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ANANTACHART, Ph.D., 179 pp. ISBN 974-17-5750-6.

The objectives of the current research were to: 1) study the effects of package
picture on consumer decision making process, 2) study the effects of brand familiarity
on consumer decision making process, and 3) examine the interaction effects of
package picture and brand familiarity on consumer decision making process in low
involvement products. Two by two factorial-designed experiment was conducted with
Chulalongkorn University’s undergraduate students during April 2004.

The findings showed that packages with product picture were more effective
than packages without product picture on brand belief, brand attitude, attitude toward
package, and purchase intention. Likewise, high familiar brands were more effective
than low familiar brands regarding the aforementioned dependent factors. However, no
interaction effect was significantly found between package picture and brand familiarity.
Further results indicated a significant effect of package picture and low familiar brand

on improving consumer decision making process.
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. [ 4‘ o ! dld ] o -4 ! o
(Production cost) 82191l Tnatladesnemanasas AN Tesussqsinet iud sarieesdan
139947097 (Cost of packaging material), $1ANU8INIIHIDNILANUTIAT A (Cost of
manufacturing the package), 91ANRINITHLTNHLAZN1IUUAS (Cost of storage and
. . dl A dl o dl a a o o
shipping), $1A284ATANHELATEIANTN 1IN S AALAZ LITINARI LT (Cost of
equipment used to manufacture and fill package) Lag $1ANYBINT LT T U N Eadaa
(Cost of associated labor) (UszTn Ansyms, 2531)

o

wANAINI Briston Uaz Neill (1972) fldauunumunnusinivesussqinsiaaniilu
v

2 suuuy uduumuanludauresdizinadugaying (End consumer) wazumuinlugau
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UDIRAANUNITUNTLIIUATNIEN (Packaging / filling line) Tneludouaasiiizinaiall
4 dl o [y v o v o a v v IS

N uENeedussiriaziiuniin U119 LaRIE AN AuANazaanluniaila

LAz U uaziunndnaialdaudunaud A miuludouaesgnaiunssy

vssqinsiariunumddnylunssununisudnuaynisaugdsduAniunan

Tnaag unuammineesussiusiutseanidu 3 dsenislun) (Stewart, 1996)

a o o o o LY. 4 X
e vt lunisdniles winlun1sussy ezt nlun L@ AauansluwuunIng 2.1 vieil
v alldgll o e A a U al dl a d’f .
WU esussaint Ae nastndesiusainaanideenenaiiny (Protection
against damage) YNANANTNYRAINA LLANGEE NNITUAIAUAT wazAnu@asaulad

a 49{ ' a =3 a o o (% =< 1 =
anafinauluszndnanszuaunianas llaunenisuslnaanaugaving Seutihnlunisniles

a ¥ deld | o rdl ogi¥o dl [ | a ¥ Y v
AuAninaluinglsvassndnanngs twezuinugsnae aunmninilas@uinlsudn

1 v
Sy a a v a o 1

lananguilnAardeduaianaiafazluinnay

a

a

!
o = ¥

v oo : P = ’ =< ~ 0
UUMAALFIBNT AD ANTLTRNITUZLTTAUAN (Containment) GNNAINNAN NN

L]

| 1
] =

Tnaannglunsiinussadsiidudonniiaesdud  visealudounilvaasnszuaunis g

a 1% o s % o 3 tﬂ’ | «zid a a |el/ =2 1=l
AUAN LW‘I’W&‘?U??@;J‘IM%@ZW@QWW%HWWLﬂuﬂ’mu;‘ﬁi’lﬂﬂﬁ‘xﬁmﬁﬂﬁw i@ llanan naen

o 14

a =& o o dl va 2 % o rdl ] o ¥ dld”
TUAAUNITLI INAAUDINATNIAALNE IEAUAINNALAY ‘1_|a‘i@'nmmwiummmmumwﬂm

v
o

aeineaNy sl 1w lnTaliatin viseliuvenanaandne fasinliliilasgedudnlyl 144

=
NG

oo £ 1

¥ dl U o dl A dDa v
Mmmﬂi:mi@mmmmmmnmmnﬂ@ Mu’]ﬂumﬁmummmmum

=

L Sy g R o o . .
(Identification) TUOUNENNNNAUNLITRINLNITARAITNITAANA NA1IABD LTIYITEUT

¥ 1 ¥
A a ¥ a4

% L% a % 1Y Aa A L2 é’ 2 dld”v
azsiaslideyaiuguaesduiuniusinane liiindudtiaessls uenannil urnids
wenelDannsaFeenaneaing@udn (Brand identity) nnsiaauFinenitasnisldaud
soutensidayanaaiLnanssun1IAaIANeaTSEIa AT
% dl o/ o‘d‘ 1 =3 7 o & dil %
AMNUNLNUENNB8IU939 uaNA 91N azinlidn wenandngilscasdidiessiv
Tunnsussauaziintlesdudnudn ussaiusidmnuimuanlunis@eansansng dmiulu
LTUNI89NI98047 UssqsinusianfludeainanitieaiuAansuauaus (Briston & Neill,
1972) AauanaluuiunIng 2.2 sivatneidu lunisaenuuuussqinsianiusiasiagy
angnumauAnusylemildans Hanuasnadeaunnzaniudld duiuineenuiuusss
Aot (Designers) avafludiasanAadayaainnisidaniesnudaanssuaans
. . . dl [ k% 1 =
(Engineering) kazn1man (Marketing) L‘W@m:“@@ﬂLLUUUiiqﬂmmﬂm@ﬂﬁaLuuﬂzau U

dselamildananssiuarusiasniszeanguitimung uwiu luanzimaniuussqsineid
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% dl 2 o I &I o ol v dl o/ Q./dy
m@ﬂmﬁl'm@\‘]ﬂllﬂhﬂﬂgﬁil’]ﬂ (Legal) Lu@ﬁ@’m‘].lﬁ‘ﬂﬂmsﬂN‘].IV]LI’W]WIA’W]IMH’]?ﬁﬂﬂ\ﬂ"ﬂ‘wﬁ‘ﬂ
a ¥ o & o | ¥ = dl [ o o &I ¥y
AUAN Vl’]slﬁﬂﬂﬂﬁ‘ﬁimﬂ@’]LﬂMMEQNﬂ{]MNWHLﬂHQﬂU@@WﬂLLZ\]ZU??@QQE‘IAGVI L‘Wﬂﬂ’)i_lﬂllﬂ’]ﬂﬁﬂ]@

yangniemnnzanuaziiusssuungusing

WHUWATWT 2.1 waneuinnaesussqsinet

Protection

Against damage

A

At optimal overall cost

(with minimum impact on environment)

Identification Containment
Inform Contents
Promote (No leakage / disintegration)

11N : Stewart, B. (1996). Packaging as an effective marketing tool. London, UK: Kogan

Page, p. 5.

v i 4
TuanuauAaasianall Ussi iR ANAATTuRLIAY U uNsAhTe

(Purchasing) BAZANLNNIAAIR (Marketing) na19A8. ludiuaain1sandaazidudiuning

o o

¥ ¥ a dl ¥ a ) 1 o A ¥
‘I.I‘ﬂ\‘mllHN@MIML?@Q%@QWHVJMIMHW?N@ﬁ] TmmzmmmmimuumgﬂLL‘1_|1_| n3aan lEimg

q

v

a o/ a v 1 2 gJ/ [~ v dl dl Y [ a U
AL LAZNIIFIIIANAUAT AIUNNANLNATAATATTUAZLTIRA U N DadAUANTIN8 AWAN Tasl
o rtzlld a a £ = dll Yy Aa o YR
ussAtuIinHUssAnanonaziesndgaanaudly uarain1saaeds WELUFinasuinegu
sl minaaduAn TR ANATNERATNLATNNTET19A T AUAN LA T1gzeIzeNg
lwi3uneeannsdeans Behaeghel (1991, cited in Rettie & Brewer, 2000) as
Peters (1994, cited in Rettie & Brewer, 2000) TAauindn ussqinssianananalidniu
4 4 de o A , _ o y . .
A2 UN"17ABANTNEN ungm (Biggest medium of communication) Imm’l,mmqmmuumum

Y Ry a

1) vesqAnsinlenadnfegiusinannndndedssinnan menzduilnaenaliiianiaiu

a

Aalnmninadng Wevipld wiuuewdnanazldvinde lugtuuureussadneinnaienm
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A dg/ a g ¥ ¥ ' v g [ ¢ @ dl dl YA

wanTeRUAN TUIIUAY wavszudensdAuAN, 2) ussasinsiidudenlsngsiedusinaly

1 o o A 1 v a dy =< = -&I dld o o % v a

TWIAANATY AB TIUIANTBINIFAGU LATD foNLﬂu@@‘wuwm‘wmmﬂum@mz@ﬂmﬂm
v a

nsfndulade o 9, uay 3) AMMFUAWAIAMNINEIAUES (High involvement) HListnA
o Y o s v a o =R o £% dl [~ dl 3% Qi
azanAadayaainussaiueidsznaunisindula ussadnsiaaiutiniduas lvdeyanen

1% 1 %

a v aid o a dgj
vAUAMHANAIATYRANIRRAL AT

o

WHLNINA 22 UAAIAYINANTUEUDILII NI L Anam Tuaiasnge

Marketing Designers
Consumer research
Suppliers
Packaging
Sales Engineering
Finance Research
Legal Purchasing

i1 : Briston, J., & Neill, T. (1972). Packaging management. Essex, UK: Gower Press,

p. 3.

X o o d ¢ ra L
uananid WeuFeuneuniudeluennilsvinnauuds ussqindiiflude tawunnly
foaiiAldans (A free advertising medium) (Lewis, 1997) FHNaNZNA19997 s TIUAR
i 1 v
wassagluiusnfvintudndulsnmimidue Tnwanduin 1l fadudildanslunng
a dl % =R 1 o e . . 1
nanAe Tuenun TugUuuuaesussqsinusfaaviniueus (Media cost is zero) insnzgnaanat] T
FUYUNNINARRUATLAILEY Duncan (2002) T8 lRAanuiugn ussqinuiiiudelawnnng

1/35@ANTN1NHINNAA (Cost effective) azuanannazlidaadsAnldanslunisiaiiadn

q

Tawnunuds ussinsidaiudenilanadnnedusinasiuauunn naalédn ussasinet
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| 1 dld ¥ a 3 | o 1 [ ZJ/ dl
Huthalzmnnauisdenifusinanuuindususunmanaluudazdu vidluanusnag)
i’/ a % % 1% A 1 1 14 dl ¥
vutunansduAn lududn vsastlussndnenisldaumntinu
nanalean ussqinusiiilude Tuwanndse@nsnin M ldanisldussqimeilunig

ananannanann TnaaudiAnyuarunuimuinnaesussqineimieiunisnainazlinann

e luansusalyl

ANAIATYUASWINTIUBILSTTANUNNIAIUNITANA

v dl dl o £% o o= o o [ %
unumutin lunsdeansin liussansiiaoudAnynieanunisnana Tuilagiiu
ussqinildnaraniuasflsznaunienisnaiandrAnyat1emils AN AR ue9L999
o Y o DR o] £% o | o dl 1
AnEilusnunisnaann liasiuan saualiussqineiitu P faf 5 Tudounaunienig
na1m (Marketing mix) 8ul#LA L@RADTT (Product) $9A7 (Price) daniananyiing (Place)
LAZNITAILETNNTRANA (Promotion) (Nickels & Jolson, 1976)
UNUMA9USIR U lanun1sman awinldaIna1nanaaas Briston waz Neil

(1972) lenanaldan ussainusiazsasinilesdanazane wazazfasansludaidulnilas

q

'
= @ o0 Aa [

o 1 dij dl s o‘d‘ 1 Yy % o % o o=l v dl o
AMNATIU s]NLN@?QQJﬂ‘]_Iﬂﬁuﬂ’m‘ll‘ﬂ\‘]‘]_l??’ﬂﬂmsﬂ‘i’]ﬂ@?fﬂqsﬂ’]\‘lﬁ]u m"Lum?aﬂmmwmmmmm

7

%
= 2

Tumsmne@ud Wistunainudaivanlunadunsuzdusunsmuazidiilunisn
Hlpadufin uenaniiudn unumuiaflunnssdudnesussafoeifasiulidamuannnig
ﬁU?ﬁf\;ﬁmeﬁgﬂmmummmﬂu Silent salesman (Pilditch, 1972, cited in Rettie & Brewer,
2000) ﬁﬂa:fiﬁﬂguu%mwauﬁﬁ TemaneaNen szt if ez e iy
51”1LL@zﬁ?ﬂQﬂﬂﬁ%@auﬁﬂﬁﬁwﬁmﬁuwﬁmmmw wriseanninaLanevialunsaiussy

giiutinneudn i laai lisedldann

o o o v 1y p o A~
ZV]LMQV]V]’]SLVU??’ﬂﬂmeVm’]QLﬂqNWNUWU’]VIV]'—N @quﬂq?mqﬂluﬁquzLﬂ?‘ﬂ\iﬂ‘mﬂq\iﬂq?

s

RaNA AaInTlasenladsiude Kotler (2003) laaduns/1asatl

o

a . o o ndl o 4 £ Q} o o
N5USTNNTAULEY (Self service) udladedAryninliunuanurinnuesussqsine

dl a =KX a o % g dl 1 a dlf
Lﬂ@ﬂ%LLﬂ@ﬁiﬂ@qﬂsLuﬂﬁﬁ] TUNAINNNITVLIEATTANTTUATNFNDE LULLIAANRITUIBINT

be

¥

UTNIAWLEN U filasunsiis uwnAntidnalinisdndulade o qnanaaesdisinad
ANANATY NN Kotler (2003) na1991 Tuusiazsgilafunfiinazlaruauduanansng
aguINDY 15,000 1813 uazdidinadlanianenududtnawaauwds 300 $18n1969

= o o dy a ¥ s T & o Aj My A 2
UM ﬂ@zﬂ@mumwmzm@m@umﬁlugLﬂmmammmmﬂumﬁ@LLuuim”memmﬂq



16

o 1

1 L2 A dg/ Yar v 1 o
A1UUN (Unplanned purchase) mm@meﬂmuLLNmzr};u@m\iﬁ@auuwumu (Impulse

¥ a

dl ¥ v a dqj 1 o ?1// v a dal a 49{
purchase) @egL3inAaLldnar lunnsdndunlade ldunudn veafannssindulateanaliny

a

Tinnelunanives 53U fAariu ussqinsiasinuinidudanisaaia luindungading

1
ol al a a

(Last five seconds of marketing) Ussqtusinilss@nsnnasailufesdgouantslunig
=K a =X o a g ¥ aI/ Yo Y oa 1%
AegAAINAUA aFLNETNAMANTRTeYAWAN a5 Auiula i LEL3inA uazaieAdu

1szsivlannsiaduAn lun1neau

3 o o

uslnAigIusAAY (Consumer affluence) fii3lnalutlaqiiuiianuiaduanald

a q

°

e

% 1
Y a % o/ LS

aaennIu MM IR INABIN s AUAMENEAINATAIN RaaRAUANANINgLANEDIAY

a

dl ¥ ij/ 4 ¥ 4 = '8
UINAARLAUBIANARINININ A UL s el I aa e LASNWNATURUNTUAERT Tu

grugiussqiniidudaunilazesdudn guslnaaeieanisidiunisnenauesainuseqsineg

]
a

:j/ k4 ¥ o c dl a a
Manesuauazanauaslunisldau gﬂmm:rm N13NINN LazAuNIANRlaninan

a

= 1

nsldussainuaiing Inetssafnsina N sonaLaueInINseINIsanilinasiyas

a
1

3 (Added value) Tazin lia1n1505991AN WA 1H49TW Nz L3 tnAduRNaza e

=)

b

wiaussyinsinneLaueslannga (Kotler, 2003)

2D

ANANBUUDINFIRUANWAZAIANS (Company and brand image) 11599 70usTal

] o o

doudrAnylunisdeansiugualna ludiunigainanmansnizesna AuAuaresdng ey
vg9qiuaifluganin g ustnAssantiunsdudiuazessns 16 uinm Keller (1993) a8ue

31 ussaniniiunilaluasdilsznau (Attributes) szinni il avuinaadasius@udn

o o

(Non-product-related attributes) Nid21d1Asylun12a8519n9@anleens1@uAn (Brand

o/ o/ 6 o o 6

associations) NdNRUSAUNWANEIRIEUAITEBIANT T9aztinlildn9aiennpmI AL

a Y a

v dl o 1 1 = a o dl = 1 =1

Al luign Fivatingn natlandlsEn Campbell's Geinisilszidudn fislnanaaiiuis
AnEinsellasdnauazineas Campbell's Tnaadsde 76 Afvsiall aaanLluyaring
TnenumsnduAgane 26 AuiTanansy

TaN1"ANNTATIUIRANSTH-(Innovation opportunity) 19397 NTluWIANTIN

Y a

anunsnthdsslemiingiusinauazrinnn s aNngHuan a9fnIRHARIIBIUNINANAY

a

NI LN U9I A el Il AuanTRlannzsia 1 dnannsntanduauls (Resealable)

WIaLITIAN TN I NNUANIBLAZANNFUANLE 8 WIRNITNN AN ULIYTUAEH

Y a

1 1 ¥
douluniaiindauitimenisnans wanzfusinasiasnisussqineinldaraanaunayiis

u
|

nsldnlaigeenn druiusnetinsresgsianinisudeduiuludundnnssuaesussqsiod

atrawiuladn 1Hun ganativen dsnstudsiuiuasnuuiaaiiuenniauaemily
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LNANHOIRNIZAN LazgINALATeasdnaN T9gUaAnHRIANAENTDIL999 U AN

aAny lluisnansuet

VAR UNLN U AN 19ANNA1INTIINA WALNLMATANANATY
299159904 lusuinendasiunisTuwan ARaumunusinninissiunisdesinisnaia

LAYNITRDATATIRUAN

UFFANUNNUNMTRRATATIRUA

[

a o =y AR ::4' & v A a
MINAUAT (Brand) MNEN T8 visedayanuadlninldlunisszydnduavizaninisia

Huaesdilsznaunismele neddngdszasdlunnsduun@uditiueanan@udreeeuts

o b4

(Kotler, 2003) D. Aaker (n.d., cited in Duncan, 2002) Na19971 AT AUAINIULNNAMUN AL

¥ 1
14 |

v dl a v dl YR 1 dl = Y a A ?x// = ?:/
mum@@nmnt&umwj ‘Emma‘mn%gmwmwm NIDHNARALAN Mailinatlnilagis

ANAUAZEHARANAUAIAAILIARINY

b

v % al o o va v dl a = mz
ANt ilad e ldusnnaneenu g uanimnug un

49

] 1 o o ?:/ % 1 Y o a ¥ K [ Add‘ o % a 2
LLVIT.I@ZVLN WANFNNAY ANELNNTAFI9ANLANA NS N LA ARANRSR L TWAE NN IR AUAN

a %

TWeRIAUAI IR LN A9 Keller (n.d., cited in Kotler, 2003, p. 419) Na1991

piad)}
2

>

o

a a v

a Ao y Ao Y . a8 v a o Al o ] P
“mﬂwﬂﬂfﬁuﬂ'mmm‘ﬁﬂuﬂﬂLLﬁlﬂm%‘mﬂﬂmuﬂﬁLL‘uuLm;lfmuwimuﬁl‘j‘ﬁ@uﬁﬂﬂﬂﬂ ﬂ')qmgﬁﬂﬂ]'ﬂ\?

1 3
a

fuslnAneaiuAAN T IaIALALAZsEANBNINNNT LT UIDIRUAY” ANA1atLARS T
wiudn asndudludaielulanesdislng nanafe Wuniaiug (Perception) NfLsinAN

1 4

FlaRINAUAT TearlkasanIsT LN IANENIeIATIAuAIAENITFnAu]ATe anFivati1eTy

R vy a v v @ P | A on A o oo '
LL'ﬂQﬁJu sﬁ\jﬂqiﬂﬂm?’]@uﬂqLL@Qﬂ@x@]LuN@uqu@m@NUWL‘Mllﬂum]ﬂu LB Lllﬂgﬂ‘]_l??"ﬂﬂ%slyu

o rdld a ¥ =] a [ % 6 @ a o 6 o [ 3 ¥
UITINUTNNFATIALUAT Johnson & Johnson THANANHDLTIUNARA AR UTULANUAD
< o 4 rdl o ar dgj Y as 9 = dl qI/ a Y 1 |
ﬂ%mﬂu@mummmmsﬁ@LLﬂﬂuﬂuQﬂu@wmmLm@uuiu@mﬂqwm@a@uﬂWQWLﬂu
a o rdl o o [ ¥ v a A d” a ¥ dw dl
HARNUNNIVRNIZATUNTUIANFATINTNAANNABRINTG Lmszﬂmmusl@La@ﬂm@m’mumﬂumm

a ¥

Lewis (1997) linanaiiiniingd duArpesengeudatlsng Widiuilugtlasss wina

a v

a v A dl o dl o o va ¥ i// = 1 a ¥ dl 1=
mumm@mmm@LL@zmmmmm\imf;lfmmumwwﬂu@umuuu@mm @umimﬂmm’]

a Y o 1 v K

auAninazgnuesd uduArannanen aedusnaaiugmAinianlanin gusinavia

! 9 1

v
Y a a v oo ]

lafazanaRuaalusuauinInndnaAdRnALN MU ARA WAL ATNEIATYIRIRTAUAN

q

' '
o s ] % A I 1

RN IRLINAENENIN1IAAIAGST] BAT IR AWATIRY AR WeRUL Te99q

a

' [ Y
ISV o o

TuaifiilunagminianidoudAnylunisa¥ienan@uan fistimszussaineidudadmuans

)

I o a % ¥ 1 3| dl rdl
IATLAUAN (Core value) m@qmmumimmqLﬂugﬂﬁﬁu Wegannluniaznisnin
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a

NILLIUNNINARTINAANALAT IEANWANENSTWLAY N19aF9ANLANFNNAIELITIA DT
asnanaflunagnindnAryiaza¥eannulaaeuliiuas@udn (Spethmann, 1994, cited

in Russell & Lane, 1999) A3l 11990 NN1seANENNAIINNE DLW A0 49

¥

1 v
inlse@nininnisldauaesduin deansifisinaiuinuilsslomidennesdudn anvs

a 9

F9R519ANLANFNY v‘iﬂﬁmmmﬁqLLuﬂEuﬁﬂﬂ@ﬂmﬂquﬁﬂLmummgmﬁfrﬂﬂﬁ LAY

ey o e A A v o = o @ A
Luﬁﬂ\‘i@’]ﬂU??"ﬂﬂmsﬂLﬂu@‘ﬂt‘?\l‘]ﬂmqmmﬂ’ﬂ ML E ”’N@']N']?ﬂelﬂ]Lﬂu@@lunqﬁim‘]ﬂ’mqﬂﬁ‘zmq

730

Auiusnaduddniuglszneunisaatesi lansoasulnwonludeniAnldanage

ki Wavieed Ane visaAaReNunW L6

ANMFULNUINU91U9394T0u77 TUN1980479R3AWANTIU Ellwood (2000) THauun

aantiidu 4 dsesnislngdep (Quunind 2.3) andunausiaifssie i

n1sunilas (Protect) LWAUAASTNAUNINTDIRUAT
AfRganNIsnAeans WNLEINATLITeRTAWAN Taidnaziluyadnnw

6

U995 70u9TN
nIAuAn AnutlszTamiisanniantis iaasaesdua naanaulinnaaziasniuananduan

= A ' a % 1 1 ?.’/ d’/ Y a d” 2 g v 1A 1% ﬁ’/
u@mmwmuﬂmﬁmmumqm VI\‘]‘L&LW?’]ZQU?IJW’W]@@MW]LW?’\ZV’W@MQ\‘]Q’]@HV’]’]HH@%

ANNTNAALAUBIANNFBINTTRIRLLS faitllsrdnin nnisldenuaasdudasnaLug

v 1
|

° o dl V% v @ KR 1 a v o/ o/ o/ el o ¥ dl a % V%
mmymm::muiumum@mmmmmmum mmuu';“';“f«gnmsmmmumwﬂﬂﬂﬂ\mumlmﬂ

u

Tuanwanysal Asflunisuanstaguininaesdudinagnielu MR inafnaNTe
SR @UA"
N15L9T (Identify) LN@SEUASIAVAINTELUSIUAT

dl a ¥ o 8 % ¥ dl o o A 4 =X
UV]UWVIGLLLT]’]?ZQ@Z\i’]'3[513’1Z\iuﬂqﬂl'ﬂQU?ﬁ‘ﬁ]‘ﬂmsﬂﬂﬁﬂluﬁ"]uﬂ’mZ\i’] UMD ABNATNITOAN

1
Y a v Aoy

aaaNaula uazdngslaliigndinnisneaeciednan vialasulaannsdudn’ldag)

1
=l

o [ % ?x// o R 2 dl9/ 1 o o K Y a o a v
gzan muummﬂmmmmumwmmmeuﬂummmmu%mmaanﬂmmm’mum LR

b

Wigslnanentefuda Ineedflszneusineaesussaing drauduawin i dan7

4 dauudausifueseeivdiennnlaniay ATUNTIN WAZLAANNNATNAUAN Tnel Keller
(1998) lFan iR lunsszymeGudn (identify the brand) Wumilsludmgulsvasiudn
2931999470u9F wanimtlaainns Widayaduduaslueundudn (Convey descriptive and
persuasive information), 811438ANNAzAIN lNNTUREaLazUnilaaduAn (Facilitate
product transportation and protection), @=A3nUN199ALAL (Assist at-home storage), Laz

dnalun13U3InARKAN (Aid product consumption)
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N5 1G9 (Dispense) tiatiulseaunIsalaInnIs i nsIAUAT I UATIEAY
fununaesussiue udenaunsdndulagens nshagaaNanla uazng
FLYATIAUAILAD UNUMTBIUIRI T INNEuAIN ST AR AT NANRDATIAWAT LT
anAnaadudnmasedldazimunliifugnAilsyan ausnasensduii (Brand
=K ¥R [ dISJ a ISP a ¥ dl a Yas o‘d‘ 1
loyalty) un18109 ANsFANyNRLNHLTINARFeRIEUATRAAINNg AU ssaunsninn
Aanalailaldnsduaitiu wasdaanisnaslasumanuianalasiugnan (Assael, 1998) Inel
o c = & dldl a 1% %'/ ¥ Y a Yo o o
ussqfinusiariuinaeasnduinaasdunaunislinu uazdisinaaclddudanumna
AudunnATan ldauAT Tenaiinauiuaziafeaia AsiuussaineiReiiuseiidonlu
nssnAnAn liAULlsraunisainslddua daateEu aaaniunitdeaiAranngg
g AI o dsj va @ o Y Y a a PG dld 1 a ¥
Snnnauventesniud uaziuponnaulan fazin Wi lnaninAuiAnnAsans&udn
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A Aaker, D. A. (1996). Building strong brands. New York: Free Press. p. 86.
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1) AaNa3ela (Sincerity) wisaaniili Batdnefnf (Down-to-earth) CIEN
(Honest) u?zw%f (Wholesome) wa d1i5auasld (Cheerful) lown m331AN McDonald's
waz Hallmark L{lug

2) ANINNILHIB BTN (Excitement) wivaaniilu ﬂzgiﬁmﬁy (Daring) 84814 (Spirited)
T19AUAUINIT (Imaginative) kA MuaNe (Up-to-date) teun man@uA Sony, MTV, Laz
Apple Wi

3) ANNTETUIAIAINAIHATD (Competence) wilsaaniilu Unidene (Reliable)
aaauanuaN (Intelligent) Lag UszauAIINg1sa (Successiul) lun nan@uAn IBM
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4) ANNUUI (Sophistication) wilsaaniily 32Au (Upper class) Hiausfinvag
g (Charming) 16un m31@uA1 Rolex, Mercedes-Benz, WAz Revion Ll

5) AYNTIUIEIANLINANTT (Ruggedness) Wiivaanifli 1a19NAanssNnaIas
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WHUNNT 2.5 meimﬂ@%’]ﬂmﬂﬂuﬁﬁﬂﬂﬁwm‘ﬁuﬁﬁ (A brand personality framework)

Brand personality

Sincerity Excitement Competence Sophistication Ruggedness
® Down-to-earth ® Daring ® Reliable ® Upper class ® Qutdoorsy
® Honest ® Spirited ® |ntelligent ® Charming ® Tough
® \Wholesome ® maginative ® Successful
® Cheerful ® Up-to-date

11 : Aaker, J. L. (1997). Dimensions of brand personality. Journal of Marketing

Research. 34, p. 352.
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Tun198eansuULNINLALL (One-way communication) AiugnAuinndinazilunisdeans
wuulFmeuiuaaInie (Two-way communication) na1a 691 nsaea1sn1Inatnluamm
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(Sponsorships), LazN1atAUENEAALAASAUAT (Trade shows) ARRAAUNIIFAGD

iUl wazuuneaansdnilng e :91919n171F E-commerce WAZIANLTLANTN 1NN

14 a 14 dl % o 4 2 { val 2] a o
ATRNITUTNITYANAN “ﬁ\‘i@?i&@uu@uuﬁlﬁ@ﬂﬂ’]LLZ‘]%ﬂ@}I%INZQQHiﬂ'ZQ’JHL@EI%@Q@Qﬂﬂ?

(Stakeholders) AN1380413AUNINE9TY Faan9lRA1T197 2.2
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LEUAINA 2.6 LandlAzaaianisnatanned g liun1s49219n19M 8 ALLLHAN AT

Mass media Specialty Sales Direct
advertising advertising promotion response
Marketing Events and Trade shows Merchandising
public relations spaonsorships and POP
Personal Customer Licensing Packaging
sales service

11 : Duncan, T. (2002). IMC: Using advertising & promotion to build brands. New

York: McGraw-Hill, p. 17.
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%

Muandunvesduifiagniely uananniy ussqffuaiiaingnididudelunisdesnsians
mammm’quﬁmwmimLm??uma?mwﬁluj Vi nhsudedudalin waznisanuanuAnLaN
AN Taeninnisnanaenarvunliidanouifenfuianssunismann (Tie-in message)
UsnpuussqiusfifedienldiuilnaszAntenans g felunseliussqssnusiazsin

1 1 1 v
wih e lasdarinnisdedisnisnanns 19 daitduALWiune (Duncan, 2002)

AN9199 2.2 WAANLFELNNARY Brand contact

Nonpersonal contact, One-way Personal contact, Two-way
Mass media advertising Personal sales
Public relations Direct response marketing

Sales promotions

Specialties Involved contact, One-and Two-way
Merchandising Events and sponsorships
Packaging Trade shows

Licensing

Customer-initiated Two-way contact

E-commerce

Customer service

i1 “Duncan, T. (2002). IMC: Using advertising & promotion to build brands. New

York: McGraw-Hill, p. 18.
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ﬂ@%’ﬂwﬁﬁﬁ"mqﬂﬂa (Individual factors of perception)
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N155U$Ms1RUAN (Brand perception)
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WHUNAT 2.10 LAAIBIALTTNaLIBINNAN BRI AWAN (The three components of
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Competing brands
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Brand Market value
contributingto brand =~ 2 | [==—=m=-- >
equity of a brand
equity

AN Biel, A. L. (1992). How brand image drives brand equity. Journal of Advertising
Research, 32(6), p. RC8.
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S. Robertson (Eds.), Perspectives in consumer behavior (4th ed., pp. 317-339).
Englewood Cliffs, NJ: Prentice Hall, p. 320.
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‘17llm : Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspectives in consumer behavior (4th ed., pp. 317-339).
Englewood Cliffs, NJ: Prentice Hall, p. 321.
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Englewood Cliffs, NJ: Prentice Hall, p. 322.
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71

'
o aa

Assael (1998) N&1991 WLILANABIALARTIRAANAMANTRRA81szn19E dnatl

TunuusnaesiruARRenT AuAlsuinnidnisanwels (Compensatory model of brand

¥

attitudes) M1 InAaNNITAIE A ANTENIT W R fasmeaensdudidasnnuaniTRnu

a

v
doiu TnanasnvesnuanTAnnnasgnilssiudwinuaf lunisuanvzanisausiesns,
a v . v 1 =X I
AuAnlunngan Ine Assael (1998) Uaz Hanna waz Wozniak (2001) lsinannnatlsxlemi
PIULLRABIARARLDY M THINNNIRIAI AN TIASHRALAULAYARBEUDIATIALAN

Liﬁiﬁl‘i_lLﬁﬂﬂﬁﬂﬁlﬁ"lauﬁ’]@:LLﬂQIﬂﬂﬂﬁiﬁ@W?m’]@m@NﬂﬁﬁI’g‘iﬁ‘ol,ﬂﬁi‘muﬂﬂi‘ﬂimﬁuﬁﬁuﬂaﬁiﬂ

v |

p3duAn SeazilsinnismanpanansansLdaiNanaTRT v asilugnene

1%

a a v & [ ndl |
Audn Tuanzmaaiuiaunsadiulaudlannanifnduqades

¥
<

atelafin wWLAnaasiAWARNIiAANAENIRNAT sz N3l

o o

gy Ao
HUaNNANAN

v

=
e

MAUAR lnLanazgnarINd Az lidacnsslanaie vievues 9luaanuiduass

1
o A

Lmeﬁﬁﬂﬁqmﬂu@ﬂLL@:mﬂ’l‘uwN@Wﬁwaqummmmisﬁ@ UszneunuyiAuARAedng
(Attitude toward objects) iewagnmgaf liansullgnisiangfnssnliianaly

(Hanna & Wozniak, 2001) #11# Fishbein lag Ajzen (1977, cited in Lutz, 1991) WRILILLLY

%

ARNTAUARFBNEANITN (Attitude toward actions--A UINUN

act)

ﬂﬂﬁﬁﬂ'\iﬂﬁﬁimﬂﬁqua (Theory of reasoned action)
= a o ¥ | dd‘ a v o & ' o a

nounsdfulaeldivsnaidunguinesunenuduiuissninairuARuay
woAnesN lFdnanEan IneRmuINIAINILLS1aeiALARNIARAN ANANTTRTA Y
Usenig nqunisdfimteeldwenalidesunad) nsiazpiamngAnssneedusing b

1 1 o o ¥ =2 di o a Y a dld ' a .

agaunuganiusesFnwaGesiAuaRveiUsinAnNsengfAnssu (Attitude toward the
behavior) 1MNNITiALARNNFATAT (Attitude toward object of behavior) (Fishbein &
Ajzen (1975, cited in Lutz, 1991)

7195 Assael (1998) N161997 NI TANALARTIMNNZANAITNANTU AN FNITNN 9T

” ye L X - &

siran1aldaudn (A, WiliRansaniinedusn () Tnanss sietlimazwnfinssunisteuas

N9 ldauAay Lﬁumﬂ’mummmwwﬂwlnmmummmmmlﬂﬂ TnesiAuARNNsAadng L

k73 v

a4 Ll ummsvﬂuma?mmmwﬂummmmuﬂmimmquim Fag1aein wiangu3inAazl

u

VAUARTIAGBATIAWANTNLUFINGNTITVA LN ustsnATiunsanniinlsandviruailudsay

FANGANITNNTTRIOLUFAAINATY



72

[
A o

X Y a | - Y a . I o wal
1ANAINL wqa:rguﬂﬂ,m@ﬁmmﬂ ANITRBINLTINA (Beliefs) tlun1s5usniduna

o

v 1
A TaRuA1 (Perceived consequences of a purchase) faAaLn
NN FNTTHANNNTDRALAN (P d q f ¢} h )‘V]‘ﬂq@Lﬂﬂﬂ‘Umu

[ % o

183 HInNnannsFuiienmantifneasnsdudiall nannae JuslnalulaliaaudAyiu

7

o o

AnsENRneR AN I ldAua1” nusazliaoudnAtyiu “nisldenanuudnnn i

o

YAIAVLAIINNTN T UNAaINNITERINA AN (Assael, 1998)
o = P % = o A o p o a o
aaving naunsUfTRlne I nanaaneiaduaunuenilaaniAuaReesn

AR AB BNENALDIFIANTNAeNGANTINBeHLFINA (Subjective norm) LU BNENATY

=

prauAFILazngNiNeu TneARaAzATNTINAINEAT89NgH (Normative belief) 11Hans

o

] a ] QI QI dl dl dl { Aa a ] & = Gg 1
W@qumm‘ﬁ‘mmﬂmmum sﬁQﬂW?VIﬂQN@ZN'ﬂVIﬁW@ﬁl@‘i.qlﬂﬂ@ﬂ’]ﬂuﬂ&lL‘WEI\‘ilﬂﬂﬂ.lu’ﬂ% u

wun i lunnsleudeuaunInsasyana (Motivation to comply) Aetiu Tutnsanianisad

Y Aa 16 O

s lnAanalifaan1steduA1ui9esing whAaElusasdEans lA5uansnaaINAUTaLdng

u

wazlunenduiugislneanadeiniseduaunvesng uildannsngaldmezldldsunig

ganfUaINgIAN (Hanna & Wozniak, 2001) A9 IULHWATND 2.16

a

{ ¥ a a oA ¥ IS4 ' o o dl
ﬂmqimmgﬂum Wﬂﬂgﬂq?ﬂ{]Uﬂtﬂﬂi’ﬂm{ﬂN@NﬂﬂLLﬁ]ﬂﬁl’]\?'ﬂ’]ﬂLLUU@’m‘NVIﬂuﬂ[5]‘1/]

naanAuantivatatlsznnsa 3 Uszng Aie 1) nenisuiRlae ldmwnuaazliaay

o a

AdtyAungRnssuNNanTiALARFRFNARAN, 2) ANNTBTRIHLEINANAAINN9TLETNA

'
aaa

angreenisdauA il ldinaanAmanRuedun, uaz 3) dadeniananasenymnssy
203513t AR eTAuARIaILAAs NENSENgRALY MNUFSIIINTsTTadaLIAR NN
”qﬂuﬁﬁﬁw%mﬁi@ﬁﬁuﬂﬁmmqmmé’fm

wnagn1sdauguNan lngaruaadn naegnisdfiAlae lmnnaaisisaldegune
ArdNTuSszwineAa e TiaunR LATNOANITN waziiAaNusudnTun1IAIALeT
noAnIINLevEL3inA faeenariy 411398289 Ryan WAz Bonfield (1975, cited in Assael,
1998) Fawudn ﬁﬂumﬁrfi@mi‘%@auﬁﬁﬁmmﬁmﬁuﬂuizﬁuzﬂqﬁquﬁﬂﬁuﬂ%ﬁ%@ﬁLﬁm%u
ARNINNITIAUARAeRIT WA Ine AT war TR0 WaNIdHa89 Wilson, Matthews, uaz
Harvey (1975, cited in Assael, 1998) %I\mmmumqwﬁmiﬂﬁﬁ”mmﬂ‘fmqmmu@'ﬁu WL

o

i %
21804 AAuARNINAANAUaNTREYA s 9 inadnsiduhaaiu InaiAuaRsonisTe

[ s 6

WA TN AN US LN ANSINNTTRNNATUITININNITABAFFRATIAWAT UaZ Knox

)

uaz de Chernatony (1989, cited in Assael, 1998) ANANHWIALARIDIELFTINAUUIA T

dl o

{ % a d’l a ¥ Y =K a d” Y a
HNWLIN mﬂuﬂmm'amisn@mummmmgﬂhLﬂumemmaqummiumisﬁmmQm‘lﬂﬂ

o)

dl a 41{ ¥ ' IS a a
‘1/1mmummmimmmﬂimmmw



LEUNINT 2.16 uananaen19UoRTnaldmena (Schematic diagram of Ajzen and

Fishbein’s theory of reasoned action)

Beliefs about Evaluative Normative Motivation to
consequences aspects of beliefs about comply with
of engaging in beliefs about what normative

the behavior consequences others expect belief

(b) (e) (b) (m)
Attitude toward the Subjective
behavior norm
(A) (SN)

v

Intention to perform
the behavior

)

v

Overt behavior

(B)

11 : Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspectives in consumer behavior (4th ed., pp. 317-339).
Englewood Cliffs, NJ: Prentice Hall, p. 332.
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WHUNTNT 2.19 LAASLLILANABTBIAINN NI (Conceptualizing of involvement)

Antecedents of involvement Possible results of involvement

PERSON FACTORS Elicitation of counter
arguments to ads
® Needs

Effectiveness of ad to induce

Amount of information search
communication

®  |mportance
Involvement purchase
® |nterest
® \Values y, Relative importance of the
With advertisemen// product class
OBJECT OR STIMULUS Perceived differences in
FACTORS //V product attributes
) - With product
® Differentiation of [~ Preference of a particular
alternatives brand
®  Source of With purchase B |nfluence of price on brand
communication / JeceGns \ choice
®  Content of s

Time spent deliberating

alternatives
SITUATIONAL FACTORS

®  Purchase/use

7

Type of decision rule used in

) choice
®  (Occasion

INVOLVEMENT = f (Person, Situation, Object)
The level of involvement may be influenced by one or more of these three factors.

Interactions among persons, situation and object factors are likely to occur.

ek Zaichkowsky, J. L. (1986). Conceptualizing involvement. Journal of Advertising,

15(2), p. 6.
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NI NITANAUNINRIAN (Theory of social judgment)
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WEUNNT 2.20 wamanistlszgna linguinissndunisdannunisesunenginssugisinn

(Social judgment theory applied to consumer behavior)

Low High
High Fewer '
attributes <:| Low involvement
used to
LATITUDE OF p— —
ACCEPTANCE more High involvement
brands 'I ﬂ
More attributes used to evaluate fewer brands
Low

N : Assael, H. (1998). Consumer behavior and marketing action (6th ed.). Cincinnati,

OH: South-Western College, p. 157.
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WEUAINA 2.21 LAANTLALIAIANNIAEINULAZ LI INNI9INT LU UNNTF RS

(Involvement and types of decision making)

Low-purchase
involvement

High-purchase
involvement

Nominal decision making

Limited decision making

Extended decision making

Problem recognition

Selective

Problem recognition

Generic

Problem recognition

Generic

Information search

Limited internal

Information search
Internal
Limited external

Information search
Internal
External

v

Alternative evaluation
Few attributes
Simple decision rules
Few alternatives

Alternative evaluation
Many attributes
Complex decision rules
Many alternatives

Purchase

Purchase

Purchase

Postpurchase
No dissonance
Very limited evaluation

Postpurchase
No dissonance
Limited-evaluation

Postpurchase
Dissonance
Complex evaluation

N : Hawkins, D. 1., Best, R. J., & Coney, K. A. (1998). Consumer behavior: Building

marketing strategy (7th ed.). Boston, MA: McGraw Hill, p. 499.
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Decision

making

Habit

High involvement

Low involvement
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DECISION PROCESS
Complex decision making

HIERARCHY OF EFFECTS
Belief

Evaluation

Behavior

THEORY
Cognitive learning

DECISION PROCESS
Limited decision making

HIERARCHY OF EFFECTS
Belief

Behavior

Evaluation

THEORY
Passive learning

DECISION PROCESS
Brand loyalty

HIERARCHY OF EFFECTS
(Belief)

(Evaluation)

Behavior

THEORY
Instrumental conditioning

DECISION PROCESS
Inertia

HIERARCHY OF EFFECTS
Belief

Behavior

(Evaluation)

THEORY
Classical conditioning

N : Assael, H. (1998). Consumer-behavior and marketing action (6th ed.). Cincinnati,

OH: South-Western College, p. 149.
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AMT19R 2.3 udasuuuaaeslunsindszansuazaslamnin (Advertising and advertising

research related to the model)

Related behavioral Movement toward
dimensions purchase

CONATIVE Purchase

?

Conviction

?

AFFECTIVE Preference

?

Liking

f

COGNITIVE Knowledge

?

Awareness

PN Adapted from Lavidge, R. J., & Steiner, G. A. (1961). A model for predictive

measurements of advertising effectiveness. Journal of Marketing. October, p. 61.
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A ) a v Ay a p o o d = Iy v ¥ o= 9,
L’ﬂ@ﬂq@ﬂ’)’]m?q@uﬂq‘wEU?IﬂﬂNﬂQWN@uLﬂﬂuﬂﬂ V?@iNNﬂQWN@uLWHL@ﬂ AN Q\?ﬂﬁ:ﬂi@qq

'
vy a ¥ [

a [ % A a o 2// agll [ a dld v c: a
RIARANAAEaNUT T lun199Ae AT Lﬂum’mumwmmumm@ummﬁq LAZHATIAT
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L

HiA159NN1SNARDY (Participants)

7| =® a :I/ dgj A an o = &
EﬂL“]J’Wﬁ‘QNﬂ']ﬁ‘ﬁﬂH’]Lﬁﬁﬂﬂ@ﬂﬂiuﬂﬁ‘ﬂu AR ummmuﬂ?mm’wmmwwqmmm

a o Ay a a o o o ' ) = o =~
HUANINERE V]L°1|'1L?ﬁlurl"ﬁ’]ﬂquELﬂﬂQﬂUﬂgﬂNqﬂVIqq’ﬂ ﬁ?ZWJ']WNﬂWﬂm?ﬂﬂHWE]@]?ﬂu 1

¥ '

NNIANII 2546 AMUIUSAU 120 Au Inedidndannimaasslagnuilailuy 4 ngu nquas 30

a

v ¥
o A o

A FvFLdFLYEIR 4 wuy uazilesannimanesaseilianunisdui Between-
subject Az Within-subject Ingiludauras Between-subject fidnanntsmaaasazgngs
(Random assignment) T lAFuanINusLAnFaiYL v Tuus ez senndudn Fidingan
naneaed 1 AuazlaFuvimmms 119 4 iy wasdmiuludaues Within-subject §idn
i'fmmimm@@\ﬂqﬂﬂu‘luuﬁi@zmjmzéf@qﬁ’]miwmmﬁuauﬁﬂﬁq 3 sz Ao dualst
nazilas, Gentniamurie, waglarnia fedasatmuniidadulunsiiauewnnsieiy

a

AD1UNN1I]E

1 v
v a o

anuNa1usu g lun AT nAaa9 1Al Aa e 505 aNA1TNLALTL I

] 1
=KX =

e anmuzifluieslssguauin nnnainigmsessugididannimaasatuau 120 au 4
| 1 = dl oI/ ° o Y Y ' & ]

Huatnem Tnentlidmiuddnsounismaasiufazauaziiuszazinanaanmag (Uszunns 1
Ty) neluieslddnliuasadng uazitlnasasiliuanniAsoaguuninnewsng e g
Y 1 Pz 1= =2 = v 9 o Y o
dndauniamasesi@naunauaz liiaausawesanainussannidnielutias Tnadddeldan
TN1amaaealudui 1 WEnen W.A. 2547 921197491987 10.00 - 10.30 1. Ingldinanlunng
VN9INARDIIALL ZHI0L 20 WIT AILIANNITNAAINYININA 3 AL AD HRAE LazETae

39880 2 AU
AURBUNIFYIIN19298 (Experimental procedure)

NNIIRUTNAABTON “BNENATBINITRDNULLILIIIFAUTFANTELIUNNIFAAL]A

¥ a ij/ df v dl a a o o‘d‘d
229515 INA" TuATl UsznaufaenismaaedNenaRa LN NAL8IUI TN HFe
nszuaunsfndularesduiinaluiuneusiie lAuwn duneunisaan@a (Cognition),

v 1
mmf’g’%ﬂ (Affect), WazngAn3sd (Conation) TUABUNNINITEETHAUIINYAILANNIT

4 !

NAaasayYnY IR WH DN FIuN1IMAae (Participants) A9t 120 AL NN lukesnanLsze s

u
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1o
A o

13 mFunimases uar Wgdndunmeaessarunsnmaniiildauseasnig gaauaunis
naaaslananiingilseasdlunimeansdn unimaseaianagaunisaaniuy

o o a % 1 A 96’ 2% H (<3 1 = 9n’/
vssqfinusiaasduAnlud 3 tazinm ha uinaldnsziles, Saninasu, uazlamnsu aintiu

1 ! v
Aaguanienansi liduiunids SelseneusaaninueussaineinFaniauuuae s

o Y Y

sneRaneguriugdnsannimeasne e dddunimeassuwsiazauazlfiunin

a

o o v a ¥ :’/ dl = 1 o dl o v ¥ v
ABIUTTINUNATNTUALATINN 3 Uzt sﬁ\‘]@m\lgﬂLLUULLWHG]’W\‘IF]MW’]QJV]H’]MH@1Q Iﬂﬂ%L‘]ﬂ

I
o

fannamaaesusiazanlina LI nuesldFun LT uanseiuAWEY Wesaniit

wasfjidnsaunimasedliet uszaznasunsoneaiivienansrasauauls

D 2/ 1

-dl v o 4 ¥ % 4
LllfrﬂLL’WﬂL‘ﬂﬂ'&qﬁfl‘ﬂﬂ‘]_llilL°II’1?”J§~Iﬂ’]'§J“V]@@‘ﬂ\‘iﬂ?‘unﬂﬂuu@'} Bﬂﬂ')ﬂ@ﬂﬂ’]?%ﬂ@@\ﬂ@ﬂﬂﬂﬁlﬁ

U

¥ v

HdN3INNNINAR D BUAUALLBNAITUALN I ATNTUADLIAAN AT ARz U Taeludoun

a

1 iflunisnanniieingiszasfueanisnpaaaianadaeuniseaniuuLs i usirasduan i
] ai [ o a v go/ v + [<3 1 = dj
doun 2 [ugannaesussqinsiaesduantinca insellas, Santnanuns, uazlamnsu o
WNWAILIUNIEAHIUIA A4 97194 3 Lelu Tnean nLssaiusiazanfulunistiniaue ay

= 1 o =l rdl Y v | 1 1 Yo ] -ai
HAuuANESTuANTINIUER N saunn maaesusazngu i TU doun 3 1l
wrugaunNd L Eifluiasestialunisdneg d9tsenaummaA1aNNeaiLAINTe
NenfuRTAUAT (Brand beliefs), MAuARAans181A (Brand attitude), fiduARsS
U9997TU7 (Attitude toward package), WazAINE1a%e (Purchase intention) Tunauving
PeguuuRa U uAIINEI%EIURIIAaaLUINI2ALAN (Manipulation check) WazANDH
dl o U ¥ v 1 v v 1 Yy v 1
nenfudeyanislazansaesgidndannimeaas gaaanntsnaasslalaasTiEidndon
nsnaaadldina lunisNasuNINLsIaA wazianuudatn N AR nazaan Taald

v v
181 11NN ABBIIIAULTZHNL 20 1N
a d v
N9UsENIANALAZNNSATIZUIBNA

UAIANETARUNNINAAENUAD ISt lAINNIRIIaaaLINALAg3WA (Coding) Tasa

a

v
antiuAslszananadeyadiareniawes tnaldlisunsunaniamnes 415agi SPSS
(Statistical Package for the Social Sciences for Windows) Lﬁfaﬁﬂmmﬁ’maﬁﬁi’m“] e
1 i// = o a e dl a .é( v o o dll o % 4
184 AMNUUAWNINNTUAIEANANINATUNLAUL TN NAULUBINIANNFLLTAU PeiNg
NARDUAANA t-test, One-way Analysis of Variance Laz Two-way Analysis of Variance

(ANOVA) INaNnagaLNansznuuan (Main effect) Lmzmmi:muéquﬁuu?@ﬂﬁﬁuﬁuﬁ
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(Interaction effect) 1a4siutlsgass eldlunimaseuannmgiu InaiivuarszALly

&ty 1A% 0.05 viTe sALANLTRN 95%

AONUUINLUSNNS )
ANRINIUIVENAY



uny 4
NANISIAE

NIANIIFaY “BNENATRINIBNLLLLII RoNIT LN IR nAW]ATa
151nA” Tupfell 1Wun1394e@anaaag (Experimental research) @9innnsaae lfaannan
(Laboratory research) [WONARDLANINATDIN1IBONULLUIIATUNNAANITLIUN96
aulavesfiuslnaludunansiie liud duneunasaau@n (Cognition), ANNIAN (Affect),

a . ﬁ’/ d” = a o o =
LAZNAFANITH (Conation) ViaillasdniseenuuLeniade luane e 2 x 2 wiame e
(Factorial design) a4tlsznausaaiiadefueAtlsznaun1afunIseenuuLLssqsieET

¥ v

(nWsEnay) way FEAUAINAWARNUANAWAN (Level of brand familiarity) §idingasnns

ij/ dgj 2 I aa o/ = & a o dl v a v
naseduaiall Iiun TanseiulsnnnsirresgiasnsainminendenidnFewiaanug
Rentungunianiall szudnsgeanianisfinengien Un1sfnmn 2546 a1uUTvEw 120

A tEaaINNNTLlszinaNALATINIIAISidaya lun1sIdaRTaE annnsoutiveanidu 5

dousasalilil
1 dl o Y v 1 a o ni/ v
douil 1 AnuEnANUseaInsTedngann1Imnaaee uaznansIdtiagsi
49Ul 2 uanTIATITIINaNIENLNAN (Main effect) 2095iauLlapine] Ndlsie

nezuaunnsRnaulazesdiizing
490 3 HANNTIATIZINANTENLFINAU (Interaction effect) 1a4sRLLITANe) NN
flanszuaunsinaularesdiizine
! = a o @ o o o a 1% dld !
d9un 4 uansaAsziANANRusIessaLlsUssinnuesAuANNsenssUauNNg

AnaulagedLElnA

AUN 5 WANITINELNNLHN
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AIUN 1 ANBULNNLUTTAINFURIELLIFINNTNARDY WATHANITIAELLIDIAY

dayanisilszansrasginsannimaassluaisll amnsaanuunldmnuma, ane,
=

wazdutl 1aassaliil (gnn91eh 4.1) angidnsauniamaaeauauieds 120 AL W9
dhuwagiasiuau 52 au Anifluiaaay 43.3 wasliuwAnijeauu 68 Al Aaldufasas
56.7 wavilaauungidnsaun1maaasaanaNgaeeiy wuan Jidnsaunimesesdoulind
, ' o a o & o ' =
©99918921979 20-22 T 41uu 63 au Antduiasas 52.5 989a98ARTa981E AN 20 T

AU 56 AL ARLTIWFREAY 46.67

¥ ¥

v
Tnafidndaunimaaeis 120 Au utAnseauiBoonsirresqinainsnl

a

' ' v
=] A Y ¥

a o o ij/ = £ 1 ! [~ an o dd‘
UUINENAY FUNAWUNATNTUTIUAY WL r;JLmﬁifmmi‘wmmmu"lm&nﬂuummuﬂw 2

a

v
< a A

AU 53 AU AnLTTuEatiay 44.2 2898410AA RARTULIN 1 A110u 32 AL Lastandulln 3

Q71191 30 AL ARIUELAY 26.7 LAY 25.0 AMNANAL

FN9N 4.1 HAPNATHAULAL T REAT R INTINN1IMAAeY

ANBUzNNLszIINg F7UIU FRaay
LNA i lald 52 43.3
YN 68 56.7
ane fann 20 1 56 46.7
20-221 63 52.5
3NN31 22 1 1 0.8
T 1 32 26.7
2 53 44 .2
3 30 25.0
4 Wagandn 5 4.1
CREY 120 100.0

v
o 1%

N1228NLLLNTINENTINAARIATILNAN MUY 2 x 2 wilALReiTea (Factorial
. o o a . Yo ] dy =
design) TaannunfAaLLls8a32 (Independent variables) Asasalilil A 1) NN9RAaNLUL
U93947us7 (Package design) Tautieanilu 2 sziu Ae dnmiseney uazrlid

nniseney waz 2) s2AUIIANNAWALTLAIAWAT (Level of brand familiarity) T9uLi
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aanlailu 2 seAuwneniu Aa ANNAWATLRAIIAWA44 (High level of brand
familiarity) uazANAWAALAINEWAAN (Low level of brand familiarity) Y193 £idingasnns
NAA8INT 120 AL gnutivaantily 4 ngu nguay 30 AW FeR54N (Random sampling) La

Y o = & 1 o dl
KINTUNTNLNUAMI] NU (ARA19199 4.2)

AN 4.2 LAANANHILZABINITDAN UL U RE]

FLALUBIANNNAULALITLATIAWA N19RANLULUIIFTLIN
(Level of brand familiarity) (Package design)
Hnanisznall Tddnmlsznau
= % [ a v 1 dl 1 dl
HAMNAULAL LA AWANG NQNT 1 NgNy 3

(High level of brand familiarity)

a ¥ o a o o = =
Nﬂ')’?ﬁJ@uLﬂﬁlﬂUﬁlﬁ"]Z\i‘Hﬂ’]m’] NQANY 2 NANN 4

(Low level of brand familiarity)

v 4

dmiunanisdnAfaiLssiag lun1sddeasall aunsousnsdeyaliiiuliludon
1a9uan1Iaelasu Ineutianinlssnnaasduann 1 lunimaaesia 3 Usznn 1dwn 1n
ualidngeilas, Sanlnanuvie, wazlarnan InadnduRuaivuina lanssilagiiu wudn An
dl o 1 dl [~ o v a Y o a dl al

\anvesiaulssinee Midusauniaednssuaunisindulazeddising Welniseanuuy

[ % a‘i// dld 1l = i// [ % o
ussqAnsisuuLndnanlsznen uazliinnilsznen lunsdlaesisszAumnuAuAe iy
INAUAIGILAZAN TAUn ANleAtANNTmaINa T UAINAWAT (Brand belief) 199919 4 Ng1NI9
naaastiludaesendng 3.00-04 3.30, AladniALARFEAI1ALAT (Brand attitude) aeflu
H0991974 2.74 19,319 1uhgafiuAN @ asi ALARRaLTs TR (Attitude toward
package) iN1znguag uma9519192.45 D9 2.95 uazA@anANATlada (Purchase

intention) finwua1 agflutndszidng 2.67 09.2.87 (gnn9199 4.3)

a o :if [ 1 a Y & 1 I3 o a o
NaN13998L La9A U A UIAIAUA TN INLA ALY NNLNA TUANEUZLAEINNY
a4 . Y . . e do va e L
NAN9AD ANLRALIBNAILLITANNTBITN 4 NguNNIAaeseat] usrALN IndlRLeiy InaAaae
ANHITRINENURINAWAT (Brand belief) 199719 4 NGNN1INAREaE luT99E1nIng 3.21 T
3.32 AL UARALTIALARFEAINAWAT (Brand attitude) T98gjse1319 2.98 D9 3.50

wazludruaeIARaniALARFa19997 T (Attitude toward package) WATANLRAEIAIIN
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faladia (Purchase intention) AWLAN tN1znguatilutdaesendng 3.00 D9 3.48 uay 2.88 9

3.05 ARG (AANIINT 4.4)

] v v
AN9199 4.3 WAANHANIIIae L asAuduSuAUANUs I nUNNA TN gz Tlag

AHNAULAE nsTUIUNMSAnAUlA NNSARNUULUTTYAUR
AUAFIRUAT 1RIHLFTNA Anwisznau laifinwilsznay
Mean SD Mean SD
49 A AL LR AR 3.24 0.54 3.14 0.48
NAUARGIDAIIALAT 3.19 0.67 2.96 0.84
NAUARFIOLIININI 2.82 0.91 2.45 0.88
Aanalada 2.82 0.75 2.82 0.79
i AR UAT AR 3.30 0.47 3.00 0.50
VIAUARFIAAITE AN 3.00 0.66 2.74 0.60
NAUARARLIIINT U 2.95 0.88 2.57 0.83
A slage 2.87 0.66 2.67 0.53

AN9NT 4.4 UAASHANITIaelasFudusuAUAL s Inndan Inian i

ANAULAL nsEUUNISARAULA N15RBNULLLSFTYAMIN
AUAFIRUAT 2298 U51nA dnnilsznau laifinwilsznay
Mean SD Mean SD
N AaIRLaUATAUAN 3.32 0.63 3.29 0.62
NAUARADATIRLAN 3.50 0.86 2.98 0.81
AuARA LT 3.48 0.80 3.00 0.95
AR laTe 3.03 0.87 2.88 0.70
i P AL TURIALAY 3.21 0.48 3.31 0.47
NAUARFNIIRUAT 3.16 0.65 3.32 0.54
NAUARALIIIVTUT 3.08 0.90 3.33 0.84
Aanalata 3.05 0.69 3.00 0.72

= a ¥ G a2 o d” v all ] = ¥ Z’/
uwarlunstizes@umladnsa nunanisdedessiunuansiellangudnng 2
dszinndesiu Tnamudn Aadeeessiaulssne avuuanssiusenidniugluuyaes

NN3BBNULILUIIUTTLAZITALIANNAWATLAAWAY TntiANRAEANTBINA TR
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= 1% 1 !

AUANBETZ1M99 3.20 D4 3.61, TIAUARFARINAWANAELTENINN 3.17 D14 3.84, TiAUARSDUIIY

v & !
Aouaiagseidne 3.23 19 3.95, wazgaving AvNsslatafinugn AeAegIEindng 3.00 09

3.62 (137197 4.5)

dl a o d’l’ % o v a % G
£1919% 4.5 LLZQ@\TNZ\]T’]’]?Q@&ILll@ﬁﬂ%@ﬁﬁﬁ‘ﬂ@l&ﬂ’]ﬂﬁ‘&ﬂmi@ﬁﬂﬁ‘m

ANAULAL nszuUMSAnAUla NNTRBNULILILTIYITUIA

AUATIEUA 1294U31nA dnwisznau laifinndsznay
Mean SD Mean SD
N A AEafLAI AR 3.61 0.38 3.55 0.43
NAUARFDATIALAN 3.84 0.69 3.68 0.80
NAUARABLTIANLI 3.82 0.93 3.63 0.77

AnulaTe 3.62 0.74 3.37 0.81
B AN B BN TURIIRWAN 3.49 0.46 3.20 0.52
NAUARFDAIIALAN 3.80 0.62 3.17 0.77
NAUARFABL ST 3.95 0.87 3.23 0.99

AnuATlaTe 3.40 0.58 3.00 0.81

AUN 2 NANISALASIZURANTENUUAN (Main effect) Amesiaul5619 ) NAABNTEUIY
nsanavlarasdusing

v
o = o

¥ v
maﬁnwﬂumaﬁa{mnmm@mzwum (Main effect) 10960 TRATLVNARY E1

& %

THun nsaenunLiugeqAe tavszAuANAUALAUAIIAWAY NHFafwsaN
(Dependent variables) Fafluasdtsenavludunausie aaensziaunissindulazes

1 '
a IS

f13lnm duldun arsd@eneaiunsIdudn (Brand belief) duiluasiilsznaufinuanu@n
(Cognition), AUARFBAIIAUAT (Brand attitude) LAz NALARFBLIIAIDLN (Attitude
toward package) TeiluasAlsznausuanian (Affect), wazminuesladia (Purchase

intention) aiuasAtsznaufungAnssn (Conation) TAINNANITIATIZIdRYA WLFT A7

1 1 1 v ¥
pyNNIena (Reliability coefficient) 1edwzasiesne] Mg lunafivdeyaluaisil oy

U

134729921974 0.87 - 0.89
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[ %

dufuarsulunisinauenadeyaazitseaniiy 2 doumusaulsaassaingn
Tnaflunsranenanisineaaaessioulesine ngdndaunimesesiisieduinnldy

N19938 3 Usziny Aa tualdinsvilas, SanTnamuva, waslasndu faeA1aDs rest

v

Y = ' =4

ANNSUINEALIRLAURINITIATI TN AN s e 1L

a

NNSAANWLLLSTNUIN

= | o ed g X = = a v
WNBNAADLAN NITARNKULILITIVNEUN T LUNRINNEDS N1IRNNLIENaLTRIAWAN

o g = v a Y A v A 1A o K ¥
UVUUTTNTUMN mmitmmmzmum:‘mMu’twmguﬁmimmﬂlu QQ’QH@\‘IVL@‘VI@@@‘LIN@
2 X

NITNUNANLBINIIDBNULLILITITUT N R R AALANFN e Asie il

ANNLTIALNEINUAS1ABAY (Brand belief)

HANNIIANANTENUNANTBINIFDANULLILTIAN N ANIT BN ALATAWAN

1
=

o v ¥ ¥ ¥ + ' | dl dl o a ¥ dl a
@WM?U@H@’]‘U?%LJTV]N']N’él‘l&lﬂ‘izﬂ’ﬂ\‘i WL ATLRALABIAIMNLTALNEINLATIAUATINLINAR/ITN

a o o‘a}d [ o‘dl 1 =

n1sRansaLssiueidsUnnlssney wazussannEin gl wilsznan aonuusn

AnafiuaeNel T N ATUNIana (t[118] = 2.22, p < 0.05) NAN9AR ANLRALUAIANNLTALNLA
A

Auman@udn Weilnndsenauunussasined HAvinAy 3.27 luanefiAeaaaesnnuide

Neafun@uAn e linmiseneutuussqanet dawintu 3.07

14

1 = v a ¥ 9; % + ' tﬂl -&l dl o a dl
L‘ﬁummﬂ‘umumﬂ@mmmwﬂumzﬂm ANRAEURIAITNLTALNUINUATIAUAIN

a a % rd‘d s o‘d‘ =
b ﬁ@ﬁﬂﬂW?W@’]ﬁ‘M’WUﬁ‘ﬁ"ﬂﬂm‘VWlNgﬂﬂ']Wﬂﬁ‘zﬂﬂU LL@:;mu“fqgnmmmiuugﬂmwﬂi:ﬂ@u AR

o  ar

AuAndszinlaAnduiiu AnuAuuanFfeiuedatdad AU neaia (t[118] = 2.08, p <

1 A 1 dl dl dl % a 3 A al %3 e a
0.05) NAN9AE ANRALIBIANNITBNLINLATIRUAT WHARNNLTTNOULIULIIIR HAN
e 4 o I I
Winfiu 3.55 TEING RN RAnIesA @R ga AR AUAT e ldinmilsznauiuu
u399770uf (3.37)
aein9 AR Han s ANaNs LA NYadBanssena1d iR uA s hndaniniam

o/ o o/

uvia navuldwuanidadnAtynneaia (t[118] = -0.35, p > 0.05) IngANRALUAIANNLTR
dl o a v dl al %3 ca 1 % ai 1 dl
NenAuAsAuA Wadnnilszneuuuussannet darwiniu 3.27 luasiAeanues
dl dl o a % dl 1 o e a 1 [ % dl
AHITRINETURINARAN Waliin wLsenauLuussasinet HAwiniu 3.30 (gRneneil

4.6)
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FINTNT 4.6 LAANANLRALIBIANITANEAUATIAUAIIAAINNITNANTUNLIFITUIN

Hgtnwiszney uazussannein igUnwilsznay

szinnfum NNSRANWUULSFAAMHA  Mean  SD t p
(Package design)

vnualsinszilag Andsznay 327 050 222 003
Tadfinwdsznay 3.07  0.49

TanINIAALYIY Anndsznay 327 056 -035 073
laifinandsznay 330 054

ladniu fnndsznay 355 042 208  0.04
laifinandaznay 337  0.50

wnnewe) : lunsidpaillduansdnuuy 5 szau Iaeh 1 = s2AURER LAY 5 = 33AUGI4R

NAUARABRTIAUAT (Brand attitude)

[ 1 o

TUAIUIBINANIENLNANTBINITABNLLLIIA DTN N Fie Vi AUAR samIA1AN WU

1 f
v = cal =

ANRRL U AUARFEAINAUAININAAINNIINATUILII TN WL senen uazussq

a

o o a ¥ [ ' 1
Aouainlaifigdnandszney sesdudntszinninnalinssilas uardaniniamus

dsngandanuanseiuetelisdiAumisanausiotingla na1ape duiuaudiszom

tnalinsyilesudanii ARasnesiAuARAaAINAUAN WaNATWLTenauLIuLsI9s W &
1 [ 1 dl (7 a a 2 :ﬂl 1= [ e a
AT 3.09 wazplRAEIRIALARAaAINARAT W lEnsenauuuLssqsiut Jen

Winfy 2.85 TuaueIANRAL 1 ANARABAINALAT aHNIWLTENoULILLIFIAATUT 109

IS DU 1o

auAdssinndaninanuvie NAwiniu 3.33 UATAARLURIANITBINLATLAINALAN LHe

[ c A 1 !

Tddnmlsznatiuutssqriausd Aanwindy 3,15 snsaisy

1 <= ] a ¥ G o ! 4 dl o a
‘ﬂf;l’NVL?ﬂﬁ ’Lumm@mumﬂiuﬂﬂfaﬁniuﬂ@‘uwum ANLRREURINAUANFIBF T

AuATMINAAINNIINANTINILsTa i gL sena s uazuasqsinesin laifig naw

1sznan NANNWANANAUeENINNEANATUN9ans (1 [118] = 2.97, p < 0.05) laelATLaAs

109V AUARGBRINALAT el wlsznauuuLssainet HAvinAy 3.82 NanndiAadt
A4 A e s s Ay © ed a o
109ANHTRINEITLAAWAN e liENMUsznauuuLssasiueg SalAWinAL 3.42 (g

A1379% 4.7)
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FNINT 4.7 LARNALRALIRNTIALARSRATIAUAIIRAAINNIIRANTUNLTIq W NH gL

o rdl 1=
nwilsznau warussqinuin ludisnmidseney

Uszinn@umn NNSRANUUULSFAMA  Mean  SD t p
(Package design)

vnualsinszilag Andsznay 3.09 066 191  0.06
Tadfinwdsznay 285 073

TanINIAALYIY Anndsznay 333 078 132  0.19
laifinandsznay 315  0.70

ladnaun fnndsznay 3.82 065 297  0.00
laifinandaznay 342  0.82

wnnewe) : lunsidpaillduansdnuuy 5 szau Iaeh 1 = s2AURER LAY 5 = 33AUGI4R

ﬁ/ﬁuﬂaﬁiQUEﬁ'ﬁﬁmsﬁ (Attitude toward package)
el

a ¥ o

HANNITARANIZNUMANIBNIIDBNULLLITITUTIN NS aTiALARFE L9904

o { !

aunaniulAaInan9199 4.8 InanuauLanA1san el N ATNNal A seudneALafe

1
ol A
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Ug9qsTuat WaldinwilsgnatLwTIasinuel (3:43)

' @ o o a [~4 1 o 1 1 i o a
‘ﬂﬁl’]\‘]i?ﬂm’]&l @qﬂﬁ‘u@uﬁqﬂﬁ‘zl,ﬂmﬁ’ﬂﬂtﬂLﬂ[ﬂLL‘V]\'i NAaLNWLIN ﬂqLﬂaﬂﬂJ‘ﬂ\‘]mﬂuﬂmmﬂ

o rdl a a o rdld o rdl 1=
UITIAUNNLN m@’mmiwmimm@@@qﬂmemmmﬁmwﬂi:ﬂﬂu LL@tUiﬁ"iﬂmsﬂWllNNgﬂﬂ’]W

U

dsznay TldsnginianuuansaiueteitadAnmisatsusiacnale naraanwes

7

o a o o 1 '

ViAUARFaLI99 T WalnwLsyneuuuussqsine HAwindy 3.28 TuansiiAaasted

q

% & % | '

MiAuARsaUsIaiel e liinmwiseneaunuussqinet dAwind 3.17

q



114

dl 1 dl o a [ 3 o‘dl a a o calal
£1919N 4.8 LL{N@\W’]’]Lfﬂ@ﬂﬂ@ﬂﬂﬂuﬂﬁ]ﬁ]‘ﬂUﬁ‘ﬁ"ﬂﬂmsﬂV}Lﬂﬁ'ﬂ’]ﬂﬂﬁﬁ‘wfﬂ’]ﬁ‘qu??ﬂﬂmmegﬂ

o e—dl 1=
nnilsznau uazrussqinusin ludsnmdseney

Uszinn@umn NNSRANWUULSFAMA  Mean  SD t p
(Package design)

vnualsinszilag Andsznay 288 089 235  0.02
Tadfinwdsznay 251 085

TanINIAALYIY Anndsznay 328 087 072 047
laifinandsznay 317  0.91

ladnaun fnndsznay 3.88 090 274  0.01
laifinandaznay 3.43  0.90

wnnewe) : lunsidpaillduansdnuuy 5 szau Iaeh 1 = s2AURER LAY 5 = 33AUGI4R

AANNAILlaTa (Purchase intention)

A miunaniadprndaudsacusslage dauasdlsznaudungAnssneeanssuau
n3fndularasdiizlng WUAIANNLANFNBENRTIAVATYUNNATR TEUINNARAL 1D

%’/ Aj -dl a a o rndld o rdl 1=
mfmm%sﬁ@‘mmmmﬂmiwqwm’miianmmwmgﬂmwﬂ@xﬂ@u LL@%U??’“}ﬂm"WVﬂNN?ﬂﬂWW

au
1

tsrnau anzlunsmiaesdusidszinnlamnsuimntiu IngAeasaaspausladanine
a o a‘dld g 1 o 1 1 dl ?:/
AnnMsRANTRLsIai N aglnmlsznay HAWNAL 8.51 HINNdIANLRREUDIAINAY

U

Taganiinannisfansanussainin ildgnnilsznay Gainiy 3.18 (t[118] = 2.38, p
< 0.05)
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= = 1 1 = o © aa ! dl
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o (A kY A a N o Cemly i
WL 2.84 UATANRAETBIAIINAN IATRTINAAINNIIRANTN LAt I gLn
dszney At 2.74 TuanziAneagesnnusslagefiiinann1snans N Lssqsinet
dld a Y @ S P 1o I dl :,/ d’j dl
nigtnmiszney vesduArdaninanuria HAWINTL 3.04 uazARAEIBIAINAS lATET

A NnnIRansanussyinein lifigtnwdsznen HAWNGL 2.94 (gRn9199 4.9)
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£
=

dl ' dl :j/ dl a a [ rdld
£1919N 4.9 LL@ﬁ\‘lﬂ’]m@ﬂﬂﬂ\‘iﬂ")’]ﬂm\ﬂ@sﬁ@%Lﬂ@"]’1ﬂﬂ’\?W‘ﬂ’\?MWU?ﬁ“‘]‘ﬂmmegﬂﬂ’]W

dseneu uazussaineinidglnmlszney

Uszinn@umn NMSRANWUULSFAAMA  Mean  SD t p
(Package design)

vnualsinszilag Andsznay 284 069 079 043
Tadfinwdsznay 274  0.67

TanINIAALYIY Anndsznay 304 078 073 046
laifinandsznay 294  0.71

ladnaun fnndsznay 351 067 238  0.02
laifinandaznay 318  0.82

wnnewe) : lunsidpaillduansdnuuy 5 szau Iaeh 1 = s2AURER LAY 5 = 33AUGI4R

a cY k4 o 4 Y1 o o o
RAMNANITIATIEULNNF L WWIV@WNW?Q@@TJ1@'J’] muﬂamm@mmuma@gnmsm

(Package design) ANNATDNEANTENUYAN (Main effect) Aanszuaun9finAulaa0913ina

'
=X o

Iaeeuedauminiu Tnaludauaesesdlsznaufunaiuan (Cognition) Tedalagldaqana

LA UMAIIAUAN (Brand belief) Huniign ma‘@@ﬂLLuumﬁ‘ﬂ-gﬁmsvTﬁw@m‘zwwﬁmﬂqu
lunselaesdudnszinninualingziles uazledns winthy Wumeaiuludiuresasd
dsznausnuanudan (Affect) a9inlaeldiiAuaRmansI@uA1 (Brand attitude) uaziAuAR

slaL99977tus1 (Attitude toward package) WL N1FEBNULLLIIIATUTTHNANIENLUAN

o o aa

1 A o = = % %/ & + = ?:/
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o

TuduresasdlsznaufungAnasy (Conation) TAWLNANITNUNANIBIN1IRBNULILILITT
o I's aa k% =l 1 = o 1 Yo a rdl v o £%
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STAUANAULALNLASIAUAN (Level of brand familiarity)
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AANNLTEALNENUASIRAUAT (Brand belief)

AuiuludanaednanssnuanaedaulsssALANNAWALTUATIAWAN (Level of

a %

brand familiarity) ARAaANNTERNEITLAINAUAIRINAITIN 4.10 151 WU ALRAETEY

!
a Yy a = ¥

4 & o a v A g = v .
ANNNEANAINLATALAT WALTUATRUATNNLTINANANALLALIAN (High level of brand

u q u

'
A a 1%

familiarity) WazANRALIBIAMNTAIAINLATAWAT WaLTluns AU LT INAR AN AL

o L o -4 <
welA (Low level of brand familiarity) 1e9@usszinninualanszilas wazdaninian
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Yy ay a
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uﬂnmm’m@umﬂm LANL 3.15 TuaueNANRag189ANNEANAINLATIRLAT 11D

1
Yy Ay a

| a = ¥ = % < oA 1o
Lﬂummumwmuﬂmmqm@umﬂqq 1p9auAUszIndaniniamuLyie NANYNAL 3.31

u

'
v Ay a a

LAZANRAETBNANNIT AN IURTIAUA N aTluAIARAIN LT INAR AN ALAEAT AN

a

o

WinAU 3.26 wiANnsUARAN sz iAnlaAnTNIAY NAUNLIN ANLDALIIANANNITALALIAN LA
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y A a =

Audnlolluns AuANEUETIANANNATALEAN WAZANLRALTIANTBNEIALATAUAN
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©

Y o o o o

WaluasnAuAngusinaiianduees dponuuansneiueenalttdAyunisans (¢

[118] = 2.87, p < 0.05) IneANeae189A XTI RN AT ALALH BTN A UAD

©  e3%

a = %3 A 1o dl I | ai dl dl o a dl
uﬁﬂmmm@umﬂ@lq ANy 3.58 TNAINTIVANDALTDIAIMNLTDLNLINUATIAUATND

!
Yy Ay a

\unsnAuAngusinailaaudiuags (3.34)
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= S| 4 A o = = S =
139N 4.10 LLZQ@\‘]WWLﬁl@ﬁl"llﬂ\iﬁﬁ]’]llﬂ]@Lﬂ%l']ﬂ‘i.l[ﬁlﬁ"muﬂ'ﬁLN@L‘IJMW?’WZQ‘L&WWIQU TnAl

ANNHAALIES LAZHN

szinnAuan STAUANNAULAENUATIAUAY  Mean = SD t p
(Level of brand familiarity)
wnabinsziles, — Henandueaiunndudigs 349 © 051 043  0.67
LAMHAUALAUFATIAUATAN 3.15 0.49

Faniniamuys ApnAuAeiund@uAIge 331 062 047  0.64

HANAuAsiUR@uAIEN 3.26 047

lorna ApnduaeiunduAigs 358 040 287  0.01

u

o-

HANAuAsiun@uAIEn  3.34 051

wnnewe) « lunsidsaaillduinsdnuuy 5 szau Inefl 1 = s2AURgR LAY 5 = 93AU4I4R
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NAVARARASIAUAT (Brand attitude)

o o [ % o

AUTUNANITNLNANBAIUL 39 AL ANAWALALANAUAN (Level of brand

1
o ¥ !

familiarity) NAARTTAUARADATIAUAT WLANLANANNLRIANLAAL VBN ALARADATIRIAN

b2 a

wailuns@uAnngusinailaauduiang (High level of brand familiarity) wazAniaanvas

|
¥ A ¥

MirunRsonsduAN Wallunandudngusinalavnduaasn (Low level of brand
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' %

familiarity) aginelidadnAtynieans ienizlunstiaasdudndszinnlaAnauwiniiu

v a

(t[118] = 2.02, p < 0.05) InsAadnvaiAUARsansAWAN ailunsdudngisinad
ANHAULALIES HANYINAL 3.76 LATANRAY TRV ALARFEAINAUAN WaTlunTAuATE
UstnARAMNARALFN IR 3.48
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Winfiu 3.24 (9R19199 4.11)

%

BTN 4.1 UAASANRAEUBNTIANARREAINARAT WaTlums AuA N3 tnAN ANA

WAL LATAN

szinnAuan STAUANNAULAENUATIAUAY  Mean = SD t p
(Level of brand familiarity)
wnalinsziles, — Aeanduweaiunndudigs ~3.07 © 076 1.56  0.12
LAMHAUALAUFATIAUATAN 2.87 0.64

Faniniamuys ApnAuaeiunduAigs 324 087 000  1.00

HPNAWALIUAIENAIEN 324 0.60

lorna ApnduaeiundudAigs 376 074 202  0.05

u

o-

HpnduAsiun@udian 348 0.76

wnnewe) « lunsidsaaillduinsdnuuy 5 szau Inefl 1 = s2AURgR LAY 5 = 93AU4I4R
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NAUARAALTTYAUN (Attitude toward package)

TudauresiAuARFaL9 U (Attitude toward package) WU41 ALDALIURY ALA
= 1 o/ 6 dl [~ = v dl
AFEaLTIAIU aLunTduAN

q

f1slnARANAWLALIAY (High level of brand familiarity)
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' = o a o o A a v Ay P Y °
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!
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of brand familiarity) TdNAMNLANFNTWEEN9NTIAN
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sz (gA9799 4.12)

::ll 1 dl o a o I's dll | a % dlaz a al U
13199 4.12 UAAIANLRAEUBNVIALARFBLSII 0 atlunsdudAnELstnalAN AL

ALY LATAN

Uszinnaum STALAMNAULALNLASIAUAT Mean SD t p
(Level of brand familiarity)
wnalineviles fApoanAuweeiumdudigs 263 091 -077  0.44
AANMNAULALTUAINGUAGY 276  0.87

Faniniamuye NANAWALNURSIAWANEGY 324 090 020  0.83
NANALAEAURIANAIEN 321 0.87

%

lornay NANAuAEiUANAUAIgY 373 085 079 0.43
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I
o

NANAUPEAUATIERAIE 359 0.9

wanewe) : lunnsidpasaillduinsdnuuy 5 szau Ined 1 = szAuagn uas 5 = 33AU4IE4R

ATNAa Lada (Purchase intention)

¥

TUdIUIDINANTENUNANIBIALLTIALANABALINTLAZIAWAN (Level of brand

familiarity) AAAaANAILATS (Purchase intention) ‘ANBALUBIANNAS AT L LTUAT

AuAnngLstnANANAULARES (High level of brand familiarity) uazAN@ALIB9A NG

o an
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1 3 1 1
AeAtIaIANAlaTaniiaaInnsiatsunLssasiuel Wallunsduinguzine
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'
o KX A (P

ugsqAnet alunsdudndusinailaouduiaasn GadAwiTL 3.20 (1[118] = 2.12,

p < 0.05)
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i’/ d’lj a a a o e A [~ a dl ¥ = kY OI
V’]Q’m[3]\11@‘*11@1/]Lﬂﬁ"ﬂ’]ﬂﬂ’]ﬁ‘W"ﬂ’]ﬁ‘M’}Uﬁ‘ﬁ‘“’gﬂmeﬂ Lu@Lﬂummummu IﬂﬂNﬂ"J’]N@uLﬂﬂﬁ]’] Tu
4

a - [~ 1 ' 1 i
Aurnlszinminualinszilasuacdaninianwnausiacingle (@mmqﬁ 13)

v ¥ a

= oA Ca & A o = - = Y
ANINN 4.13  LAANANLRALTANAINNEN LATa Lll‘ﬂLHHM?W@uﬂWWQU?TﬂﬂNﬂQ’]N@uLﬂHQQ

LAZAN
dszinnaumn SEALAMNAUALNUASIAUAT Mean sSD t p
(Level of brand familiarity)
%:/ £ + = % o a %
uqmﬂimﬂﬁzﬂ'ﬂﬂ Nﬂ')qllﬂqul,ﬂﬂﬂllm’?’]ﬂuﬂf]@ﬁ 2.82 0.76 0.40 0.69
LANABALALATIAUATFN 277  0.60

daniniamnuyia AAuNANAEIUAANAIGY 296 079 049  0.63
NANAWALAUAINEWAIEN  3.03  0.69

2

laAnTy NPNAMALTLUAEWAIgY 349 078 212 0.04

a

o=

AP NAuAliURsEuAIEA) 320 0.73

e : lunnsideaisildunsdanuy 5 32 taen 1 = 3TAUAIGA WAY 5 = FALIZI4R

HANT93ATITTDNIANLAAS LN Aot 392At A NAWALRUAINAUAN (Level of
brand familiarity) #18130HNaNTzNUNAN (Main effect) sanszinunisiindulazesiizing
Fifensdaudwieniufoulinnseenuuunaainsii inaafedneu Tnawudn sz
ANHAUALITLIAIANAANNDANANIENLINAN Bt eHTEA AU AT A Lz Tunstiiang
dulsznmlaAniuningu Trewuradnaarsludauresesdlsznaudnunauan
(Cognition), AYN3AN (Affect), waznFAnasx (Conation) walinwurasInalWENMA
dsznminualdimsziles uasdanTnianuyisusatosla uenaqnis deliidsngdn szduana
AupgiURIALAN N NARRTTAUAR e 1sTa DR 19 TodnFoyneada lududnna 3
Uszim Foid Aanaaléin nanTsAAI Ty ails v ldannsaeesionsaaeLansi

U9 2 Ainuali9n sriutesnnANALT LRI AUAIWANANAURRANsENLNANse

nszuaunsfnaulazeduiinn THiesunadoumingiu



120

1 =i a 4 1 [ . o 1 ala
AIUN 3 NANIFTAATICUNANTENUTINNUY (Interaction effect) ARIAILLTH9 ] NAAD

nszuaunsAndulaasdusing

o o

L"fimmmfmqﬂ@:mﬁ g Eym‘ﬂﬂﬂ%‘@‘ﬂﬂLL‘LI‘i_Nﬁua‘ﬁv?_lL%\‘WlﬁW@ﬂ\‘lﬂ%\‘lﬁ UANWTEAN
NNIANEINANIZNLINAN (Main effect) ﬁLﬁm%umﬂﬁmLﬂ@mi@@ﬂLmumi@ﬁmeﬁ(Package
design) UazFnUlEAUANNAUALNLAIAWAN (Level of brand familiarity) fAiflfanaziau
nssnAularesyUTinALaD AA8 NIANBINANILNUTINAY (Interaction effect) 72131969
utlsiiensafanang Lﬁ'fammmmmﬁgmﬁ 3 dadnidn NI9RBNLLLLIIITNIN UAZIZAL
m@qmmé’umﬂﬁummﬁuﬁﬂﬁLmnﬁmﬁuﬁm@mzwuéqu (Interaction effect) AANTZLIUNNT
sndulavesdiizinavreld lnaddds lddmasinaAiddniudaassioutlsfiananasansd

aa 1 5 a a Y o |
A0/ Two-way Analysis of Variance ‘Emm’m@zmﬂm‘ummmmLmﬁwmﬂgmzm lwuaLilu

AFUANLFARZ LI INN AL S 9Fa lw

unalinszilag

o

IHANAFDUNANIZ N TINAUIENINNNITABNULLILITIFATUS ALUTEALANNAWALITL

q

1%

m3&UAN (Package design x Level of brand familiarity) Nidstasawtsnnusinge duldun

1 '
%4 o

ANHITRINENAURINAUAT, TTAUARFARAINAWAT, TTAUARSDUTITU, wazANFslate

Oy

AotiANEnA Two-way ANOVA uda laiwudndifadiAnmisatiausiadnela agulléan druiu

auAntszinntnalinsziles naseenuuunssitig kaTIEALANNAWALTLATIRLA

o

ANNAANNITONNANTZNUNAN (Main effect) ARALLIANAINANY LALHANA1TUN DA

v
N3ENUINA (Interaction effect) A2 NAUNLLN Fauilsdasyriagasliinansznusanfuse

o o

n3zLUNIFnAU AN UT I AL WRTIAATUNNARR (9A11909% 4.14)

[~} '
danlnLamnwyid

v a

dnFuduadeninanuve WenadeLNANTENLIINAUIZNI19N1T08NIUL

o c o o % o a 1%

UTTINUN NUTLAUAITNAUALNLATIAUAN (Package design x Level of brand familiarity)

q ]

1
o = o a

Pisesulsnnsine duldun Avn@enaaiunsduAn, firnuassenduAn, finuasse

U999770u1, uazANAIlaTe FatANaia Two-way ANOVA Ua% WLGT NN38aNKLLILIFT

y A ]

A9l UAzILAUAMNABLALALAINAWAT HNansznuiaNiufesulsviAuARMans 1 AuA"

o o

Lmzﬁﬁumﬁﬁi@mmﬁmsﬁﬁ@zﬁuﬂﬂmﬂmmmﬁﬁ 0.05 (@miwﬁ 4.15)

o
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[5]’]‘3"1\‘1% 414 UAAINANITNAZALNANILNLTINIAINITAAN LLU‘I.I‘].I??"’}ﬁM“ﬁ LAY 72ALUAINN

v o a Yy aa v a Y a a ¥
ALLALNUATIALAN V]Nﬁ]@ﬂ?ﬁﬂ’)%ﬂ’ﬁ‘ﬁ]ﬂ@%ﬂﬂ‘ﬂ@\iaﬂﬁtﬂﬂﬂﬂ\?@uﬂ’]ﬂ?uﬂw

vnualinszileq
Source Dependent variable Sum of df Mean F p
squares square
NI9AANLLIL mmﬁmﬁ'mﬁumﬁuﬁﬂ 1.20 1 1.20 4.90 0.03
TEEE et} NiAUARFaAIIALAT 1.79 1 179 367 006
virunRseissqsina 422 1 422 548 002
Aulate 030 1 030 063 043
FLAUAMNAULALITL NIRRT AUAN 0.04 1 0.04 119 067
AINAUAN NAUARFDAINALAN 1.20 1 1.20 246  0.12
NAUARFBLTITNT 0.47 1 0.47 0.61 044
At lade 0.07 1 0.07 0.16  0.69
NN9IRBNLULILTIY AR A TLATIELAY 0.32 1 0.32 130 0.26
Al uavsziu NAUAFFABAINALAN 0.03 1 0.03 0.01  0.93
AMNAWAEALATY  TIAUARRE LTI 0.02 1 0.02 0.00  0.96
Aupn WJ’IN%@%%@ 0.30 1 0.30 0.63 0.43
Error AR AR ALAN 28.37 116 0.25
NAUARFDAIIALAN 56.69 116 0.49
AUARABLTIA U 89.46 116 0.78
Aonusalade 5512 116  0.48
Total pnudefenfunAuAY 123441 120
NAUARFAATIALAN 1119.18 120
NAARADLIITINLN 966.25. . 120
panuFalate 991.00 = 120
lasn3u

IHENAABLILANITNLSINAUITUI WNNIBNUULILFIAN DA AUSEALANNALLAL L

q

% o

m3I&1AN (Package design x Level of brand familiarity) Nidstasawtsanusinge duliun

1 1 v %
ANTRINLNAUAINEUAT, HAUARRERINEUAT, NAuARFEUTIW, tazadusclata

AnglAanie Two-way ANOVA Uaa (gan91991 4.16) lainudn HiadnAtynieadinusiasinale

agilleidn A mdududnlszinnladnsy seAumnuAuAsTUATIALAT LAZNTBRNLLILLIY
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] o

Aouat AN9ARINIDREANTINUNAN (Main effect) ARAALLIANNAINATD WaLNaNANTN DY

v
HANIYNLTINY (Interaction effect) A2 U4 Faulsdaszyiadasliinansenusaniuse

o o

nsztnunsindulavesfisinaataliud Ay

Eél’]ﬁ"Nﬁ 415 LAAINANIIVNARDLNANTENUIINIAINITAAN LLUUU?@QJ’TM% LAY T2ALIARNN

i
%

¥ o a A v a Y a a ¥
ARAENURATIALIAI ‘V]NMQﬂ?XUQuﬂW?Mﬁmusﬁﬂ‘ﬂ\‘]E,Jj‘]_lﬂﬂﬂﬂl‘ﬂﬂ@uﬂ’\ﬂﬁ‘uﬂ%

danlniasuyis
Source Dependent variable Sum of df Mean F p
squares square
n1TRfanNLuY V’]QWNL%@L#EI'JﬁU[ﬂ?WEMﬁ’] 0.03 1 0.03 0.12 0.73
U997 70U NALAFFABAIIALAT 0.95 1 0.95 181 0.8
NALARFBLII T 0.41 1 0.41 0.53 047
AaFalaTe 0.30 1 0.30 054 047
FLALANNAUALIL At Aeafunsdusn 0.06 1 0.06 022  0.64
ATIAUAN NAUARRARATIALAN 0.00 1 0.00 0.00 1.00
NAUARFBLIFT 0.03 1 0.03 0.04 084
pnusalate 0.13 1 0.13 024  0.63
ﬂﬁi“ﬂ’r’]ﬂLL‘]_l‘]_l‘Llﬁ‘i‘"g ﬂQ’WNL%ﬂLﬁIEI‘JfTUﬂ?’@uﬁ’I 0.13 1 0.13 0.41 0.52
Aoual uazaey NAUARFABATIRUAT 3.56 1 356 678  0.01
ANHAUALITLAT ﬁﬁuﬂﬁﬁi@:—'ﬁﬂﬁm‘ﬁ 4.03 1 403 526 002
AuAn A A laTe 0.07 1 007 013 072
Error pndefenfundudn 3568 116 031
NAUARGBDATIRLAD 60.87 116  0.53
NAUARFAALIINIUIT 88.95 16 0.77
AnuAalaTe 64.98 116 0.56
Total oA BIARAR A RUAY (133133 120
NAUARFBATIRLAN 1324.22 120
NAUARFBLITYTL 1341.50 120

ANF AT 1139.50 120
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[5]’]‘3"1\‘1% 416 WAAINANITNARDLNANTIZNLTINIA ﬂ’]ﬁ?“ﬂ'ﬂﬂLL‘]_l‘]_l‘Llﬁ‘ﬁ‘"]‘ﬁmsVT LAY FLALAINN

¥ o a 2 -dld 1 v a Y o a a 2
ALAENUATIAUAN memzmumimmuslfwmQuﬂmmmmumﬂ?zmm

ladnTu
Source Dependent variable Sum of df Mean F p
squares square
NNTRANLLIA A RIREa RS ALAN 1.20 1 1.20 4.90 0.03
U997 T0u VIAUARGDATIAWAN 4.80 1 480 923 000
AR s 2297 U9 6.08 1 608 760 00
s alaTe 317 1 3.17 579 002
szfupudueeiy  aviadeiieniunmAus 1.72 1 172 856  0.00
ATNAUAN NAUARABATIALAN 2.32 1 2.32 445  0.04
NAUARFBLIIT 0.53 1 053 o067 042
At 2.55 1 255 466 003
NM9RBNLLILILIIIY AN RS ALAN 0.38 1 0.38 1.88  0.17
Al uazszau NALARFBATIRLAN 1.63 1 1.63 3.14 0.08
ANAWAEALATY  IAUARRSUTIAS U 213 1 2.13 267 0.1
Aupn V’]'J’mélllﬂ“l%@ 017 1 017 0.31 0.58
Error AR A A LAY 23.30 116 0.20
NAUARFBAIIRLAN 60.35 116 0.52
NAUARFBLIITUI 92.75 116 0.80
AHRTlade 63.51 116 0.55
Total ANNEeRITUATAUAY  1463.42 120
NAUARFAAINAUAN 1643.56 120
NALARRAELIIIYTOT 1707.50 120
AasTlaTe 1412.75 120

RINHANITAATITITRLARINA1ENIFIW WLHANIENLFINAY (Interaction affect)

FEUINNTDBNULLILTINNUI LAZIZALANNABALTLATIAY

%

aAa

AT NNRABNTEUIUNITEA

Aula

Y a N 14 < 1 ' i// 1 A v o o ' o
ﬂ@ﬂﬂj‘]_liiﬂﬂ nnzlunstlduAntszinndaniniamuiawingu Tmﬂmﬂgmwuﬁa‘zmwmuﬂ?

%

Nagegtiu NI ANaUFM s AN ALARFABMINAUAN (Brand attitude) LasiFAuARGD
U999 (Attitude toward package) JUuuLUdNRUEAINA1a N Tawanadudunsm
1A IUMEWAINT 4.1 was 4.2 Tnsfanansananndunsnudaasiiulaqn idunmniansoy

o

AN TIUAAITN NNFRANULLLTIAN LAZITALANNAWALTLATIALAN ANanszny
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SounuseiAUARRAAAINAUAN uaiALARFaLsIAnUEl lunstlaasduindssinmdaninas

N

b
D

[

ety Anuannsdnseisanantasal1fan nmeasuanuFgiun 3 Tenavuald
41 NNFBBNULILILIIAATL UAZsTALANMNALALTLAIAUATILANGNTY HEAnTEnLsINAY

(Interaction effect) Aianszuaunsfndulareafizinail aunsnaeniulfine g

¥ alat

A9UN 4 NANITILASIZRANNANNUSURIALUTUSTLANURIRUANNR ABNSTZLIUNNS

pnaulauasgusing

dl a o :l/ &j ¥ o £ o ! aa
L‘Wﬂ\ﬁ'ﬁﬂﬂ’]'i')@ﬂluﬂﬁ‘ﬁu1®%ﬁﬂ’]ﬁ‘ﬂﬂﬁ:ﬂﬂd@ﬂﬁ‘zﬂu‘ﬂ’ﬂxﬁlﬂ')LLﬂiﬁ]’Nﬂ NUABNTSUIUNIT

o

fnaularesfising tnelddudanuansneiung 3 dszinm e tinalinsedas, daninas

) a o SR = ~ o a 9 A o o A
LN, LL@?ﬁi‘ﬂﬂﬂ?N NN LW@ﬂﬂ‘]ﬁf’]ﬂ\iN@ﬂq?Lm@NIﬂQ1ﬂﬂQmuﬂqﬂgqNLﬂﬂqwumq@uj

(Generalization effect) anygailunismaaeugiluulaNdNRutansoulsnldlung

a ¥ i A 9 o KX K

NAABIINANNNINATALARNALAININNGT 1 Uszinnlavie i nannAe fadeliAtdany

U

Y

duldldntszinnaes@uiaunnsnsiuaziilusoulsdaamynvinliinanisimaziideyad

=

AYNNLANGANSTT (Within-subject differences) faaead ANAGBLANNLANFANNTZUINGAT

RALURILARZLTUNNAUAARLATADR One-way Analysis of Variance T4s18AZIBEATDING
a Y a o 1 aglj
nrAzideyalnasa il

u

AMNLTBLNLANUATIAUAT (Brand belief)

HANNINARDUF9 L5 NUR9RUAFBANNT AN LA ALAN (Brand belief)

%4 !

AEANADR One-way. ANOVA WL ANRALANNITaNLTLATIANAT8LAAZ LTI NEY
% = 1 o 1 = o o

AN ummLmnm\‘mu@mquﬁﬂmmymmﬁﬁ (F[2,3571=10.07, p < 0.05) (@mmqﬁ

4.17)s9iu fRdeasldnnamageiilua g (Post Hoc Analysis) #aafaaiial LSD Liva

!
a v =

neaaLdn Uszinmnaesdudig landaaunnsnetuet il A ATYn AT AT Gananng
' = |d| 1 dl dl dl o a vy A ' o dl @ o 0 o
NARALNLLN HANANRALAMNTANLIIUAINRUAINANUANANATUNTZA L4 ATy 0.05
ag 2 # loun 1) Audndszimualdnsedas uazlamnsu uay 2) udnlszinndeninias
' = 1 dl dl dl o a 14 a ¥ | 1
ui wazlednaxn Tnapneas AT N et U AUAIesAuAL sz laAnauENINngn
¥ ¥ + < | &l/ d” | ' ' a [ H [ +
tnaldnszdes uazdaninamuie faitlidsngaainuansitassude@udntinalingsiles

wazdaniniaauriy adNRTgATYNNARR (9A1979% 4.18)
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WHUNTAT 4.1 NIWAULARSNANITNLITINTZUINNNFRANULLLTIAN D LAZITALIAINN
v [ a % dld 1 a a % a v
AUALALAINAUAN NEFADTANARAAAINAUANTRIAUAL TN

danlnamnwyia

3.6

3.5 3
3.4 A

3.3 A+

32 S

0

31 J — Package Design

30 A i = Pic

Mean Brand Attitude - Chocolate

2.9 No pic
High BF Low BF

Level of Brand Familiarity

WHUNTNA 4.2 NIWIAULARINANITNLITINIZUINNNTDANILLUTIAN D LAZIEALIAINN

¥ [ a ¥ dld J a o I a ¥
ALAENURATIALAI NNADNAUANADLTTY FIaNAUAUIZLAN

danlnamuma

3.6

3.5 H
3.4
3.3
3.2

Package Design
3.1 2 g

3.0 Pic

Mean Attitude Toward Package - Chocolate

2.9 No pic
High BF Low BF

Level of Brand Familiarity
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%

dl o a dld ] dl dl o a Y v
ANTNN 4.17  LEAIN1INAZRLAILU UL NUBNIAUA NN ARANNLTANLANLAINAUAIAE

{ aa

ANEa R One-way ANOVA

Sum of df Mean F p
squares square
Between groups 5.20 2 2.60 10.07 0.00
Within groups 92.16 357 0.26
Total 97.36 359

FIN3I99 4.18 WAAINNINAABLITIEATDIANNITALNEATUAINAUATIAAAINNNINAITTUN

U399 U1 189R AR ZIAN Y

Us2LNNeIAUAN Mean vnaalfinaetes  Fanlnianui ladnau
vhualdinseiles 3.17 A - -
danlniasuv 3.26 0.12 - -
ladnau 3.46 0.29* 0.18* -

* grAUlEANATYNNATA 0.05
NAVARABASIAUAT (Brand attitude)

TunsiaaaiAUARAAATIAUANTIY NANIINARALAILLT s NUesRUANANE AN AT

One-way ANOVA WU91 ANLRRLAUARAEMINRLANIELAAZUTINNAUAT HANLANFNS

AuatiaNildATYN9aRE (A [2, 3571 = 28.56, p < 0.05) (AFN3NT 4.19) UATLNENINS

!
¥4 !

naaauilugeg (Post Hoc Analysis) fiatiAnalia LSD Wian HanAeatmnuimaineaiv

RMINAUATNAITHLANFT s ALTRIE1 ATy 0.05 Bgviannn 3 afaeriuldud 1) AuAn

o

szinninnaldingztlas wazdaninanuna, 2) ausnlscinninua linssiles wazlednss,

waz 3) AuAnszinndaninamnunie wazladnan IngARALANNEANLT LA ALATD

auAntszinmlesnaudninnindaniniasuria uaziinalinsziles muafu (ganseh

4.20)



A3 419 UARINNINAEBLAILLS TN U0 RUAN AL AeviFuAR AensAuANEaEAN
A0 One-way ANOVA
Sum of df Mean F p
squares square
Between groups 25.62 2 12.81 23.56 0.00
Within groups 194.16 357 0.54

Total 219.78 359

%

P39 4.20 WARINNINAABLITNEATDITAUARDATIAUANAAAINNITRANTUNLFI9 T

YAIRWAN AT LAN AL

szinneuasuan Mean vnualfinaetes  danlnianuie ladnau
vhualdinseiles 2.97 A _ ]
danlniasuv 3.24 0.27* - -
ladnau 3.62 0.65* 0.38* -

* grAUlEANATYNNATA 0.05
NAUARAALIYAUN (Attitude toward package)

ANFUNAUARFBLIIANTUIT NANIINAARLIFL L TUsZNNUB9RUANAIAATH One-

a o . '

way ANOVA WL41 AadeiAuARAaL s 18w a sl ssinnduan ANANNLANANSTW

9

aeeldadAm Nl AuRaa i (F [2,357]=123.56; 0 < 0.05) (ARN919% 4.21) Inaua

@
nnsnpaauiiluaeg (Post Hoc Analysis) AtiANalia LSD WLAN HeiiAeatAnuidaLnen

ﬁumﬁué’ﬁﬁmmLLMﬂﬁmﬁuﬁizﬁuﬁmﬁﬁﬁm 0.05 mﬁwm 3 g iuieariu liun 1) &
Fralsznmenualiingziles uazSaninamnuyi, 2) Fupntssminugleinzles uazlamnia,
uaz 3) Audtlssinmfaninaauyie uasledna lngAeaANUEaIfeiUAT ALA T8
FuintssnmlaAmsiuanndndanTnanuis uastnualsingziles augnsy (@miwﬁ

4.22)



9T 4.21 uanNIadeUaulsszinnaesdudniiise TAUARGALIITUF AR
A0 One-way ANOVA
Sum of df Mean F p
squares square
Between groups 55.77 2 27.88 34.44 0.00
Within groups 289.07 357 0.81

Total 344.83 359

FININT 4.22  WAPNNNINAADLINEAIANV ALARAALISIANTUTTNIAAAINNNINATTUN

UssaituTiaeduAImNgLssIni

UselNNaBIAUAN Mean vnualinaetes  Fanlnianumi ladnau
vhualdinseiles 2.70 A _ ]
danlniasuv 3.23 0.53* - -
ladnau 3.66 0.96* 0.43* -

* grAUlEANATYNNATA 0.05
AANNAY AR (Purchase intention)

Tudanaesadnnsalade nan1snadeuFanlslssinnaesdusfaaAata One-way
1 1 dl ij/ Aﬂil 1 a Y @ 1 = 1 o
ANOVA WU Ataatredad N late uisasUssinndusadsingdn Haanuumnsinaiu

o o aa

aznaldadAmN Al AuRai (F [2,357]=117.69; p < 0.05)(ARN379% 4.23) Ineika

a

! =

nsnaaauilugeg (Post Hoc Analysis) fatiAnalis LSD W41 HANA1easAi@aiien
AuRsIAUAIN AnNLeNATURTEAITd Ary 0.05 8¢ 3 @ 1Awn 1) AuAiszinniinald
navilag wazdaninanuiy, 2) AuAnilszinninualiingziles wasladna, waz

a v [~1 1 = 1 dl -ﬂl dl o a v a 2
3) Ausdszinndaninanuvia warladniu IaeARAtAMNTEANLIAUAINAUAITBIRLAN

dszimlaansuiininnddaninanuvis uaztiualdnsziles muansu (9a191990 4.24)
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%

dl o a dld ] :j/ dg/ ¥ ' aa
A197197 4.23  WAPNNNINARALAILLIUTNNUe9RUANNHABAINAS AT RALANEDR

One-way ANOVA

Sum of df Mean F p
squares square
Between groups 18.90 2 9.45 17.69 0.00
Within groups 190.68 357 0.53
Total 209.59 359

FNINT 424 WARNNNINAAELIIIEATBIANNAT AT AAINNMIAsuN LI Ui Tes

AuAAalazinnm
13eINNUBIRUAN Mean Uualidngzilas  danlnianuyis lafnay
tualansvilas 279 \ _ i
dantnuamuyia 2.99 0.20* - -
lafnan 3.35 0.55* 0.35* -

* YezmuiladnAnynneadia 0.05

dl = a Y i’/ ¥ % Y1 o
WHANINTIUINNANTTUATISULRHAVNUNATINAY @WNW?Q’&@:‘]JVLWJ’] saudsszinn

o o o

1098 uAHNasianszuNsRnALlareeLEinAet elNEd AR LiHasRInATRAE

o

m@qLLrﬁi@zﬂizmmmauﬁ’ﬁﬁﬁﬁiﬂmLL‘}Ja‘mmiNj Suliun pansideiianiunaaudn, faun
ARARINAUAT, TIAUARRDLIIFAIOL, uazAnARTlaTe HanauansneiuRiszALTadn 2lal
0.05 Inelusissntlss e dudiaims Auddsnnleaay fanaogandnaudn
Uszinndeninamusia waztina sz lemugna Tuynnagl s Audunsueniunis
mmmummﬁﬁmﬁ' 4agnanalid Ussinnaesduindansesiuiinaseniziounsindula

v o a
2124515InA
FIUN 5 HANIFIALULNNLAN

uﬂﬂmﬁmmm@wmmumuuagmiwﬁuué’q Fe15a T ANINIITENNBN Feing

=D

NAADLAITNLLAN Giﬁﬂ?.lﬂﬂﬂ”lﬁ“ﬂﬂﬂLL‘].I‘].I‘LI'EJ"?J‘"}ﬁm‘VTLL‘]_I‘]_I
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g o a ¥ o ] = ! { = o‘i’/ 1
@ummummuﬂﬂmmumm Iﬂﬂ‘l’lﬁ@ﬂi_lLﬂ?ﬂﬂLWﬂU?ZVGWQﬂ@NW?WLNu 44 NQy (@[5]’]

q

'
1 oA = Y

9199 4.2) duldun nguin 1 dnndszneuunussaiug uarilanuduaaiunsduAngs

(Picture x High brand familiarity), ngaifi 2 n wiszneuuuussasiost uazdaaaduias
FURIVAUAIAN (Picture x Low brand familiarity), ﬂ@fuﬁ' 3 i msenauuuussqsinegt
uazdipnuAueeTURTANATGS (No picture x High brand familiarity), uwaz ngui 4 1
nnsenauuuuIIqine Lmzﬁmméumﬂﬁumﬁuﬁﬁrﬁlw (No picture x Low brand

familiarity) faeIAN4TA One-way ANOVA Ingiiniauananisanszidayaniuuiazilssinm

Zhe

AuA1 sasalil

urnabiinszilag

LANNINAADLI AN NAN AT 1A AR IB9ANN TR AE LA UAN (Brand
belief) m@m@m’?mmuﬁ%@ 4 mjmﬁwﬁ*ﬁuﬁﬁwaiﬁmzﬂm wudn Tdsngaauunn
ﬁiﬂai:mwﬁhszﬁ'mmLwi@::mjum;mﬁﬁﬂz%’]ﬁmLwi@f;i’]ﬂm Imﬂmmﬁmmmjuﬁ 1 (PIC x
HI BF) winfiu 3.24, mjuﬁ 2 (PIC x LO BF) wiafiu 3.30, n@;sﬁi 3 (NO PIC x HI BF) iy
3.14, Lmzﬂ@:mﬁ' 4 (NO PIC x LO BF) wiriiul 3.00 lusinueaidentiu Anadavesirunise
MIIAUAN (Brand attitude) LAE VIALARGALIIIT0U (Attitude toward package) mu%qwqﬁ
nesunNsTe (Purchase intention) JENMANYEMNMETA 4 nga Flaifiannauansnaiuatineg]
Sednftyneana Ineludauesiruafdensdui Aedttewusazngs Ae 3.19, 3.00,
2.96, WAz 2.74 MNANAU ludau18iALARFABLI DT ﬁtha'ﬁmmLuﬁimmju PD 2.82,
2.95, 2.45, WAz 2.57 ANNATGIL LL@:Z%W%?”UMGQW@@Wqﬁﬂi@mmi@%@ AaRETRUAALNAN
AR 2.82, 2.87, 2.82, WA 2.67 ANNAAL (@mmq‘ﬁ' 4.25)

AN 4.25  LAASNANIINAZALAINNUANAINIANG 4 VITNNUAN N FAANTLLNWNTAAAL

v
Tagasuslnadmiuausmnalingziles

ATUUANFANTBING Mean F p nansnagauiluseg

4 ViaMNUATRRAD M 2 @) @)

ANNERINENAUATALAN  3.24,3.30,3.14,3.00  2.13 0.10 -

NAUARRAATIAUAT 3.19,3.00,2.96,2.74  2.04 0.11 -
NAUARFABLIITUT 2.82,2.95,245,257 203 0.11 -
paNFelaTe 2.82,2.87,2.82,267 047 0.70 -

UNEWE 1 = PIC x HI BF, 2 =PIC x LO BF, 3 =NO PIC x HI BF, 4 = NO PIC x LO BF
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< 1
FANLNLARLYIY
A suludauresdusdaninanLyiy NAN1IMAFALAINNLANAINIEAIINA LA

199ANEIRLNEATLATIEWAT (Brand belief) TBNGNVTNHUANT 4 ngn wudn laitlsing

v o o '

ANHUANANITUT WANRATIRNWAazNgNatiTTTd 1 Anyusiatinale Taaraaanasnguy
1 (PIC x HI BF) winriu 3.32, ngud 2 (PIC x LO BF) winriu 3.21, ngui 3 (NO PIC x HI BF)

WinAiL 3.29, Waznguil 4 (NO PIC x LO BF) winfiu 3.31 usidmiuludanaasaiantanavia

a v

UARFBATIAUAN (Brand attitude) ‘W‘ummu,mnﬁmiwdwmLfaﬁmmmﬁum@mmm@ﬂwﬁ

'
aa K

e dnAtyneas Telann1avaaeuLlugg (Post Hoc Analysis) WLRAHUANGNY

FENINANRALTAUARFEAINEUAILBINGNT 1 (PIC X HI BF) uazngud 3 (NO PIC x HI BF)

1 1
= IS D = 1

Ty (FI3, 116] = 2.86, p < 0.05) \fiengiAe Tnangui 1 AAledaviruAsse

7

1 A o [

AggHIAA
o S 4 o . . .
RAIAUAININNIMNANT 3 (AFIN3999 4.26) uanaNBuas lunumuuansnglugiurasia

UARFBLI U (Attitude toward package) LLﬂquﬁﬂﬁumi% (Purchase intention)

v
6 o/

WDINGNVITNINUFNS 4 ngRetindltitdAngusetngla Inaludouaasinuassanssqineg

(Attitude toward package) ALRALIBIUFAZNGN AD 3.48, 3.08, 3.00, LAY 3.33 AINAIAL
uazdniLludauenn ngsunnsTe (Purchase intention) ANlaAtausazngy A 3.03,
3.05, 2.88, haz 3.00 ANNAAL

A13NN 4.26  WAAINANITNAFALAINLANANIBITG 4 INUUANNABNTTUILNNTH AR

lareagisinadmivdusndeninanumi

ANLANFANTBING Mean F p nansnagauiluseg

4 ViaMNUATR RS 1) 2 (3) @)

ANNETBNENTUAIABAN - 3.32,3.21,3.29,3.31 - 0.25 0.86 -

NAUARRABFNTIAUAN 3.50,3.16,2.98, 3.32 2.86 0.04 1>3
NAUARFBLIIT T 3.48,3.08,3.00,3.33  1.95 0.13 -
ANNNFIlATe 3.03,3.05,2:88,3.00 | 0.30 0.82 -

UNEE 1 = PIC x HI BF, 2 =PIC x LO BF, 3= NO PIC x HI BF, 4 = NO PIC x LO BF

laAnsy
NANTINAGDLANNANNUTIZUINNANRALURIANNETBLNLINUASIAUAT (Brand

belief) BBINFUNARDING 4 NGNAMTUAUANlBANTH WLANUANFNNIZUT WALDALTDILS

[ T A -4

@:ﬂdu@ﬂ’]wuﬂmﬂmmmﬁﬁ (F[3, 116] =5.02, p < 0.05) Imﬂmmﬁ‘mmmmﬂumﬂ@

q
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(Post Hoc Analysis) fiaeiAnatisl LSD Wuan HafiANeatmnuidainaaiunsn&uAwansng

©

o dl @ o O o 1 o { ¥ ! 1 -dl ISP dl dl dl o a
NW NTepuLeanmgy 0.05 DEVINUNA 3 A l16’1L,Lﬂ 1) NANN 1T UARALUANNLTDLNAINLATIAY

Y ] |l oA A = A A o a v | | A
ﬂqﬂqﬂﬂqqﬂ@‘lﬂﬂ 4, 2) ﬂ@}]m 2 NﬂrlL'ﬂ@ﬂﬂ')qmlﬂjﬂLﬂﬂQﬂum?q@uﬂquﬂﬂqqﬂ@NW 4, ay 3)

1
A

1 dl IS DU dl Adl [ a ¥ 1 J Qi dl
NQANN 3 HANRALAMNTBNYINUATIAUATNINNIMNGNN 4 (@[5]’1?’1\1‘1/] 4.27)

o o

Tunuasngaiu wuAMNANsAsaNlsd1An TudiuaesAedsrasiAuAR

ABMSIAUAT (Brand attitude) (F[3, 116] = 5.61, p < 0.05) AiHaninsmaaaiueg

(Post Hoc Analysis) #ngiAN&0A LSD W91 HANANRAHANNITEALAHIAUATIAUANN A
y o
3

o 1 o

WANFNAUATEALTRANATY 0.05 Bglyivian
2

1 o v 1 1 dl a dl % a
Arasiiu liun 1) ngud 1 JAeasiAuasse
-dl o a a %

RMINAUANINNIINGNT 4, 2) NANT 2 HALALTANARARAINAUAININNINGNT 4, WAz 3)

1
a

ngui 3 SAedafiAuARaAs AuA NI NGNT 4

AU udiuresnAuARRDLSIANMUN (Attitude toward package) IWLIAATHUAN

o o

FN9TEUINNANNNINAGRIBE WHITRIAN AnyitAgaii (F [3, 116] = 3.64, p < 0.05) Tuiila

<

Mnmagasiilusee (Post Hoc Analysis) AagiA1afia LSD fiwwdn AanAnleatsiAuaARsa
ussyAnssiuansneiunszALIidaATy 0.05 o 2 # A 1) ngui 1 HALedaviAuAGse
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