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# # 6380119420 : MAJOR ENERGY TECHNOLOGY AND MANAGEMENT
KEYWORD: Battery swapping, Electric motorcycles, Business model canvas,
Discount cash flow model
Nuntapong Niramulnurak : Battery Swapping business model evaluation

for Electric Motorcyclesin Thailand. Advisor: WEERIN WANGJIRANIRAN, Ph.D.

Battery Swapping will promote and support the industrial of Electric
Vehicles especially Electric Motorcycles because it takes a long time to refuel
more than motorcycles so it will ensure solve the problem. Whereas the business
model is still in the promotion and pushing phase in Thailand. This paper aims to
analyze the feasibility of Battery Swapping business in Thailand by qualitative
analysis with various components affecting business operations by Business Model
Canvas (BMC) and economic analysis by Discount Cash Flow model (DCF) to assess
the worthiness of the business investment 4 case studies is Normal case, High
utilization rate, Subsidy case, and Technology case. So this business has various
components based on the demands of users such as promotions, software
development or service options, etc. and Discount Cash Flow result of this study
reveals that the Utilization rate of 21%, received a subsidy of at least 25% of
operating costs, and Technology in battery production reduce costs by 37%. It’s
worth the investment. Those cases have Net Present Value (NPV), Internal Rate of
Return (IRR), and Payback Period (PB) different because the cost and benefit factors
of each case study are different. as a guideline for further study. Some suggestions
are put forward to study other influencing factors to promote business
development. The research results can provide a reference for decision-makers

and investors.
Field of Study:  Energy Technology and Student's Signature .......cccccovievrienne.

Management

Academic Year: 2021 Advisor's Signature ..o
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3.3.1 Qﬂv:ﬁ (Customer Segments)
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o & v =i a9 Y @ Y A& a % 199 Y a '
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3.3.2 AauA (Value Proposition)
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U
o 1

HIUN9NNTDIUOAlAUNUULEUNALATURTSS W3BUULTUNATILUTUAAERSINaILNTavile
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3.3.4 anuduiusiugna (Customer Relationship)
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3.3.5 N3zuasela (Revenue Stream)
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3.3.6 N5NE1NT (Key Resources)
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3.3.8 Wusinsnan (Key Partner)
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q

6 (%

ATY UNANY NTANTEN 9 FIEITYAINNTIATILITGINTD 9915199 4-1

15799 4-1 Yayanisieszvianudululimenslu

UDUA

Y

LARINLT

1. Ruaunan (CAPEX)
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1.2 Anaanddusiagu

UNANIIRY [12] wae vualagdide

1.3 ANYUES

Huleddnsuusnisuudie
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2.1 Anvnu

@ 6 tzl'q '3
Hulwddnmiinussaulall

2.2 Anlganen19NIsNan
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UNAIUNUIRY [11] ey Vulednianiseann

2.3 AN9NNLNIU
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4.2.1.2 msussiiunalselgvivaalnsanis
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A a ¢ FY a Y  aa ° a a .
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of Return : IRR) kagszeziianAunu (Payback Period : PB) lngdivdninauaitunissindula

N3aWUNINITRUTaLlATINg fdedalull
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4.3.3.3 T SALUNNDS
Tassmsaglduumnes Lilon wsaulih 72 v, AIAIUY 22 Ah UazAT
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ANAKUIN N)
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Wseiu 12-24 Alalias 132.93 0 4.1839 2.6037 312.24
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4.3.3.6 A1 1997899015989
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o Funuun 1 Uwuun 2 vy A e s n
W1Hnas . o . nslilaTuituatiuayy asaimmaluladiinng
nstiun® nsdiniignamslduinigg . . , .
WUaINUY WAIUIBYNIIALID
20 % o v e
” y - L L ndiaTmANAdEmMIUNsaIY
angnslauingg (#an ; menseinndmsInsiuinnsee r . 4 . 20% 20%
. (s : 9ATIHARDULNUTAIANTY)
Lﬁﬂﬂ'ﬂﬂ\]kﬂlﬁﬂﬁ"ﬁ'ﬁ\hHWF\J
srAUMIatuayY - . - aitilPuAuAdmiunsamu - . -
. Taifimsauayuiuamu T L lafimsatuayuiuamu
Huawu ’ (i : Snsmanouunuiinani) ' '
Auuinalulad sunumaluladlifimsasuuyas uMuRUALARTARRS 40 %
(an : ASAMNIT TR
wumnaluounan)

4.4 NANTSIATIZUNIATUNISIRY

4.4.1 UwuunIalAnw9 1 lasen1suni

4.4.1.1 wan sUsHduAuyulATINIg JUMUUT 1

sunulassnsuwuslaiu 2 du laun Juaauman (Capital Expenditure

: CAPEX) uagsuvunsaiiiuau (Operating Expenditure : OPEX) lngnan1sussiiusnumu

lnsan1s (ndeyalunianuan 2) @awnsananslanannsem 4-4

M1519% 4-5 nan1suseliuAuulasIng (nsiidses)

518113 1AA" e

1. Ruasuman (CAPEX)
1.1 ALUAAeS 787,560.0 UM
1.2 andduasy 900,000.0 UM
1.3 AYUES 23,500.0 UM

FIURUAWUNAN 1,711,060.0 um
2. funun1saLiiugny (OPEX)
2.1 Angriiny 180,000.0 /Al
2.2 AlEAN8N19NITRaIn 291,600.0 v/
2.3 AT NNLAU 384,000.0 v/
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318015 1AA" e

2.4 fnlwl 603,514.0 umA
2.5 AeerasuasuoUnaLady 358,800.0 UMA
FAUAUNUNTANTUI 1,817,913.6 umAl

v a

gt : lasenishdliiauseusaddvundszududunuueddasnis wWeswinaandduaeu

wumnesllldasaumquanuduasesdmsvaniuysenaunns Nusenuseiudeinug

4.4.1.2 uamsVssidunaysslemivedasinis sUuui 1
nansUselemivedlasenig fe seldannnisliusnng Tneiseandondad
Amualiselaannsliuinig (Subscription) U19INANUIANTTIBLADUY
Weauay 900 ‘UW]L.Lazﬁé’m’mﬂsﬁu‘%ﬂﬁagﬁi 20% %58 180 AU vibiselaainnisliusnns
A9 1,944,000 U/
4.4.1.3 M5ARTIINNMII FUNUT] 1
Funuuaznayszlevivedlasan szl azgninluTingizsinig
N33 MY IN15918a9N15ARaANTEIERUAR (Discounted Cash Flow Model : DCF
Model) &4 31aam%amaﬁauﬂaﬁiﬂumﬁmeﬁmqmiﬁmaﬂmﬂmi fsaelud
1) L‘Euamuﬁué’u (Capital Expenditure : CAPEX) diAvinfiu 1,711,060 U
2) funun1saLliuaii (Operating Expenditure : OPEX) fiAwinfiu 1,817,914
UM
3) snglsiannnsiu3nig (Subscription) Sidwiriu 1,944,000 Ui/ Fadien
winiunn 9 U
4) szerantunsaiulasinig 10 U
5) miﬁ’]mmﬁmﬂﬁmamﬁiﬁﬁmmﬂé]’unUWNﬂWiL‘Eu Iz ldsaununIg
M353U WwAs (Weighted Average Cost of Capital : WACC) winfiu 10%
6) AndensIA 2% siod InsAnanuawmuALummeI LaranTduAsuTedl

AU 129,378 U/
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ihdoyaildiomuanldifumnigiuariudslunssunamividiassqdioly
AATILINNNITRY MEITN13TNa0IN15ARaANTELaRUEn (Discounted Cash Flow Model :
DCF) lnelglusunsu Microsoft Excel

INNIANINITNTINABINTARAANTELERUAR (Discounted Cash Flow Model :
DCF) dw¥usuuvunsdi@inwil 1 (@ndeyaluaianuin @) aunsonanssansideldfans

5’]\‘1‘17{ 4-5

N a ¢ 1 a Al d'
AITNN 4-6 NANTITILATIEUNIATUNTITENU ;JULL‘UUﬂ’imﬁﬂWWI 1

S18015 NaN1578 UY

Y L3
Aunuuazralselevivedlasanig

[uasmUELAUCAPEX) 1,711,060.0 UM
FuvuN1TALLuaIU (OPEX) 1,817,913.6 ym /¥
18laanNSAUS g 1,944,000.0 um /U

HANTTUTZIUAINANA

yar1Jagduans (NPV) -1,130,739.2 UM
onsmanauLnungly (IRR) 12.04 %
sregIaAuu (PB) 10.00 U

VIUELYE IINNTANUINYDE IR

4.4.1.4 n15YslIun1I1ANAIYENIATINIT FULUUT 1
AutiinnuanTiasginiensiuvaggninanldussiiunnuAuA1ves

1AINSEULUABULUALMDT Tsneaztdennamaludl

1) yaAUagduansuedlasenis (Net Present Value : NPV) iagndn 0
lassmsduasuuunweinsdnw yardagtuansvedlasanig (Net

Present Value : NPV) fiaanin 0 anninausinisUszifiuuandiidiuin lasamsiinanauunud

maiegldfutiesninfuiiamu lneyartlagtiuandvedasinis (Net Present Value :

NPV) fannau -1,130,739.2 U
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2) onsmanaulnungluvedlasanis (Internal Rate of Return : IRR) How
N7 AUNUNINITRY
Tassmsduilasununneinsdane fensmansuunuaisluredasnis
(Internal Rate of Return : IRR) 11131 AUNUNI9NISIY (Weighted Average Cost of
Capital : WACC) lngimunlyl iununien1sRudaninnu 10% ainnaainisuseiiiuiandli
Wi Tassnnstiisnsnanauunufinninagldsu snnivsasmaneuwnuiigesnis Tny

InTINanaUWNUNElLYe9tATINIS (Internal Rate of Return : IRR) fAwinAy 12.04 %

3) sggzanAuyu (Payback Period : PB) Wiy 81glA59n13
lasansduilfsusunne3nsiifinwl dsveziianAumnu (Payback Period : PB)

whiuanglasenis vse lasen1stifissesnanAuyue 10 U

4.4.2 sUuvunsdifnuil 2 Tassmsidisnsnislduinisge
4.4.2.1 wamsUssiduduyulasanssuyui 2
sunulasinswuslidu 2 dau loun Suaamumndn (Capital Expenditure :
CAPEX) wagauvun1saniiua1u (Operating Expenditure : OPEX) lagHan1sUseliuduyu
1A59N19 UARININA15197 4-2 sniualdiieniiniseain Afinisusudsuluamuselsd

99LATINIT

4.4.2.2 upmsVssidunaysslevvedasinisguuuui 2
wannsUsElevdvedlasanislusuuud 2 finnsususnsmslduingdu
25% 30 225 Au LileaenndafusnsHanauwuneluiiaamis (RR) Wiy 20% e
wifleuduAdmniunsamuuazdeafumuidssionulsidualunisamugs
s1elaannisluinig (Subscription) Lﬁaﬁé’mﬂ;ﬂ%ﬂ%mﬁqﬁu lvsula

INNSUINSiNTuNgULuLn 1 10u 2,430,000 U/

4.4.2.3 MSUATILIN NN TIUFULUUT] 2
suukarnaUsglerivedlasinsnussduld aggninluineims
N13RU MY T8M13Ta0INNTARanNTELARYER (Discounted Cash Flow Model : DCF) &4

= 9] A a I3 a Ao &
37858LaﬂﬂmaﬂmamﬂaﬂiﬂUﬂqﬁjLﬂ'ﬁ'T31/114']<1ﬂ"15L\1u5Ua\‘11ﬂ3\‘1ﬂ']5 Nﬂﬁc‘]a‘lﬂu
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1) RuawuiSusiu (Capital Expenditure : CAPEX) Sduvindu 1,711,060 um
2) Aunun1sALiiua1 (Operating Expenditure : OPEX) fiAwvinfiu
1,890,814 umn
3) 18l#1nn1slEUINg (Subscription) SiAwindu 2,430,000 Un/A Bsdl
AN 9 U
4) szzantunsaiulasenis 10 Y
5) $nsmaneuwunelulasinsiiaands (Expected IRR) Wiy 20%
6) Adens1an 2% st InsAnanRuamurunned anddudeunay
qﬂﬂsaﬁqﬁmmﬁu 129,378 /U
thdeyailéimunuléluaumisuagiuuslumssummiin fasadioly
AATIERNINITRUL AEBNNTINaRINISARaANIELaRWEn (Discounted Cash Flow Model :
DCF) Tnelglusinsa Microsoft Excel
INNITATUINTDBNITIBDINITANAANTELARUAR (Discounted Cash Flow Model :

DCF) (ndeyalunanuin a) aansauaninan1sidelananiesiei 4-6

M5NN 4-7 NANITUATIEINATUNITRUFURUUNSEANYIT 2

S80S NAN1539Y 1Y

Y

unuasNaUsEleyivadlasing

FuasUELAUCAPEX) 1,711,060.0 U
FUUNIALEIUIU (OPEX) 1,817,913.6 um / {
sgleannnisliuingg 2,430,000.0 um /U

HANTUTZAIUAIUANAT

yaA1agUugns (NPV) 1,399,784.8 UM
ansmanauwnunglu (IRR) 27.48 %
Jregna1AuY (PB) 3.23 U

VULMR INNITANUIUVEIRIREY
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4.4.2.4 MsYUseiliun1unumYedlnsinIg Uy 2
AYTFINAINNANITAATIEININTRUNAENTIN ITUTEIUAUALAYD

1ASINTAULUASULURMLAES dsvazBunnesalUll

1) yarUagduansuedlasens (Net Present Value : NPV) 110031 0

Tnsamsdudsununnesnsddnul yadtagdugnivesiasinis (Net
Present Value : NPV) 1nnnin 0 arninasinisussiiunanddiifiuii tasensidinanuund
maagldfuinnnitiuitasu Tneyariagiiugnvestasins (Net Present Value : NPV)

FANYIAU 1,399,785 U

2) onsmanaulnunely (Internal Rate of Return : IRR) 41031 A1
nanouwnuneTufinnnla (Expected IRR)

Tassmsduildsuiunneinsaiang Jensmaneuununiesluveslasinis
(Internal Rate of Return : IRR) 111771 Snsmanouwnunelulasinsiianands (Expected
RR) Taeruuslyt wihiu 20% 91nnaeinisussdiunanslss Wiuin Tasanisisieonsn
nanaUwILTnnI1azlasu wnniidasmaneuwnuneluiinaniilag shsraneuwny

Melureelasanis (Internal Rate of Return : IRR) fALvinfu 27.48 %

3) sygziIanAuYU (Payback Period : PB) taenin a1elasanis

Tasamsduiasunusnne3nsdiine szeznanfunu (Payback Period : PB)
tesnienglasenis Fsmuideiimuneglasinis wihiu 10 T annasinisussdu wang
Tiitudh Tassnnsiifiszoginan@uyu (Payback Period : PB) tiosunn 1 lewfisuiuang

1a59n13 InseezianAuyu (Payback Period : PB) dwsulasanisil didwindu 3.23 U w3e

Useaad 3 U 3 Loy

4.4.3 sUuuunsdifn?l 3 Tassmsildiunsatuayuiuanu
4.4.3.1 namsysziusunulazinssUuuui 3
sunulasaniswuslaidu 2 @ loun Suaamumndn (Capital Expenditure :
CAPEX) wagauvun1saniiuia1u (Operating Expenditure : OPEX) IngHan 1 sUseiliumuyu

1AS9N15 @NU15OLEAILARINATTIN 4-2
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4.4.3.2 samsszidurayselemivaslasanssuuui 3
1.) Auualiselaainnisiuinis (Subscription) 11910AU3N1T9Y
o 1Weuag 900 Vmuarlisasnsliuinisegil 20% viie 180 Au vilvingldainns
Tiusnsfie 1,944,000 uw/A

b4

2.) mvualildsutduatuayuainniasy daRmdu 45 % vesdunu

"

d‘ d‘ ¥ U v PN v (Y d‘ A
LUALAES WiedaanAaeIiudnTHanauwnun1elufin1ands (IRR) Wiy 20% Lien19andl
AuAuAmdEmTunsamulartesiuaudssdeanulifueatlunisamugs Faluatuayy

doudrunilewassels winiu 354,402 v/l

[
=1

91n518lene 2 auduriiisglavedasinistigns 2,298,402 v/l

4.4.3.3 M5ATIIMNNITRUTUL VLT 3
Funuiaznayszleviveslasansiussdiuld azgnihluiiesginienisiu
¢ FBn1s9aesnsAnannseuatiuan (Discounted Cash Flow Model : DCF Model) &
waziBenvestoyaiililunisiesigimanisiuvedasenis fixasioluil
1) L?uamuﬁ'méfu (Capital Expenditure : CAPEX) fiAwinAu 1,711,060 v
2) funun1saLliua1 (Operating Expenditure : OPEX) fiAnwinfiu
1,817,914 U
3) elasunn1sIiuINIg (Subscription) kazRuatuayuaINAIATy
(Subsidy) fawvindu 2,298,402 U/ %aﬁﬁwhﬁ’wqﬂ 9
4) szpznatlunisaniiulasenis 10 Y
5) Sasmanounnunglulasan1siiaians (Expected IRR) WU 20%
6) AndeusIA 2% sied nsAnanRuamuaAuanes anildudsuuas

qﬂmaﬁaﬁmmﬁu 129,378 U/

o v c{' 9-/3 Y @ a LY} o [y ddyu 1 d{'
uwa;ﬂawlm‘wwmmmﬂmﬂuammgmuazmLLUﬂmﬁﬂmammmum@mqqtfwa
1U Am51291911971518U A8ATN15I1aRINISARaANTELARUER (Discounted Cash Flow

Model : DCF) Tag/laluswnsy Microsoft Excel
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AINANSAIUINITNNTINADINTANAAN LA UER (Discounted Cash Flow

Model : DCF) (@ndayatunianuin a) a1unsauanstanisidelananiesien 4-7

al' a ¢ 1 a s =
H1519% 4-8 Naﬂ'ﬁ'ﬂLF’\ITW%‘VW]'N@I']Uﬂ'ﬁN‘UETJLLUUﬂimﬂﬂ@']Vl 3

S18119 NaN1578 Ue

AuvuLasNaUsleviuedlasenis

(FUaUITHFUCAPEX) 1,711,060.0 U
FuYLN1TALLuaIU (OPEX) 1,817,913.6 U / ¥
$791ANNSUSANS 2,298,402.0 um /¥

HANTTUTZIUAIHALA

yar1Jaguuans (NPV) 1,046,907.7 UM
nTmanauwnungly (IRR) 23.40 %
JregnaIAuu (PB) 3.65 Y

VUGS INNITAUIUYRINIRY

4.4.3.4 msvszdunrIuuAweslnsing sULUU 3
Faitinnnuanisinzinenstuasgminanlduseduenudueves
TassnsduiAsuuunined flswazBendatalud
1) yarUagduansuedlasenis (Net Present Value : NPV) 11Andn 0
lassmsduilasuuunweinsd@nw yaddagtugvsuedlazans (Net
Present Value : NPV) 1nnnin 0 anninassinisUssiiiuuandidiuin Tasansiinaneuunud
maiagldfunnnninfuiiasu Tneyariilagtiuavdvedasins (Net Present Value : NPV)

ganunnAu 1,711,060 um

2) ansmanauknunelu (Internal Rate of Return : IRR) 41NN71 9751
nanoulvuneluna1anls (Expected IRR)
1ASINSAULUAULUAMBINTIANYT Tonsmanauwnun1ely (Internal Rate

of Return : IRR) 11nn31 daswanauununeluia1anis (Expected IRR) Inafiivuali

¥
a v

WU 20% nnaain1sUTEiunandly wWiudn 1asen1stisnswanaunnunaainazlasy
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11NNNERTIHanauLnUNglunnanilag snsmansulnun1gluvedasinig (Internal

Rate of Return : IRR) fiAwnAvU 23.40 %

3) szegnanAuY (Payback Period : PB) Ween31 #1glAsanTs

'
a

lasansdulfsununinesnsdifinw dsvezianAumu (Payback Period : PB)

a v

UegnIne1glasens Feanuideil

[

MUA1EATINTST WU 10 T :ninauainsussiiu wang

by =

Tt Iasansilfisseziaanfunu (Payback Period : PB) tae Wiawisuriveny 1a5en1s

1
S A

lngsreziaAunu (Payback Period : PB) dmiulasesnisil dawviniu 3.65 U viseuszunm

37 7 whou

4.4.4 ULvuNIdifnwN 4 lasansimalulaBiinsimuiegnesinga
4.4.4.1 samsUsgiiluaunulains sulkuui 4
suvulasansuusliidy 2 @ loun Quaaumén (Capital Expenditure :
CAPEX) wag@uun1sailuau (Operating Expenditure : OPEX) lngnanisussidiumumu
1A59715 @U1500ERANINATTIN 4-2 EAIUATLUALADIURUATUMAN Wasniinigi
waluladidnanldvinliiuuvesiuninesanas (Andeyaluniaxuan 1) Alddnens
A 9 A 1% oA S Ao
nsnan NinsuSulasulumuselivedasenis wagAndenvaawunwes Niinng

USudeulumusumuuawunnes

4.4.4.2 wamsusudunatseleviveslnsinis 371144111177/ 4
funuiaznaUszlevdvadasansivsziiuld azgniluTinsizsinig

N13RU MY BN139189IN15ARAANSZUARUEAR (Discounted Cash Flow Model : DCF
Model) 3 seaziBonvastayaililunisinmzimsnsiuvedasins dwiolud

1) L'Euamuﬁuéfu (Capital Expenditure : CAPEX) fiAinAu 1,230,842 U

2) frununsaiinaiu (Operating Expenditure : OPEX) fiAwiifiu 1,817,914
UM

3) s181a1nn15IRUSN1S (Subscription) fANYINAY 1,944,000 U/ Fotlen
winfiunn 9 U

4) szaznantuNITeNulasin1g 10 U



37

5) MsAuINenTIAnaaTlENINAUNUN1INTRY Tagagldisaunun
N334 1de (Weighted Average Cost of Capital : WACC) iy 10%
6) AdRNTIAN 2% siad lngAnannRuavuALUAWET anldudsuuas

gunIaldediAwiiv 105,367 v/l
o W v Y < a o o o aXo ! d{'
Wdeyailanmuauldduanuigiuwazdiwdslunisiwinmayiyinseeie

U AA189IN19N1518U eASn1591aenTsARannsELaduan (Discounted Cash Flow

Model : DCF Model) Tag/lalusuhnsy Microsoft Excel

AINANSAIUINITNNTINABINITANANNTEHANUER (Discounted Cash Flow Model

: DCF) (ndeyalunianuin a) andnsouaninan1sidelanmiased 4-8

N a ¢ 1% a ) Qll
AT 4-9 NANITIATIEUNNATUNTINY EULLUUﬂifLIﬁﬂU']V] 4

s18n135 NAN1529Y 98

Y

unusasNaUsEleyivadlasens

L'Euamw!%'uﬁu(CAPEX) 1,230,841.6 UM
AUNUNIIALTELIY (OPEX) 1,817,913.6 um /¥
ARG RI AR FAIETARE] 1,944,000.0 um /¥

HANTUTZAIUAUANAT

wardagduans (NPV) -650,520.8 UM
gnsmanauwnunglu (IRR) -6.58 %
sregaAuu (PB) 10.00 U

VUGR INNTAIUIUYBIEITY

4.2.4.4 5Ussdup1NANAIYe9lATINIT JUMUYT] 4
At innsanTias Iz sRuazgnianldussiiunnufueves

TASINSEULUABULUALNDT Tsneazidennamaludl
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1) yar1lagtuansuedlasenis (Net Present Value : NPV) tiagnin 0

lassmsduasuuunneinsdne yardagtuavsvedlasanig (Net
Present Value : NPV) tfoann 0 anminausimsussifiuuandiidiuin lnsenisiifinaneuunud
maiaglafutiesninfuiiamu lneyaritlagtuavdvedasanis (Net Present Value :

NPV) flALviniu -650,521 U

2) o5 manauununeluvedlasenis (Internal Rate of Return : IRR) oy
137 FUYUNINITRY
Tasesnsdulsunumnednsdinu Sensmanauwnunieluvedasinis
(Internal Rate of Return : IRR) WagA11 é’fwluwmmiﬁu (Weighted Average Cost of

Capital : WACC) Ingfimuali sumunien1siuaniity 10% nnaeinisusediuuansli

£ '
N v =

WU TAsaN1sUsns INanaununAIn11zlasu Uasni1snsINana UGN Ing

nsmanouwnungluvedlaAsIng (Internal Rate of Return : IRR) gAwvindu -6.58 %

3) sggziaanAuYY (Payback Period : PB) winiiu 81glAs9n13
lasansduilfsusunneInsaifine dsveziianAumu (Payback Period : PB)

[ - A &Jd A A IS
wiiuenglasanis w3e lassnsiliisseziiamAunuae 10 U

NFIATIRANUANAINIINITRUVBILAa FULUUNSAAnY awnsatunaiuna

MTUATILL Aaguil 4-2

[ Discounted Cash Flow model (DCF) J

[

! l l

4 } ; ;
vt o Hifnwg i nediAnwgwuii 3 TiAnws fi
nsdifnngUkuil 1 nsa{inme‘ﬂuugﬂ2 AN . nm: n‘l.-ﬂg‘Ul.L‘LIUI‘ﬂG )
TAsamsuni Tasansiifidasmslivinmsg Iifuaiuayutuamu weluladiinsvnnegnsimgs
(Famsliuinas 25%) (45% vaRuVUUURAIADT) (Funuuumnnianas 40%)
- /
~ i N i !
NPV =-1,130,739 um < 0 NPV = 1,399,785 U™ > 0 NPV = 1,046,908 UM > 0 NPV = -650,521 um < 0
IRR = 12.04% > WACC (10%) IRR = 27.50% > Ex. IRR (20%) IRR = 23.40% > Ex. IRR (20%) IRR = -6.58% < WACC (10%)
PB = 10 U = anglasanis PB = 3.23 1 < aulasans PB = 3,65 U < aylasans PB = 10 U = aglasanis

‘gﬂﬁ 4-2 WHUEY Discount Cash Flow model (DCF)

17 - 91N



39
d' a o 1%
unn 5 ﬁ?ﬂNﬁﬂ’]i’Jﬁl‘c’JLLﬂ%‘U@Lﬁu'e'JLL‘ng

5.1 d@5UNan15IvY

=2

aw & ) £4 Ly ~ d' S b=
Q’]U’JQEJUﬂﬂ‘H’]ﬂ’J’]?,JL‘lJ‘L!l‘UlWU’eNIﬂiQﬂ’]iﬁULU@EJ‘HLL‘UG]LG]@i nsalAnw Inesausau

Tayan199 1a9lATanN1s LAk 89AUsENaUYD3gIAIN Business Model Canvas Wu31n13

Amunesrlsznourie lunisuseneugsiaduwdsuiunmesdmniudnseueudlniig

a A

WAy el inguszasdlunisanilugsiandaiay 817w gnal Wusinsvan wse

[ o 1 [y

P99 Wudu ensdnassiazainuaud A omnsneInsnieg Fs1ainniss ey

<

MieunIeuTENeY Ingadadaiunuuasravesilslunisasu ieanauide e
AnaldAuAlunisayu
s seiaulululinimistuues 4 suuuunsdfne sUkuy
e - =~ v v e = =
nslAnYI 2 uay 3 dauAueAilunisamu enugduuunsdlfned 1 uag 4 1Wesdn M3

WnTuveednsnsldusnisluguuuun 2 9nsesas 20 Wudesar 25 uay n1slasunis

'
=

advayuduamuAnduiovay 45 vesiunuLunmeIIINIULUUNSAANHN 3 meleuly

'
a =

BN INANBULNUNETUNINAINDATINANBULNUNETUT ANALY LT 9R8dN I NUBISTNATIN

]

)}

a

AuFggenazliduAlunsamuIINHanTENUTRERIINSIUSNstugULuUNTalAN W

q

D

¥

1 Fsnsiiinduvesdnsinislduimsarusainldainmsatuayuvesninigifineil
flduins wu Buganmyuannmstesamesledliih, annBtiudisn vie annidassmandn
Hudu udnsifinturessnsnisléuinisdenisatuayudndnetadesldszezinaii
Aeutnsu aasgonavziduimnsedugsiaiiounatuayugsialasnseslusduuy
nsdlAnwdl 3 Fae19azmnefenisanfuasundnvesssiaiielilassnstimmduatlunis
amu

AnN8TUBUIAALIENISNARLUALADIAIUITAYNEN8TU NAMLANINTY WU lTNYDY

9

% ) I

AUNULUALABTANAY B491998U1NNTATUAUINAIATT Nazdanalvigliuinisaansaln
Ruadvayuusegealunisiinalulaginldiesniglulsema Fuvarlazdamaliiduau
SUANYRIlATINTANAY BINFULUUNTAANYIN 4 AUNUVBILUANDIANAIAINLANDS 40%
d' o a v 14 ! av o = 159 !

diedumalulagidnunldesniglulsema winnuan1sidenuwantannulidualunisamu
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Aan1svuanans iesndanudesnisndsiniiadely 15 wiinigege A 30 G 999

Aladnd wazdusunaunistanasnulninede 3 weulufiu 250,000 miienawmou lnesnsi

Al duluanunnsned 1

m397 1 samenlilaugianatvesnisldau (Time of Use Tariff : TOU Tarif) Useunii 3

ANANABINTITEILNHN Anasnuliin (um/muae) ANUTNTT
(U w/dladng) (VW/ihow)
On Peak Off Peak On Peak Off Peak
wsesu 69 Alalaastuly 74.14 0 4.1025 2.5849 312.24
usIAU 12-24 Alalas 132.93 0 4.1839 2.6037 312.24
wsafusng 12 Alaliad 210.00 0 4.3297 2.6369 312.24
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mvualielnvedlasenisinunn anudeanisiiivedlduins Guanslangui 1 uas
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Nnnnswieudesnslifiwesdldusnng wieils Demand vl utasnani
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uaz 17.00 - 22.00 (@rafuisan) shlsilsusnshanudesnislviiandsudsuiiels
wnzanueudesnsluihwesgliuinig vieils Supply Tasagnanidesdisiislalngmie
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s (4

2) %33 Off Peak Juduns-aAns MHusuailwitiadeseTuse 247.10 kwh (i)

9

3) ¥39 On Peak Yudums-ans MuUsuailwiladesioueei 142.56 kwh (miae)

4) %23 Off Peak futans-onfing uazFuvgasvnsun 1Husmailniiedesioueti
555.98 kWh (1128)
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a7
fdslniiniadegeaetas On Peak voalfion
(kW) x A1AMUADINSNAILITN (Un/kw)
28.51 x 210
5987 U #58 71,850 U/

SAad o

AUl NI ITTUsSsUABar YUeR TASNsAUMaIsalUT

JUFITUANIYI On Peak

JUFITUANYI Off Peak

Tunegag Off Peak

A Ft (un)

ANUSANS

9

wdaulnfldndunnesiade (kwh
30 1) x onsiAlnAngag On Peak
(VI/mMthe) x S TusIIURYed
142.56 x 4.3297 x 261

161,100 v m/A

waarlafldfauunmes (kwh vide miae)
x 9n51A I NT1Y29 Off Peak (U1/%118) X
$1uuiusssunnad

247.10 x 2.6369 x 261

170,064 U W/A

WAl fanunmes (kwh wide wiie)
x 9n51ANAY9 Off Peak (Un/%118) X
S Tuveevial

55598 x x 2.6369 x 104
152,472 v/

wdeenlaiionun (Me) x SasAn Ft
(@019A/918)

(945.65 x 1.39) / 100

13.14 U 3w 4,798 U/

312.24 U/WeeU 39 3747 U/

(Mruslag N1stuHuAsrals)
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MeE 7 % = (ANPNNABINISINTAT + Awdsulnid + A Ft
+ AUSNIT) X 7 %

= 39,482 U1

RneAsieerililaenlilans = 603,514 U/A

[

savua @ nsulasansifianyvindu 603,514 v/
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1. MsUszliuaunulasanis
1.1 Ruasumnan (Capital Expenditure : CAPEX) \Juduasulunisisusiu

lasansduasusunmesdmiun1sfinuinsalgiu ¥3e Base case @9Usznaue

1) AUURLADS

WUALAB3TA Li-lon wsssuluiln 72 v, AIANNY 22 Ah LAZAINEI9IY 1.58
KWh (szagnmsiidnseueudlnindudls 100 nu.) 5981 13,126 Un/feu $9uu 60 Aoy
Tnsuvsnsldanununmeivesnsuuvunsaiinwnu 30 Aewludi 1 8 U9 5 uazdn 30
Fouludd 6 81 9 10 Fadulumudasnmsidenaninvesunnednldmvualidediu Ssay
annsoruandlaal

1 = ! = 1 [ ¥
ALLUFLR BT ALUALADST (U1/NBU) X A1UIU (NBU)

13,126 x 60
= 787,560 um

AIUU ANLURLADIVBILATINISHANYIINUY 787,560 UM

2) Aantiduasununmesuazaunsal
AUUA MFDTRAULURIULUMMDINS DUTTUUNTNIDLANING ANVNSULUMLMDS

119U 30 NOU VUIA 160 X 130 @, ﬁqgﬂ‘ﬁ' 1 saAUszue 900,000 U

130 = 60 %l

160 9

poooooont
goopooooaondo
gooooooaoo

JUT 1 wuuiaesannfduiuaeununneivedasinis
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3) ANYUAS
a v P | = P S v
SUAULATINITAENITVUAIRUAMDIhazan Ty  AH9lATING AI8ANT

SUPNTAUTINN 6 AOFAUVUINA 2.2 x 5.5 4. (NN x 877) FadlAdawiniu 23,500 U

1.2 funun1ALiug (Operating Expenditure : OPEX) Huldedie

yillasanisarunsasiuanulamuuns

1) ALY
dd‘ 3 gj I.alI 1 =l 1 1 Qlla
aniinadlasinsagiegfineulaguseuiiled v 30 sy, lagALdNAuL

oejfl 15,000 UW/fou 3o 180,000 V1N

2) Al

AlnvadlAsINTaLdTIgazdsnnu AARwIN 0 Fedlanlnegn 609,514 v m/Al

3) ANNTRATIALAY Y
AnsraanazlavandmsunsiusluntazBysiuieiiugenlduinig agil

AldIeUszanm 15% veanulagns devienlddneagn 291,600 U/l

4) A1NINTNITU
‘:l' v d‘ 4 % a a = 1
yransnazdfetesiumsguassuukaslgvianaila As Gaelidh
1w 2 aw/anll WnedinthfindnAe dr5aavasuiunfsnsaandduiiou nasnau

Uszanua muay wasunldymileswunfeitesivauinnaniil damnssieausyiiau

ag 16,000 UW/LBU %38 384,000 UN/U

5) AmensuarsE UL UNALATY

fldvinmsazannsadndanmsuinisléfoueundindu Seanmnsaldlas
52UU Android way i0S tnedl Logo waundwduiiduendnuaiianizi wasiimssmanuas
guaneUndindusiuds Backup Feyaiiulilaedidnddlunisdniunswindu 29,900 v/
WU 158 358,800 U/

v : Aweniuazuoundindudilinuisdansninauasndomg

louas wazAduwasitdndnsunisisusasyuy
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2. nsuUssliunayselevivaelaseanis

[

1A59N158518 9 raNUI91NNNS LS NN TAULUAE UL URLIES Talisnezidunnadl

2.1 579l@a1nn15THUSN1S (Subscription)

Avualiselaannistiusns d1annsiiiuaiusnissedeu weuay 900 Um
wazilsnsnsldu3ns (Utilization rate) 8¢l 20 % e 180 Ausieifiou vilwseldainnis
TfusnnsAsiiae 1,944,000 uw/d

a v

3. wan1suszliuduuuasnayselevivaslasenis
NATell Wvhnmsmusindeya wahudssluiuyusasnauseleriveddasainis
Weldliasgininsduiieidunisfinynihses wethlusesennsdfnwgluuudug lned

nuazdunsIna LUl

3.1 Han1sUsBaiuAunulATINIg
sunulassnsuustaidu 2 du laun Ruasyuman (Capital Expenditure : CAPEX)
LazAUNUNIIALTNUY (Operating Expenditure : OPEX) lagkani1sussiduauyulasenis

ANUTOLANILAGINNTIGN 1

‘:4' a v = a o 1
#15799 1 wan1suszdiusunulasanig (nMsenwinsdiiiges)

3I18N1T 4aan WU

1. Ruasuman (CAPEX)

1.1 ALUmASS 787,560.0 UM

1.2 anfiduiae 900,000.0 UM

1.4 AIUUAS 23,500.0 UM
s'swfmawguwé'n 1,711,060.0 UM

2. dunun1saniiuay (OPEX)

2.1 Aty 180,000.0 v /A

2.2 Alg318n19n15Aan 291,600.0 umnA

2.3 AN99NUNIY 384,000.0 umnA
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318015 UAA" et
2.4 fnlwl 603,513.6 umA
2.5 AeerasuasuoUnaLady 358,800.0 UMA
FAUAUNUNITANTUIY 1,817,913.6 umAl

3.2 wan1suseiunayselevivaelasenisg

nausglovunanaedlasenis 1191n elaainnislauinig (Subscription) &

mnualisgladuiliawiiunnlsasnenglasenis lnesgladeniiu 1,944,000 /Al
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ANANUIN A NISATUIUITINADINISANANNITSUELIUER

(Discounted Cash Flow Model : DCF Model)



ANSAUIUNITIHUAY

ada o a

I897193IN13A

model vatuiazULUUNIaAnw I5uasiBunfwolull

MINT 1 MIAWIIENIINasINsAnaansELaRuan (DCF) JUwuUn 1
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AARNIELANUERA 1159 Discounted Cash Flow

NI usAaNg (3U.) NTMARUARTY (HU) | pndosonan | flseans | nssuaiudnand | uadnihatiuag |FH8AUN
GuasnGuiu | dsumsmiaey | meldinmsbidims (aw) (au) (a0 neeueiuan (au)| U | WAau

1] 171 -1.71 1.7
1 1.82 1.94 0.13 0.00 0.13 0.11 1 0.00
2 1.83 1.94 0.13 -0.01 0.12 0.10 1 | 000
3 1.83 1.94 0.13 -0.02 0.11 0.08 1 0.00
4 1.84 1.94 0.13 -0.03 0.10 0.07 1 | 000
5 1.85 1.94 0.13 -0.04 0.09 0.06 1 0.00
6 1.86 1.94 0.13 -0.05 0.08 0.05 1 0.00
7 1.87 1.94 0.13 -0.05 0.08 0.04 1 | 000
8 1.88 1.94 0.13 -0.06 0.07 0.03 1 | 000
9 1.89 1.94 0.13 -0.07 0.06 0.02 1 0.00
10 1.89 1.94 0.13 -0.08 0.05 0.02 1 | 000
1.13 10 | 000

d‘ o aa [J a a d‘
AITNN 2 NITATUINITNITANRDINITANAANTELELILER (DCF) ULUUN 2

nszuaRuandng (au.) NSEUARUARTU @U) | gydasisnen | dnlsavs | nssuauamavs | wadniastiuas | SSERMAUY

TJQ?; ; il Al U k]
RuamuBudy | fuumsdiduau | sweldannsliing (av.) (av.) (av.) nssualuan @u) | U | deu

0 1.71 -1.71 -1.71
1 1.89 2.43 0.13 0.41 0.54 0.49 1 0.00
2 1.90 2.43 0.13 0.40 0.53 0.44 1 0.00
3 1.91 243 0.13 0.39 0.52 0.39 1 0.00
q 1.92 2.43 0.13 0.38 0.51 0.35 0 0.23
5 1.93 2.43 0.13 0.37 0.50 0.31 0 0.00
6 1.93 2.43 0.13 0.37 0.50 0.28 0 0.00
7 1.94 2.43 0.13 0.36 0.49 0.25 0 0.00
8 1.95 243 0.13 0.35 0.48 0.22 0 0.00
9 1.96 2.43 0.13 0.34 0.47 0.20 0 0.00
10 1.97 243 0.13 0.33 0.46 0.18 0 0.00
1.40 3 0.23
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» ASTUAR LAY (AU.) NFMARUANSY (3U) | dndousian lsqus | nszualiuangvs| yadrdegduves SPERATLY
o Ruaaouindy | duumsiiduey | seldenmstivinms @) @w) @) nssudduan @u) | U | Weu
0 1.7 -1.71 -1.71
1 1.82 1.94 0.13 0.35 0.48 0.44 1 0.00
2 1.83 1.94 0.13 0.34 0.47 0.39 1 ]0.00
3 1.83 1.94 0.13 0.33 0.46 0.35 1 ]0.00
4 1.84 1.94 0.13 0.33 0.46 0.31 0 | 065
5 1.85 1.94 0.13 0.32 0.45 0.28 0 | 0.00
6 1.86 1.94 0.13 0.31 0.44 0.25 0 | 0.00
7 1.87 1.94 0.13 0.30 0.43 0.22 0 | 0.00
8 1.88 1.94 0.13 0.29 0.42 0.20 0 | 0.00
9 1.89 1.94 0.13 0.28 0.41 0.17 0 | 0.00
10 1.89 1.94 0.13 0.27 0.40 0.16 0 | 0.00
1.05 3 | 065

M3 4 MIAUINTTNTINRRINTANAANTEUARUERA (DCF) JURUUT 4

» nszualuAnTY (au.) nssualuaniy (Bu) | ddausin fnlsgns | nssualuangys yariagiuves SHLIMAUNY
o Quasmudsdy | duumsiduen | seldnnsliing (av) (@) (av) nszuaiuan (au.) U | deu

0 1.23 -1.23 -1.23
1 1.82 1.94 0.11 0.02 0.13 0.11 1 0.00
2 1.83 1.94 0.11 0.01 0.12 0.10 1 0.00
3 1.83 1.94 0.11 0.00 0.11 0.08 1 0.00
4 1.84 1.94 0.11 0.00 0.10 0.07 1 0.00
5 1.85 194 0.11 -0.01 0.09 0.06 1 0.00
6 1.86 1.94 0.11 -0.02 0.08 0.05 1 0.00
7 1.87 1.94 0.11 -0.03 0.08 0.04 1 0.00
8 1.88 1.94 0.11 -0.04 0.07 0.03 1 0.00
9 1.89 1.94 0.11 -0.05 0.06 0.02 1 0.00
10 1.89 1.94 0.11 -0.06 0.05 0.02 1 0.00
-0.65 10 | 0.00
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