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& Loken, 1991)
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ey (Retaller), Citigroup Tususy 8 FuiunrBurresgsisliuinamiams@u
(Financial services), Bank of America Corporation Tususum 9 Wunnfudtvesgaia
$11A"T (Banking) unSUAUT 10 American International Group g Fn1medu

N1713u (Financial Services) uazUseiuwit (Insurance) [qmﬂqﬂ 1.1)
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fiu7: The 2006 Fortune 500. (2006). Retrieved December 23, 2007, from
http://money.cnn.com/magazines/fortune/fortuneS00/2007 ffull_list/index.htmil
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uawizilegrisuEnmilaudnenzd sy hisansodudedld (intangible) Tae
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fufanunmniniinnreesuiine (Perception of service quality) il Aihuaniadnviliiss
SnadnAnyienteindulade uaznndhFurinireesguiinn (Aaker, 1996) lauwn
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wwaAmREfuNssennaui lugriauinslssgnildlunndmassanis uaznimane
nagnimanisaatalugsnauinisidedeiilszangnmsielyl

"t I a -,

3 Lﬁaﬂnmm'mﬁ'uﬁ'u{r:wiwnﬂﬁﬂnmﬁqﬁmﬁ'unﬂf:ﬁlfqmmwmmim:.
ATNMNIZANTSINTILNEATIRUAY uasiduARsan TIseRTRuA12913TnA

2, ti‘minmrmmfuﬁué’r.:wiﬂqmrmhnm"mmm?rmn"i'umwmm:nmmmr
1euAIRUAT uasiAuARReNITIL AT AUAI IR TN

3. WenFuuisuAnuE NS A UAN M AT BIN T LR T AUAY

AuiruARFenIrIe AT RuAIedLFnA
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1. nmansniasdnsiiamuduiudiunitiufannamniniingg, Anumanzanses
mMvEuATAUAY uasiAuARRenmEeanAuAresduiiinavie i adwls

2. mafufaunmniniinefiaudiiudiuanumunzanssinreeunmuii
unsiruaRsenrasaduiesitnmidelsl atinls

3. srAUATNMINZANTBIN TR AUE TuAnAr Ui iU FRLAURR
rentsaueaduireesfuilnauansneiuvitels

i

nsdluaiell GAansjsfnwiinafuavinasesnmansniesdnsiiluasients
venfumaseneandudnlussdnagsiaiimaesduiins lanasinsAnmiuesdnegne
Ve 2 a9Ang Tugsiantnig 2 Usvun Wud geiaudnisiliieadestudsiduiedlk uas
sialiEnsAumingau viednglunreunsesyesdidnfniingg (Possession processing) 34
@enAnmngsiaiuAnuanaunaliug (Discount store) ¥1u Tesco Lotus muldinag
1397189175 Ek-Chai Distribution System 4111 uszgaiannZnisminudesiuds
fauseld unzsf iinaetuyaradidaiuninandlud Aty (People processing) 3aidan
Ananganiaiuemaviasiia KFC 123138 Yum Restaurants International
(Thailand) 47rim

Taulunasiinmafiil WuniAsud@afinm IneldiEnasudedmawniants
#en usrlWuuuseuouiiueiesdielunafiususasdeys Tanlnguietraiudney
wuLseUNMATEALIEY MNeAnE TN Bua T #mr’fuuq"l.uunnmm
uvuAg uazilenyrewdng 20-45 1 Fadungui@minAnmussyanadeinau iessin
Uszananguiansinitasiitszaunsaflunisindulaie unsnisdrfnininiean
Puasianinlnfunsiuamsaiiiaidimunilunsise Al Thungusetnaiign
Andeniineuuiuasunmasennnldiinmiiuaamialang Tesco Lotus uas
Fupnsvasiiin KeC FufunrRusilddmdenathaten 1 afs noluszezioe 1
Peuittinuan il fduaninmnivieyatunguietnninudmnAnmn i
SmauisAu 400 Au TudasssndraAeununiiug w.a. 2551



fmudminldlunsidn

mwaneaiasdng (Corporate image) Wity AnmdenTusiomaigudtnaiily
mamndnAafuAEmdessdnstududuandusvitediiuinng taunménsalesdnsil
azihmumdndgyremsiadulaTesssdiidlng neafe vdilnaiineiufidesradeaiy
seAnslumeuaninnuinla GuilnafiaziiinfrunsiiiAseesdnsnduyiniu aunssiein
fatnadedulaideniiadavitelidonmduiaesesdng Inunsiufiduafunmdnuol
peAnniuazszneulyfeesdilszney 4 Usznas Ae 1) madaduamen® aoalslunt
VitewaunAiAeATAUAN (Common product attributes, benefits, or attitudes), 2)
winnusesssdnsuaznrainauiuiud (People and relationships), 3) ANALAZNTT
TNUHUNITINIRIANT (Values and programs), WAz 4) pwideteressdng (Corporate
credibility) RuuUIARTES Keller (2003) Falsznan/lMonAnn ndnuau 18 da Tanlums
Amadundodl asvnmsiamwinualasAnsfidLilnaTuiAenAuAn Tesco Lotus Amil
griafwAfnanalug) uazamdud KFC dwFugaiafiuemnrrhadia

mMeFufAUNINNITUTNS (Perceived service quality) et n1nlsuiiiuug
nurifuatnaiisanindnepluaguuuuvil visdluiruaalansms (Overal
attitude) AiflAan1niing 1«ﬁn;ﬁn{uﬁ'mmmf'mmﬁﬂunm"lqnmummﬁ'luqmmn
niinag un:mrﬁjfn*lﬁﬁﬂndmﬂum:rd'ﬂq'lunfm-hﬁm?m: Wl nsfufanunin
seanruinzasiley 5 AR (Cronin & Taylor, 1992) 1uri Asfiannrndudesls (Tangible)
paanindede (Reliability) nnrmaufue (Responsiveness) Aasiula (Assurance) uaz
anauenlald (Empathy) Tnesznevlfaumanndtuon 22 §e FelunsAneidunidl
q:ﬁ’umﬁnmrﬁu{qnmwwmnﬂm:ﬂﬁﬂ'ﬁnnﬂﬂﬁnﬂiluﬁw Tesco Lotus dwmfugania
FudlAnmunatug) uazamdun KFC dwfugiafuemmhasiiaia 5 AR
A7 Tuda

ANHNINHIZANTRINTIINEATIRUAT (Perceived fit) Mol A MINzAY
(Fit) WFamINARILARATY (Similarity) rewinerzdudusesdudndauny uarRudnivene 39
m*mmm::ﬂmaqmrlmunnﬁuﬁﬂqmﬂuﬂni’uﬁwﬁmﬂdqnnﬁamﬁufnmmma-:iuﬁ
vistimsismesesfuiinn usailussflrzneudAyiaciiamndrdareansene

> -] . -
arAuAu 16 Mol fAduasinnisdnmifeaiuacumanzansesnirineamaud iy



grinAmslussAuANMmINTaNTwANsNaY A n1rssnunmAudnlggenauinisiiany
mu*n:nuﬁuqtﬁﬁu?mrfmimm:ﬁuga (High fit) uszmsseenrAuAtllggriauinieil
m*mmm:ﬂur‘i’uqrﬁw‘im:i’miu'tm:ﬂuﬂﬁ (Low fit) It ldA 0 um LU AR e
Brudvig U8 Raman (2006) Tumadamnnaf@nsesduilnaisafusumenzanlums
1mﬂnﬂiuﬁwﬂﬂﬁnmrﬁw?mﬂur:ﬁ’uqquzﬁﬂuumﬂnﬁ'u'lu 5 AUANEE 47U
ADNTEALAS 5 8 Tﬂﬂfﬂﬂﬂﬂ‘lﬂ‘ﬂ"lﬂﬂ‘mﬂﬂM'\HLHHﬁ:HHQQH:IiﬁﬁUQTﬁ"IH?ﬂﬂHH
Frudsianialaf Tesco Lotus An grfianEn1zaudsfudn (Courier delivery service) uas
grAnAn1sFudnuis (Dry cleaning) mudnAL dauzluuusesnn@nfimmmnzan
qqun:r';'lﬁuq:ﬁ«uimnmhummrﬂﬁnﬁﬁn KFC A §aNafouayn (Theme park) uas
griafnuadumed (Fitness center) muaadL

VirunRATidREMsTEEATIANAN (Attitude toward brand extension) WaNET
auifiniidululunaenn vdenesuiditnailiedusnidainisissannisline
némrreanAud 9 lunsine3iulusfiiler19A01m984 Brudvig uaz Raman
(2006) 'lumﬁnﬂ'nunﬁmaQﬁhn#ﬂﬁazﬂmmmmmﬁnwﬂwwaanm'lm.i'r"'é:'luf:i'u
ﬂﬂmwmmznuqquﬂmi'1ﬁ'.upJuuumru?m:i’ﬂimaamﬂn:mnq:ﬁﬂu?mrﬁliﬁ'um:
AmAenliuanaaniulu 4 Arudnmniz Saumnussiuns 4 de

wal a [

1. dadhuwmsdwinindnmeuscdiiauls lumsibhlszyndussimnesd
o ufifluafuniresnendusnlussAnegsiaringg

2. edhalslonidminindsnuentndde TunmimunnseuunAnauaiy
nasnearRuidmiuesdnagianinislunsiduniiely

3. L#utﬂuﬂﬁlmﬁuﬁﬁnnmmnua::ﬁu?uwnamqr{n:q:ﬁqu'imrﬁqzmmmﬁﬂ
iﬁgﬂ#’lﬂﬂﬂnqnﬁ'l.-i"l.unfm'munuua:ﬁwunnaqw{mnmunﬂauﬁﬂuﬂqﬁnrq:ﬁa

vinrldetramunzay
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- e ﬂ -l .
UWHIAM NOE] UREUISEVIINEITY

msiduiies “Bninaresn ménsalnmdudesdnsienirsenfunirsuenn

fuArlugriauime tunfsil TunmsAnnifeafuaninaresnmdnealnmausredingid
Aemrsuandudniini: Inessflunsfnstimudfudroninanmdneolesdneiu
msfufannmmniinig, AasmMEIzanTeINMIIEIeRRuAl uasiruadsenTIuIeRT
Aufreaiiinn Feamnsoaqluuafin nowj unzenAduiiiuadeqlk fail

1. waAmREafUgzAeEN
wuoAARE LA RUALe N MENEnInAUAN
waAmiEausTAuAIedng

W M

P - [
wurAANEatLNGAnTTgLTnA

griaumniuiumaganaiiiirudafgunaianelfonmalifuangie
Taurneealaniduatinann Tnﬂﬁmnq'.rﬁw':m: (Service sector) &uﬁmﬁumnq:ﬁ«ﬁﬁ
_ ANAATY u.n::ﬁrmmﬁm‘h’mnﬂuﬂwuﬁﬂmqﬁwm}wmn (Kotler, 2003) I.d&dﬂﬂﬂ'l]ﬂ
Fuilgmiamedudnastrzaumudndanileguisld srfddudestonananinisia
unznenafesiufRuAiiedwenluifilnaden usrbifousszmmansiunaetng
avfgeuinitauaunainiuiiiidnssyAindusinamunilulzng GOP)
\zmAgInaUiniegaiafenns 73 uat 67 mufnA wiludssmAiinRaRau uss
Urzmatu TuuouszAuendn ustuidioy uasdnuselszmaialan safazzoalng
09 griatinsfiduniagsiaidAtislumanszduselfiszanand (GNP) Whadoduln
Tn!.iﬂnﬁuﬂﬂﬂW?ﬂﬁﬂﬁ!ﬂuﬁmﬂﬁmﬂﬁ:ﬂ!I'Irl"i'ﬁ:ﬂ!.ll’t: 70 WinTusINMIA T
unagaiauinasiedu wieAndu 2 1u 3 sssanmziamsgislaumuseddaniomn
(Lovelock & Wright, 2002)

uansnil grnavinirdailunipganiadiAi iauafsnuliunissnsdonlug)
sealanfnn Tasanizniraieuludssmainin®awmm (Lovelock & Wright, 2002) Ta
urssuaundrFenas 70 veslaniinalrzneverineylugsiauinng luanisiinamienis

. ; X a BB
nwanauralig anndrfeuss 80 ignaFrasulauniagsiauinsunuiadu suiies



wanmaduinsesgriaEnmsiitramitlietelingads %o fiereusussany
Kesmafinanuaneundsiusesdidtnaluilaqiiu (lacobucci, 2001)

Tugududtna nnaussindinegrimunangaiiauinimaiuuru uazsie
faRegriauinmmanelssumlusiasdu vieeransm ki griauinislénaeunidugou
il lumeiniuinlszirdusesduitnaluynane Bidaadunadald iy nre
Tnaviend nasldTnsdmilunzaunadeansfuyaandu nislauarssatszdmas nasluwy
suswvnd msl g1 3nnsitEwdne sifewiudinasdanisuronud Aansnumsiifaudu
reteresgriauinisiduiinadesdniidoudorlunisidinarlivnfivies (Lovelock
& Wright, 2002) i TuduiiacldedundemmumnuuasaudiAtyresgsiaing,
fnruzienzIgIiALInIRRABILANsNAINgsiaauAn Tulufasmaesgsia
1ims Weliananmid lalugsfiaudnnseiwdeswiuasanudousnnteiu

ATNMINBTDIGINILTNIT

uniTmesamausnAn AR IIAAINIEIAT9Y “Uinne uainuaieuuony
Aatifu 81 Lovelock ude Wright (2002) IalRowmmsnee89A197 “uine” 1991 nasudnas
AR NINToM (Act) WFen zuam (Performance) ﬁqnﬁﬂmumﬂnﬂﬂﬂuﬁﬂﬂﬁainﬂmﬁ‘n
Tatlunszuaumsmsliininiug eraiimuifendesdenisauduiriiawsnduseds
uslaemdnuda malduimreziunrzuounsi bisnanmodusels (Intangible) WAz
HadWER IFannasLEnanii ginfuniniimacbismnaatenreaihudnzes (Ownership)
udaniladaunitiresiiadunsrununsudnld wenannii mndmsfidadufansnms
\regmanfaneliianmA (Value) unznininaustlszTend (Benefit) WurignAnlu
EUTIAUATADIUATHIAITHIANIAATZA LA EMNAEAN FrunizaFaansiaouulas vile
nrsinunetniuienig wienfndRuseddinfurinisdiunszusunimaniingg lag
fimniinsdaulungjasiisnensitlisunndusesld Tiswnsofiasiudiuoy dmBuan
ﬂi:i"uﬁu'imi T u‘imxunnnanumm?mmr'w] e lszfununinesanninig
Wdaaih A AuRamnso IATLRuARRE NS MsanEn A unsdudiedld
FednwnAananniiies ﬂﬁﬁlﬁéﬂtznauqﬁﬁu'imrﬁnim wWigyriuaueInAunlung
fuiteamunimnininmedmuss sutedesissdanisiummegenlunisAsuauamn
1mmm‘immlin:n?ﬂﬁﬂmnqﬂuﬁmﬁur’i’uqnhurin:ﬂuﬁ'm (Lovelock, 1981)
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Kotler (2003) WWiAnfinnmresnmninsfluwuamisfiafrofudy madnndu
flansau (Activity) wierszlum] (Benefit) 1aq Adheilsnnnrasue Wuriddu Tnsdsiisue
Whhuinildnwuriugmilinunsodudedd unshisunmienrewuadndildanms
e Widunssdnd Taulunszusunisudnniniinisenaiimnuiiiundes vielifuades
fuAuARTidnEEaNMENIW (Physical product) 1K

anuzil American Marketing Association (1960, as cited in Gronroos, 1990) 1%
fuweessirdininiinis¥dn nniinag Ae fiansru (Activities) UszTumd (Benefits) vite
itanels (Satisfactions) Fsfliunmninaueuidiinalunszuounsmedud
wesuaidedentnfiianisTedudiu

Zeithaml uaz Bitner (2003) N&"1791 N17UFNTT AR N17N721 (Deeds) NTELAUNTT
(Processes) uagn usiad (Performances) TuaniziinmmnET83AGY "grianine” e
AanrnmgaiaynUszumiuadndresiansnniug sxlimngiudusitdneumm
mun Falaeinduds naninisssfsmuden funssunimndn ussinlWaueiluds
Alisanndudedlduddiilng wWu suazsmnsiny viemiuaynau usu Tay
Zeithaml (1981, as cited in Parasuraman, Zeithaml & Berry, 1985) WeFunufaudnd
n*‘um':"m:Lﬂunrmumrﬁmmmmuﬂn"i"uﬂlummﬁn (Production) mnﬂni'unau'laq
nnidlna (Consumption) Ietiaidiaana mliduneulunisnlfinijagmunmassnininig
Tisansonssinliluiuneudeunisuda wininlssiiuaunmassdiiinaszifisguiui
dlefratnad Wiininiug Belindniu nadhiuiinimesdidinausazauitieradaas
n::ﬂuriamﬂﬁu'imm’in:n;ﬁ:mQ‘lﬁu?n'mmﬁau viu msdeann RN siauAY
nassungidrhninsiilacudens wlayadnnmuansnaiih) Adendaualinng
vimmreviwinasuanAniullfon ussiinan bigustnaudscAaufuianinmniniinng
THumnsinaiu widrsdumadrfininmlssumideanu TnedWiinsauduaiufniu

fu Payne (1993) aTUNHANMINEIRIAYIN “UTNTT" 1397 nasuFnnsAe Ransmu
wile] Fiflaerlszneuvasnabignnndudeslddnnfmies Taunsiinnaviviles
funsfRaugd (Interaction) fiugnAn WianindRu (Possession) A147 389gnin Tanns
ThiAnsisdlisunsaditteuaudiudredtd usrlunssununismesnisliinnsenad
pmifendesdiniuffuduinidusedFeralodmide Lif A

Gronroos (2000) 1ns nfiarammusrean niinaslddn Wunszusunsitszney
Tukauymuesianssu (Series of activities) inunsodudasldunvidedios Felnend ns

- - - -l' - - W - -
uimninazfisausnnsifdiudiondusswinsgnAuasminamddiinag uazide
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Audiildneusnneniduies’lk unsafersuunininisesdhitng vl e
YingueAinautilym (Solution) WurignA uaziilessinnndnsine fdnwnndu
nmumrﬂt]r:mu'l‘.ﬂﬁqmmmﬁ«nmﬂtﬁnﬂm'\nwﬁmﬁmm (Resource) AuANAN
i Tnefluseeruay (People) ilumnennsiidrAtyetivewilsesenniinag MRS
nazihfdniudlaumseiugnAnddininine dereWidainslumeudiidgmsine
Widuduilna uenanil Wnnslidnedaulug) fuitnaifegnArnasdnunildoudonlu
nrzunmesnnEneon v inszuounisseviilgnArdnanduodes nanedludau
wiksaenszuaunsufitlu Semaldinindmadulnngnimnfiiausdududou
desnnnimsiacavengldanues faudnaninislussiuiiiuadesinonseiu
WINUYAAR 'tﬂﬁuﬁdn"mﬁmrﬁ_ﬂmmﬁmﬁuﬁuﬂuﬁﬂﬁmmmi’uﬁm’lﬁmnq Wy ne
WhiAnsdninewdesiniunmlfussalslominsses unswhfinminewling
fumanmkesnssasgna fauirganavdnanihugsiansdmindudidusedld uins
1EmsfiasiidoudnUifeadeskelunsuounsiginnhoiedWinminnifuly
wieuflasaudniteliflaugesadesfunuasduamiudesnsresgniusaznuly
wniige Ineluil wdesdnniug Adenslanmiduduiidudesls uiluanduaiu
ﬁ'imr'lummﬂnuumn’mi'nmnlﬁﬁmnummxﬂuﬂnnnﬁ’mﬁumwimmnﬁagnﬁﬂ A
AanisuEniniuies

WA i Hoffman uas Bateson (2006) a4 unuazlisunsouenasix
uAnAnsEwIngIiainsuasudesnaniuldatredneay Lﬁﬁqqﬁnqrﬁﬁﬁmrﬁqu’mm
inftesdlsznauresduiidudedlfdnluiigadanlunszuunininison u
syewnenaglufuenns flsneveglugsiaimsFens vieayminddudhnaes
sums Adugouvilinesgriasunms wlenminausdmsinsadssiumausmug
fulfnn v 1inedsdustatugnin vietinmsdenguasneusudanisne dusu
athalsfinn Taeialufa Aasmsneesdud (Goods) asvnuia 4 (Objects)
lﬂ'}ﬂdfﬂqﬂnﬂﬁ' (Devices) WinAareq (Things) WanusAimnFnns ssmustanimnesin
(Deeds) ammaimgngny (Efforts) viian12usneean (Performances) 1M MANE183A7
41 “uRRAU (Product) azanussaiaRuAuazLing

azihilddn maldAntenuAuifumumnesesnsinmiudhddiinlguan
L‘ﬁﬂﬂnq:ﬁﬁu?mruvin::ﬂ:::mnvh:ﬁﬁmwunhqﬁu‘lﬂmuﬁ'nunm{upuﬁqm:
vimsusinzzzinm Aalleniimdriamalafiswnronreusquacamnoreanining

- L :- i -
Idiavun etwlainin anArdrinanudafuianun arsaunroaq1Fdn nasiinas Ae
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manssin vieRansndiistuanmaigliinedeeininislidignAn taunninig
T axilfnmausitliansnsodudes’tk uazliamnsndudreesld il lunsiinimite
anilmiuadesiudusiitdnsusmemenlfnmidelesunnsaiulums
srumresmnAmniug Inefidimuisgegeegimaaiuanuitanelaliuifidine
udndusiely aclkndnfednenzamcassgriaing feilanuuansaslann
griedussvinmaun Taumninmmdtlsfedneusianizisesgsiainiel axdouly
dnmmaaganronagnifimsdumsansuarnirfesimimmanaléedramnzen

uazisrAnEnmanniean

ANENUZIAMIZTBIGINAUTNIG

mmeudrl lulsduiinuadesfugenarinie Sadluetndsiiacdeadlaite
dnnusiugresgsiniinndutey fdnwussesgaiainsiaauansanauin
agumslszns muminsinmaeedlAldiAeiune Wuuanieine fu feselui

Gronroos (2000) Wagldnenusitugnuresnaninisivalinindnisuansain
duiniu 3 evdlszneumdndauiu Ae (1) mndnadunzzusunisiszneylifae
nansum1e uhnmﬁ'mrmﬁﬂmmmﬁuﬁm‘li (Intangibility) W nndrAeidudiesls
(2 mninndufsnrniinazifusaunminuesnniinafstundeudy Taglians
uanesnaniuldetnadnen (inseparability) 83 binsAsuANAIN MBI NTNg
dhlu¥etiendnnnuanndaniseauauamnassdug wesanazlifimenauny
anunlufuseuwisunsudn sitedumeuiaumininnininiug azgndeelii
fitlna wardemWibisnunsovinasinauninidnisliseain s uas (3) gnAnainasiidou
fou vdefufduiudlunssuruntaumBnniug Mulliinag (Customers participate in
production) fata WnEmsiiacraumainuatuuasduteusinninfuda

ﬂﬂnﬁnunm'{ujwﬁ'q 3 Uzznisvesnatfinsii dendaunliinisdnnassiiiue
Lﬁmﬁuqrﬁnu’imﬂ:ﬁmﬁﬂLﬁu'ldmuﬁ'num:#upumqnﬂm?mn"’lfh gnAinazdi Ui
daudasilunszuaunissesmsiEmaseusluszduivesusudann T luansfinining
Wiunauin vilesseyudagnAniu gnéfasdnunildadansaulunszuounishins
Juinlisnaiuldfnunimsssusisrnzanumsluns @i fuiufinssnunniug

N X% x_ J
QnRNTU Fednmusug i 3 denmsiniutiesiidusmgWinndmnsdanisua:
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anagninemmaaiesiugiainisiciuimie ussgeanlunisdaninnnndd
griamadudalaeialal (lacobucci, 2001)

atwlafimy wiminenguuusssmniimasing Alegunufoudsuien
dnwuzamzduduiuguseinininisuds flnsswudneioufunalsznsiidon
snmdr latianuunndnrsnindufuasuinrld Tneindsnasdoulugiinefuneta
ﬁ'num..ﬂ{upmmmm?mﬂﬁﬂu 4 finsuz#quiu (Dotchin & Ockland, 1994a; Hoffman
& Bateson, 2006; Kotler, 2003; Payne, 1993; Rust, Zahorik, & Keiningham, 1996;
Zeithami & Bitner, 2003) léur fnenusfilisvzosusesl# (Intangibility) fnwousi
nIEuUuUMIHAR biguaroueneanaInnizuaunInasuiinald (Inseparability) Anwous
alinsfineanininag (Heterogeneity/Variability) un:ﬁ'numzﬂa-imm:mﬁuﬁnquﬁ
1# (Parishability) Iauﬁnum:ﬂupuﬂdﬂﬁmﬁ% 4 Urznreeanisimsiunnsineandudn
i (gmeft 2.1) Anfidannsenizannagnimenmemaiaduasiluganudiiaregsia
A (lacobueci, 2001)

AT 2.1 UAPIANUANAN I ANz s esRuATuAT NS

Physical Goods Services
Tangible = : i;tarlgibla
Homogeneous Heterogeneous
Production and distribution Production, distribution and consumption
separated from consumption simultaneous processes
A thing An activity or processes
Core value produced in factory Core value produced in buyer-seller
interactions
Customers do not (normally) Customer participate in production

participate in the production process
Can be kept in stock Cannot be kept in stock

Transfer of ownership No transfer of ownership

ol
Mu1: Gronroos, C. (2000). Service management and marketing: A customer relationship
management approach (2nd ed.). Chichester, UK: John Wiley & Sons, p. 47.
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finmnusiilignanzodudesl

Payne (1993) Pianamnesesdnensitbignsodudedls (Intangibility) 184
mauinirl¥dn mauinsildnsuniunusrmuschisnnmndudelddudeadiuiudn
a0z Hoffman ua Bateson (2006) nf1991 nauinndidnenziflunmruaaesninnnda
ardhidusfidudesld e bisunsofasdude wleneaiunniniglk uignies
aanmeflszauneaianmadiiEng wesinduuniufiszinduaunnininig
Fanenmunfuazanad@n (Subjective) MANNAIKIETUEIUMNIRANINAINIMALAZHARIN
dmqUszasd (Objective) Ldﬂﬂﬂt}thﬁm?mnz'lﬂmu’rmumuﬂu Furand fAn 1hdu
wieulusiaunauniminisfdeunsdaduladauudeafuduf wu nefguitnadnfu
imsindnAaunmnitendtie Guiliamuiug agbisnnsovhuusdndudensioin
reufiazdnFuninseiala usu (Koter, 2003)

wu8naNil Zeitham! uaz Bitner (2003) MAWIAM MmN RN AN TR f Nl
annmndudesifresmeiniglidn wimnineazdunissaseeniilisnnsodudes
Wdudniudukiidneusmamenmiug widuilnafidriindnsfersazains
ety viedudaivesdlszneundudsdinalszmetuiiudautszneylunszuquns
AN 1& wu e dusedhfuntsfnemenuna lulrmenus uesiinsdainnely
vieaindilan wielAldguUnsnimamaunmdeneg lunsinenisn udu

Hoffman uaz Bateson (2006) iedndnmnzi bisnnsodusedlfrenimininiu
TudunsusidAnyigansgeisiinmuiuenniminiseenaindud detnedmeu
(Berry, 1980) iilesanminAnnfuilumsusaseeniilisnmnsouesiu in viedudals
WusnsnzduRsaiuduirfisunmdufedffeiullaf s mdidasine luhme
adlisnroaframuianelabifuddrduiinisiéetinsdasu (Lovelock & Wright,
2002) Anfu fuszneugrisuinisteindudesanmnlaiwiueu siteanisfugaonudng
(Perceived risk) Tunnadfurtnag suilesnandnensi hiswnrmdusedddvens
vEnsiine AunIIinAueARNNIBNNNILINTT (Service quality) Wuriguilne Falnudou
Tugjud fuitnminfuinmunmnininisdumnsdsiansodudestinaolunssuaunis
132 19U AINBAIR0T (Place) wiinau (Employee) Ln':f*a-aﬁut}ﬂnmi (Equipment)
mﬁndai'amrﬁuqnﬁ (Marketing communications) T1AAILTNT (Price) dtydnening
Aukn (Symbol) aaesaLN MENEOTATEI8ANT (Strong organizational image) Fraviu

unmMmaIAmMAgIRaUin At e NN EuzIsInnENM WA uawn
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umssudestiinniu WeRfaTnae s mnmoiuifnnmnininsletheina
ﬂqmﬁnm (Kotier, 2003)

TaunAudalunszuounsWhimniu fureusesmandannidnisuacms
uameandaunirliiinsinlisaurouaneanainiuld (Inseparability) atihafuids
iflevanlay doulugjuda fridlnmindeudnliidoudon (Participation) Tunszununsndn
mnAnfrdasiifidadunssumninisisyfuuulk (Payne, 1993) Thuns
vinsRdsduiu eraisaannasitfiinaduidnzaues (Self-service) v Thigiivin i
FannAnsuflA (Rust et al., 1996) iFuiAnaf Hoffman uax Bateson (2006) 3414
aimuﬁamwuﬁﬂEmﬂmﬁtﬂhnﬁﬂﬁﬂqrﬁﬂu?nmﬂﬂuﬁuﬁnm'ﬁ"bimmmuunuunmn
dldrzwinanruaunasdnuazneitnig ¥ lunssiaunin3naniu nanidnisaxgn
smniweenlunen aniudufadiunsununsanuaymnatneliniesn M Wy nsi
ﬂnuﬂﬂﬁaﬂnrhummﬁaﬁurhmﬂu{uﬁuum anfudseaniduma uarluszwintams
Wunai lAFLEn 26097 11nwmum1-ﬂu‘?|uiﬂu'¥ﬂnﬁu1 fiu Jefr3naazaduil
arfesminngia wieiaradiiudiuedaindiaiudhitnslusswinanszuoummdn
uarmsfinnig dnvasduiissdauain WAl Anslisunauauamnvsins
Whinarlugasrieunth vifessuireduneunislhiznagli (Carman, 1990, as cited in
Cronin & Taylor, 1992)

Zeithaml usz Bitner (2003) W¥ediuda msfinszuaunisudnuazmniinal
sunzousneananiulfetdaaeuil asiniduinalnngfiaududoumitelu
nezuaumstARM NN Aan 1"|111\'§1|3Tnnﬂﬂamﬁﬂ&:ﬁﬂ.ﬁﬁuiﬁﬁué‘lﬁu’imi
(Provider-client interaction) uﬁ:tjﬁm’immu%w] 'lumrhmr:uwmmﬁnu’imr&m U
azgedninaserlszauniaflunididindnimresdiiFinamuaug fou Safududneoy
frAtsesgsianisilinng lugsfianiadusTamialy (Kotler, 2003)

- -

FnsusiuanAvsInusestesnzalinsireaniniiniz (Heterogeneity /
Variability) 1 wanuaa sl dnmouzzeannAnsiiniiargnlunsinsgnénili
ailine uasilnauuilstiuga (Payne, 1993) ilasaanmsliiinasasiihuetndls dnduey
Fugliinag dlandufWinae Whinimilelauasiilu Afousdausiduiawsd Ao
vlinnmsilnenzaesnnailinefiutiueu (Kotler, 2003) 30usi Hoffman uas

an - L] J - ] -
Bateson (2006) A l#esunsthdneuzauissfisesnisuiniasian dudnemznig
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WhAmsidmmumarnuaisainmslhineafmilsenssuoumsluinislusfedaly
Lﬂmﬂnmm‘immulumuﬁaquniﬁuhuumﬁunu uazlrzneudouvainuan
fladtidranildoudanlunsliidms Seiladusineg Aunuinnsaounumenil dendeald
FAnannlinei silermauasinanelunnunmessnisuine 4
Zeitham! uaz Bitner (2003) ninadn Anmauzitlaisiessnnininiu uenaaniiag
ArtunniaflfiAmaeuds dildrinimg viedustnafildoulunmsivusdnmosi
unnsaaInaBYean i AR e bl aRddnruzuss
awdesmauileufudidinaBnauvilietinefuds wnuifiiatnausiszausneiiiao
feems usziitsvaunsni I Fuanmaninsuansemziaiuhl duscdiuasietady
unsfufamunn (Perceived service quality) uazs¥ALAN WA (Satisfaction) 7
wnnAriulunsdrfuuindon
nsmmmirwliasiazaramanusssesmnEmaiiies finliinang
paagriaLEn i demeeauivusdEnirlunizrauANAnINTY (Quality control) K1u
fneq lumslidne devandesmaiianulifmelslunsdrindniesdidinn
Kotler (2003) 1Al uausduneulumsraunsauunmniniznigls 3 fumsudniu Wun 4u
wmnazuRusuAntzAMAaNMINY (Recruiting) ua=n 1saneusmInan (Training) ¥
mmm'lﬁu‘:mﬂﬁmumnumﬂﬁﬂm‘li amiuluduneuilass A Funmiuue
nmmnsesdng (Service blusprint) teusaliihi@inszuoumsiduiuiuneusting
FnaulunslimaungnArudszslilfgunimanaennrguiionld Tnsenainsuely
UuuLYeIUEIN Y (Flowchart) el hEmsdadumdnufoaluninine uazuamely
whiassTemfdRnAnsddfusnmninniug sniu hudussugaiedaiuiuses
nefraRnmsnan sfiReu mulitanisdisanaaienelaseadidinfuning
(Monitoring) FeasnsoinlATasnsluruasunudrmanndniy wieiiduidednme
Werhuadn Al przuun A W R wiluiitewe lauignAasiely
N —
ﬁnmqnﬁwEutﬂuﬁ'nunmiuﬂmmmm’im:ﬁiﬂ dnmusilinmunsofing
NA7LFNAT (Perishability) 1314 Famnuanuia mafinndnmnidhiswnrofasfuazax
viernaulnminisansel¥samild uasludhsvesdfuninines Milannsofissde
arasrriudrseslurdnaslag Widuiu wnusinininissiinaulk Areleiinie
wazmelusuziaeaiu Tngssaunmunmaiinnsldnasmicoomumanufenizee

Q’u‘ﬂnmﬁﬂﬁu (Kotler, 2003) ﬁnmﬁuﬁimmm?mrdmnlﬁé'lﬁu‘rmﬁumamﬁu
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amtndanlunteafremuausaliiAnTuszdntgUasd (Demand) uavguntu
(Supply) 189n11LINT

Wi Kotler (2003) Muunindsiimslunissiaunasuinsguasduarguniu
videanwdiesn1sde (Demand) uazmruiesnsae (Supply) luniagsiavinaglédn
i lduaeds a1 mrldnagnédunm wu malfusammlunmndfouinne |
dﬂﬁn"n:-qﬂmvﬁ'a un:nﬂﬁﬂmn'ﬁuﬁmﬁmm?uﬂm AuAiuLInImdn wialdszuy
meaitedrininisiauden dellgunu wiemukeinislunsldiinisainduiinn
saniu dudu

Zeitham! uae Bitner (2003) Wedtnuda@al¥in issanniniininiubisnuns
flazazan Ay ndusidming el visdsAuld delinelalunniinng wWudesiuiy
fudming I Aandu WA Raieamaazu uasRarnnsoaiedreuneutafinm
ausieanmmauinisresduiinaliflmanaugaiunidalunisudaniniinireenu Wtk
KesdnmanmrguasmninisWadinniign Tauiewazetheiis nizAnikieiiadodu
nenfludndy ilesanfiiilnainlifesmmmanduosunnauduilunindrdanlu
nrzurunadnfnimsadhsmetheuis fadu MINEIAMNINIBINITLENIT UAZN"?
winmdaumumada azawnmnafa e lagaga Wuiduinalk sussinnis
noAnsrunmndusWL3nsa8nlusunan (Lovelock et al., 2002)

uenaani Fitzgerald (1988) mﬁﬂﬁmuﬁﬂmﬁﬂﬁqiﬁﬁﬁmrﬁmmunnhw'm
griaAuAniufife mefinssununasdnlugsiaBmanfiniu o adnnie wieaouin
Whinniur Jauansnssinganadudiiasiinsuenassaniussudinanssuaunisain uas
i miuiRededuiie gledilnn ueaNINil MennmEnasideiifnun
i ke duddn Aaseluil

1. mggINA AR TEIgIAILINIS: Tuudrasgsianmmandudniu Audusissdy
sl iR Ul nAsg AU AT MMIEAR uanaNil udnmanEnuas
madamsdufnfsmnsofiasinaniuldmunafndouuadh) Weneusussnan
Fesmrresfuislng denaliduanfusiuannsomanismnuianelasinguitnasesnu
Wethadmau ansfinaaaaganainaniu melfinsluwinzaiienslignunrofias
fusdnenianmunwasinninisifededaa fadskisnionazinlsin ne
vimspluubfedhipluoumndniriaussiiaonimnniign (Fitzgerald, 1988)

2. Awmmznlumsians: WansiguknudeiannsoianunwlFidedily

= o x -
wisuifsuiusargunmaaimsaziiuresfuinrsnmiug wu Aruamu damin
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U pnae uvy uasBur winefagunmassmnEmanduinlienn Wesaniiaman
Duwssnannnds usghisnurromdsaulaunfsudesFaaumudaiuduia

3. nezuaunHAmAATUAIINAT N ABIN 1137 nevuaumTdATy (Key
process) lugsfiavmniu azliimsudneundtaciinmudesnisiiininiug At
quiimrdansun17Enng (Service delivery) (Fitzgerald, 1988) \u uFmsfusinga
ey mnAmraadistuiideds deudandidnediaqadesuuiniug Feiean
madndusfisanmondstuietnquliencufainsredidnassanila

4. dommnnisdasautiie: ugmnanufafuAl Fitzgerald (1988) nf191 184
yamsinsnheazfiniulfsedledusniug WFunimwin ussqasihnie Mmnm ues
indaniidemansdndmineFuuiasudaringu lumanssiudns Tugsiavinig 489
mamdadmnbednaziiuismniauoivtiemidluntsdaeunmnidnsldediidina viu
maAssunmehiamstindaeulime lulesgnidu doananlumssdavientsiuinig faz
DunswisaiugliAnsdamemdnaniv Wdditnn

5. Atz bivinas: uansimmanausine duaskesdo i
Fosnialunnufnumlagsing Aeudaeuan mawRsuulsspunudutifeadniesd
arddudssldosuazulaliuduaunmsaumueseagsne urdmiuguanlugia
wimemduswnsowsuslsspunningmssesmueddFetnazmn uasiiarudavgy
wnnn i i gia T Ansdandevdeliauas fanunsofiazu/feurznnees
AafaniTinsdads wiedmnumideasdndilFatazman (Fitzgerald, 1988)

6. szuzian lunazuAn: F9a lunnimufuiusazaiia dnssdedldonum
TunAuAngUimresduifuuuy N1maseuARNIN UAZNTE AU BT Bnuanane
riauﬂﬂzﬁ'ﬂﬁiimuummimﬁﬁquﬁﬁq uarfunsumsdnddudntinudamianiedn
S Iaudsileduiinm unstieiige 3T Emmeuiiandudinandunnly
fUuuusn fuly uidwmiugmiavinizuda szuziaanludumeusingg lunrzuounis
Thimmduitanonidu uasnssduannnda (Fitzgerald, 1988) iy nanllaliuinag
Fuamwns f¥ansfusnnsoandiunimnnszuunisdninluniliuseinisdaliiing
iU MaATENLIYaInlTEandy mﬁﬂi’ﬂqiu NIATLANAUAATNTNUAEIRTIARINT
mnlgeenwns mainagnAn uesidesmeufuaingnAnldulunafireutheasiuil
UF NN usrAuganTuneunITn TRy ik

Tuanusii Lovelock uaz Wright (2002) fil#nantaanuuanmersndtafuduss

1mMne 1491 HARAT (Product) yn 1ile Asuadwiuani i ngaavnssuynulszam



19

Foasdannlrlunbiofidlnmidegniitevie Wnanusivaniu 3se1ans1alédn o
Auduastimeiaiifludounilesndni Iaududh Aedagiisaunsodudedls u
13nz Ae Manssinifenisuansean Wil Ansasanisiaresgriainismuansann
fnmuziemzrsgiaduiaug famansodeininadenisfufannniinraiusesdudn
ussAmmresfidinalidon JednmurfuguvesgriainsiiduiisdeWguitaadiang
ﬁrfqmmmiuﬁum‘:‘mﬁwﬁn‘ﬁn:mﬂnﬂtﬂu 9 dnwruy Karelyil

1. arwligansaihudrvesld (Customers do not obtain ownership) Aa LFlna
ﬂl.hﬁ.uﬁmnz'liﬁlﬂntmﬁﬂnmnﬁﬁm‘-}mn‘fw] wibisurrnasihudrees
ﬁ-mﬂ::nauﬁmmm-i'uﬁaqmm 11nmm'}mm='u1 1Aetnaniag wiu nsluinann
rouud vitevieninlulsu viewisinrirdred Anminafusraudurglu
mslfuEnaseine i Ansurmd drafinuy vieuing fiu gr3lneAFuitenninmaes
mnAmtusnsidh A niu fausndaliannsiuiaunmessdufiietadesde
uazl¥Rudniun newdasanunsouifennmassdudniun 14

2. fnmauzii ligueniudeald (Service product as intangible performances)
wiinnidnrdoulgasiidaaneufiansnrodudeslfidmndudiumiiines
nrzuaumsian Wy dhamiuueiesiu mefulssmuemnsufuens vieninin
qunzafdngaldeaning wilauiugrusssmninisuda nduilfnesilisusnduses
¥ ilevanlugsiainaniu filnasclifunlstondannssuounshinmeibisnnso
Sukedld WudufufidedisThadnduladendedus fiidlnminazanunsosesiu n
iewluAdudaussinaesdufnsine msniudeuiiazindulade luansiimninmmniu
drialnagoulvgiinazfesliarudaialinnlsluiad@uuazaranindetevesesdngi
Whidms Teasdludaulsdndey lumakennnamands uaznsFuiAnINInIRINITLIENTT
(Lovelock & Wright, 2002)

3. guilnaszidousanlunszuaunisudn (Customer involvement in the
production process) malfiinsiuAzadeasiunmesusaiuasduaupaingaldannis
nsunanaataslewiadlining dniuurssmuifmeduimousyantasssdlfinisun
qnén Salapndudn qnJh:anxri‘-l'lﬂﬁdquhu'lun::mum:mm?mm:u'] Fouisue i
melANsmued Wi nimaduandieiidu wiemedludidnsaaiud s luin
dfninnis vy nmefutnedausmeans madininilous: wielsmeus dusu
A naRansuiaunmssamnimsliuiind Wildousmiunszuaunis

Bhitng Feumnsinsannsiufannmassdudietnaduds atAtneasfufannmaes
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Auklk AreulelAiflsraunenunisWendudniug Jehunssuounisedaudui
Fuu¥euuda

4. mufludquilesesunsiousf (People as part of the product) Tumndnfininig
ffatnakeiuffnfusfunninigs wedunidudaunieessnnininiu biemz
uwAiatnaer i lsvaunisnfannninssesdhimavindu uwifiatnadeiitenaduf
UszaumaniangnAnaudug Adaanfindnsluea@eaiuindas (Lovelock & Wright,
2002) 5. ArmursdinFenatulimeiilunisiinas (Greater variability in operational inputs
and outputs) evanmuuanAsrzwyaassesd AN Uz AT AuBuY AT
vimsludasnadea i v lhinnnsmanlugsiautmslianunsofiazaiannsgu vde
AUANAHLLTALYBINIELNLANEANY AREASUEARNE uazADININERINNTLENTLA
WwAefunageiaduAagracinasusngg filmrAuaNAmA R UATURBUN TS LN
msudnlauiviuneugaiodeudisilefidnn vinliFeeiinnzasumimn taduluynn
nraumMmsEARLEN: edenamsmangaliunfiiinaegiaue

6. m:ﬂmﬂuqnmmﬂmm?msﬁ'mnﬁmn (Harder for customers to
evaluate) Tanirlunandfinidnng fathainlidlamadiazlinaaasuinasmieu il
mnlsmdugunmmaimssnduilnadasumdeaniid findnniun udaving 7.
m:ﬂ‘lﬂnwﬂ-mﬁnqumm‘!mﬂﬁ (No inventories for services) (iiasannmnidniniluns
nzsiin widannsuamseantibissnsndudestd uanaanil mnnmsdaiidnsnsiigyasny
WK (Perishable) 3vhisnnsnfuszaniiXdwdaudufdur inli¥esinnsmmssey
AN MNTLENITREARBAIIAT (Lovelock & Wright, 2002)

8. mwd':ﬁimmﬂﬁmfm:m (Importance of the time factor) N17LUFNMAY
Urznmilmsdnihufigdnfninimcfenlnngi o iz fnnms Wy mainag
aunsdu Fuenng T sieFwsaen o bidhdudeanasdudeiinnemenn
Frugsiainirlimsuesiu dlesnfuitnminlifasnisseresiasdindnndu
A unzqeding 9. Yeennasbiuinasiiva1nuaie (Different distribution channels)
nslhdnauigainalunagmiauEnoniu biddufeserdudemiantsdadmningi
mufduAuAug sz foafudiimsldsemensEnstivtemsine
TugriaBmnuilszim W qunsaBidmaeiind anit nnsteudutinustosefiises
swne udiu

nemlauaqiiAe mndmamuandeiiluuisslssamgisesiifuresdnens

lwzFIeInInEnTAe audnesEsuR AN E s uundnaiul Ty
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Hﬁﬂﬂmuﬁujﬂmumm'immzm-munnri"ﬂr:wi'\-aq:ﬁnu?mmn:q:ﬁniuﬁmq']
il asiwi s lsdr Ay Ridenadenisuamiesninimedanizuasnimng nagninm
nasaangUszneugsiauimaazFememenaieaauandeliuinsinsesnues
nfussiunga LK (Payne, 1993) Taludausialyl azl¥nsaiansutinlszumess
mnims faennsodaueenTfitumsnusimlmnmmann quafsineq Finnamanauas
indmnnisnWidusdesuknlszumsssnninisesnaanty

meutinlssinneaanisuinag

winnsaaagsiaLingg salldeindnisAne Ademoeiiuafunimaingsia
vinslddnuinlzsnnsssmniinseeniiuvaspluuusasiu launsdinoust vie
wuam s lunsdmuLialszinn (Classification schemes) Ausingq fineadastunisiininn
Wuduis wiedangulszumnaninisiiiremadreateiuesndulsznme 338ne
wslrmmniinsiiagnnsodn 8k sussinausnniigaiavilside nsuinlszom
MRgIIALTNITeBNANUIELINIBIgARAIMNTIN (Industry sectors) 11U grNauTnInlszum
AnfnuazAida griauinindrzinmauds gaRanmsdadniouaziuinemdudi giia
vimnlszmsuimsuaznanlsz ity sifegeiauinisaunisAne D Kl msu
ﬂﬁmmmmm‘in'a7ﬁ1umm'd’mmmmuﬂr:_:mmaaqnmunmﬁﬁmﬂuﬁmﬁ‘ﬁmn
milinuaziduastinaisamesenininn Wilsslenllunimnagnimanmanssely
(Payne, 1993) ﬁ-n'lﬁ:'.lﬁ'n"‘rﬂnﬁﬁ’ﬁﬁﬁﬂm:ﬂnmu"'mﬁuﬁ'numnmqrﬁqu?mmuﬂw] (7]
wusiEnuinmnmesinnAmsitinus@sdmaunnissuliugiuuusinge 1en
47u9uMN 237 Gronroos (2000) lAutiszzimeesninAnT il 2 pluuumdng Wun

(1) wiklagldquuunisiiUfdsiuszendrdWussdfundnnduinousd 1un (n)
mnFnsituntshiFnaskoumu (High-touch service) Ae gUuuUTBIN AN
nrzuaumslumsiiinreayaaadauugrud A lunnsinndsininiedeeyly
dafuitne iy n17ldEnnsarainuten vilenshiinasiideeguin uazggenne usu
uaz (1) mruFnasuiunasiuinasdomnatulad (High-tech service) A® nAsLFn sl
maMissuuidudaluei® wersuumaluladduiusdusie lunslidnsumuyane du
msliutnefrumsdeanseaumin sy

2) wikintWanursiieslunsdnaduncst WWud (n) grieinasi

1 - . 2 - - J - W
WuFnaniuafiar1a (Discretely rendered services) Ag qinqmn'lmﬁur'i‘.nn'luﬂmw
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sdudesdrfuninediesieiles Wulsrdn wisnndininaduafinme un af
windu Wy mnAmefudausmssn lenmninisfuimemenuns duu Jainaninily
dnouril gWhinsevihfduiudiuguitnatien inlanalanaalunisairenamdiniud
uszauArlulaseduding (1) giauFn1ei hiFnisedwsaideuiiutlsze1 (Continuously
rendered services) A grinEnsRgWinsThifduiudiugnArddrindnisedi
sewiles minaue Wesnnilnafiuualifesfeuniiinreyidulizds Wy innin
AaiRzeIs0R Mainmmailaendt yfagrissunans dudu il Wutned
temalumenireanuduiuduasani il idstuiudiAinaldazmnuntelu

Lovelock (1983, as cited in Lovelock & Wright, 2002) léuLinlszinmasaniniinng
Alaentsldinrusintsunie 2 st Wun (1) wimudneuzesanirliuinag Ae M
fannrodudedk (Tangible actions) uasnmnzzyindlsiaanradusesl# (intangible
actions) uaz (2) mm?m*:ﬁ"'mhuaﬁuqnnn (People) vilanntRuresyanaidnfuLins
(Possessions) Fuintisnansautknnmssenliifhi 4 sz eeluil (gamei 2.2)

(n) mafnsitiiuadesiudeisudesld ussyabiunisiuyaaadidriuninindy
fi"Aty (People processing) AB Mg neusiunmmsinisanrodudedls Iny
dannseiumuresdidinfuninasiannse wu mrlasmrluszuusudesineg nsfinidns
Sausionzans vilenandnAnAnimasiuanssy Wk Fanindntsmsnifududneus
rsmnimmguilnedludeslilnng ey nnaniwwmmwﬁ-ui‘uu?mrﬁm Tu
aonuitdlaliiAnag (Service factory) aundrasiaiadunisliiingg uavaxlify
uewlszlemfmsaiunnudiesnissesmanmainisiug

(1) Metinarintadesiuemeiunes s ussa biFnsiumineRy wiedngly
nrauArearevdida 713z (Possession processing) A8 JUluLn NN st
nanezinfissInduiedlH fushidaundeRudn dngluntounses unsnindRuu 1ee
gné vdeddnFunaninig wu nelfidnmadeiagniseinia mnEmmieuszens
viemsterusne M ssnuRkariewine Wiy Taaneinasludmenusil gnalli
dulludeseyindon g liinmdaEmsey wierad Wiidmsanlune
insludasusn visdasiidn I RuA T anindRusasmuesiidn fnAnnafsfundn
unu TnsRedrAnyrssmninialsumilide fubvidenindRusesgnAachinsegion

#
AREMNNTELAIUNTIRINT T ILIEN NI
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N 2.2 uaminnsulszrmassgaiauinamadinimuleres Lovelock (1999)

What is the nature of

Who or what is the direct recipient of the service?

the service act? People Possessions

Tangible actions (People processing) (Possession processing)
Service directed at the people's Service directed at physical

bodies possessions

Passenger lransportation Freight transportation
Heaith care Repair and maintenance
Lodging Warehousing / storage
Beauly salon Janitorial services
Physical therapy Department store
Fitness centers Laundry and dry cleaning
Restaurants / Bars Refueling
Haircutting Landscarping / lawn care
Funeral services Disposal /recycling

Intangible actions {Mantﬁl stimulus processing) (Information processing)

Service directed at people's
minds

Advertising / PR.

Arts and entertainment

Boardcasting / cable

Management consulting

Education

Information service

Music concerts

Psychotherapy

Religion

Voice telephone

Service directed at intangible
assels

Accounting

Banking

Dala processing

Data transmission

Insurance

Legal services

Programming

Research

Securities investment

Software consulling

-
Mu7: Lovelock, C. H., & Wright, L. K. (2002). Principle of service marketing and

management. (2nd ed.). Upper Saddle River, NJ; Prentice Hall, p. 34.
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() MnmsiiendeeiudaisudesIVIA uasylhiFnieiuaale wfeaoudin
finAnvesgidr#uriFnag (Mental stimulus processing) A® mr’lﬂu?mrﬁqudmwﬁﬂmr
nanla uazaafniinAntesddiindng fudunnitnmsithisanedudeds Tay
vinsidneylumsliuinanlszamilfdud wnijs e uniududddfninng
mauidn nmeund viensuameine suluteanslfiidnsdunisdneluy
annfunsAnmn Taedildriunninlsnniiaxeiaruldlalumadrintnaniug us
evAnAnamsriildanlusomdiiinhnslaens wisananiau Aensld
matuladdunisdesemunanlK wWu nsdnsmaelnatudumediln thusadios
wiemaAnmarnomAairdae ik Jensfninasludnwosil anduntsbiinedi
manmiiuazan (Inventoried) Mifuguilnald iy N FuuAnuraaimineudsn
mwnalrzadudargnaamnieinissesnuies uu

uncqaing () nasuinsiineodesiudeisustes 1A uazyabhdn ssenindfui
sudesInlhrevdif1#13n77 (Information processing) A malfutnnsfinsyinlaumsasie
wintRuresgnAdidifininig uasihimslhdnsiddneus s dudedls v
mminlsziufusiie] msbiuinmeessuiag uasmsliuinisbiidnSinm Taenns
Whdmslszumil anAnrdudnFuriinsssdliidauiandesfuntsindnisetinann
wzluafeusniieeliiininiug Wdududuvindi vy meveudmadmigddudaniy
nsuIAne sy

uausAl Kotler (2003) THutknlszimensnanniseenidu 5 Uszum Tnelincoust
psrzAuRAnA IR nEnailudounaueg ausdnenizanududeting
auyrniuuy (Pure good) Wautisnisuinisatinaniysnduuu (Pure service) 1Hun

(1) AuAriidaneznmunmiausuysaluuy (Pure tangible good) A Rkl
dneusmImenRBetaRAe snndufiesls uarlifinislianndnifades
1 my o vieinde s

(2) RuA AU ld uaedininnnilugasznet (Tangible good with
accompanying services) Ae AuAaunrodusedld uasiinnEnndwniy
doulzzneuetinaties 1 UIMavieuinndt iy AenRamef viesnuud Mainfinnglidnag
vinneneAuAThiuds e1R 1ineanigs vienmasn s W esanidy
fumirzneulFemaliulatiadududeu fadu fritnadanugidedusssumil
fnazuanAmnmassUEnIsIneiame A uarisdusiiaosdudeudu
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wahilstiuazeasdnanasnviila anudrAysssmninisidszneylfefugudfiag
feilifsanniuwindu

(3) iud":#u1n¥aumuﬂrznnmeqmm?mﬂufnﬂa’qum‘w riu (Hybrid) A8 N2
uAnEmurEWINgurzneuTiviv fusedduduasninidnig wu Fuswasiiimineu
mulubwbhdnegnArlunden funimeduk Feide swnmsemnefiaiues

(4) nMaFnmdnifAuAussnninmsdudauszneaiy (Major service with
accompanying minor goods and services) A mrimmidauszneuvdniduniniinig
wazigudvienmiinandudmlisnaures u?mﬂﬂﬁwm?ﬂumm‘:mni’u'] 1y M1
Aunnsdausnumeiu vienadainlulsus Sadlugriainnslaeudn willdoutszney
esRuAAN9T U 802 nfesan viellnummuuatesTudugauszney TneRukidy
FeslAmsniazdnndauinlimaimeiimwmsuyofuasiiammannrlunisdudes
WhanniieTu

(5) mruFnisetiauniafy (Pure service) A8 nsuin niesetruden Taglaidl
Fubdinfadeadu Uinmsiudeadn WnsliiBnseandnumd weriniman
ietisunsy s

uananil Kotler (2003) duldiauedgnisuinlszimasenisiinnsdnuanuane
suunumsnnsiann Wluntsuadssem iy

(1) uﬁamurzﬁ’uﬁ’upuﬂawﬁmfmmwnn usqunsafin?asiie W
Equipment-based service uﬁnﬂm?rﬂrﬁﬁ#upwwﬁuﬁmnmnnm‘h uszinas 4
qunsafisdesilesiney unslhEnindundn W 1BnedrezooudEalusi sieides
SmiuRumiszinmeeniug uas People-based service Wianasinaafifesd
dautlzzneuresypraluntrliuinindundn v winiadansean wieuinasfuvinid
AINUIRUAY (HuRY

(2) uismmmrmsntuignArdesnsngsngionlunszuouns hins
(Client's presence) FausizzAuffeadinionsan vy madrFumstiasa laudenninie
gnAhidesegianlunszuouniz1iuings (Client's do not presence) 1 LiFndenIn

(3) urimruAuAeIn1?Iunaz1¥LFnas (Needs) Dunnnaitercuieanns
duyAnAa (Personal need) %ﬂztﬂuﬁ’nmwlmmﬂﬁmmmuqnm (Personal services)
wiannAninienufesnmiakugsia (Business need) Tugtlutassniniznasiijg
ginalauannz (Business services)
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(4) urkmaimguzzaed (Objectives) 109msliitnaz Ae Wunnitnanilenanals
(Profit service) wdaunlinsauariale (Non-profit service)

(5) urkmrugareuasesingmruihudrzes (Ownership) Tnsutiadu nsutnash
Thudrreslasniaenau (Private) viesesnisrne (Public) lusiu

mauthulrznnessnninisingaundrsduiomnt fedhafesdauvilaems
urklezim mm?mfﬂﬂaﬁum numnzﬂuumﬁ'n&u Tnunmesadawinlrzumesinie
vimsazdaulhinnsaaagaiauinisanumatn sy nifliliid sz lomiludusineg
1 Wy maonusunagninenmaauaznsiesnznmmana raulufsananzotinaong
pudnladafunisuiniswisl s U funsfufusewgAinssees
falnafilrmunsnsiu Hellimunrosdiugsiaginglfnsaumudesnisees
grulnmunniige nremsusuaTaaFRmsianels uasnsiuflununimsssnininig
Wurduatnalk visil dnnrmmanafidnduiesiansanidengluuunisdauinlszunmgsia
vimsfvnnzaufugriauinmesmueshnniig iedslomiunsdanimuaraaun
nagmimanimmatasialyl

ludndudalll sznsrafauwnAnfeafuamnmniniingg Saiuduilsduis
ArmdAtyBeminmaAnmusyfilssneunisdugsniauinisduiudesdineninaudnla
Wanduantou iesnmndlsdamnAnfasugsiauingg, esflszneussinmnm
nniin, taduihin g lnmfanisfuiannmnisiings ussignisianmunmms
vinsfuiuiniu deudsnasansmdidssesnmesniiugsiauinaduy ludavetig
vandualils

wwrAMALIRURMAWNTLENTS

rmuﬂuhtﬁmr‘i'uuuqinﬁmqmnmmm‘:mr&uéuﬁu%uhiﬂﬂmunmnuﬂ
1970 \iluduan uastiiiusifusnaudeaqiu AlindsnssauausnnldiannsAneadely
Uszidudanging Tauidedn Annawnisuinimiu AedausdnAtyfasdumilinnagsia
wmsdulafowi uszszauaudds18luign (Gronroos, 2000) nniiunsdanis
qnmwmn&mﬁ-aﬁmﬂtﬁuﬁﬂKruliamrﬁwmmmnu‘:mr ilevannnesaneuyini
finrnRsLsueIm NI Wi lhiinsldAiRuamanisasuiinastwarinaue
T sniudednAniazdanligaiaininiug druuansaussTaasunnningsia
vinsvessutenudu uarisausnaninimesaniganianinirléBndon uenanii
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AunmMaEMAtdasfeandsiuuiguinasensinsd Wutng suduiledy
frAyAermddarssgriadmaiddnrasiufedFniuetiann reensudion
nrzAuliifianiruenseiurzwinayana (Word of mouth) Tuuduansegsia Tananizeting
feangnAnluilaqiiuseludignAnlueunanlfidustinei (Rust et al., 1996)

Kotler (2003) Nfi129n AN Ae Hataniemmansudnmzassdudniderinig
fsnnroneususimnieanms uasafrnsimela Wudduitnalk Taulugsiaingg
sz fiilnafiealisnsoinfuanunimsasniniiniglfiae wideldidnfu
u'}m:nfu'; Fuuenudafinna ilesanmnimeusinsissumsinefliaonumainusiy by
fidlnafiifadeluninlrzdlugunimmmiimeinivhlfioo uwilaudnfudaduitnminas
UrzidiugnunmaesfuAuasuinissinge fan 3 38017 (Darby & Karni, 1973, as cited in
Parasuraman et al., 1985; Nelson,1974, as cited in van Riel, Lemmink, & Ouwerslioot,
2001) Ao

(1) mMnlr=idunnun e nanssRsesduAruTeLinisiisesns (Search
qualities) 11w T0t4st T vifewrdeatlzzau idaTnasszdiugnn A nAuauTR
mtnien lainazdly &u quty i vdearimanzan Famsszdiununneesiui
wierdnsludnusil fuilnrazanunsussnamusiRisuresdudfiniesdesns 1k
Fusreuminsdatulade

(2) mrﬂr:u‘.?uqnm*mﬂnﬂr:ﬂummm (Experience qualities) 114 N34
nsfnemns viesenisiu Aldnenzmndudesldaatenandnlrnmusnmeni
ﬁu?‘[nnﬁm:ﬂmﬁuqnmqw‘lﬁﬁliatﬂa‘lﬁrﬁhﬂﬁﬂ:zﬂumﬂﬂﬂnm:r't"n’u'immr’w] ufa
Tnwensiimnlsziiuinsiidhfining saodsnidininisuds

(3) mMntleziiiunnunmdananrnindeie (Credence qualities) Faiunnlszdiu
aunwsssduAnFerinmmgudinaininalszdiulFenign widwadunnizdu
aran s s 4Rudn vierAnamiu udafim wu massdiumsdnldutneden
souus wieinmlza e uarlapdnfuda fritlnafirinazerdulszssunrallunindnfu
uine ﬁa'l-l'::ﬁumwmhr‘ﬁﬁaumﬂﬁu?mﬂum:ﬂmﬁuqnwmmm’imrﬁ'uq
esnnnEnimlszumiisslidneusibisurrodudedlk fuilnadainfuliarado
Tumndr diAnsfigannnimasaduleTefudnide i nnlssumiug (Kotler, 2003)

il maszdiugninmArunuanEe (Attribute) ¥esfuualiints fuitnass
annommalssdiuliieigs susinnliuiamlszaunniaziiaomenlung

- ﬁ. J - ] - -~
Usniugnnmianniu uaznnlszdiuguniwdauanindens aminmnlssdivlé
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pnitga atralafimy mrdsziiugnunmludureinniinmedoulvgjuda ndune
Usvifiunnuszaunteal uazasnnihdsdedundn v lWinnlssdiuannmnaniinng
dulWunndnnlfiununiwessdud fnezannsoysmdivldanaudnns
muenyesduAniuT (Zeithaml, 1981, as cited in Parasuraman et al., 1985) Auifu
wwmummﬁ«tﬂmﬁﬂnmmﬁ:ﬁﬁlﬁ&u mndennagninnmainiteiiy
aaniulalumsldiinig uszaanisfufmndes (Perceived risk) Wurifudtnaldun
gl g Feensazifiudounislideyafiu s Temfuazifsame lunsdadula
mafnmnmdneniesdnsdeasteutnumisesdilernausing Rannrodudeslaly
nrzuaunsWiLEnie wifansiudssiunoinam (Wusiu (Rust et al., 1996)
uminLﬁmr‘i'uqnm"mmm?mrﬁuﬂ'nqnuwnunmﬁnﬁmmrﬁ’wmn&ﬂ il
wikluuoAaniaiduinusrs warsninslinmnsviesiannsialan Fund
FnfnmnuzsesnnanmnainasiFethdmawnniigauuaAsuil 31 Hoffman uax
Bateson (2006) né194 Tatdav nojuda FEmeiiangaluniseuieiauunAnsesgmnm
nniEnaiu dnaduiudaenisuiuenmuuaniteszineiaRmnMNnEMs
(Service quality) uu.':mﬁnmﬁ'uﬁwimﬂﬂmgnﬁﬁ (Customer satisfaction) 3
fiduamoydnunniiudn puitanelssesgnAniuiuroufnszuzdu (Shortterm) wie
LﬂWﬂﬂﬁﬂﬂtﬁA‘iﬂhﬂﬂﬂﬂﬂMﬁﬁﬂﬁh UAZIANTZIANZAY (Specific) TusrusTiamnn
nTUIMe Ae ﬁ'nunﬁﬂdnm ety lurEEIaEnIuIMNGT (Long-term) lums
Urziunalnumn iedhuimuaRlasgsan (Overal attitude) Riinenis3naniuies etinslsfl
N wuaAmisseuuaARi dnssiinmideufilutiresmaninsuaznisiiam
Trmamzethais lutlrsiAuresusiineadieshifmgRnsmnnilnavesdiidlnanten
narudaeuiuey Tnsuanguidedn amaftmelasesgnAranizlugnrfuamnm
nnAn? sausiusnguivivilumersfudou Ae @edannmnindnisaniunis
auinelsresgnd Snieilanuhilfudeiufedn sdnemnnitanela uay
AunmMnEnTg AslaRasaunmndeaninadiAsengantmnad Winmsesiiinn
TueunanlAnanndaiu (Hoffman & Bateson, 2006)
Femesueiitmniul/BusAsvildwiudelAudeiline woAniidedna
fanelaiiAsTurssgnAresiiudsidasudniliiTnalimmuauiemeifaanam
mnEmu desnnsfuaunmnninmesdiiinasedinmolanoviln
lnalivedAndnni ssfsTuuiugusesnumaniiresdiidlnaes Saram

: -IJ = - - - - J - I
mandaties ManhllgninlsmdiviteRarsunnszuaunmmndnFuninamiiagu uazas
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Wunmmumaumsfufannmmnidnidmeni A luseusu Failediilnaiinimiarrn
nunuuig ﬁm-\:Lﬁnn-ﬂuﬁmﬁunﬁumuu?ei’nuﬂqr‘i’umﬁu{qmmﬁmm?mrﬁ
mawdslirieuih sussivlgngAnsunndafinimslusuansssiiinaluiige
(Hoffman & Bateson, 2006)

Tuaus lacobucci (1996, as cited in Robinson, 1998) IisuednliAnsvisnes
wiaRn Ae waAniAuaainels wezamnINN NN TALATUL TAuFunsauiun
nnlszdiuresdiidlnn (Consumer evaluation) Astiu liAnisdskemeneuat
UrzaumsaFhirmelalunedrfindnmesdiiinalilbetwainausussseiles fou
mnenlalduasAtRMIYNT MeasBualuusiaznizuouni i hdnig ussjding
afrerzAuaaRanela aalidamsiufluganmnininishnnfigavinfasdul g

Zeithami, Berry U Parasuraman (1990) 1AnsnafsuusAndasnmninseanis
1imeld uitnaffunilmaslmdugnnmnninislfnnndiannmessiudi
iy iRl aWlumnlrfiugaunnessnin nnstsilauadudideusinuinig
audladwFiinmaananagaiainisllioy wWessnfuitnminbissdiu
qnm*mmru?mmm:ﬂnulﬂ'nﬁmﬂnnﬂﬂhmu?nmﬁﬁﬁ’u wrduilnminasyinnie
UsmiflunnnszuaunmsluninEnsiu sunilsiuneunisdausunininsfugaie
iann‘lﬁﬂﬁ’ulum:ﬂi:u’iuqnmwmm'fnﬁm:u%uﬁﬂﬁuﬂ'ﬂuﬂnnuria:nuﬂl.hﬁm?mr
109 Aarfu fiAnrtadesAilifiegn tadulumnlszdiununiwniniinissesduiinn
ihudAry

Tnern@ mefufaninmassninineiingmidlunFoudinuiudessesinuni
Tnz9s (Overall attitude) 183813 lnA usziinazgnimsdnhAumenfuaue (Biner,
1990; Parasuraman et al., 1988; Zeithaml, 1988) F4AdninnanusesAiviAuARTAS
wihbmesdiiilinataiannsdodlunmevsussedeine luneiiurewidelidu
sevludnenidensiluazasinaus (Aliport, 1935, as cited in Assael, 2004) Aniu 39874
nealédn msfufanunm (Perceived quality) fitelupuuumiissssinunfiduiu mas
mﬁuhnm*mtﬁn"fm'mn'mJr:tﬁuqmmﬂmiuﬁwhu'imﬂnﬂﬂunqé‘u‘ﬂnnmq
uazmrfUfannmiuaziiauisadesiunsinduguat luszauiiseacauiiandtses
AuA 293 (Holbrook & Corfman, 1985) 'iinumtﬁfqmmn'luinum:ﬁ ATANTOIIA
ldmannrzdy e nfuidtnainiuualiufiazunnugzacauuansineruitannnamaes

msiUjfuiusiugbiiEnig gunmesaininidmmdn uazaunmlauruaesnsdnslé
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Uz Parasuraman uazANL (1985) Hein ANMNINNTLIINAT (Service quality)
Ae WauaATIRATusINMaRsudBuszrsAumandslugn N Enng uazmrfuf
AFFuAnlszaunsaivi lunndrfunings Taudneuzdrdysssgunmnimnineesd
agj 3 Uszn1rAe (1) gnAranszdiugnunmmsinmaiinridenndinmnlziiuguninees
fudn (2) mefufaunmessnindnniussuainmamnFauifisusuaiandiresgnén
fumeBhAniseds usz (3) malszdluaunmeesnininishilkifsiusanuadndaeinis
WhAmainiu wnuimrlszdiugunmiussdsimnduseulunszuaunanishidng

uazi MU TUNIAIUNIIARIALFNTINIAT UL {RaNINTU ARBARUNET
fatnalutlaqinfusfilmaufamdnlafuaiumsldiEnesine snnieiu deudeas
Vhinmsmananagriswinisdaiufewsaniniesileiasdnaniiagmunmuazann
uAnAereiEngg s ludsmssFremnulaawivliurignauinisresnuies Fadnatuay
namaadaulvnmrin Wesdn i gLAT AfinsFufa AN IgendeaAnTgut
qzmmmnnunmdquuﬂamqmmmu:uaﬂ::nuumrﬁqqn'h'lﬁ (Buzzell & Gale,
1987; Philips, Chang, & Buzzell, 1983, as cited in lacobucci, 2001) uenanii nafuf
aunmmmnEnasfidsauisiunmdnealiasdedusesasdnslmniduitnaldEnday
ey Kotler (2008) 7ii#nanafsesdiisznaudrAtynisfruntmataiazdanlfininia
nMmaragsiainalszauanudadald JiduiudeslszneulufnesdssneuidnAny
v 3 Usznmz 1hun nasafremsunnsinalunisuseiy (Competitive differentiation)
ATNATNI TN IUNTHAR (Productivity) URSATUNINEBINITLTNNT (Service quality) it
innmsminirmninaaudnladlueadeiadiigiitnauemite i luneinduuss
Uszifiugunamniniinig ieflavannsomeusuesrnFen? uazafamailmels
Wurigu3tnalduniige (Gronroos, 2000)

fandniu deiluamsAnmddudnuaneduitszyin mefuanunmssanninsia
szt Asduunseaanmng lusnsindusansosiaaainlslége (Crosby, 1979,
1984; Garvin, 1983) uananis m-.rﬁ'\muuqmmmuamm?rmtﬂinfiq fitiesinunda
poufndawilequaisiiunagaia (Zeithaml etal., 1990) sstadhuiodimuuatiunasdin
ﬂqinmmﬂiﬂlﬁmﬁﬂmﬁuﬁnn (lacobucci, 2001) uazfadauairanruand liun
A ReaumannIuninng dauianarialluninlszneunis uasdanlin s
sespsAnnii A et s dnE nananiedy (Lovelock & Wright; 2002) Tntiiawazeting
i lugsfauinmsiiguszneuninieun uwinduiinaninausguuunsbhitnagi

" . - »
InfiAueiu 1y griiasuianr nmraFramsfufluauninssamniimslugsiasadudand
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anudAnygagaluntzaireauuanAnbinmgrisuinrsesnuies Fenruunnsinaiiies
faniligntrasrudauuianisman (Market share) uazdafhudeiaiamnnunansing
srwinmuddnFennudumamiuniriuresgaiiaininiug Wenk (Hoffman
& Bateson, 2006) Vi¥e# Parasuraman uazAm (1991) 7o lueni@dudn nsdaneuns
wEmsailaunmgalugiamainig duiinmeiiszaninmgegalunisaiammaiula
Wiwriduidlnadn 'n"qﬁthmuﬂan'lﬂﬂnmﬁnﬂimﬂuﬁqﬂﬂmwL{Iumnﬁntmﬂnmiu
uszuAnAAINMnANsTianNAR AR R AINeIANsEu FaaunwlunnEme
(Rust & Oliver, 1994)

ugnanii grinmmsEnrtedaduesdilzznend Ay gegalunisiufaesdiiinn
Tauawizatnislugiaunmildulzneureannininfiusetdaiul (Pure service)
Tuiliifdutdnnifeades grunmweesnninisasnaneduesdlszneumdnlung
Urmifiugnunmniainaniiug sesdidtna lusnsivndugsiauinmsfigninaueaous
WiuRusisudedls qmmnmm'-}mrﬁunﬂudwdmnﬂuiﬂﬁmﬁiquﬁﬁwnnﬁumm
fanelaresiiFinalk (Zeitheml & Bitner, 2003) IdwiAuaiY

Feo1aninlfdn mesufannanaesnaninaniu uegiusnmasanininig
unnAriull ussmsfufaunmmessmniEmsidillanudiuiseszdumiuinasenis
1imsresfudtnasndan Tau gecies sifyunn (2547) WianisAneadudesnannduiud
rwinnsfufanunwassnisiEngs uszAEAnAenisiEnag Taidluntsdnmm
Wisuifeumsfuaunmeesdiiting ussanmuinAvesdiuiinafisisenininisfiunnsig
fiu sofadumsAnmaniduiufaesnsiufanninsssnindnisuazaninanise
mMaiEmsuansreiusesfiitnalugsisuingg 4 dszum Wad 1) giaFuansaed
Andurunusesgaininiiiidneusiduieds unsielifauslnunsasieianinoes
yans 2) griadinassmdud dusihunsssgisdnmiidnyusidsudedld uaxdl
rieliiAnualaunrsfuminddu 3) griialanmeund dufunuassgiaiinasiianensi
Fudedlalld unzreWiiauadnAnla uaz 4) gaiasuims Wusunusasgsiainamig
dnvauzidusedlild uazrelifauslaunsaitminduasdidrfuninag fauansise
wui 1) Mefufaunmessmanimeiigneurdusedld uazielifaualnunssiy
ninfRusesdidrfurinisiianuuansinetinihivdAynesiRfugsiauinfildinmy
fauselily uazielmifinaadudnls uazdudeshiliuazrelWAnualnunsefuminddu
2) AruindsenninmesiiiinalugieainmiidneasiidudeiFuas e WiAnus

- ] L - - - - J
AR laiimuuansineetdwiisdrAgneatiafuacuinfegnauinimainizodu



devlfuszrielifinualnumsetuinmerasyans, griafidudesld uasiiielWifinue
Tnumseiim¥nedRu unzqiaflisnansodudfeslfussieliiinunlansefunindfu usz
3) mrfufaunmesimniinmsilauduniudidauaniuauinAdenisiinisetinag
WAy nadialuyngsiatinig

ludraudaly axldnsnfesedilrzneuresnmunmmaniinis Jududsiduitna
enfanrnuasdnduingaiauimnlezumene daunmlunmmuininnnieuiesla

avAlsznauTRIRAINNITUEMS

azitulddn mﬁu}qnm*mwn1m'imrﬁ’u1=u.ﬁaiuﬁrimﬁa§u‘i"ﬁnmﬁnm:
whrufsusswinedefimanfldiduatunainge uassz@ninawessnnEnei iy
s34 vieenansnldan anammniEnas Aensdadaniaimasiidalugadiatnasmnn
meLsusIATIAAwIsTesdiElnAdeni s Ananiug WA lsmiuies (Lewis & Boom,
1983, as cited in Parasuraman et al.; 1985) uazlasInAuds A meanninisign
fuflaufuilnasniszneulilfon 2 esdiszneudaniu (Gronroos, 2000; Parasuraman et
al., 1985; Payne, 1993) 1#un

1. vALsENaUATUNRTEINITUTNIF (Technical or outcome quality) W78 “What" 8
Lﬂumﬁljr:nﬂuﬁﬂuqmmﬂmm'ims#n.ﬁﬂmﬁmﬁ’l.ﬁhﬂ@?‘iﬂn‘lﬁﬁ;ﬂnmm?rmrﬁuq
atauvieds usniludnqusrasdudnsesduiinalunadrfurinisiiazgninundlune
ﬂ::ﬂuqnmwmﬂmm?mf&uq Inunss uaz 2. s9AtlsznaudTunsELUNITIBINTT
1/#117 (Functional or process-related quality) W38 “How” dmﬂuﬂﬁﬂrznauﬁ:}‘u’iﬁnﬂ
mﬁu}qnmwmm?mnﬂnnmmumm"mm?mn‘fu'] gnasuayllfdiiFlnadadl
dnwnuniuetingls SeesAlrneuiiazdemaienisfufresduitnan oA fduiudiug
Vhimsluszwinsmadnfuiininiun

aeAilsynanis 2 Fudedu sl ndaAtysienszuouninsdiuaninmnie
1insvesdiding Weswanlunszaunimiings %ﬁuﬁnnuﬂ:rg‘lﬁu‘mwﬁnﬁdﬁiﬂﬁuﬁ
srwinafumaenanszuaunTg Ao undndgmineiléanniniinig (Technical or outcome
quality) 3 bildesdlsznaudnaifiiinrazliluniniszdiugmnimnisuinislausu
(Total quality) uﬁr}u‘ihm:ﬁmrdmﬁunmmumﬂum:ﬁqmumnﬁmn'fuq e
AuLeaRae (Functional or process-related quality) i:ﬁmﬂumrﬂnﬂuqnmwﬁﬂmw
Wuumsss (Subjective) snndmnlszdusnuadndgaineiléannninag taun



33

AmnetihitfuaTnalbdnluildausanlunszuounmniininiu fauudousisednanasens
AufnmdnunfesesdnegiiEnag (Corporate image) Fadu FafldaudnAnylumads

andnasensfuiannmmnEnislaedusthennn (quaunin 2.1)

URUMNT 2.1 uameesAszneuTesnnunmnIniinng

d '

Yu1: Gronroos, C. (2000). Service management and marketing: A customer
relationship management approach. (2nd ed.). Chichester, UK: John Wiley &
Sons, p. 65.

21ana19 1A nMrdssdiuanunniagn (Total quality) 18egLiilnAasiinainniz
Rarroaia 2 8eAilszney Ae anuadnERIX (What) uaEAEN1aR 16FLNN (How) tHuies Taw
aseaarLlsznauiiazdenasenisiugnmdnealesAng Taduileduddny lunnsfud
Aranmsnrlaussiavssresdiilnn Taswndinnsfusisnmanealesdngd
ufund4 r&'u'i’innﬁﬂuuﬂﬁu#ﬂzﬁlfqnmwmm?mr'inuﬂu'tﬁﬁu Tumanduriu wan
glnaiuffenwdnuafesrnsiiliduuds apnmnininstaumuiguitnaiugia:
Wlulunasusmaludas (Gronroos, 2000; Hoffman & Bateson, 2006)

u8N47N% Lehtinen Uae Lehtinen's (1982, as cited in Parasuraman et al., 1985)
g lAutivesdlsznauresnniinisdefidu 3 evflrznen Tneldinnusinsiifdiud
sewinduilnauaresmlrznauniolussAnsdWiuinas (Service organization) ihifautia
AR (1) ArunAunienw (Physical quality) A nsfufanuninwnisuinisdiun
paftlrznauiignesInTen W qunsnlistesilaitesld siteenansanuil sy

(2) AN MBANT (Corporate quality) WNIET nasfufAuNMEUN N MANROIWTe
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drziimuihunsesesdng uas (3) punmdunmsfiuffuius (Interactive quality) Ae
msfufanunimannmsil jdiudrwingnéuasdiiaueiiinis naesaunisi
UfdiurzwiragnAmvikiuazgnArredug Koo usrdudaly azlingrntenisdn
ArunIBInNANT? Muiiiduitifaninasensfufannmassnininirresduiinn
HodedusudragiinmamaiagrindmamslianudiAn escWiinenssdunsful
arunmmnman Widuwdnluiupudlaliannmnninisesmudsdusel

MFIAANMNNITUTNNG

esnngninmessnnidmniuiuiadvdadgiduiiuanagninng
nrAnmresgrianig uesuddiismnminunanudidasesgsiaininiug W
(acobucci, 2001) ilhinnasatalugsiainiesineasuAinasiiazinsziunsiug
Anunmmaiinseesfiiineduegasenan adslsfin flgwiiAsdulunsingonm
seagriaLinside AmundntumsiRszAUeeInunwAITAIRY Wewran
FnrusiemiresnnEnismiuaninaindui miinsAnsFeanisinnunmees
mMnAmnnetemuReiieand 2 A uasfitonniiulduiindsmedoutug
WanmauladnwidsFagsnaudisiaqiu Ineauid uﬁﬂu'lmﬂﬁ:ﬂ#upuﬂnuminm
anabinenndesiussudnadsfinnauds (Expectation) uazilszaunsniaianidFainniz
Fu§ (Perception) nsFn1r183E1FinA (Disconfirmation) (Cronin & Taylor, 1992)

Hasigsn Gronroos (2000) WiRinuudIaesdingrall sunartiuuudnasi
Fundn mefufAninimnniinag (Perceived service quality) Wieniefufanunmiaumon
(Total Perceived Quality) FafinsnmaufeuifisussninannmsnamuAI AR
813lnn (Expected quality) JafluamunmiigiidTnamautiragldfuneuntsldiingg #
ﬂmﬁn‘imqnﬂﬂ’uﬁw] 27y Uszaunieniluedn (Past experience) AuABIN12doY
1jARa (Personal needs) ALBNIRIAINYAARAL (Word of mouth) W3eiEn1sdesImIans
ARARATN"] (External communications) Wiy Tsisnun (Advertising) ﬁ'uqmmm']uﬁm*m
Uszaumaninindnfuniin1seais (Experienced quality) imﬂuqmn‘mﬂqni'ufuﬁiﬁﬂnﬁn'u
\Amniudetusiauanaisduacuda (Gronroos, 2000; Parasuraman etal,; 1985;
Zeithaml et al,, 1990) (AUHUNING 2.2)
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WHUMWA 2.2 uﬂmﬂﬁuﬂknadﬁmrqunwmmm?mﬂm Gronroos (2000)

Dimensions of
service quality: Word of Personal Past External
mouth needs experience communi-
Tangibles cations
Reliability
Responsiveness -
Competence 12
ikt | Ewected
service
Perceived
g —"  service
:;nlmﬂm i
v - | Perceived
service
customer

'F'lm: Parasuraman, A., Zeitham! V. A., & Berry, L. L. (1985). A conceptual model of
service quality and its implications for fulure research. Journal of Marketing, 49

(Fall), p. 48.

aziiulddailadusiagg %Qﬂnn‘mluuﬁ:n'muﬁnimﬁ’ﬁhniﬂqﬁvhmﬁﬁau&wﬁm
atinunAan TN MIBINITITNITIedLTn oAy fessngsiainaniudu
nrzuaumsiasdUieunn Tasfinszumunisdaussninidinaesifssundeniu uaz
fualnaesiidesdnluildoudanlunsnunisegusuads oy nninaudnladslade
AilanBwasenaiuanMREaIMaing visdsrdulnanesnus ihun il
nnlszdiuanwmaindaiodhanyrzdusieiimadAgduethai

{mt1 Parasuraman, Ziethaml uaz Berry (1985) 'lﬁﬁ'm"n:ﬁnﬁmﬂmﬁum!ﬁf
AN MIsInNINiaeiEn rdanrauuuIngy (Focus group interview) ViR 12 N{x
Tnudaua 1o 3 nﬁuﬁauﬂqﬂr:mﬂqtﬁw?m: nuiwmuq:ﬁw?m:ﬁaiu 4 tszim
dur griasurAn? griatmsasAn griadesnings uazganaingsdAmimalng uasldimnn

o M . . -l e -
NATIANIIINNAINAT0INA MU 97 8 Niarauaguyniladulunisiuiauninnisiinag



Fadurouasudovinn fu iemuuuuseumaiivnzaniuniniun Wlunmeda
AruNIBINIILINAT Aunssisannaia s fuiinalflunnlisdugunameeans
13 7liiedu 10 tadn Wud

1. ATwiFnslu (Reliability) wiemnuminans uazanudeielinnelalily
AuAnEne wisuarglumsliuinig 2. arwmfenlumsmeusuessegnds
(Responsiveness) Ag Anuvdenssminiulunsbhiinmeudussanufeinrees
gnArdauanuiiala 3. aswdilzzndnim (Competence) wunefia mailaang
Ao vienezlunirWhidniniug Wedwgniesasudou 4. n1dais (Access)
A Anuanmn lumnd funinaslfetneazman 5. A2udurem (Courtesy) g AU
g0 AT INLLLEL uasEiazn I lunsliLENIgnAILARE T EAEAMMNNE AN

{ladtfi 6. MsAaan? (Communication) M AruamasalunsRnsefesaiy
gnAiWldfummuinansanesdng saiteiummutisiened wisanulidladw 14
st iigansndn sl kiwuashuiing 7. aorutinudeds (Credibility) wang
uth avanindetie Wanala mdedndianmsliidngg usznninisgnindanla 8.
AomsTupaLneAsit (Security) e aufandaeaiuainndune A RE uazarnll
uueuAne] eegnAnlunsdnfundngg 9. A29uiE19 (Understanding/ Knowing) Ae
gl lduazasmmuntnaiiazdilaitsmandeansiiufiairasgnAild uazqevin
10. fnwauzidudesId (Tangible) Ae qu#mmﬂﬁuﬁﬂaqmumm?mrﬁ'uq iy indesiled
Mlunnidnig wiennlsngiegeesdhitnag

Tnuiladeis 10 tsznmisdnsduilliananzoutnesnaniulfatnadnaalunisin
A mnannisiaemneessusinzgainsiiitey Anfi umilduses Parasuraman,
Zeitham unz Berry (1988) 3alATinsaqUsauiiadudrAniiansnasensiufannmms
1Ak 10 tadeil TaelAFaneutneiladuititmndrdeuiu vialinusaduaunauen
uimnlszdiuussiauseanhIWivdeifes 22 $aA100u Sruawiedu 5 TR {qmﬂ:ﬂ 2.3)
Wuri %% 1) Avaiupilsssnesnindnag (Tangible) dhilsduifundiesiuisiesile
sl viiedangunsagnininlilunsliingg saufemineun Wiinieon Sadu
faduiglianmafewsniuiddhininWansodudaduieds deliisens
ﬂﬁtﬂuanmmmnﬁnﬂfﬁﬁuatiﬁmw. D 2) pamidasiu (Reliability) uuiiy
AmssomiEm hAmesnnsaliAnuignirusiasme iietinamnsas gnies
Wenanni AWEy g ik usisfusniidningnig e bilidadedamaiatiulune
Wi el e ldiAtnaRandesiu uarlinalaluntsdriundnnsse
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e mmuﬂﬂﬁﬁmmﬁﬁ&uﬁn?«mﬂt’hﬁﬂim: ntLilNAndeRmmarntulung
vinnfur il Aeliiudtnadanamdesiu usr¥anslalumndfndnassiely

A7 3) ArFudaveuunzarumdenlunisiuings (Responsiveness) Ae
A rnesnineud WinsisunsedonWgnAldFunimnidnammuaaakeans
faumumben uszwinlabivinms JnmnemutainsudegnAnbinsuadnisfiac i
uazmalfuinnsethaiuiiule

NN 2.3 unmﬂﬁ-‘mﬁ'ﬂuﬂri-nmtﬂnu‘.‘mqmmnmm?mmuuLiuﬁ'@ 10 1341 uaz
SERVQUAL #il&Fumnifunlgsl¥ivaeiiin 5 ffadu

Original ten j
dimensions for | Tangibles | Reliability | Responsiveness | Assurance | Empathy
evaluating |
service quality

Tangibles

Reliability

Responsiveness

Competence
Courtesy
Credibility
Security

Access

Communication

Understanding
the Customer

o
Yy Zeithami, V. A., Berry, L., & Parasuraman, A. (1990). Delivering quality service:
Balancing customer perceplion and expectations. New York, NY: Free Press, p.

25

- - . - a o
5N 4) muiula (Assurance) Wiamrinnrsaminaunidas WiguinFuninag

" :, ., - o -
AinmowiAniiuls usssendtlunndrfuninesangWiiinag Saluiiil wineuazsead)
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snsumuszdsu AN Ang A ussinwsiAdsme lunmeusussao
FeamauazmsfesreiunnsdeiusngniusiarruFidueteg uaziifgaine 5) Ao
1911816 lun2WiuFn 2 (Empathy) wueiia AuaurmlunindladlyuisesgnAi uass
mrbiEnmrethaduindimnuanun TauAriteiednlauasaudesnireesdudinaud
azau T luBanmslimonuldlafugnAidumuyanaludas namslduiniswaroda
Andmrlfetwazmnauy wieiianfuludersunasinquunimnniinis SERVQUAL
(Service quality) (Lovelock & Wright, 2002; Parasuraman et al., 1988)

Wil lu s ﬂi#d-auadamrﬁ.lfqnm*m'l'wﬁu sedlrzneuludacmidesiu
(Reliability) ﬂ’nLﬂuﬂﬂﬂﬂﬂmwﬁﬂﬁrumnirqnﬁr}u‘ihm:t‘n’anﬁﬂ:mmﬁ’mﬁuqnm*m
1pamaLEnene visanandn i ndeimesiinnduinlandniguitnalily
mrReranAunvIssTLIEngg uasdulladud Ay i Wi naRendnfnineiug
Whimsuavilannndianuwiouiis

aruzAl Zeithaml uat Bitner (2003) Wnsnadisnsdlrznernifeinaesnininigléan
duilnmachinnansnfufaunmamnininiuesdilszneuien (Unidimensional way) us
Tnazindununmsssnininrnuastisdeitederiuanmnimbine Awndes
wu madadudnsosudifhusnnfinounan fulnafenadaRuainiiadusine wu o
sideite aasusnlunnsnmdsnise nmdnsafisuiivsi ATHUINT AN
i dsrlemfussiafunisldem sulhifsmuszaonaunslunislon dudu

atilafimn neadliiseslsznaudniiiiunientsfufannmnisinas il
ﬂwﬁnimﬂqaaﬁnnanu:m'luqrﬁw‘imniﬂ Aeudrafludesivinl&unn ilesanilegnin
L-F'ﬂ‘:m?m:'lunmuﬂﬁunn’:m?mmr'uq wazdfudauviisseenszuaunshinag
anideuiluunihifasfuitidetanaalunsliuinisflaons TaofudemdWhinrhi
flemafiazufladfedamanaynadraldiune uanaint lugsisininlssrmiitededd
uruyaaslunnEnManwinla Al linrauauaunmssnniinimia 14
gndannannin dassnminumaniiaznanesthuiawsdn AtyluurnznIzuIunig
Tatfindneniusazaustafianuanssililusisesyadinnin ANNE AINANNID
yinwe uasitAun Belundndu winineussiuau deafu wilunsbinsuwias
fugnAusiaznsieniiminuansiaiuluinasgunar it Feduegiimainiens
flad Wy noAnssudiiFlna armdudeuseseu uasanmanamieimsduivnie
unzAnlaresmineu ik Mumpuasie wetil Asdeusbifesiinmimmununsians



39

AfaunmninAnismiissdninmua lnnegutu edussnnwessnningi
anroneuAussANAeInauazaianielagegaliunduiinaldedruiat

¥ail anmsde nsfufanuninees mnaLEnnTR 1AFuA utonluniniursynifldlu
mﬁnqnmmmm'-}mmﬂni‘qn uaziRINMIuMIARA I bineaaResTusineAaR
manTs uasiszaunisniadeit IBFUa Nmniinnseesduiing (Disconfimation) fide ums
Fafldundn SERVQUAL 1a Zeithami, Berry U= Parasuraman (1990) FelAFuAneade
atinehdiidEmsiansfufannamnininssesduitnaludainaisyanarseii 1980
un2¥a SERVQUAL i siuilusnasiansiufamunmnininslugesaesiiinn 3a
WunmBuuieurswinszdusmmandeedduiing uasrzaunisnMkfainnis
dnfnEniseieann 10 taduildaannisdrsaadesiuses Parasuraman et al. (1985) uaz
anmnie 10 Mnﬂd'\ﬂmﬂtﬂnmmﬂu 5 fifndnunsinnnin neesnimiinig
Famlansnludodineiu

TatluuLLSBLOHRY Parasuraman LazAE (1985) 11u axuwivesnilu 2 dau Ae
doumnaanisreduiiins Sauauiaiu 22 FeAnnta iedsaatiamumanies
fhilnafisenminnlsmaszomiliaoialy unzdouiines Ao daufidiuadiesiy
nefufresduttnagnisiu 22 fednanu iedissfimnlsaiiuunmaesidtnaiilse
mnEmassnniug wisnREd RN Fuuiesuds Tnufiilnaszuansranuhy
siedaAnnis 44 foluseiusineg fu fausiudianatinege Taudabithufanetnai
yavun 7 seAudauiiu {Savaﬁ-poin{ad scale) anfudninAedy (Mean) Tlduntsaiiu
ANIMNITLENT TAuRaN TR INHAANIEWINIZALAINAIANT UASATININNITLENT
AlAFusTs e linmuBarsauanaitonelasesgnAniitidegsnarininiug Fisneiacda
nsuANIMMRLENT g A Wudduilnafide meafennuausazswingunInaINA
AN un:qnmwmm?mrﬂu’ﬁn?ﬂﬁmn#qn Tavliseuiinindesine (Gap)
rendnazwuunsiufaunmlu 5 Diessatlssminaduiuies

AEmrianmnmeenEnizdaumnmsia SERVOUAL iniuidhdiilduntuesiy
uszduiifelumainayszynildetniratanannige FouudaARlun U AN N
nsuinisaInnsfFeufinuauma (The gaps model) seudnnisfufaninangenis
VMRl unsATumIAWTITeagnAn Inumnmﬁui’qnmmmmm’imrﬁ'w] A
grirumands asmnetemsdiaTnainsfuiamnmesniinslussdugs
'lunwniuﬁumnmﬁufqnmwmmmmimrﬁ'w] lignnrorsususvFafiouyiAN
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manfarasgnAlh meFufannmmninirresgnéfazansasl#an (Parasuraman
et al., 1985, 1988)

atialafimn wlidwnmeianisiufanunimniniinas SERQUAL sziflunmsini
Funmeniu unsgminluszyndldedrandresanlugriiauinisinu wiihindenns
srunliferimniBansalniglden uanlesininmeenn ATInAY nemituiy dede
ImParafinniigaildun Wideses 1) arweavesuuuseuniy (Length of
questionnaire) FawnrisiaAonuiReTnnaAAINAIIIMANS UazALININAINNT
dhAnAnsedaiu axiiemonmanis 44 Jo Fedaoiilidiusouiunnsin SERVQUAL
ThuaslmauihudnAnoanka 44 Feduiinmerasazaudeusulanbifaamsn
Whannivl Tasewsdesrnasludaiifuafuaiiuaiauda (Expectations section) 7
plignrodnrrAunsiannmassnninislieds iewaniumsiandani
fuiatnalddnfuLEnsduutasuda Asmaninisiaenizmsfufannmnsninealaf
shaviniu susfithudimunnseumnaia SERVQUAL Rlfvmuaiianisiiegasansda
ArunmanarEmandelian ssdulrlnllunnimun idueiesdielunsidy
(Diagnostic tool) #ﬂﬂﬂaﬂimmumﬁnr:ﬂum:ﬁrhnmwmm?mt'lﬁﬂ:n.iunmnnfh
(Cronin & Taylor, 1992; Gronroos, 2000; Hoffman & Bateson, 2006; Rust et al., 1996),
szt 2 n-:'wgninﬁﬁrmnn (Validity) veuiliie 5 98aNImTIA \Tinssnniiane 5 Aldly
wmia SERVQUAL iulilithuniemassusmasadia inliinaudisenssantisuss
atinlafinu dRmununeia SERVQUAL Alfiudivinlu 5 fRannseuninudn
SERVQUAL tusinafiilamnuduinugiiu il madiananiudeurussfiedrondesnnm
Antuls tneitiderindernn i lunmiasnuuseunnazmaasaiu guitneade Taw
WiuilnaGusdrduaudiAy sk 5 Talunismaisnamunmnining filnadou
lurUﬁmmmwnuum'munndmNﬁs 5 fiReananiuldediaau (Hoffman &
Bateson, 2006; Rust et al., 1996), uazgmvine 3) Avawawzalunisda 14 lun1sa1mian
m-mn:ﬂ#ﬂw@m‘ﬂqn (Consumer purchase intention) \nuranafidussyinsld
A nmMadhfninsR R set B AT anNToRuEA R AT e e nald
aﬂﬂqtﬁmnmuﬁuﬁﬂnfiﬂmﬂinmiwmaqnmmﬂnm'mmnu&'q WAZAMNINAINNTEN
AnFmaeie lasmnszAuanufanelasinnadnfuiimsasiitvinaseatudslate
fuilnmnndigunmmniingg ednlafinnu gWmmunsin SERVQUAL W
AetielfufeieimnBansafifin marusandeysamunmanANAaudadun 19l

L
- - - J L& ]
maiansfufannmmeininiuasWideyaiarutiou uasidudssloniuanndrlung
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Wanwdesilelumsiduldmanuaruannnga (Cronin & Taylor, 1992; Hoffman &
Bateson, 2006)

yiail Cronin ua Taylor (1992) Winausnssunuanluailumsianunmmns
wmsitunnsreliaanunme¥a SERVQUAL #iFunda SERVPREP (Service Preference) 3
Wumsdansfufaunmniniinirresdiiiinn Taufmanizannmiilannmsdniu
13nse3awindu (Performance-based scale) Bifins¥annunnlugouiiléainao
mandutuidsaiunnsdn SERVQUAL Tau Cronin uet Taylor IAWMARAdY n1rim
azuunludoumumaniuEniadnfininimeiesnaaifisann uaziinmudde
K Fofusnmsda SERVPREP Saufumsimamzdnuinunfnesdizinaniondsaniils
firzaunirallunmsdhfundnaudavindu feilsnensadreunAndesmsiufaunm
AN snndrmedaiiRceguLRug uuIARTaIRETaNe TS (Satisfaction paradigm)
st ia SERVQUAL Fauaniidufinud Qnmwmm?mrﬁuqnﬁn%uiau
iyt el lunniinimasiiilon Iauszdusntene ez idninaienaussls
FoluewramansdiiFlnannndinmunmnisiingg

Gronroos (2000) Il uiusdeiszAnEnmassnsda SERVQUAL 1441 aarld
wmeiailatinaszlnee s Tngfiladuuayanauisne fidmualilun1sinamunimsans
vimsusiazafiranasiinninnamassuuasian o Widfuusiszaniunisad deuia
tinennariatin i dasnustaznanAmdeniiacsuansaith uusas i
uasRauanden FeenailanudniufifesfinAmidoliunanuurasiprasnninndn
WunmimsAneids Taneialdtadu 10 Tadadrefuiugaiefilunmiamnming
rrmdnlateudindug Aaudndudenisfufannwsssnininmsetnlastavii

nnASARNNILENIRne Aindnasniausiadnediu axuiulgdeada
wnsdalafiianuauyrofiuuaunssis st lUszgnd 414 Uy g griewinagl
atnauynl wsivieil inAsmsdauluqifdeasduinanmsda SERVQUAL demadhusnnsia
lunndssdiununmnninimléusantion unsgninolssgnfdluntsinm
WuTiAurdesigsiauinimaniiga (Gronroos, 2000; Robinson, 1998)

Wsiudaly asldetunuiuuAnifafunmduki (Brand) Raniiudauneann
AU AnA (Individual brand) UASATAUABIANZ (Corporate brand) 3914F0
prudisusnussaninnsanauaAidT N T AR N B U lugmdni
TrazlnsniauwrAnifunssianmdufiemesdniousiieu smidsasingg

e 4 L3 'J =’ "
wnAnRufuNMaiaRnAuf e Juinuas@umlantesiamilou uazuansinan
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fu fanmrAnuurRaisafusmauilasssBusssiulnlenfetranndenmminidy

Aeafunzananagninmauki uszniesiaandududisslrenfiduetineg

ananmmruiiunsmamaaiEaonpuussniuluiiagiiy suidssnan
nriiRuAuaniinisingg mulfnmAudfusanuaiunnded vl Mitedussneuse
LR U TREs TRTATE T asemaunsiinduilniinrundhgnainetseiies uas
neifdelwaiy FudusileusemalumaesunideyatinsaiuafuRusuasuinagiiy
rgu?innﬁniuudwnﬁﬂmm&u ﬂ!md-auﬂ'lﬁﬁlﬁl‘-nnﬁmqL'n'unu'm"fu'l.umnﬁaniﬂﬁn
1Flnnduduaninasudastlssny uenannii Msimun i umeluladnisuing
vusToluilaqiudninlinannsssduiussuinslussiagransoimunanniuiuld vy
WndnfusfusasatiaumuLifi s suanseiunsiuguanis gudnsaineusn sould
feesmntsslembine Usznaufunsindulsterasdiiinalutiaqiu indinsnax
FeanmasdnumRLarIugiuAAaIN MR uansun] (Halve, 2005) Radaualitledn
madumenmassduuss s liE i Ay iadaduaguiinaasionn
fmanidendefususainnsindely daodadumsnil vinliinnenaiasnafemuren
arnnaynifazaimanTanwuiscuansfudifuduandnng wilfre WRuduay
vinniun swnradallegmelilasesidlnalk

“n2BuA"" (Brand) uaz “n1eaanm@uA” (Branding) Sananauilunagmiudn
wexinnaanalulisqiulunmainanuuandrnuasaulasmsuiuendnenfliiy
AuAuactinisy efadugarudrdaluninlszneugsia dvaziuldannnszney
griaunu Uz WiaudnAtyAumseimmaudannlustnsaddes i
inauilugsiaduirguUlneuiine wilegsiamniinig suluBansaienmduslusedui
qﬁu‘lu 1% NraFRIIRuAIEALBIANS (Corporate Branding) Andsl#Fumnuaula
AnevAnIgeiaununuszum (Blackett, 2004)

sansnldin ardudiudaniinudidtyetnisasesdaiuriumyn
sz mafianfudifdeduauiiidndendonliidmesnnaufanzosamiis
fnlsiigandmnduiduis snenmannsolunsime A BuAiigandnals
esnduilnainazuensredudmaannniniteTemuaniosiitanAuinduilén

; g ok e
uaztenfuattandwImeludian wisludmisuiladu ardusitedunindRuniyasi
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fgaressAnndrrsnnmdudi Arsohuldsinnsdinsesdnsduinfudguinauiing
seAuuuawihensmmasuFgeuiniiinudn yadmindRusaulugjnifeuas 70 dudu
yaitinmnarAukfiudounds FodunindRudaundusesliliiousn TnuiinFndau
WeauAtenas 10 Lﬁﬂ&uﬂtﬁqnﬁﬁsﬂnﬁﬂuﬂmmmi’uﬁmu (Keller, 2003) atinalsf
# masFuanaui iiduiinuss funsesiuanfiiinn fddudeserAunimu
sulrnumssapulunizainnauiluszezens Taewzetiebeanlanums
Taon mrsasiunimny uasnzafeussainaililaniu Sendneal ussduiland
weef1iilnn

Farfu Tudoui] azndnisuusAnirunndud FaduuunAsiFFuaumla
atanreneluiamaainneaens wasiinlason TauszensusaTumaILI8IR
fudn, wndneainmdudy, nmdnsainmduin uasanudnAsenrfudt mulufuuundn
Aeafunisseunsfud) 1~:|ﬁ'uLﬂmnwﬁlﬁmmwﬁﬂuaﬂﬂmﬂumﬂhqnﬂiuﬁh
Wilanwaduds ussdondasinWineindugiadszaunadidaliluign

AUVHIHTRIATIRUAD

dnimnisdamaunidliammsnouasAdinanamieaiu “aedud Wnae
wiyn Tay American Marketing Association (1960, as cited in Kotler, 2003) 141%
AN EIBIANI A BUAT (Brand) 41A8 39 (Name) dauAn (Term) &tydneal (Sign)
qUdneod (Symbol) n1seanui (Design) W mIHANHE RTINSl T
mjnuiersyivimreduinideinmesdiereniin wengudovaune
unzieafus s iRuAuazinmresmuiirauansialianduduazuinag
193Ruseu Aoy pduAdadudeisyiudnmideduanld Teazannmnliamausni
lAusiediAsannenrzuziaatlagLifiiuwuneny (Kotler, 2003)

D. Aaker (1991) U8z J. Aaker (1997) Wit ufuafuns@ud 3 lusiania
Weafudh ARkl vuoiide unsdyfneaiineg sesdufn 097 Talf iiesmnenisin
wianseenuuiuveussyuemiiaqUsasiRessyfmaiuduf wieinises
fumaulazenils viangumiie m:tﬁ'anhmmuniwlﬁﬁ'uiuﬁwﬁuq Wiuansinean
fuAvesnuss TaunduAuiuReniiendnenianiziuschisunsosan@euuuuils
unzfauiirdudneldnmduslanndudmidnsunglianaaiaudafiang uwideses

nﬂiuﬁwﬁ’uq fazfumaiuifdnegniululasasfiidinn (D. Aaker, 1991)



Duncan (2008) nén7dn amdudn A msfufresditnaiidunsanainnisil
Urzaunirafian viedeyaiilinuafussdnnitedubine Tnunmdusniuazilmumng
agianeAuauAnuazanla (Heads and hearts) 1838U3TnA usnanil araudnda
wineinmusunaurssnuinensisuiedAuas il Inuilitesmurunisén
(Trademark) {fhudtydnmal fiail winidresnmausannmndaneguanmaudiliete
wanzan amAukniug fazdsdvinauazadanuan istuudesdnsdiudrein
Audniuld fuatnausazaussiimafufilfunsfusunnsemily Fanasfudinanne
Anduanuadndlansaundiainalioiu W Wew visihlszaunisafioutussdng vie
AuArresmmAudniug TiomsfuferaduluntsuanifenesuflK desandreen
fudrlismnsomuaunisivfissdiuiinaldedauwiass

Tuatusi Keller (2003) 14liANd AR s eenBuA lddn wunofls Adiinnns
manairetu liinasdhuie Tal ddnualine dmfundnfuresnuies Tnoiinn
fudrenafimuwnemilauiundnine (Product) winmAufasiissdlrsnauresnny
uAnAtsuenilaaTnuAR T LidinsAuia T Tufide ArusAn (Added value) 7
qnaunuuu#uumﬂmmnaumwﬁﬂmwr§u?Tnn'tu;ﬂuumi'mﬁ'u Fammumnsing
Fansamiusaiidnenisiduwniuns Susesld (Tangible) uazilmuniiuatesty
UrsAnBnmmainausesdusiTle wlesrsasiisnensiudydnsal (Symbolic) #
ReaFamieuenninimnd@n (Emotion) maensumMNLBu Tlisensndukedld
(Intangible) 1qﬁﬂqimﬁu’ﬂ‘a#nnﬁﬂﬁﬂﬁ'u1 vinaus TnefinAniuaminnausn (Branded
product) aradlulFAusisusesls (Physical good) $1uAn (Store) yAna (Person)
a0 (Place) 239/ 75137] (Organization) viswlusnauAn (Idea) yiaii AR
uisundsiidgaudonWiinnuasennduilumsHsslsnifensutaiuniedugsia
unzieuulsadunainlsliluiign

uanannt arausdaiudydnenfilanududeu uarannsadenumngliia
Uadunina Tu 6 sxAudoniiu liun anusnnisuTesnauta (Attributes) AsAufnas
ilUgmnpatinudnenanalznmessdniusiunnfudniug wy andud
Mercedes iFaxttaflaraniiune mn:rpun‘nﬂr:nﬂumuudﬁuiqunr‘u ATTHNUNTY UAS
arihusosuitssi duiu smiuisdetushlg auvstend Beneris) dluros
ﬁ’nmmmuimﬁ’mvﬁiq U Az lemnadunsliase (Functional benefit)
uazAnrzlaninetsuniauf@n (Emotional benefit) 817 ArUANHLE “A9MMUNIL®

szl leniFunsldnen uasansnensdn maune i snnanlsstont
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mekmermairud@n uszmnd@ntemnniusudrAguasiduiiiusisesdauludon
usu Tnuganlrelonfanilgmeuanth ana (Values) seemsduinfissyld vy
Mercedes usimiasusrnusiinandin aAruaenis uszarumpmumiisziy Snianm
AuAfidasnanmofedt dusssy (Culture) 11U Mercedes ufunuimussrIelssina
fudmidelszmmeeniy Ausaeeniradusndouihlss@ngnm uszaunmgs du
M duAg AR Aus e fastou YARNNIN (Personality) 1B4AULENEBNNA sqmat
anmotsuenlifednmauzaes g1 (Users) TauamAufdenasfeufianguiiiinaide
wiaWranfusfreanmausiun Widuetineh (Kapferer, 2004)

Keller (2003) 1Hafunufisszlundyssna®udndn 1ﬂuﬁ~1ﬂﬁmquﬁﬂﬁmuanﬂu
Urlumisevsdiidlnauazesdnagsia orfiiu s Tombakunslifunufuntemis
ngviang iasanarRuAafldFunsamsuunmausn azTRng IiFumiunseamy
ngwuAt (Legal protection) dmAnISNMsTaRMaTARAMANG TesRuAT (e Tl
gawinmseniduuw vietiamne dus W Tae L ldFueyn w1k snusiludoures
guatnatfu arauAiufeusdieudon Mfuanseuliuiguitng M liguitnatinn
fulsiasiendavialinmfuflanmduiuienniull desnamdusasiuieiiny
founsandnvesduAuasnnglf 3o duitnafiau@eiuldinesdnaduana:
anofulinteussanyliomelag HuisduilesnnsiRudwviderinenieldnm
iluﬁh&'u'] it

uenanil andukdeiideutanaiememniuliAstuiufiiinaldgndan
esnandudn AeRsiegninluaruaninlasesfiFinn Tnaamzdedislnaiin
ArduTeulunsAul fazansoirunfisdunugniu uagauinasensaud
Wufige dudeiuinmausdaihalslsnfeiannsediainaluuifssdaudiiinn
Urzwimnanlunsfundeysifeafunmaudsine Wesndudineazaunsold
UszaumsnidniianliFusnnsauivderinmesnmiussing Wedouanaus
urinzae dapmaudnlaaunzansuausIANasnIIIIALIes1FR uasarAuAn aTinne
UszAninm i iguiinasunsossduladenTeviedennridud lanmauduiials
BtAYANALNBUSZIIAFINNT AU (Keller, 2003)

fislndmiu ardufrdatassansiufrmdubiuiduiinalunrindulatevie
Wednfusfialaiiail Bendou dlesnudnimusiinnsziomiu fuithaereses
wiyiuaueIndunlunnlezdiu wieRnnuausnwusuasAmslumines

- - - [ r-‘ . -‘ )
uanA U TasamsudaiusmAseAulrzauniraiuazAanni@ene (Experience and
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credence goods) luneiadulade erfitu madhfuinisinemenng wienisde
nrussnflesiidin Dudu TnunedudasiidoudAgydasiguatnmivlalugunin uss
fnmouraun ualszmevessRniuiiug 1§ Jeasdossanisiuffernmduesieg
(Perceived risk) M:ﬁnﬁwnmﬂw&ﬂninﬁwﬂﬂnmﬂﬁﬂﬂ Tdustnam ludnes
{usasdesfiinannsdeniudn (Functional risk), msaidemmsdumenm
(Physical Risk), pnanduaneiunaiiu (Finangial risk), AasidBmnedudanu (Social
risk), ARBMNF ARG (Psychological risk) uazAMAEYM AR (Time
risk) (Keller, 2003)

enananlauanidi amduidudssieasuansnalifusdniusieesesdng
Wilrmuanseansanduiaoialy TruerAumadseuminvnoesdysneaiine
Wil et ranamiTamuin uaznmA W uLAR sty A miamsuwmiiendtdudrees
arduAduie prduiiciunduasiuiivenfusesfidlnalusanin afeuaiiou
windRusuilAinTeren i fazdoniumnnamnsolunsuseiuiusiniousfseahin
Auts Fooiunaitlslusznzenaliuriuii uszdon Whiddmilmmuudaundslunssniiu
grialitlszaumaudnialalufian (Keller, 2003)

ludrdusiel azldndntanagninmiransduilifiaulaneiu unnsrann
Aut uariiguinlulasestiiding Felinaesnithalssduvdniinnnmmaalinane
dratyatannlutiagi Wesanmnanduiiiensnsafiaauiuues dusunileiu
Wi disinnisfesseenlgfiiinaniuuen fueudelimdunmaneainmdusi
wiaunds wamilul uiemasuan ussdlsnmaneafmduiniudhil lunnawanetng
minaue fazfeliinmAudniug traummndrdside@ensaduiivenfusediiing
nisesann W Inadian s nARenAuA Jedudhadihwsgegaseanissndiugsia
#ne ilesmnariuinAluasBudn desinlineBusniug danin uazasienis
ualrzlandsineg mnmtwianﬂiuﬁ;fu'] Wy puanzalunT s AuA sy
audidy uiidnusssenfnesdiilnneanlugiusmlrrmau Weshann
ufaunds uasatlsznevinisiissnnuliuniasdng Wesanamauiiciaunds Aufoy
A fmPnRu (Asset) Ailarmamuntas vatsannsaaFrnailsliuiidaemnaui
ﬁu'] WatisimAaniiiues (Dyson, Far, & Hollis, 1996) Tntlugimisely asnaqaiy
i‘umumrﬂ'mmmnﬂﬁuﬂhlhﬂ Fausfumeunisfimusendneainmaud nnfin
nmdnsninrduinlulasesdiuidina maiaunllgauinanenndudi uaznisling

gNENITILEATIAUAY
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IENANEMTRIATIRAUAT

nmfaendneninm@uAn (Brand identity) duihuaud Aty seeesdnsgaiaunu
ynszumluiiaqiiu Asfinanluudadn nedutimatuladnisdnsine R unavRun
ariusisualfunargiafioniu dwabieiniursodsumiigunmedoaia
s IAALANFN uazA A0 unTusiufuguisiun g iaetedaey Fraiu
winarduinlasansesfaendnsaiianuduuiifunmdus i fazdonline
Audmiu annsnussiufusuisiufunsfeszaefusiludedid el

arAuifiuisundsdusnsiinensunmdufifiendneanaudiidnsu
Weane JaendnsalnsAuinfiae nq‘umwuﬁ'uﬁ’ufﬂﬂaﬂuqﬁuﬁqnﬂiuﬁﬁ (Set of
brand associations) Fauzsainaf1ensRuA s uTiaz e wieinmly enfnun
ardubaziifnrasiualnoueesesdnsifesms WAt afufifea funmdudn
uguwusie wiedudsiiuameendtasdinniug fesmslinrdusremuiinm
weisdslalulaseduing drummnsisanamduiessduietinls fdades
aanzousaseendsdeiasdnaindaliRey unsezfimse lueuanlFetedneu 3
AreinfumMMNINEI8: nmdneninTRUAN (Brand image) AANez TR A
ﬂwnauﬁutﬂunr1iuJiﬁmq‘lum:?uhwju?hn‘lummﬁuq (Kapferer, 2004)

D. Aaker (1996) Unx D. Aaker & Joachimsthaler (2000) 85u10791 lendnsninT
fusfnaanmisdenlosm ufuiufassesflzznaunmaukn (Brand association) Wil
annsnduseslAuarbilddndaunu Lﬂﬁuﬂmﬁﬁnqﬂﬁmﬁmnﬂiuﬁﬁ uazANURY QY
nruAniu azdeiniliunfiding anendneaineBudiianaszaunosiuei
ArmdiiuszenindiilnaussanduilFediilssdngnm fumsiiwunnui
ﬁu?tnnmnu&w:'lﬁﬁﬂﬁnnﬂiuﬁﬂ% (Value proposition) Fefife UssTonMiinduan
wiirildsen (Functional benefits) UsrTomFiianedruansunfuazaanud@n Emotional
benefits) uazuzslomflugweiidurlewansdnsuzienizaesfiiing ifausaeenta
aludmaneduFing (Self-expressive benefits)

Kapferer (2004) l#asunsesflsznaursaendnenintduddn Usenaudu 6 A
flusnseanfadousing seaendneainmaud vanisdesnend mealarRufiaingds
viadeanmdudn (Picture of sender) uazmiiufiendnealnmdudmakauduiing

: y B i 2
wFliFu (Picture of recipient) uanainiifidsaursnuwisiAesnifunsuamdnenznis s
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arAuAn (Internalization) ﬂuﬂmﬁqm'\mﬂuﬁ:mmnﬂiuﬁﬂ&m UATANHUTIBIAT
fAusfinurueenlignieusn (Externalization) Ausmsluusnnndi 2.3

uEuAA 2.3 uassiiiseendnuninaudi

----------------------------

csssllacsssssssssanssnndessse s

- -

PICTURE OF RECIPIENT

P v
Yu1: Kapferer, J. N. (2004). The new strategic brand management: Creating and
sustaining brand equily fong term (3rded.). London: Kogan Page, p. 107.

TnuaninsoesineFinessendneainmAudusasiiadnams sl 1) Ak
ansuzmwmenan (Physique) %ﬂuﬂnmﬁujﬂuﬁq ATBUBNANHOUAT iuﬁ'!ﬁ:r::q
wihfssdudniug rifliiieesls uarannsoin s tomiatinglsldting il az
ssfeviefnenusiilamuiu (Prominent) TufiAlnaiindailafiniangnafamsdusiiu vite
ansusililansiu (Dormant) u!iﬂ'm1mﬂ'-ammﬂu'lﬁtﬂmﬁunﬂﬁuﬁ'1&u'| #nn 2) TAA
yARRNIN (Personality) Failunminerdnmaussie sasmsduAniugnisadafusne
LARNANTBIYAAR Tﬂﬂﬁ'i?mrﬂ'lﬁ'ﬁmwﬁuu1m11uaMaanﬁmnﬁnmmaqnﬂi{uﬁ'ﬂ
faufidyadnnmiiAe nininausdulasnlunsismson (Spokesperson) M1
tnuana (Star) virednd (Animal) (Kapferer, 2004) 3) JAA1udRILE?73 (Culture) ATARUAY
uﬁn:nﬂﬁt;ﬁﬂﬁﬁi’munnmﬂu‘mnumﬂqﬁq:huﬂﬁnmmqiuﬁ'ﬂrhq-] muldinmdud
Yiuq TaefmiusrnazuanaWiihudanms wssfinsesusafusalauasnds dasami

Urz@ninmassnadudn i 4) Gaduauduniug (Relationship) naaAe ATRUAY
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TunBuusdeugluunesrudiniug findatanialunsuanuaudeisudedils
szwinayana Tanamzetindelugriainmiaziinafesudniufrndnmmauin
un:tjthﬁ.m?mﬂuwin:n?ﬁﬂmﬂﬁu‘imnﬁn#ﬂ 5) fAA N MAYiau (Reflection) N
avveuluiitiasilaumineiinasfouseangudlinnaudi Inednidunménsnives
nfudhvaneigniisuesenlgasizoum wladunmdneallugaunanfldnmauk
'Eu'] Foamnihudees unx 6) danwdrunmsnrafnstausanuianmuies (Self-
image) AAgauilazanteuteianunulursngudidnnausmiug atreukeds iesan
é‘u?T.nm:tﬁ'ﬂn*unﬂiluﬁwﬂmmmﬂ:ﬁ'aumwLﬂuﬁ'ﬂﬂﬁqmm (Kapferer, 2004)

usnannil tinnsmenadenariianndndgldlafiuyng esdlszneuiia
Aeadesiunmdud Walinndukiiendneafidaau Inawu afanuunnsitaly
Artuuinmduinie lulasasdiiilon wazATnigBuTaeulunTussiuRLRT
dudrresguislAetinediuss@n dansfiasinduilliiu daduetnediiaziesendy
msiwaeiRmduAnTanaynd (Strategic brand analysis) Lﬁnﬁ"nmmﬁﬂqqnﬁw Auteiu
uneamAuresmuadtinssdaednunniean Jeluiti eramnemtanmsinnai
pvfnsiagiemdamnauAuiu fou Thanidinmsiiazutieenidu 3 doundng Wud
1) maianiEuFina (Customer analysis) A MsAAsffanug uszarudenisi
wiste FadhusndniubiguFinalimgAnmmussinuafisensdusi Tnueralimsidy
Bagnunn vensiiassinagniniaukdaunananm (Segmentation) Mialufuses
nm uazmalasuuaeesnanausazdon (D. Aaker & Joachimsthaler, 2000)

2) msdiarigugeii (Competiive analysis) At nNasdiazasiantumniilagiv
u.n:ﬁnummmq'uiai’umqqrﬁqﬁ’mﬂﬁﬁu uazguteiuluauanliiseusy aton s
mrunagmisnsaaiuanuduendneniifuanfuiusziinouuanstellaing
uisiuleouiads soufanagrinmusunsdesnsiuduiinafiazanansadnte
Huitnal¥esinaiisz@nanm Jamsiinmsiduiel] Wakuasanagminisnimman A
uaunds salUdenasasumisBuidasdaninanufmandilafeaiunsiann
AuAlABnAan (D Aaker & Joachimsthaler, 2000) Az 3) N15AIATIZVIAULEY (Self
analysis) A8 MammsiilapnEnTIus AN Taf s MBI use ARausTTaq Ty
Tudusineg Fadunineing massnunsoussAnenimassauies pnsimilalunaniuaue
mnndlunrduiisiensneaihlfediiin miinsinrsitamuudands fedin
nAgNEAIUA" un:qmﬁiwmﬂﬁnrﬁﬂﬁquiummhenﬂauﬁﬂﬁﬂnaumﬁmhthiw
(D. Aaker & Joachimsthaler, 2000)



Tae D. Aaker (1996) Ak ianafrsaendnenins1@ud (Brand identity

structure) aanilu 2 eafilszneuman (quannnd 2.4) Wud

ununni 2.4 uasslana¥zesendnenl

EXTENDED IDENTITY

fian: Aaker, D. A. (1996). Building strong brands. New York, NY: Free Press, p. 79.

(1) uriuweaendnmal (Core identity) failugaudAtyreanmAusi suszuamaia
wriuueenrdusiliniana wieRawiuiunmaufinaeal (Timeless essence of the
brand) ﬁqﬁqunmaanﬁﬁnﬁmmﬁm‘lﬂnﬂﬁw\'ﬂ m'mﬁa#ujwuuﬂzqmmﬂnﬂumi’uﬁu
arAuA il AnusnntesssAnaemdnnaud muluiatures
mﬁnrﬁ;ﬁuﬁﬂmnﬂauﬁ&m AL dquﬁumnﬁnumﬁq:nﬂuqudnmqﬁ'q'luu&um
ANE uazARdIdRTeIn AU WA uAnssnAuTaulE Fadaiuig
Aeilsuriursmrauiliiuantuidedinmensnmfusdngnanlui Ty
uiurasnrdus Rt wiundiuszansonsey¥naennn Tnuitlifestinns
watuuaslar ussinenfialauniesnmdufildumnuiuassendneainsidusnil
#an Weusmseandanulanwiuihuandnenfresnmausiug

(2) landnmoivee (Extended identity) endnmofaeeiiasszneuidon
aAlTEnauANT fanshilieandneninmdusiiaousyroinnieiu Wdsanlums

- el L& - L 'J
AMvuaismaesaRauA idanudauindas TnuesmlsenaudrAtysesaenaneni
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sent 1Aun yainnmandudn udndoue 1818 dydnwal alaunu ermuninufin vie
umntsenTAuARdudefenet e uazsEuNIAIRIARIeT 18T ANA Ty
TnudanmauslafiendnenMaemnniu fazdoibinmausnfuiianuuuniues
Fniau ilesnnesdnsfiifiendneninmdusidaaudensunnimunumunisiess
yumamaralFetiiszdndnm uazandnsafsenedeasinigiitnafianianduas
aulalunmAudnanniedu etinlafinng Anusnnisuresesflszneumednuendnunl
arBusaziaududeusnmieliiiy asfuegfalsnmassndnAnsmiduiaitwa
Hnuesdmlznaursaendaneninmfudi

uenannii D. Aaker (1996) falAnsiudnivesdlszneusesandneainmdudn
fshiaunn 12 eaftsznay mMulFnisianrannauilu 4 yuNed TAun yuNeTeInT
AudluguzAuf (Brand as product) An@uAlugiusesdng (Brand as organization)
arduAlugIuzyAna (Brand as person) uarArIAuAluguzdydnenl (Brand as
symbol) Fauamluuenn N 2.5

UWHUMWA 2.5 uamesdlsznauradiendneninmaudn

BRAND IDENTITY SYSTEM
BHA.HD IBEN11T‘|'
Brand as Brnnd as Bm!ld as Brand as
Product Symbol
1. Product 7 Organization Persn-nality 11. Visual
scope attributes (e.g., (e.g., genuine, imagery
2. Product innovation, energetic, and
attributes consumer rugged) metaphors
3. Quality/ concern, 10. Brand- 12. Brand
value trustworthiness) customer heritage
4, Uses 8. Local vs. global relationships
5. Users (e.q., friend,
6. Country adviser)
of Origin

=l
Yiu7: Adapted from Aaker, D. A. (1996). Building strong brands. New York, NY: Free

Press, p. 79.
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1. prduAnlugusdudn (Brand as product) Ae ArudenTesesnnAuilu
FrRuk (product) FnTuifludaufidnAnyfigaeesendnening@us iasandudniuecs
aRtadesdiuiTaunnsensinduladenianmauii ussszaunsnfnnsld
arAuAniug seedudina Fameldyumesi] axszneudon

yovimmveaRuA7 (Produce scope) il adenTueressAuvesdukn (Product
class) Inupalrzneumdnsesiandnealnmausiluudyuil fde munirdetevesdud
(Product trust) azsanaseiszumyssmadeslsmmBugn dammausniu sxudenles
fanguanAlaniduiiinteaesiding wu dnfangaRudninnasin faziindimmdud
Visa vieiinfanmAufn Compaq tlefintanesiawmed sy

AMANLIAYE9ALAT (Product-related attributes) AruaNTRresRuATuaziia
AeadasiunsdevieliauifamnsminaueaulsTiminanis e (Functional
benefit) unzAnUsElumintamand (Emotional benefit) TiurignAn FopnuaaiRrecdudng
avdansfreui AU lumninsue RN @EnInndRuA B Wy
dnmnusimiifhuigauiu (Feature) 1esduMn vden1minaz (Service) Al minmuiu

AN INUAZANIATIEIAUAT (QualityValue) BaAlzznaudunnnmaudnediu
mﬁdnnnuﬂqwﬂumqnmnu‘i-nmiuﬁﬁi'ﬂmﬁuiﬂﬁmmmﬁumﬂum:ﬁ'smﬁﬂm
wonifhiqausuvFaiendnsniménigatnalndelduideafunmAudniue e
AruArsesRuAnuazilandiufTununnaesdudn lullAeesra Wy namn
iendneniamAud WiiuRudiidamunm lunatesien Wudu (D. Aaker, 1996)

anuidenTuaiifanianis1§@uAn (Associations with use occasion) ATARUALN
ArAukflrsuaisddsasnoisisnaseunasssgUiuunisidonusesdubvitering
uatiIiEm e ziadmiunm R remues Sedenaliuisiufemanideiy
ﬁﬂmua-'ﬁ'mt'liﬂuiluﬁ'mn:u?mHunﬁuan‘lﬂﬂnnﬂiumﬁ’m

Ar1uiFenTarug19AuA (Associations with users) WuAEN AN zat M
nranmwniligmrdudl nemfiarsunsindnsusuaslrsumesaf i iy am
AudduFLInTIN dwFLin wedideansaaumninnin Thisu

n'ﬂ.u;#ﬂufmﬁuﬂn:nnﬁ'nﬁnu?ﬂﬂr:mnﬁurh;ﬁn (Link to a country of erigin)
nadnlsdukiudnlsmaiuindsremrRusasidautonaiennindateliiy
ArRUATH 19U urAn Swateh WFUATInindefeanfLathAlugusdhanfnien
Uszmasinurefuaud Ridadusdunizudnning Wudu uenaanil Ursmaduindnees

" o ;
arduddisnnrodeniosllgnisiufluannmimilendtvesdudn vinsmadu
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flanmdudniuy Hedeaiuiivesilugusddusg unsuandusaiimiu ©.
Aaker, 1996)

2. arfuAnlugusesdng (Brand as organization) yuneanm@ulugruzesdns
aziimajaiuauaulaludguanfdus1e 18ve9dns (Organization attributes)
wnnAnsiReesdudnderinig wu ansui@anudussdnrnisuianemiluly
sefnTisfeiuiugmnn e ldlaludsuonden roulUfedmus s g uazms
VNUHUIEINANT Tnuqmnuﬂhmmﬁnnmhﬂﬂ'mzﬂmwumwuun:mmmﬁwumumr
wisiuresduisliAniausFremniuk deminqumnResinadhded
aendtusuulAen Tlwileunadeuunsmaufiiaunsoildend vedadu
SRR ATBUARNBAUATING I IRaANT FonndudeiuiiRuifeiusiaden faz
miinndanudiusssfuisiuluamadulUidean etalsinm ausniFeeesdned
Dheiinmssdiuussfoathigduitnalsreuineinisuimeaiu (0. Aaker, 1996)

ArusTRvesesdnaiuaziiamudidnyuazafimudesluslugRaine snnng
2% mmsFuauA e biudduilnald ruteddaslumniausanulsslominedu
e17un] unznsuameeniiauiaueediiing Fatisiamnanamindetieldity
nenAUA1799 (Sub-brand) Wifuns@uAtsesssdnglitnson

uenanil ypmesanAusluguzesdnaideWinanndnAtyfusouiutesiuuns
aruiussAulanyesedAns (Local vs. global) FammnsouentersAurenAui uas
iwhiaFuanindade WiistuudfAlnalX wu SuFlnadoulngiinaziinudatess
asAnsnitedusluszdulan uazazuevidufasesdnsszivtanithuaudRiinonm
unsilszAusnndnAusiaesesAnslussdukesiiv (0. Aaker, 1996)

3. anfudnlugiuzyarg (Brand as person) quuﬂnﬂiuﬁﬂugw:qnnaﬂ L
Tiususiendnenfvesnmaudiluudgaihadlannnininsusendneainmausng
'ﬂugmﬂﬂnqmﬂ uRvesRudisetinadi Maifidesnananduiiusunmonioy
Wwilauiyane v ldudtnassnsofuineBunliuuduiie Rnntduaiiouty
ﬁ'ﬁnﬂauh&mﬂuunnnnuuﬁq (D. Aaker, 1996) 1fu mnﬂuﬂﬂﬁuﬁ'ﬂ'ﬁﬂqmw LR
unlzsiula vndede synaun nazietelu 419 Tmgas dhunnaniz Saoaduiuiu
virawiudnauasn TnuyainnimasfuAl (Brand personality) azilgautanlunasain
arfudi g i luaems wu dhidtineidad i ThassnrousnyAinnmide
Araiuiaureanuesl# (Self-expression benefit) uananniy yafinnmargudbauiu

X i :
Wug AN TN 9gnATUasAT1@UAT (Brand-customer relationships) 1#8n
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Fan uasiufign yaannmanduiastanlumsfessqusiniRvesiud Feazdentos
TdalszTomnsdunisldeuresdudla

4. andudrlugrusdydnmol (Brand as symbol) ﬁ'mﬁ'ntmi#ﬂm*mu{:unﬂun:
Fmauardanlilassaivseaendneninmaudnfudusenirendd (Recognition) Wazn 7
sx@inihe (Recall) Aydnenfunrnguusmdufesudalsneudidluninismnnm
usriel unsndoydnenhiug sl wielifiauudaundaiieoe foradenide
Ansenuseauiursrsanmdui 1 uasntsensAuliR S nuofifhudouniteres
ienfnsnfasAntecdonasieufinlszdndnmasedydnwahiug 1

Tnu\1n‘n‘lmnafjﬂqﬂuﬁmEqm'umﬂunﬂMﬂﬁuﬁzﬂmﬂuﬁuﬁnvnﬁhuun atnls
fimn D. Aaker (1996) ulsilszinnaasdtydnenidadys eenlsidu 3 puuu Ae 1)
Sumnaw (Visual imagery) 2) M1291x1 (Metaphor) uax 3) u7An89mA218uAT (Brand
heritage) JskryfnEaimefufunnmiuazannmnaiansandausziingannig alu
aumresfidinn TasduanmidanmineniFunmiiudundsssdonlunsain
iendnafnmAuiniduiissdauifiFinaundsau Weminfiinazannndesis:
rewindydnenfuaresdlsznaudunie ssaendnsnins@ud A nrlAviudydnenl
fsdadunmdteusnumssinfeafunmdulia lususidysnsafipuudunis
qUhnazdaulideydneniiu Satmmneanieiu uasilrmdiAguiletiiluldluns
unaueaulrzloninnamsldem nsdnesuahifanisusssesnianuufnures
e uardydnenidugaving iekuusanssnndufusrannouansdiuiues
mmAukn (Brand essence) WA i nsi¥uniun Starbucks SirannienmAudniuin
nunwisusnluiies Seattle 3a3UzzimAruIgawiing (D. Aaker, 1996)

arandnlauapfliin wndnmaiamauiiihdsiiianudrdtuaziduebnee
TunsaFanuanse uazasTaasiuinmaudn Wil fie Wihiand uazssan
fuldvesfiiding etinlefid msiiendneainnAudiudunduiissetinain, uslbisnans
demseenlUidiF Inaliimmulidaendneninsaudiuiass flistanszsily
fuitnadnmani@niusen siledminunananennauiliunnuiniiaes fafi esdng

WrrnmrduArdeduiuazdennnagnilunimsirnindnenins@udn (Brand image)

TAbiAstuLlssesfuilnalialddon
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mMmAansEainTRuAn

mAnmuasinaudlafeafuurAndesnmdnealndudiuldiuan
fusanetnmounasiufusidamaornd 1950 esnnmdneaindudduden
drdtyrensAnmiangAnsmueesdidinn nmdnealandusiia sduiugudAyses
nrzuumsiadularesduiinaluntsfiasinninden yieliFennmAuslansaukvils
InsanziiAinalutivgiuifuualiasindulafendanmausfooermnimnddn
Viadenanrananaud it mdnsaiandufuiuihihdusey uerasieuypdndnmmns
yeemues ueniileannnisianzanenizlsslumninsunidsesilifuanduknie
e (Tyler, 1957)

nmdnealrrAukduisiiiedululasesdidlng sulanmmurannsld
feynannnsdenisseadirenmdudn inssadennendnsainmdudnindduiinn
ethalsfimu nsfesanendneninmauiandedusinaiu fuilnaensiinsiufiine
wielinserummamen unzpumawisundesnendneninmaueeninilg 1
Asiiatnafinsfufifafusmausti asgniunds “nandneainmaudn (Brand
image) uananii nminualanAuddadunndentummauisediiion uaniy
mwazeusesnnauiniu melumnidnuazanaiinsesiiialnaetnuiase Tae
peAn2ANeY axnenenidenminosesdydneniine anandulugdhiinn Wesh
auanAn WifuAuduasuinmsiianulaawiu uazunndnllanamduAeesdus
Tnum'nﬁ'nmimﬁ'mﬂuiquniﬂ:tﬂuﬂugwﬁﬂﬁmﬁiﬂﬂﬂmrﬁnqmﬁﬂnﬂauﬁﬂ (Brand
equity) uazn1zifinAuANARERTAUAY (Brand loyalty) Tungueuiilna Fuaztinnia
anudnTsaeaAnslurzuze (Keller, 2003)

Duncan (2005) WilgureanmansaiamfuAi 139 uiu ponnlseivlanes
#u3lna (Impression) ﬂqnﬂhﬁuﬂnmnﬂmﬁunniuﬁﬂ (Brand message) U
Urzauniand (Experience) fiiimuaeandesiunmsufussranulssiuleafiifenaudn
wnuil Paivoi (1969) nidn nandneainmdusihulszaunianiionens uasnedeni
fatneififuarunmausiomn wu nsldFumismn Uszaunisafaanns14audn ve
m:ﬁ.rﬂqua:unmﬂi'mﬁsquthdmﬁunﬂiuﬁﬂmﬁu'ﬁnnﬁuqnnaiuﬂ] Tudsan B
rzaunralimsiiazgnifuegluszuumnamsedn uezfiilnafissianasulammmng

verzaunTniAneT Iﬁﬁmugﬂamﬁ'ruﬁ'nurﬁua:qmﬁnvm:ﬁqﬁmuwni'uﬁm'li H
Tl
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Keller (2003) nfi2i1 mnﬁ'ntmfnﬂiuﬁﬁmﬂuﬂﬁwﬁqﬁﬁwﬁn'mﬁnqmﬁﬂ
nrdudlulasesduiina Taunsfufnmél nwalnmAudfusreyluplvesmadeniuanm
fludn (Brand association) TuAnumndesLiina Famaianmdneninmaudnluds
mnmMm:tﬂﬂu‘lﬁﬂnuuum:nmnﬁmmmdaufmmmﬂuuhunh ALY
fumrey uszprifhuendnenfrewmnauidngrzuumaumssdnresfuiinmiues
uiuAeaiu Biel (1992) Ainsadaannssssnandneninmduddn dunmauses
AridnEnirIeIRmAuAn uarmndenluesfiiznauyndouiinmdurilegiauuadin
fufuresduiina

dmFunsesnandnsalnmduilugdislan edelAndunmdneainn
usfimiu ssfnad s duknsdeenidefenisfuendneninsduindnum
FoyfneaMiduadesfuamaukiviomn Bidaniu 814 Feaenmaudn wienistuwon
e WL naFufiauaAnuas AR NER fnsAnsganafesnsac Wdilnafuf
amiufiiitnafasiamsutlamamsng oennis uszfndunvlulafefunmduds
yeAULe WiRFUNTY N wnEninsAudn (Brand image) vhuie (Kapferer, 2004) Tt
nndnmalanAuimiuiuduAsfiimsdesiuiusssne ludsfnuuasanine
Fammauiiguiinedoulugiinoitmelainaailunn Audriinmaneninsaus
sonpdesfunmansaiiuieie sitanmansnfiumrounesdiiinn (Levy, 1994)

\huAEafuR Dobni was Zinkhan (1990) ﬁﬁu’iuwﬂﬁamwﬁﬂﬁ’mummﬂﬁnuﬁ
arrAud1¥41 Taminduds lunsvuaumsdedulade miFlnminfiansunesdrzneusnu
A vasRudriuenvilelsnessolssleninefunmunmiiduiug wue e
atNIAET U asdszneunIiudaN Anla easuniaaiuidn ArARLATTALART
fustnaiisenmAudmiug vissndunmudamsiiliin nmenwalnmaud fezdu
doulszneudrdtylunsusumsdadulsdesesfiiinadan Taufinmdnmalnmaudniu
aufhdqysnenhifeaumnufidevsylunaud Jeaciaufaaous (Status) uazmy
mapflalunnaidluisnsinies (Seifesteem) lunraiaduladenTensifudlann
Ruduilakatl (Levy, 1959, as cited'in Dobni & Zinkhan, 1990) vifeanansalauag/lddn
nwdnmaianduiiundnfisfusduiiigniuflasdiitnasinnisitae sy
doyanealsiage sesmmdufdumguariesiscnipguiin

vanaInii Dobni wsE Zinkhan (1990) f¥lAfmuATE e A mansalRA ALY
Vadu 5 miuﬂ:r:mﬁ’lmﬂnmmuﬂuﬁﬁﬂﬁnm-m-lmﬁﬁﬂ “nménsninmAud Ty

L
- - ] ] » J‘
A WA TiaunAwsienn 1Aun 1) nquidemaruuuisareuagundng (Blanket
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definitions) FemuatAnds Mesumnienranfin uaznisfuiianeigiuiinade
mwfAndentuefunmausniu viseramnets nanssesmnfinimnsesdiiing
fifliensAudn (Herzog, 1973, as cited in Dobni & Zinkhan, 1990) Tmunistivulungy
uniifedhinsimmmutresnmdnusainrdudniiangs 2) nguiidemanmseiag
yanfuniaiiudiydnenl (Emphasis on symbolism) uN18AININ NMrliANMINEYEY
nmdnsninsaudilidenlueduin Wiudyanwoiueetn Taufluntdeniu
e AR TN IFLE R fumues 1y souuR Mercedes hinmaudnil
ugmpantanuEnadann a4 Wk

3) mfuﬁ'ﬁmumwumﬂfnuylssﬂuaaﬁwmuuaﬁmr#udmp’lunﬂﬁuﬁﬁ
(Emphasis on meaning or messages) Ad nﬂrﬁgu'ftnnuin:nu'lﬁmwumﬂﬂﬂnnau}h
fna Ml 14ﬁnaﬁﬂ1ﬁnnauﬁwﬂqqnﬁnfunnﬁﬂa'zﬂﬂninnﬁiluﬁwﬂe (Dobni &
Zinkhan, 1990) 4) nq'n#ﬁewm1wmﬂfnﬂqhnfummﬁﬂmﬁﬂunﬂﬂud"uf']rfu
ymafinnamaeayAns (Emphasis on personification) A8 M7l MmINBIBIATAUAY Tag
naFuuidioulinmauindyadnnmafioyaes uasiinsdsuleaainnnsesyans
dindunmdneniresnndudl iy nsufuuifsunsdufi Apple Wniuyadnninees
yrmafidalufsmuRneiand usbilfiRmungradouresdons Duku usz 5)
nguAEmAmNaETugasiurd lsuTansALlszneun AR INE (Emphasis on
cognition or psychological elemenis) iuﬂunﬂﬁmm"hﬁn'nuﬁﬂﬁmﬁuuﬂnmuﬂtﬁni'u
mefuanlaresdiidlng Fadsainngaaeuuain adAn viruaRvesdLiTnaiinens
fudn Tasearamefnidmang audinla wieanumiauissesddlnadeaziu
Haduugnilunnsimumidesndunmineoiiemeduilanraudmilmesdiing
(Dobni & Zinkhan, 1990)

Kapferer (2004) lansatisnniuumnstssssianansning @uAn (Brand identity)
waznmanHniATAUAI (Brand image) 1491 mﬁﬁ'nrml'nﬂRm‘hﬁmﬁﬁwnmrﬁfwa
dFusne (Receiver) Inufinmanunl (Image) ﬁ'u&:umﬂmmﬁaquﬁnm»umﬁ’ufﬂmﬁw
WnojacAntadudn ardui 13smesdng vierlszme unzdu Tnufinawdneniazung
AnifeBnsTiyARAneanTadysnEaline Anmdudmianisdesseentuiumnafun
1Ams unzisunaiesmsing TynsRiandneafnmaudniuasiunsiuftesidsns
(Sender) &ﬁuﬁﬂﬁummﬂmwmu (Meaning) n-ﬂuﬁ-ﬂn (Intention) uRzAIY
8130770 (Vocation) F8emmAudn Fantu ienfneninn@urdaianeunwinsninmdudn

4 M 2 ; o £ o
Weanneunguiilnaszannminianmaneg Wlaneaiuamfudilsiu deusiesdinng
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ab uasrsymruiiiuiausesnmduiiifetvimaudeneu smiudainnisdesns
sanlutumeiesin u Fanmdus dydnsalfunm dus matusan nandu
gaduayuiantsusineg vieniresnimussanduiud udu

D. Aaker (1991) T¥efunufiamnuvunissssnmansainmdud 139 niun oy
sesnmAuimelulavesduidlng Fanmendfsduissimanmeuifnuauivd
gnsndudesld Wy ermosrTemesduf uszdudedliFreammAudni wu A
famelannnsWaueine nmdnsafrssmmaudrdaiunsdentusdesine Afuades
funmaundnAoeiu ussdadhunmlulaigniduagaisluszuumnamasdteesuiinn
109 Tz TumBnpannsinméneniamAudfudauniaiuffe nmdneainndusania
wihianWiATnasunsniinddiayasiie) RuaiuamBudiFednazmnuasasutiou
uniu uazdainWulnAnssmindemmuanssszrianeRui Wetedae deas
danaAsensutsiumegaiia Bellndniu nmdnsalnmauAia dedsuasenain
finunRnneuanAenAuiesiiAine mahidaihulslenbianimuiunnaui (Brand
extension) mnmi’l‘lﬂrﬂnnﬁumrﬁau‘&uqmﬁnumﬂmm:ﬂuun:ﬂannﬁmﬁumdﬂ
arRudmdn uasaRufisnudon

ludndusiel axefinninves@unfiusne Meofunwdneainmdun il
AMATBLAGUATLATLI NG FusiFesesdilrzneusasnmdnmaiandudn, Ussm
soamndeslannaudn, fdsesnisdeniuvmndud uasmaianméneninmausi 3
dhalsiduiiesdngsine snaliaeumiladiueng e mnnamdneainmauk
Wil lumeuan Adssmanuanuil inusinasensduisesfiitng suaniilig
Aradndarsamsdudadug Wuilga

suflsznausesnmdnsolnsduin

Davis (2000) 1#vinmsuLiasdlssnavsadnmaneninsduseeniu 2
afszney WHun 1) douveenindenloemsdud (Brand association) Mlsznevlusg
iuﬁﬂnﬂﬂiﬁnﬂﬂuﬁﬁ&m NTUTNT UAZANKIUTATN IBIBNANT UAL 2) Foumed
yAANNMAsIRUAY (Brand personality / Brand persona) TeBLNETNANUEA 19T T09AT
fusidlen Bundeuiuyafnn e ann (Human characteristics) (auawn il 26)
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UWHUMNA 2.6 uamesAlsznaussIn mAnEninsAuAD

Brand image
Brand associations Brand personality/
Brand product, service, Brand persona
and organization Human characteristics

1""!:.1‘1: Davis, S. M. (2000). Brand asset management: Driving profitable growth through
your brands. San Francisco, CA: Jossey-Bass, p. 54.

vousAl Tyler (1957) Wadurufinlszinmasinménsninmdudfianmnsouiesnld
iy 3 Uszumdaniu Ae 1) nmﬁ'nmfnﬂﬁuﬁﬁ#d-mﬂﬁummm’mwfi'n (Subjective) 34
HumnAnfgatnafinianmaudmiug annsossieuanuiluiaursmuestiuns
4 nﬂiuihﬁu'] % 2) mwﬁ‘nunfnﬂﬁuﬁ#ﬁﬁ'nm::ﬂufnq (Objective) Tnuiilu
nminenfuasseanisensuol axuidn un:qmﬁﬂﬂmjﬂuq prAuA1lunITRIgN
fui3tnm iy nsiinferauusd dletinfenmAudn Ford uas 3) nawdnsalmuarssei
ot lularesdiizlon (Literal) Feifinenusdunmitegnislulseesiiinafidentoaty
ArAuA 1Y unsin Wi nadianrandndugniu Wethessdns nm

axwildin nwdnsalamdudniai desnnsdentiiunnaudfuiauns
eafiitlng Feinssmnuidentosfueramrainunssdeyasne Marinnamaragiunn
pauAulA 1y nstamnun Aansmmienan uazunssiayaiinnimainnaun il
wu UssaunaninnsRuAesdAna vieAnendesinyanasetdne FanfunsAnmly
Uszdumsdentusnnausaesfiidlnn Jaduiugudrdgaesnesianmdnening

Aud JadhudedrAyfimaninadnlsWidewisely



Vrnmyesmadensmedusn

Keller (2003) 14naa1441 nmdnwainsR@uAAe n1s¥uf (Perception) ey
ardubiignasfeuseninainanudentuesnmduki (Brand associations) ity
Tumnmndnesduiilnn ﬁm*‘.mﬁu‘immnnhﬁnﬂqzﬂﬁnmtﬂwﬂfmmwf
(Node) Aidanles (Link) Wifinnlauaandiug Affegudaluszuunmdrrediidinn
Tntmissanuflussuuaramasdraslsneulufusnumnssesnndufideduiing
Fatiu madenTsnrausaiudaunds (Strength) il lufirmaeihindutey (Favorabiity)
uaziliandnwnd (Uniqueness) azildaudrAtyranmsaianuunnsa Wiiususnsfudn
(Brand equity) Aol (quannni 2.7)

WHUMWA 2.7 usmdnEnzmnideslniieylunrmdnsainmdus

] Price
MNon-product-related  |—
User and
| usage imagery
— Aftributes
Product-related
| Brand personality
—  Functional
Foalings and
1 experences
| Baenafils
—  Experiential
Pl Types of ==
brand associations Ll Atiudes
- Symbolic
Brand =
F of
image _| avorability
| | Dimensions of Strength of
brand associations brand associations
of
.~  brand associations

o

YI41 : Adapted from Keller, K. L. (2003). Strategic brand management: Building,
measuring, and managing brand equily (2nd ed.) Upper Saddle River, NJ:
Prentice Hall, p. 94.
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iail Keller (2003) Wuthslrzimensmadentusnsdudresniihu 3 dssurmaniu
#a 1) madenlaiuaiugmudnsuzyesduAniFening (Atribute) 2) MadexTsaitariy
At Tumfresdudrvderinag (Benefit) uax 3) MaidenTuaieaiiniaunanensAuA7
(Attitude) Tneflsuaz@undorelui

1) Anudinse (Attributes) Lﬂuﬁnmiﬂﬁmimauﬁw?au?m:ﬂr;t&hmﬁudﬁ
fudtiu ey Feasildouduatesiunsanunisdsdulaifenievienilnases
Sitnm Tnunnudnmusiiswnsoukesn i manulsznis 1ud (1.1) Arudnueois
{Rundiesfudufn (Product-related attributes) Tnenflugaunlsznaumianiunmaesdudn
wiarAnmiimaniiuafesfunininnusesdudniter fn1niug uazenailnufnumsi
uanAiulU sz Ussumeas@iudn (1.2) qmﬂufm"‘hiaﬁmi’mﬁuﬂuﬁﬁ (Non-product-
related attributes) N LEN qmnuﬂ‘ﬂﬂq:ﬁundan::uwm:ri’niuiwhmmﬂnn wAlad
dauanrsnurensdueesdudn iy 1 (Price), nmdneniresd linmRudn (User
imagery), aonun1radlunasldenu (Usage imagery) Yaaaiaan S0ufl uazlszimaes
fianssulunrlden, e ffnuazzzaunisnllunasldan (Feelings and experiences)
unzyARnN AT AUA" (Brand personam-;)‘#:Tn-n:nzﬁauqnﬁnn'm'lﬂr;-'l-l'q'mﬂanu'\u
devnduiinainilun ez @anldnnRusifiyadnnanaensdeaiunuies vied
aruneanfesfunmanEnimuaidaininiu (Keller, 2003)

2) Arutls=Temd (Benefit) Aie AnATLAZAMNAETELTINALAR S ALANIFN L
ArusneusIesdukuazing Sathidadialnananividuduasin rﬁ'u-; LE
anrmiiaus Wiiuduatnald v qmﬂ:ﬂmﬁlﬂm':f‘a-aﬂfummn&un'mﬂﬁn-ﬂufin
azmnauy Jou wazanmmiiuléalugng antozeinin TnuAnsfnuzAanao
annzouseantfiiu 3 Uszim Ae (2.1) AnlszlamiFunisina (Functional benefits)
FadugnalrTemfidniavsrnmineluiduiiisenadesiugudneusinudesiu
&uAn (Product-related attributes) %qmﬂn'imﬁmﬁﬂﬁﬁmzﬂm*‘;mﬁmﬁqﬁuunnﬁﬁu
#ujmt}u‘i‘fnn fy Ao wFBImIIMRMEBAINEAEA T UAN e MReRuAIIY
Aadeatumnlsoiifissutlavievnidoetiouisiae vy ausTeniiums
PILIBILTUY ATATAINNT0IdRTILA AT ATy uavdanTidunauasndy
Amrpiudian sy rolutaun i (Keller, 2003)

(2.2) AnulszlemiGedtydnuni (Symbolic benefits) Tvazifunnulsziominmeuen
ﬁ'qﬁuﬁﬂﬂﬂm'mﬂannﬁmﬁ'uqmﬁuﬁiﬁhitﬂmiﬂﬁuiuﬁ (Non-product-related

benefits) TntiarnratinBeasifadesiunmanenisnsdld Tnuanu sy lomi@edoydnwol
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faziudestumudesnmsuesiusndiny aufeanisuannanaiusaresines
uazaudeannlszauaudialudinsediiilng uenanii Az Tundiadydnunl
damunrouamivanuzndeanssd Ifldendau uaz (2.3) gnalrzlunidw
Uszaunnal (Experiential benefits) azitadesiuaand@infinntuanizA 1 dfudnite
1iims Aseandesfuiennnlstonfifuadewunsliiduadestumau Fognalsctont
weiiazneusuesmmFen Mk lszauneal unzermunimafAndumaszam
fudaiodaurediiing (Keller, 2003)

3) vimuAd (Attitude) Ao nisdenTesmsdundniuReiduuussssniign Ty
FirunArens@uAn (Brand atiitude) axmnemnianinlszfiunmdufriansanses
H13lna FevimnatiazinemdafnlugwsiiduiisdonugnliguitnadamgAnss
unetivsennduki wu madeniasananiufmitannndinamaufmii
ﬁmnhméu?‘[nnﬁanniuhﬁumjrTum.'rﬁﬂfmmmauﬁiun:qmﬂt‘imﬁumnﬂ
fudrina snfmandafuaiugnssAniReadefuRun (Belief about product-
related attributes) unzAnszlamiFun1s1891u (Functional benefits) uaz/mde Auide
Lﬁmﬁuqmuﬂ‘m"‘wsﬂm{mﬁiuﬁw (Belief about non-product-related attributes) uaz
arulrsloniiTdudnenivarlszaunisn (Symbolic and experiential benefits) ¥l ann
AN AREMLEN AAuARTIARRINUszaunasaina T A usTaunss (Direct experience)
azsunneFuaomdenluilduniaisatunndus ilsresdudinalfnnninnisdin
ﬁ'nunﬁﬂﬁﬁugwmﬂnmﬁuﬁuthﬁ wiangRnssmagendu (Indirect experience)
(Keller, 2003)

ynlssnmazsmndeslemnfuiddingrsiifomadiei duilsduiugd
azrieliianmansalnmaus lsduitnaiuld winmdnsnRidstuiuazinmiag
wiuuansaInmdneainmAuirssjuiaanieniinsla vieilanAnuanuinlau
deadusgiuaa: Aearusssnduiguilnedl Janrdentoanmdudniuasan
wieaniifsing Awcldnasell

Keller (2003) TAutiaiiRnes mrdenlumriRudneendh 3 57 Wi
1. mwuﬂunfummﬂ;sufmnﬂﬁmﬁ (Strength of brand associations) A4
uivundsresmadenlsnmaui Ae Aditmuadrdeyalafididinaezannosdnls

' 4 ¥ L
(Recall) uszazifudeafideuanssnusienssumumaindula@enamaus lanm Auduit 4q
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auideiisatunrdudriiferdesfunusnRuszamslsnlifuafunnaudmiuazn
a1n (1) Urzaunrainsaiuafunmaudn (2) n-urifam:ru"'.mﬁunniuﬁwﬁwﬁimrﬁﬂ
fansiesnsanesdng uazanyansism uaz (3) MnaunAgTeneEuTRAeN
Foyndut WuarunmAud Jlaminduds drzsunisaimaisatunmdudrseddidinn
&uﬂ:mmmai"nmwduuimm‘mﬁunﬂiuiﬂlﬂmn#qn uazdenasianIEUIUNT
nduladenamauseesdiilnageigamuiu

Wiail mmudaundssasnnrudentesiussiueiainieiideysiug gnisvanans
dhgaammsdnsesfiiilnn SfaTnawsinzmuiinszuauntsimfudeyaiul etaals vislu
wireagmunmuasiian 14u1ni’uum'fu1 ﬂmwnﬂmﬁur’i’uﬁuﬁnnmn Vel
senndestudaysiieyluaciunssiesdiding uasiinmsinaueduennam ns
dentusfaziipemuiounds vialidialnagunsossindanmAusmniur Wanaaludoe
(Keller, 2003)

2. Armniuiidurereemndenloaiummaud (Favorability of brand
association) u"in#udﬂqﬁ'inndﬁﬂqmﬂuﬁ’ﬁuﬂzqmﬁrﬂmﬁimnﬂiuﬁﬂ'&u‘] A74170
nevsueImFBITYeenLedlX I liduFtnaTinn sz unsAuAmiug Tunaan
Tnuanuihiiduseuiuiuesdlszneuvikassnnnninlazoun (Desirability) uaz
AT lun ningus (Deliverability) 18anndenleenmAud Tnuaamintssown
Y unnlsz@udinisdentsmasdinunmansal (Image association) HAuAATY
ativlaseinuaRsenmaud saxlufansindulasesiuding TeazildoudrAgyrens
AumusnszfunitlusesfidTnalunsindulafafufssnmsne eugaon
Auduiuiifiaudantnsiuaudeinizesduiinald Wy anFesnimaaniunan
puABINIATINLRBATE ATNABINITATUdIAN AINABINIATIAD uTLAE MIBeNFL
viraaudsen mazzwminteannd i lumuies usu (Keller, 2003)

daupaua NI lunsiuaue (Deliverability) YuRe nsflideenmAusas
mmmiﬂmuamn?ﬂau'iﬁuﬁuhﬂmnm’;ﬁﬁur}'u':%niﬁ 14%unﬂﬁu (1)ysz@ninnaes
Fadufn (2) nsfesniiramminsanlunsiiausssAninnaesdudn uas (3)
ArmsRsn luneslusyunmiiauelsAninmiluiaie uaznsdesreteainaus

3. lenfnofresnindenlpansAud (Uniqueness of brand association) Iaun1s
Fanleeivgraneiifuendnenifuinamuuasunnnssesnnduainduiedy dednge
Wiguilnaienienmfudniumnndnniudtug Taensdearsdanisn Boudioy

e o -
AuanARamNEadesuasbinuadesiumaud pndsstunilunsldam Uszaunisnd
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wisnminmaifuguivkaeiinsiidaceieuendnis insdmlugjusa medesisia
AN LiRuadesfufAud Wy Ursrmessd o vieantunisallunmsldam ax
mmmnﬁqmnﬁ'nrrnfamn*mdﬁu'imnﬂiuﬁﬂ'lﬁﬂqn (Keller, 2003)
denmaumldaenudenlivremmdufuiounds duiidusey usaiu
iendneafiunelulasesdiiinn audisfhunmdnmainedudrluneanlFudniu
inmamarafidududesnmaseudnrsdusssnmdnsninmduiniolularediidinn
stnminaueday Werazannroiunilumatam ussfnlplinmdneainmaus
Wlasesfialnadililufiamsdusfutuiinnissaiasiesnsdeaiseenluatuists

Aaaznaaneludrdudaly
mianminoinsdusn

wiinuAndeaiunmdnsainmtuierduanuiiuaniussaiinisnms
uaziinnzaa Al winzefufdn iffemAdeiulafinunarsy et ednaui
Bmrlumsianmdneainmaufnussininmussgniissusiudietnauieis etnlsf
a1 wiklWAB N ian eI RuATigmiwIns g annigaIEwikiAAe nsdaen
assinanelunsdenisanmauluszsmounsdiresdizinn (Keller, 2003) 34
a1ansinldlasenAunisidu@Rninan (Qualitative research) ya3amemse (Direct
methods) Faflunsasunuainngusetiaun Fedimasununuazeinodungs
tint (Focus group discussion) ¥ran aiadunisniuuusizan (In-depth interview) 30
mowmominuaiunane i Audiluasiingesfidtng Wy meseuniui
FmqurzaeAlumndaniennaud miseundiamAudniiino@esloeiuddlati
uazfiatnailadnedlads NdRuA e R Ausnil vienguidivenuyszuamln
fazmnzasfunia@enldnmauil s (0. Aaker, 1991)

uananil fdeen 4350 1934uuuLmaeden (Indirect methods) Wile3anmansad
ATIRNAT ATEINATIANITANBATNAINAR (Projective methods) FadumBEmiien
aanzafumAEAn AnwAn sleRrusRnTRenrAuA e inalAetnauiats
ez lunsdifingumetnabifenindauumaeuvdehisunsoeturoacadin
pamulinge] Tamsdsmlssmiiasiipliunfsufuansreiill vy mrdentsvetng
8asz (Free association) TamflumaidialanalingusetnsAndentenmAusiudlad

Piindailufeusn madmdnlsioaliaysal (Sentence completion) Taun1sanx
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Aowiithalezlunlisaysal uasWngudimneduiuineuifisduodesiunn
Audn ‘luﬂr:'{unﬁ’m \iudiu (D. Aaker, 1991)

Fansiduka 2 :ﬂu.uuﬂnﬁﬂquﬂﬁ'\:mmmﬁ'nnmuuiqunfﬂm nmdnsainm
fusldanmsnrandinensnedentudiguiinaiisenmauk Tauawznndu
Feysdaumnigiatnaiindslumemeudinin Feszannsoasfeutanndentasiludaunds
vesnmAusieyluszuumnmadneduiinalfidustnag (D. Aaker, 1991) dnidinne
Buq AvmsodanmdneaineRuslfusumisdendnfliud nauwlaaumntsinnm
(Picture interpretation) Az nguiivnugnimiinanasenndudnlsznevegfon uas
Wurretemnud@niidenimiug Jelunseiuneanafdnresdiiinn isefaclsfy
foyniRuafuaf@nuasiiruafisensfudminisdesisndnfusouniealine ues
gainefife ManfuuwisunRudnIiiiyasinnam (Brand personification) Tnunslvingy
Fetnafuuduunmduin iy sindneusudeuyaee §nd vileRrasne it
WeusrtnefafneuzrenmAunluniden

yiail winnsdmamanualnsduiounisfidu@mnindsiinannaundaeiu ez
anmazfeunmanAntesiiinaiidenmdud Hidusthediag winsideds
A wiiuiifedrinlumsidoagusietszns Tasanaz uuisesmanuennuazmm
enéesuwiugnlunnlszianun uilidmbiiEansfanmineninsAudilag fidu
HIRTYIUATHUULLAY UAZAZELARHYNANIUMINTINM AR tat N

aqn AiFeaTy (2545) WmamsnsAdudeafunisinmanmdneainnauinees
aoniinnimilutrzmAlng wesAnmnmsfufnmsneaiandussssdiiinaniise
aniiinnim] Taelhden1dREnsidu 2 puuy Wur msisudenanmdanis
funwafusansAnfudiimaitediiaufufissenlunisiwususznisdens
ndneaindudrsantiinnimliliduiinalasa usemidodanfunalupluoy
mMAdudednma WeAnmifefumsfufnwineainmdud ugpmessesdiilnn

A fuMATIuN FnE (2545) B1ANE Banagrinasfearuuunaunay
TunraFaendneal usznmdneaisuimianacded uasdanisiuinmanenirsssuiang
rtiadingluaremvesduiina Ineden1d35n934u 2 pluuuduiu 1dud nadduds
AN uazAdE RN Tnunsdnmludaurenaynizesnisfea s unduns
R I 1E pr 1 SPE FITIRNRra TRTIRP I AT.  PAPAENeS SO PR Ry o PRTRITIae

17
dasnmianmuluussneuenesfnIressunA I I U4 uarlugaunsdanis



66

fufnmdnsafressuimshupnesresfiding §idulARen1iEn3duTade Tanld
wuussundlunafudieayafunguiaetin

a0zl Keller (2003) fAiausiEnsfanmanenimmausidn swnsminnieiald
flu 2 32y Ae 1) Mdanndeuleams@uAnluszdim1 (Lower-level brand association)
Tnmﬂumﬁnmﬁufun:mmﬂaﬁr}ﬂinnﬁriaqmﬂuﬁ uazAnrzlomiveinmaudn
{hu Feerasunsdalifounmidu@ananm wu n1sldomda iWedatenaly
fitnalideslndenmuesiufiluafunmauds uasTrmnndaigiatnaiindadusuiy
umnidfuanduieadiunmdnsainmduiiudundslularesdiitinn iesan
fuatnasnsodenTosnmdusdniudniu Wi uas 2) n1esanisdentem
fuAluszALgy (Higher-order brand level) lunsianialszidiuanfuAsesdiiina Ty
Spanirua AsruRslade uaswgRnssusse il

2.1 vinundsensaRud? (Brand attitude) snsnsndaldanaadusenlunmdudi
wiknndmnAudndu (Prefareﬁce] A0 lunadntaiAuai Aanuudaundeses
Arusani® pruaiuiilenmey sonlfenowiliendneafiesnmdudn 2.2 Arwsalede
(Intentions) TauFaaanmaihilIilunsdadulsdann@uArlanmAudwils wlenisia
wlihifilneazuldeusnamdudwiddh)dudnanausvil Taeaziiaonidentos
futduiomnefunsn uszaoud uss 2.3 waAnssuAansI@UAT (Brand behavior) iy
mﬁnﬂqﬁnmmuuﬁ'ﬂﬂn#iﬂhnianﬂauﬁm‘ﬁ.l-'] Tludia drduFtnaiinoaidnuls
unzazdeiiuunliuiiasTonmauiniug Sranlueuamidels Inunisfanginsmiias
annmiuenivizAumainAdenfudnldsay

arnnAnlid amdnsalanduis flediduilnafuffeafunmduilaumn 3
aufunsdestienndi dRndalugnionauds Tnsnwansainmaudfudeunds
Duiwesfuuasiuseusasdiiing uasiinurenndestunmdaiiyaasiufiiuaiunm
Ausiuszeznamauetheseiiesiu szasoielidadhdedusesndu# (Brand
reputation) ﬁﬁﬁmwmauﬁﬂﬁnﬁ'&unnmﬂluunmwwanmﬁm (Dowling, 2001) Fams
Anrdusennsoinmiedummau s dureraaiioou wassedlosiy fas
rebiiam A Faumefunsugidutunmtuiiug lussia mdelidousinlian
fudniu wlsanmliTunmiRu (Asset) AilAnsesesdnndrsesmnAuiiusay
Wevndadsanmaudmiiazaseutinunmasereunnrassfudussinismols
nﬂ%uﬁﬂ&u-] (Kim & Choi, 1996) uaziAtyigm FaduenrRusdaiunngudAoyi
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asmdiElnafanwinArennduila JeazndnianAnfifusuinddenn
Ausriflusrdudnly

ATNANARBATIRUAN

D. Aaker (1996) nfin291 A AnAReAs1@uAn (Brand loyalty) lunaainnis
ﬂ-uubwﬂ'u‘ﬂnndﬁnﬂiuﬁﬂhmﬁmuuammwﬁmm:mmmmmqn il
auinarennaukuiuimailudanniduilnaidennauslansdubuii udy
naﬁﬂﬁﬁu‘ﬁnmﬁmqinmm:ﬂanﬂauﬁﬁ'uiﬂuﬂwlmﬂm e uAnAReRTALAY
praMMuAINEN AN (Attachment) AuFTnATiRe R RUAN lAmmRuA Uil unzd
axfeudauualiuigiiinaesilnauansl Wnmdudau Tnserzetndadediang
wiruundusuarRugy 1 sifenusiRvusasdud dusku wananil ledrilna
fiamuinAsearaudniudu fasanodmdmlsfmeminddaluseantsdmnie
sesduimulfanaudniug idessindidinanisuindenrdusasiinuseul
umauAvuwadlufendovdelinmAuiassduisiulunainamienns (D. Aaker, 1991)

Tuanisi Assael (2004) Wnamisprmnesesanuinanensdui dunie
uﬂm&anﬁqﬁnmﬁﬁanﬂﬁuﬁﬁLﬂuhl'lummnnqﬁu‘:'[nn finmannaFuuiinn
AusnlannduAvilimanIoneusuaimufesnIsuesmiadliR SadenaliiiangAnss
n-u:im‘i'ﬂ'lunﬂiuﬁwﬁ-‘n‘uwu&w; dhussuznaimny

puinAReRTAuAInTiAdenTsetlndiaiuanrAnaukl (Brand
equity) TnenfunfluiladudrAtyianiunimezuminilunsdud (Brand awareness) g
nebiiimduAnAInsRuAl (D. Aaker, 1991) 'inuiuﬁ'\ﬁ‘ﬁqmﬁﬂnﬁﬁuﬁﬂqq Aituun i
frialnasziinanainasenrdudniug geaadlifae enfivu amauszduuauiees
18n 19 Coca-Cola, Microsoft wde Sony fusiirazinaulAsuuasluhfmsuiauns
103§u3lnA yienansTuNaT IeeRuTENNgENS witlnsxiu du3lnARex WiRniAn L
ArAuAImET Tesa it AilmmAnAde R AW uszUfwsTivaRendenAudn
Futis TnummAudfinseumsesdiuwiinisnaingege sinilduoudiatnefislaaninise
nnﬂuﬁﬂgqmnndﬂnﬂiuhﬂnﬂmhmmuukmmmnﬂﬁaﬂniﬁ (Keller, 2003)

unzuidipuinasensdusasiianuduiuflndinduaarnmfudn wifil
wuaRsTuAnAatuatedaay TamuinAsenAuAiu vioemi miuf

. - ad ol i
(Perception) NuafunsAuAnlanmBusmitiasieuiumimudenioreanmausi
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(Brand association) ﬁﬁai’ﬁun':ﬂmwmﬁﬂﬂﬁmnn (Consumer memory) iat
ﬁm:mmm&'n’lﬁﬂnnqinmnw:‘!ﬁwmﬁu‘ﬂnn (Repeat purchase) AaaTAuA A
arduA il etislsfimnu Tumnaniusiudy Qu?hnaﬂﬁﬂqinnumriuiuﬁﬂmﬂlﬁ
arduslanmauuileing MUK Taeilidestinnnuindsens@udmiue ethauieds
(Spurious loyalty) dlesnlusnsiinsatansmsasiunmesesdudunanmauin
guatnaunguiieniinginssunisdenmausniug annndnnAfihild widedgusedu
ygriasuanadenihaulannndmeduda@uiidesy filnafannsofiazulfe
noansalideRudrsammduiilidesuelundafiandd AdulK Fnfu Jseransnl
41 madamqAnsmunsiedn iednszAuanuinarenmaufaesduilnatueall
newimlunsiarzdunnuinadensdufirsesdiuiinaatiauiai (Keller, 2003)
whaAeaiy Schultz (1998) AR mwiu luwuonisideaiiudh nsesmszAumaing
AanmAuArituiade dudhlUlseudaen mmengAnsmnisetfsaiadudeduh
anrafiasivit AR AuAWT nrsngRnsTuAns e aistum:
duitnaiinaidens (Customer inertia) azundeyalunisiaduladanmidudiluiq
wnuigialnadudusesdinanionelasenmausi (Customer satisfaction) Tilauds
Fuiimugniutunsdusie deu Avsduiuguilignaiamimindsennausi
Furisdesiel

Yol enquriesdlssneuesasuinAnentidusesnidu 6 sedlstney (Jacoby
& Chestnut, 1978) Assialuil

1. Hansunduuus i viear i@ (Biased)

2. ianeuzilunizmauaussiuniangiingzs (Behavioral response)

3. lunnsuamseeniianginsauiisaiiiesluszazenn (Express over time)

4, ﬂﬁnﬁm:ﬁﬂr:nﬂuﬁawﬂqmmﬁnﬁuh (By some decision-making unit)

5. fimmuiuadesiunadenaniudfusivilivesnndud snngulzzam
'nmnﬂiuﬁﬁﬁ'u'] (With respect to the cne or more alternative brands out of set of such
brands)

6. Urzneudrenzzucummasising Afanuieadesiunrzuauniedndula
uaznrlssiiung (Function of psychological processes)

anssdsznents 6 Ussnsdieiuil annsnedinefddufuneureininia
rrusinAsemsRuAeeiiilnanuwisi SafenlrznevlUfenneslszney nanade Tu

-l . - . -
nmafuiineasiinmuinasensdudla friilnaduiudesdinoutiudusdiasiureunn
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fudmiu amiu Jadadusuiladenmduffinuedusey usziledangAnsmns
euda fuatnaflaziingAnsmunisTedrdaseruiusuzinarunaun Tnunedadulade
1esfiilnmiuazAeafindusnnidndulsTeresiiiitnafoumuies uenaanil m
fualnailauinAnmsedudniu adbilifdnensidninauinadeanfudisnn
AuAiien uarhivenfummAudmiadeniimie uasieiigansrutunisiafulazes
fuatnalumsdevieldinmaudlad fasinndmnlsduas ussduufimeausniug
ANITORBUAUBIAINABINIT B AUEI LA auianase T TursAuresmugniu uay
nanusniilupaAnArensAuAiuiais Ik luilgn

dwiurzAurasnuAnAdenmauAiua o en FdunanursAudau i
D. Aaker (1991) lAutiszzdtnasmuindsenndudiliidu 5 redu Ineluudazszdufiay
U suss iR AR AN unsnnRuTianANTuuAa sz unag
Lnadanng SazzAaesmnasinasenmdudie 5 sdusnszdusagaluauterdugs
figm (quaunndl 2.8) SrwasBunssiolihl

1. ::ﬁ'maqgfu?tﬂnﬂ:iﬁmwﬁ'ni'ﬁﬂnﬂi’uﬁ'l (Switcher) Failunguiuitnaitlyi
FAnfamuuansinmesngduAninneu uazdensdu (Brand name) huiladuiil
m*mﬁﬂﬁ'ryﬁﬂuu1n1un7=mum:ﬁ'n3u'{ﬁﬂw§uﬁnn uARangAnAszAlatvlums
fndulaTeRuAniiAe ATHREAINALY (Convenience) UAZTIAN (Price) Ttiauin uazlu
tnenfaguatnanguilazgniunda *Price buyer”

2. sAuvasdu3tnanidnitaws 1aiums AL (Satisfied/Mabitual buyer) Tt
fuatnanguiisziiannuitanelafunmaudii Waguda Smausaslauasmaualuns
wisunnAud InsewizetniudefesdaunesnlunisfimdeysenAruwles
arduAidey é’u?tnnnq*uﬁiﬁuLﬂunquﬁaﬂﬁﬂqinmmdﬂuumﬂuﬁﬁn:

3. srAvansduslnaiiane lsiims AR unsArilaiarrm luninduuteg
(Satisfied buyer with:switching cost) rju?r‘innnfjuﬁqxwﬁmmnﬂﬁuuuﬂnqqwnmauﬁﬁ
WAniila R malaagudn tﬁmﬂniwﬁﬂLﬂum::.ﬁﬂL'mfmﬂxﬁuiun'\rﬁuufminqﬁ
Aenfunmausluel Bniedelifasm @i fusu@sddienaisiulFanng
wasuwlanmdudandas (D. Aaker, 1991)

4. s=AueadusTnanauey unm@uAreEauiess (Truly like the brand) Ty
drilnanguiiaziiarudureyluarduf Jeerailesnannndesisimnsreudh i
dydnuoinsetirennaudi visnisiilaunisaiatunmAusmniu leuwlusing

Aufaunmiigeaesdui 3o liiElnaiiawinarenndud lussiuigemalldon
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5. szAvssefFinafiimaugniudunsAuAretauia?s (Committed buyer)
ftnanguilaziimmuuindnenmaudrlusriugeinn Tasazilanumagilaffidudau
wilvresdld nﬂauﬁﬂ'&uq TnunmAudrisnoreusussamuFesnimiimeiniouay
in‘lﬂztﬂudwﬂ&ﬂﬁmﬂqnﬂﬁuﬁhnﬂﬂﬂmhmrﬁnau'lduiuﬁﬂ unzdeiiuuahiniias
wusimmAusfimaesfingniuussinalifuyansdusndas

uRuUMN 2.8 uamrzAuANinAdenmAufiradiiiinn

i'un : Aaker, D. A. (1991). Managing brand equily: Capitalizing on the value of a brand

name. New York, NY: Free Press, p. 40.

s Baldinger W& Rubinson (1996) N899 paAn AR AT AUA T Izzno
WinuesFlsznatiimeduinuai WASNRAUNGANTTY il munrouiduFinaniy
AnuEIBIANNANANNAUTAUAR (Attitudinal loyalty) wezATANAN A INGRNTIY
(Actual / Behavioral loyalty) 1#iiu 3 dnwous 1éun

1. r]'u?tnnﬂﬁﬁﬁun‘:‘mﬁni'l"i"amaﬁwuﬁ'ﬂﬂniun:ﬁ*uﬁﬂuﬂqﬁnﬂu (Real loyalty)
Fedanaligiatnamuiun fiaosiundunedndsenmaudi 2. filnafitszfuauing
nawiruadrenRudnisundnszAuauinAniefungAinssunizuanisen
(Vulnerable) unz 3. fuitnafidszRumaaindmeiniaunasensidukmnnndnssiy
AIANAN ARG ANTINNTTUARIEEN (Prospects)

Tnuanuan1sAnmiduves Baldinger uaz Rubinson (1996) wudn Q’uﬁnn'ﬁﬁ

] - -4 i.l' ] :- e
reAuANANARBRRUANGY uasiiruaRniuAiens BuANIL azamNT0AIALNA
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Aanmdud WiAnige 3R fLiatnafifinnauinigs wnuAiiiusaifunssensgudcin i
aniguatnamfi Mlanaflssdnuussmnuinasensfudtlugnind@eniann
AusaulX uszngugaiodunguiifinuinasensausiam Feesiluuniifazufeull
WnrRukfinuihimaiauiemelannndngs etnalsia ududtnalungugaseil
vinmmsafsansainnmezduliiianimesesdnmaulfuanndnguau
huAnariu

mfFinafauAnAdennAustesdanlnmAusniun Saclumniue
FanaamAufunniu eni A sinAluanduiassen i Dudeeanmdudgu
amaunlszannusnenemisdnuntsnane (Marketing cost) 8414 iasansunlszanailunag
i’nmpuqnl‘hl.iu#ﬁn-ﬂuﬁniﬂﬂnﬂauﬁ:i-nuﬁaun'iwm.'r'lﬁwﬁumrnmm#uumam
gnAnmelwi desndiFlnminfulfmades unzmausenssfulunizulfeuula
arAudriionalsluneneusuesmiueiniseguislgnmRuktaug finlienldsntu
mm‘lﬂqnﬁﬂnﬂ'mdﬁu‘qﬁu ugnannil mainadenmAudressduitnadiidoutonly
mmwifinseiesiililfgnArds e Waus el auisessuisiy
nammanlfidustineg

30Uzl Keller (2003) AlAnsaiamnlidn pouinirenmaudidunioly
Uslunene dsznmsaannsiinmdnsalnndudfiniounds uasdadunsuansesnti
mailauAIRAuAn (Brand equity) i{ﬁ"unﬂﬂnﬂauﬁ-t&u'[ #nau uenannii ATUAIRT
fudmiutaazdan Wanauidenadhifivesiuuaslszaunnaddaeg ¥ wilutaanad
\isangm (Crisis) FanzAuAIy l.i‘m-:mnr}'u'ihnﬁuuﬁﬁuﬁn:q.iﬂﬁﬁun:ﬂmmuﬁq:
dinlatdarine MneautunsAudminmaneaiianwiu uesilaosnnausding
arRudtaoialy

uananil mnAnAReRALAIRaLAR AN TIE BRI A Ny
(Trade leverage) Win¥esaemndiu iesanamdusisiauudunds un:ﬁ%‘uﬁnnﬁ
fimuinAdensRuAtdiuaieinn teuia Wi daoudulalunmis Funnduies
nniuﬁﬂﬁ’uq Tudamensdadnmig Teazduniienisuunidudrgarlmi quuuulw
virawliusndnieilwi meldnndusidudngraiadannagninisreiunmaui
(Brand extension) Tuevn ARl Bandriu nismanAud TannAudwililgnArfitisséy
AufinAsenmaudngs AezldnFouguisiuluuisesnriagaduitnaimands
(Prospective customer) 1w WlAsuut s dnmAuArsesnuiedlfnniu

- - -
iWassngugnAndnaziidoutaslunisairanimesmindlumsdusn (Brand awareness)
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unzAmsmnTalunTrandnTAuAY (Brand recall) WiuiaTnanudu 14 Wathedan
nezAuliguFlnarelualy Winuauls wazinAulaiatuinnmAuklineduson (.
Aaker, 1991)

Tudrdusel azndrafuAniafunsseunndud Jadunagndlizy
arudisinmlsrynidifinanniuden i sewzandukffinmanening
Ausfiudeunds ussifiatnaftiiacninAsenmRusnduduaun

MITEEATIRUAT

Aranduamiaiuntsitu uazis mjﬁqﬁmﬂuﬁqﬁuﬂwimﬂ wlilAdwmFududn
AususnAnmsrenalunnihauilnldigeaia iesnnsuunindusnidng
anfusnuudesdanlmnnlumusidus Widuinlungudiinaseuiieg
Tnumm:ati'nfiﬂuqnﬂnmrhﬂn‘iwmﬂqqﬁu sshdaiinmuseiuneiinan uss
ANt BN NN Tuen] Aanfuszneunimaturyly
nan mrmauAniaeTigand luenAeudnennn lumssnAuRusvierinmsine dng
demnunedasnieiiiszininm ussannsadndangudiFinadiwneFatni
FEnmilfussmifuszneumsaninunlssynidiieufiimsie Aindroundredu
Fawumil iR nagndnnseuasAus (Brand extension) wiansldnmAuAiiieidus
{uiian uazuesiulumdiFnneguds umausisdndosilrsnnlnig dingaaanil
snrmaAuinga (D. Aaker & Keller, 1990)

Wisnuazesinsmszauandadalunteindugsiateunrsmintinnaneann
AudridunfnfRuiilAtedmiumsiniiugiases ussihAsmbileviinouma i
windRudananailiessruadilauszaieanuiundifunnauidelufaonis
sreRudraialii Sumelinmausian Jaiuifinaluiuilnreguéa viefidunds
nnqwi’mnmunﬂﬁuﬁﬂum (Braig & Tybout, 2005) Fsnagministnunnadn
ﬁqnﬁ’mﬁﬁi’umwﬁﬂuﬁiumniudﬁﬂﬂ Tunguuisnuazednigiasag lunndlasa
uAnATaTninagmanm vieil Mieudnidtsmdmisdugsianiseu uazdanlunis
Uszwdnan Wetlunminfisnsudasummanafisganniuettem maluns
wushednfusTlwigngudin inliidsmuazesinsganasie deniiaclilrslom
'ﬂnmﬁudau‘iuﬂunwmni':}‘u‘:’tnnﬁliunnﬁﬁﬁ'\ﬁu&uﬁnﬁﬂuaaniﬂqnﬂiuﬁﬁ'lmi
fivene Tneludaammansssii 1980 fimduslmindsiandngnaindaunagminisene
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ardudnielinmdudidn uasnagninrafrsiuauAnm@udn (Brand equity) Hu
mramuardufEnaodunagniidnousunimaadenfnniigaduduaiu
(Tauber, 1988, as cited in Loken & John, 1993)

nratnunmAudl (Brand extension) wanede nsfiesdnslansinsvililideses
ardudAiitey unsdhuifdndeguds euuniudntusluisesesinsiididnzeeng
A8 (D. Aaker, 1991; Keller, 2003, Kotler, 2003) Tauiilen@nfusflmisasasdnegnuau
sndhunmAudduTiiegesesdng arduflnilgneueeenlifussgnidunds san
fuffiaunu® (Extension brand / Sub-brand) ansiinmdusnauiitegudaasidunds “nn
Aumdn" (Parent brand) uaznamAududniulfides luafurdniorienuany
Uszumeunreeanaunig ARuATisumNEERRiusvaeT et e lde
arAusALiiu azgniFunds *anduduuunareuns¥a” (Family brand) (Keller, 2003)

wail nagrinnsasneandudniudunagnifitrudideu ussilmuandtaiu
Tumanuanaudyn uardusiely fsssefurefalssmesainmsreenm@ui, Usslun]
unsFeiureanmsenunnau sutinnlizdunmssenmduieesduiing we b
anmod adeunaRaiienfuntrreionmAudi et ssudauannietu

Urzinnessnirenensduin

Tneialu massnuanAufanansouiseendu 2 Ussim Ae mssenulgausn
UssmideaiufuduAman (Line extension) uaznisaenglugaussirnlesumiu
(Category extension) (Braig & Tybout, 2005; Keller, 2003)

1. maagmeanfuilUgiudzznmagaiufuAamvan (Line extension) wuneiis
malinrduiudnieusihui gl dsfudisiuanam
dudnilitey FajereRusrlgngudihminslussanluig nessensdudiligaui
UszumiBeariuiinasdunisiiusasi dausantusiq isninfismnauszqluuures
AudAnAdegesnly rafinaiidsmsdRumAuansrseaniianids wu uny
Head & Shoulders TEnugATLTAMAMTLET TRz vdeluifss Dannon Tt7ERm
fulffmunBlaugas Light' wiamsssaalmidhiladdnsedentnuening dusu

2. mrauarBuAn lUgRuAstzerm (Category extension) winuiia nrld
FoRusmdnfistegiuauAlnl SufudusrsmalssrmiuAudmen Wy McDonald's il
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mraensdudridgiuddzzimlvig meldnmudn McDonald's afiiu mndladau
neviitderl McCafe' vleFudmmirleaifuuszausvaniluie McTreat ifludu

v0usH Kapferer (2004) Wutimsnuamdudresniu 2 sz Tneldinost
Amuansarzindud nduazAusmdn Jeavdneiuguiduresdududnidu
weuinalunsaurueanly (Parent's brand territory) d1asiinsrununtdudteeniylu
ssuzaeamaeearAusinawinla Jeldur 1) mrsenemsdudridacw IndiAmiun
AuAman (Close extension) Aa mssenuanAufaenluuAnlrzinmideaiu vied
AusIR InfiAsTunmRudngn ef naseieainaATingAanlugatuiuunn uas
2) MeverwanAuAriusAnge e naRuA e (Remote extension) A8 NTULILA
fudreenluUgiudAdralszinnAuduAmdn uiersiinsdnsganemudniudlutunm
sanrRududn lﬂmﬂum:ﬁmmﬁzﬁqqmnmimnﬂﬁuﬁﬂ'ﬂimu WU NMTIEIEeIn
Audlrmmistasresiiamefdaayansliginieasumasuumnm dhidu

#9u Pitta ua® Katsanis (1995) ldutinlszinmesinisuenenmdusresniiu 2
drsinmidwidsaii 1Aun 1) nsersmmfuA luunauau (Horizontal extensions) Wianas
sedsvesmmuimdnlgiud i duduimlmmi@entu vissaszumiu
anrauieeniiiu 2 1l A (n) mreeanduAilgduiUssomiduafiunm@ud
Win (Line extension) TazsilumzaeauAnlszrmideaiu meldnmBudideaiu us
21UANANTUNAILINTIE WEaINA 11 1ATBIAN Coke BN Coke Zero LiBRBLALSS
seaAuABIMraesgnAng uidssmraaismmdausInare sl luusas
Fu dudu usz () mesrenrBuigRussiislrzumii (Category extension) Fuilu
nnhduibnidagnana TnsssWnsaudia wissufoulssnmdus i v
& awih Bioré eenuaRsiniiATueIi Biors s

UAz 2) nsveeasAuA Tuuuas (Vertical extensions) Wian saunuamaudiing
mruusiarAus R ud s fuiuBudmdn %ol asinsimamauas
AR e ia AwEnAgUazABUAUBgnAN s nuatEnguanE Y
Tnunasaenenrdudrsnmiiazwieanifiiugn 2 Snsoistion (Pitta & Katsanis, 1995)
Ae (n) MaRNTZAU (Upscale) An mﬂmﬂnﬂiuiﬂﬁﬁuﬁﬂuﬂﬁﬂmqq"}uua:ﬁ
AR AT IuNdI RuAMAN 1u Tedwiletie Nokia fu N70 santnsdmifulini
Nokia N70 Music Edition 395in s nuazAnissnimiumionamsntu somiead
mafunlprzuu@sduiunmstanasuingdwilefelihlsz@ninmanntisiundnfu
N70 iAsl iasesFuNgugnAnTdean mtanaatinnaA
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fefieetineqla ludu uaz (1) n1ranreAL (Downscale) Ae Mt uATIRUA INRUA T
fimmitannd uasiinnuauTAnifessandtmdusmdn Wy Mercedes-Benz sansnuus
#u A-Class Juflusnnszgminigaues Mercedes-Benz Tnufifnmouzifusauuniesn
nnAnzinda uaziimAindisniuiiug Lﬂanauﬂuﬂmwﬁmmnﬂqniﬂﬂtﬂumju
Juu udiu

il mrsenuanAud luusaueuszaunsois WAnuansznumiekuauldven
ndnmraeneanAud i windasudamaaluntadndulsdnsgrdnirsenenn
Audn At Tunesusnayndnirsneandufiaskesiinsiansunetereuneuusy
FnsuAsafusoun s Audmdndn dussAniniisaeRiasinnssnnen
fudreenlUAlagbidsuanssnunszifieufuusssenmfudmdnvielidan

azwiuldin ludleqiuinnzasiasuasnnldiuniiarusulalunmniue,
nﬂq'mfn*1ﬂu'1unﬂiuﬂhmﬂﬂﬂnﬂ{ﬁunﬂiuﬁﬂﬂnmﬁumn"iuﬂau~1 ilesansned
Wavhitalszlenmfunhinasannrsseearfudrsesmuisesngnain bhidrandu
Urelemfumneiuairnmdudmdnlidamnuuduniafuiidnuniu viedsluniie
arRukfreeRfinafiun alunmmsesfunndudrfiseusensnanasfusiudn
FuiunjdnAeguioraudiegs etnslafinnn nnisnagninmauuamaudunlifens
reliAnuansznuiuausen U man usshsAuffisewIFdudtatu vaniinini
nagnianatn i detwfianain 1asonssinzzdareuanuTun AT UEY UAS

asileUfiR MarlFesunudaiedenuardednrssnagninisuennauslussusely)

Uszlanfyasnagninisssisunzidusy

nsssemnRukIirzauauddaie Lili ey fudmeauilaiiaasy
wreRAuAN uﬁﬁqﬁﬁﬂﬁmﬁiu 199196 AR waEATMrluNTIEIERTRLA 39
WudaimsasRiarsaninnds Mastasns saznal R R RN 9w
WuetiaAlumssenenmauin desiandenstslendnnaneliunesdng Salsend
snmrereArnfuAineudnudn aunroutivesnidiiu 2 Aneouclug Ae

J
UsslomlveanirvenonsfuArdsnmfudfoee

o 4 -
daansuindeviineinrreeanfudiife Auatrmnluninaiuaina

w o -
nmdneaiandudi (Brand image) iissanduilnepazifisnrseniu uariurey
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uanAusvimelinmRudin JaluifdneguislFetremnda desnduilnmeziio
nsdenTmansfuf uszmmmanialiduibmiisenadnbhegnaadatuanag
uazAminitugurssnrdusnidn Jimadentusiunmdusmdn (Brand association)
FanfmiledasdondnaFumiaudunds adurey uszariduendnenfreins
senmRus W AnEnmannteiy _
wenaanil mrseuanduiivisusanisiufarudssifuduiinn Tasenz
stisluamBudnfisenuesnanandukmdniide duaduiveniu un:m“ur}u?tnnﬁ_yf
TuarudssresnindenWudniuriiouns fasmigidThaidulafiasnanesdfus
Inifignasnesensnanaudniildiiay dusslinnlszsusudumnmemnn
auArflaerweenllandenas (Braig & Tybout, 2005)
dmudeAsnlsnmiaeanirssonedudfae maAuAnenwlunsing
uasfurssdemumadad g desinmasmnusnaudenandusanitian
ufaunda aﬁ‘anauﬂummuﬁﬂmrﬂnﬁumngumgu?hn teudau WA AnTusieg
vesFunadadnirsAudfignassseninlkine Wesniipudaiuinacifiiinn
dmnunnnanesWRuATaenel duiswnanamuiidedusssnmauii (Keller, 2003)
doufeAmakuinsegiasasesinadiesfuiife nrseamAudasiindiy
UreAngnwlumsdsno@uiiedasTunianain (Prometional expenditures) Tiianm
KupnuaziilszAnnnmwenniisiu dWevannisinagninirasnunmdufacdan by
fuszneunrlidnfudieddsefulunsiusanszadiud wieshamsfufifuasu
prduf il wisnnsoimnlssndiiufiensiauit i esethamon 1§ g
anunsndenlsimeuunindusrbnlfugudnianslfnemdui @ fuldetinazaan
unzafransiuflfiduedo@ %ﬁ;unﬂmﬂmﬁﬁlﬁmmmn mauzzinndlunisuusingudn
Inignan uaznisdanansnuiesasiunimanalusiAusen W winiinamintamon
wushrdnusTimulinmduddn Jaduiidneguda uvenaniifidtnaezamnm
anduaniusi i idatwasainuds Adadunstlzad@niusanrdudmanluddanlu
AR (Keller, 2003)
nslinagninirauuanfuiimuimndosansi s o lunmmunsfudn
TmilWduadsn vl s nnslineBusuasiisiegilifunssidelfiduifn
Fuu¥euuda danaaniszandlusouresnsindu unzadaassAnmaudndun il
aagaulugoureinzesnuuuuasadalall ussqined sutvannuiedydnyaiineg 7

[] i 4 - o - - P
tuaniarmRuAirewinardudnnne uasARudvdniazaiunnaniiunilfagna
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dzmmnniu iasaadumunauanifidustrann uenanil nslussyisma
dnmuzlndiAuaiu uanidwendnenifviondiuaruiaasuuasnirandiainduiing
Wiiudumanuacduirfiseeneluussine Wnnndnmfusdugnan (Keller,
2003)

wazrzlemiainmaameanduiniznmgaineife Wunadalenabiguilna
fndenfiunniisiu (Variety seeking) 'l.umnﬂaniﬂninﬁmﬂiﬂq-] mninsuenfRiu
madenmeluduilrzmiseiuiuifiiton dessansodouaiamuliliguitnai
Tunaneslinfnimuiziuuyluely seanmduigusels Wavgannszuliy guilnaunadau
@enWAnAusvanustesanisiuline dnsduddsaiudnday (Keller, 2003)

Uszlumfvevnisveamsrfudsiens BuAman

venwmilesnuszlenfrensduffivens snmslinagninisseunmduiuds
mraseanuirdaiudesleniiens@udmdn luvatrsudya@ndon suldun nsdauly
Mi‘tnnfi‘nmwnﬂuﬁqnummiuﬂwin'lﬁalhai’mwmn';u (Clarify brand meaning)
mreeanduiastouWiduEinaidnauidudion un:q:ﬁqﬁnﬂﬁuﬁﬂ&w] atjlunan
Wiunsau wu fuilnajinamaush Nabisco dnihudnfnsilszuminiuaciann
ﬁ'l'lﬁnﬂiuﬁ'l&u"l 'H‘*il:l"lﬂ'l"’J'NI"Iﬂl,[ﬂgﬁ"l-:"‘NIT'IIH!I'IH%ﬁﬂd‘ﬁﬂﬁi“iﬂﬂﬂ”ﬂﬂéd%ﬂ
(Keller, 2003)

uenanii mMeseeasAuiiitalunndiuabunmanenfesnnfusmdn
Wilmmudauniulk desnamdusissssdasifiansdestusmmau (Brand
association) uazraliindlumradusey (Favorabiity) AemsAusfidiegin Wty
ArAnsesnmRuAuAnTiAnusuTannBsauliRan D. Aaker uss Keller (1990) nfnad1
masuanduiesinsissumnddsasian A dugdumng
(Expertise) Au1527918 1K (Trustworthiness) uazaailufidusey (Likability) sessdng
Hun TnanirsnuanduasiunmmogugnAbingeiu usaiumaaiann
arauagu luns A InuieniznisseroandudthigdusnlzumauaiuduAwdn (Line
extension) aztatlumsatnunisaseunsesnaaliiunrAudman1dnniu weean
nmensRudIRunayniiavdoniuiiumandeanirresdiFinalFiuetiies wedadu
sl AThan/AeuliNdRuAsssnrduiraulunann uenainii nisaenenm
AuindvianlsaansdnnheRufifingaaulk sussdanalidoumimmanmaadiiman
Funaludon
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uszdmiunrdusfeglufudensuion nemunmduinlniy fandu
wileun1aquiinlinmAusn (Revitalize the brand) fiamniraula uaziumaaddndu
souliiunmaudild naesaudsioniVannosonnaueeniléndrasmnisiu

(Permit subsequent extension) luauan ﬁﬁmnmu@iuﬁ'\ﬂﬂmmﬁmﬁu uazrzum
fur JuduaiidestuRudndn wieRukileenu (Keller, 2003)

fadurnimrueunaBudn

widnreanfuiiasiinsananimaiiugnaninune v dauandldsely
nsturnmlrsndniudanfuiiu daulissnrmiiduAidhgiemnnimaaialaig
I drufinuazIsEYe LR TBIANIATRRLA unzdananamdslunisdumami
gaiia udu winagmiFananafigansaflazieliifaua@e wemiudumalunissiu
grialdduiduariy (Keller, 2003) iflssannsenenmuiiididnuanannuainuae
UszimntldneRudideafufuenaiaiiaaudusu vieinliAnmudanannlu
mandendendnTosfediidinals dudlsznminiasiududfomsauiudaes
wnige Janfnmiiesin Wi lnaeRulalfiasmmaneste vieldausiign
stwaeni wasiil WauA AR NSz AU (Braig & Tybout , 2005)
uenannil msfitiRuA MR s Ear AU daddusnssmisaiuandissneums
uarengeenedmnielunan fervililiidemsmasadmiefifsawedwmiuns
wrwrrdufARAuAma IRz Tseram it adRar s Ravsaite linusn
Audiseemadeaminsdadmninn Sdlininiu faTnaerafindnonilulademe
ufwunderesnmdudmdnlddndon

naveeanAusdadumaiusmndsiuiiyguisieg ferade Tl v nasi
fusaiialaatiauiklunrAusignesssenlifialidszaunudnds isdedludu
AU T vileiinsdennsn maneniinalemaiidaudsfunmdnealzesnnAudmdn
ﬁthﬁﬁamdmﬂﬁuﬁnﬁmvﬁfuq muldnmRuiasaiudeslafunansznuluntaull
¥ uasidnAydenadenanssudenmansalausnsenAusmdnan WATATUAT
o AuilusunanlunisWiluatesile lunasrunennauAasiely (Boush & Loken,
1991) TunMnduiu winnisewarausesnihinlssauarudada farafanimutede

AuuLimINIARIARINATAUALANTULES (Cannibalization) TAduiu
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msdEnusznmvikdadussinannnsseeanduitdiuausnn nmeldinn
fubiAuaiufife maaacudeniifuiunderuirenedudmdn uazanmaudi
senweenly FeazdenainmAuAminmanuuiandslususdninsifaduremies
Fadaiumeanarunszminilunmaus (Brand awareness) Ianiawizetivaianisay
ardufuundinusznm (Category extension) Failunnin@usnlmifdudusing
Ussmiuamauian nuldasaudiiniu mmsdsinmeeanaudlugalssum
ausiilannanindlnatusonduaglubunimuan uasnisfufsesfiidnauaniinls
pmdenTearywinensRuAman uasandudnlsenefiazaateunayiniu Feeratinunds
AruARrRuATiKeunslutmduFing (Braig & Tybout, 2005)

Urznrrganinuiiae winmsreanAuA dnssene i lufiamnei bissnzes
wiu daudaudaiunmdnenl visdrsnmassfuduanlunmfudman fenaduns
viraulannalusig namﬁmihmmmﬂdninﬁmﬁh:mﬂm Tluiign ilesan
futnaeraandrmoandanTedll mslfanmdneallniresduiriignasiseenluunmd
nmdnealinreInmAudman deenanin A atlgyviaaugRendudeulunigng
swninrdudnlusignads (Keller, 2003) naeaunITIE AT RUATNNRYA ST
feravinWianausisenunateluduivimniusiesiosns (Fads) wnlianunen
iwﬂwiluhﬁﬂﬂur.:ummim winif (Braig & Tybout, 2005)

uananil innemeatnedoufdudaiuarnathi i dRes finuansmmasey
senmAuduisnnslinagnimsenun@uds wu nsiduistnafianufinesen
urlilWaruaula (Wear out) fumsdusiidinasldnagnimssuonamaudanniuily
viawiuAmnitianAnBuAwman (Brand equity) Auas (Dilution) luanom1zes
fuFlna winasdudriisiveenylivsrauonudada Jsduudousuamndrdoh
udamaitanunuAnRusr iuualyd (Gibson, 1990, as cited in Loken & John, 1993)

Loken Wax John (1993) 'lﬁ'ﬁ-lmfﬂnmﬁi’mﬁmﬁuuanmumaﬁmwnmnmu
mrAuAIraREe RN (Brand belief) Tatianizludauresnnisnenizisures
AnRUAIL (i AuAY Neutrogina Tflgnisan R A Aatuseulun (Mildness) 41
vnarmduAisenoeenlilszaunmudumatasdaanssnusienmauii uszaouide
saufialnaludansssnmmsnindniinresnmaudnieli Janidoinin sude
TunRudmniuazgnasmeusaiteersolrlonbifenusnimvemmaudrinme il
Anusenndes uazminaNeiuANdTe R RUAANAN a1 lsfimu Audeluns
Audnfuszgmitaeteraslusemaesidinn winguFlnafuftiaruunnsing



(Atypical) 1esnmduAilsenuszandudmdn desnfiidtnasiinsiuiiennu
donlmreanndudvinesliionndmndudileeouasidneusAvileu (Typical) fu
arRuAmAn

tawldnnrueandudazifadevarulsznme wividmuazesdnesingg Adens
fuaninenagnidingraunlilunmmesuiduinusziisaniantegsialfuanteu
sudlsanvnqusnBszmedadyrsinissnennauii dufide arwaanzoluns
Uszuiafunu uazAnlsaenine nememaadmiumauusidusbnidagnan Jes
denaliimiluaissnaunas ussuninlsluiAnasilaau el fazasfeuludimusiung
sevevAnniues uarluddusehl azdunsAnmfeninlzfiunirmsensfusees
fualnm IngfaiiadbuasesiilsEnousne AATnAlElun e suas s diuan
Ausitseny

malzdiumsnuandudgesiiFing

mﬂmunfﬁuﬁﬂﬁﬂuﬂum*mﬂﬂth&m:{uuﬂﬁ%ﬁﬁﬂﬁmj wartLzenag
a7y nagnfluntmantiunssuiunmaudi Fasautennummnzauseslasiairandng
U RBIweReN AU unzANaadauyAars lumgnidingratalmin
uaridAyfigaiie meeniiaindiilnng Aduduseserduirunilunisuandenn
Ausmdniislegrieuwh Reviinedeseludduslnitoeeeenty Tnuivirundsen
fusmfuiuiduiladudrdgiigareninlszauarudrdanieiunizann (Boush &
Loken, 1991) At nsAnmtamnlsiiumssmuan@ufeesiiiing dadudadndo?
winzasAnsisaitAdladuetnd eaudissssmslinagninisuiuamaus

Tnenfuda fuitnadoulunjastlszdiuntsreenmduiiiuguresden
numﬂm'mﬁh’mﬁunﬂiuﬁwﬁn (Parent Brand Knowledge) un:iuﬁﬂuﬂnmnﬂqn
wu1ueenly (Extension category) 14m:ﬂmﬁui’qnﬁ'mm:j‘u?hnﬁ"qzﬁn%uriﬂum:
TesnunuusinndRdius Mainadasiunne viensufereas@uaiioofusdniust
Tefiilnaaz@entssmufiiuafunnduiduitegdnfudusissurewmnaui
ﬁ'u'] dnaziignenizuasanin itula (Keller, 2003)

uenani Tunszuaunmlssfiunisemnensdufrassfiudinmiu D. Aaker uny
Keller (1990) I#ian1sutidanasi AuilnalilunmnlszdiunisanunmduArdaemguinms

dmlszimBa (Categorization Theory) Faihumnuiiinanafieisn1siduitnaalsziiy
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mraearAusdaaamesnlunismy vledndauundngiadisine Widudu
auninveeLlzzimassdaduiu Tansnansouieentfii 2 fnensdaniu &l 1) e
UrzdiummmuanaudainessolsTenfiammaukmaniguitnaiinieiu
(Plecemeal processing) Uz 2) Malszdiumseuandudraniruailaemuiiinenn
fuAmdnresdLiina (Category-based processing) ‘inumm:uti't;ﬁiq windulnaiinig
ﬁjﬁqmmum:nm:udwnﬁ'u-i‘uMHﬂauﬁmiumznﬂiuﬁﬂﬂimuﬁwuﬁ guilnm
ﬁn:mmmd-:nl'mmﬁufqmnmmauﬁﬂn1nnﬂiuﬁmiu'lﬂqnﬂauﬁﬂ#1mu'lﬁ

D. Aaker unz Keller (1990) #inn1sdneidusatunmnlszidunisannunm
Audaesdiiing TauAnmiasmsiiduitnasiraiAusisenireanoamaui usswudy
fAafasdanaiemnlrsiunsssenrduisesuiion W

madeulesianinsrnsnnBun (Brand attribute associations) TEALANK
derlsefummauiniudauiinalumsdsielfinmausiiees Janmdussine feril
medenlsadrfumdnunsnInatelsznissesnsRud Wy ao1unteod ngudld
kAR 8017 WiazzALTIRHARMIT (D. Aaker, 1982, as cited in D. Aaker &
Keller, 1990) 217 naniaTsazanusl Mercedes uAa§@nugus viesauusf Toyota
funreadudiu dhdu Feprmdenlesitiatuil vanduaonadentaefiuiaunds uas
fuatnatimnuAuien ez WaodenusdsnsrnannsodeinuludnmAuiieee s
u’m?jq:l‘u

athalafid Arudenteemsfufrsvinmnausman uszanAufiaeoiifens
denndusiorennAuitsyFiduiniu T luuAneaduaes Zeitham (1988) 7
Thiiansnemuiiasndusiissslifusinnisdenlospusnensiiulunmau
wingrnRuiiives neie meiufresfidtnaftatusdidureniusdema 4
uamiaun il AesAudn uidlerrAuiinaminzdemadeiu suoanduieen
Wgraninuiiatesauns Wi wiudn fuilnandusiuitraduduluissbiuanads
AL IR e limAuAisurseensalnallitsvavinaindnda 14 viaaansnld
41 uansznRInmdeluATARAY (Brand belief) Wiemauidanles (Association)
slunfsnnamaiilansuresnmaumdngnnaufifives ferafausnszmumieay
visshaiuaRlunesudensdudianeesen i Iddudnaiu

Ynunsfdisen@ulBa (Atitude toward the original brand) wanivilasinns
fufFesqmmnTRresnmAufiduuds madenlssrswinmrdukiduuscanmauilni
Snuipvikiniinomddnite mrdentunirusilaumusssnmduiiaudiunn



a2

Auriteeny FotrusiTassmafulndstusnessoslonflaasuresduslubuse
WU ALY ANNEINNT0 un T IRLENTT AruAnEUzIAY uazANamIT0lunng
Ui ludu (Garvin, 1984, as cited in D. Aaker & Keller, 1990) FaiAuaRfIngil
aswneruiamsuitenunminuu (Perceived overall quality) 1iﬂnﬂiuﬁ“nrﬁr| #an
FoududdrAgAfatnalilumsdadusuusnstefmmaviiendesdniusila
wanduriuilednedntustuils (Zeithami, 1988) Taownnguiinminnmaudento
rowinemmAuRuazmsFuiaun A anAuifen s lifunaanimunssingnil
Koo wilunemsafudm vandiiinadentumAudndriugnnmideusenndn an
Audfameiarldfunanzznulunesyludaeiues

Az e Aus sy uesaniudivny (Fi
Between the original and extension product class) fladuFasnnumnsay (Fit) w7
AMMAREARIIY (Similarity) rowinerriutusesduAnAuAAIAL uasAudfvensly
mrruanduiisiududsiidgiasdmaiensfiannmeesdiuilng famnms
snunrAuAniullm s auiunsusrdsu fweihidatnaesiufaunm
sesdusfreeeanlUnntu fserandraldin nefudflamanmmenzas (Perceived Fit
HuesdilszneudnAniiniunsoisnmuddasesnisasnensdudniug 1% Sandmiu e
AuffeanumnzauuazanuadpaRsszudnBuARieguasudmifgnaneeeny
sziandanisiieleunisiuiiuannan sadluBsmanssnumeuanideneauiiisen
TugRudlniiur SudinsnnsdenismesfiAlnald uenanil thdudummamsnza
failusdrtysianmansafissnmausdudndndan Taunasiufnmansalunuansses
rduminazliacuiunds eflesdilrsneusesnainmnzansuinanmaufman
unzArAuknTiseny (D. Aaker & Keller, 1990; Boush & Loken, 1991)

Tnu D. Aaker unz Keller (1990) Wiausd szaumumsizantesnmdusiaey
uasATAuA AN (Dimensions of Fit) Anansauiseenfiiu 3 dnwous Aol

1. Az luRnE AR TS LR AY (Gomplement fit) waunuia
msiiguilnARasndwRAAI RN uazRuA T sEmrni AT e
usziu uszannsouilnaiiuiellisnnronsusuesisranadeinis unsra Widnaax
vanelald

2. mwmm:ﬂu!ué’n&m:#ﬂ':lu'imnnunurfulﬁ'{Substituta Fit) waneni nAeh
fuilnaRansuinRudmisenlsum Ae nnRuduin uasanfudfassunmld

e - e - i - ¥
naunuiuld Imefuinvinwiimaunuiniuus sz Wenldazanuinnds uaz
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gunronaununduuundu aefisnnmoneusussmiueinisussisliiianau
fanelalAduidnaiu

3. AN AN AN 20T TeusanAuAman A (Transfer)
NN nuﬁhﬂﬁu‘?&mﬁmﬁumwmmm (Perceived ability) seeLiismlunirudin
fubrAndnFednilaun sunsifsennzoseiunisiuflususansoninsdn
dudrsendin i unslriiunsdudfsen ek Jaanuamidenudn muannm
umssaruaudeniumrsuanssmeduidulfnemaudfsseiussduegiuns
ﬁth"}mrm:umm:nnmdﬁ-aauﬁﬂ:mﬂm:ﬁuﬁﬂg‘qtﬁuﬁw (D. Aaker & Keller, 1990)

a0z van Riel, Lemmink, unz Ouwersloot (2001) WUA1AMMNNESNULLA
anansiaidauues iy (Complement Fit) UEANIIAEANLULA AN IO AL
(Substitute fit) &u-l:ﬂﬂ&ﬁuﬁuﬂ'ﬁumﬁu{qnmﬂumnﬂauﬁmiu waldlunaminnuss
mnlssdunraneanauiinesdiiilng faumumnyauiiszannsadeinuiiedisleu
NATRUAMAN (Transfer fit) TTu avdanalnunsssienalrfiuntssunonndusaes
fLilna Tnuarenanagllddn nasdacmarmmanzan (Transfer fit) uazAMMINTAN
lmuﬂmmmm‘iui-:ﬁuua:ﬁ"m:ﬁmﬂuiﬁi’m'lumﬁffnﬁam:rﬂf:u'.‘mmnmunﬂiuh
sesfuialnaliinnndiausinzasRaenzonaumuiuld na1ade n1ssatiumn
Aenlualumeuomininmdniudiursfunamnzay uazamaf EaRaTzIIAn
fudiin wazamAudfneeiidudina i

vananii Braig uas Tybout (2005) ﬁ'ﬂiﬂaﬁmmﬁmﬁmﬁmﬁumfﬁzfﬁqmm
wnzalumsseneamauiifond widiilneeslinnliuissuanfunnaudiee
Wmmdandn lunsdiinsseasnndudaiiinumansaniunedudman atnilsfa
meanearAukideuiemiuiunntudmankidaeufannmolsraunadndaly
maawarduflAduiu mniinmsifeysiiomeudduiing asilmmuaindeie
|y eiizn Porsche 1nunnAudludinanndudnlssinnetinsnsuslszim Suv 3a
anasilpsEaRuu N TaAUN LR AUR AU T8 Porsche Tuladiilng
Anudntes wivinduiinalinsiuitvieysruiusivinuiimduinsouusd Porsche
dhamduinsnouimnlsznmdudunsesian fidlnafaunsoseniunmdudi
v lAduAen i wiitasimammnsanrvimnaudvan uscrmRudi
suelixnnfionu uenanil MeeuanAudinsRudmean uasamauifaueiinns

4 - L % - i - [
NEL vieAumanzan lummseanfuAies fersnalfifiauad A lundseaniradn
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nrzuslunan (Marketing buzz) yietinarusilaWuriduitnalunisfiasmanesdeuns
anAuiiisesesnunfiduls

nsfeastanrdufirnesuduilnafidudsdrAgides g nadanag
venfulunndukrftsenelfidudaiu Wy aaumnzauseanslide n1ssaansduse
vufudeusuniiimnauiusdndusfusznmdnealsesnmaug neensuilady
fre AatuiElnaies Wy masisawu wisranafinuafunsdukan Jannduitnad
iy uazA s funnRungs Sasifuedasfianisuesiunmtusi
swwlFimnnnirdilnaniae e unzafieafunmausmiur e (Braig &
Tybout, 2005)

10Uz Boush U Loken (1991) insAneAduiiuafunalszfiunsseiunn
Audraesfiidlng ussnudn namlszdunmAufrisosesdustnaiuss iR ananaan
fugn 2 szms Wur nanlziuisanumiiewideniundenferesnausivne
uszRusfiilegresmmBudmdndrdausnnzsuiiniell unennlsduidnnfusi
snuianuusnsaslumauiunussmnduAmanlutlagiuvielsi

fiau Park, Milberg, uas Lawson (1991) fldvanisAnmtianislszidiunisaunun
Auduarldefinedn melssdiumsenoarduiraesfuitnannanainasiegiuns
Urzdunsfuludnesimideuiunesdui (Product feature similarity) iienetiiden
FUnglusmiduing Adnstadelunnlzdiunnsesnndufeesiiiinn (eqg.
D. Aaker & Keller, 1990; Rosch & Marvis, 1975; Smith & Park, 1990; Tvwesky, 1997, as
cited in Park et al., 1991) duenalsifinamednsiely Al Park uasAniz 3dldiauedn
rEUTtTnnﬂﬂ:Hﬂﬁuiﬂumwmnnﬁmmiﬂmuamuminmnﬂiluﬁw (Brand concept
consistency) (ThitlsdulumnlszdiumsamensdusaesdiFlnadondan Jausnside
T84 Park WATANE finwdn mrﬂmﬂumnﬂ'mnﬂiuﬁﬂmr;u'i'inm:#umjﬁunﬁmm
A mafnaRafuszwinsRudmdnuacAusfseisenunlu Seszdunisiuiann
ARBAUTIBINTILIRTIRUAN (Perceived Fit of Brand Extension) azutitaan1fiiu nas
mfﬁn-:ﬁ'nHm..."mamummaaﬁuﬁwﬂmﬂuuﬁu (Product-feature-similarity perceptions)
un:mrﬁfdﬁqnmuﬂﬂnnﬁ’ﬂqﬁuimuminnﬂiluﬁﬂ (Brand-concept-consistency
perceptions) Fefuilnmazivssesesdtlsznayiliniiluninlsdiunsrooanfufud

L
azATe AauansluLELNNT 2.9
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WHUMNA 2.9 uamInIzuuNMsIsINIlszfiunnsuanAudsesiiiiing

Evaluation of
brand extension

Product-level Concept
similarity consistency
perception perception
Existing Brand *Brand X* Brand
“Brand X* extension concept extension

ﬂm: Park, C. W., Milberg, 5., & Lawson, R. (1991). Evaluation of brand extensions:
The role of product level similarity and brand concept consistency. Journal of

Consumer Research, 18, p. 187,

uenaNti Park uazAnLY (1991) Sawwrn mreRrAuAT lUgRuAnlssum
ey (Line extension) azFeslsznaulfailedududnensiimiiouturesfudi
(Product-feature-similarity) iy MR AUA B ATR ARG Sony 'lﬂﬁm':‘mqmu
maaduiiam e lBfunmeenfiiaandiiing wivnnidunisssisasAudlgius
findLlssnnny (Category extension) mﬂuwnﬂﬁuiﬂéuﬁ:'lﬁi'ummau"mﬂnﬁuﬁnn
histaafirele ssfesiluuaRnueinndusfaenndes (Brand-concept-consistency)
Fau iy inlaednene Lancome snansnasnuarBuArlugRudsznmimen uas
HARATng Rl winBudanneiissiimauansnslusndusumdnianu uifudina
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fiazinusenndessesuuadnnmauiludessesmumgun uazarududiduary
ﬁﬂum'1uﬂu'lumrﬁﬂ:miuﬁﬁﬂqmmumnm'lﬁﬂﬂu

Wil aanuamsidudomuauuansesmsseandesteuLIARRT ALY
(Brand-concept-consistency) Aenirlsziiunisrsnunmdudasansdusi Taunudn
ArseanfaaresuuARRT AUk esiansmudenmAuAiuiuludesnmanenl
(Prestige brand) wnndmmRuAfiniuinulslenildaes (Functional brand) Tae
wuatiresmmannsalumasenrfudrdnlssnmd miunmRusfuiunamdneod
avinnitamdusitiulslendaey

mafuffemnuuandnnluniruenuns@usa (Perceive difficulty of making the
extension) Wuiluivdulsznsgaineiideuaseninlszdiunsssennausreesdiiion
ulaviinAuda Armman (Dificulty) Minatuil sinazfisdusanmsiguitnadanisfufn
Autriignatuseniifufudesfiansoinlkiouaslid Aty SaneliAansfulfenn
LineandeafursyinanBudBunianmm weandudfises Jagnuesinduded
@ntienuasinfireauiull Jenanbisenadasiiistuiasi Wnefesiia
nanesldnmaufiisoy vieinansindunaamealuwiseinunasanmAud ey
dnfianunwlianiusan dudiu Fs91nuantsAneiduees D. Aaker uax Keller (1990) f
i wnaAuATlszAUTssn M AN AT U B A AUAAAN LATAT
AuAfiree sufamsfulfennunanasnmRuAudnlussAugs azdeualidiitnaia
VruaRR AR ATRUATIE B NN dATnAR L e AudTrsneiudufendn
quiiull

Aandi Wwnrlinagnininsmenmdui esdnsgaiasing Seirdudesinnsinm
AWuetnreunsuiiund uszansufinadasuanmsldnagnidanannreudu
nsiazanenrBuAAnlgRud bl Tasiemzmfanrunludaunesnnmnzes
rwinanAudBusazarAukiaee Taouadwinangan Faannisdnagninimene
nridudie prdudvamiasnmaises dldR TR e duiidiuaranaud
fene WanusiuadndilFannisstnunmduiieglussiuannroiuls fide nisianm
AuAmgssenlusnnsoineendsanig1i Talinszmusesendnitresmmau
i unzrasniTinaeiigaannWnagnimssiunmauAaiide msfinsadudritee
sanlthlrzauanudumm Bildfunreeniu Tusnziduaiuididananssnunausienen
Snhevesnmdudritednsan (Kotler, 2003)
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til2fA annsAneiduieafumnuinarenmRusisesdidinalutaarzwing
yANAATIT 1980 uax 1990 wudn AuidlnadunuannilauinAdenmaufanteuss
TatamzanRudrianizuaniusf (Individual brand) Wil Aty Inndawulugjivin
WiuFinatimuinAdenmgusisieg anasfufliunsznagninnsiesisyes
fuszneumsitszauaadiman Wy Marusinae TAnssTLsyuIEY
MIARTA NITARUIALNINIDIHAR YT un:n"nﬂ{nnqnfnﬂﬂmunﬂiuﬁﬁ'&ﬂmmznu
mudmginsresdilnaitianuufsuuast i liynduihinnismaindaulugisauiu
anWarusulalunisdausssnisatanmdusnesdng ituidunisedrenmduriegiu
r'.:ﬁuqaﬂqnﬂqﬁﬁﬁuﬁmummnnauﬁ unzdsnanzznussyndautheianitluuey
nnuuenesdng uenwilesiniiaylasmaulafeaiunisaframmaudennzainioe
atiniAn (Kotler, 2003)

ad - = Iy
3. WNIRAAINEINUATIRUAIBIANT

Faiingnaluudadn ynduiiaednsing falansrmszmindramdrfcyasaniaire
arauiesdns il laussdureusaswioll Literizusiesfuusaiineeu
QAN dRiiiundesvieninausesesfinawing mnusesdnne damanisiarldFunig
genFuanusIdiiaanAn nainsedrnisAluiusing swlUfemsisumuialEn
Ll 1ru..“r'1l‘luﬁqmmqﬁaﬁuﬁ’u fiarlimoudIAy AUnnANTTNUAENTUAAIBBNTBIRIANT
ez ludepugaiinaluladssaumaldfunmisanlitomis s dauswnm
Ansieruldmelunafiedhifund wiregiuausspdan fivinWesdngahiasine fae
werwnmnmansluadndeseesins AT gavinfasinld mmzdlelafmu
AiminansvteacnuAniiulusdauiessdnelu nianszanufasesinnaameaiandhily
atiernda uszdeuanzznuiiousiessdngliing Sserananlddn yniuiifendAnige
10393 fiAe mzindedss (Reputation) Wifluftexfu iassannifinadng
Ffumsueniuanarsnsuisfessesnnnansasduduaznising slutenns
UimsesAnsethailnussmuatusssudauanmtiisla deadlutiadudnAryfazdauliiesdins
ﬁ’u-[ anrolsiuiuguimnegrialdetwiidss@nEnw (Blackelt, 2004)

mrsFranmAusedns (Corporate branding) uiilullmngnisaiilmmudscy
wnfigeatinmiklunmingsialugaamsns 21 pArudAgy e Aufesdnniudude
flinmufiaslAlugaiinmdudn Brand) iaqnifﬁa1man1ﬂﬁ¢r§’u?ﬁ1n1u;ﬂuuum~:1 i
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'lﬁnmumnﬂudquuimmnﬂﬁiﬁmmnnu (Sherry, 1995, as cited in Balmer & Gray,
2003) Tntavnzilessdnasneg arfuflemnudr Ay ssanisadanmduesdngliiam
ufaunds dlasmnarBusresinsazn Fuuafieuriesdlefiactonairendudumiledu
WeafurswingiildoulFdaudu (Stakeholders) dhusine lunsanifiunis W imgqurzasd
sne sevesAnsdTaqaae UK Tdraniuntsdresu nsaamu uasiid A iigaiae e
Lﬁuﬂqinmmﬂﬂmﬁuﬁhn mzanRuAesinsaii R lunsdes T
arAuAn uazaFuanuuansinliiuesdnsaanmusiiuiuguimnagsia Fadtorlu
masfasuacudesiu maumanila sazeasfnabiuddted lunsditesdndudu
sarnsflzznevlyfrunguiiidoulFdouBuiesding (Stakeholder groups) 4MauNAN
(Balmer & Gray, 2003) ueNAINt A InnIAA TR LT LTRIN NFMIAT AR I
fudesdnsduiiunmausiiiraiiomiuiuyasnmndaudrenialussdnssusylu
rAugeTigmrnnrRukmnUszIEndan (Keller, 2003)

Ind (1997) WWl¥mannnevesmrRufesinglin vanata Faveseeding Talh
WASNITUAMIBBNNNATUN wﬂu'; filgaudanamusiilaWuigudinalunsiy
Aeafuausiussginase uszmafufaunmuszauAmesfuAusadnimgninaus
Tnumﬁmqfﬁ'\&uq (Murphy, 1990) Wiz van Riel uss Balmer (1997) azuiunanamang
w9 AudneeAng Inudasnyuaiesynadiunisaenuuy (Graphic design paradigm)
nulAl¥Asmanuresmduresdngidn andufesdnsiiramnuwiaiy nesede
Tl gunun1sanusserAzaniud uasesdilszneufisnansoneaiuldfiounsne 1es
89An? Fafeydnual wenil uenwilesnfasimiiAensmn Tufmusssssfnsuda
rRudasnsdiildaudidguninilausunagninnsdamsesdns Taunisly
Urngeglusoniisne fianumnzassndan

D. Aaker (2004) I#af1nsAINEIBIANRUA99ANg1d9n usitnidesyds
aadnsiminAidey viesgiemdsRuduaziinizine TnofinAudesdnsiiay
L"ﬁau'iﬂqminni"uj Wgandnenizsing saarnduAiedAne 1Tu nmaiiudananivig ng
HagAnn pominslrluRauondey LAAR TRIUSTIN VFRALIATANNT usiu v
Keller (2003) flFasunuisidnuiiafumumnusesnmdufresdnsldindunisdentse
meiluanlssasfuitnafifsodesfunuineusuanuaulsznirresesdng Taudanmn
wimrduieendusiAuduldsdeliil

il QHuﬂ'nﬁ.li‘iwdﬁﬂnﬂiuﬁ'l (Brand name) ﬁuﬂzqnﬁﬁhﬂ-ﬁwﬁ:

uimufvinndu wiluwanonsdl avAnsgsianie enafesnadenTuandniusiainn



Urzumdnnegnuldenmdukiinni ieusatemudiniufituafunindousiues
arduditilseiu deualienmdubresssdntusimaolszanlilFignéndanisldau
WnaAerdnsursiladuasndel wnuiteuafinmAukiuile] arasznevliday
frunsuvesesilszneussinmaukuaiulszim Wy Jons@uk IBM ThinkPad 760 34
UsznevlFedaurzneusesdanmaudfuansnaiui 3 asdlrzneu THur e “iIBM,"
“ThainkPad,” uas “760" \flu#u (Keller, 2003)

Fafu arduidssnsoutieenlAiiunaanuaiusyau annsuidndunm
Auknaeq Keller (2003) Wfinsutisfauduresns@ud (Brand hierarchy) Weliinuse
nmrunagninirafanzdudn Taulunisus dfuiuresnmdudniu avianzanain
iﬂmuuﬁ:ﬁnuﬂmmanﬁﬁﬁuﬂmu'lﬂm:muqugnmmnﬂiuﬁﬁ'uq LR TRIRLRFT
AU RuRnmisnmiagnonlussinegsia fusrzugeliautaszdy
e Tnesansoutinlssumessanduin 1Asweluil 1Wud 1) ms@uA1896ns (Corporate
or company brand) TnunsAudesdnsiiasiinniideresesdinnn ithdereanmaus
yinlianaudresAnmnansaniunnduireemnauiuaziinisiounnsesesdns wu am
fluA Johnson & Johnson's UAx Hewlelt Packard iluiu 2) asfudrdmiuarwudnious
(Family brand) Fauanauffigmivl iiusBndnsinaesialuesdns taglidniuin
ovesnmduiasdeaihiferendtmidensdnsgiiaes Jandninniegninldnmaugi
Ayl axiidnsosmdiiudiauaiueessdindiost Wy andudh Ponds fing
uRmRRUA Iz TN A unzATHIINgAS Widiu 3) ArAuduenizuAnine
(Individual brand) A ArRUANENIEAMFLLARAUWETA TERWiINTAENA
dvFunAnTullasam)zaues Wu wisy Sunsilk, #ARTMITEIUNAUN"Y Rexona 1y
#u uax 4) arRudrdwiufuvTeuuLssnAnsinuef (Modifier) arBudilszumilad!
anenusilweniisiu sileuuuesdniuslavaziBunasly iy Tnifnsriadgaslaiu
fin “Light” w38 anﬁqiu “Original flavors” 1fufu

pualaf Wnrsfineiduaiiias WmnidAyitafunmaudesinaiumdn 30
arRudesinfussminunia arudmen weRauamsianananihiesding Tnuenaidu
Adfirnnsodudedl¥ slesusedlilh enf UsriResdng nagndnisdndiunizaelussdng
JRUsTINEANT ﬂhmwﬁﬂiu'lunﬂamﬂﬂ:ﬁﬂwrh»r] nelusedng ivensysues
ArueInzdusing Serand1nlidn andudresdnaimiiniluniseirennirun:
mmumﬂiﬁtﬁn’luu.ﬁﬁqﬂﬁnrﬁuq (Ind, 1997; Kapferer, 2004)



2w Argenti uae Druckenmiller (2004) 85U1e97 ATTRUAIBIANTVHALTN AT
Ausiidusunuassiesdng Tanluesdnniug sunsofasiinmdusndwiududuay
uAnfusAne 18389An2 Tauandrananduiesingld nefinmAudresdnsendudei
doulifilnanansomanisfeiiasAnsedaou WK Tnoldnsousadretunisiesdng
i Wiy (Promise) fhiazdanenliungiidina FanmAusesdnefilmanudounts
fariidutnWalnafannudeieluntsindulsdevielirdniusfesesdnannndy
arAuA1I8s89ANIBLY

aaaq1#dn amBudiesinrsnnmoainaabiinuiuesdnsl# TnanmAusi
avAnTAMIuteMNAINNHiBsANnuT nmdnmal uazTeidesesdnsia ludouselds
avefuedamAunuaiuendnsalasding nmdnweoiasdng souluddedusrnsdng
Fadludauszney 3 Uszsnrsiisingnefuramaunuiiegisis (Dowling, 2004)

LANANENINIANT

LidsuAnmduiviniuisduseeihaensneninmdudnbilauuansig
uarlmaiulund Auss Tudousasesdngies nsarnmausnesinslifiendneafituds
fitromdnAgy lideuteulindniu evfnsusiazasAnssfiufeaiinieimumiendnenizes
avAnsliTimudmau uasihiladoaiu iefinsdeansasine senvinesdnsalilg
fualnaldmufiiamualy usziiadunmaneniesdng (Corporate image) Tulates
fuFnaTilAnngniemuAzay uananil tandnuafasding (Corporate identity) Faiilu
sanfuluszAusnaariaeliasdnniug Sammuasnmlunnianisudeiuruguastu
aaalanlé vadviauafredaduaiudesdnsluszAuumnsasnsan

Ag WA MMNIE189A97 “lendneniesdng” (Corporate identity) 1uanuany
uuan e 817 Dowling (2004) Ainfinadn iendnealasdng Ae Aydnmal uaznisdde
sefnsferzyrdhuirussasdnrayanaiinll Sservsznevlidon 3anedns
Talf Anlsnsn vdawdesuuunasusanisreaiine ity Faendnmdiasinsiazdon
Wi lU§nuazandrassinniiu W endnenfasdnsiatiudhufsiasfeunnmilusds
uszaaduiendnwoliawmizitssesAnmirmnuinedesdenTesiunmansniesdng
muideidevesAnsiunansfeansesdnniues (Gray & Balmer, 1998)

Argenti (2007) na"291 enfnsnfasdnaihinisusaseanfisnnsousatiulizes
LN 4\1dqn.iﬁu'l.ﬂﬁqﬁu?‘l'.nnmﬁmmmﬁnf (Name) Talfi (Logo) AR (Motto) RuATuaz



9

1#n"7 (Products and services) 21AIA0R (Building) \wieadou (Stationary) m".fﬁ-muu
(Uniform) unzesdizzneudniug Asunrodudedéiegnairetulaesedng unzgnilenns
sanludiiilnadausine Jmseniguinalifuntsdasnseenluuda Aaziinzafenis
Afumuugusesdiennusine Resdnsdeineeninlugluuuiisansdusesdudals
un:mn'ﬁ'qﬂq'u‘i'l'.nnfu}'ﬂ!muﬂﬁnnimﬁ'u'n‘la#mﬁmﬁﬂmrdammnm fazin i
iendneafyesesdnniug frnusuinnnieiu wiinnefufRuatussinssesdiizlon
Lisenndesiudsiesinmurudesizesnus fasinlfiendnenfesdnrammndaay
danalinménenfesdne sudlunmazfeululasssdiiing uasimussiiseiendneal
asAnsiinmIBeua vieAalis A siuatsla

Melewar uaz Saunders (2000) 1Andafislendneniniefuninasnndum
84fn? (Corporate visual identity) 1591 1unsl4de dydneol vitelall dadnws & uss
slaunilunisfeansfuduiTnatiounmindRundi (Fixed asset) 183eaAn? 1y e1ms
A0 BTN INE kazpaniledugIiaauT FannsRennsfuduitnadounld
iendnofesdnafuszdoniisnlsdninmidiunsdesmenmilaannisigoussima
nsmaTaLfEiet1uALg 1au Balmer (1995, as cited in Melewar & Saunders, 2000) N2
41 saAnganann] ludaquiusrenssminteasrudr A luntsaiumpududuasiinag
slufusunitenmtensne sesesAnslliisdFlnaalandaanizarsnwiily
wndneafissssinadunidsaierudusnnimusmsandalunisfesstudiiinn

214zl van Rekom (1997, as cited in Melewar & Saunders, 2000) NA1904
pvinorssendneninAuA il nuessnmmneda R §an ussgnitaann
andn unzdenlendndouilaudiilng Wsnsidounsusssimndneninmauin
(Corporate identity mix) Thuazsznevluden Smussmueedng (Corporate culture)
WOANTINNTUAAIBENIRIBNANT (Corporate behavior) ANMITNIINNIARIA (Market
conditions) nagn{ (Strategy) AUAIMALLITNTT (Products and services) ua¥NsieAn?
(Communications) aufiansaanuuy (Design) aeananlddn iendneafesdng lild
wngAinseenuULAITuendnEafIRt0An TR EeetnaREY Innusitendmen]
ednaiutaiiaamenussiluimng fssesssdnsiidsninasenndatiuuazaonian
wnsfiilnaronsdng vieihidmasteuiesinniug dfnwmciula Tqajmunoluns
sriflunuetinele uasiimmingriafiuafueslnfues (Olins, 1989, 1990; Birkight &
Stadler, 1980, as cited in Melewar & Saunders, 2000) #u iandnuniasdnsdaduiiad

- J - J i ¥ L L3 : -
drAgyiinmimaiauuansuariansiuliiuesding vadatanlunisaienménen®
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asenafeatumumAnTIresgnAn nagninnsfenirvasesdng Saiussmiuazqmamng
spsneAnsideInsileludagnAn ;uitanisusmseengdemunifeniansnn Fetendanaly
avAnsiimmlfuRuuwileguisiu Wedilnaswnronssmindaendneolluudiumiie
esesdn? Lilanzisussuduasiimeninu witenumutadonemdudon
FmiusTru uazatusrnaesesdng TnuamzathsaendnenlesdnsddanadAtysenis
Fndulsderesfidine mnlsadiunisaa Tenslunisdnenu usznisdulnsegsia
NN M:ﬂ#lﬂﬂﬂiﬂﬁumﬁnﬂuﬁmﬂ anfae (Melewar, Karaosmanaglu, &
Paterson, 2005)

Cowking Az Hankinson (1996) 1#ulendneaiasdnseaniilu 3 asdilsznay
K Ae 1) seAtszneudrun i (Visual) Aa seflszneuiinuadesiuesdnssusansn
veaihilddanm e FaRuANes Usqsiter qunsnfdndne nstasoun wideswun
mine viesnasaniuitvenisnuazasdng (s 2) ssslszneudumginssy
(Behavioral) WN1ETH WaANTINAN" 1wﬁnfm=nﬁn~numﬂ1umﬁnmnni‘uiu R
wnpmaafanmnmaiussAmeidlunstessiufuiine esdlszneuduiias
mwﬂﬂﬁmdﬂ-:iiq'lummhmnﬁ’nrmﬂﬁhnuiu uaziiauANdsziula Tauanslu
praEmmsesdiufdnidiudialnmondufive uas 3) sedtszneududmusss
89An? (Corporate culture) Ae esAllsznaufmuitug nuszyFIgMesdnsdmdumdnUfim
FmusrmesAnsiiiLsAnsnmazfsiinosihumila@uoiy fendnenFidaau uaslill
AruuANFMeTRILgTIRA U uesdne

d7u Malewar uazAnz (2005) eina1afeesAtlzznaumdnasnendneninmfusn
(Core components of corporate identity) e 7 esfrznausasiu 1Hun nrdesns
18989AN? (Corporate communication), N1IRANLULIIEIENANT (Corporate design),
Tmiugs7183ANS (Corporate culture), WOANTINIBIBIANT (Corporate behavior), Tatea¥
23An7 (Corporate structure), lONANHNIIBIRARIMNTIH (Industry identity), urznagns
839ANT (Corporate strategy) Inuiituazidunresusaresflscnay i {qur-mmnﬁ 2.10)

1, nsflefiredearns (Corporate communication) Ae AENNIMedANMNITAeE:
Wgdfiende ieiidnlFdaudeiuesdnsluniyusiagg 39 Steidl uaz Emery (1997, as
cited in Melewar et al., 2005) nfi1291 NN Aansaufinednsiidausan yn ateiiesdng
HAALATYNT m:ﬂﬂﬁn:ﬂamman'lﬂﬁ'auuﬁmﬁﬁqnnnmuﬁamrﬁ:hmﬁﬁﬁw‘[ﬁﬁw
Arvesesdnniodu Taunsdesmesesinniuanaidnensfinounftelild Fomse
demsianunsnmuguET1Aun mamenonusesssdnslunsdesnsiudifundes Tas
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SaquszasAietuainamudnladuiiszudniu uszmsdessibinanznaun 4R

An maemsfissAns LR gR R decFuiine anucidiidulFdauduiuesinnin
msfufldieslaeiadioy udiu (Baimer & Gray, 1999)

UWHUNA 2.10 uassesdlseneussendneniesdng

e .
Yiun: Melewar, T. C., Karaosmanoglu, E., & Paterson, D. (2005). Corporate identity:

Concept, components and contribution. Journal of General Management, 31(1),

p. 62.

4 -l
Fall msfasnsiinnsnsonaunslFenasunsoueesn#an 3 Ussinm Ae 1) 12
demndanrzianis (Management communication) dqlﬂumtﬂﬂmrﬂﬁﬂﬁmﬁqmm

- [ - - J -H r-l ¥
aaAn? lunsRefadimmne 8o uasWusiarensdng eaiunmaneaiinia
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UnsounWurfRiidoul¥daudeiomnsesesdng 2) n1sifesrmanizanin (Marketing
communication) FuRumiufunsdesmiteurzadniufFaedTsne W naslsmon
maszdiud nmaiamnan usznmrdaiansrudasiunmsene i Taed
FaquszasAlunmesFranmdnsaiifoe s Wiuaudusninreesesding Jeazsans
Taurausie n'mﬁ'nrmiﬂﬁnﬂi'luﬁqn usx 3) Msearriiuidesiuesdng
(Organizational communication) A8 nsdeaNTzitesAnTuasiidawlddoududoniy
fueAnsluguuusineg (Melewar et al., 2005)

2. N17EANUULIIBNENAN? (Corporate design / Visual identity) N198ANWLLIYEY
24AN7 u‘hmnﬁ'nunﬂwn'mmmﬁm&m:qnuunwuimﬁa aFAHWANARN WL
peAnTneIAnIgute st dunsastaufiannnuszanuzsasesAnIRii ARy
WirngRiidounudes Il Jalausanufoendneaiiefunnessesdnninazszney
Whnn 5 eafUsznemdn 1Hud Foedn alaunu Talfviedodneal & uasdnmm
Fgnenlszdnashing (Melewar & Saunders, 2000) HeNANT NMraRNULLIBIANITE
wpaut s01LRIRs uazamilpunssusseansisieaeaesesdnsfiansnsoasieu
afhuendnenisesesdnsiddndan uAnaiuniseenuuunnuisnely uazguneal
winaiiedug Aanansoseadiulidanan iy nmalson Wdefnidesusione wieur
NuTiA19] 18989ANT

3. dmiugsneNAng (Corporate culture) UNABZINTNAIAMAN (Core value)
WOANTTUNITUAAIBEN un:mwmﬁ#mﬁnrﬁnﬁaﬂﬁlﬁ fuufuAs NI TOUARIBENTY
Fmusssueseadnsiiduiendnuafianz ity Feesdlssneumaduimusrmeadng
&uﬁfzﬁmwuﬂmﬂn:ﬁunqu'lﬂﬁquwu‘nmmﬁnt AndAl uannar wuauluune ysedRnag
riedeesdng Qﬁaﬁamﬁntmmmﬂwﬁaﬁmﬁmmﬂﬁm paesAuTusTINE ey Teday
dqiﬂiﬂnﬁamfﬁwun;ﬂumﬁmuﬁmmﬁ'nrﬁmm:ﬂuﬁqﬁu (Melewar et al., 2005)

avflrznevii 4 wadnzsusesesAns (Comporate behavior) WAANITNYRIBIANS
Lﬁn'-iuﬂnnqinmmmnnaumhq-] Fawuareesding ﬁ'mqﬁnrmﬁ’ﬁm:ﬁwummnu
¥ unsiinnnuneandasiuniussaesdns uaswgAnssuiinauiesine LAt e
ATLIAN ik woAnTINesAnsasiiAUANATUNG ANTINT8IMINAT (Employee
behavior) iiesnngAnsmesAnsasiimmiAnadesiiuifindamninsiug
mMemassiasAiunsRenFRuimiianagniresesins i AT daay Tusneh
Hqinmmﬂﬂﬁmwﬂtﬁmi’mﬁun::mum:ﬁﬂmuﬂnﬁmimﬁuﬂﬁnnmwﬂnﬂu

Wi (Melewar et al., 2005)
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5. [aaFweedAns (Corporate structure) Tnssirasesdnniuazlszneuluog
TnseaFfiflafunsdng (Organizational structure) uasianakefinuatunmausn
(Branding structure) 93ilvasdilszneuiugursendneaiasdng Tauesdnzsine a4
nagniFunraukiiesisuunnsialuwiuanlfudesdng (0. Aaker, 1996) il
Olins (1989) TheFuruthianairesendnsnliesdnsdrileyfaniu 3 pluuu Hud 1)
TnseFraitiumidaiden (Monolithic structure) i nsitesdnslddeunzpuuuvesns
penuuLAN ATdnzIAE ey A Tustuminaselunssaiendneal
Wiuresdns Lﬂa'lﬁnﬂiuﬁm'{i'mw&m uiandnlssesiiilnaynnguidimiang uszdi
Aundessousine 2) IazeaFaeiiadudian (Endorsed structure) Aa nnasiraiendnwnl
aduirlanlddorssssdnnaiudiuissnnguaudniierinreecedng eakianu
idedelfuidudine nelinmaukesdnaduai Inuesdnsiidenlinnsak
iendnuafesAnsdaninsaiefidiudnni snasiidenmauiresdinsladuiidnuss
venfuludanueguda unahinfeanirudnnidenentinsiinun i fures
Audrrine melusedng Willdnwausidestoeiu Tnulinszdanszans uas 3) Tanaka
(AeariumsAud (Branded structure) An Maftesdnnaenldienmausfunnsieiu e
afreanuuandnliiuduiudududiaslzziom viadunininausendneniadneu
Fonrausanziigndsaun il I bifldaudenTusliilonmausesdns et
AMNUANAe WifuAuATRNe] AaanfuisiuiiugnAtanizngu hﬂhnnhqqnﬁﬂuﬁﬂ:
Whiinafredanmauduisslzzom wnndinissfrenedudiesding (Ind, 1992, as
cited in Melewar et al., 2005)

(imu1 6. tendnenizesganimnssy (Industry identity) saflsEnausangnniias
nemmEednE I AuTegAA NI 19U NTUTNEU 1A ViedRmmaAuwes
sineq Hilemanadeiendneniesdns Juendnwafissgaamnsniiarannmodauansny
seaarmsnsluntsadaendneaiesingld wu nisiurzemuiirusiludeusegsia
ity Aeradananssuredsuanieaniu irusaluudsudanarafiazdenanssnusessding
fszneugmiaiiuuanndulifon dikauansznusenwinsaiasdng uasinbi
maulAsuussendnenfsesssdnsinlFurnuanteiu dlufu (Melewar et al;, 2005)

uATRAYil 7. nAgMERIAN? (Corporate strategy) NagMasAnInauw nILaudy
Lﬂu#upuﬁﬁﬁtu'lum:rﬁwuﬁi'nqﬂ::mn'unznnqn{r‘mq weaAns e Toutaduiu
Autamagaialunaald ilsssnnagnfesdnsasiiniaimuatedeiesdnaniul vinnmdn

.y - . - -l ol . .
waf iAol uasmsfufresdinuadeifidessdng Jsarananlddinagniesdng
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uﬂuﬁmﬁ'mmunﬁnn'mmﬁnr (Personality of the organization) uasiendneniasAnaiaz
ﬁfmﬁﬁﬂ‘lumrﬁﬁmuauninmnmﬁnn’i’u'] 88N4" (Abratt, 1989; Ind, 1992, as cited in
Melewar et al., 2005)

ANEANTIAETeY Melewar uazan (2005) WrafuuuaAndeendnmnissdngly
ynesrnsfulrzneunislugmainemising Mafunudy efurzneumsussindsns
dnusndedn wendneclesnsiufaundaiiuiadefugmrsnisfagaaudndares
pafn? nuvanuaudedn iendneafesdnsiidmauudeuniusaiuudannastaaia
usenszAuirumIneluesdnslunmingwliillss@niniw doufumuanunsoses
saAnTlunTrarmuasiiuinEInT 1uﬂiflqnm1ﬂq~:’l€ﬁ'uaq Ansléunnunu Madedonady
WinusresinnivlulufiamsiiseandesdleiinimmpesdnslUrmuiuesdnagsiadun
uanannil iendneafaeAnsfadouism il lslunsmifiunisdugaiadie oo
Urzininmuazauannmnlunswisiuiuguislunsiagsia uasdausuanuduiud
SuAfunagenasng] i fennRudnenmludaunissmu danfu B9ANANT FamasT
arudAnylumsafruendnenfesdnsiuiaunds uasfivanlunisdmanisuasinssiu
AN MIstendnenissAnTagiane

anansninaaflidn wndnwoiasdnafife nasnaasiinissne Resdnnienlu
mauamsmufomuassesdnsseansisnieu suldur quau gnAt wilneu dewneeu
vineamu unsdiiildoulAdauideiuesding (Margulies, 1977) Jaandnunissdnsaiuden
uAMIBENTNANIAT IMEUINLLGEANELZIaNIEI8I8ANT Tnunisuameentiamaniu
psfnlnumuiiunnsinelianesdnsdu ieludiunam, foydnend, wuodn, wlowe,
woAnsm, Samssss unsdeineg Asaudadussdng soufgluuunissndiuians 3mse
Tunninnuesdng uazdnussmesdns SeldFunsdesnsludsiRiamdudeti
a3Ansludousineg Lidmaiudiiing assne wineu duins viediidulfdauds
fuseAnsetinaiaia

ati3lsiA WessAnsiliendnuafidsvaninamduivenusessisisnm uazdil
goulidouidtiunednsuds Tudusiel ssdnine fasdesinnisdesnsiaendnunl
89An2 savmusentugnisuen Wergliiansiufnmdnsaiesdnenielulasesiiidtnad
sanpdesfliandneafasAnandenseenlihiuies Wasinnndneafesdnsidensiuin
as1ruuiiensAng TanendnenlesAnsia teanimdanmansaiesdnmiuiaunts
wutRAEa (Dowling, 2001) FeazlfndnfenuazBunsesnmdnmaisdnslusAudaly
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TagnAuda innimaiminaziiapudususswinmunouasnsidnures
A1 “nmdneniesdng” (Corporate image) uas “Je1fuaesdng” (Corporate reputation)
LUICHE ilesnnuunAmiasedsiimnduriuiunalsznag Taenwdneod (image)
uszmnuiienegneuen duiunusesmedudnifeesding Jaduusuian
nrruumsemnrresesAnsildnusliuds u nastamwon ussmnlsaduiugan
Aumdagndariunsiensdns Tal8 uasnninsuemies (Self-presentations) 1848afng
;ufaniruamseentAduimfissesdng (Corporate vision) §anenstuTy s e
(Reputation) 1:a::ﬁawi1md'nn'iﬁ;1 Annljdiuffuyananiuuanatinals Tavdedu
fussnandsiyaranisuenyaiivesdng Fafu Feidneesdndannuacuiennliiu
i vieAnTiaosdnsiilusnumeessdilidnlAdoude feu uasyaranituenesdns
Hmﬁ‘mmﬁnnin&aﬂﬁummmnnmﬂﬁn:ﬁ'ﬂzﬁﬁumnumﬂnﬁﬂuundu (Word
of mouth) yiledatAntutuainyasasie] :axlflszruntsaldauyaasiiilfussfnnide
A vieenanamingaqlldi esdnsaunmoafenmdnenRuly lwansidedo
Tududaibiswnsoaieiuld widlufiesdngl#Fusnies (Duncan, 2005)

nwdneniadfng A ETEY Dowling (2004) Ae nnlssiudalszneuly
FaunguassrnadeuazaandfiniyanaiideesinslaesAnmil WuiAuaiu Bemstein
(1984, as cited in Abratt, 1989) inraflanmdneaiesdnedi Uszneulfemenzidun
sine Lo Tnm:ﬁiﬁmtﬂunmuﬂ:ﬁﬁuhﬁ?mummq'.l.l?hn Fousmunannis
fufdqynealiingg fesinninisdssseenuyammssusenedon Sefustnaey
ﬂnnaﬁuﬁmnﬂtﬁi{uﬁnnﬁﬂﬂmﬁumﬁnﬁmﬂumtﬁjﬁnﬂﬁmﬁ'mﬁumﬁnrﬁ'u']
Fatfu nwdneniesAnsdaLildfilasdnniug dedrmuaaiuied! winudnmaneal
avAnAeraiRnuazaudaiivafuesdnslumad@niinAnesdiidtna Jufisannisil
Uszaunisnhifensdananinfifenfuasfnmsesuiing suiidnenduinuanlanme
eafuesding AL ALazdTidmlAdduTUasinsusazauiinde (Argenti, 2007) Fatiu
nménsniasAnsresilnausazaudsansiinnuuanseiumulszaunienl asng uaz
armdnlafiiiressdnsgsnatug Wusevilesdnsuile] amazoiinawdnealasding |4
waInuaegLiLuL ﬁmrjr’F:.rm:ﬁlfunzﬁnuni-lmrﬁ'u?[nnurin:ﬂu (Dowling, 2001)

Keller (2003) MAnsafaAndnnmdnuniasdng1¥dn duaomdenisniomuni
fitnaillumnmndifsainismidessdnsaiuduinduf wiedudliiing 3
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mﬂﬁ’ntmfmﬁnrﬂ«:ﬂmmhﬁwﬁm1umﬂ1~1nnqnfmmhnﬂiuﬁﬂmﬁnnﬂmahqmn
iesninmenanadanlugjdein tedudAgfidauasenminduladeres duilnafine
mefufresduinafsafuumumeeses ﬁnr&m filredann wu AEnariesAnniug Wl
mabnsdaninyaainanitlussdng dfedu unsyaaangaiug Ailarmieadesty
avAng Wudu Sedsdiatnafimsfuldesrafuafuessdnslunicuanunnuinla fi3tnafas
AnfrundnAneesinaiu sniurindu sunssiaiianisiulidedusiiainniug I
unrAadusnsesdnsiliesiinsiuiisduiinifuilna@eniscdevielidannaudnes
mﬁnrﬁ'uj

Iauinduds ATnmilnaziinsfuusetadiuatuesAnesine reufasdnluil
Uﬁ{uﬁuﬁl‘hﬁnﬁuﬁumﬁmﬁ'w] Fomsfufidrtianamnandigustnaléduun
ﬁwuﬁmﬁ'mﬁ'ua-:ﬁmﬁw] Tumsipdeduiuffuyanadun vieanAenis uas
fyfneainanndug AfRTanganaand X (Argenti, 2007) atinalsia udvaandi
gAtnalAdN WU d W udiUB Anesne ud nsfufifuafuesdnsiiegreuminiun A
aniimnanuutedly FedeiiesAnesineg Fesrzalarsislunauleuusenisful
nwdneafesdnsfidntuiliie maReuulaiiatusasssiiuns e udm
frundda dAadusmniesdnmine lullgiusaianidlaluamunweesusnzqn
Auea (Touch point) mqmﬁ’nﬁiiu?hm:uiﬁmﬁﬂﬁtfuﬁ'uﬂqu Fannsfeanrresnsdng
il lufimmadsaiu sasiianuaiuasofiszsanliiiasnnofufnmaneal
avdnsiduliluneuanlfuinndinisfesisnendnueniasAnzeinunisdessludasaandun
vy Meldlaennesdnafissedafen uashilmmzuAamsinmaneniasdnslulares
fuitnavinduiiesdnesingg aasfiasiiarandrlaetiedess wnusiesdnsdafaminnan
dlafanmdneaFnguaniiiigoulidouds vietuffuiuditussdnslusiusine fuf
At 819 nuEANU (Investors) Wilneu (Employees) 1o lufiaguu (Community) 1
snnuda nwdneofesnsinguauiiuffuiudifussdnsludusine fufinlilk
Lﬁniumn1:ﬂ1nmnﬁ'nmimﬁn:ﬂqnﬂnmmn".ﬂn.vhﬁu writlydudinauT v nndneo
180sEnmA NMAgRAMNGTN uhn:iuﬂmﬁnrqnﬁ'nnuﬁrjiaupiwaﬁmmmﬁauﬂnfmuaiﬂ
msfufnmanuaiasnssesdusinaldvsdu (Argenti, 2007)

TnneAneAdn lueAnsutllagiu AT DiTNouvesn wansalasdnsiumnsing
Al lunaeuuanie Tae Abratt uas Mofokeng (2001) THlWAanuvs89Ad
noménuaesAns1¥i dundndRuiifiaurieeniinideniznisdaninteuanettaiy

-~ 4 P - L 3 L - S
s2uu FonnmdneaiasdnaiulufiAmeiinftanels nmdnmniesnsfiazdamaiuly



avAnsilueareiusiniu thunaiusziusraitanelasazaaniinasessdnslum)
#131nA (Andreassen & Lindested, 1998) uanannii nwdnunfasdnsiaduldautanin
ANAUIAAINNGUERIMUAINUNAIAIT A2t (Fombrun & Shanley, 1990) AReAaY
wiinawluaunan (Dowling, 1986; van Riel et al., 2001) ¥ail nawdneniesdnedaiidou
douantminaluneauRiisTusnussmguisiuniegsia ussdanlfesdnsanunsn
ummﬁflﬂut:ﬁ‘m'&'@?i«iu’lﬁ (Fombrun & Shanley, 1990)

uenannil frftnedelilkdentsndelimmdi Ay fudneusileannnifes
AuAfiseetiradun wnuseslianud Ay iulissudesfiantnmianimaiaesesdng
nrsenmdudniiannasienmdneaiasAnsimnzamulifan Jeladuivinlinn
nménsafesfnniufiileguaieiiedy &l Barich ua Kotler (1991, as cited in Keller,
2003) ’lﬁn;ﬂﬂai’uﬁ’ﬁﬂmﬁmmﬁhuniﬂﬁm (Determinants of corporate image) eaniiu
11 fladudnuis (Quannini 2.11) 1ur 1) nasanduud1ugaissesesng (Company
business conduct) i nasRafiumsidesieidsesdns madhudrsesdanssulmin
ATTUAININTZRL U AN IRINNAMISANTTI883ANT 2) MeATue ATy
daauvesevAns (Corporate social conduct) iy nsdpfianrmitouniedannriag o i
Fruauanden Arunwian vismeai i ndeiudiugususiie 3) nisdudueudy
nsdaimAemiayuresedns (Corporate contributions conduct) 1y nadirluaiumyu
fanssuresasdnInIanAs vienansmuseslsadouuasninefefidulssleniine 4)
nsANLLIIUATUWINIIUYEIEdANS (Corporate employees conduct) 11U NIIANHWIIY
AuduiAeu adadnar uszanuinawilusumniseulbiudmineuluesdng

5) tasEAMAUAT (Product) 1w mhdusisnwuziy SilsAninamlunsld
94 ANAMU TEEzAINs N nMsuEnrdenusa viepuuuvesdudn ludu 6)
asudrunsiianis (Communications) U N7ise Ussanduiud nsdamenis
duaiunisene WiamaaaAnaRss 7) fadudausal (Price) U MAEAn 1en
druan unstladdunnaiduie 8) dededrunismiusyy (Support) 19U nsssiusyusu
nMsAnmuazmMIEneusHuimingy santamaadneus MungnAn uszmsliuinaniu
fiLfinm 9) tfasuArun173n7 (Setvice) 1y mm':-m:ﬁn&qqﬂnmf AN TNUAE
rzaiziaan lunrrdenus viamsWiuinsdugunanidousing 10) Dadedutemwnisen
7918l (Distribution channels) 194 an1ui lunsdasnnirRuAuRz WUEnNg vle

- " - - -4 -
ANuANNTNUN RS aIussTiame usriladugaving dadun 11) adudu
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Wi (Salesforce) AR ANAINITN AITHANN ihidefie unzauusreLes

yinaur e (Keller, 2003)

LHUMWT 2.1 uansssdsznaufine W Aanmdnenieadng

d
Ny Keller, K. L. (2003). Strategic brand management: Building, measuring, and

managing brand equity (2nd ed.). Upper Saddle River, NJ; Prentice Hall, p. 413.

- £ %
- L] - | o) - - J - -
Tnuiladuflangnaluvovusdreiuiu feiuiladufiidoudanylunnsaia
- . - - g
nmaneniasAns iR ssuldialunauanuazluntesy JalunraFranmdnsnisednniu
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1u amAuAresdnrazannmaianudenlusiunndrslanamdudemzadndus
(Individual brand) Taeduid sﬂ&uﬂnnﬂiuﬁﬂﬁ'nniuﬂ'm:m:ﬁu'lﬁtﬁnmmhmw
ﬁﬂufﬂq'luﬁ'mimuim'i'mv\’#upu un:qn.muﬁiu‘hqmﬂw’imﬁnqﬁuﬁﬁupumﬁw&u
rulUfayarauazaudiiudnioluesdng meanausnunusinge AuAn uazau
ihdsderesesdns anusinndudemsudnsuriiuenaduandenisaen:
AudmulFmAudmiun vindu

numadenivsnminenfesdnniusmrrautieentiilu 4 77 1Wur 1) ne
denluadoummuand anulzzlond uasimunRniifens@uAn (Common product
attributes, benefits, or attitudes), 2) WMINIMUIBIBIANTLAENNTAT A NENWUT (People
and relationships), 3) qmﬁﬂu:mrmunumnmmﬁm (values and programs), WAz 4)
aanindefieretefng (Corporate credibility) TnuilruazBuanndesivireurnsii
Fareluil (Keller, 2003)

1. AruaA Aol Tend unsvimunAnisans@uAa (Common product
attributes, benefits, or attitudes) W1ema mrﬁuﬁiuﬁ’:mﬁnmﬂmmnrxﬁummha
armdenTosiudaunisilidinadaiuguanFeesdui Wy aedus Hershey's
WeulseiunAniusfusznmdeninuan, wedantsadriulssumuesdidus (Type of
user) unadenTeasnnus BMW driuddRfsne oy “Yuppies® vifanguumnanaiia
nsAnenA usssationlunindenlduinineigs dusu, nadenlsadivfusaniuninily
n1914Rufn (Usage situation), uaznasdesTusfiinuni (Attitude) 1iu rdenTeanm
fuAn Sony WarTuiruARAUATLNINIBIRUAN Wuk

atlafiinu wnasdudresdnaidludeitsiudssanBufitiaumainuane
ufa fuitnaifuunlidasianadenlomnduiesdng dniuansumieanals onfi
Liganrodusest¥ (Intangible attributes / Abstract benefits) F9na10a¥19AIULANFATY
WituuissUszmBuslEumauny Wy denlsnmdusesdnadniududnieiin
aanzoudlaioinnisian ssnsosiemaniiudinieduisnsiiireynau,
n1m¥1a‘§uiwmu:pummin#ﬁ’unﬁu, nymAUNRAUUIANTIN WiaATNIT0
uamspanfsanuniuginlunamiug 16 Dusu

fwfunindenlssnvdnmalesdneiiuadesiudumn (Product-related corporate
image associations) v ansnsowiieanTFidy 2 Ussmie 1) naidenloanmensal
ﬂdﬁrnfﬁ'umrﬂqnu‘ﬂnw (A high-quality corporate image association) ﬁwtﬂm"imﬁu

- - L] - J
mrafmsfufiiuduiinad ssdnsfiauannsnlunsdsfudnianuningelu
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arm FansaFrmradentusdauninia muamwﬁqmn'mimiuﬁﬂﬂﬁ'mﬂuﬂﬁud's Aty
fgmlrzmavililunszuaunsisduladeresdiding uas 2) nandeulsenmanwnlosdns
(#2riiudmnsaa (An innovative corporate image association) A n1raFransFufiviun
guilnadn sefnsimus Tl RNuazERRRuAT R e ATy Eniean
wHUMMARNIAaATiA AN anlvsl uaziduiendnenl uan-rmﬁ dadlunma¥n
nsfufiuriguatnedy esdnniiuq deiinissanulunimiddeinm useamuinusiesde
uazqUnsainsrdndudiidl fauhanads JenmdneaiFuuianrmaesednil az
DurdeciledrAnyidanieasdnsiimnudeunssiulasesfi Alnamilandnguisreiug 3
vinlieednzreg :.11nmuﬁ"ﬂnn:{qﬂn:ﬁhqmnﬁ‘nmﬂuﬁﬂumrﬂuﬁ'nnnuﬁéqﬂﬁu‘lﬁuﬁ
89AnT984AY 1 Canon Ta Philips ArnafiluusAnlunizairanwdneniesdns iy
Qﬁqiﬁwﬁnnmfﬁmﬂuﬁﬁu (Keller, 2003)

2. minsauresadAnuaEnrai A Nduug (People and relationships) Uanaan
fudasesadnrazannsansieunmdnenfesdnslduds madenTusanminwniaedng
famunroanainnisdenisnpanfneussesnineunieluesAnsldandon Joypdnes
minsusesussrasAnsiasinnhiideasnamdneaiasdnseenlugnisfufiteatudud
un::u?mnmmﬁnwméu?‘[nnﬁﬂummnm:mqﬁm #afi Argenti (2007) WWeFunein
masfenmanafufaunisliudesdinniu szfieaduateanmiineunialussdnsrien
esnmineuaziududrAniazdeamnmaneaiesdnglugyananiouen wu
wineuesiu Starbucks Asmmmihufenarslunisinemeanmansafsesssdnsig
arusenadeslilfuendneniasdng Tusivesmaiufuniunaiausanning uaxding
vimsiivemiBonifeiirRninim Aniu asfnasinen Asdailuiifesldlaliaudidg
fuminelumsimuauuamiadeussulunisfess desnanudiiuiusmming
winousesssdnsuscfuiinaninasuiuuenainazdomaduafranmanenisdns i
il Nuuduanuda fedoslinannusrdenmausesdnsendan Fandu nondexl
nmdinwalesnsiga a2 uAARY gAY (A customer-focused corporate image
association) yemaf e iiundiitned avnmiufironfuinTeuguaie-leld i
il uazwfanFuran g AnuAnviuuazdeitusesgnétegiauadaiuds
fAnrsneaianménsaiasAnslutiagiiu (Keller, 2003)

3. ANUATUAENITI NUAUNTIENENANT (values and programs) nadenies
nvdneaifunmATLAENINLEUNMITesesAns LA unnrasfeutenmm uwuns

J - - —, J
Wiauumaresesdng TinlilFdenlsstuRudviterinirreesafnslnense Wy nei
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pefnmmnlrdiufifesunminaiesdnsiunisdanansaumienizaen e
axeunmanmniasdng sanfamninsue Fgn un:umnwﬂ.ﬁﬂiimmﬂnt#ﬁﬁuiqnu
madies virewnmsgialudiduiina minau uszanstrninu iy n1sfieadnasings 4
fanrrunnidenlzenmdnmnissinndaiuauidlaneduonden (An environmentally-
concerned corporate image association) yiewlusnnidexleenmansnfesdnandariy
arnfuinreusediny (A socially responsible corporate image association) Fadu
'f‘ﬁmmhqmﬂﬁn‘animﬁmiuwmn'lﬁtﬁﬂwﬁ.lﬁﬂﬁﬁu’lﬁﬁqutﬂﬂﬁuﬂiﬁt sy
(Keller, 2003)

4. maninTefioressedng (Corporate credibility) uananmMadenisanmdnenl
avAnsludusing Aamnansliiumednsiuuds fuilnadeensairenude uaznisfuf
Frusine AaivesAnsausn 1 nnsxiumaudaiiuin esdnaiul sunsoneususs
anudsamauazinsuaaaitmela Tifumueslf Weludusssniseenuuuuazms
indadudnrine Auiu Sninlimonhdsierasesdnsiimaieoiudentsadiy
Feidusesdnadian all msnidederssesinasciueyfuiiade 3 Uszms deelui 1)
n*rmdmﬂmtmﬂn’nr (Corporate expertise) A® nwﬂﬁu’iﬁnnmﬁnﬁqnmuﬁmm
wevefnsluntsnfnuasiefudn seufenisliuinngsn 2) aowldanleldvesesdns
(Corporate trustworthiness) A8 mrﬁﬁu‘:‘i‘nmﬁmﬁwﬁmﬁnr&u‘] fimudednd s
A ¥ uazdinlamarufesnissesdiinalXiluetineg 3) pormirFuseusessedns
(Corporate likability) Ag mrﬁu‘?ﬁwmﬁu&mﬁnmr’w] Wuiidurey ihiala fdedu
duftvesdu uazilmsfaviiselliugatis Whufu (Keller, 2003)

s wudaly axl¥edinsduwnAnfisafunssuauninivisnamdnealasding s
tudhunszuaunizddniiesdngsine desliamnaldladufivns desanunesdnsla
ausnuisdamen maneafssdnsiFetreiitlsAnanmuda asdnniug Al
WHunswesdu uazlianalaanduding saulfeditidoulidouduiuesinsdiosine &u

o ol A o
aztaA g e veedAnniug 1Hlunian

ML An I NENEnisAnT ﬂ'mfluqmunﬁﬂﬁm#ﬂ:iqﬂumsﬂmﬁuuﬁ:
i lemnninidetersmsenmuuscfuiinafilsensdng uanainiiu ssdnssine b

desmrmmnindanrudnAnylumslinsdessiifisy@nsnmlunisussgieingUsrasduns
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adeamsiiazusasiainunimesnmdnsniasinsiiianudaaululasesd gl
dnufureseadnsludousingg #ﬂﬁqummnf; winau gnAtuasuilna annfuntenng
Rusihe unsdildaulidaudunguaug 31 Abratt (1989) Wukmmdwmznmdnunfesdng
sonifhudumeulunisiniiuniaiedu 3 fumeu Ausmsluusunnd 2,12

UHUMWA 2.12 uamuuLdassn nmnen mdnuniesdng

Corporate Personality Corporste Identity Corporaty [mage
i T
Corporate Philosophy Orgenisation's I| 0 | Customen
Communication [T
Objectives and A| G | Govenment
Core Valves “Game Plan” 6¢' A
Corporate Cutture l|:| Bankers
| 2
I —_— | | A | infivential Groups
Strategic Mensgement Functional B
i Communication N
mmi m-l :I: Gonersl Public
l--ora- Rl 5 | The Meda
Suategy Fommolation mm AERES™
! Systmg i:' u
Strategy Implemantation El B | lotemal
|y
_ | g
|
|

o
YIiu: Abratt, R. (1989). A new approach to corporale image process. Journal of
Marketing Management, 5(1), p. 71.

i f’uunﬁm-mmn'nr (Corporate personality) A m:ﬂmﬁ’mﬁwundﬁrumaﬁns
filmdmeuazannrzyraaluiauasesdntIdi Juiudund nd1Anylu
ntzuaumaimnan ménealesdng IatissAnsazdonianisianumARn e IANT 7
Ram e InUFg1esedng FeroudiniunnuAmdn (Core values) unzHeanuAgu
#7147 (Assumptions) Fahatuluiniusruedng (Corporate culture) Willmaudmeu

- e . - -
uananil sadnsdeiesimmmnagmiludtunizanua Wusiaesdng Aszyinade
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Anquszasiudnesesdnsiinenndesiuvdnufagresdnsfidadekon deliinisidwng
(et uazmnlfiRnusemny dalusednsiiausensfeaduniadiootu uas
aansosfayadnnanesdnsidmaulluiign

11n13§'uﬂ 2. i'iuenﬁ'nmfmfrnr (Corporate identity) TunszuaumLivig
nméneniesdniie mrﬁ'mﬁnqﬂrzmﬁm:ﬂmw (Communication objective) Fadu
asflsznevtenvesinqurzasdlnumuresgiialiilaudaeu Inudnguszasdduns
femriiastanivesAnraninmnanunilunisiosns weaisimund nqﬂ::mﬁ’uﬁwﬂ'lu
nafesnrlFincdensieesls buhnnsnntenifusla unzdeansiulas visil drodesns
aednateResiniiftenuiug iimiuaiewsruenwilsanuisuseesesdng will
audNTudiueasAnsluArIe] Ao 297 naspaLANRUaRuRIuIAfeN uazanmany
nndles mesdudinusmwdiatdennstuuaising malusnnlssndiiudesdns
unzmmimeurzateesedng wol mmﬂmuuni«uninmﬂmﬁnrﬁ'ua“uamaan
trunmaendnsaiasAnmaasaunn (Visual cues) AMuniunam (Physical cues) 1904
FrungAngss (Behavioral cues) itearenauumnsinsusziuendnenlldiuesing 14

uasgming 3. funménmalasdng (Corporate image) Fumeuihiuuiufiaziinng
raueqaRasie (Point of contact) AN :r:wiwﬁnmﬂ:g'ﬂﬁdwuﬁumﬂuﬁ'uadﬁntihu
sine eliAmduilszaunsainzaidisensing sussimmnseldunsfudtenmanenl
nfnsiely Wil fidoulidauduiuesdnsusnzmeiiinsinsefuesdnsensléfy
UszaunsnFunnsreiill daua Wil umeususssensdnsuansinaiuludon Sdou
udausiThidedaAryiasAnsmaniandulRarsan finlpesdlsznausine Werelfina
ndnenfssinsiiuiunduasliszaninmsialy

Fumeudtlfinanunts 3 fumeuiiasiidoudonl¥nszuouniniwnsnmdnuiesding
duhMbetreihlszaninmaell Sussiundaadrenimaienonuansremesesdingby
Tamsiu uszidufisaniuannndesdnsguasdiiiu 1 s0s# Baimer (2001) 1nanits
nrzuauNTUINENINANE i ns1ed Abratt (1989) 1997 iunsiliu e ud dny
avflrzneusannasuengninlu (Outside-in) Insaziiunasfuifunmdnwal usriedng
aqﬂ'mﬁ;ﬁu?hni‘u}’mnnf:hmnﬁu”.ﬁmwiwﬁ'ru-lmaqﬁﬂ::naumuiuﬁmuuan (Inside
out) MtlfpowidAryinendnunl uasyadnninsesesdng uistinglsfia windines
nrmumaBNInmansnasAnsRnanil MuduwnAndunmansalesAnsiiu
fugrudrAn lumndnnendneaissinsluiiaqiu ludrausiel adldndratalmdu
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desdednesinilanuiailestunmineaiesdng e innménmaiasdnsimiu
1=mmmﬁ'ﬂﬁminnir| Dusvdnsifdedsaiuivenfusesi3nalk

Fa1dmnsdng

pafnaine Wilqtuirenssmindenaus Aysesdeidusesdng (Comporate
reputation) NNTUMNIRLE el wamesAnsgsRadada Maiidedusesinmia azannsoi
armddaungneanilugiia uasdosWesdnsildnenmlunsutiuiuguimmgsiald
ptaiilsr@nanin snisFeniu psiesinafesdngmihfunisiidedeludeey fasin
Wasnniug WWussnszmiAsauinAremiineuuacgnAtsesesding vadaduns
funneuATINITUANTBINIIEN NN TR e wTusiA WA T luN A EuNIMgETe
sinlUseeesdng Ldﬂﬂ"lﬂ!]ﬂ‘fuﬂ gausneiinudesiulunisiiiugriasesssdnsine an
vewas suziAaiuaruanmnlunindtiedieyssiie sesesdnranasrurufidull
iy Suidesnanmaiudndustnamadasedene lugaideyatinans
annroundasineanludludanaifulifdu mufesntrseamsminasmuifesnis
Wiunrandiugrianilivlasnsesdng uazasmumeaniiresfanaiiiinenisuamanny
futinseusediauaInesAnssing faudsnanzzsnud A liesdnasne Srdeaiuun 1l
Armmilalunraaazire i dafnmesssdniiasnaiuawuazemumniign
winfiazfulu /1K (Argenti & Druckenmilier, 2004)

Fombrun WA van Riel (1957) Inannilslediuesdnslundsmuassnimianagméin
Foduafuihidsiondennfouny desniadusfufstunndnsasfidugasiu
snmeluesinsfiduendnen] Seden azandusinnisiufaesdiidnlidnudonanen
thedefujfuiudiuesdnaduszeznaun dnfu JedusesinsianFuuaiiounindiu
dufiFnihisnnzodudedldaesecdng fullasdilszneuiuguananiendnunivesesdng
ﬁnﬂudqum:rm{wqunn1n:n"|ﬂ'|.ua~1ﬁnm4 uaznIMANENiveIndAng hﬂumﬁuﬁm
unnamuuanﬁmunﬂﬂﬁﬁmﬁnr Tnu‘ﬂmﬁuumnnﬁuﬁ&uﬂm:n'ﬁ':uﬂhqqmmnﬂ
Audnla 'inumm:nﬂiuﬁﬁuﬂuﬂﬁn uazdialnaiiauidentsafuaiuanausi
wiaundalud@euan (Keller; 2003)

fu 5un uAaiisnin (2548) UhviamsAnstaszAunnuAmmAuAesdnsluyues
soanguififidouligauduresesdnresnmduisine Tasimnimumnnsingumnn

Aufesdng Taszneudon msfaanmaszninilunsdudnesding uaznizianndentos
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ndnenfaefing skl Anstmudiiufrewinenninnausesdng uasamsn
prRusnAnA e luesAnsgriaingg 2 dssim Ae griafisflidnteiudnglu
ATLATETBIARA uavgIRaRy AN eTLARlassyARR Fauan19AdENLGn AuAIAT
fuAesinsiamufiniufludwanfunudinnfuAudaiusetniidud Agneata
uazdlevnmaBeuidfisuasunndsrsninansamauiesdnsluyuuessesdiuiinn
fulupaesmesdiidnlidudurssesinmud fiFlnaiinsfuffeatfunmsnm
fusesnslurzaufiganddiitdou Fdoudeessdng

Taeinl Feidesesdng ot manfrequdnsnizitinoen Mfasnnnsdu
nmdnsaliaunsesdiilnmiursusaaunaumdiidnenussuiuiduls e1i Ao
Dursauidadin pndednd smsfufiasey viermfunaiuusilsduduntu il
msdmnnigalunansalesdnrsesyans viesransnaliin Fedusesdnniugn
nmuﬁujmm anurn TnediilnaesimsuBoudsunméneafesinsinuedn
Li'\ﬁ‘uqmﬁﬁmnmﬂﬂﬁwmﬁqnmmum:ﬂuiﬂmrunmaanma-:ﬁnrdﬂmmhq']
TnewndLialnalszifiun i assdnensiiusiie seseadngluniuan fvunutessiu
muiidedusresesdnaiun laresfdlng wivniulludeey fusmieralill
Feiduvesesdng (Dowling, 2004)

30Uz Omar uaz Wiliams (2005) fl#nsanfepnamnssesdeidesasdngls
Wity Taeléetuaein Fedusesdinniudunsusannrzuaunimisutedu
(Competitive process) 4mﬁn?’lﬁﬁm?ﬁ’nmﬂ'ﬁ’aﬁm!mnmﬁa’lﬂﬁamrﬁfim
A19770u7U IRIRNAD IR TRses AT WgeTu TaunasdnRussAnsananstsnum
Qna:aum;ﬂummmu&m:iwﬁmﬁnni'w] HAuAnAN wazldnFuuduialuntg
wisiumagaialunanaleniiszAninm uenainil Jadusesdn st WigAlnada
maniulslunnn e sRuAUASENMINe Jesesdng i ldanansoaFuaileann
nmefigandudniusfsesssdnsaul Mhiidedus uazdarielifiamuiAna
(Goodwill) Aepsfntldkiy WuAsfTadeesAnaazdatlunsAsaminaamu uss
HraTasTiauladnanrinulfifusedng advdaubhiansdesrsuuuuenseludeansie
29AN? ﬂhm?mﬂummﬁm"fummantﬁﬂuuuumnﬁnnnfﬂﬁnﬂﬂnmﬁnﬁﬂu-[ Aoy

Tnt Argenti (2007) Wnsndudndenls Teniuarauddgrededuasdnga
1ﬂu1:h4'm'-'|ﬁm'mﬁﬂﬁruﬂi":-:i‘iamnﬁamnwnnqnfm:imﬁuq:ﬁq ilesnnieidusesdng
fufounds ihiifnuaclffumssenfustitanirenaiutenssdanAsaaumilaan

yaaar1e] Muusnesdnsidiuednad lasaniznisfegauasinmgnAiuasgfauiienna
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grnaWilanainasensdng TeazdauaWgrieilmnuduinfionih uasyszaumiudada
magialdluiign fadafusfasiied A lum s toninanagniiftenisuseduiy
Ausangsia uazdonliesAnsaunsndwiwingmene MAsdutunménealesdnsl
mhannndresinsiinadeidusesdnsiudounds

Wil aednsfidniudesinmndadmrsesinsifrunsoneylkedwreiddes
esandedmesdnniudsiulngns uarmnidananssuludesusededueinnde
ufia fazidumsuinsensudlalidluwileusas lae Fombrun et al. (1997) Wnsis
FEnrlumsineieidesesdnsi¥inannsoinlilag 1) dsuaguuugesendnmalaeng
Wiimmdmauihvilaian (Shape a unique identity) uaz 2) sefeunmdnmniasAnsid
pussnsususzaeaadesllufiamadtoiugaigasasu (Project a coherent /
consistent set of image) #7352 2 354 eer narne 2ansiTiATaunninausuru
snen FanignAniianmitoneladhumannsWauAwderinisfilaunom, nsfessiy
winendusnsuiifaguaanie@sesssfnsluudyusing strseiles el
wilnewiwhiilunisdandesinendnwafesesdnagniouenluwamsiivanzay,
uameaniennuldlaludeuanden, Sraindszdniudbiianmfesstuditsoulddo
Wetuesing uasaszruautiudauuing abaeilentin vensiiesdnadn sy
faufiufansnse] 1y iy

wruzil Fombrun (1996) neinad1 naskuazineieidsesdinniu usazesdns
uudeslinudiAgyiunnania 4 dszniz e 1) AT eiar8eeeAn (Credibility)
i\mr!'nﬁ-lLMﬂﬂ?‘Nm-lmhﬁﬁﬁa'iﬁﬁuﬁ%ﬂﬁﬂiﬂﬁnﬂauuun:r}hwﬂﬂﬂﬁ'nqiulhﬂ
Turiesdns 2) psdesilueeAng (Reliability) InuafnrazFaniniausduiuaziinigm
figunmiuiiitonels unsneusussndesniresiidinaliets 3) aanldalsls
(Trustworthiness) SsasAnssfasnensmafenufin¥analaldldfunguminaunely
svAnsriewiududuusn Taonrsdaliminawldfunadsslunisine anesdnsetin
yAsasy uasdalanaldiminnulaiidoulunazimme ussinfunagndnisafunissine
1RI89ANTRLNNUNSTY URE 4) A2 INFLARTEL (Responsiveness) ATLNITUAAIBENTHAIIY
Fulinteusedanm quau ussanuaadeNtun A RN TR RliAMINzaN

FegaAlrznannis 4 Ussnasdreduil aednasine Feenenamniraldidiauluserng
Whnnfigaviiasinld ietustslonigagaianisaii uscimn i deduiiees
avAnTluszuzeasall
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dmfuesilrzneusssnaiinfedesesdnniu axtlszneulUdruesdlszney
dfty 4 Uszne Wur 1) svAllsznauiawizyesdig (Object specific components) il
Augnuandeifisaieresesdned dauaniRiduiiinludediamielsid 2) Uit
nousuemNemnluszamffnlausan (Net effective or emotional reactions) Faifhusin
anmnlsziuaslasrusesdiiiidaufuadesiuesdng 3) n1mnzzi1lusan (Past action)
Ao AruauAs1e] Afeodeusslifuadesiufnnisiuresesdng uasdrefionginsmly
aAmMHUNTI8I8YANT UAL 4) BeALlszneudrudaya (Information cues) unaunaINng
W Wi sraunsaiimnenssuasnsdeniunsdng saunafiayarineg fgalna AR 34
fanarisiniduseading (Brown, 1995, as cited in Omar & Williams, 2005)

Page WAz Fearn (2005) UinsnisiladuineWiindadoesing Teaansoui
sanl#i 3 Nl Asusadhuisind 2.13 Wud

wHUMWA 2.13 ugmiladnis 3 DAdeWiRsTa@nesdng

Effecthe
Reputaton

o
Yu": Page, G., & Fearn, H. (2005). Corporate reputation: What do consumers really care

about? Journal of Advertising Research, 45(3), p. 310.

1) AnuFUARTaURBAI51704 (Public responsibility) Munenian g1 lufidausanlu
msfuiaraudinuesesdns Auniminlssleniludusie Wy Auaunimaa nas
dussumiuayuRansmse gLty pviaslelufawonden iewluirmuiuisey
Aadaauuazinaunulussdnnies 2) arwmidhugiiuazaudnia (Leadership and
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success) Famnuth MmaRanrana i IaresesAnsandeitiFAniunmn A
winnsnituanluaifusady ersfiarmnanlszdninmnninusesdibnsrsiugs
1298947 11U ANdFe nazmaiudiin viennsiiudanesului 1eee9dne uas 3)
nowyAssmusindilnm (Consumer faimess) Faansunldannginssusesesdngi
usmeeniamndedndlunnlfiRnuatvysrrsediiinn Wailadudrunmnimes
fufuaziiinig msTawnin nsdene usvasanirdede

Jveransmlnuan/léd) Jadmnednsie nsfuflassufsatumuaunsases
asfnslumsTiazamroneusLRIm M an ST LssmndRTidouIFsoue Tueedns 1K
Founm Felaialiluds Faidueesdnningniviin dudnyazsssmudiniuiiuiunds
rowinagniuazesinz usssjsliignisairasdudiotusnanduatugni Saiudu
avfLlrzneumiliidanihmnufdaungesdnslfidusd g (Balmer & Gray, 1998;
Fombrun, 1996)

FannsliufadrunAnfeafuendneniesdng nmdnmaiesdng uaziadus
asAnniuinazgminesuiAuTuRginue lasanuunAavanauuaAni sl

J - (] L] L] - L] -
aAsudengfuatihsuenlisen Seasldndniinnnduiudrsudnaendnenl

8eAns nmdneniesdng uatdadusesdnslugnsudaly

nngiiunsddefssesinniusintulifiredteendneciasinsuay
ndneniasAnsdulaiusenadesiu Inuitelusesdnsduasiinmuansineann
nmdinealesAns iessn Fafmesdnsssgnadusimn s szionisou bilddos
uimsuiludoaasilanawikwindi ussdedssesAnsiiiiamuansrlianiendneal
aufn? ileendeimssednniududeigna¥niuanmsiufresioyananiouen uss
mulussdng snisTiendnsnlasdniua 9 nedsiulawizanyaAanElLe ANy
senanliin Fedusesdnsfiuiouniniussfntuiisele ssinniug fendnunfasdns
unznmdneafssAnsduliufania@noiu uenaanil Jadusesdndadeasie uu
#u;wmm:ﬂmﬁwnﬂn NyesesAnINNITFLTiendneiaaAnsinusine u de
89ANn7 (Names) ATRUAT (Brands) &tyAnmnd (Symbols) ¥isnniiiauenuieI1edesdng
(Self-presentations) /N1 heiiendesvteiilfduiudiuesdnniur audadu
nmdneafresesdnsluaamassdiinnades Joldun gnAn qumu ngudaau wie
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y ; %
wilnuIssenAnniu 199 Insnaronssanmanraiasdnsluyuussssnguaumanil fide

Fodusnsdnniuns (quaunmil 2.14)

RHUNINT 2.14 usmaneusesin@eqeedng

is perceived by...

The sum of their
perceplions equals...

o
YIuN: Argenti, P. A. (2007). Corporate communication (4th ed.). Boston: McGraw-Hill, p.

79.

uenannii Dowling (2004) Alknanafismnudiiudresesdilzzneuia 3 Uszns As
wenénmaiesdng nmdneoiesdns unsdedusesdnglian (u 3 asflszneuiidaan
Reawufuetrsaenlisaniduduaiu nanade dedudtnaiinsiuidaensnenfiesesdng
finsdnaintsdeareenidudo fuitnafasiintsmusmnuasdesioeefiszneua
naAumRLe uazesuniraidnneluszuumnmssudndunisfudnmansal
a3AnTIBwnuasEay q'1n&utﬂﬂmnﬁnﬁﬂiﬂaﬁnmnﬁ:au‘lﬁﬂuizu:mmmu HY
mfufuairziiuaanesdiiilng JannmandeussarniRnifiufuesinniudiaom
wannﬁ’mﬁuqmﬁﬁﬁu‘ﬂnnmmiﬂﬁn‘nqinmmruﬂmmnimmﬁnmr'u‘] fazifimilu
mafsdedeesdnneluladidinn fusastuusunnd 2.15
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WHUMNT 215 uamauduRufTswinsendnenieadng nmdneniesdng uasdedes

f9ANT

Corporate Other
symbols features

Hmui:omwnpany
recall
enhance

esleem for tha
organization

values, roles and
behaviour for this
organization

Corporate reputation

Jd
Yi41: Dowling, G. (2001). Creating corporate reputation: Identity, image, and
performance. New York, NY: Oxford University Press, p. 20.

aransalanaq1¥dn esdilrznenis 3 dou Tidnauiuiendnwniesdng
nméneafasding viedadusesdng seilanudiiugifuetrsuenlioan Tnuv 3
asfLszneuiuiflutadudrAnidanlunsairnmdudesdnsitlzaunudrdamiles
wisiunnegrialdetreiilsz@ninm

lumsAduafsiifesmminmsinmasiaund uaznimwesiuitalnainenn
Aukmaentlugaisuine Ani Tuddusiely as AstuIANALIR UG ANITIes
gr3lnm Farlrznauludon wwoRafEafuNIFY wwAnREaMTALAR 193 lURswuaANT
Andeaiunszusunisisdulsde un:nmﬁmqinnumﬁﬂm@mnn
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4, aJ wr i um

inmeasiamdaintueaaiiidasiuimddulunnitaudinlafes iy
yoinsnsne sesdiilnalidnTeuacsdnaunniigaviniasinlg s duitnadulas i
yrdndnmruzetielz fimndesmslupluula uszamnlaim WuiTnadana
KeansRudnvierinesing wail ﬁl.ﬂaﬁ'n'h.nﬂummhqﬂﬁ’ﬂLi‘anr:ﬁu'l.ﬁr}ﬁitnmﬁn
nANTIINITTE ussANaeenULLRLALAA TN HiReuAuBImFeINTTIRsdLITnA
Wihuatined aurelifinnomitovelagegauidiFinald uenaanil nindnladangfinen
fuitnadasnmivlidlunsmanagninenimmaia uaenisfasmimaiaiena:
vimgaialugaoudndalalufign (G. Beich & M. Beich, 2007) atiwalsfia niminany
dlafeafungnssaaasdiiin Aliilie drasayralanfiouiu dduetnedenasdes
AnmitaunaAmiAgafunysfuf wusAmAuariuiauni sullBaoAsfifuadesty
nrnumsdndulede uasniafanginssuntsdesesdiiinn Wesnnsfufeesduiinn
anilgmadiairuei wasnginssinsdesesdidina Wluige Tauazléesueiawndn
¥ 3 unaAniimusaAUFse i

msfufrasguiing

mM2unagninensmanlilszaunsudnia i suiuedbiiacdeensiu
Wiuilnanianisfug (Perception) nAuAUAZLIENI2#97 Fuilaunmuazsmnt
peususindiainrssduFinaliiuedied Jainnasmensdaulunjinas 14E e
mwﬁ'nunhNnﬂiuﬁﬂﬁmmmn:ﬁauﬁqqmﬁﬁun:mwﬁﬂaﬁﬂwinﬂﬁuﬁﬂﬁ’w] el
amsodedvinadensiufluduansesdiiinall wesanTaoniuds uilneezdl
uualilumsdndulafeusmeenandeinuediul Fainsfufresduiinatiszdaase
nn2usAseeN (Actions) FMidawnAnssan1sTe (Buying habits) veiidlnalddan Fatu 3a
ﬁnmui*nﬁuﬁﬁ'nn11nmnﬁ*m:ﬁﬂm*mn.i"lhﬁqn::mun*nrﬁﬁ'munwuju’ﬁnn sl
ﬁquminunmquﬁﬂuﬂmim Lﬂ‘ﬂi"f\:muwmﬁﬂ'\rmﬁqﬂﬁuﬁw] fiazdsdninarienis
fufveaiiilnn uaziiahumgAnsrunasTedu 14luiige (Schiffman & Kanuk, 2000)

Solomon (2007) N2 Ntfufuinee nezuaunasiyaaRiinTsAR@an
(Select) 4msziiiuy (Organize) uaz@na (Interpret) A2 MERN (Sensation) Fatlung

‘o B . v ¥
rouAueRAUFIA1T 1 uas & Fos nfu vienufasna Idmnssnulssamdudans 5
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douresyann duldud m y ayn thn uasfiomds FanAnmdesundnieafunsfulide
mrAnmfaiudsdeiyaaanminmnnedasetadiudineslufmmd@niinadu
anmsfududasine dereldaiusnnneida 1%

#9u Schiffman uaz Kanuk (2000) 1Anfmteaauwuneseanisiuflidn v
nr:mumrﬂqnnaﬁmiun (Select) 4arxiiiuu (Organize) uaTAAIM (Interpret) duk
(stimull) Wimdunmitilmiumsnesigalidentuaiu vieenansaalédn nefufaes
yanafide Enmsiiyaamitmaudaladsier e # Fafu yaesusssaudeniufdah
weaiuuanAniullaeeudents nmrliands ﬁhﬂmﬂummﬁqwnnnﬁunﬁﬂﬁu

Uzl Assael (2004) ne1291 fuFlnaasiiniedmideniufRaFmianienaasinai
esanfuilnausinzausinfiiimniuansisiulamizio fsluduresnnudeins
vinuaR Uszaunizal uasyadndneus nandaniul (Selective perception) RaunnuAl
fmaguitna 2 ausnadimsfuldadmeneaaan wu nslemon usryTus e
unfufne wansrefulmudnenzenzineusiazau Janmndenfufilazfsiuly
YN Funeureenszuauns#u} (Perceptual process) I unsnesuitiuusiaziuneuld
91 fuilnmazviinmafenitlady (Selective exposure) uavideniazanla (Selective
attention) Au¥1rne Faiaflasrarnanuidesauypaaiuansneiu Suszdsininasie
nndenfazdiafufadisine fulll sanfufidinafesinnnfendnsziouuns
Uszanaundayn (Selective organization) AudiAne dmuneandesiumudares
FULBY WORFUNINTELANNIIN S BaNAAT N (Selective interpretation) i‘l"“lﬁ'l‘.'fl.ﬁnn'nﬁ.if
finemszanuenihilumunudeviennuaindegiousesnuies winacfufisiun
Wutnrndazaemiin

¥iaid Assael (2004) us Schiffman uax Kanuk (2000) TAmuentsuLianssuoums
Fu§ (Process of perception) 18¢jlnAseniiu 3 ;'unauﬁﬂﬁ:uq TAun nndeniuf
(Perceptual selection) nMnidendmszilivuuazilssuanundeyn (Perceptual organization)
uazmMziReniiag (Perceptual interpretation) Sefimuaxidunssdeliil (quaunmi
2.16)

1. maudaniuf (Perceptual selection) Wuiunszuaunisumngaaeenaivf Tau
fiilnmszRendafufaifimueiinrusuls uazdenndssiuanudesnisifiegaesm
e nfustnalinmzoiisciufaiidunnrsnusetszamandadfonn
Fimlszandu ﬁnnmumnﬁani’uhméu‘ﬁnnﬁﬂ:ﬁaﬂ 2 funeudouiu Ae 1) mnden

ilmf1 (Selective exposure) Lﬁnﬁuu'faﬂ::mﬂﬂ’uﬁ'aﬁwj 1eefuiFlnagnnzziusndai
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unedudlnainmedndenfiasdiafufahfinuesiianuaula vieseandeatumm
Foenraesnu Insasudni@samedafudailivhaula vie lifiaudrAguasieniu
fiunuLes uay 2) nanAanaula (Selective attention) A AL INATHITONNAUANNARTEY
ftnalumsl¥audrdgyfudadiamzedraiimuessula i nsiiguitnadunaiu
T dulmimsinaimd wedaunaviusdndosfinssiinnuduressanisluiui
s el frtnausazausieiaslimnuaulatinlsznnaedfaysivmafunnsiteiu
W v fudtnaunenuenasladessssnadusdiudusuumlunisinduledodusn
ativlaetinavils snusiduilnanauvilisnssulafessesgUdnuniitensueniures
Fapuannndendadusnunssiinunufld (Assael, 2004)

WHUMAA 2,16 UamULLSIReaNTELIUNN LY

Exposure

Attention

Organization

Interpretation

o
Y": Assael, H. (2004). Consumer Behavior: A strategic approach. Boston, MA:
Houghton Mifflin, p. 159.

o1k msfaznsz Ul TnAdaFuR A9 Tty TTedtmedulssamdnds
(Sensory factors) AN TamwuEaRUas A T0GunTssanusulaanELFinATdnn Iy
iu Mrlfidueaustlrznevlunislasnndudn, msldmalianisa¥raanuuansng
(Contrast) Wifindum A ussnanisuslsmson WA uuansadewmiienny

| L [] I'J H 4
maninsregLiing viswiudinreanuuuussyiusmuanlmimeFunfesnuauls
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nguiina dudu Wil AielmiAan afuneiuf uarnisandndadmeniamainlfetng
wiuthannBeduiuies (Schiffman & Kanuk, 2000) et lafima arusularesthidtnedl
pralidndudesiisdundsannadisfudaduauell desnfidlnaenadiniidad
#r91 Intsmmnusulalumnlsnanasedsdniug fuld Tauiewizedrels Radtad
fruiieaiufudiiatnn (Assael, 2004) :

Schiffman ua Kanuk (2000) nf1241 nisngualnmazidenitinfudsdrlmiuay
Jueyuiladudndy 2 tevnnz Ae 1) Ureaunizafiauresgu3inn (Consumers' previous
experiences) 1ﬂ=|.ﬂ1.u'hi‘u‘ﬁd~1unnmudamwmaﬂwﬁuﬁnn URE 2) usnszAu
(Motives) finduluanisAguilnmininmukeng amtlnrou wiemauaulaseds
sine Tnutladeia 2 tsznasiaasfuinrmunuualii fuilhees@enfuffaiila W
Wnniunilesiesla

usnaniiifinaesidenfufiamzdadiidusey viesenadesiumudieants
TeamuBRNNTAAAINNTEINUNE Banda n177zuanszda lunziuf (Perceptual vigilance)
10afialnm sudhidEnasiidan WAt WL Fayafinunsdesnisatnauieds uazannes
unnlszadeyalivesiigavinasinl¥ wedlumazigidtnassaunsonssningia
RauhiliAuaRusuarulesmeenuesluanisiun Wethamadannnirdiiinamsun
u#ariu (Solomon, 2007) Wunssil fuislnafissifeniufieyainoaissine iemsiiiaa
sennfeafuanudeuasimipiinesmuewiniu Tatasiinsrusunsdn@eniidunds ms
ﬂﬁnrfumtﬁ:f (Perceptual defense) naﬂﬁwﬁﬂﬂﬂﬁnE’u‘i’aqnﬁﬂmwhi’nuﬁqﬁumwﬁﬂ
uasitrunRvesfuitnaeenty uenani fuazdanalifiidlnadaileudeyaiiiauderiy
ruideviemmuifissnizssmuesilanulndidssiuaundensesdatennteiu
#au nemie fiidlneasiifnendudfussitianuiuia (Active recipient) Tunnidagu
Amden uasiinorudakiine muauAeInTTIeImd (Hawkins, Best, & Coney, 2004)
viu fislnafguyvdenavanidsanmadlnfulssnfisnssAAnguipid vieTtiiiulme
Ausannnsguyvid iihudi (Assael; 2004)

wananil §Lialnaiaeil naswounslafumsiig (Perceptual blocking) Fai
ﬁir'mrﬂrj’u'i’inmﬂflum:ﬂmﬁunmm (Self-protection) qﬂni\"mhﬁ‘lz.iﬁmmrﬁw] 27N
neuen uﬁ:ﬂnﬁ'u'n"qthmﬂ'\ﬁﬂnmq:mmﬁuﬂnhﬂqnum (Conscious awareness)
i mMawAnudesnimideteittnsAulamnnilifeaniroy (Zapping) (Schiffman &
Kanuk, 2000) w#an1snm]ids (Fast-forward) edugasreenisTamanlumunisiléa
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mnfufinieVisoant (Zipping) uazmsllmdelutoninAulsmnnsesmunissing
(Muting) lusu (Hawkins et al., 2004)

usnanil Solomon (2007) dslénsnad mandeniufresidtnednidnimuil 3o
Funin nsLu (Adaptation) A msiguItnalkLR et letheviladuas
audndunsruaumnifudidiinaer e umilasedadniuy deuss suileanan
AvaiAtAY (Familiar/Habituated) sinliiesilmaiinszausesdadrldunntotu el
guatnasunsadanauiy usslimmsuladufdiie WEnak dededuiinldidans
UHusaresdidtnei Adleguainuatuiiadudantiu 97f (1) mdadu (ntensity) Tasds
Fnfimnndidu wiefiaonnwiuies Wy @esildeudninn Fduilisalaasinly
éu'ihmﬁnmwﬂfuﬁ'ﬂﬁmmxhﬁ'm Wiundnduans uazAduiianla desnds
Fniubisnansodeusnssusstlszamiviudansduitna lfnnideame, (2) rumam
(Duration) Radideserdenadiafuaindilnadunamiug Wennlunauadeymiu
T Wlnaiaasmiasiuvierfusmliihe desanfadulrzunmilkesendudaann
ﬂu'lqﬁmnuwwﬁu?hn (Long attention span), (3) MruthuenTuaziiun
(Discrimination) Rudiasin WA Inasulaliiu SuiusesilamunnsauazTnnuwiu
wnfaknfuilauduuieaudvly fithafiueiiasbilfruauls sunssiada
madfuiaduanueeduldetirazend, (4) nallnfu (Exposure) ﬁqﬁuﬂnnﬁn’mﬂnﬁj
Aulaeuafannuinle waliitf Al assfanmlfudefadniug fafusniy
mwilifon uariladugarin (5) Tadudrunananiluades (Relevance) Radritliiianny
Aedendalifimmddgrefiiinademm WA tnadanisfui i desn
fustnpazanamanumilaludadniu (Solomon, 2007)

2 njﬂﬁﬂniaﬁlﬂnmhmnniﬁm (Perceptual organization) winena M
driilnadanguieyatnalifnanumssine Winadunweaiiiaemng
suysal waliawngoiiaudla ussreusussiedenatiosismamivldetnl
Uss@nsnm %nﬂi‘uﬁupmuamﬁnmﬁuﬂum:ﬂf:mniwaﬁﬁﬁﬁ uANYHINI2
ke (Integration) anufle nasiigiATnasuiRaF e ludneniassnmauiignda
miuiasnaussudrfuiudunmaualig Sangusiilddnsdananudongs]
Gestalt psychology 14Lﬂwnquﬁ'ﬁndﬂqf:’nmrﬁjﬁﬁﬁnmxﬂunwﬂmamnnﬂ Tng
winmsandnilFgninumlrzgndldfuudnnimanafidietnei dessnsrmmies

Auilnasziinsfufiladunafunimmanasiie iamsiamon 1A dJeamanisdndming
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uazyARnN MBI ALA ufuiiunmdnsnindudiAea (Overall brand image) 7l
andmaunnnd msfufesdlszneuthanioudeniiuunaaniu (Assael, 2004)

FongflmudrAguinfigassanisfufuuunineu (Perceptual integration) sz
flag 3 Usznedauriu Ae Uszmausn mnAuAudauinmmely (Closure) 3amnuia
wnlhresdfummaziduiudaulznaufinmnely (Missing element) Aaniugu
Urzaunrafiduiley I.’ﬁﬂ?:ﬂhl%ﬂ Ligayral e iiadunmsnitauysafesinquas
aanradleFethedaay Wy msihinnemaiadslanssduliduinadadiumsnisl
aunriufrenuies Foumasdniurulssaniiiuisdausmnely dhidu

Usznnsii 2 Ae N12794N§% (Grouping) WAL n*um"tﬁu‘ﬁnm‘.‘rum'fﬁuﬂq:i‘uf
Foyatmanzsne unguiiau (Chunks) sanndnsfufifunioutien viail Aielinusie
nmanAudla nnreaadn un:mn':‘unhqnnﬁum'lﬂnn?q (Recall) 1y mMsdangy
wnuisainsAmieeniiung:fou nuas 3-4 # iWel¥iusenisenda (Schiffman &
Kanuk, 2000) Tatngaesnassaangiissnousnaenuianudnnslungui Gestalt
psychology au 3 quuuudauiu WWur (1) awnd3a (Proximity) A dLitnadl
waliinfiazdanguiadilFfanmulndin (Closeness) wianasidnguilail
armifiniudidenlesiuBninguils Lﬂmﬂnmw'lnﬁmwfnq&u'] (2) Ar3milou
(Similarity) A8 nﬂrﬂé‘uﬁnni’nnﬁuﬁﬂhﬂnn‘ﬂum:'muﬁmuri’nq uaz (3) A umnLiTed
(Continuity) A mrﬁiu'ﬁnm:{amjuﬁ«h’lﬂlﬂﬁ:ﬂmq'ﬂﬂmmﬂ:inﬂ::im winiiAnu
niaLi"mﬁumnnfhnwﬁnnfjuﬁqth'luﬁ’nﬁmzﬁnm{nm:qw

unztszngading Usznish 3 Aa msfufantFumuande: (Context) wuruaay
N uuﬂﬁuﬂﬁu?‘inm:fufﬁqﬁwq aniunsanden JmdnnsiidAnyigaaesenisiuf
s mAmuandeilfide mrﬁ.ifmn;ﬂa"uunﬁmn (Figure and ground) fignedanann
yquf Gestalt psychology nfimAe mefufresyarsasiinsuidadreanidu 2 Usnm
1#uri 71/# (Figure) Fufussdrzneumdniilanusuin (Prominent) uaTHULIN
(Ground) Fuilusadilszneusesnitmmdiytiennds Taunsfufludesslisunciuain
fiaziiuanssnustiranndeitnasiuffsdwesdiidina (Assael, 2004)

3. MaAanAnIY (Perceptual interpretation) uﬂﬂr}'u‘:hnﬁ':m:ﬁmﬁama:
Urmnauaiddafiuds fuseugaintreasnssuaunisfulide nandenisia
Tuq famaienfimniiaziaieent®iiu 2 tsinn Ae 1) nandeniinornianisdn
sz (Categorization) Fadhidansima s ida WiuiTnaswnsoUszunadeysisl
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rafrudnlaegudalfetrarmduariitss@ninn uenan il fedonligaiAlnn
annmdnrzinndieyalwi Widiudeyad wiile q'lﬁ-humniu i ianurolezana
uadeyadunmnnidedmnia usz 2) ninFeulirzwitedaudr 2 &9 (nference) 34
FAendestunmnisnnanudenliswiniad 2 A Wu meffudtnadentusszdunm
fgedriuntetinunineesiudn Wuku JsfiFlnaesirnadentoine dtuan
arudefifiFlnailrediine sinmedentudluedn Tnunsirunsfufresusiasyane
yuasdinamunnsinaiu {uuﬂﬁuﬂugwnuﬁmmwin pauide VAR uaztlrzauntend
dauyananuansinaiulal (Assael, 2004)

#7u Hawkins unzaRsz (2004) 1eduntduneunisiiaiamsusesdadl¥en
qnnmzﬂmrﬁmwﬁqLﬁﬁ:mumwmmdm\uﬁn mndauAinngsie uazmu
dydnenlite Ineaaroudslssimasanisiinaineeniéidu 2 Ursinmde 1) nasiiaow
Aaumrufarnigala (Cognitive interpretation) Fomneil nr:mumﬁ"a"ﬂhﬂ'lﬁﬁ.lmqn
Fnraselunguesnanavaneiliiey (Existing categories) wiaihunaiuimdeyaluig
svlunguanafi@igadaussumin Sesudoresduilna sanlufansufeuninangs
Foynrinen uazaufiniufrzninangudeyasine Aflegudakon v neAUFnASAL
dnsu il (Scooter) ayflunguuidnariudnsau iflusiu uaz 2) n1sdnrmdaversund
pausfin (Affective interpretation) Ae nsidilnaiinimeususseRadisng e
prmunfunzarudfnsesmues T lnawiazaudnitinsAanufenmniuas
arwfRnfiuansineiul wu filnaauvilersi@ndenueugu deiunwaeadnisuy
fugnuan susiduinagnaumiie nisuisuwn ensasdimaiBnuazAnomnmidiuly
Tudruauuny iwhisiu

G. Belch uaz M. Belch (2007) WWnsmisuuaRmifafunsfuf1¥in dhuigned
fuilnadlnfunazlifeyntnnanssneg anunssdiayaniuuen (External sources) il A
finmamarnmsisusulalumsinmifafumsiufaesiiinaiide 1) fuilnaiinag
dnfudayaanmousnadidls 2) filhailinsdndenusrauladaynanuisdeyad
wanmaeetnsle uss 3) Guitnaromauarinnmneiudeyswsnuatindls 3y
NIz 3 Funeuiing il fuudausiiiudaulszneuresnszusumsiufres
guslnaiedu wiserandldi nezmunisfifiide nssuumsiyarailladu (Receive)
Amden (Select) Amsziilun (Organize) unzimat (Interpret) Fosyarne] e Mun il
paneiuneluls Inefinsfuifududunsrusunisifisuntsluiayane mafuf
ueyiuiadunilusine Auanseiluusiesyans du amde (Beliefs)
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Uszauniznd (Experiences) AuABINT (Needs) a1uninnufin (Moods) uazaau
AMWi (Expectations) (G. Belch & M. Belch, 2007) saxlufiaAcuAn (Values) uaz
Urzaunmidauymann (Personal experiences) (Schiffman & Kanuk, 2000) uam".rrﬂ n1?
AufresynaadeiFuaninaandnesimeiuresdadi (Stimulus) i 1unm (Size) #du
(Color) Mumiisfidnan (Position) gLlunuins4maN (Format) AuvMALLY (Intensity)
AuIARLAY (Isolation) A udmudl (Contrast) mananinaula (Interestingness) tiunmues
Fayn (information quantity) soxluaAmuandenluansiyaradinfugadisine Bid
azlunmueswiu vilens1ADuidee uazdu (Hawkins etal., 2004)

Lﬁaﬁu?ttnmi]nﬁjiidl.hlhqq tumatlszamdndans 5 dauuda fudlnafazims
Amdendad viedeyatina1asne (Selecting information) Meudramnszamida
FofalnaudnzauasiinasAndaniayainamuandiumutiadonislusmzyane
Widnaandhuyadnam mandesns usegals asamatewds wistszauntsal Falaminfuds
fialnmzidenidlnu aula uazinondadfiiliamsenadesiunudesmseemuies
uazaiafuRadidmudeiumnieinseenty usailadilna@eniiacaulsdainie
joynladeysuiliuda nrzuounsiuiludoussantsdnsziiiuy Usnanus (Organizing)
wsnuNaAWY (Categorizing) La¥N17AAYY (Interpreting) ﬁ*:ﬁuﬁwﬂuﬁuiaqﬁmi‘mh
a Feludumen tadudauyana Inuanisiadunredni@aimenssidinuniinaetnaminse
nsfiruadseaypasiiusndeiulmuuidnenc s aasauiie (G. Belch & M.
Belch, 2007)

szwulddnasdmifen (Selectivity) Yufiminnades uﬂ:ﬁni'u'luun-] Fumey
sesnsznunsiufuesduinn dudu sailinasfufgnuesdudu nssuaunislunsdin
nen (Filtering process) A niladuneluuasmuueniifoudedvanasennilniu nadn
sufloy uaznsimaRadiine 1eafuitng Mscliesneelfanssuounindentuf
(Selective perception) 8s£1i3inA Falsznen/luldan 4 Funew Freluil (quannmd
2.17) 1) madenilafl (Selective exposure) A m'.rﬂriu'ﬂnmian#n:tﬂnﬁriﬁgaiwm:r
fne vieliBenidiafudeyatinansi bisieants 2) nandenauls (Selective attention) A
nriduitnaliaruldlafufadnidedeysunetng ussdenhildladoystudean
s hdefudiitnraiinfilsmansiae 912 1,500 Ju wiszfan A
Trwnn Kl 76 usieTuviniu msuAREansfunAThALFH seedudTnaTl
edulsziulin uilneasiinonuaulaluninlszunans vieReanudadniul wieli 34

L
- [t il J
Wmdhuduees 3) nndenAa2u (Selective comprehension) As n1sguiinadaniay
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foyarn muﬁupumqﬁuﬁ'nuni Aaide urqela uazilazsunisnfuesaues
mainduda frilnmaziinnndeyalinenndesiuLlrzauntsal vlewaunfdaiimuesd
oy uazgavinuiiAe 4) nanAentufindeya (Selective retention) i luszuuAudn
(Memory) s nuiFlnaliisunmnandrded viedayatnmsiidiny visuwlusdadi
Wumusula uszinonluuissuliiomn v lhinmmaadesnsmiiinisdestsi
famuansnuazdinlduauAnsbdsfiulanmiliiududing ierelWidans
andnenriigeentannilgauiafiasialdifiutes (G. Beich & M. Belch, 2007)
\uiArafiu Solomon (2007) AflAnsafenszusunasfufaesfidlnaianrou
ponléidlu 3 funewduriu Ae suiiadi (Exposure) Fula (Attention) unzduAAa
(Interpretation) Inelufudlnfuniy azdntudiedaddnannsmuiueduasfududasing 1
1839 ARR (Sensory receptors) un:ﬁu?'inm:tﬂanlﬁnmuhu‘l«mm:ﬁ'uiiuhuwuﬂﬂ
wini uavavdenasiaudsinetinahl el fusTnawiazaufiaziiauannzolunig
Auflurziufuanseiuly dethAlnmdendsfudadine ufs smiufahigiuneu
mndansuledad visdensulsdeysinanarsiinuiiniuaula esclilises

Urzuanuadeynuiniiuasiudiv viieiiuasus i unmlssusuadeyaresmies

WHUMAA 2,17 uamInsEuquntdaniufrediiiinn

fin: Belch, G. E., & Belch, M. A. (2007). Advertising and promotion: An integrated

markeling communications perspective (7th ed.). New York, NY: McGraw-Hill, p.
114,

Hawkins uazAnz (2004) 1Ana1ntanszuauntsssuaauadays (Information
processing) wesdiAlnal¥ i hugavesiansm i tnananefufad e amiuds
mnAsuulag (Transform) Aad Widudieyn uszuun (Store) FeyanlAiulh il
usasluusun i 2.18 Jlkesinei 4 funsursaninlmnsnsdoystediding 39
Usznaulidan 1) nandlafu (Exposure) Feazintudledadudunnssmuiurzamiu
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el (Sensory receptor nerves) 123YAAA 2) A27NAL 1S (Attention) MNETN msidad
Tndsdwilsanansonssfuliszamivdudanilsdouiesnndineu ussuadwdild
mnm:ﬁﬁuﬁ'ﬂ&m qndqd'ru'lﬂﬂ’muﬂLﬁ'aﬁ'\mtﬂnmnﬂn 3) msAnN
(Interpretation) A# nﬂr'lﬁmﬂu\ruﬂﬂﬁ'uii«hli'\-:'] Anrzamdudadou uss 4) A
n241 (Memory) 129413 1nA

UHUANT 2.18 uﬂmnr:mumn]r.:mauniuuwnmﬁu‘ﬁnn'lumrﬁniuldﬂ

Purchase and consumption decisions

o
41 Hawkins, D. L., Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building
marketing strategy (9th ed.), New York, NY: McGraw-Hill, p. 278,

. . , v -
34 3 doutlrzneuumndulAun madiaiu Aruauls uaznsAail felude

5 - -l' - 3 v -

riaWinansfufresduilnatu susimnumndaranrouieen fiduaumsedrsey

L
W & .4
& (Short-term memory) Fawaneia msldissTomfannarsmnesne luarimadaie
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neadulafiAsduededundu (Immediate decision making) URTAINUNTIINTELEEN
(Long-term retention) Fuiflunsazauarumuneesdoine Wissuuanunsedn

lunssurumnlszanausdoyasesdiidlnamuuaunind 2.3 axthilddn susidu
sesmaiafulauiviusesmmssinsiinensisedeaiuddussly uilumnadu
A nwman:::mnqahwmﬂu‘iﬁmﬁiwnﬂ«:tﬁﬁu‘lunm;ﬂuqﬁu unzdhad
Ufjdaiuf (Interactive) Fofuunsiiiluudnsiunaudinday vu mnumssdresfiidlnafiaz
fianinasedoyaiiyaamiug saullafu Warasuls sulufanisiinnudeyasine uazlu
ynuziAEaiu mnmndesigmiiunfeliasdayaie Afuitnadafudnum
udtaiu uenanil MinssusumsfuiuszmmamssdisnsAldnsasssantsindeney
Aeutran mnzTamlnauds filnassannsndlafudeysilubnnsiin Jedeys
WA tnadinfiniu «:ﬂwﬁwwﬁnﬁwﬁmﬁﬁﬁﬁ:mq unula uasgneasiely
tadunauresnisitaramane Sandniu FoynildFunsimnnnsuszgniueglussuy
mmavinuda feralinsnameenn WiidadiiinaseninnisdndulaTaluusiscay
iU (Hawkins et al., 2004)

naniauagpl quﬂu'lﬁ'iﬂu.mintﬁ"mﬁumﬁufamﬁuﬁr\&mﬂunmqumﬁﬁ
o mnduTuiou unsUrznaulfefuneusine snine Ruinisdaiudad nsdn
rsufsuuazlrzanauadeyn lusufsmeindadsing Wilausenndesiuauin
awide AR uaxilszaunsalifuaesdidTnausazeu el mefufsesdiiinmiude
Lﬂuiumu#ﬁmwﬂqﬁmdqqzﬁﬂiﬁ@m‘nmﬁnmiﬁwf watadhustesimmunuua i
viruadresdLiiinabidnaziuntsuanviennay sussasfieutnisnfianginsss
neusuevansiiitinasiefasine reuf Anku ievfiasAnpmiiassdilatuundn
AafungAnssinsisresduilng fsmanimsdnsnifiuafiausfaesdiding sudhuds
#antapauslade uazuualimgAnmmmediAtnalid la@durieu

nAuARIaIguTINA

winAnRLfUAuARTLTuwlueAmgAnssudLFnARTiAmd Ay Lt
wsewhinduuoAndesdug uasiadusaRailfunsdAnmunnigausaAsuiiludouoy
naefiitsammaanssudiiinaiamagndan (G. Belch & M. Belch, 2007) tiesaan
vinua uidhugadususesniafiangingsusine bidmahmgnemludawamidedaey

Fominniraaaaisodn st nfiniAuai svlseney sulUBiateTdsanina
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semnAruunauszmesiaimiaiduli fderdanlhinnemainanansadilaie
wualiumgRnrsudusinee vesduinalfedriilss@ninm wiu wuahindunreeniu
Audrilalud wuatiummeuausssiansdaianssudasiunmanonineg Wiewdius
nqinmmﬁamﬂu?r‘[nn (Schiffman & Kanuk, 2000) fuiladusine Wil denalilull
wile Inmemarsdunusnndntulajaimnasnmalunsineiseiainunies
duilnafiilrendusrsesnuies mafadedngrnanlrmnnilunndiaiuiiadufiasds
Endnasanmiaun uarnnAvunlssirusisesdidtnaniidenmaud hiullud
van Wy Matusunszsdiiug mrdarenisdagiuneg ussiiaduqaladun il
drzdnBnmlumnfvuuasimeiresfidlon delidadunginsmnsefus il
fign (Peter & Olson, 2005)

Wil meAnen s Aniua fuinuaitepmesseainTamn wiednnmmamiu
rretinisnahmadrladairusiresduilnaiiisen@udi (Brand attitude) 34
wneaNi ualinwinsduufesdiFinaiilienmauslan lunsidusenvielidu
sevstinminane viamnei meidulnmsduamduilanmaufuiianitug
Tausan MausisxAuiikenignliautrsiuiangmiuies JoimnnnenmAudniy axi
ﬁuj'mu11'1n'[nﬂi'mm1uhﬁmﬁunﬂiuﬁ1 (Brand schema) 1213 TnA Fegnifuaglu
ATUTBNATINTANTEEZETT (Long-term memory) susziluieinnmianislssfiuam
Audraesfialne mulUfanginsssuazauilstonnfudniug 1esdiilnadon
(Assael, 2004)

04T Lutz (1991) nfnd1 ViruaR An mafRnnasuan vienauiiilsedng,
Uszifusne viengAnszuuetng wiadhuuusiinfifasnnafuudlunineusuessie
ﬁ'nqazh-ﬂmzmnﬂq (Object) Tudnsnusitureuvielifurevstrminans (Fishbein &
Ajzen, 1975, as cited in Lutz, 1991)

Hawkins WAZAME (2004) nfn2d7 VinuaRvesduFinaAe nedasziduunszuouns
yakuiregela ansunianaiin s uasaniiroidnlanfianuAmuseR It
10U v EmNEa FEnsTiyanadn J8n uasnssinedunniensern i

#au Schiffman usz Kanuk (2000) fildndntsdnsnzasninuanvesduiiinaliin
dudebignsodanavhiliTagnss Directly observable) MInUAALARSSgNLARS
senuEun LT aymienseia uenanii yirumRgTiAsRLadeaiungRnsm
nauamseanludmusine veafiiinn lidraathumginsmunsisdudisedies mauusi

Audnsine Wituyaasu medndrdunnaudiiusenluls nalssiiunnanmaud
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viiauusimuelede Adauudausdilunafliinuraninuaivisdu Sserand1nléin
viruaR Ae wualiuduiinanniziduuf (A leamed predisposition) fazudmeeanis
waAnssulun1eAiduseu (Favorable) w3 lsiduteu (Unfavorable) atinmsiniaue
(Consistently) AedmgnniAuAR (Attitude object) atwlnethamil Tnusnansnedueds
ArussTRRe Alrzneuiududuinund Wkselui

1) rAunAnedladmils (Attitude object) wauth mmﬁu‘i‘hnuﬁ'ﬂunnna
uuaRns1e Aieadesfunianata wu fu Ussinaasdubn mdud mnidng ne
Whuidrres mrlddud dssidutigmn u.ﬂ:dﬂﬁ-:ﬁﬁq-] sanilayans nslamon 1 de
viafine uszau e unrAneAduduafui st naziinsrsydainusdnedslaga
wilissmednatiamzianzasnddy iy Fasnmsiminunsvesdiiitnaflsenmaukl
Tnsdwiiiletie fazfesrzynrdudnesinedmilateidaau Welkiwsenisinug
(Schiffman & Kanuk, 2000)

2) vimundhuuahiuiiAsamnanFuug (Attitude are a leared predisposition)
Fomnumute maitiruaidudsiGng1s du Ammiranginsmnisedusens
Antuanszaumsaingdufeie 1eefiilng matedruenisnaanyanadu viems
Dnfudatamansne Foimuadnidsusnnsdod ersfiun i ufiamsdidusey
vinlhidureuredngRaladeuiiaTla

3) vinumRiIAIINANANE (Attitude have consistency) fnmauzdAtyBnurznag
wilresinunifiae miusenafessamgAnsmiugniensn Tuinazasteudvinunnves
qnnaﬂﬂnmﬂdﬂqﬂdﬂmua atinlsfinnu uﬁd*‘.ﬁ'ﬁuniq:ﬁqmﬂuﬁ"mmmmmﬂnﬁwmm
uiflildwnemandi szulduuulsoimuai il WewandilEnnuiadviannsoi
WAnnsavuuaemeinusilk (Schiffman & Kanuk, 2000)

4) vimusRBaTuawzanmNI7al (Attitude occur within a situation) neNaA
AnunTalAneT 1:#-&5115113&mwuﬂ'uﬁué’::mwmunnunmqnnnu#mﬂmaﬂnm
yans Tuscnunizollasnunasafiihenanssduliiatoaidenuaasesntonginemy
unethan iRl mnAnnuedR A du fiilhaeradentesoeuiinansamlszma
Py uwnufiazidentesonusuannlszmaseniunsimuesiusey Sweradisanan
prmasmsiianlszndnnldsneluntsquanmsn dufu Seenansnldin finundves

o * an
FuilnaiiuuaMamazuaniniuudssaomnisafunn s
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venivileananssis lsneufduduinuaiugs nmAnsiduaiuides
1mﬁnuni1ﬁﬁmwnmunquuznmﬁauﬁ sniludeninnsAneifufutiadudn
sine Auasenmimmirusiresiidinadoy

fladufifluasianniauninuag

mmardlsfamumessisunluunBamgAnsngudtnmiu mmian
dnladaiineinaunivesduilnalAFun st wlemanesmIuresinund (Attitude
formation) Aedssi197 seusuesdiFlne :anlufewminisine seuiufon JlaunAuds
ﬁ'nunﬁ'la-aﬁu?f.nm:qnﬁ’mmiunnunwm:i'mnwnmﬂumn?uu} (Learning process)
aesyaraanesiilrznandurne drehlid

1) enfnasnA0UAF (Family influence) areunFiuilutiaduidsdninasians
ndulsieresfiFlnmnniigaatranils desain annfuaseuafnividusanuumieus
unzilgnileanndnlunseunfoiiusifiend i liaoniusseuaiaiiananaseaunies
frialnassudnann Salandaulvgjufa Fausiveadndnaziiaoniadruadefimunnees
viauwdmamauldFunnlgnieun 2) EnEnmmmfmﬁ‘hulmeu (Peer-group influence)
9INIA4ETeY Katz uns Lazarsfeld (1995, as cited in Assael, 2004) uazBnua1e 134
Fanwin ngaiiteuaziianewadeninwasuulamisiuiauni uaznasndulateves
fuilnaldunndinindsfulsmennsesfuilnaiesetinaien

3) fayaunztlszaunisailuadn (Information and experience) FiayA112812#197
mudalszaunizallueansesfuilnafidusniiadevikndenaseirunanguitnaiisenn
Aukn Jeanmqufinisiuug (Learning theory) azidedn Uszaumsaiaziihudeiiimn
noAnssiluauiAnsenAAR 1A uanant Fayasine AELFTnAlAFUATUAA AvusAuAR
I#idudnaiu uaz 4) yadnam (Personality) yARndnmmusresduinrazdananiznusie
WauAR LA i ypRnn i wieanuduauseudaden Aefidanaseinuaies
Sutnaiifeaaud UAZATRUATAN Wadu iy uRify AR sz iinedulitu
seunnsuiaiv e ussluuntiuiaudendequnsaliviidsmuniige deiay
tmuzgusedulily Falunadifensnn WauaRRguilnadsegUnsaimiufiisdunan
UMLMITTI8IyARNNTNIB Y ARAITLLEY (Assael, 2004)

anitldnarauninediu asivldinimueiduiuiiadufiianudf ruetiniasiemy
dauszauislatesesduiinn delafimuiigualnaiiiausdiiadedudn vienraular



127

guilnafiiniluuolifiazifeniafuin ienmAuAniug muluan fafu nininnizmen
dqu'lmﬁqiﬂﬁﬂqwﬁﬁﬁmﬁumnﬁqnnqnfﬂﬂqmrﬂumtmmmn \Walazamzn
pilumsienrinand@nfiniduaiudui unsanduiluedidtng Weldfidtnadin
FruadiAdeRuAuaAnIniu Suscdauadenginsminisiasesdiiitnalaluiign

el uunAmiAEa LT AuARTS snamunautveentiflu 2 yuuemdn Ae uwaAn
seflszneu 3 Ursmrseainusi uasunIAredlrzneuiurreninunai (Assael, 2004,
Lutz, 1991) TailuazBunssielil

200 ! o

Tunqejesdilzzneu 3 1sznizaediruni (Tripartite view of attitude) iruaRaz
Urznevlldauesdilrsney 3 dlsznashoudu 1Aud eedsznaudmumanuiaudinle
(Cognition) e3ALlzzneuduaauiin (Affect) uazasdlsznaudunianssin (Conation)
Faiuaaluuaunnd 2.19 %mﬁ]r:muumimwfmwLi'ﬂ'h&m:wmﬂﬂuﬁq
pmderaniiyanaiiatiovdeilredngnasinuni (Atitude object) viu gii3lnadadnun
##u Colgate Ausotiesiufuyld dovesdilssnaudni 2 Fuansffniu somneid
mamsuAusmNAesunirufinluduanviesy (Positive or negative emotional
reactions) RilenqL 1y mfAnTuseusesfilnaienmaudi Colgate uas
avflsznaugaing Aumenssitasunnetia m*mi’»fkw‘iwqinnmh (Actual behavior)
ﬂqnnnnnﬁwﬁﬁnqmqﬁmﬁi&m wu fuitnasslassiaudiu Colgate (ludu

WHUNINT 2,19 UAMIULLAABIMNeeALsEnaLALAR 3 Usems

o

Y1 Lutz, R, J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspectives in consumer behavior (4th ed., pp. 317-339)
Englewood Cliffs, NJ: Prentice Hall, p. 319.
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Tasanmquesdiiszney 3 srnisveaiauaf esfsznau 3 Usznmrineduss
Wudqutlrzneufiuauusuiuaglunn inuadfinsTusesyana nenAe usasiauni
av#enrzneulureesdlsznausine s 3 dsvnrsiilussdufiunnvidetesuansneisy
venanil esAtlszneinis 3 szmsiingnandredu feiluuniflazaenndesssinanelyl
Wuimmadeiu ndnde defidlnailauianudnla uszarud@ndennausila lid
andludann sedeey Adensdnasauualibmginnmaenndesiunuilifon vy
winfuitnafianufariudinla itaidedmr@ufn Compaq snunsndeeunasTonf
Faamsidetnaiire@vanamuds fiilnafasiinduseunmauii Compaq uazanitlg
wualiineangAna vismanaislsdanrduiliduieaiu

Schiffman uaz Kanuk (2000) I#asursuusAsifuaiunquijesdlszney 3 tszns
veairuARlYin Faundnszneulidsesdlszney 3 Urznaz (quauniwi 2.20) suldud
1) svAUszneudIuA A9 19 (Cognitive component) Fonwd puFuaznriuf
reeuFinafiinanmeusurn szl sumsainsafudagene uaseyatnonsd
Wendesnnunsasineg 1esiilng Feamlszneumduiiumuide (Beliefs) Ao
1efuiilne

™ - - -
UHUNMWN 2.20 uamanweddLszney 3 Usenizeeainuam

ol
a7 Schiffman, L. G., & Kanuk, L. L. (2000). Consumer behavior (7th ed.). Upper
Saddle River, NJ: Prentice Hall, p. 203.
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2) svALszneuduanffin (Affective component) A ensunfuazauifnees
fualnaRiinedudn vienmAuslanndub ik Taodnsuzresenmnfuszacuding
Tnazeylugvesninlssduinduddimie bin duiduey seliduiidusey dubu uss
3) avAt/senaudun12nssna (Conation component) Af um'lﬁuﬂr}u'ﬂnnﬂ:umunﬁa
 woinsmuethiilmusenadesiiniauafaesnuies Jalunanimmana sflszney
grvieilazmangmnil awsidlads (Intention to buy) vesfiiFtnefuies Tanszihulidn
peflrznewis 3 safilrznevdaduilinaiilnn e Todiuiu

nqefesfilzzneuduoyeniiund

Lutz (1991) Wiaueds Tuntadminuniii uisdudalinnnsoinesdilzzneuees
FimuaRuuLwsenfusaniu 3 doussidnnglmquiesdiszney 3 Ussmevesinuni
iseannsiaviauaiitiu dundadeneitifuaiuiuamde Foagludourasnisin
FruaR (Affect) iResatinadipawiniu doussdlszneufumnudnle (Cognition) uazdou
w0amqAnsau (Conation) Fududnunlsvneumingn 2 Usznadundulisnunsodald 39
dnihidiednfinluntsiine Aniu uwoRnesdtlsznay 3 Usznasvesimunndshivnnzas
Wenweazinan dlunsfneiausd gelidhunradusyunninmlszgndidlumsia
seiuimuaRaesduitinalunininisunsanisaainldetrafilsz@ninmaamin

Farfu Lutz (1991) Sel¥suengeivel fadunsfsuusauunAndoi
avflrzneusanimuaidnlial feunsoiandssgnifdlunasiaiaundlandmae]
vAilszney 3 sznissesinuaRiidagiau Tae Lutz dedinuaRduasiifinsesdilssney
WAt (Unidimensionalist view of attitude) Af aALlsznaumIfuANTEN (Affect) flaz
unmﬁumtﬁunmufinimaw?ﬂ'bﬁuﬂu (Favorability or unfavorability) 1838uFInmsia
Aaladavids uanannil AdimsandedunssflszneuidnNiuesdlszneyll vy
wienayAlsznaduAraianUE A (Cognitive) sidupdiuide (Beliefs) uaziloy
avALlsznauKuMINgzM (Conation) aiiluaanasslatia (Intentions) uazwaAnss
(Behaviors) tantildinisusndalissdsznauduaaudeviiennnudnl (Cognition)
uazavAlsznauduA MRl TewTaAuwgAngsn (Conation) senly Tatvaniriduednsy
natfareuLsrudsseeAtlzneuts 3 daudelul ndnAe ssftlszneuduauide
(Belief) axifinTurisunniimiAuaR (Atitude) Intiumaialade (Intention) 3aifisdu

- - - ‘ - [
LQLUTY] uﬁ:ﬂqnnmmﬁmﬂ (Behavior) azifisuusiugaviie Fadusanievdsann
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manaiAuAR Tnuﬂmuﬂ’uﬁuﬂ’mmﬂnmmﬁ’nﬂumqwaﬁu (Causal flow) Inuazyvinli
anmedneplunmuduiudrzwinmmiude Fausi usswgRnzmdKetnadl
srAnEnmanniu inluiAnesdlszneudusenimainanoxiduunAnildFuns
penfuuazgmitllszynifldluenddudunimarnsieg uanune (Fishbein & Ajzen,
1975, as cited in Lutz, 1991) {qunumn# 2.21)

WHUMAT 221 WaMUULSIReNBITeYTAUARULLB Az NeLIAYY

ﬁlu"l: Lutz, R, J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspeclives in consumer behavior (4th ed., pp. 317-339)
Englewood Cliffs, NJ: Prentice Hall, p. 320.

Uz Assael (2004) FlAsdiedsesilszneusaninuafidi Hiffeesdlszney
Andui uisnsnuidFun R afeuLa A Whamauusiusanlsith 3
Fumeu Wur 1) Fuauideduaiunmausi (Brand belief) 2) Funrrlrzdiunmauin
(Brand evaluation) use 3) Supanailade (Intent to buy) (Qusn N 2.22) oy
3 tsvmai] uluesdtszneuiifumumdrAglunimnagninismanainetenn uay
nmimndnlateduneu 3 drrnimesnnfisinuaiettedesut denazilulsluniie
mMIrnnagminmmataliilsz@nin el

1. AdaifigadumsduA (Brand belief) waneds mdeiiyanaiineTngetie
Tnathanils Tnm:ﬁﬁ'nnm::n'Jum1nfm*1w.i’1htﬂmﬁunﬂiuﬁ1 (Cognitive/Thinking) #
fustnaldimvsnouasiiisdnenizane sesmmaudmiug Wanmeoudeiinuesiise
AsIATENAUAT (Product attributes) uazAmiszTumlues@udn (Product benefits) 19u
mmdﬂﬂr}u'?hnu"nmﬁ’uqmauﬂﬁiﬂﬁﬁﬁau AR POV TUUREANTT TrusR A
AnatlsrTemivenindnanie Arusanalunisdunsswe W e nmawtensls
A TeIRmsTRus A Trmfresdudsne musuideresduilned ezl

e ; ;
daudrAgyedniminnimmaiaszanrmi fiansifiaseuuszqauissssnnmdui
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vesmuaiunmAuAduisifiuetaei uenani ssdilrznoumsriigeiontunmnlszii
ardusrresduiinaliswsolszdiunmduiiFetedmeuussasinaueseandesiy
LY ERRES AT IR TR SERT oY

2. malsziiluna1AuAl (Brand Evaluation) wdsanfiduitnaifamudedua iy
ardududa TushAudaly Aezifnduanud@n (Affective component /Feeling) A 34
wineis Maszduanduklassmusesdidinn Iulususiimiudedufunndusii
aneusifuvauili (Multidimensional) tﬂwﬁmzmmﬁqﬁaqmﬂuﬂimzqmﬂﬂmﬁ
apsRuAAgLAINATLY winuATurwfnde arudniuesiunnlvdunmdusis
FuadiAAua (One-dimensional) Taun mlrzdiunmudnil azasnrodalFaannshy
n:uuu&quli::ﬂuﬁauq'mﬂ (Poor) lWlauflsrzaunninm@id (Excellent) uazanaam
1uﬂuﬁuu1"'|qn (Prefer least) 'thuﬁanq'nﬁu'-lﬂmﬂn#qn (Prefer most) Taun1nlsziiiu
ardudniu Mussnaneandeiesfunntui dnfu S ldinnlmduantui
firudrAtyetadsluniafiaviaund iesinnislszdunmauifedugudnand
dnAqyiigraesimuni Faufuuuonisiiazeyfiandusey vishidureusennaui
&u-] FatssBnanasenauislate (ntention to buy) ¥8sfiiFlnadu (Assael, 2004)

and - -
WHUNTINN 2.22 uARILLLSNABI8AsEnau Iill'l!‘ﬂﬁﬁﬂuﬁn

.1
Yu1: Assael, H. (2004). Consumer Behavior: A strategic approach. Boston, MA:
Houghton Mifflin, p. 216.
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otalafiA matszdiusmAudrilenaiinnRuunlsslumausazaomunent
fudtnmianstlszdiu v Wanun1rafilsdudinaenatszdiudn Diet Coke hutasan
fifidautlszneusesanaiBu widnlusounizafilediAinaenauszdiudn Diet Coke
dovAuarmsadunsaBnszuliidul Selundniu iessanusensdiu yaRnnm neu
#1984 Uszauntenlluedn uazaninznemeniwesdiinafisnatu AdeinlWataed
malrsduanaudedufuuanseiuseniluusazyane (Hawkins et al., 2004)

3. AaAalade (Intent to buy) vuidhduned 3 seannfinimund Jadulddu
wqjinsz (Behavioral dimension) Suviiuauiiy wualtisimarusielade (Intent to buy)
veduiine FomeinanussistaiiiududoudAyrenini W Wismnnagninnedou
nmarauetneds TMIRAIASILIINNAINEEINTIAEN AR LEIUNANNINTIARA
idnandusndos Tawn vasyfus eulusidensfuk WeRanrundndanlzney
h#ﬂuniawqﬁmnwﬂumﬁﬂhmm#qn athalsfid inmanannenaliqaqaladur
'l.umm::ﬁu'lﬁr‘g’uﬁnntﬁnﬂqinﬂumﬂiﬁﬁuﬂ Tnulsidnudesrussdlrznsures
aruideriens@udn wleninlsdunsduiusedsla vinnagnilunsgslafiidtnmiu
fivanaunifismenaznsr Il asn sodRulaTaAuA IR 1y n1edn
nunmaanmaudn silaninduslimesimslunsuandedudn duu (Assael, 2004)

wuiAnaTy Solomon (2007) A1AnsafeAlszneuiEnaresiruAR1 luumane
[FEafudn MadinseairusRil 3 goufiiades Ae 1) A2ufAr39118 (Cognitive/
Knowing) Faifttawufumanids (Belief) E1TnmilkeRine 2) A7ufiin (AffectFeeling)
Fomneie Aaiiguitnaidnsedslafavilereuin uas 3) wgRinasu (Behavior/Doing) Ae
powsslavesfuilnafiazasiienssinnisislafanilsinenndesiunonFaniilsed g
Tnenks 3 dquilazilmuduiudaiuuasiu uiszunnsnafumuss Auusnsyfuresdiiding
(Consumer's level of motivation) Aiifedssne seus Iatanzaesinelanmmauiziu
Fuseninuad (Hierarchies of effects) a3 luuy Fasioluil {quuumni"'n 2.26)

1) ﬁﬂﬁ'u;hnqﬂ?ﬂufuuuﬁpu (Standard learning hierarchy) An sviufuves
vinusRAgadesiunsztauntssadulalunluiaesnszinunsufiiom (Problem-solving
process) 4q1¥nuni‘l.uu.u-:ﬁnﬁﬁzaﬁn{uﬂnm:nJ::maiuHamqi‘mmﬂuin Tniuneuyes
rivfunaeufiussFusuanmm il aiaunaudeiiainauandnle
(Cognition) AR 1ARIwilrau ﬂﬂﬁ'ﬁmﬁmﬂmmuﬁn (Affect) RuafuRMRUTANLFS
ﬁ'u‘; unziimthung@nzsu (Behavior) e udunougaing Saszdudusesirunainuodes
funszuaunaindulai q'.l.ﬁhm:ﬁm-mu“{mﬁuqq (Highly involved) fMunszuaunAg
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indularasnuies M ldAaunnszfulunsAumdeyasine Anuadesdudiuaumnn uay

aziinsAnfisrsndaiminFuuifeusa@ensin etnszinssfaeuney e lilAus

mendulaidumnduss ussdanginsmiasnitlgaududideniigmiues

(Solomon, 2007)
WHUMNT 223 usmuULAReIzALTUTe T ANAR 3 quuy
Standard Leaming Hierarchy:
|
Low-Involvement Hierarchy:
Comen C et >
Experiential Hierarchy:

Based on
Cognitive
information
processing

Attitude
Based on
Behavioral
leaming
process

Attitude

Based on

Hedonic
consumption

#u’t: Solomon, M. R. (2007). Consumer behavior: Buying, having, and being (7th ed.).

Upper Saddle River, NJ: Prentice Hall, p. 238.

- o oy ) ) -
2) AALENAIMNLINUAT (Low-involvement hierarchy) 1¢1.nr.l'ﬁ'n~lﬁ'unﬁmun'1:r

IR AUARTIReRUANTITAIABITUAY (Low involvement) 19y mﬁ‘ﬂiuﬁﬂqlﬁnn
wlnaibifipanudrdny sedusafuilnaliuseunmauiasniufiv tu a1ns
dnd vienszdnse MlMgUInAT Ausensziulunt s deysUsznaumsdadula vienis

- -l - = - ' a |
Urziiumnadniifiiedusuasiininiug sdifouisute sealiirunalid

A Arninlunae i usrislisnnmminneuniiussmninsFegad

" - -J - x - 4
UszAnEnmandan atnalafid MausRmistuscsiinaseauiarudtlalunaiende

Auslunfaselumamouinsdeulinaannginss (Behavioral leaming) (Assael,

y e o e
2004) nnade friFlnaszadananude (Cognition) eafumsAusTassana
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neeietetu uariieyadusnia (Limited information) huguduusn andufiidlnafiaziin
wqAnaa (Behavior) ludnenussasnismeuauasedad (Stimulus response) Aidlnfu
ugnazindulade Wu medmasuRndu wlemsdanansmsaisiunisnsneludm ue
vufigatadndumnlszdiuauiin (Affect) uafunm@udn wisani AThlszaunasal
arsannisHemiluduneugaing Fuduuodaiinuaiand n‘;m-mnmnum:ﬂuufmq
woAnssniuies (Solomon, 2007)

3) AAusuRAnTusINszauNITal (Experiential Hierarchy) wanuda Viruaily
sviufudalrzaunisal %ztﬁn#uﬂnmrﬂﬁu‘ﬁnnth:tﬂunn'[nu'l‘lmmrﬂnmufiﬂum:
nevsueRaRaiFne deumaeiadusonitanels uasnginzunzdndulaialuiign
nfafe fidtneensziiunnduslaemsumiumain (affect) Amuesiiegidusuduusn
ﬂn&mil‘mﬁnmwﬁthﬁﬂ:ﬁmﬂuﬂqinrm (Behavior) nnAulaTamufinuesld
Uszdinlmann wazndsanmdevieWaududa Sufniumasdarnadnla (Cognition)
xﬂmﬁuqmnuﬁimmmi’nﬂm:imnﬂauﬁﬂ&u'] Lﬂu'i‘unauqnﬁ'm (Assael, 2004) Falu
wurnil imuedzesduFinainar iR Avinsuandsiiigeuanszulaunsesied
armafrrufAninndrdrumaus Wy n1sesnuuLLssAeT nstumn wiedeidusres
A3 RuA" 1usu (Solomon, 2007)

Tudrdudald aznfrrtuuudissssssinuai ugluuusneg Fudunrmenely

- - I - A - L] - L :‘ * IJ - -
nreiuennfissusesinusfizesdiiinaetruiiudrduiuneu reunsninlignindie

ﬂqinmm:ﬂﬂﬂuﬁqn

Assael (2004) ’I.ﬁnui'wﬁauuui*mﬂﬁ'ﬂunii‘:'tﬁnﬂnqmnmﬁumuﬂ::mf
(Multiattribute model) ¥41 nisriafsssimuaiiesidneuzmiloutunmnismnanuide
siennAuArasdiitlnn Fadunnasiifualnamenenimiamnouacdne s seamm
Audniu Wanupmudenmussiifisenmauti (Atributes) unzanitlslum] Benefits)
soenmAuA lanmRudvik Taouitsiaesiandnniliflunisesuindn vruadiiatuan
ArudesasiiiinaiitidesnauiRuscamlrlsnirewmnausn nninunisienmauii
{nei39u (Overall brand evaluation, Ao) 1=Lﬁn§uﬂnunﬂmmm:ﬂﬁuiuqmﬂuﬁinhﬂ
189A7ARUAN (Evaluation of product attribute, e/) un:m’mLinﬂﬁuitnnﬁﬁunﬂiuﬁﬂﬁ'w]
(Brand belief, b) FamnmuiuuszdaaliiuilnaiirunaniAsenmRuATamy fa
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ilugfurasmmislada (Intention to buy, 8 usziadungAnsmumsTeliluiige
(Behavior, B) (Auuunnil 2.24)

UHUNIA 2.24 UAMULLARBSTAUARTAAINANANTRMAETENT2

Evaluation of product
attributes (ei)
Overall brand Intention to buy Bahavior (B)
_evaluations (Ao) (8l
Brand belief (bi)

ﬁm : Adapted from Assael, H. (2004). Consumer Behavior: A strategic approach.
Boston, MA: Houghton Mifflin, p. 225.

TntuuudnneinunRTI AR N ALsHTANAILUsEnsil avidlatenialhinnizaane
anstinrsifiqauiuazqrusenrduiesmuies WenFuudsuiunmaudes
Auteiu MM ndinmsfnalszdumna@ensssnmdui lugusuand Aoy
fineq Fainmeasmazannsofun ARG AReIN s nTige luAuAsz M
fu e W Wlunsfesmmenisaaifuitnaul unsdelffannAntmnisdese
(Fishbein, 1963)

; + tould

Assael (2004) neiadn nsiigAlnaiimuART AR RUALRTRLAY Fliens
yurengAnssunsTensdudidul resfulnalFedawindnanelumungulinunan
{iranAnmTAEna N2 (Multiatiribute model) 3e AT AT IWENBRRILIMGHTR
annIneRuEAmNdTuTTE I TRUARLS s Ansnsre s Tn A B nuilmauiiaa

qnﬁmuﬂuﬁﬂmn%u iaﬁiﬂﬂquﬁmmnﬁﬁnu'l'lmqnﬁ (Theory of reasoned action) a1y
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nqufieduiedn mm#ﬂﬁmw}uﬂnn&u WusssnaninuaRRTRangANTIN (Attitude
toward behavior) WieviAunaRsanrlavien14Ru snnndnfiazunasnanininives
HuilnasiansBuAn (Attitude toward brand) ;ﬂmutjwﬁmLiuﬁﬂﬂng'luuuuiﬂnﬂﬁnuni
HiRnvnauauRvatEszm2 TanlunquinimesintasWvmusil azdedmodnsmuns
0 vlennidlnadussine aniundisuitanela (Satisfaction) TesiFnmannndanasi
ﬁuﬁnnﬂinuniﬂiﬂanniluﬁﬂﬁuq windu 1 WAt aexiiaunAnAReRALAN
Prada unwinla ulimnﬁu?hnﬂﬁ'uunin%nuhmﬁnnﬂiuﬁw Prada (iessnmmigs
nimmaudau guilnafeclbiiinginrminisTensidudniung

uenani Ajzen WAz Fishbein (1980) t‘fa'lﬁnd'wﬁmjﬂi’uﬂ&1ﬁminﬂ1¢uudﬁa
snmdsdninaneiruaRvasdilnaninensduiili TufAe annasnyaaaseudng
\u AreuAFs neuieu wienguavEnaduludensiiFundd urringunndian (Normative
beliefs) Fufluaramimaudsssypanduniserganssibuiltnatiateduuiuetn g
uungalafasin i inasesimsmmdeidusuuein weanufeinimeangs
ypasseuinsludiauiun vledunesifisinasen induyarating1ounii iavinwase
AR laTeresnuies uABIRLT Schiffman uns Kanuk (2000) Wesiunufmgquinag
nasinlasunuaiiianinanyarnseuindaun dugnuiialadulunieie Wiindu
arwisaladeTu (queunndi 2.25) wu dudlnanusilienailnanudesnisTesonud BMW Al
mum lusnuzidsaiunreuafsesandulidiudaniunindenianiil Iaudninaann
areumasangnaferain Wi lnadusesfiasianmamAniuresruluaseus ezl
AamgAnsnunasTedudnfimussfeenisfidluld dusu

Tnelunguinasnssialaulunueit azinasiarsandetiadtifindndunsueniy
anngudneds (Subjective norms) RELFInABATe Tearunzadsdninaserinuni sz
naAnsnmtemuslainresfiitnall ussduiunquifauazoinnemginssses
guatnalFednawingnunniu Seusmingunsdepuiiazssdvisnasiainuniaesiiilnaesil
agjkaniu 2 plunude 1) g lnaButeianisisninlsToul (Wishes) 1anguiie
winntenATa uaS 2) N1571useqala (Motivation) 1esdiAnatinoinenadeamileufuusmia
1ﬂuﬂﬁ1ﬁun§u Vil n5A4ta83 Wilson, Matthews, ua Harvey (1975, as cited in Assael,
2004) wuin ﬁ'ﬂun‘iliamnﬁan‘l&nniuﬁnﬁﬂmm{uﬁuﬂnﬁm’i‘l.mqinnumﬂﬂ?q
nnndninuaRseARUATREBL ALY 39e1ana 9189 ngeininssinlaaldvinue
AnIOuIEAAI AT mu'lﬂﬁaﬂqinrmmﬁﬂmﬁu‘ﬁnn‘lﬂiatiﬂqu:iut'nmnnfh

--l - - - - ¥
noejide lwiruaRdenmBuAfisietraien
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WHUMNTA 2.25 usmuuLsnemaenmesinlagldingus

Bellefs that the

behavior leads to

certain outcomes i
Attitude toward
The behavior

fun: Schiffman, L. G., & Kariuk, L. L. (2000). Consumer behavior (th ed.). Upper
Saddle River, NJ: Prentice Hall, p. 207.

unsfnmuuaAndesnsiuf uszuuAndesiaund fouudausiiunisAneiite
efuBuazmMaRzLfgAnIm uaznszuaunaiaRlaTave LA naedy Fededu
;'muqnﬁw#r;uﬂnM:I.Eannr.:ﬁﬁwqinmvhqq i masnduladentenmdudlanm
Auwids il Tunrzuaunsindulatssesiifin tadonilsfiiiaudAyetnadade
nrzusumMsRINanfAe mnuiuRuresduFinAntseyrimAudn wienmRussne e
dlusariawuang@ins u.ﬂ:nr:mum:ﬁ'nﬂu'hénaaﬁu?rhn'l.ﬁ'ﬁ;ﬂuuu#unmiwﬁ'u‘lﬂ
ol ReilmnndiluatnsisiiasdesAnmdsnsuaunisindulsiesesfiAlng s
waRndesrufeiuresfiilng Wedosldiamsndrlsfanginsmimstesesduilng

Watearudauauysafioty
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nerurumssnavladauazanuiisaiuresuiinn

u.mimﬁ'mﬁ'unr:u*mn*ari'nﬁu'tﬁ‘a:a-:éu‘ihnﬂutﬂuumﬁnﬁﬂﬁru#ﬁnmmmn
Faammrudalaetednts idesnnszuuneindulasesduitnmivdunszuaunsial
arwiudeu trznevfouaminefureuniniguiinmasinmeinaulsisdudn e
dnfnAnredalaethanils ﬁuimdﬁmmmﬂnﬁaﬂrum (Need arousal), MIAUNIUAT
Ussanauadieyn (Consumer information processing), Masziiiunaiden (Brand
evaluation) lauflsiunnnsmunasiindulade (Purchase) uananil fuilnadeiiuun it
animnlrmiulszaunisaiudnisde WenmsdRusuas Fnsiimldddulsdensly
(Postpurchase evaluation) anfag TnuusannnsEiuAInaE s dRARDLALDY
(Feedback) nﬁ'uwﬁﬁ’ummmﬁnﬁaﬁruuﬂwﬂﬂnn;'wﬁq (Assael, 2004)

Taminiuda neounisindulsfesesdiiineasiinnuadudideu Janrzuouns
Fansaiiszimuisiadlegianafanduaiufuduiniul wenrsnintemudAgees
Ausiiiiemues iy dududdidnmun, Tasiedesiusmdssunsldo
#1417 (Performance risks) 1914 81 wiesneu, ihudusfilacdudenlusies iy dukn
matulad, Thduiineusussanadenimisiuetmniiudrdry veduiusi
Hundestunisuamisani simiresf i (Ego) iy Wiasusame uaziAtasdnens iy

uenanni] deililadtaug EnfideaWithAlnaiinssununsiaduladaiian
Judieu 1 1A 1INeIAEY (Adequate time) TunsAuvn Wisuidiey uszilszanadeys
sine vienail Feyaiimeuiien (Adequate information) Adniusesldisznauninlsziiy
ndenAn 20 arwswrznluniszzuandeyaveguFina (Consumer's ability to
process information) 19#at ¥4l AusneBLudasduneuntelunTzIauNsFaRle
veaffiAtnA ARl (quennil 2.26) (Assael, 2004)

=l - e -
WHUNMT 2,26 USMULLSIARINITLINN IRl s TesReiATnA

Need Consumer Brand Postpurchase
Information
Arousal evaluation Purchase evaluation
processing
Feedback

)
U1 Assael, H. (2004). Consumer Behavior: A strategic approach. Boston, MA:
Houghton Mifflin, p. 31.
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;'uu:mmnmmﬁrﬁnaulﬂauuunﬁu{ﬂauuﬂQu?hn (Complex decision
making) fifte Fusszinindetigmuazarudesnis (Need arousal) Fuuanmsifidtnn
ArzinTNAINUANANTENINANuNTnlilaqIiu (Current situation) 389AULEY UAS
dhwanuisoun (Desired goal) i AnudesmsdEnaAunsissudandnfiduey
luilaqiiu edesmndedfiilalndinndundadin ki Femsunnsetiesfiasih
uﬂnfnﬂunrzﬁu'lﬁu?hmﬁmqinmﬂ]’niu iHeneLAuBIANABINI TR
Taufinmemszindemukeinasi astasimuannalelenffiainausmananaug
sreq slfeimundsiens@usrsesiiinadan Tausnilrlimfkesnsunsinunise
arduifandudeientednenmmdningmesduiinn “‘iﬁﬁnunﬁ-ﬁupu#ﬁu?mn
finanrAuAsne feunesiaimsfuwusslszinsnadeys

oik Arkenasresdiiilnaeadisduldisanfadinislu W szsunisally
eAnveduFlna (Consumer's past experiences) itafuAuAuAzIFN? vionmAukn
AN yaRndnenizeevguiFing (Consumer characteristics) 1iu fnsnusmalszaing
pluuumeaniiudin yadnnm viesold Wudiu uszusgelevesguina (Consumer
motives) Tetaruianirsasduilnadiauuansdiraiuaniasiiaqiusesmiessnniinla
uregslarnsdidinafiazusmeandawninesusiae ieneuauesntFeannsemuiesd
avBadiunanTuind uananni AFeanisaesfuilnaffierafimandadiniouen
viu Bnswasndeuanden (Environmental influences) 877 Smussrinlszingl szAudunag
famAu Yrrauanden wieanmnflunisiedudn dudu usfafmanismata
(Marketing stimuli) 1% nsgalssnn, nadanaviuRuAtluiu viteldtuAuusin
rAAdafR NI Wi (Assael, 2004)

luduiines msAuMIuazUsznaaRATaYyA (Consumer information processing) e
fuatnagnnszusndadr Wnsninfennmdesmesesmusiuda lufusely fiidlnafas
vnaAudeyaainuvsdaynsie fandayaiigustnaileg i uaslsvaunisallu
aﬁn'ﬂqnu’iununuaﬂmﬂ'lur:uum'mmﬂiq (Memory) 184muLeq TautansAuvdiays
Fudnanunsedeyanmeuen Wellfinamushilaneunisindulade Famzkunndeys
diriAnreduatnail sinscfsdusiefiatnatimnnfuaiuitduiiiug smdufi
wiefinimuisstiradeysifuarduiiifeanindente ussamaudmia@eaniine
fHaronbinreunqu ﬂuﬁamrﬁ‘.ﬁﬁﬂaqnﬂnmdqiﬂqnﬂwqq Al sdnudaiudesad
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mussileguazrzaumeniidnsesmues :aulfennndasniniiuatusiulalifunis
Fndulalunndendedudndon (Assael, 2004)

Fuitem nssziduns@us’ (Brand evaluation) v nfduitnaléfudeys
AefuAuindednifennfemeuds lufumeui] fatnafiasiamnlzdu
madensine essmmadenfisurmanuauessmuieins ussafuauitanels
Wiumuesligega Talunnlziunmfui et fi3lnaealivinlums
Urziufumnsreiul Buegiuauseiniuszssiunmifiuiuresdiding wu s
Feannmdumiriinisldeme n@udl (Utiitarian needs) dqﬁu‘ihnﬁa:ﬂ::u’iunn
fuslaumsRansuntignunaiRusslsslenldaessneg sesdubnidorinisiidens
sanduies i Aunuu vifeaalzendn Wi winindiuilnakesnisiaziy
Wpamdieannmmadueminiaugiin (Hedonic needs) Wu nsTedusmanundiil
Foduaduifdnuazsenivainprsiuludnn fudlhaiinasinnnlsdunnaui
faueruniaraffnuanninmnlzziiudnvauaiesedraufe

AAusenfiAe -ﬁtunqinmmrﬁhiuidn (Purchase) WiefiTnaianinlendiy
madeniidesnslifuufeuudn fidtnafiasfnadingduacuiilada (intention to buy)
sunssfainlgngAngsan FAelAluiign Taunszaunsriewd duilneazifiangnssunis
fe fuilnasznssinmnneethsdsihusfesilaienrlugngAnsunisie (instrumental
actions) 1u maRenFudAidnnie nadumaluienidndiming viewlusnms
Ranrntaain1sdasstu i

atinlsfimu ansilifsdouetaitidnndaenshilinomfilatewmn iy
madiangAnsninistesdeld unznaeluidunginesidun nauny v nadeumsde
aanly ydamadndulelide (Delay purchase or not to buy) huﬂﬁuﬂﬁﬂﬁﬁu’iﬁm
v\'niu‘htﬂnum:ﬁniu"tdﬂuﬁwﬁm ferndlesnainiiaduuanmlsznmg @ litoan
Feswalumnjumbitunisiadule, Teuiddhidureuntrludedus, hideens
wAgwihfuA @k Wy A mFEmedann (Social risk) Ae msiiyans
wndenilviaunan biAnentzdadulsTeduAsetnsrasmies, Annaduaiaaiy
nmdneofreInues (Ego risk) At AMNRMATIAUIBIeRasindulsdanan sudelifia
unidusenmaneniuszriuimuresiaes uazaudsadsaiuldninmns
¥iumesRufi (Performance risk) Jufluaruifaandn Aukiizesnazbifsz@ninm
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maWenlimaitaanssl¥ venanni deenadunmsfiidlnakesnsusamndeys
Wudnlniu sitedadnmansesdudensazanas uasiiduiriulmifilsaninm
Andneanulunamdnlusunan ludu (Assael, 2004)

uscfuneugain vide funisssiilundanisde (Postpurchase evaluation) Assael
(2004) neadn dlediAtnaliFeRusFuutesuda fatnafasinmnlsvdiudsananm
NINNUTEN iuﬁwhu?nﬂ&w] PENInausIRsURsANNAsIN TIs M AR
awitanelaliidelsl SandiaTnaftnelafunrdudaiidendeun fuilnafiaziin
FrunAnAsenm AL ueziluniiiasnduhennAudiudnlusuian luniense
s winduAniulisnnsoneususimudenis uazefeanaiovela Wirudatnalk
atinaiimandaly fualnaffasiaunin Lifdenmdudiug uezarbidefusniugnly
auran ilesvniszaunisninadnufanninitnadufasdutiadedrAgluniun
wualineiadulsdeduseesfiiinalusuanunndinisduuiamausanmeiinm
wiieyaifitetAng

uananil undndinussmmuisienafsdulivdinsdadusife nadinaan
Fausiamakumin (Cognitive dissonance) Famei Avw@naswiuamiedin
anImu1 (Psychological tension) iaarnuiaReuuAnlandan I adudn (Postpurchase
doubt) ﬁﬁu‘ihn'lﬁﬁméimnm:ﬁ'nﬁu'l.ﬁaiuﬁﬂﬂmnﬁwmn Tauntazanuiinenndes
i sinazifistulunszuaumsiaduladeiiadndny uazdiialnafeminnindennaden
AfmnlndiFusiuann Tasienzetneis deduslnanssmingn Audriimdbiliinnag
@enfanfunduildnsasiiasiiduendnsaiuesinsouisnninfusfidenTen
(Assael, 2004)

Wedlnadessdgiunnzarulisenndesdangnn fidtnaeziiuunthiluns
ATTIYNETIANT AennsnzAINENeY 1y mmmammwmﬁm-munnnnuiﬂa'ﬁw
i':uﬁuﬂhﬁqm:i’uﬁu'ln#tﬁﬁwh1ﬂun'\:ﬁniu'hﬁqnlﬁmuﬁm NERRMAUARN AN
AeduA LA RenTesmauny, mnjins (Deny) wietimilau (Distort) Fayasina Al
nﬁ'unqunﬂrﬁniu'l!ia#l.ﬁﬁ'uru ureznedayaimiuayuniindularesnueun 1.
unsiefeyafaAqiastoumivsypindadulasesidtnaliAe umnnse sesnmausim
fuilnaidends TnsdiFlnasinduu iimas Wannuaulase umamardnndhiie
wiansieRuAn ieil MieRuAmasiulalunsindulalifumuies (. Belch & M. Belch,
2007)
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4:1141‘11&:1'&1&1mmmnr‘immmnnm*mi'nuﬁqmqi'ﬂumwin#tﬁniuﬁ'u
fAtnamfeanniiAFnduladenmausresmluda IFiuiu Fedgmesne Aieluil 1)
mrlWeyafufunmAudiuitnadendeluifuda usznisWAuusiuifudtnaly
maquativeinedudniur dounedelaumninsie 2) meldinsfulssiugnnmaui
uifdlna Weaanonliiilaluardudrensdidtnan 3) madaliilmnineins
iy uazmdmuangnAiuiindsnniiguitnalA anmAusmig Wuda 4) nslawon
fenunmuazrzdninwessdudn iesenidtaenuiulalunifiatnadlAiadula
FendannAuirfigniadigauds uss 5) Medalifinsinmusziuauitonelaes
fialnaatiasiaiiles vt Aiesfemnudfndufunzaanan sl lunsdudaliun
fuilnmiuies (Assael, 2004)

lwinussiAa i Peter un¥ Oison (2005) Weiureflanszuauntssmduladeres
fuatnal¥an Wunszinumsittidinanssinisiadulalunis@aniiasimginssla
noAnrauidadelurqidedivany ussaflailguimusnsnintulbetsdige Aafu
nezaumsinaularesfiilnadadldnmusiisslgidiwng (Goakoriented) uaxiiu
nezuaunzufilatigmn (Problem-solving process) 189MULEY 1«nr:mum:ﬁ«1nﬁw‘fu1=
Urznevlrunszusummianaadimuendn (Cognitive), nTzurumMmIAueTunl
n-ﬂufiln (Affective) hu'lﬁqmmﬂmaﬂn#mqinrmﬁw] (Behavioral actions) ﬁ'ﬂﬁ
aumnutnsziaunsdndulasesdidinaeentii 5 funeusiuiu Wur 1) fusssmnin
flatlgyu? (Problem solving stage) Faiiuameanasdanine AdTnATie N TOwTey
o4 e 2) Fudummaadenlunisudiiom (Searching for alternative solutions) L
FEmmfuinafudeymienlrumeesdusiiiinomseani faunmyeauuanuaou
Foyafumudn viewinewme dudu 3) furlsuiduntuden (Evaluation of altematives)
Ag ;'u‘ﬂQu?inM:ﬁﬁnwﬂmﬁuﬂ%ﬁamiw] fitey unzdpidlnaffazinnndenmadent
AussmnzauiumueRnnTign deufiazaAniunasluduf 4) viedunnianganssunis
FoduAvTarFnlinsduidridumeFeniiaian Feusiniigitnalide
uarldRuAniterininiun ufs fersesiimnlriufudierininiur Snafinduns
snduladenniadenlumsufiioanigniesudaiieliluiugainu viedud 5) Aefuns
Vsaiundanisae (Postpurchase use and reevaluation of chosen alternative) yhued
(Peter & Olson, 2005)

naminvagladn n:zmum:ﬁ’niu'lﬂﬂmrju'f'inm:ﬂﬁﬂﬁuﬁnﬁuaﬁqiu 5
fiuTukaui pi’auﬁ%umrmmﬁ'ﬂﬁqﬂrum'tﬂwﬁqi’ummmu‘.miuﬁwﬁ'qmriniluh
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e etalafid lunsdndulsdedusunalssom fiidtnafliddusesiunssuouns
dndulsTenrufiouts 5 Fumeuisiilingal Tasawiznsinfiiladedudniiiam
Auaium (Low involvement) FefiFlnaag i idmsznindanaudrAyresdubniderinag
i ianin il lunszuoumsindulstesesdudinaiinsiudduduneusetng
senlyl e lanunmndnduladslhetniazmanuazmndalu (Assael, 2004)
Iunszuoumsiaduladeludnensionadunéd Dumadaduladeniidneos
HugLilde (Habit) 3eedi3na Fedidtnaaziinasdedusniuin (Repetiive behavior)
uszaziinfaneusiiulunssusumsdadulsissesdidtnaeenluvisiu 2 fumeu As 1)
%uumamimgn (Information seeking) uaz 2) ;'uﬂt:lﬂummﬁan (Evaluation of
alternative choices) IatazinAeifitsduntsnssmindsiioun FunqAnssunisledudn uas
malszfiusandanisTanini (Assael, 2004)
1:Lﬂu'hlifhﬂni’uuﬂq#ﬁﬁ‘n‘hnﬁ1ﬁ'ruuian'wLﬂi’ﬂuuﬂmnnmumrﬁnﬁuldaﬁia
sefuANAEIRY (Involvement) TediATnaTidieRuAusniniesine Tauszdumn
Aururesdiidtnafiisedusiu anduieduddn lunmvrundneusssmaingsu
nsternsfiidlng lkasiumsfufRadmamanainsine nsuscandeys soulus
mrﬁaﬁaimﬁnuﬁiun:mnﬂ'n‘wuﬂmmﬁ‘ﬂunﬁ#ﬁﬁmqinmlmﬂaiuﬁwun:nn
fufn Tuflanszuaunnsdindulsde A ilemanfvofuiiumumitdnAgyaluns
fusmgAnsmdiidtnauil fuilmandrAniasdesdnmuardnufuuoAauamuides
pnmiAuniuresfii3tna (Consumer involvement) e Wifimpaudmanudnlaifiuaiy

'ﬂqinmlmrﬁnau'lﬁﬂmguﬁnn'lﬁmhanmﬁ-mqnudqumni‘;qiu

duniatadhat

Peter ua Olson (2005) 831#91 Av AL uTesdiFTnaRe Msfufresiiidlng
tﬂmﬁumwlhﬁm (Important) H?ﬂmmu"'mﬁmﬂ':wnnn (Personal relevance) A
(Object), mmmeal (Event), wFananasu (Activity) atialnatinavile ndnafe tﬂaﬁu’:‘hn
fufinAudniun Saudndny usuitodesiumues Aaxfieldan fratnaiiasdaiuiy
fufniug JemanRniusesfiiilnaidsedusvienmdubrasiifusa uidvaiuszdy
A1 (Low involvement) wianmasidiinalinuaulauszarudrAyiedudluszium
Inelifineiuifemudusfazifistuannindendedufanmin uszAudniufiaz i

-] - - o u - - ¥
pInEMUfUeTNaia I iRnuazAtiourenguau vinWiduilnauacandeyatnaais
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sineq iierszneunteiadulaties WauilaaruieaniszAige (High involvement) 34
wanpih meitfiatnalfanudAguaralafuRuslussdugs Wedefugfaaanuded
pmazdndusnnisinduladentedusniiy wn saaluBerdfnn Ausndu dao
Aeniuduenmnimni@nuazirilonsesnguauludandndan (Schiffman & Kanuk,
2000) InuaranAtaiuifiesflaziuussiufideliAanszuaumadruandn Aufan
uasnginsruaesdidinaliifulmunasindulefiintu wu fudtnafilmmaniiuaiugs
fuRusszumniesdrog) fuitnafiazWaarlunaskumdeysifuofuduki enadaunas
wanefminemane siesndeyainunfuRufsesnmdukisne fuda Wedszney
nrsuumadaduladnmndendennduinla dusu

ot Rl Rufeesdiilnaiuaziismuludasna vielenalalena
witawindu (Certain occasion) TatAgiATnAe L lA¥AnAuauiLAuA- 1A etheseides
wiiazihduiitaud Ay fuduithanndann mezdlesomunirolyfeuad
arudfieafunnaui uszaoffniAuiuiuudeesdi3inafesamisunsaundy
guttnaaznzzmindenanndiesmsfuaiug Snlusfesielyl (Peter & Oison, 2005)

Assael (2004) nnn szAuA AL ETNA v 2z
fuilnalimudrAryuasauladefudnvizeninawiazeatindinnlsuiiels Tnussiu
aranfsaRutiszunnsneilmsauuandis vz iaaesusiazy A 1y 1yAReT
Fasnamiseniimiedenu ussaulagpfnenimeuentesmues arsflmafieaiuiy
AublsmmideduszirteswsiimeginimibilFmilspidnsaineuenyesmisann
Wufiay Ferzduanuivaiusesdiiineaziiamuandremdufusssausliaud
sxAugeiuegimanuaieiiadbunnsneid

uenanii Assael (2004) Wutislszinmassmauifinawuseniiy 2 Uszinmmdn
Vuri 1) Aoriigaviuemazanunsal (Situational Involvement) Fuiiluannaufiuavii
Fstuarnzluanunnfdmizianzas (Specific situation) Tuanunirallaanunisnd
wilawins ussasdndudumrionmn {Temporary) URS 2) A2 INIRE R NEEAMY
0777 (Enduring involvement) nénafe azifluauiiuauiiTinssetisaz0ns
snndranaieaRuifedesenzannsal vy nmefiduiinadiafudeyatinatran
Fumefiln winduitnadesmadrllifeAundeysifuafufuAriinuesdenidelu
sty fafeinduitnaiimmuifsaiuemzamunisalviniu wivndustnanuiiu i

m*muuhun:“muumrﬁumiaqﬂlhqq nagumedilla vﬁ:tﬂuﬁumiﬂqﬂiwmﬁ’
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Feanz iensusranmnuf uszmruiveuiugUildudousa fasdulédfuitnnd
AruifEaRuT Nz Amunniues

d7u Hawkins uazAnz (2004) THnenieanieaiulunsTesesdiitnn
(Purchase involvement) 1491 \huszAuesaaaittaiu viterauaulalungzuaunsie
ﬁqnnn{u‘lﬁmnﬁhﬂmw#_a»:mﬂumrﬁﬂrmﬂtianiammzni:&m (Particular
purchase) Kufu mmiAtaulumAstsidnsniuanudsoiuiliAntuisdann
(Temporary state) ¥eayAAn uszazldfuaninaainmsihljdmiufiurzwitnyana
(Individual), Ru#n (Product), uazAnmNIXIReRNTLNA20] (Situational characteristics) Wi
mwﬁmﬂ’ulumﬂaiuﬁﬂmQu?'inmzﬁmwunnrhw\nm'\mﬁmﬁudﬂﬁuﬁw
(Product involvement) a848LizInA AidneundunmisniuiiinTustinesieies
U (Enduring invaivement) FediAlnaesilmnuifuaiuethanndenmuslann
Aud il 1y Starbucks WieRuAnszimlaussimvile Wy naud wilususiAuaiy
fAtnafiannnilimnisofulussdusdenisiafusniug luusesafild Jeerain
iipanaanmnsinasensi@udn (Brand loyalty) viaAa unaRMIIFIIAT (Time
pressure) ihufu Wuisaiinands fialnafeniimanduaiusuduii uidl
svfuAALIRUsan s T8 usEALge FroraumnzFesnniiudetniialunndands
Aus iy pavau viatRersxudasdahe W

Assael (2004) AfslHeRi A uRURUSszwiansTUTUMeAnAulsTo e
fuilnauazszduaminavureafuiinalidn sziumn Aunwuazudiowun
nrsunsiadulatesesiidTnaliipluuussduneuiiunnsinsfusenty wilidueyiy
swAupAaTRGLAATHen T aRWAY Tat Assael (2004) Iutinlzzinnaesns
Andulstevesfiilnaseniugiuunsine TaeldRAlunsuioisdy 2 Fu Ae Auveuios
saamsAnduls Jaaztlrznevlan (1) szAunaadula (Decision Making) winuANi
msgnaldnsmnunmuaAnlunsundeystitoss sllfannlavdiv
madansiae Aifudetududediilnailaaufieinas uaz (2) szdtaanisindulaiil
dnwauzdufify (Habit) wuuth madinaReRanszImunsimauladen silelifeis
188 wisziangAnssunsTedudniinuesiianduseuiieianelaeguds sudisunain
tlszaunsnilueAnAuauAmniug it thalifnisAundeysiai vienms:
ﬂ::u'.iunﬂﬁuﬁ'ti'u'] udas M sRuA A muasanelaetnreiiesauiugiiide
¥l feraiileanananudasmnlsuiianalunndaniefudn usranufeimsiia

- . - - & "
wandmaudeine feadssuliaannisdentenmdud i duiu
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douilAniassite sxAUAIAEL U oAU UszneuTukau (1) vduany
tﬂuqﬁ'w (High involvement purchase) 44Lﬂumf::ﬁ'ﬁu‘ﬁnnﬁmwhﬁmm:au’hﬂa
mtﬁnilu'ldaiuﬁﬂur:ﬁuqa usilmnuiiRduseuneulumsinduladesnithifivns
iesnnduilnanssminffemnadmfioraiisuainnisdevieldRusmniug Wu s
@eeftiAnannsldeusesdusi (Functional risk), ms@eamefunienim (Physical
risk), A MREMAIMN2RY (Financial risk), ARk udans (Social risk), AT
@oamaFnidnine (Psychological risk) unzRIRB I AN (Time risk) WAz (2) Teéiu
AMREIUA (Low involvement purchase) Ag mrﬂﬁuﬁnn’lﬂmwuﬁﬁﬁmm:mw
sulasiensimduladedudreiinloaiiavilelurzdum il nfiidtnalif@ntemudes
feradsdusnnisinideWRud iy dldoalunisfundeysfuadniten Wil
Feamnduamlummissiiumadendunamum fsennsairenisdudmmaus il
atnniia (Assael, 2004)

¥iail Assael (2004) HuinlszinmmnAnesugudlng (Types of consumer
behavior) Iumﬂaiuﬁ‘lmmﬂuﬁ'nmriﬂq 4 tlszumbaniu (queund 2.27) Jamw
unnsefis i dunsduilssnansAum R IR uA ARz R uANsing
fuvesduiineg Tnuilreas@uadsielyil

1) maiafulesgdnadudigeu (Complex decision making) Mn1ena JUuuung
Frdularnsfidtnaniiauadudideu iesandudinaiimuiuanuidudiidesns
ﬁ'niu'l.ﬂiﬂ'm::ﬁuﬂﬁ (High involvement) Tnuamiziiledeansinduladodusinuiesd
nmrzwinffannundusdiusing AailEnaadludadadu wu nsfndulaTemnoud
viienenRased AfuilnmiiniiunBadunsinfuladentestnasdunidou uacdedld
nszuumMmsATINARluNeiAdule (Decision making) feufiaz@angAnssunisiatu
Tneduneunssindulstevesduilnmiusususiuumiguilissinunanuds
(Beliefs) vidaviAunRsaduAn (Brand atlitude) JuriauiterianilunsAniansninuas
Uszifiusannaifen (Evaluation) uudsssineg athssumsLLazasUTLFou uTuRiey
reufiazfangRnss vilenssnauladsduAiug (Behavion) lufunsugainy

2) nsdnAuladeuuuinousinasenmAud (Brand Loyalty) Ma1u0d nng
Andulsdedumiguitailszdumsiiumiudunsiefudrluszdugs Tanewnzile
rflnrilarainanennaus lanmaudmikegud FemainAnneauil erain
deanannsiifuilnaléFeufamiszauntsnins4audnierinniug uazifinaam
fanelasenmauslanmAu il audeliifiavinunaniasedud sulBeinuaaiiase
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mﬂailuﬁﬂ'ﬁ’u'] nesfadadumaugniuiuaundssiensidus (Strong commitment) 34
nfusdenmaudniuldindenn

WHUMWA 2.27 usmuuudnemgAnmududing 4 uuuy

DECISION
MAKING

HABIT

High Involvement Low Involvement
Decision process Decision process
Complex decision making Limited decision making
Hierarchy of effects Hierarchy of effects
Beliefs Beliefs
Evaluation Behavior
Behavior Evaluation
Theory Theory
Cognitive learning Passive learning
Decision process Decision process
Brand loyaity Inertia
Hierarchy of effects Hierarchy of effects
(Beliefs) Beliefs
(Evaluation) Behavior
Behavior (Evaluation)
Theory Theory

Instrumental conditioning

Classical conditioning

-
YIu1: Assael, H. (2004). Consumer Behavior: A strategic approach. Boston, MA:

Houghton Mifflin, p.100.

L
- - --I §
Aadu lunsruaumadindulavesuilnaniianuinasensdudrddinision

Fumen neadralunssununisdindulsdasenty Taufiatnasnaimunansderierinuad
(Beliefs) AemmAuAniiu wieliFld uarlidniudesinnnlszdiunmduiau

(Evaluation) MluarAusmadenteunsdeduladedn udasiingAnsmniedadulade
A (Behavior) 1t Tauasildnsasilumsindulsdeniuildy (Habit Tnuiigustng
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azfiamgAnssumsitugussiovelafilsensaud ulindukmniug asimieaiu
fuduilnaluszAugefiniu il fidennanduilnafimuiulalunmdudidaiiaeais
arwitanela uazmeusussmuAaInrYesmuesIKetheiisvAnBnimer e fady
Feemmandeed e ferafntuanmadadulanfouldendennaudrduin
#au (Assael, 2004).

3) msAndulestrudens) (Ineria) A pluuuntsdndulssesfudinn dle
duitnailaaniuiuduslussdum (Low involvement) vifeliithumanudadtysianis
iailuﬁ'u&u-; vy nsdanssmmdnss AfuEnAsTnaziingAnssunarTenm sy
Urzdn Wemnuszaanuszmndalunidedudl usswanidanszuounsiadulad
afuiudeu Ainednauledefuuunduildy (Habit) ¥ WiduFlnalaides e
wewnilunzAuvndayaitamsindulafigeenn vieUrzdiuineiisfududeu 3ufin
Humsinduledeedraden fdialnaandendenmausduiineld Taufiersaxil
araide (Beliefs) udarinund (Attitude) MnfunmAudunrewde il et
arfuddunnlrzussuateyaiisadnmios uisslimiiunnfudmdsnnisinguls
FoviaWRuAuny

Fail AmuanshassnitnisfadulsiewunilmuinAsenndus uazms
Fndulaethadeueiffe uﬁdﬁﬁu‘ﬂnmzﬂﬁqinmmﬂunﬂiuﬁmimﬂuﬂrﬁﬁh
nezuunadndulsetadantil witbilimneman filnaeciainisen
Audratrauiats Aeazillumauinfuuutlasu (Spurious loyalty) Lﬁmmnr}'u‘ﬂnn’l.ﬂlﬁﬁ
AN (Commitment) fumsAuAT Aniu dleiimadenduiiusegeladivanely
éu?hntﬂ#uuuﬂmqinmmﬁaﬁuﬁa friilnaimieafiazulfuungAnsminisTedudn
TAviun iy finanzsudadiunisme visnsaarmaudd iusu (Assael, 2004)

4) mrd'nﬂuhfnmfwﬂﬂmmﬁrfn (Limited decision making) m:ﬂ‘nﬁu‘hiﬁ
Tudnwouzi f1alneazilauRuiuiuAusluszdu (Low invoivement) usidaiiues
Mnraunummapmuanluniindulstedusn (Decision making) e nidududng
Eutnaliiifeyarnniin wielaiAutn (Assael, 2004) i RuslwivieRudfimiedsi
weiiszaunizallunisie vieliuineu dwaWigiAlandnTudeskumdeyaia
fuk s wezddudeslsziunritudmiadensanndanisdsdulsdeuunides
uinsniunsindulsdefuiitilmuiuiusduitsfufag etialsfa luns
snAulastnailveuiandninil fialnaedifimaunsrietefulunsdumdeysunwinfy

masinduladseteadududou uazazilummdeyastinedrinludneznireinis
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Fuufuvuidanan (Passive leaming) Wt bildininlsmdiuardubretnasdon
seumeLINYILMFnRulsTeRuA ARG TaudiATnaTiuuntiiasiong
Urzihududmdeanididinn uhﬂﬂr:ﬂumﬂdﬁ'unﬂﬁuﬁmfm udMmAUNY

uBNANT Hawkins UAZANLE (2004) sz Solomon (2007) Wimsutinlszmess
mrindulsdereddidlna it 3 UrsumfnfumaszAresnanaumeta (Effort) veq
fuilnalunimundeys Urzfluniaiden unznardnaneufiazdniiuldeduntiadule
Fusasluuaunmd 2.28 Tieunmidusrdnannsisaneesmnnllgnisida
et liwsil

1) nmsinfiuls lunasudtfuiuuusens (Extended problem solving) asilfnmous
{unsruounsindulssentansnsindidssiunszusunssadulssssduitnauuy
Ty 5 Fuseuseiingnnludadnsunniign nenAe deduFlnansznindeiion
sevmueaud faznurnlnalumsusandeysiidulsslenlnnigavinfiacin
¥ Faannasfumndeyaaannanly (intemal search) lussuuaaamsedn usznzfion
anumssieyantuen (External search) i mafumdeyaarniiulassine aamiudan
nMrszdiuetrzalnssireuneuite Wikuasndiumadeniiangs suilesunannms
fnduladeludnmouril fiiilnassiinmuiodssfunisefus lussaugs iesndudn
ﬁ‘u-] sinfianudnAty uasilmafiveiugaiumguitnaes 899 Audnlumiegends
neufiawmef vitaisdeaiden Wk sieil nevdsainnastefufuda fuitnaftuun iy
mnlrduRududanmsienilmanaduiudauduiu ussindngAnmmilunmfundng
vinuaResnues waniiaanliaanaafesssudtsprnaamdslusafuuasmsldau
#uA1a7a (Dissonance) (Hawkins et al., 2004, Solomon, 2007)

2) nasAnfulalunisuntgywiuuusria (Limited problem solving) unssndula
FevesfiialnaiiFunine TaudusTnaifunifazdendngnsfadulaitlidudeu
(Simple decision rule) TunsinfulaRenmia@enduauien uaclifinsuacmrdays
Faadannin uiin i fuRuAmnlssnmiug s lumsdaduladenan
fudrne Tuesmarauny desnduilnalinssmindemuunnAteresnmsainua
AonlszTemfresduiusissanfudsnnuitiaes 3oissndsduladeldie uasin
{unssinduladanisluFud (In-store decision making) %ati nazAndulatunud
oywuuusad pil enainTuIeReUALB A NFBINMAIA e RinhfeRn LI AREX
(Emotional or environmental needs) Wiy 1 friFnaensazifendsdud wieidenan

" J - - v - ] )
uilv Weswniiarnuidemirsdudviterrdudiduiwidrasiudruiliacumg
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nelaagudafinny daunnlazdiududmdannsTevieldausniu inidnduldienads win
grtnaliiluszautuiguifsafunseuduiilfidendely (Hawkins et al., 2004)

4 b -
wHUMN 2.28 uamsszmuazamRElunTzLuN T s TR A TnA

-l
Y47 Hawkins, D. L., Best, R. J. & Coney, K. A. (2004). Consumer behavior: Building

marketing strategy (Sth ed.). New York, NY: McGraw-Hill, p. 502.

d z
uazszimi 3) nasdadulelunisudlywidiuaoiuaedu (Habitual decision
. _ = . " & Lo O
making / Nominal decision making) i:uuLﬂum:mummnﬁu’h‘ﬁﬂﬂéﬂ:ﬁ‘mumw

- - ' -l - B
ﬁmmu'lummnﬁu’lﬂ{ﬁﬁﬂﬂnﬂn (Minimal effort) nA9Aa Hqﬂmmméﬂimgmﬁmﬁ:
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fanenuugntulR (Automatic) uaziilufiedns (Routinized) Tnelufestiuduneunis
usasvnFayaisdn uissifunsfundeysanuusdieyanielu deanszuummams
417282077 (Long-term memory) 184AULEY Fagdlifmnlssfiunadenusietnla e
Urniimanuasndsnuideadelfunrzuumssaduladesssfidinaeslhinniign
wifiasin 1% (Hawkins et al., 2004) sl nifasuandusriikesmsdeduiismgn usy
fuAtnailaaAautunsTelussius fafududusiidesdengdulsrdn auily
HualnaRuiaeiuAuAniu Wluedriagudniues (Solomon, 2007) uananil fulnass
Anmlrsdudusudaanmeiaiuladsus: Wauiedle audideumiubisnm
nauAueIANRBIN T A ANA iy

Fail Hawkins uasAnis (2004) WHauaiisidiandnds nasimdulautiliourkaunns
induiiarannsowiseantfiuin 2 Ussnn fe (1) nisdadosmudnisiensdud
(Brand loyal purchases) ﬁqztﬁmmmm'mﬂma'lqliinﬂiuh'lnnﬂﬂuiﬁ
vikilurzAugs aunsstoimnaifadusagnifunnafiuensind (Emotional attachment)
ﬁ'unrlauﬁ"n%u'] unznanpsumarinaluiign Falusorunimnimslsdusdauny
Andi Quﬁnm:ﬂm'mﬁmmﬁzﬁ'uiuiﬂm:iuqq (High degree of product involvement)
wiazmuiiEusan e AuA lusAUm (Low degree of purchase involvement)
iesanilaruuinaensfusfiaxdendeaguia Jssmnoiinginssumsdeldeting
EnTusAwuit uas (2) n199e97 (Repeat purchase) %ﬁ::ﬁﬂudﬁﬁ@ﬁnnﬁnﬁ Uszum
AukiFesnisTeluudacamAudiliiirsuanneiy o ki sy niudsdufing
UszumaesRudnuszmededudniu dufu defiaTnadentenmaudrlaugadinnon
wela AaziivnAnssunistensduddudietwseides TasilllAianuyniusennaudi
ﬁu'] atNuiai

ain§m nuarsoalou (2545) Winsinen Fesmaiiuaiuresdiiing ms
ABLIAUBIA 1L un:mmifq'lﬂiuninﬂmﬂ‘i’guai’nmﬁammméﬁhﬂﬂu i
sRuANAEus R eI erRRATRUs TN e AU
mevuAusaAeTa i e lunguiissAumIRt s RARA TR INAageuazsn atinls
1 Tudauresmuduiuszsninssuauinuiuntsesdniusiguainshaniouns
A laTerundumudn fimudniudifueteihisdAryanlungudiilonniaa
AumiufuRudndang o

aransnalauaq/lFn nezumunsindulssesduiinaiussiundestunszumunis

NNANUAR (Cognitive), ANTAN (Affective), uazNOFANTIM (Conative) Taniladuiil
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aninalunmaainanuuandnbinssuaunedndulaiipluuusing duld Ade szdumny
Aeriudgidtnailsensindulsdeluudacainhues

azhilddn armduiudrzuinamsful inund usznszuaunisidulaiusited
WuuwnAnfiazaudrdn lumsAngmgAnsmdudinaiedu lessndiitnaasdes
Guiudlafudadisine unssnumsfulidenien smiudadnduirusaiddauddolu
malrzfiunnaudn uszdleduitnaibisuailunisunseanfusfesdaun bidagdu
reumufanela SuanivliguunTiunmafiangRinsrinisTesesdiidtne Jududhvane

figareninnIIAaIn
ANNRFIUMSINE

- - - ol o -y - e
[INNEAREUMLAR N kazuIdsEInEadesd M lueAR §iduaunm
RamnAgudmililundde Ges Evinnveanmédnsniasdnssemmanunndui
13me~ 1wail

1. nmaneaiasdnfianudniufludaaniunfufaunmnininig anu
MINZANTRINTILIEAT AUAY uayimuARRaNTIE EATIAUA T8 LT INA

2. mafufaunmnnidmsiiaudoiuiludiuaniuaumunzansesinseng
nduAl uaminuaRsen ran amRuiisediuiion

3. TAUAMNMNEANTBIN I LATTRLATRANA T A R TUiruAR

AenratnuArfuA e inaunnsitaiu



-
unn 3
suillnuiagnisaan

maAneAduides ‘BninareanméneniesAnsrenirseieandudnitnge d
msi{udnfunn (Quantitative research) Tag1#3En1734ui39d1799 (Survey research
method) uLLARTLALA (Single cross-sectional design) uazlduuuseuniu
(Questionnaire) iuiAdesilatunisifusousadieys Taulingusretnailugmey
uuuseunaFauies TalruanBuaiueiussio Ainn sy fil

UszansuarnguinagiaildlunisAnm

vszannsildlunsfineadeniel Ae Uranmufunamneoussnandiian Aueglu
LIANNIMINNULAT um:ﬁawmﬁﬁ 20-45 1) Jadhul@minAnmuazyAradeinay
lesanuszananguinsrariasilszaunisallunisindulade usznadaninmis
anfuasantalafuarhusmnnbhadiansauiilansdudmilfidendlumsids 8n
edaungaiivnevesgaianinint 2 dsanmifidulAdndenan 4lumsiduinday

andeyaadiAiRuafuduaulzzainssesnsunininases neznsamalng sy
‘;"I'I..I.".'luﬂ?:'li"‘lﬁﬂul.'lHﬂtﬂlﬁﬂﬂ“ﬂﬁﬂﬁiﬂﬁﬂ!{&#uﬂ 20-45 1] fiduuiedu 2,442,553 Ay
(nrunrUnATEy, 2549) Faii fRduRanvuRTuIANguAtetIRINuANNI Tuls Uiy
*mt'hﬂmmmnq’uﬁ’qnﬁﬂqﬁumwnmnmﬂwﬂﬁniinﬂnm:quﬁ’thqmuqnnm
Yamane (1973, $1aftalu idlus inmRa, 2537) TnefmunArpanudesiufisziu 95% uas
seAUvespa M Aana iy 5% magas Fil

n = M
1+N(e)*
e n = L LI IRINGNA8LS
N = 17l ST NME S TG

- '
e = ATUARIALARBUTBINITHNABE N
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Fasnmnsounusnlugmsliil
n = 2,442,553
142,442,553 (0.05)°
n = 399.9

anuanIAINANER2 AEliATeINgaFaat (n) = 399.9 AU Aniu &A%Y
i'»qﬁwummnmnt}um&'uiumtﬂnmni:ﬁxﬂuiﬂmuﬁqﬁu 400 AU

AamequAetin

nreuream A tuadal 3su #iuuansanluntrdusaetiv (Sampling frame)
InuRarananissiuiinaninaseslungammvuag uaz@enAnmiemzlumuss
frumdrunsalunisfneiunguiens dessandhuunsegsiia ermsdnine
ransanAudn uazimsaquausine Assmansenmadifanguietneioiemdadungu
fetignidenunilunmfne 4 unziedlunadideyslFnsungudivmneann
figm el AT mIAnAnInATeTeINTIMRILATIATIAY 16 1A AN
s 50 tm T wARANI9 IRARSAY AEINT AT ey In e
Tous lwmuadu wmunaeg wauedn wauenstl wetlendmudnagrins undaiusted

WASULT LIAAABIATM LIAARANT LAZIIATIENA (d1INAAEIRY NTIMNUNTUAT, 2542)

mrﬁnﬂ‘mﬁﬂhmﬁ{un;@ﬂ Lﬂ1m111uﬁwdﬂduumtmn‘i"tmu (Multi-stage
sampling) hﬂﬁﬂﬂuﬁnﬂﬁuﬁ:ﬁMmﬂﬁhquﬁmwﬂw:tﬂu (Probability
sampling) un:uuu#lﬂinquﬂmmﬁamﬂu (Non-probability sampling) Tnufiddusu
yoamguihatiase il

1. MEnrquitetuuuenAuaiuitaily (Probability sampling) ludnwous
n1IguietiaauLNIY (Simple random sampling) Tunaidanianiiazidesa Taudide
hinemedeusfifuumsdaumdsunsmdingia vminnisduaanifte@endaun
WA IUIN 8 11 NS MaA 16 1A AmiThi 50% Teatmmiaunsu
npamMEUATTMNA Bsaanuan1sduaain MmElEnederesafunuduyseneuly
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Aot amdudu oo ln wesian$n mendng aian e At AT
uazieAu NNl

2. WAEneduietruuuanizianzas (Purposive sampling) Taudfdulhideniiu
Foynnnguieteiitleny 2045 T MnusasmauATUAmISIUNguF et TR
Waiu 400 au aufudeynainnguiedhsiliudidinasedhudsiamialng uas
Fuewvhefiafidenldlunfdonusondiin du ermednineu Fearmausl
Trenmenns Fruening insuna Uit ARl nRen Ay 8 afingg

dszinneasmeuinsuasanmaudinlflumsinen

mAdtluadeil insfnedirnudiiudzwinanmdnmalesding (Corporate
image) AianrveumAuA lugianings (Service brand extension) Al FA4EALA
@emimsAnmfuesdnsgeiaimaituuslianusmnsolunrssagsiauimslud
mslimaszinug I Wiwusesdnsiiasinn ilunsdnnmunasinaai
Urzmesen1ainnsaanneLuLIARgHALENIII8Y Lovelock (1983) AlATwMANmAT
mrukely 2 inousf 18U (1) whimrsdnenizasansWdnag Ae mansminfisunrodudes
1% (Tangible actions) vifemanzzian ignansnduiesl# (Intangible actions) uas (2) Mz
Litmsesauarieyann (People) sifamindRuresyanailidfuniinig (Possessions) il
danroutmndnmeeantiifu 4 vssum el (1) madnsfifdesiudsiduses
1% ussajabiidmaiuyanadidrfindnindudafiny (People processing) (2) el
Hurdesiumsuiesld uazjsinefuninddu viedngluaseuarassesdidn
1i3n"7 (Possession processing) (3) mnAniRufetuAeisudedlils uazyjalviuiinag
fuanla viemufniinAnvedidrurinig (Mental stimulus processing) Ua (4) me
vimsinadesiudeisusesilk unajslidnmsanindRunsusedliiFresddni

1i7n"17 (Information processing)

FonsAneAdalundei] HauINAengaianinag 2 Ussmitdummiiniienn
Sukeslk (Tangible) ulun11Anm WelduBuuifouansunnsinsswitalrzumees
mndmmsaiu TasRarnsnamsanmaed i inninnjidaey
Wiuridilna Falsznauon griaFdasianialaf (Discount store) uuiludunuaeanis
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i WFnaeiumine@u wiedngluaseumsnsrssdidrinidnas (Possession
processing) uazgnafiuammiaiin (Fast food restaurant) Thudunusesnisinigi
sbhsinsiuyasagidriuuininiudhty (People processing) TaumniEnank 2
YrmilFi@enunduiunsl dumninidansumsnssuiundneide desand
nfuithwneiilnenurindiAsfunguiettrein1ide

dmunsAneidluaiell ulidanihnrdusresinnndunsddnmiunmg
34 ilesanTannAuds 'iuqrﬁﬂu?n1::Tnﬁm:ﬁ1m~dﬁmnﬂiluﬁﬂmﬁnm's'l-l’nﬂuﬁ
soanmAudinag anianisneisuluafelidanjaiufiaAnmaninareanmanenl
avdnsAanrreRAudnEnisdan fdvasidianindenandudiesdng 1 andudly
griauimsusszlrzinmindlunside Inefiarunsindauuiinmeniranin (Market
share) {ludAty ﬁnﬂiuﬁminiluqrﬁﬂuimm“ﬂf:mnﬁu avdeuilunnuditi
dwuﬂm'nmmmmﬂqﬂuﬂﬂmmmﬁm'}mn‘ﬁn WarhanAnstemndiniug
sewinnmdnenlesdnsiisetiadusie Al luntsing3de Tneflnusz@unluns

Amden Auselud

lugriaFwdnianfalnf Juduimuwnusssnndnsi hEneiuminddu wie
JAnluareuArevteddnFLniinas (Possession processing) T annsdnemanaagana
Frudsianialnfludszinang widy fyaraninsanie 232,047 §muum Taedl Tesco
Lotus lufiimnameaaia uasiidauwimanizanialansn i ideuRamian w.A. 2549
fh 39% s fan Big C MiNSMMINNIRNIN 25% Was Makro 8N 24% iy meRudni
WFumsdmdenun Wlunsisuafiidailu Tesco Lotus Faifdnuutimninsnangage

(“arfminugnana $ulunjssiin,® 2549)

dnilugaiaFuesrhaiis fadumunuseanmiimsiiihineiuyaned
wWrfuuinniludnAty (People processing) T annrdrmaRaagIiafue e
Hm 0 ul 4 Furnan w.a. 2549 wurin ARIAAINA23TYAAIAAIATINGINGN 13,000 Fu
ym Taefl keC dudirdusmililugsishusnnmamiamioninlulmnatng el
dqumiqmmmnaﬁﬁ’aiu 49% Katfu arAudRldFUMAn@ann 4 lunmsAdunioiite
{u kFC Feildouuwimanisnanngege (*KFC Usmmanududuliildlilng,” 2549)



157

uanamiu lumsneidunil] AsudiinmeAnmidufusmaumnzaues
mrvsearAuAuuuseisllg@uddnszumiu (Category extension) seegsfiavinag
TuszAuarumnzasiuandeiy Ae mMessnennaudluggenauinnsiianmmnyey
fugeiadnmedudalusedugs (High fit) usznrsmennAudnliggsiadnieianm
wanzautugsiauimakaanlusz#usia (Low fit) (Martinez & Pina, 2005) tifeninlyl
Wisuifsutuirusdsesduilnailifienisenunnauignininiegluundu weni

hﬂé’ﬁi’ﬂ“ﬁ’smmnﬂamﬂmﬁu (Pre-test) fufiATnAnguidimneiidnmms
mﬁaunfjuﬂ’aaﬂﬂqiﬂmuiaﬁu 30 Au TaunvualigauArsinacueeanisasiunm
fuAlgRussinnlszumfusesgsininislusyAummunnzauiuansin s fugs
unzrzAum e hAamud laineeiu edpdulignadadndaiamaudenanonnaan
1MiATuv83 Martinez uat Pina (2005) iieAumgluusesnnAmsidamsmsnzangs
un:ﬁqﬁ'uqtﬁqu?nwﬁaﬁmmhﬁnmﬂnh{ Tesco Lotus uazFruammihasiia KFC
IntaitlFannmmageyilfedeluii

1. 11Ju.1.mnﬂnﬁmrﬂil‘m*mmm:auqerﬁj;ﬂuuumm"im:r&uimm Tesco
Lotus Ae grieuFnisdaauiuAl (Courier delivery service) iuﬂumru?m:ﬁﬁndqﬁaq
unzAudnsineg suwsinrmdnllautennalug) TasssidnisdeninewlUfuduianila
qnin Wemasadaludmenmlsomaiuassalzmalfabramadaiuen
Fouguuunisrudalsziamsing Hamaasn nade uaznaeeinia

2. ;ﬂum.:mnﬁ-nﬁrﬁﬁmwum:nuihﬁu:ﬂuwn‘w?mtﬁ&Limm Tesco
Lotus A8 grAsunisfudnuiy (Dry cleaning) FadunsWhBnsfudnutaded wa
finaind e flieef uazveldtun

3. pjuuumm?mfﬂﬂmwumm:nuqqﬁuwuwnﬂm?nﬁifqﬁmm KFC Ae
gaiamausyn (Theme park) Jadunmadlnsousyn Whitnisiusdesdusine Inmuam
Trfqaiivie unzAmuvtanTvzdMILAN waznaulunreyada

4. p]u.uun-um'imﬁi’ﬁn-ﬂumm:ﬂuﬁqﬁuzﬂuuumm?mrﬁmimm KFC A
gaiaAmumidumes (Finess center) Tnuumslidnraudeanirdanioiisinnslizngg
witsaisusne Tunseenindanis uszamafnaeunseanindaniogUuusne wu Tuas
ualsin uSausud uazuanTny udu
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daailaflilumsidaunsmenmadeuaumnusaniesile

medudedrralunfiilduuuseunn (Questionnaire) huwasilalunadiy
munndeys Tauligreunsenuuuseuniuies (Self administration) uazasdeaiugiiay
vierdalduimemmauisesgrininiddimualy Insuuuseuntusesnguiaetne
Urzneudauuuuseunion 2 g0 T wuseuowiedadennguiaetnslums
ARLLLLABLNTN uAKILRBLORMAN Tilruaz@nn luusazdau Fail

17 1 uwuRsunIMeAR@ennguAetaalunmeLLLILABLNN (Screening
questionnaire) Lﬂuﬁ‘mwﬁmﬁumﬂi’1H‘u?mmﬁ‘nnrﬁqu?mm"Hﬁ1n1rd'mﬁﬂniﬁm
nuFetin 41U 2 §o el lunda@ennguietreiine idnsnfudseml
alnf Tesco Lotus Uaziiennahasiin KFC TaungieteiignAndeniiiney
wwussunMudnazFesan i in i ndsiamialag Tesco Lotus unzfrueminavhasin
KFC etiation 1 afa meluszezion 1 ideufidamn (amArwan n)

97 2 WUUABLIOMAN (Main questionnaire) ByamnsauLislasaF1ees
wwuseuneenFiih 4 fou (gnaseuan 1) Al

doui 1 n'wmmﬁmﬁuﬁnﬁm:mqﬂm*mnmﬁnauuuunuumu 1éiun
A 8¢ 72AUNYIANE 87N MulE uazaounmareunai

dauit 2 Aoidsafunisdanindnsalesdnagananinig

douit 3 ﬁfsmmﬁ'mﬁumrﬁﬂqnmmmnﬂmnaqmﬁnnﬂﬁu?m:

douit 4 ﬁ'mﬂmﬂmﬁunﬁrm}?nnﬂumm:numﬁﬂu?rmtﬁqiu TCH

vmsiteee un::ﬁwmuiﬁ’mﬁuﬁnmiﬁ’ﬁﬁuqfﬁﬂﬂmrﬂsmﬂ

103813 lnn
meiammnlsnlelumsideuasinurinisliazuuy

dmFusullunidendail Wun nmdnmnissdnrresgsiauing mefuf
ArINNINANTeeeAnId AT A usnzaNswin AnsAnANue AN TRty
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uasiAupRTIilAegsRansistsesdiding TanluwiaziulsiisussSunuazinost
msl¥azuuu Aail

mMmAnsaiavAns (Corporate image) ¥83gsnaLinag AuuuAnluMAnEAil
azMinuinsiamedunsdestsanméneniesdng (Corporate image associations)
%84 Keller (2003) Ssanansndnldainesdilsznaumsdn 4 vrenns W 1) A
AralszTend vlevinunaiidens1dudn (Common product attributes, benefits, or
attitudes), 2) minduTBsBAnILAs NaF A INANWUS (People and relationships), 3)
AIAUATNIIINULUNI38489ANT (Values and programs), ua 4) Araninidetiares
83An? (Corporate credibility) #ausznevlfauArniudanam 18 4o (o1 Tun ussiiuuan,
2548) TnwilruaziBuantrinluusissesflsznay Fail

1) AmuitedndruansnTi anilslend vievinuaanilsensdus (Common
product attributes, benefits, or attitudes) %ﬁmmmtﬁfﬂuﬁuqnmm (Quality) #un
1) rmuﬁmﬁmmmjun'h'.!mﬂ'ﬁﬁliaqmmmmiuﬁwuﬂ:u‘mﬂnmmﬁnr UAz 2) AN
AnAeaRUAUALTNNT WRSNIRNITY (Innovation) 18sRuAvieriinag 1Aur n) Asmulng
winlufunimimuiuszafnfudiussuiniesgluuyvig sesesdng uas 1) nniuesdng
-ﬁﬁmﬁuﬁ‘uﬂﬁ'ﬂ ATNULUIAAYEN Fombrun UAZANE (2000) unz Keller (2003) InsiiAnnnu
YiaRu 4 48

2) AamaiednduminnuresssAnzuaznraRemNEITIS (People and
relationships) TagdmanninlfjiRresesdnasenina i (Employee treatment) Faazin
a1n n) msAndhuseangutimnunirensEneueIne Iy uaz 1) nrliaiaAnag
uazAMBLIUNLRLANTALININGL (Cohen, 1963, as cited in Barens & van Riel, 2004)
1llinaienlaldsiagnAn (Customer orientation) Tntdaléaan n) nasimineuiinag
TiuinasgnAdatanugninuazienlald uas 1) mefuismnnuAaiuuazaauienis

1gnATRLNANIANS (Keller, 2008) TanfiArnnaiaunn 4 48

A 4 7
3) ADMIAEIAATIATLAZNNIINUHUIBIBIANT (Values and programs) AN

utieaniiy 2 Ussidundn Mun anuFuiiaseusedenu (Social responsibility) Fetlzeney
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FaAnmkiu n) pwdaihufuafuesdnsfiilieniminnansmiidulsionidedan
uaznN IMiLAYUAANTINATT TDITHTU UAT 1) ANNEIETNIIBNANTIUN RN
qmmniﬁumnu‘luﬁ'«mu’lﬁﬂu (Fombrun et al., 2000; Keller, 2003) uazn1ne1laldse
Aauandan (Concern with environment) 1&uri msl¥anudnAgysentsinedsuandenses
83An?, uazmelinfneinmussruniedwihlszdninm viens¥aniansrunnimmana
Weuntleauasimundauanday (Keller, 2003) TauilAnnnaniouun 4 4o

4) Aoiednmnniidetieusteding (Corporate credibility) amnndaléann
aaflsznau 3 Usens (Keller, 2003) Ae mwdwmy (Expertise) FarlszneudauAnonm
AU N) rmuimﬁmﬂmnﬁmmduﬂﬂrgmzﬂmummﬂumminiuﬁw’hﬁu?nw
uae 1) ArusEnrouasinerlun mtemrssmina, Aau1l92914 (Trustworthiness)
UszneufauAannieaiu n) Asdednduazannuninlianelasesesdng uas 1) anu
Anfusnsdidtnaiidinenisiniiiunusesesdng (Newell & Goldsmith, 2001), uaEA27
(TufiFurey (Likability) W¥ur n) nsifeidedmaussiufiveniuetranrernesesesdng
uAz 1) n-ﬁ:ﬁmﬂmamlimﬂﬁumuﬂﬁriﬁmﬁm (Keller, 2003) soaadu 6 Fafnonu

¥iail idesilenldlunnsiadnunandeulasnmansaiesdng (Corporate image
associations) i froudeiulanmaturdu 96 (Keller, 2003) uazlunrinusias
ArusTRvesnndentinwdnsalasding fAdulMGen HamrTauun 5 azuny (5-point
Likert scale) Tngffinnusinislfazuuy #ail

Wiudnuatina Lifiudouetinaa
5 4 3 2 1

N1TFuUsANININEIRINITUTNNT (Perception of service quality) fnunzndinldday
wm2in SERVPREF 984 Cronin UaE Taylor (1992) Jaiilunsdalu s AAvAn18IRN M
naune 1un Asiasnsodudedld (1 angibles) PTG L (Reliability) NM#R8UAUSY
(Responsiveniess) Asila (Assurance) uazAu@" 1A 14 (Empathy) Fasznevldae
Saudnnniedu 22 fa TaoluuasiiAasiidmaudeAnonfunnsinai dselil
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1) mowlufidduaruannmlunisdudedd 41w 4 e 2) AMonlufiadusnu
dorfu 4uou 5 e 3) moulufiRAunmmeuaues 7uau 4 98 4) AoululiRduaoy
fTula 419y 4 dia uar 5) AomluiiAduanenlald 4o 5 de
TnedRduldinnifunfnumneianniduiidunisiauuy 7 azuu snduns
FAULL 5 AZWUL (5-point Likert scale) uazisdesilen Wlumsdansfuanunmninidnag
fifanudestusyluszdu 88 - 96 Snfeilinmusinialiazunu Kol

Whukouetinede Liuauetna
5 4 3 2 1

AN ANSENINGINAUTMEIAAUAN UazgIRaLTnTiue (Perceived
ft) Tae ¥ uuusesAnmniiddnsnsdusardminssunn SedRduldinmify
AanuAwinssiudanann 7 szuliivie 5 98/ (5-point semantic differential scale) (e
Wumsiaasfdnsssduidnaimfusmumnzalunmsonnauiremednagsi
1AmslurzAuge (High Fit) uazlusz@um (Low fit) wunaniu Tu 5 Arudnmoz 47um
AnuszAuas 5 ¥ 1A AfeaReiy / uansneiy (Similar / Dissimilar), Wuvsifues /
Lidhuvsluus (Logical / Not logical), muazas / lsimunzau (Appropriate / Not
appropriate), (Auadiesii / Liifitadaariu (Relevant / Not relevant) unzifuiiidin1alé /Ll
{Duid1a1% (Make sense / Does not make sense) Tntumednsanaail uumsinves
Brudvig uaz Raman (20086) Fesmuaanananideres Bridges, Keller ufz Sood

(2000) TneilATma @ e UIBUATEBIEUIW 95 — .57

virupRni A TImMERTALUAIgINaUTMTIeIgusing (Atitude toward

brand extension) Tat W uuusesfnudifidneusidudiamdminseiud Sefidul
vinarlfudranuAwiRsaiusiausin 7 suAulfiivie 5 22U (5-point semantic differential
scale) Lﬂﬁnﬁmnhﬂé’u“ﬂnn#ﬁiamnmuﬂﬂﬁuﬁnawqﬂ'n:qrﬁﬁu?mﬂunﬁ'mp
(High Fit) ua=luszAumT (Low fit) wonanniu lu 4 ANANBIUE IMUIUAININITALAE 4 T8
Foam W vinduren/ Biuii-duset (Favorable / Unfavorable), viaadaals / Birin
mapala (Appealing / Unappealing), dhuthimels / Lifhihimels (Pleasant /
Unpleasant) unz # /iR (Good / Bad) Faihuiamsdnaes Brudvig uaz Raman (2006) A
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AnuLaaaInNaA4uees Boush Uas Loken (1991), Broniarczyk Wae Alba (1994) uax
Goldsmith, Lafferty uaz Newell (2000) Tauilinandesiussantesilarzuing 94 - 96

mMeRTanauAUMWTBILATRle

witesiledlumsidy uasinnsdasine fssneumduihuuuuseunaiunig
Wunkill HiulbinAnmuszAndaninsinemidduidnanluein iesninaria
mmﬂ'lﬁ:hummnnnuﬁ':mwﬁaﬁu (Reliability) LAZAIAMIT IR (Validity) wndhat

Fuufeuuda

wananii S lAnmseuAIAITBIRseaiiew (Content validity) Taenin
wwuasuo U lhindsnrsuasemnsdinsguqiiinamanrunuasarmeseu iiiaou
daaugnéies ua:ﬁrmunnunqmﬁ'mmnunnﬁ«ﬁ'uﬁ’nqﬂumﬁmﬁi‘uﬂﬁw‘lﬁ
wnniige udaiamFupautle uansinil s lhhauseuoniaieiuliviims
nasauneunnfuiayaes (Pre-test) MutlszansluanganmumnuaiiifneuzaN
munguiretelunBduandium 20 s ianmsseuanagnFewazadlatu

Uszidumon uarinnuflaWliuuseunuiiiaugniesauysafinniign

unzussnitldinafudoyssuary 400 auuds SiselMiusi dlUnaseus
A widesiu (Reliability) 3eaiiesile ilenasauausenafeantlursstaiouns
umsinit 4lun1534E (Intemal consistency) TnunasWgmsdinls<Anasarin (Coefficient
alpha) 189 Cronbach (1951, $1aikelu Adus inm@e, 2537) Feilgmesiail

k {12&}
(k— 1) vt

o

e o Ap . Aveespindeie
k Ae -~ Auoude
Vi AR Anuwnirurssnsuuuusacde
vt AR Anuulnliusesszuuuzaunie
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meafusumndays mediamed mealszaaus ussmniiauateys

pauldimadudaysannguiratteiiimmald 400 au muasste S1uu 8
wa kv l3dedu Taunszaruiuiilumsuanuuuseunialufeanuiise Aimedy
azmunguinede 1y eradmineu Audmadn annfunidne Tranmeund Fu
217 uazuvssguawsine Tnaldrzeznalunndudeyaludsadeununiiud w.a. 2551

ussileumumdeyanmumusauitidnmunliud Fdulhindeysll
n9aAauA2INgNHRY (Editing) udiavinlihinn1zaenia (Coding) amiu Anindeysiialy
viamnlssaaauadeyalasilisunsuduiagl SPSS (Statistical Package for the Social
Sciences) for Windows ifeAnuaniAnadisie AldlumAinnsl mniaue uszmaaq
uansidu il

1. anmwaraiiTansi (Descriptive statistics) Meuanuaand (Frequency)
uansA¥etns (Percentage) wARRY (Means) un:d-:mﬂmmumnqw (Standard
deviation) (MM silarsfeyam e udneusn sz anrsengusiaetng seay
nméneniesAnsesgsnauinig ssduntsfufannimnsuinireesesdnag liuinng seiu
nwﬁfﬁomwmmxﬂumﬁmu?m:&:ﬁu upEIEM TNy uRTTEALALARTSHeg e

s .d
vimmseueesfuiins

2. adAATIIEseIM (inferential analysis) e IUMmMARBLANNAZ 1L Tat
14AnadA ttest TunnmArA AN NszALATSAEM AU ManEaTesAng
AsddunaFUiannIMMILEng AeRtseszAunsiuiianamanansswing
1nsRaAN uanAnefisen usyAnadssesszAuTruARyesdLFTnATiRegsiarna i
eI 2 giiaLinag unsWRadReudniufuuuRefiu (Pearson product moment
correlation) TunsmAIANdRuTzENINA mANeniasAnsfiumsfufAnnmnInEng,
ATTHIMNIEANTEINTTTENEATIAUAT uasinuARfanIzauuaBuAreduiinn, Aaay
diufsewinnsfufgounmmniiniedumaunnzassssmsre g audn uss
ViruaRsen e A AuAIedAnA uasienFouifuua s rswinerzauaa
mnzaNrsmMrIeuAanAudinisuafdeniraeenmfudtreduiina Tnufiwun

ﬁﬁuﬁ'ﬂﬁ"lﬂrumdﬂﬁﬁ’lﬁ’ﬂ .05



-l
uvn 4
-
HAaNTMLe1

m#idudes “Bndnaresnmdnmaiasdnssienirrsenmdubninge luakil du
m33deiBedn14 (Survey research method) uslfuuuseuniy (Questionnaire) 1y
wiesflelumafususandeyn TassjainsAneianswaresnmdnuniesdng Jeilun
sietladudrusine lumsseeanduinlugmia@nag 1Wud deadudwnefufannmnms
winsrssesAnafliingg, tadufumsfuifanrumnnsausswinadnisdudu uaz
1insiaene usstiadudwirusivisegiainisiisuuresdiiinn

dwdun1sifuniail duliinnednmalaunsuanuuussuomfunguiedtels
TuiminAnmuazyaradtinauifleayrswing 20-45 1 leangamemiuas 4o
420 9o unsuuuseunuitlifuAneuaruiausysol sunsotnanilunnlszunsas
Vhisfudnuou 408 n Faduieuss 96.0) TaunnlszunausussnisiinmsiFayslunig
uakeil aansnuvesnifugausing el

doui 1 Anwousnatisrnsrsanguiantng

daufl 2 uanasianmanuniasdnsganaLinag

doufl 3 amsiansiufaninmnin@nissesesdneglihinag

daum 4 nnmﬁnmrﬁrﬁmﬂmwmdﬁqu?mtﬁ%ﬁu uazLEnITIENY

douf 5 uanaimiAunRTisen TInIERR AL IR aEnTIesdLTna

doufl 6 HANINARBUANNAT I
douit 1 Anwuzymesulszrnsusanguitethe

LA
M#AduAell T uaugidanneuLLLReUnNTIAY 403 A wiihunAy 195
AU AntduFauas 48.4 uazinAvd)e 208 au AndluFesas 51.6 [qmmﬂ 4.1)
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TN 4.1 uansduuuarFeuazreanguitet s uUNMNINA

A 4 faunz
E yl 195 48.4
wia 208 51.6
I 403 100.0

"y

anfeyavesnguinedisiauntedruunaiudasenylumnai 4.2 wudi ngu
sretindoulug ddasenyegsswing 20-25 T 41uau 115 Au Amdufeuns 28.5 reenaun
Aedaee1yreudng 26-30 Tl 49uau 108 Au Andlufeuas 26.8 49381y 36-40 T 419U 69
s AmlluFeuns 17.1 92987y 31-35 T §19u 61 Au Anidlufeuns 15.1 uasdudugaing
&n 50 Au flengegludareng 41-45 1 Andufenns 12.4

el 4.2 uanedinuuazieuasTasnguineted ey

24 f1uu foun:
20-251 115 285
26-30 1) 108 26.8
31-351 61 15.1
36-40 11 69 17.1
41451 50 12.4

394 403 100.0

TTAUNITANEN

dvfurzdunfnmgegareanguitetin daulugjudanudn nqusaetnei
maAnggalussAL Ry a7 St 236 au Anufeuss 58,6 fevRsunAe TeAug
ndnLBeyeyeid 41man 100 Au Amdhufeuss 24.8 daussAuntsAnwmndnFoyoyae? i
d1unu adu 67 Au AmiluFeunas 16.6 (AR 4.3)
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mail 4.3 usnsdunuuarfauazrsanguitetnduunauIEAUNIAN

MIANENgan {1 founz
Tsunfuwidefounih 11 2.7
Tsunleeviteduuniy 34 8.4
ey mieiuurh 22 55
Whyoynt 235 58.6
ganimByonet 100 24.8

o ' 403 100.0
seAuTslAdauAsalfan

anfeynreanguineteludrusesnelddaumsadeusainngluami 4.4
i nuetieilszdusuFdausagandt 30,000 vwilludauaunnniiga Ae 87 au An
(Thifeuas 21.6 1eaasunie swauntlFnngt 10,000 U 47uou 79 au Andhufeuas
19.6 uarm & 10,000-15,000 1 471uu 69 AU AntluFauas 17.1

TN 4.4 uamdniouuasfeussTeanguitet N wuNAmuTzAUNY AdouRreiAeu

mulatusdeAeu {1 jena:
AN 10,000 U ' 79 19.6
10,000 - 15,000 um 69 171
15,001 - 20,000 UM 51 12.7
20,001 - 25,000 1M 52 129
25,001 - 30,000 U 65 16.1
gann 30,000 um 87 216
T4 403 100.0
2110

nusretluniduadoll daulngjuszneueninluniimen Tauiidnau 181
au Andufouns 44.9 103nauiAe UAR InAnmn dauon 85 au Anilufesas 21.1 1szneu
griadouiadou 38 au Andhidenns 9.4 snsiierindunams fawne fudna uas

fun AmduFeunz 7.4 Younz 7.2 feunt 6.9 uazfauns 3.0 mud AL (MR 4.5)
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oin 41w faun:

f&mInAnm 85 21.1
furmanms 30 74
fyinwia 29 7.2
griadud 33 9.4
uidmientu 181 44.9
fudn 28 6.9
fun 12 3.0
79U 403 = 100.0

AUNNMTHUTH

anmnlzanusdeyalumnd 4.6 wuin nguietndalug S 269 Au
Amihudeunz 66.7 Hanmnmian Wansfinguitetedndiua 119 au Anidufenss
29.5 fanunmauss uaznquitetashiwResn 15 au Andufesss 3.7 Tanunmmsy

q -
HE URSEUN

al = i -
TN 4.6 UAMAILIULAL FREATIBINENABENAIULNATNADIUNINNIANIA

AU {7 founs

{am 269 66.7
AN 118 295
vt 14 a5
u 1 0.2
T 403 100.0
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dauil 2 nameianmdnuaiasdnsgsiauing

dmFusutlsdunmdneaiesdnssesgsiadnstunAnemidunieil gadul
@enWinusfnsianndenisanménenfesdng (Corporate image associations) 184
Keller (2003) Fanansodalkanesdilszneundn 4 Uszns Wur 1) arusan@
qmﬂt:hl;l‘lf viermunniinan1@ui (Common product attributes, benefits, or
attitudes) 2) minauaessAnIuaEMIAFIANENALS (People and relationships) 3)
AMATUAZNITINUNUNITIBIBNANT (Values and programs) Uas 4) aanidetieses
89AN7 (Corporate credibility) saslenaudauduauAinisieRu 18 4o (o un ussdi
U9, 2548) mlﬂumﬁnmnﬁ’mmhaﬁnnmﬁaq:ﬂnuﬁm#ﬁuﬁﬂmﬁﬂh¥ Tesco Lotus
uazFruavnaviaasim KFC

Tnulunsdnuadedl Q’ﬁu‘lﬁiﬁmmnnﬂummwﬁaﬂu (Reliability coefficient)
seunesilelanldgar Cronbach's Alpha Setailéwidn Aonuildlumssanimdneal
aafn? Sifnaamidesiueylunaa Taeifraomdaiurests 2 UssrmBnainduey
7 .20 unzﬂnmﬂjﬂmlnnﬁ:uﬂmwﬁmwnﬁnmﬂminnmq:ﬁﬂu?mrﬁ'q 2 sz i
uamAsethusareluil

1) AmuanR Anulsrlond winvmuaARinannAum

nmnlrnausdeyam ek ugnsni® audsTend wieiausanirenrdus
vesfuAnaTalng Tesco Lotus wudn Anadefus At uazannautunAT8
fuAuazuinigsine lrngegatia 3.59 seenanie AadnAuacsTanwulunninm
maednRuAn uaznnEnisgUuonlni edresedies 3.34 Aeuiuannniusly uasil
nMadatanemmeAumMmsafiuanbmiuszuAnAvanAuT iU 3.32 unzAaRudu
AN NIRIRUAIUAZLTNITFT] 28983ANT 3,22 MINAIAL

usnisiwewnsvhasiia ke fhu wuin Aneanluuasuilaawiulunig
NRLMIHARAUAT uazniruTnsgluuyivg mf*nﬁmﬁmqai'qn 3.62 10489NAR
AR R LA TLATE WasiTnisdaanssm ek un e AR uan Msiua uRnA1Ng
uiediu 3.51 AnaRudunnnmsssduussiinising 3.39 uazinauduaAuA

- . -
uszmuzANiLTAIRIRUAUALUIMIAN9Y 3.02 MneasiBualumaei 4.7
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MTNT 4.7 uamAeAtTaIRRTR ArassTen vieRAuaRTilnenTRukaneeedng

AulsAufuaR Tesco Lotus KFC

AnszTomnd wiavimuni
HilsensAudi

fudnfomauaninimine i 322 0.80 3.39 0.76
AN

Aumfowimuaninisingg i 350 0.79 3.02 0.92
pHANAUATIINZANTUTIAY

Hrrulaasiuludunisimmn 3.34 0.88 3.62 0.85
nruAndudn uasniniinag
luvulwig ethareiiies

Hmmofusly ussinsdaniantm 3.32 0.88 3.51 0.82
madunemsafiuantiuns
unnsiravIngusadu

T 3.37 0.62 3.38 0.62

marudanu 0.72 0.80

wanome: nriazuunaiuuy 5-painted Likert scales Tag 1= hﬂuﬁnﬁ'ﬂit s 5 = dhuksedi
2) WUNNUIBIBIANTURENITHT AN UANNUS

Tk uminnusesssdnsuaznsafiennudiiudaes Tesco Lotus vu wudn
AnademaiumImineliFunsfinimdustiaiidiedugiign 3.28 resnanie
AaRem i muszienla lflunisliimaudgnAtsesminey 3.27 Sudu
sisanAe Aietmaduaiadms uacludaiAuimineuresesdng 3.13 uarsudugaine
Ao AedsmakumsfuiamuiAashuazaufieanisesgnn unsnnlfisens
faeFuusagnAretruiiugssn 3.06

Tuanis avflsznaudumineiusesesdnsusrmaniranauduiufues KFC fu
w1 AiaRefigeige AededumsdunimineuldFunfniaduetdduinaiu
FeilAnafuyiniu 3.52 1esnunie rhmi'uwﬁﬂmqwqmwmzmh‘lﬂumﬂﬁu?m:
urignAresemineau 3.50 AaaidudriaRemisdunsiiarnRauiuesaudieans
103gnAn uszmnlfjiidenisfesFuuresgniettnilusran 3.25 unsdusugminufe

; oa o = woda oo 3
Anadum A ummsAnsiiaiadinis uarlnianAuiminiu 3.13 (an13190 4.8)
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AT 4.8 u.ﬂmni*m‘n*mmnﬁ'nﬂmtamﬁnma:mmhmwud’uﬁuﬁmmﬁm

fAudsAuminnuuazms Tesco Lotus KFC
afanuduiud M SD M sD
minenliFumfinimdustni 3.28 0.92 352 0.84
paAnsileiaRnas uasTudafud 313 © 0.6 3.13 0.86
wilneu
winelfuineurignAreda 3.27 0.92 3.50 0.85
anmuazianlald
minsufufianuAniuuas 3.06 0.89 3.25 0.86
ARBINTEBIgNAN TN
malfiRdemsesfuures
gnAethadusre
M ’ 3.18 0.70 335 0.66
AATITBay 0.80 0.83

winowey: mrilazuuuihuutn 5-pointed Likert scales Tha 1 = Liithireetnais dadusuia 5 = dhubruethais
3) ANAILAZNISINUHUNNTABIBIANT

ANMIT 4.9 T UTRIANIANLAZNITINEALUNTT8483ANTIBNT Tesco Lotus
unz KFC 1 wudn HrniefnluusissiinduFusiadusngeluiludnenzidnaiy Ty
AnaREmeunniRanmmithallenireden UATANLIAYUAANTINANT T8 HTY
arfiAiaRugeRgaTizzaL 3.05 §1FU Tesco Lotus waz 2.99 §1WFL KFC 1e3nsnie
AaREm AR e AL T nTesauludm IIAY 2.91 uax 2.85 Suy
sauAe Anademaduns A drAtAenininfuonden 2.88 uaz 2.81 uasdudu
qavuAe ARt unIdaiansmInIas aiteUnileaus iR Rauandes 2.82
AL 2.69 MNAAL
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e 4.9 u.nmrifnm‘n‘nmqmthun:mmquuumnmmﬁm

MudsAiuauAuaENITIN Tesco Lotus KFC
UHUMTYBIBIANT M SD M SD
dmnfantdidulslendie 3.05 0.91 2.99 0.96
fanu uasmiumpuianTrum
TR
ne RO AT RTeIAU 2.91 0.93 2.85 0.91
TuemsWiATy
WarudrAtyrenisine 2.88 0.99 2.81 0.92
Fuandan
fmrdaRanIImMTAR AR 2.82 0.99 2.69 0.92
Unflesuasianndsurnde
574 291 0.79 2.83 0.77
AT 0.84 0.85

e mriWasunfhuin 5-pointed Uikert scales Tan 1 = BidhuRetnas el § = thifetiede

4) Ararindaterasmeing

anmnlrznansdeyafiumnnidetiereesdinsiuananialag Tesco Lotus
w1 Aedsdunnduesdnsifedudruasiuiisenfuetantasnsiliieigee
4 3.66 1eensAe AaAEA LA NEnasUsraunsalunsrARRLA e
WiiAna2 3.56 Aaunde AsdsdumaiRndedudenizdituauteesdng 3.33 uss
AedsFuAsnrouasinezlumsEnindustisisasmineu 3.28 gausieiy
FunidednduaniPilasssesdnsilAniniy 3.17 ussdnsdudnufindusey
fensAng 3.12 Wudrdugaing (a1 4.10)

WanizA Fuswnswndila KeC viu nud A@Rpiumnuiitedusinusadi
uenFuatiandeneilngigea 3.83 seennAe AnedtduauFuTigues
UszaunisaflunsunduAvieldiiingg 3.65 AneRukouminanunzoussinesluns
Uidmrreenineu 3.48 ueddusmndindeiusenisaiiuanuresesdn 3.43
Aadukuadednduasiviiina 3.29 uszAradefuaafinduseuseesdns
3.27 mudAu
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AT 4.10 uamAeREA A eTaTeeeAng

Aaulsau Tesco Lotus KFC
aranindefevesnsdng M SD M SD
Hanudmaquaiilrzsuninl 355 0.93 3.65 0.89
Tumsunfusviteliiims
minendiarusanmuasiines 3.28 0.86 3.48 0.85
Tumrldnndusden
sefnsiednduaniinala 317 0.95 3.29 0.90
Fndatusensiniuuses 333 0.94 3.43 0.87
24AN?
seRnrideRuRAuanihuiieesiu 3.66 0.95 3.83 0.88
atniemm
Fnfuseusiessdns 3.12 0.95 3.27 0.92
9 3.35 0.68 3.49 066
AR 0.83 0.84

winewn: mrlazuuuhuu 5-pointed Likert scales Taw 1 = Livhudonetsta issusudls 5 = thubwetia

HAMTIAMNANENIBIANTINAUTNIS

annsuamAaaadaAtusine lumsdanmdneaiesdnadusndnedu
anumothuasanesseaLs 4 Tadt THun Tedufuanisanid aralsziond vievinuni
filnenmdud, Tadoduniniussissdnsuacnisaisansudiming, Tadudunm
LAMIINUEUNNTT8989AN? uailadamisdumsniideiioresesdns umnrniady
Tauruveudsziiad uazArauuAnAv Al ATesusasiladglugsiauinshuda
i nfalnf Tesco Lotus dleuBuudsuiufuemmaaiin Krc Wamelui

1) ThfurnaknianiantA aadslenl wisiausRnilrensBuki Tl
Aiafaesiladtmsdiiunsan i ieniAedsiammuassn mnuansamaniinees
{30913 2 tazinn wun Tesco Lotus uax KFC flszurnaRufun TR
onlszlend wieiruninisenrdudrsesrmdneniasdnviniy 3.37 uaz 3.38
AUATIAL ﬁtﬂurhm#nﬂﬂm*mu.nmhqﬁuﬁtha'l:iﬁﬁ'uﬁwﬁmmmﬁi (t [402] = -0.50, p

4 - - - i
>.05) 10Uz 2) thduAuminruresssAnsuasnizafaaudiusieinsAng wudn
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AR A uAINg19989 KFC HssAusedtyindy 3.35 1414nf5ﬂm Tesco Lotus il
sAuAaREIMYINY 3.18 atinihludAgynada (¢ [402) = -5.91, p < .05)

3) taduATUAIALAZNIINUEUNNTI8989ANT LG ATLaRLTes Tesco Lotus
Wit 2.91 FegandrAneiinres KFC AilAeAuYinG 2.83 etwiiludAoymenda (¢
[402] = 2.99, p < .05) uaziladugminy 4) Hadumiedumnuindefiesasesdng wudy
Tesco Lotus uax KFC flsvaunannidatiesnsasinsunnsireiuatnaiiud Agymieada
(¢ [402] = -5.48, p < .05) Tan Tesco Lotus fls=AAiaanAangna 3.35 dou KFC 1
AadEi 3.49 {qmﬂ-tﬁ' 4.11)

u.n:tﬂmhri*wn"n'u'l.mqnﬁquﬂﬂaanwrfanwﬁnmhqﬁnmﬂﬂuﬁmﬂﬂmmm#u
Tauraa wirdn AieRemsk U EnalasAnIge Tesco Lotus ayfluszil 3.22 dau KFC
fifnaRsnmaneaiedned 3.29 Sssunzonane14dn Tesco Lotus HesAusiademadou
nménenfesdnslaumuinndnszdusiedsdunméneniedngaes KFC atinil
dudAtynatia (¢ [402] = -3.76, p < .05) %:ﬁﬂng'ﬁummﬁ 4.11

: 'y .
MmN 4.11 udneredn lusissladiussAnean lnnsautain mansniesing

Aaudsmrunmein Tesco Lotus KFC t df p
MWANENIadAng T M SD

Fumumn® aonlelumivie 337 062 338 062 -050 402 62
yiAuaRTiIRenTALA

Aruminauuazmmain 3.18 0.70 3.35 066 -591 402 .00
ATINRNTUT
ATUAMIAILASNTITNUHUNS 2.91 0.79 2.83 077 299 402 .01
18e89ANT
Frumnnidedevesesdng 3.35 0.68 3.49 066 -548 402 .00
T 3.22 0.57 3.29 0.54 - -3.76 402 .00

=l ar W - - -
daun 3 Hﬂn"ﬂﬂn"ﬁuzqmmﬂn'!‘l’l.lfﬂ'\ﬁﬁﬂﬂ\lﬂﬂi’ﬂ-l“ua‘ﬂﬂi

Tunmsiamsfufaunmmnimsseanguietniilseuismdsesgnaiuan
wnialnf Tesco Lotus uazgriafruammiaiia KFC T aanodnlddaninnia
SERVPREF 984 Cronin U8z Taylor (1992) Saiflunns¥nlu 5 fansntesnmunmnininig

o -y " oA
1Aur 8anaurndusieald (Tangibles) Ay (Reliability) n1smauaues
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(Responsiveness) AuT1A (Assurance) uazarnuienlald (Empathy) Jatlrznenlukon
smquAnnTedu 22 §e 'Enuﬁv‘ﬁ'u'lﬁﬁwmmnﬂaummﬂw‘hﬁu (Reliability coefficient)
ssantnailalanldgns Cronbach's Alpha FauaRldnudn Aowidansfuianniwaes
mmitnni 2 dszamluadeil Saaudeiusylunusfi .94 virdu uszarnms
Aiansiuaslrananaduliine Srafukauimneada wudi Tuanfdududeielyi

1) AamsnTadunasls

dmfusuliliiuadesiudsiaunrodudiedfresuasiamialng Tesco Lotus
wuih AneRemedumineiiyadnuaenizuiinuiduuteuns Tazuuuiefugegn 3.58
reenanAe AeRtnedunasiigunmnfaiusdy 3.46 AvednluFesnsiifemnsany
rmnRiganennianes 343 usvifugainude AaRemekudessine Afeadety
mebhEnrldFunIsesnuLLINetIREe 3.37 (9T 4.12)

Tuanusit griafuemnniadia KFC fAedumakmineuiiysdnuaznis
uhsmufiduuSengigeiign 3.70 resnane Anednkudrewing Mduadestuns
ThiamslAfumsesnuunsnetinsgas 3,67 Asanesmsiidssuneaiuazani

] J LA - - -
fataniiues 3,56 UazAneRurantsigUnanifgviuady 351 mudrsu

-l ¥ - - - ' -l -
TN 4.12  uassAeRufuLTIsIAIAIMMIRUEN M A R IRMRIT0dUARS 1A

Mulsmasy Tesco Lotus KFC
AsflmanTadudeds M sD M sD
figUnmnFmune 3.46 0.77 3.51 0.79
fisnnummazmniisasny 3.43 0.87 3.56 0.84
FgtTLE
wilnahyARnuazmausnui 358 0.84 370 0.79
Guufeugd
Rvswingg Aintndesiuns 337 0.85 3.67 0.83
Whimsldfumseenuinen
BtiNMILN
T 3.46 0.65 361 0.65
mAaadeiu 0.80 0.81

winwmn: neiiazuuuduuin 5-pointed Likert scales Tae 1 = Lilufopet el duusuil 5 = dhufustebs
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2) nﬂm"l'aﬁ'u

andayalumsd 4.13 uamihuinAademskumndesii Tesco Lotus
unz KFC flAafusnaiadudusine angelumlugneziduatu Ae faedomku
wmrgmlunshiniegefige 3.46 uns 3.58 resnaunie ﬁﬂm'a’u#w'mmmm'lum:
Whdmslimsemanatiuenly Jsiliedefiszdy 3.31 uas 3.45 Aneduiuaiueiols
Tumsliidnng 3.15 uax 3.36 AeREmsiun sy Tl IARugnAn 3.05 uay
3.23 uazAnadtmaimuaa s biunseslunrWiiings 2.69 uss 2.80 mud1AL (gAma
7 4.13)

AN 4.13 u.mHdﬁtﬁ#uﬁﬂuﬂnmqmnmmru‘immm:humwv‘hﬁu

Aaulsmeasu Tesco Lotus KFC
arandaiiu M sD M )
fndryoiisugndiase 3.05 0.80 3.23 0.77
Armaialalunisliuinag 3.15 0.89 3.36 0.83
fiumrgnilunalifiinig 3.46 0.86 3.58 0.83
annmliimslinsamiunmi 5318 0.86 3.45 0.86

uanld

Bhwsunwisalunnsliuing 2,69 0.94 2.80 0.95
LT 3.13 067 3.28 0.65

AR 0.83 | 0.82

winame: mrhiazuuniduuin 5-pointed Likert scales Tae 1 = lihudnetneds doduwi 5 = ket

3) MeAaUAUE

TR AU AR LIRS IEY Tesco Lotus UAZ KFC widh fuulnis 4 989
mMInauautTaaeNgIne AdiszAuAedeFeangaluilusnrazidnaiu nanie
AneRmiEafunTiminauansarzyaar lunmsduliinsuivenlAllssdusieis
geignluia 2 griia e 3.33 uat 3.39 eenanAe AeduAunislhiinsedanad
wiula 3.15 Lz 3.38 AevnAe AnaduAumsusmsrnadilalumshneiugnAase
3.14 uaz 3.37 unzgmiede AnedukumsliinnlfiasAdessesesgnAn 2.90 usx 3.18
(91319 4.14)
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mMIRit 4.14 uamAeREfusIunNMnENIMII U IRe LRSS

Mulsmasnu Tesco Lotus KFC
MYRfUAUDd M SD M SD
wineusansossyaaluntads 3.33 0.96 3.39 0.93
WhAmsfuue
mintwliiimretwmaiaiuls 3.15 0.86 3.38 0.92
minauussimudnlaluns 3.14 0.88 3.37 0.87
WhiimsiugnAuaue
minablinmifissAnforreass 2.90 0.90 3.18 0.90
gnAn
723 3.13 0.68 3.33 0.67
Faandaiu 0.75 0.73

wnwn: e Wiazuuuduuu 5-pointed Likert scales Tny 1 = Lhiiukouetineds feuaudl 5 = vhukuedais
L
4) Amuauls

anmnlszaasssutsiauntaniulases Tesco Lotus uaz KFC i 12U
AnadrsusiaziuLsilddnnnaiilared Tesco Lotus uar KFC HrvAudnadnifusann
gelumuiamadiund Ae SAnefudeafumisdindesiiutuduandmeitlifily
:::ﬁuqqﬂqnﬂ 3.26 UAT 3.40 TRRMIAD ﬁﬁtﬁumﬁﬁumwqmwﬁuuu"auﬂmﬁmw
3.19 uaz 3.39 AnedemeiunsiAmmsssmineufiafeaonuiula WiugnAn 3.19
WAL 3.30 uAZgANILAL ANaRENIIAINANENNT0IRINe N TUN TABLAND N8
QA lAiaae 3.00 ua 3.26 ANAIAL (9A2T 4.15)

5) ANl ld

anmeNnnlsznauadautlsfuaiaien1aldi 4.16 194 Tesco Lotus uz KFC
i Furlssine luduanuenlaldrestsassgsiasiirzausiafudsangsum
wileutu niinaAe AveAsRunslnavimmszmandvugnénawufoul R
rhmﬂuq-:#qn Tneilszdurnaiuey 3.66 unz 3.65 reenuinAn AnaduA M Bienlald

segnAn 3.13 usz 3.31 AnaduumsliEnirgnAtetanigadonls 2.93 usz 3.11
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piedmeumudnlanufeiniseesgnitetinaukeds 2.90 uas 3.05 uacqarinde
eduFunsiimineuiienlaldgnArdunoyans 2.82 uas 3.03 mudnfu

MmN 4.15 unmﬁ'mdﬂ#:uﬂnmqnmwmm?mmwﬁmwﬁh‘h

Audsmasu Tesco Lotus KFC
arasfula M SD M S0
mrlfuimrresminasuaia 3.1 0.86 3.30 0.83
rrasfulalifugnAn
gnirasiindefiludusuas 3.26 085 3.40 0.85
winsiléFu
minsudianugnmesutian 3.19 0.91 3.39 0.88
minnumaImReLAININES: 3.00 0.92 3.26 0.86
A lfisue
4 3.14 0.71 3.34 0.69
AATaEniu ' 0.82 0.82

wangwn: Tumsidun el Wirmriauuu 5 azuun Tasf 1=nusunige uas 5= AzuLugagn

4 1 J L 8 -
RITI9N 4.16  uamAaRufusIAuAMIMITUENIMNAUANIeY a1

Aulsmeasu Tesco Lotus KFC
ANuIETleld M sD M SD
famuienlaldgnin 3.13 0.90 3.31 0.82
fnamhmsiazmndwugné 3.66 0.91 365 0.88
nnAY
fwinemienlalsgnAuiy 2.82 0.98 3.03 0.98
TN ARRA
WhinsgniretAnigakyls 293 0.86 an 0.87
Wnlamudsannressgninedn 2.80 0.90 3.05 0.92
unaga
70 309 0:68 3.23 0.69
AaTdeily 0.81 0.82

winpivg: mayWazuuuiluuin 5-pointed Likert scales Tat 1 = livhufauetheiia iisausuih 5 = vhudvethai
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HAMSIAMSFUTIRUMIMTUTIS

MnmausmAnednsasiadudusing ilszneumudunsfuamnmnining
weqriaFrudnianialng Tesco Lotus uacsFrusmmiraiia KFC 198U avunsmin
unsnuesAnedt sz iRudnumuiy WewAefereansfufanninseinninig
(Perception of service quality) Tnuzau'l T NomATANLANFA AR BUsRS
fladtlumsfufanunmmanEnsieses Tesco Lotus inx KFC 1h8nau il Anefy
Tnusu uazAr A uuAnAn st Rreswiasadtlugriauinrfudaianialng Tesco
Lotus usz¥ruenmemasiijn KFC kil

1) Anednssfautlmasfdsiiamasodudesls nudn KFe Hrxdudniede
nkndeiannrodusedliitrdy 3.61 SagandtAnefuses Tesco Lotus 7 3.46 atinadl
vadAgynaia (t [402) = -6.62, p < .05) 2) AneduFuatmdesiu wun Tesco Lotus
unz KFC iimmwuunnﬁmmr.:ﬁ'umLﬁmﬂiﬁmoﬁuﬁmfmmqmmﬂmm?mmziu
fidudAtynaadin (¢ [402] = -6.11, p < .05) Ian Tesco Lotus fAeAururesiladudu
AmidaTuiiesii 3.13 dau KFC SlszduAnedni 3.28

3) AR AUNMIABLANES WL Tesco Lotus ilrsAuAnnaiunnauauss
Wil 3.13 uay KFC Hesfudnafimiai 3.33 #nfu Anafufunimmeusussses Tesco
Lotus WA KFC afiansuanmieiuetnatidudiAgnatin (¢ [402) = -7.88, p < .05) 4)
Aadakuanuaiula wudh Aedeses KFC Brwinf 3.34 Tagendnszdusnednd
3.14 184 Tesco Lotus BteiiudAgyneaii (1 [402] = -7.51, p <.05) uas 5) Anade
Frumuielals wuda KFC ssAuaatsnieiiuaiiuienlald 3.23 Jagandrrede
184 Tesco Lotus 71 3.09 atinTidudAgmNana (t [402] = -6.23, p < .05) (gmmﬂ 4.17)

ol dethaeanlumnmulnrsimsiamesfufanunmninininnsufuiemn
Aednlaun uazmA AN A ATeINTFUTALNMNNEN17984 Tesco Lotus
uae KFC ua widn KFC ssAudiadurasmsufauninnininmslasmuganinsciy
AnLaAnEed Tesco Lotus ataThiodrAnynieaiin (1 [402) = -9.39, p < .05) TauAniady
TauraamaAumefufaninimnisiinisees Tesco Lotus uaz KFC HAWNMY 3.18 uay

3.35 MuAIAY FauamlimIen 4.17
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meNi 4.17 u.nmri'm#u'luu:in:ﬂﬁ’ﬂu:ﬁmiu’u'inunummtﬁhnmmmm‘imr

mulsmumsfufta Tesco Lotus KFC t df p

ANMWERINITUTMT M SD M SD
Aimanmndukesls 346 065 361 065 662 402 .00
pudeiu 313 067 328 065 611 402 .00
MImeLAUe 313 068 333 067 -7.88 402 .00
Al 344 071 334 069 -751 402 .00
A e ld 3.09 0.69 3.23 069 623 402 .00
e 318 059 335 058 -939 402 .00

daufl 4 uameiameuifernumnenaszyiaidneaaiun uszuinsilne

anmmrzannaludrusessnn AN g n IR AL uazqIna
yinsianne (Perceived fit) BalinmsTamuinsesfudTnaduatumumnsanlu
mvuanAudsssesdnsgismnilugsiabuAsiamialng Tesco Lotus uazgsia
Fuannmafin KFC samssnumdudiluisgsiaitinmmnnzanluszfugs (High
Fit) uailarsmanzaalus AU (Low i)t fdulAfvualigsiavintsdndadudn
(Courier delivery service) (ThigaRisfiilarumnzangs uazqaiaLinisfudnui (Ory
cleaning service) {ugsRafilAmAzaNAE ML Tesco Lotus #7u KFC il
gaNasuAYN (Theme park) uaxqsisinmadumed (Fitness Center) (ugsiafiiszay
AU ANGIUAZANE T KFC ANAAL

Falumsdi nnfnummznm:wi'\qq:ﬁw'fmsialu unzqIiaLIN TIILE a0
nsinsud@nesdidinafivafumasumnzaslunramonsdudlu 5 audnemus
1hun afreafaiu / uansinariu (Similar / Dissimilar), Whummiiuaa /7 Biduvsilues
(Logical / Not logical), Wiz / lsimanz e (Appropriate / Not appropriate), nendes
i 7 Talifuadiseriu (Relevant / Not relevant) uszuiluiidn 1914 / Laiiufdinla 14 (Make
sense / Does not make sense) TuiusAzinges Brudvig uaz Raman (2006)

InefRduliinmmaneusiaudesiu (Reliability coefficient) Teatriesilelnnld
g#? Cronbach’s Alpha Teaai it Anudldlumsiamnumnzaussuitegsia
1inssadn unegaiainisireel dmaudesiusgrzuing 87 - 92 usranns
Aanniussdrsnanafulfie SndudoAmeaia awnroudinininaueldidu 2
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dou Ae dourssgriafudaianialng Tesco Lotus uazdausssgriafusmmhasiia

KFC Tanluansidedudsieluil

griafuAmaninlng Tesco Lotus

iwﬁrﬁmﬂmmmwmm:ﬂm:udﬂaqtﬁﬂu?nw;’aﬁu uazgaiaLEnnsive
784 Tesco Lotus mmmuﬂ-amrﬁmwmmﬁwrﬁqﬁﬂmwmm:nuq« uazgrnanil

AN sRaLEn RN ARG

griantimanzangs Wud griaudnisdnda@uin Felrafusutmmadu

-l - . -
ATHMANZANGINAR 3.73 7038901 An AeRukuANaaTes 3.67 Aedudiumu
b
dnlal4 3.66 AneRuAuaadumeiluss 3.59 uszAnedufum AR uAReiy 3.33

ANANAL TSI gIRATIl AN MIMINE LAY Tesco Lotus viagaiavdnisFunutia I

; - -l i ml
piefudumndlaligefign 251 sesnanie Anaduiumnuuanzan 2.45 Aiede

puarifhummiuaa 2.40 AneAnAuATNAR AR 2.37 unzAeRuATAI N

Auades 2.32 usafugaring (a1l 4.18)

-l ¥ - N - e g - - -
A5 4.18 llﬂﬂ*lﬂ'l'ﬂﬂ!mﬂﬂH’J'\Nl““ﬁ#ﬂm’rﬂﬁﬂﬂu}n'ﬂﬂqmu URSFINIUINITMN

¢8998 Tesco Lotus

Aulsmeamuanaivaneaa High Fit Low Fit
swinegaiauimenuAy uas (griauimedndafiud) (gaiauimefudnuiy)
grhauineinee
(Tesco Lotus) il ® o il
AHARILAR 333 1.06 2.37 1.13
r v dune 3.59 0.89 2.40 1.03
AR 373 0.92 2.45 1.04
Arfiuate 3.67 0.90 2.32 1.07
Al 1lA 3.66 0.95 251 1.07
7 3.60 077 2.41 0.87
ey 0.87 0.90

wngmg: mrtiasuuiduiin S-pointed Likert scales Tat 1 = Liviudonetnd sduauia 5 = thudeed il
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genafuansvhadia KFC

dmfurednAumENzaNTzwINg AN IRIAN unzgIiaUTn T
184 KFC smnsnukimnitiaussendugiaifimiumnzauguasmensaumiugsna
et ATt et

qriafiianmmnaugs sifegaiasuayn fAnasudutmsdumudnlals
goign An 3.61 sesnainlhud AneRedum sy uazAnaduiumainadesds
flszAuAieAnyinAY 3.51 SAudmnie AneRuimanaidumeiuae 3.46 unzAadY
Frumanaiaduaie 3.12 mudadl (ga1aned 4.19)

anufigrnaniiaamazsusin e griannmadusef diedusunondnlala
geign 2.1 reanssnin AntaRndumslumduse 2.04 Anedekumisonsay
2,00 Aednduasnuiiiuadias 1.95 uszAneoAuauafiuai 1.92 duddugaing

et 4.19 l.ulm:-i-lnﬂummwumm:nur:whqqtﬁw?m:ﬁ-uiu un:q:ﬁ«u'imﬂ

I8N KFC
AUUIMHATUA ISR High Fit Low Fit
sEwingsiauimennAY uax (gsnamaumyn) (genafmumIuined)
qlﬁuﬁnﬂﬂinu
M SD M sD
(KFC) |
AUATUAR 3.12 1.13 1.92 0.99
Arihuviduss 3.46 1.08 2.04 0.97
ATV Z AN 3.51 1.07 2.00 0.95
mmiAades 351 1.07 1.95 0.98
il 361 1.03 2.1 1.03
LRt 3.44 0.94 2.00 0.85
] i
AAMMTeNY 092 0.92

winawe: mriissunadhiuin S-pointed Likert scales Tan 1= Lithudneetneia atusui 5 = dhukoethaie

£
EAMTIRAINERNTENINgINUT MR ANUAL gIR LT s

W - - § - - -
nnmauamAaanlutidudusiie Mdsensumuiuiisdudunumnzay

0 - o - - J - '
rewingiauimrAuAnuasgIiauinimanuesFuAsianialng Tesco Lotus uay
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Frugwnaafis KFC $19u swnsoiiuasanesedielu 5 arudnes suldud
aruafiunie ponidummduas Ausenzan auiiisades uazpndnlelg e
Hmri*mﬁmmm'mmm:ﬂunwiwq:ﬁw?mrﬁ’-uiuun:qrﬁw?nwﬂimu (Perceived
fit) Wusinzamdudnlé Tnemudn griafudsianialng Tesco Lotus dszdusniefumues
ANz ANz RaLEnt e Puuazgriauinisiaens lugsiaftilaumensaugs
winrfu 3.60 1mﬂﬁ1mduﬂmmmwmm:numiﬂqqsﬁﬂu'imﬁ%ﬁuun:q:ﬁnﬁmﬁ‘
sewlugsiafiilanumnzausmildnetuwiniy 2.41 Taurswdnagafiauinnsidiay
MHIZANGY uazAmiu TredureftresrmnzANTEINg q:ﬁﬂu‘i‘m:;’q WANUAZFINA
u?n*u-r'-famuunmhqﬁuudﬂaﬁﬁuﬂﬂﬁrummﬁa (t [402] = 20.05, p < .05)
daugsiaFuamnhafin KEC frzdusiiafvassnnumnzauszudinegia
u?m:i’atiuun:q:ﬁnu‘imfﬁimuluqrﬁqﬂﬁmumm::ﬂugqtﬂﬁﬁu 3.44 Jaunndn
AaREMNTRIAMNME AN N R ALus s g TR AN st lug iRl
AT ANA (2.00) athaihladrAtyvnandiR (¢ [402] = 23.72, p < .05) ﬂ#ﬂﬂﬂg'lu

-l
A1THN 4.20

eI 4.20 u.ﬂmﬁ*‘mﬂummwmmznumrhqqrﬁﬂu‘}miﬁqﬁuun:q:ﬁﬂuimrﬁ'

- -
ﬁﬂ‘lﬂlﬂﬁ?‘!’lﬂ‘l‘lﬁH'I"IHLHH"I:‘HHQQM:H"HN Tesco Lotus uaz KFC

ATIAUAN FEALATMLMINEAN M SD t df

p
TTAUATIHINE AN 360 077 2005 402 .00
Tesco Lotus : = T
FEAUATIHMNIZANAY 241 0.87
TEALATIIINE ARG 344 094 2372 402 00
KFC -
TEAUAIHIINZANAY 200 085

4 e L o~ - i
douil 5 HAMsIAVAUARTITIAENT M ERTAUAgTIAUTNSYRNiUTTNA

dmiumsinmiafnrenimiafiisenrrsiuanfudigsiarinmesidinn
(Attitude toward brand extension) ¥83eANIgINALTNT FruAsAIalnf Tesco Lotus
uszgrieFe e KFC uall Aansouismsdmirunfeenithinisiminung

' - ol
ranrreuanAuAnludigrianiiauminzanluszAugs (High Fit) uasiiaaumanzay
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luszAui (Low fit) Fasnansodaldlu 4 arudnmns Wur indutey / bidhihisdusen
(Favorable / Unfavorable), unasgala / lsivinsgala (Appealing / Unappealing), i
wala / Liflufhiwela (Pleasant / Unpleasant) uax A /'LiA (Good / Bad) Tnudauasn
FINUIATINTEY Brudvig WAz Raman (2006)

Fernmmaseuriadesiu (Reliability coefficient) yaaitaailelnldgns
Cronbach’s Alpha wudn Annwsidlumeiminusfzesduitnaiilsenisauunmaud
mﬂﬁnnrﬁﬂu'imrﬁ‘a 2 sz ilFrmorudesfustrwing 0.92 - 0.95 uazarnms
Annsfusvtrzuaanafumlafiie frvfusuAmisatii wudn fusnsiduduseiela ]

genafuAmianiaing Tesco Lotus

dvFuAaRtn s uiruaRsssdiinafilentrasremsAusngsiauinires
Tesco Lotus wuih fiflnailinaduduiausiregaiainisdndedudn Jadugsiandl
AAIMINEANGIEA Tesco Lotus Tukumumanageiian 3.68 sesnan Ae Aaduk
A 3.67 Anaduuaanuilonela 3.64 uazAndnduaradurey 3.63 Ay
dougriaudnsfudnudk Fafhugriafiiiarumanzanmaes Tesco Lotus wudh sz
eeRaRLAUANAGITIRM 2.60 T8dRdTAR AeRBAuAIILTEY 2,59 Anedeku

- , -l - o v -
H"J"IHMQH‘[‘I 2.58 uﬂ:nﬂlﬁﬂﬂ;ﬁum’mﬂﬂﬂﬂﬁ 257 Lﬂuﬁqﬂﬂqﬂﬂﬂﬂ {%H"lﬂ‘Q“ 421}

y o ed -l - -
ANT9T 4.21 uamereALTaNiAUARNIABNITIE EATAUAgIRsLIN TIe LT nARl

Aa¥rudmianining Tesco Lotus
Mulsnsunruaanise High Fit Low Fit
mMesmeaTRuAgInauims (geiauimednsdafium) (geiauimeiudnusia)
veaguilna
ok i) M SD M SD
PMAVTEL 3.63 1.01 2.59 1.08
AHRIAALS 3.68 0.98 2.58 1.07
aMRanels 3.64 1.05 2.57 1.05
AR 3.67 1.04 2.60 1.06
77U 3.66 0.92 258 0.98
AAd ey 0.92 0.94

wangmg: mrliazuuudhuuiy 5-pointed Likert scales Tan 1 = bithukapetineds distusuds 5 = dhukopetais
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grnaduenesvhasina KFC

dmfurnedumekuirunisesdidinafiilsentsssunsausgsiauing KFC
i lugriaflilauuenzangs viegaiasousyn Tanedomeduauigalageiign
3.73 (gmrafl 4.22) 1esnan Ae Aedukunrdurey 3.69 Aedudumnui 3.65
unzAnadnkuananela 3.62 mudl fougriaidianmunzanin vegsia
Anuadumefimiefefumniigalageian 2.17 sesnanae Auedukuadusey
2.15 Aadufumnni 2,12 unsAnednkumnitinels 2.11 Wusadugaie

MINT 4.22 uansAneisreviruARTilRean T ERn AL IR YL naARi
reFuevamiaiia KFC

Mulsramusnuanilse High Fit Low Fit
msrmeaTAuAigsnauims (gsnamIunyn) (griadmumIuined)
12aguilnn
(KFO) M SD M SD
PR 3.69 1.01 2.15 1.03
AMRgAle 373 1.05 2.17 1.06
ATanele 362 1.04 2.11 1.03
AN 3.65 1.06 2.12 1.07
594 3867 0.98 2.14 0.98
AANIT BT 0.95 0.95

winwn: matazunidhiuy 5-pointed Likert scales Tas 1 = Lldhubouethats iMssueui 5 = dhiboned i

HaMeIniAuARNT ARSI EATRuAgIAAUTMTTedLiing

| ; -l o 5
AMsusmAtaAtaesiadu U AlszneuruduinusAvasdidlnaniine

mMaugapRuArgriauinrlugmiafudasiamialng Tesco Lotus uasFruanavhaia
KFC 498U snunsnituasonvesraanlu 4 arudnwo Sulfun pondusey AN
8 Auiitanela sazaond anAedulasansesacamRuA K Tauwudn gaia
Fusaiaminlng Tesco Lotus HrzAuATadtInm sk uimunaniifen mu unrausn

- y e | P
Tugsfianfimumanzangs (Wi 3.66) vanndrAeRNIs AUARNIIREN 7L
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arAuklugsiaftilanamnzausn (winf 2.58) athaililudAqmeadia (¢ (402] =
17.12, p < .05) (qmmﬁ 4.23)

daugsiafienavhaiia KFC Srzdusiafumunkuinuaafilseniraeny
arRusqiaiinslugsiafiilaaenzaugavinty 3,67 snusiredummiaiou
FruaRniRan e Aud lugiafidaumanzanmildyindu 2.14 Tausewing
grinEmAiammzauguazn rduseinreninunAnidenrssenmaudi
veaduilnaunnAniuedraihiadrAgyn et (f [402] = 23.16, p < .05)

M7 4.23 uameAnieiiAunvesdiiinafifinenisssnenmdudigaiainies

Tesco Lotus Uas KFC

arAum FEALATINMINEAN M sD t df p

rEAUATIHIRNEANG 366 092 17.12 402 .00
Tesco Lotus T

TEAUATIHIII AN 258 0.98

rzAUAMNMINZ AN 367 098 2316 402 .00
KFC .

TEALATHIMIIEANA 2.14 0.98

d2ufl 6 HAMINARAUANNAFIY

lunsiduides “EninaresnmanenissdnsenisssenAuA g
(Influences of Corporate Image on Service Brand Extension) Tuaii Q'ﬁu'lﬁ&aﬂuuijﬂu
Tummaseuafu 3 Urznns fse il

fuuAgIuN 1 nwdnsnlasAnsiaudiiusludeuniunasfufaunmns
LFN17, AINIMNIZANIENNIFILLATIRUAY uRSiAUAAABN 171 8RR UATTB9gLF A

mdeluafsilaeAnmisaninatesnmanmaliasdnsiiduanesutsdusg
Tunrssrear@udlugaiauinag suldun msfufanunimminiinig, Aruminzanses

MreRnAuAn ussiiruaRren s Audeesdiiiine Jolusunigiuuen du
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maAnmdn Mudsfunmdnsafesdnsilaauisniulu@ewaniutiadts 3 Fufindno
Tresmsrenundudnlugsiauinissesudinaviels

Tlsmduil GAsulAindeysfi i maseuAmudiiudfemsiinmsing
ati I ldAranduiuduuuiefdu (Pearson product moment correlation) nasay
swinssarssinwdneafavAnsianisfufannammninig, maumnzanseans
aunmdud uasiruadenisasunmAuinsesdidlne Jeusnimeseuiifeieluil

namTInAmANNANusszuInAnsalasdnsuarmeiufanmnITuIms

-, i o - J L]
nNnFAsiAIAINENTUENEDR A9 4.24 nudn nawdnsalesdnTie
Tesco Lotus ua® KFC dmnuduiudluidauanfiumsiviannimmoiinisregiiauinig
¥a 2 Ursimetieiifud Ayneatn Tauilianadiiudeyfissiu 73 uns 75 musndu

meNA 4.24 usmAanufiiufrswinanmdneaissdnzuasmsiuiannmniniinig

ANNANWUE ATIARUA r p
nomdnualesdng - Tesco Lotus 73 00
mrfufanunmmnmniinig KFC 75

HAMSIARIANNA NN U S TSI NMNAN RN BIANTURS A NIMNNEANYBINNTIENE

ATIAUAT

NMFATsiAIANE U NATA wud nmdnenfesAnsues Tesco Lotus X
ANANAUT IUFILNALUAINMENSANTINTTILUAT AUAI DL NI VATY N NADA ¥ia
WnsrEnensRUART AT AN unzAoMMANTaN TagilAnaonudiiuderi
seAL 33 uaz 11 muAndu Wudsafunmdneniesinses KFC iRnafiianudmudlu
FaUnfuAINIMNIEANTBIN T8 IEATIRUATIIE KFC Btnaiiviud1Agnaana waluns
atumrAuARRA N BzanuIEAIGY uavAmNmzanluszALmN Tnilen

vl . =
P udIufagnIEAL .38 Az .11 AUAIAL (AA1T19N 4.25)
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MTN 4.25 uaneAIANR R UT I NN AN BIAN T LA A NI AN T8N TIEN

APAUAT
ATNRNNUS nefum FEALATIIMINE AN r p
ATIIMINZANE 33 .00
: Tesco Lotus -
mmdneniesdng - anu ATTHIVEEANAY A1 03
MIzANTeIN TIEIEATRUAY AT ANE 38 .00
KFC -
ATHIVUIEZANRT 1 03

HANMTIAAIANNANNUF T uIT I MAN B0l BIANTUREHHUARTN I AR AT RUA ITENE
¥guilnm

AINMFAAZAN AT NR AU ATA AT 4.26 Wi nAneafesdnsyes
Tesco Lotus fimaifiniufludanniiausivesdiinafilnensdudrfienetedl
vpdrAtyneaii 'islumﬂmunﬂiuﬁﬁﬂﬂmwmm:ﬂuqq WAZAMNIMINEAN U AL
i Tneilmmdaniudegiisau 36 uss .11 mudidy ausiidmndniudassiauls
anevraagriaFuesnrsMin KFC 1iu wudh nandnmalesdnaiinmdiusluda
wnreiAuAResfiFlnaRtidearRudfsusetsiiudAynieadalugsiafitae
wanzaugavimiu Tasilraaauduiuginni 39 wiruduiufssuinanndnenlasdng
fuiruadrenmAusisusluganiaaumenzassndulleiabifidudAgynieada
Tneilmauduiudegi .07

W - ] - - Y o
mTIeN 4.26 usmaAAudnfufrzndan maneniesdnTuasiruafvesuiinafidse

o
ATAUATIENY
ATHANAUS RTAUAT FEAUAMHININZHSI r p
ATIIMHIE AN 36 .00
e Tesco Lolus p
MWANETeIANT - ViAunRTdl AWM EANAT A1 02
sommAukriiyiy ATMIMINEANE 39 00

KFC !
ATINMAIEANAN .07 A8
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ol aanuafingm Sasmnsoaqldin uansiduadeil Dulmusuguden
1 iz W1 nmdneafasdnsiimandiiufludaaniunsfulannamnininig, ans
MuIEANTeINTIEILATRUAN uaniiAuafdemranuaAuArresuilnaiseunedou

sunRgil 2 mrfufannmnininisfianudiiudludeuaniuanumnzay
eI eATAuAT uasiAuadenrre enRudrrevduiinn

uenimileanmsiamslinauduiudszwitenmdnenlesdnsiideunsion
utlsAnusine Wunissenams@udilugsiauingg suldud nasfufannimniniing, anu
WHNERNTBIN T EATIRLAY LasinuARsemssuRT Rud e Tnadeiinngly
aunAgMUINUAY NMsAnEdn Mulsfunsfufaunimmniinisiiauaeaadesdiniud
Tudwanfuansnzauisnnaeuanuf uasiruaffdanirrunuamfudiees
fuatnmitel AlueiilmmdiAgysensfneddnluafsiliuiu

Tnelussdgind 2 8 ol doysilliumaneurauduiud Taensldm
andiuduuuiuffu (Pearson product moment correlation) sEwinamsfufanunimms
insiiiRe A MIIE AR TIE A RUAN UaSTALARFENTIINERTRUATEN
GuFlna Tnesluan1masaussielail

HAMSIAAIANNANRUSTENIRNITIUIANMNNITUTNMIUARS AT NIMINEANT DY
MTEENEATIRUAN

AT NERUSNETARMIINT 4.27 wudh maFufanunmnig
1iin184 Tesco Lotus Haudumiudluduanfuaiumuisausssmrsigamaui
184 Tesco Lotus atinihludrAgyn1eadia FalumrmummAufdarumnzesly
srALge uazAmInzailugyAuR TuliAanamduiuferiesiy. 37 uas 12
ANAAL doun1sfuitieannmmniinsees KFC danudmiudlu@anniumu
MHNSANTBINTIUUATAUATTIEY KFC atniiud Ay natanisluniseon
duiflan oz e lussRugariniu wiliilamndiiudadreiiiodAgresdany
prmsnzan MR AuitdgiauiniemiiaumnzanlussAusn Tauiisa
pudaniudagfissAy 37 uaz .09 Ml
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NN 4.27 usmsianudiiudrsnitansfuifigunamnininisuazanumunzan

TN TILIWATIRUAN
AMuRuWUSE ATRUA  TEAUATIAMINEZAN r p
ATIIMHNZANEN 37 .00
Tesco Lotus :
mrfufaunmmniine - A AR Z AL 12 01
mzANTsIMIINERTAuA Al AN EALEN ar .00
AnERuAn 09 08

uamsinAANuRRNSTE e mMsf Ui MaLEnsuREiRURATII AR
Ausiemeresguilon

anmsdiansimaudiuimesiamlrng lun1med 4.28 wudh mefute
AMNNNTLENITI8S Tesco Lotus firudiniufludaaniuirusivesdiiinanise
arAuAieuneres Tesco Lotus etinsiliindAyniaain yalumsmuamRufiiaanm
wanzaalurzAugs uasa Rz luszAusn Tauiliaoudiniudegiissau 30 uay
09 muaIAU dountsFuieannInnITEnITa8 KFC 4 Wi nsfufAnnNRITNTg
firmdiusludwanfuisunisesduilnaiiidensaus e eses KFC et
HudAynesdfienzliuneseuandudiiammnzanlusfugeiiesy 42 windu
TnumsfuffanmnmniniEnmaubiiaudiiudeiniidudAgmnatiAdunssee
nﬂiuﬁﬂﬁqtﬁ!u’imffﬁM'iumm;:ﬂuluﬁﬁuﬁﬂ Iauﬁmm*miuﬁ'ufaﬁﬁ::ﬁu .02

MENN 4.28 uansAANRiuSTTnIIn U iTann mnnEnsuasiunsines

: o
Ari3lnanildensausiaeny
ATHANWUS ATIRUM FEAUAIMINEAN r p
H’]'\I-ILHN'I:'HN‘# .38 00
Tesco Lotus T
merfufanumrmmaiing - ATV SRR .09 04
WruaRrenrRuATTY X AITIIMENANG 42 .00

ATTHIMINEANAY 02 74
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1«1nunmmnmuﬁqnﬁﬂmmmﬂnﬂﬁdﬁ msfufaninmmniinasiianm
fiufludwanfuaumunzaussaimresuaniudi uasiiruaRdenraeruanfuin
sesflnamusssRguinuaBifieeunday nanade TadedurzAuaiumnsas
Tummnanausitunnsteii azdeeslirmadiiudzswinansfuiaunmms
vinrfuanumsnzaneIn T eRRuAY uasinuaidenirruiuandudrresduiinn
unnsrefumelufon Tausmaudfugaents 3 Tadudraduaziiaudiudiiluds
vanetniiedAgnieaiin enizluniserensudnluggiantamiumunzaugs
i wnualifimonadiudlud@anatraihisd Agnadatunirseuanaui Uiy

ot :
gINANHANIMNIZANAT

suuRgIudl 3 sAuar NI ITEIERTIR AT UAN AR N
duudiimusinenryenuanfuA1resguz inauanseiu

dmfunamndipaduiufrsndnrsAusauminzansineeanfufuss
FinunandrenmAuiiagnusesdiitnadiu sunsommninsueliidu 2 dou Ae dou
szAUANIMINZANTeIN FItnEAnAuA TuszALgs uaz luTEAUA AN 9
mRnnziFanA A fnaniduuseielyi

snmFAwmsiAAHfTufRaIRzERINITAUA NI S AN T BN TILNY
ArRumuasiruaRTRenm AL s sIesdiiEtng wudi srAumuMINzANYeIN?
unAuAlurzAugeres Tesco Lots fmmuduiufludanniuinusitediiined
frenmauAfiseeitaamnsanlusfugeiaiitdynieedn Iauiida
fuRufayiisrin 65 dousAumuBNEANYRIMITEEATRUA UL AR Tesco
Lotus Afimmdniusludaunnfuirusivesduilnanisnenmauffisueiisiaor
wnzanluszdumetniildAgnesinuuiu efleudniudegiiszau 68

1m=ﬂ'luq-:ﬁqhummtﬂ1ﬂiﬂn KFC WU 35AUAENIMNISANISINTILUAT
Auslurugeses KFC Hanudimiududaaniuvnusdsesduiinafiilsonndusi
yeneiiAumnzan lusrAugeatnitud Aynaia Taoiimaoudiiudegiiseiu
72 UnzTEALATN N MmN T R AU AL AT AL lu Bsuan iy
virunAresdiiilnaniidenmAuf iRt uaenzaslur fus et g Agma

- -y - sl
a0A InpilnAnuduiudegisziu 78 (A3 4.29)
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MR 4.29 uamAA IR IRUT TSI AUAM NI AN TR TTEN AT RUAN UL
vruaaesduitnaiisenmauiiisee

ANuRUNUS ATRUA TEALUATIHININENY r p
ATIIMHNEANEN 65 .00

1EAUAINMINEANTEINT Tesco Lotus .
1 AT ANAN 68 .00

sunmdudn - rusfilse

ATTHIVENE AN 72 00

ardudiiuny KFC 14
AT ML SANAN 78 .00

Fardu snuaRind a3t rnaqlddn uandundail AmnTnuanFuaNNRgIu
Foil 3 ey ¥ ssdum N sRseIn LR AU wANAN Tl ARy
virunRdemMrIsruasRuATIsgLFlnALANsaTY
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AqUus aflmens uazdaiAuauus

m7dnides “Eninaresnmineniesdnsenratuanaudninag uafd i
fmqurzavAieAnmanawaresnminuenfednsiiiseesdlszneusine lun1rmmenn
AuAlugsiaunag duldun (1) mefufaanmnaruiniz (2) mefuftaaruonnzanses
mrasnenmAuAlugsiading usx (3) iaurRsesdlinafiilsegrianinsiine 1l
prmdRuFrewinefaulrvanl Tnunamsiduilinnnaniuszeimunsldsne i

aqunansiqn

“ATARuA"” (Brand) uaz *n1ra¥1ansRudn” (Brand building) 1énareuiiluvials
dArAggresneauiiugsianimmanagyailagi lunindsenaugrnaununnussum ﬁizqn"‘ﬂ
dudrqulnauFlne ylewlusinmsafammAudilugsiauinig (Service branding) iiesain
grisfisunnaFanmineninnAukn (Brand image) Iifluilanduazasaslafidinalk
AiaamneiauualiwiaanudrdafifunniunnlUfon (Duncan, 2005) uananii
mefuffnunmaesdudnienmesiuiinafisnildouduiudidenleefunméneal
wasnrdudnitenineniesnsin AdaThuadiouniesflsfunanmidiugudnide
Wi Wiluetsidan (Keller, 2003)

aanaalid dessinsladudrsesnmdnenfesdnsiiuiaunss AdesdiAnunm
snieneazasnanduiludnaaluin Wiesnndsdu Taumsdnagnénmeme
n1AuA1 (Brand extension) Falunagminasnimmanan dFunansfenlun1mionn
Urzynildfugsnaszumsing dustuawinn weilidesnnagnénisameamfusniu
aanzadasaardBmeiuntsiuliuiesfnsKifluetied wetasamnraHieuunic
audmirevinislwin dingmaraldedafilsz@ninm Tnumsldpnaldufouludnig
wiadu (Competitive advantage) 1898947 151ﬂ'l.iri’u?rhmﬁnmmau’fuiuﬁ’whu’imﬁ
gnamweamnlFateacaanuazaandanandeiu (Rao et al., 1997)

ot thdtidesildaiuduivumntunssegnnuflilsaumdada f
An ﬂﬂim';mmﬁu}ﬁqm*mmm;au'lumﬁmunﬂiuﬁﬂmrivﬂnn (Perception of fit)

TEWINTEAUTUIRRUAMTALTN TAUAN warRuAvTeLTnnrene mzdis lafimun
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Huitnafuitammunnzanssireduindada unzduisenelusziugs fuitnafti
uunﬁun:ﬁﬁ'ﬁuniﬁiun:nﬁnmmaufumﬂmunﬂauiﬂ&uq 1¥aanTu (D. Aaker &
Keller, 1990; Boush & Loken, 1991)

Tuifaqiiu mrsmeamduslugsiainislffumndrAgantumusiiy Tay
ugrisuinaniu fhdudrAgusznimiliidautonlinmseanduddszausiudrda
1% uenwilesnanamnzansssmssengnraukaAnlFng1nluudafAe nmdnenl
84An? (Corporate image) AuFaunds Janmaneaiasdnsl asdounssAngnmuay
Tamenanuduia Wiunsseenndui luganauinirldedwuan atifileanain
dnsnuzsesgriainsitlisasaduseslk (ntangible) 30 LA TnAReuraiiady
un umnlrzdiunnunmessgriauinaniug Jsnandnmafasdnsfiaiies Aezdlihin
wihitFausdAcydou Wit adian s fren s lunndr funiinsise e ludy
e setleuns Mededaananasienmlsdugunesinninsiiseneeenin i1k
ﬁﬂmﬂu;ﬂﬁmmnﬁﬁuinhﬂ (Keller & D. Aaker, 1997) 3amsFufanunmninitng
12341 lnA (Perception of service quality) il AifudugnilsduvilsildsdninadrAysanis
FdulaTe uarniadnfuninasesfuilng (0. Aaker, 1996) TagmnritnafinnsFufis
ArunmniniEmslusziugs Aezdanliduilnaianisfuifisanuuansrseeanininig
'ﬁ'u-] Tudsuan Sausaulmfuninudsuulasesrmantionns (Less price sensitivity)
ua:ﬂuuﬂﬂuﬁﬁ:tﬁmqﬁnmam:éu;ﬂﬁ‘luumnn (Rust & Oliver, 1994)

atiwlafia widnsiiaomdonlunndendnagninmseeandulugaiaing
WannTulutiaqi winsAneidedamnnidnmiflea i ssfuresnagméniraee
arAud finWaeudrAyiunmsAneidoemizuinreeensadusi lugisfusasy
Faelduanndredrediulédn wnuinsineadedeafunsgninirseuanausilusgiu
1eamAgInaLinITiu ndLidauAsudedin Tnuenizetaaii MaAnmdnanszny
yoanmdnuniasdnsiidanasie nrsenuanAuAilugriauinas sunisdudesiianieiu
iﬂqaunzi’aLﬁqq?aimi‘urﬁﬂna'\uau"h'luﬁmiuﬁ

meAn At sl fadlunsineifafuaninssesn mansalesdnssiens
R AuALTNT Taeldn1734u@ed1191 (Survey research method) wudnafuien
(Single cross-sectional design) Tznu'l'luuunuummﬁum‘:fmﬁu'tumnﬁuﬂuﬂuﬁqa 8
uavsansAnE lAuamsliiiuda (1) Aruduiudrsndanmdneaissdnsiunsiuf
ATNINNITLIINTS, AVTNIMHIZANTBINITIENUATIAUAT UASAUARAEN TIEERTIAUAY

18498LUFINA (2) ArNdRTUSzEMINMTTUIAMNINNITLTNITALAINIMNNEANTRINNT
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wuAMAUAT uasiruaRRan rreeRnAuATeaduiing uaz (3) mawfuuiioy
ANTNANAUSTEMINIEAL AN NI EANTINN TIL U AT RUAUAS AUARABN TIL B AT
fuArreaduiina
Tuns3duadei] wudn ﬂnntiuli'qaﬁﬂqiwmuﬁ'aﬁu 403 Au snunroudaumAsy
#41uu 195 au (Feuaz 48.4) uazmAna a1uau 208 au (Feuar 51.6) Tnungusaatin
doulugjiangrewing 20-25 1) Tnuiidunaisiu 115 au (Feuaz 28.5) uarlauuanil
meAmluszdnfyynd Feuas 58.6) unsiinnminmlan (Feuas 66.7) yeil wudn Tu
urmanguAteting doulugiudesstsznausrinluuidniensu (feuns 44.9) Tnuilsvdu
neldausaneieuganda 30,000 um Feuss 21.6) Whidtuausniign
Tudoursarndiiufroundranmdnsnlasding (Corporate image) Mienenase
safszneudusngeg lunseteatudigaiauings suldud nsfufaunineeanis
1i¥n"7 (Perception of service quality), m:fufﬁ@m*:umm:nm:udﬂqq:ﬁqu?n'w;{«uiu
unzgIiLmIRaTY (Perceived fit) unsiunRRiiRe A AuAAsE e lugsiainises
AuFlnm (Attitude toward brand extension) iy anuanirinAresiauLrneg Tuusise
peflszney sngnapluanasiduliweseluil (queanninit 5.1 uax 5.2)
fmfunareamriafnmanenissAnslugrisuTnisFuAsiamialng (Discount
store) Tesco Lotus iatﬂuﬁqummmq:ﬁqu‘rmnh::mnﬂﬁﬁnummimzﬁﬂﬁmmmfu
fenldl (Tangible action) uazsfslitEn iunindRuniedng luareuntessesdiirfuuinig
(Possession processing) uazfuanaasin (Fast food restaurant) KFC Ausaunu
sesgiaLInnlssumiifneniznasnssiniisusodusest# (Tangible action) uazajelk
vimsfuypanddnFunadud Aty (People processing) 1T wid Aedtlausud
nndinenlasAnsees KFC ﬁﬁﬂqqnﬂiﬂﬁm#ﬂmnﬁnnﬂmﬁnﬁnﬂnmm Tesco Lotus
atihTud Aty 9adA (Aady 3.20 uas 3.22 mudndy) Tay KEC Sdaaufafiud
ulemnakrunnianR anulssTund wieAunanilsens@usi (Common product
attributes, benefits, or attitudes), A@ALALMINIULAZN T AL R NUE (People
and relationships) uazANEALAUAIN A e T8I8eANT (Corporate credibility) g4nin
Antaft luiuAtaiuIes Tesco Lolus 1nmJ'm'm‘huqmrhun:mﬂ1quuunwﬁa~:ﬂain:
(Values and programs) fu Tesco Lotus '!:ﬁfiﬁl.ﬁﬁ'ﬂmqﬁwﬂqm'h KFC
dounanzinfaulAne 1eesflzzneunadunisiufaunneeaniniinag
(Perception of service quality) &u wuia 'luq:rﬁq'r'mmm:ﬂﬂmfﬂn KFC nfuiaeting

rzAunrfuannamniruinargandt lugriafusianialng Tesco Lotus atinaiiiudrAny
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NHADA {rhmﬂu 3.35 uAL 3.18 MuA1AL) TnuAnafusniluusazesflzneumiefumns
AffaanunmnIninies KFC fu MeAnedududefiannsodudesl# (Tangibles),
AneAnd A ey (Reliability), AaRuAunTReuaue (Responsiveness), Aady
Frussiula (Assurance), uazAniaRufumanienlald (Empathy) auudousil
sadegandrAadfunsFulannanniainirses Tesco Lotus Yo

WHUMNT 5.1 uameAnAuRRuf i ndnenfasinruasiladefideniestunns

1A RuAY lugsiaLiinaraes Tesco Lotus

Perception of
service quality

e
L
-
.-.' =
- ‘,‘“
-
-

L
=

-
LT P,
-
-

a3°

S a2t
Perceived fit .

(High) SN

L

>Z, .
8

- J" i
A1 Perceived fit : -

Aftitude toward ._ 68
A1* brand extension
(High) Fi

Aftitude toward /
brand extension
(Low)

wEMR: AmusATuf A MaiARTEAL p < 05
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UHUNWA 5.2 s A NRTuSIE W R dneniesAnsussiiadeRiuailesiuns
weunrRuAT lugIiauinirees KFC

Perception of
sarvica quality
\:“
LB
'I-‘ l‘
(] 1‘
A
.
75" gt
: ; ]
1
Percaived fit s :
(=i ]
e ]
.3,3" {H@'ﬂ' \\ rr
| N ‘l'
X a2
d" \t.
& X
JA1° Perceived fit x \ 02
Corporate | (Low) SN2
N \\ }
AN
|
«38* !
!
/ "‘
Atiudetoward  fl 00
- |
07 brand extension i :
(High) .rf
/
/
,J"
Attitude toward 7
brand extension 1
(Low)

- " o --J -
WHEME: NuaANTBd AN NATANIEAL p <.05

'lru:ﬁ'luﬁaumnnnM’nﬁﬂmﬁufﬁqmwmu1=aum-iﬁqqrﬁqu?mrﬁ"4ﬁu (TH
qrﬁnu’:m:ﬂumu (Perceived fit) #asznavlufaunnsdaiiedmedunnuniiunie,
paandununn, Anusanzay, anaiiuodes uszaudalali wudh Aviederes
m*mmm:ﬂu::wiwqrﬁﬂu?mrﬁiuiu unzgIiaLAnITILIL984 Tesco Lotus ianaene
Wggsianfimumnzangs Suldur griauinisdadsdudn (Courier delivery service)

uazgIiaTAIMINE AN viegsiauinisFudnwis (Dry cleaning) SiAaAtmIaiu



197

mﬁu}'ﬂqmwmum:ﬂuwudﬂqqtﬁ«u‘!m:i:ﬁu upzqriaLInIugIndAeiYes
KFC Failgsianusyn (Theme park) unzqsiafimusifunef (Fitness center) hugsiaiil
ATMMIZANGILATAT ANSAL TauAeREFusTALAMUIMNEANYES Tesco Lotus Tu
q:ﬂaﬁmuﬂﬂmwumm:ﬂug«un:ﬁm'-'uﬁu 3.60 ua 2.41 daurafuees KFC 'luq:ﬁqﬁ
frmmnzangauazminty 3.44 usz 2,00 Mud AL _

udqugmiredufunisinieduesiaunaiiinenmaumisuelugsiainig
123f13TnA (Attitude toward brand extension) #ausznausoniiadusine A4 lun1sdn du
ur mruduren, mnisgale, auitanels unzArnaimiu wudn Avedeniadou
virupanilsenmAusisnelugeiauinissesfuiinaves Tesco Lotus fiAaaugandd
AaREn A uTRunATIRaATAuATIIELIes KFC lawilunssunennaufiluggeia
Ar Nz AR uhuﬁ'ﬂ 2.58 UAY 2.14 MNAIAL) SauAREMIAuTUAR
ﬂr}m"innﬂ!ianr1im\"lﬁ!ﬂwhq:ﬁﬂﬁﬂmwmm:ﬂu&nﬂﬁq Tesco Lotus uaz KFC
FnafiilAaREwiniu (Auefy 3.66)

il TudouresnimmaeuausRsUNARETY NNMAseUANNREILR 1w
nménsnlasdnsiimaufiusludauaniumfufanunimniniinas uasanumunzau
1M TILLATIRUA B Tesco Lotus WA KFC etinafiiudAgynienda uenaimiu
nmdnenieddnsees Tesco Lotus Allmuduiudludsuaniuirusisenissenonn
AuesdilnaiclugrieitimasmnsauguasinetiiiudAyneada uadwi
KFC ufa ndneniesdnsilanudiudluduaniuiruafsenisseiunmdudines
fuilnaetineiiodAtunieadn enzlugsiaismsialszdunnumnzaniugsia
E'-niu'iur:ﬁuqﬂﬁﬁﬂ"u ﬁw‘luq:ﬁﬁﬁﬂnﬂumm:ﬂm’h FnEanTAuanroaglladn
mwdnsnieednses KFC drudniufludwaniniruafnenaoeaniudse
é’uﬁnn'luqn"ﬁﬁﬁm":umm:auﬁﬂﬂﬂﬂﬁﬂiﬂdﬂﬂmﬂqﬂﬁﬁuﬁuﬂﬂqh

1m:1‘mnmmnnﬁuﬂuuipuﬂ 2 wudn mafufaunamniniEnsiiaouduiug
A nanfuANNMINEEN TN TIEERATAUAY UaRiAUARRAENIITENERATAUAITEY
duilnamuaunAg At iRewndou neaAe Tugisfuasiamiaiag Tesco
Lotus wudamsfufannmminiintsiianuduiudludauaniuanumansaneeanis
1uAnRum ussiruaRren e RuAwesdLTnAmauNAg T iU ietng
ildrAgymeaii #:'lun1:1mt|nﬂauiﬂ'lﬂﬁq:ﬁqu?mrﬁﬁm*mmm:nuqqu.n:mwu
mmzﬂuf;ﬂﬁuq:ﬁﬂ“ﬂn 1m=1'h.uﬁ1uqrﬁﬂhummsﬂﬂniﬁn KFC néiumudn nsfuf

ALNIMNTLFN T AINERNAUS IEILINALAMNMNNZANTBINTTIL EATIRUAN LA
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WruaRsanrunrdudeesdiiing anslugiafesedelssdumnumnzaniy
q:ﬁwﬁn'lu::ﬁuqqm&u dauntrssunmduiluggeiauinisfiissAumtmnyasi
Linumudniudrauitedaunt 3 usietinela dnfu 3eeransraldin dadudusd
AN lunTIEERTRUAARANAM DutladudrAtyiidaualiArarudusiud
rwinmefufaunmniniinmsiuaniuminzanssaimmmuafudn uasinuafdenis
snuanAufvesduitnaunnsitsiunlldion ndiafe Armuduiufrswinanisfuf
aunMnniinig axilpuduiufludwaniurenimansanseanraeunmAudi usy
viruaRsenrseeAnAuAresduiing wmlunsssrtnmAudlggianiizaumiu
wzANgaini wnsFuiRnaNnInng adlifimudiiududanniumny
MHNZANTBINN I LATIRUAY uaxiAuARsan T uRTRuA1redLiFinaetnd
TudrAyn1eadn lunissuremsaud lugiafilaoumsnzasluszdus

unzaInMIMAGeLANNATUEeT 3 Aind10lidn szAumMIINEANYaIN TNy
ArRuATuAnFsiulr LSRR e Tas R AuAaesduFTnAuansna iy
ﬁ'mﬂunuuﬁ;ﬂuﬂﬂn'ﬁqnﬁﬂmmmﬁq’u'tuni'«ﬁ WL FEALATINIMINZANTEINTILY
arRukfiuansafuilanudiuifuiauaiisentsasenrRusvesdiFnausnsieiy
st a1 Ayn1eain

Fafu Resusnaglfin uaniddelunieil auaeneesfumusaniguied 3 14
wintdu doussmmasouausAguded 1 uaz 2 iu annsnaqladn uldmuanuigiu

-
LY

mesandsapanisies

anusideitliinaue il s Winesinsanieesiuarefinoue
Weliiaus@uauszdmaunnieiu launseitnessfnsnannsouisesn i
3 douAa (1) ndnenlesdAns nsfuftennnneaInsingg mefuiteanumunzay
:r:wi*mqtﬁﬁu?m'r;‘mima:qtﬁﬂu?mrﬂimﬂ uRZHAUARNIIAeRT AUATINNE T8
dilnm (2) Audiiussninatadiinieadlestunissrenmduslugsiauinng su
Wun nsfuilenninmassmaninig mefuffemnumnsasssudnegiaiinn i
unzganeLEnIRIEL LRRURRTIReR A UAN T D01 InA uaz (3) AoTNARLE
swinnmdnsaissinmusrisdsiifeaiiesiunmeoandudlugiauings T

MR CNll o
muaziBualudausne ddssellil



199

mwaneaiasAns Mefufiiunmmsaimauinmg mefuftirnumanzauswing
geRaLImIRuANLAzgTRaUIMsTiNeY uasviAunARlseaTRuANEYes
Huilna

dmfunreidneludssidunmdneniesdns mrfuflaunmesimniine ne
ﬁ.lﬁ»lmwmm:num&wqﬁw‘fmr;'qtiuunzqtﬁqu‘imrﬂﬂnﬂ unAuARRTREAT)
Euﬁﬂﬂ'lmulmqmtnn&u snmauwiindannsenei 4 iadedeussie il

amdnwoinedng

Fulsinnmdnmoiesdng shudusaulsfiduialad AyseinsAneidutuate
i idesninquizasdrasmAsudesnsinmisdvianasesnmanealasdnsfideuasie
seflrznauATusngg 44ﬁmuﬂm&umnmunniuﬁﬂmﬁnu’imr #un nnsfufamunm
spsmniAnms nsfuiirralaTnzaNIeIM IR RUAY uasiruaRTfUATNAL
semmAuffineny TagludouuniiedMinmsentnuisesdlszneuvdn Ae esflszney
Frunmdnuniaeinarieu Iaufisuas@uassie i

Duncan (2005) laliAaunaieresfndn “nmdneniasdng” (Corporate image) 14
i1 wneils Aeegnieuenisihuinunuasirfuiniensdns duduasiieman
nrzuaunsdeaTTesesAnsT IAanauendliudn vy nastamon ussnnlszandiiudnm
Audn Inpazgnasrumsdesséng Talf uaznninisuemuies (Seli-presentations) 189
29An? Tutan zuansssntviduimizesaddns (Corporate vision) §as170uTY

a7 Keller (2003) WndadisAninnmdnenfesdngl¥in Wumndestsaiome
Aftnellua R A mdessinsiaiududnfudnidedud it 3
nménenfasAnsiiasiiunumdnAnylunmenagninimsfanmaufesdnniuetienn
iesminnnsnanadasingdeds ﬁﬁuﬁ'\ﬁ‘mﬂﬁqnmiﬂm:rﬁ'nﬂu’.da:aa:j‘u?r‘innﬁﬁa
mﬁufﬁﬂﬂ]‘u‘iﬁwmﬁuqﬁuunuwmmintﬁm Aiisadant 19U FnasiesAnniug Wl
nanfwsdantsyananznieluesdng Giedu unzyaaanguiug Afiaoaiuodesdiiud
freedng duu Sededidtnafinsfufesrmiisafuesfntlunisuanuaniiila fuilne
RazifimiALARTIARe BRI AnNTuLInTS aunssiafiansfuitdedusiednmiu i
uariadurrssasAnsilesinzihiisduii WA inadeniinzderie bidennaudnes
mﬁn:r&u'] fail madenTusnmdnuniasdng anunsoutiseantéidu 4 13 1 1) nas
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danluaaunninn® arurlsslond vierunaiiilsensausi (Common product
attributes, benefits, or attitudes), 2) minauresesdAnsuaznraFreruduiuf (People
and relationships), 3) qmﬁﬂuﬂznﬁﬂﬂqmumnmmﬁm (values and programs), Ua< 4)
arnnirdetievei8eAng (Corporate credibility)

Fenuamaidulunfsiimdn nmdneafasdnseeduemnaviaiia Krc Fadu
Faunussagaianisii inietuyanadidfnininiudAty (People processing)
T fredulaumauresnmnenfesdnagenifefusesuasinnialng Tesco Lotus
FudlusaunuresgaianisissliinstunindRuvdedng luareunrerssidinu
1i#n"? (Possession processing) atNILAAYNANA Yl nfirzFuAednFu
nmdneafesAnens KFC SlArgundiAniaiinees Tesco Lotus u eradhumazns KFC
fmminaurznnitunrtaenn ssenmresn bsiduduudunes Jaemzlu
.. 2551 KFC filusunslsuasyugata 1,100 #uum Tne 60% Wiusunlszanmuite
mrrteswiuasy i i udnie il anaiusly Tanwiu uszirAalanndeiu
unzBn 40% Thiunigmaamuaznisdesisniemann ieusastenruaiudinkunindu
Fuswnshaiiatszum i dududmilllszonang (‘0 1sznna 2008 Tuviants
UijR,” 2551) suziimad i waairniaing Tesco Lotus 1 winasilugsiarinig
fnasiamfalnfidudidusuvilslunsiagaiauinnlszumideniu Tasiidauutione
mnsalasronlul .. 2549 fia 39% fimm (afmnugnae Tulugjrziin,® 2549) us
mefgriafuRaeialnfiaugnnszussefiuetnsquussanduszneunisnutesi
naenfesFuuseniafgianisseiuanssesfudsimnialnfouialungjetine Tesco
Lotus Tutlsmainudnannsndemantsnuseginaresiudnianaunmdnlussfuiasdu
sunsiumaigfiaseenyiainislunizmusumssstsaIianisauliniseangamu
FandamRiszneugsiefnasemiaindlul w.a. 2549 1 (+2549 S ald
Tasia* 2549) feradlutldudrAyidealiuitnmiluildFufinatsdngan dianaz
Auflunesuduaiugriabwasenislng sudusslizsiunsfulienmansalesing
FuamAnialng Tesco Lotus HezAuAnafetounirgsiatuemisaiia krc I

Vet wninuansidelugouiiduseflszneutisuresnmdnunissdnmnedtng
{Jusouq uda sxwud KFC Sazdurieausumnnidetiessssdngengaususy
Uil 90zl Tesco Lotus fiszAumnadsiudummunindedeegludsud 2 fieraiienn
anAuAuABuazmNIuTaLIedLATN AR ReYeAng KFC uax Tesco Lotus il
avAnstiimaalugsiauemnnhaiie usshuasamialag vofadinrreian
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arauAguLlzznA uaxiinsdananssudasiuniznain nnamunﬂﬂwnnqni’mﬁaﬁ:
mmaaiddanguiivensedniilsdninmetdeilssiiaue Taotlaqiu ke
AragaunLianIaaat 52% Whisusuuilslugsisenmimadauiomaluyszmalng
filyaAmarnzaund 13,000 Aruum wieenidiu aaradudnlssumliiiyasi 6,200
#raum Tnefl kre Whudimankaudauuti 72% unsiimaateunaganialsznand 319
e (e liiniuTudd, " 2551) 304 Tesco Lotus Lmﬁn.ﬂuminrh'ﬁm*mdﬂﬂﬁru
Wmsindugsisfnudnianialnfilifunssesfuluszdvans Tnedaudnnisindiugsia
FaumnjirrusulalifignAndundn Weskeruwelagagaurigndn sanfeiaiinni
wunaluladasnbifilseAvinm Wrsuugudeysuazniznszasduslunisdndaly
a9 IAetrazamFauald (“Tesco Lotus the Express Way,” 2548) aunzzians 2
asAnmnarunniussdnsiideidng unyldfunseeniuetainirernnslusyiuaina dsi
Wilhafnmasiulalunazsdunuseseingilusziugs

Tnsimedomednuansn’® aulstond ieirusafiiisennausni
Tesco Lotus ﬂ:ﬁﬁﬂtﬁiﬂiﬂﬁwuﬁ%nﬁw-wﬂuﬁuﬁuufﬂ uszifluA1eAEAALT 2 989 KFC
Wil eraidleasnaannasit Tesco Lotus Sn&funssenfmnéidinad dhudwdsem
alnfidaduluduninisedusidaonm Saeuveinuay unsiineggaily
Faeveamedniduilunmdseranmedanansdasiunoiredesudui
§nuszueniuresduiing atrsrunizdasdunsans “Roll Back” Jufluniniauess
Ak mfieyndUnf JadilEsdunnnetiwreilesusdeununiug 2546
aufhilaqiiu uanannii Tesco Lotus FaiinsdmiuRudrilidunndusesiuin
(House Brand) nuldde mald tasa uasAner Fededudnuilsransmenealunig
wRnuusmagAnszunsesesdiiilng Aenninenagniludestesadouiy
madenmiWigElnalksusrsRudaiinmgnnidudiades i dunnduung
wiilanunmilinduiu (‘malh Tafaanmmanads,” 2548) 3ninlidauwslusises
Tesco Lotus ﬂrhmﬁuganfiﬂﬁﬁtﬂﬂﬂimﬁqudtﬁwﬁm unzgandAadnlutiadudou
WauLes KFC

dquﬁqi’uﬂiwﬁru'luﬁwiuﬁnm As Tadunafuminauazniraieanuduiud
inﬂuﬁquﬂ:ﬂﬁ::ﬂuﬁ'uﬂ#umtﬂuﬁﬁﬁuﬁ 3 9B 2 fIaLiEnTg yiaii erarifesannned
Tesco Lotus uz KFC safiiugsiarinisiiidnenisesinisuausausswinanninig
uazRuAwienfniusilunrzuounisivinae fadidowinWiguilnaiinmalssdiuuasfug

faurzAninmmainnuseanineu ussnzaiuarudiiudacudlifunisfuf
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AN massRuAusskiafue sududiulrznaudrdnyluntsiuinasludae (Lovelock
& Wright, 2002) usnanil 'lquﬁnmﬂﬁu‘imn'fu minsudsfedutiadudAyiaztanly
fialnminanindenisersudrnslianmemineludinsiuitinménenfasdnglé
\flugtine (Gronroos, 2000) Anfa KFC uae Tesco Lotus 3sfinneWamnamuninns
WhAnmesminuetwainane Tas ke Summslunnimuyasnsliiaanom &
prwaniledanlaia uasilanunjuiuiiszinuded AigaWiuignAn Tnuewiznininid
shummulmiilawiaaumauins Faduielavdnluninineu ieukddlduun
mmymﬂl.ﬂuu‘iﬂmuﬂwﬁmﬂuﬂnm:ﬁmﬁnﬁauﬂmﬁtﬁmuaﬂunﬁmuu ilaean
asAnsReamesrauasimumyAs sl tumuiilmiWinnnwisluduanuaanm
yinwz areseunnatuairaiauainatun mieeems g dundn el
amradHARSu ua:mnﬁm#lﬂqnmwmﬁﬂmuuuﬁqnﬁﬂ Aeensuiani A
GulaliuriesAnsathadun (G eamesesnd " 2551) wanaanil Gul Usznalng uhng
UszneugriaFrueammaasiila kKrC AflATFuiRanainiidsm Ba3ns uealsdiond 41
Fouduriniiinmnnasdnnsesdnsssaulan fautuaniiu aRun pArnansal
winedy ussledeinvinanantad Widuusdssendensudy 1 winlszmelng
waniunilelaunedrasen duwiseduszdal) a.n. 2005 FouTriusrmuesdnsiuiuies
yaanailudlAty 'ri:ﬁqm:mﬂ'nﬁqmwﬁ':ﬁ':ummrﬁmmﬂ’nﬂmnmmﬁnﬂu wiau
FaumaliusmeuununamsRuimmzes Tugusidussinmsnduianisfoomudy
wén (gt Asvnlng WFuiden,” 2548) 30zl Tesco Lotus fiiinsinvunamusies
saAnsludoursmafimserinawbilininsgiu ieiintinsuszannroguaienlald
uarWiEnmsgnintfiuetnedtudnaiu vdeiimeinmuauloeTunnsWininay
foufusiiiumsduaslszaunsaflumnlfiRssdeiuiedaAnenmnminelia
Betuetindailasian (astustiuasssauionl iR - 2550)

atinlafion Tt nfuda taduiimunulfununiigalunrzuunislhimsiie
fadeluGesvaminauiinifadeRanaalunslivinsegueuads 3 Tesco Lotus uaz
kFC nfidugiatEnimsdudesiidnnuminauinimiiliEnsgnAdus o
10 TngsandeyaluiAeuiuaiman WA, 2549 wudn Tesco Lotus H4uaumingnisu
Uszaou 27,000 AU uﬁq:ﬁuwﬁnqﬂuﬁﬂ{‘]ﬁiﬂuﬂnwﬂ 477 23,500 AU WiTNeR
UfiRnuigudnszarduidauan 2,000 Au ussUfiRenRdninelugy 1,500 Au
(TN, " 2549) TUT KEC A4 mauminaundn 10,000 auaLlssing Sedes

WhiimremnsungnAands 60 Auausiell (0! Ussalne 18Fuden,” 2548) Jaeain
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Winramuauguanmunmnmslivinissssmineuiulufoaueindiunn uazli
prauAguiniian? FudulumuuunAndssmuuansiamanuatevifednenzanalsl
AsTiIRINITIINNg (Heterogeneity / Variability) 1291 fnwouzasaninidnaning
wmzglunishidmegnAiinsiuase ussiinauulzdugs (Payne, 1993) ilesan
mslhdnseaiuedals asfueyfudbhing ilandudWidne Whinmilelauesi
u FedauudausifudaulsdrAniia lins i nnsiifneuzansnanbinefuiuey
(Kotler, 2003) uaninWnnAnsafmiliersuansntlusannsliinisluafedaly
ilesannndnmedaulunjgnedsilnsuseuau uaslirneudauanuanoiiadeiidn
anildoudanlunisliingg Feifadusine Aennudnismaunaiusnil dexdeualiifinms
Lims wiermauaziamalugunnassnsWaEnasl (Hoffman & Bateson, 2006) 34
WusaWduitnaiinnziufuas Ussiiuusssanmineniasdnsluduminauuazmnka
A diiudiiudndui 3

uastladudugeainuitilsaudaduieniigaiae dednduanruaznimisuay
eeeAns JafeaRuiunsiafansniifulsloniiedeniludusiie wu neiawn
A iinTesAuluuan vlemsinsuasiamu Awondex Fawlinia KFC usz Tesco
Lotus azfinsrauenilusunisanmdednufanisdanansnmidulslonireden
uazuIIIINNILetaReIiies 817 n1s KFC das Tazaniamendiedne A
Andunnnseusl w.A. 2542 Ineilannajuiutunislimnadaumdedusine vy
msAn Fusmnsuarinnnnis uasniniFaludomeiuesAnmimeaani 1
W Warmaasmdedeaulunozgnidu Wy Suuds davia vidauiuniu (viend-
edenn,” 2551) 30zl Tesco Lotus filmadngs “lnssnsyaiifnalfiidelne” ludteu
nuniLg WA, 2546 evmhiiutemesesnslunsaieassARenthalsston
Wuridaru Tunisliaaudonile Touwae Wamn ussWinsAnmuddianaunau wiems
WiaudauwReurssdnsansizunassine uazmanesiasninlzudandan
Thssmsamnfiden” RildagUszasdineeyimdRaandeniing (“nsATusyuUTHIL L
WindLAugEIN.” 2551) atiaTaid mmnausuasdmianTnuitedennasaia 2 safns
wienil fapsldFunsdensuarlzaduiufeenlugdmunouenhnfnnitisnndins
demrludmndshifenemaiaitisowinlrannganitfeoas 40 18eiimou
sunlsznoakavussien] (“6 Usznas 2008 DwianmnljiR,” 2551) ﬁqﬁmﬂuﬁ'qﬁ‘au'lnaﬁa
EulnaR LilTidauiaadestuiansniiednnumine seui 2 ssdnsdeiildingrnun 3
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Wialnadaugjaansfufiluafutivduiunnisuaznmieusinrsesesdng nesi
nlAedumefulutiduduilsieniign wlenFuunuiiadudutun

il uldrnmdnealesdnsvesnmAudnis 2 ardudrluntsiduakel WWud Tesco
Lotus Uz KFC aziimuuansiniueteiiiudrAynieada uwifiudrsedemednu
nmdneafesAnrrents 2 arauka il duseiudunmdnenlesinseglusziui
gqﬁ'qq' Felunsciil eraefuulddn mRusans Tesco Lotus uay KFC saillunmusnit
el aduinudustneg desinifussdusfieglulmalnondusse:
e Tay KFC Wdmianmzafausnlullrzmalnedlen w . 2527 unsiinsdatansm
ensdearmanimaisetredieiles sunsiinaedunsmausiguitnafinuas
Aunretinandeenns fiefeaansnasesdouumisnimansidusudumilelugsia
ennmimawivuatizzmAlnefiyadang 14,500 &uum (nmdnadlml KrC:
avheuiluBudnganin,® 2551) susideaiu Tesco Lotus RIATARNEunn s Aausil] w.a.
2541 unzilaminlszmasas 380 wis fueasreegndt 100,000 v msiel) Aiudu
Fuasanfainfdudin lwssagsia A inmnalug hulszmashudoaiu (malh
Indn (su) Angnamanf,” 2550) lunnesiinafion 2 esdnsdaiinnrdRansmidesns
namamaafivanuany Weakuauduntisnisdenlsniisatunmdudriguitnedl
Turruumnunedn é’m:ﬁ'm'iiqmm"mmwﬁ'nmﬂmﬁnﬂuinlﬂméu‘i%n#u.iqum'q
unzdniau (Keller, 2003) 11y nastlszmduiug, psdamunsdaaiumee, mefaniu
faTumpuianssusine uaznisResmnizana g Wudu FJalszaunsaiine 7
fualnadansfufinnatiazamnmmimunligrnauay uasinuaanarenmAud
sunmedunisfuffenmaneniednsilufige (Alba & Hutchinson, 1987)

anAnsasanuadnedu ervsnzoaqlldan unsdeslsanménsniedng
Tu thdudrAniasinditnananisfufianmdnenlesdnadeanife maeans
84/n? (Corporate communication) Wamsdesaznizaana vilenriessdsfiesdnninite
nedusiudennunsdunandan Tapaziunrruounsh fpnndiATyuasianinanenis
dianwaneniesdng slufsainindete Aresnda@uaresesdnaniy
Wilavesfiinel¥etneihlzx@nann (Jackson, 1987, as cited in van Riel, 1995) Wil
dannyinmsdestsesdnsiidmandeduiing asdoemivayuliguitnausznguiiiso
Iddwudurevesdng (Stakeholders) inAug (Knowledge) A uAuIAE (Familiarity) s
29An? Sussilgmefufnménenfia ussiinduasduseusessdng (Corporate
likability) 1#luiga (Kitchen & D. Schultz, 2001)
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wenanil fualnaitifunguietnalumsiduntel dudugitesdrininises
Tesco Lotus uax KFC ugasianliifiu 1 deudsumifasdinniludnevuuuseun
Tuwmidde Jni Wuithanguisnamnilaudilefunmidudi (Brand knowledge) uns
Urzaunianl wiedayauandenilifndestunsdnndressnmAusidudmounn s
filmamszwinfluns@ukn (Brand awareness) luszAugeBnkon Felusuaeses Shimp
(2000) i W meRigAtnadan e U Aus s Tufug Ay lu
mmh«nwﬁhmﬁmnniu&rﬁﬂﬁuﬁnﬂiuﬁmi.l'; unziilensilszneumsniigminly
nmhﬁum*mfuﬁmﬁunﬂiuﬁﬁaﬁu Fognazasdmmsdnfuinasluedn uasns
dnfufanssunisdesiznimmeiasesesinauds wntiuidiitneasinisfuffanmdneal
finreesAnndrrnanmAuEAnuAuan JailanduliFige (Kent & Allen, 1994)
wenanil Uszaunniunzieyarine fifuodestunnfusuazesdng dasnunsasaual
filnainmadeunzdureulunnmaud mudsihesinndesammauslsunn
nreasunauunniiRIBY A RuAusresina i e Fetheinsunn
nimmAusfigLEinalifuing (Alba & Hutchinson, 1987)

nzfufliunmeesnnidng

msfuffanuniwsasniniing dududnuikesflsznaudrdglunssienis
wenfumsseanAuAregIiauiniridagaialuin Ine Parasuraman uszAm
(1985) nAiN291 AUNINNITLTNTZ (Service quality) UNBTa ﬂnunhmﬁuﬁnnﬂﬁﬁu
snmaBuudisuszuitsmaumamisluannimmaings weensfu§ildFuann
Urzaunanfstalunndniuning: Taensfufaunmessnininimaasinndakny
mMasdRiinng uasdauairananinlslurdesdngléiduetineg (Crosby, 1979, 1984;
Garvin, 1983) uenannii NIALeANN BN ILIENETIANGY teainndanaudida
WaAKINEUNNgIRS (Zeithami et al., 1990) vatafhuatedsatouuatiunnin
wqAnssunzdr N lusummssfiFtnalAR (1acobucci, 2001) wWieakatisdan
sfenmandaliunignAn WemouniinnTundnng Wunssdusyulinnimsnures
asAnnilulu¥atheihlss@ng namnnidu (Lovelock & Wright, 2002) ¥sil tiaseial
ndwasramsTuiannwssnmmaiu axlszneylufy 5 TRdrdty THud Asfiamnm
Sufald (Tangibles) A FesTy (Reliability) NMIRBUAUBY (Responsiveness) prnasiisla
(Assurance) uazA21u1811a1d (Empathy) (Zietham et al.,1990)
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FrnnuamAtudeafunisfufaunmnniniresgishuasinmiang Tesco
Lotus uazFruamnsvirasffia KFC uamlivihuin fuitnadniinisfufauninaeanis
vimsluszduiuansniustiiludrAgmeada Tnenduiinadssdunisfuannmns
17989 KFC gandnAniadtnes Tesco Lotus Wil enaiilesnaangsisfuemavad
Hedu ugeiadmnlennijahimetuyassddnfninindudnAty (People
processing) Tuifludnenuzsssmainsidilnafesdnniidianlunszuaunimdnlu
rAuge Rawsifususunszununindnfindnmsluusiarafs s ilaninasieinund
uazngAnsrresdiAtnalATaunss (Lovelock, 1983; Lovelock & Wright, 2002) Fan1mdin
wnifidqudanresduitnaludnenizasinisiudsznuemsriuiuensviadiia asvin i
fuitlnassnrofufusslssfivaunmssmniimzdmnnniinmndrfuiinrlubusa
iwndalnf Fadugsiaudnisia i siunfndRuviainglunteuntesresdidiniinimse
(Possession processing) TifjuAlnmziidaudanlunadifunnmslussAusinnds venaanii
fAtnadainauiuausm lunisisduAn (Low involvement purchase) qulnmiFlnaf
snisluFnasiemialn@ndon nemnduAussiinnsibiuaenrousiyguvde
nousuesAIFeInrresnuesld fidinafaziiaanuitewelauds desnduitnaecli
Fnfemuduiienadistusnnisdevialdfuiniug uasdlefiinatinnmaduaiulu
mrevieluinslurzdumuda naslszidiunisfuftieann mniniinisees Tesco Lotus
SuilszAuAnaduaniaslufuiuies (Assael, 2004)

uanannil dwfugriei e A KFC Adaiinedmnuazeenuund
fuilnaaunsodusesldunininmelufuduissars bldaasduuiwiu Tawmef vie
qunsnlintesilaintesiineluin saxlfenteanuseiuemnsatnassdingasaauas
viuasde Tneluwdissll KFC axldaunlsznnia 730 fAuum Tunizsuieanan lwsiuaznas
Uinphuethedeiies ieliiauanlauarindBaduitnauanisiu (dalfoRnisis
filvasin,” 2551) Wil AiieausmeuauFeansvesfidinaetinaiais manfeia
ssAnneafidaiinasdrnsiineusu (Training) 'I.ﬁuﬁﬂﬁmﬂmﬁ‘ﬂﬁmmm‘tﬁu?m:u:iqnﬁw
Tetnsilss@ndnmetaasiae 'Ei:!'meuﬂmﬂuuuqnqﬁﬁafmmwﬁmwiﬁﬁﬁq
aanlauazAmnsEdunTzIas (taenidanyluiduauingsnin,” 2551) fisenlu
g e nmiaiia Tadugsiasimsi hinmsmyaasdhudAg i mineuss
:'iunmuﬁﬂﬁrumiw‘;ﬂumrinﬁaﬂaﬂ1run=ﬁﬂ§iuﬁ'ufriu1 fugnAnluszAuge sousi
WianzzuaunTliuingg evAnsdedisalslalumaimunuafunlpnnsgwlumsldiuinms

eaminauetjiane (Lovelock & Wright, 2002)
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Tntludouresiauyni 5 i‘:isﬁ'mﬁun*nr!‘ufqnwmmm?m: wuin Aiedtees
thdukndsiiannandudesidees Tesco Lotus uaz KFC AnailAnadngeiigaluusm
thdvifuadestunsiuannmninin feludruresfoidudedsil nduiaded
Aundasiuwdesilawdesld leTagqunsnfgninun4lun1elditnag suludeysdnnns
witmeresmineiithinisdon Suluduideighinefeusnunigdfindng
annndudadusesls Lﬂt’lﬁdﬁﬂiﬁm:ﬂmﬂuqmmnmm‘rmrﬁ'lﬁﬁﬂdﬂi’nﬁu il
lugriabuanianialng uasqrisfuenvnaafisssfidugmiauinfitdneusees
nsusunAAUrI A RN T bisansodudes ¥ uasdudadndusinoluinds
WudeRsnnsedudesld dndu nrefufamnmdauniteniunsiulugmunmessdusn
LRRSu 1y ansetesiu wiedudquineilnarne nulufu AuinWigusinatingg
FuFuansineiulatedniay

FanamsidudindrnerseiunelifauunaAnaes Hoffman uax Bateson (2006) 7
ne2dn SnasilisnnndudiesFresmninmdusnsusid Ay igaessgsiauinng
futhugnninidnireanainfud (Berry, 2000) #ufu Aulrzneuntsdednudessnnnla
wriueu silansFufmnudng (Perceived risk) uiilasnanndnensitlisnunsodukedls
umadfurmseesdiiinasslinnign fensisusannnsssniinig (Service
quality) 'lﬁu.n'r]u'i'[nnr-i1um~ai:qﬂmmm-i’ui’ﬂ'lﬁmtr'lunr:mumr'lﬁu‘im: W HUN
a1AIA01UT (Place) Winau (Employee) m'iaqﬂaqﬂnmi (Equipment) mifinssieans
fiugnAn (Marketing communications) $1A1AIUTN"E (Price) drydnmnins&uA (Symbol)
ARRAIUNNANEOFATe8IANS (Strong organizational image) Lﬂaﬂﬁuﬁnmﬂhﬂmm
fu nqqmnwmm‘inw’iﬁadﬁa{nﬁuﬁ’qnﬁum (Kotler, 2003)

u8naInil amnuanIdtinudRakFRsiasnrodueliues Tesco Lotus
fAedugaadadouiufulsiueu sesesdilszneulunsiufannmil dsenndes
fnmAduresvilani da1Au (2546) 7 dinaAnmtaautane lasesdiilnaiie
AN TLINTsesFuAAnmin luiuasud Tugsisveasmdudt duitheesiinng
Afuasitone lalusulsfuRaiauiedldinniign il eradlunmesihsrmaud vie
Fuasianiainfrien suiuseathinislidntsiiasnansanda fnmnussaninuanden
Wamuluussnitue aFwAsasahassegiaue hidweihnmnuseinnduan
fudn wiequnsofisfesiiawtesliniolub mmzRaanil azdena WdaThadanisfuf
fepmunnldine AninliAedslusulsinsdugandrdulsédu Tan Hawkin uasans

i - - L -3 ]
(2004) flAnasduayululssiduiAsaiuiidn urssIniAues anmuwandeu (Atmosphere
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or Environment) #1747 81# 0147 winau idesuuLTeIminey neenuausTTaMas
fidlaluianssndud axsunsniuszAuaione lalumnndusie daen videnndn
fuuinrreesuiinalAidustnem

yuzi Padudumrniaiula (Assurance) viiemsudnirsssmineuiidas Wi
 wmnfinmufRniula unsseadulumadrindnisangiuinng Folud winam
azdesilinrumuasdsuAuiialunislhinng dmnf uasineiimiomeluns
mausussAFeInTTuazmriesseiiuandiangnAtusaz e Kdustinsmii wud
Wusedeitssduariiugaihudufi 2 Faesa Tesco Lotus uaz KFC Taeil KeC i
ﬁfutﬁ#ﬂ'luﬂﬂi'uﬁqandﬂ Tesco Lotus atieihiudAnymieada dseradumnzlugaia
fusrnmhaifmiu winowudduiedijiiuifufiitnalussfufigandnlugsia
Fudninfalnd aiidowin Wi nafuflennnmessnninislutaduduiives Krc
F#Aunndn Tesco Lotus Talausrrumavesnndrldiiinisuda g Hidnshudsend
alnferaunuinisfusrmuatulsznisuansneiulyl iy nassndusieldnes namun
wnlzieuth emaniedaussis snusiunauemazindiimafaumuiaeiu
iesaniianuitdeeglodiinen Ausunaruiufisinnlrzddu adaualiluusiiansm
fitnalisdudesilf fuudfuniinusis (Hawkin et al., 2004) 3ninlWAaREA Y
prusiulaileglussAufimndngaiaknemeadin

dousafnrestiaduAunIReUALes (Responsiveness) Failuiadofifuiies
fupruanzoseswineudliEnsisnsadalignlFunininimuny
Fesmesauntmamisnuazidinlaliiing: femnemuiinmeudagnArlimeuiainisiia
W uaznsbhdnasetaiuiiulaiu dudnedoidazuuugaiusiui 3 taoh
Aednlutladtiines KFC ﬂﬁﬁlﬂdﬂﬂﬂﬂ'ﬁ"lﬁ’ll‘lﬂlﬂﬂ Tesco Lolus atinihiud Agyni
AdABNIT Vil anatileunandnenziamzsssgsiains iue e fidu
nsliEnteiuewenusiou Sefeaiuludassesnmsandalunslhdninduiols
dAyassmsiEnmnnndamsiinrlugaiefuaainnialnfres Tesco Lotus fin1z
vimninliAadssduiuifunamaadannnifuninZnimes KFC fiervednels
ﬂ'mu.minmm&’ﬁm!ﬂaﬁ«i’aéﬂmm (Importance of the time factor) Auasdlrzney
vitnesdnruzamsilugsiauinng Saduihdeiinnsmendugriauimsling
naviu Wesnndudinminlifesnireneeiazdrfurinndunaun Taoewzlu
vagrianduitnamandatenrumadalumslivinnseeeminau Wy griafiuenuns
vasm (usiu (Lovelock & Wright, 2002)



dauAnademefunnuderiu (Reliability) Fuflusnefofususnunod
vhingihAnesnansoneuiidmeungnAusiscelfetramnzan uszgniemnm
'lﬁirum'lﬁi%u:ln;'eum#ﬂ'\ﬁm?mr Li'!'ﬂ'lﬁﬁﬂ?innLﬁnmwmﬂuﬁ'uun:ﬁwﬂﬂumnﬁ
Aninesielihiu (Lovelock & Wright, 2002; Parasuraman et al., 1988) WuifluAniaduil
azunugaTudusu 4 seaifadudunisiufaunmnindninialugsiiares Tesco Lotus
unz KFC TnufiAadndunsudesiuses KFC azilinadnlufusudeiugand
AniaREY8s Tesco Lotus ptnihiudAynata vailarailasnann