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# # 6280028028 : MAJOR COMMUNICATION ARTS

KEYWORD: Consumer Behavior, Omnichannel Marketing Commmunication, Survey
Peerada Paisannorraseree : CONSUMER BEHAVIOR ON OMNICHANNEL
MARKETING COMMUNICATION OF IKEA BRAND. Advisor: Assoc. Prof.
SARAVUDH ANANTACHART

This survey research aims to study consumer behavior on omnichannel
marketing communication of IKEA brand, in terms of media exposure, consumer’s
perception, attitude, purchasing behavior, and satisfaction. Self administered
questionnaires were used to collect online data from 214 samples, aged between
22 and 45 years old, living in Bangkok Metropolitan, receiving news from IKEA’s
website, social networking sites, or application, plus visiting, inquiring, or contacting
IKEA store, and bought products from IKEA at least twice in the past twelve
months. The findings showed that consumers had positive responses on all
variables measured. Besides, all variables were significantly and positively

correlated with each other.

Field of Study:  Communication Arts Student's Signature .......cccccovievrienne.

Academic Year: 2020 Advisor's Signature .......ccccccceviennen.
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Q’U‘%‘[ﬂﬁiuﬂizL‘vml‘wEﬂfi’fnaWﬁw%'umﬂ%'aumaﬂﬁmi'uaz 8.44 Tl derduuszmanil
seeznaTunslddunesilaguludwiun 10 vedlan laeengvesiusinadiulvegfe 16 -

=Y

64 U Faldlnsdnnionolunisinvudessulalinii 97.7%
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TOTAL NUMBER INTERNET USERS AS ANNUALCHANGE AVERAGE DAILY TIME USERS PERCENTAGE OF USERS
OF INTERNET USERS A PERCENTAGE OF IN THE NUMBER AGED 16 TO 64 SPEND ACCESSING THE INTERNET
(ANY DEVICE) TOTALPOPULATION OF INTERNET USERS USING THE INTERNET VIA MOBILE DEVICES

@O@®CE

48.59 69.5% +7.4% 8HA44M 97.7%

MILLION +3.4 MILLION

17'i3n We Are Social. (2021). Omnichannel is not rocket science. Retrieved

April 10, 2021, from https://datareportal.com/reports/digital-2021-thailand
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#  WEBSITE TIME /DAY  PAGES / DAY # WEBSITE TIME / DAY  PAGES / DAY

01 GOOGLE.COM 15M 418 1702 YAHOO.COM 5M08S 474

02 YOUTUBECOM 17M 235 SANOOK.COM 2M 598

03 GOOGIECOTH 4M 395 WIKIPEDIA.ORG 3M 485

04  SHOPEECOTH 10M 508 NETFUX.COM 4M 265

05 FACEBOOK.COM 18M 475 KAPOOK.COM 4M 465

06  THESTARTMAGAZINECOM 3M 205 THAIRATHCO.TH 3M 058

07 LAZADACOTH 10M 208 LINE.BIZ 18M 18§

08  UNEME 2M 595 037HDMOVIECOM 3M 225

PANTIP.COM 3M 465 MOPHGOTH 5M 318

UVECOM 5M 235 ROBLOX.COM 16M 525

17'im We Are Social. (2021). Omnichannel is not rocket science. Retrieved April 10,
2021, from https://datareportal.com/reports/digital-2021-thailand
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a o 4

naNgnNAENITaeBNRUUMNAINAEINTYRedld lidaluiiuiind Heosueu

Viostnay wsenuiviuneludi wazmsusuiiuilinanaduiuigsia (Brandage,

Y = a Y

2564a) Wagiidu3nis Click & Collect tiarisauazaINlignALiaduALazuInsle
NYTU ANAININTY @XNT0TeFUATITRImMeaUlatiavinSuduAmTa lalaglifodn

a v v A YY) a I X d a aa v v
Ui iieannsdulia wazananudssainnisegluiunuinanidauann Inewiul
anmlasulsvaunisainlssessie llinasidendeduiainniminiunseviesulal
(Brandage, 2564b)

#1150 IKEA 1 laneaslud a.d. 1943 w Usewmaainu wasitaanunnsniuiiosine

yunfu 290 15 @5Anduln wous Aeudidndu, 2560) aeldusen da1ld Wsewmelne)

(%

09 1AglUAAIUIMINTIRNATINAUAT Mega Bangna SHAUUUNUI-ATIA LAZUSYANY

o w

\iFuN Central Westgate nagnstunisaniiugsianididgues IKEA Aa 1) 15asg

cal v

Uszaunisalbiiugndn annisilumlesinesidesUsznauies viiguslaaiaanulndda
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wardUsrauNsalsIuAUASIAUAT 2) LENANTYALRANIZAINUNITIANUNNTNSIU TIN5

LAUNNNITAUEBNTRAUAINBTUSIUALUUIUNEY ADALLNII AL NI9DBNLAEINILAE?

I a a voy X o & aAw . = °
Lﬂuﬂ']ﬁLWﬁJIaﬂ']aVl'Nﬂ']?U']EJa‘Uﬂ'ﬁfﬁil']ﬂsUu 3) NMMTAANUNIIULUYU Room setting 199NN

Viewegednaainsanuss e lvguslaafaussiuaalalunsanussiulagldduives

(% '
1% a I

<@ a v aa o 1 v aa d’l a v

IKEA 4) nM3uankannaendud tngaglduaniuiinedimiing wienisn1sdeduan ns
YU ATUSANS

IKEA Tn1591Nn1580@190159a19 lanvaneiskazyaanig aadl 1) nsankaaniglu
Y v A A v oy . & Ay v a v v = a
$UA1 NUNMIN31U (Brick and mortar) WU 1UA1I9£3N1511999AMUNRBINSERENS LD
asawsadumalaluniseanuuuiasanusatuiuguilaadndiy 2) Usssnduius (Public
Relations) Ingn1s@eansneantuagimewnsoantutnuniaw1ias uinninnis et tawanly

dorn9 9 3) Mslduanadendun (Product catalogue) wuutdulonans wazauisan

=

Tnasuanaaannaaulan1aduled www.ikea.co.th 4) Aulase (Website) fo
. ] ' ::1' 1Y a & A o I3 ¢ < v
www.ikea.co.th eidutesmstunsdearsgiuilnn wemndnausluivled avdudoya

299 IKEA Tuusgimatiu 9, 1178715674 9, S18982100AU4a117, S19azL98ndUAT Lazn15%9e

a v

AUAIUINITAN 9 5) waUNEATY (Application) Fo IKEA Shopping WiemnuazaanlunIsm

Jouanazdodum 6) nslddedsausaulay (Social media) LWudnvamaildlunisadeans

Y

1 1 1% 1Y a

Toya U13a156na o uavUsvrduiusauadguilan lngavsinsdnunung (Facebook

Y

Fanpage) ﬁﬁu’%lmﬂﬂlﬁﬁLﬁaLﬁuLLWuLwa 10U 30,328,629 lan wavdlean Follow 31u7u
30,363,347 Uyd voAfAnALSIuIY 200,865 TyT (Foya o Juil 12 Wwwneu w.e. 2563)

Taqiu IKEA lalgnagnsnisdeansnanauuulisessie (Omnichannel marketing

communication) talyguslaalasuuszaumsaing relvinisdeansseninguilaaiuns
audiuduluegnesuiu Willazgn ldinzidendedumanmandiuvsessulatin
A a v a - ¢ v % vy N Y a
\edseaudumuazuinmsiineulandanuseinisvesgndn lngladnsdaliuinig E-

commerce Aaldiulaes www.ikea.co.th #38158n71 IKEA Online Tud .6, 2562 uay

¥
D% Y

U305 Click and collect Tun1s@aumtnutemseaulatinas SUAUAINNTNSIUNT 2 @197

a o

LNBADUANRINGANITIUNITIUSTELYNIMISdAY (Social distancing) lneiladAnsdaaedue

[
a

Tuszspzaviufounguniay 89 quisu U wa. 2563 viaun 4,900 A& waziiniun

9

guduled 1.34 duastluiaidaing1n lneduslnaiinsteduriugemisesulatives IKEA

a v = | S 2 & A ' A a v v v =
rdAlganeaie 7,000 VIndoAss BaUuLARTIZINNIINITLAMTDAUANILNTINT WS 2
Wi Hyarnsldangegi 2,600 - 3,000 UM wazsela 40.0% 3nTElaianLeNRIN

Auslaafionduagluiunniunny uazdn 60.0% Aeguslnaegluiuiisdwmin lnedmin
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nfigarnisldaneniniign 5 suduusn laun ngamme guia gays Wesdud wazvays lag

Q] q q

(%
a v

IKEA Laqﬁmiﬁ’jaLﬁwmsé"q%aaummﬂﬁﬁimiuﬂ W.A. 2563 17,000 98LADT AINAMAINISINY
audrhuresessuladiidnaruseldnadu 3.0% veeeldTuaiunves IKEA Ussne
Iy (Tangsiri, 2560)

nndeyadananthediu JafefuFenhaulafivzdnumginssuvesiuilaasents
doansnisnanawuulisesse (Omnichannel marketing communication) U8R 1EUAT

IKEA tiveUsziiungdnssuveduslandi dnssui Ivirued wasiingnssumsdnaulade

98133 9INNIVIMIERAIINITRAIALUULETREFOUBINTIAUAT IKEA NUteIvnems o oy

1 = a [ [l

dsinwanngudusinaey 22-44 U fiodveglunsaunnumuasiasiunuiuuna wasiaede

3

a ¥ a

audnsdud IKEA Timnan 2 a3s meluszezioan 6 weudiniuan Wesandulszanns

naulngfdenlunisdeduimiudemnesulay wazlunguiuilaaidungudmuneves
a v a v 41' < J 3 o 1Y

nseFUAINTIAUA IKEA iaidudsglerilunisiivuanagnsnianisnalnd msunis

- % - B ) ] a A I
doansnisnanuuulisessiaiertnfngudwvanglugsiadu o lasely

IUsZHIAN15IY

\efnwmgAnssuvesuilaadenisdeasmsnainuuulisesdevemsndun IKEA

woRnssuveuilnasenisdearsnsnainuuulsseasevomendudn IKEA Ju

2814ks

YIULANITIY

[
[

nMdeAselidadnymgAnssuvesuilnadensdeansnisnanauuulisesrevens)
dum IKEA Tnenun133dei@eU3unas (Quantitative research) 1935338 dvd5a900ulay

men1skdwuuaauny (Questionnaire) iuasasiie Tun1sifiudeyasgruamsaizasiu

'
a [ [

naufveEg Ao Juslnamavekazsinandseny 22-45 U edeaglunammumiunsiasiun
Uiuauma Inenguinegsagdoansuinmsiuivled dedseuooule vieusundiady
YDINTIAUAT IKEA ﬁﬂﬁ’jaéfaqmavi’fﬂﬂaﬁuﬁﬁ asumudeyanieiuLInseing  ivthiu
IKEA uazinsdodudnnsiaud IKEA laisnd 2 ada aelussezine 1 Pkuan S1uu

Vv 214 au Tnginudoyalutiaufounguaiay w.e. 2563
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a [ ¢ =l a v
Hemdnninldluauide

nsnanauuulisesna (Omnichannel marketing) “d18fs AsviNsRanLite
Uszaumsalluniswenleanszuiuns waznisdnduladevesulnn dusnsdedunuay
U3N15 Msadepudum uasnsuanilfeuteyadeiuwaziu tnglddomanvainyvany
ARG RGN G

nsded1snsaanauuulisessa (Omnichannel marketing communication)
neie Feansmnaiaditdiasesilslunisdeaseing q Mvainviane Tunmsaeadszaudeya

= v & ¢ ¢ v ] =~ A

HeunaueNleiu e seailatiazesulatednilisense Lulignasan iedweu
Uszaunsallunisieans snneanuazmnbitudusinaladmadenlunissunisideans
wazmsdnauladiondedumlannivnnaliasiiondedumnnngs Jansanwiluassilez
Junsfinwnsdeansniseaauuulisessievetnsndun IKEA annsidinsesiienisiedans
1 1 ¥ < [ (3 a o 4 o L4 = a & A 2/
#1149 9 Wy Mslduananfion uled weundindu Fedsanesulal n1sdeansusaiiunng
$1u 1Jusiu

noAnIsuEUIlnA (Consumer behavior) Mgt AUAA AIUFAN N1INTEIN
wavAufisnelavesuilaalunisidendeduiuasuinis lnemsfinwassildunisin
WoANTINVRIUIINAsENIEUAT IKEA Usenaume 5 diusill

1. M3asude (Media exposure) #1884 N131UATULATDINBNTEDEITNITHAN

HUYRIN1914 o) 1 IKEA TdFeanstiadusing Juf3delannunuasuasysulsauuimnnumnann
911798v89 Dean (2010)

2. M33U3 (Perception) mngfa nsguIUMsNFUIIaailavsefnNunTdum v

guslaraunsalenezaLANAsEnInm AU aulaiunnduiguida g
msfinwasilidunisianisiudvesuslaasensidu IKEA fidednuUaidiniuainuinsin

989 Steenkamp et al. (2003)

3. vimund (Attitude) visnedia mnusdnveusinafiildenisaeansuaznsdum
< v vee A < ™ a X o Ay a ~
IKEA 9199z dulavisanusdnturey Wunans warliduveu Wedunenaainiguslaad
Uszaun1IiaINN1saeaIsN1snatnLuulisaunauainsdu IKEA Tngauidelunsaday
Usznaulume
- AAuARABN1SERANSNNSRaIRLkUULS SRR (Attitude toward omnichannel
marketing communication) vis1e84 wualiuvesEuTlnalunsUsEiuNTsdeansN150aIn

'
VA o

wuuliseeselufirmadauinvieau lnegidelaussgndunsinves Petrovic uazany



19

(2007) waz Radder wazaniy (2010) ilflumsinvimuafivesuilnaiidnenisaeas
nsna1awuulisesriaved IKEA

- ViruARsanIIEUAT IKEA (Attitude toward the brand) 1gfis wualuuves
Fuilaelunmsuszifiunsdud Tluiimmadeunuieau Tnefifideliussgniunsinves

Y84 Park, Burns, Uag Rabolt (2007) snldlunsiniruasivesuslaanidnensidua IKEA

4. WeFngIUN13TRAUAT (Purchase behavior) s nsdnduladoduniuasy
U315 Mskuzih igdunnl9dua wagwnldunmsadationsidus IKEA lnenisAnwingail
AIYeAnRUaIRI0I1INUINTIAT0Y Baker Waz Churchill (1977) Waga113devas Shi et al.

(2020)

e

5. Auilanelavesuilaa (Satisfaction) nanets ensuaivienuidnvesiusiag

Mendsannisyeduauazlidus IKEA lneuilarazyssduindulumunananisly
wiell nnaawsannsldduauazusnislanaansainnsuseduannndt nisminAuaw
mandanaeld guslamazidnitanela (Post-purchase satisfaction) wagaziilugnisuslan

Flunssiall Inensfinwiasell §3deldunsinves Sahin, Zehir, wax Kitapci (2011)

Uszlenifianinezldsu

1. iieifudeyaifestudminnaiaduwmsiiuguiduusslovideinidy
fan indnw videgfiauladnwifatfungnssuiusloalunisdeansnsnanauuulisesse
dandnsiolUluouan

2. iefuteiausuugliiinnisman thansdeans wazidvesgsiaannsalideyai
Rendunginssuduilan wagmsvhnisdearsmsnaianuulisesse Tunsnaunu uas

Muuanagnsiunisaeansionalinusednsangaan



UNni 2

o

WUIAR NOBY wazUITEINEITeY

TuruAdeidos “wpAnssmesiiuslnadenisioasmsnanauuul$sesseveins)
Audn IKEA” fAdulsvhmsnnduniuuan nouf uazenddeiiAeades el
uwmsuagnsevlunsiuiueide futeluil

1. LLmﬁmLLawqwﬁLﬁaaﬁUﬂﬁsﬁaaWSﬂﬁsmawm (Marketing communication)

2. wunAamsdeansnmsnanauuulisessie (Omnichannel marketing

communication)

3. WWIAnkAENguNeINUNgRnIsuEUILan (Consumer behavior)

1. uunAnuazvgufiieafunsaeasn1snaIn

nM5&ea15115Ma1n (Marketing communication) {AAa1nN5538uvesae IR
aaAedesiufe A1i1nnsdeans (Communication) wagn13nan (Marketing) 1oy
American Marketing Associations (1938) laliAuMNeU8IN1IRAIN UNIBDI NTLUIUNTT
TNy MsUsmsuluviad wazn1sadunislunisivunsuwuudus usmsviseaudn
A5RITIAN MIALESUNITARNA LaEMSIASIMUNE HIDNSNILANEVBIUUIAILAR AU
U313 ieliARMILaNIUAEUNaINTIReUALDIANUKBINITYBIYARA LAYANNITAUTIA
W gmuAINADIN1TUBIDIANT

g Kotler (2003) lalianuningusin1inane TfensTuIuNSiELTiusay
yaraLaznauyanaldsuluAfons dumenisaine nsiaue waznswaniUasudud
LayUimIegedassiuuiarynnanaznauyanady Turaedl Shimp (2007) ddlaumang
yoImMInan Aenduuesiansauiigsia wisesdnsing « liasduileuanidsunmudiy
FENINGININTORIANTAN 9 ﬁuqﬂﬁwaqaaﬁﬂiﬁ?u g

%qmﬂﬁ'ﬂdﬁamﬁwﬁuamniaaiﬂiéffh n13Ma1n (Marketing) a1e0y AaNTTUNS
qiﬁwwm 91U MSITUATULUUALAT 150931AN NIANLERUNINANA LAZNSTA
e [Wudu ‘vmﬂ,w,ﬂ@mimaumu,avusmimﬂmmammaamﬂﬂﬂamuﬂm A,
ﬂizmumimmaﬂL‘UasuaumLwamauauaqmmmmma‘umguﬂm

drunnsdioans (Communication) nunefils MsawNLTIANT (Message) INEEaT

(Sender) lUgai5uans (Receiver) sagianmislddnyaaviinlavila lnga1dede (Medium)

A
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A ¢ ] & 09 ¥ a a Y o aa
$39%89N79 (Channel) Wana1nNaIrUsENauNd 4 Jagyinbininn1saeanshad gadian
29AUSENOUNTY ARaIAUTENaUN 5 Ao N15awiaundy (Feedback) Niviatsauitaindy
drutheligdanslastmadnsvesansidseenlusme (Schiffman & Kanuk, 2000)
5U97n 1) Jdeans (Senden) Wudisudulunisinsededns envazidunisdansindu
= | & o A & ] & a A o o ]
Mansvsekiidun1enis urasanilunisnsenssviluesinsgsianiganismls viedu
I3 a d' [ o o @ Y o v} 1 1 d' [~ = 1 d'
asAnsganavibiyamiamleils dmsuunasnnldduniniseravsnunedia ¥1a157unan
\iou ATauATy IeAUlnadndu o laein1slviiansvsedeyatiy dUslnAlzigeionnas
' a1 & v g v o a X ' | vee A o '
Y1ansnldidunans lumslddudeyalunisdndulageunnndt wsedidnweiuluuvas
917@157119 N AULNATANINAIN
::4' Yo . P A & Yo 1 3 v [
Yde?l 2) {3UanT (Receiver) Tunisdeansiluniens f5uiiansasilunguranie
wiauiustnanilugndnguitivane wied5uansidutvane (Target audience) 5338
Yo a & Yo PRI v a oA Yo A g
Asuansiduaunans waggSuansililanslalunisindedoarsniensnain Inedsuasndu
AUNAN (Intermediary audience) tuaglilyngudmune widungudiuansnidileidu
e viselianuieatesluiuau q duesns llvlugiuegnAvedsddns wu gandvune
(Distributor) Wamds (Wholesalers) waznamiuan (Retailer) @93 dudasiinisdoansluds
= A | a v & a v & v | Yo A v ve
Aunansiveidmvneduy 9 wu n1snszatedum msiudua Wudu dwugsuansildlangda
(Unintended audiences) Usgnaulunie uaaaiviminfilunisnsgaeansiudiyanaduiian
I Yo Yo M . | v v I & Yy a < 1)
Judsuansidmung waggSuansiildladvane wu goeviu Wmil yuvwrisadu Wudu
#ax 3) Y8919 (Channel) nungds uaravsavenenldlunisdsans Al Foame
analdwinyuveiiduypraniede (Belch et al, 2009) 819i38n31de (Medium) %50
Y29M19lUNISARAREDA1S (Communication channel) Schiffman wag Kanuk (2000) 1ol
ANMUNUNYVBITDINNLUNTARRBEDANS (Communication channel) B84 Y8919

a L3

Yasgnaeru Wy wilnawie Insviml visdeiiud anvane vsededu q

Ay v o

N 4) Y115 (Message) Ao a15nEdsrnanmsvzdsludsuasiinmuali lngag
Jupuiinda (Thought) mufn (Ideal) viriuaR (Attitude) nwanwal (Image) viedoya
U 9 (Other information) 98989AN5 (Schiffman & Kanuk, 2000) a'ﬁa'ﬁ]%tﬂuﬁmm
(Verbal) Miluaeanuaidnyivisen1snalaeiall Fwznerdesiuteyandndusiviseusnis
19404AN3 IngagldTuiugunmvsonisansanisinanuresdudvisedu q Faglidoyal

= 1 Y ) 1 a & 1 I~ 1 a" 5) ¥ o
Annsldiiissmnneginfien vierase1asdudniansnlilddnn (Nonverbal) 9139g
Senlaindunisdeansinenislddyaneal (Symbolic communication) i nstdlald Uu

fu visevmaseagldasegsiniu i naswuuilumnanasuuulyildne
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(%
[ Y

waz 5) MIasNauUndy (Feedback) WWudiuusznauidifuyialudiuyesnis

o

Ansodeansseninauara wavliliuaaa nisagvieundulaluriuiviulavesiSuas vy

] v

deansanunsniradnsuazilisuudamseusuugsansinegeiuil iieliuilainnisdsansuu

gnsies wawgsuansianudilaluians fedenislasunismeuaues nawuuldmnauaylaly

Y

°

AN
Inglunszuiunisdeansenainguassansedesuniu (Noise) Tuldlunn 9
2IAUTENOY 9199 AATUAULFAENT Mans o wavSuans dadu Tunisdeansyninnis
= v N a a a £ qguvy A A 9 v = o v
doansvzromeeangUassa visedssuniunazindulidesign ielinisdeansvile

e 19lUTEANSAN (QUAUNINT 2.1)

BHUATINNA 2.1 NTZUIUNITNI5EBET

Sender Message Receiver
> Message
(Encodes Message) Channel (Decodes Message)

b .
~

F e
R
Ay

Noise 4

Feedback -

U1 Shimp, T. A, & Andrews, J. C. (2013). Advertising, promotion, and
supplemental aspects of integrated marketing communications (9th ed.).

Mason, OH: Cengage Learning, p. 118.

oA NsnaIALaENIEea1sTIniU Keller (2013) linanain “nnsdeans
n13ma1n” (Marketing communication) #uefe N1sinsduavIeesRnstit e
ADIN139FRA1T W39 94l vieleuauI i USInAIndnTduale Ingdeoansta
AUSLNANSlUN 1R TuAEN199eY e WiUSInANTaAUAYSOUSNNT N15FRA13NNTARTA
= Yo & = s O B - a v oA s %
Wisuldtumsilunszuenidevededdns TunAen1singduavsesdaAns anunsoasnanis

¥

= 2 o N v d' o o v W a [ A A
a@aqiLﬂUVﬂW‘J@ E‘Uﬂ'w\l ‘V]i@sUaﬂ'milLW@aiq\iﬂﬂquaNWUﬁﬂ‘UN‘Uﬂ;.ﬂﬂl@ NIULATDINBANTT

Y
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= | a A | U ¢ a = Uy a ¢ B Y
doanseing 9 oy Mslawaniudeaissuy wWu Wnsvind Iny vsendedediun Juduy
= [T v & A A a a € & ¥ B a
fdolavunnense W Bia Insdni visededsiiun iWudu uazieolavan o UTINAY
sy
YUy Bovee, Houston uag Thill (1995) laeSurgmnumunevesnisieansnig
1 @ a A o 1% o X d" ! 1 I3 <
nsna1alidn Wufanssundnnseanalanseyindu Wedeneninlasvesesdns lnedu
! dl 4 U ! o Y a U U a dgj dl
Yransiiasnsanseiu Ylaludangudmine iliianseeuiuuazdnaulatolalunan
d1u Delozier (1976) Nd1331 N15ERATIIN1IAA LA NTEUIUNTNMTULAUDYDIAS
¥ ! v Y IS s Y a A vy v
nseAuin 9 Wdsuslaa lnelingUssasdiveliiinnisneuauesmuiidansnaans siu
Tufsmsdeansiugemiewing  Miauediaisvesesdns wWislvingudwsnefinanisius
AN uazL AN ANTINAINENTNASU
MNAARANLTNEINTEY asnTadzasUldiinsdeasnieimnaia vinei
nszUIUNsAeaslun1snIsnan d1vsuianssunegsnaviavan enfiu n1simum
JULUUALAT N15A331A1 NsaAEBUNIIa1R wazn13dnsvune W idedldnisgdla
ANV ULUL U Nslaean NsUsEdNTULS nsdaasunisug nsuglagninau
n3dnAanssusg o Wudu iefiesdnsszddeyatnasinedtuduivieusnig uaz
Aanssunngsiavianue WdngudSvansidmine ieliiiaanuiisnelawaznevaussaiy

ABINTVRIUILNABE1NEIER LavnauingUsvaeAuedadAnTvsouTE

NITUIUAITNITEDAIINITAAA

- <) Aa X ! a [ - o
nsdeansnsnatn Wunszuiumsiiinduduinedtunisdeans nelanuvaeues
NFEUIUNITVRINTTAREANT 4 BIAUTENOUVEN PR KeaanT (Source / Sender) a1 (Message)
&0 (Channel) uavi3uans (Receive) lnganunsainunussgnddunuudiasduans
d' v . a a v A

N3¥UIUNNTVBINTTARANINTNAALA (Shimp, 2007) (FUANIALTUAUVBINTFRAIINITAAN
WAATUIINNTNERTFUAWAZUTNNT gy TdIdayaiIasnmsnan 81y Joya
VBINIIFUA TwavideatayaiIauALAXUINIT Toyasiensdauatunisig vseteya
Aenfumsdndmiedud Wudu dunsdenna o o1y Insvied Ing misdeiul vse

Suwmesidn Wudu (Quauning 2.2)
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WAUAINT 2.2 ATEUAUNITHREIINITAANA

2

fuanduruaLuingg WIAITININIAAR osng q guslnathwang

h 4

/
e et <
Fommmmmm = b
\

Asumu L~

NIABUHAUDIVDY

A

guilaadhwang

3N UusnNEm JuRza, (2555), n15508757759879 Marketing communication.

NAMNUMIUAS: EUNTLALNAINEITENYATANERS, 9T 6.

usnae Tufewd (2555) Inand mnuesussduiinfannty do oramnesiuds
Lﬂ%@dﬁ@ﬂ’ﬁé@mimimmﬂgﬂLL‘U‘UW'N 9 19U N5laY NSUTEAENRUS N1TRAIANIRS
msmanneaulay waznsldwinaue s Tnedwulugeuslnadvene Ssifedu
ansvpInsrUILNsAeansi uandlefuilaatimneldsuinasud axfimsdajteinen
NAU pevauINGUI UFULUUANY 9 19U nsTerseliteaufuarUsNg inAuey
vielsireureduduazuins viieenaashliuslnafnnmdnvalludalaviaduuanuay
Fuauseduuaruinistu  Tnglusswiumsdomsnisnanadigantdsdsnnasluds
fuslnatimanetiy orafindssumuniaiinguasseuesnisioansidluyn 4 esdusznou
i fuandudlifinruslunisdeans svnasiiddlusinilidaaunedudouiuly dof
Tlianunsadrfsnguiuilaadmngldedisgndes nemsiiguslnanguitvseuin
A videdivinurlumsudany faumanevestmans Wy dedu lunisvhmsdeans
manansuiudomssaeularsuliuissumumaiegsainiane ieflazanusoudly
HymilistunnguassamariliiantesamieliliAniu ilelinisdeasmnaiaiin
UsgEndnmgagn

Keller (2013) l¢oBunefanszuiunsnisdeansnisnain Maxnsedu wagdngavinli

mnefinnisnauausinuingUszasdiineanis widldeandu 6 Tunau Uszneudie
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1) M3asu (Exposure) As msfiffuslaaldsudsnszduvesmsdeasnismanminuyszam
dufavesuilan wu msueadiu msledu msléndu vionsduaansiifeanisazds
2) mwanla (Attention) e mstAnruavlavesuilansiedinszdulunisdeasnisnain
thu 3) anadila (Comprehension) fla msfiuslnafinanuidila wiarianislaugily
Hovnvesdensgdumseatsnisain 4) niseeusu (Yielding) #o dumeuiiguslaminnis
pawsu Fumeu wienslisonsy dedsnseduresnisdeatsmnaintu 5) masdla
(Intentions) & fuslnafineuddlansunuiiagluioduuasuimsfidoasiunsieas
MIRaIntU wazaaTe 6) waRnsau (Behavior) Ae Fuslnaiawginsaulunsdeduduay
U3msfidomaniuntsdemsnismanatiy
msfomsnisnainarlsrauanudiEuiiafianssuaunisasudui 6 unou vie
wlhiszauaudisanniaasianarluiueulatunouniiaiy sndogadu n1sil
fuslaaliilnsumsieansnismann suiosnaniadesiensdoasiinnuiianans
slnaliauladeiililunisoaadesndomimminde fuslaalidlaludsidesnis

o
Y
doansiilnaannnisiteualunisaeansnisnatnilufissns sealsinnududeuuiniuly

Y

| a ' 1

fuilanenaiiiimunitlsifinensaufuetesdnsegiouuds iuavaliiAniruniluldause
msdemsnisnainvesesdnsluadiiont wazduilnalianninand yaiuveesdns 7
wilontguiedy 1 dunsdeansmananeld dadu eliAnUssaninwlunisdeas 3
msunulazidenliiniesiiolunsihnmsdeasmanaelimngauiungatmng way

Ay =
F1INADINTIVILEDAT

LAS89pNNSARANISNIIRANA

nmsudsiuludagdu Tumsairenisdeanssewinesdnsvioruan waziuilna
Wvane Weadenisiuuanduisnsiisluduresmmaud fauduasuing suduses
T¥nsdeansfidndny Tudnwaizsna 9 wu n1slevanuasmsdauasunisvie (Advertising and
sales promotion) Msvhnsnanaiufduius fussarinsddenasiune (nteractive
marketing) N1s¥ARansIuKAzaseUszaunsalliiuguslna (Event and experiences) %38
nsmanalagedevessinugUnsaidoasuuunnm (Mobile marketing) (Keller, 2013)

Ingosinsvideuanazdondonldindosilensdoasmsnaniiievinsinsdedeans
yngUuuuiinngausuiuilaadmnenguiy 4 vieluaesde defifuiladaty

(Exposure) MNFULUU (13 2aduaun, 2542) ey Durda (2017) na133n m3nsilefldluns

= v = ' a X a dyva A& O oa a o ¢ a
a@a'ﬁﬂ'ﬁﬁa"lﬂﬂzﬂf\ﬁ.lu NE‘ULL‘U‘UGL‘VIN € HNAYU "U']ﬂL@iJVlISULWFNa@ﬂQL@N DINLYU I‘V]i‘V]ﬂu 'J‘Vlﬁé



26
wiladefiun wiodsiurisng 4 Wudu ensimuimelulad wu nsdeansinseuunay
AoNTIMOS Wusuy

Tagenananlein in3esilensdoasnismaianan fildlunisdeamssinazuszneuly
fae 8 Ldasilondndall (Kotler & Keller, 2016)

1. mslawan (Advertising) msdeanslngsiudeililynea Wileviausuas
Usprndusiusuunde udn videusnis Tnodeadoldanglumsineunsii (Keller, 2013
Russell & Lane, 1996) 1ag Gadener way Trivedi (1998) na1231 mislawanifuaisile
dfnitunumdesaufuazuinisuegise v faaautilunsdhieduslandu
$runumnnegisdivssansnm Ganmslavantuandunsaiunnuduesszrinaguilanaiy
AAUAMYeRIAnT KuMIaFIINIsiuf msdeansuslovifiddyvesaud duadaliiing
noaedld uaratvaydliiiengfinssunisdeduduazuinmsldilueed

ladfylunisdeansegfimsidendeiiazldlunislavanlyivmnzay Feanusauts
dondnildlunisTavanlédel 1) Fonsearsamuasides (Broadcast Media) lunslaivan
lnansldides nn vsedavisde loun mslavanlagldinguaslnsvia lnugaLauveinis
Tawansudelnsvim] Aodumsdoansfiuments uas des uaznmedoulm fawnsn
Fagarnuaulavedfuansld uazannsodfaduilaeldlunaniie aseunquituiints
nszeYnanTgs Tervesnslamandudelnsyimisiddy Ao nsvimianansoviliiguilan
WudsnanTRuayisnsld Audvideuinismidusussan wazdsanunsoaonunsnnmdnual
yosmaumlugiuslaald wu fuslnraunsadusmnnsametivesiuslnadedentldnm
duAvosaernsle 1usiu (Keller, 2013; Russell & Lane, 1996)

dndofivesmslasanindeiveffe aunsodrdangudmneiivainvaneliluas
s Inazagnssnansszninmsdeansluasniuasnisdomanssludsiiuiianda viemse
Ufaiaafiu (Localized market) T G]Imammamﬁama’mﬂmmaﬁﬁaqms%ﬁamﬂﬁmﬂ
aTingfnsatungutimne wegnslavansiuingiuneldum Kluwinisudnuagnis
weunsdleSsudleuiulnsiia dudesrfnfiddy fe iudefiviaauiiauls iesn

= 1%

laifianufan ﬂﬁ]ﬁucﬂ’]‘wLLﬁ%ﬂ’]iﬂ']‘ﬁLﬂaE]ubLV'J

2) AedeAuti (Print media) a1y wilsdefusinazineans (udy dmSudedafias
Tuileuuananafudensanenmuazides Lﬁaqmﬂﬁaﬁﬁmﬁmmaa"lﬁﬁé’fayjamﬁmﬁ’mﬁ,m8
avldeale uvasRediudaunsadoasinenisidsunmsenauiverildilalaiann

U LLaz?{aﬁqwmwmmmmmsﬂiumsmLauasuauammumﬂlﬂmmuﬂﬂmauLi’]’mma

e UDIANg G?NL%NWS&WWE‘UQ‘Uﬂﬂﬂﬂ%j@JLf]WMSJ’]EJV]iJL'Ja’] LLGWJ’E]LﬁEJ‘U@\‘iﬁBﬁ\iWiJW‘\]Sl@J
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anunsavinsiausluguuuuiivanvangle vieliannsaauenisansalsiuslaadmane
drunmitdaauld (Keller, 2013) dosriafiddyvededafiun laun maﬁuﬁaﬁé’ﬁim
naudmneldaunsaiiujduiusnevauesdlaviuviieg vlvignanvseddansldannsa
Usuasutmanslaiviuaiiduujzevesyiuans

3) Aolawannanands (Place advertising or out-of-home advertising) {udeiilaly
douvunufu feidudeidusnmadenlunsdeasifteatuayunislavanaindendniiu
Aoduiu efidu thelawannanauds wasluawes (Billboards and Posters) wi¥a Temai o

[
1%

AFAUAN (Point of Purchase) Ae iedeasiuguslaalunnaaidusinaldluiiinusedniu

a

wazdeanslatuguslandoumnn dedrindelianunsaldsvazidonlfunuagsihmsiana
e (usngm Jufiziud, 2555)

2. M3dLa3uN15918 (Sales promotion) WUAINTIUA 9 mMensaanadisaindulu
seozdu elauonuruiedsgdlafivy (extra value or incentives) tilglianusansedulst
Aananaaedld wasinnisv1liaadu (Keller & Kotler, 2016; G. Belch & M. Belch,
1993) M3daaiun15Ue (Sales promotion) Hinquszasdlunsvinfivarnvans e1fiu ng
duaSumsveitngutimnefeduilae ilelfAnnistoaudndn viafiusuaugnéan
Fuslannguilvain vionisduaiumsmetugindimine Weatuayunsifududn viens
nszaeAuA Wudu nsdaasunisue Suuseenidunguamudmanelssd

1) nsduaunsviedmsuguilaa (Consumer promotion) {Wunisauasunisvy
Tthnialeludauslnalaonse tieliuinlifuslaalunisdnduladennsiaud diuusua
e viiensedulfiAnmsteduineluszernandudu (Keller, 2013) Tnawadosileflld
9 il Msuanduddiegn msandaliuslaauiuignisldau nsazauudu n1sansien
duen visensveduddugasianfivey 1Wusu 2) nsdaaiunisuedmiuaunans (Trade
promotion) dulnajarldmsiauenaneuumiiiiuitu wiensliduanlunistedud
dmsuffdadiviing, $ruiuan videvomnansuedu q laslgauszasdifiendndududuas
diolsifuilunsdauandudnidnlunelutemissis 9 (Keller, 2013) uay 3) N15a9LE3H
sveTisjagniinauuie (Salesforce promotion) iunsvinsdaiaiunisve il
wanouLnLlayiuntinanuee eidunisdauety aduayu waghlminauuefamdils
TunsvgduiuazuInig

3. MslUnMnaNMsUTEN&NWus (Publicity and public relations) {ufanssu
ddgithmanaelflunisaduaauasundesnndnuaivesasdns THlunsmeunsaug

U 2

a Y oA A Ya o ¥ a ! a
LAYINUBDNANT LLaSai']\‘iﬂ']']ilur]L%@ﬁ@l%Lﬂ@ﬂUa‘UiIﬂﬂﬂa‘NL{]']VIN'WEJ Wi@l‘é’ﬂUﬂqi
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Ussduiusauduaruinisii q Tne Keller (2013) T8lennumaneves nslian
(Publicity) ﬁamiﬁamﬂmlﬂmuqﬂﬂa iy MslinUsEnduus, nslidunvalinude,
NM340a391 v sldaavunedny Wusu wagnisussanduiius (Public relations) 8193¢
mngsImiinsdeamsiiusnuralseneuns, msdafanssufivey e nsvihAans
51300 (Public affair) 1usiu

Boone Wag Kurtz (1995) na1311 nstwniiaznsuseudunus (Publicity and
public relations) AensAnsedeansuaznsaduanuduiusvosuisniunguyususiig q 7
Rendosiuuiem enfidu gnén frunedudn fieviu 3guia uazansisausuinly snldnsdl
Farteluil 1) iileadranimdnual (Image) vasesdnsvidodudiuaru3msinmiiondt gu uite
afannauanenenguds wazldlunisudedunisgsiia 2) wiedeansliieuiiuduilan
vidogTiAatesiuesns ilesnndumuazuinisuisUssinmazUssauanudniald e
fuslaatimnudifeafududuasuins uas 3) Wessinsiifeyatmanssuannitozaiie
warLiy (Values added) TrfuAuduazuints uazdeyamaniuliannsoussqdluluns
Tawansudesn  1¢ fodu Fdldnsliinauasnisussduiusnauny Woauogasiuves
aupuazuINslaegeasuu

4. M3dnnanTTURLAYaNasUTEaUNSl (Event and experiential marketing)
msdafansaufives Hunsdnfanssuiiosdng wieuisninrhiuufimuiiefonloms
AudnfuRansauiidniu Taunsanevausstuuslaals

Keller (2013) l@lirnamanevesnisadnesUseaunisel (Experience) Aonsiitinnns
paaldasdunnmsiifuguslae Weatansiuiifenfvauduazusmstituguslaa
wazn1sdaianssufiiae (Event marketing) fio nsfiesdnsinsdafanssusing 4 wiensly
ugauaywman (Sponsorship) 1w Aanssufinn, Aaus waztumuinis Wudu fiansa
FagamnuaulaliAntutugusinanduimaneld Tnevamsdaianssufivmsuasnisaing

'
I A

Uszaunisal Sigesjanuneiteliiuslaafilugnntiagiu wiefuslnailazidugndlusuan
fidhungamRanssuianssusiReriuuususd (Brand Awareness) vhAanssuiilerfiuyanived
NTIAUA

5. @ooeulayl (Online Media) \uinsesilonsieansnismanndifisnsdulagslu
aqtiu Inensaeansriudeseulat 1udeiiifuasvieduslaanguidmneannsad
Ufduiuslaviui lnandngiinnisnainagldnmslidessuladiiensaiunsaud e
o9Anslu 2 suuu leun nsldidulesd (website) waznnslddedanueeulati (Social media)

(Keller, 2013) 3u91n 1) ulast (Website) Wudessulatfannsaliseazdondoya
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A o ¢ Y = & Y % Y i &
NeafuadnslaegensaumquLazan®s wavanunsaiiieuslaangud e duneyana
1 91nnsngusinaagyinnisAumteyadusuarusnisneunsauAwselduinig a1n
n3finwes Keller (2013) wuidn asrnsdndusadinuddy Tudwvesloyaniiendiv

T < ¢ 9 v v =~ a Ay o ! o
asrnsfeguuiules idanuvanransuaziideyaiiissnanudiguslaanguidmungly
Auaule wavesAnsresinisuuldsudeyaliiuadvegiaus eliiuiunisideundas
YoangAnssuusiaangudmang
2) dedsmueaulatl (Social media) Wudwunislulanduwmesidafiaunsouans
a < 1 a A [ 1 A a X a § < [

AnuAaiy wazuusludaniauladiulunguynyuniiaduludumeside lnveduguuuunis

a A & [ ¢ = 1% A 1 [ ° [y £ a ¢ < =
Usnsiduduled ldlunisaihaaseviedinudmniudldanuludumesids awnsadeu
afueRanssud Waule sauviadeya unAN JUAIM wazuanIANAATIL uanUAsY
Usgaun1sal vise anuaulaniuiungldannsatieiuaiademaulanuainuaulavedus
avyAnAa (YanT NwNas, 2553) dedspusaulaul (Social media) Jagiuiiununevae
kUL 017ty ufien (Blog), nInmes (Twitter), waln (Facebook) %38 YouTube ilusiu

6. MIVIN1sAaIARIUUNsalAiaud (Mobile marketing) Uagiu nislafaansnlny
(Smartphone) Wingeuluegaunn wagguslaaliiiewsldausnivu lunsduaiasde
a 1A i~ Y w9 v A A v v & a4 A dew
Ansodoansiiivuvintu uiddldiduasedlolunmsdiumdeya wazilunIasdlenlvini
Juiednme (Keller, 2013) Ingn1svin1seainriuaunsainiaui (Mobile marketing)
NUEIINHNITINTAAIANNEE NN ITRITU InsAnmitadoud 1y n1sdenIn Janiny
Hee AaU @ WilnsAngl viseaunsalnfiouindy o (nauu weslad, 2560) Favand1Atyved
nsdeansHugUnIalnfauil (Mobile marketing) Ais n13doasN9N1sHAIRN UL
naudming nganunsananiudeudeyalavia 2 s detiuy 3demsunguiusing
Whmneidesnisagdeansivelvinisdeansihlaegeliuses@aninim uagvandenisdeansly
gajuslaailaladudmuneaiieliguilaafinainusiaig (niau Hretss, 2554)

7. MINA1IAN1ATI (Direct Marketing) visngfs N15ALHUNITNNTRAINNINTT
indeudeduiuazusMIngnanludufuslaalaglildaunans (Kotler, 2003) G. Belch
uag M. Belch (2009) 1and1791 NM13naanenss nanghia AANTsUNIunieuieyingy iagdl
HaliAANMsLanisuauAtarusnsiugde Ingrudedulaun aavuneg nMslvsdni ns
lawanidieliianisnevauedtuiuil nsléadadid Wudu Tulagdu msnaiamemsads
nesImdensldnsdeasiiuezedingas (Fax) 8uwa viedumesida Tunisdesnisdedans
lngnssludauslaadvane ievihnisiauedumuazuinig lvdeya noudauiguslaa

avde nsdeansvsiidnuvaeNdeansludsidediiuduslaaanvaulanunis (Keller, 2013)
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8. msldwtinauane (Personal selling) 1unsieansiiniinauuie wenewdiagli
ArutmAennfuslng uardinadyruiuilaalidoduduaruimavesesdns nsld
wiinnusedusuuuumsioansassnsseninsyaranisludnyananils e19azduns
domssevnaninnuiuguilan wielunsdeasseinsuilantuguslnametueadls
yievanefansliuanisunguilan uagnsvendevesffuilaa usinisnsgvindusosiing

lngnsesianszurunsanaulagevesuilaa (Shimp, 2007)

[ a

nnauielsenaulumendnaunglunatsanwuy fall (Ase @SleSy, 2018) 1)

wilnnurenelududmsedinnuesesdns Wunguninauivimifiseduslaadiun

a ¥

Ansodeunudeyaduiuazuinsiviniiu visedtinauvetasdng ninauenguil

'
I v v a 1%

LADINAUSNYINUAFUAIBLAZUSNNT TANNEIUITALUNITASIIUTTINIANA LUNTAUNUN

Y

ada s =~

eliAnviruARAfeadAng et ludnsdnaulageduiuazuinig 2) ninauuen
nsdnt Towanunsauuslinlu 2 Yseum Toun sdnauwenisinsdwinvzdemdoyaves

¥

fuslan uazfudnlundegninlaemssmalnsdni uazwiinanuwemalnsdwinsosunis
fnseannuilna ilenasnoudon WideyaunfuslnauargdlaguslnaliiAnnistodud
LazUINg way 3) ninnumeusnaniudl iuninnueiazdoseenluindeduguilnais
finende vieanuiivinen suldiud meineuwieuenaanuil wiinnudsdud winaune
n39 Wudu ninauneusnanuiitunumiidifalubesnsinnuuayuinismdsnisue
v o y 2 e o

Aatiuntinugnguiladanuddglunsaiianuduiusnaiuguilan agaunse

1 Y a v a a ¥ L2 1%
nelminANUANARERIIEUAIYDI89ANS (Corporate loyalty) 1A

UNUINUDINITROAINITHAA

[

Fill (1999) wag Shimp (2007) Na17177 ﬂwsﬁamimimmﬂﬁwmwﬁﬁwmyiuﬁmgﬁ’u
ogsunn iesantagiiuudazssiafinsudstuiiugs uasusargsianeneuiiazldnisdeans
msmanslumsieansdeyaduiuazuinig Rerfunsaudvesauedluinguduilnag
Whmneeghaseiiies lnsunumdidyvesnmsdeasnismaaisall 1) tioadisnnuuansg
mnduidlududuaruins 2) Wesuieuammsssilituguslnadhvene
3) Wieudedeyatnansliguslaatimmnesunsu @) welihinlalinguidmneneuauss
Tuuuamsfiesdnsiosnts 5) ileadavimueififronsnduimieasdnslifniuluinlaves
fuslanitimane 6) denseiulvguslaadmanefadulatoduduazuinisuesedng uay

7) W IAAANgANTINNITFOLT NI0ET19ANNANATLAUAILAZUINITVOIBIANT
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ninandiedu e1azasuledn nmsdeasmsanatuiunumvaeUsenis 1y

I 14 1

Junisuenlyinsiu msadeanuuanddlunsdaunseninaguda n1581Roun15anIves
Austna MyasviruaRAdens d@uAkasNEnynivetesrns NMsluut1dele laudnis
biuslnafinnginssusenisdeansnisnainfienisdedumuazuinig wanllasilugnis

\Turesenve ardiunuinisnanlaluiign

Tagtu msvihniseansmseainiinisnaunauasesilenldlunisdeasvainvany
| o ¢ ¢ A B - v Y oA v v ]
Hoanne nakuveeulatduaresilal ielvianansadeasiuguslaala wazasieauunneig
Duitaediliiiuesdnsuazasdud lng Kotler (2017) lanandsnisvhniseanalutagdui
uMaMsAuNIesuTlaalunisiiengedurkazuinig (Customer journey) dududou

N FUILNAIAALRONAUAATUINTIINVAINYAIEYRINN NouNIzsindulate

¥

AUSTAALLIANTOLENTOIN NN TADAITLAZTOININAITVIBNAY 9 BoINeBNAINAULS

e

1 '
LY =

AT WeanusanevausInuieinsvesusiaadmnelaegediussdnsam nagnsms
NINAIANIILUINBUAUDING ANTINVBIRUSLAALANINNgRAD N15YINTsTosTeeoanans
HoaNuazaaIn1en1591e (Omnichannel marketing communication) Welin1sd@eaIsiin

UsganBnngenan deaenadluddudnly
2. wuaRansiea1sN1sRatawuUlSTasde

nsdeansnsnainluefnliiauninainnsitemnisdeasifissdomaien
(Single channel) fensfinsdudidemislunmsindedoansifiswemaiies wu St
sihiufazannsodeasiuduilaald laifidesnadu q fanunsadeasldnioudu aniy
Aensiaumareluladuagdumesiidn viliAsnswaunsnisdeans iunisdeans
MaNMANEYoMNg (Multichannel) Aemsfigsialddinmaifintesmnsnsdoasdu « lngldnis
Foasuinnimisieamis o1y Yeaseeular uarnsldlnsdiiedouinndudiumils
Tumseansludafuilam shunsquadanisiueniu (Beck & Rygl, 2015) Anuairresns
domsuuudeasvannuastemetuy Senamadeusetuiosninisinniswasums
nsdeansauaziy idmnenisnsdoasiuendistu lifinsuandsudoyaduluusias
71 (Beck & Rygl 2015; Verhoef et al., 2015)

Snuilaguuvunsdeansiigsialdunldfe msdeanstumeana (Cross channel)

Ine Beck uaz Rysl (2015) lsosunedn Wunsdeansiuandbiiufnsnguilnnzadunis



32

Suansseninuemneniley unuiszadunsiuasseninemenilegionun dnvuy
dAYIINITARANTIINYTBIN ADIINITIANDULAYIN 1 THANNATUAUTENINUABZYDINIY

NIDUARYANEUNE WSo9nRnRUIsTaUN1Sal (Touchpoints) (Faultrier et al., 2014) Wsiion13

9 q
[

domsiifidaamsysanmsyndesaazramsidouseusardesnatiseiy dwalvd
mmmiu,aﬂLU?&%@@%QLL%%@WWQ LazamsHaivne Ny Seiensdeansin
Foamnetiu 1utuneusywinamsaoansuannuatetemng (Multichannel) uagn1saeans
nseaauuulssessia (Omnichannel)
ms?iamsmsmamLLUUI%'ia&J@iaﬁagﬂﬁwmﬁummﬂmi%‘amsLLuuﬁaawiwaWﬂuawa
F99919 (Multichannel) waznsdoansdugeanis (Cross channel) (@Lmumwﬁ 2.3) &

%

Auslaalagduiiniswieudeminisaeasegnasaiian Ay guilnadsdlmiumaniuag

54

Fuveulriinsdeaslumans 5 909198nNAY (Piotrowicz & Cuthbertson, 2014)

D

UNUAINT 2.3 n15tU38ULiiBun1580815UUU Single channel, Multiple channel, Cross

channel 1ag Omnichannel

020
Customer(s) q ?
5 3030

Single Multiple Omni-

Channel Cross Channel Channel

. Multiple Multiple touch- Simultaneous
Customer Expe”ence independent points of same channel
touch-points brand interaction
Channel centric Customer centric, Seamless
Retailer Capability view & but operates in operations across

operations silos all channels

U Visser, M. (2017). Omnichannel is not rocket science. Retrieved March, 10
2021, from https://medium.com/@azviss4/omnichannel-is-not-rocket-science-

f9e891caac26

f9t NM5AREIINIMAIAWUULSIREMD (Omnichannel) Muefe NSNASIAUANESS

Uszaumsalluniswenleanszuiuns waenisinduladovessuilan fwusnsdedunuiay
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U313 MsdeAudud uasmsuaniasudeyadeiunaziu lnglidafiosemienisdeans
Fosmslagosmmile wilddomsiivannvanenaunaudonlesiu anfiy Feamseonlal
W uiidasving, Femnsesulatl, nmsdeansiulnsimviindoud, AugUINITTeNAgNAN
(Call center) vi3edodsnveaulat (Social media) fusu (Aberdeen Group, 2012)
(Siribunyanuparb, 2014) léfisugeannsnainuuulisesde 11fe nisldaiesdle
#19 q YesduAUan Tafuetnaysanmsiledaaiuligsisainsnadeneld Taennsada

v U

anuianelaluynanvesgne sauisasensildusiuseninagusinaiasiudn tean

a

lenmanisigunsidumvesiuiing endiegiagy Q’U%ImmfﬂLﬁuﬁayjaﬁuﬁ’]ﬁ]’mﬁw

v
A 1

a ¢ aAaw < & | Yy a ) v & o A X a v
Taveianiiteyavesivledlunsdseey dwaliiuslaainludaivlediuieteduen lu
YuziRenfiuduslaaladiludueundinduvadduditu fagnuisenismasdeldeaiu
Usngegluneundindunang1n famnsanadsdewazlusuaumdmiiunidusuny

° | A v o v < v 2 v U a a ' P v o
Fwthevesduaiuldiay Wudy asmiuladt guslaransafoudesmemsioansludeds
o190 9 19 uiteyatiuazgnyrusidilimenu uasgnasialudamn q deemenis

doanslagliiiinnisgavne duilamaglasulssaunisallumsdeansuardedudwuuiulva

1550888 (Rosenblum & Kilcourse, 2013)

I | % 1

msdeansmananauuulisessedaidnuasi mmmLmamqmﬁﬁamigﬂLLUUﬁuﬁa
SnuwaizeensaenUszay uaznssaniuvetwazgemslunisioas nanie nsidestes
LASDUE ‘1@mj'aamqmsmm@iﬁﬁL'%laasnﬁsiaLﬁmLLazLﬁwﬁqLﬁmﬁ’u Wnsaeansnsaudn
mwrideya uagmsuman e fuvardavdmareusraunsaiveauilnaiifressdns

warmsaua (Verhoef et al., 2015)

24AUIENAUVDINISNAA LS TREHD

935U Mla wazAme (2557) 58yl asrUsenauveIn1saanLuulisesse
(Omnichannel Marketing) Usgnounay 1. mn%@ﬂ&mﬁmmnLﬁéﬁmﬂu%‘[mw%gﬂﬁw
(Strategically build in integrated channel) L%maﬁaﬂm%mﬂama 5 Usznaulue 1.1)
nagnsmadenlestuneunsneduduuulisesde Wunsdenlosnszuiunsnistodud
voaffuilaalitaedu Tnenssusadoyavesisiasromns fadesmamsfnseruiuled
Inséviiadoun viovownaeundiadu elhAnmaideulowuaziinnudeios ek
Fausnounistoaudwiouints aulsjuslnaldsuaudmieuing WEuslaafiany
agmnaunsuazannsaindadeyasia q ldnasa yniinninan wagynvesmnsiiguilaa

q q

ADIN13 war 1.2) nagnsnisdeuleenisnaianaznisdeanslulsasyaanidliaennsos lulu
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a = o . ° = Yy A A
NANIALINY (One voice, one massage, all channels) Msvinnsaeasinelasasiionna
q 07 Nslaa MIUsTANTLS nsdaasunisve Wi fumainnanetemis g
nesuen Vuled dedsanesulal saudnsvinisdeasinuninauvessiud lneyndes
v ° = a N v v A av = -

sl navenisdeansiuluiirnufieniu Yeyauwazangasideniitonnulunisdoansn
GLLGRLN

2. mshlangAnssunazanumaniavesuilag (Maximize big data to enhance
customer’s expectation) {un15t1teyavn Big Data sedayaruialuguniesziiay
TdlumsuTuasuguuuuresdumuazuinisiidenndesiuauiienaly AuA1ands uay
wiaufiun1smeuausveuIlnAvIagnALamEsIeyana (Personalized promotion) lag
ToyamaIANIINNSAUTIVTIAINNAINVAIBFULUY HanraneteInIa d1uUseaiung
\evhAudlateyaeeedn®s n1sih Big data wnldlumsvihniseaawuulisessie Ae
nsihdeyannanindisiundinseiive liianssunansnanaianiuiuasieanuis

a ¢ A v vy Y oy o D v

wala wazfinuszaunisaimileanuaanisliiugnen Fevteyantmilduseneulusie 4
dau A 2.1) Usuna (Volume) fip Tayauulanduiuumaaiasiusunasiiuandusey o
Audayarfesdniuniurusezdnaseuliluguiuunndoudssananatiioihunldau
2.2) A5 (Velocity) fie deyangnivdesuutadliegnsais deyagnihauninszt uay
AnmuwuuTiunTiule 2.3) anuvannvane (Variety) Ao Yeyatugataguiliiany
wannvane visgunm dennu pdUIRle wazgUuuudu 9 dwennudeyaveguilannnyn
9 Foaneuazsien nuleglugnudeya (database) Wenfiu uaz 2.4) Augnsas (Accuracy)
A v o vy v A A vy = v [Ra T
Ao Yeyamhunldiudeatetiols wavinugniesusiug

3. MydwauUszaunIainnsIienNUReINIsYRIUIInAYSagNAaELesBLlaY

(Consistently delivering consumer-oriented experience) Jatumalulaguasuinnssy

=

#1149 9 lalhunheasiuszaunisaliensuausinuieansvesusiaalannil nnvai vil

q
1%

iguslaalasuanufisnelalunisds@e nsaeunuuiazrumteya Tuludaduneunis
TAUINT wan1sUINsMendsguslaateduamiuua lnelagiumewmalulaguas

WIANTTUAN 9 AUTAUTNTIANIINTEUIUMIAINANIANTIAvaeFUlUY 19y 3.1)

v a v A

Auslapsurnduaiutosaiuledvselnsime uidumslugeuassudumivinium

I a 1%

3.2) fuslandedudmugeamaiuledviolnsdn udlidndsdudnniiud (Click and

(%
1% ¢ A

Collect) wiialigndnaunialuuaudniue 3.3) Juslnateduirudosmaivlyivie

nsdnt ussuinfegluiuilnddnuluddndslitiadnu wunsaistuimanazdudd

Y
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o

audliiuslnaes) vide 3.9) fuilnadursduminiih i uiiufddudiuivlesd
Titugusina lneadsduivesivledduddndsdudn [Wusu

4. msaseAnuniuiuguslnAnTegnan (Engaging employee to create a
customer centric organization) {unsasemnuduiusseninaduilaafundnauluesdng
Tasmshlsmdinaulussdnsnsgnindsenuddyuazdaduilaauaudnans iiodeeu
msuinmMsuarlsrauNsifaliTuduslng Geadeneudadlefiintungluasdnsuasy

HANAUBDNENILUBNDIANT

Y9V 9bALLATBIIDN15ARE1SNNSAANNLUULS TR

nmsvinsaatanuulisesss (Omnichannel marketing) Aan1sviinisnanlaed
LWIANNTIAAIANILAINTTULAYBINIWN 9 WNaliguIinaRaUszaun1salnalun1see

a b v dy
aum MU

1) nMsddeduimiutamesulay udrTudumngnu3nis (Click & Collect) 1Tu

nsaulasszninantndundunuusanlad furdeamesulatditisedu Wunisdalanna

' '
Y a =

Tituguslaaladendeduimudemisesulal uazusuduingauinisnduntiug

9
[

Auslnaanunsaiienla (Beck & Rygl, 2015) Ingguslaaanansaidandadudlanni wazyn
naNINYeIneeaulall (Balasubramanian, Peterson, & Jarvenpaa, 2002) 2) miﬁ@:ﬂﬁﬂﬂ

donvuAuMEUTANUALAAIEUM (Showrooming) MNIWITeNTTeFUMIBIEUILAA

1 4

wui guslaaiinsmdeya waslionnaaeiduAvsen1susmMInIudesmmile udazdndula

Y

1%
Ao a b =)

FoAuAmTaUINSHIUBNY Ml Feanansaesuelaluaestomnsdie n1sguslaaiden

a 1% 1

YUAUAWUTANULEAASTUAT (Showrooming) wagnsAiguslaARBNARUANILYBIN
aaulat] (Webrooming) Ingn1siiguslaaidenyuduamiudanuiiansduen
(Showrooming) tuagmueds nsiiniiundueians dnead1ease q efvzuansdua

lneguslnaaglddoamailunsdensy uagmdeyaresdum TAAUAUAIDSY ez lUTe

a ¥ 1

AumnutoInepaulatunu (Flavian et al., 2019) Fausylevivasnisdutnsuietaus

a Y A

auen Aenisananuliviueulunisgedus wsemsnguslaadendeduaiilinseiuainy
Aosnsllieannlidaunsaduiaviomiudunase o Id (Arora et al., 2017) (QuNuNINA 2.6)
3) msguslnadenyuduAiuYeImnisesulat (Webrooming) visnefis nsAua

mieyaneunsun1steduamiutemnsesulal Inenginssuvewusinaludnuuzilasisy

[N I

INMIFUSInafuTeyaresdumHIutaImnseaulal wagvinsdedumnvitiiu (Kang,

[
a ¥ 1

2019) visenshiuslaransnsadsedusmetemisesulal udanansaluSudumimi
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$ildl Gaazaeiingrusauuilaalid llduimsiivinduld @ aSlndud, 2562)
vilvinanegsne vidoosdnsviuaniianntdemsesulatifieneusufunginssuiuilaa us
oehdlsfnunisdeasiainadiuiindiin nsliwinaune wasnsdeasnudesna
poulard FosdenusranuiuiteliuslnAldsusraunsaifimlun1stodud (quaunind
2.4)

a J 1 Ay a = 1'% [ (% 2" a 'Y
BNUAINY 2.4 AMULANFAIITSHIG mswgfuﬂnﬂLaanﬂjuaummmﬂwumtﬁmﬁum

wazn1snguslnaieansuiufiriudemnseaulall

T &3
oo IR

Showrooming is the process in which a shopper goes in a physical store to browse for products. However, before purchasing them, the consumer
has access to reviews sites, e-commerce platforms, and comparison sites, where she has the option to buy the same product at a lower price.
Thus, while the consumer makes a choice in the brick-and-mortar store, she eventually finalizes the purchase on an online store.

5 2 O
e N

Webrooming is the reverse process of showrooming. Where in the showrooming process, consumers browse for products in the physical store, to

040
Q;pfansumels

finalize the purchase on an online platform at a lower price. With webrooming the consumer browses for the product on an online store but
then she completes the purchase on a physical store.
= ; ; . .
U1 Cuofano, G. (n.d.). Webrooming and showrooming in a nutshell. Retrieved
April 10, 2021, from https://epowerathome.com/2018/01/09/

upgrading-your-multi-channel-marketing-to-an-omni-channel-approach/

4) nM3svinsnannluduAUan (In-store marketing) nsvinniseaalusruauanty
foyauasiaioailonissing 4 lunisnisdeansdedfuilnadnandsdodudnielusiu wu s
Tgnadufdnlui@ videueundiatu Tumsdsduduaziuslnnanunsaliindsdudludad
oelléf innstioning o waniliandugnadeludd sessuududa viensldmeluladdu q
Tusudniuiderfe waluledvardaunsafuioys warinnumoinssuvesduilnald
(Kumar et al, 2014) ¥ilhuniesesiiienovannsadeans viovhmsmanniuguslnald

LLaz‘U%’U‘UqqﬂszmumsﬁwmléfaEJ'NQﬂéfaq
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nnauteey g lunisitnisaeansmnaanuulisesse Aeaiu
donAnedvesloya Nvsesdenaneiulunn o wdUREUIANT viSegndnseUsyaunsal
(Touchpoints) ¥8EUILNA Beazdamansenusiaauienely Msidiuniulazauinfves
HUILAA

A a ¥ ) (3 v = L2 v a ) a 1

NsRsIEUAMTeRIANIARddRstUTWN 9 RduiauInis viseainse
Usgaun1sal (Touchpoints) Iaeldnisdeansmananawuulisesse vilvusasynaiuidlau
Aeatasiun1sviinisdeanstiu fewinnusudu liwdwendu wasihnagnslunisldnig
HoansuuuNaunNanu (Integrated marketing communications %38 IMC) anlg3aumeLiai
Wennsafmeduslaangutvang wazasiwailslvituesdnslaunndau (Payne, Peltier,
& Barger, 2017) 9tiu UWNUNEQLIEYaINNNIsHBA SUiAzY0Im U InALGaN WANTS
doansmananauuulisesraliu asTiusiueseslianldlunisdeasnmunleglu

% a Y - DR Yo ¢ ' - I | - T

anmwndesiieiu iveliguslaalasulssaumsalannudasiasestlevilouiu 1ludeya
Wiy wagilaudesleaiy (Cummins et al., 2016)

[ | a

Tunsyinisdeansmananauuulisesse ndulaniegafnraUsaunisalvesgni

'
a o o A [ ol

(Customer touchpoint) 1udsdAty esmnidugenduilaatuldfaseiuesdnsleva

q

Y PN U v AY a vy g o o A
NNATUAEN0U (QUEunINd 2.5) Inegadudandusinaswudlalu 1) endudaniey

9 9

a 1

asioUszaumsailaeyana (Personal touchpoints) Aemsiiguslnauaziususianunsa
Anstaruldlasnss sislusuuuusiasios vieguuuudiva onfidu msfndedeassumeh
$1u, Mmayereiundnaug, msldnsdw vsensaunuiitenunauiunagem
ooulatl 1udu uay 2) PdudavEonRnfeUsraunsalfilildyana (Non-personal
touchpoints) ﬁams*ﬁlﬂﬁinﬂamﬁial,msum%ahjﬁmim%ﬁwﬁwdaué’ﬂunmﬁlﬁﬁmiﬁm@ia
vidodeastu o1y nsdeansinglddenuudadi W misdefiu, e, Wsvied 3o

a [ e =3 a 14 Y Y = & & e
UREET WUAU, LARRIADNAUAN, mﬂ%ma, nstaniulen 1unu
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WAUATNA 2.5 nsauLUIAANTSaRd1sN1sAaauUUlsTense

Consumer Touchpoints Brand ‘ Ciistoiner

Non-Personal Touchpoints Kngagement \ Profitability
* Traditional advertising media A

* In-store non-personal

* Direct mail

* E-mail

+ Catalogs (hard copy and digital)

* Digital-website Moderators

* Digital-social media > 3

* Paid and organic search * Cross-touchpoint unity

+ Loyalty programs * Touchpoint utility: information, sales,

« Mail returns customer service, payment, returns, loyalty

programs

Personal Touchpoints » Digital device: smartphone, tablet, laptop,

« In-store personal desktop .

« Field salesforce * Customer lifecycle: prospect, new buyer, long-

+ Telephone (inbound and outbound) term buyer

* Product vs. service
* Hedonic vs. utilitarian
* Consumer characteristics and theories

* Live digital chat/conferencing
* Trade shows
* In-store returns

‘1‘7||m Payne, E. M., Peltier, J. W., & Barger, V. A. (2017). Omnichannel marketing,
integrated marketing communications and consumer engagement: A research

agenda. Journal of Research in Interactive Marketing, 11(2), p. 187.

v A a 1 6 ri J éj o VY A a IS
INIAFUREVTOARARBUTEAUNTTAI (Touchpoints) fine o WinlvguslaAinn5il
dusAUnsIAUA (Brand engagement) Lag I aNNANTENUADATIAUATLULILLANG 9

(Barger et al., 2016) lm'dwsLﬂuﬂﬁ%’uiﬁiamwﬁuﬁwﬁu 9 LAZDIVLENARNDAIUANARDAT

a 4

dudn JWudu dmansgnusenisldduiuasuinig Mngedudauinisinanagyiliguilon

WAATAUARRDFUAILANAIINUDRN U dINafaAIUD N1SIENYAUAILAZUSNNTIUAUIAAYDY

| [

AUsLaA waznansenululiyureIn1sinnIsnan WesnyedulansenindeyUssaunisal

3

@ a = a

(Touchpoints) WWudwmisnazyilinsinisaaiauaznisvitnisdeanseng q luiadaiusing
oA fau dudansognfnsiauseaunisal (Touchpoints) J9dHaNTENUSBNAGNSVDINTT
s = U a & [P Y a a = o o a a 9]
SUSIANTTAeENS waznsinaulaveveuslname dndmilainaeinuseansanlunsly
\ATedlauaznagnsnisdeasnisnatawuulisessis Aeauansalunisvimilsainguslng

(Customer profitability) Ti3nazidudunusils nsfunu nsnduandediveduilan #3e
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menwgniuazyarnaenegmslinuvesgnd Wudidesmilduieltlunistinue
iresilouaznagnsnisdeansnsnanauuulessie

Tnevhly anusautaedesdlofildlunisdoasmanaauuul$sesse Toulseanidu
w3asilenisdeansludnvazesnlal (Offine) waziniasionsdoansludnuvazosulad
(Online) (eaannsal enildan, 2561) Ingagyinnsdedesiomenisioansi 2 uwuiidor)
ey Buain

1. ndesdlonsdeasludnuazeenlad (Offline) g Hous0r99naNsinInain

& a 4 v ~ = ° L A9 9 a
wuuAhu Feonaazldidueieselunisviiniseatauuuiamigianzasiuiuniu § wWulun

=

nsdearsyafendunan egliniudumesidn laeld 1) #esafy (Traditional media) Ly

a & a

dodsiinst Ing sl vde Trousznia Wudu laeidunmsihnsmaiauuuienziezau
fuiidy q WhiluimsAemamaien 2) wanmden (Catalog) imqussasdiiiolsifuslnald
N51UTIeaLBunvesduiuATMIUSASHUTUENTIes NUUULNBEN @89 WazauNTash
Tugduuureswanmdendidinnselind (E-catalog) «Julwa POF lunisdndamuniamediud
visoawfuenansneaziBeaduididsbituguilaaldiu nsdwitlede lewids
nauthmngldodwihds uarsndiids fadumadenlsmometieenlatuazooulal
WnlImeriu 3) Yoananti13u (Brick and mortar stores) fis N15UNEUBUIBAUAT K1
Fosmensmaniiiuniniiuate q dnmsneaadulasiains Inehauefeileduilag viili
ansadudesdud neaeddlideufinaulate uay 4) wiaoue (Salesperson) fe
yaraiuiisseulunishnse wamngnén iduews wasnsedulifuslnaiinausilauay
sinaulade Trusnisnounasmdsnisnne saufamsliduugihudduilnafidangmiind
2. Raslonsdeansludnuaresulall (Online) Aotpdesileflilunsyhnsmann
violdlunsdoanslaeruedoinsdumesiidn iumanthaeasnsaliu uiiude
Aoufimes vogunsalAdviausziandu q famsadeusedumesidald Tneld 1) iuled
(Websites) Aavesmmildlumsifintesmaiioliguilnnaunsadfmnaud vieesdns
¥ieundu fuslaadagiuiunliuferldiuledfionmandoys wasdodud lediuled
%mmamﬁwamL’;a'ﬂ,umsﬁumﬁamﬂaﬁumpﬁﬁiﬂﬂlﬁuWﬂﬁ'ﬁu (Prashar, Vijay & Parsad, 2017)

[

[ & 1 = P 3 1 Y a ! 1Y v a 1%
L’]‘UVL“ZW]L“LJU“UEN‘VI’Nﬂ']iﬁ@ﬁ']i‘l/lﬁ"lﬂiywuaﬂ’]ﬂm'm LWiW%QUﬂﬂﬂﬁ'ﬂiﬂ%iﬂv ﬁwwayjamaqaum

2 ' [
fala b4 ]

! v a & = Y a [ < o vy 1 =
neudndulatereldusnis dulu Vuleanfmsaialem (Content) Mlvidoyaseadl
Usgansnmiielduiniguslnalvdnaulagedu 2) deamnaaseviedinuesulad (Social
networking) malulagnwaununduinlmiaeseunedsnueaulail (Social networking)

H1ULASBAID Social media e q dwraliindeaneivainuanglunisidndiausiag wu
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Line@, Facebook, Instagram, Twitter fudu dosmananilifudesmailiteyatnnas
LUUABI (Two-way communication) fuuslaariuntswany waslimeuianisuinis
nasnsvrglunsunlatymang 9 LLazmsa%fNéfuﬁuﬁ‘ﬁﬁﬁUQ’U%Im (Jermsitiparsert,
Sutduean & Sriyakul, 2018; Kraemer, 2015) lagguslnaanunsavemkuzll 811539013
¥auf mnfideryvidenuioglundetnedsmmeoaulay (Social Networking) Ly
Aouflarnaulade (Huseyinoglu et al., 2017)

3) LL@UWEm%’uﬁm%’uqﬂmaﬁmﬁauﬁ (Mobile application) nsWaiuagsaiio
yesanivln uazsulluiagunsaldidnnsetinddu q fenansnilessedumesidnuazsins
fnsauaundiaduld dmalunsiauueundedudiolfnusutugunsnifananiiuiy
#e tagtuduilnaldlinruddgiumsliiouniindunntu WesnnidaSeudeud
mslaanuuudaiug fuilaalilfueshmslavanvielitoyadudrhueundiaduly
sUwuusing 9 Wunslawanwiloufudiodu 9 Gupta, 2013) msigulnaldauneundindy
dwariligusinadiaudiiudifunsaud viossdnsiin uarliudeulugoauduield
U3NIR5aUAYI009ANTaU (Lemon et al,, 2001)

4) M3vihn1saansudia (Email marketing) fis nsdsdanuBannalvdluds

v a4 Y oa P Y Y] & PN Y =
ﬂallmslj@LﬂJaVﬁ@ﬁjUﬁIﬂﬂWLﬂuaﬂﬂ’]{]"\]ﬁ!Uu Lu@%’]ﬁ]gLﬂU'ﬁﬂUﬂqiis&IUmq N1V B30 N7

Y

'
a =

U3A waztiteasnerusing (Loyalty) anuliileels n1ssuitiansndud nmsvngnan

Tl wiseviligndnUagUuanunsodnaulatodualaegnesinga

TUABUNITINUNUNAENSNSARAINIAALUULITREse

Kotler (2017) Iénamfsnsfaunnagnsnisieasnisnanauuyl$sesselsils
Uszavisnm Tneldluna 54°s (Quaunnit 2.8) lnedunsnuidumesdiuslng uagqe
aaumduiatuguilan eazysannstesmausasdommaiidudunsiduiaiuduilan

Fupoudl 1 fvunyedudauazdessimuanaendumaduilne funouwsnie
msﬁmummﬁ@’uﬁﬂﬂﬁuﬁamﬁuﬁ'} (Touchpoint) uwazadaama (Channel) sing 9 Havuadia
agmaonnndadluina 5A’s Tny Kotler (2017) Idosunsasdusznaumas 5A%s 14kl (1) ns
n3eviing (Awareness) iutumeuusnlunisilsfuilaasudanudifmmeddud daunie
(2) msmagaauaula (Appeal) ndsanniguilaansentindnaududissiumils uas
Foensideyauiuuieiudui andufdasdesnsyulinmiuaulaanguilan
afumaidenlosnumsadia assliAansfiansanlusnsdud (3) msauedudn

(Ask) Wieguslnaaulansdusn ausgnymdeyanedInuauaA AANSONRIEUAMIRN
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[y ]

Wiow Asauasy edudayalunisiinnsan asdusdansiinnuddgiuyn 9 Yeamng s
soulatuazeanlal lnggnduiavasiuslaalull oy n1senusiuiutemisesulasing
= a v | fa v w < v o Ay a ¥ ¥

9 isonInaaesduiHIutamseelatiiviiniu Wudu mevdeniguslaalagnly
tmandeyanis o auieadu (4) nsdndulade (Act) lnegaduiavesiuslanluszesil ond
I dy a v A a 3.11 6 Gl 1 % v [~3 ¥ 1 % S
WU NsTeAUAMTOUINININaulal vIen LI uA Wudu ludwaainefe (5) N3
atuayu (Advocacy) Waguslnalasuuseaun1saliasaiunsedng o 31nasIauA wLAn
390 warn1suendeliaudy 9 lasu3
Inggnduia (Touchpoint) auiinanadediu anedia InEusinaliujdumusiung
du vieguslandy q luSesifgriunsduinaenidun1averusian NImmsuae
7119991 Nalud1uvvmseaulattaraanlay ¥399am1a (Channel) Mu1ede #9nanewy
donludeesulay uazeonlaunduilnaldfndetunsdud Tnevaldagd 2 Yeansdie (1)
Y04119n1570815 (Communication channel) MinesINfssiasanlddedayasig 1
a % 1Y A ] Y] 4 v A a 6 d' [ & & % ]
Yo TAUMEHUILAA WU Insvied misdenun Fodwaueeulatl 1Wudu uay (2) Yoananis
918 (Sales channel) MUN8D999MNINIATULNDDIUILAMUFLAINLANITTOVE LU S1UAT

Uan viules E-commerce Waniifivnemalvséni s (uuunini 2.6)
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APPEAL ADVOCATE

KEY CONSUMER

IMPRESSION

42

Consumers are passively Consumers process Prompted by their Reinforced by more Over time, consumers

exposed to along list the messages that are curiosity, i ion, s may develop a sense of
x e of brands from past exposed to - creating actively research for decide to buy a particular strong loyalty to the brand,
E 3 experience, marketing short-term memory or more information from brand and interact deeper which is reflected in
a = communications, amplifying long-term friends and family, from through purchase, retention, repurchase,
5 g and/or advocacy memory - and bacome the media, and/or from usage, and/or service and ultimately advocacy
Om of others. attracted onlyto a the brands. processes. to others.

short list of brands.

- Learn about a brand - Become attracted - Call friends for advice - Buy in-store - Keep using the brands
5 from others to brands - Search for product or online - Repurchase the brand
§ E - Inadvertanly exposed - Create a consideration review online - Use the product for - Recommend the
2 ] to brand advertising set of brands - Contact call center the first time brand to others
8 o - Recall past experience -Compare proces - Complain about problem
-] s = Try out product - Get service
3 3 at stores
§ =

Truelson, M. (2019). Mapping the consumer path throughout the 5A’s.

Retrieved April 10, 2021, from http://marktruelson.com/mapping-the-

consumer-path-throughout-the-5as/

N ustnaduiansdunenvvsiiunnnimiagesnsls Wewinguilnnenaasivg

o

[y

Toyanvatde vieluusayyeimnisenrssessuaandusinadudalivaleqn wu

& a <
ANYUIN1TB1292LUUR

q

aduiasErIUIinafiunsdua Al

J a 1%

A3dnauAllautunauYeIng

'
al

TupBUT 2 SrUIRFUNaLaYaIn1eid Ay Weannguslnaudazau auidend
Ufduiusiunsdumriiuniegadudanuandieiu Sondn dunisusiaa (Customer-path
. Y a = < | < ¢ P I X

scenario) WU FuslaaAunilionuluwas vl wazmdeyaaniiulediy
waantudandmihiuiiegdui warnaaedlddufase dwfuilnadnauniensasiu
TawamWunsnsiiad uddsludmiingu neudnduladedud Wiy fslu dnnisnainis

sosningadudaladugaiilasurnuiongean Wednasmsnenslvativayuyeduiauas
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v A

Foanndfnynan iveligusinalivssaunisaliunsdunegiesieilies 135euse uaglidl

v 9

azan (Kotler, 2017)

nninsesileflflumsdeansiifidnnumnn Jagtuguslnadednginssalunssuns
doaaifiodonTodudwiudommannimistesma deiu lunsyhnsdeansnsaans
wuul$sesse doudeutenndamnanisdeansiinliseiuodislisende uazlifignazan iile
aiﬂ:ua‘uﬂiza‘umimﬂlumsﬁammazLﬁ@ﬂ%@?{uﬁwﬁﬁﬁqﬂlﬁm;:J‘U%T,m (Murfield, Boone, &
Rutner & Thomas, 2017) Im&%amiamﬂ 9 Foenailiseiunaeamisesulatl uay
oovllat] iiledsanuazmnlifuduslaaldiimadenlumssunisdeans uaznisdndula
Lﬁaﬂ%aﬁuﬁﬁlﬁwﬂﬁwﬂL’Ja’l (Kositpipat & Prasongsukarn, 2017)

MnuAnuardeyataanfingnludisiu asuldd msfeansmananauuuly
sovdadunisvhnsieansnisnaneiilfiasesdislunisdeaseng o fivainvatenaunay
Fouloatu adesseenlatiuageeulay lumsaeauszanudeya Weslosnszuiums iile
aseUszaunsallviguilom uagmeuauasmwdein1svesuilnaAliinauisnely dea

Y a

dangAnssun1sindulateduuazusnisvesiusing NAunTIU; iauad wae

Y

NSEUIUNSHNAULITD Feagnanltuainuanall

a o A o/ a Y o
3. wuIRRLasNgEfNEINUNgAnsSULUILNA
Keller uag Kotler (2016) lppsunefianginssuduslanii duslanazldsunisnsesu

NFWINRBN MTeFUIIMINITAAIN karSuiunarduingindridnvesuilag fu

[ 1

ATEUIUNINIIMIVE A TINTUSN BUzamzaILAazyaAna wansoanundunginssy 1in
Junszuaunsdndulatie Jsdsiiddglunisimuanagnsnisrainvesiinnisnainde n1s

wWnlaguilaadn dnseaulavisesslsnguilaalindnegnieluindiin viveddanazaun

VY

< a 4 a v oA A Yy a v a a & i a a A
Wudanseau ﬁﬁ@aﬁLiquamﬂgiﬂﬁdUiiﬂﬂ‘l@Lﬂ@WﬂmﬂﬁﬁﬂJﬂqisﬁ@ NIUNIZTUIUNTIININIRNINYIN

q

[y

d1AtyAe u5933la (Motivation) N155U3 (Perception) Msi3gu3 (Learning) kazA1UNTIT

(Memory) (QLLNumW‘ﬁ 2.7)
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WNUAWT 2.7 WuuTnaaanganssaguilan

— Motivation —_
Perception
Learning
i Memory » .
Products & services Problem recognition Product choice
Price Information search - Brand choice
Distribution Evaluation of Dealer choice
Communications alternatives Purchase amount
Purchase decision Purchase timing
Post-purchase Payment method
= Cuttural B befavior
Social
Personal

‘17'||m Kotler, P., & Keller, K. L. (2016). Marketing management (15th ed.). Edinburgh,
UK: Pearson, p. 108.

1ne Solomon (2018) land1331 weRinssuKuilam (Consumer behavior) fia
N3zUINNSAALIIUNSEDN N15tRAUAT NMslavson1MInedduAazU3NIgT 1se
Uszaunisalvesiuslnafionsuaueanufesnsvednules wievsna1dtiin u

v
1 ¥ ¥ ! IS

N3EUIUNNTFOAUA LA USNNSURMUSIAA MuAnMsAudeyaneude lUaudmanisie

Y

[y o

AuAuazuInTg Aty naAnssuduslaadadudsidgdimivesding iesnminesdns

Yoo a Yoo v =~ < = o = o -
anansananginssuvesusiaalaunnifigdle Aanansafiagyinisdeasuagimnaiaiiie
MOUANBIANABINITVDINUILNA Teazdsmaronsdnduladeunmindu laguwifn
noANsIUUTINAT aznantanssuivesusing vimuaRveeruilna nafAnssunsdndula

PR = bt wo
HouosKuslaa wazaufianelavesiuslam Awelull

v Y
n53U3
v
Schiffman wag Kanuk (2000) N&i1331 Ns3uinaneiia nMsiusazyanaasinnis
o A . ) P . . a a v vl '
AnLian (Selection) daszideu (Organization) uagfAnuminednseiu laggnsuasusas
UAARAEiinTTUTNuanaA1eiuly dusgiuanudenis Adey wagAnuaaviavesusiay

yAAa 13anaaledn N13suifienszuiunisuedlansouiiuetuAna BuAazALe1aAnNTg



a5

o yal

Sudiumnsnetiu ufazegluanminadeniifidasnfeaiu esnusazyanadiamuuansing
Aulumusing 9 wu Ussaunisalvedwsazyana ANReIN1S Aflew (yde aiivlng, 2562)
¥zl Solomon (2018) lélsiramanewaanissud (Perception) Iwanedis
nsvUIuNITAnTu s nyeaaldFuRanszsu (Motivation) Ineyeaaazidondnu dams

wagfruALEEn (Sensory) AldusuUszamduians 5 fimdhiflunisumnnsdn
leiun a1 3 ayn Uan wazinils nsyanadginsidon dnszu wasudamnuminedai
i 9 Tdsnsenuszamduia Weguilandudaiiing q Wenaginnszuiunsivg 3
il 3 dupou Ao 1) madasudeya (Exposure) 2) msaula (Attention) 3) M3

(Interpretation) (@JLLNumW‘ﬁ' 2.8)

WHUATWT 2.8 NTZUUNITVRINITTUS

SENSORY STIMULI SENSORY RECEPTORS
o Sights ——————p Eyes
e Sounds ————p Ears

\—» Attention —— Interpretation

o Taste ———————p Mouth

\
o Smells » Nose »
7

o Textures ———————p Skin

fian Solomon, M. R. (2018). Consumer behavior: Buying, having, and being (12th
ed.). Boston, MA: Pearson, p. 108.

1. N15:UA3 (Exposure) {nTuileguilaalaiudasisin q uinsedu dudseam

(%
v v

fudans 5 lnenguslnaasUniudeyannssivanuaulavewmuies #avensilasudnsiay

% a

liyaraLinn133an (Sensation) Windu nesuslaAwiarAuasiseAuNSTUTILANNANSTY

9

[y [y

dn( 1 IS o w v Y ! I dl ! U v dy
Fuagfivlindninlun1ssus (Sensory threshold) vesusiavyana lnedseAuiiunneneiugail

'
[ 2 o [y LY

1) sEAUMISUINgniuanavzsusla (Absolute threshold) Fasedusgniiunnaazsus

9

4

'
[ %

W303dn uazueuutounna19sEnINNsSUiuNas wagnislisuieslame annislasunis

[y =t

N3¥AUAINELTT (Solomon, 2018) lngazilseAunilanuAnaazuanIMINANIINNINTEAUIY
a v v 6 ] s v 1 Y [ o A M va N A
Annnsiuinandgaiiudiaslianunsaiusle W dediunannauunuaglilaty viendu
annauwnuagldlandu Wusdu 2) seaunisiuiteenuuandsiuleenaniingyiliyana

Suslel (Differential sensory threshold) AeAnuunnAnsitioeiaafiausavinliyuArasus
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WEoUDLALAMULANAINTENINENS 2 A1 gaiiyaraazsuiliindustulinsivaeundas

'
a

Fegafianunsadunaiiuauuanssillaisends IND (Just Noticeable Difference)

2. m3limuaula (Attention) nasannsiguilnadeniaziUniuduiituy

nszvIumsieNnfe Juslaaazlimnuaulatudaiuiedinegraviniu lngangeg198eds

[

Sdanunetesiuusiaalutisiaity o wieisendnagelaintuseuilfie n1sdensus

&

(Perceptual selection) fustaaaganunsaidaniuidustiiissunsdaviniy 91ndasn

(% '
Y [y

nauaillesnguslardnrinifeanisaseuiniiinduaindash (Solomon, 2018) &adaded
aAa a ' A [V Y a 1 [y < o &
ignsnademsideniuivewuslaa wistadeeanidudall
2.1) Yadadudadn (Stimulus selection factors) Aadnwazvosdusndudsdiey

1n Liazdudnuasveiwdndue n1seeniuuussyiue ns1dud wisdslavan d1ul
dvsnasefuslnadwmaliiinanuaulavisliaulalunisidonsuivesiuslaald dsiu dnnns

= v 1% o & A A % = ' ' v =
nandsazaeslinuaulalutaded tenagaiunsaasnanisdeanseng q duteninu vise
usTiaaieinligusinainauaulaludiidui audnvuzvesdusnianinasenis

A v Y Y a a o dy by o va Y a 1 G < 1
dwensuivewuslaa desil (1) ua (Size) lngmsilvdaindivuniilveg viewdnlaaau
20N11AINANSY 9 W MsiinvuIadmiidedennuuuilngans Wudu (2) & (Color) @

@ a = oa N A o0 g ya Aw = o ¥ o v &
Judwiaanunsasenanvaula vievilidsndesnisasdeansiuladaau ladedu (3)
AuLs (Position) TuiiivangAudie AuMians9EUA 159N TINTeAINNABINTTIL
doans Inesumiasiinasianisiuivesusinaainnisuesiudaganiuilanauls vilv

Y

Juslamanunsadanaiudasitiuld (8) anuwdanival (Novelty) Aedasfitiauevzsdod

ansudanlminndsiiaeiiu viliguslaainnuudanlauasaulanayivg (Solomon,
2018)

2.2) Yademesusiymana (Personal selection factors) vanefia Huslnausiazyana
wiinudnuasiunndsiusenty Saruaulauasanudoinisfiuandetiu fuguslnau
avAuarilaNIsidensuITeyan1e 9 muanuaulanarANABINITUeINUe tngguslaadl
Brsdensutoyate (1) fuslanazidonsudasifinseiumnudonis (Perceptual
vigilance) wa (2) guilamazidenlisuidailiauls viedatuanudovesmuies
(Perceptual defense)

2.3) Yaduduannunisal (Situational factors) léun duddu o Auenmiioandadn

uTlneaula 91 dudatinnsesnduailui iuludsanneuindeuluraenguilnaig

Y

WASURWSTY WY AMUTUIMLUYRIAY SEAULEET Wudu (Solomon, 2018)
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3. M3fA3 (Interpretation) Solomon (2018) léeSunsarumungLiuueds nnsi
fuslaalsimumnefuaasfildsuandssandudarion Tnefulnautasautuasding
warnumnefiunndnetu Juegifuniadous uardimusasdsauifusinnedvor
snegratu fuilnaudazausiavzulanim vielrarumngvesditeauuanieiu
uwanmnedesdilsguunnisiu sudunainainnsldnrnfiuandnaiu iusu Fsns
wamnumnetulidnuasinaumautussninsdeiionseilifusazensunimudnes
uslasiidududamnumnednie fuilarazdnmnemaailagismaiududinlily
szuUANT (Schema) Wisldfudeyanndaiilvy q Adanuadefudeyaiinetuiinly A

o v & & | a | Yo v A a v Ay v v
anihdeyatuivazaullunnanyiay winlasudeya vieduilminliladiany

'
a

pdeAdiy Juslnenazdanudeyatiutuulmdiisiy fsiu nstinnunnevesdusives

=3 v =2

wiazumna wTUegiv nsiutuiinlilussuuanudi (Schema) Insusiasauasdl

Y

£ I

vanavgeude vsomnanydeyaiunnsatuiithanreddunisuvannumnevesdain
thu q AF5U Puegifulszaunsivesusiazyanade

LONINNTLUILNITIUFVE4 Solomon (2018) Aindmsndnedutiu Assael (2004)
ua Schiffman uag Kanuk (2008) &el#asunenszuaunanisiusls Tasudadu 3 dumey
Usznauluiieg n1siiensus (Selection) n1sdnszidsutoya (Organization) wawn1s

AruviEng (Interpretation) Inedis1uasidendsil (QUauUnINg 2.9)

WHUATWT 2.9 WUUTIR0INTEUIUNTTTUS

Selection > Exposure

Attention

Organization

Categorization

- Inference
Interpretation

v

i Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA:

Houghton Mifflin, p. 159.

1) Jupaun1sidenius (Perceptual selection) luaniunisainily guslanagindsy

waglasudasidnuauumena guilnadsdiluasseinssuiunsnaunsesdasiiladdnduy



a8

A 4 ia 2/ = 1l ! ' gj A o va v (%
wazazideniinnuaulauidaiuieshifegiuintu lngazdensuidainsaiuniy
v v 2 U Yo A Y a v ) & = =
ADIN13VBIWINDY MILdenTuivTeifendnassauiaviduneu 2 Juneu Ae (1) n1siden
\Unsudain (Selective exposure) Ain M3lduszamduians 5 lun1silnsuaast laens
a A v & X %Y PPN A A v oa vd a v v
denmsiasututuegivanuaulavesfuilan lngasdenitaiudainaula duslanld
sgluanuaulafagdaseniuly (2) madenaula (Selective attention) Ao ns7iguslaa
wonldlaamzdayauitegaanduiinnseiuaiuaula (Schiffman & Kanuk, 2004)

2) Tumaunisinsuidutoya (Perceptual organization) visingfis MIfiuslnALingg
Jaszifevdnimiedoyaninunang o senuilumnany wiedungu wazsuidaiwie
Toyatiulagninsiu eliinanuinemdilasindulaunniu azazaindenisusyaiana
LaEAAUVNNEUDITRYA demasengAnIsunIneuauasiignaes Iaglindnmguives
Gestal psychology Tun1sdnszidounnssus asll (1) nannsiduauduivameluln

¢ . . Y A Y a v A v a1 ¢ Y]
auysad (Principle of closure) Tngguslnnazlasudusn viedeyanliauysel uazazdnnis
Toyadldauysal visenvameluiulvauyselld lnenisld anudlavsedszaunisel
AMUALTTRY (2) winn3dnnga (Principle of grouping) Ais NsTEUILAATANAuToNgNI e
nranvateduniulunguiou lneduilaaszsiusindns visteyafimilouiuln
agnquiiieniu iveliingsienisiiaulanasn1sand (3) nann1sdanmsusuniingen
(Principle of context) fia N15UsEIIUAISTUFANSWTTaYE INUTUNLINGBY (Context)
Tngmnegluusunuwandeudiuansdieiu mssuivesiuslnafiotsazunndsiuliulinneglasu
dusndgaiu dawanildlunisdnszideudeyalagldnisusunuindeu Ae N1sgaINmanAIm

& % .. g Y o a v aa i
wagiuvea (Principle of figure-ground) Tngguslnafinazugnduirniianulanwiueanain
danladaulenaiey (Schiffman & Kanuk, 2004)

3) TURDUNITAAIINNLNG (Perceptual interpretation) Jumeuiidunszuiunistu

b = ° ] a v v =2 Ay a o = a Y oave 1A
aaving Magthlugnsiianissus vnefs msiguilaavihnisfianudainlasuing
Anuvingegsls Inedustanagldaus anumania Anunsedn wavdseaunsaives
Austamunldlunszuiunisudannuning lagavinannislumsdigliulaanumsngla

2 o X a o o v . . & )

TI3989%U g (1) NM139AUTELANYBIN55US (Perceptual categorization) Wun1snaunses

[ a

Toyanlaun uwazdndoya Anudeyalunuinny wWieliuslnasuideyalaagesinsy

Y

v
=

warUszananalaiedu (2) Msweslesn1siui (Percentual inference) fuslnpazasu vise
finswenleannuduiusanseing g Alasu 019 wIeemane JUnn visedydnualang q fu
ANNAR ANUTE vieUsvaun1salinvesiusina WeliAnduaumneglunissudnu

ANUYBuAzUTEaUNIlvesRUsInA (Schiffman & Kanuk, 2004) 1y n1siiguslaaiiaany
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Wohamves udydnwalvesivefifienuudauss wazdugniue Wetdnnismanih
anvesinflunisleandudn agviliguilaadnlaléd dudniusmnesuduilnadidy
fane 1Hudnazanmnsnoyauldidldtudugngans Husy

nfinanandisiuaziiuliin msfuiifunszuiumsusniiddnlumadniudeya
w19 9 vesfiuslng nelmAnniaFeus wararuderedadiiy q udmniiguslnasiu
nszUIuN1eUdda fuilnmsAninuniineda Inevimunfasdudsridlmiuiouult

vosngRnssuguslaale deidudsddglunisfinwisomginssuguilam Geanunsnesuiele

1%
v A

JU

ViAuAR
VAUARAIAINAINS AT ANFAN TneviAuARAZINIILUINKALAIUAY 19

AOUANBIUAAR FIUDY A@0TUNTITAL VSN NKINGRLAN 9 TngifinnanyuryAinaINd

o

wanenaiu N135U3 Uszaunisaling 9 vewuslaaies FeasihlugnginTsuiivaniesnin

e

'
aa

ASASNAUARN

1%

wngustaaty szdwaluslnaiaauiiensls Tuvaeifedatunin

b o

fuslnaiviruaRdsay srdmalifuslnafnnulifmel Viruefvesduilnamaniis
p19azthlugnnfinssunisindulatie vielddoAuduazu3nsld dudu dnnisnaindases
AnunddusiosdnufeneaziBen aumne uardnvazvonimuad siulufuvasdviwad
fnasensifnvimuaivesuilng iefiazanunsaaiisviruadiuiguilaels

Schiffman wag Kanuk (2008) I#l#aramanevesiiruaiin fe ansliiudesdiyana
Souf ieliAnmginssuiiaenadosiuauidnfianela rieldlemelasodslndamis Tng
fiaunRiinty vazviouyuesdneny Awos yioantunsalfiAniy FsmsBoudiinan
Wasvaunsainanss wazvnsdeu finelmannginssulueuasls

Assael (2004) nanin siruaRidumsliidesiifuslnaideddadmils Tneiinain
mM3Beuivesiislnafiaznevaussieddaluiimmslaiimnmils wazduilanazussifiuas
s 7 iAnveunteliiveudsiu InsawiEniiiatuanmaussdiuiuasuanssiuluu
avypRaTuagfuUsrauNTal uaznaudvesyanatiy mnduslnaiissaunisaififse
Audn videmsaudila asilvuslnaliaimunAindedud vienaudiu dmwavilisdn
finela warihlugnistedudndusely

aonndesfu Kotler (2018) szl i1 Vimuad wunefis nmsUssidunuvouviell
¥ou ANuiAnMmsnuensualrwiEn umuiEndwinveday wazuuiltimginsud

I - Y

ynradisodng viruafilumnuliundeiiinainnissens lunsnevauewedsladmis vise
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AuAniuseds ldanunsadsuudadiilasine wihinimefiuasunadlaonus
annsawasuutasld Taemsiwdsuudasimuaivesiuilaa awnsaesuielssheuuudiass
msliutialalunswdeuiauei (Elaboration likelihood model %38 ELM) 984 Petty wae
Cacioppo (1986) '.J"]m'iL‘U?ﬁl&muﬂaﬁﬁmﬁmamﬁﬁimLﬁm%umrwmﬂﬂuﬁwﬁaﬁmegmﬁ’u
Tnganunsasvndumslunmsusaiivresusinpeendu 2 @una laun 1) duniemdn
(Central route) Aordumsitfuilaasinslénszuaunismeanudngs fiansandeyaseig
aviBon Mvanadundn etulunsdlfiguslnaflssdunnuifeaiugs Tneviruafiian
MndFunmEnziivuilduaegeIuund wagaansadanlilunisamanisalnginssuves
Fuslanle was 2) 1dunsses (Peripheral route) awifudumaiiguslaaldnszuiumsan
wazAuvayatesnii sxldensual waranuidnlun1sussiiuannninnnuAngavaNg 9y
Fuilamazlvimnuddnlumsussiiuangtaim msldd msliynraiiideidestunslaman

! a a Y & Y o a o Y a A a = Y a
1INNINFYRLLDEAFUAT LUUAU lJﬂLﬂﬂﬂU%UﬁIﬂﬂWNﬂ’m@JLﬂﬁnwumq (@JLLN‘UJ‘I'WWV] 2.10)



BHUAINA 2.10 LUUINABINTSILNEN219

PERSUASIVE COMMUNICATION

PERIPHERAL ATTITUDE
SHIFT

Attitude is relatively temporary,
susceptible, and unpredictive

N | ! of behavior
MOTIVATED TO PROCESS?
personal relevance; need Yes
for cognition; personal No
responsibility; etc. PERIPHERAL CUE
PRESENT?
Yes L positive/negative

ABILITY TO PROCESS? affect, attractive

No expert sources;
distraction; repetition; / number of arguments;
prior knowledge; message etc.
comprehensibilty; etc. Y

Yes

No
NATURE OF COGNITIVE PROCESSING:

(initial attitude, argument quality, etc.)

FAVORABLE UNFAVORABLE | NEITHER OR

THOUGHTS THOUGHTS NEUTRAL

PREDOMINATE | PREDOMINATE | PREDOMINATE i)
| RETAIN OR '
\ REGAIN
1 INITIAL
¥ ! ATTITUDE
COGNITIVESTRUCTURE | e i

CHANGE:
Are new cognitions adopted and No

stored in memory?; are
different responses made
salient than previously

Yes Yes
(Favorable) (Unfavorable)

CENTRAL

NEGATIVE

ATTITUDE
CHANGE

POSITIVE
ATTITUDE

|
|
|
!
CHANGE |

Aftitude is relatively enduring,
resistant, and predictive of
behavior

=b
2
2

Petty, R. E., & Cacioppo, J. T. (1986). Communication and Persuasion. New

York, NY: Springer, p. 126.
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wihfuaztlasefiilsnsnadoviruad

&

Katz (1960, as cited in Assael, 1998; Lutz, 1991) Na1331 UARGILAILAZENDD
ViruaATiduusslenidenuies issiruaRausaneuauar eI sludueg 9 ves
yamalsl wag Katz (1960, as cited in Solomon, 2018) Galdutmihilvesinunfeeniiu
Usenaddl 1) wiidueansslowd (Utilitarian function) firuadfiuthillumsdieduslag
Tlsunsnevaussnumudesns siruaiiduiaiesdlodmiunsussiiuinaded vieds
Talsifl ilosannvimupidianuiAeadestundnmslisatauaznisasing Tnefuslnaosd
viruaRiBsuIndeing siseRanssuivildldsunsta lumsndufu fuslnaaeiliimunigay
1ning ieRanssuvinldFunanisnuan Tnesssunaguslnassuasnasdiiuusslov
nazvaniaesdsiiiulneunnies

2) nihdilunisuanseoniennirn (Value-expressive function) firunRansNsauand
Aflen Wlunm uazuananmanealvewuslaala lneguslanazianioantianmA1vemuLes
TuanenfdusinunsTdaui andud vieuinses q Wieasvioumnuuesmulesingduas
vewnuendugulsiumsldauuazusnisiu o

3) mihiilunisuntlosiumuias (Eso-defensive function) siruafvzvimihiiuntes
fuilaaliliAnanuina biliAnaménwalsulifisUszasduinuies vandeenislidud
gausuvesdsny iy nsld ?m uazU3nsene q eliduiituseuasiduiivonsuludee

¥

fuslnnfiasinnsiiruadfidoduiuazuinistild uazgavine 4) widlumslianug

4

(Knowledge function) wﬁuﬂaﬁmuwﬁﬁhﬂiﬁﬁﬁimLsﬁﬂﬁﬁfay“aﬁi’m 9 @u1309n52L 08U

muidaiienfuingviefanssuiivEnadsengAnssuiiazianumn lasnsidenifiuiely

e deyafiaula dedeyafidonfuionliseliguslnadladsing q Tiei
viruARvesusazyaraIinaInAsdsa uazldnanlunsiaunmegaeniunu s

NFEUIUNIINITITOUS ANUTR uazUszaunsalvadusazyana (Assael, 2004) lngladenil

[
Y a CY =

dvsnanean1siauilminiAuARilad 1) Bvdwaainaseuasa (Family influencer)

o w aaa

ﬂ’iE]Uﬂ%J’JLﬂu{jﬁlﬁlﬂﬁﬁﬂfUV]ZJE]V]%Wﬁ(?]@ﬂ']'ﬁﬂ@@ﬂ%@x‘ﬁ/lﬁﬂﬂﬁ] Luaqmﬂmuﬂmaqwmm 730

o

AunAsesRzgnanevenludisuanluddudinu guilaaazlasunisugnileanfion au@n

[

ANUTDIMNATRUATINIRILATELAN 2) BNSnannnguLiiou uaznqusvanaludsnu (Peer

a =

group influencer) ﬂamwam fiovdnasgrunninaanziuilaaiiduieiu fadungy

(] [y 1 a

aU’ﬂﬂﬂWG}E}\‘iﬂ’liﬂ']ﬁﬁJaNiUﬁﬂﬂLW’e]u dmnsunqudvdnaludinu Ao ﬂzjmﬁﬁﬁmmqmmm

q
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wazAILYRdIHARYIUARYDINGNDY 9 WU UNTYN1T A191 Unuane vIenguiniiveldes
Tudaay

3) Bvgnaanndeua uazuszaun1sal (Information and experience) Uszaunisallu

Y v ~

afnazddvsnaseviruad wazilusmimvuanginssulueuanld deyanfuslaalasuidu

'
1 I

Snniatadeidudimuaviauaf endegiutu nsiguilaadteyated viedeideves

a ] Aa a

AUAT HATUSNISUINWINLA VNN AUARTANUAUALALUSNITUUNINNT AUA LAY

dl 1YY

Usmsilaisteyala 9 1y waz 4) yrdnan (Personality) yrdnnmwewuslaafidulade

Y Y
ddtyPidmaneriruaf JULUTUARNAMLUUAN 9 WU Justnanduadninaia Wueueu

uanseen wianunanuidn WWudu dnvagundnnmvanidisvinaseviauai uazns

Wonldaua warns1dua wu uilaafilyadnn1iing 019vvevdumningidesiunis
wady 1w gunsalfiun uazvazdedusmaiinisinwng [usy

wona Nl Schiffman uag Kanuk (2004) landnds nailasude Wudndadenilen
SAa a ' a o a = v o a v oA ! a a 2N v A a & &
ignsnademsiinviaund Faiuslaalasudesie g enfiviu Ing nsvimd widsdesiun 1y
AU Fedousiazdetuinsiaueteys sslilemivainuaie yilvuslaainisidasutoya

#n9 9 gmaaaLIa At dewnavuindudntadends Hdeyainddgydwauazdavina

ADNISNAVBIVIAUAR

29AUILNAUVDIVIAUAR

wndaisfussdUsznavvesiruniuUsldoandu 2 wwadade 1) wwada
29AUIENBU 3 Usensuesviriuad (Tripartite view of attitude) 2) LuiAneIAUIENDULREYY
(Unidimensional view of attitude) %Qﬁi’laazlﬁﬂﬂﬁmﬂﬂﬁ

1. wuIAneIAUsENEU 3 UTen15ueeviAuaf (Tripartite view of attitude) Hawkins

et al. (2004) na1i1 iAuARLIAnIINBIAUTENDU 3 Usen1s lauwn 1) mudAn (Cognitive

[ 3 LY A aa v Ve
component) {WuasAusznauliiediuaNueniseauaudilagsin 2) AU3EN

(Affective component) {ua1suel wazanuidniiisenaantflaesiu uay 3) nginssy

9

(Behavioral component) tuanultideauenginssuitneItesiuautaNilse
p

AaNURAlAYTIN (QUNUAING 2.11)
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BHUAINA 2.11 LUUINaBIMUIARRIAYSENaY 3 UsenIs

Attitude

Cognitive Affect Conative

‘17‘1|3J’1 Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian &
T. S. Robertson (Eds.), Perspectives in consumer behavior (4th ed). Englewood

Cliffs, NJ: Prentice Hall, p. 319.

d9nAaBINU Lutz, (1991) Wag Schiffman kag Kanuk (2000) 1na12989n015WUS
ssfUsznauiruaRendu 3 du fe (1) ssdusznauiiuaug (Cognitive) viraRAnaIN

nsfuiiaranunlavesuilan Feenaaziininuvasdayaig o wseUsvaun1salngg

| '
a a a o ada 1 a

mnfuilaafivszaunsainfedanudiladedstilunsiia fasAasauadiiadedsdu Tuma
nsstmmniuilnaiivsraunisal wasanundladedstulumaiilia Wefuslaad
Uszaumsalvdernudnlaseddledmien 9 avnanaiduaudolunisay wu audon
Audiifinunidnvnazsiauns Wus

(2) peAUsENBUMMUAIINIAN (Affective) visngis 8AUTzNOUNIIAUENTUA]
arudAnludruuanvioau auddnnelantelsinelaseddladmils Ineaudniifindubu
AuslaAusarAuIzUsTuAnTIwAnseiull muAteularyadna nvedusiaryana

(3) paRUsENaUAUNGFANTTN (Conative) Aim kudltulun1siinngAnssy wazA Y
dilafifsoddadmils Fufnnemnuide anudila uasmnudiniidsedeiu (Lutz, 1991)
mnfuilaadiaudehauduaruimstuiivsslosieduilna awtiliAnauseulus
th wazarduululiAnngAnssunstodufuas usnsiu

neEnld muuAnesdlszneu 3 Ussnsvesviruafity iruafeninainia 3
0sAUsENoU Lavmnesrlszneulalszneunildlmnudsuulasiavdmasonsdusznoy
3u 9 #he udeedlsfiany mﬁmﬁﬂuﬂa%wgﬁimﬁu Lignansadasa 3 perUseneudnedu
awal wnfadinandslildsuamuiisnvinfias tlgnisussendumesiiaestuaniiufe

2. WuIAnesAUTENaUWREIvaaYiALAR (Unidimensional view) Lutz (1991) na1ii
firuediiosdusEnouifion Ao Huduvesnnudan (Affect) witu mstarrunfivesiuilna

ldanusadniis 3 esdusenauninautwiuls Ingdiuvesninuidn (Affect) asueneen
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91nAMULLTLA (Cognition) wazwgAnssy (Conation) ¥IAULTE (Cognition #5® Beliefs)

Ao Anaziinnausiauaf LudiunneliinauaR nasaninvALARLAI3RARANNAITY

% (Intention) LagwgAnTIuN15Te (Behavior) Fedussrusenouiunginssy HnTu

MUY (AUHUAINT 2.12)

BHUAINN 2.12 LUIRNBIAUSLNBULREIVBINAUAR

Beliefs Attitude Intention Behavior
(Cognition) E> (Affect) E> (Conation) E> (Conation)

i Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian &
T. S. Robertson (Eds.), Perspective in consumer behavior (4th ed). Englewood

Cliffs, NJ: Prentice Hall, p. 320.

ANAUIUVDINANTENUANSLNANAUAR

Solomon (2018) lieSuNEaIRUTUUBINANTENUNTIATIAUARYBIRIAUTENBUT 3
YoiAUARNNA1INIT9Y InglinnSHANNAUIUYEIA 3 BadUszney Beuegiv

anun1sel Lazkse9elaveduslan AsNuA g 2.13
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WHUNINT 2,13 81AUIUVBINANTENUNISHNANAUAR

HIGH INVOLVEMENT ATTITUDE
Based on
Behavior ==  cognitive
information
processing
LOW INVOLVEMENT ATTITUDE
Based on
Behavior —> behavioral
learning
processes

EXPERIENTIAL
ATTITUDE

. Based on
Behavior = edonie

consumption

i Solomon, M. R. (2018). Consumer behavior: Buying, having, and being (12th
ed.). Boston, MA: Pearson, p. 287.

(% '
o v o a

1. arruduvesAuAgIiugs (High-involvement hierarchy) SeutuilaziSud
mnn’mﬁ;ﬁu‘%‘lm%’aammmi m%’agaﬁﬁwﬁmﬁuﬁa%uﬁﬁ \ieaaaude (Cognition)
Tiuaud aniy duilnassdssiliumsmadonvesduduasinisednsasiden 138N
younelivoududntu (Affect) mnguslanaiienuddnseu aufnanuddndeshiluns
Audiu o LLazﬁﬂU@wqamimmié’m%ﬂﬁa (Behavior) itelvin1ssndulaluusazads
anunsoneuauBImuFsnslfesaRumian dnvnrresauduusitniAnduiruefing
snauladentodudn viondnfeiinnnuiieiugs

2. drdutunuuarnisaiusih (Low Involvement hierarchy) fulnaaglidndud
rfpudsnantumsmdeya nanfe JuslarvzAumdeyavedunuaruinisedadnnia
ﬁmﬁula%amwmmmiﬁﬂﬁﬁa&jﬁuaqmmm (Behavior) 'vnﬂQU%ImiﬁﬂQﬂiaﬂumﬁmﬁwﬁﬁ?u 5
snauladoummaaedld uarUszfiunnureuresduftunmendinnsldau (Affect)
Shuarresmuduiusiinidatuimainsinauladentedud vienaniariviiaig
R uguilan wu ay wusedity e1diiu vievedfludiauszdriumly 1Wusu

3. gdutuwasnsiuszaunise] (Experiential hierarchy) Svinfudufussanmdiil
AnuAEdesfiuensual lumsnssihiAnanauidnveurieliveudedudn uazuinig

WU (Affect) Naun1s¥eduALAUINTS Uazillenaaadldauaua (Behavior) Huslnadufina
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AnuvesiusisdumuazuInisulun1evds (Cognition) vnguslaalasuuszaun1saliaan

Y a

nsldauALazUINIUUNzIAANgANTTNNISTeTT winnlasulszaunsaliilid Juilamas

Y

Anlduaziulunaaoinsdussunauny

asulidn aunfvesuilnainduld 3 Snume fe iRaonmadudufinu mioya
yasAuAn WauaRTwawmnnnsEveasdlddud waziruniiinainnisuslnafua
HOUAUBIAINABINITNIA LD TN

aonndesfUNUITeves (andy Ans3eind, 2556) iyt MewanUSUYTaAuA

DUNFOLLBS ﬂ?i@@UﬁuaﬂﬂJ@QQﬂﬁﬂ ANALAINAINASIIUSAS ﬂ?i@@ﬂLLUUﬁUﬁWLﬂUﬁ@i

'
1A

v [y a v 1 1 = ] o 1% Y a [V % a [
FRAILLINADU WRIUIFAUAIDYNNADLUDIVDY IKEA UL WWIV@%U?ﬂWiiUEQUﬂﬁ’]EJLﬂ@L‘Uu

!
(3 = a a !

PAUARAIUUINADDIANT TITITEN AU AUARUULDNSNARDN5AnAULITDLAT DI DUVDY

AUSLAA wazviruARfuUINtudNa i lgUIN1sAnANLANAluA1EUAT IKEA Wagan

av a N o P ¢  jaa < " v o v 1y} ada
JIUYVDI AN ATINUL LLAYNINIEY 'zleﬁi (2563) NWUN mayjaﬁa%mumuﬂmmmam
nsdndulateilasiiaes uazuamnuAstnud IKEA va9Uslna ABTeI09N1IANLAITIAINS
Wosiiaes wazvasnnuastun1elu IKEA Tearsauwaziiaula

waraIdeves fududy wsulagu (2559) wuin viruadvesiuslnadenisdeans

a |

| = aa = Y a a ag A & ! A& a
LLUUUBDNA® "?]\“lll@WﬁWﬁm@ﬂUWNWQW@T’QG{J@QZJJUiIﬂ@UUﬁﬁﬂ"\]@Laﬂﬂi@UﬂﬁﬂﬂianUWLUu@

ARULIITY wazlyeanaudisy szansaldvinnednsnadeauiselavesiuslaale lag

o

AUSLAANIViFUARNA SeliauveusianTdRaTskULUnsie Avtlugiusalurains

movaUBIUaIRUslA Ao nanufiswelasegsiedidnnselindiu

Aa 1 a

A v ) aa Ve Y a a < A A
ninanunasulain vieruad fie Anuidnvesiuslnafideddladmilaviosedla

St InonanteanuiduanultudesNinan19n1sandaanitsdurey Wunas wazli
Fureu TusdivyuuewarUszaunsalvesusinaudazynaa iruaRiuazdmadaluds

a U a d’l’ Y a 1 I3 U A dy Y a v al 9]
woAnssuMsdndulatevesruslan agelsiany nssuiunsinduladeveuslnadeiivady
dl dldQ a 1 % U a dn, d! d! o 1 g & dl %
au 9 nilBvEwasesULuy wardnvarnsandulate Jantlduldademartu fe araiediu

YoeRuslna Ingazdwadionszuiunisinaulatenuanseiuly denaznansely

AMUNYINY

Zaichkowsky (1985) Nd1331 AN3ANALIU (Involvement) visngfia A3

Austaasuinduiiddedanis Ianudeitesduiusiuaues lngussiliuainaiudednis
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Aty tazanuaulavenuee Aude1vazidulaviandniue lavun vsenisenauladod

Tnzania

Yugl Solomon (2018) lalvianumunevesnnuieiu fie n1snuaAnagnnIzaull
pudnauls lienuddy vselienuieidemseduiusivadadmids lidazdudud

(% )

y3euinis amAud ieaniunsainstedud Tausazyaraaylfsrduaiudidy wie
seiuaruaulanniiosunnsisifudueg fuusasyana Tnsazidonssduanuddniiguilang
soddladmilein sefuAALIL (Level of involvement)

uanaINtiu Assael (2004) na11i ATALABIY (Involvement) #o nsfiusiazyana

UsziiunniAl kazAnaNYMzaa 9 vesdu) dwalninanuauls waglianudAglunig

mYeyaneuazdnauladedun lneguslnnaziauneaiuiudun asaus v3e

wignsadlamanisainiadie (1) dwwludnddnduluilan sndregiautu dudtuleans

o

A I

Amanuaivesulaa Austuasvieunne viverleuvesuilaa Fumndsaiung uay

(%
a Y A o U = b

o ¥ < Y QI =2 YV al Y A A 1
auaianudaglunisldan Wiy (2) dalussgaanusanvesuslan guslaaliiivus

'
a

Weondumainuselevilunisldnuvesdum widudendumineuausasessriuiansneie

2 %

lumsdnaulageduiuazusmsnguilaalviaudfy guslnnagmdayaliieane

v g

ieUsznaunsdndula lne Assael (2004) lowusUssLnnAuAgInuaINNITHEANTIUNIS
widayavesuslaa wislssineuieaiu senilu 1) anuderiuanizaniunisal
(Situational involvement) fia Msigustnpaulasatlademdalufivmslugiszeziaila

namilwesustnawintu Tdnvazdudaasviennzdiodesnisdedudiu Tneduslag

% a

zmtanatnenuadsiuraudnn szlilalvanuaulauiney waz 2) Anusienuny

Y

a v 1 oA )

Aufnedresiallos (Enduring involvement) Aomsitfuslaafimuanla uazlvinuddyiu
Awflsogsaiiios Smamndeyaientuauddu q ednseidies mmRemulssnniasd
AuAsun1s snududfildorsuallunisiegalaguslaa (Emotional appeal) wazdud
ffummaaLLamﬁqamumwmmﬂﬁim (Badge value) {uslnpaziltoyauinoguad undiag
vioyaoeweiiles

uenaNil Hoyer wag Maclinnis (2001) ldeSursmnmiisaiuiiintu fufuilna

a

Sendn Wuanudeaiumienuidn (Felt involverent) tngaunsauusussanlaiiiuia
o & a ) a L. . Ay a v o W

ail 1) Anufeiuneau@n (Cognitive involvement) nsiguslaalviaudAnyuas
AnuaulaluiinszuIunsmuAn wana wasnisusvinanadeyaniilauieitesiv
Tguszand uazanudeinisvesuslan tneduslaaazyumlunismdeyaiiieidudeya

Usenaun1sanaulade way 2) AnungInunIenIueisual (Affective involvement) A
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aranAeiuildensunl vionnuianvesfuslnaiifredsduiuasuiniai 4 lasersual

wazAudAnasdnndunum wandutldvddylumsdniuladeresiuilna
HadeiinadesysuanuAesiu sﬁuazuiﬁ’uﬁﬁamqﬁmuﬂﬂa Uadenmaiuing uaz

Hademasiu anunisel agshliseduanaieaiuunnssiululdazynna (Quauamd

2.14)

o v Ao J a o Y a
BNUANN 2.14 {]wsmuwamamwmmwwamuﬂm

POSSIBLE RESULTS OF
ANTECEDENTS OF INVOLVEMENT INVOLVEMENT
PERSON FACTORS elicitation of counter
i arguments to ads
« importance effectiveness of ad
INVOLVEMENT i
e ifitarast to induce purchase
o values relative importance
" of the product class
——>_ with advertisements
OBJECT OR STIMULUS perceived differences
FACTORS in product attributes
« differentiation of with products —p preference fora
alternatives particular brand
o source of 9 influence of price
communication with purchase on brand choice
decisions
o content of amount of information
communication search
i t delib:
SITUATIONAL FACTORS e Buont collborine
* purchase/use type of decision rule
* occasion used in choice

i Solomon, M. R. (2018). Consumer behavior: Buying, having, and being (12th
ed.). Boston, MA: Pearson, p. 186.

(1) Yadwdruymma (Person factors) Ais Jadeiiinertesiunudnuuyveyana

4
¢ a Y a

anwaziuguuannaiuresuilne dumeilavilieraasduduiifissiuauie i

gusiayAnanil wiovasiduduinlisziuenuieatiummnednuananilald oy N3

v
a & A Y ° v w o &

\Henelasesdiand axdlanuingiuaaiuguilnaflyaud Ay iunndnvaiuazAnuy

Y

'
a

vosnu [Wuiu (2) Yadumuduaniedasn (Object or stimulus factors) fie dnwazUes

o

uAuansaty guslaaiiniadeniivainvaty visensfiguslaaiisyauanuieitesie

N

a0 [y

Joyansnaiy (3) nansgnuvesaniun1sal (Situation effects) MuNBAINI WinzanIUN1TE]

2
U ¥ U a ' a

W fuslnaudazau 9133zilszduanuneiusedumyiladeiuwansieiy Juegivlenia

1% (%
1 A ~

Tun1s@e Anuduinglunsie wu Jelulfomsedaduvesuisy Jusu
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Vaughn (1980) a1 sefumnuifeiusdeduduesifuslnafiamnuduiudee
wAnssuvesiiuilaa Inoszduaaieiudisneiu azdmwasongnssuvesiuslnad
uanserueenlusie Tnsannarmdiiussewing 2 ssduszneufe 1. seRunTEIREIRLgS
WaZe (High and low involvement) ag 2. mmﬁmazmmiﬁﬂ (Thinking and feeling)

annsautalssnndudldoanidu 4 Ussinn (Quaunini 2.15)

WHUNTWT 2.15 wuUsane FCB grid model

THINKING > FEELING
1. INFORMATIVE 2. AFFECTIVE
HIGH Car-house-furnishings-new product Jewelry-cosmetic-fashion apparel
Involvement Hierarchy model : LEARN-FEEL-DO Hierarchy model : FEEL-LEARN-DO
Traditional theories : Economic Traditional theories : Psychological
3. HABIT FORMATION 4. SELF-SATISFACTION
LOW Food-household items Cigarettes-liquor-candy
Involvement Hierarchy model : DO-LEARN-FEEL Hierarchy model : DO-FEEL-LEARN
Traditional theories : Reminder Traditional theories : Social

fin: Vaughn, R. (1980). How advertising works: A planning model. Journal of

Advertising Research, 20(5), p. 31.

FCB Grid model {uuuudnaesitiesyymnuieaiuvasiuilaalunisdndulade

[

auen lngnsuszilivinisdndulagedumntdudeddnsdndulansersualvsemera sail

a Y a

1. Gumiiianuiediuguazguilnaldvagaieusenaunisinaulade (High

. . I3 U a A a Y a a4 v
involvement and thinking) Lunsiindulafiineitesiumsfnilumsuaznags dosn

'
A v a

Poyanefiudumuazusnisuueg1aunn e lufiansanneuagdnaulade dnnsmain

U Y a v a o

v A vy . . &, o
wfpdoansiunsindeua (informative) Auguslnalunan lnslanedayaiieanu

Y Y
AuauUR Uselevivesduai duslaadniziSeuiteyamraiiineunisiiaviaund Fedoya

avldunvesduA A lazdaaderiauaf ANNIAn NseenulumFuA NNy
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fuslnedsasiinngfingsu (Leam — Feel - Do) TneAudlunguiianfuduirdeutissd
1w wazfinnudfadudiulng wu sasud T peufinned wielududlndiifg
28NgNANNA

2. AumidanuiAsiugaazduilaeldanuidn vieesualileyszneunis
sinduladie (High involvement and feeling) mssndulavastiuslnnasieatostunsld
015ual wazAnuAndundn (Affective) iilamauaussanusioinisvesaues Tngly
mwddgyfumnuian aulanisdoansionm & dee wnnideyaifefudidud
fuslnadnaulatelaglildingua uwildanuddnlumfnsandudnoufias Souliaud
uaziadudn (Feel - Learn — Do) léiur Audiifuslnafinnanieaiugs i indosusedy
Yo Auduususiuusing 9 Wudu

3. Auniiienuifetusuazduslaaliudnnismana Weusznaumsinaulade
(Low involvement and thinking) fun1stsludnuafulidevieiatns (Habit
formation) §uslamsindadulatesoaueeduegdusss Sonuarmaznin o1fity
ay 013ty AudgulneuilaluTiausydntu Wudu dudnduiiuilanaunsadadulade
Haelnglisndudonndoyadiudy fuslaatnasrinistodudneufinsAnuuandous
rowinTiAuaRsoduAty (Do — Learn — Feel) %ﬂﬁﬂﬁmmﬁmmﬁmmmﬁﬂﬁ (Loyalty) ¢1®
Audntuld mnldudnfnrimunifiuazfovelanaudiiy

anvine 4. AumieruiReniumuazuslnaldanuidn vioorsualusznounns
#aanlado (Low involvernent and feeling) miﬁ@ﬁu%%aﬁﬁuﬁmﬁﬂﬁmaﬂﬁaL‘ﬁa
AOUAUBIAINADINITYBIMUIES (Self-satisfaction) waziilelvnguiinulesetsensu fuslan

riwunlililunisgedunlaglifiansaunmdeya visalssuiauailiu 9 o1vvdenuaulngd

1%
A CY a 1 a 1%

mnldaustuegud duslardnazdeduinsuiliiavinuafdeduniagyinnsiseuiaun

(Do - Feel - Learn) 1w yns wian 1Jes dlngjazilududiguilaan o Wiy Dusu

v Y

= 4

Mnfinanandeiu aguldinfasisduduiuasuinsssiamieaiu fuslnaus
avAuDRIzilsysuAMLIABITussAuALarUSNsTusERUTIUANARY Lazdiwanenis
uanspenvomnAnsILfikansaty feiy %ﬂ&i'}ﬂéffmzé’ummLﬁmﬁqu%aﬁ?flﬁ?u il
mmé’mﬁuﬁmEJmqﬁ’unizmumﬁé’@ﬁﬂﬁ]eﬁaﬁuﬁwaai{uﬁm lagaznaniesuiely

nuazunnaly
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nsinguladavesuilan

Assael (2004) 1¢ﬂﬁmm‘wmmaﬂﬂﬂiﬁmauslﬁ]%asuaﬂﬁuﬁﬂﬂ (Consumer decision
making) 1¥1fe nsiifuslnadadulatodudwidousnisiinsstumiufesnisvesmuies iy
N3EUIUN1TU3 Useidludeya waeiiansanvnaionvesduauazusnisiig o lagdl
aerUsznavvasmsinauladoUsznaulufie 2 seUszneundnie (1) dnuazvons
fndulate (Extent of decision making) Fsutoendunissinduladelaeldnszuiums
gnaula T¥audn (Decision making) waznisdinauladeuvuyinduilde wiensinaulany
AruAuLAY (Habit) (2) sefursile iy (nvolvement) vasjuilnaildlumsdndulate
L.L‘U'aaaﬂL‘ﬁuizﬁummﬁmﬁuqﬂ (High involvernent) wazszdiuaLAEaRus (Low
Involvement) 91n 2 ssddsznausenanasrinlfifnnssuiunsinauledeutseandu 4

Useinn (@Lmumwﬁ 2.16)

WHUAIWT 2.16 wuudnaRgAnsIuNsanauladavasguilan

Decision Making

Habit

Hight Involvement

Low Involvement

DECISION PROCESS
Complex Decision Making
HIERARCHY OF EFFCTS
Beliefs

Evaluation

Behavior

DECISION PROCESS
Limited Decision Making
HIERARCHY OF EFFCTS
Beliefs

Behavior

Evaluation

DECISION PROCESS
Brand Loyalty
HIERARCHY OF EFFCTS
(Beliefs)

(Evaluation)

Behavior

DECISION PROCESS
Inertia

HIERARCHY OF EFFCTS
(Beliefs)

Behavior

(Evaluation)

fan Assael, H. (1998). Consumer behavior and marketing action (6th ed.).

Cincinnati, OH: Internationnal Thomson, p. 283.

1. anwaznsandulatsuuududeu (Complex decision making) AzLAnTuLile

Austamtaunesiuiudualuseavas IneduslarvsAnwimdeyaiefuauavseusnig
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(%
<~ v

NH99N150871988LD8ATAUABY hazUsyilliuniudaniiaUsenaun1sdnaulads HuslnAazisy

Y

a1 a

Mnendeiidrodudn (Belief) 1lugmsvssidiuauddn (Evaluation) fifidedudiu uas
Andunginssy Behavion) lufign dndlunjanduduiiiiisags duduiililddeves
Auslaadasadldnszuiunismeanu@nuin

Ussuanit 2. nwaisnisindulageuuusnisonsidudn (Brand loyalty) ATRIRGREE
Snwauzmsdinauladefidulde (Habit) waslissduamuieniuduauigs Aatuideruilaa
farwsnddensaudiu 4 Sslisndufemndeya vieussdumaienlvineufiasdadula

'
)=

%o Woguslnasdnunalalunsdud asfinnginssu (Behavior) fan1suilaegn o nelides

D

HUNTEUIUNNTVRIAILTD (Belief) wag M5UTziliuAusdn (Evaluation)

3. nMsanaulagedumuuuiiveulndnda (Limited decision making) 1Ty

'
L =

USLNANISLAUAMUNEINUINUEUAT WiRaIlINIEUIUNITANDE19TRUABUIUNSAREULD

e

De @

4

v a a No w = @ a Y a ia Y ! -
L] f\]gmaﬂﬂqmaﬂﬂaLWMmeﬂLUﬂaULGUGWH]’]ﬂﬂ Lu@ﬂ"\nﬂLﬂuaUQquVLN@Jﬂ’J’]NQULﬂEJlI']ﬂ@u 1939

I3 v v a v | = o & v 1% cs' A & &
LUU@?W@JW@QﬂqisLUﬂ']ﬁW@aaﬂisﬁmiqﬁUQWIWN 9 QQQWLUUW@QV'WJ@%@@U 4 Watdunaasn

msfnauladasuanauenildensidum (Belie) tlugwgdnssu (Behavior) Andwlade

(%
0y

wazUslnAdereUssiiiumaiien (Evaluation) Menawnguslaaanasensiduditiy
pnazaunsawasuluilunmsdndulateuuusnisensidua (Brand loyalty) lasaly

aavne 4. Msrnaulatouuudesy (Inertia) indudleguilnalidnyarn1sdefidu

'
[y

Ide (Habit) fisgauanungaiudeaurtuen guslnanguiaglvmnudfyiunismdeya
oy FoFUAIPILANUALTULALILTOFUANANYNATY kara199s TN sUseliuduAmTIZen
sutesinnuianelaegluseivla nsgeldlaiinanaruidnuniule 9 duddudamse

Auslaaldiiesnnusuaglunisiiarsandndulaeduamiiu

nsxuIuNMIindulatavauslan

Kotler uaw Keller (2016) lnagunenszuiunssindulagovesusiaaiuanunse wus

ganilu 5 Tumeiu (Quaunmi 2.17)
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WNUAWT 2.17 nszudunisanduladiavesiuslaa

Problem I::) Information E> Evaluation of I:> Purchase E> Postpurchase
Recognition Search alternative decision behavior

fan Kotler, P., & Keller, K. L. (2016). Marketing management (15th ed.). Edinburgh,
UK: Pearson, p. 195.

Funsunszuiunisinauladevesiuilanduan dunoudl 1) nsnseviindatigm
(Problem recognition) e n1sTiEUlnARsEMinGsALFaIsvesuatluniste uFeld
Auduaruins guilnaaifedymidediaiammuanisdussninansiinuduey
(Actual state) Asfieennaziiiu (Ideal state) efureifiandala mn?ﬁﬁﬁluagﬂiﬁulﬁmms
Wasuwladlufazsianfuiiym wu Sanlineledumiaeldegud vie dufilliogudn
vl gy Fumeud 2) nsAUMITaYa (Information search) LﬁaﬂU%IﬂﬂLﬁﬂﬂinILLﬁ?ﬁ;u
AsEUIUNSHENN Ae N1sAuvndeyaidesnisvesuilan iethanldussneunisusyiiu
madensin q emauduarusnsuudlelagmuemuediingy lneguslnAazAum
Foyaifisnnanunawing q fanisdumdegann (1) widsdoyanielu (nteral search) Ao

¥

mﬂﬁﬁ%’agaﬂwmzwmm‘wiaﬁﬁzagmmaq;:IU%ImLaaLT]uﬁﬂé’ULLiﬂ FIU1NNNNSLTBUS

Y

L4 1 Ya ¥ gj 1 1d e Y a v yva ‘&,
Usgaunisel 1wy nsiagld@uaniunneu Wudu winguslaaldlativszauniselluniste
duintu dusloragdndudomndayaiiuduain (2) uiasleyanieusn (External search)
Lidazdumsmdeyaiisnuanuvasing 4 wu ey Aseunsy nnuY AL ¥3e
Tawan Judu JWudeyaniluildlddeyasnszuuamunsadvesiuslan Juslaaaeiiislunis
[ 1 [ 1% [ 1 ° . [ v a
ToyauvseanidunisAumdeyasgiadnaue (Ongoing search) Lunmsmdeyaluisey 9
diehildlunmsdnaulalueuian waznisvdeyamnizianifeinsasteduaiviiiu
(Purchase-specific search)

Tupaui 3) NM13Usziunnaiien (Evaluation of alternatives) A1endaNEuILAA

lomdayatieinisandulaudd Juslapagyinisussiliumadenteunmsdnaulaiiente

v a

auen welvinuaslasuduamineliinaunelauiniian (Kotler & Keller, 2016) fu3lan

ra a Aa i a a a a Y dy o Yo
7\]311]‘1/\]"0'13&!'11/”\'1La@ﬂ‘lqﬂ‘lﬂ']ﬂ‘l/lllag LLGH]SLa@ﬂﬂinglu‘W']flLaE]ﬂLQWngi"IHUﬂWWQUiIﬂﬂEQﬂ

% ¥

(Evoked set) wintu nglunisussiiumsndua duslnmazdinsnistunisuseiliy 2 anvaly

e

%4 Blackwell et al. (2006) WudsUszanlisai (1) nsussdfiuwuuase (Compensatory

evaluation) 1umsuszifiunsdudannmsiu tneguilarazidennsduiniiazuuuly
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AMTIFINTINTIFUABY (2) MsUszliuwuulaigaiwe (Non-compensatory evaluation)
Ao MIUszliunsaunlaginnsananansazianengusaalianuddglunisindulate
Auptiuy

o '
(% ]

Funoudt 4) msfnaulade (Purchase decision) wdsnUszfiumadensig 9 Wi
wihlganuddlatenasnsdadulatelufian anudiladie (Purchase intention) uus
pamdu 3 Uszam fal (1) mnmmumi%mmuauyiaﬁ (Fully planned purchase) 1Uu
ngfnssunstedudiduslnafimawdsunsinaulatomuds fnndenduduaruinms
wazidenasdud Tneazdenfidenisinarmtideuiiasdnudn dulvedndududad
5zé’ummﬁmﬁuqﬁ (2) MIURUMTTBLTETU Y (Partially planned purchase) 1Ju
ngRnssunstedudifuslnaeukunstoAud ez ssinnauduasuinisiisalateld
danth videnauwudenameasidusi egndlaeeumilneuiiagidniu uay (3) nslaild
NeuHUnPRINTau (Unplanned purchase) ;E'U‘%Im%lﬂﬁmqLLmumiﬁ??aﬁuﬁwﬁgﬂufhu
YesUszaMiazATAuAMYesALA LAz UINT ThifnfududidseduauAeaiusi uas
Funeugatiieite 5) nAinssundaniste (Post-purchase behavior) nevidaaniiguslnald
dnaulatodud uazuinsuds Fuihmsvsaduduiuasuinmavdmnmsldauiuas
Uimstu 9 fuslaeasiiuszaunisaiarnnisld Auduazuinsiu nen1sasussdiuinuly
paimanialivielal mnuadnsanmsldauduazuinislinadnsainnisysediuinnndy
viawifuaruenemisiineld fuslnaveianfianala (Post purchase satisfaction) soAudn
wazazihlugnisuslnadiluaduioly uimnuadnsildtioonineuaaniaisaly fuslan
wwfdnlinela uazthlugnisiasululinsduddunauny (Kotler & Keller, 2016;
Schiffman & Kanuk, 2000)

asuléh nswuiumsdnduladesnnazidunounasnsruiunslunsdadulad
unnssiueenly Jusgiuseiuamuisaiuiiguilanaiiensaud Tay Assael (2004) 16
oSueiiniindn Weguslnafimnanfeiuiunsidudein wazduilaansenindelgmvie
Arudpsmsvssnueaiisadntios enavsdnuduneulunamieyauazssiiumadon
ihlugdumeunisiaduladodudldiaeiud

Mnfinanandeiu uandliifusrnuduiudsenitanssud viruad aranAeiu
LLazwqﬁmmma%ama@’ﬁim dawaliiAnanudianelavesiiuslna nande eguslan
Wasutoyase q iAansiFoud aude uazreliiAnviruadsedain whlugwgings

Auslana wagyhlvguslaafinauianeladeduiuazusnisluiign ananuduiusdaingan
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maidendaihjsinumginssuvesuilnadenisdeansnismaiauunlisense
(Omnichannel marketing communication) U8sns1duAT IKEA TaatdunsideideuSune
(Quantitative research) 19387381 %3981529 (Survey research) wuuinafaiien (Single cross-
sectional design) waglduuuaauniy (Questionnaire) wuulvingusaganaumeniuies lag
Tanuwiiavaiela (Closs-ended questions) iuasesilelunsifudeyafunguiiodig
Aoruilaniifieng 22-45 U fledweglunsammuvnunsuazium3uama $1uau 200 au Tag
nausothaalinstoaudanaud IKEA liishndr 2 ass nmeluszerinan 1 Ui

nnudhdeyailalulieneilviaseungu wavaeandediuingUssaidveinside laegide

Y o ] ada v A a % ‘éj
lamununszleuisideiisnvasldennadl

nguddagnldlunsfineuaznisiaannguiaegng

nausegadufuslnaniieony 22-45 U wsadudininl we. 2519 - 2542 Fadu
yanadulng ilnginssulunsdedudriuresmisesulay (Picodi, 2019) uwazilugiteng
voanguanAnlmsnevewmsIdudl IKEA (Dudovskiy, 2019) Nodaglunsamnnamiuaswag
waUuama (U w.e. 2568) nanguiiegnazdeunsiurnasiiuivled dedsny

6 Gl a U a ¥ = gj v v a v v & U
goulatl vieueaunAinturainsIdum IKEA Bnnsrenasiilugdum asunudeyaniosu
UTNITANN 9 IREN5IU IKEA wazAsansdoduainsidual IKEA liaini 2 ass nglu
srezIan 1 UNRIULN 97191 200 AY

o U a 1 U 1 Va v Vaa A 1 LY 1 19 ¥ 1 [~

dwfumaidennausitegne gdeldisidennduiesnswuulaildninuiasidu (Non-
probability sampling) lngLfiudayaainnauiiag196ae3snadensuuansiangas
(Purposive sampling) meuuvasuaueaulal muiulsdniiiieninerfunisanusstnu
waziastiaes lawn naw IKEA addict (nquAusauvaInnusieinu IKEA), nguuassvas IKEA

| 8uAe Tu Facebook
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WHUNINT 3.1 BEnganU18val IKEA UseanU a.A. 2020
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413
40 38.3 388 396
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215 21.8
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Revenue in billion euros
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Year

fiun  Statista Research Department. (2021). Annual revenue of the IKEA Group
worldwide from 2001 to 2020. Retrieved April 2, 2021, from

https://www.statista.com/statistics/264433/annual-sales-of-ikea-worldwide/
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TunsiansiUasudorutomesing 9 vewmsdua IKEA §idelasiusiugemis

A ! a a v 19 o ° awv
ANTEREATIINTITINAINA €] NHIIFUAN IKEA IGU LarUIuLUIAININNIINIUINEVDY Dean
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N15ERENTUSLIUNUNNLNS1U (Brick and mortar)

% <@ v 6
AslTwARMIaDn kazlustas
Gulase
LUNBLATU
Yosededenuooulail laun Facebook, Instagram wag YouTube
AMsLg@In19INIsune Click & Collect

d‘ U %} 6 1 a

NM5ERaSHATUSETAUNUSHIUDWS

A1589YDANMUAUNUINTFNA

119 5Indukuu Likert Scale wusidu 5 szauan “uniign” auia“tosfign” uazd

NS AR UUA IR LUT

a
NNV 5 ATLLUU
1470 a AZLLUU
Y1unang 3 ALY
1198 2 AZLUU
) q‘
PRENGE 1 AYLLUU

2. Mm3fuFvagusing

ludiunsianisiuivesguilaasiensndua IKEA TWUFIUNIINANUAR IAKATSE

asualnvilEuslara I sauenkeAULANA1RTENIe AU auladuasduiauale

VA v v

AIIEAALUAIADNHNNANUINTIAYEY Steenkamp et al. (2003) FedlAnANUTRTUVRS

\sesilong? .84 - .87 Usznaumeraiudiuiu ¢ 9o agldumsiaduiuy 5-pointed

Likert Scale nQUaNNISIAASLUUAIL
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dwsurimuaAvesUTinAsanTduUM IKEA T09InseAumuuYeuveduslaase
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WAL il AZLUY
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TaliAugne 2 AZLUY
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fmnannaiddouazanAnnsidanuiadesandsussma dauedesdiomaiinuns
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Tunauiia fanmnsnthassgniluauddeduild uenaint fidedldhuuuasuani
Beudswdiluldernsdiuinvnsedeuanniisinsieiem (Content validity) uda3s
UsuUssudluneaziBenvesinaniieanumnzauiazamignioswesnwildungs
fhegauaringusrasdlinntu uasuuuasuaiuiludeuiosudaluyinnismeany
Jowiu (Pre-test) funguitedneiifunguidimanesiuon 20 audtenadeunudilaves
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aavine ndsninudayaiasaseuses fRdeiwaiildainnsiiudoyansuniudiuy
naudtegeinmualinay luAnamaaugeiu (Reliability) fenismagauniny
donAneIn1eluveAIedile (Internal consistency) fiegansdulsydnsean (Coefficient

alpha) w83 Cronbach (#i3d Wewide, 2554)
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M19199 4.5 wanedIuIuLATTaLazYaINgURlRENTRUNANTIElddYARAS

sglddruynnanaiou U Souaz

15,000 U %iof1n 5 23
15,001 - 30,000 uw 61 28.5
30,001 - 45,000 um 37 17.3
45,001 - 60,000 v 50 234
60,001 - 75,000 um 25 11.7
75,001 - 90,000 um 13 6.1
90,001 UL 23 10.7
374 214 100.0

A0IUNINNTENTE

NYeYaveINguieg1alungan 4.6 wui nquiiegdiulnglaniunmlanuin

'
= Y 1 o

Mg 91w 166 Au Anndudosas 77.6 varingusiiag1981wIu 47 A (

9

1 = 4 a o a I b
ADTUNINALTE LAZADIUNINVEINIDNUNY U1UIU 1 AU ALUUTRERY 0.5

Soway 22.0) &



M19197 4.6 WEATIUIULALTIYAZVDINGUADI 1T UUNANAAIUNN
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A0TUNN U fouaz

ldn 166 77.6
dusd a7 22.0
ny/nng 1 0.5
394 214 100.0

Usznnauan IKEA N2alugae 1 Ynknuun

Tudruveanstodudn IKEA lurae 1 Tikuanvesnguinegianuin daulunjazde

gunsaliiuves 1niign S1uau 84 Au Anludesas 39.3 sesawunde gunsaluaziasesidly

AS7 31U 46 AU AnduSeay 21.5 uay wavaaannuaatu 1w 38 AU AnlTuseuay

17.8 uddu (gan3nei 4.7)

A15199 4.7 LENIIUIULALS8aZYRIUSTNGUAT IKEA Nainludae 1 Unuu

UszLanauai U Sovay

duannesiiaes 26 12.1
gunsaliiuves 84 39.3
YDINNUAIUY 38 17.8
Trulviuazvasnlul 11 5.1
gunsaluazedesliluni 46 21.5
gunsalnnusisau 5 2.3
Bu i 1.9
39U 214 100.0

AldaelngagfansItuN1sYaaUAT IKEA

NTeYaluAIT19N 4.8 nud nausegsdulvgiilegeduan IKEA aziinslding

Imma?{aagﬂuﬁm 501-2,000 U 31U 108 A Andudesay 50.5 s89a9U1@8 2,001-
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4,000 U 31U 54 A Andusesay 25.2 waziinslganesiuiu 10,001 vnauld des

Aan T3 2 audsusesas 0.9

q

A15199 4.8 LENIIUIULALS D8 azYRIA lFaNelnaRAsfaASI lUNTSRIBRUAT IKEA

Aldnelneiadedanse MUY fouay

500 UM WioRINT 19 8.9
501 - 2,000 um 108 50.5
2,001 — 4,000 umn 54 25.2
4,001 - 6,000 U 18 8.4
6,001 — 8,000 UM 6 2.8
8,001 - 10,000 umn 7 3.3
10,001 U Uy 2 0.9
394 214 100.0

daudl 2 wams"ﬁ'ﬂwqanismaaQ’U’%Inﬂﬁiams?iamsmsmmmLLUU‘l%saﬂﬁia%amsﬁaué’ﬁ

IKEA

Tuduil fideiauonansifoioatunginssuvestuilnedenisdoansnismain
wuul$seuseveinsidudi IKEA Tagldsanuvimun 29 4o Wusasiauuy 5 seiu (5-
pointed Likert Scale) Tnefinasinisliazuun Ao teefign wihiu 1 azuuu luauds un
flan Wiy 5 azuuu wiseenidu 5 daudes laud 1) Mediadudiorutomieing 9 ves
AIIEUAT IKEA 9713 8 8 2) n1sTuveduslan 91uiu 4 U8 3) vimuaRvewuiing
411U 9 70 4) Wﬁ]@ﬂiimﬂﬁ%@%@ﬁl}?U%Iﬂﬂ U 4 U8 Uag 5) ANuitanelavesuslng
$1uau 4 4o neflvwazidenluuiazaiu auddudseluid

nan1siansauioriudamieing o vaemsaud IKEA

a [

Tums¥ansidasudoriutesmiesing o veamsidud IKEA §ideldsiusudeamis
N5A0a15NSAAIAENT o Tins1Audn IKEA Tluta 1 Bk wasudulidntunudony
1NYATBYe9 Dean (2010) 3nduiatuduiu 8 4o nan1sidenuin Anadesiuns
Wasudevesuilaawintu 3.05 luseaziden anunsassuneliin fuslaalnsudeya

YasgINU IKEA dumensdeansusiaminiiu danadeasianviniu 3.82 589aeun
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'
! a

Ao NSRS UADVRINGIAUAT IKEA punidedinuaaulail fAay Wwindu 3.79 way 119

a

Ponnudumalnsdnidesiign denadewiniu 2.21 (@n15199 4.9)

A1319% 4.9 uaneARdELasANTELUNNINTFIUATUNSUASUFIHIUYDINIAIN 9 VB9

A513UAN IKEA

n1snsudoruYemeRe 9 YaInsIBuAT IKEA M SD
nsAoasUs AUy 3.82 1.02
dodsnunaulat] 3.79 1.02
dedidnwseiind 3.67 1.08
LARAADNAUAT IKEA 3.29 1.08
waUNALATU IKEA shopping 2.69 1.24
n13l9u3n13 Click and Collect 2.55 1.28
dua 2.35 1.21
Fomudumalnsing (SMS) 2.21 1.25
39U 3.05 0.72
ANATNLT eI .78

VUGN MVUANTINITIAATIUL 1 = Azluuagn Waud 5 = Azuuugen

Han13InNTsTuivasuilnasiansndudn IKEA

Tunsifeaded mstansusvesislag fansanandeduilneaunsousnues
AsuAnsssEInauRfiaulansauiautsld Yszneusemaiudiuiu 4 4o Tag
AIefnuUamInINLNINUInTInTes Steenkamp et al. (2003) WuaAsTaLUY 5 586U (5-
pointed Likert Scale) wagfinausinishinzuun fe ifudheegneds wiiu 1 azuu W
i iiusheeg1sBs WAy 5 Azuuy 9INnsUTENARA NUT AeAETINELNSTUTves
fuslam Wiy 4.05 Taedorwiididadegefiande IKEA iunsiduiiiteidos fanade
4.35 593983 Ao IKEA iunsAudiifinisesnuuuiiviuasiy fiaade 4.33 wazdonwid

AwdeleeNande IKEA Wunsduidnunimasin IAuade 3.53 (gn15199 4.10)
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M13199 4.10 uansALadsuazALdgwuLINATEINAIUNTTUivRuTinAfanI R LA

IKEA

n13iuireduAInsIdUAT IKEA M SD

IKEA Wunsndudiifideides 4.35 0.60
IKEA Wunsndudniifinisesnwuudiviuay 4.33 0.70
IKEA Wumsnauffiduariusen 4.00 0.69
IKEA iunAudidnnnmgsunn 3.53 0.69
394 4.05 0.45

ANANLTRsTY .60

VUGG MvuanNaeinIsliasiuy 1 = Aziuunige Wauds 5 = AzluugeEn

HaN13InTiALARYaILUIINA

Tududl Lﬁ'flumﬁmﬁﬂuﬂﬁ%aﬁuﬁm Tonuseanidu 2 dutesdo 1) iauaRvog

a Aa

1 ‘ﬁl b 1 a ¥ ¥ o o
NUSLnATIdnensERansnseanluUliseereveIns1duUAT IKEA Usenaunlgmalanuiu 4

€

e

!
Y =X Yau o

U0 FIIIUAAWUAINNIIINNINTIAVE Thurstone tag Chave (1992) lagldunsiawuu 5
326U (5-pointed Likert Scale) wazdiinawinistinzuuu fie liiiudegag1eds wiriu 1

= @ v ! = (- a v = ' ! a
AzuY LUl 1uAgeg 98 Wi 5 Azkuu nan1539elun19ei 4.11 wud1 Aadesy
Wiy 3.82 lngdernunilAnaiegeiane n1sdea1sn1sna1nves IKEA viaiuuseulatuay
polladl elviguslanidnazanauie wardindeTulunistedua IAnadewiiiu 4.01
5898911A8 N150AINVEY IKEA dmsaenndesiuluyndeamis Ianademiiu 3.91 uad
v o A v oA A Y oa Yo v = ' o
Tornunianaietesnande uslnalasudeyanisdeaisnisnainued IKEA agreasiniase

a Ay a d' v
‘VJﬂ‘V] ‘V!ﬂL'Ja'TVW]@@ﬂ']ﬁ UARAYLVNNY 3.48



M13199 4.11 uansAadeuazALdssuuInasgIusuiAuAfvauilnafanisaianns

AsnanwuUlisaenavaInsIduan IKEA
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iruaRvasuslnasenisieansnisnaiauuulisensie M SD
VBINT1HUAT IKEA
nsdeansmananaved IKEA auvuosulaiuaroonlai 4.01 0.65
daliuilandinazminauis wasTindetulums
ZoAud
n5ARENINNIAANNYDY IKEA finsaennaediulunnyenis 3.91 0.71
nsAeANIN1IMAINYDY IKEA aanndasfiunismiu 3.86 0.79
FinUszdrTuvesiusing
fuilaaldsudoyanisdeansnisnainues IKEA oens 3.48 0.89
ashiae Wil YAMFDINS
EXEY 3.82 0.60
AAdLTeLiy .80

AR MUUANNINITIIAZULY 1 = ABUUUAIER LUIUDAS 5 = AZWUUEIER

2) vimunRvesguslaasans dum IKEA Ingdnduersuainnuidnideliiinisge

waLldUSN15v89 IKEA USEnaumigAaIua w5 99 f9ankUaduinsinannaiulde Park et

al. (2007) Ingldunsiniuu 5 526U (5-pointed Likert Scale) wagdiinausinslvinzuuu fe

TaliudIe0g1989 WnAU 1 Aziuy TUauDe Wiusead1989 Winfu 5 AvwuY 39910019
Uszanana wudl Alafesiumuinuafidensiauan IKEA veduslaawiiu 4.12 lag

v Aa d' a A Y oa Ve Y] o v & o v a c{'
SUE]WJW@JV]NF’\I']LQaEJEjQV@ﬂ Ao E\J‘Uiiﬂﬂzﬁﬂﬂaaﬂﬂﬁ LLagiJuﬁl{ﬂsLUﬂqﬁL?ng(j@aUﬂ']LLaSUiﬂqi‘V]

IKEA fifnademiniu 4.25 sesasinde Wedesnistemlesiiaeivewmnusstiuguilnaaziln

89 IKEA \Jududiuwsn Sredeniiv 4.20 Tuvaefideninu duslaaddnneladududiuas

NslAUTNNTYeN IKEA fidadetesfigawiniu 4.13 (@n13199 4.12)
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M13199 4.12 uansAadsuazAnlssuusnasgIuauiAuafvauilnarans EuAT

IKEA
NAuARfaNI1EUAT IKEA M SD
fuslnnddnuaonde uazsiulalunmsidtoduduazuint 4.25 0.62
7l IKEA

dleesnsteieiinesuasmnusstuguiloaasiings 4.20 0.74

IKEA 1Judufuusn
ﬁu‘ﬁmﬁﬁﬂﬁiuﬂﬁ%@%uﬁ’]LL@%ﬂ'}ﬂsi’fu%mmaq IKEA 4.19 0.65
ﬁu‘ﬁmﬁﬁﬂ%umuﬁuﬁﬁLLaxmi‘LﬁU%mﬂaq IKEA 4.18 0.65
dustaaidanneladuaumuaznisliuinisves IKEA 4.13 0.70
394 4.12 0.54

ArAnadadiu .86

UGN MVUANTINITIAATLUY 1 = Azluuagn Waui 5 = Azuuugen

wan1sianginssunstevasuilnadansndudn IKEA

Tududandumsianginssunisdeesuilnasamshnmsdeasnananauuuly
soesiarasnAudn IKEA Tnsinanenusiladeuasiuslnasonsndudn IKEA faniside s
s lBunldaud wazuliumsdendudvesiuslaa Uszneulusmemaiudiuu
fiedu 4 9o Sedinutasananmsinuas Baker wag Churchill (1977) $1uau 2 Fo wazeniide
294 Shi et al. (2020) $1uu 2 U9 Tngldunsinuuu 5 s2AU (5-pointed Likert Scale) way
finasinislsinzuuy fe liifusheegnada windu 1 azuuu leuds Wufeegisds whiv 5
AT

MnMsUszaana nui AedeTnvesmginssunistedudvesiuilng whiu 4.02
Tnetonnuiifidedegeigaie ssnltaud IKEA SAadewindy 4.14 sesaunde el
feAudanudstuuslnnazdentodudn IKEA dounsAuddu Seadewiiu 4.06
Tuvauziiternu fulnafimudesnsldaudi IKEA sgrsdetios fianadewintu 3.96
TndiAesiy fuilnaveuilazuuzthdudn IKEA Bifuauilegsous Aflendowintiu 3.93 (g

M997 4.13)
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M13199 4.13 uaneARRELaTALTERULINATIIUAUNGANTSUNSTRYRIUSINAdEN T

dufn IKEA

wAnssun1sPavasduilnadenidudn IKEA M SD
AustnaeenldduA IKEA 4.14 0.63
Fefindsduimnussiuguilnaandentodudn IKEA ou 4.06 0.70

AAUABY
Fuslamiinuideanislddud IKEA etnadeliles 3.96 0.73
Fuslanveufiazuuziihdud IKEA Tiuaudiegsou 3.93 0.74
EXLY 4.02 0.58

AAuLadiy .85

UGN MVuANginIsIaaskuY 1 = Aziuunign Waud 5 = Azuuugen

Han13inANNNana lRvasuslaadans1dud IKEA
Tudgavie Junsianaduaufisnelavdsldduivesiuilan Ussnouse

VA v v

Aanmdu 4 e Feffidefaulasunainaiuves Sahin, Zehir, wa Kitapci (2011) 1duns
SAWUU 5 5¥8U (5-pointed Likert Scale) warfnasinisTvasuuu Ao liiugieetiabs
winfu 1 azuun TUauds Wiufoog1sds windu 5 azuuu 99ne15797 4.1 W Aedssi
winfu 4.14 Tgainnisdennuiiaiadogeiian 3 susiuusn leun dudn IKEA anansa
novausInFnInsYeatUslanly fiaade 4.19 fuilnadanfienelafududi IKEA 3
Awads 4.18 way fuilnaiAndnaulagniesiidentodudn IKEA fanadewindu 4.14

AUAIAU
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M13199 4.14 uansAdsuazALlswuLINATFINAIUANNINE lavauslnAsans

dufn IKEA

auNswalavasguilnasans1dud IKEA M SD

AuA1 IKEA a13130n0UaUeIANNABIN1sYasEuUsLaAle 4.19 0.61
AustaasanflanalafududniKEA 4.18 0.57
fuslnasdndnaulagniosiidonteAudKEA 4.14 0.61
fuslnasdnldsuusvaunsaififainnistodudn IKEA aue 4.06 0.67
33U 4.14 0.53

AAdALTasi .89

VUGG MvuanNaeinIsliasiuy 1 = Aziuunige Wauds 5 = AzluugeEn

Han13IangRnssuvasduilnadanisdeansmsnatauuulisessavansaud

IKEA

ilpfiansanusarasrusenauveIngAnssuuslaAlunnIdenTduA IKEA voq
NAUAIDEYIMNA 214 AU INANTI9N 4.15 WUl nqusegadianuianelasensidum
IKEA dgAadesidasiian wiriu 4.14 s3aeAe ViruaRveausinanlnens1duan IKEA
a A o = a oA | i a v P a
fAnadewiiu 4.12 Tuvaen N5 UnSUdaN UYMW 9 VaIns1duAT IKEA ddadesiy

Woghian Wiy 3.05
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M13199 4.15 uanALRELaALTEULINATTIUNATINYBINGANTTNYRRUIINAREN T

auAn IKEA
woRnssuvasuilnafans1duAT IKEA M SD
msdasuderudasnsing 5 YBINTIAUAT IKEA 3.05 0.72
ns5usveUsInafansIEUAT IKEA 4.02 0.45
ViruaRdunsAsansnisnanawuUlssessaveIngaudn 3.82 0.60
IKEA

viruaRvesuslnaTifidens1dudi IKEA 4.12 0.54
nginssumsderasuilna 4.02 0.58
Aufisnelavesuslag 4.14 0.53
394 4.05 0.43

UGN MVUANTINITIATLUY 1 = Azluunign Waui 5 = Azuuugen

dauil 3 nan1MAdUENNAZIY

TusAdeaded ilesdunsauduiusvesesdusznousne q vommginssuves
fuslardensieansmsmanauuulisesrevensidudi IKEA fideldmaaeuannigiuiion
Aruduitusszriafudsing  lunAderlétanadeudeuaznissug Wauad anudals
¥ uazanufiwelavesfuilan dausznoudie 1) nisiadueriutomiuwing 4 vesns
auen IKEA funssuivesuslnasensidua IKEA 2) nMsiuivesiusinasensidun IKEA

Y a

fuiiruafivasuslnaran1sdeanInIsnaIaLuUlTToefavemduA IKEA 3) Viruaivues

Y a

AuslaadasdeasnsnanwuulisesrouaInsIdum IKEA fu viruafveuslaatons)

54

a %4

Auen IKEA 4) viruafveusinasonsdua IKEA fungAnssunsgevesuslan uay 5)
noANsIUN1TTRvRUIInafiumuilanelavewuslna Ingldadifrdudssnsanduniug
WUULTESd (Pearson’s Product Moment Correlation) Tunismaaeu lneiiseazidenves

1 o U d’"
NIAEBUAN 9 AeselUil
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AUFNNUSTZNTIN5UATUT R IUYRININANS 9 uaznsTuivasduilag

dwsunisneaeuludiuusn fideinA1eiesInvensilnSuder uTamNesNg 9
WmageUmANUFNTUSAUNITUVReUSLnAdens EUAT IKEA 1ny 14enatid Pearson's
Product Moment Correlation 2909157991 4.16 Wua1 n1sUASUEDHIULD NS 9 &

ANNFNTUSIIUINAUMITUSveUsnadens1dUAT IKEA Nisedu .30 agsiitdudAynig

aif viveuauSuaNIRgIUTeN 1

A15197 4.16 HANITNATDUAMUTUNUITENI19NSIUASUFONIUTDINIAE & waznIs

Suivasiuilnasiansidudn IKEA

ANMNUTUNUTTZNINY r p

N5UASUADNIUYDIMNANG 9 karN1TFUIVOS 30 .00

HUsLnAfans1dUAT IKEA

v v ¢ ' v Y Y a J a v o/ a Y a

AUFNRUSIENIINTUZvauTinasansduAT IKEA uagiiruafvadguilng

' = 14 1 a 14

sansieansnisnanauuulisesdavansidudi IKEA

dwiuludiuiass (ideihdiadesuweinisiuivesfusinadonsidua IKEA 11
nageuMANNdNTuSiuAuaRveusiaasenisdod1sn1sna1awuUlTTeesaveInIdUM
IKEA Inglenadid Pearson's Product Moment Correlation #an1snageulun1sad 4.17
WU M3suFvesuilnasiensndua IKEA Ianuduiusideuiniurinuaivessuilnasenis

-d' k4 ! a v ] LY I a v a =)
Foansnseaanuulisesnavans1dun IKEA Miseu .43 Y NUUYAIAYNETORN K98

goUSUANNFAFIUTEN 2

i o/ o J v Y Y a 1 a 1'%
M13199 4.17 Naﬂ'ﬁ‘lﬂﬂﬁa‘Uﬂ’J']SJﬁ&IWUSiSﬂ’J’Nﬂ']SiUg“UENE‘\!Uiiﬂﬂﬁlaﬁli’]ﬂUﬂ’] IKEA LLag

o/ a Y al 1 E 14 J a v
‘VIﬂuﬂ\'ﬂ"lja\‘lE‘\!Uﬂﬂﬂﬁaﬂﬂiﬁaﬁq‘éﬂﬂiﬁa’mLLUU‘liiBHC‘laﬂlﬂﬂﬂiﬁHUﬂﬁ IKEA

ANMNUTUNUTTENI9 r p

ns5usvesusinafens dUA IKEA uagvinuafved 43 .00
Huslnadenisaeansnsnaniuulisose

YDINSIEUAT IKEA
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AMUFURUS TN IAuARvasuIinadanisiaasnisnatnuuulIseeravaIns

fufn IKEA uagiiruafvasgusinadiansndud IKEA

Tudhusiesn Adethanedsuvesimaivesfuilnasenisdearsnisnaiauuuls
T08RBYBIATIAUAN IKEA umadeumanuduiusiinuaivesiuslnasonsndud IKEA o
ﬁqaﬂauuagmsﬁaﬁ 3 1nefl 4@ Pearson's Product Moment Correlation #4Han1s
naaeuluns 97 4.18 wuin senFuauuAigiu nanfe iruafvesuslnadedearsnisnain
wuuliseurouasnIduf IKEA Innuduiusideuiniuriruafvesfuilnaionsndun IKEA

v o

N3zaU .35 agnldudAyn1eas

M131991 4.18 NANISNATBUANUFUNUSSENINAIUTURUSVRIAUARYRUS InARaNTS
doansmnatauuuliseeriavasnsndudl IKEA uasviruafvaguilnand

fans1duAT IKEA

ANANNFUNUSTZNING r p

VirnupRveusinaden1sdeasnisnatawuuly 35 .00
S9URDVDINTIAUAT IKEA LasyAUARYD

AUSLnANIsians1duAT IKEA

AUFURUS Sz AUARYEEUSTnARaNIIEUAT IKEA LAZWRANIIUNITYR VDS

Fuslna

'
Y A va o o

Tuduil ienaaeuauuAguten 4 fideihdadesumiauaivesuilnadens

Y

dufn IKEA umegeumanuduiusiungAinssunistevesfulaa laeldadi Pearson's
Product Moment Correlation Kan15nAaUNUIN ViruARvaIRUIInArans 1EUAT IKEA &

AuduTuSAuNgAnssuNsTveIiUItna Nsedu 37 sgaltedAgmeada sudunis

gOUTUALNAFILAING (9AN51991 4.19)
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M131991 4.19 NANSNATIUANUTUNUSVRTIAUARYRIUILNAfaNIHUAT IKEA uag

WOANIIUNTSTRVaEUTINA

ANMNUTUNUSTZNINY r p
ViruaRvesUsInAranTIAUAT IKEA Lagnginssy 37 .00
N5UeYeEUTLINA

Anuduiusserinanginssunisdevasduilnauazanuiiswslavasuilaa

anine {AsehAeferuvemninTsunistevesuilnmnmaasuen
Anuduiusivauianelavesuilan Ingldadi Pearson's Product Moment
Correlation BINANNTNARDUNIARAIUANTIN .20 WU wqaﬂsiums%@mméﬁim Hy

ANdNTUSaUINAuanuitnelavesuslaa Nseau .75 egrelilfeddnvneaiia ve

goUSUANNAFIUTEN 5

M15799 4.20 HANNTNAFIUAINANTUNUS TN TN ANTTUNTTRVRLUTINALAZAIIN

=< Y a
wenalavesuslaa
ANANNTUNUS TN r p
WANTIUNTTRVRIFUTINALaYALNHElIVDY 75 .00

HusLan




uni 5

a3u 2AUTENan133dY uazdaiauauus

MITEes “wyinssuveusinarenisiearsnsnaiawuulisesroveinsdum
IKEA” @3130a5Unan153de efumenan1sidy dnauedediinlunsidesiunstaiausuuy
wazdwiumsidelueuian uasmsinan1sideluaseliludszgnaliiinusylevilumy

[

TN Tnedisieazdunnadl

A3UNAN1339Y

MITEes “woinssuveusiaadenisiearsnisnatawuulisessoveinsidum
IKEA” 1Juns3deiBeUsunal (Quantitative research) Ingld353913981532 (Survey

v 1 Y 1

research) iutoyadisuuUaaUA1Y (Questionnaire) fungudee i UsInATTiany 22 - 45

q

! [
A a ¥

1 deordvoglunganmumunsuasiunUiunma wavtodud IKEA laishniraosndanielu
sgppa 1 Wkinuan $1uau 214 au wudi ngreuuuUAeUa IR Ndufioenaiid
919 30-34 U fdmnusnniian Ae 94 au Souag 43.0 s0sasNAooy 25 - 29 T §1uau 64
A Andudosas 29.9 01e 35-39 U d1uau 26 au Anludesay 12.1 01y 22-24 U d1uu
17 e Aniiufosas 7.9 uazduindednosas 7.0 Wunguiiegiilonysewing 40-45 1
Tnednlngaediszaunsfinmasan fe seaud3yaes 9w 130 au Andudesay 60.7
eUsznoue T wiinauuTEnenvu 1nfiagn S 160 au Anduiesas 74.8 ngu
feeefiilsgldiadedeifou 15,001 - 30,000 U Wudusunils S1uau 61 e Andudos
av 285 s03a97e S5uldadusetiou 45,001 - 60,000 UM S 50 AU AnTuSeuay
23.4 wonanil Sswuth nduihegiefifiantuninlan Sdwnunniign Aesiuau 165 au wie

AnduSesay 77.1

TuduvemgAnIsunNsTedua IKEA vesngusmiatslutimiladiriiuun wudi g

¥
A [J

Ingjazdodunusznmaunsalifuvesnniign Aeduiu 84 au Andusosay 39.3 s09a3N

9

Ao gunsaluaziasedldlundy Srudu 46 au Anduseway 21.5 uazvewmnuastiu 1 38
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au Anduesas 17.8 Tnefimsldiiawndedlngoglugae 501 - 2,000 vm 1w 108

Ay Anvdusesas 50.5 599a911AD 2,001 - 4,000 U 31U 54 au AnluSeuay 25.2

ludiuvemgAnssuveruslaadenisdaeansnisnainiuulisessia (Omnichannel
marketing communication) Y80 51duA1 IKEA uusmsfinwmginssuguslaneeniu 5

g Ao Msasuderudamiedie q vaguslan wuin ludvesnsidasudendy

o
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WNUATWT 5.1 MIMuRudunensinusniuivasguslnanigluiu IKEA

Find your way in the Find your way in the Find your way in the

Showroom Markethall Self-serve
First Floor Ground Floor Furniture Area

Ground Floor

i Jansson-Boyd, C. (2018). The IKEA effect: How Ingvar Kamprad’s company
changed the way we shop. Retrieved Jun 22, 2021, from
https://theconversation.com/the-ikea-effect-how-ingvar-kamprads-company-

changed-the-way-we-shop-90896
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IKEA Shopping App

Shop online at your fingertips

@ Download for free at
Google Play or App Store
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IKEA THAILAND. (2021). IKEA Shopping[Mobile Application]. Retrieved Jun 22,

2021, from https://www.ikea.com/th/en/customer-service/mobile-apps/

WHUAW 5.3 finagnsdadenuaaulali IKEA Thailand Fanpage

31

9 Q Search Facebook @ EP
T IKEA

iy R

BESTA waw) .. SANDVEDEL ... BROMMO uiot...
£5,25000 8790.00 81,990.00

‘/7r

nAssuo Judin .. lONSEV utu i

gr.,

BRUSALIlqm vAx 1(:

LAGKAPTEN 01

nsuuss ..

) Page Transparency See All
a to help you

Shop Now Like
[

b+ @

& = @rovr + O B v

© Message Q

IKEA ©
B e 17at10:00 M. @
Susoudariouunmi auﬁwwﬁmmmhif ST lntioulmivesi
alwidifio daue 114,64 - 300
Mdudanbigniesovosls mnuﬂuiﬂ\h‘[ué’uﬁunm\uﬂ Buazliiu
500 v sl idulaiiie Wgoud vwiiidusnsz... See Mor

kS y
UlKkuQ 0N
2 e
gadadou —
110.0.64-300.0.64 >
KSoouNNAUAKUO

i

i luaTndua:
oovlad Shop Now
§4 30 fl.0. 64 iniu

IKEA Thailand. (2021). Home[Facebook page]. Retrieved Jun 22, 2021, from

https://www.facebook.com/IKEAThailand
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(Evoked set) lngmnguslaaiivirunfidauinsensnduaiuad agdwavinlvizannela wag

Wldnsusudiumadenuarnsteduniusiely (Assael, 1998)

[ '
[ I
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