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The purposes of this experimental siudy were to measure the effects of
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consumer's purchase intention. A 2x2 factoriai design was used to collect data from 80

samples, both males and females, aged between 18-35 years old.

The findings indicated that the advertising pictorials and iow involvement
products did not have any main effects on consumer's attitude toward the ad and
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AN Q'}Lﬂumﬁugmmmmm (Importance), Aa1NaRlA (Interest), WNNSERLU (Arousal) ¥ea -

1
=5 |

[ . . al' g o %3 Y v 1 & . . = 9/
seuaBuTeyala (Motivation) NuARaiisasansyau Falsun an1unasad (Situation), AUAN
(Product), unznnsdasns (Communication) fanfuiladunaluaecdizlng Hudaouds,

ar =

tyredyans naantnziiyaaagndngaviregn

o 9

pINASNUAAATIAEAULEY, LaTATTENNAY

;Y EZ d’ o dgf = 1 o 17 c: a
n?z@uﬂmmuhlmnmmman‘wmuu AxAa lMNANTZLAUN LA RU AL LY

al

nszuaunistatdays N19RANMNNAINNNIETIETT UATNIZUILNTFARUIATAILAAR

(Celsi & Oison, 1988; Rothschild, 1984)
@mﬂmﬁmmm'\mﬁmﬁgéﬁ?ﬂﬂﬁ (Consumer Involvement Properties)

’Lumﬁnwmm@wﬁ’ﬁmm mmﬁmﬁu%ﬁ"iﬂﬂ (Consumer Involvement

Properties) Loudon & Bitta (1993) nanad1 Aa1sienyiuduslnaldnmed Aty 3 tevns

'
< 2

r=3 n'/ =8 c:él ar . \ -1} . . L7 el
AR 1. ANNENEUIBIATNINEINY (Persistence) iLugzaiziaan(length of time)m_gm‘imgm
] s ' : i o . o A
danuivatluntasfiiianuiiaaii(state of involvement) 2. szatimnadiugasaiien

| i v
Wi (Intensity) 3. RANI9TRIANNNLITU (Direction) AruautTBBasAmReaiudLFlnAvY

p=| = = e o : K o dy
3 Usrnng Useazies ATDINGRURZITUIENNRIIOIAIU
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d o
dszinnaasaanuinaawu (Types of Involvement)

AnNEE A9 AENL (Persistence) Ysa1svLAnaa3A2ALI WY (Types of
Involvement) iluseeiziaan (length of time) ‘7;éu?hﬂfﬁndwuﬁm%iluquﬁﬁm’mLﬁaq
1 (state of involvement) 119143481984 Bloch (1981) way Houston & Rothschild (1979,
cited in Mowen, 1993; Laaksonen, 1984 Liax Hoyer & Maclinnis, 2000) LLﬁ\‘im’]mﬁmﬁu
18181 2 Lszinmie AvuREIRUREIELINIY (Enduring Involvement) LazAINIEas
WVIARINEO1WN90E (Situational Involvement)

1, AR UR FaduNuL (Enduring Involvement)

PN ANAUIRAARUANIAATUIT UL L IIAIL1UN 1 LATAINAL

1 2%
o A

Tailldaniuansnaresantumenl wiilluponaulaninugiuuiainaay

'
g

ANALFAUTUAIIENAINFBINIT LA T AIANBEUA NN AR AR e TudIuRD

auaedLEing (Self) uaz Aruanalanisaisund (Hedonic Pleasure) 711531

ar o

angudine vy frslnafisulaGessafueiusosus azianugeuninaula
[ b % , ] = é’ 1 dl’ ol d‘
funrananudnanely anuanlaasiistuseifinwazneanuinanssud

uasaanneaauanlaiy W ldevuasenaluladisnueusd aundedamnsad

o

Auenueus WaudrdnyiunisauanasAiAdudun e ndssfuousinasn

(welagn

Lo

2. AHLINEARURIAAAINEDIUN1T0L (Situational Involvement)-

t
=

e ArnaulasefuA AR IwRseRiA AuanlaniNug L

vupulmsauisaInisussgilinvne L9l ananaainaniunisnl

ar 3 =i

& - - . 9 P
PAINTTTERWTDRNTIUNITEUTBIAIINATANN m@ﬂ?ﬁiﬂ‘ﬁ%ﬂ‘ﬁﬂ'ﬂﬂ Wi LHe N'U?Iﬂ AN

U

ar

Wananglumsiduwdannawiusesinilszsu fuslnaaziinanianinaeiy

I & Aﬁ; c&l 4#‘ 2 0 & o =1 4
geslanisienassaImisiariAsasanfiarldd minsuiuseun aziudn

<5 ‘:‘i A a | W k4 L2 T a ci s (=1
asralrTas AN ianszu LT inaAnAReaRu nusiiunae
L8 k73 . N d‘ | & O o d’ N4

a1nan1unsainisld (Usage Situation) Mdlusanavusseiuaainifiaai
AR ludnEuefiaananiunteni (Situational Involvement) ia199g

ANMUABINITANHLIT NN AL A NN LI RUA A AadRt NN TL AN

<4 1 Q{ as d‘ |
WwiaNTuANIRgaRUl sz YN ina1amn
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as d a
FTAUAAMNLINAINU (Levels of involvement)

syauanaduaesnNieniu (Intensity) ia syaAuafaiurediiing
(Levels of Involvement) axnsautieléiilu 2 szaufe 1. auineaWuseauge (High
Involvement) WAL 2. ANMINBANLIZALAY(Low Involvement)
1. AMUINEIRLIZALgY (High Involvement)
= oy a £ o ar ) o VR = .
Ao nsnduilnalianudrdguszainaulanin nefuiieaui@edy
1 -1 = 38 - 4 98 of o
arainduaInnIsiRangann danuiannelanisensunl wielaonuddniigaiu
& 1
slostianaaInguAanIT I ERUANNEY (Laurent & Kapferer, 1985) Tauaanaifien
o d‘ -4 Y e a b b 73 s o b7 k24 .
Wungaazin WL tnaRumndayauin Nausaaslalunisinasnudiladeyaga
(Motivation to Comprehend) uazluszndnnszuaunisvinasndilaluwaliunig
Usznaananduuneesdayaatinafiouunny (Increasingly Elaborate
Meanings during the Comprehension State) (Celsi & Olson, 1988)
2. AgnaNeRUsEALUAN(Low Involvement)
Aa nmsngustnalipnudrfyussanuaulates nsfuifsanuded
a X Y- S S Iy o A A g8 ok o
anafiatuanninaendent danniAnnalantensunlsn viselaouianinaai
fadNanaesngyfanisIFRuAENAT (Laurent & Kapferer, 1985) Tagiaanatien
as -d‘c: o L Y b2 9 £ 73 = o b 73 b2 e’
wunsnazin lfiinadundeyaten Mausqalalunisinacudnladayani
(Motivation to Comprehend) uazluszudnanszununisniannudi laiuua ldunng

Usznasnanuvunaaasdayaatinaddouias (Decreasingly Elaborate Meanings

during the Comprehension State) (Celsi & Olson, 1988)

AAVINSURIANLNEINU (Direction of Involvement)

AAN19289AINEaR (Direction) ¥NNE RN N MHNEN1IRBLALEIARRANIIAN
ANeaiurasdidlng Taflunasnaniladuiin (Antecedents) Tnafianiepanuinsawiluni

1 H 17
BANANUI TNTIANIIA NI LR URA A RUAT, TANIAIINLINgIWUFan sindulate vireda

d‘ or 3 ‘ﬁl - W a nd‘
paaosifgavusalarn Mesure i adlulauning 2.1



16

MEBAINA 2.1 BHUNIWLMI AR e LR ANIe89A91:L AW (Direction)

Antecedents of involvement

derived from the literature

Person factors

8 Needs

® Importance

Interest

Values

Object or Stimulus

factors

® Differentiation
of alternatives

€ Source of
communication

& Content of

Situational factors

® Purchase/Use

@ QOccasion

. INVOLVEMENT

.~ DIRECTION

With Advertisements

Possible resuits of involvement

With Products

With Purchase

Decision

&

Elicitation of counter-
arguments to ads
Effectiveness Qf ad to
induce purchase
Relative im.porta-nce
of the brodu_ct class
Perceived differences
in produét attributes
Preference of a
particutar brand
Influence of price on
brand choice
Amount of information
search

Time spent
deliberating

alternatives

Pun: Zaichkowsky, J. L. (1986) Conceptualizing Involvement. Journal of Advertising.15,

—

(Antecedents) AD AILAAR, ADTUNITHY

2),6.

ldl ’ b2 1 er nﬂl ar Aﬂ‘ 2/ o o o O
QINUHRAIND 2.1 Laas sz auAunaaNngadesiutlafy ina1udsznig

=4 o

5

WazFRAUAN (Person, Situation, Object) lnuilade

i o ey

Py aNazsutunueiAN 1A RLITLsa YN daufiAnieantiReaRusasA L
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2 @ @ 2/ o

Agnimuatasiladeinisafusayarsiariladainigaiusadud uariianieauiien
o alal o a X o : o o o I cd A oA P ar
Wunilsiensandulagagninuuasiuiladeinfueiusaiunienl aadlediilnafasydy

d‘ or 3 o ¥ [ © 2 R 7} = ] [
ARERLuAnAaiuds dennlinszuiunisnauauestasdiiinalinouusnsinaiy

TUpuRAnIIaIANLIN IRy

uaNaNA AN RI89ANIAEINY (Involvement Properties) %14 3 sznnsfingna
UWAT A 1. ANNEEIIIRIANINERWY (Persistence) 2. F¥ALAMNNITNABIAMAEIINY
(Intensity) 3. firn19r89ANIALAW (Direction) N1sANMIGBIAMLIALIR LY duladne
Tasaafna (Construct) 2asauifaawy Gelsznaudan 3 daud Aty (Loudon & Bitta,1993)
=3 @’ o dl 1 o d‘ o ar d‘ 1 o o’ d‘d 1
A fladarin(Antecedents) NnalwiiaANnsaluszAuNLANFeiY, dadeituasiann
antFra1ANHNLIRL (Moderating factor) WREN1IALIALEITEILLEINA (Response
factor) ARsEAUAMMIALIRUALANFANTN TAdE A ANA19 D98N TOUA AIAIUNUNTNT

) [ 74
2.2 neflseazduaiafungeiusiasilssifudssially

WEUNINA 2.2 WHBAIWIEaelATaF19199A913RE9 WY (The Construct of Involvement)

Moderating Factors

0  Opportunity to Process

O Ability to Process

Antecedents Involvement Properties Response Factors
a Person O Intensity Q  Search
a  Stimuius/Objects o Direction o Information Processing
g Situational o Persistence a Decision/Persuasion

0 Loudon, D. L., and Bitta, AJ. D. (1893) Consumer Behavior: Concepts and

Applications. 4med.Singapore: McGraw-Hill Book Co.: 341-342.
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faasiafinalminaansnganNy (Antecedents of Involvement)

nsAnmguitnafinnuieaiuse luasiiponufuaiuluszsiulaenaiilued

1 '
2.

Ao Aaudrevgafluardslonilddnda winisinannudnlawndsfiunsesninio
AT drAaRe e éu?ilﬂmﬁm%umnﬁﬁaﬁw (Antecedents) #angLisenns
azlfaednudfiiunadasiunisedunengfnsenduilng uarlddeauauuzdianienld
qm3<la (Appeals) Im"’t,un'mﬁ@m?ﬁué’u?‘ilm (Laurent & Kapferer, 1985) nsAdeimLnay
Hadasiniusninvua miuL Rty (Antecedents of Involvement) fidnulne
Zaichkowsky (1986) Fangnadetiadeiindndssnaudag 3 dau Ae 1ARS (Person Factors)
AANETUZABFANTEF (Object or Stimulus Factors) ke @n19zn19nd (Situational
Factors) WA¥NNIANENT8 Laurent & Kapferer (1985) wudnaanuiAeaiutlsznaudasacs
srnay 5 1sznng Aa 1. n1s5uineAINAATY 1ReBUAN (Perceived Importance of
Product) 2. anuAnTedtudnmnl (Sign Values) 3. aruAtaauianala (Pleasure Values) 4.
mﬁulﬁ‘ﬁ\‘immLﬁﬂqﬁu@wqLﬁm'anﬂﬂ’}?ﬁmau”lﬂ%@ﬁamwmm (Perceived Risk Probability)
UaY 5.msi“u’ﬁqmmz‘iqﬁmmmm@w (Perceived Risk Important) sananTugany
youtlssinmandaaui@e (Types of Risk) uaznagninsanAdsasdisinalifan g

Hsuasiduasarallil

Zaichkowsky (1986) anuunsautlsiifiuiladenin (Antecedents) 9895261AN
Nenfueanily 3 401 (Fauansluauningd 2.1) Aa
1. fladuiniifaodesiunmudnenicaasyana (Person Factors)
18ur Afian(Values), Uszaunisaliannzmu (Unique Experience), Aannaula
_ g - J . : 4 .
(interest) upTAIINFEINTT (Needs) Foatinsaasiiadeyanaiidinasianauifieaiu
1 -2
i mnyanautiasla viieliusnd~1aantsinmdsnielFandon ypaatuil
wunlilifiavauladeyaFesffiunalatuussdnloamisisiia luaimis wuken
o 12 d‘ A = ai v } -4 ! a7
funislianugulaluFeszduimuilansaanislasuluuaaz iy
2. {fladuififandesiunansuzaesiansysu (Object or Stimulus Factors)

=

TAUAANHUANANURINARIELDISIAADN (Differentiation of Alternatives) A4

& <

; & gy, o 9 o A s o e X
Lhﬁlﬂmﬁﬂﬂmfﬂwh (L’ﬂuL@E}ﬂHL‘M@IVﬁWﬁu,QV}q UNIB ’&@R@WNW) WRELUWAYNRNTCUBS

4

n15&8&13 (Content of the Communication) 1lwsiu Ianfiislnaaziianisfufsiast
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k'Y <5 ar

un virasnsedulasi llduiusiuidan mnuaula dszaunisal uazilade

20

A o o’ o o s : as o’ ?Ql/ i o
NENUUAAR ﬂu@‘zmlﬂémﬁmmmummLﬁmwu @\‘]MULﬁﬂuﬂﬂ’]ﬁ‘@@’}m

OQ

A
LNk
Lo d v )

dl L ) ¥ o t £ ) as d‘ as 1a 9
Lﬂu'ﬂﬂuﬂqﬁiuﬂﬂuﬁlﬂ@%ljﬁ‘tﬂﬂ ;"Jm'iﬂmma:ﬂummfammum’mmmwummum

a =i [ 1 [ 2
AR uLANFu L

[
k%4 as o

3. fladminiinendesnuanisznisal (Situational Factors)
b i o n:lla ] | 2/43 2 ¥ = ‘3 9/9/4' ¥ 1 d’"
1 Tadennansandrypraiiuiae ldaduiies viagelifeuld Wy nse
o & o s L os [~ 1 & = =i Ad‘ as czi' 1 < (%3
AuindwiuldAudnaznudnduilnatinouineaiungandn antladaaasania
rdld ] ar d’ o & d’lj ‘31 =Y k2 |
nrninduaReszAUANINEIRN ARArETan14T29N1998 1Y n1sTeduAuaes

13y ulanafirstianaireanuinuaiungendinisgedudnlduni wansanil

v
= [ o

o d‘ e/ as d? ar o}' ar alld A % 5
E?J@Uﬂ’)’]NLﬂEJQWUEI\ﬂJuﬂUL‘\WEJLﬂEI’Jﬂ‘UZQ.ﬂ'VJ$ﬂ’15‘m713Jﬂ’\‘é‘LﬂﬂEmLLﬂ@QvLﬂﬂ‘]ﬂ LT
d; = t 2 o E% a b4 i b d‘ e e? v o
WANNN7AENT1 TNAURTIHEURIAUNARINNIT ITEN LBNATINAINNLINY WANAGS

2
]

=1 = d’l o 2.// v
TURRNITIRBNDRENTUAUUAY

- fladenfientuaniunisaiiinnudidtysieny Anssunstdlng iy nsAnmaes
Miller uaz Ginter (1979, cited in Assael, 1998) NHUIIGDIUNITAIH UAFABNAITATNUAT AUAD

o ar s

PP . = 3 = a (% A = [ X
NURDNARN LT (Product Attitudes) Las NNARBNITRANAUAIITARTIRUAN (Product or

Brand Choice) uaruanaintiudeiuasansziaunismindula IasHansen (1972, cited in

Assael, 1998) Toutstszinnaasaniunisnd (Types of Situations) 1 3 Uszinyn Ae

1. @anunsainnsuitna (Consumption Situation) 1w gUlnAanailiivenie

witeduduidlUinnugnduusdantidedmiuldlulantafies

2. AnunNeainngda (Purchase Situation) Usznaudasaniunisnitias 3 aniu
oA
150 AB
o @ . 3 < Y

2.1. da1unnsaizanialudiu (In-store Situations) A @nmzwsaRaNNTe
¥ -=lld ] A&’ o 1 ;2 = [ %3 a 3
FIUNHUAFABNNTTA 11U N1TRATIAT NITUANFIBENRBAT YWFDNITAALE AR UAN
AneluFau s

£ 74 t74 b 73
2.2, apunradgagnsedyaesnnia (Gift-giving Situations) nsgatiilu

dy Y <4 d" dl‘ ] e o |iAﬁ|
HRPCLISIGEN m‘@%mmﬂummmummg@u
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2.3. anunisnitefifildaanisninnnan (Unanticipated Purchase
R . 3 o = 13 a4 o 2 o =t o v
Situations)MUADIUNITUNTUNALARUALAN Wmummgmmwwm‘mmm

sndulaidayiui

3. @ﬂ’“&ﬂ’]i‘ﬂiﬂ’]ﬁ‘a’ﬂ@'ﬁ‘ (Communication Situation) wqﬁmsumsmmumﬁi@
zﬁmumsmmmam?mmm’m@mum?mmﬂﬂmu ﬂ'}i"&’f]ﬂ'ﬁ‘a‘ 1519994071

9

ma‘mma‘%@ma LL@“’@’W?NN“B@\?NU?T;HﬂLN@@ﬂluﬂﬂ’]uﬂ’Tﬁ‘mwﬁﬂﬂﬂ’ﬁ

a

o  ar ar dl o L3 o Y & = o & A é’
ﬁ’ﬂ?ﬁlﬂ’}ﬂﬂ_g‘]l‘ﬂ\i‘]j@‘ﬂﬂLﬂEJ'JﬂiJﬂﬂ’\uﬂ’]i‘m@Zﬁ@G’]ZNLN@aﬂitﬂﬂuﬂqqﬂdﬂﬂﬂmﬁﬂlu@ﬂ

AIVAWAN ﬁmmg”ﬁnLﬁﬂqﬁuﬁi@ﬂizmwauﬁiﬂma@ﬁuuﬁumumwLﬁmﬁu"nﬁﬂﬁﬁwum

v

11U (Enduring Involvement) LaE@1ATYS Qﬂ“ﬁ@i‘ﬁ%@"tﬂﬂ?\m@’)

A7 Laurent wae Kapferer (1985) 1MNNINUNIWINUAS TN Aaased Festinger,
1957; Zimbardo, 1960; Greenwald and Leavitt, 1984; Park and Young, 1984 (cited in
Laurent & Kapferer 1985) wudnaansifgaiulsznausieesdilsznay 5 Usznns Ae

1. nssufieAnudnAtyaes@udn (Perceived Importance of Product) 1iumanu

da 2/ ANIQ b % :ij/ = 4 4 o 1
MNEUAIHAENITNAUATUUNATINNNIENTIBAMTNRIALPBLAAR

2. pruAndedryanend (Sign Values) uaumsnavienmAmaslaiiiaauain
d” ] a a k3 <3| o a o . . - d‘ 3|
n1sdavEatsinadudn uaudean1a@sdnen (Psychological Risk) dausinaindiuiiiily

AMLdesanutinn lddas (Functional Risk)

3. gruAtArINanala (Pleasure Values) lnuqadulansansund (Emotional

dl F Y v ot £ o] ni/cgll A -q ye 1
Appeal) NauAaFvise A uiewalaungdensaldduan

4. nsfufpanui@aduanainainnisiegulataiiianaia (Perceived Risk

De —~

Probability) WlumaliwilalunsRansundadenilesiassn@ulsdaitaiiuamuianguy

g @

WReniasndulatinnans
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5.M95u5ReANd Ay redAINa@Le (Perceived Risk Importance) Aa 40195184

L8 Y Adl e &I dll o a = ar A d‘ 1 ’
mwgmmmu@ml@wm@Lﬂmum@mmuhL@'anmmﬂnwiumm:f&u

A o X . o
AYNINEIRWU (Involvement) 81ANBFATUAINBIALTENBLI(Antecedent)TEN1sniiS
& o . - o -
vraldunagu(Combination)ae9adALlsznay (Antecedents) 914 5 Usznng WaAnNEI AN
= o % : '3 > vy = o
NeniuresduAl luwdyuaesesAtlsenausia 5 dsenng azlddayaninuifaaiulneso
(Overall Involvement Profile) 2848 ufntlszinnsina feyamanuiieaiuaesdislnaniise
b v
AudazldvnunengRinssuiiasifinainnn (Consequence) Tnaiasdlsznauma 5 sznigay
denaliguslnausias puingAnssuseLauesaauifaaiuiuansieiuly Fudusias
Uszinnaziauiissiuludyuasilszneuusiassialudndauiuansteiu iy udn

o |

Uszinninuenuaziasausenisasisuluasdlssnaunifanfugua@sdydneal (Sign

ay

Value) #9u8uA1Aanu (Durable Goods)NR leansdatias 1114 Wsvied tasasdnin aziily
= b4 d’?/ a [ Q‘ n; = é’ = 3 e ) o=l
AuAnndustnaiufannidesiiiaainnismeiananngs (Risk Probability) nasaulausiiies
ar vl - c{l 1 = < ' [ d‘ o 9 ° a
nefufiemnnuidasattupenaslianadusiaununisdnmanuineoiuld nnsvinunewg i
1 d‘ e 4 (=11 v = & :I/ 1 ¢ b
nesseRaziiasuindufasiansnesdlsznauis 5 Usenaslsznavazdneliling
tﬂ‘d 1 o [ & ‘=i| % = % =
PenInsnunsingeduasdlsznatransiieawuieasiaikan (Robertson, 1976)

‘

Assael (1998) na12 098NN AKLNEN (Conditions for Involvement) ’iﬂmiﬁé
1ilnparlsziuanuinueiugutlunaunann Ausdaanudrdnysediisina(mportant), &1
¥ ‘:l' v £ L) e o ;% E2 v dy.(
ARqpaglanantradseauiamalanisensunl, AuAguisaaianuanialiineduy
1 1 dl' . o v o y d’ = . 1
AU NARLAN(Continually of Interest), AUATNATATNLAANINANIUNIN(Badge Value) 13t
unszdnrianssingiuresngu(Group Norms) uasRuAinliuinemanudidnyaes

=
AR RPNITIN

ﬂ?:mwumﬂmmamﬂypes of Perceived Risk) (Assael, 1988; Hoyer & MaclInnis,

2000) @ugaLLaLlsznn il

1. AYNHLALNNINNN2EY (Financial Risk) Huniszanlganaaasdudniatinlifiey
Auseldaedidlne wu duilnafisaauiuluie 4 thiteTasoausmaunstanianides

wnndrduslnangasasusaianeaiuse sl liunaud 2 7
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§ 2

1
=S =

2. A aLAean19d9AN (Social Risk) iHuArui@seaniiaruibantsganuliainis

C Y e ' v = o & 3 3
U??@N’]mﬁ‘gqu“ﬂ@\jﬂﬁﬂﬂqqﬁﬂ\? u?’ﬂiNﬂqN']?ﬂﬂ?']\?ﬂ'J'}N@\3ﬂﬂl@WWQﬁﬂﬂNLN@T@aUﬂqulﬁ

: i oo A . [ el i =
3. AMNBENNNAFINEN (Psychological Risk) luAnnundasiifiiztnadeg e
AMNTILTAAULEY (Seif-esteem) WanuANRaNa AN sRRAWS 1w fUETnAu A

anteenlalunisdanisidldsunsussaatiuiinaeasredimud aviead vieAamaiuluiauie

9
]

laanwudndudAiriagnasndinansnduladadladiainudy

4. psidesduiinannpuantiRreslslanildaas (Performance Risk) tluaana

|
¥ =t

d‘ o (= dIQ | D 3 2 | o < = o =
@eeauiuNaa 1NN AUAN LN@QN?DGLT@@EJVLWWWU?HM m@mmmq@nﬁww AUAINN

Andudauniunaiininazdaonui@eslszinniigy

J da X (. n A = i | o e s
5. AaulReeRiAluFasIeN e (Physical Risk) ifumnmassiidudunsusasie

negld wu anislitedszasdnanainauannnislden

6.A2NREUAETUAT (Time Risk) (Hoyer & Maclnnis, 2000) Hu3tnanaadniean

Hala v =

unsnansisldn Tuunensdlii@udddeyniuieefuna, iulidyyviadimunnan
nslunasnnelu 3 U vizeBudnunvetnedeaniseand miunisGaudanldan sy

< N dy ° L4 d‘ d as é’
ﬂ?mmmm:m’lummmmmmnunm@wu

) (%
= o

A - o AR e [T P 22 P T
ﬂ']'mLiﬁm'ﬂ@]\imuﬂ"ﬂzﬂﬂ@’aﬂﬂmﬁ;j‘Uﬁ‘Iﬂﬂ AKNAT UEQQQQQNLQQQWLHG’}%

§
a 1 =

Qi e ar = = 2{ ] 2 asi
N'Uﬁ‘i.ﬂﬂWEﬂEﬂNW"Qﬁﬂ’lﬂ@Qﬁﬁl’N’ﬂuﬂW?QQﬂ’}‘j‘@ﬂﬂ’ﬂNL@ﬂ\?W@ZLﬂﬁ‘ﬂu i linaenae
i 14
b4

AMundayaifaofunddusiinduange unan siianageuiauitaniineu el

e

2

Ay

Q A:ll o - as rzl/ i‘/ 611/ act A < & o A =3 g dl
AMNNTIUNLLNHUINUNRFANUTNUU UBNINAUURNR WnadslaanauA leainnsanauAy

é’ ‘ﬂl :; 3 i 9 = [ % a 2 P-4 % =l [ dy tﬂl
werainamniulaTtatate s HanA ez WA uAane I luseauRa A uNI T e ATy
wia s nagwmnisaaaNdeeTesdiElng (Assael, 1998) aunsnagu/lsiily 2 35n1s

. o S . . ¥ _ ‘
e e 1. mauantulasanadwiainnisindulage (Increasing the Certainty of

i t
<N

the Purchasing Outcome) UAE 2. NMAAAMNSANANINAAINNTRANTRAUATIHANGTS

(Reducing the Consequence of Product Failure) pangmalumised 2.1
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AN 2.1 AP RUAAINAENENIIRAAMNALNTeN LN A

P o . o o ) P %’
AMSANAMNNUIAABURANEIIN NFRAANNGANRNLUAIRINNITLRBNTORY
msanAulata ANEANAIN

b p 3 tal _ -éj ) v d‘d ‘ﬂl
1. Aundayaiiaiy 1. FamsAuAnNAgnign
2 ~ [ 2‘{ d’d [~4 d'
2. Usznnanadayalunisiansninga 2. TRUUALITINNIUI AN TIGA
4 mads X
lRISRIGIITIN

b7 ar 4 oy 73 ldldé’ li!: =Y v d‘d as e
3. @5 9ANANAFERAUAIN T 3. FeRuANNNITT UL s
1lgzqn

i3 i - ;13
4 FappduiNidfuaullougge | 4. anszauauAIanianaunsiadulate

11 Assael, H. (1898) Consumer Behavior and Marketing Action. (6th ed.} Cincinnati,

OH: South-Western College Publishing. P.271

B
v 2 ]

nafinANulasdenadnsainnizsinduladaguisanileaiae nisAundeNa R

o

t 2
Pl 2 =

a 9/ L] ) or <A 2 e o v
LA, miﬂ@:mzwmmg@ tUﬂ’Iﬁ‘W"ﬂﬁ‘m’]W’JL@@ﬂlWﬂﬂ’]Wl}u, NPAFNANNANAFREATEUAD

cz{'dil’ o dlf 2 d‘\‘ s a c§ r" s d‘ <
naeLlszan, nnsTanm@uaAnleTuannilaNgada daunagninisanAdudsdineniTan

£ 73
&

!
v a a 1%

o a or d” a P= adl
ARBAMANAG M 1A ee FnduladansAudnnsaiany

U

] 4 P
AU IANANLNAIIINNITIREN

X S @ & Sy o A an @ o
Zﬁm, sﬁﬂmuqﬁ‘U?ﬁ"imNmu’]ﬂL@ﬂmq@, Eﬂ@@uﬂqwmﬂq??‘}_}ﬂﬁ\zﬂu MNATHNBLLUNIZRAAITNLALN

N9N1703u (Financial Risk) #audggaiededunisanminuidaamiaasmine,

o/

(Psychological Risk) Taifluntsanszauminaandanaunisindulate

AN pAsaaMaNIRTaIANNEINY(Moderating Factor)

Qe

fladeRfinasennanRasAunaIvu (Moderating factor) Aa fiaul shiluase

9

nafissyduaNfisavurefizinalaelladuy (Antecedent) Loudon uae Bitta (1993)

i as lﬁ,d s x:x‘. YR = =l T s
wsiladpiiinasegnianiRvesanuneiuld 2 1iin As wsegslalunisdszaaadiansde
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4’ (Motivation to Process) wax mmﬂqmmiummg‘:mmhm'1?“1”1@:3@ {Ability to
Process) 4234 Hoyer Wa¥ Macinnis (2000) f7U Batra Was Ray (cited in Curry & Moutinho,
1993) LLﬂnﬁ@@"ﬂﬁ:ﬁmﬁi@@mamﬁmmm'}mﬁmﬁ’uﬁ 3 9tin Aa Tanialunisdszuasdng
ansfesya (Opportunity to Process) Waiaslalunistlszaaadiansdaya (Motivation to

Process) LT ﬁmumma‘miumsﬂizmmmmﬁﬂga (Ability to Process)

wseaslalunisisznaatnnansdaya (Motivation to Process) uEaaasaauiien
fasreearsnfiisinaivd neiladuniigninaseiunnmeussgalalunislezunadneans

‘i’@uﬂ@ﬁ Hoyer a2 Macinnis (2000) ’di;ﬂ% oun
tﬂl o o LR n{ . .
1. AMUINEIWULATANTTLZNIAULAEN (Involvement and Perceived Risk)
2. ﬂ’]ﬁ‘?‘u?’jﬁdﬂ@ﬁﬁmlﬁﬂG‘i@mﬁ‘wﬁ’fm&ﬁ (Perceived Cost and Benefit of Search)

3. AnwocasanguatduAnetluiienisiansnn (The Nature of the

Consideration Set)

4. paldwilasensdusnsieanistszidlu (Relative Brand Uncertainty)

Y

5. ViAuARvdsian1su1deys (Attitudes toward the Search)

6. szananulisanadesrestoyslnaifiAuniun (The Level of Discrepancy of

New Information)

mummmmmlumm?zmmmmﬁmgﬂ (Ability to Process) Aa finwe {Skill)
uazAINAINITn luNsEANAs 89 inA FuilunantaanuaawEiel (Prior
Knowledge) 18eunnatiu Tafladuniianinasaszduacuaiuisalunislszunadnansda

p

1A Hoyer waz Macinnis (2000) ﬁgﬂl‘]mﬂ

2 o

1. mmi’m@@mhm (Consumer Knowledge)
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2. annu@snsnlunis@ou (Cognitive Abilities)
3. dnwzlszainsaasiislna (Demographics)

daulanialunislszanadinasdays (Opportunity to Process) tlutFunounas
ey e Aaudnfinaanisliinanaula (Attention) 1eedtElnasianisiiansnians G
tladunianiwasalanalunisusranatnaaisdesys Hoyer uaz Maclnnis (2000) @gi/ld
L _

AR

1. Lﬁ“mmiﬂaﬂﬁﬁﬂﬁ (Amount of information Available)
2. grlunuresdesya (Information Format)

3. anfddmiumemndaya (Time Availability)

MsRauduaIadgLusina(Response Factors)

‘nisreuanasresiiidina(Response Factors) amflusinianustnaasiingfinssu
aeinelsluniazaeesnisiseAuaetaifE R UNLAN AL TALiN19ARLALSI(RINUELATN
71 2.2) anaiiulugtuuy meduvuasldnntedeyaresdizlne (Search and Acquisition),
- ' 1 ¥ a4 A oa v . " 4 o o -4
msﬂ_i:mmm@ﬁﬂ@;ﬁ@gW@ﬂ?:LWMﬂﬁ (Information Processing) RGN LG

: 73 £
(Decision/Persuasion) $9NTNWYANTTUNAINSTeRUAAE NsRavAWBsNTwE AL
doe i 1dlnaldtayanliiuinlunsmenainaiianunalasatihminelunsdinagu
% 2 é’ R} .G . 1 = Yar 7 T
ArliAeau ddraniunismevauasannunaladenanuivaawalunis Liudayadnaans
PRIRVAIURZLTNT g11gndlavdetszilusa@uAn Robertson, Zielinski way Ward

(1984) agtimspauanasfidfendtufitaiurziugauasen lafemnseh 2.2
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ATI9N 2.2 BT NURAINE ANITHNNTAEUANLIALILALAININLIWUGILATAN

NOADINOHINT TN

HUNBIANMHULNLINUSEAL

= ar as
HAHNBIAMHNLATINWHITZ AL

(Behavioral Dimension) &4 (High Involvement View) gl (Low! Involvement View)

2 o

fudlnamdeyaifisnfuduinube

a

ATRUANBENNIZEUNTLAY

+

v a | 5 Al o 9
fisinasasuieyandaudivuas
=) 17873 d' ¥ e W d‘u 17
wenlifaysnlindudeyandnud
U
aAudu 18sngsLaunndula
Wulmuuuy’ans Hierarchy -
of-Effects

; o N W
maulasuwlaviAuaRiietuiae

HRZEN

v
msglanudrAtyiaanitanss
dAtyaesdayan 1 lunsilulin
la

AuinasensdusduGeaing

AnufAntiaenademdsnisindu

T=EaRaruiuizanini

yanasugnfinadluunasdoys
4 A g
uwazieqnUszaaAnsFuunuy

A9pu

v e

fulnawdeyaiieaiuduivia

U

ATAUARE9ANTA

guitnaldafudeyaidaudeiy

4 e oy o
uun@es wasidayanlindy
Foyadaufiaiuinin
R R L AT N g Il L
saamsuAmsnszingieiillg
sy aaedlfudidaianilsziu
mnAuulraiAuARRaTivuLies

P
uaz ludatiu

MUUNTIEREANNAATYse

nslistinla

fuslnaatsdans@ud il

- ar 2
NAANMKNANARBATIRUAN

AuiAnliaanadaaiuudenig

=

TaRulagauGesinulalives

.
-

yAARIUNEnEnasianmiedula

fing

R Robertson, T. S., Zielinski, J. & Ward, S. (1884) Consumer Behavior. Glenview, IL:

Scott, Foreman and Company, p 125,
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stlununispeauaneredlising (Response Factors) @aldun nnsduniuarlfuns
2

dayavaeuiina (Search and Acquisition), nMstszsnadiaansdayaivalsziiingudn

v 2
(Information Processing) Wsans6indula@a (Decision/Persuasion) Hseazidansasialiiy

2 2 § @ 9 A . g
1. msﬂ‘umLmz‘lmm%waﬁmmgﬂﬁnﬂ (Search and Acquisition)

lunszuaunistszinatayarestiizlna (Consumer Information Processing) (i
srduntemseminiiatioynn (Need Recognition) gawaazuansuliguilnadudumdeys
4348l (cited in Mowen, 1993; Hoyer & Macinnis, 2000) wiltlszinvaasnisdumdayals
2 dszinn ha nsduundeyaainunasnielu (Internal Search) warnisundagaannumas
Nguan (External Search)

1. msAumdayaanunaanislu (intermnal Search) tunsziaunisngizing

<2 v o dl o o v = a b4
NeNeNNAaYAAINAINNIRITEsz RN NEe A LA UAMEa BN su I lunsun

Toyun,

2. newdayaanuuaanituan (External Search) Aa sxiuacnaula nefud
M var b3 ] K:l‘ Q: s ar dgll 2.// ?;/ b2
wazAuneenlunsldfudeayatinansiineadasiunisieniaiusannag
@rziasandayas NuuaeinafInftuen 1 wew Tawo ussadned
wngs¥ linaansnaaiufisina wilnewang s

v a

Q‘ k2 ar o & a1 2 b % 7 .
dustnpasiFusunisindulanddyusaanisdur-dayaainnialu (internal

2

Search) latinshedagaainarunsedisrazanaunld Jeluaaiunsanazlsenausiada
o . yes . ~ o 2O .

yaiFesnarie Arnidn uaztszaunisailuadn nishivdayainuadasnldgnacuan

ol 1

Iniladupouauyia 3 93n Aa Tanalunistszunadinansdeya (Opportunity to Process)

ANAINNTRtuNTLsEas ATy (Ability to Process) waz wseaalalunistszing

k74

1198139834 (Motivation to Process) Inefiilnpasneneiunslayananunaedn (Recall)

- S Y S O A e a4 o o e oo o X :
s NAuEeiAnd1Fassedulisziuaa e g fuitenu@asienainau uazaeu
Faansuaramanige nadeyaiignaanldlssnausaadayaudn 4 Usznng (Hoyer &

Macinnis, 2000) Aa
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-

1. nehedayasInAEnssa e fuRs&uAI (Recall of Brands) lugilnguamsn

=) A 1
audeg ludnennsiaisoun (Consideration or Evoked Set) dalumnsdung

agdusulula (Top of Mind} 109117 1nA

13

2. mehsdeyarnanNnsd it iuamaNiRees@udT (Recall of Attributes) £

= =] . 3 3 P P v o oa ¥ d‘ nﬁ 9 o a;
U_ﬁ‘Iﬂﬂquﬂ@ﬂqmquq\j?qﬂﬂZLﬂﬂﬂLﬂﬂQﬂUﬂ‘Jﬂ‘Uﬂq TINTANIBYAAIMHINAL

[

DAQ. P2y 2 sl as ..d = 9 P d‘ o
AuamantiRresduiazdielunisideansdaiqanssn@udn Toadladennivuanig

D.

1% ) o o 2

2 t
AvdayaanAInsE s iuAuanifresduiaues iU dayaniiacnines

a k]

|3

g = [ % Qi. | 2/ = < b2 ay vy
fesflagviraluwalifunacgnavinldlszifiunadenlddne (Accessibility or

EH

as

Avarlabmty) mﬂ@uuﬁﬁmﬁmﬂ%lﬁ@msﬁmummmmﬂ@f (Diagnosticity) 483/#

mmnu AnsaNTTRIasRuATiAulanLA (Salience) Nstiniauadaysieaiy

£ 4
Ca | =

AnsanTRaasduAiuilinianladidingan (Vividness) uazithmuneaass
151nA (Goals) *?.:um@ﬁi@mmwwadwmmms@mmmﬁlmmmauméw§‘uL° q
weluafenl

3. nehedayaaInNAMNNIISRLAuNIsLszii (Recall of Evaluations) N9
Uszidiulaeson (Overall Evaluation)azgnaniadnends

4. msaateyaanarunsadaTfaiulszaunisal (Recail of Experiences)
UszaunisninidAny HacuilTingsn viaiistudenteugnisteyaainasiy

N7919418097

[y [ v ag Y a o ] 1y o
nsdumteyaainnieluresdiiing uveafuinaouliuilavzaiifidayainen

o

A 4 [ vy a v 2 \ - ,
_UL?@QHU”]IUF\Q’]NVINQ? Wﬂlﬂ%uﬁﬂﬂﬁ@d‘w} e@;ﬂamnwmmau@n (t:xtema! Searon)
_ ﬂ’lﬁ‘W}‘i’T@zﬂ@mmmdmwu@ﬂ Block & Sherrell (1986, cited in Hoyer & Maclinnis, 2000)

aunsauiialifle 2 dszinn Ae msdumdayanaunisia (Pre-purchase Search) WAZANT

v . @ o ' =

A dayafilanuuesiaIias (Ongoing Search) Tnsan ‘mww@mn@ummﬁ (Pre-

purchase Search) azifgndasfuRanssunisvndeyafitae i3 lnaansosadulaien
& Y 2 - Y Y gy P
Faduianizaals (Specific Purchase) daunisdumdayavilanwnisieiiing

(Ongoing Search) iRgadesiuianssunswdeyaiufudasesanusainisierenisio

¥ v b
fulataanizar i TnaanuuandnszndansAundeyanauniste (Pre-purchase



A1519N 2.3

G

" msAumdayanaunisia

' (Pre-purchase Search) -

o/ ‘#I 1 é’
ﬂ')’]NLﬂEl"JWWYI ABRNNTID
ﬂﬂqqféLLQﬂéj@NVﬂQﬂflﬁ‘m@’]ﬁ

tladenaafuanIunsnl

WaliiAsnszuunindu

X aX
laTan

WuAuiineaiuAaIALeY
2
AuAn
¥l et
fenssnaulaaanaig

Qx =< [ [~ d‘
WA NHIne lad i unahn

t %
ANNNIRINNTTD
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Search)uarnsdumdayani Ynwzdaiiag (Ongoing Search) aunsnaglésaalunisg

ArgLandLszinnnIsdunaday a3l

ﬂ"l'i'ﬂ téﬁ'l’lt@zﬂﬂ?l mn&smm ﬂ@tu’ﬂd

(Ongomg Search)

as

PP
ﬂQﬁNLﬂEJ']‘W‘WV]N

1 as &

ABLARN
ANNZUIARDUNINITARA

TaduMAsqfuganiunieal

maaiunfadayadiniy
T luauransialil
paanisliFutlsyaunasal
N ALAINAYNLAZAN
anala

= .
WnAMESREITURRIALAS
AuAndainllgnasTaiiits:
Aninwluaunpniazanineg
NuafufyAng

Sy
WunsTauLUaala(impulse
Buying)

PN = Y
WnAuRanalaanm Ay

v ~ -
N1 VRHDUATHAVNATHNNTIBUT

Aun: Hoyer, W. D. & Maclnnis, D. J. (2000).Consumer Behavior. (2" ed.) Boston, MA:

Houghton Mifflin Company,p.210.
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wanaNiu Janiszewski (1998) nanalianisAumdayariunisiusy (Visual

. 1 oa =f o L 2/ [ % ] 1'% 2
Information Search) d1gLislnANingAnsuN1sAUNTaYa U 2 AnwuzAe NeAundayn
wuuilluang (Goal-directed Search) Waznisdundayaifiednsaa (Exploratory Search)
Tansiumdeyaunufidhwnaistuiieduisinaiusegelalunsmunudeyslaaiiaiv
ateadnanadlulszianiearnsnirdeyannldlfadufinlsz@nsnwidiasasnis dou

v b ) a a g d‘ v o =3

nsAumdayaiidtsaaniiatuilediisinariausgalasennlszaunisndludauaniy

d | zl' ¥ . 9 k4 2/ dl o d’, (=1 i 9
mmummmﬂummw@ mmummwﬂammmu@huimyLﬂum?mwmm:mwmsmu

=

widayana 2 anwnuclaadislnparldnisdunideyadedimalunisdansad (Screening)

in

b dlj/ ¥ i all Lo £’ < it | 2/ as < < as
‘11@33@L‘U@ﬂﬁluﬂ@u'ﬂ@f‘é‘ﬂ’]ﬂ"ii“l/‘i".‘ll@%@LLUUNLﬂ"MN"\ﬂﬂ@ 5§ Qmmﬂmmmﬁm:wmmﬂum

dAANTAY w‘?@mﬁfﬂgmmmqqmﬁﬂi:nau (Layout) Haeilunnsamass (Locate) Lax
Muusacnaula (Attend) Asiladlasinndidauaugnadaudsaouaulaliifagusos

2
e

AR uddnnsAuNTayaTuaTNsENNARLANLINTY (Speeding)

lunslfunTedaya (Acquisition) tRatulasanAanszuauntaGusiude nadlaiy
o’ ¥ . . i ‘ P-4 s é’ ] x:ﬂ’ ¥ % o
Fanszeli (Stimuli Exposure) snutlszamd@nda nevinunisiiazdqed@enlasyanardiiusm
v < 1 . 14 = o ] as v - ] [
nezsiuiantflufanadaniyanserduetinesianszsiu (Stimul) Ae dnwazlanisnienin
daumeaninvisaanai llunisdearsielniuasiaguuunisaeuauesredyprns
(Assael, 1998) yanisaanauLiFanszsulatly 2 dssinn Aa

a Yy & oo o

1. sanszsudgunll (Primary Stimuli) loiuA saadndne uazdautssnaumieaes

U

=) ar o

HARATI (UTIAATU AR DIV INNIENINTBIRUA)

2. FnseBupani (Secondary Stimuli) Ta giuvunisAeanssingiildiunig
:I/ Ll i . 2 o o .o -4 s v d} ai
apnuuvisludou nwdszney danan doydnahiesanszsutulafianuns

dl’ ¥ e 1'% b4 o ¥ 1% a oA as
L‘ﬁ@NI?J\?L‘]HﬂUZQuW}iﬁ (‘mm,@m:tm:mum,ﬂimmmwmmwummma)

Ranszsufanateazgnnssuaunisnisiuiatineaanass (Perceptual Selection)dn
nsasknunszLauNsElafufansys uetnaRanass (Selective Exposure) WATNI9RBNAST

nssalafudaya (Selective Attention) tneinszimunisainffuinsansesudnuninaen
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A9 UNALIAINANNATIHIT AR ANTA1aIN1TUE A HA (Loudon & Bitta, 1993) n5ruaL
o as ar % ] ] as o & = o [ o
nsandaFunadnszsuntsnalnaaniu 2 dou (sede duiaad, 2540) Aa Aruaingw
\nannsiaiudula (Sensory Receptor) ilunalnfisssnaAvinlidislnaannsaius
nszefulilutdaananin (Specific Range) Wraiiaanuiaedusanisfusonssfunea iy

3 3 & .
agneRasaiuuszazoa il Anueeduliazinlfiianisneuduessasansysulias

!
=

=t =4 0 & o o = :’/ ar . < L %

N mu@ﬂﬂ@‘lﬂﬂﬂ ﬂ’)"!NQ'}ﬂ@”ﬂuLﬂﬂqq‘ﬂﬂq?Lﬂﬂﬂﬂ??ﬂW?WQIQ?UT@H@ (Attention) ABNTTNG
= <4 d’ ?:/ o A‘; Q! -ﬁ‘ 1 d‘ o ZJ/ e ¥

Uﬁ‘tﬂﬂLﬂ@ﬂﬂ@zﬂdl@ium’ﬂﬁﬂ@L?@QOL@L?Q\TWLN 0 TULIRTNUL Iﬂﬂ?ﬁmUﬂQWNmﬁlﬂ?Um@H@

(Level of Attention) tunaniannanaulauasAmufeaiuaesdi3lna
ANNANWUEsERIIANNINEIRULaEnsELuNsANMmLaE AN T a YA

TunsAnEAaiReil wasnsuaunisdunuar liundedayaesdusing
Assael (1998) loia gt nsdumuazlduitedoyarediilnalianeouzuansieiumng

dsrinnaasanuingaiu 18 3 Uszian (feuaaelumnsed 2.4) Aa

1. marundeya dul)ludnenizsaiiias (Ongoing Search) Wudnmmuuznisau
9 Y a PR = > o )
widagauediizlnaifianufsavunuudsanuiuny (Enduring Involvement)

&

2. nadumdayaduiunisTelaniznia  (Purchase-specific Search) 1y

& o ar

o % Y P = e -
@ﬂﬁmzﬂqi‘ﬂuuqﬂﬂﬁ@“ﬂ@QNU?Iﬂ ANHAMUNLAINUNLNAAITINANTIUNITI

U

(Situational Involvement)

3. neladayaresfiFinalidnmuniaene (Passive Acquisition) iudnmnse
NTAURPNITAYRIDIFUTINANNIZALIAINHNTINUAT (Low Involvement) manu

= < 4 2
‘Wiﬂﬁl’mLWHQL@H%@HI%H’WI&W@N‘]@N’]
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= Iy v &y 2 a = o
ATIN 2.4 Gﬂﬁ"NLL@mqﬂQ?ﬂuWQLL@ZlLﬂNqGHQT'ﬂMu@“ﬂ@QB;J‘Uﬂ;ﬂﬂmquﬂfzmmﬂquLnﬂqwu

Acquisition Process Type of involvement

1. mefumdayafluliludhenzsaiieg G T G
{Ongoing Search) (Enduring Involvement)
2. m?ﬁumﬁ’f@gﬂéﬂﬁum@‘%@mm:m@ aufeafuRaaInaaunnsal
(Purchase-specific Search) (Situational involvement)
3. mslddaynrasfiilnaRansusident A IREA sz
(Passive Acquisition) (Low involvement)

A Assael, H.(1998).Consumer Behavior and Marketing Action. (6Ih ed.) Cincinnati,

OH: South-Western College Publishing,p.244.

2. MedszaandnagnstayareIguslne (information Processing)

Engel, Blackwell & Miniard (1995 d148¢1u singnn asssnulng, 2542) nanaiie

nszununslszanadeyaratdiiiina(Consumer Information Processing) 1111 nezuou
tz{‘ dl 73 as = o’ i’z LY 7 _ ¥
nshnaadasnunigitladu (Exposure) m?m%smmﬂ@ (Attention) N4 18
(Comprehension) n138a35U (Acceptance) kaznaninuAdidluannunssdn (Retention) Taw
nsdszunanadayasaaidunisiuf (Perception) 293815 tna lun1sidanass (Select) :au
saudanisdiagys (Organize) wazn1TAANNNNE (Interpret) AANTTHUNIINITARIA ATV
k% i ar as o b4 d or v 9 aild
annuandanitunsiududa uddaausmanssuilunwsnaesdayaniamunuie
(Meaningful) wi3a UzRnilzsieFeesadestosdayadnlideiu (Coherent) (Assael, 1998.)
o a P=| @ v ° ot v A o

wasaniiansilszananaazinisiindays iluannunseauas Bununlfillasianis

RATOUNATIRUAN
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AMAANRUSsSEUISANNEIN LAz NsLsENIR I A s ayan e LS taa

Assael (1998) N&19TNAMNUANANTBINUUNTssitaNadayavefUTinadn

[ o 2

‘g 1 o dl o 3y a d‘ ¥ A of d‘ as t Y & =t
Tuagiusziuamniesinaediilng duiedilnaiinuinoaiusadudge fuistneall
wualiniiazvndayaetansehiareiu (Active) Tinszidayaiesulusa@annsRuad

] v A = d‘ ar 5 } 9 ° ¥ a = 2/ d‘ [ b
wimngulnatiaotsineaiuseduding §ilnailuuelinasiuuanlszunanadays

' dl' . ' 4 kY td’d ar
AL1URBET (Passive) AMNLANANTRINTTLIIUNsssaanaToya a3 lnaTidlsssiu

4. . i ety o
ANMAEINUgY wazseaLAMResium gnaglidlumised 2.5

=5 % Y a P o = ar
FI9I9N 2.5 mfli‘r]\‘iLL'Zqﬂﬁﬂ?ﬁUQUﬂQ?ﬂﬁ‘zuqfﬂN@“H@H@‘ﬂ@\?%ﬂ?iﬂﬂﬂﬂﬁ‘zﬂﬂﬂqqﬂLﬂﬂqwué\ﬁ

LAYT L ANIAEINLAN

=l @ ! ; LIS 7 i e a4
SEALANLNEANUSS !  SEAUANNLINUAY
(High Involvement) i (Low ln'vo'lvel;nen!)
Uszananadayansehaseiy Uszananadayaian
(Active Processing) (Passive Processing)
= ] ~ ) 2 Q‘ =l =9 = v A [ 2
HANTUHE NN TUTE LN UBITIAUATINN 34m'zﬂixmumm@umuL‘wmmﬂu@ﬂ
(Extensive Brand Evaiuation) {(Minimal Brand Evaluation)
P 9 Iy P = @ 3 PPN
Huldunisndayaiuimy Tifuuaiuniswdayaiiasa
{Additional Information Seeking is Likely) (Additional Information Seeking is Unlikely)
di < £ ‘d‘ o A b 1 d{’ < 5 t:'. v 1
L‘ﬁ@ﬂ@“ﬂ@&ﬂLﬂﬂQﬁUﬂuﬂ’lN’mﬂQW m@n@ﬂ?mumimmﬂ‘ﬂu@mmmnﬂm
{Rely more on Product Information) (Rely more on Past Experience)
Uszananalaejaulaiianiaisy tszananalnasfsanladoudsenaunildanseddny
(Focus on Message Content for Influence) | (Focus on Peripheral Cues for Influence)

fiu: Assael, H. (1998). Consumer Behavior and Marketing Action. (6m ed.) Cincinnati,

OH: South-Western College Publishing, p.257.
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wuudraasuualiimsdseniataysasnsnnu(Elaboration Likelihood Model ; ELM)

Petty Ua¥ Cacioppo (1983) nanatNuuudnaasuualiunistlszuaadeyasdiefidon

(Elaboration Likelihood Model ¥#8 ELM) Tunisasiuns fenaussanuiiaswuiiisenis
dszsandayadn &uén (Product) 1sa Feee1a (Issue) NHszitANEIRUGE NaNAD &
AsnzatassiayAns (Personal Relevance) Lasinad Atyduataine i

v
(Consequences) aznalifiauseaalasayanaiilunisgiinaunwenainlunisFouf

=5

(Cognitive Effort) fininna@ud(Product) 18 (789372 (Issue) NHsEFLAMNINERUAN

s A Y

. P ar ' = o | 5 o a 9 o o v
LN@?:ﬂUﬂquLﬂﬂqqu\Tuﬁﬂ@NLLuQIuN‘VWﬁﬂ@LL@ZM?’JQ@@U‘HT‘J“‘X@WLﬂﬂ'}m@qrﬂ_}ﬁuﬂq

4 o
(Product) W3R 1399519 (Issue) Tnzazignn Aonddaulunslssunsna (Elaboration

2 o= 1

Likelihood) Aawdege nstsrananaiivueliinazifiad udunisaudnans (Central

Routes) dauiilaszduaauinaaiumyaaaiuuliuiias iaoumanenalunisfouas

a4 o

mmm@u‘ﬁ@gﬂﬁﬁaﬁmﬁuauﬁﬁ (Product) via Gaasn (Issue) faandn aanuadailunis
1sxa9aus (Elaboration Likelihood) ABudnamn nstssananaiiunliufasifntudunig
TAUUAan (Peripherat Routes) ﬁ\‘}LL&m\‘i’LuLquﬂﬁwﬁ 2.3

luLUAa89 ELM 88118147 Lﬁ@m:mum?ﬂ@:mammﬁmhmﬁwmq@uﬂﬂmq
(Central Routes) i3 lneazgnuesdnddnsniznisszananafinssfieieu (Active) Tusaas
lalunisiszunatinaansdaya (Motivation to Process) ay datiuaiutsnlunislssang

v a qb

dnqansdaya (Ability to Process) filnparlinnnaulaninsaiiaungeans (Message

Q

13 =y 3

Content) uazmsaaaaudeyaiuativaviyandou HRanssustepfaoiunisFouf

o S b Q
(Cognitive Response Activities) IAnauNinune nsluuiingladlunalaamnssainnnsdsaidiv
Aunwrailawaseiaue luenulawan Anugeteasnisraauassienisifaug
(Favorable Cognitive Response) (114 Support Arguments L& Counterarguments) L8
ThAanslanuwlaslassairaneafunisGeud (Cognitive Structure)fedanasianisit/asy

wlaeiAuARUAZNYRNITNAINUN
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WHUNTAT 2.3 unuAInLaasuL LA aadii liinstssnaadayaatnando

(Elaboration Likelihood Model #3a ELM)

Persuasive Communication “ ' Temporary

4,. Attitude Shift

Motivation to Process?

Issue Involvement, Relevance Commitment,

&Yes

Persuasion Cues Present?

Dissonance Arousal, Need for Recognition, etc. ‘]No | Yes
i

Ability to Process? Self-presentation motives,

L
Distraction, Message Comprehensibility, i”—» Demand Characteristics, )
Issue Familiarity, Appropriate Schema, No Evaiuation Apprehension,
Fear Arousal. efc. Source Characteristics, etc..
,L Yes No *
Nature of Cognitive Processing

(Initial Attitude, Argument Quality, etc.) Retain or Regain
Favorable Unfavorable Neither or Initial Attitude
Thoughts Thoughts Neutral
Predominate Predominate Predominate No

v v

Cognitive Structure Change

@ Are New Cognitions Adopted and Stored in Memory?

® Are Different Responses Made More Salient Than Previously?

Yes (Favorab%e)l éYes (Unfavorable)
Enduring Positive Attitude Change Enduring Negative Attitude Change
(Persuasion) (Boomerang)

FirVah Petty, R. E. & Cacioppo, J. T. (1983) Central and Peripheral Routes to Persuasion:

Application to Advertising. In L. Percy & A. G. Woodside (Eds.). Advertising and

Consumer Psychology.p.3. Lexingon, Massachusetts : Lexington Books.
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drunnstlszunanafiazifinsiudunisesian (Peripheral Routes) AZU@AINNNIT
1ausaalalunislszanattaansdaya (Motivation to Process) e 1R s 15l
nsdszanadiaansdaya (Ability to Process) nTdldauasnilszunanalusmaazidunls
15lnaaaldpadaadsafinluduntesauuan (Peripheral Cues) 1 nnslinandulasa
ANHBaATA (Attractiveness) AnEaie (Credibility) Wram T Anfes (Prestige) 194
fiLsasRuAN (Product’s Endorser) msldamisznay nasldausitlsenauiiusiu vseld

as

N98A(Shortcut) uFunnslssunanaininisamagauiiani1esans (Message Content)

b

b

Ruateasidnafdoy Jesndiesafuludunieranusn (Peripheral Cues) azidalfife

a

o d‘d 3 a 2 1 1 ¢§l’ = 18
vinuaRnasenmAudn lilaalifeslssnanadaysiiemanszaasasiieg luluwon toe

i
aa a

AR A lduni19sauuen (Peripheral Routes) aziianmnue it (Temporary) N9

1 v
FnEviAuAinaaemasatAanisnang s (Repetitive Advertising)

s @ 1 al ar o a & '
ﬂ?’]NﬂNWHé‘SS%']’Nﬂ'ﬂ?ﬂﬂﬂ'}wuLL@%@’?WU?}U‘IE@GH@ﬂiSﬂUﬂ’li%@ﬂ’l‘i

d‘ YV a1 [ d’ o Oi V=N [ 7 1 d‘ .
Wadiflnelisviuanuinaeiunguilnaasiudayaas19@asndn (Receive

v 2 4

b2 v
Information Passively)iinnandumideysatinanszieraiy suiuansfuduasuansznunng

U9

]
= ar [

S 3 o = o o ' a8 v ala P o
ﬂ@ﬂ’li‘?}@\‘lauﬂﬁﬂm‘smum’mmmwum@zumfiD‘IN’Q’m’&umwui:QUﬂ'}’mLﬂmwu:@\‘i I@ﬂ

o s i’/ oY v oA o o ar 0( ¥ = = o 9./4:{‘ [ Y k2 %
avsuduludusnnlisrauanuinaiungizinaasiianisnseninfinaafudusuazai
< , Lo v o A & Ay = o & v o s v

- ANGe (Beliefs) atiaman uwassndulatalaelidayainaeiunsduaiienanas

o tg 1'% & & s o ar =1 =y 9 =N o a o b2
PRIAINTDABAAIRULAANTUTHRUTZA LA UNIN R B LA LR A AT AUARG AT R AN

& i 1

AN (Assael, 1998) AUFLANLANGNNTANRIALIUIBINANT TN LN AR Tl aNN
nnstlszunenadaysniuiduniesauien (Peripheral Routes) Wazidunagudnans

(Central Routes) @14130471ANUWANANAAAS LULERN W 2.4



BAUMNT 2.4 LHUNITWLAAIAIALTUIANHANIZNLNNT a4 LU UanaasuiaTtiunig

Uszuaadayanatinafiou

| - Belief and .
» High Involvement q Cognitive q eie ?n Behavior
Processing Attitude
Response Change
Change
Central Route
Communication
Source Attention and
( = g
Message, Comprehension
Channel) |

Peripheral Route

Low invoivement Belief I Behavior Attitude

Processing

o b= =
[ Change 1 Change Change

ﬁul Mowen, J.C. (1993). Consumer Behavior. (3° ed.) New York, NY: Macmillan

Publishing Company, p.298.

3. pszuaumsnTAnALlaTe (Purchase Decision Process)

v ;a" v o =4 ] o i ' = 4
m‘:mum?mmu%m’umgmiﬂmummLufmmmﬂumuﬂi:mm@mum pel
o t:l' s [~ as xé d‘ 1] o 5 d‘ ] o 4‘ ¥ o= o
ssuadmneaululrduniahdanasonszuiunssindulaTenumnsnaiu ez tnall

e Y

o o ? 9 o o 8 1 [ P L.
mmmﬂqwumﬂaum@dm:mum?mmauL%@%Lﬂwﬁummum@u (Compiex Decision

¥
s

Making) %4 Kotler (2000) aftnsdunaunisiadilsznaudian 5 dunau As
1. memsewindeilnwn (Problem Recognition) Aanisaguslnanszuintanes
LANGNITENINANNFIEINTIBIAAUA AN nias e Tinu lszavey wuly
a v P 174 T - 1% I g . A v = °  a
waladuanlies viseliauresnisduinludifeausanauieInIsiRunIas

Ugrau
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2. msAumndaya (Information Search) Wadudlnan wuaileywldude doym
<y b :,/ © ¥ 1 ¥ @ 2 2/ =
musAaniswnuiilymiumnlgetngls nsdumdeysiduumunly
nstaalddayswenisindula InoAumiann 2 unasdndny Aeunasdeyaain
- nnelu (Internal Search) wazuvasdayaanAeen (External Search)
3. msusziiiumnaiaan (Evaluation of Alternatives) iar udusaunisfuniieya

2 o

o & ) : & & ¥y o P
N‘Uﬁ‘iﬂ ﬂmwm\im@rﬂun’mmﬁzymmwvmme @Qﬁ]@\‘lNﬂ’lﬁ‘Llﬁ‘HUm‘EJUVI’N

a

p ~

- o d *
WenIiNBRaNNIUABNIMNIZEN TG

4. nssin@ulate (Purchase Decision) ndtanmstlsziluniadengusinaazidn
gnsrununissndulausraagudtasunandiiliomanusasnigy

2

5. nstlszfiundanissindulada (Post-purchase Behavior) ilunszuaunnsgn
% dl = di/ v a © a ai’ ‘ﬂl < -: b2 1 as & d‘
neinsTy guslnaazinistsmiiunisteneiaguudn dunisraaulan

£ A bLe =2 4 (=1 | V] P i ' ‘:g‘; < e & kL

gnaesvizeld Anuianelalluatinals Inedeyasiepnd tazgniiudiunnldly

Arungeadmsultluntssindulataniesialyl

ANENRUS U IR AR R LRz NS LU s Aa R e e

'
© A4

Howard (1977, cited in Schultz & Barnes, 1999) w@uaitiuanasdieliaiuiewei

& e P I Y o o aio &
ATTHNNTED AaLd A ULNENIWT 2.5 Inaedaseiumnuinaawunifanisga (Purchase
b 8
Involvement)itiangzuaunisiindulagaeanitli 3 nax Aa 1.nszudunissadulateuny
WIuilde (Habitual Decision Making) Wunszuaunisspdulagangusinatiaonuduaase
=y 9 =Y b = v :: b7 b7 v o =8 2/ =
dszinn@uAuasnsndudi lulssinn@uAty uazatmnndunafusinaasndeyarives
& ¥ PN ar = 2 =3 a X f o o L.
wWnias Usmiluuazmnduladaeaausamss 2.nsxuqun1ssnduladaaseaands (Limited
Decision Making) iflunszusunissnduiadeguilnasaswununsduiludlulsznndy
v d‘d ¥ L a = 9 ¥ n} [ o 2 1 t:‘!l o o o
AntlanuAuAl Biislnaassiearndeyanaafunsdudr udinetlszidly nnssindula
anAunsiasnnguaniRuNetNIenAuAarnszin lismEandinisindulateLfu
sty wae 3.nszuaunssiadulagaingluuy (Extended Decision Making) lunssunu
v 1 v ’
nmesndulatendisinalifuneisdetssinnduiussnadudi diilnadsiasndoya

£
atsunnnausadula fiFlnaseddamunestnuuazinaruinlunisdingulatge
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WEUNTWA 2.5 UNUMMHUAAIKLLANAB9199 Howard Renfunssucunissindulagasass

1540 (The Howard Model of Consumer Decision Making)

L ow Purchase

Involvement

High Purchase

Involvement

Habitual

Decision Making

timited

Decision Making

>

Extended

Decision Making

Problem Recognition

Problem Recognition

Selective Brand

Generic Category

Problem Recognition

Generic Category

g

Information Search

@ |imited Internal

v

r

v

information Search

@ Internal

@ Limited External

Information Search

e |nterpal.-

® External

v

v

Alternatives Evaluation

® Few Attributes

@ Simple Decision Rules

@ Few Alternatives

Alternatives Evaluation -
@ Many Aftributes
& Complex Decision Ruies

€ Many Alternatives

.

v .
Purchase Purchase ' " Purchase
Past-purchase Post-purchase Post-purchase

% No Dissonance

® Very Limited

@ No Dissonance

® | imited

@ Dissonance |

® ° Complex

ﬁm: Schultz, D. E. & Barnes, B. E. (1999) Strategic Brand Communication Campaigns.

(5m ed.} Lincolnwood, IL: NTC/Contemporary Publishing Group, inc., p.135.
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@21 Assael (1998) uthiszinnaanssusunissindulagesesfiiiinalonenda

ars d‘ o d‘d ] 43 . s .
FEALAMNLINEINUNNABNT9T (Purchase Involvement) waznissinaula (Decision

Making)l# 4 Usziny Ae

1.
2.

w

4.

nezununssinduladenuududeu (Complex Decision Making)
nsrLauNesindLlaTeuuLanie (Limited Decision Making)
nerucunssndulaTauuuiiarNAnNAfens &A1 (Brand Loyalty)

%4 =y dsl 4’ .
NTLARATFRAKLIATRLULLAA.TN (Inertia)

Fanszuauntssnduladausdaziuuiuiandudusesnansenunisaeans (Hierarchy

of Effects) wazenAunnuinisFauiiuandeiulunisedune fAwaglilunnsed 2.6

] 2
51 2.6 esnuaslssinnnszuaunssndulagesasiiing

High Involvement : Low Involvement

un: Assael,H.(1998).Consumer Behavior and Marketing Action. (68" ed.) Cincinnati, OH:

South-Western College Publishing, p.149.
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muomﬂmm lmmmiwju@mm MQ@H’W\M’AW}MLLH ‘Wsﬁﬁﬁ’] L‘LIEJ.,, , Uanan s
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WaNan Foote Cone & Belding ’lé’ﬁémummuémm Product Color Matrix (PCM)

(cited in Spotts et al., 1997) Tun13sunANNLANFAT e s s uA e s Ta il

%
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AuAdvassaviinu@slunisdrdnlatan ddeldiulsean shetnedudnls

L4 v 1
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AN59A 2.7 FNTISUARIN NI NRUAIAINLLLAIR89 Product Color Matrix
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fun: Spotts, H.E., Weinbergee, M.G., & Parsons, L.A.{1997) Assesing the Use and

Impact of Humor on Advertising Effectiveness: A Contingency Approach. Journal of

Advertising 26(3): 21.
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Tun s s nn @ niudusRiANR e WA (Low Involvement Product)
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River, NJ: Prentice Hall International, p.203
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1992) 9348 HRIAN HIAHUUINWNANNFAFIU Dual-Mediation Hypothesis KRZ1NTE

AziBEAUa9 The Dual-Mediation Hypothesis 8nnana14seil
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A o { o % a H i )
LAUNINT 2.8 LNUAINULAAULIURNRa e U AWA RN fa Ta s

A Affect Transfer Hypothesis

Ad Cognition > Ad Attitude

v

Brand Cognition —_p Brand Attitude —_ Purchase intention
B: Dvuavl—Mediation Hypothesis

Ad Cognition ————— & Ad Atlitude

Brand Cognition ~ ———® Brand Attitude —» Purchase Intention

C: Reciprocal Mediation Hypothesis

Ad Cognition p Ad Attitude

o

Brand Cognition ————p Brand Attitude — g Purchase Intention
D: Independent Influences Hypothesis

Ad Cognition | p Ad Attitude

-

Brand Cognition — 5 Brand Alftitude . Purchase Intention

111: Brown, S. P. & Stayman, D. M. (1992). Antecedents and Consequences of Attitude

toward the Ad: A Meta-analysis. Journal of Consumer Research.19, p.45.
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The Dual-Mediation Hypothesis (Hoyer & Macinnis, 2000) Lﬂuauuaﬁﬁuﬁ
WeEANEs LB AN NANR IS TE I ABARTIE sl la st (A, ) FUVALARTI AR ALAN
A) wazAdalate (1) Fauans NG 2.9 ANNAF1U The Dual-Mediation
Hypothesis #na1941 iayaaaiulasanazifianisnauauas(C,,) faludauiinaa iy

" N A Sd e
A2733 (Cognitive) Wiy tusanduilidayainaaiusadudsauas ludauyine iy

ANNEAN (Affective) iy HAduiAnaseluranTull Gannsmevsuessialasmuniinainun

Aa

(C,,) Az lifiaviauasnasalanwnn (A,) Aaldifana 2 Uszn1saein iU lnasau iy

@

o }' %

AIERINERTUATIAUAN (C,) SuaztilignisiiaviduabiiRsians1dudn (A,) WiEanauaR

d Y

nesalurninllgiauaRnasans @ua (A,) (1 SuteularunsuaareLAsIRuAIL)

=

Fanaeia 2 UsymsTimlifavaunsniasansaudn (A) azililgaanusialaga (1)

Lmu.n'x'wﬁ 2.9 LRIATNWLAM The Dual-Mediation Hypothesis

_ Cognitive or Affective Attitude toward the Advertisement

Response to Ad
p P A,,)
(C.o)
i
A 4
Brand Beliefs Attitude toward Intention to Purchase
(Cy) —»  the Brand (A,) — (1,

Rz Hoyer, W. D. & Maclinnis, D. J. (2000} Consumer Behavior. (Z"d ed.) Boston, MA:

Houghton Mifflin Company, p.163.

Mowen (1993) naisiruamnisalawnn (A,,) Tunssurunisldudinladagld

Tusun i 2.10 uarlideasy AeafuirueRTHFe s nnannImLIBILATevat
Fulsail
o an = 1'%

1. mafiniauaisalzwun (A,) SavinasanrAuafsans@uii (A,)
2. asual (Emotion) MiAnTuainnegu e iandwasavauanse lawun (A,,)

3. iawasslumain (Content) Haniwasaaisund (Emotion) 1asfiistnals



57

4. asfitlsenavlugdauaesnan (Visual) uazAe (Verbal) sealamaniseiiugass

safulunisianawasie vauasidalawan (A) naiiaanudesaanauls

1898 UAN (Product-attribute Beliefs) WAz 1A R M tuni s e

BRUAINT 2.10 LHUNIWLA AT AuARGaTuEaNarnszUaunis g le

Advertising Content

Verbal Content

Picture Content

Product-attribute

|

!

Ry Mowen, J.C.(1993). Consumer Behavior. (3rd ed.) New York, NY: Macmillan

Feelings and Emotions

v

Attitude toward the

Advertisement

|
v

Attitude toward the Brand

Publishing Company, p.319
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aad v e e a s
wqwgmnm‘nmn‘uwﬁunmmmm‘ﬁmumq (Attitude toward the Advertisement; A, )

Fishbein ez Ajzen (1975 waz 1980, cited in Foxall & Goldsmith, 1984 tax

Assael, 1998) \Fiainmas]) Theory of Reasoned Action iiteastnearudiufazuing
ﬁﬁuﬂﬁuazwqﬁméu Tma’l,"’ﬁmm%@"mﬁ@zmquﬁm‘m(Behaviorat Intentions) TuA1s
ﬁmwwqﬁmmﬁﬁm’%m‘?d (Behavior) Imamm%ﬂ@ﬁanmquamﬁm (Behavioral
Intentions: Bl) azisznauifae ﬁﬁuﬂﬁmmﬁuﬁmﬁﬁﬁi@ mmmquﬁnsmﬁu (Attitude
toward Performing Behavior; A, LL@z%vn‘%wmmmsﬁmﬂwuﬁqﬂmﬁﬁﬁi@ﬁﬁuﬂﬁm@mﬂm
(Subjective Norm) FaugaaluuEun N 2.11

uasitedinanuusiuinlunmsdanusaiaiacug quﬁmmﬁﬁmﬂwqﬁn?mﬁ@:
Lﬁm%ulﬁuﬁuéﬂﬂ’hﬂ’ﬁ@%ﬂ’mﬁfmLLUU‘%’?@@G Fishbein's Multiattribute Model Fishbein
waz Aizen ofuntsinviauafsanisdssilunm@udn (Brand Attitude or Overall Brand
Evaluation; A} Lﬂunqﬁmﬁﬂuﬂ'51m‘@wqﬁnsmms%w‘?al%mmﬁuﬁw (Attitude toward

4

Performing Behavior; A,) iasanfiiilnaaaiiianduainasansduddumiaiaunsn

Arlasnes Rolls-Royce udanailiauaisanganssunistaldaduiiasnainsmigeans
a v I A o o ' s v 1 @ A o - o

AuAnls wananduinnsliusnudedens d@udi (Beliefs) iuanudaduiaainnisiu
i’ﬁdmﬂmﬂms‘i‘ﬁauﬁ’) (Beliefs about Consequence in the Behavior) waziauailadeans

= as

naresUssvingudiannisefinuaivesyana Inaduunidy 2 doude Lssvingiuves
o . - as =3 4 ¥ an ey ' a d’
AdNMLTa (Normative Bellef) fununetiamnide el inaniisanislssiiuresynnngu
Pfsan1mnszinreans kezuseelalun1sinmnLesin §IUT89A TR (Motivation to
dJ &£ ! 2/ 90’ o a :.' <
Comply) Teuunaenistasagany ltinuin lunisnseinau N nuesAn
"t)f) Theory of Reasoned Action 1188 8LNEAINNABRAARBITENINTIAUATLAY
= = (- ad ] = a ( or =F ada] 1 dl d‘ i =S
nsiangAnssnldViAuARNnasdan nfiangsinssy uddelingulannguuiismananal
nswgAnssNaINNsodenasianIniiaiAuAs fiaatmowldun nowd Cognitive

y 3 U o ] “a ]
Dissonance Way Disconfirmation of Expectations ({1# %\‘mqifrﬁ waiigaseiunadnung

b - o aay ) o 2 o i a 1 [
afansilasuussiruaiildetainliiianisdeuudsagfinssunisgels
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= o
BHUNINT 2.11 LLNun’lWLL'ﬂmLLUUQ’mBWQ‘I&ﬁ Theory of Reasoned Action

Beliefs about
Consequences of

Engaging in the 7

Behavior (b)

Attitude toward the

Behavior (A,,)
Evaluative Aspects
of Beliefs about || Behavioral
Consequences (e,) B intentions
(8)
|
|
‘{;.V
| Behavior
Normative Beliefs (NB) _ (B)
about What Others Expect L
||
|
Subjective Norm

>
(SN) k

Motivation to Comply (MC)

with Normative Beliefs

Ma1 - Lutz,R.J. (1991) .The role of attitude theory in marketing. In H.H. Kassarijian & T.S.

Robertson (Eds.),Perspectives in Consumer Behavior (4m ed.) Englewood Cliffs,NJ:

Prentice Hall. P.318.
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ANTANTHNERY “HALRINNINBULAL LSS IANBUANN AINLNEINUATAS
w.  a LI S Y e o ' , '
NAUARUAZANNAI TR RIRUTIAA” TN TN aaed (Experimental Research)
Tdnmozunamesifua (Factorial Design) Tefldnmauziilu 2 @Wsznnasanindsznauinld
Tanulawnn) x 2 (WUssnnduspuinaaiuni) Ingnvustlassaadusonlsdassiay

as o -
ALl gRNuAeil

Aaundsadss

1. dszmeesnmdsznauildluanlawon wiadu 2 ngu 18w -
1.1, i idayaaaiun@nsinei (Pictures Providing Product Relevant

Information)

1.2. nanqalanieansund (Pictures Serving As Peripheral Cues Oniy)

2. dszinnaasdumfdaninaswun wiklatlu 2 9ns Ae

¥

2.1, Quiniiianainaaiusgetszlemiildasas (Low Involvement Serving
Utilitarian Needs Product) $1134siildeauflipanldwisiamnives
Gl o’
Flusaunulunisdne

2.2, RUAMNANNINEIRUAN U U Ranalantsansund (Low
involvement Serving Hedonic Needs Product) v1134eid 1 auyiiln
sinunulunisAne

aandsm

1. TiruARnisalas (Attitude toward the Advertisements)
v, X

2. pausalaga@uAn (Purchase Intention)
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1
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= Y 14 9 as A a v af =N A
ihuunevirawraldduAi lnaireeiu iaanANaaRaNuti e aina NN saendssan
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Audfuazdanasafiauas vianuaslataannisaulnsnnn I lunisnaasasialy

'
o

AN 3.1 ?ﬁuﬁ?']ﬁﬁmmLﬁmﬁumﬁﬂ?zmmg@ﬂ?ﬂmﬂ%ﬂ@ﬂ WU RHAEN
LAZEAUT (Pharmaceutical Products) h@udn A zaniudneuealsrnres
n@jm;:J’L‘*i’ﬂéqwnm@mﬁ’ﬂummqm:mﬁ Tnefautlszanninislasouniade uazdnmnig
Fulafigelugas 2 e Taedl 2543 Weutszanns 448 Emuunm dantd 2544 Wau

193108 580 AU (lRALNULsTHNRIWNAL 514 d1uu SR uBLTaWaAL 29.46%)

&

doutlsmnndudntanunefuisiauatauianalaneansunl RuAvuaan@nsinet

iNan1sauaLainELduN (Hair Care Products) iiu@uifiuncaniudnmnienis

5

wdanguazina Tnefsutlszanmnislasnniadeuay

£
v

UszINIIBINGUHATINNARRII

ansnaduinngaludos 2 Tnshusnlaevulssinnuludl 2543 winfu 943 &runm doull
2544 THaudsznnoaviniu 1,103 fuum (Watsulszunaumindu 1023 sy R
Fulnvinriy 16.97%)
s U oVidd s gLL 1 d .,
feldvuisreslssinniudiiaoufaoiusiudiRsmininaanaiafuan i 1
" a v aa = o o C o o ,
aFenulumnn lwilssinmdudiiacubeiuanlssnnyalssloniidaas (Low
Involvement Served Utilitarian Needs Product) §deaanenuniananbdnisiasnnas
Wusaunudusilunueeil dwesaneuidesanldwisuzaves duduinfusinalaeis
T pudueaseRuiuaziinisutedunimaings neluvasnarafiaufonaanld

=i

W anNealidanndd 200 penduii Tnaliyad1aa1mge0 1000-1200 §1uunmn (Hevm

= %

fgeNa, 2543:19 HQuiew) dauszinndudniacninaeiumiyeanesnnnuienalanie

2 o s

a13u0d (Low Involvement Served Hedonic Needs Product) §asudniaen wasy 1w
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Faunududiiinsann lunuasndniusiienisguauarineiduns (Hair Care Products)
=f 1 = s t:d. . :.l/ as @ = ¥ t:}
wruyildndaunaingandiATuaNNAanluas i 3.2 nanaintuusuyduilududig
fnsinnisaanaasaasludas 2-3 tituunn wasiiuuniuasiadmulnau 31% @amalng,
2545: 8-14 [UEEuW)
=1

= - | o » ;
M990 31 ensausalssinvudnieudssinnunisiasnngan 10 dusuusnludas

7] 2543 waztl 2544

1l 2543 (u.A-H.2.) 1l 2544 (3i.A-H.9.)
U | Ussinn@udn sutlezanns | dszinyn@udn sulszanng
(das: A1ULN) | (K198 A9ULN)
1 Alcoholic Drinks 1,144 Office Automation 1_,452
& Equipment
2 Hair Care 943 Hair Care 1103
3 Skin Care 843 Skin Care 1088
4 Office Automation 660 Alcoholic Drinks 1023
& Equipment
5 Real Estate - 630 Entertainment 817
6 Milk & Daily i 606 Real Estate 746
Products I
7 Public Service 548 Milk & Daily 735
Ad/Campaign Products
8 Entertainment 509 Pharmaceutical 580
Products
9 Pharmaceutical 448 Passenger Cars 570
Products
10 Passenger Cars 429 Public Service 443
Ad/Campaign

111: Khoo Kaeng Data Bank (http://iwww.TopSpace.com)
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ATAARNNI NN TN ADUNNINAAEIA N (Pre-test) (FaatinauuLaauINAM
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o ar o s as = b2 o

AFLLLUdeLNEMTLNNT AR AR NN LT naLste AN 3
#92% Aa

#2U7 1
Aoudniudssilusiinresninlasanaunisiuiaedusing Ao 1 Ao
& o P s - b ) o o v a o &
WenuunnwieeniuuNuaRansssilunwnesfunis Wdayanand o
< & L 2 &
visanmadlaneansundmaAnniantasiising
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AoNLREAUANAnaZsaTIATRN iR (Advertising Creativity) T9siaLasun
a7n CPSS (The Creative Product Semantic Differential Scales) wuut/fueatas
O’ Quin WAz Besemer autlsznaudosunmsdn 3 21 (White & Smith, 2001) Aa
AiuuuLaTiuesnules (Orginal Sub-scales) AauilumeLiluua (Logical
Sub-scales) WaTAINNALENNLPEIR (Well-Crafted Sub-scales) MmSLLULAaY

d” as v as o d Z/ Qs’ a’lj [ o
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ANAU 2 ANEAANIHUURRUDINT N WNNL _ 0.78



/ | 67

& .
AUN 3
o 4

snnapzundliBissiinadadaetlsunsy SPSS iafmdunula
z%wﬁ*u’l,ﬁ”mm@m(mﬂ@uﬁamn'}?ﬁmlﬁfanéuqqu‘imﬂmw wanallunnanuan) Tonan
AnFuldnaasananiies 4 Adwilsznaugas) (éf\nmmﬂuummw?; 3.2)

1. Tmmaneudianaslinnsmmuead i n i iideyaiia funaniuet

2. Tmmnunenufitananldnisuamuesdilinmaslanieensun

3. Tarnsunam T n il iieyaifiaasundndoe

4. Tawounusini nnaslanieansunl
HAUAWR 3.2 udunmudassnatianndviuldnaans

ANIRHUIEILAUIARA FIRITNTANRRRINTU LN ARBY

nwiRgonunislideyanansioe TEnangslanisansund

@ s 2L
anlnsnurnndnivlinanas

T winaaiunislidayanansine Tinnaslanneeisunl




68

/

Pl Qs as P ’ &
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dquft 2: AR LT AUARTERe s aN (Attitude toward the

advertisements)

a 4={‘ s 1', g = } % ) .
ANRINLNLALIANNF IATAR LAY (Purchase Intention)

NIRTARIRUTURIRULFERUDN
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o el

AHLUs AR ALARTN Al waI8ae Mowen (1993) Fandn BT ALARTS '@mem']
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V]JJE]’BL‘H’E]W}T,MEI?QN (Overall Content) tiazn199 ﬁﬂﬂUﬁmWNﬂﬂﬂ’]ﬁ"ﬂﬂ‘?"ldﬂ\‘iﬂﬂﬁkﬂﬂhﬂ’lw
(Overall Layout) Ineifadesinutlasnainumsinees Fisk & Schneider (1983), Unnava &
Burnkrant (1991), Golden & Johnson (1983) was MacKenzie & Lutz (1989) Faluunsdn

WU Semantic Differential Scales InsunnsdaiisneazidaalullssifunAnmfll

1
oo

1. medavirupRndsadianingson (Overall Content) HilsziAuRnm Ae Aau
3 b4 v v A -] =t ¥ -1 L s

gndaelunisinaandnla, feyaninauaiinnuminenasifiudszlunida

f1Flna, Annuiieanarasdayaiily, Avniimetesesdaya (Fisk &
Schneider, 1983; Unnava & Burnkrant, 1991; Golden & Johnson,1983)

2. mainviruaRnRen1sdnINedlsznaLnw (Overall Layout) :Jﬂ?”muﬁnm v
Aa mwﬂd@ﬂhﬂm’mi‘wﬁmﬁ (Attractlve/Unattracbve), ANNTBLABINY
T (Like /Dislike), paani@nsisalzisoin (Very Good/Very Bad)

(Unnava & Burnkrant,1991; MacKenzie & Lutz, 1989)
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3. dqunnrdnsaulssiantnssalagadusa (Purchase Intention) Anutlasniann
A% Till & Busler (2000) Usznausiag 3 Usuiau Aa nsiivinfifannste
Aufn (Likely/Unlikely) aanutiuli/léfasGefudn (Probable/improbable) tas

Auslanazdagudn (Would/Would not)
< )
NSATIRMAUAUNINGLATALND

uugeunuuasTwlnsani dwiunimeasesgnih lunsaasuaninnges

[%
o i

wwraeiianaludau Arnsiiesamse (Validity) uaz Annidasiy (Reliability) fadl

1 2
1. ANTENmes (Validity) :‘73’”ﬁmm?mm@mumwgnﬁ@wmLﬁfam (Content
4 ia o [ o
Validity) 12auuudaaunuuastusulnranilddmiunimasesinesinlyls
219198 MNANGRIATIAARY LRt uLAaua NN faudlaaiuuy
= o e H a e A!l A 174
ADLUDILUANTALAY ih@tﬂ?@ﬁﬂ@}d’lﬂi]ﬁi‘:’,ﬂdﬂrluﬂ’li"ﬁﬂ AavTuanulnsunnla
] o o § o A F=N Aél é’ 3
mm‘um?‘wmmwmmuﬂmmgmmmuﬂmm?ﬂwm@mﬂ’nuuazmmwﬂuman

paNdRnUszasAvsiaIn1sAnE

H
=y

2. pouideriu (Reliability) AduiuuuseuauFasiauaififiselawon (Atitude
toward the advertisements) LL@:@Q’]N%&I@%@auﬁQ (Purchase Intention)‘tﬂwma’au
neulfifudayaad (Pre-test) InenaaasiunguenetNa L 10 AU Lﬂ?'v'mmq |
seuarudnlaseunuaeund aunsodeaumngliRssmuinglszas -
M538e anutihan A AnduLsrRvasarines Cronbach (Cronbach's

Alpha Coeffecient) Lﬁlfamaqmummaamm’a’mmﬂ‘m (Internal Consistency) uay

Ufuwgetionaausdutlssdnasaninzes Cronbach fidaauideda 0.70 11l

wasnnaasULLuaeLaNneuliiudeyaasa (Pre-test) fungusitetauu
10 AL HANNTAATIERAN AT T TRLLUIEALIONY (Refiability Test) WudnAa

RUUTLRAVFDAV L LLARUANNFIN WAL 0.84
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AUABUNITVNIAA DI

L o o Aﬁl ¥ v 1 c&’ Var . [. %4 r=} :l/ o tﬂl 1
RduiretadidndannaaeniladunisAnidanyia 80 AuxtduaaINiRa L
nanidly 4 ngy nguay 20 au dgyddniaumesasdnviadidasienlidniy
d’ c:ll v o ] . 3 1% 9.1 B
nsneaasNTagan liAuasinuianguldugn
20 ar v |i; 8 1 + 91 & 3 Yo VY t;/

2. fRApudaungidrtaunaaaingidnsunaaselifuneuwnneWiueaduam
Tnwonudniudinazesngiiasnainsialul uazeduraldgidrsunasameu
DIENNIRBLLLLABLAINTA 2 49U

3. ddfumaaataiienauuuugeuningdeud 1 funesiudeyadnmniilssaans

Mwarseuuuuaauniu wasiniieWiiarniAntdounaneiauiEunismases

4. Bunisvsaaslaaaraniwiondd iiewsauaiunfenuasheanuaulaann

¥ 1

gidrirunnaes antuananwlasanidastenligwiundunasewidian

gunwlnrnnnaseds WgidrsunaasmetiuuaaunIngown 2 Jaiy

1
aadad 1

o o :’/ ‘2‘( k4
MedaviAuARNLse I LATANNGN LaTaR AN

& 1

¥
5. mmqummmuaaummme'%’qﬁuzgmn'\iwmamuric’inmqwmm

_é

2 d v
ﬂﬂ?ﬂ%ﬂ‘lﬂﬂﬁu’&#?%ﬂﬁ:ﬁﬂ‘ﬂ@ﬁﬂ

d’ Yy ¥ v @ 1 ar E/ .

Walddeyaannsmeuuuusaunineasidrsiumaned §idt ldnsaasuany
auysnfrasdays (Editing) Tuuungatiniuiiaung a1niuiinisasstia (Coding) wiatinly
Uszinauasaaiaiasnaniamailasandalilsunsy SPSS for Windows aiflunisinua
nsznuAnaTuAusaulsmuinen sl n1nagaLANans ttest uas Analysis of Variance
(ANOVA) ilenagauualagmse (Main Effect) uazaansznusaniu (Interaction Effect) 104
- d‘ =Y :i( g.’r v - - < 8
FoulsN AN uRznAEaLANY mgmwm‘lfa Intlunisneaeuaunfguuainssidays

d o d D.’ i s r o aos A
- AnnusszAuANTeriug 95% WielsriuindnAtyn 0.05
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- “ [T =4 @ &
ANTANEIEEY  "HRTBINTNIREUILASL TFELANRUA NN AHLALINUANGD
L-¥ & A Y% oy .
'VIHuﬁﬁLtazﬂ':'mm'lﬂ%’a'ﬂ'mé'uﬂnﬂ" Wunsamanaaas (Experimental Research)
ludnmosunmmasivea (Factorial Design) Bafidnwueiily 2 (Ussineesnindsznaui 14

b7

lunulamnn) x 2 (Wssinvdufanufaaium) lagiinisAnmiungugidisiunaani
Hiane 18-35 T erdvagluanngummamuasdslsainnisdlnfuaiasidngnidn 4 uam 80
A HANNINARENTR IAUszInauRZ AT IviAaRRa nnsiudaya uiinisiiauananis

3quaaniily 3 4ou

. :j an o cd‘ a o 2 di k% 3/
#ouh 1 atsiansssungafudnenizAuLlssIInselssnasnas ToyaInA,

b T L ¢
o

a1, sefiunsAne, #eld, snunweasausiaresngufidriaumanes
doud 2 nan1edaNanIEnLIessRLlslssnndusuazlssinnaatnantszney

WAUAG (Attitude toward the Ad) wazAanupelada(Purchase Intention)

A == o e 2 4 ] o/ o
dauin 3 naniAssidnEuziulszTInsTengunaaesiaNfusulsdszan
Auiuazlssinnnawdsznaundlunulneisaiauas (Attitude toward

the Ad) wazArNsIlaTa (Purchase Intention)
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wAte AU 31 auRniluiensy 38.75 WATNGNNARBANANTY 9719w 49 AuRally

Faray 61.25 (Aauanalumngen 4.1)

. = ° 1 o
A199IN 4.1 Lmmmmuuﬂ:?@ﬂ@z‘umﬂqwmmmmnmuL‘Wﬂ

LA 279U L demat
18 31 - 38.75
i P I4TN 49 61.25
993 80 100.00

ngunaaesdindanidaiiangiade 25.95 T (Uszunns 26 1) iaduunngunages
AnAensafEgNsauLngunasesld 2 ngu fa ngueny 18-26 T AmiluFaear 61.25

uaznguany 27-35 1 Anlluferar 38.75 (Mauantlumeed 4.2)
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AN91W 4.2 LAAIRTUALLA L FRLRZIRY NANVNARBIRUURNATNDY

218l [IUIY SRURY
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SEAINTTANEN
ngunasadauluginisAnmagluseau Bryyass a1 62 audnilufanas
77.5 seenannAenNg unaaeantintsAnmgandaseiu Bryayss Aauau 15 Ay AnluFenas
< o

18.75 ImdeflungunaaasiinisAnmag lussiurndnFoymynes 4w 3 au Antly

fpeiay 3.75 (Faname luATed 4.3)

A19199 4.3 UaMRNUINIAS AL AL IBINGUNARBIRTUUNFANITALNTAN

STAUNISANEY . AU  Samar
UptNANE Fau 1 : 1.25
JeauAnmmeutlany -4 '\ | 1.25
@gtﬁrg'cy'] 1 1.25
1Boyeyes ) 62 77.50
gendszaufFoyoyss 15 18.75
M 80 100.00

e

sl

ngunasastadinsReisalfiaduringu 16,340 1w Taangunaaasiisnléigs
aawiniu 85,000 U w uazsaldmngawinii 4,000 1w WeldtLunnNguAsaInIuA e LA
|y arnnsnutengunaastld 2 ngu Ae ngudassnels 4,000-16,340 v Aslluienas
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[] d o Q’ ]
HUN 2 wansInHansERuTaIsnlslssinndumuazlssinnuasnnilssnausa
o e e .

NAUAR (Attitude toward the Ad) LL@::m'mman%‘a(Purchase Intention)

v E 24
NP ANANTENLLRIL T LN ATNUALLSUNNA LA ARV AUABLAZANG AT L1l
AgELANaNaaantili 2 4oy Aa

3

2.1. MmanndaLaanssnuraslssnnmnlnsuinazlszinnfuanfidsa
WAUAR LATANASIATE
. . 1 o QA ]
2.1.1. nan1InageULsEnA (Types of Pictorials)slavi Auanniisialasun

WAZALN m\ﬂﬁma

§
oot of

2 1.2 nanInagaLlssinn@uAn (Types of Products)ﬁl’a‘ﬂﬂuﬂ nisialamun
uﬂzmmmlwa

i3 a 2 ] s nA .
2.1.3. uansenufngeslssinnamuasssinndufsesiauninisalason

o &
LaTANAYlaTa

] s - & da [}
2.2. nam‘rnmmuﬂsxmwmwmﬂﬁuﬂmummmmﬂq%@wumﬁ;mumq
AuauAazilszian
i Yo X o s
2.2.1. ganisnagaulssinnnindendunfindsalasuniasanfelagaguan

yalselamildaes (Utilitarian Product)
2.2.2. nan1magausiulslssinmainwseduaRnisalaruwazainuela

FaRuinfiauainuianalanieaisund (Hedonic Product)

=l o o
2.1. fMsnasaunansEnuaaslssinnanlnsuInas USSR UA N AANALAR

&
uazAMURLlada

2.1.1. Nammm'ﬂuﬂ?ymﬂmw (Types of Plctorlals) AevAuARLATAINNFY AT

2.1.1.1. uam:‘maauﬂumwmw (Types of Pictorials) G)ﬂ"nﬁuﬂm

iHafansanrarastlssinnawsiaiAuaR nudanguvaassilAnafeiAuRR

1 -:v; 74 A o 2 9 Ll ar o r el t: 1 3 t:sl as a
salasnnn T wiRaaiun s ey ana s winfiy 3.02 ﬂ’]ﬂQ’]ﬂ’lL’ﬂﬂﬁl‘ﬂﬁUﬂﬂ

U

o

sialnmnnnldningslanieansund Gelidnmiaiy 3.19 dauanslunnseh 4.6 s
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! A e @ g o 1 o 2 ! aa ) Il
nogauAuadsviAusise s ldilszinnniwsinaiu deudatisl ttest Tainwy
pANLANGATIatsiusdIAn Nseal 0.05 (t[78] =-0.97,p>0.05) Aauaniluy

; N a a a4
MNTI9T 4.7 NANINARBLFLANATE ttest AMMTDUJiaaRNNRFIUN 1 Tenda9

' “ n’ 3 as i ar = 3 o t
i1 “UszinnassnwlnsniiseiuacdanasiaiAuanvesdiistnadalaman

<

(Attitude toward the Ad) finafu” wasslfifiudidssinneesn wlnwaniuansinaiu

(% =

Taidenalanmse (Main Effect) saviAuafnisalarongesdiizing

a

A5199 4.6 LAAIANRRLNALARNFS IN MR WBARINUTLNNAN

152NN Ussinnanen ANBAY  ANRAS  ATe

- NALAR  YIAWAR NIATFIN

FLaR (S.D.)

AwiREafunslsr yalszlamiliaas 3.01 3.02 0.75
%’ﬂga_mﬁmﬁm“ﬁ'.'. (WIS IRNER) v '.
: quatAianalanig 3.03
anTuo] (1Y) 3
awelaneansnal | adsslandldaen 2.86 3.19 0.77
(WPLEANNDR)
auasAINHanalang 3.51
271 (WINW)

A19199 4.7 uamsnanisnagausowlslssinnatnsanAuAR fasAans ttest

Ussinnnn Aady  @2udagiuune ERRL

NAUAR (S.D.)

mﬂﬁﬁmﬁumﬂﬁﬁﬂuﬁaNﬁmﬁm’ﬁ_,v 3.02 0.75- -0.97 | 0.336

awgslaneensund “¥o3a4 077
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2.1.1.2. HANINARBLUTZANAK (Types of Pictorials) fapausslade
d; ~ . 3 :// A’ 1 1 o d‘
WaRansuINaraLlssimA nEaANslaTe WUdIngunasesiAIRRY

a 1 o

:I/ :9’ =3 ¥ ] d' 2 dl ar 2 9 a % °
m’mmﬂ@fmaummaimwmwlﬂimwmmnumﬂmmgaNamnmm wmny 2.57 8

& =g

ndrFieRAsRYlaTeAud mfa‘[mﬁmﬁﬁlﬁmw'ﬂql@wﬁqmiuni Feflerwinty

2.63 Fauandlupnsad 4.8 _Lﬁ@maﬂumLaﬁﬂmmr;mq?%aé’qﬂﬁimﬁﬁ t-test
TainuanauuanstsasnsiuadAny fi32#0.05 (t [78]1 =-0.33,p>0.05) A9LAA
U197l 4.9 nansmagauaLANADR ttest aunsoil Jrasaunngiud 2 cH
nddn "UsznassnisEnniisnefiuazdanasenunsiatedudn (Puchase
Intention) 184413 tnAsei * uaasliifudnlssnnassniwlasonfuansamdlsi

daalaeinge (Main Effect)siapinusialatia (Purchase Intention) 183613 tnA

A919% 4.8 uanA@Rt AN laTeRuigasElnASuunAN LN AW

T oo = e
ATtant ANL2AaE RAULLIEN

o
o

ARG ~  ARINAN  TLUURNAS

latia la%0son  §21(S.D)

mwiiAeafunsidde | dolslendldaes 2.52 257 | 090
YANAR (WTATNER) |
ausaNfwalanwatsunl | 2.62
()
nwadlansansunl | seulselenfidase 2.33 2.63 0.89
(WITUTANBR)
aussauanalanwatsunl | 2.93
()

o . . v, % Coem
ANS19T1 4.9 LAAINANIINARLAILL s TN NANABANF RTaRABAN AL ANATR ttest

b sz ANRREANNN  @0lDealyw

palaTeduAn  NIAsgIU (S.D)

A ‘=il o v'¢ 4 a o o
ﬂ’]WVILﬂE!’JﬂUﬂ'Wi‘IV‘ZJ’ﬂN“ﬂN@{ﬂﬂm‘ﬂ 2.57 0.90 -0.33 0.740

nwaslaneansund 2.63 0.89
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2.1.2.16999s2inNnRuAN (Types of Products) AaviALARLALAINAILATE

2.1.2.1. amsnaaauUssnnduAn(Types of Products) siaviAuas

HeRansnassalsaamAuinsediuns wurj'\h@'uwm@mﬁﬁ'\ma‘ﬁ
vAupsse lnmonfudyedselemildass (Utilitarian Product) Winfiu 2.94 A
FhLﬂ‘&:aﬁﬂuﬂﬁﬁi'aifzdi:rmqz'iuﬁ’i'ugmummmﬁqwa'hme@'\?uni (Hedonic
Product) Fafldnwmindu 3.27 Fuandlumsned 4.10 Wenagauredaiauadise _
TawonilszinnBudsneiudaefada ttest Tawuagnauusn siﬂaﬂziiaﬁﬁ'ﬂﬁwﬁ’cy
981 0.05 (t[78] =-1.97,p>0.05) Fauans AR 4.11 HANTNARDUFIEAT
&8 ttest aunsnPlasauafgiud 3 findnadn “ssnvAudfisafuazdana
saviruaivefiilnasialumou (Atitude toward the Ad) finafiu” uansliifiud
Usziamaasdudiuansaeiuliidenalagnse (Main Effect) farunaniselamnn
(Attitude toward the Ad) 218951iFlnA |

- R T R a a
AN 4.10 LL’AmmL@ﬁﬂwﬁuﬂmﬁﬁmiwﬁmwmunmuﬂi‘zm‘wauﬁ’l

15 LNVA LAY Usziannn ANRRE  ARRE - A%IDedy

ViAuAs  VIAUAR - NIRIFIU

I (S.D.)

alerlonildany | mwdlAeafunsiideyandnioet

(Wswamwen) | awqelansensuod | 286 |
auadﬂfnuﬁqwah | mwﬁﬁmﬁumﬂﬁ%ﬂgau‘ﬁmﬁ'wﬁ 3.'03 327 | 072
m"'f-’m’“‘;(“'““’ﬁ) amgilaneansunl E [ 5 |
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A19199 4.11  LAAHANIINARAUALLUTEInNAUAN e AUAR AosANATR t-test

sznnausn AR AnuiieldLiie

HIMgIIN (S.D.)

fudngalselomildaen | 204 077, | -197 | 0052

Auiseauaspnuianelaneensunl | 3.27 0.72

2.1.2.2. uanimnagaulszinm@uan(Types of Products)famanasialada
d’ = a b 73 5 3’/ dy 1 1 =l ) al'
WaRansnnuatealszinnduisaniiusclaiie nudingunaaesianiage
Aousilagasialnrnnduinajlslondldans (Utiitarian Product) infu 2.43 sin
e a . 0 =< -
ndAnadtAus lagase luwnnBuAsaNatANRIna lansen s
(Hedonic Product) Seilaaiafy 2.78 fauanslumand 4.12 danageudiad
£ 73
o7 ‘g i -~ 1 o’ L _a £ 1
Annselatasa s nnUssAnA AN UATEANETS tHest LNLANWANATS
agrainagiA NeeiU 0.05 (t [78] =-1.78,0>0.05) Aausaslumsan 4.13 ua
] =y - “ d { t 1
NINARLUALLANGDR test dnsalfiassunngnui 4 Tanatedn “dsznm
Auidisinaiuszdanasianausslagadudn (Purchase Intention) 283515 INABINY
M waaalidiudnlsuinnaesduduansneiulidenalaemnse (Main Effect)sia

A uelate (Purchase Intention) 289f1i31nA

d § H :’/ X 3 d
A1919N 4.12 udenAaRu AN lATaguiseduiinaduunaassinnduin

1lszInnane szinnnan ANRAL  ALRRE A3

ANUFN  AINGN WIUNNAS

- j)
laga  lazesen g (SD)

dadeslenlldaes | nwiliReafunislifeyandningt | 2.52 243 | 094
(WrsTaNeR) nslaneesael 2.33
auasprufnela | nmdifesumsieyananiuel | 262 2.78 0.81
11923008 W) [ pqpaglanneansuod 2.93
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AN 4.13  ULAANEANITNARaUaLUUTsnAuAsanfNialaTe fae AR t-test

Uszinnauml ANRALAIN  A91ATIENLL

4 ‘lJt =
A9 LT BRAN AT (S.D.)

AudajarlszTenildaas © 243 094  |-178]:0079

Audaauasnnuanalanisansunl 2.78 0.81

2.1 3.uansznusnaastlssinnatnuasssinnBussenAuasuasanusalate

2.1.3.1. HaNTENUfMNIAILssNNnLazs s RUAN AR T ALAS

Hlennaeunansnusnasalssmnmiasszindudnsariduad aedn
aDR ANOVA lénasauanslumeail 4.14 Taawndndnannasiaziluasanansemy
Sauszwineaulsilsnnamuas UssinmBudnilinwindu 0.050 deildnannndn o
30ﬂ§;ﬁﬁﬂuna§ﬁuﬁ 5 dananain “UszinnresnmlsmonusslssnnAuiniise
MazdnansznLINAY (interaction Effect) ﬁﬂﬁﬂuﬂﬁ%qiﬁiﬂﬂﬁﬁﬁi@iﬂmmq
(Attitude toward the Ad) "uaaslf Lﬁudﬂﬂizmvsmaqnﬁwiﬂmx:uﬁngzﬂezmﬁauﬁﬁ;
sinaridlaidanansemusaniin (Interaction Effect) ﬁ@ﬁﬁuﬂ‘ﬁﬂméu?‘inﬂsiﬂ‘fmﬁmq

(Attitude toward the Ad)

d . ~ . § %
AN5I9N 4.14 .mmmam?‘wmaﬂuuansxwmmﬂ?:mmmwtmwmquﬂ:ﬂizmﬂﬁuﬁm@m

wisviduasintsalnwnn (Attitude toward the Ad) AaaiANahiin ANOVA

Sum of

Squares
dszinnnan 1 0540 1 | 0540 | 1.005 | 0.319
dssinn@udn B 2,159 1 | 2159 | 4019 | 0049
ﬂs:mmw*ﬁszmwaué’h' 1.976 1 1.976 | 3.677 | 0.059
Error 40835 | 76 | 0537
Total 816.082 | 80
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2.1.3.2. sansenudingsslssinnninuaslssinndudisaniusialate

AN AKALNANTENUTINT AU LN LR ST s A udnAanIusalaga
t aa a’ A \ U + |
FotiAADR ANOVA Lanasauandlums i 4.15 TaawudnAtaanuinasiiluaseus

ﬂ?zwuéqmwdwﬁqLL&J?LI?zmmmmm:ﬂa‘:mwauﬁjﬁﬂ"}wi'lh"'u 0.208 FaHAHN

1 - - d ] 3 1
nd1 oL Al Piasanaigiug 6 Gand1edn “dszinvaasnmlssanuaztlszny
dudnnsnaiuazdanansenusaniu (Interaction Effect) Aamannalagedudi

(Purchase Intention) 189£1i3lnA" uassliivdndszinnaesniniamwmn uay

'
a1 o

UsznnRudAAsnanulaigdenansenudandi (Interaction Effect) slananusalada

@ufn (Purchase Intention) 184415 tnA

M990 4.15  udsauanIsnagaLnansenurasdssinanlannuazlszinmdudnsa

fantsrrnusalatia(Purchase Intention) AatANERR ANOVA

Source Sum of

3 Squares

Uszinynaw 8.889E-02 | 1 | 8889E-02 | 0.115 | 0.736
Uszinnaudn ' 2.450 1 2.450 3.158 | 0.080
UszinvniwslszinmBudin 1.250 1 1.250 1.611 | 0.208
Error 58.967 76 0.776
Total 603.556 | 80

uanan m‘fu Adudaiauananisnasaunansenuaadlssinnawlnsues

o

ssinnAudfiilsenauninssalusnn (Attitude toward the Ad) uazAusialate
(Purchase Intention)luanmausidunsivadianalunuunind 4.1 uas 4.2 audinsniages
Hanuuniiudunsalisan uaasliiiud liivangwnnneiazatuayudnleznm

awlrmanuazyssnmBuiiiinansenudannuse auannilsie e (Attitude toward

the Ad) wazANNGlaTa (Purchase Intention)
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d 1 i
WERAINH 4.1 nmdiduuamnansenusenaasuinnaninsniazlssinnduaisie

- "4 £ A 1
NAuAGNHAalnun (Attitude toward the Ad)
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Y a & oicg 1 . 2/ 2
2.2. pamsnAgaLlsTIANANARRALARLATANNASIAT AN IR Al RUALASE

dsziawm

221, Nam@‘wMauﬂz‘"mvxmwmawﬁuﬂmmvmmmiﬁmﬂ pia [N AUAYN
szlandldaas (Utilitarian Product)
2.2.1.1. uanrsvaaaLlssinamawsieniAuasnilsie lawun (Attitude toward the Ad)

AuUA Wﬁqﬂixtﬂ"nﬂ"ﬁa@ﬁ (Utilitarian Product)

lutlszinn@udnajailsslamildaas (Utilitarian Product) nguvnaaass
FhL@%"ﬂlﬂﬁﬂuﬂﬁﬁ@imwmwﬁl%mwaﬁmﬁumﬂﬁ%mm%mﬁmﬁ Wiy 3.01
zgendnﬂ"]L@.%'wmﬁﬁuﬂﬁVi@imwmﬁﬁi%nwwm"wwmwm Falviniu 2.86
waziflavmemageUANILANFNIAREaTH test LinLAmNuANsng
@éqaﬁﬁ’ﬂdwﬁ'@ﬂm@hLﬂ‘éﬂﬁﬁuﬂ?11‘7‘153xﬁ@i«zmm'}?wdwmw‘iﬁmmq%q 2
tlszinm (t [38] =0.61,p>0.05) Fauaalumsad 4.16

HANNINARELANRALTALART Fa s ONGILATH test §unTa
ugaaiiiud lssinmBudngetlselamdldases (Utilitarian Product)

¥

TR ﬂN“(I ﬁ‘l&ﬂﬂE]‘BT?JHIWWA‘Hﬂ’IWYILﬂﬂ?ﬂﬂﬂ')?lﬁﬂ@ﬂ;}@ﬁmﬂﬂ AL

e

‘memwhquﬂ«mwmsxm Tiumnsinafu
d i 13
M54 4.16  LARINIINARAULITUNNNINABNIANAS (Attitude toward the Ad) Pilsa

TnwnnduAnjlselenildaas (Utilitarian Product)

szinnnaw MEAN S.D. t Sig.

\ _mw*?'ﬁ?imﬁ’unwlﬁi’fﬂm 3.01 0.71 0.61 . 0545

k]

nnadlanisensund 2.86 0.83




84

v k'3
2.2.1.2. uanimmadeulssianansenINfalaEe (Purchase intention) A0

Uszinnsjarlsvlamildaas (Utiltarian Product)

TudszinnBudnjelszTamil¥ans (Utiitarian Product) ngunaans
'wmaﬁmmmlw@ma‘[mwmwl’nmwmmnumﬂw@mmmmm Win

i 2.52 Qandqmmaamwﬁa waafsi@‘llwzrmwlmdw'sﬁlqmamwm R
Wiy 2.33 Lasiiiafan1snageLANULANGN AR ttest lalwuiAa
unnsitsasnsiiadAgy PBIANRRTATINAT AT BT AT YRS 2
tszinm (t [38] =0.61, p>0.05) Fauanslumad 417

NANNINAALANRALIANETIATE FataDR ttest ATNTOUARY LI
wiud lalssinn@udnajalsylemnildaas (Utiitarian Product) f1i3tnad
ﬁmum’meumw’L’nmw‘Ewwmqmmrmmﬂm@yj@mmnmwmzmwgq

laveansunl umnseiy

= H
ASNeT 417 uasemsvagaLlssanasenaEslage (Purchase Intention) ifisa

TwninBudnsjsssTemildans (Utiitarian Product)

yszennnw MEAN S.D. t Sig.
mwiidaafunsiideya 252 | 101 0.61 0.544
analanisensund 2.33 0.88

v
2.2.2. Namswmaauﬁouﬂsﬂ:‘:mwmwsi_@ﬁﬂuﬁﬁnmmﬂumlﬁﬂ salaEnNduAn

aauasarmianalaneaisund (Hedonic Product)

2.2.2.1.8an1magatlssinnainsarnAuaRndseluwo (Attitude toward the Ad)

Audjrauasnnianalanieansual (Hedonic Product)

TulssimBurysauasanuienalanisansund (Hedonic Product)

' ey d‘ s @ g o 24 cJ as | %
ﬂ@Nﬂﬂﬂ@QNﬂﬁLﬂﬂﬂﬂﬂuﬂmM@I‘Jﬂﬂﬂé’lﬂl‘ﬁﬂ’lwmﬂ‘}ﬂuﬂ’]ﬁ‘l‘iﬂ!@iﬂ@



< as (.2 [ ° ' 1 dl o/ L] Ad‘ 1
HRBATUT NIAU 3.03 mmqmmam@wﬁuﬂmmaimﬂmwhmwgqhmq

A797N0] WINAY 3.51 {HaNINNINARALAINLANFNNGREATH t-test WUG1AN

t:l‘ o ndﬂ'd I3 :’/ ) [ ] r- 1
ALV AUARNNAe RN In IR 2 Ussinnuansnenuasnel
wadnAny (t [38] =-2.20, p<0.05) flaudnelumisen 4.18

HANIIYAZDLANARLNAUARNL B N ML ATA t-test INTD

waslifiiud lutlssinvgudsjaanesanuiianalaniansund (Hedonic
Product) f13lnallauaise luwanildnmgslanisansuad Andnviduni

1 A k74 e; d' [ LY o [ '8 1 = o o o :j ar
solsinnnlinimnnaaiunslideyac@aiugiaditaddy Asedy
AHTatuFetaY 95

=4 e i I3 .
NITIN 4.18 Ll@GNﬂqTWﬂﬁ@UﬂfzmylﬂqWﬁ'ﬂﬂﬂUﬂﬂﬁﬁm@?mﬂmq(AﬁltUde toward the

Ad) fuAjsauasamuianalaniaansund (Hedonic Product)

Uszinnnin

AMwiineatunslidaus 0.034

au

nwgslannsansunl 3.51 0.56

v 2
2.2.2.2. uanagatlssinnniwsiamnumalade (Purchase Intention) AU

guaaAniawalanneansuni (Hedonic Product)

Tutlssrnmdudniauaspauianalannaisund (Hedonic
: = ¢ t-il :ll d‘l’ ] -dl k4 A o

Product) nguvasesiiAaatansslsgaselusndnminaaiunig

2 2 o ar = 1 e ¢ L 1 -al' 5 1 ] c:?
Widayanfnde Wi 2.62 fandrAnedtreianinslatedelasant
Inmgelaniensual Taviadu 2.93 uaziiienin1TMARELIAMULANGIN
fuddf ttest TinuaNuuansatsesliia g 1A 299A12R8ANANLS
Farzndtanmnlanninyia 2 Uszam (t [38] =-1.24,p>0.05) Sauaad LumIe1s

4.18

=Sh.
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L Y. X aa
NANNINARDLANBRE ANNAILATRAEIATH t-test RINITOLARS LT

windn ludszinn@uiifiauasnnuivanalanisensund (Hedonic Product)

04

a

1Flnaliausslagefuinldnnlanrannaeiunisvdaysuand o

e3®

uaznnaslanteansund lusnsineiy

i ; -1 . ist .
A9199 4.19  udadnInadaLlssinnaInsanINmalada(Purchase intention) Nisa

TaiounBudnajsauaanuianalanieansund (Hedonic Product).

Uszinnaw MEAN " SD..

a

A 4=; as 2/ & .
nwningAunT daya 2.62 0.80 -1.24 .. 0.223

nwaslaneensual : 2.93 0.82

1 s =3 :-” X A .
INNMINAFBLANNLANA T ALARLATA NS laTe N Rend sz
snariudmiududusiaztssimbon e ttest anunsaagulsidn
AmiuAudyelsstanildans (Utilitarian Product) nasidaniduszinnassnini
3 o < b4 :#' .d‘ o 8 L = ar & & L= i @,
uansireiu (anldnmiifaaiumslfdayss@nsdnet viawanldinmgadanieensun)

1 v .
TldanaliinsvAuaRnNAalam (Attitude toward the Ad) wazALETlA%E (Purchase
intention) AuANF1ai |

doududnaaauasnnuitanalaniansund (Hedonic Product) msiganidi/szinn
] . ) .- o 3 o o vy a o & & & % .
gesnniusnsiwiuiaenldnmiinaeiunisliteysudndoe viamanlinnadlanis
a 1 v oa :I/ -g " A ' as ] ‘;' &  as Q:Jci
asund) Wdeaaliiinaiusalate (Purchase Intention) MUANANNAY UAGMTLVIALARNT
sialaeoe (Attitude toward the Ad) wudnlzimainiiganliningslanensunidaaliiiia

irunRviisalumnn (Attitude toward the Ad) Aindrlsmaniidanldnmiinaaiunisli

©

o a

BUREARIT
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P ] a v 3 . e ar
f7un 3 Namsmﬂmzﬁanﬁmxﬁ"mﬂizmnsmmnauwmamswnumuﬂiﬂs‘”mm
ﬁumu,am_lsuLm:mwﬂswn'aumﬂumutwumqmwﬁunﬂ (Attitude toward

the Ad) \,memm%%@ {(Purchase Intention)

31 wA __ _ _ .
Watisaulnng (Sex) u'ﬁmm:ﬁwahszwusi@ﬁﬂuﬂaLhazmmé?\ﬂ@%%@ T
usazlsrnvtuanilasaniiinninm alsumuiay 4 ngu(szimaIn X
Aszin@ud) Wnan1sfinmfauaacluniesd 4.20 uax 4.21 mugrdv Taamisa

o g

1 4.20 uansAnaREAUARR T UlB LA RAN TN ARLIAN AT ALAR Aot
FaTR ttest Tasngunasawis 2 Aluusasssminelssaniiinundnm
doumsnedl 4.21 uandnadzeuiiladeussuanimaseuAetaudilade
PAEIANATIA t-test TBINGNY paasie 2 nAluusiazssnyiuulasaniitun

o o

Anen wazanmisitrseitayas wuenuansisatneliiid Aynisadsizasdeys
il
Iuﬂszm'ﬁuﬂ”wsgmjiziﬂmﬂ%maﬂ?ﬁﬁ%nmLﬁmﬁumﬂﬁ‘ﬁ’ﬂm NEUNAREY
e iiinanannudclade winfu 3.33 gandn] uﬂammammﬁumwwmmﬂm
mmﬁ?ﬂa’% Wity 2.08 WasiipiNnnsMAgRLIANNLANFN TR AN AR ANl
- .-n'ammm 2 \WA AEAnn test wud umqmmnmmmmuﬂﬁmm ﬁa“vmu 0.05
({18} =3.25,p<0.05) mmmﬂummm 4.21 |
| zﬁquaummﬂ?.,I&mﬁmaﬂﬂml‘nmwwhmqmmm n@uwmmuwmmu
fntaRgAuAlae Winil 2.90 mzﬁenqu’umammmﬂ&mmmmawmmw
felada Wit 2.08 uasilavinmasauAMLLANANTaIANRREANNA 1SS v
19992 2 1WA BataDA t-test wudn Apnauanstsasnslitadiag fiszi 0.05
(t [18] =2.38,p<0.05) #q uanslupngad 4.21
nNaravnauLsina (Sex) si@'ﬁ'ﬁuﬂﬁLmzm’m5’01@%@mmuﬁiazﬂsxmw§u\mu
TN fiinunAnm feilsuuredy 4 nax (Uszinnanm X ﬂﬁ?zmm‘iuﬁ'}) #4190
agtinesanladn ldnuanauusnsirasiauabissudnunarauasndga sy |
Ussinviuanulssnniiisndngm douaadiclade wnifugussinvae

derlemildaanuds lidinlawnnazidanidlsmnnninuuulafiniy (nasldnniie
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a o !

Wdayananiuet wienisldnmqalantsensunl) wudriwaanaiinanssislateg

o

o o

nawAnNaseHdud Ay nieatin

d .
A1519N 4.20  UAAINIINARBLNALDINA (Sex) Uszinnnn (Types of Pictorials) WAy

Y 2 13 as QAJS ]
Uszinnduan (Types of Products) fiaviAuasni sialasun

dszinnniniasdssanfun WA AedE S.D.
NAUAD

AudnsfalesTendldass 18l 3.41 0.61 193 | 0.069

‘l%mwﬁmﬁun'n‘lﬁ%’mga VIIN 2.80 0.70 |

AudgjalssTenildaat 18] 3.20 0.98 137 | 0.187
| Wnwgalanweesunl Wi 2.68 0.72

Rudfsauasrnuianalanieansunl | 1 2.98 0.69 021 | 0837

WnwiReaiunslideys NP 3.06 0.88

Auisjsauasainuianalaniensual | oe 3.30 034 | -1.53 | 0.144

Wnmgelanteesund Wi 3.68 0.66

m‘nqﬁ 421 WAGININARDLINATDAUNA (Sex) Uszinnan (Types of Pictorials) uay

¥ v
ssinnauAn (Types of Products) slapusialae

=9 - L] d
dszinnninnazdssianaua ALRAE S.D.

Lo &
AMNATATD

furnsjadlszlanildany 18l 3.33 0.92 | 325 |0.004*
'Lin'mv,ﬁ;mﬁum?lﬁi’fmga 1IN 2.08 0.7
guinsjatsclamildaen T8l 2.90 0.57 | 2.38 |0.028*
Mnwwgalansensund | Wi 2.03 0.88
Rudajeausspruienalannetsund | e 2.42 0.94 | -0.91 | 0.374
WnwRaatunslideya TN 2.75 0.70
AuAnajrauasanuianalaneensunl | e 278 | 083 | -0.76 | 0.458
Mnwqalanisensund RIN 3.06 0.83
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- 3.2.a18

Tunnsinmuarateny st uunndimaasteaniuaenguiio nguf
finne) 18-26 1 uaznquiifiany 27-35 1 dleringuany (Age) ?;f%ﬂLLun”Lé’m’imm:ﬁ
R mnszwwia_ﬁﬂﬁﬂﬁ_LL@tmm;th'%@luuﬁiﬂ:ﬂﬁ‘:mvw%umuimﬁmﬁﬁﬁﬁmﬁnm A
ﬁﬁququﬁqéu 4 néat (Uszanmanm X Uszndudn) Wnanisinssuandiunime
7 4.22 unz 4.23 Audndy Taamen 4.22 uansAneAnTruARAeTuIHON
LAZHANNINARBUANARETAUARKLANADA ttest mmmﬁumam%e 2 nguang 1
wisslsznvdusulsmaniiuning daluasi 4.23 meﬁhméﬂmm
 folatauszranimageuAednnnsclaTedanAnada ttest TBINGHNAREITS 2

o

ngueng luusazlssinviunulasnniitundng annnsdieesidays wudeya

[
a e

ol 1 1 o o o = dg,
NHAMNUANATNRENIHUHANATYNINAD AN Y

lutlszinndudnafiauaspnuienelanensunfidldninaalaneansund

nguang 27-35 1 Aafaaesiruassalamn windu 3.75 gandinguang 18-26

3

Yreliamnnviduaisalamn Wit 3.21 aefieninmegat A 1NLRANFNe59s
o on 1 3 A o a :‘/ 3 1 @ L] 2
ana t-test WUdY AREUBITAUARAETHEINTIBWI 2 NGNaNEUANANINuaL1eH

o as dl o’ L% ™. ar ® A
uﬂd'\ﬁn‘; neeaiue 0.05 (i [18] =-2.42,p<0.05) ANULAAI LURANTINN 4.22

- endusenssaulsane (Age) ﬁ@ﬁﬂuﬂﬁuazmm%ﬂl@’%m@{uuﬁ@:ﬂ?:mw-
FunlaEaniinnine e unuedy 4 ngu (ﬂs:h*ﬁmw X UssinnAugn)
snunsangUlnasanléidn nqueny 27-35 T dvAunabisielamanduinsuesnny
#analanwersuniidenldnmgelanwensund gandingueng 18- 26 1l asnsdl

uedANEnn Wanaaaufarais ttest Aszau 0.05
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<} \ N
MTNN 4.22  UARINIINAKRLNATRIRNE (Age) deztnnnan (Types of Pictorials) LAy

UssiAn@uAn (Types of Products) faviAuaRname iasun (Attitude toward the Ad)

dszinnninuazdszinndun | Aeds

NAUAR
AuAngerlszlanildany | 18261 | 299 077 | 023 | 0822
'ﬁmwzﬁmﬁumﬂﬁ%’m@ 27-35 7} 3.07 0.63
dubialslenlideen 18268 | 268 | 093 | 113 | 0273
inmaelanieensund 07358 | 310 0.67 |
AuAnfsauasaouianalannsansual | 18-26 1 2.94 0.67 -0.83 | 0417
WnwiRaafunisliideya 27351 | 329 1.14
Audnjaauasanuianalaniansunl {18261 3.21 -0.42 -2.42 | 0.026*
nnqdlaneensual 27351 | 375 0.56

4 .
AT999 4.23  LAANNTNARALINATRNRE (Age) tsetnynaw (Types of Pictorials) Uae

szinmAud (Types of Products) slap1nmalatie (Purchase Intention)

dszianmnuazdsziandum ) ALade
AMNATIATE

Rudjalszlumildaen 18261 | 238 | 110 | -091 | 0374
Wnwifsaiunislidesya 07358 | 283 . | 075
Auinyjarlselanildaon 18267 |  2.09 0.84 | -1.40 | 0.479
Womaddanwensunl 27351 2.63 0.87
Auinsfeauasanuianelanieansunl | 18261 2.60 068 | -0.16 | 0.876
MnawiReafunaslitays 27-351 2.67 1.18
Audajranesnnuianelanisansunl | 18-261 2.59 0.88 | -1.727 | 0.093
T waslaneansual - 27-351] 3.21 0.69
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3.3. S¥AUNTANEI

d’l = o v o 1 o 5 1 <
nsAnmil fRdeldRuunngunaasssusziuntsAne aandu 2 ngu Ae

o oA e S 4 A e =  da o ‘
nguANszAunsAnsnd vTain ATy sE uaznguissiunisAnmgands

Brunnsraulyl nmsirmeiuatedssfun1sAne (Eucation) ABTIAUARUAZAIY

& o

1 ¥ v

AT A IBINGNNARBITNABNTZALNITAN N ;ﬁﬁﬁmﬁafiqmﬁmm:wmaﬂummﬁ'ﬂ
FRIANRDH t-test m@aﬁﬁuﬁﬁummm%ﬁh‘%ﬂmmmﬁuwmamv%mmszﬁnm?ﬁnm
Auwsiazsznvtunulsmanfidandng feil§imawiedu 4 hzgfu (Uszinnanm X
UszinBudn Lﬂutﬁmﬁ’uﬁ‘lﬁﬁﬁmsﬁnmmﬁamJ? UNA URY B1E]) HANSYIARALAN
AtITHLATuATANNAY T TR daAIATR test ?:udqqn@uwmaﬂdﬁ’manﬁu
nsfinm linurnauansirsashfiteddynesdi luynngulsznniunu

o
TN NTNNAN S

34. seln

nsAnmil fRAslFRuunngunaaassudassels eandlu 2 ngu Ae ngx

nise1iludos 4,000-16,340 1 uaznguiitissldlugas 16,341- 85,000 1
meinnsinsraseateld (Income) saNAUARLALANAYIATATNNGNNAREN
:” ] o/ 1] { ] A J - L4 =
naaetneneld faduedudiattuarnasatalafe fotAatisl ttest 10ViAUAR

:,’ Agl' ' z/ bﬂ 1 : el’ L
uazAsilatarasngunaaetitaastoens i luudastssinnueulasaniin

] o :1’ e ? < i [ A 4
WA Faflaununiadu 4 ngu (Ussiman X Uszinndudn duibeaiuilim

s $ A L = :’/

nsAn s (N way 81g) HANTARaLAIARE IEITALATILAZANARLA

b 4 3

agneANaDR ttest szwdnngunaseaiigattawelsd linuanuuansisasng

a’

ad1AuNeE s lunnngulssinviuulasnniisndngm

R e

b |

- 3.5, doTuNNANTH

lunsinsinasassniuninansa gadeladuunngumasaseaniu 2
' =] ' i Ad’ 3 ] d’ (U " o [N
nax A ngnlan uaznguiansaudn wiilnsnnquiidaseunaaesiansauds lu

i Ao L7 T . ol v = =2 1 ° c]
mqﬂqumﬁmuwmmmmmm@umu@ﬂmu‘Lﬂ A ldgnnmadundu
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frunsslunisiiasneisniaadn feiulunsAnmdaudsaonunwanse (Marital
Status) Uszinnnn (Types of Pictorials) uazUssnndudn (Types of Products) sia
FAuARuarATINATlaTE AaAtRinsAneanivlungulan (Fauas 90 999ngy
VAR HARNTNARALANRAHBTALARLAZAIINGT 1A 0RANARR Hest WL

s

ANLANAsatliNadIABNIEDR A9l

AnFufudajiruatnnnuiawalaniensuni (Hedonic Product) ngulandl
] tsl o = d’ L) q b A [ 73 7 =y %3 a ¥ s
AaatviAuARse lurnnAGen Mawnenuns Wdayananiauel winfdu 2.93
t': i [] c{l o N :!l ] 2 . 'S t ar d'
AnndrAakurasiruARsalarnniaanldningalantansunl vinfy 3.50 Wa
NNNITNARBLANNUANFANFIEADNR ttest wLdNAN@AIa ALATAe I T89YS
2 nguuaAnsanwad 1 N uadn Aty Nsedu 0.05 (t [33] =-2.58,p<0.05) fAuansly

AN 4.24

adda .

aﬂ' -3 .:{' < 2 [
A1T19N 4.24 LL’&@QN@H’]?"Hﬂﬁﬂuﬂi:mvm'}wmﬂﬂﬁuﬂWﬂNﬁlﬂtﬂl‘lﬂ’mW@uﬂ"(HQﬁu@d AN

Hanalaniwaisund (Hedonic Product) Tunqulan

“mauils dszinnaan. . MEAN  SD.

awAdafunisideys | 2.93 0.76 | -2.55 | 0.016*

{Hedonic informational Pic.)

nwqslanneensund 3.50 0.53

(Hedonic Emotional Pic.)

NASANHINAIBIBIIULTRDUNINENSA (Marital Status)siafiALARLATANAS AT

Turlszinnann (Types of Pictorials) wartlssunn@udn (Types of Products)fnejyia 4 ngu -

N A i 1 e~ 9 o Qe as 1 J o =
- annsoagnsludouiwuaauuanssetreililad iy neada s nqulasiiinunfse

TaiwnnduAnyszinnifiauasnnaiinelanivensund (Hedonic Product) AN mgalani

ol g g 3 ad o 2 9
ansuninnd s R EAwIRaaiunn s lidaya
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agiaan19iae aflsens uasdalauauuy

NGy “nareanwlnmonuazsennAuA ARt R AT ALARLS Y

:’/ d’l‘ ¥ A [d d‘ [ % . o 1
pasialatareediiing” nsAnriiadanalaanss (Main Effect) uazinuanszniison
(Interaction Effect) 2asiaudsaasy Galdun Ussiomamuazilssinyndudn ARsesulsanu
“ o N S : o da & o 4
Aa YiAuARLazANGa laTe18dgLRlnA Ineiinmmaaesiungunaeetniaiuadnsing

¥ o o d”o :’; 4 = 18 ) B

ndauenAdaieaiuaunisdu 80 au Hangaludae 18-35 T enfuagluannjamniviuas
mavaaesiutengusnetweaniu 4 nqa ar 20 Ay uisenguarldudunuilinaans
e U MeaziBsaniswinguuanslunigei 5.1

LI

al ' 1 ] i o
199N 5.1 Mﬂ’a"'NLL'&mﬁﬂﬂ?LtUﬁﬂQNMﬁ@ﬂdLﬁﬂ’nuﬂﬁwﬁ VIATUTULNITNARBN

Uszinnzasdud dszinvaasmwilsznaunldluaulaman
araiEaium | nndldidayaiieatundndud anaslameansund
MFNTANER | Tsane wisEnues lzimaneInisnfzes
@udnjelszlonlld | 1 wilseysfafurtn st Mnmaslanansunl
aae) NANNARAIRUIY 20 AU NEUNARBITUIU 20 AY
wANY | TNy ’ Taernunuany
@udnjsauninam | WnwdlieyaRaaius@niost Linwadlanisensund
fanalannamsund) | ndunasassuly 20 au nEANAR2EIUIY 20 AY

v
L T [ 4

neugdndnmanaslumsiduaid i Snuninalesainsdasie i nqamaesdau
ey Gatnz 61.25) Whanauds Sengetludag 18-26 T (Founr 61.25) nsAndaulng)
aglusziuRoyeynss Gauay 77.50) seqnAengaiiiinisdnmngendnByaes (Gatas
18.75) douse fiaduanengusotinsarlidas 4,000-16,340 un(enas 63.75) dauaniu

angusaneunnaiulan (Faeas 90.00)
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¢ aal ) e

ANFUTTNIRUAZUATIZNHS UTSONNIN LAZLTSINNBUANHARTAUAR LazAIN

salaTaaefiislng aAuANATIA t-test Lz Analysis of Variance (ANOVA) lasifiamup

2 t
a s a’ as

. 4 2 d BV o ALy v odan
rfiuANITRNiuT 95% WeedlsrdutludAn® 0.05 iNaneaauanNAguaald Aengade
Uirneaunaldluumy 4 daunsaplvamiduuaznseflsenadidauianisseanuna

aandlu 2 dau Aa

’
¥ ar

1. uarelsziannninsnnuaslssinn@uA i NANAR uaTAINAIlATe

2. HanNsARdnETiulsTIInIednguvaaasianiufauLsrsinmAusn

| la Y a cq 4
wartszinnnniseneun MlnsansenAuARLarANFalaTs

agtuazanisananisise

ar

I3 ﬂ‘“ ] ~y &
1. navaslszinmwlnsnnuazlssinnausissayAuaRLazaunclaga

a5Unan1siae

drzinnainlnmnn

TuBawmsrastszinnain (Types of Pictorials) AaNABARLAZANNAI AT 105D
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WEUANT 5.1 LHUATNLARS Cognitive Processing Model

Message or

Stimulus

Product Source Advertisement

Message Oriented Execution

Thoughts Thoughts Thoughts

Attitude

Attitude

Toward the

Toward the

Product/Brand
Product/Brand fduct/Bran

Purchase

intention

#iu1: Fill, C. (2002). Marketing Communications: Contexts, Strategies, and Applications.

(3rded) Edinburgh Gate, Harlow: Pearson Education Limited.
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