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PETCHARAT SASANAPATCHOTE : ANALYSIS OF BRAND POSITIONING
AND PERSONALITY IN PRINT ADVERTISEMENTS. ADVISOR : ASSOC.
PROF. SARAVUDH ANANTACHART, Ph.D., 220 pp.

The purposes of this research were to study brand positioning and brand
personality strategies used among product categories in magazine advertisements,
and differences in brand positioning and brand personality strategies used in
different magazines. Content analysis was conducted to examine 1,082 teens’ (A

day), men’s (FHM), and women’s (Praew) magazine advertisements in 2008.

The results showed that the positioning strategies mostly used were
personality, and features and attributes. Hedonic products, for example, clothing,
personal products, and cosmetics, were mainly positioned by personality while high
involvement products, for example, communications and electronic products, were
frequently positioned by features and attributes. The findings also indicated that the
personality mostly used in teens’ and men’s magazine advertisements was spirited
whereas charming personality was highly portrayed in women’s ones. Moreover,
most beauty products were found to employ sophisticated and exciting personalities

while technology products mainly portrayed competent and sincere personalities.
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ﬁ'ﬂa%nmmé’uﬁuﬁﬁumﬁuﬁﬂugﬂLLUUL@mﬁ'uﬁa%’wmwé’uﬁuﬁ(ﬁuqﬂﬂahg\iﬂuﬁﬂ
@18 (Fournier, 1998)
TWUTIINYBIATIAUAT (Brand culture) uanionvadasauenunlalunig
dll @ @ A 04 a U a 1A LY 6 & I
aamﬂﬂmguﬂm AAUTITNVDIANRUALAANNA RN WAL RNEVIDIANT TIbT 1
SNMUlaNIZAINIINdaNIRaNIEEULUL Tausssuiunuimaanlunsaiieany
LANAN IANUATIFUAT LWNT 18NN IO UA LT D IA R NN W T NN LR LAZUINNT L6
mwmw‘”auwaag”yﬁﬂﬂ (Consumer reflection) M3FamIATFUAIIAUTZRIA
A o v & & @ v A A = ' o A o & A o AdA o
Lwaa:“naul%mumaﬂwmwm@uﬂmmﬂunqmﬂmmwaaaumuu AFNANAN DI
ﬂaUmuqmmwa:ﬁaumaagﬁim LLa:mWazﬁauéﬁﬂfomﬂ'ml,amﬁaﬁaﬁ;ju‘%lnﬂamﬂ
Bl vL&iM%aﬁngu’%Inmﬂua%i w fagtiu

v

o & A . & a o @ A A
mwansaivadguilng (Consumer self-image) LilufsdAnynltlunisaiuny

wqaﬂﬁmaa;ju‘%lmﬁ%aﬁuﬁﬂ@sl'éoanﬂmwé'ﬂmﬁmaa@u mwé’nmﬁmaa@u‘ﬂnmﬁ@
nnasiyaaantuldiud Nufimnlzidsiaznineuauesanyanadu na1aniuni
da mwanwsalvasduilnadungurasanudainsinuawesiagluanunssdyanaun
Hlad
v A =1 6 [ 6 a £ 1 Id

D. Aaker (1996) leaTuneiisasntsznavvadionanuaianaum laoutsaantiu
2 §% laun Lanansalnan (Core identity) LaztaNAaNBOILEIN (Extended identity) 619
WEAS MALNWATNT 2.2

RABAIND 2.2 Tassassvastanansal

ﬁm: Aaker, D. A. (1996). Building strong brands. New York: Free Press, p. 86.

o & o o« : @ a o @ A . P

wwnaneaiman wuiwuinnsweseanawd drznaulddrsanuidenlosdng gn

UnAILUKEY LiaTRUAaINa NI TensFui ldgiaanalna giau lonanuainan
astsznevludipainildanaudiianulaaduuaziigmedn tonansainanuasas

FuANLTIunTIaz R oLl ad e nnIenan B oY LI RWAkIZ TN
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A ° ' a o A & A o ¢ v & o M
WasuuasdumiianaudmIanagninmess Laﬂaﬂwmmﬂﬂmmzmagvlu
RIGHTRIER

%% € A I 6 d' d' L% a I3 a (% I = n:l'
wonanwolgn Luweiadsznaudug Nhaduduanauan iungazidaan
Lﬁmﬁm%ﬁ'amﬂluﬂﬂia%aﬂmﬁmaamwauﬁﬁ Liha9anntananeainaniNgdag1aa ey
2NN RINNVBILANANB IO EUAN LI ATUNINUA LaNaNEILEINa1LTUNNTFaRITH
anayanwol auaaslulawon qﬂﬁﬂmwm’]ﬁuﬁw BIDWRAIR LA RUAN LTuAW
LANANYILETUNAZA D9 bITAUEINULANANBDIRANVBIATIFUAT Laadaadluniy
Q ' { U Qs Qs ﬁ Qs Q
NEUNRIWNWALINANN AW N AN WIINTaIaNa NIl a NN LT U URHISWLALINY
Upshaw (1995) lananfisianansaianduait deznavlddraiadengayses
Usens loun duniiasdudl (Brand positioning) TIRNNNIFIUAUIVBIATIRUMDN
;ju‘ﬂm%’ujmumadaumaumammm@ (Marketing mix) @199 LAZUARNAINATIFEUSN
(Brand personality) fﬁmﬂumsm‘%wLﬁm_lqﬂaﬂé’ﬂmmzmaaﬁuﬁﬂugm:ﬁtﬂuwgmﬁ Tag
Upshaw L‘%ﬂﬂ@hmem’lauﬁwLm:qﬂﬁﬂmwmﬁuﬁwnuﬁ'u'jw LAKYBIAIIRUAN (Brand
2 A = o o [ & a v ' A o @ '
essence) Tstiatdurlananvasananuaia T winvaIaNFwAI9Ina1IUszna Y
o & ' Ao o ' Y o v A A v o o &
MeavRlsznaudasNfa 6 §auaienu laun 1) ToaFui 2) aNFUINHIazNW
3) ﬂﬂgjﬂﬁ@ﬁ%ﬂﬁ%ﬂ 4) ANURINITNVAIFUAINIOLINT 5) NAINTIVRILFIUNIAAA
WATNNIIATINUNY LAZ 6) NMITFORITANTAA AILFAI MALNUAING 2.3
wWAAAKeIRUITNaUVBIENANHIIA T RUAIVEY Upshaw (1995) A1nu
ARBARINLLWIAAUEY Temporal (2001) NleaTu1ad1 anFuaNaaIsinieunin
(Yin) Tadudrusesqmuantiandudaslavasdudn (ou anwuzvasiudl Wudu uazdmw
ﬁ I3 £ dll a dl s v 1 £ a £ 1 a
Wend (Yang) Taduduvasnnuanlosiiauiudad b lduasdud i UARNAW
anauen ludn dunsenauduszyadnmwanaudnaiusudsznaudagves
LANANBMATIFUAT 199N uaILITANIEWlaLazaNNF U wlunITTa uARTa
u‘%ﬂﬁﬂumwﬁwaaﬁu‘ﬂm 2719Na LA msﬁ;ju‘ﬂmé’f@%ulmLﬁaﬂ%aﬁuﬁﬂ'ﬂ%a

A ' ' AdA & & v A & & & v a v
U3N1708791ADLNIRTHITh LﬂuLWﬁz;dmInﬂLaomuﬂiﬂwuﬁlmumﬂaum RSN
mm%umauluqﬂaﬂmwmaa@m‘ﬁuﬁﬁﬁmaa (Upshaw, 1995)

A o 2 & | o & A o o ) \
Waithlafisasddsznaudns g sasanansaianfuaius? ludiudeldazws

1 v s a k% ﬁ o s { o v a k%

nanfimIsnsenansoianFud sadunszuiwmssiagnazrlvanausidaan

I@(ﬂL@iuLLa:LL@ﬂ@mVLﬂmﬂﬁuﬁ’]@;LLﬂio"l@T
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.:i ') [ [ 6 %
LLAWRATINN 2.3 wa‘lawanmauananummﬁum

ﬁm: Upshaw, L. B. (1995). Building brand identity: A strategy for success in a hostile
marketplace. New York: John Wiley & Sons, p. 24.

MSAIILANANHUATIAWAT

Keller (2003) lananfsnmsaiaananuaiasnduwdn i1 dududasiansan
nansalansumladilifssneuzisdn 6 Uszns ail 1) aas laie
(Memorability) ;ju‘ﬂma:ﬁms%’uflumw%uﬁﬁgﬁu WINATNRUMAINANIRINITOIAT ba
Tagdns mslusiusasasdilsznaumeouanuazasdfdsznaumeluvasiud 2) 7
AR (Meaningfulness) anduddailanuninadagyilag TaBA UM HaTa
dulamsanunanslasasswionnuwinslasiofle 3) Wrdumay (Likability) nanie
anFuidasmansnasianuisgalaliuiguilaanguimangle 4 dhemaald
(Transferability) ANURINBTBIANFUAAzFIEanIntenanldfinnFuddesing 1
wanugngunnanauimanle 5) Usuiasnle (Adaptability) FouiesousaudInens
Lﬂ'é"ﬂmmm"l,ﬁa%imua I m’]ﬁuﬁﬁﬁﬁﬁdﬁ’uﬂuﬁaoﬁmmﬁwsqimm:mmmﬂ%’ﬁlﬁ
Lﬁwﬁ'uamwé'aﬂmLLa:m@qlmsnI@m 9 'lé uaz 6) Uﬂﬂadﬁfwﬂiad'Z@y(ProtectabiIity) nafe

anaudizdasldiuanuduasasnnnguansaadusiluszezeneis
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#ananih Upshaw (1995) 89lananistuaanlunsaiisionansalanaua 1y
a9k 1) Yaziduamaudluilageiu (Evaluating the brand reality) iunsiiamzh
MWanENiaNFuA anudaulasnsdusuaneol uazanaiandayasg nvliiie
\uanaudnuacradunans laseraldmddunuguilng wiansdrmaaninema
\udu dmivdudlnd onaldnsdnsmaiuivesduilnadefudlszinnidnniu wia
mylanzdngesnslndlunstessludeduilaa udu 2) harudileguslnaud
azyAAa (Indivisualizing the customer) ilumITiumudayaineanuguilnalugiug

QI/ ) ) 1 U o v a Y A &
yanana i lilslugruznguilhmans lasvhanudilalunszuiunisavesiuilng 5
maﬁﬂvl,@ﬂ@mmﬁ%’mﬁumjmjﬁimiﬂﬂmo 3) MAUAGIUAUIATIFUAINAL T FNTAIN
(Prompting the power positioning) Lﬂumiﬁum@;m@hﬁ;Eu‘%lnﬂﬁaaﬂWiLLa:Lﬁm*‘iTaaﬁ’u
Tiavasruilnaanniige duniienaudfadududrdglumimnuefianssunims
AANAVBIATRUANIRNAN IS 4) v ldlananwalaFua1d93a (Humanizing the
identity) n‘flumiﬁmu@qﬂﬁﬂmwﬁimL@iuLLazmﬁqg}ﬂlalﬁﬁumw%uﬁw WalAaFudn

o v a [ & a &£ o o o A o
sanndntiguilaaldinauazmiaiigiu 5) aruguaasuamanansaln IFud

. . . . & a & 1 A A @
(Managing identity contacts in the real world) L%#N1TILATIERTAININLDBUGDNUAT
dud lasmadsluamuwamauazandudl ulismnagnslnag g fswnsanszguns
i 4 Aa % CZR [ = A 9 dl’ .
Jujandudusznineuauasvaifuilnale 6) AnwasFud1an (Analyzing those
brands that succeeded and failed at building strong identities) Jumsiensianaum
dl g; dl o 3 v ‘ﬂl o Y o =) v =)
aunsmlazauanuduazdumar iakhandszandliiuanaudivesan 7) szl
lamamaunalulad (Gauging what lies ahead in interactive marketing) Junisiatau
Julanuanuiinthmanaluladndaniiunundeandud lasnsdnsgduounis

v A v A A 4 =2 A A ad o A
liFiavasuilnanilaould nulineJaslamanalulagfianunsnianlslumstems
NIAaAle uaz 8) AIUNgUALaNanalaTIRUAN (Minding the brand identity) 1Tun13
e { { a J v g; v A a a v
fanaanuiisuudaimiialusaudiu naluyavaduilaa finnseaia uazaniud

d

o 1 3 o a ¥
3 awadNamtrm.l@]mamnmﬁ@maumvlm

2
AaAa o

lumsahaanansalanFua lARNANY D. Aaker (1996) latauauueii s

ARNAAITNININAIIFUAbb 4 Quwawé’n AILRAILULNWAIND 2.4 a9tk
A& a o v @ ' '

yuuasfiluaua1 (Brand as product) wdsnmIaanasnlngaznenena
%ﬁmﬁmmia%wwm?mﬁ’]ﬁ;dﬂa@ﬁ‘uqmauﬂamaqﬁuﬁwmmﬁu"lﬂ o lsrlG ety
aulesiinoadasnuaaumngsaainsiuisaylunmsshsenansaiadun
13499 AN NN LIAINANRNANIENU AR TIGa NI IR AR LA O NFUALE
ﬂizaumsmﬂlumﬂﬁuﬁwaa;ﬁu‘ﬂnﬂ guwaoﬁlﬂuauﬁwﬁ Usznavllads vauluauad

&ueN (Product scope) AMLENLAYEITUA (Product attributes) AN WAIDA MLANYD
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va v

FUA" (Quality/value) MIEINH (Uses) giflmaum (Users) uazlasinaunadiniiaguen

(Country of origin)

LABATNN 2.4 WULINADINITING meané'nmufmﬁuﬁ"l

BRAND IDENTITY
Brand as Brand as Brand as Brand as
Product Organization Person Symbol
1. Product 7. Organization 9. Personality 11. Visual
scope attributes (e.g., (e.g., genuine, imagery and
2. Product innovation, energetic, metaphors
attributes consumer rugged) 12. Brand
3. Quality/value concern, 10. Brand- heritage
4. Uses trustworthiness) customer
5. Users 8. Localvs.global relationships
6. Country of (e.g., friend,
Origin adviser)

nu1: Aaker, D. A. (1996). Building strong brands. New York: Free Press, p. 79.

A = & . . & Y o @ [
yuuaIiiuasdns (Brand as organization) Lﬂumﬂﬂmwummyﬂuqmaﬂwmz
& oA en a v A = & g o
vodasdnIINNINIzNIgmaNTiGueIfud guuesniduesdnsi Usznavludy
ATANBIAZUDI84¢NT (Organization attributes) 13U ANMURTMINNWIANTIN KIAMT
o o~ o o o [ ' v £ [
auin¥RILIAda (Hudn qmanwmxmnmamﬁ]gﬂaﬁwumﬂﬂﬂuaaﬁm ANWTIIN
A & A o & =V o & v a A
WATANENURIBIANT KIBLATIRTIIVBIBIANTA b9 wazANduriasdunIaana (Local
versus global) Taiduinunnsaaadasinualisalaninesnnsvasaunuwduasansln
seaula nannfa S naneNaRIIAINFUA LI UNaID® wIadasm i uaFueln
FAURINA L‘ﬁalﬁ;ju‘%Inﬂmmsnﬁauimmw%uﬁﬂﬁaﬂ'ngn@”ad
d’ [~ I3 1 d' o v % 4 a v A
yuuasfiiuyana (Brand as person) iuduiivhlilanansaianiudiaiim

] QI £§/ { I g v =) a v
aunlanndan yunasnduyaaaii Usznavldaae UARNNIWATIEWEAT (Brand
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personality) 1 339lan3aayNaWIL uazAMIFIRUTRRIWANRRALLLTINA
(Brand-customer relationships) 134 \JuiallawiNauniar IRddSnmuuziin udu 3

v a v =) v g Q ] 1 v =) v U ‘:gl v
sivyadnmuliiuandudludnsazaindmusatislianfududuniauwld

dll < A Yy A % =3 o 1 vAa (% dq,
iasnniunmadalemaldguilnalduaaseaniisiauiunialidudt wanand

a A 9 o & aad v & & N A vV wa A o
yadnmwandudduduwithuaasliiduiguandfvasdudr ldanmniladan
yuuasiiugdryansal (Brand as symbol) nslidryansaiiuiunisaaningiy

Yo A a o e vaa & a
IWuslnaiian13aadn (Recognition) uazmyszan (Recall) ld@tadu laanndafi

a

o o A o ° v v @ v & A& o o e
WNedasnuandumaansohanlfdusysnwotlaninue yuuasnidusnyanwaki
yznavag mmﬁﬂmﬁUuﬁmmwuazmﬂfﬁ’]qﬂm (Visual imagery and metaphors)
é‘fiaLﬂumﬂ%ﬁtyé’ﬂmﬁﬁﬁmﬁﬂﬁd’]mm:ﬁﬂszﬁw%mwaﬂ"mﬁ‘m LRZNIANVAIAITIRUA

. = % ' a [% [% '
(Brand heritage) T9&N13NT0 L TULEAID ILAUBIATFUA bt D na 9@
nsnwalanawitallusindanusayadedolunasisanfuaiiszau

o =3 1 I~3 [ 6 a Y Ad a n&’ 1 (% 6 % d'
ANNELTe agelsAany tansaneaianFweNaaztfiatnlyldninuneasdlsznaunani
faudaylunaeanuuandiuazaivanuisgalaliiuandud nsviena
112l aIAUIENAURANAINATY D1 bALLT @‘hmemﬁmﬁﬁLLazqﬂﬁﬂmwmﬁuﬁﬁ 908

WWuRIF I uwnnnIIeana liasuasdny

N1IIWA A UIAIIRUAY

NMINEURUIATFUAT (Brand positioning) Lﬂum’%f'aaﬁaéﬁé’rgﬁﬁwluﬂﬁ
AAUANANIIUNIIIANINTINNINIAANG (Keller & Lehmann, 2006) @932LAn bda1n
miﬁmwu‘%ﬁ'ﬂ@mwmmumqm@waaﬁuﬁwamu vansudaslduazsudaslale an
Lﬁalﬂumsﬁmu@@‘hLmuwm%uﬁﬂuIﬁ];ju‘%lnﬂ Tagdunisanaueisezaunintiy
lﬁmswﬁuﬁwfuﬁmmi@mL@'uuazLmﬂ@iﬁqmnmwauﬁﬂqLLﬁia snvatataslwaawei
ANULTIuN$9andn TudIaIn5IdURIAT AW 91w NN i
ANMURIUUAZANVFIA YVBIFILRINIATIRBAT NITLIUNMIIBINTINEIUAUIA TN TUN

LRSI qwﬂumsmw‘mmumsﬁuﬁw MUS1AU

AMANNILUATANNE AN VDIA IR UIATIARAT
ﬁWLmumswﬁuﬁ%ﬂuﬁaﬁQu‘%lmﬁﬂﬁuﬁmﬁ'umﬁuﬁw (Perreault & McCarthy,
1999) wiaFiNLUTlnaTufilafinafSoufiuiuanaudguls (Stanton, 1978, as
cited in Romaniuk, 2001) lag Kotler Laz Keller (2008) l@aBuNaanunaneuaIsninilg
anaud i1 unszuiwnslunmsiiruatalauarisannansaluasuIun e
! A ' a . v a . & ° | a w N
asauatasdIunuanduaziiguerlulaguilng adslsnann dunibiansudlaladu

LN EILANITEIIINIWAN BT R LU BTN WNLGLTWATZUIBNITRIIIATELA
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vﬁaaaﬁﬂﬂﬁl,mﬂ@mvlﬂﬁnﬂ@jLLﬂdI@mﬁuqm@hﬁ'ﬁmmﬂmﬂ@iag?u‘ﬂm e lwnanedn
suinfilasuanuioulurasaana m‘:’m@mmmm’]ﬁuﬁwmﬂlﬁgﬁim%'uimm
LANFINTENINITUAN LLazﬁﬂﬁQﬁInﬂmmmLﬁaﬂﬁuﬁﬂﬁﬁmﬂﬁqmmuﬁmmaamﬂﬁq@
'l¢f (DiMingo, 1988) waNaN¥ Ries waz Trout (1981) £9ldaTunsfsdumisamaudls
11 FURUIATNRUAD1INIINFUAT USNNT 89ANT %%ausﬁwiqmaﬁvlﬁ 2t bsiany
fumiasaua L laaa st ua e u,@iLﬂu‘éaﬁaﬁ”’mﬁ'ﬁm‘lwaa;Eu‘%lmﬁi’maa
@‘hmemﬁuﬁﬁﬁmwﬁﬁﬁ@au’wa@la@iamiﬁnmﬂﬁuﬁﬂ iasnnfidudanlu
miusasisanansaiandud Nutehinsiuiuaznwansalanaudilulaguilag
fuwmbanaudfilanuiaydensiessindin innadSouadeuumimafitaian
lumi‘é‘iamimw%uﬁﬂﬂEl'a;juﬁm (D. Aaker, 1996) @%mmzyﬁmmsmm@’«ﬁ’]mumﬂ
Na1IN @‘htmﬁmiﬁuﬁﬁuag’ﬁ'umiﬁamimmm@ W% AT HNLAEANTFILFINNNT
978 LTuaw (Janonis & Virvilaite, 2007) WONING TIAEUGT TaIMINITIAIIMING LAz
ANBIULYBIRUMSITINAG DA LRI EUA L6 BNa18 (Dibb & Simkin, 1992)
lunsnsdunssanaua i iids=ansaw UIENLIIN89EUA1zABI3INEUN
°namugﬂmamfﬂLﬂuaﬂ'Nvl,iLﬁaLﬁ ﬂuﬁ'umﬁ%uﬁﬂ@;LLﬂaluﬂﬁjwﬂixLﬂﬂLamﬁ'u Snratides
fanunlafanszuiumslunsnadunisasaua iialiduniianiuenasand

ﬂ’J’]ﬂJI@l(ﬂL(ﬂ'%LLatLL@ﬂ@i’Nﬁ]’m@li’]a%ﬁﬁf‘jLL’ﬂx‘l@T’Jﬂ

NITUIBNITIBNITINATLAKIATIRWA

MIMvduRkaNFun urnaawniaasulandayadadduwninaunwng
pnsanFudinieatdns thasnndunibianiudearaduiadenaniamalasasidants
%’uﬁua:miﬁ@ﬁﬂa%amaa@u‘ﬂnﬂ (D. Aaker & Shansby, 1982) @41kt NG LA

A v R o & @ o R & oy : i 1 o Ade oa v v

anaudsindudasdrbafiinguiihninsuszanuuandnndudinguilnaiufidu
#an (C. F. Gwin & C. R. Gwin, 2003)

Kapferer (2004) laaSunadn lunsnsdunssanfua liiidszansan wnn1s

o & & & Ao o v oy A v

amansditsisasddaznaundnan 4 dszmis ldun 1) ngmihnane eszylddaian
PanFuddinduduaniuddnivguilnengulea 2) nsaud9ds 15u anduddneg
lunguiszinnla uazlguaslathe udu lasazdaslinisfeasnsaudredeasnanluds

%

al v ﬁl Y Y A a v e« A v U t&l t=§/ 1 ot ]
Nlliiﬂﬂ(ﬂ’lil LW81%EﬂﬂﬁiﬂﬂLﬂ(ﬂﬂ’)’]&]L?lﬁl’ﬂl%@l?ﬁ%ﬂ’]vl(ﬂd’mﬂd?l% 3) ANUANGID WL

=2

v

20 ld/Saun1enITUIT % Lﬁ'alﬁﬁu‘ﬂmLﬁ@mﬂmjaumﬁamﬁuﬁwcﬂLLﬂaLLazé’f@%ﬂﬁ]‘dﬁa
dudnlufige uas 4 Taiauaifinguarndode Walwuslnafianssanivluaniud
a9l AN TalRkaaINa12a12 ki daNNF T % mﬂmwauﬁ’]ﬁfﬂ&iﬁaamimqNa%'%a

a ¢ e

Y iﬂﬁ]ulﬂ Ful ﬁ‘tj;%
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Urban waz Hauser (1993) latauauusiiofandassislumansdunisancum
Ihgunu sudsznavluene 1) ngugnAninaIg 2) ANUANAIAIDTDAYBIRUAINN
mﬁag’uz’z/d 3) @mm"z/aomwu@)n@ho‘lummjﬁnﬂ/am@'mﬂ'lmnz/ Wae 4) ANEINITa 1%

' A ' o f = v A o &
mimzma@LLamamimvmmnmaYj_lwn@wﬂﬂmny Felnatfgsnuasdlsznausad
dunbinAuAN D. Aaker (1996) laauneld duldun 1) naaiihmane 2) daudes

-5 6 A % % 1 [ = d’ d’d
YaJlananwainIaTaiauad e 3) AN ldilsoy was 4) msFaaIng

TuaIUr8INTZUIRMIT LU TINIAWALIA T AT Batra, Myers waz D. Aaker
(1996) lena1371 nszuIumIAInaENNNsanLd Leilln 6 Tunan a9l 1) Arua
FudaTu#TaLa% (Identify the competitors) laonaluuu guasduniinisaaiaanaudisle
\u 2 Yazinn leiun guaisdunan (Primary competitors) uazguaiusas (Secondary
competitors) #nnsaanaddunazdasiingudsdunisasszian ienaznsnuiie
fudvsauiudasundstunvandudlaluiasaaai 2) Ansinssvziaznisdszdin
m’n’?uﬂ”vg'gmidwadgfuﬁnﬂ (Determine how the competitors are perceived and
evaluated) TuaauiiananintldlasmufanndugmantiGuasdudn (Product attributes)
& = a o L an d'd“ﬁ/L M o ®R o &
JwunIsuineunuadeue Qmauwluwu uvl,@mmmaanwmum:qmﬂiﬂwumm
FUALYINTY mﬂLL@imem’mﬁommL%aﬂmmaaQu%lnﬂﬁumswﬁuﬁwluﬁwuﬁuﬁazl LT
ANBHENNT LTI %%agﬂ"ﬁﬁuﬁw Wuan Nk ﬁfﬂmmmm:ﬁaaﬁmu@qmauﬁamﬁuﬁﬁ
A a 2 v A ead . 1 oa o v &
AUFEWLALRZNAN VRN FUD NN LLmLaanqmauwwgumuwlmaan"LaJ anlaidln

AMFNUANNU T RN TAINULAZI AR RNNLATEUAI1 18I BINNNRA 3) AN

q q

o ]

@7’)LL%%J@75’)§%FT’I?JE]J§)’M/J (Determine the competitors’ positions) Yuaanhidun1sinus
dfﬁmﬁauﬁwamuua:@;LLﬁaﬁmmﬁw‘hmemﬁ?«uﬁﬁaﬂ'N"L:i ﬁ'ﬂuudmammauﬁ'@%uﬁﬁ
ﬁ;ju’%‘[m%’uﬁ LLazﬂmmL@m@mmaqLL@ia:mﬁuﬁﬂumU@ﬂﬁﬂ%lﬂﬂ 4) 5@@5’7:%’5«”1/?&7@
(Analyze the customers) il'umauﬁij’ﬂLﬂummﬁ_iamjugu‘%lmhUa”wa‘éamn@hl,mmmw
a % dl Y Aa dll o o =1 e A A
fudnguIlnagureuluununiwmiug (Perceptual map) Tiwldfisnisdadulaien
ﬂﬁjwju‘ﬁnmﬂmmmﬁﬂ 5) TAUAGILAUIATIAUAT (Select the position) lutuaawil
ﬁfﬂmimmmhLﬂuﬁaamé’m’mﬁmmzﬁagamomscﬂa’mﬁus] ANgITay tNatalunng
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ANMURNIY AMURINBUINANNLTS ﬂi:mumsmﬁ’LuLLazmmTﬁuLﬁmmamﬂﬂaﬁ’lﬁ
a%mmmiﬂszﬁwaaqmafu qﬂﬁﬂmw'fiuﬂuéoﬁaglimyluua:eﬁ”aalﬁmsa‘;ﬂmm elal
ymuaaé’aﬂdnawagﬂﬁgm&ﬂﬁ qﬂaﬂmwﬁa'ﬁlaﬁmﬁ@iwmﬂu FIuANRANeiEa
RN %aLﬁﬂm%awqamiﬂuéhﬂwaaqﬂﬂaﬁ;ﬁu%'uj? [T Liaw a3aUA37 ERIGLE
vl qﬂﬁﬂmw%uﬂuéoﬁu,amaaﬂgimmimmuua:mmmﬂgaﬂﬁ lasuninidn
mmLmiwﬁuﬁauazamumwﬁg‘é"uuaulﬁ mmgwaoé’mdnawagﬂﬁguG]dh
q@ﬁnmﬂudnuﬁﬁ@ﬁ@ﬁtﬂ"é‘uﬁmﬁmﬂu

mu%%’mﬁmﬁ'uqﬂaﬂmwmaowuﬁﬁmﬂ‘??u"l@i”szqdw é’ﬂﬁ:}m:qﬂaﬂmwmawwﬂﬁ
sansnasUiiagluninannanld lasinddudulngisuutyainnmaasuyed
aanidu 5 U@ (Costa & McCrae, 1992) Goldberg (1990) la¥innsAnsuuLIaad 5 U@
(Five-factor model) @9n&17 %oﬂizﬂauvlﬂﬁaUé’ﬂwmu«aww:maqﬂaﬂmw (Trait) i

1 a ‘:§/ ] 0' 1 g: 1 L =) d a J
LUWWAULLRZLNAT D UINRUIFNDLNI UL VL&ITJ&JﬁdﬂﬂHmzLﬂW']ZYI’NHﬂaﬂﬂ’]WﬁLﬂ@ﬂluLﬁ 83

v
AaadA

a39077 laeldasTauuuinaas 5 3631 Big Five (Azoulay & Kapferer, 2003)
yaRnNMWasNLing 5 86 ldurd 1) m1aTasy (Openness) wunefis Mallady
Uszaunisallng 9 Muiinsiiiuauinisuszanuasniamniiu 2) Awsaunay
i i o \ Y Aad v a a o a =
(Conscientiousness) a1atndvadansmzluidn loun anuazidoantiw anudsadsy
wazaNUn 1i9la udw 3) msdawwe (Extroversion) Usznaumuansme LT% A3
\Dawedagdn madhdsan uaznisvadlanluwid 4) n13buzen (Agreeableness)

aragsvasnneumluian laun anulad anudantautanan wazay luRkLAa)
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W8T 5) A 1WawAIN19a13ual (Neuroticism) U3zNaudIBaNEMe 1% anURTala AN
Taisines uazaulsznain ndw (Azoulay & Kapferer, 2003)

v 5 voyainnwtaINyse aunnatinslddiuaudni (Adjective) T
Anurneasanuiatn Tay Saucier (1994) "L@Tﬁam@‘hqmﬁwﬁmmf:ﬁ #1193 (Marker)

2
1A

o s o £ ~ & A o Y
ﬂ'ﬁJ\‘iT‘LViaquE}ﬂW@Nunu‘[@ﬂm?@ﬂizﬁﬁﬂL'Wﬂa@]ﬂ')’]Nﬂq?TaGLLUUﬁaUQWN 7]']1%

o Aa a a Qo v [ a a QI t:gl
uﬂfﬂmﬂmmmmﬂs:muaﬂumzmaoqﬂﬂa%asm‘n@]L%’;LLa:ﬁﬂ‘i:ammwmnmmu
(Azoulay & Kapferer, 2003) @9u&a9l14a13197 2.1

A159N 2.1 LUUINABY 5 NANWIAIN

Saucier’s 40 mini-markers

Dimensions Items

Openness (or Intellect) Creative, imaginative, intellectual,
philosophical, deep, complex, uncreative,
unintellectual

Conscientiousness Efficient, organized, systematic, practical,
disorganized, inefficient, sloppy, careless

Extraversion Bold, extraverted, talkative, bashful, quiet, shy,
withdrawn, energetic

Agreeableness Kind, syspathetic, warm, cooperative, cold,
unsympathetic, harsh, rude

Neuroticism (or Emotional Stability) Unenvious, relaxed, fretful, envious, jealous,

moody, touchy, temperamental

ﬁm: Adapted from Azoulay, A., & Kapferer, J. (2003). Do brand personality scales

really measure brand personality? Brand Management, 11(2), p. 149.

qﬂﬁﬂmwmaamguﬁﬂuﬁaﬁﬁfﬂ’?%’yﬁquaﬂﬁwgﬁinﬂlﬁmmaﬂaLLa:ﬁﬂm
PTuszoza e launan133udmwInaInnuin ANBULYARNANAINANIENNTA
sanadannuinTavluanauT e ui nuldensaemadentefudaas
Auilnale (Martineau, 1957) wona i indaanmduguilnadinudt yainnnwaas
aysdausnhanlslunsuiinguaaauazniuauniaaa ldadnildszaninmen
Ae (Kassarjian & Sheffet, 1991)
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AMARNNLUAZANNEIAYVBILARNAINATIRHAT

ﬁ‘hmuauﬁﬁﬁﬁ'wﬁuaﬂ'Nm@ﬁaLLa:miLmﬁuﬁ;uLLsalunﬂmﬂgsﬁ‘ﬁ] FINALA
wnmMIaanadszauanuensmuinlunisassanuuandelinuanFuiaIan
ToglanzagsBamnanunananagana Lﬂumsl,%aﬂmmwﬁuﬁﬂ@alﬁqmauﬁ'@ﬁm
Uslamildmoafiesasnai@ies (Siguaw, Mattila, & Austin, 1999) §355% AR elueL
Bu9 1 U anuneoBIFaneal leanurinensanTNal ssdhanfisuadaluns
R39ANULANAIUAZ IR BAGILAINIINITARALANURUAN (Rojas-Mendez, Erenchun-
Podlech, & Silva-Olave, 2004)

Ogilvy (1983) ldnan291 FudAdyadnamwswdsinuayed uazyadinaIw
AINE1IBIFINA ARUANU TERL AN VA UTIRIUTZRUANURUARIN A bUTI9Rae
NENTIBARUI inidnansviuldldanuaulanuyainnwanaud Tasnasindu
mlaidnlumssinnuuandnsldiuFudn (Crask & Laskey, 1990) ai1adnuiiidia
alalAnuFudn (Landon, 1974) Ltamﬁ”ﬂamﬂwmmﬁmamlﬁﬁugﬁim (Levy, 1959)
Tusguil D. Aaker (1996) IaTunsiiuduin qﬂaﬂmwmwauﬁwLﬂ%ﬁﬁ%é’ﬂﬁa%ﬁwaa

lnanEalaNawi LazdsonadndatuimayNsinadanszuinnIaaswladovas

©

a

= £
Uslnadnaae

e

Plummer (1985) VL@Ta%mﬂﬁoqﬂaﬂmwmﬁuﬁm Lﬂuguuaa@’fmé'ﬂwmzﬁé'ﬂ

a U dl 1 1 a a v A o o
2IATNFUAN LUz Batra Lazathe (1996) AN UARNMWATIEUAAD MUV
;ju‘ﬂnﬂ@iamﬁuﬁﬂuﬁmﬁﬁé’nwm:mﬁaquﬁnmwmaamgwﬁ ag9 3Ny Ay
°11a\mqﬂ‘ﬁﬂmwmw%uﬁwﬁiﬁ%’ummﬁwmﬂﬁq@u‘flmlao J. Aaker (1997) &9l
mmmnwaaqﬂaﬂmwmﬁuﬁw"lﬁ’j’] Lﬂumjwaoé'ﬂwmzﬁﬁﬂmgmﬁaL%aﬂmﬁ‘um’]
AR AU TN EIAINAI 1RV U DITITHEIUA N HUTNILTZTINT LT 08 LWA Th
TUNRIAN LAZLTATA ﬂ‘%amwmﬂﬁagﬂuuumsﬁ%"m Wi NANITUALALY ANNLTE
%‘%aé’nmmzqﬂaﬂmwﬁw (Rojas-Mendez et al., 2004) é’aanﬁﬂﬁmnuﬁaﬁﬂmwmaa

= oo ' | A ' o o

Absolut Vodka GNmmsnLﬂ‘%wvl,@nmwgulmﬁﬁmqﬂizmm 257 @mﬁua:wuaw
1udw a1anan laan qﬂaﬂmwmﬂauﬁnﬂumiﬁwﬁwmimﬂé’ﬂwmzl,a,wnmaamwﬁm
Tlunsussenefians@udnulas (Freling & Forbes, 2005)

qﬂanmwmﬁuﬁﬁmﬁmaﬂﬁaaaﬁm (Plummer, 1985) na13fa st
o Ao o & a ado o Yo A ”2 & A
ma;&aﬂﬂaumvl,ﬂ (Input) KaNB09 awuﬂmmmmaamﬂmuﬂmuﬂm UARNAW
duikizundn dasunasyainnwasdudn (Brand personality statement) Taniaiiu
WA ENIINITRAFITVIATIRUAN LLazLﬂﬁ%ﬁ%uﬁwﬁfumLauammaagﬂaﬂmuuaﬂmu
NNMFUA UITIAUA TaanFud aoundmine uazmFemImInanadug Wudu
' o P & A 2 A Adv a ~Q =R & a
Fawaunaadidunanaanun (Out-take) ke ﬁd“ﬂﬁduﬂﬂﬂ%ﬂﬂ\‘]l%ﬂ’n&lLl]%ﬁ]id

qﬂﬁﬂmwﬁmﬁﬁm’h gﬂé'ﬂmiqﬂﬁﬂmwmﬁauﬁw (Brand personality profile) T9tTlw
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o o v a AA a @ & add a a v
mysuizasduilnanddaanaud uanduwitilanmouandanuaniudisiiums
Uszgunisal n133u§ drflouusziausiuvasyanaluding danu dnnmIinaadiaunm

A e Ne A | a & a . 4 A g a AL Y
auqulzazzavesandud idifssdiudsnrinu lasdndiunisiiaiduiinduegny
yanaludiauiundn (Wee, 2004)

anFudunstasiumlilslosiuiguilnalunaodudioiu (Keller, 1993)
uusnde Uszlomienunsldaas (Functional benefit) Tairiuainuaunsaluns
U a k% v { v . . . &
untfymiasfue sunsashe Uszlamisnwilszauniyal (Experiential benefit) 9
= = @ & vl AV v va o v A A
wanafy anudanalansduensual anuianilasuanmaldaud uazdunanuda
Uszlamstdnuatyanwal (Symbolic benefit) TedszlomiinDunaifsqyansainguilng
l@suannnsloaudn (Supphellen & Grnhaug, 2003) Taeluaiud Freling LLas Forbes

[
%

(2005) leaTunain qﬂaﬂmwmﬁuﬁﬂﬁﬂﬁgﬁiﬂﬂ%'ufﬁamwLmﬂ@hwadmﬂ%uﬁﬁ N3
luduau3dn (Feeling) NIuaaiaaniiadiawu (Self-expression) ANTNWUS
(Relationship) LLa‘;m’l&Ja‘;mﬂamElslum‘i%yaauﬁ/’] (Simplification)

‘Luﬁwummﬁﬁﬂ qﬂﬁﬂmwmﬁuﬁﬂﬁﬂﬁﬁufﬂmLﬁ@mi@lauauaamdﬁm
817U BIINNNININNTADURUEIN A IUANUAA 6’5\1mmsnm:éjﬂﬁﬁ@mw%wauLLa:
anuigalaluaniudilaslidasdfisfiamaua (Carr, 1996) uaztliiuilnad
mwjﬁniwﬁ'umﬁuﬁﬂmn%u (Keller, 1998) %uﬁﬂﬁﬁqﬂaﬂmwﬁaﬂ'\‘imminﬁﬂﬁ
Auilnaifngniuiuauduaziionnuinddaanaudandas (J. Aaker, 1999) %anan
m’mLL@m@mluﬁmmmfﬁmLﬁa qﬂﬁﬂmwmﬁuﬁﬁﬁamUIﬁQU%InQNWMWinLLa@aﬂawu
Hudauiiurass (Belk, 1988) daulugauad (Malhotra, 1988) HIaANBUANIE
9ag19aanasnile (R Kieine, S. Kleine, & Kernan, 1993) G9asefunsldaudn
wWadszlomiiBsdnyanwal nande guilnaldfusieainsandnuailiiuaues
(Kassarjian, 1971) LLa:Lﬁamauauaomwﬁawalamamsmﬁ: (O’Donohoe, 1994)
qmﬂsﬂwﬁé’qﬂdnﬁﬁ'ﬂgﬂL‘%Undﬂﬂm@hlﬁw (Added value) (Kapferer, 1998) Lilasa1n
Vlﬂlﬁqmauﬁ'@mamﬂmwmaa%"‘mﬁw LL@iLﬂumm%mﬂﬁgmﬁmawlﬁﬁumﬁuﬁmm
AanTrumenIaanaand g sauldienslawandls (Supphellen & Grhaug, 2003)

yadnmwanduddinesinenuduiuieninguilnanuiud lay
Meenaghan (1995) léna1ain qﬂaﬂmwmﬁ?«uﬁﬁﬁalﬁﬁmmmé’uﬁufﬁuaﬂmﬁu We
Lﬂummﬁwﬁufﬁmawé’aszijmﬁuﬁwLLazgu%Inﬂ wananii UARNAWATFUAT
ﬁalﬁﬂsﬂmﬁﬁmmwmzmﬂammmgﬁinﬂﬁﬂﬁam LWT}:Lﬁa;ju‘%lmjﬁ'ﬂuaz%mau
qﬂaﬂmwmadmﬁuﬁﬂ@ ﬁﬁ]:ﬁﬂﬁmiﬁum%;&aLLa:msﬂizmawmﬁmﬁuﬁuﬁﬁﬁ?ua@
#8889 (de Chernatony, 1999) a'aNﬂlﬁ;jﬂ%lnﬂawuwsné'@'ﬁulaLﬁaﬂéﬁaﬁuﬁﬂﬁdmﬁu
(Lannon, 1993)
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‘Lunwaﬁ”ﬁmﬂaﬂmwmﬁuﬁwLﬁanﬁuﬁwﬁmmeL@iuLLa:mmm%'uflﬁ
e ﬁfﬂmsmm@mmsmﬁaﬂqﬂﬁﬂé'ﬂmmzﬁﬁa%imﬂmslmsl,%l,%aﬂmﬁ'umwﬁuﬁwaa@m
atnglsnanw qﬂﬁnmwﬁﬁ'ﬂwu‘lumm%amﬁauﬁﬂﬁﬂi:aum']m?nL‘%affu anvagLhilu

a

Aa o Ao o a o Aa & o LY =2 ' '
mmaﬂwmmyvl@LmuL@mﬂuqﬂaﬂmwmmmgw a9z lenandaluainda bl

ﬁﬁwaaqﬂﬁnmwmﬁuﬁﬁ

lunsfnsuneanuyainamandudl ensulsanaviantinidoiouldldeanidu

v 1 o a ﬁ %

2 Uszinan (J. Aaker, 1997) laun 1) v1a330LaW12A3 (Ad hoc scale) T9unysznay 1y
¥ 1 a a . & 1 a 1 d‘ >
MUNFUANHAULLANIZNWYARNAN (Trait) AIUe 20-300 AWML LALKBINNINATIA

& o £ A =2 A A A [
Usinniignasstwdaltluns@nsiseslaGemislasani: ansusanzng
yARNMWLIaNEUEAIaInIaniell BnnadinsiRenansuzianiznayadnmwanls

o & o = 6 v @ o 1 d‘ o . e
Tuanavianuwilaglddnginast sansliunasiaasnsviaanuisain (Reliability)
WAEANMANEINTI (Validity) W8z 2) H103IANTWMUINIINNIATIAYARNNINY B I EE
(Human personality scale) ¥103IALILANRANUIIUNWINBHUINNTININTIARNIENT
widdarnaluIasvasanuinesass wasnndsldnsgnihumeseuluuiunveian
fud ansnizlanznsyainmwuiansaeinuluyadnnmwsasuysdisldenanyld
luasFuan

J. Aaker (1997) ldWanainayinya@nnwamdudn (Brand personality scale)
& a & A v & A A [ a A o da
Julasianz lasdadszasdinalfiduinioslalunsiayadnnnanaudndany
WgeasInazaNinTai o luszauaIng asiaasnanilasiaiinnanninasia
LARNMWNNENUIATINET mmﬁwﬂﬁﬂmwﬁﬁfﬂm‘mm@ﬁﬂﬂ% LAEMTIILLTIA AN
A o o a A A o A o & Y &
NefuansmzianznyadnnMwiizaulsanuandud S9lduaaananiiy
ANBULLANIZNNYARNANNIRUG 42 anwe (Traits) lasaunsautisaanidu 5 §6
(Dimensions) laun 1) i_qlﬂﬁﬂnﬁwﬁdlﬁl (Sincerity) Usznaueng 4 ANW LD QD ANMIAY
fnAn (Down-to-earth) anwcTadae (Honest) ansazdny tdudszlowil (Wholesome)
LRZANB WIS (Cheerful) 2) qﬂaﬂmwamﬁm%ﬂa (Excitement) Usznauaiy 4
aNWzEaY Ao aNwMENa1YNNY (Daring) ANHMNIZALNTZAY IWAY (Spirited)
ANBUTIAATIINAUINT (Imaginative) UAZANHULTUFID (Up-to-date) 3) YARNAW
\i9N13 (Competence) Uiznauale 3 anwmetas Aa anwmeinlaia (Reliable)
ANBUzANARANLAAN (Intelligent) LazanwmedzauANUFILTY (Successful) 4)
UAINMNQA (Sophistication) 1sznausiy 2 anwmuztas Aa anwmziliszay (Upper
class) WaLANBMLALRUR (Charming) 5) qﬂﬁﬂmwﬁﬁumid (Ruggedness) U3znauay
2 anwuzday fia dnwaeqy (Outdoorsy) uazanwnznuvuiindu (Tough) dauaadlu

LWHWATNN 2.5
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WHBATNN 2.5 Lﬂ”'\fﬂioqﬂﬁnn'lwmﬁuﬁﬁ

Brand Personality

Sincerity Excitement Competence Sophistication Ruggedness
Down-to-earth Daring Reliable Upper class Outdoorsy
Honest Spirited Intelligent Charming Tough
Wholesome Imaginative Successful
Cheerful Up-to-date

ﬁm: Aaker, J. L. (1997). Dimensions of brand personality. Journal of Marketing
Research, 34, p. 352.

wonandt J. Aaker (1997) El'o"l@i”l,auam’mL%auIﬂoizuiwaﬁamaauqﬂﬁﬂmwm’]
ﬁuﬁ%m:qﬂaﬂmwmadmgwﬁ lasnanain qﬂaﬂmwﬁ\ﬂﬁ] (Sincerity) lua AU
AMUFNRUITUYARNNWELEAY (Agreeableness) 1833 lnA dlasanniianwmzvas
ANNALEH (Warmth) UAZNNILAATY (Acceptance) LTWLAEIN lummzﬁqﬂﬁﬂmwﬁmﬁu
¥la (Excitement) flm’maa@ﬂﬁadﬁm_qlﬂaﬂn’]wL?J@LNEJ (Extroversion) maompﬂﬁ I@mﬁy’d
saIYARNMWLEAITINTINFIAN (Sociability) ANUAUGA (Energy) WazmIvinianTsy
(Activity) wonani UARNAWLAINTG (Competence) UBIATIEUS WAZLARNNN
J9UAaU (Conscientiousness) °11aa;ﬁu‘ﬁmﬂ'&ﬁmmé’uﬁufﬁuﬁaU lasanniisnwmzuas
anusuRaTay (Responsibility) Aaafanle (Dependability) uazanuainas (Security)
VA ad19laiann YARNNINGA (Sophistication) LAZLARNATWAIIUNTS
(Ruggedness) °1Jaomwauﬁwﬁ?mmncﬂ'wvl,ﬂmr]qﬂaﬂmwmaauu‘,uﬁ @9 J. Aaker l@o%1ne
Tuguiiin qﬂﬁﬂmwmﬁuﬁwawﬁiwumiﬁwmuﬁ@iwvlﬂ nanafe qﬂaﬂmwﬁalﬁ)
yﬂﬁﬂmwﬁwﬁwﬁﬂﬁ] LLa:qﬂanmwLﬁamﬁ]ﬁ?mﬂuqﬂﬁﬂmwmaamgwﬁﬁﬁag’LL@iLau
lummzﬁqﬂaﬂmwgﬁ WAZLARNAWAILNTS LﬂuqﬂﬁﬂmwﬁqﬂﬂaﬂﬂmmLL@iawvl,&ivlﬁ
flog o Porziin é’wuﬁu"lﬁmmmimwm’maa%uﬁwﬁﬁé’nungﬁazm Revlon &g
Mercedes S’fjaﬁ'ﬂﬁ]:l,ﬁuﬁa?%oﬁ;ju%Tnﬂﬂﬁ‘mmLﬂwé'ﬂ L% AU HIaAN
wanNszay udw Sudnfifanwme¥Iunisasng Marlboro uaz Harley-Davidson fi

WeM El’]llLLﬁ@]Gﬂ’]Wﬂ’J’]&ILL%GLLﬂﬁldﬁﬂﬁu&L%LLUU“ﬂadaLN%ﬁ%‘E%l%QG]&Iﬂalﬁaaﬂ&n‘ﬁ’)%wad
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LIULAEINT BaNINT yﬂﬁﬂmwmﬁuﬁwLLa:yﬂaﬂmwmaamgwﬁﬂ'&ﬁﬁmﬁum@mﬁu

é’ﬂﬂm:qﬂﬁnmwmaamguﬂmmﬂwqaﬂsm ANHULNNYNTN ANIULNIUTZTINT

L5 ~a { 1 d a a v a ‘:§/ {
NEAUA G LLﬂZﬂ’J’]&IL%aﬂlaGLL@azqﬂﬂﬂ (Park, 1986) 1%“1]m:“?llqlﬂﬂﬂﬂ’]W@]i’]ﬁ%ﬂ’]Lﬂ(ﬂ"ﬂ%Lﬁa

AUSlNARNARNLATIAUAININIINTILALNNIE8Y (Plummer, 1985) 631kl UARNNINYAS

aunaliadslionanuldluandud (. Aaker, 1997)

ANATIAYARNIWATIRUANVES J. Aaker (1997) ldTUNIBauTUaIILNINANY

wazgnih llfadninieans nilumsdnsyadnawanaudilunmagsfiadngg nuds

mdnsyainawaNFui lulssmaniiugiunidauuaz iausrufiuandanude

(Smith, Graetz, & Westerbeek, 2006) a9uaaslua13sf 2.2

P =S a v a ¥ =
MN1319N 2.2 ﬂ’l‘iﬁﬂi&ﬂ’)%Eli.‘!ﬂaﬂﬂ’lW(ﬂi’la%ﬂ'ﬂ%aﬂﬂ

Authors (year) Country Objective Scale Sample
Aaker (1997) USA To propose a theoretical model of 42 brand personality 631 consumers
the brand personality traits pertinent to five
underlying dimensions:
competence, sincerity,
excitement,
sophistication, and
ruggedness
Siguaw et al. USA To test Aaker’s brand personality Aaker’s (1997) 42 247 undergraduate
(1999) traits on restaurant brands brand personality traits  students
Ferrandi et al. France To test Aaker’s brand personality Aaker (1997)
(1999) scale in a French context
Aaker et al. USA, To test Aaker’s brand personality Aaker (1997)
(2001) Spain and traits in the USA, Spain and
Japan Japan
O’Cass and Lim  Singapore  To test the effects of brand Aaker (1997) 459 undergraduate
(2001) personality on brand preferences students
and purchase intentions
Ferrandi et al. France To test the applicability of human Saucier’s (1994) 40 537 undergraduate
(2002) personality traits to brands human personality students
traits
Mller and France To explore the effects of a web Ferrandi et al. (1999) 1,254 male and
Chandon (2003) site on brand personality 521 female
consumers
Supphellen and Russia To test Aaker’'s brand personality Aaker (1997) 107 undergraduate
Grgnhaug scale in a Russian context students and 93
(2003) consumers
Magin et al. Germany To examine the relationships 15 personality traits 241 internet users
(2003) between self-congruity (difference chosen from Aaker’s
between brand and human (1997) scale
personality factors), consumer
satisfaction, consumer loyalty, etc.
on internet service providers
nw: Okazaki, S. (2006). Excitement or sophistication? A preliminary exploration of online brand

personality. International Marketing Review, 23(3), p. 282.
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1ag Ferrandi Wazanue (1999) ldvianasinaad J. Aaker (1997) a1 btlunsansn
qﬂﬁﬂmwmw%uﬁﬂuﬂs:mmﬁ"&Lﬂa NANITITLWLIN qﬂﬁﬂmwmwﬁuﬁﬂuﬂi:mﬂ
d5aes sansoudldiin 5 Saduioiu Taadsznoulddre yARNMWITIla
(Sincerity) qﬂﬁﬂmwawﬁm%ﬂﬁ] (Excitement) JAANNWAR (Sophistication) AN
RSN (Robustness) LLazqﬂﬁﬂmW%uﬂjau (Liking) uaﬂmnf: Supphellen LLag
Gronhaug (2003) 3 ld¥nanaTinvad J. Aaker (1997) anlg@nsyadnauadudilu
Uinadmdo wudt yadnnmwandudludssinaimdedits 6 86 laun yadnmmw
UszauanusIe (Successful) yﬂaﬂmwiwaﬁﬂ (Contemporary) qﬂﬁﬂmwamﬁm%ﬁ
la (Excitement) yAfnAIW#1IUNTI (Ruggedness) YARNNTNATSLa (Sincerity) uaz
UAINNNAA (Sophistication)

J. Aaker, Benet-Martinez Laz Garolera (2001) vlﬁmﬂﬁﬂﬂﬁiﬁﬂmqﬂaﬂmwmﬁ
fudlddalszmadyuuazadu o olEvsaudniilius lomfldaanuazaud iy
Uslombdedyaneol Ssamnnsdnsdansnanud qﬂﬁﬂmwmﬂauﬁwmmﬂuﬁaﬁﬁ
s nizinilonnuludnsTausIIN (Cross-cultural etic dimension) 1% YARNNNA3I1a
(Sincerity) Ainwuldlunanslszine wialudfianzidsnwasaanuwluidazdiam
(Emic dimension) AIld 171 UARNATWEIL (Peacefulness) ﬁwumwwzluﬂs:mmﬁﬂu IGF
yadnnwimaslng (Passion) fnvldludssinamin dangasluununnd 2.6 uaz 2.7

uaﬂmﬂmiﬁﬂmqﬂﬁﬂmwmﬁuﬁﬂuu‘%vwmaéﬁﬂuua:i'@uuﬁﬁuﬁLmn@mﬁ'u
Wi AATIAYARNNWATIEUA VDI J. Aaker (1997) ﬂ'agnﬁﬂﬂlﬂumﬁ%’mLﬁ'a%mswzﬁ
\{lownans (Content analysis) nds Taslanzetineba lumsienzdyaanninaaes
Gu'lad (Opoku, Abratt, Bendixen, & Pitt, 2007; Opoku, Abratt, & Pitt, 2006; Opoku &
Hinson, 2005; Okazaki, 2006)

J. Aaker (1999) El‘qvlﬁﬁwmi‘i%'yLﬁmﬁ'uﬂa%’mﬁdaNaﬂ‘i:ﬂmim_qmﬁﬂmwmwﬁuﬁ’]
WU Mausasuilng (Self) Iunumardydaanusauluandud (Brand
preference) I@Ugﬁfﬁﬁmimuqmmaw‘iﬁ (Low self-monitor) 3zduuwi lulunsray
qﬂﬁﬂmwmwﬁuﬁwﬁaa@ﬂﬁaaﬁumwmammaa (Self-view) 151 dwiduaugd dudizay
%uﬁwﬁga vudu 1umm:ﬁ;§ﬁﬁmimuqmmao§a (High self-monitor) azuuiliialu
m?ﬁa‘uqﬂaﬂmwmﬁuﬁwﬁaa@ﬂﬁaaﬁuamummi (Situation) L% dfumLﬁmﬂé'uq@
Fuaduiuausn ausimeuFudiiauwdwle Wudu (Monga & Lau-Gesk, 2007)

lummawmﬁé‘mﬁmf"fuqﬂﬁﬂmwmwauﬁﬂuﬂ‘s:l,mvlmsl WINNE LRDA
(2544) "I,@i”ﬁﬁmiﬁﬂmmmé'uﬁuﬁ‘maaqaﬁnmw;ﬁufﬂnﬂ UARNAIWATIEUAT LazAW
ﬁgala%amaaguﬁm WU qﬂﬁﬂmwQu‘ﬂnﬂﬁmﬂwé’uﬁufﬁuqﬂﬁﬂmwmwﬁuﬁﬂm%a

g; a % d' L% 1 dy a (% d' % R Ap d‘y
110 Naluguenlamslasasaslunisda LLa:aumﬂlmﬂ's’mgaﬂlumiéﬁa %ANANT
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mﬁﬂm‘wgu%InﬂLLazqﬂﬁnmwmﬁuﬁw ﬁ'@ﬁ%wam:‘nm’iamméﬁla%amadﬁu‘ﬂmﬁﬂ

q
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P AaAa a a ¥ IS
LLAWRAINN 2.6 waaaqﬂanmwmmumiuﬂszmmya!u

Japanese Brand Personality

Excitement Competence Peacefulness Sincerity Sophistication
Talkativeness: Resposibility: Mildness: shy, Warmth: warm, Elegance:
talkative, funny, consistent, mild mannered, thoughtful, kind elegant, smooth,
optimistic responsible, peaceful romantic

reliable
Freedom: Naivety: naive, Style: stylish,
positive, Determination: dependent, sophisticated,
contemporary, dignified, childlike extravagant
free determined,

confident
Happiness:
friendly, happy, Patience:
likable patient,

tenacious,
Energy: youthful, masculine
energetic, spirited

NN Aaker, J. L., Benet-Martinez, V., & Garolera, J. (2001). Consumption symbols as
carriers of culture: A study of Japanese and Spanish brand personality

constructs. Journal of Personality and Social Psychology, 81(3), p. 500.

Snuuzyafndnd g Nieulsanuandudidesinadanisiuuesuilng
qﬂaﬂmwmwauﬁﬂﬁammm"ﬁam.lm”Jaa%uﬁnﬁaLﬁ@]mmﬁ@wm@mdmmm@ LaTEd
fglwnisananaaanauan ldgslssinnfuai lnidnuanaanaiananFuweLau laaneae

1
a

(Freling & Forbes, 2005) a91iw m3aiayadnawiminzaulinuaniuddadu
o o A o o v A v a v A a AR I AA
fdnninniaaansienadile aldangudiiyeinnmndgalawandunau

ﬁaueia;ju‘%lm
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Spanish Brand Personality Dimensions
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Excitement Sincerity Sophistication Peacefulness Passion
Happiness: Thoughtfulness: Style: good Affection: Intensity:
happy, outgoing, considerate, looking, affectionate, fervent,
fun thoughtful, well- glamorous, sweet, gentle passionate,

mannered stylish intense
Youth: daring, Naivety: naive,
young, spirited Realness: real, Confidence: mild mannered, Spirituality:
sincere, down-to- confident, peaceful spiritual,
Independence: earth persistent, leader mystical,
unique, bohemian
imaginative,
independent

‘ﬁm: Aaker, J. L., Benet-Martinez, V., & Garolera, J. (2001). Consumption symbols as

carriers of culture: A study of Japanese and Spanish brand personality

constructs. Journal of Personality and Social Psychology, 81(3), p. 505.

v a v
ﬂ'l‘iﬂ‘i']\‘l‘l!ﬂﬁﬂﬂ’]ﬂﬂ‘i']a%ﬂ'l

a a v v ﬂgl v a 1 e I3
qﬂaﬂmwmwaummmmas'mmu"l,wm ANNIULAZAANLADANT LL@]I@ gunantiu

NNIRBENTINNLINY aaﬁuﬁﬂ@mma Lﬁaamnqﬂﬁnmwmwﬁuﬁ%‘hLﬂuﬁaagﬂﬁamiaaﬂvlﬂ

athsdaifandialdliyadnmwasnanidewnaldainlaguilae (Rajagopal, 2006)

D. Aaker (1996) ldaBu1ed1 fuilnasmuniniuiyadnnwanaudldangs

19 Nagseud lasdudsfldlunsaisyadnnmwaniudienauteldidu 2 anwoue

AILRAILUANTIIN 2.3 A5

o A A o o a o .. & o wn
aNueiNgIYaINUEWA1 (Product-related characteristics) Lﬂuﬂﬁimqmamum

LLazﬁﬂwmzﬁLﬂmaa%uﬁmﬂﬂumsaﬁ”ﬁmﬂﬁﬂmwm’]?mﬁ'] TINNBULAINGNIAND

\Juleng Usziandudn (Product category) U319t (Package) 1@ (Price) #3a

AN IUIBIFUA (Attributes) filel

Anwaed liNeI7a9nUAA1 (Non-product-related characteristics) LJ%n15&319

yadnmwandudlaoldansuzaug suldud nwanwaluesdlidudn (User imagery)

miiludastuayu (Sponsorships) dryanwal (Symbol) a1 (Age) JUuuuMIlUBI (Ad
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1o A A (Y . a 6 6 .
style) Yszinaunasrintbaduan (Country of origins) NMWan=kadAnT (Company image)

%

HU3"1389AN3 (CEO) Uazn33uv09283KiTaLdng (Celebrity endorsers)

2

P> o ¥ a a ¥
MN1319N 2.3 (§I"JLLﬂisl%ﬂ’l‘Sﬂ‘i’ld‘].!ﬂaﬂﬂ'IW(ﬂi’]ﬂ%ﬂ']

Product-related characteristics Non-product-related characteristics
Product category (Bank) User imagery (Levi’'s 501)

Package (Gateway computers) Sponsorships (Swatch)

Price (Tiffany) Symbol (Marlboro Country)

Attributes (Coors Light) Age (Kodak)

Ad style (Obsession)

Country of origin (Audi)

Company image (The Body Shop)
CEO (Bill Gates of Microsoft)
Celebrity endorsers (Jell-O)

‘ﬁm: Aaker, D. A. (1996). Building strong brands. New York: Free Press, p. 146.

viaft J. Aaker (1997) lenanaifiadiun ANBAULLANIZNNYARNAIWENNNTD
L%auiﬂaﬁumﬁuﬁﬂ@"’[@ﬂmamuyﬂﬂaﬁ'ﬁmmﬁ'miaoﬁ'umﬁ?mﬁﬁ B TR
W2aIFUA winuluuIEn wazauaadlulusan 1Judu laoansamsanizng
uqﬂﬁﬂmwmamumjué’aﬂmnzgﬂmwaaiﬂﬂ'&ﬁuﬁﬂﬁmmo (McCracken, 1989)
wona i é’ﬂwmzmww:mmﬂﬁnmwﬂ'smm‘mL%aulﬂoﬁumﬁ%uﬁﬂ@ﬂé“awhuma
AuMENLRYBIFWAN Ustanyasduen ToasFudn andwansol sluuumilaisan 1107
NNHITaINIINTINI e leaneae (Batra, Lehmann, & Singh, 1993)

1%msaﬁ”wuqﬂaﬂmwmw%uﬁﬂﬁﬁmwlmﬁﬁﬂoﬁuqﬂaﬂnﬁwmaogﬁimﬁa
qﬂaﬂmwﬁgﬁim%wau ﬁfﬂmmmm‘hLﬂuﬁﬁlzﬁaaﬁmmLﬁﬁlﬂl%é’ﬂwmwmgﬁim
atnsanis lag Temporal (2001) l@tanainein msa%’mqﬂaﬂmwmw%uﬁwﬁﬁfu
sansarinldmuduaaudait 1) Mmuanguiihmang 2) ANV TUTOULAZAIY
dasnsvesnguivang 3) a%né’nwmzqﬂﬁﬂmw;juﬁnﬂ UaE 4) FVHUATNAIWAT
auﬁwﬁmmzamﬁ'ué’nwm:qﬂaﬂmwﬁu‘ﬂm wena i Lepla uaz Parker (2002) £9lals
mmm‘lumsaﬁ”’]mﬂaﬂmwmw?mﬁ’] TagRansanananwasassalai 1) iluyadnniw
ﬁa:n”au?wﬁﬁuﬁmﬁﬁuﬂ”ﬂ'Z@Tqﬂﬁﬂmwmﬁuﬁﬁﬁﬂﬁnglu@mm:ﬁaoaa@ﬂﬁaaﬁu
anutiuassvasanFua la ﬂqﬂﬁﬂﬂﬁwmé'ﬂwmzﬁLﬁaﬂmwﬁ?u =HBIFINTON LG
339ludunaunsIamINIARNAFIL 2) Lf/uyﬂa‘“nmwﬁg”uﬁnﬂﬁmau HNNIIAANG
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vt A o

mmsné’am@vlé’ﬁnﬂmwgaﬂwauaiﬂﬂﬁ@iamﬁuﬁﬂuﬁﬁ]gﬁu WIBNAROULYARNN WG
a:fi’ﬂﬂmzﬁu;ju‘%lnﬂl,ﬁagwaﬁl,ﬁ@%u 3) MAUFUBIAIINABINTIUNITUEAIDINAIAIAY
vasguslnale iu %uﬁwﬁﬁqﬂaﬂmmmh‘ld (Thoughtful) a:mmsnlﬂﬁaﬁugﬁimﬁ
Foanslissnunasindunusaunoy (Careful) uazuanea9aINARA (Discriminating)
(udw 4) ﬂmwaa@ﬂ&”@dﬂ”ﬂ?@ﬁg‘”ﬁ[ﬂﬂmw3?@777@7575?%@”7 UARNAWATIEUSN
6T miaLa'%umw&JjﬁﬂLLazﬂizaumsnIﬁQuﬂnﬂ"lﬁ%'umnauﬁw Taganzadnadsln
auﬁﬁﬂizmm‘%miéfﬁ;ju‘%‘[m%mmm%’uﬁmﬂﬁ wae 5) mwsah lWlzgluiinue
wwanwnrduiunuluauine 1w yainnwiiiulia (Respectful) va3fudn a1u1n
ﬁnmﬂ%’ulﬁﬂwé’ﬂlumiﬁ’mmi’swﬁ‘uﬁuﬁﬁmmogﬁaﬁu6] e
MnANEINHIRIAIzRwlen msmwﬁmemﬁﬁuﬁﬂLLa:msaﬁ”’quﬂaﬂmw
andusdslinnuindyiunsiemslddiduslne ieliiuslaafionssui ana
whlawazmsaasnluaauen be msﬁ'amﬁqﬁau“flu‘éq?ﬁwLﬂuﬁﬁfﬂmmmm:ﬁaaﬁmmj
anunlaasnsdnas Lﬁa‘lﬁmsﬁamsmﬁuﬁﬁﬁﬁﬂﬂﬁoﬁuﬂmfwﬁﬂﬂi:ﬁw%mw

RIFA
a9

LWIAALNEINUNISHDEAS

A A & a o & = o @ . Aa 1 Aa ¢ A
maresstaiumdnduuaciianudnyadsdidatianyws 1ih0997Nn 1
FIaUsedw mgwﬁﬁaﬂfmiﬁamﬂﬁaa@@iaLLazai”Nmméfuﬁ'uﬁﬁ'ugﬂulué'aﬂu anna
59 LN AaLE®EIANNUFDINTITAINBATT ) VaIAKENGI8 813Na11 ba1 MaFea sl
d' A o > ‘d. weR v % v (c; 1 v Aa .13’
Lmacmammywmgwﬁlﬂumummmmgaﬂ ltnsinale wazaeassdasdns g IhiAaau
6 (Redmond, 2000) @43iu ;jﬁﬁahmﬁmﬂj”aa‘l,umi%amﬁamiﬁmmLﬁﬁlﬁ]ﬁaﬁugm
A =< o A ' ~ A 9 a Aa £ &
mM3FaaNs 7INDee38609 9 NFINaNIENUAaNIRaaT e lhnsFemsniiadudull
amagﬂﬁama:ﬁﬂs:ﬁﬂ%mw Tagluarnvasuwifaigrnunszaanss azidunns
NAMDIANNARNILVBINITFORTT 89A1UI2NALVAINTITREANT UTANVAINIITROANT NI

FORIINIRTH LATNIIRARI WA

ANMNNNLVBINITRDAT
= . . a L 6 o ' . a =
N1I8a&1T (Communication) Y3IMNEANWNUIIINA1IT Communis lunmwazdu o
= @ i o A a ' a A ¢

wanafly anudlahniuniamsiiduiuluenufaniamenisninil g (Black,
Bryant, & Thompson, 1998) 713k lafig{lwdAenun1sfesslinasanunany lag
Conrad uaz Poole (1998) lena1afienszeansiin iunszuiunsluaine (Create)
w1 (Sustain) UATIANTT (Manage) ANWRANTINAUBBINLIE luameN Wood (2009)
ldaTunadh mresadunzuiunsswduszuulumal jauiusiunusasyananin
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mIlgRanEol tNaa suazulanunaneg wanaind G. Belch waz M. Belch (2007) &4
lalwdnfienaniszag1Tiin Lﬂuﬂwsmmuﬁagaﬂnms MILANLURIUNIIANNAS K38
m:mum‘ﬂumiaﬁfwmmﬁ@i’;uﬁ'mzwm;Jdomma:;ﬁumi NANBLINAINENIL
LA A7 miﬁamnﬂumwLﬁﬂ’a]iauﬁ'mwiwqmaaaamju lagaz@aIin1389813910

A o 2 o 2 ' ¥ . v A A a {
qﬂﬂa%uﬂﬂmﬁﬂqﬂﬂa%mmﬂ F9lusInil Devito (2006) laaFunatuLANdN NSRERNT
R ms%'udamimaaqﬂﬂaﬁ‘%aﬂéjwqﬂﬂa%omaLﬁ@miﬁmﬁamwm:‘ﬁﬁumu Tay

a 1 e 1 g; a J Y A d o Y Aa =)

MITUFIRIIAINE BBz AT ldUSUNMIgIaN frnnTavinlwiAaNanIzny waziile

v a J £
Tamalwinisaauauadtiatnla

dl c; £Z ‘:§/ dl ‘:SI Aﬂl = 1 U a a

NIUIUNIRORITNAUIWLABYANINIITITUNINAFIFT (Source) LAaauAa

U198819 Uas¥i SN Iha (Encoding) anuaauuliduans (Message) ssH1uzaing
A v A A A A | v . v [y o
1388|713 (Channel) VIJJmaﬂqﬂﬂa%mmmumﬁgiums (Receiver) H3L/aN 392684111
MInaasha (Decoding) a13adnandsazainnsadnlale (Arens, 2002) agnglshany s
FORN302INNANVULANA19IINNTEIENT (Message-sending) Lihada1nlnTELIRNT
ﬁamﬁ%ﬂuﬁaaﬁmmauauaomﬂgﬁuﬁaU (Baran, 2006) laglutuaauaainis
& o ° Y o Aa ' { o £ ' '

ADURUDINY Hiumm:mmmmwammmLLa:aamiﬁaﬂwﬂ%umuﬂjaamoms
a o o P o A A o & a < [
gaansnaulddsunasiniiasny laggninaauawasnau luudatidunanausy

(Feedback) T9aziuadomadnsvaanslndeaaly (Arens, 2002) daugasluununind 2.8

P o &
LHWBATINN 2.8 ﬂizﬂ?%ﬂ']‘iﬁﬂﬁ']‘i‘ﬂﬂd&d%ﬁﬂ

‘ﬁm: Arens, W. F. (2002). Contemporary advertising (8th ed). New York: McGraw-Hill,
p. 10.

A A & Aa o o & & A
nyzuannsresTnatdunszuaunsnianudugan Nk nsFeasazlszau
o =3 1 g; J 1 a v [ a s
anudnTaia lduniuegiuiadunaiodn (3u 1330 AT8IINT MIAANNBAIETUMT
uazanMwLIaaanlun1Iaas 1udu (G. Belch & M. Belch, 2007) 13386149 tAath
< v oA A 2 v a & o 9« & o o A o @ A A
dusuiianudanlosieny annsdaluasddsznauimennvildnszuiwnismasnsi
% 6 o & dl' v a A qzdi o | d' v v =3

anuasuiuauy ol asun lunsresslwillsedninw dremdudunazdasdilais

29Adsznaudng 9 vaInNIIHEEIA
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3 a
avAdsenauvaInIsHasEs
@ v o A & o A Y A
A9 (3UaNT wazdans faiussddsznaunaniivhldnszuiunisfaans
a & @ ' = & A o A & A a A o a
Wadule agrelsiany lugnwanuduassdslasdsznaudug dnannunaidiuniing
datlszEnTnIwpainmsFas1s Dominick (2009) taafinafivasdlsznaunaanl

A o d' v A
NTUIBNIIRANIT @GLL@@GI%LLN%J—WWW 2.9 VL'J@\TH

: . :
LABAINN 2.9 89AUIzNaUVDINITUIRNIIROENS

ﬁm: Dominick, J. R. (2009). The dynamics of mass communication: Media in the

digital age (10th ed). New York: McGraw-Hill, p. 5.

meﬁuﬁ@mw?agﬁmﬁ (Source or sender) Lﬂu;jl,%mﬁ”um:mumiﬁaa'ﬁ ;j
‘ \ v = A @y A « . A
farnsuudlaidu 2 dsziande W&IsN 3L uyaaa (Person-to-person communicator) 4

= a ' A & &V o o A e oA

onuiuyanalasn nguyaaa WYaaIANIA b wazgsansnidumanaTi (Mass
communicator) % USENanulusan (Nudsemunnivadadfing LasLSENNEe
Nonsinsnesd Judw (Dunn & Barban, 1986)

n13973% 7 (Encoding) \utuaauiigasmudasnnufaniatayalwaglugun
mmm%’uftﬁmaﬂs:mwé’uﬁa I@Umnﬁaﬂ‘lﬁﬁmﬁ%aé‘mﬁﬂmﬁiﬁQ%'ums@jumﬂ (G.
Belch & M. Belch, 2007) L% Lﬁaqﬂﬂaﬁaamiw‘l@az%maasjm‘] FUDILAZABIZYINU
' o o ° A va o o o o a £ o
mwnulumimwmua:ﬂa‘ﬂmn;dii_lmimmsnﬁa i lale M3 Inaa1aLial be
WALTUADY LTW INIFORIIN INTANY ;jﬁ&omsa:Lﬁwsﬁ'ammﬁﬂlﬁl,ﬂuﬁm@ F
ﬁm@é’&ndnﬁazgﬂLﬁﬂﬁﬁ'ﬁi@ﬂmﬁwvﬂﬁagﬂugﬂmaawé’aam"tvxlﬂw‘é‘ﬂmwﬁa RYDIYGpIN

17 (Message) Lunaawinmaniuildannnmadrisuedassns miea
\Juldnsiauas (Verbal message) 11u d1wa dransy niaaiaus (Nonverbal

message) \T% SANHOL LAZNIILEAIBANEIN S (G. Belch & M. Belch, 2007) AuWaNg
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' o ° A A & A
maamsﬁlzg}ﬂmwa@lmg‘l,ugﬂmmmw“@ AW LFE WIadRUsznaudusg lagaunia
wta b 2 anwazfe anunuislasasd (Denotative) \duanunanefgiudiulng

@ o o . | { L 1
W lansanu wazanunanslauity (Connotative) duanunineduegniunsaanuses
udazyAAs (Dunn & Barban, 1986) N4#k avazdasaglugufimanindianaaniuges
mamsFeanINnanan ldeae (G. Belch & M. Belch, 2007)
1 =} 1 ‘ﬂ' I ad dl a U s
@a3Ae TaIN1NIIFOF1T (Channel) Lﬂmﬁm‘sm’m@umamﬂE\Jaomsvl,ﬂm
A3uas 1w adwEsadudinandlunsfessdiye udu (Dominick, 2009) Ta4
= ' v & o 4 = A =
N1IN1IREENID1ALLI et 2 Uszian laun gosnimIreaIiiuyena (Personal
channels) JuTaININITOETULLLABATNITINWURZ AW 1% Wnwuanininnn
ﬁaﬂmalumsmmnﬁmﬁ'u%uﬁ’]vlﬂEl'ag}”uﬂnﬂ #ANANG FNITAIUATAUATY LN LAY
va o A & ' A 2 o ' a A A9 o
anlnagagfaldutainensraavtiery laoanizadebsluwnszuinnsiassnle
n1suanda (Word-of-mouth communication) %a;ju’%lﬂﬂﬁ'ﬂﬂaﬂawmﬁ@Lﬁmm:ﬁmm:ﬁn
Lﬁmﬁ'uauﬁ’mn;é’ﬁu A9 ﬁTmNLmumsﬁaa’rﬁoa’mLﬁaﬂﬁamiﬁur]f,jmgﬁﬁw%wama
ANNAR LTU gifﬁwLLW%’%LL@:QU‘%Imﬁﬁmmﬁﬂﬁ@ia@m%uﬁﬁ WuAW WRZTaINIINT
A AN 9 & ' = AN A a '
faa13ilaildyana (Nonpersonal channels) Lilugasnninmizamiflidinsdadalasass
a J 1 U >3 o a = d' ‘§ ) v d' 1 %
AAUTEAIWNEIENINUE TR TauUn@nunata®anIaTw SIRINAWINTRIaNT I 89
o ° a o ' = P & a a A
;dsumimmumrﬂunmmmﬂu FpInIn1sFaaTUssiAnintsaantin 2 Tia Ao §o
a a 6 . ! v A A 6 A 9 A a
RINUN (Print) 171 AIROANN Aasans 30nunaass tholason wazRanszanuies
(Broadcast) LT "amquLLa:Iﬂ‘iﬁ'ﬂﬁ (G. Belch & M. Belch, 2007)
n1Inaasia (Decoding) uiuaaulunisudauazdnnumsliaglugund
mwwmwia;j%’umi é’hnamﬁamﬁ]Lﬂumgwﬁﬁ%aqﬂmrﬁ@m6] Al 11w %ﬂqvﬁam%ao
L@na20 LU (Dominick, 2009) NMINBATHEVBIFIVENILAL M TN TREVBINEIENS
WAINANMVFAAARDINY NANNAA Q%‘umsﬁmwLﬁﬂaLLa:amm'ﬁaﬁ;jmmiﬁaams
{ o o < & o £ Y ' v a
%amﬂ@amdgﬂmaa n9dh MINBAITRRTIUBLNUNTOUURINTTENIE4 (Frame of reference)
A € . X v & o o A v
¥IUeULIAYedLlszaUNTaliIN (Field of experience) vasifsuanaludeny ag'laun nny
%’ui NAWAG AN LLazﬂszaumsmﬂluaﬁmﬁQ‘%’umsﬁwﬂﬁumiﬁami Ll e ;&”ﬁiami
LLazpj%'umi@mﬁmauLLﬁoﬂﬂiﬁﬂaaoﬁiﬂuﬂwsﬁam‘maoLwiaz'i_qlﬂﬂa A% IWN1TRBENT
o o & & ' =< a s A o ®Q o a v
IhUszauaudnsa nigasdedansdldugiuins1oafeni (Common ground) GADER
msﬁmmﬁiﬁmﬁ'u;j%’umm’mwhl@ ﬁa:ﬁﬂﬁlﬂﬂamwﬁaamsmaa;j%’ummazmmsn
. - s X, & . ;
MNANITRORNT LA ADIU LTI (G. Belch & M. Belch, 2007) @Iu&ASIULNWATNN 2.10
oo . & A o ' Aa A o | o
#3Ua17 (Receiver) Luyaaafigasasnunaainnufaniadayarnmsdig (G.
Belch & M. Belch, 2007) ng%’umsﬁaﬁmﬂmmwamw I@mmmﬂuq@ml@qﬂﬂa%ﬁa
NRNLAAR MBI Wianguaudrwinannf lifianuinoitaaiunld (Dominick, 2009)
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] ° 4
LNWNTINN 2.10 LUDIIADINIZUIBNITADET

‘ﬁm: Belch, G. E., & Belch, M. A. (2007). Advertising and promotion: An integrated

marketing communications perspective (7th ed). New York: McGraw-Hill, p. 139.

~ o & o A A = ' A o )
luwunuz?l wamawsL (Feedback) iunineuanasvasgsuasdsiiaidudiunyile
NIzUIUMIREMINANFNYTDILAZATLIIAT (G. Belch & M. Belch, 2007) Wanauiuil
snwauzidualeunszuiunsdounduvainisiess lasgasansluaauuinazyinif
dudFuans lwnengiuasazdminidugdsanslnd 3se1ananalddn nafeanaiu
o \ v AdAa L & o . & |
ATZUIUMIIUMIRIIANURAN BN BRI UNIFaIA Y (Reciprocal) uaziiuldating
¢alia9 (Ongoing) (Baran, 2006) %nA11MIewN1sFaasLLsNanauIuaandn 2
Uazian léun naaauiun1suan (Positive feedback) TITILRHLAYUNYANTINNMITAAT
vaa £ o . S 2 (Y v Aa
1488975 uazNanauTUN19aL (Negative feedback) TILaAINIANNABINTIALAANNT
dl d‘ A v a d‘ g: d‘y 04 ] el a
wasuudaslumsessnleauidnnsieanIni wanannd gia1autinanausulasds
6 v ' A o A I3 . = a £ A CZ20)
INUAENUITIZIIAT NENIAD HAABUTUNTIALTY (Immediate feedback) TRaTULABEE
s mInIUiATenvediumTidlanass uaznanauFufiand (Delayed feedback)
A a £ { o, @ @ o @ ' 7 “ o
FufawlagsiasdadlfiiannasiuniadassinunIzuIun 1IN BIUA 8 U T3
Ujisenvasgsuansle (Dominick, 2009)
uwazgaring §93Un21 (Noise) Lunniinnadwnidhandasninszuiunisaas
Tl inldanesuIn (Baran, 2006) FTUMULENTBENR WMIFINANTENUGENNT
d' ] =3 dn' a =3 o v ] a =1 s
famy adhilinanw windassunmunniiuldfanarldmsliaansndumalu i
16 &esuniweraudelaidu 3 dszian leun 1) Fysuniudrsainunaie (Semantic noise)
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a J { v o 1 a { o et o 1 Y a
Lﬂ@mmﬁaqﬂﬂaLmﬂfﬂmmvxmwaamLL@mmonu vﬁaLﬁam@umﬁ@nalmﬂ@mm
[ ~ o/ . . a J A €d' ) A a
RURW 2) FYTUAIUAIHAA 1A (Mechanical noise) m@mumaqﬂmmwmUlumiaamim@
Teyn 11w mwﬁ@uﬁ'ﬂﬂmﬁ‘aﬁ WRE 3) FYTUAIBAIUEAINLINGEN (Environmental

. a { £ oAl ' o
noise) WUFITUNIRABUHENNITZUIUNNIFOAS m;ﬁamsawvlwmmsnmuquvlm i)
a o o < o Ao = « ° A
LR2909 13 %1915 TIue 1 INRFITUNIWIWAITRE NI UINWINIIN ANULNLIATIVDS

v e g; U v aaAan v e ‘:§/ { |
R1INALAANDURT AT ;daoa’mm:gsumﬁomsﬁﬂgmmimaunumﬂmu WaLlunng
wanidpslamanazldsunansznuandesuniulilduniiga (Dominick, 2009)
Anlain lunrzuiunsressindudesfiasdlsznaudri g asilanann lduan

ﬁwﬁuamamuﬁmauymﬁf 9z IENNTRaaIaInaL T wn1TRa 8 ING
U2 ANTAIN NI% NMTFAFTUARLUTLLANIIBLAILANRNHIULLANITAD LAzUINEaZLDIR

a P \ o v = a A ' 2 & a
ﬂaﬂUaUﬂLL@]ﬂ@qﬂﬂ%vLU ﬂ'l']llLmqiﬂﬂﬁﬁiiuﬁq(ﬂmaﬂﬂqiaaa’]iﬂizkﬂ'ﬂ@nﬂG] LT WRI

'
3 = o

o @ A Aa & ' A o
fagnzilinsressniiedwduldadanuiuuazgndas
szinnvasnsdosy
& A o A o o & A ' [y & L@
asftlaznavvaInIFemIaif ldnan lduduweziianuuandranuldivediu
{ A | @ ' a o @ wa

Uzinnuainiiesns Sasulngdniduntsudislasdsannansaesaidamuazgiuas
funan Uszinnaasmszessnénysuninadinglaasi

miﬁammwhyﬂﬂa (Intrapersonal communication) Hunmsaesnsasluad
vasNumd ruuNMIRemIvaINysdtinlRuLsImundadulalasmilddeyafldsy
NN WU T RINTUREAS 9 izuuﬂsza’md’mﬂmwaomgwﬁﬁaﬁmﬁwﬁLaﬁamiaamoms
dl ;ﬂj s g v v a =3 I3 c; cs' U 0/
famy Bamndszanauda ldiudayaannifinly Aananasidudssuniunidandasins

A % A a g & A

miremIneluvasnysdld miteminaluyaaataiduiugiuzansfasnn
Uzian winnsreminuluyaaa lifidszdninw yasstazliaansndjuaninly
FNNWIARBNEA 9 T8 himanIansResTmesandszinnane la (Bittner, 1996)

n’liﬁam?‘izm")dyﬂﬂa (Interpersonal communication) HunseaIUuULAK

v & o o . . A A !
AW TINWLRENW (Face-to-face communication) mml“ﬂummamﬂaﬂmzquﬂﬂa
aandnauasiseniniddsznavludedyansalangg Aaunsnueuiuuazldbn
v a A a X A ' ] a .
¢ fasumunifesulunsfesssznivyanseraduissuniuniimunin (Physical)
W% LRE9609 W3t URITUNIUGIUANANNE (Semantic) 131 MITANENALANAIINK
uannih MIfemIznityanatidasdiliisvenavaslszaunmyniiin (Field of
experience) 8uldln A2783 A1NTa ArllunITauEIIN ANAG Hauad uaziugu
' @ d S A o =] :

vodudazyAfadY LayananiliFamInuanYARan YaulaadlszaunIniiNa:
WAaNIALLAEIN% MIALLNLIAINENITENTT ANNAREAES (Homophily) Balaa

v Qs 1 QI o v d 1 a a J 1 g;
AN mﬁaﬂummmvls ﬁﬁ]zEld“(]’]l%ﬂ’]iaa&’]33:%’3’]\1Hﬂﬂﬂﬁﬂ‘i:ﬁﬂﬁﬂ’]W&J’]ﬂT%Lﬂ’]%u
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wanNGh MIraaTIzRIvyARasIiunU MY danIFasNTNIATUANGIY LHadan
\DudunibvainsaaIzasiunau (Two-step flow) Tadunszuiunishdoystngs
mnﬁamamugﬂmmEl'a;ﬁ'umﬂ@ﬂmq LLazgﬂdacﬂ'avlﬂﬂ'aqﬂﬂaﬁu‘é‘ﬂmwﬁa [ Uelalsiab)
P A & A a o @ Aa A ' ] Py a
nunFawaTwInduaiNlenudaguaziiniwaagsunn uwassnlaannsiass
RWIYAAS 1% Muuzihniieuniaaulndde AflaifianudaydagTumasunu
(Bittner, 1996)

wanInmMizemInsluyanauazn1IiaaIzniyanaudl MIFeaIan

L Ao o o " A v @A dl' = v v a

Urinnmuianlunumadgedwisluiagiuife mifemsniasu Sildidaniism
A v ) a Aa 6 ' = A W o A o a v A
Wnedasriudiiudiavesuyudainmaniaosldld wedfemstianudilalunisfess

1a9AUILE §1eusia lUFInrIvina U lanIRasNINIA TG Y

NIFaEITNIATY
#1731 NMIRaRIINIATH (Mass communication) Qﬂmmlﬁﬂm%'aLLSﬂlumaﬂa’m
f.4.1930 (McQuail, 2005) lae Baran (2006) l@l¥ANNRNN8289NTHOFNINIATY (Mass
communication) 13731 tHunTeUINT UM TENIANURINEIINNUITAINIRENIATH
. s . o a A <A
(Mass media) LazHIUA1T (Audience) TIMNNBIlAUAzLBLA MIFOENTUIRTURAD
AITUIUNIREETVRIRIANTTINIATIFITUToU 131 a1 lnInailszausi@ (Black et
al., 1998) ldsfTumsimininnidianuuandrsuazagatnanszaanszans (Dominick,
% d‘y A o s 6 1 dll A a I n' A 6 A
2009) lagmyaaihanssuansoiriuwaIadlamanalulad win FoRaw Ang
Innest udu (Janowitz, 1968, as cited in McQuail, 2005)
wananik Lasswell (1948, as cited in McQuail, 2005) £9lana13i1 nmsaTune
nizmunIRamInaTuanIh ldlasn1iasdinindt las (Who) wadiazls (Say what)
Aulas (To whom) snusiasnala (Through which channel) uagziianaaengls (With what
d' v & =S o o d' d' > > & o d? d'
effect) TsuaasliirniisdrauanuineniasnudmduanwmuAugiusaInisiass
& v @ A
0901 AILaaIlulEwAIWD 2.11
1o Dunn uaz Barban (1986) ldaTunaiiudadii 1as (Who) Tunfinansfia g7
PRI USSR TUA T TR EENT L% ;ﬁ‘@msﬁm‘[mwm wIaunarsInlasan 1Ju
) ' o { o ' o S .
G % zjvma::?a' (What) #31859 eaindasnsananaa lgslaisnig eﬁamaaglugﬂ
I o A A o 2 o A 9w Ao A
PaInguimIaglnw luamzh Avlas (Whom) wuneds AouvisorsuanIntingeaay
AIN1IAAG a8 I(ﬂﬂdaulﬁmjﬁ'ﬂLﬂumjuqﬂﬂaé’]mumﬂﬁﬁmm@l%tyj 279911917
(Which medium) #1859 FNIATH L% WiIIRaRNN wazaanitlniveast 1udu way
a 1 =3 dl a g A o v o v
iAnnaaend 3 (What effect) BIN8T9 HANTZNUNLAAT mawm%mnmmuaw 3
AU AWAR iquﬁammé‘ﬂa%aauﬁwaa;ﬁu’aﬂm



40

LAWBATNT 2.11 N1INIVITWINIIRDFIIAIURAN 5W

ﬁm: Dunn, S. W., & Barban, A. M. (1986). Advertising: Its role in modern marketing
(6th ed). New York: Dryden Press, p. 57.

Schramm (1954, as cited in Baran, 2006) IiuuusaeInIenIITosINN
ﬂizqﬂ@]‘lﬂumsﬁamimmu lasuuudassainaiuaadiinisesddsznandag lu
MIRem I TRIISAN BuzanEfLand19nITRea I I asuaadluueunIng
2.12

LABAINN 2.12 LUDI1ADINIIFOAN1INIATHUDS Schramm

w1 Baran, S. J. (2006). Introduction to mass communication: Media literacy and

culture (4th ed). New York: McGraw-Hill, p. 7.
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WUUSIRINTRARNTNINTUYES Schramm AANWMULATIIARINUNTZUIBANT
FossUuuvduluwdasdsznoy 1w faias a1 g3uanT nuiimndiaus:
DOAIREENT 8619 13INAN ANUANAIIVINTZUIUMIHOINITNIRTUNALNNITEIN b

VAl a a ' ' A & A & o
atmuaziduaUindandna g i lumifemIniauii 813 (Message) azdliiuduan

Ao A A Y . A ! o s a £
nuAzianwueiiilann (Identical) w3aluaIuvaInanausy (Feedback) T99ziAad
FininsresIsznivyeaa Ludu wanand guanT (Receiver) Sallanwaszanaiiu

a v o ¢ ! A a AV o
187w (Mass) lasyansaziianuduiusnalunguuasan uazlinisfanuasnldsy
auLIUNNIFIANTaILAazyanaLluran

lunsfesnswiasu gaaansinidussdnimiegizuimydunisresnifldiuns
113719271n84ANT LTU %NA ATLEuaFuAN HHAATIONT WATANTUNUEAY HanIINd 69

& AV wa A A v 2 A Y o o A
ordudnldsuanuaulannzentamannditameld 1w dnlusan dinnaulas uaz
1 dl o Id U o L €d‘ a J dl & % o € v

nguaRaulnImadiay udu anuduiuiniiadulunsfeaniuanuduiuidiu
Weuazldianzinnzas faaansuasTuasiiszosrinimonmnuazIzssiIn19gIaN
naiau lasgdsmadnddwnanazanudmmgannnigiuas ildanudumusi
o .
IAATUINAANNFNAN (McQuail, 2005)

g Aa o o . { % [ &

\awBadryanmal (Symbolic content) WiaanslunisResmniazu Snnaineliu

o a Y . A & a A o .
laglguasguudsans nande unsndatiNeaudinauein (Mass production) lagss
azgnad lidsuasnnauniianusunsalunisiuasnuld (Dominick, 2009) 8nnas
dngnihnauanlddnlugdunudy mldasnaendneaiuazanulaaenly wanani
srvesFaNIsTRiIliansuznhuazinaanunany giuaisiienadanalduandis
[ J’ P a e & .

Awldiued AU TausITuuAzITUNINIFIANTEILAARTL (McQuail, 2005)

Aiumslunsesnsuisrweiiansusianznddy 4 Uizms de 1) Jowalng
(Large) 1o vluvvasianadunsfesslddigTuaniduan 2) darwuaneni

& o = A & o & @ A
(Heterogeneous) Niluduany mifinm anada uaziugiunadiay iudu 3)
AIUNIZIANIZY (Scattered) KIUmIa1aaglunaedun gasmauazgiuasisld

= a v % 6 o U 1 e o 1 =) L2 1 A
sansnNUfFnRusiule uaz 4) [39n7u (Anonymous) nanafia favanylaiiaowunIa
JInnugsuamnnew udhfensruaziimufudeyanngduilne uddayadinanadn
\dudayavesfuilnalasyin danu dasenitefinguamslwdsdayaneadarinu
(Dominick, 2009) 113# f3usIlun1sFaaIwInTRR LI LARAEAT Tdun uriveu
Uszinnyedfe (ou genunibizeRun wiallaoany utvaauiianifianls 15w gousonis

A A L A f A o \ o A edw «
M@ WiadAw udveuarwalunsvars ww uwulszdmons wisgniuruiu
ATIATIY WRSULIGINTIILIRT LTh ;jmlumuﬁw ATunaILNeIAn Ludn (Dunn &
Barban, 1986)
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A A A g ) A & A i w o
sawnrudaiadugtasnslumstemnissuiuiiagidudwiuinnuas
wannae adngbafany gaemainifenlizesminstemaiesmiliniasesteinng
LNt (Dominick, 2009) Schramm (1954, as cited in Dunn & Barban, 1986) Idtanauuy
1 dll a 6 [ d‘y dg/ d’
wwInslumsudslszinnvasientaTy lagRansananadnlsznay aedh 1) Auiuas
. A & A . a A ) Aa
1387 (Space-time) Faun 11u asasuaziholason anzlunsremstayaniiaim
gudou lusaenfarim 1iu Inguazlnsriet manzlumsasiimssedwinnii 2) n1sd
' ' L. . oA 2 a v A A ‘ o = A
#2394 (Participation) 134 Fayana SalalamalWiianlauiinldadudud
A A \ A o A A o, \ o =
luraueninmstaniinlufenisRauasiauasuurinba liunntn 3) AwT20157 (Speed)
a v eaA & A Aa = @ A o oA A A A
Inguazlnaiadiaiduzenianunadussiunm lwncinibifoussiasmuiugen
Ay o v @ = v A o g A Aa
{7931MAMUANNTIAGT UaT 4) AWAINYG (Permanence) laswiiRadailuianiiaiu
AAd a A v & My A & -~
asnugd lusuenFeingnialnavaday ldiRosrzozmaue i
ludunanauiu dnidunanauiuildainnisayani (Inferential feedback)
na110e LUWHAaUTUNIaaN LT ﬂa@ﬁm’m;ﬁm’]ﬂmﬂmﬁ'ﬂﬁﬁLLammwwzméhLam
udt L ldsananuiuseungfouldenons danu fuindadasldnisauinwie
) v £ ¥ o o v o o { o
Uiudysguninasmemilw@igu uananit gaeansdsanalaiunanauiuduaudis
1 AnsalanFentaniisnuang g lugsnn (uan (Baran, 2006) o lsiana
A A v A a 2 o Y a v a &£
iiasnnniremnissudnidunfemimaier SsilinaneuiuangTuaaialn
VLéTmﬂﬂdﬁmiﬁaaﬁiizquﬂﬂa (Dominick, 2009)

Bittner (1996) lananflvanumefA09NIRaaINIATWLIITH 1) Tanwme
anuiiluuIazs (Mass medium) 39an3nsnasansiaednulaluszezinanilan 2) 7a9nay
e o Ao e . . ' A o v € v

lun3dudais1Aia (Limited sensory channels) nanafia gaumanislniviaianals
TR MNFUNE LALANSILNIFEIBLYINTY D% NNTNBILAK LazMTlaDn luutmeNn1IReaans
izqumammsnwﬂﬁﬁwBTa"L@T@T'Jzl 3) lafinuanizia1299 (Impersonal) \asanng
niidudwlunsressluiinduninan usz 4 ldnanausug (Delayed feedback) 619
AUNIREATIAINYANINANINAUNIADUIUBIVBIFTUMT LA IUTIUA
luduunuInninNe InsFaaINIATY Lasswell (1948, as cited in Black et al.,
1998) leaTunain Favravuiininnnanasdalut 1) wiiilun13as9837 (Surveillance)
o A 'Y o @ A = €1 v
lasmsdmannuudsuudasluanmiadesuaziiauadaysiidudszlomidary
813 2) BN luNIFIINAINANNUT (Correlation) I@ymsammﬁagamaoamwLn@ﬁau
uazliduuzinlunmsd fudanldinanzaunusniunisaiung 3) nirilunisoiznae
JwnsTIN (Transmission of culture) Lunuzanlosauudaziwdrdionu lasnisld
AT Aflon uissyanilend jiceneg ludsan uaz 4 wirnlunisli

ANUHLAY (Entertainment) I@UmsﬁﬁwmmLw‘ﬁmwaulﬁﬁ'mﬁumi
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A A o Ao Ao o o S A I Y
UONINNY FOVINTUEINANBIMLNFIALYDNUTzNITNIIAD miLﬂu;dLmﬂiz@
(Gatekeeper) Lewin (1951, as cited in Bittner, 1996) %in3a3nenaniaaatass e b
mm%mwaagtﬂwﬂs:gvﬁ'jw Lﬂumjwﬂwﬁoﬁmﬁ’]ﬁmuqu@LLamiLaumwaa*’ﬁa;&a

v

PNFNTHIRTOINNIFOFT LTh Q”Nﬁ@lmw BUASNAAUNAINaaNIINMTENE vs%a;d
) A o | ! o & @ v g
avIsauvaitesfidaann lianzaulunenseantawinluans udu fithdszglu
tﬁ. = v dl Qo Q d‘l/ 1 v l:gl =} | =3
nsfamTNaTRninAnan 4 dyzms ail 1) dhenaadaya (Relay) Tafiaiduiala
fdvain1I®aas 2) F1adaya (Limit) lasnsudlydiufouasnaussl i 3)
1187848 (Expand) laumuauadainiaais anufaiin uasnisausngiumdn il
lomaldsu waz 4) dnaiwdayalna (Reinterpret) 11u n1sdaidaudaiiags udu
(Bittner, 1996)
A ' A & ad A A o a A @
msremsHnRasnaTwdwITmmisninnsaaefoultlunsessldes

%

NU%IJ“IQ Waldiiansa auauaamo‘qiﬁfﬂ I(ﬂ HNNIROFNIAINGTD ﬁnagﬂugﬂmaamﬂmwm’l

2

] s a { J L 1 v [ L
‘ﬁdﬂﬂiLL‘llxﬂl%Y]’]quiﬂﬁ]ﬁﬁﬂ’l’]&l?%LL‘N&J’mﬂluluﬂ’ﬂ@‘U% adNﬂlﬁis&lﬂﬂﬂ(ﬂﬂuﬂldﬂluluﬂ’]i

D,

=2 v a £ o o & o A 2 A
@ag@mwaﬂamnEuﬂmmﬂmumsﬂﬂmﬂ @91 AN lalunsFesTln NN
o &  a A o = o o A o a
anvindudainmiama iwaldaunninsununitremslddiguslaalaadied

YILRNTAN

A
mMsdad1slusmI
L. & ~ A Aa v o

milason (Advertising) iugdununibivesnistesuiarunlanudusan
WnNnIMIFeaINI I Moriarty (1991) leatunsanuninsvaslasm i ums
d' n:l' v A v v Y oA =1 vy v
feaanunuAud lUSau3lna lasnmstagaanuaula lidays uaasnaua uazliy
e inaliuilnaifianisneusuasniawndnssuuniadny e1ananaldin lasoniiu
miﬁamsﬁ'\aﬁuauaaLmz?mlﬁmaaguﬁm

AszUIRMIREE I W BaNaNITaetune ldlaon1sasdsnnuuudiaesnnireans
W% AILFAIWLHININD 2.13

Tunslasanin HHAATUAN (unasriniiaas) A TINTIUSENA N UL
Taanuuy (19%g) Tunulusan (313) e lflunahiawacnuiasn g (Ta9n1ens
A o ! v A A a a A v D oAdAa o ow
faa13) lasasdananazdasfidninmwiisaneazdagnuasvasguianiagdu
° v a A Y o ! g A o o o o o a v
Fuuwinnld Gsunaw) ieldmasnaniduiiinle (naasia) smiuduilae ({5
817) noft azdasiinnaiiudayaauan (Feedback) tNagitnifeasiean ldwudszay

AnudLSanIa bl (Moriarty, 1991)
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] ° 4
LLNWNTINN 2.13 u,i.mmaaon'lsaams‘[mum'l

ﬁm: Moriarty, S. E. (1991). Creative advertising: Theory and practice (2nd ed).
Englewood Cliffs, NJ: Prentice-Hall, p. 5.

Stern (1994) "L@TmuaLLle‘haaanwsﬁamﬂmwm%aﬂxqﬂﬁmmmmm‘imaami
Fomsaadn laguasaslawon (Message) ludnwmeasdonnunisnsen (Composed
commercial text) Nﬂﬂﬂ’jﬁﬂ’ﬁm%ﬁﬁm@ﬁh}Liﬂ%ﬂ’]ﬁﬂ’]iﬁbﬁvl,ﬂ (Informal speech)
wuudaeeuad Stern 89laaTunedn unasiiiaans a2a03 LLa:;j%'umﬂumﬂmHmﬁ?u
sunsnveslemansdd vediferafiadululanuisanuinegs lwsmeiivnsdaon
Aedululanauudiriniu lao stem ldesunefiodfvesesddsznausg lunmsdess
Tason GanaadluliwaIn 2.14

UAVaIUBaIIAaa1T (Source dimensions) TunsFossnaly unssiufiasnsdn

]
| o v

A ! o o =] ' v o A
Lﬂ%ﬂﬂﬂﬂﬂﬂqﬂ%’]ﬂaﬁfﬁqi‘lﬂEl\‘]aﬂl‘!ﬂﬂa%%('l LL@l%ﬂ’]ﬂ‘&lHM’] E)Iﬁuilﬁgmk(lﬂzm%?a

9
(2 a

'Y A @ v A v A A v o a . =
td12895uf1 (Sponsor) failugTuRareuntihnlunremsludaduilaa adnalsfiony

¥ e

GasY aguimwmﬂ&%@“ R39R17 Lika9anRINNaInaL I uaIuSENG Nl e BRI

2

QL%mmmﬁQaﬁuaguimmmw*jﬁw T gfaﬁﬁyumufmym7 (Author) Aiurassluns
lawandadudaanuuntaninu (Copy writer) §riniiudail (Art director) #3angutin
AT9&TIA UM (Creative group) UBILISHNGA LLY]%I%JHM’]“E%G] ﬂg;wﬂummfﬁﬂuqﬂﬂa
ﬁﬁ%‘imagﬁa wadnondoulasanussiuudinziunumaayluniseisessd
HANULAZAMURNNLVBIRNTHAN HANING NEIUMIHININFUAT (Persona) Failu
dunuvasgaiuayulasn ﬁ'aﬁaLﬂmmﬁioﬁﬂLﬁmadmiﬁag’luﬁammimwmﬂﬁﬁﬂ
e 11U IuenaUA" (Spokesperson) WIaRULEAIFAN (Presenter) Fenaprnminfiag
msmﬁmmiﬁﬂlﬁﬁﬂmumw 1 udn I@y@mwﬁﬂmﬂauﬁwﬁoﬂdnmmﬂuqﬂﬂaﬁﬁ

Aa A L a a A ® P v X \ o & &N . =
%Jmagﬁli\‘i L% ARUUANT ‘HiaLﬂu@]’Jazﬂi‘Ylgﬂai’]wu LT @'Jﬂ']i(i]u ﬂvL(ﬂ aﬂ']\'ivlﬁﬂ@nl]
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o o @ a o & My a & & a P & a Ao
ﬂ']m@"ﬂa\‘]EagwﬁuqﬂqﬂauﬂquuvtwvlﬂLﬂ@muiuﬂ’l']wLﬂu'ﬂiﬂ L%Bdﬁl’]ﬂtﬂ%ﬁdﬂ%ﬂi%ﬂf%’]

v & a a @ 7
(’;ﬁ’]xﬂlﬂl@ W aq@ﬂs:aoﬁ‘lumsaamm ANNUENIUL

] ° 4
LLNWNINN 2.14 m.n.lmaaonizmumiaamﬂmumwm Stern

‘ﬁm: Arens, W. F. (2002). Contemporary advertising (8th ed). New York: McGraw-Hill,
p. 11.

{f@va37717 (Message dimensions) aslulasananlaansmeiiiaisas (Literary
A ' o ° Aa & Aa o o ' @

form) 'ﬂLmﬂmaﬂuvlﬂumimaaommmgwamauﬂaﬂ: ANBHAINED LA
aa771/3276 (Autobiography) Lﬂuﬂwsl,dﬁﬂs:auﬂ']szﬁmuﬁwamu’lﬁ;ﬁumsﬁa 3487
A . & ' A o | v A
1389 (Narrative) LﬂumimwamiaaﬁwaogauLm;diumﬂugﬁu:qﬂﬂaﬂmu WRZNT
uaayazAs (Drama) Lﬂummammqmirﬁ@iamUm;&”%"umi Tunmsiawa TR BT
;Ea%f’mmn:ﬁaaﬁ’]ﬁaﬁa;jmwﬁﬁmﬂ?mﬁwLLa:é'nwmzLﬁaL‘%aalﬂwé’ﬂ Tagnisiaanls
ﬂ’J']&Ijﬁﬂ NEAUAG LLa:ngﬂaﬁmmsnﬂswjﬂﬁgﬁimLﬁﬂmsmauauaﬂﬁ
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‘ﬁm: Dunn, S. W., & Barban, A. M. (1986). Advertising: Its role in modern marketing
(6th ed). New York: Dryden Press, p. 59.
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wiituiuaniudguis Bnnadadagannusulauazaiinansznuiuguilnald G.

Belch & M. Belch, 2007) ags'lsfiany lawandifianuudanlndenalismunsnrnla
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v

HUSTNAAARUITaFUAT AI1hs Imwmﬁﬁa%’naﬁﬁ%aﬁaommmﬁﬁLauaqmﬂiﬂwﬁmm

a v

aumlugﬂ LLﬁJUﬁLLﬂaﬂI%&iLLa‘:LL@ﬂﬁi’N S’J&lﬁd&’] mmﬁ’nauaﬁ;@m EJVLGTE] ﬂwaﬁﬁi:'ﬁw%mw
@28 (Schultz et al., 1995)

2

Young (1975) l@nanfienszuiwnsaiiasialawanii dsenavlddls 5
Tuaaw ldun 1) n139ada (Immersion) iunaiiuTunudayanldannisouazls
o {a & 1 % . . & o v % a
nannuiymiielu 2) nstasdaya (Digestion) iumsvhanuidhlauazldanude
Audayadana1 3) n1anaznas (Incubation) Lunrldaslidaldmiinszananadaya
4) mafiaugsgdng (llumination) iwgariiiavasnnudalni« uaz 5) n1sarreaay
auLduasy (Reality or verification) umsiianzianauduldlduasanufany uay
o v a L 1 | I 1 J
ml%mmmmﬂmqLﬂugﬂmm’]wum
Wells, Moriarty Waz Burnett (2006) 64 lanaats@nisuwin1slunsasnsassa
lawanadellszdniniwit arsliansueiay avi 1) Jaauinei7a9ny (Relevance)
NaNAa MANINTIFINANNZEN (Right message) TN ITBINUAUAN B VDRI
(Right product) ldgsnguiihnansigndasle (Right audience) 2) daruusanlnailsid
la3 (Original) lazan1alEn13wnau (Unexpected twist) §nad@as (Catchy phrasing) 3
Lauein (Play on words) NM13LU38 LBy (Analogy and metaphor) WaZNITRINIANN
LANA9INANUAULAY (Familiar and strange) Liludw uaz 3) ralWiAauanszny
[} o Yy a a o s A A v ad‘d 1
(Impact) 11w MlFUslnaRanTand1 Uazvivla vielviaua@nddelawanuazan
AN
RUNANFINFTIA LW BIUNVBILSENGILNUla M Ogilvy & Mather Worldwide
v a 2 A o & 1 @ o & Ao o [ v
leatunatslawannlizauanuguiain azdasdsznaumsasadiznauidan awlaun
1) nagnsNiLszdn5nIw (Potent strategy) Tefiaiduialandnuaslanan neil lason
szdszauanudmiialdldmnuenagning 2) 9a2iofiudaunsy (Strong selling idea) 9
npfidazdasdugansndiladnousslionataian 3) arwlaaidu (Stands out)
@ o v @, A & A o
lasanazdasaadldisudihazlguisannanoiony 4) iFaulesld (Aways relevant)
¥ A (2 A o 6 A A @ A % £
Auilnaazdaszaulsslasaniulaunsnivatan wiamaulslasannududile
lagde wae 5) venenasdaifias e (Can be built into campaigns) WiINANNAAE
&398330u6 W vn ldaunashauansaald Alddiaduanu@ana (Lane, King, &
Russell, 2005)
uilawanas N e9098U TN o URIITaINMTFILRS NN IAMANIANG WANT8 ba
Tulusrudranlumstioivuaiianiy ensuol uazmsduiiunIFasINInaIAan Y
2848 (Schultz & Barnes, 1995) a3ttt Livalvnsreanaiduldanuihuananineld
matnmIaanedsaslianudaguazienudilainagnimslasaeis
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nagnsNIslauEmI

nagninslason (Advertising strategy) Lﬂumiéamiqmﬂiﬂwﬁ
amuanInlumausym wietoddug vesdud PN NLAZA AN
milasanlddinguimans anandaldi naqwﬁrmﬂmwmLﬂuﬂzu@\aumiﬁ@%uhﬁ
ﬁﬁﬁtyﬁqmlumsmumﬂmwmw %omﬂmﬁnnLqunaqﬂfLﬁ@ﬂawuﬁ@waﬁ@ 81FINALA
myfesslawmnninualszauanusuradld (Schultz & Bames, 1995)

ﬂaqﬂﬁmﬂmwmwﬁ%mﬂ%mummmnﬂ%uaQ’ﬁ'mgwawauwia:qﬂﬂa lag
agwuaaé’aﬂdnmmina%mﬂvlﬁﬁaf:

ywwaaﬁm‘fa 1211]’]Uﬁdﬂﬂiﬁ@ﬁulﬁ]nﬂ%%@auluﬂS:U’JuﬂTi’JNLLN%I‘&IHEHQ lag
nasin nagninislusandszneylddintamag (Key fact) Tynimniniaaia
(Primary marketing problem) ﬁg@ﬂizadﬁmadmiﬁlami (Communications objective) N\
ENSNNIATIRTIAAI BN (Creative message strategy) Uazdarinuazasaing

(Mandatory corporate requirements) (Shimp, 2000) a19na17le31 nagninislasanlu

=

A & = & ° ' A

angaamﬂumzmumsmmwaoImHmw Tuwned yunasngad LlwnIinuasIun
{ o o o ' P~ o

LAEITaInUaRITIblas lagass 1Sundnatinanitein ﬂaqﬂﬁmimwmi@ﬂmwmﬂ

. A & A a A & [
(Creative strategy) #3anagnos13 (Message strategy) nmﬂummmmgmamawm

v g a v ad o a v .
Tason LLa:mLﬂuﬁ;@LimumaaﬂmﬂumsmLauamiaﬂmﬂ (Jewler & Drewniany,
2005) W&z ywaaﬁmw Juisnsaanasadsznavvadztlaazidae ludnaziidunns
A o o [ o o ~ a A e Aad o & @ .
WWanldnw el aweaanes § auesdsznay wWingTuTesniTeldss iudn (Mofitt,
1999) nagninslasanluyuuasiindunaitluniniiauass (Creative tactic) Les
aENILAL?
1 =3 d? 1 dy & 1 = I >3 =1 I3
289 b5AeY thanilugawidunisnandisnslasmidunan 3udunisnadna

ANTNI L N LN U BINRAILASRINYINTL N19% IWNNIRIIEIIA NI TNRIIRITN

q q

o

suludasdilafsasdusznavfidandn 2 Uszms suldun NagNT (Strategy) Waznaislu
MILEwe s (Tactic/execution) (Ramaprasad & Hasegawa, 1992) Lﬁa\‘l’ﬂ']ﬂﬂﬂgl‘ﬂﬁ(
msesaTIflasanuaznsdslumaiiaue lwsonfiaesaunsntrs Wauduazusns
Uszauanudsale (G. Belch & M. Belch, 2007)

4 -7
NAYNSNITHITWAIIA LN B
nagninIaiaaIIAlasm (Creative strategy) nanofis uwanaluduaufa
6 R d' d' > o A 1l A d' d'
uwazasnnianuianfignremslddiguilnaiunslasanviansiessnisaaiadue
TAgUINNAINANINNTRINTIL NI IR UARANIINNTFTIFTIA LU 1R AT
ﬂ@;mﬂmmEJLLazm\‘iﬁ'Uﬂaﬂmﬁ(mi (Message strategy) nleneld (Parente, 2004) 813



55

a7 keI ﬂaq'ﬂﬁ{miaﬁ”ﬁaaii@ﬂsuwfunLﬂuaaﬁﬁﬂmmm@ﬁaamsﬁaﬁm (What is said)
1l slunsiasns (How it is said) Sodutuaauvasmsriiaualason
(Ramaprasad & Hasegawa, 1992)
g & o o & o o & Ao o
N9t ﬂaq'ﬂﬁmiﬁmaaﬁ@ﬂmwmﬂﬁmﬂu@aaﬂizﬂau"l,ﬂmﬂaoﬂﬂi:ﬂaUﬂmmy 3
v . 4
13zm3 (Parente, 2004) ldun 1) 9agudsinzainagns (Strategic focal point) Tifiaiilu
H28WNAY (Statement) maonaqwfmsa%wmsﬂmum dniundyaufiinsdaanudym
A A o A o ' 2 & & o \ & a A o
#30laNEUAIFUAN L B NG D INIINEI DS ﬁ;@ﬂumamjaoﬂaqwﬁmﬂmuﬂumwvlmnﬂ
a e [l [} a J o ] Aa [ e . [ A Ao oa SR XK A
mMyIve Mlen1sRetned 2) duntsnaFud (Positioning) Lﬂummuﬂnﬂuﬂmma
vt . oa o oA o —~ a o A o A & < o . e
JEndafudlalinnSouiinuiuguis uaz 3) uwaAananiidunitade (Big unifying
idea) 6‘1’5\1Lﬂum‘%aaﬁaﬁ‘lﬂumsﬁqg@mwaﬂaLLa:ﬁﬂﬁTmHmwLﬂuﬁﬁmai’]vlﬁd’m %aNaN
& a o o o A v & £ o o a o
o LmemﬂmmaammsﬂL%auiﬂanﬂimwmwiﬁLﬂu%uammﬂuaﬂmﬂ

¥

FofiddvanagninIaisaTIdlason Aa Myihwuaumfagudnaisnezls

=

\dwgamedrdyvatlason wnnlasanfifilssansmnasdaiiuufanan (Big idea) 7
sanIndsganuaulannguilng Mldiianmineuaues uazvinlidudwiasiniad
ﬂmmmr]@mﬁnﬂ@jumvlﬁ (G. Belch & M. Belch, 2007)

Wells uazamuwe (2006) laaTunodsumifananiulasanin Tuwwfanlaadn
sfidgﬂLﬁaﬂml"ﬂumiﬁwLauaﬁgmwmaa%uﬁﬂﬂ fgiuslne la pazdaauuwifadilsle
Huszpzmumuazainsaasnnnudaiiaslunmsshsssilasonld wonanit
Nylen (1993) ﬂ‘qvlﬁﬂa'nLﬁm@wﬁoé'ﬂmmzﬁﬁwﬁtymaamesﬁwé’ﬂh 2§84 1) FINID
asgalinguiihmineaulalavanuazaniioniudild 2) dewenqadszlomivasdued
VLéTamagﬂ@TaaLLa:"ﬁ'mw uaz 3) LLamﬁofg@mwaaauﬁﬁﬁumn@mmﬂ@jLL°1i<1v|,<iT

miﬁmu@ﬂaqwﬁmsﬁwaﬁﬂimmmfumm‘mﬁw"l@i” 2 5% §a 1) maiuiian
fuA7 (Product-centered approach) Lﬁ"flumiﬁnLauaqmamﬁ'@m‘%aiwman‘é‘mmﬁmﬁuﬁuﬁw
LB mimimﬂmiwqmmao?mﬁwﬁaanimj wiamauuzihaudgaslng Wudu uaz 2)
nmu‘”uﬁn@'mﬂmmy (Prospect-centered approach) W un1IauedInNuaeInIIvas
EJJ”U‘%Im 1a ﬂﬁ’]ﬁdﬁdé’ﬂum:mﬁm%mu,azgﬂLLuuﬂﬂsﬁﬂLﬁuﬁﬁmmaa;ju%InﬂLﬂwé'ﬂ
(Moriarty, 1991)

simon (1971) leutanagnslunisaireassdlasaneanidu 10 dszian léun 1)
mﬂﬁﬁaya (Information) u“flumsﬁnLauaﬁaga*’ﬂnmsﬁlﬁmﬁaaﬁuﬁuﬁ’umfu laglad
n3atuny MIdmaua wiamadysudalag 2) n13g1amana (Argument) Lilunns
Benlusdaifinssinasiudiuanudasmsuessuilae daanufidnnglulawaniied
fanuddmetnab LWi’]:LﬂuﬂﬁIﬁmeaLﬁaiﬁﬂwﬁa5ﬁaluﬂ136§a'§uﬁwaa§uﬂm 3)
Ltidgdzfm”’m%ﬁwm (Motivation with psychological appeals) Lﬂumiuaﬂﬂmﬂ‘iﬂﬂmﬁﬁ

azldiuannslddud laumisldansuniuazangsla (Appeal) lunsaiwanudasnisd
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2

' ' v a £ 1 o . o o o
Tiwpdnngunnenliiiadu 4) n13ns1247 (Repeated assertion) umasiudrdeya

%

LAgINURWAaL19039 llavaan 1 ﬂdaulﬁtyuﬂLﬂuﬁagaﬁ'ﬂﬂ%ﬂﬂﬁwLﬂuﬁaﬂ%
PDINAIIINEULY 5) N138anF1a9 (Command) LﬂumﬂﬁuﬁnlaQu‘%Inﬂﬁ'amamaLLa:
n9aaN I@ﬂawl"ﬁgﬁﬁéwmﬁlmmUaﬁua%ﬂﬂmmm 6) mw@”umﬂumﬁuﬂ%
o . . I3 R va a A o YY Aa a v
(Brand familiarization) Lﬂumwugaﬂlnamamauwmml%Euﬂmm@mmqummLa:
AATNATIRU Lo il'ﬂvl,mﬁuﬁ;@mwaoauﬁw uetdwnInaasliiAnnsnNNu l9lanas
u‘%ﬁ'mjwﬁmﬂwé’n 7) madanlendeayansol (Symbolic association) [wnasaules
ﬁuﬁ%iﬁﬁum@;mirﬁ FOUN HEGE WIDAANB LA 9 VL&iLﬁuﬁ;@mwﬂ%aé'ﬁu@Tﬁmﬂﬁfﬂ
I3 va @ = 3 v ] & = . . <
lddaanudnglulawaniisasniaaring 8) madguuuy (Imitation) tHuwns
% dd' A A u'/ d' = v Aa £Z £
ima\ﬂ@muqmamiaLammaqﬂﬂam"l,ﬂﬂmmmmg@mwaﬂw’m;dmimvl,@ 9) 78
% . . & XY A o A \ o [ A Yo a
wnwi (Obligation) \unslwtayaniadoiruafias 1w nslivasniny inaliguilne
‘3/ a L 2 a . . <
JEnanuBuaziianudszivla uaz 10) n13g9AINALTY (Habit-starting) Lunn3aa
NANFUAIRID IR RUAAI0L19ININARDI Lﬁans:éjulﬁ;ju%lnﬂLﬁ@nﬁ%aﬁuﬁnﬂuﬂs:ﬁw
Tuandawn
2819137914 Fletcher Waz Zeigler (1978) WU mnu.ianaqwﬁmia%waﬁﬁ
198 U89 Simon (1971) H9210ANNTALI Lﬁaamnlﬂmmmﬁﬁamfﬂwwmzmaqm?
Uzdunu wanandt fadumsudsnagntlaslinasdilsznaududians (Main
message) Wazn13¥NLEUa lu s (Creative execution) lwiat@aInudnaie
Frazer (1983) VL@T?iﬂH’maqﬂfﬂﬁﬁwaﬁ@ﬂmum Tagutisaantiu 7 Usznn a9
LRAILA1319N 2.4
nagnslagnaly (Generic strategy) iudnandamlufinnaniudianans
U % d' o 6 a 2 1 = = > ] 1
1l I@m:mummauu@1u,azqmﬂsﬂwwﬂaoaummﬂm'}msmswmmunuguﬂm na
& g [ A v Adao A & v o
pnfuszianfianziuanaudnliansaueynuia (Monopoly) niaidugiluaaa
N1IN812871978% (Preemptive strategy) Lﬂumi%oa”wﬁ;m@iuﬁau@j uig 1o m;m@'u
o ' & en A fda ¥ 1 A o ] o M W o
@\‘manawLa.lwqmawmmaqmﬂiﬂwuwaumﬂLLmuﬂmﬂﬂaoﬂu wet Ll lavinanlaln
milasan milinagniiviliguaslisansaldaansdeanule shimp, 2007) fawdu
mytsauludguisdadldnagnionunszua (Me-too strategy) llas/3ene
daiauanuaney (Unique selling proposition strategy, USP) tHwn13814
6 % a Y A 2 % = d' A ] ] 1l a a LY d'd
qmﬂsziamuLawwzmamaaaummama"lmﬂmwmuamﬁg]Lm Tagundanlgluguang
ANy TUTaunIImnalulad LﬁaqmmﬂuaaﬁﬂLnjal,'é‘mmmuvl,ﬁmﬂ AsbEaLanan
' A & e A ° v A a A o
Lmnmmmﬂunaqmquﬂumﬂmwm L‘INS’]::‘Y]’]IV\EU‘JIﬂﬂSJL%@!NRV]%@Lﬁ]%i%ﬂ’]‘E
\RanFuddanarinitoguis adnslafiany mandudluiasamadiulngiianyusuas
qmamﬁ'@lﬂﬁlﬁmﬁu ﬁﬂﬁﬁfﬂmsmm@ﬁaoﬁuuﬂ%ﬂaqﬂfﬁmﬁm%mﬁaﬂaaqmﬁ%o

SUANHOINY (Shimp, 2007)
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@1371911 2.4 nagNsN1IRINEIIAlNBIlaEqL

ﬁm: Frazer, C. F. (1983). Creative strategy: A management perspective. Journal of

Advertising, 12(4), p. 40.

msaen wansal (Brand image strategy) un13a319 aenin uazUSuLasmn
naundvaiguilnadeaniud lasldansaznelaineg yageladuarsunt L8 RINaL
doalildvasdudrlunsioss misemuansoliumisseanldtuaniudaly
ﬂﬂiL%auImaﬁ'ﬂé'mvé'ﬂwﬂi (Shimp, 2007) ﬂaqﬂfﬂs:mwf‘fmm:ﬁuauﬁwﬁﬁﬁﬂmm:
Munan bLANGEIINY 1% q%’% LA3D9RNLOANaTS uazta3aIuaIny tDudn

MTINEMAUINTIFWAT (Positioning strategy) LTUNITNABAGILAUIATITUAN
TuladuslnalasmadSouifisuniuguas ﬂaqwfﬁﬁwlﬁﬁu?«uﬁﬂ%ﬂluﬁamm@ %38

FUANURIBLLINIINITARIALNLILA NN L LAG AINITNIZUUIT WAL Hihaana
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o & ° & A &a
n1388@3U (Resonance strategy) LIun1stnlaua a0 wn1TiRI0 10 ok
aa@ﬂﬁaaﬁuﬂi:mmitﬁmaa;ju‘%lnﬂluowuimumw % ANTUTAL ANNTIE WIe
wR d'n:l ] a U Id Y 6 n‘l» v A % d' U U
ANuFNNAGaaTEuA (i ﬂaqﬂﬁﬂizmﬂumm:ﬂmumﬂlm@mwmu
ﬂizaumsrﬁma\‘i;ju‘ﬂnﬂmnniwqmauﬁ'@maaﬁmﬁw
o o & o . & o &
uwazgayne mﬂwmmmmwgan (Affective strategy) {wn1¥a3190170 LTI
izmwgﬂﬂmﬁumwﬁuﬁw ﬂaqwﬁﬁﬁnlﬁﬁuﬁuﬁwﬂ&iﬁmml,mn@m@i”’mqmawﬁ'a 38
A v A o & v € o | Y A [ A o &
Funnvdszlomianwa1Tu ol wnan 1w 81917 100aY LA389UTAY LATEIEN8196
a ' & o &a & v & & ' [V
wazlaIadnasne tudw ansuainltiulavmataiuleaniantuainisuan W auIn
ANUALAW GRRETE $IDD1TNAINNAL 1T1 ANNE2 AN AEe anatFela 1Tudn
(Shimp, 2007)

@oaN Laskey, Day Was Crask (1989) l@vinanisAns e Frazer (1983) 4N
ﬂ'@umﬂaqwfmsaﬁ”’maﬁﬂmmmw Tagutisaaniiu 2 dszinnnan fa ﬂaqﬂﬁ‘ﬁmﬁa;&a
\NEIAUEUAT (Informational) uaznagnseuanIualau®n (Transformational) &9 Puto
uaz Wells (1984) ldlidnilenawaslasmnBadaya (Informational advertising) 1391 1ilu
mﬂﬁ"ﬁaLﬁﬁm‘%aLﬁmﬁ'uﬁuﬁﬂaﬂ'wﬁm@;wmm:ﬁmﬁm Lﬁalﬁ;ju‘ﬂmLﬁ@mmﬁ'ulﬁﬂumi
d‘lp a U L= ~ 1 U I Qs v A
TOFUAINAIDNNLIAL LS 1N mﬁmm’svlmflLﬂuﬂﬁwu@ﬂuawawaoguﬂm (Speak to the
head) nagniansmziinwulududnla1uneWugs (G. Zinkhan, Johnson & F.
Zinkhan, 1992) lag Laskey Wazatue (1989) "L@i”ﬁ‘hLLunﬂaﬂqwfﬁwuim&aLﬁmﬁ'uﬁuﬁwaaﬂ
v 5 U521nn adih

= A . | A 1 2K A 3 1 1 1 L
mMnSpuinizy (Comparative) WNIURAIWIANAIDIFUANAUTIDENITALIN
TagldmsSouLd ﬂuauﬁwamuﬁ'u%uﬁngLLﬂaLﬂuLﬁamﬂﬁﬂlﬂmwmﬂ LB o
v A o & A = a wna o v
2N IbYATE LT3l (Cereal) ﬂlﬂmﬂﬂw‘l@Lﬂmummuqmauumaummamuﬂum’]
a (3 d' d' o I3 £Z ' =3 2 a K 1 1 £ 1 I
Fumaug nihandsznauluann Wudw adrlstiana mimoaam@umimaau"l,mmmu
= =) 6 =} =1 a v v =S o 6 o 1
mafieufisy nagnimadiouisuliany e eaianuNagNETANTINAURINAT
FUAVaY Frazer (1983) Lﬂ'mLwiLﬂummﬁw‘hLmﬂdmﬁau@muﬁmﬁagaLmﬁfu Yl
TUTINITINAAUIA T RUA LA UDITNDE
doiguafiuaney (Unique selling proposition) 1un1snaniansnsaiindraing
1 £ wa e a £ é a £ 1
Lmnmﬂumuqmaumﬁaqmﬂiﬂwﬁmww:mmaaaummmmmwgaﬁ@ Ry
d' 1 1 a d' & 1 a d' 1 1 % >3 LR 1 I
ImmmLmaammmmammLﬂuguLﬂﬂaluIaﬂﬂawuwsnmmmuwsamu"l,@m 6 Wi LTl
@ N9 Tarawaadna1daad luldnisnanisisianias wialwnisnanaslasdaw
' o ' . & o wa A ed &
n1INaI819nan (Preemptive) LﬂumsmoqmaummaqmﬂiﬂwuﬂLﬂumm
939 Lm:ﬁgﬁ]ﬂﬁmaaﬁuﬁwﬁaugﬁu Lﬁa‘lﬁ%uﬁwﬁLLﬂoﬂawyLﬂuauﬁ%ﬁzm,l,mu (Me-too

products) lagazlifinnanisanuuandrsiiduansmsianizrasfduavians
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= a e 4 o = a o Aa o ' =
WisusUAD g AINTOR 9 L BN A TUNWLA AN NI TANFIRHINTITI 8 1 NS
1nilagRa 1% FI01AND WAL INWRIATLT AaUAINNULAAERaAW LT UuAY
N13N8121A%339 (Hyperbole) Lﬂuﬁma'n5?@Lﬁuﬁoﬁvl&immmﬁgaﬂﬁ Taguin
o D { v & a ' 2 o
wmﬂummammgwﬂmﬂlﬁmammﬁg\mﬁamammﬁ B L sanuaNiLasinasaIans
D& & ea A & o g a & @ o ' '
a%ﬂuuauwasmaiwasaﬂmg@h‘[an \udu nath envFsnnagniansuzaIna1in m3
angaainanauduase (Puffery) A ba
Tayana [UiAuanu&Fue1 (Generic-informational) ilunasiuansmzlasnildues
NENEUN VINNINILUUAIRUAL 1 m]:éfaoLﬂumsﬁlﬁfagmﬂwé'ﬂ LB eytdomwn
l:g. v o 1 ) v
uwmmaqmﬂsﬂwﬂumsmgﬁwmsJ WDt
Tugruaadlwsadiarsual (Transformational advertising) Puto taz Wells
(1984) leaturein Wunadeslosdszaumaatlunslafuadnnuansmenidaing
= A @ . v a £ A o g = v
Fan 9 TaNg9aIna12812 bitAAUWATN LN e Imwmﬁluaﬂﬂmzmﬂumsm@ﬂu
#1law83gu3lna (Speak to the heart) lasdnwulududnfianuiioanud (Zinkhan et
al., 1992) Laskey uazAmiz (1989) ldduunnagniduarsuaianuiinaanii 4
320N A9
mwansalgl7 (User image) iunsuiuansozuazzluuumsldiiavag|d
e lauuaadliAniInanIIN ANNIKLY LLazgﬂLLuumﬂ%%ﬁmamﬂﬂaﬁTu nagnt
UszlAniwuann wlaymiaIasauLaanagas uazkAaAmriguaTIIne (Dudu
mwansalaTAuA1 (Brand image) LHunsltawansalanfue lunnszeans
=) =) v L= Y a 1 v ana Q€ =) v
qﬂaﬂmwmwaumvlﬂm;duﬂm Vi MIlERMNN 0NN WinaAFnTvadFuaN
° o = Y 4 ¥ a = [ {
WLEwa bl mﬁ]:muvlmmnimwmﬁmﬁau;dmgomulmyémuﬂﬁmwaﬂmﬁﬁ
LRSI RINUAINNINLAZANNNLRUALT URAN
lamalunslgos (Use occasion) umsiudseaumsatlunsbiauaviie
DU Iz FN NIRRT LN Ta N 9NN FUNWTTEHINATIRUANL
ﬂizaumsrﬁmaagﬁﬂm 11 Lot Michelob NWeNanuTau eI RWAENNY
TN I AAUNAIAY LTI U
o < A % & o . . & o
ﬂlag;}/am'Zijmnumizlmm’J’ialgan (Generic-transformational) tHwn1 914
é’ﬂwmﬂ@ﬂﬁ'ﬂﬂmmn@;wauﬁﬂ VNN UAIFUANL lasazdaadunansnlwartunt
LR I % % =} a s 6 d' v Y a 1
anuianidunan aanToias e HmUSNIINsaning Inan aannunanisle smin
“Reach out and touch someone” LTlu@%
A o \ & o = \ \ i
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NsuaaviAKe3Y (Dramatization) anznulasannislnmed uwnsdisessn
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Lwalﬂa:mﬂﬂua'ﬂLimLLa:unaﬂumiwmimLuamuaﬂmal (Lane, King, & Russell,
2005)

wiarianauLlaiilu 2 Uszian (Wells et al., 2006) @35

1) wianalaeass (Direct headline) tHumsianaa 70819059 L ATINLALLEL
milwdaya 13u vanquilszlomivasdiud Wddygn niavennguanasaulaiudd
Hudu wianilawasef 4 anwae fa 1) MIna1dueu (Assertion) 1unNINAIEN
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oA . & oA & A A
WWasNaN 2) MIu33LY (Narrative) Liuwnmaiaisasannyszaumsatantes (Yananni)
A o & A ' A . =
mamm@lmsmmamﬂﬂaaummﬂﬂmmmw (Uananan) 3) MIFwN (Dialogue) L
] Yy A {la & o Aa . &
miﬂaamluguﬂmﬁmﬂammﬁmmumummaa 4) n1395118 (Explanation) Luns
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Wells wazane (2006) VL@?’Lﬁ’m@;mamaaﬂﬂslﬁnﬂwluawuimwmwvli 6 Uszns fa 1)
mww’w‘lunwﬁag@mwauh (Grab attention) L#8391n5330TAVaINMNTANNYNEUla
nihdaanuniadmdnsmind 2) mwgnaadalddre (Stick in memory) iwszgu3lnain
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wazmiduairanguddayacig
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LﬂumagaﬂlﬁummLmﬂ:muamimwmﬁ Falau1anFaiaoa1INIs el
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A137197 3.1 Usztnnaasiagarsiwilsainalng

Uszinniaaans
1. Business magazine 21. Sports magazine
2. English magazine 22. Cartoon magazine
3. Men's magazine* 23. Game magazine
4. Nude magazine* 24. Computer magazine
5. Politics magazine 25. Travel magazine
6. Women's magazine 26. Natural & culture magazine
7. Mother & child magazine 27. Inflight magazine & airline business
8. Food & housewife magazine 28. Camera magazine
9. Entertainment magazine 29. Lifestyle magazine
10. Movie & music magazine 30. Organization magazine
11. Teenage magazine 31. Watch & jewelry magazine
12. Education magazine 32. Agriculture & consumer magazine
13. House & decorate magazine 33. Technology magazine
14. Industry magazine 34. Buddha image magazine
15. Motorcycle magazine** 35. Pet magazine
16. Bicycle magazine** 36. Credit card magazine
17. Motor magazine** 37. Event magazine
18. Off road magazine** 38. Free magazine
19. Stereo (home & car) magazine 39. Other language magazine
20. Health magazine 40. Miscellanous

fun: Jayasfid@innuIsn ACNielsen (Thailand) 9170 UazWIIRE Advertising Book 2007
WNBAG: * WikaFa Advertising Book 2007 ledmiuvanlwaglulszinn Men's magazine
** W19&0 Advertising Book 2007 vlﬁi?ﬂiﬁulﬁa%ﬂuﬂi:mﬂ Motoring magazine
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a [ . A A a 6 . L o a
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AWLHART UTTLANFWA Lazd T wInlanm 1aafa g1 ININITLLIUTL AN LS NE DL
Usernsinanae 4 Uszian leun e 3lTne (Men's magazine) HA8F1IRAL

(Women’s magazine) ﬁmmﬁﬂéu (Teenager magazine) uazhauaILan (Children’s
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dszianagans 5’1mué’dﬂugaqﬂ

ﬁmmisj"mu AUAUN 1 FHM
AUAUN 2 Mars

AUAUN 3 Hi-Class

JOHERRETAR aUALN 1 2IWTOU
[ e d' =
OUALN 2 NaaI

AUAUN 3 W2

ﬁmmﬁujn AUAUN 1 LFONUR
aUAUN 2 A Day

AUAUN 3 Ice

T
=

han: - dayaslidannu3un ACNielsen (Thailand) 4110

wanind {idudaldltuaanisldieulusanluiinsas (Magazine media
a @ % P = o & o !
adspend) ANU3ENoUNITRNTANGIS QILFAILUAITI9N 3.3 TINARNLN AN AINGT
ARaplavinidaianiinomsdszinnaz 1 adu iaidudiunuvasiiaomsdszinniig
losausnadiiaosnnldlunaisuldasi fe favasgme dun FHM Saosnagwnds

Tldur uws uazfiavansiogu léun A Day MIaM9FU 3 atfy
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@131971 3.3 Resasfiigaanislatiadwlasmigidn 3 owauluil a.e. 2008

Usztnnitaaans ﬂaﬂmi‘li’i’ahmﬁufmﬂmﬁgoqﬂ LN (BINLN)
Haan g Suaufi 1 GM 71.5
SUALA 2 FHM 54.3
Sudufl 3 Mars 34.2
OHERR TN SUGUA 1 uWT 289.7
SUAUT 2 Lisa Weekly 145.0
Sudufl 3 Cleo 137.5
Aasan i Suaufl 1 Seventeen 59.1
SUAUT 2 Student Weekly 326
SuAUTl 3 A Day 255

fan: - TayasfidanuIun ACNielsen (Thailand) 311
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QU TICHE G LI ToouiuluSosundunszanudiwiounan wenanit wisie

Advertising Book 2007 tydalfiraruauwduldniftanansiviuuaziinoasgnds vl

ﬂizmmadﬁmﬂmiﬁaﬂdnﬁmﬂm@mﬂ%a laiTalandneay

TugrnvasrwaawnisRanauta s i rlwn15Iae ;ﬁ%’ﬂ@ﬁﬁaﬂﬁﬂmﬁmms

=S A

AfmsaRuiuazaannsdminglugaed we. 2551 (a.6. 2008) Gml,ﬂuﬂmq@ﬁﬁﬁmms
asudnluszoziaa 1 9 duaudidenunnaniadautuinny vl swsuiieuasng
\@an leluA FHM uaz A Day ;ﬁ%’mﬁaﬂﬁﬂmﬁz@ 12 183 Fudasaninetny laun uwwim
;ﬁ’%’mﬁaﬂﬁﬂmﬁm’m 12 183 910 24 18w e l¥Eswawrinne Tagldvinmsvue
‘vsmtJLamﬂﬂﬁmmmzﬁﬂﬁ%ﬁwaaﬁ@Ummmaaﬂﬁlﬂu 1 W82 2 MURIAY LAZIUFAN
%mmamé’andntﬁalﬂué’amenaoﬁ@lUmiu,@ianﬁauﬁw%%msaﬁué’aaﬂﬁumudwﬂ
(Simple random sampling) agﬂ@ﬁﬂuﬁmm‘nmﬁ 12 LAY %aﬁsmamﬁé‘mé’wia"lﬂﬁ

atiufl 681 Usziudl 10 ansaw

atiufl 684  Uvrsiuil 25 NUAHUT

allufi 685  U3ediuit 10 Swrew

alluf 687 Utz Iudt 10 e

aliufi 690 Uszdiudl 25 womaew

allufl 692 13l 25 inuo

alfufl 694  dszdriudl 25 nangnaw

aliufl 696 U3z iuil 25 Famaw

aliufl 697 U3z iuil 10 Anenpw

allufi 700 13wl 25 AAY

atiufl 702 Uiz iuil 25 woednen

atiufl 703 U3z iudl 10 Funa

nfinsasAldlunsisuneamn 36 6y anfiasans 3 Uszian

wirglwnsiasei
Ao &< A wne A =2 Aa & ' o & A
lunsiduasedt fidudendnsiamzlasanilvweaud 1 wihaulduaziimg
ARuWluanwmz 4 & (FP/AC) wihuw Wasaniflulasaniwuannluiiasassaulnnuay

v A 6
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- . J, e W ¥ v X
RaaRITIAN B U AR NI e TR UTau R g UL e Ik o Tedn et
(Harmon, Razzouk, & Stern, 1983) #anaini ;ﬁ%’mEJ'&"L@T@T@Lﬁaﬂimwmwuwaﬂianﬂaaﬂ
WA ULANERNIBNITALA TR a9t
A & 1 < - ~ .
TmﬂmﬂﬂLﬂ%ﬂ’liﬂ’lﬂLLﬂ‘ﬁ%IﬂEI‘S:?I.!%E]%’]EILL‘]J?U‘H‘SEI%’]\‘]LL‘]JTJ (Fashion ad)
A & Ao o 2 o A& o A ° o '
hasanniulawanniansmenauafnuULharinanvasna sy vinlwennea
nILenuee (Javalgi, Cutler, & Malhotra, 1995) anvilawanluanwmeiiinlidsingna
qﬂﬁmima@hmem’fﬁuﬁwﬁﬁmﬁmﬁ'ssJ
Ty BIunaa (Advertorial)
dl | dld = v = Qs ] a > |
b 99N I wla BN TN B A UARINUEIBLNANNVAIRALENT Lazantdl
mﬂﬁ‘*ﬁa%Jamwimnmfﬂﬁﬁmﬂumﬂmwmﬁuﬁmaw‘%mi
Tauadstasanisang (Promotional ad)
A & A o a v & o o o &
Lua\‘ﬁ]’mL‘]J%I%JHEWW]Qdiuﬂﬁiﬂizﬁluﬂa@mﬂUTaGa%ﬂ’]Lﬂ%‘ﬂaﬂ Taginthand
LAEINLUNNITAATIANLAZNNITITIIR T b FINI TN o IR ALD IR AUIA T FUA LA
qﬂaﬂmwmwauﬁﬂé’aﬂ'ﬂd"ﬁ'@uw
A a @) L1 Y .
Tmﬂmﬂ‘numﬂa’mﬂugsfmauuau‘m (Sponsorship)
A & A a o ' 7 ' Ve &
Wasanilulawoninuanzluiiaoasainarivinun dwlngindwns
lawanfansrunmefiasasuaziudiang g ladarinsiuns TdlslawandfinnsdAun
AtNILNIHALN 11
Tagluauwaanvasnsrusula s ;ﬁ%’ﬂﬁmmawimwmmﬂ%uﬁnﬂﬁmﬂmm@i
az1l321nN wazvinnIInalRan lu BN AT NwILEagR1TUILANIA LN WaAN WARIN
Tamaasnarndwlasmndinuluiass1sdnslszinn ;ﬁ%’ﬂﬁtﬁu‘[mmmﬁuﬁﬂﬁ%
a 6 = = 1 dl a 1 I
lElumAeneiSouifsuanuLanasaslasaninuluia g Tudazdssian 1
PNWU I BNNFINWIUEAIRNT FHM ARapaziimidaaan war WU T aan il
AABRITUWNTI W38 A Day a8 gjﬁ%’muﬁﬂmwmﬁfﬂf
= o & a o ' ° { o a v & &
BIRRINLFTIRUNIZLIRNNTAING? mmma‘gﬂmmuimwmﬁummvl,@mau
1,381 T I@mﬂﬂmwmﬁmﬂﬁ@mmﬁﬂéu 162 T ﬁmmig"my 336 Tw LASUOLRT

%

AW 883 T aauaaaluanan 3.4
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= ° &
N1919N 3.4 ﬂ’l%’)%‘[mEM'lﬂ\?ﬁNﬂ

S wanlamandl
Ussanitasans  stwoulasannovae  swoulasaniion UNase
faanioin 223 61 162
CHER At 446 110 336
UGHERR LI 1,118 235 883
N 1,787 406 1,381

Uszinnduanlainnsivy

ARae ldinmsinuLislszinndud11a9LTEn ACNielsen (Thailand) $11i@ 9
mamqm‘ﬁuﬁmﬂﬂi:mwﬁﬁmﬂmumﬂuﬁm pansunlFlunmsisy vad lefinng
Ysuaswiannumanzay lagmsnudsnnaueidanalndiassiulidronu
FuFNANTWIANT (Bank) N3 (Finance) Lazn3dszns (Insurance) TuLdnLduiuw
U3l AnanNTunnan3i3n (Financial institutions) 1w wanannit Aaudaldaaiaan
Uszinngui i linululawonfiaomsean 1uldUssnnaudnosn 32 Ussian aouaas
Tuany197 3.5

P a ¥
@139 3.5 iszinnanan

dsziandnan

1. Alcoholic beverages 17. Leisure
2. Building material & machinery 18. Media & marketing
3. CD/VDO & musical products 19. Motoring
4. Clothing 20. Non alcoholic beverages
5. Communications 21. Oral products
6. Computers & Office/business equipments 22. Personal products
7. Cosmetics 23. Pet foods & pet products
8. Dairy products 24. Pharmaceuticals
9. Educational institutions 25. Photographic products
10. Electrical products 26. Real estate
11. Financial institutions 27. Retail stores and services
12. Foods 28. Skin-care preparations
13. Government & community announcement 29. Toiletries
14. Hair preparations 30. Travel & tours
15. Household cleaners products 31. Vitamins, supplementary foods & dietary products

. Household equipment & furnishings 32. Websites

| =
(o))

;. dudysnndayasiiduesuTun ACNielsen (Thailand) $110
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PRIDINHHIININITLLI LW BN AN U E TN I TININUA DD AN TELAN TGN

AINA AILFAIIUA1T1IN 3.6

A1319N 3.6 51%'3%‘[%‘isl'ﬂla’lLLEIﬂﬁﬂ&dﬂ‘izlﬂﬂa%ﬁﬁltazﬁﬂﬂﬁ’ﬁ

. wulasanlniasas
Usziangdwan — — —

’JEI?% Eﬁ’l&l WA N
1. Alcoholic beverages 8 31 3 42
2. Building material & machinery - 1 9 10
3. CD/VDO & musical products 2 - - 2
4.  Clothing 16 73 140 229
5. Communications 14 8 30 52
6. Computers & Office/business equipments 11 17 16 44
7. Cosmetics 1 4 78 83
8. Dairy products - - 13 13
9. Educational institutions 1 - 4 5
10. Electrical products 7 24 29 60
11. Financial institutions 11 4 34 49
12. Foods - 2 29 31
13. Government & community announcement - 2 - 2
14. Hair preparations 2 7 28 37
15. Household cleaners products - - 3 3
16. Household equipment & furnishings - - 24 24
17. Leisure 28 6 4 38
18. Media & marketing 4 1 - 5
19. Motoring 22 55 29 106
20. Non alcoholic beverages 5 4 18 27
21. Oral products 2 - 10 12
22. Personal products 6 41 58 105
23. Pet foods & pet products - - 5 5
24. Pharmaceuticals - - 24 24
25. Photographic products 9 4 3 16
26. Real estate - 1 8 9
27. Retail stores and services 5 23 65 93
28. Skin-care preparations 3 12 165 180
29. Toiletries - 9 21 30
30. Travel & tours 2 1 6 9
31. Vitamins, supplementary foods & dietary products 1 2 27 30
32. Websites 2 4 - 6
W 162 336 883 1,381

RANBLAG: * FNl N BN NLTITI KRINNTINNNIAA N BN NEINUDONKAT
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Hagasudazdsziananldluniiag wasnndulssianauengiansalmiluaiuns

T I wia &1 INIRNa b Lazldwi I BARUIZRNEIMILNNTIVLTITTZ U A

1 & A @ n‘y a £ aq, a £ A
I@lEJLL‘].IGLI]%I%JHM’H]']T]%@]Uﬁ'ﬁ?ﬂ‘gu 132 11 u@]ﬂﬁ'ﬁﬁdﬂﬁﬂ 293 11 LLE\]&%@IU@W?E%E}JUG

657 T IUNIFW 1,082 Tt AILRAILUANIIN 3.7

A137197 3.7 I lAHIANA N ITIANARAIN 1Z 1kN13398

AauaE13ILT Aagarsdmy Aagarsgude

Usziandwan I Uszinngwan 1w dszianfuan wan
Leisure 28 Clothing* 73 Skin-care 165
Motoring* 22 Motoring* 55 Clothing* 140
Clothing* 16 Personal products® 41 Cosmetics 78
Communications™ 14  Alcoholic beverages 31 Retail stores 65
Computers & Office 11 Electrical products* 24 Personal products* 58
Foods 11 Retail stores 23 Financial 34
Photographic products 9 Computers & Office 17 Communications™ 30
Alcoholic beverages 8 Communications* 12  Electrical products® 29
Electrical products* 7 Skin-care 9 Foods 29
Personal products* 6 Toiletries 8 Motoring*® 29
EREY 132 574 293 3 657
saulusaniiiFlwnmise 1,082

WNLLAG: * ﬂszmwfﬁuﬁwﬁmﬁauﬁuluv;ﬂﬁmmi

814 banena ﬂizmﬂ'ﬁuﬁ’]ﬁﬁaﬁwmﬂmwmwgoq@ 10 AUAUUINVDILANZHALENT

g; = 1 s a v g: tﬂl a v v tdq/
BHUAIULLANAIN S I@Uﬁ’]&l’]‘iﬂ a?ﬂﬂi::mwaumm%mwiﬁumsw EIVL@@\‘]%

ﬂszmﬂﬁuﬂ”’lﬁmﬁauﬁ'uslm!nﬁmﬂmi

A o A % & . \ & & A A &
FUANNLINUINLUA (Motoring) LW INYUEG IINLUA LAZLAIDILFLITDYUG

A [ A g . ' & o + [
FuatszinniaIadieInig (Clothing) L% LRBKHN N3zl uazIaIm

A o A [ 23 a . . ' o €A A A ]
FUAUNLINUNIIFB81T (Communications) LD IﬂiﬂW‘Yl&JE]ﬂE] LRSLAIDUNY

a [ e A
wanmlnsdndieie

Fudrtszinama3avla Wi (Electrical products) 1% Invias 1@3asdsuana

LRZLATILALWARILLLNAN

Fudszinnvavlodiual (Personal products) bt WIUA1 WIRNN WAL

P39 AL
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UszIANAnAINUANA N IBLARLHAE1S
Fudnuwamanneauntganla (Leisure) 139 MWUHAT AATNN LAzABULETA
§uﬂy’71/§':m7’7ﬂazJ'ﬁaL@aﬂtazqﬂnim(ﬁm”nmu (Computers & Office/business
. \ A & & & A a
equipments) LT AaNAIADS lUTunTUTaNYLIS LaziaSadou
FuA/321AM8719%17 (Foods) LT mmiéwﬁﬁlgﬂ YWUVLLAL LLazLﬂ%aoﬂﬁ;\i
21T
FuFuNgINUNITANENIW (Photographic products) L% naadrnezl uaznaas

A o A A & . | A €

Fusi/szinminlasauuaanagad (Alcoholic beverages) 11w g1 uazies

FA 3N NIUAUNZUTNT (Retail stores and services) L §¥O1UWAIUIA
T59wenuna wazlsousy

FusuiINUN1IgUail (Skin-care preparations) L% ANINTIA UAZATUNY
Laa

FuFNagrawIle (Toiletries) LT1 ILNIBUINY UAZINTUMIALANIZEIU

a (2 A o . [} 9 v o a a :/

FuAszinninIa9a1819 (Cosmetics) 13w wilinwin 8Uadin uazinvaw

Fuenszinnan1Uun19n1313% (Financial institutions) LTt SWIANT WAZLIWN

13204

nsauluni3I9y

ANTILATIN Lflumﬁme:ﬁmmﬁw‘hmemﬁ?«uﬁwLLa:qﬂaﬂmwmﬁuﬁwaa
FuanazuInIlulawmdasstTing laodnsaulunisdde 2 8 a9d

MR KRIIATIRIAN (Brand positioning)

U @ v A 1 6 o 1 a Y d' a

ARae ldiRannaudenagninmanaduniia&uduad Temporal (2002) B33
AMAUATALARNNITINEURIa T RUAANNAIgAT 13 snumeIn TNy laglad
mnﬁmawﬂaﬂqwﬁ{mima@‘hmemﬁuﬁwm Batra, Myers, lLaz D. Aaker (1996) 111
1U8n 3 anwme LﬁalﬁmamqwﬂaqwfmsmwhLmumﬁauﬁwﬁlﬂﬂwmmﬁﬁmslsm

A £ ' = o o Y ° ' ' 2 =2

INE9n aenglsnanw H’Jﬁ]UVL@@I@IHWTJ’]{]@]’]LL%%GI@UQMQ’] (Value) TanT0UARNTY
qmmﬁﬁmwm (Price/quality) LLazqm@h@Tﬁu’ﬁ‘mh (Emotional) aan 'y wlasanniany

2
) ¥ a o

drfaunumridunislagansuaianuidn (Emotion) uaznieduniilasmaiuas
AN (Price-quality) TILTUNALNTNITINAURLIATFUAINIRY 15 ANBIUE AIUFA

q

TuanT197 3.8
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A1319N 3.8 ﬂ’lill‘].i\‘]ﬂai‘!ﬂﬁgﬂ'ﬁ’)’l\‘l@‘h meiam'\?mcs’h

Positioning strategies

1. ANHAZUALA INUAVDIRN 8. aNUIIOUN (Aspiration)
(Features and attributes) 9. m@;maéﬁml (Cause)

2. quszlozil (Benefits) 10. 213walau3FN (Emotion)

3. ﬂ’]iLLﬁﬂty%’l (Problem-solution) 11. lgﬂafm’lw (Personality)

4. NN3UBITH (Competition) 12. raaauduiinits (Claiming

5. Fadpeviolonanuoiassng number one)
(Corporate credentials or identity) 13. NAAEAUNIN (Price-quality)

6. lama 1387 LATANBUSANIITINY 14. nguFue (Product class)
(Usage occasion, time, and 15. é'mwé'ﬂmﬁmdi'@uuﬁiw (Cultural
application) symbols)

7. nauiihmane (Target user)

a

UAINAINAIIRUAT (Brand personality)

{iuldiRananaTiayARnAWATI&U (Brand personality scale) 783 J. Aaker

=S

(1997) smu‘flummi’@ﬁvlﬁ%‘ummau%’ulmzé’umnaLLazﬁmmwL%aii'ulmzﬁugamlﬁ
Lflum'%adﬁalumﬁ@qﬂaﬂmwmﬂ%uﬁw laswayiadsnandsznaudoyadnmnen
Fudmonua 5 58 leur qﬂanmwﬁﬂﬁ] (Sincerity) fenanuiBedwiny 0.93
qﬂﬁﬂmwé‘imﬁwﬁﬂa (Excitement) Senanudaduriny 0.95 UANNMWLIING
(Competence) ffnanuLTaduinny 0.93 UARNANGA (Sophistication) dFinaa
Hodwrinny 0.91 ULATYARNAWAIUNTS (Ruggedness) fenanuBodwrinny 0.90
atnalsfionu lunmsdsuasait i ldldlfansnziamznagainnw (Trait) e
42 anwuz ud ldAalianianiznguan¥uzdasn1IYAINAIW (Facet) 15 NJURAN At
J. Aaker (1997) ldaqunimaly unlFlumsAnwrinin asnanuenuiisinse
%ﬂ%auﬁ'maaqﬂﬁﬂmwu@iazé‘ﬂumz aaugasluasnsit 3.9
I@mﬁ%’m‘lﬁlﬁmamaqﬂﬁm‘smw‘hLmuomﬁuﬁﬂuﬁﬂumzé"uG] WAUARNAW
anaueluansmeang W lldnagnees 1 anwme telimydenssiiilemiiana
ATaUARA (Collectively exhaustive) na1afa ;jmiﬁammmaﬁﬁaimwmmn%uﬁlﬁu
myidplalaslifidauniiu (Wimmer & Dominick, 2006) a3 ldifunagnsning

AILAUIAINRUAINIRY 16 RNIHIAS LLazﬂajué'nwm:aiaﬂmaqﬂﬁﬂmwﬁaau 16 ANBUS
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@1371911 3.9 NAITAYARNANAIIEWAIVDY J. Aaker (1997)

Dimensions Facets

1. 93913 (Sincerity) An@w (Down-to-earth)

v 6

DaRAE (Honest)

b

d91 tHudszlomd (Wholesome)
31139 (Cheerful)

2. dwdwila (Excitement) na1vinme (Daring)
NTAUNIZLAI UNWAY (Spirited)
FHNAATINIBAUINTT (Imaginative)
NuaNY (Up-to-date)

3. tN9N13 (Competence) Wigede (Reliable)
anananunayl (Intelligent)
UszauAINuEILTa (Successful)

4. 9@ (Sophistication) §9=@U (Upper class)
HLaust (Charming)

5. %172UNT9 (Ruggedness) 8¢ (Outdoorsy)
nwnuindu (Tough)

‘ﬁm: Aaker, J. L. (1997). Dimensions of brand personality. Journal of Marketing
Research, 34, p. 354.

¥ (%
gaawa
av £ A9 0o o o 8 g v =2 A o o A Y
ﬂ?i?ﬁ]ﬂﬂidﬁlﬁaﬂdi‘ﬁﬁ'ﬂﬁu’lu 2 ‘ﬁx‘]Lﬂuﬁdﬂ'ﬂUﬂﬁiﬂﬂ‘]ﬂ"Tﬂiaﬂ'\E\]x‘lﬂﬂ‘]:l"]@']%ﬂ'ﬁ
P = v Y o Aa dy o A o I3 A 9 = Aa v

I"JJHZW] L%a\‘]’%’]ﬂﬂ’]ﬂaE’Jﬂl‘ﬁl’dﬂxﬁ%ﬁﬂ&lwug’]%ﬂﬂ’]NELT]EI’JﬂUiJiZL(ﬂ%YW]’mTiﬂﬂH’n’%U W
' o v =1 ' v A X . .
mﬂml%mimwmﬂuvlﬂamogﬂ@aomnmmu (Stempel, Weaver, & Wilhoit, 2003) las

AAanlddnausa (Training) LNBanUMTIANZANAENENITIIGUAIa T RUA AL

2

Aa

a v 2R ad [ a Py v v e A v [~
UARNNINAINRUAN i’l&lﬂd’)ﬁﬂ’]iﬂdi%ﬁi@ﬂauaﬂﬂ Lwal%gaawaummmlﬂuﬂs:l,ﬂu

o

'
A o

ﬂwm'lﬁl,m’]:ﬁazmgﬂﬁaa %ANAN ;ﬁﬁ“}'ﬂﬁ'avléiﬁgaaiﬁ'a"lﬁmaaaaasﬁaimmm
AaWNIZINNITILA TR A B NAN VLT ANV AIRAL TR UTILANVD IR U 11
FONUNLAZLIRNNAINY
d! v = dl a W@ g: J v 1
mgmwaﬂlﬂumiw yayath laun
a 6 A a o 6 % 0/ dl
PWNFMNUAN LS INAN HadTRaAU 1
PHRIINTANS LRAIIFAITTY ;&”miﬁ'aﬂuﬁ 2
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lasnasangassna ldasmialasannanuaiiouiosudy §iduldinenasey
AANTANUTEWINERITAR (Intercoder reliability) Taiiludnanuisaiunldandaya
INIAITREATIN Imvlﬁﬁﬁgmmaq Holsti (1969, as cited in Wimmer & Dominick, 2006)

1T UNIE I A9tk

Reliability = 2M
N;+N,
lag M Ao IUATINDITAE 2 ABlNIRITREATINGY
N, fAa AT luN1IRITRENIMNATBIAITRRAUN 1
N, fa ﬁ‘hmuﬂ%'ﬂumiaﬁﬁaﬁammaa;jmiﬁ'aﬂuﬁ 2

mﬂmiﬁwmmmmmL%aﬁ"uszmwgaﬁﬁawmw AANULT D TUVDINITRITHE
Tugudunisaniua tvinny .87 LLa:@hmmL%aﬁ"umaam‘sadiﬁ'alumuqﬂaﬂmwmﬁ
FuAn winnu .76 ﬁqﬁluﬂiﬂﬁﬁaoiﬁaﬁo 2 au aavialason ldasaiu giapldlnig
Tyl aesimnwaguuazanani Lﬁamﬂ’aagﬂé’mﬂuﬁmau%’umﬂﬁ”’aaaaﬂw agnslan

) o & il o v ua & v A s & =]
ad ‘W]ﬂﬁdaxﬁ"ﬁﬁ‘ﬂ\‘i 2 ﬂ%vLMﬁ']ll'ﬁﬂ@lﬂﬂ\‘iﬂ%vL@l f}d')"ﬂﬂ%zLﬂuE@@ﬁ%%ﬂJ’]@gﬂﬂiﬂﬂuﬁ

1AYadian 1y lwn133ds

wasilenlElunsienziitenidsznauldday gllansassia (Codebook) waz

o i A A o A & A
WULAIIRE (Coding form) lasia3asdadindnfiialsrasdifiadislunisaaning

1 d a J a v s o v a
ARuLATaUATAMNLANANAAaIRIINNTITzAYaIaIRE ildmideiiana
QI ‘:§/ g; ¥ { { - Qs

auyIIlINEsn (Neuendorf, 2002) N9# taaslianltlumaidpdanansrintolasonly
a . = v ™ Y o a 6 v a A A A o
flagans (Magazine ad) Tagassnalavinsdianzieain lasnoasidoavaiaiasiionls

lumsisuiassalus

AdlaN13a93%d (Codebook)

VA v Ay e A A a A o o = A
dlamassiadl [TideaTunenuaziduaneaiudulsusslmaunldluns
AendEninae uaziiauwuzinitnisssmianigndaalinugainis Ssluglaniassia
aana lalinsrzyanaunanouazdainivainagnimM I Naud 1nt
yadnmwandudluansnizdngg agazdua lasludusasnagninismnediunis
AITUA ;ﬁ%’m"tﬁﬁwa‘éamnﬁﬁa%mwao Temporal (2002) Waz Batra, Myers, W&z D.
Aaker (1996) uazludruzasyainnwanaud fiduldhansuzianznisyadnmn

[
o

(Trait) N9 42 AN Vo4 J. Aaker (1997) anldds8slumsaTuns (@nieanuwan n) Nk
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o o v o A Y o 1A v A P oA
Ed’)ﬁl&lvl,@yl%HL°ﬁ8’3°ﬁ’]§yﬂﬂuImHMWYlﬁﬂﬂi@iﬁﬁ]ﬁaUﬂwaﬂﬁiadiﬂaaﬂﬂid%%\‘l Lwaiﬂﬂwaﬂ’ﬁ
adiﬂaﬁﬂ’a’mgﬂ@ladm&l’l‘;a&lmﬂlu ?m‘mEldLﬂ%ﬂ’]i@]i’sﬁ]aﬁmﬂ’nmﬁUG@SGL“HGLﬁE]W]

(Content validity) 284LA38430628)

UUURITHE (Coding form)
a & A o o o Ao a o A o
maenzAiionivaslawoninldiuuasmsndunasgiudeanuielvnsss
o & a & . .. &
WwadanugzanTauaztduszuuanBslu (Wimmer & Dominick, 2006) LULRITAE
A a o & AN va . a A w =
llunmsiduassh ladnmsudsaudszinnaesfinoasuazdszinnuasdudi lasydszian
A a 6 1 v & 1 [ g
nldlumalienzdmansnudseantailu 2 du (@niawwin 2) dad
NAYNTMITINGUAUIATIFU HasTimazdasiianinagninanilglunimng
FUAUIATIEUAN I(ﬂﬂﬁm‘mwmﬂﬂaqﬂﬁmsmwﬁLL%mm‘iﬁuﬁwﬁ?ﬁ%u 16 ANWMUL T
871498911971 Temporal (2002) ez Batra, Myers, wae D. Aaker (1996) 15 AN T4
AunagnimMadunanaudang e ldidududilusn 1 snwue uaziianas
o ed 1+ o A A & A , &
SRENAYNENLAUTANFALNSINAYNTLAL TN
YARRMINATIFUAT aITRRIZFBIRINMITRRLARNANA T EUFNL N e uTa
ngalulasaniissansunfornnansuedasnIYARNIN (Facet) 1984 16 AN
$38198931370 J. Aaker (1997) 15 dnmae TINALYAINAWANEUAERY NEId8ld

1
a v

WANLANE TUBN 1 8N muﬁvlﬁﬁwmvlﬂu@;ﬁamimiﬁa
Tagluauwan auaaInTIA TR Lal 1o mﬂ;jaaiﬁmﬁmmwvlajuﬂﬁl HRITWE
azdaanauldrunsanduaannglanisaeia uazinsanlasandinaalasdsdean

f1atun Ulu@jﬁam‘mﬁﬁmmﬁfu

Tawan luitasa1y (Magazine ad)
TawanNbtlwn1d9aTinu1aniauss 3 Uszan laund fapanagme favans
Awie wasfiauanviniu Sruaw 1,082 Tu lawdian lddwunlasanminuasanana

Uszinnaa9dasauazlszinnaaddus (@NanwIn )

v
AADWNITANIWBNIIIAY
LmaLasaaumsnm'swaQamﬂmmaaﬂumiwﬂluLuaa@umeamm ;d’;amvl,@
AURUNNTITLANAUAaUAIG D b
& > AV o A & °
Juaani 1 TN NBUIN leNAasa1INI 3 Usznn lagduwnaanany
U3z NNVBIRAL R TAZU TN NV BIFUAN
TuAauf 2 JaiespagilanmIasiaussuuuasng waliissmaydulason

ﬁ’]ﬂ’]i@]i’lﬁ]ﬂ’]%ﬂ’l’]&lgﬂﬁad
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< A o A @ o A 2 A o o R Y o

YUNUN 3 ﬂ@Laaﬂﬁda\ﬁ‘ﬁﬁ“ﬂ‘i]llﬂ'ﬁﬁﬂ'i:l"]'ﬁiaﬂ']a\‘]ﬁﬂH"]@Y]%ﬂ']‘ﬂ%‘]ﬂmﬂ'ﬂ']%?u 2
b Lﬁall’ﬁLﬂi’lzﬁLLazad‘iﬁ’ﬁI%HMW

& A o A o o o A A v v o a

YUAaUN 4 ﬁ]@]aﬂilﬂﬂﬂ'ﬂﬂﬂ%ﬁﬂlaﬂlﬂ%ﬂ’]i’]Lﬂ‘i’lzﬁlﬂl,l,ﬂﬁdﬂdiﬂﬁ I@]Elllﬂ’TSLL‘ﬂﬂ

ﬁammnﬁ'&lﬁuﬁﬁaoiﬁa LAZYINTNIINAROUNITRITAR LNBATIVRAUAIANNLTON W

2.

Reliability) Tsdasdu

—

SUAIUT 5 memuaﬁﬁa‘lﬁﬁmjmsﬁa ansﬁ'mwia:ﬂmzﬁaﬁmsw:ﬁua:aq
shauenny laslidenedlasanuonaindssiansesiasssiazlssinnvasduen

TUAIUT 6 ﬁ,ﬁaHaﬁ"l,ﬁmrmﬁaﬁﬁammaﬁ]aau@hmmL%aﬁ"mzmwa;jmiﬁa
(Intercoder reliability) I@ﬂlﬁg@iﬂﬁiﬁﬁuammaa Holsti (1969, as cited in Wimmer &
Dominick, 2006)

TUAIUT 7 3Lmﬁzﬁuazﬂi:maNaﬁagaﬁy’wmﬁa oTUsunsa SPSS iaf I
ARDa
aaanlslnnisy

Tunsienziuazdszananatays diavldldmd i mdaiaidmwson
(Descriptive statistics) 'lefun fanuiiuas3ouas Lﬁaa%mﬂﬁﬂwmzﬁagaﬁbﬂﬂ TINDIA
w57l uouis aﬂ,ugﬂmaomswmmmmmﬁ wazfafALTIauNw (Inferential
statistics) Tusnwoed lildwnimes (Non-parametric test) b@a @1 Chi-square (XZ)

ianagauAMULANA19TEnINaIuls laaimuaseaunsdaynesia lin .05



unn 4

NAN13IY

ANSANENILTDY “mﬁLﬂiﬂ:ﬁ@‘mmmLLa:'i.qlﬂaﬂmwmawmauﬁﬂuimwmﬂﬁa
Faud § ldduiiunafununsdeayaiisanuanauddne g nnlauvanluiiaoas
ne 3 Uszian Iun9dw 1,082 Tu S'fial,m'aLﬂulmmmwmﬁmmﬁmju léun A Day
Fuau 132 T Aesssgone ldun FHM $1uau 293 Fu wazliavasgnds ldun uws
FUIU 657 T ANNVUABULATNTELIUATVBINTILATIZRLETN (Content analysis) @97
Tenanluudrtnadn laonan ldarnnisdsasiuiintiniawa laaaniiu 2 a1unan bauwn

NI WA AR UIAIIRUAN

LN TR WANANITITLLALINUAITINAAUIATIRUA Ll 4oV DI R U ENS
udazdszian Tniemsnedunisanaud lulawanfumyszananas g luudas
POLRY

a v

YAFNNINATIRWAT

LﬁflumiﬁnLauaNamﬁ'{'}'ﬂLﬁmﬁ'uqﬂ'&ﬂmwmwauﬁﬂﬂmumwaaﬁmﬂmm@iaz
Uszan muﬁmﬂaﬂmwmﬁuﬁﬂuimwmw%uﬁwﬂizm‘n@haG] lundaziiasans

=1 s 1 ' (-5 ' tg’
Tasdsoazifoaluudazainasdalil

HANIIIVYLALINUNITIWNAIMAUIATIRUA

QTR LTI NI oPISTS ;ﬁ%’ﬂﬁlﬁmmmﬂizmmaaﬂaqwﬁnwmw‘immﬂamﬁuﬁﬁ
284 Temporal (2002) S78ALV84 Batra, Myers, Waz D. Aaker (1996) lag/'ladnsiiu
° ' a o A Y v A @ ~ A A @ . a
duranfuadug 1w lddredn 1 anwue ielflunsdinlawanainaiieiad
FUAUIATEUAN LU ATINUNTIRUA LY TINNIFY 16 AN %aawnmnammﬁagp

RIUITNATUNUNANTI LA AT

N3 AURAINTD ﬁuﬁ’ﬂ%‘fm waIbaadIsuaazlszinn

NNRaM MWL lasaniassnldlunsiseaiwlnainiTneduniean
gudlaglfyadnniw (Personality) \unan lasanlasmndwiunidu 1,082 3u i

A9 o & o ' a v [ o ! 2 2 A & w
Imwm‘nlﬂjﬂaqmmmwmmemﬂaumluaﬂwwmﬂmam 409 1% Aatluinaay
37.8 T248931 A8 ﬂﬂﬁl‘f§ﬂwmzLLazqmawﬁamadﬁuﬁﬁ (Features and attributes) 3N4%
303 T Aaiduiasar 28.0 wananit Gilmaeduniianaudilasldqudlomt
(Benefits) uaza1suniaaian (Emotion) luszaduftlndifinarfiu fia 145 uaz 119 Tu Aa
HuSeuaz 13.4 uaz 11.0 aud1au aghebsnay liwumsnsdunssanaudlasls

M3uB9U (Competition) ngudUA" (Product class) uazdTyanHON1ITAWLEITY (Cultural
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symbols) lulawanfingaIndnsay #awnNTNIG LA FRAN L UaN U1 WU

LN EILAN LYY AILRAI AN 4.1

A13197 4.1 NIIWAIARIAIIRUAT 1IN B RALFIINIANA

MIINAUARIATIRIAT I %
Features and attributes 303 28.0
Benefits 145 13.4
Problem-solution 25 2.3
Competition - -
Corporate credentials or identity 23 21
Usage occasion, time, and application 9 0.8
Target user 1 0.1
Aspiration 13 1.2
Cause 14 1.3
Emotion 119 11.0
Personality 409 37.8
Claiming number one 8 0.7
Price-quality 13 1.2

Product class - -
Cultural symbols - -

Other positioning strategies - -

3 1,082 100.0

it minfiansonluwivesdsznniiasans wuin mynedumisaaualu
Tasonfiaosnsns 3 ssaniuiianuuandsiuagedissmaunosia sgnelsfiona
Twwonvasiiasmmndszanildlumsiseimmsdumisaniudsulngluanwme
\@eafiu nanafia Medunsandudlasliyuainmn (Personality) iundn audae
anuuzuazMuaNA1a9FUM (Features and attributes) lasluflasanyiniuiiduiu
Imﬂmﬁlﬁnaqﬂfmsaw<§°nLmulomwﬁuﬁﬂué’numxé’oﬂén 62 uay 35 1 Aalutay
8z 47.0 uaz 26.5 iU lullasmigmeiidiuiu 132 uaz 82 u darduauay 45.1
uaz 28.0 muiay uazlullaomguddduwin 215 uaz 186 Fu Aavduiouss 32.7
ey 28.3 AINEAU GILEasluenTIq 4.2
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P> o 1 ¥ a 1
MN1319N 4.2 m‘i'a'mm!,mmm'la%m‘lu‘[mum'mmﬂmmmazﬂ‘sz LN

. AuaE13ILIw Aagasdmy  Aagasdnge
NIFIIAUARWIAIIANAN " - "

JIWIN % ATNIN % IWIN %
Features and attributes 35 26.5 82 28.0 186 28.3
Benefits 3 23 26 8.9 116 17.7
Problem-solution 1 0.8 2 0.7 22 3.3
Competition - - - - - -
Corporate credentials or identity 1 0.8 8 2.7 14 2.1
Usage occasion, time, and application - - 1 0.3 8 1.2
Target user - - - - 1 0.2
Aspiration 3 2.3 1 0.3 9 14
Cause 4 3.0 2 0.7 8 1.2
Emotion 15 114 36 12.3 68 104
Personality 62 47.0 132 451 215 327
Claiming number one 2 1.5 1 0.3 5 0.8
Price-quality 6 4.5 2 0.7 5 0.8
Product class - - - - - -
Cultural symbols - - - - - -
Other positioning strategies - - - - - -
N 132 100.0 293 100.0 657  100.0

wngwg: * .’ (22) = 74.00, p = .00

laglufiasansiviu Snynedunibianiudlasldarsuniainuidn (Emotion)
NLuauay 3 MUILIIALIZAUNN (Price-quality) Taofsman 15 uas 6 51 Aa
Judouns 1.4 uaz 4.5 aWEAU MIMIsunrsamaudnlusnsmedng wuiie
wnites wazldnumsnedunikiaaudlaslanisuaiedn (Competition) lanmia 130
WRSANHUSANTFTIU (Usage occasion, time, and application) mjwl,i”hmnﬂ (Target
user) XA (Product class) uazdyaNBHN1ITAWLTITN (Cultural symbols) Tulaiwan
L8l

Tudwvasfinoansgmy wunagninmnsdunsanaudlasansualannuidn
(Emotion) NNNLTuauAL 3 LBwLABING mwuﬁaﬂqmﬂiziﬂmﬁ (Benefits) laadis1uin 36
waz 26 Tu aatluiosas 12.3 uaz 8.9 MWL MINIdumsanFuiluan B
Pwnanias LLaz"l,&iqumHmWﬁ‘l%ﬂazqumsma@ﬁ"]memwauﬁﬂ@ﬂlﬁmnmiaﬂ'u
(Competition) ngaiilvianey (Target user) NduEUeN (Product class) UAZRANBIINTS

IWUTITY (Cultural symbols)



89

GRVINCOHERPITRTR wuimwmwﬁﬁmimwhmemﬁuﬁﬂmamﬂsﬂwﬁ
(Benefits) annidududu 3 uandnanniiasasisiuuaziinomsgzie anudivanual
AN (Emotion) lanfis1uan 116 uaz 68 Fu aaluiasas 17.7 uaz 10.4 auaeU
mMansdurbianaudlusn s awnuisainios warldwumsnsdunilinadud
laglFn3utsdn (Competition) Ngu&EUA (Product class) WazfyANHOAYINI TAUTTIN
(Cultural symbols) Tulawon

NIV AURRIN AT NI AnA11 5N a9 9

lunmsshiasanamaiasludiui fIdvazasunaniseduniianaudizes
lawonFuidszinnds g wenaudszinnuasiiaassnldluniise hasaindsenn
fudfwuanfga 10 duduuInvasiiaoaing 3 dazian duldun daoanyioiu
fapanagme wazlasasgndgsdianuuandrinu laonanmyidoluudazdiull

a e
Muazidaaaida U

HAga1398 7%

lulusanfiavansisiu wm.ls:mw%uﬁﬁﬁﬁﬁhmﬂmwmada@ 10 AUALLIN
laun aumtwamiwnwaumauh Lelsure) SuFnAITUTOEUE (Motoring) 4
Uszinma3agusang (Clothing) SueuAgarun13aaaTs (Communications) AuaL/321a7
ﬂa&/W’JL@aﬂl,azqﬂnimﬁ’lum’m (Computers & Office/business equipments) U1
1/3211M871%77 (Foods) z?uﬂ”uﬁmn”umsmymw (Photographic products) 8%#11/3210%
i3avduuaanagas (Alcoholic beverages) AuatszinmiasaslsIwi (Electrical
products) wasAumMLsznnvaslraIue? (Personal products) 3’31117?05% 132 %u %dﬁnﬂ
NANITITLNLIN ﬂizmﬂ%uﬁﬁﬁﬁmimw‘hLmuWiwauﬁmmﬁq@ﬁd 6 AN bALA
SufuAgIiUInEUue (Motoring) wazAuszinnaasiuaesuazatnanidninu
(Computers & Office/business equipments) §1%UILANFUETTNNIMIEURUIATIEUA
ﬁauﬁqwﬂm 2 dnwme ldun Fudrssnmaiasfuuaanagas (Alcoholic beverages)
wasAumLszinnvaslraIuaa (Personal products) 6‘%&@3’1Lmumﬁﬁuﬁ'}ﬁwuluﬁuﬁmﬂ
Uszian leun mslfyainnw (Personality) vaft mynsdumisanaudlulawon

FuAng 10 dezinnlenuuandinwedlinedayneaia asuaasluansen 4.3 lag

2

Tud ezt AN FUA I8z B ANITINFIULRUIATIRUAA %



@13197 4.3 MINvAUUKIaERAI2alarmIRraszinnens 9 TuiagarsTosw

Brand positioning Leisure Motoring Clothing Comm. Computers Foods Photo Alcoholic Electrical Personal

Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad %
Features and attributes 2 7.1 4 18.2 2 125 10 71.4 3 27.3 4 36.4 5 55.6 - - 5 71.4 - -
Benefits - - - - - - - - 3 27.3 - - - - - - - - - -
Problem-solution - - - - - - - - 1 9.1 - - - - - - - - - -
Competition - - - - - - - - - - - - - - - - - - - -
Corporate credentials or identity - - - - - - - - - - - - 1 111 - - - - - -
Usage occasion, time, and application - - - - - - - - - - - - - - - - - - - -
Target user - - - - - - - - - - - - - - - - - - -
Aspiration - - 1 4.5 - - - - 1 9.1 - - 1 11.1 - - - - - -
Cause - - 4 18.2 - - - - - - - - - - - - - - - -
Emotion 2 71 1 45 1 6.3 1 71 1 9.1 2 18.2 - - 6 75.0 - - 1 16.7
Personality 23 821 10 455 13 81.3 1 71 2 18.2 4 36.4 1 11.1 2 25.0 1 14.3 5 83.3
Claiming number one - - - - - - - - - - - - 1 11.1 - - 1 14.3 - -
Price-quality 1 3.6 2 9.1 - - 2 14.3 - - 1 9.1 - - - - - - - -
Product class - - - - - - - - - - - - - - - - - - - -
Cultural symbols - - - - - - - - - - - - - - - - - - - -
Other positioning strategies - - - - - - - - - - - - - - - - - - - -
Total * 28 1000 22 1000 16 100.0 14 100.0 11 100.0 11 100.0 9 100.0 8 100.0 7 100.0 6 100.0

wungme: * 1 (81) = 254.00, p = .00

06
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a ¥ A o 1 1 .

AnALiNan1IWneawntianla (Leisure)

lausanuddszinniifisanidunibaniudlaslfyadnaiw (Personality)

dl =1 aq, a & U a o 1 a U s

WINNFADY 23 T farllusauas 82.1 lauin1I9@ U RUIATIRUA LA N B L LAY
qmauﬁ'@maaﬁuﬁw (Features and attributes) msmﬁmmjﬁﬂ (Emotion) LazINALLAL
AN (Price-quality) ag'LﬂmLﬁﬂﬁaﬂ AWM TR UAUIA T FUA AN =D LU WL
TulauanFuelszinnit a2a871909 0 BN FRAINNEMEAINGD A luemIazaIf
Y193nTaL 9 ﬁﬁmﬂaﬂmwmgﬂamuiﬁL‘%waqéﬁa:mmlﬂumsﬁmumﬁLmulamw

FUMN (QUNNINA 4.1)

WABAIND 4.1 l¥amazasNUISNEas 9

Ruaniiaafusnuua (Motoring)

ﬂaq‘nﬁmsmw‘hLmu',dmﬁuﬁﬂﬁwumnﬁq@iu?«uﬁﬂﬂs:mﬂﬁ An YAANNN
(Personality) $1waw 10 3 aaluiosas 45.5 509898088 ANHIAZULATA ARV DI T
(Features and attributes) UAZLWANIFIAY (Cause) Fsfisruamriniu de 4 5u Aadln
Jouaz 18.2 MyedunaNFRmlasauazg NN (Price-quality) A28 NIIW
(Aspiration) wazen3ualauIFN (Emotion) A waniias FIUNTINEUAUIATIRUA L1
snwaawlinululawonduiyssnnit sotsaslawaniudludnynzasnan
laun Tasansadnseusud Yamaha ﬁmwﬁmemﬁau@m@Umsﬁ%auaqﬂﬁﬂmw

vl TRUMNQIMUAzIUATE 1Tudu (QUrnnni 4.2)
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LABAIND 4.2 T 09nIa1wane Yamaha

anadszianiaIasuaanng (Clothing)
Tulasan FUANU I ANANUNNTINIGIUAIIA T ERA LAY 3 ANBMLTINIL Ao
¥ a . A o d = Aa [ '
m3lgyainnw (Personality) Safidwananniigads 13 u Aaiusanaz 81.3 du
ﬁﬂﬂmzLLa:qmauﬁamaaﬁuﬁﬂ (Features and attributes) LLﬂza’ﬁmﬁm’miﬁﬂ (Emotion)
wuthaeaantes wazlidsngniannsdunisandualuansozduas dra819ue9
a v o AN e & o . A o ° ' a o
lawandudianwued laun lawanidasn Hound & Friends NfABAGILAKIAT IR
lasmsldyadnawzasduaasdudngdewesd i uanludrvesdaias inadiagaay
sulannnguiihning asuaasluunwning 4.3
a L= L o . .
gwatnagINUNIIdD8137 (Communications)
mynddumbaniudinongalududdzinni e Snvususzquauda
2945 (Features and attributes) $1%3% 10 31 Aaidusasas 71.4 lasinnsng
dunbinaudlasTauaza MW (Price-quality) a13ualaNu3dn (Emotion) uaz
UANNNW (Personality) ag’ﬁmﬁﬂﬁaﬂ UM TINIAWAUIA N FUMN L a N sz D liwy
TulawanFuandseinnit dred19vedluvanFudIanyuUeaInad aun lanm
o €A A . A A v & K A a v A
Insdwridlatia Nokia Tuununnd 4.4 SauaasliiAuisgmantfvasdudn

A a ' dl R v £ 1 v v
uﬁmmuammﬂﬂumsmmaaams Eldﬁ’]&l']iﬂl‘ﬁ(g]%%d WILNR LL&ZL&%Lﬂ&IVL@]aﬂ@nEI



LHWAIND 4.3 Iy Ldar Hound & Friends

LABAIND 4.4 lsanInsdnvidana Nokia
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a a 6 6 o ¥
auﬁﬁﬂszmﬂﬂauwamamazqﬂnsma’mnmu (Computers & Office
/business equipments)
Imwmﬁuﬁﬁﬂizmwﬁ%wuﬂaﬂq“nﬁrmimw‘hmemﬁauﬁﬂmmL@iu%'mﬁm
i awlwauwaUszianan adnglsnanu @‘iﬁLL%m@mauﬁﬁﬁwumﬂﬁq@ fa MIlTan e
uazquaNUAT89GUAN (Features and attributes) uazqniulszlozil (Benefits) ludruandl
Wi A 3w Aaluiasas 27.3 audieyaRNAW (Personality) MswAilnymn
. . . Y . = °
(Problem-solution) A213U3190%1 (Aspiration) LLazmiaJrﬁmmg?iﬂ (Emotion) TINIWIN
Wag &unIdwRIa N ERA lunaneu dnlunulwlawuFuadssinni dras9
a ¥ > ] [ ] a 6 d' v > d'
Yl FUAIRNBHEAINGD Tonn InsmnalfIaas SVOA Nnansmeng1udn
& =2 end & ' a v A
nanmuluiazniouan mﬂﬂmqmauwwLﬂufgm@umaaaum TupmeNlusmInzan e
Green Read 1%@3’1Lmu',dmw%uﬁﬂﬁwuqmﬂsziﬂmmﬂuﬂ13nuaumUm"uaa;juﬁm (9

WNBATNN 4.5)

LHBAIND 4.5 lnemaaniitanas SVOA uazlaminsza1e Green Read

awA119LAna1%n3 (Foods)
o ] a v dl dl a v dq/ A v
mynddumibianiudinunnigalududdzinni fa nsldinwuzuss
AMENUAUDIFUN (Features and attributes) UazAANAMN (Personality) Tl wan
i fa 4 3u Aaiduiesas 36.4 druanIuniANUIAN (Emotion) UAZIIAUAZA AN
(Price-quality) te9tdanstes wazldwumsnedunikanaudmansucdnlulason
Fumdsznnit 10819209 BN FUAIANBULAING tawA INBINURLHRE UKD



95

o v wa a v v K a & PN '
Gﬁdlaﬁ@! UWRUUAVDI ﬁ%ﬂ'ﬂ%ﬂ'}ﬂ%uﬂ\‘iﬂﬁﬂ mpadLbalan 1%’1] mz‘vﬂm BN TWULTILA

Y A

Pocky lfuaannwaalaiinvasangwdslunmanaduniianaud douaadlu

ql o

LHWATNN 4.6

{ 1 ® o 1
LLN%ﬂ'\Wﬁ 4.6 Tmﬁm’]ﬂmuwuaumum uaz‘[mum'nmuﬁa LLN9 Pocky

r——

WSS A | ujﬂl,]ﬂ"l

AWALNYINUNIIA8AN (Photographic products)
lasanfuddszinanildnmandunibaniudlasansucuazguauifves
FuA" (Features and attributes) tunan lasds1uin 5 3u datdusasas 55.6 wananii
SINUMT T TaLFEIIaLaNaNwalaIRnT (Corporate credentials or identity) @314l
1919041 (Aspiration) qﬂﬁﬂn’lw (Personality) waznssanLdunnite (Claiming
number one) #78 LAz duitwintasAay FIunTNIFILRUIATIRUAN Luans o lal
wululawanduddseinnii dresrsedlavanFuianvueadnad el luyanaes
1 A:{' d' v & =S wa ~ a v
tu3d Olympus (QUHUNNA 4.7) uaadlwiAuisguauifudusimunmuuaiud
DENTALI
. .
anaiszinniaIasAnuaanaaaa (Alcoholic beverages)
o , A o A a v Aa ~a [y oA
mMyndunisanaudnnululasanFuadszinnfiiives 2 anwacyinug de
& P . A Ao A 2 2 a & w A
2130BiANIFN (Emotion) Beiliwmuinnigais 6 Tu faduiasas 75.0 va9a9u1A8
YARNAW (Personality) 31w 2 3w Aaidusasas 25.0 muﬂaqﬂfﬂﬁmm%mumﬂ

a Y d‘ 1 1 1 s 1 a ¥ dy U 1 a dq,
sunansuzanlddnngudegnile dradsvaslavandumansmzi loun luwadsn
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. d . i A DA 4 oA va o
100 Plpers 1’1%’1Lﬁuaﬂ’ﬂMgﬁﬂﬁ‘%ﬂﬁ%’]%LLﬂmJ@‘iﬂ']Wiz%'J'NLW@%‘]NLﬂ@lﬁ]']ﬂﬂ']il“ﬁﬁ%ﬂ']

AIUFAS UNBANA 4.8

LWHWATNT 4.7 Tmﬂm'mé’faati'mgﬂ Olympus

wRAINN 4.8 Tarwarr3an 100 Pipers
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Ruanszinnia3asls i (Electrical products)

Tasonduddsnnidulnginsneduniensumlosdnsuzuae
AmuaulifvaiFue (Features and attributes) \lundn lasiid1uiu 5 o Aefludeuns
71.4 uagliminsdunislaslduadnnw (Personality) wazmssnsenauinis
(Claiming number one) tRg9LEntay Faunsnadiunisamdualuansmednlinule
Tasanduddsznnit aratnsveslasansudansmeains laun lasaneiasdo
Sony fiugasisanususalumaiviuiinwasldidusmanann danaasluunning
4.9

WRAINN 4.9 TaiarLaIa9Ld89 Sony

ananlszinnuasld@iwa (Personal products)
° ' A o A A o Aa a o & oA
MIINFILAUIA T FUA NN T BN T LT ANBIIN DS 2 anwmsLying Aa
ﬁmﬂ%qﬂﬁﬂmw (Personality) 1nnfiga $1waw 5 Tu Aaiduiaoas 83.3 NGB TN
mwjﬁﬂ (Emotion) tiatanstas wazldnunsnsdunssanauaansacdululusan
AUAUTLLANT A10819U0I U BN FUAIANHIALAINAT bOLA la I wIwn Ellesse 1
sl,%qﬂﬁﬂmwwi NIEAUNITZLR LLﬂ‘;YT%&&TEJ“IlaG@Lﬂ@dﬁuﬁ’]luﬂ’]‘i’naGOI’ILL%%G@I‘S’]a%ﬁ’] v

@1 (QUHHNIWN 4.10)
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LHBATNN 4.10 TSJJEM'I%’I'ﬁﬂ’I Ellesse

Aaga1snzg
ludwaslawaniiasasgme wulmnnfud il wnlasugiga 10 duedy
wsn laun FuArtszinmiaiadudynie (Clothing) AuALALIALINLUG (Motoring) &7
Uszinnve9 772167 (Personal products) Fud1szinniAsavdnuaanagas (Alcoholic
beverages) Auftszinmaiadlr Wi (Electrical products) #uA1L/3stANIIUA LA
A . . Aa o A 6 6o @
13117 (Retail stores and services) Emmﬂi‘:mYlﬂa&lWiJL@)B?LLazgilﬂ‘immuﬂmu

(Computers & Office/business equipments) FuAnnLINUMIFOETT (Communications)

a (2

@ummmnummuam (Skin-care preparations) LLag s’v’umtwaﬁ"z/amwz/ (Toiletries) 3734

NIFW 293 °]5% ‘Ii\‘i’ﬂ’mNaﬂ’]S’)ﬁ]ElWU’J’] ﬂiwLﬂ“ﬂﬁ%ﬂ’]ﬂ&lﬂ’]i’l’]d(ﬂ’]LL%%G@IS’]&%ﬂ’]&I’mY}a@

d

37 snwouz ldun Fuanfganusosus (Motormg) FRU T AN U TIN5 NI
mwaumuawqmwm 3 anwme leun Fueuiganunissaas (Communications) &9
@‘hLmu',dmﬁauﬁﬂﬁwuluﬁuﬁmﬂﬂizmw laun mﬂ%&'ﬂwmwazqmamﬁ'ﬁmaaﬁuﬁﬁ
(Features and attributes) “/“T'of: mi’na@hLmu',dm’]ﬁuﬁ’llﬂmﬂ*ﬁmauﬁ’lfﬁ 10 Usztnnl

%

! @ | A e o w a P ' a oA
AIMULLANAINNWD LNV WYRIATYNINRE GLLE?(G]\‘IFLu@l’]‘J’]\‘m 4.4 I@UluLL@]azﬂizLﬂﬂﬁuﬂ’]ﬂJ

e
TR DUANITINENLAUIAINRUAAIT



@1571911 4.4 MIIWAERIATIRRA 2B lrmIdnalszianens 9 Tulkaaa iz

Brand positioning Clothing Motoring Personal Alcoholic Electrical Retail Computers Skin-care Toiletries Comm.

Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad %
Features and attributes 1 14 24 43.6 6 14.6 2 6.5 18 75.0 10 43.5 9 52.9 5 41.7 2 22.2 5 62.5
Benefits 3 4.1 6 10.9 - - - - 2 8.3 3 13.0 3 17.6 5 1.7 3 33.3 1 12.5
Problem-solution - - - - - - - - 1 4.2 1 4.3 - - - - - - - -
Competition - - - - - - - - - - - - - - - - - - - -
Corporate credentials or identity - - 2 3.6 2 4.9 3 9.7 1 4.2 - - - - - - - - - -
Usage occasion, time, and application - - - - - - - - - - - - - - - - 1 11.1 - -
Target user - - - - - - - - - - - - - - - - - - - -
Aspiration - - 1 1.8 - - - - - - - - - - - - - - - -
Cause - - - - - - 1 3.2 - - - - 1 5.9 - - - - - -
Emotion 9 12.3 9 16.4 2 4.9 6 19.4 - - 2 8.7 2 11.8 1 8.3 3 33.3 2 25.0
Personality 60 822 12 218 3 756 19 61.3 1 4.2 7 30.4 1 5.9 1 8.3 - - - -
Claiming number one - - - - - - - - - - - - 1 59 - - - - - -
Price-quality - - 1 1.8 - - - - 1 4.2 - - - - - - - - - -
Product class - - - - - - - - - - - - - - - - - - - -
Cultural symbols - - - - - - - - - - - - - - - - - - - -
Other positioning strategies - - - - - - - - - - - - - - - - - - - -
Total * 73 100.0 55 100.0 41 1000 31 1000 24 100.0 23 100.0 17 100.0 12 100.0 9 100.0 8 100.0

wagme: * % (90) = 260.11, p = .00

66
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Ruadszinnia3asuadenie (Clothing)

Tmumﬁuﬁﬁﬂizmwf‘:ﬁﬂmww‘hmemﬁuﬁﬂ@ﬂfmﬁnmw (Personality)
mﬂﬁq@ﬁd 60 7w Anluiasas 82.2 s INANUIEN (Emotion) d1uan 9 o
Aadusonar 12.3 lapdnmduniianiudilavgaudszlomd (Benefits) uazanum

1A

uazAuANLAYaIFUAN (Features and attributes) agiiegiiniae §un19dIUAIIAT
dy [

fualuansourdulinululasandudidsznnit aradreveslasanduiansme
a9na laun luwonizasn Topman nuaaafisyadnmungdameiuaziualy Gauaas

TULHBATNA 4.11

P g o
LHWBATNN 4.11 ‘[m'ﬂ'm”llaaﬂ'] Topman

RuALAEIAUTALWEA (Motoring)

ﬂaq‘nﬁmsmw‘hLmu',amﬁuﬁﬂﬁwumﬂﬁq@iuﬁuﬁﬂﬂizmﬂﬁ AD ANWIUSUAY
AMLENUAUDIFUN (Features and attributes) Fefswanuils 24 Su aalufonas 43.6
09840778 YARNAW (Personality) $1waw 12 Fu Aarduiosay 21.8 MIIIAURUIAT)
fudlasansualannuidn (Emotion) Arutlazlumil (Benefits) TolFusnSalananuaiosdns
(Corporate credentials or identity) A7131U313017 (Aspiration) il&lﬁdi’m’ll,l,a‘;qmn’]w
(Price-quality) Sitpaianiias srunsnsdunisansudluanwasawlinylulason
Fumlssnanit srasmaslasansudsnsasasna laud lasonsssooud
Goodyear ﬁl,ﬁuﬁaqmauﬁ'@‘lumﬁﬂﬁﬁ LNNZOU LAZNUNIUUBIRUAT AILFAIIN
WHATWT 4.12
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WHBAINT 4.12 lusmg19508ue Goodyear

ananlszinnoasld@iwaa (Personal products)
luimmmwﬁuﬁwﬂizmﬂﬁﬁﬂﬁ’m@'i’nmmmﬁuﬁﬂ@Ulifqﬂaﬂmw (Personality)
A =< A a & v A o an Y

unhgads 31 Tu Aaduiasas 75.6 109890000 ANMIAZLAAMFULAVBIFA
(Features and attributes) 37142% 6 T1 Aatdusasas 14.6 laswumnsdunialas
A A A o & & . . . & 2R
TOLREIAIBLANANEIWAIANT (Corporate credentials or identity) LACAIINUAINIAN
(Emotion) thatRsaianitas uazlinunisnadiunisanauwanluansmedng drat19aa9

A v o AN e ! . P PN o '
T guaianmeth laun Tasmlinen Levi's MAUNBATNA 4.13 NG ILAUIAT
ﬁuﬁﬂ@m’lﬁqﬂﬁﬂmwmaaQLLa@aﬁuﬁwﬁ@LmLazﬁuaﬁﬂ KDY

U . _
anaszinniaIashnuaanaaaa (Alcoholic beverages)
mm’m@hLmulamw%uﬁwﬁwumﬂﬁq@luauﬁwﬂszmﬂﬁ fa UARNAN
. s ° A a ¥ v .
(Personality) Tl 1wan 19 Tu Aarduiosas 61.3 mmmumimﬁmmfﬁﬂ (Emotion)
° 2 a & v ' ° ' A a A o & &
F1WI% 6 Tu AaLluTaUaz 19.4 FIUNITINGILANI LaUTaLRLIRIBLaNINBIAIANT
(Corporate credentials or identity) ﬁﬂﬂm:LLazﬂmauﬂamadauﬁﬁ (Features and
attributes) LLa:mqmoﬁoﬂu (Cause) Hiwinlaunin wazlinunisnedunisan
auanluaneos dnlulu s FuaUszinni 1019209 W FUAIAN HUTAINGT)
v 1 = [ 4 . A v & K a a 1 € 3 A =

lawn lwwandss San Miguel °nLLa@ﬂ%mumqﬂaﬂmwmawmaa;dmmmﬂu

ﬂéj:llﬁj’]%&l’] HUBIRUAT AILFAIIBUNBAINN 4.14
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UHBAINN 4.13 TSJJEM'I 2A%A1 Levi's

UHBAINA 4.14 lusaw s San Miguel
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fuanszinnia3aslslnfin (Electrical products)

IGJJHmﬁuﬁwﬂizmwf:ﬁmima@‘hLmumﬁﬁuﬁﬂ@Ulﬁé’ﬂwmzuazqmauﬂamao
&uAN (Features and attributes) mﬂﬁq@ﬁa 18 & Aaduowaz 75.0 wazdin13g
dunbianiudlasguiszlod (Benefits) mauilaywn (Problem-solution) SolFneve
lananwoiaInng (Corporate credentials or identity) qﬂaﬂm‘w (Personality) 3101l
AMNW (Price-quality) Ludnwawaniiae Faunsadudsanaud luan sl
wululawandudusznnil dregrsveslasandumansazasnan laun Tawon
Insiet LG ﬁﬁ%auagﬂmoé’umuﬁw LLazmwmmsnlumiL%amaﬁa;&amaﬁuﬁﬂ
FIuaasluuNuNT 4.15

LHWBAINTD 4.15 Lo Insn @ LG

AwA1UszLANIINALAaZUINNT (Retail stores and services)

ﬂaqumi'm@hLmu',amwﬁuﬁ’]ﬁﬁwlﬂuauﬁms:mwﬁy laun anumzuaz
AMENLIGAVBIFWAN (Features and attributes) WazUARNAW (Personality) R
Indidesin Ao 10 uaz 7 3w aatluiooas 43.5 uaz 30.4 MUEIRL FIHNITIEILRALS
anaudlasgmszlomd (Benefits) a13uniau&n (Emotion) uazn1sunilym
(Problem-solution) & ldanntin wazldwumsnsdumibsandudansasaululason
fudszinnil dregsaslawonduiansmeaina laun lawanmiuwnm o3
g1 wazaL M AWUTIENMAFIRALAENTLS NI g Balusnsosdunasdud
w1 Flunsnadunsisasauan udu dansaaluinuwnni 4.16
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P a a A ¢
LLANWATINN 4.16 TSJJEM’IS’I’J%YITI Uy 3daIN LLazaﬂ'l

fuarlszinaaniiaae suazginsaldininu (Computers & Office

/business equipments)

IGJJHmﬁuﬁﬁﬂs:mwfﬁ"ﬁmimw‘hmemﬁuﬁﬂ@Uﬁﬂwmmazqmauﬁamad
UM (Features and attributes) Junan G988 um 9 3w daluiosas 52.9 wananii
Fawumsldamszlond (Benefits) a1suniaadn (Emotion) L1gnnidsaa (Cause)
lgﬂﬁfm’lw (Personality) LLa‘;ﬂ’rSéT’mﬂ’J’laJLﬂuﬁ%ﬁd (Claiming number one) §28 &I4N17
Medruntisasrduludnvardwlinululasansuddsannit dragnsveslason
fFumansuzaina loun lasannaufiees Acer ﬁmLauaqmamﬁaﬁmi:umﬁmﬁ
wilanasy Mudsanusaninlumsldnuaesiud dousasluinuning 4.17

?mﬁ"n?;mﬁ'nms@ua W7 (Skin-care preparations)

ﬂaq‘nﬁmsmw‘hLmumiwauﬁﬂﬁwumﬂﬁq@iﬂmwmﬁuﬁms:mwﬁ laun
anuuzuazuauAra9FUM (Features and attributes) uazqmuiszluzil (Benefits) Gaf
Swrintn da 5 31 Aallusosas 41.7 mﬂfmimﬁmmﬁﬁﬂ (Emotion) LAy
UARNAW (Personality) dlliNsa1antias ﬁmﬂaqwﬁmimw‘hmemﬁuﬁﬂué'ﬂwm:ﬁu
lisngudatnile detswasluwonfudansmuil ldund lawanesuigsiomae
NIRTH é'f%aLLa@alﬁLﬁuﬁqmuﬂs:nauﬁwﬁmﬁwawagluauﬁw L% ABRALIULRIATY
@199 lummzﬁimumwcﬁwﬂwgqﬁa Nivea For Men 14dunisamfuslasls

Qmﬂsﬂwﬁﬁmmsﬂw;a LLazﬁuﬁﬁﬂﬁmzﬁhﬂa AILRAILULNWNINN 4.18
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LHBAIND 4.17 laaniaaunNILaas Acer

=] a o a a o a .
LHWNINN 4.18 TmEKw’lﬂ‘SNU’l‘g‘ON'JﬁNaN‘)aﬁ% Ltaz‘[mﬂ'm’lﬂi&lﬂ’l?dﬂ’a Nivea For

Men
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fuaLiNaguanal (Toiletries)
a U d“ﬁlL 1 L% 6 o 1 a (% cl' s

T Fuatszinni uum‘ﬂ"ﬁnaﬂqmmmwmmemwauﬂ’mmwu
LEWLAEINURWAUIELAND Y 88N 3R @‘hmemﬁmﬁ’lﬁwumnﬁq@ leun
amulszlomil (Benefits) uaza1sunianudn (Emotion) ludmauivindu e 3 3u fa
\Dufasar 33.3 Muanumzuazgmanauaidudn (Features and attributes) 327149
lama 1Ian WazanNBMANIITIN% (Usage occasion, time, and application) 831471
WAnttae waz liwunTIdIuRsIa T ERe luaneue dululawonFuailszsinns daat9
P9l BN FUAINNBHAINED LA Imwmﬂ%wﬂ’lgaaminmwmaLWﬂ MasirCuline
cl' ¥ K o £ n‘ s
‘nLuumqmﬂiﬂﬂmﬂumimg‘aamiﬂmwmaogmzl ‘l,ummz‘nimwmﬂqq g19auINY Ansell
sl,%mmqmﬁ;Ju’%lnﬂ"L@T%'mnﬂm{lﬁuﬁﬂumsma@‘hLmumswﬁuﬁw‘ﬁmmsmﬁmmj’ﬁﬂ

AIUFAS IUUNBANA 4.1 9

LHBAINN 4.19 Tw&mm‘%'aaﬁvgmmsnwmmamﬂ MasirCuline LLRZTNE&L’]Q\‘]EI'N

aw1a g Ansell

LifeStyvles |

ROl

Ruaniigafiun1sdas1s (Communications)

luIGJJ‘]:I'M’Iauﬁ"IﬂitLﬂV]T{ WUT‘I’]‘E’J’N@’]LL‘I&%G@]S’]%%@?’]Lﬁﬂ\‘l 3 5ﬂ‘]ﬂm$L‘l’i’l‘1fu ﬁﬂ
ﬂﬁil‘ﬁ’ﬁﬂmm:LLa:Qmauﬂamadﬁuﬁﬂ (Features and attributes) %Gfﬁi’maumﬂﬁq@] fa 5
u daluiosas 62.5 mumsmﬁmmj’?m (Emotion) LLazqmﬂsﬂmﬁ (Benefits) WU
Lﬁﬂx‘]lﬁﬂﬁ@&l uanmnf‘t ﬁavl,ajwumimw‘hLm'u',amﬁuﬁ’lﬁﬂwmzﬁuluimwmﬂauﬁw

Ut LANHeY @208719209 N BN FUAISN B AINE1? toun lasu Insdnyidaia
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dl ﬁ ¥ K o il o o @ Aa &
Samsung FL‘HLLN%J']'TW'Y] 4.20 615\1Luumaﬂwmmazmwmmimlaa@wauwaaﬁlmﬂ: vl

(2

At

=~

WHBAINT 4.20 lusmInsdniaaia Samsung

Aaga1spnds

1umwuaﬂmwmﬂﬁ@mmiﬁmﬁofu wmhzmw%uﬁﬁﬁﬁﬁ‘hmﬂmwmﬁgaq@ 10
BUALLIN Lol §uﬂ”ur‘7'mn°'1/m§gmaﬁa (Skin-care preparations) #uAALT=LANLAS L6l
Mg (Clothing) AueLssLnnin3avaay (Cosmetics) Fueussinniusuasysns
(Retail stores and services) A4A11/3z1ANVa9 77467 (Personal products) AuA1L3=1AN
FOIUHBNINIT (Financial institutions) §uﬂy’uﬁmﬂvﬂm‘5§'8m§ (Communications)
susilsznmaiasls Wi (Electrical products) #uAA1/32tna1m17 (Foods) Wasue
\AgaiuInEue (Motoring) S2MMI&W 657 T $991NHaMTIsenU Ussnndudiinis
m\w‘hmemﬁuﬁmmﬁq@ﬁa 9 AN WA FUAILITHANTIBAIMAZUSATT (Retail
stores and services) wazFusssznmaiosls Wi (Electrical products) &wi3ztan
ﬁuﬁﬁﬁﬁmimw‘hLmulomﬂauﬁﬁﬁaﬂﬁqmﬂm 4 snwose ldun Fudrssnnadausy

. ﬁ o 1 a ¥ dl a ¥ v 1 ¥
n& (Clothing) GIi\‘]@]']LL%%G@I?’]E‘TH@’]WWUI%@%@NYJF]ﬂizLﬂ‘ﬂ vL@]LLﬂ mﬂﬁjaﬂwmmaz

v @
e A

qmauﬁ'@maaﬁuﬁw (Features and attributes) LL&zﬂﬁl‘ﬁ@’]i&lﬂfﬂ’ﬂ&liﬁﬂ (Emotion) N3t

My unia A luluwanduding 10 dszinniianuuandanuwagaiinaan

%

NNENE @GLLE‘T@]GI%@]’]TN“?] 4.5 I@]Ui%LL@iﬂZﬂi&Lﬂﬂ%%ﬁ’]ﬁi’]Uausﬂﬂﬂ’ﬁ'ﬂ\‘i@hu%ﬁ\‘]@]iﬁ

a v ~
FUAINIW



P o 1 ¥ ¥ 1 a ¥ a
M1319N 4.5 m‘s*no(mmem'laumwaafmumﬁ%mﬂ‘szmﬂma 9 1%%@]8&’]5&1&@0

Skin-care Clothing Cosmetics Retail Personal Financial Comm. Electrical Foods Motoring
Brand positioning

Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad %
Features and attributes 57 345 5 36 26 333 28 4341 2 34 M 324 13 433 17 58.6 15 51.7 12 414
Benefits 78 473 - - 21 26.9 1 1.5 - - 4 11.8 2 6.7 1 34 7 241 2 6.9
Problem-solution 9 55 - - - - 12 18.5 - - - - - - - - 1 34 - -
Competition - - - - - - - - - - - - - - - - - - - -
Corporate credentials or identity - - - - - - 7 10.8 1 1.7 3 8.8 - - 2 6.9 - - 1 3.4
Usage occasion, time, and application 5 3.0 - - 1 1.3 - - - - - - - - 1 3.4 1 3.4 - -
Target user - - - - - - - - - - - - 1 3.3 - - - - - -
Aspiration 3 1.8 1 0.7 - - 1 1.5 1 1.7 - - - - 1 3.4 - - 2 6.9
Cause - - - - 1 1.3 2 3.1 - - - - 1 3.3 1 34 - - 3 10.3
Emotion 4 2.4 4 29 2 26 12 185 15 259 15 441 5 16.7 3 10.3 5 17.2 3 10.3
Personality 6 36 130 929 27 34.6 1 1.5 39 67.2 1 2.9 3 10.0 2 6.9 - - 6 20.7
Claiming number one 3 1.8 - - - - 1 1.5 - - - - - - 1 34 - - - -
Price-quality - - - - - - - - - - - - 5 16.7 - - - - - -
Product class - - - - - - - - - - - - - - - - - - - -
Cultural symbols - - - - - - - - - - - - - - - - - - - -
Other positioning strategies - - - - - - - - - - - - - - - - - - - -
Total * 165 100.0 140 1000 78 1000 65 1000 58 100.0 34 1000 30 1000 29 100.0 29 100.0 29 100.0

wane: * Y (99) = 844.89, p = .00

801
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?mﬁ‘n?imﬁ'nms@ua W7 (Skin-care preparations)

ﬂaq‘nﬁmimw‘hmemﬁuﬁﬂﬁwuuﬂﬂﬁqmiuimwmﬁauﬁﬁﬂszLﬂwf: laun ms
Ifamuiazlomd (Benefits) uazanwmuazqmanliduadfudn (Features and attributes) 4
fis1uan 78 uaz 57 3w Aaillutesss 47.3 uas 34.5 MUEIGU MIIIEURIIAT TG
I@UmiLLfTﬂtym (Problem-solution) qﬂaﬂm‘w (Personality) Tama 1Ia0 WAZANBIUSNT
e au (Usage occasion, time, and application) mimﬁmwjﬁﬂ (Emotion) @21y
1919041 (Aspiration) i’;&lﬁdﬂ’]ié”’]dﬂ’;’]&ll,ﬂuﬁ%ﬁd (Claiming number one) I wwias
funagnimanedumisaniudludnsazaulivnnguedssisla dedveslason
Fudanwoiedt laun laiwanaTutingsia Rojukiss THUHWANWT 4.21 97196 1URIIAT

?mﬁﬂ@mﬁu@mﬂiﬂmmﬂumiﬁwgq Al 1Hudu

LHWATNN 4.21 Tmumm%uﬁ’qu W7 Rojukiss

Ruadszinnia3asuadsnie (Clothing)
Imumﬁuﬁﬁﬂizmwﬁﬁﬂmww‘hLmﬁ,wm?mﬁﬂ@fﬂfqﬂaﬂmw (Personality)
mnﬁqwﬂm‘hmuﬁa 130 3w Aadludowas 92.9 ussiinnynsduntsaaudlag
ﬁﬂﬂmzLLa:qmauﬁamaaﬁuﬁﬂ (Features and attributes) a’limﬁm’miﬁﬂ (Emotion) LLag
A130UI1I0UN (Aspiration) agjﬁmﬁﬂﬁaﬂ gaunsnaunisanaudluanwaranwla
wululawoandudusznnil dredrwaslavandudsnsazainsn laun Tewon
A3zt Longchamp ﬁﬁmﬂﬁﬂmwﬁuaﬁy wazlirivasguansudunlslunmimue

FUAUIATIEUAT AILFNI LBLHUNINA 4.22
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WRWAINN 4.22 lusminszii Longchamp

a%ﬁ"lﬂ‘szmmﬂéadﬁﬁmd (Cosmetics)

mynesunbianaudmsulnaildlulasanguddszsani ldun UARNAW
(Personality) SnuuzuazAmaulA1898UA (Features and attributes) uazqmuszlozi
(Benefits) F9iisuanlnaidssin Ao 27 26 uaz 21 5w Aailluiasss 34.6 33.3 uas 26.9
ANRIAL d’mmm’mﬁﬂLLﬂmmﬁﬁuﬁﬂ@ymsmimwj?ﬁﬂ (Emotion) 1am& 13871 uaz
ANBULANTITINB (Usage occasion, time, and application) LLa:m@mNé'aﬂw (Cause) 314
annmin uazliwunisnsduntsamaussnsussululasmdudssnni daed
yaslawaniudmansmeaingn laud Tusanivey Emporio Armani fiaue
uqﬂaﬂmwﬁLauﬁmaa;jl,l,am%uﬁ’] Tuvmsiilusoniaiasdans BSC Lﬁuﬁaqmawf 1
inaluladsurusdofildlumindodud sangasluununind 4.23

AnA1sstAn3 nAILazU3NT (Retail stores and services)

ﬂaq‘nﬁmsmw‘hLmu',amﬁuﬁﬂﬁwumﬂﬁq@iuﬁuﬁﬂﬂszmwﬁ Ao ANHILAZ
AMENUAUDIFUSN (Features and attributes) 91124 28 Fu AeduTosas 43.1 995900
fa mMauritlym (Problem-solution) Uaza FUTAAUZEN (Emotion) Fofsrmwawinnn fa
12 3w aalusooas 18.5 sawmyedumislasdelfuswiotonanuwalassns (Corporate
credentials or identity) m@]‘moé’aﬂu (Cause) qmﬂ‘sﬂwﬁ (Benefits) AU TITAW
(Aspiration) qﬂﬁﬂn’lw (Personality) LLa:ﬂ’]Sép’Nﬂ’J’]&ILﬂuﬁﬂﬁd (Claiming number one) 3
WReadnies uazlinunsnsduntsanauiludnsadululusaniuddsnani

f1a819 QGI%HM’]a%ﬁ’]é’ﬂHM$@T\1ﬂ§’]’) laun I"JJHM’]ISGW HNUNANWIZTINAT TN



FLRUIAIIFUA LA ﬂmiﬁnLauaqmauﬁ'@ﬁwunwsﬁquﬁu%nwsﬁﬁuﬂi:gﬂLLa:ﬁaﬁ

%ﬂ’]ﬂ%aﬂﬂLLazﬂiaﬁJﬂQ&lnﬂIiﬂ ((Z]LLN%ﬂ’]Wﬁ 4.24)

WHBAINT 4.23 lusa1i1vian Emporio Armani waglaisaniaIasdnans BSC

LHBATNN 4.24 TNEM'II“SOWEI'ITJ’IEIW‘Sz‘S'INLﬁ']
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anea1dszinnvaslddIna (Personal products)

Tulawanaudlszinni Imasdunisanaudilasldyuadnnw (Personality)
mﬂﬁq@ Hwswands 39 5u Aarluiasas 67.2 sa9893n@0 13walau3FEN (Emotion)
$1uam 15 3w aadlufasss 25.9 Taswunsneduntsanauilagansmsuas
AENLUAYIFUA (Features and attributes) TolFuvSalanansoiasfns (Corporate
credentials or identity) LLazAUUI1I0UN (Aspiration) TINELaN DY §IUN1319
funsaaui lusnwasawlinulwlawonduiUsnanit setsaslawaniue
ANBULAINATT LALA IWBULIUAT Guess ‘?iLLamolﬁLﬁuﬁaqﬂﬁﬂmwﬁ@ﬁuaﬁ'ﬂLLazﬁ

| & @ a o A =® . [ P
Lﬁuﬁmaﬂfﬂuﬁ@ﬂﬁ%ﬂq Lwamg@mmaﬂﬁ]mnﬂ@uL{h‘mmm @ﬂLLﬁ@Gl%LLN%ﬂWWW 4.25

LABAINT 4.25 T o uInaT Guess

AwA1lszlana@a1Uwn19n1389% (Financial institutions)
6 o ' a v Aa a % dq’ [ ] 4 R
ﬂaqmmsfmmmemwaumﬂumwlﬂuaumﬂszmwu loun ansuBlaNNIEN
i o N a o . g Ao

(Emotion) ULRZANWUUAZAURUUATDITUAT (Features and attributes) TINITUWIH
Inat@sanu fa 15 waz 11 Tu Aatiluiooas 44.1 LA 32.4 IUAIOU FIBNIIIIAILRALS
anauinlavgmszlond (Benefits) TaifuanIatanansniadns (Corporate credentials
or identity) LazUARNAW (Personality) Jdwawldunin wanand g9ldwunisne
FLRUIA T FUAI AN DU N BN FUAILUTZANRGIY A0819U09 LU TN
ANBHEAINED lonn lueniasaIaa MasterCard S‘Ealﬁmmﬁﬂauejmm:mmqmﬁ
1auannm sl FFRa U T U T A UAG LA UIATIFUAT AILRAI LBLNUATNT 4.26
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LHBATIND 4.26 laa11InILAIA6 MasterCard

a L= L o . .

dwatnagINUNIIdDd8137 (Communications)

lasanfuddsziand inmsdunbanaudlasldinsusuazguauitues
&ueN (Features and attributes) anfiga 1udwin 13 Tu Aailluiasaz 43.3 v0989aN
fa 913uniAWIEN (Emotion) UAZIIAUAZATANN (Price-quality) Tudrwiudiiiniu fa
5 1 Aauiasaz 16.7 uanani falnmeduniiandudlasyainamw
(Personality) qmﬂiﬂwﬁ (Benefits) ngailnane (Target user) LLa:m@;moéﬁﬂu
(Cause) usrwimanitas dumsnsduniiandualuansuzdulinululawoan
Fuddsznnit areg12a9 W BN FUAIANBULAINE A lusalnTanyideie

d' ﬁ ) 1 a v v wa v a ™ dl

Samsung luwnun i 4.27 Sensdunsaniudlasldguauifduszyfudan
NUFNE LAZANNRINTA NS ITNuNasLATH tTudn

analszinnia3asls v (Electrical products)
lysanFuadsznni ﬁmsa’m@hLmﬂmswauﬁﬂﬂﬂl%é’ﬂmmma:qmawﬁ'amaa%uﬁw
(Features and attributes) annfiga tudwan 17 Fu Aaiduiauas 58.6 uananik dewy

o , a v & LR . A A A [ & &
myndduribianiudlasarsunianuidn (Emotion) TaifuanIatananuaiesdns
(Corporate credentials or identity) qﬂﬁﬂmw (Personality) Qmﬂiﬂmﬂ (Benefits) loma
LA LRSANB LT ITNY (Usage occasion, time, and application) A113U313010

N o > { A ..

(Aspiration) L#@N&IAN (Cause) wazn13a19n ML dunni (Claiming number one)

Taantay aauniTnddunianaua luansme dwlanululawmnauedssinni
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o ' a v o [ ' o o o = o an
208719709 W BN FUARNBUAINED LanA Imwmwma‘vgwn Sharp molmqmauw
@T'mi:uumiajuﬁﬁ'aﬁamﬁmu@@hLLmLJm’]?mﬁﬁ AILFAI IULNBNINN 4.28

=~

UHBAINN 4.27 s Insdniaaia Samsung

WKWAINT 4.28 Tumaa11siaizn Sharp
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awA119LAna1%13 (Foods)

ﬂaq‘nﬁmsmw‘hLmumiﬁuﬁﬂﬁwuuwnﬁqﬂuﬁuﬁwﬂszmwﬁ Ao ANWUsLAZ
AMENLIAYBIFUAN (Features and attributes) Fafiswan 15 3w dallufosas 51.7 §au
mynaduribianiudlasguuszlozil (Benefits) asunianuidn (Emotion) N3
LLﬁ”ﬁruum (Problem-solution) UM 1IAN WATANHUSANT LTI (Usage occasion,
time, and application) F81wawlaiunnsin wananit S9liwuNTINIFLRIIATIEU
snwaaululuwansuddssinni dasveslawonduiansasaina laun
lasannsdyannsgyd ‘ﬁ'ﬁwLauaqmauﬁ'@maaauﬁﬂuﬁmmmaiatJ I wazladiduly
Dudn dougasluumnnind 4.29

BHWAINN 4.29 Tmﬁmwaﬂ‘gammssqﬂﬁ

RuALAEIAUTALWEA (Motoring)

Tulasondudlszinni flmi’nmﬁﬁme@m'ﬁ?uﬁ’ﬂﬂUlfﬁ'ﬂumzl,l,azqmauﬂa
YIFUAN (Features and attributes) mﬂﬁq@ Huswan 12 5w Aadlusesss 41.4
J098931A8 qﬂaﬂmw (Personality) 311434 6 Fu aaduionas 20.7 §HWMIINEURAUS
@li’]ﬁ%ﬁﬂ@ﬂmqwmﬁdﬂw (Cause) mi&lniﬂ’a’miﬁﬂ (Emotion) leli‘ﬂmjﬁ (Benefits)
130U I1I0UN (Aspiration) LLQ:%E]L?(EJG%%Laﬂavﬂmﬁadﬁﬂ‘i (Corporate credentials or
identity) WULIN9LNESLANTaY LLazvl,aJ'iJﬁﬂgm‘smw‘hmemﬁauﬁﬁﬁﬂwmzﬁu6] Tu

Immmﬁuﬁwﬂs:mwﬁ 61";azhwaﬂmum%uﬁwé’nmm:é’aﬂdn laun I"lli:}ﬂﬂ‘iﬂ{l%@?
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A o ] =) U v v v :’ L {
BMW sﬁmnml,mmmwaumhﬂLuuﬂmauﬁamumﬂiﬂaﬁimdmwm%ummm"ﬂu
NMINAATUANTURAN AILFAIIULNWNINN 4.30

LABATINT 4.30 laan1308%6 BMW

HAN13VLNLINVYARNAINATIEWAT
myiduludint Iduldlinguansmztasmiyafinaiw (Facet) 15 nguaN®Mz
NNUATIAYARNMWNATEUAT (Brand personality scale) 284 J. Aaker (1997) lagleid]
nl a a v dl v v =) o dl dn:l. 3 1
mafuyadnnwandud1aug whlddandn 1 dnwue heltlunsdiilasonding

mﬁ]ﬁqﬂ‘ﬁﬂmwmw%uﬁﬂ&imaﬁuﬁﬁmu@vl:i” TINTIEY 16 ANBIUS TINNTIILTIN

2
v Yo A

Tays RIUITNATUNUNANITI LA AT

a ¥ a 1
fl.!ﬂaﬂﬂ’lWGl‘S’]ﬁ%ﬂ'ﬂ%TNHﬂb’]%@lElﬁ'lill,@laz‘llizLﬂ‘ﬂ

a

NNRNAMIBWLN lasaniia ﬂmsﬁlﬂumﬁ%ﬂdmlmyjﬁqﬂaﬂmwmwﬁuﬁ’]
wuuSedd (Charming) Tagannlawandnuwinnidn 1,082 u ﬁimwmﬂﬁﬁqﬂaﬂmwmﬂ
sumlusnmaeaindnis 203 3u dadutess 27.1 5098931 Aa UARNAN
nsEaUNIzIas IWAS (Spirited) $1wan 142 Tu Aawlludewas 13.1 wenani Sowy
UARNAIWINTI (Cheerful) LazyATNAWITZAY (Upper class) Tuszeufilndidestn fa
103 uaz 87 Tu Aeduionas 9.5 uaz 8.0 AWEGL fauyafnnanFudludnsus
3ug wusadntoowiniu aousasluansfi 4.6
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P> a v a <
M13191N 4.6 qﬂanmwmﬂﬁumslu‘[mum'mmﬂmsmwuﬂ

YUARNAINATIAWAT I %
Down-to-earth 21 1.9
Honest 10 0.9
Wholesome 73 6.7
Cheerful 103 9.5
Daring 40 3.7
Spirited 142 13.1
Imaginative 64 59
Up-to-date 70 6.5
Reliable 49 4.5
Intelligent 81 75
Successful 25 23
Upper class 87 8.0
Charming 293 271
Outdoorsy 18 1.7
Tough 6 0.6
Other personalities - -
3N 1,082 100.0

N9t nnwasonludvedlssianiiagsns wuan qﬂaﬂmwmﬁuﬁﬂﬂmwmﬁ
fauaIng 3 drzinnuuiianuuandrsnuagaiinusagnieaia agnelsiany lawomn
lullaossijuuazfiaumgmosulngiiyadnmwanaudluansuafoiiu ndife
a a @ P . & o A o 4, A, P
JUARNNINNIZAUNIELRY UWRY (Spirited) Lunan I@ﬂluumUmiwguummﬂmwmﬁﬂ
ﬁqﬂﬁﬂmwmﬁuﬁﬂﬁaﬂdn 33 T4 AaLusasaz 25.0 LLazluﬁ@ﬂaﬁiﬁjﬁﬁﬂﬁﬁiﬁuau 54

(2
a Aa

T AaduTauaz 18.4 d’mﬁmﬂmsgﬂt@owuqﬂﬁﬂmwﬁmﬂﬁ (Charming) mﬂﬁq@ﬁo
243 Ty Aaduipsay 37 AILAAILWANTIN 4.7
lagluflasayiviu YyaSnawIss (Cheerful) wusnniiuguay 2 fiduan 26

©

Aa

u Aalluipuas 19.7 MuBYARNAWIIAATIIUAUINNT (Imaginative) WAL

£ R

ARNANNUENE (Up-to-date) T9XT142% 20 uae 14 Tu Aailusasas 15.2 uas 10.6
AUAIAL FIBYATNAWATIEUAD G WULNBIANTD LYY

fniufiasaagois wuddnslfyainnmwanauduuuiiiaud (Charming) lu
lawanunmdusuay 2 S5 win 49 Tu dadludesaz 16.7 MUAILYATNNIWT NIRRT
a . . o ny a < v ' a a o A A
IUAUINT (Imaginative) 91%2% 30 I% Aalduaeas 10.2 @uyAINMNATIEUFDUY 3

FWIn AN



P> a ¥ a 1
N1389N 4.7 qﬂanmwmﬂaumslu‘[mum'mmﬂmmmazﬂszmﬂ
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- . Aagasiun Aagarsdmy Aagsslnds
‘.I.!ﬂaﬂﬂ'lW@li’lﬂ%ﬂ"l " " "

1IN % MWV % MWV %
Down-to-earth 3 23 4 1.4 14 2.1
Honest 1 0.8 2 0.7 7 1.1
Wholesome 9 6.8 11 3.8 53 8.1
Cheerful 26 19.7 24 8.2 53 8.1
Daring 13 9.8 19 6.5 8 1.2
Spirited 33 25.0 54 18.4 55 8.4
Imaginative 20 15.2 30 10.2 14 2.1
Up-to-date 14 10.6 23 7.8 33 5.0
Reliable 2 1.5 17 5.8 30 4.6
Intelligent 2 15 10 3.4 69 10.5
Successful 3 23 15 5.1 7 1.1
Upper class 3 2.3 19 6.5 65 9.9
Charming 1 0.8 49 16.7 243 37.0
Outdoorsy 1 0.8 11 3.8 6 0.9
Tough 1 0.8 5 1.7 - -
Other personalities - - - - -
W 132 100.0 293 100.0 657 100.0

winpna: *y° (28) = 27461, p = .00

A a

lusruaasia IRIWAS WULARNAMWATRUALLLAARANLRAY (Intelligent)

unilwouay 2 S9rmwau 69 Tu Aeiluiasas 10.5 awdryadannwiiszau (Upper
class) :117% 65 Tu Aalduiasar 9.9 YARInAWARUINDL Y WULNBILANTBLLYINTY

UARNNINAIIAWAYa NI ARA115zLANAS 9

1u§<hwuaaqﬂﬁﬂmwmﬁuﬁwaﬂmwm?«uﬁwﬂs:mmﬁo6] ;ﬁ%ﬂ%ﬁmaua
NANITITVLENANUIZLANYBIRALENINITINNTITY N9% LINT1ZUTLLANFUAINNUNN
ﬁq@ 10 AWAULINVAIRALENTNG 3 UTLAN D% bA LA ﬁmmﬁﬂ‘éu ﬁmms;ﬁ’m P

fapaagngsilianuuandani lasnoaszdoaveinanisidsluudazdndasdald

RALF1TIY I

a A

I%I%JHM’]ﬁ@lila’]‘i’PJ’ﬂé% WUUILLANTUAN &Jﬁi’]%’J%I%JHM’]gJNQG] 10 AUALLIN

o o & Aa [

laun Fuanwamswnaauntaula (Leisure) FuanngInuIngue (Motoring) A1
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UszinniaIavieanie (Clothing) AALNLIALATIREa1T (Communications) F%A11/3z1AN
AauaaTuazatnIaid11ingn (Computers & Office/business equipments) F14fi7
1/3:1nM871%77 (Foods) FuauNgINUMIEILNIN (Photographic products) 841132109
im3avinuaanagas (Alcoholic beverages) AuA1LsziAMA38917 WA (Electrical
A . v, e g2 2 4

products) wasFumMLsznnvaslraIue? (Personal products) 394UMN38% 132 U 033N
NANITITLNLIN ﬂs:mﬂ?mﬁwﬁﬁmﬂﬁqﬂﬁﬂmwmﬁuﬁﬂmﬂﬁq@ﬁa 7 anwo baun
a v d’ e 1 1 . a [ d’ o 1 .
FuanNansnnaaungaula (Leisure) Waz@uAALIALUNIE182W (Photographic

1 a v dld v a a v v dl = Qs £ 1
products) muﬂs:Lfmaummmﬂ?jqﬂaﬂmwmwaumuaﬂmgmwm 2 Aanwue e
FuArtszinnvasladIual (Personal products) M19% uqﬂﬁﬂmwmﬁuﬁﬂﬂmumﬁuﬁw

[ o a [

¥ 10 UszinnfienuuaneanuatnafindAnmiada aiuaadluasad 4.8
Ruanianmswneaundanls (Leisure)
qﬂanm‘wmﬁauﬁﬂﬁﬁﬂul"ﬂuauﬁmi:mwﬁ:"L@TLLri YARNNINIITI (Cheerful)

wazndvihme (Daring) F9ddmanlndifesiu @ 8 uaz 7 11 Aadusosas 28.6 waz

25.0 MUENAL YARNMWTIAATIIINAUINT (Imaginative) Aafin (Down-to-earth)

NIEAUNIELR AWAY (Spirited) 320U (Upper class) Lazqe (Outdoorsy) WulieLaNas

muqﬂﬁﬂmwmﬁuﬁﬁuq Tinululawansuddssnnit dregnsvaslasaniud

ANBMULAINGT lalA lusanMWeuas Sex is Zero 2 ﬁﬁ%auaqﬂﬁﬂmwamgﬂaumiw

13970907 82AT I NTUREN AILRAIIUUNIATNT 4.31

LARBATINT 4.31 TAHIIAINLWAS Sex is Zero 2



@131971 4.8 yadnamanFuavaslusmidnailszanas 9 ludaasa1s i

Brand personality Leisure Motoring Clothing Comm. Computers Foods Photo Alcoholic Electrical Personal

Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad %
Down-to-earth 3 10.7 - - - - - - - - - - - - - - - - - -
Honest - - - - - - - - - - 1 9.1 - - - - - - - -
Wholesome - - 5 22.7 - - - - 2 18.2 2 18.2 - - - - - - - -
Cheerful 8 28.6 - - 2 12.5 4 28.6 2 18.2 7 63.6 2 22.2 1 12.5 - - - -
Daring 7 25.0 - - 2 12.5 - - 1 9.1 - - 1 11.1 2 25.0 - - - -
Spirited 3 10.7 10 45.5 6 37.5 5 35.7 - - - - 1 11.1 - - 3 42.9 5 83.3
Imaginative 4 14.3 1 4.5 4 25.0 2 14.3 4 36.4 1 9.1 - - 4 50.0 - - - -
Up-to-date - - 4 18.2 2 12.5 2 14.3 1 9.1 - - 2 22.2 - - 3 42.9 - -
Reliable - - - - - - 1 71 - - - - 1 11.1 - - - - - -
Intelligent - - 1 4.5 - - - - - - - - 1 1.1 - - - - - -
Successful - - - - - - - - 1 9.1 - - - - 1 12.5 1 14.3 - -
Upper class 2 71 1 4.5 - - - - - - - - - - - - - - - -
Charming - - - - - - - - - - - - - - - - - - 1 16.7
Outdoorsy 1 3.6 - - - - - - - - - - - - - - - - - -
Tough - - - - - - - - - - - - 1 11.1 - - - - - -
Other personalities - - - - - - - - - - - - - - - - - - - -
Total * 28 1000 22 1000 16 100.0 14 100.0 11 100.0 11 100.0 9 100.0 8 100.0 7 100.0 6 100.0

wneme: * ¥ (126) = 256.13, p = .00

ocl
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Ruaniigafusnuua (Motoring)

yﬂanmwmwauﬁﬁmulmy'ﬁwuluﬁuﬁﬂﬂi:mﬂf: Ao YAANMWNIZAUNTELRS &
W&9 (Spirited) 9581w 10 T dalluiosas 45.5 s09a98Ndaa yaan WA 1w
UszTome] (Wholesome) $113% 5 T Aeiiiusosas 22.7 FIBYARNAWNUFNE (Up-to-
date) THAATIIBAUINNT (Imaginative) aa1araninad (Intelligent) Lazdlvzal (Upper
class) Fs1wanianiiae LLazvl,sJ'ﬂtnﬂgi.qlﬂaﬂmwmw?«uﬁwﬁu‘tﬂmHmﬁuﬁwﬂi:mwﬁ
fogpaslausondudansusains laun lusmsnoud Honda Tuuruwnwd 4.32

o v & & a , A Adda A & v
TGLLﬁ@ﬂlﬂLﬁuﬂﬂqﬂaﬂﬂqwmQGWHNQWQW@NTQWT'J'] L wat

LABAIND 4.32 lalda15n8we Honda

Ruadszinniaasuasnie (Clothing)

Tulawondudlszinni dmilfyainmwanauduuunIzsdunIzas Inas
(Spirited) mnﬁq@ Twswan 6 51 Aarduiasas 37.5 MUGILUARNATWTNAAT
FIWAWINIT (Imaginative) 3111 4 i Aeufluouaz 25.0 §IUYAINNINWINIY (Cheerful)
NaNYiNNNe (Daring) UWasNwaNE (Up-to-date) Wutinaliaatanias LLa:'lsjwuqﬂaﬂmw
anduilusnuasaway sotrsvaslawaniudansaei loun Tawonai Rip
Curl %aﬁnauaqﬂaﬂmwmaoﬁua@a%uﬁwﬁ@wiLLazﬂi:o"Iumsz Fauaasluununni
4.33
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WHWAINT 4.33 lusmLdas Rip Curl

a [ =]

gwALNYNUN13a0&15 (Communications)

a a v da ¥ PN a v d‘yd a
llﬂﬁﬂﬂ']‘w@liﬁﬁ%ﬂﬁﬂuﬂNl?ill']ﬂ“/]ﬁ(ﬂi%ﬁ%ﬂ’]ﬂi&ﬂﬂ% fa 'quﬂﬂﬂﬂ']‘w

q

o

s o - S [ Qy a ¥

NIEAUNTRI UWAI (Spirited) TIN5 Tu Aardusasaz 35.7 Ta9a981A0
YUARNAIWISTS (Cheerful) 91124 4 Tu Aalluiauas 28.6 uaztawuyAINANG 1A
T193UAUINT (Imaginative) NaNe (Up-to-date) LaziniTaiia (Reliable) algianitas
sauyadnnmanduiluansuzdulinululasandudnlsziand dadiweslason
Fudansazainan laun lasanlnsdwiillalia Samsung (QuuunIwi 4.34) &9
o A A LA @ Ada A & v
WiauayAINMWAQL AWas uazlizindn (Dudu

a A 6 o o

fuadszinnasaiiiaasuazalnyntd1wninu (Computers & Office

/business equipments)

lausaniudlszinniifyadnnwgsiataiuauinig (Imaginative) 3nfige
\dudwau 4 3u Aarduiasns 36.4 uazliyadinnwdaw udszlomt (Wholesome) 31
139 (Cheerful) n&1¥inne (Daring) Nt (Up-to-date) uazlszauaudiia

& o & » ' a a o A . a o

(Successful) {udwamanias duyainawandudiang ldwululusandud
Uszsinnit ae8199 LU BN FUAIANBUSAINE baun lusmUinnn Rotring Ntdanla
anulInammInuanasldmianlasvasdumlunsiiaue asuaaslwuauaIng

4.35
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=~

UHBAINT 4.34 lusmInsdnriaaia Samsung

WHWBAINT 4.35 lusas1ainnn Rotring
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awA119LAna1%13 (Foods)

lasanuddszinniifioalfyainnwinG (Cheerful) iundn lasfiduan 7
QQ/ a & (% dq, L a a % = & 6
Tu Aaidusauar 63.6 uanani dewuyadinnmwanauduundaw udszlond
(Wholesome) Tadasl (Honest) Wazi9fas193UawINT (Imaginative) G28LANTRY §I%
yadnmwandudluansuzdulinululasanduddszinnt dativeslasoniud
snwauzaanand ldun lasmnaunduris Pocky NlFanuininaalavaauangngdluns

azﬁauqﬂﬁﬂmwmw%uﬁw AIUFAI UNIAINA 4.36

WHBAINT 4.36 lausasranailouns Pocky

AWALNYINUNIIA8AIN (Photographic products)

Imumﬁuﬁﬁﬂizmwﬁhiﬁqﬂaﬂmwmﬂ%uﬁwﬁ%@Lﬁ]wﬁmamﬁ'uﬁuﬁﬁﬂizmw
dll ] 3 a dl d' v 1 a 1 a a s
au atelsfann yadnawiinuanndiga ldud yadnnwinGe (Cheerful) uazvinaale
(Up-to-date) luduwiufivinnu fa 2 31 dallusesas 22.2 LARNNINNAYNME (Daring)
NIERUNTRI UNAI (Spirited) ULTadla (Reliable) aa1aWnanunad (Intelligent) LWag

o2 R Ao & @ ' a a oA = ]
numuiindu (Tough) Adwamdnies sruyainnmandudausg liddsnngudadng
la Matsvaslasonfudiansuzd ldun lasanndasifla Sony Fuaasyainaiwd
a A:? 1 e A 3 1 v a A % %
139 Diaw wazosnnid luvaenlasanndasiogd Canon axviauyainnnigriuad

YAIFUANTUARN AILFAI LN UATNA 4.37
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wHwN N 4.37 laimanassifle Sony uazlawannassaiazy Canon

a J J 6
anaiszinniaIasAnuaanaaaa (Alcoholic beverages)
U

]

aRnmMwandudnUNngunigalududidszinni da yadnnwiedatng

. . A Ao 2 a & v ' a v o
IUAUINT (Imaginative) Tadduan 4 3u Aadusosaz 50.0 dauyasnaWnENY
(Daring) $1639 (Cheerful) wazUseauaMN&NT (Successful) J bainnnsin wazliny

UARNANATRUMDU 9 TulasanFuadseinnii dresnsaslavanFuaIanwme

3
[ ]

ganann efur Taiwon3af Ballantine’s fugaafisuadnmwiiuaumnsuazuandnean
Auean (gLqumwﬁ 4.38)

Ruanlszinniaiaslslniin (Electrical products)

Tulaisonguddsznnit fyadnnwanFuidaingiies 3 AL f

o

a ) L. a o a A
Hﬂaﬂﬂ’]Wﬂiz%UﬂizLﬂﬂ ﬁwa\‘) (Spirited) LLﬂ:'quﬂﬂﬂﬂ’]WVluauﬂ (Up-to-date) miwuun
P o P V't a2 a_ o v a a o &
ﬂq@luﬁnu'ﬂuﬂlﬁﬂqﬂu Ao 3 TU AaLwInuas 42.9 LLNzN'LJﬂﬂﬂﬂ']WﬂizﬁUﬂ'J']Na’]Liﬁ]
=) [~3 v 1 a a v uz d‘ ] a v
(Successful) LINEILRNYDE a’]ul‘!ﬂaﬂ.ﬂ’]W@'lir]auﬂqluaﬂHM$a%vLNWU1%IG&|Nm’]auﬂq

U2LANTH A0E1910I LU HINFUAIAN B AINET OLA Lo IILATEILRWNAILLLNANA

a

Philips MiflyainmwasausLuuinainacisiasn TN laaninTa e wwaILUL

WANA iPod Lﬁaﬂlﬁqﬂﬁﬂmwﬁ@ﬁuaﬁmﬂwéﬁ AILFAI IUULNBNINN 4.39
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LHWBAIND 4.38 a1 Idn Ballantine’s

4 A ‘ o A '
LLANWATINN 4.39 Tmﬂm’]tﬂ‘iﬂdl&%tﬂﬂdLLTJ‘]JWﬂ‘W'] Philips Ltmfmﬂmnmaammwaa

LUUNANI iPod
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a 5

anadszinnaslgdnan (Personal products)

a a v o a v dq/d = 04 ' & A
llﬂﬁﬂﬂ']‘w@liﬁa%ﬂﬁﬂWUluI%quﬁ%ﬂ']ﬂizLﬂ“fl%&lLWEl\'i 2 ANWULLNIUY A

o

UARNMWAIZAUNIZL AWAY (Spirited) %aﬁwlﬁmnﬁq@ Judwan 5 3w dardues
8z 83.3 MUEIBYARNANWILFUA (Charming) 1iNBaIANTTaY wonanii f9 liwuyadnaw
anauesug lulasondudlsinni dregrvesdasoniudsnsusaona laun

laiwanunRnn Rip Curl %oﬁnauaqﬂaﬂmwmauﬁﬂmgu‘ﬁ'@mLLa:ﬂizdfum:Lm AIUEA

T HUNIWN 4.40

WHBAINT 4.40 LI wIRN1 Rip Curl

Aaga1snzg

éwu%’uimmmwﬁmaaws@mwy wuﬂszLnﬂ?«uﬁwﬁﬁa‘hmﬂmwmwgaq@ 10 uAL
wsn laun FuA1tssinmaiaduaynie (Clothing) AuALALIALINLUG (Motoring) 7
Uszinnve9lT7 %62 (Personal products) Fud1szinniAsavdnuaanagas (Alcoholic
beverages) Autszinmaiadle Wi (Electrical products) #uA1L/3stANIIUA LA

A . . Aa o A 6 6o @

13n17 (Retail stores and services) Emmﬂi‘:mYlﬂa&lWiJL@)B?LLazgﬂﬂimmuﬂmu
(Computers & Office/business equipments) FuAnNgINUAIIREFT (Communications)

a (2

@ummmnummuam (Skin-care preparations) LLag s’v’umtwas’wamwy (Toiletries) 3734

(2
9

NIRW 293 °]5% ‘Iid’ﬂ’]ﬂNﬁﬂ’]S’)ﬁ]ElWﬁJ’J’] ﬂiwLﬂ“(lﬁuﬂ’]“ﬂ&Iﬂ’]ﬂ“ﬁﬂﬂﬂﬂﬂ’WW(ﬂ‘i’]ﬁ%ﬂ’]&l’mﬂa@

D

019 13 AN VL@LLﬂ aummmnmmuﬂ (Motoring) ﬁ’)%ﬂ‘iuﬂﬂﬁ%ﬂﬂﬂ&m’]il“ﬁ

yadnmwanduddosnigaiiins 3 snwue laun Fuduneanunisguada (Skin-care

q
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preparations) ﬁuﬂq’%ﬁag%au’m”ﬂ (Toiletries) LLazﬁuﬂyﬂLﬁmn‘uun’ﬁﬁam?
(Communications) vt 14ﬂﬁﬂmwmwauﬁﬂu‘[mmm%uﬁﬂﬁza 10 UYsztnnAANUUANGES
Auathaftbidyneaia dusasluansedi 4.9
Ruadszinnia3asudsnie (Clothing)
TmumﬁuﬁﬁﬂizLﬂwf:ﬁﬂuifqﬂﬁﬂﬂwwmsﬁuﬁﬁLLuumzdfum:Lm AWK
(Spirited) mnﬁq@ Toadswanis 22 5w aallusouas 30.1 sa9a9anA0 UAINANA
L&A (Charming) 3143% 12 Fu daluiasas 16.4 muqﬂﬁﬂmwmwﬁuﬁﬁuq WULNE
\dnitas LLa:"LsJ'ﬁmﬂ%qﬂaﬂmw%aé'@ﬁ (Honest) #9134 tHudszlowil (Wholesome)
Wigeda (Reliable) uaznuwnuindu (Tough) Tulaiwandudnlszianit sransves
T HaNFUAMANBIULAINGD bauA IunaTadrin K-Swiss ﬁﬁ%auamﬁnmwmaa@ﬁ
?mﬁwﬁgm:dfms:ma Inss uazdTBadn asusasluununng 4.41

LHBATINN 4.41 T%JEM"Ii?JOLﬁ"] K-Swiss

Ruaniiaafusnuua (Motoring)

Imumﬁuﬁﬁﬂizmwﬂ&iﬁqﬂaﬂmwmﬂ%uﬁwﬁ%@Lﬁ]wﬁmamﬁ'uﬁuﬁﬁﬂizmw
A aghelsfiany qﬂﬁnmwﬁwumﬂﬁq@ ldun yadnmwnavime (Daring) waz
Wigedie (Reliable) Tusruauiirindu e 8 3u Aalludouas 14.5 UARNMNATRUAT
aug Sthadnday §IUARNAWAAGU (Down-to-earth) uazadas (Honest) laiwulu
Tawanduddszinniey meatsveslawanudansmei ldun Tosongssnoud



P a ¥ ¥ 1 a ¥
M13191 4.9 1.;@1anmwm'laumwaofmumﬁ%mﬂizmﬂma ) 1%%(§lﬂﬁ’lig°ﬁﬂﬂ

Brand personality Clothing Motoring Personal Alcoholic Electrical Retail Computers Skin-care Toiletries Comm.

Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad %
Down-to-earth 4 5.5 - - - - - - - - - - - - - - - - - -
Honest - - - - - - 1 3.2 1 4.2 - - - - - - - - - -
Wholesome - - 2 3.6 - - 6 19.4 - - 1 4.3 2 11.8 - - - - - -
Cheerful 4 55 5 9.1 1 24 5 16.1 1 4.2 - - 3 17.6 - - 3 33.3 2 25.0
Daring 4 55 8 14.5 2 4.9 2 6.5 1 4.2 - - 1 5.9 1 8.3 - - - -
Spirited 22 30.1 7 127 13 31.7 2 6.5 2 8.3 2 8.7 1 5.9 3 25.0 - - 2 25.0
Imaginative 8 11.0 6 10.9 3 7.3 8 25.8 1 4.2 1 43 1 5.9 - - 2 22.2 - -
Up-to-date 4 5.5 3 5.5 5 12.2 - - 3 12.5 2 8.7 2 11.8 - - - - 4 50.0
Reliable - - 8 14.5 - - 1 3.2 3 12.5 - - 5 29.4 - - - - - -
Intelligent 1 1.4 1 1.8 - - - - 6 25.0 1 43 1 5.9 - - - - - -
Successful 2 2.7 3 5.5 5 12.2 2 6.5 1 4.2 1 4.3 1 5.9 - - - - - -
Upper class 6 8.2 3 55 4 9.8 1 3.2 1 4.2 4 17.4 - - - - - - - -
Charming 12 16.4 3 55 5 12.2 2 6.5 4 16.7 11 47.8 - - 8 66.7 4 44.4 - -
Outdoorsy 6 8.2 3 55 2 4.9 - - - - - - - - - - - - - -
Tough - - 3 5.5 1 2.4 1 3.2 - - - - - - - - - - - -
Other personalities - - - - - - - - - - - - - - - - - - - -
Total * 73 100.0 55 1000 41 1000 31 1000 24 100.0 23 100.0 17 1000 12 100.0 9 100.0 8 100.0

nunLLRg: X2(126) = 287.42, p = .00

6¢l
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Bridgestone fiszviauyafinnmiigimeuszawdwiila lususnlawanfadan. 1dan

LLﬂﬂdqﬂaﬂﬂWW@ﬁﬂauﬁﬁﬁ@ﬂ’]vﬁ’l’]dl‘i}Lﬂ%%é’ﬂ AIULFAS IALHIATND 4.42

UHBAINT 4.42 lusm81950au6 Bridgestone wazlaisannindan.

ane1dszinnvaslddIna (Personal products)

Tulamongudlsznni Inslfyadnn e Aud LN TZAUNIZIaT HNAY
(Spirited) mnﬁq@ Hwswan 13 3w Aarluiasas 31.7 509893180 UARNAWENE
(Up-to-date) Uszauainudi3a (Successful) wazRLauy (Charming) S9iisnuamivinfiu e
5 5 Aedusonay 12.2 a"muqﬂﬁﬂmwmw%uﬁﬂué’num:ﬁuﬂ&imﬂﬁfﬂ uaz liny
UARNMWAAGY (Down-to-earth) Fodas (Honest) a9 1Tlulvelgml (Wholesome)
Wiafie (Reliable) uazasnananunay (Intelligent) lulawandudidszinnii dao8na
29 lUBINFUAANEULAING lalA lasmwRnn Puma ﬁﬁﬂmuaqﬂaﬂmwmaag
LLa@aﬁuﬁﬁ‘ﬁ'gﬁwé’ma:ﬁ%ﬁm%m aauaaluununIng 4.43

?{%ﬁ”lﬂizmﬂLﬂéaaﬁ'mmanaaaﬁf (Alcoholic beverages)

qﬂaﬂmwmwauﬁwﬁﬂﬁﬂgmnﬁq@luﬁuﬁmi:mwﬁ g YAANMWTAATI
FAUINNT (Imaginative) Fsfisruan 8 3u dallutesas 25.8 509890180 LARNMWLLL
9w 1 Tulszlomd (Wholesome) uaz31139 (Cheerful) $193% 6 uas 5 31 Aaludouas
19.4 Uaz 16.1 ANSAU yﬂaﬂmwmﬁ%uﬁﬁuﬂ Uipaaniloy @uUAINMNAAGL
(Down-to-earth) NUFNL (Up-to-date) ARARANUAAL (Intelligent) Lazge (Outdoorsy) s
wululawandudlsznnil dregrsveslavanduimansazainan laun Towmndsd
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. PN 4 Ao a Aa a \
Heineken FL‘LLLLN‘LLIHWVI 4.44 T\‘]Naﬂﬂ'mzqﬂaﬂﬂqwLLUU@JQ%@%’]T]']? LASUAINULANAN

MNIUA1DW

UHBATNN 4.43 TSJJEM'I%’Iﬁﬂ’I Puma

LHWAIND 4.44 Tl tiias Heineken
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fuanszinnia3aslslnfin (Electrical products)

qﬂaﬂm‘wmﬁauﬁﬁﬁﬁﬂul"ﬂuauﬁmi:mwﬁ:"L@TLLri qaﬁnmwamwé’mmau
(Intelligent) F9831wan 6 Tu Aailudouaz 25.0 s99a98NA0 UARNMWLULALEUR
(Charming) 314% 4 Fu daluianas 16.7 muqﬂﬁﬂmwmwﬁuﬁwé’ﬂmmz'é"uﬁvlsjmﬂ
1in wazlainuyainnndadn (Down-to-earth) 91w Liludszlomt (Wholesome) qe
(Outdoorsy) uaznunuiiniiu (Tough) lulawanduiUssnnit detrspaslamon
fudansazanan laud lusanguUnsnhinme Kamaz ﬁa:ﬁau‘lﬁtﬁuﬁmﬂaﬂmwﬁ@

a N & o @ P
ARNQLRCNAINLTYITIEY LWunan @]\‘]LL@@\‘]FL%LLNHJT]WV] 4.45

WKW 4.45 larsangilnsalinie Kamaz

AwA1UszLANIINALAaZUINNT (Retail stores and services)
a [ A9 o a Aa 3 A 1 6 . & %

IszuHmaumﬂs:mwu‘lﬂjqﬂaﬂmwm’mumLLuumaw (Charming) tJunan lag
A o = a2 a & [ A o A A o
Fiwands 11 Tu Aendlusasas 47.8 wananh sawuyaaNMWLLUATEAL (Upper
class) NIZAUNTZLAY INKY (Spirited) NUaNE (Up-to-date) T19AATINIBAUINTT
(Imaginative) ANANANUARY (Intelligent) uazdzRuaNu&LTa (Successful) aaeLantay
FIHYARNAWATI RIS TanulwlawanFuadsziani dratrsvaslawandudn
o o ' @ o { A o
ANBMUZAINETD Lol SOUUQUAFVNIN Morf Homme TUUNBAINN 4.46 Taiiaue

a a 1 6 3 a v A veR 1 & %

UANNMWLULRLEUAD B I ULFAIFUN Lwa‘lmo@@hﬂqmﬂmmﬂ 1 ua
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LHWNIND 4.46 Tmﬂmmmﬁuguaqwmw Morf Homme

fuarlszinaaniiaaa suazginsaldrininu (Computers & Office
/business equipments)

a o A a oA A . A A o =
I%Hmﬁﬁuﬂ’]‘ﬂizLﬂﬂuuqﬂaﬂﬂﬁwuﬁLﬁana (Rellable) N’]ﬂﬂq@ I@ﬂu‘ﬂ’]u’)u 5 1%

a

Aalluiounz 29.4 MuBUAINAIWINIY (Cheerful) 1% 3 Tu Aalluiouaz 17.6
UARNMWAT UM NEIBulINLENTRY §IUYARNNINAARY (Down-to-earth)

D

e

DaRGE (Honest) Jazau (Upper class) Tiausk (Charming) a# (Outdoorsy) Lasnun

~< ~< 1 a v dy o 1 a ¥ o i 1

findiu (Tough) ldnululasandumuszinnil dretnsvaslasanfuaansmieaina?
v 1 A a 6 = Y & K a A ] A A

ldur lasmuaIasianianans Epson Tauaasliiiuiisuadnnwigunzatievesan

a vl

ﬁuﬁﬂ@sla”waa;duﬂszaumim‘hUmqﬁ'u%uﬁ%ﬂu%é'ﬂ AILFAI IULNWNIND 4.47

fuALNEINUNIIAUAR (Skin-care preparations)

a a L% 1 |d' a U dq/ % 1 a a 1 6

qﬂaﬂm‘wmﬁaumaaul%rywwuluimwmﬂauﬂﬁﬂi:Lfmu leun UARNAWILEYA

. & o Qq/ a v 1 a QI Q
(Charming) i uiuis 8 Tu Aatduiauas 66.7 FIUYARNAWNIZALN IR ANWAY
(Spirited) uaznavimy (Daring) Hiipaandasivinuu uazlidnislfyainniwaniud
ANB WAL N BN FUAUTLANLRY 20819109 WL RUAIANHULAINETD 1AW

A o A . A v & & a o A o d a |6
Imwmmumgam Biotherm mmmim%umqﬂaﬂmwmaa;dLLamaumwg]mau%m

PAILNE AILRAILILNUATNN 4.48
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UHBAINT 4.47 LB ILAIa9NNNLaNE1T Epson

LHWNIND 4.48 Tmum’m%uﬁ’rgoﬁa Biotherm
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o 2 . -
anatnaguaning (Toiletries)
Aa a o A a v d‘yd Qs A a A 1 6

yadnmwandudnldlulusanduddzinniil 3 ansuz fa yadnauiiaui
(Charming) 1134 (Cheerful) WazTIAATIIIUAUINNT (Imaginative) LasiiFnuIud
IndiAusin Ao 4 3 uaz 2 Tu Aaidlusasnz 44.4 33.3 uaz 22.2 WAGU FIULARNANW
anduaang Wdnngudegiile dradsveslavanduimansmzainaid laun

° . . A [ a a o A '

lasanATNi JHANTINNINNIUNG MasirCuline Saazviauyafinniwanfudngliaun

LLa:ﬁa@@h AILFAI IULNWNINA 4.49

LHBATNN 4.49 TmEMﬂﬂ%Nﬁ’l?‘\?ﬂNiiﬂﬂ'}Wﬂ’NLWﬂ MasirCuline

A ¥ A o A . .

dwatnaINUNIIdD8137 (Communications)

IGJJHmﬁuﬁwﬂizmwﬁﬁmﬂ"ﬁqﬂﬁﬂmwmﬂﬁuﬁﬁL‘ﬁm 3 ANHUSLTULALINY Aa
UARNAWNRENY (Up-to-date) Wuanfige tiludtuan 4 Tu daidusasas 50.0 dw
UARNATWITY (Cheerful) LRZNIZAUNTZLRS WA (Spirited) WUTNILANESLANT DY
“anaINNH ﬁ'avlsjwuqﬂﬁﬂmwmﬁuﬁﬂé’ﬂwmzﬁuluimwmwauﬁﬁﬂizmﬂﬁﬁaﬂ ADEN9

a v o o ' o o A A A A o a A

Pl FUAINNBHAINGD tonn lawaInsdnwyivana HTC maanlmﬂaﬂmwm}

ﬁ'uail'mLa:mm:auﬁ'uﬁm;ﬁ'u AILFAI L ULNWNINA 4.50



136

=~

LHBAIND 4.50 ladanIns@nyidana HTC

Aaga1sands

Tudruzaslawaniiaoasgndg wmh::mw'ﬁuﬁﬂﬁﬁﬁﬁmﬂmwm@aq@ 10
auaLWIN lalA ?/uﬂ”uﬁmn"ymigmaﬁa (Skin-care preparations) AWAILIIZLNNLA U6
M (Clothing) #uL/s1nnA38951879 (Cosmetics) AWAILILANTIUA UL
(Retail stores and services) Fuarszianvaslodiuad (Personal products) &ue13eLnn
FOIUHBNINIT (Financial institutions) §uﬂy’uﬁmﬂvﬂm‘5§'8m§ (Communications)
Fustszinnasesls Wi (Electrical products) #ue1/321nM871%17 (Foods) Wazaus
\AgRUInLUS (Motoring) 52uMI&W 657 31 $991nHaMTIsewUd Ussinnduddiinig
lﬁqﬂﬁﬂmwmwﬁuﬁwmnﬁq@ﬁa 12 anwme aun FUAIUIHIANTIBAILAZUSAIT (Retail
stores and services) muﬂizmﬂauﬁﬁﬁﬁﬂﬁilfqﬂﬁﬂnﬁwmiﬁuﬁﬁﬁaﬂﬁqmﬁm 7
snwoi leun Fudrsznniniavaiany (Cosmetics) uazauAIL/32Ln1na1%73 (Foods) 04
qﬂﬁﬂmwmw‘ﬁuﬁwﬁwuluﬁuﬁmﬂﬂszmﬂ laun UARNMWINII (Cheerful) Hszay
(Upper class) WazilLasist (Charming) 1ot ‘quﬂﬁﬂﬂ’]W@]i’]ﬁ%ﬁ’]l%I%iﬂM’]ﬁ%ﬁ’]ﬁzd 10

dszinniianuuanasnuwagnalvedannsia asuaaslua1sneh 4.10



@13197 4.10 yaAnMNaRUA s lAsIIARAILzIANAW 9 TuRasarsdnds

Skin-care Clothing Cosmetics Retail Personal Financial Comm. Electrical Foods Motoring
Brand personality

Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad % Ad %
Down-to-earth 4 24 6 43 - - 1 1.5 - - - - - - - - 3 10.3 - -
Honest 3 1.8 - - - - 4 6.2 - - - - - - - - - - - -
Wholesome 8 4.8 1 0.7 - - 8 12.3 - - 8 235 5 16.7 3 103 12 414 8 27.6
Cheerful 6 3.6 9 6.4 2 26 5 7.7 3 5.2 4 11.8 10 33.3 6 207 3 10.3 5 17.2
Daring 1 0.6 2 1.4 - - - - 1 1.7 - - 1 3.3 - - - - 3 10.3
Spirited 5 30 29 20.7 4 5.1 6 9.2 5 8.6 1 29 - - - - 3 10.3 2 6.9
Imaginative - - 3 21 - - 2 3.1 - - 4 11.8 4 13.3 1 34 - - - -
Up-to-date - - 12 8.6 1 1.3 3 4.6 5 8.6 1 29 4 13.3 4 13.8 - - 3 10.3
Reliable 8 4.8 - - - - 4 6.2 1 1.7 9 265 - - 3 10.3 4 13.8 1 34
Intelligent 40 24.2 1 0.7 4 5.1 12 18.5 2 3.4 3 8.8 2 6.7 4 13.8 - - 1 3.4
Successful 2 1.2 - - - - 1 1.5 1 1.7 - - 1 3.3 2 6.9 - - - -
Upper class 5 3.0 16 11.4 3 3.8 4 62 26 4438 3 8.8 1 33 1 34 1 3.4 5 17.2
Charming 83 50.3 58 414 62 795 15 231 13 224 1 2.9 2 6.7 5 17.2 3 10.3 1 34
Outdoorsy - - 3 21 2 26 - - 1 1.7 - - - - - - - - - -
Tough - - - - - - - - - - - - - - - - - - - -
Other personalities - - - - - - - - - - - - - - - - - - - -
Total * 165 100.0 140 1000 78 1000 65 1000 58 100.0 34 1000 30 1000 29 100.0 29 100.0 29 100.0

wneme: * ¥ (117) = 615.41, p = .00

€L
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fuALNLINUNIIAUAR (Skin-care preparations)
a % d‘yn % Aa a % a 16 . < 1
lasanuddszianiifoalfyeinnmwanauduuuiivadd (Charming) Hudiu
Ing) lapfdwauts 83 Tu Aadusasaz 50.3 78998nAa YARNMNANARANURAN
(Intelligent) $1Wu 40 T Aaduionas 24.2 uazdinuyadnmMWaN AU luaN¥ULY
1heLaniee §1UYARNNINTAATIIRAUINT (Imaginative) TugiE (Up-to-date) gt
(Outdoorsy) uaznumuiniin (Tough) laifidsnglulasandumlszinnit @ragrsves

Immmwﬁumaﬂwmzmnma laun I%quﬂ%wﬁWEGﬁi Lola ﬁﬁ'n,auaqﬂﬁﬂmwmaamm

A a ,

\udndangimiirnadlna adsuaadluununing 4.51

U

BHWAINN 4.51 Tma&mm‘%'uﬁﬁ‘gaﬁ'a Lola

ana1dszianiaIasuaanig (Clothing)
a a v dl dl a v dq/ v 1 a =

yadnmwandudinuunigalulasanduddsziand léud yadnmwuoud
L@ (Charming) iuduan 58 Tu Aaidusasar 41.4 audioyaRNAIWNIZALN IR
AWas (Spirited) 91uau 29 Tu Aaruiasas 20.7 Yaanmwanaud1ang Gduimwmn
on wazlainuyadnnwdadad (Honest) Witafia (Reliable) Uazauanudiia
(Successful) waznuwmuiindu (Tough) lulawanfumuszsaniiee dretrevedlunan
Fudansazainan laud lusaniadh Angey Sufanlduafinnwanaudigliaun

URZEIEINN AILRA LULNAIWA 4.52
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P &
LHWNINN 4.52 Tmﬂm’] Ldai1 Angey

anaszinniaIasdrand (Cosmetics)
a % d‘yd a a % a 16 . < Qo a
IGJJmmaumﬂszmwuuqﬂanmwmwaumuuwLaw (Charming) \Hunan laoil
wauis 62 Tu faduiasaz 79.5 FIUYAINAIWNIZALN IR AWRI (Spirited) 2aA
RANLAAN (Intelligent) 5z0u (Upper class) TN (Cheerful) 8e (Outdoorsy) LRENURNE
(Up-to-date) Sidudnmiwluaunniin ﬁﬂﬁoﬂ'@"L&iwuqﬂaﬂmwmw%uﬁﬁﬁu6] Tulaeon
AUAUTLLANT A10819U0 [ BUNFUAIANHULAINGTD oA laemLaTaId1a9
. . A = % Y & K a a Aa 1 6 1R
Mistine TULNWNINA 4.53 smafmauflvwmumqﬂaﬂmwmawryamqmLawLLa:mm@@
1o 1udn

#A1UTEANIINALAEUINT (Retail stores and services)

P -]

ﬂaﬂmwmwauﬁwﬁ'ﬁmﬂﬁumﬁq@lﬂmwmﬂauﬁwﬂi:mwf:VL@TLm' YARNNIN
LuUSLEUW (Charming) uazaanananunan (Intelligent) F9547113% 15 uaz 12 Tu Aailu
Jouas 23.1 uaz 18.5 AU mﬁﬂmwmwﬁuﬁﬁnmw:ﬁluwuﬂwLﬁﬂﬁasJ %
yARNNWNAN1E (Daring) a8 (Outdoorsy) waznuyudiniiu (Tough) leJiJﬂi’mg]LL@l
am\ﬂ,@ mamwaﬂmwmwumaﬂwmwu ldur lusmngudguniw Life Center f
iianayadnmMnSiasiiuazasnudunan muamlmmumww 4.54
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LHBAIND 4.53 laldmILaIadd1819 Mistine

WKWAINT 4.54 Tusaandgunn Life Center
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anaszinnaaslddi1wa (Personal products)
a v d‘y v a a v a s dl
lasanuddszianiilfyadnnwanduduuuiiszay (Upper class) 8nfga
\Dudwan 26 Tu Aaiuiasar 44.8 sa989anAe YARnMWLUDELEUA (Charming)
Fwau 13 u Aarduiesar 22.4 suyadnawandudaug d5wudas uazdiliny

UARNAWLLLAAGY (Down-to-earth) Tadael (Honest) @913 tdudselosst (Wholesome)

q

' a

[} Aa . . <R K a % dq/
TIAATIIUAUINNT (Imaginative) waznunmundndu (Tough) lulasanduddsznni
@28 G108719209 W HINRUAIANHUSAINAT TauA lalwmaTadlszau Mikimoto 09

LﬁaﬂLLa@aqﬂﬁﬂmwmﬁuﬁwﬁg%gmwua:ﬁs:é’u AILRAILULNWNINN 4.55

LHWBAIND 4.55 Ll 1a309192A 1 Mikimoto

AwA1szlAna@a1UWN19N13L% (Financial institutions)

qﬂﬁﬂm‘wmﬁauﬁﬁﬁﬁﬂul"ﬂuauﬁﬁﬂi:mwﬁ"L@TLLri qﬂﬁnmwu%%aﬁa (Reliable)
wazdany s lamil (Wholesome) F9didminlndifssin Ao 9 uas 8 1 Aailuson
8z 26.5 WAz 23.5 A1UR1AU '.1_q|ﬂﬁnmwmw%uﬁwé’nwngumﬂmnﬁn FIBUARNA NI
fadiu (Down-to-earth) Todad (Honest) nanvne (Daring) Uszauanudisa
(Successful) 38 (Outdoorsy) kaznumuiiniu (Tough) Taiwulslawonduissinnit
881970l BN FUAIANBULAINEND tAuA Imwmﬁﬂgomwﬂi:ﬁuﬁﬂ Faugaalsdk

v

a = a s, A A N a o =
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