanelafeduAIveulaa

3) Tinuddnidunau (Sense of Community) asnduAeistianuianduesenyd

= v A o 1Y ' a v . & ' VY a

W39ATBUATIALINU IAeN15a319NENveInTIEUA1 (Brand Community) Hagdielviguslaa
SAnuazidlansdumunniu aauduTusauArens1duA

4) nsfid@usiu (Active Engagement) Tuueassmuinadensidunienaindule
Hesnguilaafidmsiniuasdud wu iWsmduaundnasdud Suinas wanaeu

a @ U Y o A a v o & e a v & v

ANUAAILTULUTINARUBUYRINT AU viSeFeveniseanvewmsdua Dusu

nanlagasulad nsaieenuduiusseninduslnaduasdud Aenisvinly
AuslnanseninianAvemduAarasipEduiusiunsdudiauiiludausinise

n1duAlunan

AS1AUALNDRILINADY

AdUALNeAwIndex (Green Brand) An nquAn LATaviiNg dydnual N3
90NLUY WIBN1sIUTIENWaIUL MY Weszyfwmnududives a5emnuunnsieen

asndufguis neliianuawazauwanstiulavesuslag Tneiulssinuinudanden

1 1 2

FIANITIUTIANUIANAFDFUT 1M

Y

WMINBUDNTDIFUA YIS IABUTD NsladurE
UsinTiLarsa UseiRaruduin eidss warisnslavan vsdadudiugislunis

LESUATIIUARNAN FRANUMINENITAUSITURALUNUINIUNNTUARIB DTN FNTTUYDS

¥

Auslam MeldRoulvvainisdaansenusadauindautaeign Grant (2008) NA1391 #131

Y

'
a 1% =1

Aupiiiedawinden Mgl asduRiuevessaUssleviinuiundoumileaulazige
Auslaailvianuddyiunsdendniaiiveduinden @ Hartmann et al. (2005) T
g0 asduaieduIndeu Ae nuvatnuantRnIdumwarUsyloviniieIteaiu

HANTENUABANINABNYRINTIAUA kazadnauseriulanadedusiaanianuldla

AInae

1Y

Aatiy onvnanlagasuladn asduRivedaindey Ao nguA w3y dydnual
NN30ENKUY M3oN13TIUTIWANMEELIfeiY Wessuirnududnves adeanuunndig
MNATIEUAIALI nebiAnauAarauwandtlularesusing Tneiuuseauu

o

AauIndeuvsevdusnUseiusudanndsuinldnisaeasasnaua uenanildsiinisly
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WUIANNITAANALNDEILINADULNDTUARDUATIAUAT AIYNTEUIUNITHANFUAILAL/NTD

Usnsnelitoulvvainmsdamanssnunedunaeutiosiian
Ottman (2011) lenanfesiagransiauriediwinasusysulanagng Timberland
niinsUgnilenaurmedsnunazdanindenlviiuusenainiugiu wenannanualsuily
= U a .2 6 1% . o 1 YY a 1% ¥ I
ezl ngeveaiNanduaiLay Timberland Seiglviguslaalaaeviouninaiuldla
AIINADUVBINUDDNUINIUNITADAITVRINTIAUAT a8 19TiulATnAD Saamnly
#19n15WaR Mountain Athletic 1i7oAuluns@a1911 “naanaunuIInLIARDTaE
& e 1 i = a & a wa & . v 2/
WU wiriaynegelimileudn” wenaintl MsufuRnuianuavues Timberland Sejaidiull
M309n15as AN TENUsRAWINRNRE AR INTEUIUNTYINULAEREAA U
Timberland fiaiUsvauaudsalunisdedns ‘@15 Wioduinaoy 1y uALL Uy larwaun
Earthkeeper udinazitiufanssumsiddinuuy Outdoor Wundn UInAUSIVBIUNTY LA
Tuﬂmmﬁmﬁ’uﬁﬁwmagﬂﬁ'ﬂﬁ%ﬁmmwiaﬁqLLamﬁaué’aaﬁaﬂawmﬁLﬁum'lm%aﬂmﬁu
5IIUYIR LU “@dn Earthkeeper HFRINTARSLUAS LNBABULNUNTUALESTTUYIA” Y130
“@u Earthkeeper BINAANTANTLULAS UWAISTTUY ML IANVOUAMAM”
nsaseaTNeIiudwInae (Green Message) agvhlaiilonnlesdndnualvesusem

v o 2 v a v Y & & a P A Y Yo
WiUUSERUAUEILINABY neusEnalsidanusenudannasutiaulawazidniulany
asauAn egnelsiny Fnddyngafenisnaruass deianunin sauviadouleiu
Uszihuiiaziinanssnusoguilnalaensy uazidonyoananisdoasianzay 31n9uise
Y94 Karavasilis iazaniz (2015) wuin dnniseainesdeansuasiugydaindeuludauilan
A v ¥ o o < A a v o [} A &
s munweraziuaMud Ryt ulyniiedunasy lagdmsulsusunidu
finsfudwanday msldmealuladlnl q wasdedsnu WWudewndunisdearsiuiuilan
WuaLsTUElautuImnIduTnAsedeunsaldalaneNnazsuile Ml n1sas1eans

waraTAuALiodindeuiinsausenaudiAy Al

A A

o AnwiusEmduNUszauaudnslunsdsasiiodininden
o dyngsniniiau)dReslsnllaenadasiuansiiedindey wagyinns
USudgunseuiuls
! [ d' = v & ! A a ¥ =2 d'
o MsdwEnsiuizesvensdeans aalu nsdnsivedunqeniuluies
YaansuUslunuAmIduAiuguTlaa
o ATNAVUUNTRNBMENIINTEYINTLABNYUATTAS LN 15nTeyineeng
1 dl
LRGN

o LNYLNIANSINDFILINADUADANSITEUTY
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o ifanuaensalunsitnisdeans lneuiunsyauiauase

¥ a ¥

nsasnNAuAieduAfaNIrdIstuATaUdANSIBY AEuAIilyar1aIndT

a o sa v v

yarmaunindndudedld (Tangible Asset) nan1sAnwizunilavesuiengasutauasi

Y

s v

U3n®153509 KPMG nudnyasviueesu3snngl 55% anaindunsngfndusedlile (ntangible
Asset) §NFIBEINYU UTEN Seventh Generation HIMNeNGAfuavINANNATDIN aY a3
o o a £% a a o A4 ! g A = = =
dnwen wagnseanwiissyinliansiy UsEnilanmuaindudellonindeasisedsin
LANGIN AOE5H509AUSURAYDUADAIING DN TIUTIAINUTDATINIUNITOONWULUTIY I
mslawan warn1sdeaskuuuenseresgnén (Friend, 2009) ogslsii winnsdedns
A a v [ 1 \ Y a  a 4 a oA L a v oA

nsnanivedsnaeuiluliegi@iuais Wy 9Ind1uANdse ietalouinduniie
daanden awiiuslaaieaviruaAnausens1dud e1asentaindunsnaiavenider

(Green washing) (Solomon, 2015)

o A Y

flatiu Ottrnan (2011) wae Friend (2009) 39a3uin Armnideieludsiiddgyetng

o

[
o v A

galun1syinesndumiiediwinasy tnganuuteialiesnusenaudian ¢9i F0a15AU939

o

[

LasTodng FoanIANAIYBINTIAUAT MLLITINYTBDIANTHN o LNednudawindexlunis

aruayuauLgelio wazduaiuanusuRageUsanIsuslna

2.2 N158a15ASIAUAY

nsdeaInALA e MsnuslaanuiuasIAUA (Brand Contact)
paoanal udaduanudueenasiiliiannurey dwaliiannulindasuiilignis
sinauladedudn Tnefuslnaasnuiunsaudinulasanyslnsiml mednears ns
apvny MsTauansduAludunarmssnfanssuiemidodluloniasng R(GER N TR
2540) donAdadfiu Kotler wag Armstrong (1999) #ildinan1in nsdeansnisnannnneds
ANELHETUaEUsEaUT WIS ERENITaTs o M9 diedelieniieiuasdnsuay
nAnfualdesadnan denndes wandusuniduieiiu lnewndedlelddmsunisieas
nsaanavan § Usenoulumie nsdaasunisnne aslawan n1sUseedunus n1suelag
Téwiinau msnananienss msdadmssanis uaznsdugaivayu luvaed Feldwick
(2009) n@¥in 90 9 e eRITURTAUAMABNNTADANS liid1ezTunseenuuuusTfas
MTld Msmeuday Jevesdudn Sudnfivne vieUszaunisalifeatuasduduy

Suwesids Jsivuailonadelainlundyusing 9 veamsdeaisnsndud egslsinny yana

Lilasudeyavemaaumaiglinmsauauvestinnsnaiaiiesegiauied waluddnusedniu
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WAz UARRLDULHTAUAUININUIY AT NMTINURUNITFRANTNTAAIATNR i dIud Aty
Tunsvrelnsduadszauanudnsa

sty agulannnisdeansnsndudn fie vn o egniineidosiunsidud lddnezdu
N590NLUVUTITUIN ANLY NMInaUAIIIY Yevesdus Saumiue wiedsvaunisal
a 1Y) a v =4 & ' a o 4 &
WNetuRTIduA FadunsnaunaulazUssautoInIensaeansuany § n19 liedeiilon
WNefURsIAUAITTARY Fannand wasidudunilsduieanu

AT NMIFRAITNIIAUAITIAY a1unsanadlagazuladn nsdeansns
a v 4A a P Y 1 a A v ) a v 4aA a v ' ]
AuAiilodawinden Aa M 9 egeigItesiuasduALiedIndeu tidraulunis

Y} ¢ o ay v o = a v v v A = ¢ a o

PONLUUUIITUI ALY MInauAIau Yevesdu Squmnuie wiedssaunsalineaiu
asnauALiedundon JudunsuaunauLazUssa1ut0ImMeNTTERETUANY 9 9119 Liiade
Wenmngtunsdualaeitiulsemusudandaulitnau donnane waztdusunilesu
a [}
R

il Inguszasdvasnisdeansnandumeradululs 3 Usens dsieludl (1) lvdeya
Nenfiuasdud (2) ibinsduiidedemazdunidn uwas (3) adeguuuuilaawuliiu
N5 39U TE AL ANNMLNEVBINSIAUA D AUNEUlakaz18 leunTY (Feldwick, 2009)

Duncan (2002) lananids sspuseneundldaudrdnlunsanaulinsdunidssay

Audnsatiey 6 eadUsznoUmIBiy Aall (QUAuNIN 2.4)

a ° 41' A aaa v
LENUATNN 2.4 LL'U‘U"\]’]aEJ\‘iﬂqia@aqiﬂqi(ﬂﬁqﬂLLUUNUQﬂiSWIWW@‘U

Noise

Clutter, message conflict and inconsistency

Source Message Channel Receiver

Campany/brand, Brand (planned, MNewspaper, mail, magazine, Target audience
agency unplanned, product, e-mail, TV, radio, package,
service) salespersan, custormer

senvice, Internet

Feedback

Buy/not buy, request infarmation, visit stare,

sample product, repeat

fiun:  Duncan, T. (2002). IMC using advertising and promotion to build brands.
New York, USA: McGraw-Hill.p.127.
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1.

eXe

dednsuazni1sidnsiia (Source and Encoding) Ao US¥MIIvRINTIAUAT Y0
Y0995713Uf (Brand Ambassador) fivwihilduaiioushunuvesmsdudfieglududany
Fuslannguntimineg Feesduszneuvesidsanstdiuvilinisdeasnnauiuszay
arudSaldiuiu aifdsnmionsiauiaeiosaseusanuindefiovewundns
(Sour Credibility) uazdanissyTiusznsilsine msmﬁ’aqﬂﬂaﬁmu (The Third Party) Tu
mMavimihdugdsanslunisdeansasdui wszeraviliiAanamaninyiensauidas
damansenusensaun (@suee 535usne, 2010) Tudiuwesnisitnsie (Encoding) Duncan
(2002) lalsimununglIindunsyuiunisadisansuiudidnes gﬂmwuaz/ﬁaﬁ&mﬁaﬁa
ﬂmwmaﬁ;:iﬁqaﬁéfamwa 813na3e91 MsisagnYinlaedsansaINn1sulasAILAn

(Idea) inanesluans (Message) witedsludssuans

2. WUaWa15U8InI18UAT (Brand Message) Ao LA (Concepts) AINLAR

(Ideas) gun (Icons) dyainwal (Symbols) kagmsdanislumsdsihuniemsunsliiy

%

Austaavisenqudminglianuvuneiuaunmseuinis dsansgnesnwuuldimseliuing
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Y oa

Auslnauazngudmnelviaulaie wed) vseuuzthdunvisousnisliyanadu Nl Wem
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GREFGLIIATII AR AMShalEN AINTSUALASUNITVY N1TABIANIATI NISUTEIFUNUS

$IDAINTTUAN 9 N19N159a1A (Schultz & Barnes, 1999)

3. Y9aN19N15808157518UA (Brand Channels or Media Channels) 1Ty

¢ A o v al A a v oA A Y o ¥ a a YN Y]
asRUsEneuvimhlunswenleausenvisensdumiuguilaa Tuvusiiedatugeanied
uthilunisanevneaiilennans (Brand Message) 8nme lagiilomansanunsaiiausniy
a Y 6§ a v A a & a a & 1 3 dydll g v
dolnsvimn Ing vilsdenun Uesans duwesille aavuny Uhelavan vualvg Malidenly
d' a 1% en.// 1 o [ 4 o 1 Yo a ] gj 1 v A
doansnynduitulidndusesiiauengdudsuaisuiasu (Mass) ligaintu usenaldded
WhtseanaLanie wiedelni 9 (Nontraditional Media) Wi Uhedeyanwal n1siduaily
Usinglunmeunsvisesienisinsyiad (Product Placement) N15deanstuuIsaAel viso

nMsAeaITwULUBNAD (Word of Mouth) Wufu (@Susa 5551504, 2010)

LY v @ 3

1 I3 a o I3 | a a vy v
@EJ’]\‘iliﬂm']ll aﬁ%ﬁqﬁiyll,ﬂu@ﬂ'mu’]ﬂﬂ@ﬂqiLa@ﬂI“Ua@I‘ViL‘VINW5auﬂU’J(§]ﬂU383\‘1ﬂLLaS

9

(%
U =€

Austaandudming esnnamdusllanansamennsialunn o do dwuimsdentdde

pgilusEaANE N NTgn n1sidenlddeaunsadentaingaduiansiduan (Brand Contact

Point) Wufe gafifuslaasandeudeiunsdud IneuwiAniiduiidnain Jan Calson

v

UsesuuTemnisiuaunudiuie Jan Calson na1331 9adur@ (Contact Points) Mg 3331381
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[y

YBIAIUATI (Moments of Truth) virlinsasnistulinnuddgyiunisnssderan i
andldlatunssdrdunise wasusnisegsdnn
Duncan (2002) uusaduiansidumesnidu 3 Ussan fe

1) yrdudanuIsnusons duasnstues (Company-created Contact) 1uge

q

FUEENIHUAT DA YUA LIE1NTULA LI VBIAUANINAL FDATHIUTDINIS AU N DTN

o v

naulhuang wu Fuamdmsuiegu Insdearsiiutelavaniivnsassnaua lavanly

LYY

& s o = & v U W Y a v a v Y
Aules wislndanufnw 1Wudu edudaussnviidugedudanidivesdudmunuls

4
< v o A

2) FURENUNDTS (Intrinsic Contact Points) 1uladuiaminvuvazdevseldn

9

< o o A

auaiu ilinisSudvesiuslne enduiaussinnilidugedudan

9

LANYRINTIFUATOUTEN
asbinuauls Wesnduddainauidniuriaswesuslng wu Weguilnadensuiy

wann s AuUALIN LA FazAIn wan1de 1Wende asuiuseansainlunisiuwes Wusu

Y

3) Yndulaniu3lnaas1avu (Customer-created Contacts) \Uugndudaimineaiu

9

nsneuNauYeIUslna (Feedback) Waldldduamseuinig Lﬁm%uLﬁa;:IU%IﬂﬂLﬁus'st
Susulunisiujduiusiunsduaiu q W gudusnisanAmduiug de Social Media ¥4
a 2 [~4 %
#578UA1 LWunu
' A a v & A = i = a v - =~ a
YINNN5@RA1IRS1AUA L TULAS 09N kTl UN1SERANSASIAUA NNSLEBNLASaTBlY
nsdeansAIsdenlivunauiuinguszasd wasnsldgaduiasig 9 sauiu lee Duncan
waz Thomas (2005) lauuaasasiion1saeasnsiaumeanidu 8 Usstnneleiy sail
1) mslawan (Advertising) Aonisdeansifiludunisdeasseninsynna undu
-~ Y] Py & a A A | 'Y ° 1Y) I3 v
nsdeanssrauitavy daidusesllenvdsansludenudiuiuunnlunaidusings iy

a

doansludanetuausnislumsdeanstonnusiig o watu envasduudivgsiaienuu

Y
A L3 lﬂl Y 1 v Yo Gl 1 dl ¥ ! Yo b4 Y ¥
w3904ANT Wielvdsansludasuansvsengdud e wielinquidmanglasus lasudeany
LawanuazUfuRnutenuiy (@3 298unn ,2546)
2) m3Uszrdunus (Public Relations) {Wuin3asienidieidtuasninmanyal

I Y

relAnASAnAiRreruIlanfunAud uaztisuntlesnndnuaivesesdnsvideudtn
audiilefinsdifngfintu

3) AnsdaaEsunnsYe (Sales Promotion) ue3esilefideliiffuslnainaay
aule gdlalusndududouins fenstudeiaueviedsmeuunu ielifuslnaiia

NORNITUNITYRAUAT
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4) n13UIMTENANTURUS (Customer Relationship Management) Juaseaile

SN 2/

fhoaannuduiusiuguilae Wesnweuduiusuagiiuslnafaanufniluns
Audn Gansraudannsaviinisnaindenslvavsfumsiunauiusinafivey (VIP) ftoaudn
AsUNILEudeldnsAuf e veiuL Wy Tasarauudiouanyessnsia s
Fodrsmanuianssuiinaauddatu viedsionnuitendiuslnansuidiedaudan
5171 WJusiu

5) msldwinauene (Personal Selling) LﬁumSﬁamsswﬁmﬂﬂaﬁﬁé’ﬂwms
msfomsaesmsssnihaniinnuneuazduilng nsdemsguuuuiiesodentnaumne i
mnutgy danuannsalunslininle uaniduyaeafiansnsaasiiounmdnualiveans
dulaiduegnefig

6) nsAanALdsnanIsukaTnIsaluayURanssy (Event and Sponsorship) Liu
iesflensdeansiidenandeya iFee312 wiemsniausdudinueduituinusuuuy
UYBININTTU

7) n1sdeds w Qﬂ%’e] (Point Of Purchase: POP) L“fJuLﬂ%ﬂﬁami?%aaﬁﬁu;uﬁu
NNSENENOANTNENYVDINTIFUAINIUAINTTUNTAUASUNMTNAINUSIU WAV OAUY

8) Holmi (New Media) Ao uinsesilonisieansiiarsmuidonlouas
ANNFNTUSTEnIeAuAiuduIiaa guilananunsavndeyavserndeniunsiaunleaty

szozaliuiu lnenisdeansuiuasat1e dumasiin

pgnalsinu nsdeansnsFuaiitedaunndey iiiesundoansnduawinti us
RUNYTINDIDIANTATIEUAIAIY LNoFRENTENSINBANINABN (Green Message) aanlUl
& ) a Y 1 = a a v ' a
LTIKsIuazTnLauNan Belason (2008) lanaifisnisdeansnsidud Tukivesnisdeansns
AuANBIANTANIAITNTHOANTUUUYININT taaTanmanyaluaAUduRUsUa1s ST

[ [ a

N A A ! &
JULATDNU YN @Qﬁqﬂaglﬁﬂmmalﬂu

2.

1) nslawanasdns (Corporate Advertising) il unneiioas1snInanwaiing

soKTddNeITee (Goodman, 1998 as cited in Belason, 2008) 714l n1slawaunludnune

Y

dnnedesiumuRBInsTRIRIAnINagl N Na s Ul RITIArUART N AUUTELAUN
drgrsonnuldlaineniuussinunieulasiulendnualyuesesnns (Corporate Identity)
YNAIDEITU NUGAIVOINTIEUAT The Body Shop Ae “nssusiAtieunesdwindeu

Uywd AVBUYLETY LagnInaaeiudailugnannssuiasesd1ony” wagesRnstavinnig
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Tawanuagnerenilininguilaaildiedosdensinaasaiudnii mmeassiudaiidunis
e euandusunseredundey suasiiuldiinislavanves The Body Shop
fiduvliguslarAmfeiulszifiuresmsnaasaiudnilududiaiesdions daiedn The
Body Shop uihegsiilunsitudssiuamsidusdloniressdnsuasifiuaiy
aulavesasnsnvuisiulssdutu 4 Mensgnsislavanegeides fedu aguléi
a9AnIaNIsaltnslavanunaieauldlavsennuiaredasisusy (Public Concern)
Aeafutsaduiiddy Vssiuiuasgnlfenuaula weenslidevendnieatuyssiudy
waznanaumuldlavesansi sy
s?fﬂmwmwaqﬁm%ﬂizmmmﬁ’lL%ﬂié’ﬁﬁuagﬁumiaamwumwé’zyé'ﬂwai (Logos) A
Pldlawan (Slogans) way inaslawan Uingles) duasiiueTaunvnazingdsfiannnse

iERuas A MENYaiveseIANsNUASUAS A Fanmanualivaiilenagnasinugeanig

'
a

Tnsviad dodefiun wazdng nanalenn nslavanssdnsiudsiaunsaativayuusziuing
a v oA & v a v
AUAYIDRIANTHBINNSITEDAS A

Coddington (1993) na111 MslasaduiAIasiionsaeansiiiofauindouini
ANUEALAETIENTEAURUSLAIARA U BININERSuei ey nYdwIndeulaRTIan
WULReIfU Zinkhan wag Carlson (1995) MAWiUIN nslasaiiiodindsudunisdaasy
wazaluayunTd s IngldanfnaniniiuaenafadiuaufeInITwaraAUsITan
vousInANeiuANNSURRYO DA N oY

Banerjee, Gules way lyer (1995) lalamandamuassnislawuiiiodiindenin
] < Ao o f | P S & fo 1 &
Wunslawanle q Anudiianwuzegslaegrmilarsounnintusuinasinsseluil

- gansauvneutensanaintees 1 dae feenuduiussenEnfunvse
USN1T AUUTELHUUDIFIIAADUNITINAINEN

- atfuayu wazdaaSusuwuunsaniutiniieduinaey (Green Lifestyle) iaiiiiu
7150 ML LUNAN A U9 DUS NSUDINTIAUR

AN N INEN¥AIY999ANT LU ZAUTDIAMUSURATO U DR ILINA DL

2819l5AR11 Coddington (1993) lananfsussianvedlaaiiedainasuld 4
Uszenn e9tl

(1) nslawaiiadnasudanu (Public Service Announcements) WUl AL

Y] v A P v Al & aadad a o A 1Y o '

nshiauiizesduindeu UL TWITNATUS YNAzausadeasauinalavseauld

Tadanndenvesmnunludsuilaals Snvsdaduesedioniludenadlunisadaany

ATEVTIN3TOIENSITUTUSBUTEAUALINGOUAE
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(2) Mslawannmanwaliiganudwinasy (Environmental Image Advertising) &9
A& aAa A A ) fw o Yy A vee A )
fondumslavanidanudss iesinmslavannnanualiniliguslnaianliwelud
Tl AaUUNIT AT TR0 IIWANNI9D0Y HIBI9INATIAWAINIIATI AD N1SUTEAA
ae9ldawasagIeIAnsuIinelsiiedaIndautng 1wy USTm X waledawindon Wusu
ci" o YY a Ve I I~ a o./qd‘ I a |o.'/ a 1 ¥ a" [~
Feenailvguslnaianindunsuianliasdanas gy deannislavamedeuinduy
nslawanliaelilanandinisadunusg1alaawiswaidalzlunisdaasuinnin wu A1s
namfenuantRvemdndunil “wn @dus) lnasawdeduniliiiedundey
Inganussadaeias 30% luddivsevvesnnis i dieliiinnansenusedanindeuiiey
a 9 < ¥
Ngn” 1dunu

< [ 4

(3) aa1n (Labeling) finagsiminlnsvazideaduatsdnvalonusesuistieansog

vosndnsaminaziune daanfinmailmAsauidnifneudsm lns Coddington (1993)
FuimsideufiRdwielud 1) linsnamdemehifieduindeniunie 2) Wanwi
iiladeuazmsszyderuierivealdladanndeusdisinou weldlauslaainanis
Fanuin iy wdnsinet (iSeussqstoueid) 1iansluAaoehation 30% wellsguslnadila
ﬁmhw%mﬁmsﬁﬁﬁwmﬂfﬁ@%lsmﬁaﬁy’wm 3) YfRmungmiuaNrsetanvueat1uA3nsn

(4) mslarwanrdndust (Product-related Ads) fvdninasifitinnismainaasuily
Usuldiaaluil

(4.1) Aungueie: mstimmiaueslymAsnadeuuazndn sl

hmsaaadeninausdeyaiviliidilessnsdnauiwansasifinanausatisuidam

adunndaulaagnglsing

(4.2) pnuiesazanuTaay: Wuenuieendulile nade wWedssasuie

'
1 a 1Y

Toyanefivingrmanivisewmaiaiiiay Asesugmewniiladewardnu liasl
Y a - A A A Vv Ye va a Y a O uyvy
fdnvinanedeteay vsemnilegrananaealile TriniseSuredwimatiatulisne

(4.3) SNYIAMULANANG SNBIAIULANAIITLIAININNSTIABUININAN YIRS IAUAT
Aunislasunandiue mnandudsaiulawanlulawannerfuiinindneaivay
HansuazRaInTeyiedesEinseTe Wewnansingfiuamanualasaregneldans
WNEINUNERNUN

(4.4) M3tasuaie: guslnauemnIsNazdigduinaey NsluvUNEATwMNALS

aswselauslumMIngUIlnaasiedwIndeula
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2) M5UsEYEUNUSDIANS (Corporate Public Relations) n5usyydunuss
whfidanTs Weadenisdeansaemna (Two-way Communication) Auiila nseausy
uazaiansTileseninsesdnsuazgianlddiuds Taonsuszanduiudymiiluns
WELNTINET 30351209 o TEusTaainnnsud md wagnginssu enfilvu n1suoas
917 NNFIANLNBTIATEAAMYT T1IUTETEURLS NsTatanssufivay nsdunweinude
Wudu (Duncan & Thomas, 2005; Leeper & Leeper, 2001 as cited in Belason, 2008)
Wi nsUssnduiudethaiiuseavanm ssvildnnuduiudtinnsusnuaznneludedu
L.La3ﬁﬂ1ﬂ§ﬂamﬁuﬂwaqmﬁm anananliin winfindnvesnisussrduiusesins Ao s
Lﬁ%ﬂﬁ%ﬁﬂ‘?ﬁlalﬁmaﬁﬁm (Hutton et al., 2001; L. Smith, 1996; Strenski, 1998; as cited in

v fou Ao

Belason, 2008) #sn1saeansiudenedsnd1Anlueeneds Wesnanuduiussuniudoay

FrasralenalunisgnnanisediwsslunsunvsaiideaWiasedaaugu
il AUSURATOUYRINITUSETANTUSIANTRE N llne T NAI TIN5 TS5 T
A4 o ¢ A o oA A oA Y] Y] ¢ A o a o
warmNFednd Weoassanuunteienvdslunisdnnisnindnvallaz toldusresuiem
1 2 v o s 2 A a & - v s avy Y]
9819l3AR NsUszrduTUSaIAnTegilenITw Wualounthnvosesansnlinulziu
5150 Jaauasasiulanudodis g sadnsTamsinausruase ludadeu way
Wnauedoyaliunnwe 8niis Wessdnsifntdaymivu dnussuduiusdnduazdesvonniu
39uazuanlunadusIng? (Goodman, 1998 as cited in Belason, 2008) wanan n1s
Usznduiusesansdadnifeitasiuiiugiunimnuduiusseninsesdnsiugilduladiude

o

wauslaanguidmvang 01 nsussnduiusesdnsludnuvasveguruduius vsesy

dunius \Jusiu egdlsfiniy Belason, 2008 iinanifiannuiiuges Ensman (1993) 9191 N3
advaywisessduyarakazdnvauzauaulavesau lualiounagnsnisuszynduiusi
fiusgansnm SessnuazdnuagtuasiivauidnUszauanudnie o1sualdu Andain

919 HaRdn wazdeyaniiuiiuanuaulavesauaunsaenlesivesinsld dmsunis

a

domsesdnsednaiionrnlunisauussinmaruduiusfudeasdesoguuiiug uvasaay
Udefouaranudednd

Coddington (1993) nayin vdnmsiipfigaiieafiunsdeasnaidudilodanden
fen1sBandn “n1sdeansiidadiu” (Sustainable Communications) Tng Harrison Ussm
U597 E. Bruce Harrison Associates (Washing, D.C. as cited in Coddington, 1993) Talsian
feumsieansegrsdifuinduatiounsdmgenszuiuns ldldnmsdmndedym was

(9 =

AoarLiunisegesiailies 1Uasy TUfduNLS wazadiaus AuAveINIsdRasEnuMsliAe

Al anuldla wagdyn Fastvasianuiigadniitudusinala
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i msUsznduiudiledunndeuazdowiniiuluegdeiosmugiunsman
diodawinden Tneusvasdludasffumsded (1) gy (Stockholders) doadlauleuny
waznsiiunseanaiiodwindenvesusv (2) fune (Venders) inlalusndnfasivse
Uimsiflodanndouvosinanuazanunsamenendeyadananludenguiuilaamanels
(3) guvugegorde (Community Residents) iun1sussmduiusuarduaiuulevieves
psAnsiddlaianansenuiudsndenvesyue erudiladuuazaiuianiise
09An3 (4) nguiitiadeaiudswainden (Allied Environmental Groups) #osian sl
anwsilaiifnesesdng ilelinduiliisadesfinnuiiniifuardadduatuayumanssiives
99An3 (5) A (Media) Aoansiudoogisdaou ielidetisdiansuasnsedulifuslnaiin

ANUATENTNS AN TYILNDAINABUYDIBIANT (6) DIANTATUANNTDBDNNYNUNY

'
a

(Regulatory Agencies) uandliliiuanesAnsvimmnginasiLazdsidsauiivun (7) aunay

o = |

gna1nIsu (Industry Associations) as1slviaundnluauinuindndrinuazsauiugua

< | Yo [ v ¥

Aawndey (8) nauiuslan (Consuming Public) WunguiSuansiidndny mszduslamaug
Fodudvsousn1svetesing ssiaudesnsiiviidusulunisinduladeiiondy
HANTENUABAIL
Uszdiudhudanndenidulsuiuiifiontesiuauianmelusasneuenssdng sy
NNBIANTUIBNTIAUAIAITITALAIAY TUNITABUT D AT ULAZMDUAUDIAINADINITUDS
yanaluyn 9 ngu gsneenadedlinmsusznduiusindisiuedesdielunisdearsnis

AdunsLiiedanIndenveIeAng easinuAtaraulindadesdnsvionsndum

3) nsRea1sHIURUNUBIANS (Corporate Spokesperson) Wuwililuipsesile

nsdeansiianudfy dunussrnsiodunissioioduasunisastansadunesinsedis
v

2D el

=% 1% & ] = o - = N Y s @ Yy 1 v oa
wile Inegunuenalugniidrnuneitemse lifidiieiivesdinsila wu gusms (CEO)

o = Aad o
Wiy viseynraniveldes

Inegunuasinsdeniuyananinnazinauedeyasdisls uazdesveandeyauntiey

walnulunisiniaue Wensdumseensviasyinseaesessiluluining viewdisdes
Suflefiunsdnnsuseiaum o (ssues Management) N150ANSHIUERNUDIANTHOINT I
yuyuildeyaliiganaiiiaannuAguiAIalaras I maHa Ui UN1INTEYINYIeIANS (Troester,
1991 as cited in Belason, 2008) Ingpsrnsiinsyuinieuseinulan (ssue) nouazillena
NRninNaziidnSnafeiiunadnsneanunainnisaeasuseiduily 9 e1ananlain s

o o 2 aa o § v ¢ o v Y A o
ATTMUNNYINVUTLLAUNLDEY 'ﬂ3%7114@\‘1ﬂﬂilli@ﬂ']ﬁi']Ui'JilﬁU@yjaLLaSLLﬂ{jﬁgwqﬁiaquau@

Y
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v

Usziutaiu q 10 asduildldldnaluiunsadisaswingu uinsidendwevser

Y

Yrausdadndunilslunisadsansmeuiy

4 13 %

NN UDIANSUNUNNED AT ARV IN18 I ULAL N8 UDNDIANSLNDAS 19ANUFUN UG UR

54

wdesflefifeidmtislumsdnurasmsdeasuarainsauduiug anvmanluuiensd
mslavanuarnsussrduiusiudeuindimuduiusiitudoudiuie ordlidfiomesioms
a$nmdnvaluazanuindede dedrunnindesuiinesinslug 9 WAZHINUBIANT do
wianiifuaiiounuiiniszg (Gatekeepers) finasasndoundoyaifenfuosdnsognanaiian
wiee9l5ARIL Troester (1991 as cited in Belason, 2008) maﬁ%%aﬁ'@éﬁuﬁﬁmﬁﬂﬂﬁ
vneANIeIenEasduaynog1aieniuasding ssdnslnagnslumssuiionudede
madamedoyaluundiu Fanndeyanidameeialidniufealamedsiazaiisniny
Aemeliiunmdnunivesmaudwidasdng anuwihiidoyaiufismeseaudinels
YoIATITENTY Vet Aauzvaamsfruassiudemstieg uuiugIuTInNLLANGIes
AuAnaisassd nstinsugunuesdng nagnénisdeans wagmslvguimaduadiouguny
83An3 (CEO as Spokesperson) lnanisbigusvsiiugunuesdns lldfianudifniieaws
nouflosdnaintiym uifudmsnrteindudrunidunsairuaménvaiiaznisdoasnm
AuA109ANTAE 1WU Bill Gate YU Microsoft %38 Steve Jobs U Apple tTufu

Lattimore et al. (2007) l¢inanauiiandadt fudmsliliidugunussdnslugauniiile
AndngAruesdng uwidsdedunilduadesioninimaiaviontsdeansasaudilasnde
17y nsluslumieSosgarduves Devid Oreck M3USINgFves Dave Thomas Tulawan
$1UDMTVRIGNAT U3 57 Victor Kiam éidhdoRansiniedinumuan Remington @slu
YauztuusInm§due Kam lviliAsnssuadaunuasiliusdmitulasnsvuaundey
Tawanmalnsviaii “augeusiu (p3astnumuan) wn wastousniias ( like it so
much, I bought the company)” asiivilduindsiuves Kiam Sradensdudlunis
Tarwaun Hudu il Merrie Spaech Usgs1uU3HM Spaech Communications aluudend
USnwimenagnsianantanisldguinsluaulawani

1. fuims fie WivemBenSeuaiioudiunisesaseunh iefidviemiures
AULBBNTUADIY AssnABansALLsudulUgnaAudnlel

2. fyawsedend (Copy) msazmiieunelndidssiuiguimsldyaludinaie

3. yinwen1sas (Delivery Skills) 1WudsdAmualdmsliaidunasideilunsdndula

TEUIIMIAUT 9 wngiuauil i siasanansiasysuansme
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4. Anudaivikazyniude avvihliAnanuiweteduiasuasinnvsayilaas
Weillegnaeludeiinueana
5. ldeslagusmsniidymenumdnwivsenisdeasiliaiunsadidslalavse

'
a d

USsliiseu3aIness

N

@2

agdlsfinnu widuimsuiwieslianuguiunistiiauensduduas lidesld
Alddegdumsiemsmidediifidedss winnaumuisUssianeiazdesmsginiauens
Auiuansnafuly 1wu Nike wie Reebok ilHtinAwiideidedunisinaue ailnavils
ﬁu‘%‘lmﬁmﬁﬂa%ﬂﬁdwaiﬁ wiomsld Britney Spears lunslawan Pepsi fia$1annnumiin
aulauaziiiumnunszmindasdudlafng

anvnetl madendununsdudvioosinsandoniuimsviioyanadiifoide fes

\Fonanyanaiitisaiunualiiuasdudls saudsmssuivesiuilaaftununinees
Hunuaadnsvidensiaudiiuarfudiuasiosodenmsdeaslussjuilnangutivne dail
Hunumsidudasessdnsiinaunsadesiugaivesmnnlugmsiaudile (Lattimore et
al., 2007)

uanNi Comelissen (2017) Ifiisiaiosdionsiauddoasosdngdn 1 Yssin

A [ Y a = = a o &
Aenslluaiuayunanssu (Sponsorship) lngilsneazidenmall

4) datuayunanssy (Sponsorship) maﬂu;liaﬁfuauuﬁaﬂﬁmma 9 VDIYUTU
a o & Y a = a A A DY) v a PN
visevesdiau lnailudativanunnansRuvsean uivsedu q itun1sdnfanssud
aonndeafunsduiuaziuniaulavesnguidinuneg (Bumett & Moriarty, 1998;
Cornelissen, 2017) o duasalioNdewazldiuatrsunsvanswazidudiuniiavaanis
Uszrdunusnisnane 1nesiuisesvasnanssundidvunglusianuaz e duavisousnig

a o

Usemanunsaldiasesdielilunmsaenesnsaunesinsld lnedinguszasdiitofmnniny

¢ alal Y a

aule ahumnuietusionsndudn wieaisussaunsalimlriuduilag saufsnseduay
Foennslennninnsdeansussamdu uasiunulsiunsidu Wy msifineenne a3
ahumssuiuazandnldvesnguiivanesensidui naenaunsdsaiunwanyaifalviin
wARSIAUAIDAME (Shimp, 1997)

Duncan az Thomas (2005) ldnanifisifudsniediofiferiuAanssuveme
Aufdn 1 ULUU Ao MnaALTeRanssu (Event Marketing) Badumsashanmumaneves
pauilaadonloadniuansusing q faenndesiunmaud uazegluauaulaves

a5 Ineilingussasditoadeanudniusdunseninmsdumiuguilaa s1uvans
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idRuainuAliuaTAuiueiesdngdng e1ananldin msnainidsianssuduniesdle
Tunsdhdsnguiuslaalduiniu iesandiefagaenuaulavesiuilanfifdnvuzasnndos
fumsaualmdndusalufionssusing q HdnTy

ognslsfinu madufatiuayuionsiafanssudidudoddindosdevesnsdoans
MsmaagUiuUdy 9 wildmugiulusde 1wy mslawan nmsussndusiug ievilinnse
ansnraudldiognaiiussAvan iy

nnedesilensdeasasaudfildndrluimun fidelfdenedostlomuuinin
984 Belason (2008) wag Cornelissen (2017) ulaun N1slawansIduAoddng n1s
Uszandustusmsnduiesdng msdeanssiugunuesdns uasnsatduayuuasinfianssy 11
HunsouunAslunsing suuuuiliemuariinmsdeansnsiduivesnmauduio

dawIndenUssnvndniueiguaguainiy daslineazdeasdeluluuni 3

4. #a3unu (Noise) fip #9919E50U 9 A1TUATYBINIINTTHOAT ADLUNTAUBINTT
Suduaznsnensiavesuasuseruilaa enananldindsunmuluanmidawuuiuly
& a a [ [ Aa 1 v ¢ [ L4
Youion gt (Clutter) lddnzitumslavanidegununelulnsvimi Tudsauesulal
- v | & Y1 a v v & = ]
weaudlanvudsas s ululadndessuninenannainanudaudwedlenansiunanu
azre wenaNll AN arsiilagInvisesInden1seIu NsFeansNliTAMNIN Lay
AuduiusTludeusatunsidua fodndudssuniumeuiu dadudsioudlusianisii
lawanvisaiilemansndanuulaniyy widhlade laaiu dasnmuaziiaulaunniu we
a v Y A o a v o
U sSusuastodesvainsnduanluniend
5. H3ud3 (Receiver) Pianguimung (Targeted Audience) §ustaa (Customer)
Auslnafisidngnin (Potential Customer) visegiidauiigdas (Stakeholder) g3uasilu

vaa o ::4'

nauifinud Az uinifnenmivenevaueiensduf Jaisuasaslugoensia

Y
ansnnasdudilagefeuszauniselluede liinasdulszaunisaldid anuseans
ANuina vedmlasuilanainiiien Auseusds nasntduiiemansilasuunasgninld
a =) 2/ 14 L4 ! % 5 £ & Y1y a
AnuvseaiienueauANLIkasUszaun1salvedwiazay Asudsdululainguilan
uwiazAueIIneATHaasIINATALUAMT LA mTTauiy wu Weduslnawunsidudniad
mMsunaweilomansvewmduiiiudelavanitanasasa gustaangunisenamiuindy

Y aa 1 |

duAifianuAua wiluvazifeatuduslandnnguenadiuindududlildnanimdsium

q



62

ansan Wusu mszaziu WeanlgymenuRanainlunisnensiad asdumdsmsdiaus
Wemaslauiunananudusuniladulfen iy S9uneaNNI e rIa1sued
AIAUAIAITIANUAANANLNEILAANUAALALY WBNIINUATIFUAIAISLYDINIINNAN AN

lumseansiiiadinlenialunisidndangudmanesie

6. Ufjisemaunau (Feedback) 1899 InN1sHeassenImsdumLazgusLag

Junisdeansiuuasmnia (Two-way Communication) ¥R U3 nAasaneUaueiuns

a A

Audnld fay asdudnFeeddianuddyfuuifsemevaues (Feedback) inszidud
venlaguslaalaitnaniidwsiuduasduauds lneufisenisnevausserauitusliuy
mstevielitedud madeuadeya nadluBessuludiud vienmeuuuvasuay
pAuFEeusinRemsUsuiliuiisennisnevauesil luunsussnenasuileiueiete
Sumefiiauazinsnouaussuuuiiuil (Real-time Feedback) WoliAnnsnouauomio
Annsnevauedlunitavanguilan Ax1AuAvTeUSInAsRansandelamlunisieatsin
Ananaugle ety nisidenlddenin nsdeanslidaion nsdeansnnuAulyauil
AUSLAASIAGY vizonsdeansliuraule Wudy donswislamiuriaud asdudagls
uileliigngetaeviiliUsevinnaiuazsulssinmesuisn sauiainlinsaudniinisioans

MiUsgansnnazanunsaiinfausiaalananaie

3. wuIRALaATNgEfNEItuNgAnsIUUILaA

av o a 1%

lusuddenineidesiu “wginssuguslaa” tu fIdemsdnwiazyitannudilang
NIEUIUMSRANGANTIY Aty §I8lamunminssaunssunnetesiungAnssugusing Tu

1R o MAgIeITUNUITY Ao wuAAKAENYNYITUNITIUS winAnwazNgu NIy

% a a a [ ¥ a dy IS a v dy
NAUAF LLﬁ%LLU'Jﬂ@LLaS‘Vli]‘HQLﬂEJ’?JﬂUﬂ'ﬁG]GWaUIC\]""HE) laeiisneazidunmadl

3.1 msiul

Y% . & ada & v o Y 1% a
n155U3 (Perception) wisnuyudneneulduszamaudalunsaunuazidnlagds
sauffiiifedIndeudtilmiAnANUaINA18Y8IANAR 815U Lazan1UN1Te]

(Wright, 2006)
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Solomon (2015) éliennamsnens3uslin iunszuiumsiiusazyanaiden
Tn3u (Selection) Anszsfuniadadning « (Stimulus) Akudammassuulsyamdudads
5 Tneiimsdnsyifoudoya (Organized) warilimsiinnumnevesdain (Interprets)

[uReafuY Assael (2004) ind1insiug (Perception) Wunszuumsdenass

(Selection) msdaszideu (Organization) uazfinIu (Interpretation) vesduisie ‘ﬁag
soufruUsTamaudaTa 5 A nsuesiiu (Sisht) n1sausa (Taste) n1sldndu (Smel)
nsléu (Sound) wagmsdura (Feel) uelAndunmiifimnuvsnefifuslaniuilduay
Foulosiu Geaonadosiu Shiffman uag Kanok (2004) Ailmnumsnefenisiug iy
nszvaumsiguslaaiinisidenass Sasuidou uazuvaniumanevesdaiilinane fudsi
Anmneuaziimuaenndesty Masuiiafedesiunsussnanauaznsiniamneg dq
usiazyARaDIaRiimsUsIuansstuLsnazegaelfanunsalfifdaiufendu esen
ANuLAna1luLazyAna

Solomon (2015) nanfanszuntsiudvesuslaaind 3 dunou (guauniwil 2.5)
5u9n

1. madady (Exposure) iRnTuidiofdainnnnsuendunsedusiumsuszam
dudamslamants

2. nsliimrwaula (Attention) Aintudledlésuansiinssiuaruaulavesnu uay
Lﬁudwéqﬁ§QL§wﬁuﬁﬂawuﬁwﬁm

3. A15AAY (Interpretation) Lﬁmﬁﬁmﬁa@u‘ﬁm%’mméaL%”]Lsi’hmuﬁaﬁwmiamm
dauifinan damsienuvesifuslaausazauiesinnuunnssiulunuaug A

o w

foens Allen ANAIAnEY wazUszaunsalvesyarailud Aty

WHUAIWT 2.5 ANTINTBINTEUIUNMTTUTVRIUTIAA

Sights > Eyes
Sounds ————»

Smells = Nose
» Mouth

\ 4

Exposure | Attention Interpretation

Taste
Texture= Skin

fan: Solomon, M.R. (2015). Consumer behavior: Buying, having, and being

(11" ed.). Edinburgh Gate, England: Pearson Education. p. 206.
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an1a Assael (2004) lalviseazideaiinfaludunounissuivewuslan lnowus

N38UIUN"55U3 (Perception process) 1u 3 Tumau (Quaunmi 2.6 Usznav) loun

1. madanius (Perceptual Selection) fie n1siiFuslaalaiuaash enlv
AyaulaangdliinsiuaudeinsiaraennfediuiinuaRvS oAU BB IR LYY
Inglunszuiunisiiensuiiasuseznaulume 3 Tunau e

%

1.1 msiaeniUniu (Selective Exposure) {inTuiile Uszamdurians 5 gnnsedu
a v oo A v a v Y ' a v a v KA - P
nFud el maiasudaiiiy yeealdamnsadasudaiseudmlavovun Wesnidu
IUNN Fal yaradeanaunsesdaiieng q uazidenassnazitaiu
1.2 nmsidentviauaula (Selective Attention) Wndiundannguslaaiasuaasn
L waztientiauauladedsladmiislagianiy nanee yaraazdanlynnuaulaeniy
AusnnsaiuaufsINTsuAzAeAARBINUTIALARYBIA WD
1.3 msidenius (Selective Perception) Waupraientinuauladiudausile «
W feanntulzidnglunsiienasinssusgsandiulUluwaruama lneyanaziinig
Wonasslunisius fall
1.3.1 maihglun133u3 (Perceptual Vigilance) ynaaazidonidnasudus
Mnseiuanuaulavesnuedluvaeiil Wy Uaradewesaeud asilnsudayauaslawan
= Ly (3 [ a
WNeaftusaeuRunduiiiay
1.3.2 nsUesiulunisius (Perceptual Defense) yamaasidaniiaylyl
Uasudusnlinsaiuninuden1svemuies 1y aunauma wenfiszusadnulawan
sy A v oA Y & a oA a = 1Y I s & &
saussPuRumavsewma L dualln vseenadainliilulsasiensen inszluluesidud

Plainnn luldnueanegnaniuay

WHUAIWT 2.6 Luudnaesduneulunszuiunsiusg

Selection _— Exposure

|

Attention

Creanization

Categorization

Interpretation ————— Inference

i - Assael, H. (2004). Consumer behavior and a strategic approach. Boston,
New York: Houghton Mifflin, p. 159.
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2. m33nszdeun1siud (Perceptual Organization) fie nsyuluiEuslaadn
1 - a v 1 1 J A Yo a 1 Aa a
nauvsednsslouteyav1IaIINWMawg o Tlasunnuinduninsiuisianuingi
Austnaaunsartnlalanau Faldndniugiuresnisnaunau (Integration) Na1fe Juslaa
a v a v A YN 1 a Y A Y ' '
wissuNAnHndunmsldfnindsiiueneenainiududiugen o lag Asseal
(1998) wag Schiffman wag Kanuk (2004) Na1771 #aNN15EUINIINLLIARYEY Gestalt
Psychology #Usgnaumenan 3 Usen1sme
2.1 wanmadudndnimeluiiiadunwiiauysel (Principle of Closure) n13%
yaraansasuiansmiauysalls ulihamingiuagiuisdiunviemely nanife
Juslamanusasedunmitliauysel inaiedunmitauysalls lnsendeuszaunsaivie
ANULTONLALINIAD UL
2.2 vanmsiangu (Principle of Grouping or Chunking) NM3iUSInAYzTANGUES
Y aa v = o .. y A A va o .. A A oA )
ndianuaaeaaeiy (Similarity) 958 danulnadniu (Proximity) %39 danuseiilesiy
(Continuity) inl3ilunquiswdeiu wisliinesenisidlauaznisandn
2.3 nanmsiarsanlagldusuniangden (Principle of Context) nsiiguslaail
wwltulunssuideyanuesrusenauiindes tnugainvanamuaziiu (Figure and
Ground) 0 (Figure) aziludrundnvesdainduslaasuitnnulanmuuinniniu

(Ground) MussAUsznaUTad

3. n15AAUNM53US (Perceptual Interpretation) fie NszUIUNTTUEATINEVDS
n33u3 lnwandevdniiugiuey 2 Usen1see
) a v . . I ) Y a v A v
3.1 n39nUszANGEs (Categorization) 1 UuN1sARTEUUTRYAURIFWINILIN
AuslanagldrnuduazUszaunisaling q vesnuedumsinUszandasilunquees lng
1 [ 1 a < Y @ 1 o P 1
nsuUsdunguuesnuAn (Schema) wagiuto b dunuIavyuasseuuANTT Wieye
Auslartunisussiiateyaldsinsiuasiivss@vsnmdlanedauimiidnvasadiondiu
3.2 msnsdeagy (Inference) Wunsudaarumnenissuilnenisidenles
Auduiusszndusdimeiu Wuanudoieaiuds o wildguslaaasuain
Uszaumsalluedn Fejuslnaenaiinsidenlesduniunsdyanvaling q wasfininumne
Tundvesdanauafensazdouaznmanwaliguslnasui
g1ananledn Weguslaalasuiaasuas guslanadenlvanuaulaenydaiv
AULDINDINTT FINDIADNARBDITUTIALARLAZAIUT ORI ULDUNIUY INUUTAAANITIA

selaunisiug lnensdnnguvesdeyailasuuauiadunwsiuigusinalianuvune
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anvheudIadignszuiunmsimunsivd iunsdaussamuasdonlosanuvineg daa
TAnANS Aadle uaziumLUANANIYBLsaz AT AU Jeiufifonisuingidud
a4 (Engel, Blackwell & Miniard, 1995; Aaker, 1996)

Kapferer (1992) we4n155u3 (Perception) 318U mMsnsznininsiduai (Brand

Awareness) ¥a3Uslaa Ingn1sinanuivesiusinaiediunsidud 1guslaasuiluda

a

tnnsraindeasineiunsdusegiels Gansesenininsdud wiseendu

1. mssgdndansdumduduusnlulaguilan (‘Top-of-mind’ Awareness)
WHo91N I UwITDINITHAN m’]ﬁuﬁﬂﬁﬂﬁiﬂmzﬁﬂﬁqLﬁué'uﬁuuiﬂ (Top-of-mind Brand) 1u
v a o VY a v Aa 4’4’ ¥ 1 <
finfinavilvguslaaanunsadnaulageliegessins

2. myanbalaelaiinisiuy (Unaided’ Awareness) [un135anas (Recall) sionsn
ausminvululavesuslaa lnaliiinsnsedulmannisseanla Fduiivesnisnan as
a Y Ay a ° a a v & Y 2 a v o Py
auamuilnaiilalagliiinsuugvionisnsedudy wandiiuinsauaiulasuniy
awlanndusloe wazluwiliuinduslandnazdadulageduilududuusn 9

3. msdlalagldfinsuug (‘Aided’ Awareness) \un1sseanlalaenguilaalasu

nsnseAuliAnn33la (Recognition) Wi n1uEUsInAReiunTIAUA NSl N1

€

a) 2V

Uslaedadlasunisnseduianganansassanfmsdualaty aneanudrusiaasuing

e

a 14 ] U Aa

aupitgsunsdinuity inlvnsduadgndedulagelieinnitUssinviiass faty fe
auenUssnniileiatodunisuusinanguievisedoduy o iednyslminnisdedun

Engel, Blackwell wag Miniard (1995) narafiutfinin msnsewinisensidui (Ju

17
=) 2/ Y o a

fuguvesnsaianmdnuainaum Tnsanaudiguilannsening shasdamdnvali
ARIREEGHGT

oehalsinu mamsemiindlalE el duiludosmesmmauduvindy uidsanmsathan
JunseupnuAnluundvesnisinauanvasvensidumlaendas Mourad (2012) lalvitiany
yosmsnsenting luniyuvesnsnszmiindizesdauindenesnsndud (Green Awareness)
e wnlthuiiguslnaagszan (Recall) uazanda (Recognition) Andnwaziiiadeaiu
Aunndenveinsndufuarusznouseanunszuiinfenumens meuAIndenvens
duen
fedu anansanamlaeazuldn n1s¥ud o nisnsendninsaud (Brand

Awareness) Aeifil N155USATIEUALNBAWINGDY AB N1IATENTINSLTIEILINNENVDIAT

'
a ¥ =

duAn fenangis wwldunguilnaagsyan (Recall) wagandn (Recognition) AMENYEYTE

AENURLAEITDII VA INDUVBINTIAUAT KALATENUNDIANUNEIEIUA LA INSDUVDY
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A31duA (Mourad, 2012) nawiniduanuddnsensidus auhlugnisdndulade

(Kapferer, 1992; Engel, Blackwell & Miniard, 1995; Keller, 1993)

n133u3nduduinadiinday

o

Aannanlukaludieiuil Mssuinsduaiedauinaey 1ANUUNNET 113

v YV

a4 a 1% a v = & oA Ay o a
n3eniinglTesduindenveansdunn (Green Brand Awareness) Failudsiiguslnadn

&

Aofulsafudiuduedouiinsauiinausniglulavesnnanionissedn (Recall) way
A139991 (Recognition) AaUdNwAIEMEeRMaLTRTIAB o uAINdoNvEIN AL LAt
pszvnfeumene N uAIndenesnT AU (Mourad, 2012) Retimuainuidnse
AIIEUA auﬁﬂﬂgﬁ'mﬁﬁm%uh%a (Kapferer, 1992; Engel, Blackwell & Miniard, 1995;
Aaker, 1996; Keller, 1993)

38909 Parker Segev Wag Pinto (2010) lddnwiAeafunisiuinsdudile
Aanndeuuariiives Greenness 3iAT189iNaANTTN Go Green vaafuslna fens
Focus Group $1u7u 6 g wud1 Mefunmaudiitedundentuegifuensual (Feeling)
virmuaR (Attitudes) uazanuidievesiuilaa lnefuslnafimssudeussiusunmveme
audniiledandouinduaudfisiags Ssfuilaaduniafuimstinagudumse

nszwanIseusnEdndey viliinnseaadaiulonialunisifiusan uiguslaadndiu

'
a

wilsnduilionniinsdusiiedawandeuiismandunsznssuiunsiietiunsndnuasnis
Iddulseneuvisediunaninandt uenantidleidelviAndunuyaindnyervensduaiie

danndeu QnTuiuinyadndnuauryeInduAiodIndeNaITLNUAIEAIIN

1% a

“Natural” “Organic” wag “Healthy” asnd@uaiiiedulindengnesuielagminaiilin asn

Y

'
aadaa =

AuALioAwINGeUYNY DI A IUNANVRISTINYR VI lENATInNHANEY uiKUslna

1 [ [~ 1% [ o 1 dy =3 I a 1% 1 P . M Yo
vsdunauliviumeiuamantd sziuinduaeg1eensiily Organic lulaeae

7
v a Ya

dawandeu Tun1sinidensall fideldaeunuluBnnaneiite uidnullsidenuiaulafe

Mssuinunmuemsdud lneauduilnadniuinduiiiedwindeudnunniniivs

9

®©

772 (% (%
v A v d\ly

wenInduAily wud dalngiiuindudiiedanandauinunmindy il muideduild

p %

deasuin anduaiedunseuaslianudAgluiseswes 1endseiu msius
ANAMEUAT TITlBYANgITUATIEUA LAY EUAN
TudIure81ILV83 Mourad (2012) YMsANwINTTSUIATEUALNREW NGB

vosna1auinnssdlnl lugnamnssunisinsauunay Useweddus wuii guslaaiiuualuud



68

srldiuseimanniinuassutndinisduasudndounioanumneiiei
FauandouvesalaunuiaraaInvesmaus duduldnauduiusseniisnunsewin
Aefudsngen (Green Awareness) wazn1sidenasdudiiieduwindeu (Green Brand
Preference) fifimudusiusiulusiumun sauvmudn mnumssudniefuaanadenls
danasionsidennsauditedsnden Tnedsd uandifiuinmsaudilidnnsmeunsay
pszmiinAfUALadenvesmsAufetafiane Juiliuslaaliamsaiuinimdy
axAuAedwndonldvinfiaas sgrslsiny wuaruduiusidunlutlededu q Aldl

A1591n159a09luAsId NI nanwalns dusindannasy Anuiawelanens1duaiive

dawandeu anulingarensidusiieduinden wagnsauanguslaaiiuwiliduinaeae

[} v Y v dl' Y 14
- M3IaNsiuinsduRuineduanday
PNMIMUMuUNEITEngfesiunisiuinsduaiieduinaed nuindindunis
) [ o [y (v v Y [~ a ¥ A a ¥ = o a
Wanaaindmnsuldlunsiansiuinnulunnauniiedundenddlsvazden

samolUdl

'
v a

53888 Mourad (2012) Ifhniseinsmssudnnaudiieduinden vesmain
winnssulval Tugnamnssumsinseuunay Ussmaddud Tu 5 Gfdeduiud
(1) nwdnualinsduduiiodanandes (Green Image) (2) prufanelasensduduiie
daanday (Green Satisfaction) (3) Auilinslasans1Aud ifiedwindon (Green Trust)
(@) mmmwﬁhi’é’m?ﬁLn@é’amaqmw%u@ﬁ (Green Awareness) WigafUAIUNETELFIY

AIWINRBNVRINTIAUATINNINITIEANLAZNITINT AN WEUEVTBAMANTRM WA INA DY

(%
=1

Yo AUAN uaz (5) ne1audifuslaadiuualifudiazde (Brand Preference) lnedafinnu
dnlmgiamnuanauideves Chen (2009) war Mourad iamndarmaiudufimdade
shvonuies GamsvieniAfeluasd fidvsvondusndemaniiasiunussgndldifies 1
whidefe dedl (@) iewnimided (1) 2) war (3) fnnulndifestudemanuuazuuifn
Seutruai Teglesuigluidednlu daude (5) duiimnulndifestudermauuazuuiin
vasnsdndulatovesiuilna

;%4

N15398v83 Mourad (2012) Anwin1sasentininudsinaeuvewsidun lngldde

=<

ANDUINILA 5 1013 TUIRTIALUU Likert scale lNUsINISARLLUY 5 SEAU 93

9AZLDYATDAIDNUAIL



69

T0A107: AIUNTTIINIATIFUA WOAIWInARY (Green Awareness)

1. AATENUNTNANNNEIEIUAUFIINADUVBINTIFUAY

[
Y a

2. pospgwivaaInuazalaunuiefuasndonvensduail

[ (9]

3. panAuEngvesalaunuLazdyanwalinglfvdwIndeuasdumldlunis

MupuUgn1seainta

v

4. Aauanansadndyanualifeniudsndeuudunasiaualdlunisyiuauey
nseanale

5. fpadanaivaainiiedfuduindentuunsdus auazdenldnsduaiu

[ T
o U U A=

dmsuanideluasildutunisinnissuiasidudiiedundon Tukivenis

va

asgninIaudsndenvemsdun gidulidenusvendlinisinuastarniuresnuiy

Y

Mourad (2012) Tuite AuaseninIruaUInaoNTeImsIduA1 (Green Awareness) Wiy

Uszihiunmsnsgrindeenunenenudnudinden lnesieazdunnisinuas sukuuinuild

LNANDNIDYNALLDUA I UUNT 3

3.2 NAUAR

vimuAR (Attitude) AemnulduidganuanaseusielvingAinssundennnesiu
anvazinanelareddledmila lnevirunfvesynragasiouyuLesyuAnaiiioduInaay
a9 9 Tidnasidueu dnd dwwes anunisal laeviruafitininnisdews n1sdsan
Uszaunsalianemsiasnedouvewsazyana Jsnslminduwnlduvemginssuly
au1AR (Schiff and Kanuk, 2004) @sdannaasny Assael (2004) NlalRAMUALIE7 TTALAR
Juwuildulunsnevaussiedaiieng q Miannsseuivsedssaunisaivesiuilan
Aeliinn1sUszliumnsnuAnLazgnuanteanuunginssuiifiavng lng Assael (1998)

] v ady o a a v X 5y VPN Ny = caa

na1v iruaanuslnalidensndudn Yusgiunsniuslaaiveyauasiiussaunsalng
Neafunsduai dawaviliinauidnveunaznela wazihlugnisdeduiiuluiign
wenntl Lutz (1991) leinanafisiindi viruadldladgnfadanausinie widuddiie

= ¥ ¢ DAY a o« ' A v Yo
NNNTReLF fadiviruafsiianuamussausaldsunladdmnlasulssaunisally

i '
U I

YuziU 1971900 ANTSIUAsULUAUDITAUAR Lo
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flatiu agulen fimundne analihudesiyaraiiinanmsussliusedmisdsla Tl
Tagidunu & dswes antunsal nsndud Jadumsasviounimeoiidazyana siauad
lalsAsiRndandousifin widudsiinanniadous
fiail Lutz (1991) IdTlamesderimunffised

1. Viruafinainnaeud (Attitudes are leamed) Ao siauaRlildindustidn
uidudsiiAnannsieusiulszaumsainssildduiavdennasdud wieuszaunisal
yadaurutoyaiilésunnisdadmileils fudu dhmanaindsannsnadavirafives
fuslnndensidufweswmues iunsdeasmsnaauaznisdeansasdudle Wy ns
Tawan Ussanduiius wiiomineu (Jusu

2. vimuaf Ao anuldudeslunisnauauss (Attitudes are predispositions to
respond) iruaitdununliifiasAnmsneuaussUlunannvienisau dainainns
Usziiu lngenvvsUsediudeuinadsaunle wu gou ldveu wela liwela (Judu lay
arwiliiudest aunsafegiunewginssuvesyaaalddnde sndegnadu mndanalii
Bodulumsiivandefiinauslunulavan fermilugnafnssumstensaudwidoaudn
tfudhe

3. simuadidunsnevaussiiduaunelavideanulinelastasiung
(Consistently favorable or unfavorable responses) Tufie qﬂﬂa%ﬁsqﬂmmﬁmms
mSAnilunsiensneuaLes SsaenndesluiusUnuvTe s AnTTNTinanteens virAR
fidnwarAssisiunnnslivasudasiuil ilesnyaraldiingest Ussiliu uazdn
sufvauinnsiGeuiiaruszaunsal iWeiinrmuidniiduns yaradsiinnusiunsesns

MRUANDY T981998ulAaN NM5eT1 AUANAREnIAUA (Brand Loyalty) sennsuen

v
a & v

Aowuzthaulumsuinasduai [Wudu

4. Mrupfiidudandedidmileddauneausu (Attitude Objects) na@1alaan NS

i
4 =

unRaaztinTiruARtY svfeslnnuietesivamieddeae lidneadu deang (Object)

MayAma (Person) #BL389317 (Issue) W3araNGANTTY (Behavior)

@31 Hanna wag Wozniak (2001) lenanfeiifveswiauaily fail
AN 1 A Nem1a (Valence) virupiazinanialunidlaniamils enaduiiemiad
Uan (Positive) Ganunefls ANuTuseUseddladanils niefianadau (Negative) Ain AW

lalvaunedslndanile



71

{77 2 A ANUTLKULYToANUTNTY (Intensity) nangis Msyaralviruafse

adladanialussaununnusetesunnsdaiu yara 2 auenaiiviauadiuluiieniafediu uad

L ¥

JERUANILTNTUYRWImLARTIuANsAuld Faseiuanududuvesinuafivesunna JAy

d‘ ¥ A Y v

WendesiunginssunsdsulUltndsdunou nanfe dRuslnalviauafivureuns

Y

a (% a (Y o =)

Handaeluseauinn e1aviliguilaaliaeuldldndndamduniowdsulaenn luns
nauriu Mnguilaefinnuduveusiendniailuseduitesnias anavinliuieululy
Hansueiaulade
A9 3 Ao Anuduaudnans (Centrality) viruafTauieadeiuaidey (Values)
N . Yo o v A ¢ v a
WarALLTe (Beliefs) vasyana vnuAralaTua1svseteya vivellusvaunisalingliuds
vikddanlndiAsafumiounaraudevesresnnuilug yanaaziviruadiiduveuse

aauumnsuu LLaSﬂ’ﬁL'UaEJ‘HLL‘Uﬂx‘W]ﬁ‘HﬂG]“ZJaﬂuﬂﬂaﬂaiwﬂlﬂ‘&ﬂﬂ%uwuﬂu

av oy ! o a g a ay My 1o a ra a v =t !
NnAlana1ludn vimueRidudaliladiiudiuie uwiiinannsiseus dudazau
eiimssuiuasiSouiiunnseiueenty lag Assael (2004) lonanfisdadenidwasonisifia
wseNmuviruARveIyAnaly 4 Usenis fadl

[y

1. Bvdwaannmsauada (Family Influences) Asauaidutladefidfnyfidnastng
undieviruaivesyana esnaseuaiiduanitunsnluin maSeuiuazyszaunisal
usnEmNINATEUATE aundnlunseuaiiasidulidsvisnadenudn amnuide uazden
Adunuuunlunsuoaneonsuiuluding Seilviyaraianudn aideaenndesiuria
aRvesandnlunseuafl W naseuaiaiicdenlunseydnvauneden siudsdl
woAnssudu q Auansdenisldlasielan 17 nstudnsetu mhgawanadnndualdlvl
LIk wqaﬁﬂﬂsaaéum Hudu elsuwazngfnssuivaridedswaliandnluasouaiaiin
viruARNRReN IOy NYAI e

2. BvEwaannguiiiou (Peer-Group Influences) Aeindutiadefiiidvswaundn
Hadonils ilesannguiilousnfienudnuaznslidiniindrendsiu nanie nquilogsamiu
fflussinguveenguiuiloudu dqmzﬂ,ﬁlﬁmmsaam%’w‘%aLﬁquaﬂﬁmms%aﬁuﬁw lng
Katz wae Lazarsfeld (1995, cited in Asseal, 2004) Wuin ﬂamwaumﬁmawﬁwammi

dndulagevesyanaunnitmslavan mnzduuvadasiyanalinnulihndasazany

Y3000



72

a

3. dnEwaanauikazUszaun1sal (Information and Experience) Usaunisaii

¥

A AN a v a & a a = ! N v a & Y ]
quslneaiisedumila 9 luefnmdudvdnanazdwmaliniinnisdndulagelusuiaala wamn

Y

[
¥ U

Joyatuliiiieans yarafazynisiUasudeyaniuasaig 4 andeduiisiu 39 Sciffman

Y

wag Kanok (2007) lana111 viruadniyanaiinensndudl ndnsduevsanisusnisiu 1inan

% =

nsnyaraUsziuanuisnalaninUszaunisalasilaneaedd mewnil dnn1seannd

N a

wenonlryanaldtiuszaunmsalnssiundafausifioliudnlrAnimedisuasngAnss
580 1wy Msuandegn iieliyaealdmaaedldaud vieduiussinnsosudiidlryaaa
dmanestu WeliAnUszaunsaireduduasiesonisiadulatedudunniy

4. v3naanuAaNNIN (Personality) UARNANENN 9 VeIuAARLIBVENATUTIAUAR
fonsIAuUA viorenAndusiuaruing nanAe yaraiiyadnameneiu anuAauas

v =

viruaRrensdudvidedudladudmilaisnetusne 1wy yaraidyadnnminiunie
goulou 9199vuroUNAn A e NTATUsTIN AV BAIUNANRINGTTUIR AN
WAR eI LTudy

NNNANTITees Anvar way Venter (2014) fidnwiladedidsuasesimunfives
fuslnalunstedudnilodauanden wut Svswanisdiny enumseutinddudauanien
uazs1a fidvsnareviauafvosiuslnalunsiedudiiodauanden fadu (1) dnmsnain
ansndemsumymnaniiiedunndeuludailewionseunirvesnguitimaneiiioly
\AnmsuensevielfiuiruaRmlituguslnAnguaue (2) fhnsnanamsaiiani
nsening (Awareness) Tun1sadavieiuad uaz (3) dnn1smannmisldnagnsaiiusian (Pricing

Strategies) LaannguslnanguiliinAndnduaiiiedanindeuiisnang

ludiuretasfusenauriAuaf Schiffman waz Kanuk (2004) nanlusasasviruni
3 Usen1s (Tripartite View) 31 n1siiupraasilvinuadsedmiladdlnazaesiiosdusenoud

[y

dfgyed 3 Usenisiave Ae
1. anadla (Cognition) Wuesduszneudunisius inannislasuanuivie
Usgaunsalieaniuddladamil aunelifnanuianudila (Knowledge) FavinliAndu
ALLTE (Belief) lngAnuitafiunne i usaInananNIsuanIoan NN AN suwaNseiu
2. A1u3dn (Affect) \luasdusznauduAusdn (Feel) dadudmmnerdesiu
L4 . a 1 = (% = 2 1 a Y 2
91510l (Emotional) enafinfeunienaensiiauiiasussaunisalseds o du dadunis
veniimueuseiveunilnetuvseidunnuidnduuin (Positive) W3asuau

(Negative) duidunisagviounusaniula
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3. NgAnssu (Conation) Wueshusznaumungnssy Wudsiiuondsanuiiazilu
waziilduvemginisy 91asuluisnsiinauaslatievesusinadie (intention to

buy) Fulunaunanesiusznouiunus Anudlakazauianveusazynna

1 <@ Y a gj v AY o w ~ &) 1

agalsfinny yuuewinuad 3 Usenisuudaiivednin Wesnnidunmsuesityang
o & £ = L3 = al Ioa Y a = 1 a [ 1 &
Julusedivnesdusznoviavzsuniniaviruaid sdduanuluasionresliduguiveaus
U fatiu Lutz (1991) 3elaldudauinindn viauad duilesrusznautisn (Unidimensional
View) fi @1uasau3dn (Affect) Wit Tngueneanaindiuvesanudila (Cognition)
LazAUAILATENIBNGANTIUNIST (Conation) NEIAD AIULTE (Beliefs) aziinTunau
MiAuAf waznasaniaviauafitaITufnmuadlagowazngAnTINANLT Badlanuduiusiy

anwaeduwsdunaiu (Quaunind 2.7)

d' o L2 = Y a
WHUNTINN 2.7 LUUa99AUTENUUSENITLALIVDINAUAR

Belief Attitude Intention Behaviar

(Coenitive) (Affective) 1 (conative) | (conation)

fn: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H.
Kassarjian, & T. Robertson (Eds.), Perspectives in consumer behavior (@™ ed,
pp. 317-339). Englewood Cliffs, NJ: Prentice Hall, p.320

Tunnedl Assael (1998) ldnamnisiauniindudsasiiounginssunsdevasuilaa
TngeBuieiwirnfdensaud Usznoudoosdusznaudreluil

1. edeluasdudn (Brand Beliefs) Ao au armndila saaruidod
FuilaeilrenmaiiBvesdud (Product Attributes) wazauidefisienauussloviivedudi
(Brand Benefits) %GQU%IMLm'azﬂmﬂﬁmmﬁﬁﬁyummﬁu UNAUDIALYIAUARNIIUIN
sonAuAInAnIEnAunils wihieiinnudemiieudu

2. mMUsEiunsIAUR (Brand Evaluations) Wumu3dndiuanslviifiufiants
Uspidududlunmrsmesiuilan TasmsUssiiuidunamnaneudelunsidudi
Fuslamazuszifiundudn ansssuiiveudiesluaufassiuiiveunniign msUseiiuns
Auddududiuddnlunisinuitaued mssdunsaguidiuisnulindemouilon

Y8U M58 kvaunTIAUAT
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YA

3. Aueelade (Intent to buy) Wunginssuvseuunlinnmsasladevesiuilam &

Y

a 3

Judsddglunisimuinagninianiseain luwdven1side dnnisrainnieinidedenn

JoyareuuudauauviseAnufelnuANuadladevesuilang Wewwnnisiiudeya

WenfungAnssuduvilaeInnImin

dvsuntiivesiruad Katz (1960, as cited in Solomon, 2015) lénaa31 viduaf
funtuiionouausimiufesmsvesusazyana dsanunsautsihiivesimnfldii
4 Ysznadedaluil

1. niiidnunnUsglend (Utilitarian Function) sirusfagyinuthiiguligusing
Fonduitannsanauaussnnudesnslusuandsylonlldassldnniian Tuvnsifeatu
virmuaRazilifuslnavanidesdudilinevaussaanudesnsdsnan

2. wihitlunsuandeendianaa (Value-expressive Function) siruafgielunns
uanssandanmdnualvesiuslan Tnefuslnaszuanisanianmuavesnuesluaemysadioy
NunsTdEus nsdenasdudvieusnisma o Weuandifiuieaoiuninvesnues 3
fuslnadeindunanduaninsnasioudmurasmuadld

3. wihiilunsteatiunuies (Eso-defensive Function) viruafvzviminiiuntes

%

AUSLAAINANNTAKETILAATU TI99INFIWIAGRNABUBNTTOANANUIANAeTuInlaves

54

€

¢

Auslaaies lnetinniseainanunsaasaiguslaadiulainfieldndndusinieuinisiu
2 A < < A 1 o

anunsailunyureuvelungeusuludiay
4. vrimlun1sliAu3 (Knowledge Function) WiruaRazyeliguslnaaunse

Jansideyasie q Alasuunluwdiasiu eradunisSeusineardvaualml lnenisdentiu

'
a

blaneteyafiaula Fsdayanideniuientiavtieliguilnadiladsng q ladety

Y
ad a v v a
nufingtasiudiauaf
nQufANENna (Balance Theory)
o lasunsimunlag Heider (1946, as cited in Lutz, 1991) UAAaLsaryAAa
wne1e1uSnwIaNna (Balance) ¥04AIUAN (Thoughts) WagAuIaN (Feeling) Ml 1ilalns
Amuiiyamalinan1izfliauna (mbalance) sevinanufnuazauidn yanadzdesusu

auedliiignneisendt ‘auna’ Wild na1ife WeyprafinAudaLdseninmiuan

LarANIANTU yanasrUTuvimuadlilinauasnadesiy litevdnaudauddluinla g
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o) iliesuisanuduiusvesiauaid tngldanumtsndusenoulumessiuseney 3 diu

oA yara (P), Tnguszasd (O) wazing Yyana ANANBME WSOLUANITIAIT 9 (X) A9

WHUNINT 2.8

WHUAIWT 2.8 LUUTIaemauANaNnaved Heider

P (A Person and his/her perceptions (+ or -))

(Some other person or object) (An Attitude Object)
X (0]

fn: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H.
Kassarjian, & T. S. Robertson (Eds.), Perspectives in consumer behavior @ ed.,

pp. 317-339). Englewood Cliffs, NJ: Prentice Hall, p.321

(%
ada v a

Tungufiiruafaunsafasdulanslu@euan (+) wisludsau () wiliawse
Uszlulanyauaf Ul seauaNUNIULNNUagwnla 1n8anutanle5Ening O way X
gj a =1 a A a = 9/:3 (Y] ) aa Al W
tuanunsamasdululaluduinvseadauilavuegiviinuainyanaiiide ingidmuneves

YIFAUAR

Mating wianuaugatuziisliuuanuduiuslunsshwaunaseninauAnuae

ANUIANeY 4 sUwuumieiu lnelisigasiden dell (Lutz, 1991) (QUaun1ni 2.9 Usenau)

[
v a o

sULuuLsn mnguslaa (P) weuga)t (X) umestenuinsduamils (0) thangi

= A & < | Yy o Py Aada a ¥ Ay &
wndunSidumesiavannazdwaliusiaalvinuainssdensueuingviedl
suuuuiaes mnguslaa (P) ldvaugra)r (X) umeasteudinsduamile (O) Ll

' (%
aada =

g undunsidumesiavanivzdmalifuslneiiviruafnifsnensueiuingvied
sULuuRany mnguslaa (P) llveunia (X) uiAsueuiasduamila (O)

a a g a v dy
laifsonsuetuldvel

=b

) 1 1 a @ =3 ! VY al a o a
g ahundunsiduneslavaniszdmalviusinalviauni

e
€

1ms1aumnie () lule

g udunsidumesiavanivzdmaliuslaaiiviruafvlifsensueui@ved

go

sULuURd mnguilana (P) veu g (X) win3ueu

4
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WNUAWT 2.9 sULUUANUAITUSTIAR NN EN1sShwauna

O O (0] O
P + X P - X P - X P + X

fian: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H.
Kassarjian, & T. S. Robertson (Eds.), Perspectives in consumer behavior (@ ed.,

pp. 317-339). Englewood Cliffs, NJ: Prentice Hall, p.322

agdlsfinnu nguinmssnwauna (Balance Theory) dinsiivadnin wufe Airns
LY a ddy ¥ [ Y A = 1 a = ! = U
vosiruadlunguiilgnimualiduuinrieauiiedegaie Jaldaunsanansdsseau
Y v LY ay v dy ddy Y a Y al_a = Y
ANULTURiFuARLS wanaIntl ngufildiwls X lunisedureviaunfsedamilaiies
ATIaY 1 MUty anvie sUauwmden 1 suunuviaue® 1 dnwag Mneeensanwinaiy
Wiruadlunilsiyaratusasdldaumadsunategy Fuhlaaiuin aewnil ke
93UNUHATINTIRINUTANY 9 Tumsmuuariaua@iinenTdudla yilAAan s
LWIAATIANLT0BBUIEANNFURUTTENINANNTBUAL TIALAR LA 19l UsE NS mannay

e noufAMaNURnaleUsEnIs (Multiattribute Theory)

nQufiuuIaenuaNlAnaledsens (Multiattribute Attitude Model)

Fishbein (1963, as cited in Assael, 2004) laauauuudnaesnnaudivaleyssnis

=

(Multiattribute Attitude Model) tieuansliliuiannudAysynIneanude (Beliefs) wag
Y] a . ad a @ a a a Aa wa
ViruaR (Attitude) Inengulleduiedn MiruaRiinainANuevesuAnanlsenmauUs
(Attributes) uazanUsglend (Benefits) YosduuazaTdu lngaruusnguslnnae
Uszillupaantivesdumeauanudfyveinaaudinnuiesnainis (Evaluation of

(%
1 Y o 1

Product Attributes: e) siatn{uslaafasiansananudenensidauniu & dnaauds

PN v . v P = o ada a v o«
MUTNAULBIRBINTT (Brand Beliefs: b) inniegiiigdla Faimuafnilsensdun Aonasiu
Y0ensUsTiiiunnanting o vewdndusiuaranudenisensdun Tlddunisusedu
\enaauiRognafies widunisuszdiunsdudluvans 9 guaut® awindunis

UszillunsduAlaesiu (Overall Brand Evaluations: A,) Ingn1suseiiuaniaudfsing o tu
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219U UUINKATMUAY HUSINADINANAN B ILALINYALYUAMG N Wz NInBEL BN

fiansandunuandilaesy ndmintumnduilnaussduuddvinuainfdensidudiae

¥
=

Wluganunslade (Behavioral Intention: B) uazdanaliiinugfinssun1s¥eass (Behavior)

(%
a

lufian (@ununIng 2.10 Usenav) Beanansanaziiudeulugvaunislanall

A, =X b e;Bl~A,and B ~ Bl

WHUANT 2.10 wuudaesviruaRnuaudRviatgysyns

Evaluation of product
attributes (e;)

A

Overall brand R Behavioral
evaluations (A,) " intention (BL)

4

Brand beliefs (b))

i Assael, H. (2004). Consumer behavior and a strategic approach. Boston,

New York: Houghton Mifflin, p. 225.

ngufnisnsvinlagldiugua (Theory of Reasoned Action)
nounsnsevinlagldivnua (Theory of Reasoned Action) 85uU18faN15n5EINUR4

YARATIILMANANINNTY HasnnuAraegludial uaasiaudnvesyanaenazlilainaly

e AUTBUL191aRBNSNaNINNTY Iag Fishbein (1967, 1975) uag Ajzen (1980, as
cited in Lutz, 1991) Ifiammguidinanmauianedivasuszns Smauinisnszsi

lngltivgua (Theory of Reasoned Action) gilaianldiieasuremnuduiugsening

Y [y a

muARfungAnssulidaluLInTY Mednsann g Anssuguslaalignasusiugiiy als

Y] a

whRIRnwviruARvasUTInANildengAnTsu (Attitude toward the behavior: Ag) 1NN

ada (%

VimupRiineing (Attitude toward object: A,) \iBaInngAnssun1sFeuasn1stiauandy

'
aada %

afiuansrnuiiswela (Satisfaction) veuslnn uazvimunainiiseingluaunsaldlunaum

9

luniseSurengnssuvesuilaale wu duslarenaiviruainfrenszidiviiua (Attitude

' &
) I~

to toward object) wiuslnalifinfiasdoins1zs1A1LNg (Attitude toward the behavior)

Dusu

otalsh ngufldiladeduninaronisiiaiiruafcafinanluwdrludnesiu dude

U59VIng1un1edany (Subjective Norm: SNg) Faludvsnaunananuainnimseniny
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Ussauvesnguause o ludsan o1y aundnlupseunds viewiew lusu lneanude
YosyAAalasUBVENaLIaINANAITITTBINguALma Ul udinsU JURnse
LaimsUfUR (Normative Beliefs) (uuun1nyt 2.11 Usenau) nanife viruadlilaliniuain

Uaduneludympaiiigasghafeavinty uienainandadenieusnseu q fvesynnany

a wva 1

Wumeuiu 18Auianeg1elstne wavyanandouvseduseunasyJuRnuaAumaY

5ol

(%
Y

il 91ananlagaguledn nguinisnseyiniimeradidennnaienygufwuuinass

a LY

LY I 1 Y v Y A = o IS 4
VirnupRnuaLTRvatgUsen1sey 3 Temeniu fia (1) nguimsnsevilagdivanali

9

(Y (% LY ada a ada 1 _a

AN Ay RuTiruARTNRengAnssuLINAIiAUARTNReEUM (2) mnusveduslaaiin

NnMssuitmaansvesdumbilianauautivedud way (3) Jadowindeunsdeny

auNs0daNENadeTIAuARvRIYAAANIY

WNUAWT 2.11 wuudnaeamguinisnseiilagldivanaves Fishbein wag Ajzen

Beliefs that the
behavior leads to
certain outcomes (b;)

Attitude toward

A 4

Evaluative of the the behavior (Ag)

outcomes (e)

Intention Behavior (B)

\ 4
y

Beliefs that specific
referents think |
should (not) perform
the behavior (NB;)

A 4

Subjective Norm |
(SNg)

Motivation to comply
with the specific
referents (MC)

fi: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H.
Kassarjian, & T. S. Robertson (Eds.), Perspectives in consumer behavior @' ed,

pp. 317-339). Englewood Cliffs, NJ: Prentice Hall, p.332
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NEfANNTALENI9ANARA (Cognitive Dissonance Theory)

nguianudaudinnennuda (Cognitive Dissonance Theory) unguijfili
ARy iuNMTUasuLUaviruAfvesuIinANenaIN1sEe Fanantniudandiag
AuliaenAdasiunIemIuAn (Inconsistency) ¥eaUILAA (Assael, 2004) d@uluediniin
Fuivguadianuieiugs (High-involvement) Iag Lutz (1991) na1331 aeld
A0 uNISUNlS 9 uﬂﬂamaLﬁmmmﬁmlﬁwmammﬁmﬁ’;sJﬁ’u ANMUANALLANIINAIULTD
ViruaR visengfinssuiyanalinedslademile FaAMUARTIAATUT U AT UANUAATTALE I U
1AEAMUTALIINIIANUANINILANTUTENITIAUARNUN ANTTY wegnalsAny Au
o v & a X | A o A o A o o A Y 1 o A
TAREINAIUITONATUTENINANUTBAUAIUTD NIBANUIBAUNFUARN by Ui 1oAY
TGN ANUAAANTY YaradzaLlun1sanaUTakdnIensWasuLUasiruARnse
AuAMIoUINIUY 9 Yeaenndediu Solomon (2007) MeSunedn yaradiwdgyiumiuly
donndsusEnINiAuARLAENgANTIY YARaazyinIskiluanutaudeiulaenis

a a Y a v v o vee v a &

WasuuUaanginssy Teeuslangnnsedulmimsananuidnduauiiduaivgueain
TaundaazinnsusuilasurnuiielilinaudonndediungAnTsy 15e9199zn3s1ilag

WYL TOYALTIUINVDIFUAMTR LT 130 Nengrumdeyaliauiediuduaililanee

A A o U a & Ay vo & v a Y a a 4' A
LW@L‘UUﬂqﬁfJUEJU'J’]ﬂ']ﬁ(ﬂ@ﬁUIQSU@V]vL@VHVLiJUUQﬂW@Q DINLVU Q‘Uiiﬂﬂllﬂ'ﬁqﬂﬂjuﬁﬂ@Uﬂiall

' [
CY aaa =

PAUARTNAMDASIAUAINT LANFULABNTDDNASIAUAINLY Wis1zdn1sansian Tuaaunsaldl

AuslarofinaudaLdisEnIinuafwazngAnTsy JUstaadunniaunluieanaiy

v v A

Toudaniintussinanlundrtneiu ieilunsaduayuwazduduiinisdndulavemues
Hugniewadd Belinniseainannsatisunluanudaudmsennuinavewusinaluniend
losenslluuseiunasnisye, MIusnsan1svena wae Wduwusihviesdeyalunis

auaduslaa Wusiu (Runyon, 1997, as cited in Assael, 2004)

mMsasuuUasiAuad

Assael (2004) lsinanfanagnslunisiasuudasinuaivesuilnaifsoduivie
n31Audn lugusesesmgAnssuruilag deil

1. avudeiefuduirdensauinduddiausaeusdadldieniiuseles
ﬁﬁgﬁiﬂﬂﬁaﬂﬂﬁmﬂauﬁﬂ (Beliefs are easier to change than desired benefits) ALLTOT

AustaadnefvauAmTonTdumtuasausuldsulanudeyanguilaalasuain

wnnseana Wy mnguslaalilensiuitesuiuiaansiduilaansaiudila dnniseans
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fanunsaldeyauniuslnaiiufniensunainndeinvesuilan uiinnmsnaialsl
annsafiaziasuuiasdeiifuslnadesnsaindudld dudeduilnadesnsesuiuunni
annsofuiaunnuaztld dudu Tnsnnudosnisvesuilalunisiiagldfudsslovian
Audnduasuudadldennnnnd Wesnndwndifarutussuasildnasilufaguiion
wnndarade Snfslsslomifduilnafesnsidiauieslosesdlndatuadouves
AUSLAA (Lutz, 1975, as cited in Assael, 2004)

2. WimuaRanunsadsuuvadldiedloduilaniinnfsiuiuaudm (Attitudes

are easier to change when there is a low level of involvement with the product) Tu

LYY 1

aAd Y a I =~ a ~ a v o a [N = P
ﬂimmlﬂUiIﬂﬂlelllﬂqulLﬂﬁlfJWUﬂUau@qﬁﬁamiqﬁUﬂ’] WﬁUﬁG‘IGU@Q%Uiiﬂﬂ"\]gLUaEIULLUa\{LWQ']EJ

i Wesnduslnaliivenndinduduinsansnduditu (Not committed to the brand)

Y

= =

windlelafnunduilaadinnudeaiuivauiviensidusgs quslaainazeausuams
Aa v ) A a Y Ay a Aa = v o
ansnianudennaesiuauFaAtve Nty Tunasnduslaanfiauieiumd
wnlduareansuasuinndn wiiastuarldaenadesiuanuilelfuiniy
3. yiruARTigeuLeaNsaasuLUaslidenIiruARUNLTS (Weak attitudes
are easier to change than strong ones) MnguslnedviauaARldduLlasens1du

tnnseannaninsaasgelesddni q dudumvsensduitulalaede Wy mnguslan

LifienuAwaeiulvsdnieds Huawei dnnispanfanunsailaeuwdaslifuslnaiivirund
6

onsndudn Huawei Tuguuuulaily enaliteyaindulnsdwislefoniindesrmuninina

9 9
(%

v A o < v [ Aaa Y a P ) a a v A v o Y o
IﬂﬂqwmﬁaUﬂﬁﬂﬂqﬂi Wunu LLWIUﬂimWE&UﬁIﬂﬂMWﬁUQmmafﬂiqﬂu@qmLGUlILLGUQLLa'Juu 19

‘NI o a ‘NI v 1 1 YV a a a 1l
WagukUasiruafazanunsaslasuwladhs g1nninuin wu Quﬂmwmﬂmma

'
A o

Insfnnilafa Huawei Mdulnsdmsisiofonnning luviuales nntdnnisnainazildey

q

Y

vimuaRveatuslnalvidnladn Insdwitledie Huawel Wulnsdwitledeviuaiouass
ANINEY AgasilaeInninuin

4. ﬁﬁL!ﬂaﬁﬂuﬁﬂﬂlﬂﬁﬂﬁﬂw}’ﬁﬂi%LﬁumiﬂauﬁﬁmmﬂiﬂLU%UULLU&QI&H’IS
(Attitudes held by consumers who have less confidence in their brand evaluations

are easier to change) fuilaailifiulalunsuszidiunsduivesmuiesiuaunsaiagsu

v N

Foyaisidnuasduualiufiasiasuinunaildinendt Tnsamnudvauluismsuszidiuena
dawalviguslnaldilalunisdndula Wy mnduslaafauduauluisnmsldaueioni
ihgu tinmnanannsolideyafefussamauduazimslinu Swgviliguilag
$suteyainsuiuienfuanaudivonsdonithgu slvuilnadsuanudefey

AuruaziUdsuiruafNtaulearansduailadne
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5. viruaRanunsawfsuwdadliieduiiefusinalifiugiuaindeyanaquiese
(Attitudes are easier to change when they are based on ambiguous information) i@

Austaanuiuaueguinsaneiuaum wagliiteyandauneiuamaudiuislsenis
Yosdu nsenudeyamanailaidutou nslasudeyandaiauerailvguilan

Y

=

Wasuwlasiruails wu mnduslaalasudeyaiiavideaediuamaudivednsdniede

ag1taaN 219wy liguslnalviruaRigauinviolsaudensduituliegetnauuin

£
=

897U

NAUARADATIAUAILNDHILINADY

viruad Ao Msazvieunaliiuidewesuilaaidiensuszifiuamsinvesms
AuA (Teng, 2009) Tne Huane wazany (2014) lelkfdey viruefdensidusile
Aawndey 11 nsasvieunulidswesuilaniifidensussfiunmsnvesmsidudiile
Aawndey duwinunRazuanseandseuveuliveuvewfuilan Schiffman way Wisenblit
(2014) uaz Thogersen et al. (2015 as cited in Suki, 2016) NA1YI AVMFANUAEANAN YA

findudsiuguitestsaiairuafvesduilnauavdsuasiornusidlalunisdendn il
Awandeu Tnsmainduladetiuduegfuvimueividsoduandeudas Blackwell et al, 2006
as cited in Huang et al., 2014; Gupta & Ogden, 2009; Mostafa, 2007) LazaNAtYY
viruadnldnalUluisduid viruedfe anuliudesiiyanaiiinainnissyiiueds
wilsdsla liinazfue dnd dsves anumsal asdud Jadunsasviounsewousas
yaaa auafllsdsifasndeusitide widudsiiiaanniagous

Feiu Seagulenarunfdenaudiiledaanden 16 msagviouaultudesdi
sonsUsziiun e Maudiiedunaden iunsazvieuunesweudazyanaiiie
NnMsiBous Yszaunisal wazmnuianiieafuasdudiiiedsuinden

Coddington (1993) nayin tnidenanawuin fuslaasiuiuannlidesede
Bonfeswesduimielavniiiodunndon Wevhnsdsauitlueusng wuiidiies
43 % whiuiidoheaudifiodunndeazdisdundenldads eeslsfinm dhnsmans
Taweneulgigang qiumﬂﬁmﬁﬂﬂﬁﬁﬁiﬂm% fhensvihaannifieduwindeuuaylasand

Yraulauinay
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agdlsfinnu nauduslnedusiiodalandouiuandneiu deuliaudna viruaf uaz

sUwuuMsALTUTInTIsaiY Aetiy nsasanuianelaviserinuafdensiduaiiie

Y aa

Auwindon goufa@IAUAINAIINS ANUTLIMIPLATNITINLNUNTARANTATIAUANA

Auanull

- NSIANAUARABATIFUANDRILINA DN

R
av a A

INNITNUNIUINUIFENLN VIR U AUARFADATIAUA LN FILINADY WU
N3N R DBNLUULAL/MTBNAUILINTIna MUl luNSInviFuARfansduniie
dawanany lnelsuavdunmall

UIATPVBY Hartmann et al. (2005) Tavin1sAnwinansenuremsduaie

a 1

AIWINABUABYIAUARNIUNAYNENITINA L UUIAIUDTTHA (Emotional) wagaumiing

(Functional) TnefiinnUseasnnan Ao N1SAUMILALNAADULAVDINITINEILAUILAL

9

A a

HANTENUVBINTIAUALTDTWINGOUsBYIAUARATIEUALNDF IR Fetormaiugnimu

¥ 14 QJQI

UNB I IAAIN U DUL 9D INTNTILAL 81TUMY IR TIAUANTINEITDINUAIINADY N1TIFETUY

Assllunsidedmeassiuidnin@nunseaulsyninstulaamelunmine ds Ussine

q

AU 919U 160 AU 91858WINN 22-26 U TdndILuevid)s 44% wag 56% auanu 35013
naaosnszvilasnsididniudigssuueoulambihuneufinmes oglavandium 5 Tu
iRzl nmiinisnnzdide (Hartmann et al) T#dmwSenliFundnsliusyana 30 Jund
Tneflenuuansnatuly 4 ngunisvaaes uwivis 4 amasdinrandeulssiuasaudsneud
yadnfiiuiisin sl Vimuadensaudi (Attitude towards brand) a¥gnussidiunasinu

¥ v 1

2 MpfAe NMSUTEEULUUNINTINYDIRT1EUALAEAUAILITE FINdNTINazAesUsEIlY

Y

aNnuUserulanensidualuningiy Jseaunisiieshuy 5 s2auU Ao 1 winnu kiveuwas 1

= d' ] ] & o o 1 o L oA
U 5 = SUE)‘UlnﬂVI?j@ LLagiua'ﬂu%@Qﬂﬁqmmfle{fﬂGﬂ@ llﬁgﬁ'Uﬂ'W{LﬂﬂgLLuu 5 38AULYIUNU AD 1

(%
£ 6

Taigauuuau lauds 5 = Fouuuau Ingnan1sIeluEILYa W ALARNUIN MT9NALNSNI5IN

3

'
aada |1 a

AUUUIAUBIIUA] (Emotional) wagmunting (Functional) inaneviFiuafnilnonsdunn
wiguesualdmaNNNI ae1alsAn Wedesnisldnagnsinsiuminsndud Faaasldns
RN NG HIG RV MIRY

Tud1uuIdevee Huang wagamy (2014) NIRNAUARRDATIEUANLNOFILINGDN B9
Id = U alf vee a 1 A a ¥ A 5 dy a v dyd I3
Junildlutdenlddnvinavesnsdudiiedunadounisonusslate y1uidediinisiiy

Joyalaglduuuaauay Fafuainaudnngu LOHAS vadldniu (Taiwan’s Lifestyles of
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Health and Sustainability) 91131 425 4a ldFUAMUsENTREUALTDAILINGDUATIFUAT
Toyota Ju Prius {Wunsdinw esandusasuinidupalsslemiiudsnndoutazd
vaneroudsgilulssmealiniu lnelunsideassillduustomaueandu 4 dw fe (1)
AU AUALTTedWInaeY (Green Brand Positioning) (2) @uvesniy3

AIEUALNOFIINGDN (Green Brand Knowledge) (3) @iuvasiAunfisions1duniine

'
a

Adndeu (Attitude toward green brand) waz (4) ArusdlagansdualLiadanindos

ail TuduvesnisiniruadiiiodindauliimunsUwuutomauananiduves

Hartmann et al. (2005) ualdu1msiaLUU Likert scale naainsiAzLUY 6 S2AU LAz
I o [ 1 [y dy

nsuUstemaiueenidu 2 d@iu Al

AeudIl AIWAN (Cognitive) TouA

1. FUANIINITYINIIUYBIRTIEUAMN DAL INADUUUTIAMUULTBDBUINNINTOLUR

=1

Aa
2. FuAndndumanunsalansaniusnNdnuwasiAsegnavesdule
3. AUANIINISYINUYDIATIAUAIANINNTONDUAUBIAINUADINTVD UL

4. FuAnITIARInsIauALTunuIweladmsuduy

ANDNNEIU mli/fﬁf) (Emotional) lawn

1. SUTUTIUN NS NBINIEUBNUDIATIAUAN

2. iipuvasduilanuAniul i uINEaWINANU IS UTER TV AUANT
wa A Y & a a1y
3. AuantRvewsduadudanuilinga
a

mstusaiuiinsivasadenviliduidndeunasuaziaugy

0614l5AR 1Adeves Suki (2016) THinviruaRdensAudiiodundondadus
wsniislunsfnweuidladeduduiioduanden Tnglduuuaouniudiuau 350 iy
fuslnafiondueglufuumuaniusigatuiu Ussmeniaide iszaunisallunisie
nAnSuTiiledsanden suldun dnesunie adhatosdunviaz 1 %t FenAdedlaly
ANuINgvesTirLARdensAuALeAIndouliTngd1sdia Solomon (2014) Aildna1i
iruaRdens1AUANLTUNANNINANNADINTYRIULAALAENTUSETIULAETIYBIN T IFUAT
TugUuuvvesanuveuuas liiveu $ve89fa Schiffman uag Wisenblit (2014) wazsuide
184 Thogersen et al. (2015) Aldnanlulufiamaferiuin rufdnuazamdnuaifadu

(%

AaugunszisaiaiauafveuslnaLazdmadeundllunsBenansueiiie

<3
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' v vy v
a v a Al Y a

Aunaay 9t IdeTULlAAUNUIIAUARLNDALINA N TUTANUAUNUSITIUINDE19T]

[ [
Y o w [y Y

JogrdnPNUNITHILATOATIAUALNDAILINADY LAZUINVIALARYDINSIEUAWNDEILINADY

faduuin seumnuidadedudiiioasndouasiiiniy Fauiseves Suki (2016) Tuld
Wawtoranulumsiaaunfinsauiiieduindeuanaudseues Hartmann et al.
(2005) wiuiy Tnelddomanuiiavun 5 Youarldunsiauuu Likert scale tnasinasls
iy 5 seiu Tne 1 whivldWiudewe uay 5 wihiu Wiudeegnads ool

1. dufdnidedusiudsnndeuvemaniusiiedundonimiuindedo
Tnevialy
FuidnimsufoRnusuduindeuvestdnfusiiodunedendudidetiold
FufdniteiFensosnudanadeuvesdnfusifiodunadenlnehliindede
auldladeurndenvesmdnsusidiodundondulunumumaniive sy

[ o

HandauiivedsnaaushwmdyauarauuinteulunsANATeEwInd Y

A

ook LN

[
U A=

dwfuniduluasildudunisiaviruafronsdudiiedunndoy ladenUssgnd

Tgnsianazdamaiuauiseues Suki (2016) §99LnaInee819aLLdealuUNg 3

3.3 minduladavasfuilag

nsindulatevesfuslan (Consumer Decision Making) awiinduiilenuslnail
A ! A ‘;’ Y a o a = A o a

Mudenunnndt 1 madenduld lneduilaaagyinisiiansantanadion vinisussu
maden wagyihnsiienmadeniuaiuluvinefiagn (Assael, 2004 ; Hanna & Wozniak,
2001) 7138 Hanna wag Wozniak (2001) nanafianiinin nsanauladusuuuunidunis
wilalamveaiuslan Weguilnaiaanudnudeszninsanizluanuiuads (Reality) fu
ANUReINTtugauAf (Ideal) HuilnAvzinaunseyindedaymuazidndnssuiunisiy
mauilym Faztlugnisdeduladudusuimslunsudlalyminiatu auiliiaaiu

fianala uanandl Perter uag Olson (2008) lalvimuiullufienmafeiuinduilnmay

N

Calle

| A a &£ g A S Wy MY a o Yy o8 vo &
"]llfjfyﬁflLﬂﬂGUUﬂC‘]E]LQJE]L{hVTNWEJUUEJQilII@Lﬂﬂﬂ\laaflLiﬂmqﬂmmaﬂﬂqiﬂgwqiﬁaqlﬁﬂ

o

U

Y a

Auslamdsldnssuiunisandulalumsudledymnintuierinliussaadmane
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[y

Kotler (2003) loinamasladsine o nilkasenginssunisindulagevesyanalinsl
1. Yadesnuiamsssu (Cultural Factors) iWusmvuang@nssuveayaraidl
unumdAty Wesnausiin yaravzldsunisiteus Afien mnudureu wagngRnasun

NATEUATILAzanITUg o ludirn Fevhliyaraiinsdnaulaidendedumilidaiu

=

AflsnuazanuiugounuinguAua1 o ludwuiuifieliiinnseeusu

' I
] a U 14

2. Uademnadsmu (Social Factors) A NANONBIMABVTNAVIANIATIUALN9DBLUAD

VimuARvIengfnssuvesyana lnenguensdauualunguugugll (Primary Reference

&9

Groups) 49U Hieu ATEUATY W3atlousInaw [Wunquiilidninalnensiseyanaiiosand

v 6

Analnddnyaaaunniian dujduiusivetdellesuasiinsindefdeasiulagnsiegiall

a a

I 1 1 a 1 1 PN 1
Wunanis uagnquniegil (Secondary Reference Groups) U @NBnNaNviaaiied nau

Y
913N nquildaunineds Talinishnsedeasegiaduninisuaziiujduiusiesniingu

& UV Yy a a oA 1 Gl Y . .
wsn wenanil yaradilasunsnaannguiuaralidlunsausisounasidniu (Aspiration

A A

Group) Ao nauTiyARasayALRDINITINTY wazeend1TITuaNITNAY WU NEUATT
vidoynnaTiideldes

uaNaINil UnUMLAEANIUAIN (Role and Status) vosympandutededidnsonis
sinaulade osnusazyanaaunaiiunumldvannvans Wy egivinnuueianss
wwng eethudusiefifvesgn iuiu Jayaraudazauindendudfuanidaunumuas
anuamsdenn 1wy natluvhnuduniedendenymiauiiazein giigu dndede e
nduinthuffunumiduiedidvesgnenaliyadaeiterduiugn Wusdu

3. Yadudryana (Personal Factors) yarausazauazidenduiuaninaiuly
AuDNY war9asTIN WU lan daseunsh vsend13n lWudu saudegunuunmsaniiugin
(Lifestyle) Aifudsiiyamauanseeninluguvesianssy anuauls wazaudaiu lne

o a v 6w

sUwuuNsALliuTinazianseeniansiuaratuiuduiusivdunndeuseumiuiane

(% '
a 1 Y Y =

Aunanilfidviwaromadentoaudowiuslng dufu thntsmaiaaisiivsessis
ANudussEnindumvamueiusUkuunMsAduEInvesngulnvang 01 n1s
fuduTinifliodaundon (Green Lifestyle) ansnsaidenlosfiunisidenndnfusinaziing &
adawanannsaiiusnudanndeuvessdnfusitazuimsvesgnaiteinnznguiuilaaile
danndewviedastevanainsayjinnuailaluiinmdnualvesmusuinveuseduindon

29909An 3Lt TuAILNTIvDIN I TILUSEANS AN LAESILURIUS SN (Barber, 2012)
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MNHAITBYRS Anvar Wag Venter (2014) Afnwiiadefidmasiovimunfivesiuilan
TunsBedufiiiodunden nuimiruafiuasnginssunmsdedauuaneszwitana log
Tumargazaseniindsnnuduinsiuasedeutosnimemds szaztuinnInaInss
misldnagnsnauilnvane (Targeting Strategies) Tunsifiuanuanusalunisde Funmyie
fanunsznindtes Tematiunsadeiaueilumaye Weliianginssunisie

4. Uadeaudninen (Psychological Factors) visngfis w59l n13sus msseus
arudeusziiruaifiiinatenisdaduladoresypna Inefiyarausasauiinudesnislus
#1399 Faemmpaiinety Wy vsaudeinstonouiiuneinnniioanusudulunsldoy
uiusALTaIgFasnInIsansuIndsay (s

5. Yadsuanunisal (Situational Factors) 81t ensaal an vionsznthiid
Foh Gsaonunisaleng q fananansadianunsnuesazUAsuuasiruaiiungingsy
sa 9 vesyamals Tnglianusamanisallidamih wu yaraduseuniusingidud X ann
wardeUszd ussoaRunsluyhauanuilmiliunuwidluuinudy hlvyaea
p19eHesTon AT AUABuLTY VieyaradetnTdet uusdasd AN o ey
ansuvia sy

AonAdaatu Assael (2004) Falduvsadeiifiavinasionginssunisiaduladoves
wiazyanatlu 2 Uszunm oot (QLqumwﬁ 2.12)

1. Uadgdiuumnaa (Individual Consumer) fia Yadasuaninen (Psychological
Factors) Usznaushenudeanisvesiuslng mssudvesduilnndeunumuasihiiveme
Audn simunAiiivensiduf suuuumsiiuiinuesyadnanuesiuslaarufednuas
ManuUsEIINg

2. Yaduiuanmuwingey (Environmental Influences) Mingfia @nmwingey
sing 9 AiiiBvisnaenisindulatovesiuiion WWun Tausssundnuay Tausssugen ussvia
51u Aflenludsay uagnguinsds Ao oy aundnlursounia viendudu 1 o1ii desnavu
sufsnnumenemvesinmsnaalunsiiauedudsiunaaiesdiodeasnisnan luid

ztdunsiawul N1sUSEEURUS vsenTdadsuniIsvne



WHUAINT 2.12 LUUTI@engAnssuEUsLaa

The individual
consumer

(Part Three)

FEEDBACK TO CONSUMER
e Postpurchase evaluation
® Development of marketing

strategies (Part Five)

Environmental
influences

(Part Four)

\

Consumer

decision Making

A 4

(Part Two)

A

Consumer

response

FEEDBACK TO ENVIRONMENT

e \Word-of-mouth communications (Part Four)

e Development of marketing strategies (Part Five)

New York: Houghton Mifflin, p. 22.
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N1 Assael, H. (2004). Consumer behavior and a strategic approach. Boston,
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deguslnevinisinaulade guilnaaziinnisnauaueas (Consumer Response) @4

Junsuszdiunanistdnuduiviousnig lnefinsuszliu 2 Uiy Ao ewelauazlaifis

waly mnguilaafinanufianelasedusagyiliiiansdednasnsdeasuenseluds

YAARDY WU Wieu axnTntuaseuaid saudenisdeansneunduludiesininienisnaia v

aAnInNIsIaInkaruSEnTesdumaunsativedanaunauilasuainguslan w1

USuUgauasinunagnsnienisnatniaunsaneuauenufeinisvesuilaalilaun

d' [ YY) Y a a P | a YA a ° I a &
Mge wilunanauiu mnduslaadinanulifisneladedudseuinisasiiiliinnisde
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Schiffman wag Kanuk (2010) wag Solomon (2015) 9aSu1aTumnauInszuIy

o a & YA 1 ) ] A = = a o &
ﬂ?i@ﬂﬁu%’@%@ﬂﬂUﬂﬂﬂIﬂﬁJLL‘U\‘I@@ﬂL‘U‘u 5 YupBU (@LLN‘Uﬂ’TW‘V] 2.13) 9913183 LLYNANU

WRUAIWH 2.13 wuudnaeanseuiunsandulatiovesiuslng

Problem Recognition

y 3

y

Information Seardl

Evaluation of Alternatives

\ 4

Purchase Choice

\ 4

Qutcomes

fiun:  Solomon, M.R. (2015). Consumer behavior: Buying, having, and being (11"ed.).

Edinburgh Gate, England: Pearson Education. p. 70.

1. unszwindedaymn (Problem Recognition) {udumeuusnuenszuiums
snaulavesiuslnn Fudntuidlefuilnaddndsmuuandsseminvanmiinuoaduey
(Actual State) Auanaziinuiesdianis (Desired State) ¥ilvigfuslnanseuiindadamilin
wazFosn1suAly ogslsfinnu dhmseainanansadiagldtadosing q Wusnseduliguilan
AneuAumuazasymindsaudesnsld wu Mnstavangdlaliiguslandeanisd
awidnunivestineyinaunaden fuinteusedeny viiediaun i 1Husu venaint
SvBnavesdundoumeuendsdsmaiensnsentindalamuesyanadnie

donndosiy Assael (2008) uaz Mowen wag Minor (1998) findminturesnis
mwﬁfﬂﬁq{]mmazLﬂusﬂxmmmimwﬁfﬂﬁamméfaqmwaaﬁa@ﬁimLEN Framdntuile
fuslnauinendnudstuseminsaniinisaitiagiiu (Actual State) fumnudosnisfiesinas
Hu (Ideal State) Tnsanaudnudsiiintutiandudsfagnssdulitiuslnainnanssrimie

nnsinaulageluiign (@uwunmi 2.14)
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WAUATNT 2.14 LuudnaeInanszrinialeym

Ideal
|deal State I Ideal
Actual State Actual l
Actual
OPPORTUNITY NEED
NO PROBLEM RECOGNITION RECOGNITION

fn: Solomon, M.R. (2015). Consumer behavior: Buying, having, and being

(11" ed.). Edinburgh Gate, England: Pearson Education. p. 71.

ununnd 2,14 wandlsidiudn Jymduannsafistuliluaesdnume fo yana
nszniindedgmlunmnsnitiagiiu (Need Recognition) 1ty thifulnduuaunisdusn vie
audnilldegtunmnudafesnstedudlu sl Jafodunisiu (Finances) Sududnunils
Hadeiitimuddey TJuie stesuuarsiedeianamiafiutuiuiiduddalunsidente
duAuaznsnseninielayvivausiazynnacnie

Snvilsdnwazvesiiymde yarainaudesnslv q (Opportunity Recognition)
namFe yarafinnudesnisiiasdiuniniuyenaiafnnissndniedymiu wu foenns
sopudiDausznu Judu vdernudesnsfiintuainnistedudiaviudidmarienisde
audnBnuianils 1y Felnsdwitlede vilvdaanstoRiautusesuasinatiosulnsd 1y
AU (Solomon, 2015)

Wil Maslow (as cited in Assael, 2004) Ioudarnusioanisvesuyedeanidu 5
Srdutudeiu Fesdduanarudesnsiishiianlugsanuesnisiigaiian daynnaazies
mauaummméfaqﬂ131’71'(51daulﬂajmmﬁmﬂﬁﬁgﬁu Tnoaudoanisi 5 sty
Basdndiu il (1) audiosnsmenanin (Physiological Needs) #adupnugesnisiy
flugTuresuywd Wy 03 1 e1nA uasiiogende (2) Arwdesnisanusiuag Uasnste
(Safety Needs) wu nslasunisuntles wazainusiuas (3) avudesnisnisdeny (Social
Needs) 91t fimsnm maiduiish waznsgnesusvludsnu (4) Anudeanisaaumsniy
fio (Ego Needs) nsl@sunisenges wazn1sussauaudsa (5) Anudeinisayauysal

Y0480 (Self-actualization Needs) anusisanistudutiazunnasiululunsazynaa [u
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ANUABINISANANTAuYBIuedliaLysal oy nsviendien meseus nsdnuAauy

@ ¥  woa Y oA v & o Yo ¢ =
Wuau ﬂﬂmﬂa']'ﬂﬂLLa'J']']Lll'e]ﬂ')']llm@\‘iﬂ'ﬁlusﬂu@']mq@l@iUﬂ']imaﬂﬁuaq NH‘UEJﬂ"U%@Jﬂ'J']@J
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e o v o A X a a o = Id A a 1
maqmﬂummwwqwulﬂmﬂLmﬂuaﬂmwm LL@B‘U%L‘U‘UL%UUIUL?@EJ ] AUNINVSEIVUVD

Arudesnsiigeiian fafuudaznduieradenreuaussanudesnmsludfutuiiuansis
ula

Assael (2004) IénaiianfsluiFesvesnnudesnmsinansouudldeaniiu 2
sUkuU laun

1) eudeanndeessauszlevilunisldaes (Utilitarian Needs) Fafupmny
sosnslunauuslevinionnauifivedum Wy Anumuniu s1a0 Anvazanauie 1u

[y

diu aiilunstedudiiiuessousslevdlunisldaestu yaraarliauddryiudeya
PnamsifunuativazanUstlerivesdud uavasrinisiadulatesemumes fay
Tawanitagnseduanudesnsiasmaiunslifoyatnians

2) anudesnshudsensunl (Hedonic Needs) mnefia mnudesnisiieafium
flanelaainnslidud Jesdiniusivensuaimiodununmesyaraiiléfuainnisuilaa
Audn ety Tawanflagnseduamusesmstasmsliunin aued 38 dydnual vidoonad
nsaismuiitinadusiusfuguilasmesuoisuaiazanuidn Wy anudune A
Hundga nadudrunilwesssmuni videtaueswiuiininimieyanaiideides
Dudiu

2. fudumdoya (Information Search) \utunounisdmavieumendoya
Mndundeusoudianielusarneuen welfiiumgualumsdnaulauiing lnsyanas
draveyaannnigluneu (Internal Search) Ingwengnudstoyanniiaudvesi
YAAALDY MNtayansevnianstuaunsedlidiiieane uaRaIgmaINUMaIEuen
(External Search) Wianfis loiun mslamanyuszuduius asunmmnyaealndsaliiinazdu
Wieunsenuluaseunsh viemsmdeyanniivuesa Wudu F68lunsuaiandeyaain
udansuentuinazuaneaiululuusazshyana ﬁﬁuagiﬁuﬂa%’wm q Metesiuyana
AUty Lz lutadeneludiuana (Giruead yadnaim suuuun1sailudin dngwans
dpusoud (Wou usTingIuvesday) Svnavesasounds TiuluesesunuAeiy
(Involverent) ifidedudnse Geszsuanuieiuinasousnauaymsfumdeyaves
yaAa nanfe yararesn smdeyaifiuaudtunndemsiniuladedudiudany
doannuagiinuddty aenadosiuauidees Anvar uay Venter (2014) iwuin fuilae

WodduAieduindeuiuiinmias iliinaudesgdlunisgedun uazilonain1ive
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Audnfidauieaiugs Asfidsmasonsdeduinie Svswanisdey Suldun iileuuay
ATBUAT]
il yAAall ”ﬂwmzsuaqmiﬁumsﬁagaﬁ,mamqﬁ’u &ai (Assael, 2004)

1) msdudeyasg1sseiilos (Ongoing Search) Ao yanavefuslnafinnsdum
Toyarnanierivdudazuinmsegnasanat uazdamuaulasgsioides usiiily
vauzdufuilnavedauduiunierufesnmaieafuaudmieuimanielaifou St T
Sududesdinginssunsdeiiatu Insanndniduaudwieuimsifuslnrauladufiey a1
Rendostuaueiien 1wu guslanaulanisusmin shvdeyaierfuiniesdonsvidegied
Rendestunsusdstheg fuuszdn udu

2) MIAUMTBLALUURNIINZI (Specific Search) fig USRIz Tayalame

anuNsalnfeINPendannasevtinfslaymi wiillsdeduAudiunnalsngnnumdoua

=

Nefunsauaiuly lngdnwusvesmmideyaUssinniliuslaaagiusegddalunism

¥

fToyavesduinfnfuiofiissansamlumsdnauladedud sndegnatu §uslan
Foamsgaussudminnuuisny Ssasnsndeyanoudinaulate usidlesuusseld
swluuds fuslnaenalalldaulamdeyafeaiuitesidnseoly

3) msfumdeyauuuien (Passive Search) fe fuslnaunuazlailsvihnsmdeya
osnnguilaadisysunanieaiusi (Low-involvement) siadudn vinl#3dninmsuanemn

ToyatiuliAuAiunamgydely dslireslaldaruneienlunisuaandeya

3. uuszdiuniadan (Alternative Evaluation) 1Hunisuszifiuniaidonyad

YARANAIINTLAYINIsAUMTayaRE e ol tnsunaaIsiansaUSeuieunuauda

9 Y

Y a

Tordoiduvesdud uaznereumiidonfivanzauuaziian dnsussliumadentunts
o 2 dnwaiz fe (1) Mavsziliumadonanmenseaudvienguasaumiaulule
v0a§fu3lan (Evoked Set) Tnsdilvafiindiuszana 3-5 n31aud Mnamaudvimuadidue
Tuiesnann Georadunsaudiguslnameiiuszaumsaflunsliviefunsduid
Foudodludnniuiifuilanduns wu Wefuilnadesnsioriufuuan fuslaae1aiings
Nevia, Biore %38 Banana boat 1Jusiu (2) nsusziliunudeniaaionnmauti (Attribute)
yosdumifuslaadosnsundunasilunsfiansan (Evaluation Criteria) 1wy eguslaa
dosnsieniuiuunn fuilaraginnsananauantilunsiuuen eedy wavdiuna

a

%30 Carrigan kagAy (2004) wuinileduslnaazgedumauaiilasesssu (Ethical

Products) HUSINAIEAITANIANUIANNIUTEAMAURE (Sensory Pleasure) wazUselewl
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Tum9U R (Pragmatic Benefit) iudu lnsmsusziliudidenazilunsiinzuuuusazns

a ¥ U

duamunuaudRsing o Ndeens el nsuseliunsdentuenaussduludnuagle
ANYUE NI ONANNETUIT 2 anwazaiinanlu (Mixed Strategy) w3sluusa@nIunsad

msUszfiumadonaialidndudeddnisfionsaniienu Wewindvdndie 9 fludnns

v a o

Anduladiefisins anfiviu duidiisiaasdoudinanm dudnfidduasny viedudves

psdummdunisansutazieionniign \usiu (Peter & Olson, 2008)

4. Yun1sandulada (Purchase Intentions) Weduslnausziliuviefiansan

aaa

= PR Y YA v a = o A = oA A
nMufenvisesidieniiafiaaudy guilarvgdaduladiendudeniiveusnniduiendu q au
ﬁﬂﬂ’sjmmﬁﬂﬂ%a (Intention to buy) LLazmiﬁmﬁuh%aIuﬁqm (Purchase Decisions)
1 [ L3 = ! M ¥ o ! a dle
agalsinny luvsanunisalauiuveuannitldlatlugngAnssunisteiauely
- = o oAy ] v a Y A v a & a v a
\eannenaliladeduduunsnluseninnisinaula wu fuslaneiadadulatonsaui
o oA = a v a N a @ v
YoUtauninileanniinisansiavesdum dvasauuinamieiinsBelyn ludy
lumsdnaulate Jadumunnuidesdisvanagewan1sdentedumniauinisain

Y oa

Auslna Baladerual1uGEes (Perceived Risk Factor) Ao seauvesmnuliduilanguslne

54

Suddenndniiionnfintundsanyhniafadulateaudiulund e Hoyer uay Maclnnis
(2001) I¥suunUssinenudsseanidu 6 Ussian il

1) eudssiuntsdu (Financial Risk) wasfuilne Tasaudedludnumsisn
Lﬁmﬁ’uauﬁwﬁﬁﬁmqﬂﬁu;ﬁu‘%‘[mﬁﬁmdé’lﬂmmﬂn

2) Anudsmnsdany (Social Risk) Wupnalisilainnsinauladonsenisly
Audniu anduilveniuvesyaraseudraiold mudssdiniAntuiuaudiiiduneiu
U Hefn N3t savn Saeus

3) Aadsednudala (Psychological Risk) Li‘JumingLﬁsm’amﬁuiﬂumuLaaﬁuaa
HUSLAA (Self-esteemn) NA13AB ;:JU%Imﬂé’%’iwmiéfm?miﬁ]ﬁuammﬂumsﬁmﬁﬂﬁ]ﬁﬁ@wmm
WAL AINALHADN NG NYAIVDINULDY

8) euduwnulszansaim (Performance Risk) Ao Anadssiiuansliifiud
aaliiuwdlafesuausvieusnms Mansavhuthildauiienantasels

5) audssnadunienin (Physical Risk) Wuanudssiiinainnisldaudng

D1UANTUNTIADINNY WU 81 ATl weSesdrene Wudu
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6) AnudBIFILI (Time Risk) fio Aandesvasnaidenatliunisuaiamaudi
Fasns wazsnndudduldlndulumuiienaniely enafesdonaniiniiorhnisdndule
Snasa

MNHaITves Ertz, M., Karakas, F., & Sarigollu, E. (2016) nuigjuslnaiifiGuuas
nan axfiduulungAnssuieivaanndeuuuvdindiunnni ldmssmnenfity
wazaan wilumsnzata 2 Jadeiviliduindduniuasdealddeden dufuusdmss
mmhuesgmsaeansnszduriruainisuinvesuilaalaeiiuFessauazns

Uszndanan vedadunsiiunisiuiuasnginssunisseliiuduilnadneie

5. dun1sUseliunaens@a (Post-purchase Evaluation) Wun1suseifiuues
Austnanasnlaviin1seduAluudd e NEUAIIUAINITONBUANBIAILABINTT
sufneuiisnelaldnseld nanafe mnnsuslaadudidulununduslaaaanis duslan

a ¢ v oa v a v a s ] "2 Ay a
iinanuienelaluidufuasiivuildunasiinnisgedn uimnlidulumuiguilaa
mands Juslarazinanulifidlasesiaua ldifianisyedn WALD1AAAAIULTILINNT
auenauanunsalvauianelalaunnndi wenaniu guslarenavendadeiintuluds
UARADUBNAE

gj ‘:’4’ U a d’lj a % Y a 1 gj 1o I~ ¥ %

el nsdndulatedusvesuslaaluusdarass onvlidndusedddnsyuiuns
finaulalitasua 5 Tumou Hawkins wag Mothersbaugh (2013) lauusanuwuzves
nszuunsdndulade eandu 3 sUnuu Al

1. Norminal Decision Making %38 Habitual Decision Making Wunsdnaulaie
ANUAIULAETUNIDNSTRAUAMALT NI UU T2 \WenfuslnafeIn1sanANuEeIInNn1g
andulaniianana Faluunanunisaliusianglifumndayanerseduniiisnintes
iz lifuaiasdean vseeraldunsdumdeyaiiauduiisadntosiiionsdiu

| [y

SufuUsEaunisaineelasuandumtl @ennasdnu Solomon (2015) inNa1371 NS

v a

saaulaludnuasd Junsdrauleflldeumensiisadndesvielilaldnnumnenenslu
nssndulaae Wewnidunsdnauladedudia q moanuneTuauluidy Faly
vwadafuilneontlsiddndalussriansdadulatoduddu sunssiildnuinuieddde
dudtuiuluug

2. Limited Problem Solving (LPS) Lﬂumié\’mﬁﬂa%@ﬁuaaﬂjﬁimﬁﬁﬁuauLﬁumﬁwﬁ’@

'
tY

Huhe guslaainsAumdeyaliuin wawhnisussdumaionasidunegnaig o nauns

Y

anaulage dnAnTulunsalnguslnadinnuie i Aufduan wagduatuinuEew
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i waay 2y o1dity Wudu vieoraietufionsvauedluunsensunivieuisaniunisel
i fuslnadesmstedudmsaudlml wmrwdensaudlder (usu nisindulatoly
&gt agviliAnnadeululdnsaudduléie (Switching Brand) illesainguslan
Lilduspidunnaudoganden Soaviliiansdadulatorndasmanisaaia fedy
tinsnandsmsmnagnsiviglifuslaafemsindulsfenasinlugngfinssuniste wu
N1suaNdeg9duA (Sampling) tialviinlunaassly sy

3. Extended Problem Solving (EPS) uguuuutesnszuiunsinauladeiionds
4 5 funou TnesniAalunsdiifusinamuieaiutuauings uasddninnisinduladotud
Arandes iosoinduddudiauddey lidues Tolivesafauasiisnngs wu T soousd
aouln 1udu efuilamazlvimuddquasldnarlunmsdumdeyareudisann uasfing
Usziluyadennsndudiagnadudugou (Complex Decision Making) anwauzn1sanaula

& Ko a £ o & & Fo A o Y a v a1
GZIE]LL‘U“U‘UZJﬂLﬂWUUﬂUﬂ’]’i‘U'FﬂUﬂNLLiﬂ uaﬂ"mﬂ‘LJENL‘U'ULL‘U‘ULLNUVW]’]IMLﬂ@ﬂ’N@Jﬂﬂ@@@Wi’]

duAn (Brand Loyalty)

n1sanaulagansifuninadawinasy (Green Purchase Intentions)

nsimaulage (Purchase Intentions) wuneis nisinnsantitesinavladensadondi
%aummﬁqm auﬁﬂﬁajmm&u’ﬂae??a LLazﬂwsﬁﬂﬁuia%aiuﬁqm (Schiffman & Kanuk, 2010;
Solomon, 2015) faty mMsindulatensiaudiieduinden aunsodonléin nsfiansan
%aqﬁu%‘[miumi%aﬁuﬁﬂ LﬁamﬂLﬁﬁﬂ%’ui’dﬁLﬂuauﬁm‘%amﬁuﬁﬂLﬁa?ﬁumé’am
(Huang et al,, 2014; Chen & Chang, 2012; Oliver & Lee, 2010; Zeithaml, 1988)

Young et al. (2010) levnsiseientunisuslaaegiededu (Sustainable
Consumption) Tesfjuslnauiiedsundeuiletodud uazairauuuassnmstedudes
;;’{U%ImLﬁ@%%ﬂ@é’amé’a@i@lﬂﬁ (@Lmumwﬁ 2.15 Usznau)

dudi 1 Lﬂmeﬁlumiﬁ??aﬁuﬁwLﬁaéaLnmé’@mﬁuaqﬁ’ummiﬂwaﬁu’%‘[mﬁﬁ@iamﬁuﬁﬂ
swdsszaunsaifiiventstedudneunthiuduegndls Keller (1993) namdn Anwiiid
sions1AUA (Brand Knowledge) uiaiiou node vowmsdudlunnudwesiuslnadiding
\Fousioru Felumsidudiiledanindon node ideusofuazifeiiunusjaiugy

Awnaeu way ANUlaladnany
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dufl 2 madeninasiiivituauindenlunisdediuyana Tnefuslaaausom
Touavesdudldandumesidn fuiedud vienswanuiuiiioutazaseuns iloanadny
Hodlumstoaudlnsamefuaudfifiamietugs

duil 3 Asfinvnauardssruenmazan fdadnnadudusaznaeidunus

v

mhbiuslnadeaulate dfavinaunsaeiuielalnedesinsenininuaiiasngingsy

v a

@il 4 ns¥edud TuegiunsdnaulavesusinaredeyauarUssauni
ANNARUNLASUINNFITOUTNLBLAULD
| ~ o Y a e ° v a E S ' Ao
gl 5 MIneundu minguslaafianela awviliiianisgednazuensdelumiia

wivnnguslaaldiianela e1aviliiAnnisvenselunisilisuagldveduatudn

WRUAIWT 2.15 WUUTIABINTSTRAUAIYBIRUSLAADEWING DY

CONTEXT

1. General green

value & knowledge

5. Feedack \ 2. Green criteria
. for purchase

3. Barriers
IO
-~

Facilitators

4. Product

purchase

fan: Young, W., Hwang, K., McDonald, S., & Oates, C. J. (2010). Sustainable
consumption: green consumer behaviour when purchasing products.

Sustainable Development, 18(1), p. 28.

- nsIan1sanaulageans AR NaRLINABY
AINANSNUNIUNUIVENNLIVITUNSAA AU DNTIAUAWNDAILINADI WU

JInivnisiaesnuuutaz/vsenmuinesina nsuldlunisinnisdeaulagedansiduniine

AR89 lnedlsuazldunnall

NI Suki (2016) Tanssinduladonsndudedaninaeu neimuitoray
9197439883 Chan (2001) MvinsAnedladesneiungfinssunisteduaiiodlinaey
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$99a911ARRI1AUA L’ Occitane F9lAASIUY 112 AZWUY #OUADRSIEUAT Lush wag
Neal’s Yard Remedies AlAALUY 92 hay 71 MUAIAU A9UU LHIDRINTUNINALLUUNA
Y a o o o a v A a v Ya o YA a v ao P o &
AUslnadnduduas duAiedwinden fIdedslaidenasduanianlelunsfneasad 2
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uvasdayadmiun1sive

uwastayauszunnde: Toyavndeis q lawa Viuladasdudn (Website) ialn
wrluina (Facebook Fanpage) 57ufn (Store) wag unanulaiwan (Advertorials) aniiulas

DU 9 MNe1deIiunTI@UAT The Body Shop tag L’Occitane Tuussinalng Afinsineuns
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a

Aelugnszeziien 1 U Busiusfoungen1au w.a. 2560 - WaungunIAy w.a. 2561 lag

Dudeyaifeariv (1) Teyatendnualuetesrdns (Corporate Identity) amuuuiAnves Keller

(2013) : FamsAUA1 NFBONUUUATIFYANY] (Logo) WawdNly N3eenuuuUITUTIIN uae

) v s v a

Aaludeyey) (Commitments) (2) wNUNIsASIATINITIAIARdNTLS Fuludeyadiny

Y

A a e I3 v o ¢ I3 a
WLLRLNNNNSAN®LBNEIT (3) N5LaWN99ANS (4) N15UTETdURUSe9ANns (5) N15daans

Y a

AURWILBIANT Wae (6) fafuayuianssy sl 9o (3)(6) \WuaTasdenisdoansnuuiifn

289 Belason (2008) way Cornelissen (2017)

nsuTIVTINTaYA

nsinusuTIndeyalnensfnyzuuuuiilonuagisn1sieansnsaudvednsi

AUANOFWINTOUUTHANHENTUTAUAFUANET The Body Shop uag L’Occitane

nsAeTikazdnauatays

N
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Werzvihnsinsideyatildannisiiusivsudeyasunisdoansasdudiiie

e

AawndeuveIns1@uA The Body Shop wag L’Occitane uazionansiiiedtes lngthdaya
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VIVLG]@J"I QLﬂﬁqgﬂLLaguqLau@ﬂ@%ai@ﬂﬁﬁﬂqﬁ/\ﬁimuqLGIN'JLﬂiqgﬂ (Descr|pt|on Analy5|s) LUBUN

NefuNsEeasnsduALiiodwInaau auingUszasfanide

d2ui 2 35n15998LBIUSU (Quantitative Research)

n93veluaruiidun1sd818aUSu (Quantitative Research) UsetAnaui e

81579 (Survey Research) wuuinAsaAga (One-shot Study) Inglduuuaauais

[

(Questionnaire) \Huasesiiolunisiiusiusindoya laeysdnwanuduiusseninnissus

Y
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UsEvInsuaznguAlagng

Uszunsn g luauiag

Uszrnsililumsideasail fie Ussvinsiansuasnguanngamnumiuas Nl
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aa A

918521319 18-38 U Faulunquiaiuaisdune Tngandoyanvadfnediuuszeinsves

a

NsUNSUNATRY NTENTIumalng U 2560 wuindidwiudsesinsiienysyning 18-38 U

9fpegluNTIVNUMUAT NIEUTINIY 1,657,851 AU (NTENTHUMALNE, 2560)

1 o/ 1

naNA8819N Y luauIe

q

va o

mwié’ﬁmumummjuﬁaa&mmummmaejm&haehwad Taro Yamane (1973

e

91989lu Ades inedd, 2547) laeivuna1Au@etuil 95% wazrA1nnuAainLAdeuliiu
5% \agldansAuin fadl

gnIAUINYBY Taro Yamane

N
n= ——————
1+ N(e)?
e n = YUIAYDINGUFAIDE
N = VUIAVBINGUUTEYINT
e = AnutnaziduresruRanataneauliAale (e = 0.05)

A o Y 1w ' < o o &
L@Jammmm’mqmﬁlﬂmﬂqmm@mﬂL‘tJuf\]’lmu PNU

! 1,657,851
- 1+ 1,657,851(0.05)2

n

= 399.903

~ 400

[
[ = J o 1

U gj a v =l ¥ o

Aty N1339eAsslRaldnqueiaegadiuau 400 Au

ABn1sduAleLng

Tunsideaseil 1998dumedrsuuuliendemnuiiazilu (Non-Probability

Sampling) lneld38n15id0nngusiieg19huuRnIziazas (Purposive Sampling) kagn1s

\HennqumegawuunuazaIn (Convenience Sampling) lnglionngusiagianieny
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18-38 U fiflUszaunsainssuiiay/visedeananinanvemnduaiiiedunaendssnm
HARSUTLAAUNINRY B819tioY 1 MIIEUM
va v < v 19

gATINUVBYAIINNTTUINLUUFDUNIUNILAULDY (Face-to-Face) 371121 200

o lngazdeniiudoyadiunisiiusmusudeyaniuiindnguiiegsuiuuy nszane

Y Y

9
¥ '
A o

fufidmiumsiiudeyaluamaanudiing q fimninazwunguidwine Wy ddne
anufny $ruommns Tssnmeuns guinisin Wudu suiaiudeyannuuuaeunu
ooulatl (Online Questionnaire) $1u21 200 YAshe FefiduazvemuTmiieanngu
shetndlunismeunuuasuna Tnsnisds Link Mdealesiuiiuleduuvasunuesulali

¥

HI3a319 UM sEUY Google Form 11tll #3deladasfumnuianaiavesmsidennay

Y 1 [

Y
Mmegmenisidimmufnnsesdsegludiunsngauesiuuasuny

AuUslun15IY

1%
v A

druusldluniteadedanmnsonanuasmuauuigiuld fol
sunAgy - 1. fuslaanguauneiimaldledaunadeniunndsiu Tnginssusensidud
oA swindenUssinnnansusiguagunwRauanaty
1.1 fuslaanguiaunedisinnaldladanndesdiunndnaiu fmssuinsduiifiedaindon
UTENNNEASUNAUAAUA N IUANFNAY
fuUsdase Ae armuansisvesmnuldladanadenvesiiuslnanguiaune
MUy fis N1suivesruilnAnguaug
1.2 fuslannguauneitialdladanndeniuannaiu fvirueddensidudiile
AaundouusziamaanfasiguaguamEILAneeiy
fulsdase fie mnuuanssvesasldladanndenesiiuslnanguiauneg
MUy fie viruaRvesUSInANGUUIY
1.3 fuslaanguiounefifiensldlafanndouiiunndnatu Smwinauladensnduduile
AaundouusziamaansasiguaguamiaLAnseiy
fuusdase fie mnuuanssvesmldladanndenvesiiuslnanguiaune

muUsnnu fie msandulatevesiuslnanguiauine
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suNAgIY : 2. M3fuimadufiiedunndeufienudiiusiuirunfdensidudiile
dawndenlunisuin
2.1. M355U3A57dUA1 The Body Shop flanuduiiusiuviruaisiensidua The Body Shop
Tumauan
Mwlsdase Ae N135u3ns1AUAT The Body Shop veefUslnANGNININY
AU fig vimuARsions1@uA The Body Shop vefuslaANguauINeg
2.2. M33U3A5dUA1 L Occitane Innuduiiusiviinuafisensidua L’ Occitane Tu
Y9UIN
MuUsBaTe Ae N135U3AIIAUAT L Occitane 109ULnANGLAUINY

MRy fe ViruARdens1duAT L’ Occitane vafuslaAnguaug

dunfgnu : 3. ieuaRronAudiiiedunadoudiaudiniustunisdadulatensauduiie
dawndeslumsuan
3.1. ViAunARrens1duA The Body Shop flnudaiussunsinauladensidudn The Body
Shop Tunsuan
MuUsBaTe Ae vimuARdonI1@UA The Body Shop vefusLAANguiauINg
fudsnu Ao n1sinauladensiaudn The Body Shop vesjuslnAnguiaune
3.2. ViruAfsansAuA L' Occitane fnuduiudifunisdnaulatonsndudn L Occitane Tu
YN9UIN
MuUsBase fe vimuAfsens1@uUA L’ Occitane Y83 UIlNANGNIANINY

muUsny Ao n1sAndulagensidum L' Occitane veaduslnanguauing

suufignu : 4. Msfuinduiiiiodunndeudiaudiniusiumsinauladensaudiite
dawndexlumisuan
4.1. M53U3NT1EUA1 The Body Shop fnuduiusiunssnauledonsiaudn The Body
Shop lunsuan

MuUsBaTe Aie N155U3NT1dUAT The Body Shop ¥e3duIIAANGNIALINY

MUy fis n1sAndulatens @uA The Body Shoprasiuslnanduiauing
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4.2. M3FUIIAUA L Occitane flauduiusiunmsdndulatonsiduai L Occitane lu
NNUIN
MUUsBaTe Aie N135U3AT1dUAT L Occitane 1095UsLNANGLLAUINY

AUy fie n1sAndaulations @uA L' Occitane vasguslnaAnguauey

A4 A A aw
\n3asiianlylun1sive
wsedlenldlunisiiusiusindeya As wuuasua1u (Questionnaire) 9
wuvaeunuiasdudunuuasuaiuiatela (Closed-ended Questionnaire) n
. 2 . o &
wuvaeunuuuseanlu 6 diu dail
gl 1 AMaIuiednNeIRnauLUUdUn Y
gl 2 Aonafeafudnvasnasyrnsmlvvesneuwuuaauny lawn e
818 S¥AU NSANYY 81N anuANLaE e lRdLYARAdBLABY
gl 3 Aanuieiuaaildlaedwindes (Environmental Concern)
dudl 4 Mmauiedfiunssuivesnduiieganirensduaiedauinaeuussnm

a

HARSUTQUAUN NI

ddl 5 ManuAfuriruefvengusies s iilionndudiiledanndessziam
HAR T UAAUN NI

dfl 6 FouiAndumsinaulatoveangushesaiifonsdudiiedundon

USELnVNERN T QUaaUN NG

A15IAAUSN TIN5

daudsililunmsidelundsiuszneulude mmaldladaunndon nssuinsduduiie
Aauandeu ViruaRdensaudiiteduandon uararudlatenauduiodunden Tned
swazBoauaninuminisiazuuu fail

1. aruldledaunndon

viruaRlaevhlunieruliudesdiinannmsUsaidiuvvesiuslaadifidenisunies
dawndey Jelmnuddyesamnnlunisiasunginssuvesyanaliisinandulingse
Auandomdiuanntu Tngldmauiivszgndnunnsinenaldladanndenanuufnes

Chen uay Tung (2014) fanwuziusnasiauuu Likert Scale fArAudesiuwiniu 0.93
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17U 8 79 IneiiinaueinsiazLuy 7 seeu Feaulausuinueinisiraziuwdu 5 seeu

Y

sapelUil
WAUAEDE198 5 AYWUY
=3 v
LAUAIY a4 AYLUY
1ay 9 3 AYLUY
T3l Auane 2 ATLUY
Tl iumIg0e1984 1 AYLLUY

IS = ¥ o .2 -dy
UINYALLDYAVDNUDATOTUAIU

- AUNIARYNUNINNYINUADIUNNTAIFUAIRINA DUVD I AN WAL UL DIDUNAAVD

- UYWAY AUINABUOLNTUUS

- WosssunAgnunudsuniuegisdeitios szthlugmsiiameusuas sefvad
$18u39

- fomzua:u@aéuaaﬁiimwﬁlﬁu?ﬁﬁlﬂiwmaLLasLLﬂsUsaulé’dw

- yywiazdesegeranaunduiusssumaiionuegson

- Sudeidgmdwandendudsiiddyedieds

- fuAnidgmaanedenliamsagnifiniasls

- duAnanimslalanedudymamndes

dwsunisdauwdanguiuiiaangduaunenienuldafunedounuansneiu 33gla

anadevesnuldladuindouvesiuilnaindasendu 3 nqu dail

nauRiiiauldladundeuge fAafysening 3.68-5.00
| vaa © = v Y a a J

nauiniauldlafundoussiunans fAadesening 2.34-3.67

naugniiauldladunaous fAedesenine 1.00-2.33

Y a v A a %
2. msfuiasduAinedauandon
o v a v a v ) P
N1IATENUNLIDIANNINADUVDINTIAUAT (Green Brand Awareness) FIUTLNOUAIY
AUATEATNDIAIIUNYIEIUATUAILINADUVDINIIAUAT WaLN1552an (Recall) N159ATN
(Recognition) AaaNwuzrIaAMaLTRNIAgITeI VAL IndaNVRINTIAUAT IagldAnud

UsegnAnNuIngInNIsnseniinlseddauIndauvens @ua1ves Mourad (2012) 311y
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IS = ¥ [ .2 -dy
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- AUATENUNDIANUNGIIUAIUFIINBUVRINTIFUANT
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Y

- AasagiuaaINLaralaun e fUAwIndeNTeInT1dUA
- AARTIAIIeYesElaunuLardydnwalnefudIndeunsdumldlunis
uAugn1snannle

- puaunsadydnwalifenvaanndeuuisdiunandualylunsiuwaudsy

AsPaNala

1%
=]

- mnandunaviuranfeItudundenuunsdus anuasdenldnsduniil

3. fiAuaRnens AU AwIndaY

myazvourultudesfifirenisUssdiunnsuvemsausileduandon Wunis
avvoulpNBIsaryARaTiinaInnsBeus wavUszaunsal Taeinainanudanuasnis
Ussilunmsiedunsiaudiiiedanndon defideliuszgndltinnsiniiaunfsons
AudiitedandonanuuIAnues Suki (2016) Sdeamaun 5 T8 AAudesuminfu

0.95 wazltunsIauuy Likert scale NUaNISIARSLUY 5 S2oU fanalUil

LAUPIDEID 5 ATLUY
=3 v

LAUAIE i AZILUL

bER 3 AZILUL

TaliAugne 2 ATLUY
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UINYALLBYANVBDIVBDAIDTUAIU
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U v a wa Y o % a o ¢ A a 1 2 o ad A vy
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- JuidnintesenIeswinuduwindeuvamdniniiiodwindenlagmluunaeie

6 A

- amnuldladawindenvandniuaiiedwndouidulumuanuaian sy

[ o

- wanfasiflodunndeninwmdynuazsanuiuinveulunsdunsesduandon
4. nsrnauladensdudniieduanden
miﬁﬁ]ﬁmwaqsiiu‘%hﬂiumi%a?uﬁﬂ LﬁawaﬂLm%’ui’iwLﬁuﬁuﬁm‘%amﬁuﬁ%ﬁa
Auandeulssnvnansuriguaguninii taefaarnnmusulunisindulado Seideld
Uszendldunnsiansdndulafensudiiioduindeuainiuifares Chan (2001) was
WIART8e Hue, Chang waw Chutinart (2017) fifafanusiaunsiuiy 5 9o Araudediu
Wiy 0.92 Tdums1innuy Likert scale lagditnausinislyinziiui 7 waz 5 530U AUa19U

Faelausunaminislirsuuuiu 5 sauviaviun dsieluil

WAUAIUDE1984 5 AZLUY
< v

WiuAe i AZLUY

128 9 3 AZLUY

TalAusae 2 AZLUY

Taiuse98199 1 AZLUY

f51vazi8unveItornINAsl
- duflvunldunziondniusiguagunimianiiuliasiuduanden

- duavdendndueiguagunniaiidulinsiudwinden Wendndnmiungamivue

- duasiugindndasiguaaunimiinilulinsivduindeuiliiuiiouresdu

! '
a a & a v oA

- AUALRASUINTTONAAN UN USRI UTRSAUEIINADY

- duartendnsiueiguaauniniafdulnsiudwanden msedududilivihie

AuInany
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ANSNAFDUAIIUUYDNDVDILATD LD

Ya o v v PN - = A A a o
AIdelanTIvaeunuiens (Validity) vesuwuuaeunil duduaiasielunside

(%
U 1%

pdsilrensUinmfuenanssiivinu §ideamg uasimssaand Whduffinsanesadey
mnissnsaiiem (Content Validity) waganuimsnzanvesn s iild (Wording) uéasa
thuuuaeunuildluudlyfuusuddailuneasy Tnefideldhuuvasunaluyiing
naaeu (Pre-test) fuUszanIngusegildmualidnau 30 au ilefuuwlildums
Infifinannm datau asamuinguszasdaidds uasaunsathluldifudeyalsass
Foruwuuasunuud fideazihumannudesiuveaaiesiiolaenisldgns

[y a

&uuszavssari (Coefficient Alpha) 189 Cronbach @sfignsssil (ids ingdsi, 2547)

k [1— ) Vi]
771 Vit
de o £ Armnudeturenniosle
k = PUIUYD
Vi = ANULUTUTINYBIASLUULARZTD
vt - ANULUTUTIUBIALHUUTILYNTD

wdnldiasesiiolunisnsavasy narmaudeduysinadsolud
- nuldladaneden Smanudesuviifu 0.93

- M3fudaudiitedanden dauidesiumiiiy 0.81

- iruARfon LA eAIngoY Taanudesiuingu 0.95

v a & a v A o v a A o o
- ﬂqimﬂauﬁl‘ﬂ‘(l@miqﬁUﬂ'}LW@aQLLrJ@a@N UANANMULYDHUNINY 0.92
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nsuTIvTINGaYa

[y

ARdevinsiuTIvTINdeyavnngusiedns 2 35 fe
1. fAdeusnuuuasuaufienuies (Face-to-Face) Inatfudoyalunuaniuiising o 7
Andnznungudimvaneg wu drineu anufinw $1ueims Tssnmeuns gudnisin u
AU 31U 200 YA
2. wuuaeuawesula (Online Questionnaire) Ineds Link Tideslesiuciules
wuvasunmesulatififiteasisliufeszun Google Form S1uau 200 4

F9EY 400 9a 1938 NguiegnsanLuvasUaIBfIel Feazinsiu

Toyalugrnfoungunal w.a. 2561

nsUszananauaziinssideya

| va o

MRIINTITEYINNNTIIUTINTOLA UWagyiNN1TRTINFBUANATUNIU (Editing) Va9

= o

WUUEDUANLAT 39vN1Sassia (Coding) uagihunuszananamelusunsunisanalngly
TUsunsu SPSS (Statistical Package for the Social Sciences: SPSS) LilofuInANARRANS 9
filuenite nndulshmslinnesitoyaanaradacg q fil

1. af@danssasun (Descriptive Statistics) TdluniseSulgdayasudnuaenig
Uszrng aaldladannnden mssuinsdudilodaunndey nunfsonsaudiiio
Aandeu uazanuidlatonsndudifiedswindon tneldnsusseredeyadeiBnisuanuas
Aud (Frequency) A13a8ay (Percentage) ALade (Means) LLazﬁamﬁmwummgm
(Standard Deviation)

2. abAdiseuEn (Inferential Statistics) ldlunisneaaeuanu@giulunism
Awdiiusszrinsansldledandon nssuimsdudiiiedannden viruafdensdudm
diedauandon wazanudslatonsiduduiiedundon IneldmaiRduussavsuuudiosdu
(Pearson’s product moment correlation coefficient) @d#luu Independent Samples

t-test waraBAWUU Pair-Sample t-test Tunsiiaszvideya
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NAN1598

nsAnwITeITes“nMsdeasndum anuldladwndeunasnginssuguilaase
a v oA a 1% Y Uy N ada o & ] | &

AAUALTEFwWInToNYRIUBIITUINY” Iakusssleuitidueenidu 2 du dwwsnidu
NN3398189AnNM (Qualitative Research) lngdsn1sAnwianienans (Documentary
Research) duldun deyaainiivles (Website) iednunuina (Facebook Fanpage) 511
(Store) wag unAulaiwa (Advertorials) 91nkiuleddu § MAeadosiuas@ua The
Body Shop uag L’Occitane Tulszwmelng afideagimssigunuuilonuasisnisieans
ATAUAYRINTIAUATRWINdRNUSTININARS TQUaaUN NN WeAnw AU T3N3
= a v a v A a v a o ¢ a dyva ANa o
doansnyduivasmduaiiiodaindenyssnaandunguaguamiinld dunsalide

dmudiunass {Wun1933eidaiana (Quantitative Research) lagld35n153deid
#1973 (Survey Research Method) &l siiudeyauuuinasaies (One-shot
Research) mgiuuaauniil (Questionnaire) 31NNGUAT8E19I1UIN 400 AL NilBYTENING
18-38 U lnglvinqueieg 1enauluuaaunIues ieAnwianuduiusseninanissus viauai
wayngAnsIuvesuilnAnguiauneninuldladedundeunuandsiunedueglu

nyamnauas lneiudegaluiounguninu w.e. 2561

dauil 1 Nan1338LBIAUAW (Qualitative Research)

nnsAnwenas wumaiules (Website) wanunuing (Facebook Fanpage)
$1uén (Store) wazunarulawan (Advertorials) annsiuleddu q Mifeadastunsidudn
The Body Shop uay L’Occitane luuszwmalng fiusunssousifiounguniey w.e. 2560 -
Founguaiau A, 2561 defnunAeafuitnmseammaudiiiedaundeudszny
HARAUINAUAFUNMRIVDINTIEUAT The Body Shop uay L'Occitane luuseindlney lag
"3Lﬂi’]$‘1fi§ﬂLLUULfTEJ‘I/i’]LLazLﬂéaﬂﬁ@mié@a’]ﬂJm‘ﬁﬁ 2 ATAUAINNHUNTBULUIAANITINY
wiadu 5 vhde uagidelimuiiuduainnisfnwienans 1 vde sadu 6 e Téun (1)
londnualueteddng : Jemsdud nssenuuunsdydnual (Logo) AMlY NseenLUULTTY
w9l wagiusdysyn (Commitments) (2) BHUNTIUTIABNITAAAWIAFUIUS (3) N3
lawanesding (4) msUssydusiusesdns (5) msdeansrimuunuesdng uag (6) ms

atuayuianssy neanunsoagulansmissielull
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M19197 4.1 ANTNETUNATENITHE TN AUANE AN INADUYDINGNTUINQUAFUN NN

N158R815MS1RUAY

A513UA1 The Body Shop

A518UAT L’ Occitane

1.,9NANBIVDIBIANST

(corporate identity)

1.1 Yamsndum

The Body Shop: $1uéiivne

NARNN I NEINUIIaNE

L’ Occitane: {ndjeanniilas
Occitania Faduiioaiunes

N9 0UlHVRIUTEINANSLAH

1.2 NN999NLUUATIAUAT

(Logo) uazafild

®

v
a o

#nle: deardima

LCOCCITANE

EN PROVENCE

a714: Andauwardnsuvin

1.3 N1390NHUVUTIUTON

- WuN1seRNWULNNUIIYieY
YU

e nduiinsiudawinday

q

o a o 4

- MNanng Eco-Refill

D

LYY

- finsnduanwal “Green Dot”

)

e duiinstudawinday

q

1.4 Wusdaygyn

(Commitment)

“Enrich not Exploit-It’s in our
hands” %38 msasanaalaglil
wimausglod Uszgndannaue
%&n (Core Values) Ua3n31@1MA
Teiun

1. iveassndndundudnl

2. linansnaieosuniin

3. L wdSeuduilan

4. Usendandaany

5. MIATgRsTIH

[ v

1. vassnuatulniesd (In Love
with Provence)

2. fimsassmingAvegadl
2385554 (Ethical Sourcing)

3. Julinssielan

(Earth Friendly)

4. FUwImE UL (A

Vision for Children)

2.UHUNITIUTIALTS
NIARIAVATUNUS
(Cause-related

marketing)

- wagyresunIIIAaeRudR
(FAAT)
- WA ad1sEE LTI W

(Bio-Bridge)

- waUyInvinwansoua
Solidarity Balm — Ultra Soft -
Apricot Fragance Fuiiterh
ety veulviyails

L’Occitane

3. NSIAWUIBIANT

(Corporate Advertising)

- lawaiiadsasudsa: nns

TawauANLUYSUSIARDAIUNTS

NARBINUFH?

- MslawanNanNug (Product-
related ads): #9&1509A1U9Y

N95ITUVIRVDILATUINIBIY
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N1589815MS1AUAY

A513UA1 The Body Shop

A518UAT L’ Occitane

3. NSlAWUIBIANT

(Corporate Advertising)

- lawaiiadawnsauussnnaain

(Labeling): fiiowAgafunislsl
NAABINUART AIUNANSITUYR
100 % waznsATLusssu

- lawan@nsue (Product-
related ads):. fifforiAenfunsld

ATUNANTUINTITNYIR 100 %

4. M5USTUFUNUSDIANT
(Corporate Public

Relations)

GRGARERN
- S IRARA U DBSLATN

- nshineaandn Saueidudn

- N3ATEATITY

ARGARIERN

- A5 IUHARAUTITUYIR

o

- mgAvannuaulngesd

5. N3HREITNIUL N
89An3 (Corporate

Spokesperson)

2
v o

Anita Roddick #nasis

fgnumsaliudinuuarduindon

Olivier Baussan {nans
dnmdnwaianugaulyy 5n

55UVRLATWATUINIBITY

6. faiuayuRanssu

(Sponsorship)

- IAsensAneiu gLy
(Community trade)
- WAL YAS B NILTIN N

- 3818 The Body Shop

- lAsensdamingAveenedl
2385554 (Ethical Sourcing)
-lasansugniudasous

- 4818 L’ Occitane

Ussihudawandounldlunig

fod1s

Uszidunan: nsundesdns
UsLAusas: dUNANSIIUTA
100% Waz n1sanvedusssuiu

YUY

U%’SL\%UWé’ﬂ: SITUBRVD AT

w1099

UTELAUTOE: dTUNALSTINYR

100% uagN1IINNINGAUDENS

H958555u

(%

NAITN WU LaBAINTWATIAUAT The Body Shop IvsmuliLazn1sdea1sng

AUALINDFIIAADUNINATINTIAUAT L' Occitane lnaitulseifuiingitasiudaiinaonasing

1%

Farau Aonisdeasiieaiunisunesdnd Ssioindulszmuidudinunmanveinsndun

Tusesnislineassnansueiinelnudnd Lﬁamaﬂﬁwdﬂmiﬁuﬁ%ﬂuﬂﬁﬂuﬁmﬁ Tuvuennsa

AuA1 L’ Occitane WuaAaa15U e UNgIAUSISUAVDILAI LN Fallanuidudulas

ANTALIUATUNITADANTNTNAUAINORIINADUTUDENINNITIAUAINTIAUAT The Body Shop

1 1 I3 & a Y a dl' ] a I3
WAREN9LIARIN IEDINSIAUAITNTHOENT LS DIV IUNANTITUYR 100% wazUszinu

anudennluizasvesnsiamingRuvisensivigegrulusssuduyuou Ml n1sdeansns

AUA LN AILINADUVDINIADINIIEUAT T518aztdennaIdesana bul
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1. @518UA1 The Body Shop

1.1. dayadestuisafuanaudn

AUA The Body Shop TuTonmaudussinmuaninsiaiosdenauazgua
aunnin Aestulud 1976 1ay Dame Anita Roddick fiidteslusiu Usemasangu Tned
mnAnmsAdiussRashe Uy iledinuuardsnndon uazdavan Ethical Retailing Ao
nslidienyIeuiiounywduasdnd Lﬁa‘d%"u?5szuunuﬁaﬂﬂgﬁzwﬁﬁmmLgaawwsiu%’u
51§14 (Caring Capitalism) sjssutntledtantutl Untlosavuyuewu duadunstuiiosies
duadunsiiugumuesadusssuuassdu suaddsivataiamuosdnd (Animal
Welfare) ¥lsins1dudn The Body Shop thiaueransusinivhanaunausssumfuayll
noaedludng Inglutiusnvesnisdetuien mandandnsurastiunsvhilofenuumy
nslfiaTesdnslunisndn

1ut 1978 »3578@UAT The Body Shop @111509nszUUANUNIUTENINNUTELNA
(International Franchise System) ¥lsd311 The Body Shop a@nwnansuseimnaduaviuwsn
fiussmauadon waglunaironnsidud The Body Shop lafin1svenesuduuism
sewiaUsena viliAnanTlulssnadu 9 Wudiuauun

1Y

aealsfinny nasaszeviaan 25 Uiinedwnsdudn Anita Roddick fiunumdneigy
ogsnnlunsivuafirnnawes The Body Shop lnesammuiunseyinvauindesuas
NFNYINTTIIUYIR 017U U 1986 50459 Save the Whales saufiungu Greenpeace wag
1 1990 Aesiayails The Body Shop Foundation fiftmsnevdnlunissassddnuas
uyweu Aunnden waratannmwdnd (Judu

Ja30un318uA The Body Shop fia1u1n31 2,400 @11 Tu 61 Useina JxdEnsion
A97 1,200 918773 Tal As1AUA The Body Shop ldidnundasmieluusanelvedle 24 9

v )~ Y] !
AT LaZHE1VITIUNIUTENANIT 57 @170

1.2. lwndnwalnsnaua
Fofinsunisnsdeansnauiiiedandenyeansidud The Body Shop 34
IH5uimseianniendneaivasesdns (Corporate Identity) viowendnualnsndud wmszde
ussiusznaunsnvamsdudfidanuddy esmnmsinusendneaingdudagii

guslaaiansSuiiazanunsaeulemsduilunnuanlansluiuianiziangas
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NeIfunsIduALarALfeINIsueUsina nsasenissuasyiliguilaadilaludumm
wsausnsneldnsaualantsiu wagvihliguslaaudlafeatuninudenis (Need) Tuns
AUAvaInULe9 (Keller, 2013) FeUsenaulusme (1) Fans18UAT (2) NTBBALUUMI

(% s

nwalkazdnly (3) NseonuuuNaniud Lag (4) Wusdyg) Bleezidnnimalull

2°

N

[

33839L97INISRTUTALLSUIINTOATIAUAIVDIDIANT WU ToATIFUAT “The

e

Body Shop” 81U31 199 von veu Wudedireuinaheuasiimumnense aunse
Foulosldimansauriidunmaudieatussme Sarah (2012) ldnaniiinvede
The Body Shop 71 flauneissufl 1970 51 The Body Shop tSudieldiSenaauifivhsaly
SUUSNNTYRNMINNTE LANYTBYYU UAITBBUAN I8 Jane way Peggy ﬁiauﬁudaéﬁgﬁmma
dudUssmiedessefuinfitudiunauvessssuniuar i edwndeslude
The Body Shop gausnlusguaanesile Ussmeaansgosni losuussduaialaunainnisluy
nusonsfeedulswousalusfinuasifiuindensauimivBubunnddwianeildm
snnuludnussnngeainssy Junadnunasnniiiaulaegmiladsdddediduiod
YEAUAT 6191 Anita Roddick loiiumalugasgumdnasitioudaiilonalaidilulusu
The Body Shop wagiiiuinanufnuasnisiiaiosdenesadledunndondusod
Uauladsldvetansdeuntsiuarienasud The Body Shop lunuuaturesmuiesii
Useinaoangy

Tudmves nmseenkuussIayansal (Logo) lun1seenuuuiifinnuSeudie
anedulidudounazuslsmnmneiiefusssumnitarianndonatly fdensduiegngs
nansvemsdnydneal wnaufidenseutudetian wesdulalunan 2 Faununasiou

suaﬂﬁjjﬁ (The Body Shop- Logo and Meaning, 2010)

Al 4.1 adnydnwal The Body Shop

Y A

UaNANd A7lTvan 9 vesnsduafedilisauazduinia LNedetsITNYIR Ue

12
== 1

agdlsfinnn mslddvewmsdydnuvealtutuedfudvendnsiue (The Body Shop- Logo and

Meaning, 2010)
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N1900NkUYUTTISS 1099513UAN The Body Shop tuifunisseniuuiiiiuss
ﬁm%ﬁaa%uﬁ?jm (Roddick, 1991 as cited in Kearins and Klyn, 1999) &ua1unsusznmnlaiil
nsléndesnsenulunislandndng Snits vssafasidiuanannsoinduanldlmivies
ldald ilemendnnmdnuainafunnaudiiiodunndes

Wusage)1 (Commitments) :MNATAUATITRLAUBIIIENUIN MT1EUAT The Body
Shop lalduszdgyagilugiuzasusau 40 Y 31 “Enrich not Exploit-It’s in our hands” fe
nsasenailaglinimaysylovi Tnelduszdayaniflunsidudn The Body Shop lan
§afndn Enrich dumnedsnisadianuen Suldud (1) a¥sanlsiundau (Enrich our
people) (2) as3nmentviulan (Enrich our planet) uag (3) asneAaAlviiunEnsio
(Enrich our product) Lileuandliiiufennugsiufiag liduneussaumniuaztnesnulilag
lainTwausylovdla 9 91¥dn 40 T The Body Shop a1n51wdn 9 éLLUiuﬁLﬂ%qﬁwmﬁ

1%
o IS

sediulan, 2016) Ineusdayayriignuiuasunnaindive 5 fedulunmenen (Core

T o

o 6

Values) v090513UA1 The Body Shop iufe (1) linaaewdnsasisudns (2) [nansasi
oosuniin (3) e wSeuduilan (4) Usgndandaanu uas (5) msmigRssa (Community
Fair Trade) (L%Emifr}\iml,l,mﬁm Sustainable Business N1un3elAN®131n The Body Shop
waziinauelng, 2017) Suasiiuldimsaud The Body Shop Hudinsdaloaen

gANNIsIANUNISYILieAIwIneuRIuanafInsduAulgaufsliagiu

1.3, LHUNTIUSALBINITAAIAMATUNUSVDINT1EUAT The Body Shop Tugius

asndudiedaunindoy

PNNsEnwduAinsieansnsdudiiiodndonainsidudn The Body Shop
AwounIseninafounguniau w.e. 2560 — Woaunguaiay wa. 2561 fnuiuled
(Website) wladnunuing (Facebook Fanpage) $7uA1 (Store) uag unAIUl W
(Advertorials) anndiuleddu q Mifeadostunsidud The Body Shop nuinps1auA
The Body Shop finsdeansasnaudaulvaludnvasveinisadsununuviowaudaiie
dunndorludswasmanaamaduius (Cause-related Marketing) Faiflunszuaunisain
wazdndufanssumensmainegnaduseuu fdnvaensivismihnsusnanelddmumis
Turmgnisalla q lnegnénasiiduiendedudumilwemelddu 4 Auidmasiiluuiane

7198 AMUFUNUSTLAATUILUNLTIANURIND TN L UAIUTDIDIANT BaTAMUUTEAIAYDY

anA1 (Varadarajan and Menon, 1988) uena1nil famsnesuludsanuneienslunisas
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HaUsylevideginaannisaieduiusiumaniedinuladneie (Berglind and Nakata,
2005) Inen318uA1 The Body Shop fikAskUayiiedawingouden1snainmnduius
U 2 uaney Ao

1) wAUUUFBAIUNISNAARINUAR 13D Forever Acainst Animal Testing (FAAT)

<

Wuuanilg?ns1duan The Body Shop MalansadsiAunagnsliloiiesnuniinuesdniv

azaninlunease Inglut 2017-2018 ASIAUAIADINITIIVTININLVDIINNTATDVBIUARAN

Y 9

WUMEAUNTADAIUN1TNAARIRUERT 1LY 8 A1US18T0 LINDLEUDMDDIANT

a [

ansyund (UN) Tunisesneauduaigiinisvaassivdnilunnussmeanilan Tuweugyiid
= 14 Ve Id 1 P [ aa v ¢ (2 a
nsdeanslimnauidnludiuniwainssnuiindninaasdiilifountyaumsuiuain
NINABDIAIUNANANY 9 NIINAITIAUIUNIVURINTS N15BANUIN Lazn1Trgninem)
(THE BODY SHOP \Uaianilinespeududlnufiusnlulods wionuauilgaodunisnnaes
dni, 2560) FansdeansvesAulgitulaidenldnsyaeadudydnwaindnlunisdeans
Hosandninilineasszilungudnivuindn Wy vy wyeznn nseene W alv uly

aa

N1SNAADULASD9E10 199Dl “nTesne” wms1zliiifinevausdnINdnivindutasdl

(%
Y

HavilelnalAgauyudunign (No Animal Testing 15easdnAgyfiauaiglafaiss, 2560) anvid
L w o Y@ a a o w S %9 v Ao a0 v o &
nszeedgniunlddufuiaddgueswaudyil Fdvinguuaraniveidessiuyseunduiug
lngnsvivinmileunsesine iedeasndaydnvailugiusinalaieay
waneyresunsmeaesiudnd teldinlunislunagnsiienandinaevean (Core
Values) vasmsdustusesnislineassiudnd (Seuiiiuuuifa Sustainable Business
WunsalAn®1a1n The Body Shop waziiusuaulve, 2560) Fulugewie (Selling Point)

ANV RIIAUAILAULANANNAINATIAUAIDY 9 BENTALAU

a U 1 = (% v 6 ! L v o 6
AN 4.2 maEJ'Nmwﬂﬂumiﬂis‘mamwummmLﬂigmamumwmaamuam

7 : The Body Shop (2018)
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il uaNUgsioAuN1TNnaeRUdRIv8InII@UAT The Body Shop laldiaTasiie
nN3deaNs 1nuneg vy ednununavewnsidun VBulsdnsndudn wazdeluiue

Jusiu iielienudineniunisnaaesivdniuastoyareuauigysesmunisnaaasivdn

R

)=

Fafldnwansiiaue venshiteyaludenauen Mnmnsese dndsng q saufayanad

T dsaidlulsemeanazinsUseme fodunsnsedulinguithmunelinnuaulawazidn

SuLANLUgY

A 4.3 FegenswewnsiaLiUdafuneaesiudadi e dnuriuma

STAND UP
AGAINST

I-x

THANK YOU!

o
AGAINST
ANIMAL v

TESTING

711 : The Body Shop (2018)

|3

A 4.4 FegenswewnsaLUgderun1seaasiudndiumalnurlung tnelddns

< v o
Wudunulunisiiaue

7 : The Body Shop (2018)
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MWN 4.5 fMpgamsineunsuaadeiiunisaassivdn iy dnunuma Ingld

<

Aad o o °
uﬂﬂa'ﬂlﬁi@LaﬂﬂLﬂum'ﬂLLWﬂIﬂﬂqiquﬂu@

@ The Body Shop )
$8)  Like This Page - June 1, 2017 - Edited - @

Sumsdaiaiiudunis lunsiasuntmenseiua
*afléf https://goo.gl/zNWirn

4 7! p i @
:::::: Founnam M !

#Foreveragainstanimaltesting #Thebodyshopth
#anldlividedad

o Like (J comment /> Share
0052 Oldest v
@ Nook Thanutphon Ploy Panwaroth R

v
v

O

Like - Reply - 1y

i1 : The Body Shop (2018)

AN 4.6 F081NNTNBLNTLANLUQYRDATUNTARDINUAR TN udeTuS1uA"

Forg
RGAINER ) 7

IM) X/
TESnN'Zv

® i

—

fan . %1 The Body Shop @1vdunsatian (2018) uay

57U The Body Shop @vLdunsaainnii (2018)
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A 4.7 fegrsnsieunsianlgaenun1saassiudaSiuulednsdu

& C @ Secure | https://www.thebodyshop.co.th/th/
doiensu 1,000 wniulu wE musmsdady mhgssuu  AuUmQ  swmsdumiiado  dipsSwioms  TH v
THE BODY SHOP.
TRENDING FACE BODY FRAGRANCE MAKE UP HAIR GIFTS RANGE TIPS & ADVICE ABOUT US &

FOREVER AGAINST ANIMAL TESTING

FOREVER AGAINST ANIMAL TESTING

® Cruelty Free indauiustasumsnanaaaiasiaaiudadlunniuiiaei Tnssau
ILHmﬂty‘i:u'NfT FOREVER AGAINST ANIMAL TESTING fiu THE BODY SHOP
THE BODY SHOP Aa lmsuﬁm’wami:ﬁuhnuuium’nim‘r‘]ﬁﬂiﬁumi'vmnm
wRasitustudad Huaaimin 3 ensssnuds fuslasauauiii Cruelty Free
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Tudnvedlevaniodewindouussnn nslawanansneg (Product-related Ads)
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pan A Tues19m LWulumundninaeinislawafiodanInasuuseinnnisiawaunan s e

(Product-related Ads) 489 Coddington (1993)
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711 : The Body Shop (2018)
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2) M5USTUIEUNUSDIANS (Corporate Public Relations)

NTUTETIAUNUSDIANTINTNTIIANTT INDATNNITFRA1TA0ININ AUTTD N1g
gausu uaraiansiuleseninesdnswariidladiudes lnen1sussuduiusiimei
TunISNEUNSIIE1T 1389519019 9 TEUSLaainnisTus anud wagngfnssy (Duncan &
Thomas, 2005)

= 1Y 9 = a v A a Y a v

91NNIANIAUAIINTFDENTNTIAUALNEAILIAAONUDINTIAUAT The Body Shop
VLHELNITZAIUADUNY BAIAN WA 2560 — LABUNGEAIAN W.A. 2561 WUNITUITEBIEUNUS
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PoININTHOENITNIU (U9 Y99mIEUA The Body Shop fe
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HAR ATl ABLUIINUSZLANTDINARS U AwuzdlunsIdNEn e NRsvesavnliuInIg
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Suladd (The Body Shop TH, 2018; dunan1sal, 31 wawn1AN 2561)

Ad 4.17 Guled www.thebodyshop.co.th

doBonsu 1,000 unduly WS FuSmsad Wisw  Aumo  swmsduihialo  adesSuhoms  TH
THE BODY SHOP.
TRENDING FACE 80DY HAIR GIFTS RANGE ABOUT US TIPS & ADVICE A
About Us

ABOUT US

OUR STORY STARTED IN BRIGHTON, ENGLAND IN 1976.

Our founder Dame Anita Roddick began mixing her own products and Infusing them with a new Idea: that business could be a force for
good. Foliowing her vision, for 40 years we've been rule breaking, never faking and change making. We now have over 3,000 stores in 66
countrles and employ over 22,000 people who heip us bring our unique blend of ethical beauty with a sense of humour and serious
purpose to the worid.

Never afrald to stand out from the crowd and stand up for what's right, we search the world for the finest ethically-sourced ingredients to
create a range of naturally- Inspired beauty products.

Today our dedication to business as a force for good s stronger than ever. As part of our Enrich Not Exploit™ Commitment, we've made it
our mission to enrich our products, our people and our planet. That means working fairly with our farmers and suppliers and helping
communities thrive through our Community Trade programme, belng 100% vegetarian and always and forever being firmly against animal
testing.

Together we can do It, it's In our hands.
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fian : The Body Shop (2018)
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AW 4.25 f989NNINTEANYUBIATIAUAT The Body Shop

fis11: The Body Shop (2018)

A 4.26 57U The Body Shop @1w1a@e1un15ineu (ruaiatinesiuleunezuead)
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AN 4.27 51 The Body Shop a@rvdunsaiian (51uaidase)

fis: The Body Shop (2018)

Al 4.28 57U The Body Shop @widunsaainnin (3rundase)
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AN 4.29 511 The Body Shop arvidunsadaia Gruanadweslulsudunsa)

fis: The Body Shop (2018)

Al 4.30 57U The Body Shop @wnidunsansysinass (Gruadasy)

#i111: The Body Shop (2018)

Tudhugevinefensdeamsinufnssuiiay Insdwlnaudnsdud The Body
Shop fimsdnRanssuieniumaidnduanfasiyalnl Wy sudadwdnsiasiyn Roots of
Strength " wazsuasindnsasirsunialodisn euurilidoyastrsaziBonifeaiu
A Yot wawtiugindn SasiialidunaundnanessuyiR (Vegan 1009) Fsyanad

wsneluanume yanaluwinedinuuaziinnieeuda (nfluencers) Wagn133nnangsy
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\Wada51u The Body Shop laului fiaviaeunisineu lagiinusiasyu aaun 1152Ua
U Twiswddeatiuayunsiesiunsmaaesivdndie sl Aanssuisaestiodndunis

aiepnuduiusLazmeunsyasigusinasu;

MW 4.31 fregrefanssulamnansduaiyalng

fian : The Body Shop (2018)

Al 4.32 feg1adnda¥1u The Body Shop Taxlul

BEAUTY
ACCESSORIES &
HOSIERY

7111 : The Body Shop (2018)

pgalsAniu MsUsEduiusesAnsueIns1@uA The Body Shop dedndunis
doansnnisanliunisenwiaiiles TUfduiusuazadinane Inisldiaiasiionianisnain

10U UNTINNITUSTEIEUNUS LNBES19N1TERATADINTY LA UNISHHELNTUNIANTHAY

€

Toyarne q 0w sduAEUslAlasu3 Al Mseeusu wagaansTiwile 39

<

WulusuwiAnues Duncan tag Thomas (2005) 5ad9uUAAYE9 Coddington (1993)
1 Auevessdeasanuaziine Al auldla uazidyn Favdigasieniug
Weinbifuguslaale Aslunisussnduiusiiedandaumsaiuliegiweaiiomiveiu

N1SAAIANDAILINADUA Y
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3) msﬁaa'ﬁbhuﬁ:{l,lmuaaﬁﬂs (Corporate Spokesperson)
dmunisdeansHIuELUeIANS (Corporate Spokesperson) ¥8InsI&UAT The
Body Shop uifilussegianfigideynnmaiiuteyavglinunisdoasiiugunuosdnsluu

YDINTOBNUNANIOFDATIIN Anita Roddick wsindunuin ns1dudn The Body Shop 14

NOFAINIIAUAIDE19 Anita Roddick tWudiunilsuesn1sdeans lngdoasiiunswusiiay

a }'d a a o 1

T1v9303713UAT 18U “The Body Shop International PLC. 1uusevgsiafuaniidnnie

o

HARNAUTIUNTIRINTI LUK UmeN LazlATasd1o AN Ngs Faailiugsiame U,

iadinuuardunaounausl 1976 neAsiulag Dame Anita Roddick ¥ngsianin

2,400 @11lu 61 Useime uaslndnsdaueindd 1,200 190137 (Feudiulufa Sustainable

Business K1unseAN®121n The Body Shop wagfinsuaulng, 2560) wiedeasinuity

9AUN138474 Anita Roddick LeuledfiuAmuAIueIns @A LY “Anita Roddick A313l

Wasluhnisasasulviyuwinisftudsiusaraiienugiilalaandinmmdugunisies

' '
a

auAsIzviuia uazlneddudunuifnueese” (Trade Not Aid : How you can change

the people's life with your purchase, 2018) %#3970A2 %171 “Einils? The Body Shop
fanaliogaanasuareayalsns n1sAtiugsnanield Core Value Wn Aon15Usenaugsia

Tag A TanaTeatduifisantnafen wiAdanen1uSURAYAUADAIPLLAL AN T

ulum1uuwnniail Anita Roddick dnsausifiiiednBuyseyy uazynafuwusus The Body

Y

Shop 1413 i lisuiueSesdenauazanuuAsuusuAlInLAU LA AT ST UTIA LY
- < < v v ¢ % Y a 9
nn o U Mau 9 wwasluuleuedemummeasdludnd wasnisaduayududaluyuyy
(THE BODY SHOP anwesaslm ayn 151landndiy, 2560) Aty azuiiuladn as1dud The
Body Shop fimsldunuasinsitodaasunisasnmsnaunesins Yigaienualiiuns
auen sauiasenssuivesuslnanildegunuesAnsiteulesiun1siuingdua
(Lattimore et al., 2007) 418491031 Anita Roddick {uymanafidgaunisalmudruuas
dawandeu evhlviguslnaaunsawenleslaiingdus The Body Shop rnaildlans

ANUTIALLALAILINADY
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[%
Y

493181A1 The Body Shop

m‘wﬁ 4.33 Anita Roddick E:iﬂa

3

\,‘

e Business W1UN38AN®1210 The Body Shop uag

54

N 1SgusHIULLIAR Sustainabl

Puauaulne (2560)

4) gatiuayufanssu (Sponsorship)

Ratiuanuianssu (Sponsorship) fis maidugativayufanssusing q vewusumse
yosdenn Inodudaiuayunienisfuvioaniuiviedu q Tiunsdnfanssuiiaenadosiu
pdufuaziuiaulavesngudvineg Bumett & Moriarty, 1998; Comelissen, 2017)

wansAnudeyadeundat 12 iWounuin n31dudn The Body Shop Iy
Hatiuayuiangsu (Sponsorship) e 3 wanay/tasesnns o

4.1) Tn3s15 Community Trade 38 Tasen1sfane vy Alamsmiossming

Ly [ a

a Ql' v A & A [y =2 v A
31:}VILLE18‘Q3J‘ZJUV]EJ’1ﬂR]UVI’JIﬁﬂ LWEJ"'UEJ'W\Z]@UIH?’WVW]LUUﬁiillﬂ‘U“QlI“Uu 5'33J11J€Nﬂ'ﬁﬂﬂl,ﬁ@ﬂ

|

c

[y 1 |

npAuneuinaglderls MnUsemaluuagn wausenaziiilvasaniets Aswnunladam

]
(Y a A

wWhanegluaseviy Tutagdunsdudi The Body Shop fingdunanaintasanisauieiu

WUyl N7 50 wia oy Yunainanudsaindatounoasuniinainlasinisnisaueg

fugurululssinAaUy naeaINlATINITNISAYUTUYSEIYALENIIABS T931NLATINITNTA

[
=

yurulsnmarian viedRausavinnlasimanisd sl ssnaeilods (Dudu
usnilonningAuesHaninsinng o ud1 UTTIAeILAYAINTEAY TINNTIALA

The Body Shop Tiilan sruddluusenelnedae (Trade Not Aid : How you can change
the people's life with your purchase, 2018) Sadudiuniawadlasenis lassnsiaeu
yuvU (Community Trade) An51duA The Body Shop Tuithilugsmumansuvisialansn
TAfiunsIduA1 enfeg 1ty USEW Get Paper Industry 15 GPI USEluguwuan 9 veq

Uszinaulia Indanseawindle IdiagwaslduasTanansssud siudelinisdnanuau
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v I
a Al

Tumsneghadusssy fudu ganseadlada ndesnseay viendesvesuiymndu Alésy
MNMSTorANSuTiveIns1AuA The Body Shop FanisasmeldAunduliifuyudl

4.2) upsgyaiaagnndanm (Bio-Bridge) Wunaugyieatiuayuniseysntg
sysuvIALazey Taevinnsuendnfuriveinsidudluuingy wethselddumilennn
msvendndasilulriyaiiuazesdnsfiiendes Tnglud 2017 diulvativayulassamnily
Uszmadeauy 3ulaiide uavuade dnilud 2018 uwanaidniiunmsneléteunudey
BUSNVUNUAUAUITIBNLANTLNEY (RE-WIND THE WORLD) Ingagiinselaainnisve
wAnAusismUIIARuatuayuliiuesdng Red Panda Network Tunisugntuiteaing
agnuTINN (Bio-Bride) Tfuumusnuas adudmifieglunsiilndgayiuduargnaney
9g19mtin

4.3) yadi5 The Body Shop WuyatiSiiienisnaavesnsidud The Body Shop Bl
msatfuayusnuiuyuLissdnsivhauiedselenalufiunsiumsdsliamnsadiondu
sulssanmatiuayuauundld sl yalddilimnudffunsdiemdessdnssng 1
vhaouileavSuyvevu uaynsfuasesdnilardaindey

Nndeyaiinanunirsiuannsaaguliiinsdud The Body Shop ugfatiuayy

a a ¥ v 6

Aan33u (Sponsorship) Taeiuuszidiusunsiilgfisssy nsduasesdn uavanSuyvevy
PUAU Faiia 3 ﬂisLﬁuﬁﬁadwLﬁudawﬁwaqﬁuﬁzﬁmmwﬁﬂa'nﬁﬂ nsasenuAlagly

wiawausylevid 3o “Enrich not Exploit-it’s in our hands” uagAAmanaens1dual Ao
nswfugludesnslinaaowansaursudng Sofuslaaiuimsduiifiuniuddyues
m3duasosdnd auAwdnludoddedaauiu uenanidudusFemeldndnsusionsunin

mslie3euguslaa wagn1sAiefsssu(Community Fair Trade) ilosaningAuiildidu

Y 9

' (%
[ adoyu A 1

nQRUsIINMANTUTRRE L TussIUAUYNYL
[d Y @ a a o/ 2/ Ve oA

nsilugatiuayufanssuveInsIdua The Body Shop a1313aasneausandun
Infuguslae fagaadnuaula aseanuineaiudens dua iuauaA vt unsIdun wag
' ! a Y] saag Y a ' a Y VYyva v = v Y] a .
PreduasuNmaNvNAAaLinsEUALABNMIY FeaenndosiukuIAnued Shimp (1997)
fina1vin datuayuianssy (Sponsorship) luasesilenineuazldiuegaunsvasuazidu
dhunilavainsussnduiusnisnan laesiuseswestanssuniidmanglusiuniazaie
a Y A a a o v A A i a v ¢ % I gy s
AuAMIoUsnTs Ustmanunsaldiesestletlunisaenenninduennsia neliingussasd
ieslapanaula aieufguiutensdus visaislszaumsalnaliiuguslae
FIANTLAUANNABINT UaztiiuAuliiunsIdua aieanssuiwazandnlungudvng

AORNSIAUAT MADNIUNITALESUNINENYAING LNALANTIAUAIDNAIE
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2. @578uA1 L’ Occitane

2.1. Hoyaifasfuifsatunandud

n31AuA L’ Occitane flosatilag Olivier Baussan i 1976 Turauiiu Olivier 21Y
23 U Fsdimudrungyasuiivmans endoegiilodniesd Ussmerdsaaa 1inussdunia
Tannsssuminrmay wazfienssalududuin dufe wadulwesd

uadulnsiesd (Provence) Hiudufianysal wagiifnfimifiansam Wumiusswes
syauAsuLsans iufuwauinauiiaeludfaunaneuld weiisssumdfiasag o1
U3avs Tuthadiounsngiruasiinenatuneddiasuiuasnadur

uananil uadulnsresidatugeiiinvesiausalnadunsatuilas flfaTude
Feograwnl R e vide Yiale ssflaesinndnaisassdnanudiund ilemuse
Sumala warnnwhiiviefiasuuesiuuauuniel 1wy nwaenyung Ty
(Sunflowers) nnwiasuaufionda (Bedroom in Arles) nMwd1ununneunaisfiu (Night
Cafe) MadaduuefuiiianuiiuthunasUssmdiidmeonndussernaiu fewni

% =3 I3 = td’t:l I 1 =1
wA Ul Tl osntauliwiloulas

as1AURN L Occitane Aay ¢ deriintu lna3uduainnsdl Olivier Baussan 7
nauhiulsaudiieneldtuiinneaniuniuinges warasreiansanmsasio
ihifufiesegnaien Wunsinay wazedumi aulnandnnninelutagtu Tneflamusn
ogiilas Volx Uszmenama Jagtiudendviuilanainii 1,000 udenlan asidudn

L’Occitane Wunsduidlalalupunnvewdndngivyniu L’ Occitane flasanssizud

(% L3

PigdouaratiuauulsyrInsvewaiull tloausnduagduaiuaudunguasaug

a A a ¥

MIPNUFTTUIIR Hufuvesaiulngiasduauingauamnminningling1duai L Occitane

q

(%
a a

\ieasenansiaang o Insedulszamduiawazasnenuaulvily fadndunnniundn

9

adad b

Tuuatulngesd dslasusdrunausssuanangnainwaiulngesd undndundnsdoue
AN 9 WINNTY 919 DULDALAS, T8 URLADS, Sausun uagdnuainaunanium
dwsuluuseinealneg ms18umn L’ Occitane tatuntud 2003 waglaveneaiunegng

oA v o & v
FBLUBN Qu{]zﬂf\]‘Uuma"ﬂanau 25 @vMmuseine



141

2.2. NANBAIATIFUAN
Sofinsunisnsdeasnauiifiedanedenueansidudi L Occitane §3dela3u
AnTzRINEnanalyevevAns (Corporate Identity) WiiaLondnwalns1due (Brand
Identity) Fsfioinussdusznaunsnvomsduidifienud ey wsizansnsaviiliguilan
Anmssuiazidenlosmaudiuanudesnisvesmutedld (Keller, 2013) FaUsznauluse
(1) Fomsndudn (2) nMseenuuunsdndnualuazdfild (3) nseenwuundnsad way (@)

Ly

usdayan Hsvazvidunnsreluil
AAT85u150N91NTensAuATeI83ANT WU FamsIduA? “L'OCCITANE” Wude
Nazvieusnuuamsduiuwagnansiue 1ieanin “L'OCCITANE” 81u31 dan-§-nu &
AVIUVINETT "Hndaninidles Occitania” %audles Occitania Wudeilaaiunegnimeuls
YosUsEnAN LA YevesiiuinigimanslusialunialiveslSumadnainnia
Y = = = Y = A A  as g v a v 1 &
nyiueenidusilovesaluin funnideaniednd Falunisasviounsiduaindu
a o cal o ) a 1% o oA S . v )
HanfuaeItUANNEIBN WazigITeiuiiles Occitania ManauldivesUssiman e
dwiu nseenuuunsIdyanwal (Logo) iiusngleyandaau unilliveves
asduiudunsdydnvaliay M3tA131 889 52839 (En Provence) gniiialugas
= a oA 5 v o a a v A ¢ @ a
U 1990 lnaiiianiionangduriniinuemnsdun nufsvelnsiosiiesifnnainuayileg
YuFoieunni (Vive la Vie en Provence, 2014) 198 719 “anUeass1aua A duasd

LATANTUYI

AN 4.34 a5 dydnual L’ Occitane

LOCCITANE

EN PROVENCE

Tudhuves Mseenuyvyssgsas asdud L Occitane fansldlasedaindon
Tnonslifaniiduinstudanedes liiesduut warainiluda vieeglith (Husu dru
nszgmwihnlflunsdudezdunszauvidenseamsudnauuuimisiingive
(Ecological) fufa nsemuasvifildannsianuazeniuln nseauiidnadydnveal
dedaundey nszawilufaiindnanamonsialungiaaeunda uasnszawilufa
sailufensvimansdast Eco-Refill iiioannisldussasing Snitmnussqdusiosiisnes

= v

WsadUsINgey ieltuinsdumadedEiinisnsaenuazive linandaeid1fgnamn

Y

AUYNNAYN YenNT n31AUA L' Occitane Ssaduayulviguilnesluifaussyiugives
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MTIAUAT Imamiﬁwai@ﬁmsﬁuﬂ%’%w WieUszndaninenssssumdnazanunues il
naUVEewn Wil UueannuaInIduAn L Occitane axiinsidydnual “Green Dot” uansiis
nsfidusanlulasinsnistdauasdlufaTaqussinsitanaaluglsy (BRAND &
PRODUCTS - FAQ, 2018)

mﬂmsé’uﬂ%%’agaLﬁ'mﬁ’umﬁuﬁn L’Occitane Wu31 #iusagyg1 (Commitments)
veansAudsznaudie 4 4o Tufe (1) nassnuaulniesd (n Love with Provence) (2)
N3asIM IngAueEneiia3esssu (Ethical Sourcing) (3) Wulinssalan (Earth Friendly) (4) &
WLAeE M UL (A Vision for Children) (L’Occitane, 2018) @vagtiiuléin as1dudn
L’Occitane Wanuddiaiudomendin www msfegadusssuuasSomes

AInany

2.3. WHUNITIUTIAINITARAANTUNUSVOINTIHUAT L’ Occitane Tugiue

a v A a Y
AsIAUALNDRILINA DU

dnsuununsssArsaLANgLitedIndenlwTINInaIAmMA NS (Cause-

related Marketing) 989m518UA1 L’ Occitane Ao waNLUeydnyvinnansdag Solidarity Balm —
Ultra Soft - Apricot Fragance dutitetisnglaansainnisuendnsiasivianue veulviyails
L’Occitane lau3ALAanss1tuasnul wale iesluiuansaina wiinuuunssusintag
LiiRgafudanden usyails L’Occitane fafldiusiululasaniseng q wu mseysnvusan

NNSITUBIRVDILATUIND9T 1D udU

AT 4.35 Feghanansdnt Solidarity Balm — Ultra Soft - Apricot Fragance

1 - L’Occitane (2018)
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2.4. B3msFeansnsdudnieduandan
PNNsAnAuAINMsAeansasdudilodundouvemsdud L Occitane
LHEUNTTZAINLADUNG WAL W.A. 2560 — LHounguAIAL w.A. 2561 iuiuled (Website)
wrdnuuing (Facebook Fanpage) $1ue1 (Store) wag unaalaiwa (Advertorials) 210
uleddy g fiendeaiuns@usi L’ Occitane wuin asndudn L'Occitane wiunsieans
SossAutusaiulnesd Jadufiun (Country of origin) veswmsndudnduuseifiundn
ol fidelFduunnsdeansvesmauinunseunAnisidedy ¢ suuuu loun
(1) MslawauneAng (Corporate Advertising) (2) n1sUsewduRUSDIANS (Corporate
Public Relations) (3) miﬁaa’ﬁmu@muaﬂﬁﬂi (Corporate Spokesperson) @

(4) Hatfuayuianssu (Sponsorship) Fudlseazidennasaluil

1) nslaweasAns (Corporate Advertising)

mslewanidunesiienisdemsiioduindonfifienudduaztisnseduiiuslan
TR wfBInsHanAusiToysnanadenldffian (Coddington, 1993) Zinkhan uag
Carlson (1995) 1iuin mﬂmwmnﬁaéunﬂé’amLflum'ia'qLa'%mLLazaﬁfuauumidwnmi 1y
l¥ynfagai fflauaenndesturnudeinsuas mmﬂiﬁamﬁuamﬂmmmﬂumm
Sulinvausedndsy sl Coddington (1993) I¥utsUssnvlasanifiodsundeundy
4 Uszian Ao mﬂmwm%ﬁadu&%ué’ﬂﬂu (Public Service Announcements) A5l
nwdnwalifeafudsindey (Environmental Image Advertising) aan (Labeling) uazn1s
lawandname (Product-related Ads)

PINNSANINITHEENSRTIAUA Lo AMIAEaIBIRIIEUAT L’ Occitane lainuingl
nslewanilodauIndonnuuuiAnues Coddington (1993) aejusziamifie usinulaiwandi
Tnddsatunislavanidiedsnndeutssnn nslavanans e

dwumslasanvensdud L Occitane Tillgfifowiofunsiniiodsndon
Tnnse wildunsdeansteruaumesssumavesuaiulmnesd Tnslawandiidom
Reafu “drven Terre de Lumiére L'Fau fiusuanuaniuuazseulou wWisusaasines
¥30 The Golden Hour Afuindulausnilnnuiign Woamadedlugmisesalufuuauums
Tns7039” Soililunmeunslavaniduluseninsssusiinnuvesaiulnaesd 4

annsadedleaiunuAvanveswmaumMAdesnslvusiaavassnuaiulnsduazsnw

AMUNUNIITTTUYNFVDILAIUT L
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AN 4.36 fag1lawantIeu Terre de Lumiére L'Eau U89m51@uAT L’ Occitane

fun . L’Occitane (2018)

2) N5USTUIEUNUSDIANS (Corporate Public Relations)
fafinanluudnin msvssduiusesdnsininidanig ieairenisdeansansmis
AUl MIgansy wazadansTiulessnintesinsuasiiialadiuds lnenis
Uszandustusyiminilunsiseunsingms Bessning 9 Bifuslaainnsiug g uas
WEANIIU (Duncan & Thomas, 2005)
MnMsAnwAuAiInsdeansanaudiiiedsundenyeinsdusi L Occitane 7
WELNTIENINAABUNGYAIAN WA, 2560 — ADUNGENIAY W.A. 2561 WuN1SUTEYVIFUNUS
sadnsludnuazasnivlednsdus wednurumg Suim wazfanssufivay fsieazidun

il

e

' a ' = '3 a v s . & . I3
YNNI ADASHIU LU LYE VBIn1AUAT L’ Occitane Aa th.loccitane.com wu

Yy ¢ o v v a a v A oA I a
'Viu’]L'J‘UI‘UG]Wﬁﬂ?J@Q‘UiSL‘WﬂIV]U ﬂ3$ﬂ'E]'Uﬂ?ﬂ‘ﬂ@%aiqﬂagLﬂﬂﬂﬂiqﬁUQq ‘ﬂq@ﬂu NUT LLUAAINAR

a ¥ a [ 4

Wusdya1veimsdu nandariuugi s1eazdunvesingiu Jeyandninilaeuianiy

v '
¢ a o s

Uszinnuaandnsin neesanuiliuing siuvianthsuesulad Fanquidmangaiunse

dedudldnmiidulesii (L Occitane TH, 2018; unanisal, 31 wquanas 2561)
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m‘wﬁ 4.37 Aulws th.loccitane.com

i Q | e © EOCCIT ANE ENGUSH / mwilne  dmion (] O esnhduimeadu ()

EN PROVENCE
noangi  ONUNEDXCLUSVE  wimiorfignidumoviign  unamh  thpimeuesewh unqes gooe wen sowsdy dasmmeu m  GALLERY PAGE

didnany 1,000.- Fuly dend 1 14 Cash On Delivery

OUR COMMITMENTS

Discover what's behind our Beauty products : More than 4 years of sustainability. natural ingredients, Made in France and commitrment towards Children

wasdnuaiunasd

uadu TnsesdAauseiuaa lazaus

et i u fiondnu

[} !N LOVE WITH
0 O

g
Jngiunmm e i (7o

s
FPrenmis g5 TuundiTns

fun . L’Occitane (2018)

dmsu wladn (Facebook) ¥aemsdue L' Occitane luussinelnetoy 1 Taydinly
A9 Facebook Fanpage %o L’Occitane en Provence Im&uﬁawﬂum%ﬁ:ﬂ (Facebook) Wsiag
nagiuNTEueUEN TR IaUA auy lavanToluziinaning uazuiainans
TsTudu
et Tunsldsdnunumaiiielideyaiieafunandast idonut asaudi
L’Occitane Ieimsdsansiifidfeniienivdunndenausautseenliidu 2 Ysuiusisdl
Usziudl 1 udssiiunsldsssund fegrderuild Wudin eesunin gnasssund
100% wandnsinsssuvAigallile nieatnansssued 100% Wud

o a ¥

d1u Useliud 2 AsuUseiiulientuinafutaskaiulniesd (In Love with Provence)

9

a d'

Megtannunld ey “arsadnainaenduuenuna NUgnluAuLALLaI TIndandes
VNzAR3aN” “dotassluluiniAvesiunaulnged estun gnisendniuglimiluud
89" “nauesvesnanliinulugaruniuvidniesd” wie“dniuveusuvganavemenaniy

s 1 a ¢ al y @ ¥
L@@iLLWQﬂULLﬂUIW'J@Q“UVlLLau‘ViE‘VﬁW WUy
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i 4.38 wlrdnunuimavesnsiduai L Occitane

- £ || vocciTanE en Provence

L’OCCITANE
EN PROVENCE
d‘r,’, 19}
L'OCCITANE en &
Provence @ "
@Iloccitane.thailand
- a%s W)
= T [ [ BT 0o vesssor
Shop
A # status [8] PhotojVideo Y% Beauty/Cosmetics Company in Bangkok,
Thailand
Videos Write something on this Page...
Locations Ask L'OCCITANE en Provence
Posts “Can you recommend products for
Shop me?" ® Ask

Events

1 "Where is your store located?" © Ask
Community l

= i
i oy ‘Can | learn more about a product? O Ask

fan . L’Occitane (2018)

AT 4.39 uanegnsindeyananduaiiuadnunuimaemsdius L Occitane

< v —

@ croi somsabas s ot
ey

ﬁm : L’Occitane (2018)

44' 1 o Yy A & a = A A A a0 v ! Y] ¢
N3EDENINIU 97UAT ﬂ@Lﬂu@ﬂVUQLﬂﬁaﬂllaﬂ'ﬁﬁ@ﬁ']iml!ﬁLUUﬂqiﬂ']EJVl@fﬂﬂ']Wﬁﬂ‘Um

#518@uA1 (Duncan & Thomas, 2005) 57uA189R518UAT L’ Occitane Tulseinalnadviaiue

[

25 anvlagdeladuianiuaniiodunanisainmun 5 511 InelienaNanIunfIes

q

v (%
o

FUAMIIUATATEYlUNANNTUNT NTUMNTUNAY kaznTunnduuen laua $u
L’Occitane &@191d@e1un13Inaw a1 iduviadias avduniaaianin awnduniadaia
wazanv L dunsanszsuass wud Sudmnawiinisdannussiudulilufiamasentu

Trennweas Ul Ul NUENEINNEYDINS1EUA UTeaustumenanliwieiananduLenwtaa

)

LAZABNAMIULABS SIUDININLTAILLADS LSDUNDALAR LAZNNLAIULNIBIG T beanlu

[

Fyanualvewaiulniesd ludivemtdnauvigasasiounmanyalnuseuns senden
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@Jﬁiau%’wﬂuwmqi LWB99INANTLAINITUDINUNIIE WUAD NUNITUVNYLAIRUALDUNUNLA

v g A a a Y a | A a v s . o & v !
V!ﬂﬂu@'JEJLﬁ@LGUG]ﬂSUTJ llN']ﬂijﬂJaﬂallV]']ﬂJ%@ﬁi']ﬁu@'] L’Occitane namunantguln En

Provence NALNIUIENIEDY LagaINTauividurIsasymes

AN 4.40 F9819NNSLAINIEVDINTNINUINENTIEUAN L’ Occitane

fun . L’Occitane (2018)

AM# 4.41 57U L’ Occitane @191@81uw1s1nauy

fun . L’Occitane (2018)
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ATWN 4.42 31U L Occitane a1vdunsaian

fan . L’Occitane (2018)

AN 4.43 31U L’ Occitane @19 @unsaainnsig

fun:  L’Occitane (2018)



149

AN 4.44 514 L Occitane adunsadaia

fan . L’Occitane (2018)

AM# 4.45 571 L’ Occitane msu'n,e‘fjuw%’amm'mam

fun . L’Occitane (2018)
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ludiugaepanisdeansiiufanssuiay lasdiulvgudins1dudn L Occitane &

3

nsAnnInTsUNeiuMUaindndoueiynlvg 1wy unlaiindnsioe Divine Harmony
iawuihlviveyaeegazidenneIunandue wagiiugimanduniildiunaunanain
syTANINIINLAIUINIed Fayanaiunsiuneluaume yanaluwinisdinuuaziinni

ANUARA (Influencers)

A7 4.46 Apg1eRanIsIUaRINGRs e Divine Harmony

fn . L’Occitane (2018)

3) n'rsﬁ'amsci'métmumﬁns (Corporate Spokesperson)
IuﬁamamWi?iamimu@lmuaﬁm (Corporate Spokesperson) U8In51AUA
L"Occitane th Sldnnlndidesiiunsidudn The Body Shop ﬁﬁ‘iﬁ'ﬂhjwuﬂﬂiﬁ@ﬁ’]if}i’luﬁLLmu
padnslundvasniseoninyaniedoms winuiimsnaudh L Occitane 14rofmsnaudagis
Olivier Baussan \udunilsweansieansiferfuiuuaygaduvesnsaud egrlsinm
Tuns@inudeyadounds 12 wew §Ideiuinuwling1dud L Occitane 9zdin1snanfiagunu

29AN58819 Olivier Baussan NIUNLNUBINSIAUAT A38881999AUT “Olivier Baussan

Wenyuogies 23 Yisunauindulsawusiengliyniiunnainanluuaiulngiesd w1

a

2818AN15INNNTALAAUNTUNEIDE19RE L‘fJumivTﬂayj LAY ASUMIFIUTENBUNIE Lagdl

wsetuanalannduniinvetuies karauaueesssuyd Yty nandaveseyilavi

TtumlanausialufieminuauvaawaIulng199s” wineIantuleuinunvinnis@eaisiiennu

MRknuantn el Leeaninsnduntiiun1sdeansises ANNNNYeULAIY
Twesdidundn weaenalsiniunisld Olivier Baussan tWudiumniiavein1saeans da1vae

daunmanualanugeuleu Snsssuranasiaiulngesd ludnsdua L Occitane la
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AW# 4.47 Olivier Baussan HAafang d@uA L’ Occitane

fun:  L’Occitane (2018)

4) gatiuayufanssu (Sponsorship)
nnsAnwAuAiIYeya FITenud asnduA L Occitane Wudatiuayunanssy
(Sponsorship) Mnun 3 waLUgy/1AsIns Ao

4.1) lasamsdnmingaivegiaiiassenussa (Ethical Sourcing) ns1duUAT L’ Occitane

a '

= Yo P aad 1 oA & P = |
LLADN T INAAUALININ INBARINUINIIGITUYRNUNT DD tnelddruusenauiania 200

9 9

aneudiluaneiugeesuniinndn 50 aeiug Tassmunegaiasesssn safuanzay

IS £% s

i Saneudnuaiulnsiesd WednmesanUssmaysiumly saudansiduiusiing

a o

msmegradusssuiunguannsalansgunande Uames (Shea Butter) ludszimaysiuimh
T (Burkina Faso) #g wonanil msndudn L’ Occitane fatfuayunisiesnadusssuuay
Smaulaeassiurlelsadandt 130 Tewavusswilsnd 10,000 51e

4.2) a5 L’ Occitane rafaulud 2006 fgnUszasdluntsmouunumgmy Tngdisu
Tasamsnnmsatuayuyananuensilan uaznisasisdasnmynensiuliuivdssm
Lwasitn vile sl msvEuAn L Occitane Snsdnvinudnsias Solidarity Balm — Ultra Soft
— Apricot Fragance ZuilavihsieldavBannsuendnsasivemn ueulfyads L Occitane

o

A4 a oA a1 p oA Y = & = N
ieuALNaRSY eI Wl WWedduiuaniaina uenaini Nunuveyaiisddla
$ululasaniseing q W nsneassrenuvumdufnduIng Ul wazn1seusNYNIANTI

a 1% ¢ & v
sysuvIRveILATUlND [udu
4.3) lnsansugnsiudavewd Julasinmsiduilessnanmanigdgniudateud

U 2/ ¢ aa ¥ 6 dl
Aoy 9 Melvanuadulniesd wmszdinenisinensveawaiulmesdasuulatlunuega
adfe aufenisiienssadvd 9 inuneilinaneuwnuannnd ¥1ilsidifeudanauda

WoUA MNINSIAUAT L Occitane IdsiiuanudiAglused fdaasuuazdainlassnisdgn



152

[y

UAULAUNIIUEINTID39 119l #1F1

¥ (% (3

Audaueud ieduaulareusnylviiudausuinegen

a i

Aufn L Occitane Idihdaueudanlasimstunduingiuddylunswdoninfuriveimns
Auén L Occitane fildaueusidudiulsenoundnnndu

fedu anansnaguléin asndud L ocdtane Wuffaduayuianssuiitiussiiudon
Tnajiferiuau warguvu Tnsmzuefulmosd dessiudinaniiohronadeosuaniy
duniliwesiusdynvamsdudfiii (1) nassnuaiulniesd (n Love with Provence) (2)
fimsassmingRuegnefia3esssu (Ethical Sourcing) (3) Wudinssiolan (Earth Friendly) (4)
fuuavedmsueiu (A Vision for Children) (L’ Occitane, 2018) Wulunuuwifnves
Shimp (1997) findatuayuianssufueiesdlefililunisaenennsauesdnsld iile
fegamnuaule afunrnfsniu asuszaunsal uasiianeliiunsiaudi iy
Mafiugenviy nsasn1siuiiaransildveanduiimansvesnsAud savanisanady

) g v a i a v
ﬂqwaﬂiﬂ'mwmiﬁLﬂmLLﬂmianQq
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a9 2 HanN15998LYIUSUI (Quantitative research)

TunmaITeedrsraieIiu “nsdeansnsdusn amuldladanindaunasnginssy

va o

AuslnarensdauALiedundouveaaiuastug” a3l fidelavinisdrsaalasnisuan

Y

o d‘

wuaeunuiungustegsduiuidnindnwm uazyanatovhauifongsewing 18-38 U u
LUANFAVNLILAT $1UIU 579 A uaziuuuasunudifidneuasuiuauysel anunse
tharldlunsuszananaldvisdu 400 ga Rridudosar 69.08) GansTiemeideyauasnis
Uszananalunsive @nansawtseenidudiusng q 1 il
dudl 1 SnwaiensUszansvesnguiioeis

ddl 2 mamsiasyiuanuldladedunden

[ s

@il 3 HANTIANITTUINTAUANTOFIWINTOUUTHANHENT T AUAFUN TR

Y 9

s

AU 4 WANNTINTIAUARADATIAUAMNDAILINADUUTLNNHNAN D UNARAFVN WA

Y 9

(Y &

gl 5 nan13innsinduladensduAiieduInd oNUSELNNAR A UNALARUN NG

Y 9

dui 6 NaNIAFBUANRFIY

dufl 1 aNWaIENINUIEYINTVBINGUABENY

nan13deluduililudeyadnuaensssansveanguiiene Fasznousie e

91y S¥AUNIAneY Telediuyanadabau 81Tn waran U nelinvavideanwmaluil

LN
d‘ 1 v v 1 o a o 1
1NANTNN 4.2 WU PINFUITINADULUUFBUN NN 400 AU HIWIUNGY
98 1WARYILINNTULWAYIE Immﬂumw@aﬁflmuﬁa?{u 341 au AnduSesay 85.25 du

nauegunAeiid 59 au Anluiesa 14.75

A13199 4.2 LAAITIUIULALSBUATYDINGNAIRE NI UNAULNEA

WA AU $ovay
¥18 59 14.75
AN 341 85.25

ek 400 100.00
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218

9
AT 4.3 WU nausegseglutiseny 25-31 Yuniian 91uIu 212 AU An
Dudosaz 53.00 Tuvaziieny 18-24 U fduiusesasunde 138 au Anluiovay 34.50 uaz

91y 32-38 U §1uau 50 au Anduesas 12.50

A1319% 4.3 LAAITIUIULAETDUAYYBINGNAIRE T UNANBTY

a1 U Souaz
18-24 U 138 34.50
25-31 U 212 53.00
32-38 U 50 12.50
394 400 100.00

JTAUNMSANENENER iTanasfnenae

o W =

NTeYANgUFIRE NUd nauegd@ulngiinsAnwasan vienimaadinwieg
TusgiuUSaansuniign duiu 242 au Aadudesar 60.50 sedauneglusziugandi

Usgayns 1w 141 au Andudosay 35.25 wagluszausisentans wiseifiouwin $1uiu

17 au Andudosay 4.25 (@minﬁ 4.4)

A1319% 4.4 LAAITILIULAESDUAYUBINGNAIBEIITHUNAINTEAUNITAN Y

=

NSANEIENER U Soway

v = 1

Y59N1a9ANYNDY

v

5839 NIDABULYI - -
iseuUany wIoLeuw 17 4.25
auUSeyn vIeLEuw - -

USeyea 242 60.50
ganinUSyyns 141 35.25
39U 400 100.00
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sglddruynnanafou

dnsudeyasviunelddiuynaadelfow nunlimnseanedvengusiegidbuyn
spiuseld Tnsdnilngngusedisiinelddiuynnasioiiousyluseiu 10,000 vmvdos
niway 20,001 - 30,000 VIvBNNTige Faildruauindude 95 au Anlufesay 23.75
sosaaneglusgdiv 10,001 - 20,000 U w76 Au Andueay 19.00 Aeunfendy
fogrefidselalusysuannndt 50,000 Um $1uau 54 au Andudesay 13.50 TRERGH
é’aaéwqﬁﬁiwalﬁdauqﬂﬂaﬁiaﬁauagﬂuizﬁu 30,001 - 40,000 U 31U 41 AU Anduas
Az 10.25 drunguinetsiilisuutiosiign Aengusnedsiineldduynnaseifioustly

58U 40,001 - 50,000 U sy 39 Au Anliufesas 9.75 (gr1397l 4.5)

M15197 4.5 LARIT1LIULALSREAZBINGURBE NI UNAUTEAUTElAdINYAAARBLFDY

seglddruynnanafou U Souaz
10,000 VIMWIBRINT 95 23.75
10,001 - 20,000 um 76 19.00
20,001 - 30,000 um 95 23.75
30,001 - 40,000 um 41 10.25
40,001 - 50,000 um 39 9.75
11AN31 50,000 U 54 13.50
394 400 100.00
21N

NATNIN 4.6 WU nguiegalnglduddn indnew $1uiu 172 au Andy

Sowag 43.00 ﬁaﬁaﬂmﬂﬁ@ﬂdNWﬁﬂﬂ’mU%ﬁlﬂLE]ﬂGUU U 122 AU Andusesay 30.50 @

a ! Y

ﬂall61'3@EJ’]QVIIJiwﬂE)Uaﬂ‘UWﬁiﬂ‘\]ﬁ’JUG]’J 41U 38 AU ﬂ@L‘lJuiE)EJau 9.50 9L amju&haéw

A a

nuse ﬂ@‘UEJWGU'WEJL! 4 S 20 Ay Andudesay 5.00 ﬂamwummimam 2 U 19 AU

Anidufesay 4.75 nguiusiuns S1uau 18 au Andudesas 4.50 uar nguifidruautes

D

fian AenausneteiiusznaueTnsudne s1uau 11 au Amdudesay 2.75

9 9



A13199 4.6 LAAITILIULALSBUAYYDINGNAIDE T UNALB TN

156

21U 37U Sovaz
Uds/dnAnw 172 43.00
Fus1vNIg 18 4.50
NINNUTFIAUND 19 4.75
NUNIUUTENLDNYU 122 30.50
§3naEIUN 38 9.50
$U19 11 2.75
Bu 20 5.00

374 400 100.00

A0TUNTNATIUATY

dwutayanenfiuaniunmasauasd nuingumegwdlngilaniunnlan

U 376 au Andusewar 94.00 Larsedawfenguidaniuninausa §1uIu 24 Au A

WuSewaz 6.00 fapn5197 4.7

A1319% 4.7 LAAITIIULAEIBUaYUBINGNAIRE T UNANTUNTNATOUAT

amumwmam%‘a '«i’m'au %’aaaz
ldn 376 94.00
duvd 24 6.00
neNLNY/ - -
By 9 - -
593 400 100.00

' a @ ¥ | a ¥
d2ui 2 wan1sInanuldlasiadiawinasy

nan13deludniilunanisinanuldlanedaindenvesiusinn Iner3deldinous

nsinauldladaindeunussgndunanuinsinauldladanadonainiuifnves Chen

way Tung (2014) Fefidnwauridusnnsiauwuy Likert Scale Usenaumemausiuiu 8 U

TSNS IAASLUL 5 52U AD 5 AZLUY WINAU Umgag1989 annduliuauds 1 azuuy
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v
v

winitu laiiusheegnads Mistifidelsvihmsneaeusanudesiu (Reliability Coefficient)
yoaazesile Ineldans Cronbach’s Alpha nu finmnuidesiuveardssilewitiy 93
nMsUsznanadeya fvlupsed 4.8 wui ngusiiegsdanadesieuldlasie
Aawnndeuninty 4.41 lnengusnegnaiinildladeduandenlurde “duAnitmnisians
Tdlaenfuliyvduneden” snflan Aedewindu 4.58 sesasndedonin “dufa
Jadsnedeuduiafidrfyes1ade” Saede 4.53 dudenny “duinidymanadou
liannsagnifiniaels” fieiade 4.51 luvagidonnu “uyveniiasdundonois
Juuse” fduads 4.8 dlndiAvatudonny “lesssumignuyudsuniustwsioiles oz
thlugmafemeusuasAofivinieuss” faads 447 dwdn 3 drdugavinedisleiade
ﬂaaﬁqm A9 “ﬂ’J’]ZJmJG]a‘UENSﬁMGZﬁaL“f]uéﬂﬁl,ﬂi’wuwLLﬁ%LLUiUﬁuiéfﬂlﬂ‘&J” AadY 4.32
“uyudazdiosagosenaunduiiusssumdiiieninuegsen” Aads 4.31 uay “dufviaois

1NMLNLINUFTUNITUA U INADNYDI AN WAL UNLEDI9UIANYDIRN” ARdY 4.10

AUAIAU

A1319% 4.8 kAR Feuae Anady wazdnndeauuinnsguveseuldladwindey

} auldlafaunndon
oAU
Mean SD

1 fufnaegnannifefuaniunisaidudanndeuvedlan 4.10 0.73
WaZIUNLIBIUIANVDIY
2 AW A8 AIINADLBENTULT 4.48 0.63
3 ilesssumAgnuyudsunussseiilesazilugnisiie 4.47 0.61
Meuzkas S RURTIS s
4 anavessTIAduATIUT zuLaruUTUTld e 4.32 0.71
5 anudazdetegedanaunduiiusssunaiiionuegsen 4.31 0.76
6. Judnitymannndeunduiafiddyegnis 4.53 0.60
7 dufnitigmaanedenliannsagniinialé 4.51 0.61
8.Jupnimnnsaslalafesfulgmauinden 4.58 0.57

37 4.41 0.49
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dauil 3 wan1sdanisiuinsdudivedauwandas

lumsiananisfuinsauaiiiodanindeuyseianaaniagiguagunmiiivesyusing

YoNguiIeg1e lngiTeAnuluniveinsnseningisedauindeuveinsiaun (Green

Y

Brand Awareness) @9U5¢Naunig ANUATERUNDSAINUNYISIUATUELINADUVDINTIAUAT

wa v [y

Lagn153an (Recall) N153A31 (Recognition) AndnwgvTeAMauTRTNg VoY

duwnaenvamsdum lagldmaunussendanuinsinnisnseniniisesduindauves

Y

A91AUAIUDY Mourad (2012) 31uIUeaY 5 19 danwaziduiinsiawuu Likert Scale Tagdl

I3 v PV o & v I a Y] =
Lﬂﬁu%ﬂ’ﬁiﬂﬂguuu 59¢AU AB 5 AZLLUU LAY NUAIYDYIEN a@ﬁaUIUﬁ]uaﬂ 1 AYLLUU

wihtu ldiiumeegneda el fRdeldvinnmsnageuaiauesiu (Reliability coefficient)

kY

voaasasile Ineldgns Cronbach’s Alpha wua1 deanudesiuvesaseiawwiiu .81
el Tunsiiiudeya PAdelaiusuugeunuuiwnunsdudnieduindeunldly
v =

N3AnY1 Aon31dUA1 The Body Shop flums1dum L’ Occitane fatu §3383Cinseviaz

UszananawenasIaua inanisidensselud

»378uA1 The Body Shop

1NAN51971 4.9 wanslifunanisyszanansiuinsaudiiedandon nsdidnw
The Body Shop @muin naaegsdulngiinsTuingdua The Body Shop Ay
“ﬂmmaLﬁuamﬂLLazaT,aLLﬂuLﬁaaﬁuﬁam@é’amﬁuaﬂmﬁuﬁw The Body Shop” fiAuadede
3.84 sosaunAetonN “AamsevindsenamengusuAunadenvomsdudi The Body
Shop” ANade 3.74 AemAedenu “maanudunaiiunanifeliudundesuunsdud
The Body Shop Awidenidnmaudil” fauade 3.62 dennu “auanunsasidydnvel

NINUALINADUUNEILTATIEUAT The Body Shop Tdlunisviwailgnisnainla”

o Y L3 ]

ALadY 3.45 Wazdany “AuARdIAUINEYasElalnulasdydnyalingItudIndey

v
P=1

n31&uAN The Body Shop ldlunsviuaugniseainla” Iradetseignms 3.33 viall

N53UInTEUALNRANINRNYRINTIEUAT The Body Shop HifAafiusitetil 3.60
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A1319% 4.9 LAAITIUIY FeuRE ANRRY LavdulgauuIInsgIuYeINsTusnsAuALe

Awnden Ussnmnindueiguaauninily nsaAnyl as1duA1 The Body Shop

n133uinsIaUAD
49U The Body Shop
Mean SD
1 gauaszrinfanamensmiudnadene s aud 3.74 0.73
The Body Shop
2 Aaunsiiuaanuazalaun eI fUAwINEoNYUDINTIALA 3.84 0.86
The Body Shop
3 AaAIRIANNTINgYeElaunuasdydnualAsiy 3.33 0.94
Aaundeufing dudn The Body Shop Mlunsviwewuisy
nIa1Abe
4 puannsaidydnvalifeniuduadennsdiuingdud 3.45 0.91
The Body Shop Talunisvinuaugnisaaiala
5 mngaudanaiuaaniiefudanedesuunsidud The 3.62 0.85
Body Shop Amnazdenldnsaudil
33U 3.60 0.66

m518uA1 L’ Occitane

9NAN5971 4.10 wanslifiunanisUszananssudanaudiiiedsnnden naddnw
L’Occitane @swuin msiuimsdudiitedanndenvesnsndud L Occitane drnadesa
winiu 3.25 lnengusiegiedinlvgiinisiuinsduen L' Occitane Yoy “Ammseviinga
ANLNENUFLAIINADYBINSIALA L Occitane” fiAnadefio 3.42 sesaundotoniy
“mnpadanadivaanifieafudanndenuunsdud L'Occtane anazdonlingaudi”
Aade 337 luvagiiternu “Aainsiiuaainuazalaunuieriuasuindonvomaud
L’Occitane” fifnade 3.28 foa “auanunsadrdydnuaifsfudunndonuisdnding
duf L'Occitane Tlunmsvuaugnisnaials” Aade 3.13 uaz denm “anand)
aamnevesalawnuarddnualifenfuduindeuiingdusi L Occitane Mlun1svh

wasUgnsnatnle” daadetseiignfe 3.05
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A1519% 4.10 LaneduIu Sogar ALY kard U lELUNIIATTINYBINITTUSATIAUALINE

duwnden Ussnvninsdueiguaaun1niy nsafinw as1daue L' Occitane

n133uinsIaUAD
YaAnY L’Occitane

Mean SD
1 gauaszrinfanametsmiudnadene s aud 3.42 0.86
L’Occitane
2 Aaunsiiuaanuazalaun eI fUAwINEoNYUDINTIALA 3.28 0.97
L’Occitane
3 ARARIANNTINgYeElaunusasdydnualifeaivAandonsl  3.05 0.95
nsauA L’ Occitane Tlunisviuauidgnisnanla
4 puamnsaidydnvaliferivindenusduingdud 3.13 0.98
L’Occitane Tglunisviuauianisnainla
5 mngaudanaiuaafeIfuAsndenuuns1aum 3.37 0.92
L’Occitane Amagidenldnsndudni

33U 3.25 0.80

HotARAY TILVBIYNEDIATIEUANINAFRUAMNLANGA taeld@i@ Pair-Samples

t-test Tunsvagey wudn naNegelinIsTuIRTAUALNeALINRDUUTHANKEAA T UIIAA

Y

gUANRIANANAUeg1alidudA

[

UN9EnR (t{3991=9.52, p < .01) (

@miwﬁl 4.11)

M13197 4.11 uaneAaielaeTINveINsTuInTduA e duInaeuUssnvnGnsueigua

FUNNR

ASIAUAN Mean SD t

df

M378UA1 The Body Shop 3.60 0.66 9.52

As1A@UA1 L’ Occitane 3.25 0.80

399

.00
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a2 4 HAN1SIANAUARFADASIRUALNERILINADY

dmsunsiavirupfsensndudiiedwindenUssnnuindariguaguamiadunis

Fanauidnuarnsuseliunmsieatundudiiieduinaey Seuidulaussyndly

[V a a v 4 a v a . Ny o & 1%
1RSIV AUARFBMNTIAUANDFILINABUNNLUIANYDY Suki (2016) TUBAIDIUVINUA 5 U8
Toeldumsiauwuy Likert scale WEUsNISIARZWLUY 5 26U AB 5 AZLUL WINAU WiuAeae
84 apvauluauds 1 azwuw wiriu lddiudieeg1eds Ml §IdeldvinnisvaaeuAnly
Wailu (Reliability coefficient) vaaasasile lngldans Cronbach’s Alpha wui1 deAdng
A o A a Y
el UBRATRNLaINAY .95

'
a

Tudresmaiiudeya FIdeldnuiuuasuanuumunsdudiiieduindoudly

[ 7
a vVa v

lunsfiny) Aens1duA The Body Shop fluas1d@um L' Occitane Ml §338390LAT kAL

UszananawenaunsIaus duanisisasasalud

»318uA1 The Body Shop

dwsuimuafsensdudiiiedanandey The Body Shop lumseit 4.12 uansli

Wi nqusnegvdulngivirupfsensndudi The Body Shop daau “5u§ﬁniw%al,§sm
FuAsndeuveans1dus The Body Shop Sruundede” dAnadefs 3.98 sesawunie
Fornu “duiniinsufdRnusuiandenuesnsidud The Body Shop Wudsidede
ls fidnadefie 3.81 deandedarna “dufdniferieniesiudsnadenvesnsndud The
Body Shop finnuindedie” fidwadewiiu 3.76 Yemnu “asidud The Body Shop
Snwmdyauazianuiuiaveulunisiunsesdainden” Janade 3.69 uazdeanu
“onuldledwindonveinsidud The Body Shop Julupumnueaniwesiu” i
Auadewiu 3.6 Tl Auadesvesirunirensdudiiiodwanden The Body Shop il

ANYVINAU 3.78
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A1519% 4.12 Laneduiu Segar ARy ward U leduniInIgIUYRiALARADR AU

WodsIAdoN NIANY M518UA1 The Body Shop

ViAuARans
. . duAn
daf1anu
The Body Shop
Mean SD
1 fufAnideidesiudunndenveiniidudi The Body Shop i 398  0.70
autdetio
2 fudFnimsujinuiudswindenseinsndudi The Body Shop  3.81 0.71
Judeiedels
3 dudnindelunfesiudnndenteinidud The Body Shop 3§ 3.76 075
Aot
a.pfldladanandonemsdus The Body Shop Wulumuany  3.64 0.75
ANANIIVDIRU
5.0578@uA1 The Body Shop SnwiAmdguaziinusuiinseulu 3.69 0.75
nsAuATeIAILINGeY
374 3.78 0.62

m518uA1 L’ Occitane

INANT19N 4.13 wansliiunanIsUszInaiAuARR AT AUA LN FILIAADY

L’Occitane f9NUI ALRAYSINYDIVAUARRDNSIFUAWNDEILINADN L Occitane TAWANNY

3.52 Inengdusegediulvgfivirunfisensidudn L Occitane Taanu “duidninyeideaniu

a a a

ALINARUVRINTIAUAT L’ Occitane 1ANUULTND” TAMAAUYNAY 3.64 589891178

Tonnu “duddninnisujuiRnuiiudandeuvemsidudi L Occitane Wudsiidediold” &

ARfgRe 3.57 YaAu “duidninteliunieenudtnaeueinsdua L' Occitane

I - PR N W 1% « a v s . Y o o )~
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lummegeuauuAgiud 1 {Idelmiasziteyalagnislunisnaaeumenadfiiuy
Independent Samples t-test MyUATEAUTIEAYNIERRUNITNAGDUNTZAU .05 LilD
Wiguiguanuuanasvesszauanuldlifiunadeuninasenginssuduilaa lne

anufgIu 1 duiaduaunfgiugesdn 3 4o FulsreaziBondail

a =i [N ' P 9 o Y oA L w oA v v a v A
auuAgun 1.1 guslaanguiauneiiianuldladauindeuiuansieiu dnssuinsiduaiive
AWINTRUUTHLANHENN TUAFUN TNRIUANG AU

NENTN 4.19 NaMINAFBUALNAFIUNUI nauiediauldladuinday
seaugulinisTuInsauA e dunaonUseAnEan S uaguaguAMRINNNIINGUAIBE197
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auuigu lnenguiegniianuldlafuindeuseiuadinadesinegi 3.45 wagnquid

analdladanindeuseiunansiinnaiiesiuedi 3.07
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auuRgIun 1.2 guslaanguiaunenidanuldlafunadennuansieiu dauafinsiduniie
AawindeuUszinnnaniaeiguagunELanneiy

INENTN 4.20 WU naueganiauldladanindeuseiugeiaaauTineyn
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3.68 waznguiilanuldladunnfeuseaunansdanadesiuegi 3.14 lnenguéiageidl
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muldladannfauseiuaadlvirunfnensduaivedunneuUssinnanduNguagunIn
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HapnIngusegranianuladladanindenssaunasegelideda
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UNEDR

o
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M19197 4.20 uansARielneTIveiAuARsensIdUA LA INRNUTHINNNEN AT

guamiIeuiisumuseauandldladawindeniiuansneiy

sziuanuldlafauandau Mean SD t df p
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AuALNeANINToNUTHANNEN TUNAUAFUN NI ILANF1ATTY

NENTN 4.21 NaMINAFBUALNAFIUNUI Nauiedrinuldladuinday

[ = v a

sAuain1sAndulation AU E N o U TEN INEASTNARAFUAMEININATIINGY

Y

o w

fgraniimnuldladanndousyaunan Faduanuuanaisegnsitedidanieada

(t13971=5.44, p < .01) agdlaindulumuanuiigiu Wnenguiegandanuldladundon
% a1 Q{' IQI' 1 ‘:l'd | r.a' ¥ £ a1 .::{' l‘:l'

seauaellALafsedn 3.67 wavnguindl anuldlafiuindeuseiunansilniaiesiuegi
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a 1 a U a 4’{’ a b A o v a Y ¢
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AuaguAMEIsuigunseaualdladunadeniuansiaiy

sziiuanuldlafauandau Mean SD t df p
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duA1 The Body Shop Tunisuan

32 TAuaRTidens @A L Occitane drnuduiusiunisinduledonsndud
L’Occitane Tumauan

4. mﬁuﬁmw%uﬁwLﬁaa'@LL’mé’auﬁmmé’uﬁuéﬁumiéfﬁﬂﬁm'ﬁ’]?ﬁﬁﬁL‘ﬁ'a?ﬁL.Lmﬁazﬂ,u
NIl

41, n3¥uinTdudn The Body Shop favuduiusifumssinaulatensiaudn
The Body Shop Tunisuan

42, Ms¥uinaAud LOccitane famuduiusiunisinaulatensiaudn

L’Occitane Tun1suan

lnanaideilaanunsaininagluageiuselanwolull

d3UNaN1339Y
duil 1 N139981TeAMAIN (Qualitative Research)

nnsAnyenals suldun Teyaaniiuled (Website) igdnuuuima (Facebook
Fanpage) 1A (Store) wag unaiilawan (Advertorials) aniduledau 4 fiieiteses
A313UAN The Body Shop waw L’Occitane Tutszmdlng iefinwinisdeansasaudiie
daunday nefnwmunseusiAnnsifoutadu 5 e uasiideiinuifiuduain
nsAnwenas 1 Wade saudu 6 Wide laun (1) lenanwalvesesdns (Corporate Identity)
- Fansdudn nseenwuuRsddnuel (Logo) ATl N1398NWUVUTIYIUIN Uaziusdya

(Commitments) (2) WHUNTTUTIALTINITAALYGFURUS
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(3) MslawaueAng (Corporate Advertising) (4) n15UsEwdURUSDIANT (Corporate
Public Relations) (5) mﬁamiﬁhu@}muaﬂﬁﬂs (Corporate Spokesperson) wag (6) N3
atfuayuAanssu (Sponsorship) Wuin Msdeansnadudiiiedsndonvesnsnaudi The
Body Shop finsdeansusuifiuiiiendesiudwmindeuiitaau Aensieasussifiuientu
f0f BefoldulssiuiidusanAmdnvesaaui Tudesmslinaaomanfusideai
&0 ilemandrimsaudiduginludud uasfenudlumsdomsmnnitnsaudn

L’ Occitane tnemsndudn L' Occitane wWiudeansusziiuieatussiunfvesuaiulngesd 4
flaudaaumunisdeansnsdusiiodandsutosniinsaudinsadudi The Body
Shop uaﬂmﬂﬁﬁaW‘U:iwﬁy’qaaqmw%ué’wﬁmiﬁamiﬂizLﬁuﬁménmwﬁuwzLﬁuﬁamﬂ

dUNANSIINYIR 100% wazUssiiunudiruluzawesnisiamingAunsonsaangeatng

4
o a a

Jusssuivguyy iedoanswaziiugmiusdyavesisaeinsiduai el Iseazidun

ayunaidumuitonmal Uil

1. enanwalvesasAns (Corporate Identity)
1.1 FonT1duA"
v a v o a vovd & ) v
NSRRI IEUAT 1T 2 mﬂauﬂﬂ%aLﬂummmﬂqwlmm The Body Shop
way L’Occitane tosanilunsidumnunainainsusemnea daluurazdonsiduniagl
Usyinrnulunifentesvisedenndesiunanioe lng “The Body Shop” tdu

ATIFUATILNIINUTENATING Y FOUBINTIFUATANUNINIEATITILALINYINY

a Y L3 k4 ¥

NANANN ADIUAINVIENARSUIALINUIINE d1UTD “L’Occitane” HANUMUNE

1 4 a A

71 fnfeannidied Occitania Fadudfiosniunegnimauldvesusemer Suea Jafleo

U o

Junisasvieunsnduininlundndaminfedesiuanuaisny Emdge) uag

= v ) )
LYIVDINUUTENANS AL Ad

L [ L4

1.2 nMseontuunsdansal (Logo) wazdlal

N1590NLUUATIAYSNvalrewnTIduAsassdaulndlAssiufonisunie
andumundudiunilwesnisesnwuunndydnual lnensiaudi The Body Shop

An15enlkuUniaNUSeUNy aeduludutou wakkaAURLNeL NN UALINA DY

A A = a I a

asly @nldnan o Aedlsnazimaiod@enwessuef d1unsdua L’ Occitane
I3 o A a v v & v o ¢ No 1 s A v
Wunsihdessduaanldidunsdyanvalioy wazia1i1 099 Ingeed iiewiugn

dumillavensdud @nldudn o Aedivdosuazdnsumi
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1.3 N1308NLUUUTI 0

sala

ASIAUAINIERITINNTRNLUUNAR A TN AU Tdlanadwnasl Tnensd

a [

&ufn The Body Shop ttunsesnwuuniiussydusivesunan duauisssnml

finnsldnaesnseanvlunislandndusivazussginandrunnaiunsatinguantdlm

A @ a v a

A a [V = Y a v , . NG Yo v
W3es LULAaLA Wi iunsidua L' Occitane Mldianiduiinsiudaindanlunis
sonwuuUssYiaet liasdunii wanafnlewia wieeglity diunszanuwitianly
lupsrdumazidunsyauvsonseauudemuuuimisidngine, (Ecological) thufe

ca v ° A aa Y ¢
nszAEATINYlaINNTYIAMuEzo Ul nTzaunlnTdyanyaliie
AUWNNRDY NTEANES LLAATINARINEI NS 1ENSLA IUNLLAFBUNTE kazNTEAY
Slada advayulviduilnasledaussdamiveinsdud Tnen1suiussasiaeiunly
21 WU TENTANSTNYINIFTTUTRBATaRUSUIUYE s NHINaUNTaw SaulUTan159in
Hansua Eco-Refill teann1sldussgin 3l vunanveansdua L’ Occitane
a U % 6 « ” = a 1 o al a

Azilnsdeyanuwal “Green Dot” uanstsnisiidiuslulasinisnismdauazilaiaa
anuITYAauTaunluglsy

1.4 Wusdnyey1 (Commitments)

Wusdgyey1 (Commitments) ¥840318UA The Body Shop Aa “Enrich not
Exploit-It’s in our hands” nnefs n1sasanmelaglinimayselew Al
Enrich Wumanefiansasenme sulaun 1. asrenmatliungau (Enrich our
people) 2. asumauAlirfiulan (Enrich our planet) kag 3. @519AMAINY

a (% ¢ . A Y @ =2 O oA Y a
Hanst (Enrich our product) auansliiudsaugsduiaglitunousssuyf
waztreinuhilaglinimalselevidla o Wnedusdyanignusudeumnanysugn
5 JegudunmAmdn (Core Values) v83n37duf The Body Shop tufa (1) 1l

12

noaewHAndueiiudnd (2) ldndndaueieasunin (3) lenuieuduslaa (4) Usendn

[y

WEU Wag (5) MalgAsssy (Community Fair Trade) ddlndlABafuiusdnyan
1990 973Uf L' Occitane thufie (1) nasdnuaiulniesd (in Love with Provence)
(2) fimsassnringAuegelivsesssu (Ethical Sourcing) (3) Wuilnsselan (Earth
Friendly) (@) fuwamedmsuienavu (A Vision for Children) Ssazifiuléin vieeaes

psduAINUsAy g ldlanesssurAuasdnden
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2. WHUNITIUTABINITAIAMATUNUS (Cause-related Marketing) Tugiuz
a 4 éll a b4

AsIAUANNDRILINADY

1INNIANIAUATINUINTIEUAINIFDY HLuun1ssusiAiodundonlus
NINAAIAFURUS 1nens1duAT The Body Shop H31uiu 2 uauiey A (1) wasgy
AefuNIAaRIUART wse Forever Against Animal Testing (FAAT) tHuuAuUgfins
@uA1 The Body Shop lansaussdniegssieiliaaiiesnudinvesdninazgniilunaaes
Tuwaugiiinisdeanslimnauddniudiuniiwesnissnu@indninaaedilifowndoy
AUNTUIUIINANTNARDIEIUNANA & wanlayronun1saassiudn’ felaandundsly

s H 1 [y a 1 a I v o & 2 &

nagnsivenang1nnAman (Core Values) vesmsnduaituizeanmshivaassivdnd dalugn
218 (Selling Point) d1AgNvinlias18UAIIANLLANAINIINATIEUAIDU ¢ 9819TALAY (2)
wegyaseaznIudianin (Bio-Bridge) unpuiaiioativayuniseusndsssurifinas

d‘ | d’lj d‘ ] U v QI ;:’lj Q"l . £ s v 61 =
YUYy Wewseunegodevesdnd unundlilan angnsinisgayiusvesdnivl sauds

o VR P & a a a o ¢ A o Y
asyuvungssu FelunaniUyiarsenuRuusananmsvienaniae Wweiselannis
a o e a a o v o P % Xa v =

PMeHFRTUNTINUINARUaTUauUliiuesdnsiineates Inglasesnsilisusulul 2017 910
Uszimaeauy dulailide waznnalde diud 2018 SiuusaaRuatuayulviiuesnns Red
Panda Network lunsugnUiiieasnsaemiudanin (Bio-Bride) luunusiag

dmFUnIIAUA L’ Occitane AWHUNSINTIATN SAIALMRFITULS J1uu 1
waLUgy Ao waNLUgdnvinndnda Solidarity Balm — Ultra Soft — Apricot Fragance aiu
et selagniannisugndndaeivianun weulviyalls L' Occitane liveu3anALnansy

sl 1 oA Y] = | & O e | a v a v

wosAul Wild Wesluiuansaina ag1alsinn uiununssasiatagldifeaiudundon
usiails L Occitane dafldusuilulasanising q wu n1seusndusanniesssuiiiveawaluy
Twaeed 1Wusu

Aty @usaasuledn ms1due The Body Shop ununssasidtitedawindenly
Fanseanaumduiusiulssinuieatunisundesdnd lddnzlunsundesdniainnis
miunssu msundesdninnmsgaius viensundesdnilvegluanmuindeuiimunzay
TuwaniUgysorunisveaesivdnivazuauyasisaenuginmiieeuseotofuvas

o

dn BefloinUsuiaudesnsuntesdnd (Animals Protection) iWuusstaui The Body Shop

&

T duanuedngronduamiiiiiaanuuanaeanasiauaou waviudiunises

q

Wusdy v dumlunisaiinualaslivisuasauny “Enrich not Exploit-It’s in our

hands” @uns1duA1 L’ Occitane Lulssiuiediuivduazsssumfveduaiulniesd 3

Jugnuienanuemsdua
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3. mslawanesnns (Corporate Advertising)

nslawanesdnsvets 2 asiaudn Ineulwssnvlavandiedundond 4
UTELAN AULLIAAYEY Coddington (1993) Ap mslavaniiiedaasudany (Public Service
Announcements) nMslasannindnualifeafudsuinday (Environmental Image
Advertising) aa1n (Labeling) waznslawauuansag (Product-related Ads) U1 #i57
3uf The Body Shop finslawailednadudenn aanuaynisiawanndndos wilinu
mslasannndnvalfeatuaseden tnelawauiosuasudsmuiinuie nslawan
uasaysussAsaRunsaaasiudnd Sediedndulavanidedmnldlaiedundesily
fudefudnivensdud The Body Shop du nislawarniiofuindeussnnaain
(Labeling) ¥03031d@uf1 The Body Shop %‘inﬂgagﬂumauﬁwamaqﬁamwaumﬁﬁwm

U [

nandauluwlrnurunavensndus Jwantuliilentigiiunislinaassivdng

1%
Y |

AUNANTIIUTIR 100 % warn1sATildussIu Lﬁa?iaa’ﬁﬁ’u;ﬁu‘%‘[ﬂmwamﬁmsﬁmﬁﬁmumam
F1191n5550R 100% wazliivinisnaasindnstagitudes Tuduvedavaiiodundon
Ussun nsTawannansiai (Product-related Ads) thdlsianansauenuial@ainnislayan
Uszinnaann iesnnslavantsannaandudiunisvesnislavanndnse G913
Taiwauwansfausivesnsdud The Body Shop uanainasiiilevifenfuauautfivems,
Fudud SlilemiAeniunslddiunauiunainsssuma 100 % Weddiuwauiiiu
5553978 Usaanasedl sadundnstariiiiulinsduiandou

dusunsnaum L Occitane linuinfinslavanfiedaundeumunuifeves
Coddington (1993) usfusivszunmiies usnulawaniilnddesiunislavanifieduwnday
Ussun nsTawanwansing Fdaldtiiennfoafunsifiedinndenlagnss widuns
H0ENSTIPNLINN ST IUTIRYELATUlNeE nMneundlavaniiulufen nssuTET
snanmeaAiulmesd Fsansadenlesiunuivdnvemadudifesnsliguslnava
Snuasulinesdua s AL TSI Ao sAT UL

asUl#91 lunslavanesndudn The Body Shop ihuiloviZesdniuay Tngiu
NEIINYIR @A IFUA L’ Occitane Whillowiieafusssued (Natural) veuaiu

W99
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4. n5USTUIEUNUSDIANS (Corporate Public Relations)
NSUTEAUNUTDIANTVOINTIEUAT The Body Shop wazms1d@ua L’ Occitane Wu
Tudnvauzaaniulednsdus wedaunume 51uf wazfanssuiivay

[

IngluiuledinsdudvivaesazUszneumedoyasieaziBunnsndun Wusdyyves

A

v |

AIIAUA NENTUILUIN TayadIuNaNvRINERf N/ TuatBunTngAy Tayandndueilag

Y

o o a a

wamassnvvesmansae suusilunslindndoe Akwosauiliuing douaans
furmsosanndn savimthiuesulay Ssnguidhwaneansnsodduldanmiuledd
drudisnstureaiuledie ns1dudn The Body Shop flduuugsiinnisldundndog wasns
Aufn L’ Occitane Hduvasfiinuazuvadndn

Tudruveansdnununavenisaesnmaud wumsthiauetmansamaudi
waUgy Tawanvidouuzinnansoe wasudwnasiusiudy uinsidudn The Body Shop
finmsmaduassdumamaddglaoiumanianiiiefudunndes Wy Juduasedan
(Earth Day) fuillumslinetnurumaifielifoyaietuawnden fidonui asaudi
faosldvhmsdansifidenuietuanuldladudieuardanadonaunaruagly
Tonrureslvideyavemansiug lnensdud The Body Shop wu 3 Uszihufie (1)
Usziiun1sldudndusionsuniin (2) szwumshinaaosmdndueiiudnd wez (3) Ussinu
n3ATgASIIH (Community Fair Trade) daums1dudi L’ Occitane wu 2 Uszifiude (1)
Uspiiunmsliudnsasisssnnd uaz (2) Ussumgiuanuaiulnesd fesdiulan i
s AuAITUssiufuNan A el nss IR deansvilouii

dmsunisieasiu A n51dud The Body Shop damnuseiulaedieds
Auandeuuazduslnalundn 143duewssunA wu Ader Fhana uaznisdniuiid
Auanla aynauiu nBudundniadldazain ddeyadiunaueSuisedradiladienasiiiy
ANEUNELNGTIIR TinsUszanduiusueulaitedunndon saualsnsdnsdielines
U3n1s lelsifuslnalsmaassndnfnsied1dlnddn ueNINY M313UA The Body Shop &4l
msfomaitiudnfniuunAndeinseyintauadomihunaanuianigluin s
nszmuiilasuidietondnsin Inefindysnvaivewnsduiuardenni “GOoD THING
INSIDE” @nuiud1aiivanunussdy g uensdua wazludiuvointniiueig azviou
amdnwaleuanla uyweduiusa hisie safenildladedaundon sunsyane
wuztduA waznisusinie laenisusanievesninauduniswisniswuulidunig

A A o A

(Casual) IngldideBndsmiluszlonnwidanguasunideud1in “I AM FOREVER AGAINST

ANIMAL TESTING” iiVoUsemduiusiauilgyaanun1snaassiudnd diunsiduai
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L’ Occitane wui1 $1udnnanundinisdannuseiuduldlufienadeniu lneanuseduly
INUAMADIPNUAVDINTIAUAT UTEAUSIUMENBN kILAIT9RnNDULDALAD LATADNAIULADS
s nlsanunes lsduueawma wazn nka Ul Tudiurssninauungazasyiou

a 1 4

amdnvalnuBaung 85e1deR areutiadunnnis Tnendnauiausssimiiouiunue
nnaussdeitndum fiaqudnauvhidensAud L'Occitane ndaifundmdeuin en
Provence

drun1sAeansnuAInT TRy wudwﬁfamimﬁmwa'aulmujﬁmﬁuﬁm’jqaaﬁmﬁa
Aanssulnsianansoeiiv LﬁaLLuzﬁﬁagaL?imﬁ’uwamﬁmsﬁuazLﬂuE’J"Jﬁﬁaqehumammﬂ
53U B9mT1AUAN L' Occitane aziiugniFesdunauansssueiniunoinueiulniesd
Tngyanainsiunglunude yaraluwinsdasuazimmanudn (nfluencers) wonan
Aan33uil P3FuAn The Body Shop Siifanssudasaiu The Body Shop Taulusl fianan
agnumnneu Tnefivuoidey aaun imlinnuias Huddeatuayumssafunimaaes
fudng doindudnuismsussaduiisuaniadefunisaassiudas iewiug
andnueivensndud The Body Shop Tuidedi

usnandnuaiyMIUsEINdUSesAnsTina U §3Tenudn ms1dud The Body
Shop Ssfinsdeansnsaudsnunisindenssuduasunisre fazveunmdnuaiiay
\Rendudandon Suldun Aanssu Save The Planet. Let’s Go Green. laglvinguitmane
Tnaguissnlandumhunuma udithamanuansis1u The Body Shop tilesudiuan
30% waw fan3su GO GREEN GET GREEN Tnewleffuslnetionansnsilafld 1 3u azléty

fulel 1 Auviun

5. msﬁ'aa'l'ibi'mﬁl,mumﬁﬂs (Corporate Spokesperson)

Tunsaeanssiugunuesdng wui ﬁ’jﬂammwﬁuﬁﬂﬂﬁmi?%amichur;:ﬂ,mumﬁﬂﬂu
L4YBINTIBNINYAVIBABENTIINFUNUBIANT UANUIIGUNUDIANS %QIuﬁifwmaﬁqﬁdaéfq
»3IAUAIDE Anita Roddick ¥99019578@UAT The Body Shop %38 Olivier Baussan 4836151
dufn L’ Occitane gnianidudumisvesnsdoaafeniuiniuazgniuvemnaud e
Foules dehunmdnvaiuazauivesiunuesdnslugnsiaudi Tnens1dud The Body
Shop I#ideslasauldlaadudsnuuasAsindonain Anita Roddick Taduynnaiis
gaunsaifudsauuazaunnden d1uns1dudi L Occitane I9dswiunwdnualaanm

gouloy Snessuvdnazualulniesdan Olivier Baussan lugnsndum
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6. Haruayuianssu (Sponsorship)

731dUA" The Body Shop wag m51duAn L’ Occitane Wudaiuayuianssuna ¢
yosyuvuvisedsay Taoidudatuayumsnstuvdeanuiiviodu q Wiunsdnfanssud
aenAdpafUATIAUAN Fanud ns1Eudn The Body Shop Iifufatuayuiiavmn 3

wasiUey/lasanas Lawn (1) 1asen1s Community Trade %50 lAsenisAveiuyuyu 7l

[ a

] = 1 a o = Y o & A ) LY
ﬂ’J’]@Ji’JiJ@JBiSWJNUiHVILLaZEQNSUUVIEJ’]ﬂ"UUVI’JIaﬂ LW@%@’JWO@UI‘NTW’YWIL‘IJ‘lJﬁiillﬂUGQlIsUu

q

a =) 1 a

wanaNIElATIBLR YUY MSIFUAGILGTRgAUNTOFIUNANIINGIIUYIR 100% Bnee

9

(2) wpsayasagnudanm Bio-Bridge) hunauaiteatiuayuniseysndsssuminay
guy Tngvinsunendnsusivesmsdudluunangy evselddunilninnisee
wanAausilulyyaisuazesdnsiiates Taglud 2017 thifulatuayulasanuairsagny
Fannluvssmadoauy Buluilde wasunade daulud 2018 ladhselaainnsue

HansduaTINUITMARUatuayuliiiuesdns Red Panda Network Tunisugniniiteasg

=

a¥n1uTIn N (Bio-Bride) Tiruunuius (3) 4afls The Body Shop tlugaiisiienisnea

Y93951dUA1 The Body Shop &lvinsatuayumuliunuunessdnsnviiuiiednielonia

o w [y 1

Tudunsiuns udaisdilinnudAyiunsdiewiossinsiing § Maunedns
UYWETY haENITAUATOITR LA AINADY

drun1dun L Occitane Iovlugaiuayuvianun 3 uaudey/lasanis Mdeideiu

dawanaeu taud (1) lassnsdanmingavegadiassenussas (Ethical Sourcing) lnaidentd

(Y]

MOAUANAINAINUNAINLINETTUNANUTRNR Beassnunegeilasesssu sand
wisnean (2) ¥alls L' Occitane Hynuszasdlunsnsuunuguvy 1ag3i5ulasenisannis

atvayuyaranueaalan kaznisasiedasnmmiensRuliiugndnauesiul wild

ledll

suddldmsululasiniseing q wu nsneadsgenisunaufnduIng Uy warn1seuinyg

v 9

1SANNIITITUVNAVDILA WD 1 Hudy (3) lAsan1sUgnaudaneun ns1duA1 L Occitane

duasuuazdninlasainmsugnaudaneud Weduatulazeysnelinudausuiaegdiv

- o

AulAuNTugdngIesd Nl lieaudiguvedlasanis andumlaidateudainlaseinisi

a o [

) a a o ¢ a v y . Aa 5 & |
NWLUU?WQ@UﬂWﬂ :LUﬂ']ﬁﬁJa(ﬂNamﬂmsﬂ%aﬁmﬁanQfl L’Occitane nigauauaduaiudsenay

NN

dnsuidedatiuauuianssy awnsaasuledn asdudn The Body Shop tlu

N

Y

auayuAanssy (Sponsorship) Tnewulsziusinunsifafsssy n1sANAToERT uaz

3

) e

a o

Avduywery AU Jans 3 Ussnutiteldudiuniaesiussdygy1iinanis nsasn

AauAlaglainisnauseleyl w5 “Enrich not Exploit-it’s in our hands”wagAuAIANUeY



183

A5713UA1 AB N1SLIUETS09N5 lUNAAR AR AUNAUER ) WuLReINURUASIEUA
L’ Occitane Faludaivanuianssuitiuseinudnlngiieivay uasgusu lngany

wadulwiesd Feussinunsnaniioingenndesiazidudiunilevesiusdymy1vemsdum

a9 2 N15998BIUSH (Quantitative Research)

INNSANBIINNGUAIDE19TIUIY 400 AL wUBTWNANGIT I 341 AL
(85.25%) uaginAw1eIIUIU 59 AU (14.75%) Inendusiegrediulnailongeglugig 25-31 Y
1nAign $1uIu 212 Au (53.00%) 8sasneglutiseny 18-24 U §1udu 138 Au (34.50%)
uazteny 32-38 Y $1u3n 50 U (12.50%) lassnnduginnsfinwigeaavseidsdinwiegiu
seAudSens 91uIu 242 A (60.50%) dsgladiuynnasaieudiulvgoglusedu
10,000 VIWMWSEANIN 1L 95 AU (23.75%) wawsysiu 20,001-30,000 UM §1WIU 95 AU
(23.75%) nausiegsdnlngduildn/Adndnw S1uiu 172 Au (43.00%) sesaunfenay
WinuUTENenIY 31U 122 A (30.50%) wazvegluaniunimlanta 376 Au (94.00%)

Tunsinmuildlasedaundonvesiuslng wuinguiegnadialdlasie
Aawnndeuadniviiiy 4.41 nefiruildladanndonluside “dudniimnisasldle
Rendulyvasaneden” 1niian (4.58) sesasniedennu “dudniiymdunedendy
Aafiddoyedneda (4.53)

dvdumssudnsduduitedanndon wuinguidmneinisiuingdudi The
Body Shop 11nn3In155uU3ns1@uA1 L' Occitane agnsfifudAynnsadaisesu .01 Tne
ﬁﬂLaﬁsimsJiammmi%’Uimﬁuﬁw The Body Shop aglusgau 3.60 Tuvuziinadelnesiy
Y9INsFUSTIAUA L Occitane aglusedu 3.25 il nguitmanediulngiinissuing,
dué The Body Shop Temnu “Aaunsiiiuaainuazalaunuferiuaunendeuyemaud
The Body Shop” nnfign (3.84) sesasanfedonm “Aumszntindnnametensiy
AanndenvosnsIduAn The Body Shop” (3.74) dhums1audi L’ Occitane nauiioesdm
Tvgjiins3utonnu “aunszniindannametsmiudaundonvemaud L Occitane”
1niign (3.42) sesasnfetenny “mnaadanaiiuaainifeafudsnndenuunsiau
L’Occitane amazdenldnsaudil” (3.37)

Tuduasiimunfnenduduioduandeutiy nquthmnedimunfdensdudn
The Body Shop unninvirunafinensndui L'Occitane sgnafitfudfymsadffisesu .01

FeradelneTInvewinuAfdens1duA The Body Shop agluseau 3.78 Tuvaiziiriade
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lngTnveviruARranI1duA L Occitane agluszau 3.52 Tnenguidmneaiulvgd
ViruARsonI1@UAT The Body Shop Taany “duidnineldesnudsinaeuyadnsdum
The Body Shop fn1naniieiie” 1n#ign(3.98) sesasnfedeniny “duidniinig

a wa v

UftRnufudanndoureiniidud The Body Shop Wudsiidiedels” (3.81) duns
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