1

(Rogers and Kincaid

Sven Windahl

1992 ¢



(Sapir, 1959 : 78-80)

(2538 : 30)
(message)
(receiver) (channel) "
(2541 :5)
)
1 (to inform)

2 (to educate)

(source)

(

, 2540 : 4-5)

15



(to persuade)

(to entertain)

(repetition)

(Rogers, 1971)

(Kotler and Roberto, 1991)

16



17

(Interpersonal Communication)

(interpersonal communication)

2 (person-to-
person) (face-to-face  communication)
( , 2540 : 23-24)
1
(coactive)
2

2. (privacy)

3.

4,
(intimacy)

5%



(Rogers and Shoemaker, 1971 : 145)

(2540 : 134-135) ,'

(2538 : 75-76) “

(printed media)

" (electronic media)

18



11

12

13

14
15

(Klapper, 1960: 15-49)

(reinforcement)

19



3

(2528 : 28) “

(Rogers and Shoemaker)

2534 : 17-18)

(personal media)

(two-way communication)

(selective process)

(selective exposure)

20



(Rogers and Shoemaker, 1971 : 252-253)

(feedback)

(Rogers, 1978 : 291)

21



22

(interpersonal communication)

(2540 : 135) ;
3 ( , 2540 : 135-143)
L (printed media)
2. (electronic media)

3
(mobile unit)



(Adams, 1971 , 2543 13)

(target mail)
(demonstration)

(Rogers, 1983 : 11) ‘ (idea)
(practice) (object)

(Bamett , 2539 : 11) ‘



1
2
3
4,
(Message)
(Receiver)
i}

(Rogers and Shoemaker, 1971 : 18)

(innovation)
(channels)

(overtime)

(Source)

(Diffusion of Innovations)

( 1 2525:9)

4

(Channel)

24



(innovation decision process)

(knowledge stage)

(Rogers, 1973)

(persuasion)

25



26

3 (decision)

4, (implementation)

) (confirmation)

156) “

(Rogers, 1983 : 212-244)

(Rogers and Shoemaker, 1971 : 137-
!

(relative advantage)



(compatibility)

(complexity)

(trialability)

(observability)

27



28

4, (Social Marketing)

(Kotler and Zaltman , 2540
11) ‘ (Design) (Implementation)
(Control)tt
(Product) (Pricing)
(Communication) (Distribution) (Marketing Research)"

(EL - Ansary and Kramer ,
2540 : 53-55)



29

L (Consumer Qrientation)
(Demographics) (Psychographics)

2. (Social Process)

3. (Marketing Mix)

4
P'S (Product  Development) (Price)
(Place) (Promotion)
4, (Profitable Operation)
(Kotler , 2540 : 79)



(marketing mix)

(Product)
(Price)
(Place)
(Promotion)

30



“4 Ps”
P's
I (Publics)
I (Partnership)
I (Policy)
I (Purse strings)
(Product)
(Price)

(Place)

(Weinriech, 1999 : 9-19)

31



(Promotion)

(Publics)

(Partnership)

"(gatekeepers)

32



(Policy)

(Purse strings)

(

2514+ 36)

33



1

2.

(Age)

(Sex)

(2540 : 112-117)

34



4,

(Education)

(SR Theory)

35

(Socio-economic Status)

(Individual Differences Theory)
(Stimulus-Response)



(DeFleur, 1966

=~ o O -

(Attitude) (Practice)

(Knowledge)

(Knowledge)

2541, 211-212)

36

(Condition)

(Knowledge)
KAP
, 2542+ 35)



(Bloom and Others, 1971 . 271)

(Good, 1973 : 325) ‘
(truth)

(2542 : 35) “

(Learning Process)

(Bruner , 2542 . 11)
3 3

L Acquisition

2. Transformation

(facts)

37



3
(transform)

Evaluation 2

(Bloom and Others, 1971)

(Recall)

(Comprehension)

(Application)

(Analysis)

(Synthesis)

(Evaluation)

38



(Atituce)

(2539 : 242)

(2516 : 2)

(Thurstone

(Kendler, 1963 : 572)

(2522 : 60)

(2521 : 42)

(subjective)

n

2522 - 60) "

(2524 : 43) :

39



40

(2544 - 44)

1 Cognition  Component

2. Feeling Component

3. Action tendency Component



41

(Learning) (Source of Attitude)

( ,
2542 : 28-29)
L (Specific Experience)
2. (Communication from others)
3 (Model)
4, (Institution Factors)



Mc Guire (Mc Guire 1968

1 (Attention)

2. (Comprehension)
3. (Acceptance)

4, (Retention)

) (Action)

- 252)

42



43

2527 24)



44

( , 2530 1 243-244)
1 Scaling Technique 2
(The Thurstone Method)
10-20
Scale Value
0.0 55
(Neutral statement) 110
................................. 10.4
........................................ 95
............................... 51
...................... 2.1
...................................................... 0.8

(The Likert Technique)



2.

3

1-5

Poling

Questionnaire
2
. Fixed-alternative questions

. Open-ended questions

(The Likert Technique)

45



(Schwartz

(Rogers : 1973)
3

2524+ 39-40)

46



47

( C 2533 119)

KAP- GAP (Rogers,
1971 : 288-289)
KAP - GAP
K (knowledge) A (Attitude) P (Practice)
KAP - GAP

(Rogers, 1973 : 289-290) 4

L

2.

3



2542 - 5)

(2540 : 51)

12539 : 131)

3

48



1 367 18

1 4 )
g
2544 :44)
5,7, 9
8,9,10
11,12,1
2,3 4
2 ( )
3 ( )
24

20

2542 1 42-53)

49



30

2544 :49)

50



51



(2540)

(2542)

(2542)

52



(GMOS)

4,000-10,000

]

(2543)
(GMOs)

(2540)

(GMOs)

53

(GMOs)
(GMOs)



(2540)

(2540)

(2541)

46

54



(2541)

55



	บทที่ 2 แนวคิดทฤษฎีและงานวิจัยที่เกี่ยวข้อง
	แนวคิดเกี่ยวกับเรื่องการสื่อสาร
	แนวคิดเกี่ยวกับเรื่องสื่อมวลชน สื่อบุคคล และสื่อเฉพาะกิจ
	แนวคิดเกี่ยวกับการสื่อสารนวกรรม
	แนวคิดเกี่ยวกับการตลาดเพื่อสังคม
	แนวคิดเกี่ยวกับลักษณะทางประชากร
	แนวคิดเกี่ยวกับความรู้ ทัศนคติ และพฤติกรรม
	แนวคิดเกี่ยวกับทฤษฎีการแพทย์แผนไทย
	เอกสารและงานวิจัยที่เกี่ยวข้อง


