nagnin1IaieaIId wazlhavIRIT Ik la s iauaTIneg

mama&gnﬁu ANIADI

"3°nmﬁwufﬁﬁua’awﬁwaamsﬁﬂmmsmé’ﬂgmﬂ%tyﬁywﬁmﬂmamwmﬁmeﬁ@
RV TNV NAITINIUTZTN FUWRT
Anzinaeant IWAINTIINTINEAY
Unsanw 2544
ISBN 974-17-0329-5

A a AS‘ a L
E‘]"Ua‘ﬂﬁ"ﬂBGQWWﬂGﬂifﬁN%T}‘HUﬁaU



CREATIVE STRATEGIES AND INFORMATION CONTENT
IN THAI MAGAZINE ADVERTISING

Miss Mookpim Chulpongstorn

A Thesis Submitted-in Partial Fulfillment of the Requirements
for the Degree of Master of Arts in Advertising
Department of Public Relations
Faculty of Communication Arts
Chulalongkorn University
Academic Year 2001
ISBN 974-17-0329-5



AT INeNhnus na Qﬂ'gﬂﬁiﬁ%/"lx‘] 8336 LazLiann 3'151%15&] WAL ﬁ’]‘ivL‘Yl ]

Tay WWENINAN JANIATI
812737 N3 lel o
219158N1U3n® g}”'wma@ﬂmiﬁ a3. 3175 avUAG

AT INACIRAST ﬁ;W’]ﬂGﬂSﬂI&M’ﬁﬂﬂﬁﬁ f) mgﬁmﬁﬁfﬁﬂmﬁwufaﬂ‘uﬁl,ﬂudm

wikirasmsAnmanunangasUiyaamUmdia

ATRENTIINNIFALANLNANUT.

.............................................. AL NArIRAT

(saamamﬁmiﬁquwa P EGRG))

.............................................. YIeFIWNITNNIT

(saamamwmiﬁ A3, W NaINanY)

e R
.............................................. 2719138 NYIn1N

({8 aAT1A50 a3, 83175 RUATNA)

.............................................. nzuN

(8712135239 FUANHWN)



UNNY IAWIADT ﬂﬂq‘l’lﬁ{ﬂ’liﬁ%”]dﬁiiﬁ{ LLﬂzLﬁﬂ%’]ﬁ’liIuI%HM’lﬁ@]FJ&’]SVL‘Y]EI

q q
(CREATIVE STRATEGIES AND INFORMATION CONTENT IN THAI MAGAZINE
ADVERTISING) a.711/3n1: ﬁ"ﬁwma@mmiﬁ A7, §3170 UUATIA, 183 Wi,

ISBN 974-17-0329-5

a o d' 6 U 6 J a a
MyBEes  nagninsaieend  wasnliemaslulasonfiesasing §

o ¢ A = o & o A .
Jandszasdidadnmn (1) naldnagninssivasidlasanluiiasmsdszinneeg
(2) enauandlunislinagninssisssdlasangudilmnndg  ludeliaoans
(3) miltihemimsveslusanluiaoaIlizand1eg uwas (4) ANNLAnN@sUaINILIT

d? a v 1 di a v A Aada v a

Wamansvaslasanluiuiidssiandeg luseliasans lasldszdovitiasluanwome

a 6 dy g ] a & A a t%
mylanefiftan (Content analysis) wiaalunisdanz fa lavanlufiaoasgoe

(GM waz Esquire) LLazﬁmmiﬁﬂ@a (A1 WAZWNTD) Tud) w.a. 2543 U470 1,044 T1

wamsisenudt - lasanlufiaeansing  sulwgfouldnagninanlunis
a%'ﬂx‘laﬁ@ﬂmﬂmﬂLL‘i.l‘lﬂ"ﬁmi&Jtﬁﬁ%ammfﬁﬂ (Transformation message strategies) 10
AN ﬂaqﬂfﬂ’]ﬂﬁlﬁama’mﬁmﬁué’aﬁuﬁmﬂwé‘ﬂ (Informational message strategies)
LLaxﬁmiﬁﬂﬂﬁnaqﬂﬁsiaULmuﬁ'}muamwé'ﬂmﬁmaa%uﬁw (Brand image) WaznNYaNY
naauAinn eI lTauM (User image) annfiga lasdusinmnald  uanerenuly
AUUTANAAUFITLALUTUANFUM UaNIINBYL IUEINTBL LM Tl BRI Wy
1 lasoanlufiasssineinslafensnsludiinungs laolavanlufiavasgndgdl
mildilemmannailasanluitasasgmg oulasanfudndnislfitamasun
d' A % v a ~a Cod a a U d' & U
figa fa lawaniuddanuazinme lasansadunsdu uaslasandudniduvedls
faudd  wastiznnvasdavansifioaldunniige . fa illemasdsianannunde

FIRUNDFUAN LAZFNITONTNVAIRIAN

a . v 6 A A aa
AT NMIUIETIRUNUD RRHFRERYS(G



## 438 51166 28 : MAJOR ADVERTISING

KEY WORDS : CREATIVE STRATEGIES / INFORMATION CONTENT / THAI

MAGAZINE ADVERTISEMENTS
MOOKPIM CHULPONGSTORN : CREATIVE STRATEGIES AND INFORMATION
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SARAVUDH ANANTACHART, Ph.D. 183 pp. ISBN 974-17-0329-5

The purposes of the research "Creative strategies and information content in
Thai magazine advertising" were to study: 1) the usage of creative strategies in Thai
magazine advertisements, 2) the difference in creative strategies usage among the 10
product categories chosen, 3) the usage of information content in Thai magazine
advertisements, and 4) the difference in information content usage among the 10
product categories chosen. Content analysis methodology, was used to analysis 1,044
Men's (GM and Esquire) and Women's (Dichan and Preaw) magazine advertisements

published in 2000.

The results indicated that transformational message strategies were used more
often in magazine advertisements than informational ones. For subcategories message
strategies, brand image and user image were the most frequently used ones depending
upon types of magazine and product category. Besides, it was found that Thai
magazine advertisements were highly informative; —advertisements in Women's
magazines were generally more. informative .than those in Men's magazines.
Advertisements for retail stores and service, financial institution and personal products
were the most informative advertisements. Finally, availability and performance were the

information cues used most often in Thai magazine advertisements.
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Personal Impersonal
® Salespeople e Media advertising
Marketer controlled e Company seminars e Point-of-purchase displays
e Information lines e Packaging
® Trade show ® Sales promotions
Not controlled by the e Word of mouth e FEditorial and news material
marketer e Professional advice

® Personal consumption

experiences

ﬁm: Ward, S. (1987). Consumer behavior. In C. B. Berger & S. H. Chaffee (Eds.),

Handbook of communication science. Newbury Park, CA: Sage. p. 653.
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. g: o A o 1 d% a 2 Y A g; a J g
(Convinced purchaser) wuluiuiiviula winidadudwasduilnanuaziioiunmonaslas
dunszuawnIniduinausnliadieg o LLa:LﬁaLﬁmLsoﬂ‘szq‘Tulu"ffuq@ﬁ’]mtéﬁ (Final

a

threshold) U3LnAT AN TaRUAT31¢)

A o o & f & A @ a A £ A

TINAUTINABUVAY Hierarchy of effects model b falaiuaTasdanilunnina:
°1hﬂlﬁﬁﬂimwmwawwwsn%amﬂmHmﬂﬁaa@mé”aaﬁ'uns:muﬂﬁﬂs:ma*’ia%mmaa;ju‘%lnﬂ
2 ' o { A S A a £ & o o & o o & '
FILFINA IANTHORIINWAAUTZRNTAINNINTY  LAUANINNG 7 S1OLTWEILN  AILG 11
o % 1 =) o s t:ll v A 1 A 9/ g: ) e dl vV A w“ A dy
faud9ge Aa m@nm;duﬂmvlmuflumﬁaumumaﬂvlﬂgm@m“nauﬂm AAFWLATD

[ 2
a

A o A Ao o & o A < A Ao a o a o &

FUAN  TINAAUIWAIH  IULINASD mu‘nauﬂmvl,muj'lumﬁaumumaﬂ (Unawareness)

faunNaadne ;ju‘ﬂm%’uflumﬁuﬁﬁ (Awareness) 819UNFY Qu‘%Inmﬁ@ﬂ’smimmnﬁ

Taludrdud (Knowledge) Saung iaanusauludidud (Liking) s1auN¥1 Sanuvay
a U dl 1 a £ dll o 0/ dl a d‘ A a

TuasFumnlueanuinnIngsGuaan (Preference) a1aufnn iaanuidaiialuanan

A% (Conviction) UAZENAUFATING AN IAATHLATRUAIVDIATIRUA T Iuﬁq@

(Purchase) (Barry, 1987; Lavidge & Steiner, 1961)

nizuauning 6 1u  (linwdunduilnadsliiuiluanaudr [Unawareness))
1 =< R N & o . , v
sanIn tivanivni Ay eInauninIsas9asslason (Creative strategies) laiilu 3
1 ] nl' o v £ al' U g; A
daulngg  Nazvihldnslasanawsaussgauihnaneinaddld  sufiedszniaun
(3 o dl' [ ¥ A . . VY A U LR a v
lusanazdasinisfemnuguilng  (Communication) laslwiuilnelaTuiieanaud
(Awareness) WastiANIREUT wazdanudnlaludiFuan (Knowledge) nande Liamfis
W b laranazaasianuinguls wazliilarmansinoInuaaumMNieIna  (Information
content) ausIANzfIANEUlINN{LIlnald Saminldnagnilunsaioarsdlason
(Creative strategies) TugrnvasnslasandIoufioy (Comparative) msmmﬁ'mqmauﬁ'a

vasRuAINANNTUITI (Preemptive) uazmldaaueisng 1NesaL@EL7 (Unique Selling



1"

Proposition--USP) anavilwiuilnaifiaanuauladlasanldison weniiuanudilalu
o A £ U J ) wa 1 a v 2
drFudldannn wWisennzausnndgmanifunsadsvasdudild (nthanond, 1998;

Lavidge & Steiner, 1961)

Usemifigas fa WA UM SHANNE WA WA B F IR LA T AUA T [ 247
(Association) lasvnlsguilnaiiaanurauluddud (Liking) waztiaanudusanlues
Al onuINN AT AR A% (Preference)  WinlEnagninaiaaTIAlaBm
(Creative strategies) IUEIU8INIELNAANINANE DU IATFUM (Brand image) w3an3g
$1apIFmBMIBinNTlFauaT (Use occasion) tasaansnidenloslawanliminiunins
Pa9a T Fwesiler waztihwainsgainevad wihfilawonfiae sedovanisn ﬂ?’ﬂgd?@
(Persuasion) sl,ﬁpju‘ﬂmLﬁ@mﬂm%aﬁaiuﬁﬁu@% (Conviction) wdaauele (Purchase)
%amﬂmwmﬂﬁuﬁﬂasm@iaLﬁaamuﬂaqwﬁmsa%“ﬁamsﬂmumﬂﬁﬁ szanTNINaziin
"Lﬂ;jmmﬁawalﬂumﬁuﬁwaaﬁu’%‘[mfﬁmaa (Barry, 1987; Fay & Currier, 1994;

Inthanond, 1998; Lavidge & Steiner, 1961)

andui wihnvasdasanng 3 adeuu angnihanldiduduliwgdnssuvasy
vilneu 3 ngude ngwvas masuznIanTmdalaludadud (Cognition Wia Learn) Naz
a £ %% = o & a o A @ . ' I3 I3
aluldilasaniimiliiiamasinoiiudud (Information content) aginaidwmeiduna

ANANNLDWITI (Fact and rational) 1B% 14891817 14 UTinNaNIzULUVad Resnik Was

(2
A& A

Stern  (1977) s‘ﬁﬂug@uﬂﬂamﬁmludmmaamﬁuj (Awareness)  WazANNEN1
v Y > 1 ni =) a R A o Aa a ¥ .
(Knowledge) 1idnanu NYNNFBY AD NIANAAIINIFN WINAUAGGHINITITUAT (Affective
A 1 a v e a v nll
3o Feel) enuluaInvasnnNrauluadum (Liking) ANNTaUATRUIN INBNNNN
1 a v d; dll A a 2 . v 3; v Y cv 1
nANaFWA1aW (Preference) u,a:mmLmanaluﬂiﬁauﬂﬂ(ConV|ctuon) B LT 8nu UazNgu
@ A o v a o a &'a o , a A A !
gAY Ad mt:m‘z@u?mn@mimxm W3aTaauA1 (Conation %38 Do) TifaluaIuvaIns
TaRUA (Purchase) k84 (Barry, 1987; Fay & Currier, 1994; Inthanond, 1998) FINIFY
fuhlanuinyaelsaninwsainmslawmn Lﬁaaﬁnﬂmsazﬁﬂmumﬂﬁmalﬁ]Qu%lm
a a A & v v Aa . . LR . a
LLa:m@Uizammwgaq@uu At lannNda (Thinking) AINIFN (Feeling) WRZWH®
N334 (Behaving) °11aaQu%lmﬁﬁ@ia'ﬁuﬁwLLa:u%msﬁ"lé’l‘*ﬁ'Lu%‘imﬂ‘s:ﬁiﬁuﬁau (QAUNUNTWT

2.2)



12

P> a 4 o '
LNWATNN 2.2: LLEAILWIAALNYINU Naﬂadﬂﬂiﬁaa’]‘a‘

Types of promotions and

Function of Hierarchy of effect Related behavioral advertising relevance to
advertising dimensions various steps
Purchase Conative (Do) e Point-of purchase
Persuasion A Ads stimulate or ® Retail store ads
To produce action. direct desire e Last-chance offers
Conviction
A ® Price appeals

® Testimonial
Affective (Feel)

Preference
> Ads change attitude .
A ® Use occasion ads

Favorable attitudes and feelings

Association

® Competitive ads

or feelings toward

Liking ) (Argumentative
the product.
A copy)
e Image ads (Status,
Knowledge
glamour appeals)
A
Communication .
Cognitive (Learn) 5 _ q
° reemptive ads
Relate to Awareness Ads provide

Information or , : ® USP ads
information and facts

ideas. ®  Announcements
® Descriptive copy
® C(Classified ads

® Slogans/Jingles

® Teaser campaigns

ﬁm: Lavidge, R. J. & Steiner, G. A. (1961). A model for predictive measurements of

advertising effectiveness. Journal of Marketing, 25(6), p. 61.

uaﬂmﬂNamaamsﬁami@iagﬁim wVaNIWadal Tz anTnwua9 e ag1989

]
= a v

s anuaulaludfudveduilne wisanuinsiuseduilaa (Involvement) AW

feydalsininwuaslweanwdsinu  aoun  ludiuda llezndniiuwaieany
anuinusasfuilnaidnadetssininmwvailasanadigls
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LWIAALALINUANLNLING

Tuarnuduatud nezuaunsdzanadiemansvasguilnaanlasannu anal
laiduldaudrautuaauwad Hierarchy of effects model tana 'l 1hasann g98adsaundnd
fanfwadanisszanadeyaiivinuiudidnsg vaiguilnads uwiAanaanuanaie?
o . & [ A Ao ac 6 o
Wi (Theory of involvement) Aillutadpnienunissdiulngldanusula wsnzdianw
0 @ = =< a a P a A« A Ada =
sanlumidnsidsinimwassdaso  hasenumfeidsuwfenfiansmntnna

{ g Y A = £ ﬁ r ot a “ A ¥ a v o s
Neusasduilnenuaudn  Sllanaduininunsdeiuladodiudr lasdilaliadnuue
maaﬁuﬁnmwﬁa:uﬁma (Characteristics of the person) ANWMLUBIAINIZGH (Physical

L. . A & . . . AA o oo
characteristics of the stimulus) WIag&n 1WNIWAN 4 (Various situation) mmum:@;uslmd

vslnatAaanuanlaluardudn mmﬂmﬂﬂuumﬂ@Lﬂmnumwmmwmaaanﬂmu o
ﬁﬂﬁﬁfﬂimHmmﬁud'm'ssazl*’ﬁﬂaqwﬁmsa%“wmsﬁimwmwLmulifﬁayaﬁLﬂumqtﬂuwa
(Informational) #3auuuLkKke133DE #38AWIFN (Transformational) wiavziRanldnagnin

1 AI { Qs v A v J A % .
mmm’ﬁ’sULWNm’]aJLﬁU’JWWUa\‘lr;d‘uﬂnﬂl%mmlu (Raising level of involvement)

(Zaichkowsky, 1986)

wAaRERUANUALIWHE  nimfameduiaineitdseiafenwn  lag
Sherif waz Cantril (1947, cited in Ratchford, 1987) lefi5ushanld lumsesunaanuaansa
Tumsu (Receptivity) msﬁamimamﬂﬂau@iamu @au1  Krugman (1965, cited in
Ratchford,  1987) Lﬂm_qmﬂmnﬂﬁvlemﬁLLmﬁ@f:wﬂ%’lumsa%mmmsmauauaﬂmmm

(Reaction) 1845131nA

laginiminis lalranununguaInnuneIns. (Involvement) Haging “an
WANLEILNY NA1IAE Zaichkowsky (1986) Na1131 @mmﬁmﬁ‘mﬂummé’wﬁuﬁmamﬂﬂa
weiazAn (Personal relevance) NURIlARIWHAI §1 Day (1970, cited in-Ratchford, 1987)
na i andisRmduduanumayiEneinadesiyans  waszan viaiuszay
anuaulanyaaaliniu&as wudeany Mitchell (1979, cited in Ratchford, 1987) insnain
A v o« R A v & & A o A
anunsiwduanuiinvesdaanyaaafiuaadliiduisanuaula wiaaudasns Agn
nazgulasfiirluaniunisalengg wia Cohen (1982, cited in Ratchford, 1987) nanain
A @ & o A o ' Aa ) [y A %
AMUALINY DnInansiTzauNIaumvIndazyaaanidanuuandeiuly Waldiuuss

ﬂiz@qju (Person's activation)
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&1 Mittal (1982, cited in Ratchford, 1987) 31 @NNALINY 813t duaqL30
v a A o n:i a c§/ . nﬂ' L

(Arousal) TWiRaanuawla (Interest) Wiaussdufiinlu (Drive evoked) 1aldiuusegila

o % ' . . A @ a . @
mnmmz@;uluamummfmae] (Particular stimulus) TInauARINY Rothschild (1984, 214
= @~ A A & 1 A s Id A o A
fislu aiginm anssmulay, 2542) Adiudn anufswduannznuaasgnangsla wisgn

@ @ a a P2 a o A ) v A o A
nazguliaulalugslofmile ifiaandaudsiegnouen wu lasanddud wWieanw
Mankeng g Lmizéf’sLuhﬁag’mﬂuﬁ@lwamﬂﬂaﬁfus] K1) mﬁm%amuqﬂﬂa wandion 99
minszdult mansnldyeaatuiaanuaulafissiimamndeyaiieaiaeg wu wazh

dayafla lUldlunszuaunisdadulavasyaaanug 1

. A o A A % v A o
fIUANNRNBVRIANNN LR RN AL NUaNNawlalua Fum (Product
involvement) wadfuilnauu ddlianunanglilasianis nanfia Bowen uaz Chaffee
% 1 1 n‘ s @ A U A d' v A A A a
(1974) ldndadn enuifpaiunugudn densnguilnadanuaula wiaifiannuwalaly
6 a U nl' =1 Qs é U A 1 U a (% gﬁ 1 a [
audlomtvasfudneunsazldiy - Sujuilnanguiihninevasiuduudeniiszauainu
WNeIWUAlNaLAE9NY 8§21 Houston Waz Rothschild (1978, 819091w tiggm onssmlos,
~ 1 dl = e A U [ dl v A A a L &
2542) wwihanunpiuiuiud uenuaulanguilnaddedudiluszozen Ssnnuau

¥ v J [ k3 a v 1A s v Aa Q
lﬁ]ﬁ’ﬂzu’lﬂ%%ﬂ%ﬂﬂ ?J%E]Qﬂﬂﬂ?]’]l]@]@ﬂﬂ’ﬁﬁ%ﬂ’] %%amuumadmauﬂm BRSITAUNINY

A o oo a A a v ' a A Py
Lﬂil’IlW‘LW]Ed‘]JSIﬂﬂ&I@]aﬁ%ﬂ’]LL@]az"Ij%@]ﬂLL@ﬂ@]’Nﬂ%vLﬂ

wBNANLY Ratchford (1987) 1nd1 ANUABINUALEU (uszauanudmagig
vilnaldiunisdeduladodudr wiaszaulunsfadszuaadayalaslianuda wiaanud
=3 [ A A a J A A dq‘ a Y A 1 .
&n wazmasuluanuifeifanaiadwilaiiandefud1ia 831 Rossiter uaz Percy (1991)
[ 1 ] n; % @ A % & [ =1 d' A dly a U v Aa
ldnandn anudsiunudud Wunssuiienudosdlumadende  fudzasuilng
(awzduilnandunguiihrurslunisnsiudurinie. lasruasudduilnainlifideay
A % 3; = CZ) d' vAa £ g; | a o A
mynflumslgaudies | auisfuslnaniaslsaudiuduszpznamuuwaniannnuing

' a o A v oA A ' a & a o & .
FAaNITUAN) mdﬂ’]‘iﬁﬂguﬁ)z&lNa@]aﬂ’]ilfﬂaﬂ‘ﬁaauﬂqluﬂsdﬂaiﬂ

nilenuaandn  mansnastinsuenasRunuaudldi  Wuanuaulan
A Y A a A v ] A v J 1 1 & | ' Y
yana wiaguilnafidedudn Ssnnwuaulaszinwioten Auagiviyenauuwdunguiih
wanglumarefuanug wiokl uasfumunianudmaydadiion szuuauTa A

da9ms uszanufavasyaaauuinnasiiodle Sonnduduuiianuddayun guilned

v
v

A' v £Z dll a A A A J d; £y =
ﬁlzmlﬁmmaulﬁﬂumsmmaquJaLwalﬂunwswmsmwLaaﬂsﬁaaummﬂ"uu Watlaanwany

wa

dl n:l' Aa c§/ d‘y Aa v n:l' ra A a v v A
Lam"nmfﬂfﬂ:mwnm'mmisﬁaaum*nvl,uuqmmw ma@maw ANABINTT (mggm mussmf[m

, 2542)
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UszAnvaIa NN LING

A o & . v = Y o oA A v A a £
ANNLALIRRIUEINNTARUI IA TN 2 Uszianalonu Aaanauioinuiiiaduaniy
4 . . . A o Aa < .
RDWNIDL  (Situational involvement) e  ANULNYINBNINIIRIFNNIWIW  (Enduring

involvement)

AR IR Aa TN ZaawN T8l Lﬂuﬂstﬁﬁ;ju‘%‘[mlﬁmmaulﬂu Fud
awnziiofanudasnsezldaudiin wiotdoliniduiiwmunsouaais FDIWNNW
P83f (Badge value) ﬁ%aﬂéwﬁwﬁwaaﬁuﬂm (Reference group) LYi’]lfu G%GLf]uﬂ’J’m
AgWui AR5 ;ju‘%‘[mé’nmmzﬁa:ﬁaam?ﬁagaLﬁﬂ’;ﬁ'ﬂéf’sﬁuﬁ’]@iauﬁwmﬂ
LazdaNLEDS (Perceived risk) 1uﬂﬂsﬁ@§u1a%a@iauin§a e bl lalwanuanlaluad

RN Wi (Assael, 1998; MPFNT IIIMloL, 2542)

' A o Ax < & Ad v a a A o & |
RAVBAIVINYINUNUNNIRIRNNUIUTY Lﬂuﬂjmﬂﬂd‘]_]iiﬂﬂuﬂ']’]llaul"ﬂlua%ﬂ’]uuaﬂqﬂ

@awitad (Continuous interest) Lmzﬁ’lmiﬁﬂmm"ﬁagama@ Lﬁaoﬁnﬂauﬁwﬁfﬂﬁmsﬁag@la

v

HUSLnannaeuasuel (Emotional appeal) WIaRuANBUENNITOLIAID I amumwmaogﬁf

2

) 1 £ =) v s ‘é | { =
U3lna (Badge value) u%aﬂqa\lmoawaa;duﬂnﬂ (Reference group) Faduanuineinule
0/ dw & d‘ 0/ dl Y A A Y dl w A v ] v & s
ANl I UANULNLINUNDNIT ;duﬂﬂﬂazwmagmnmﬂuaummﬂagl,m’; KT HERN

v AI a dll QI wg’ @ % nll w
WENEWUFINAIUBYALNNLAY Lwaqumwgmmnuaummuaﬂa (Assael, 1998; th3Im
avImlon, 2542) GUUHWAIWA- 2.3 Ausesluieannuingaiuuesduilne  (Model of

. g; d' a d' a J 4 d' [ d'd
consumer involvement) MN4AMNULAYUINBNLNQUBLBNISTOIWNT LAZAMVULNLINUNNNIT

FIFUNIUU

LRWATNN 2.3: mefa\lmam'lmﬁmﬁ'%mmé'ﬂ%fnﬂ (Model of consumer

involvement)

1. Product importance

2. Continuous interest —» Enduring

3. Emotional appeal involvement Higher level Complex

4. Badae value of information —®| decision
Situational nrocescing making

1. Perceived risk L volvement

2. Badge value

a1 Assael, H. (1995). Consumer behavior and marketing action (5thed.). Cincinnati,

OH: International Thompson, p. 76.
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SLAUVBIAMNLALING

FTAUANMALALING (Degree or level of involvement) s tugnianlunslawan

1 a A a v

ﬁﬁwa@laﬂﬂuﬂmaaﬁuﬁmﬁ%maaumﬁaﬁmi (Batra, Myers, & Aaker, 1996) lag
ITauddlaidn 2 52au A TzAuAMUABINKAT (Low involvement) WazIzaLANNLALT

ﬁuge (High involvement)

a e o & Ad v a o o @ = o a o & o

AMALNLIN AN Lﬂummﬂguﬂml%mwmmy wralranuaulalududnug

‘ﬂl v A = 4:{‘ A d}’ a £ g; a £ g: a x:!l Qs > 1
maoanﬂguﬂm”lmmmLamlumsmaﬂmaaumuu6] LR FUAL LT ANNLALINWALAN
ﬁﬂmaoﬂf,jmw,wiashol@ w30 b ML I URINURASDIENIBAIN RIDFDIUSY D EEU%IJ‘I@‘I
AIThIA ;ju?[nﬂ%dﬁ'ﬂfﬂﬂ"ﬁ”msmzﬁﬁ%amﬁu;ﬁﬂlumsﬂaﬁmﬁuﬁﬂmnﬂdwﬁﬁml,mam‘*ﬁa;ga

enUFRI et s lumTRIITINaaFUklaTaFNAN (Assael, 1998)

anuiAoiugs iunsdidduslaalionuidn tazanusulaludidudning g9
Wfasann ;ju‘ﬂm%’uﬁﬁammL%flmﬁmﬁm:l,ﬁ@%umﬂm‘nﬁaﬂsﬁaauﬁwﬁ@wm@ Uaz  §W
ﬁf'uﬁmmLﬁmaﬁuﬁuﬁﬁﬁmumaaﬂqumu Wil uRINUaaITIRINWW WIORTN UL VDI
1slna eavin ;ju%lnﬂ%aﬁnﬁazLLaao%ﬁﬁagaLﬁmﬁ'uauﬁ”uLﬁa‘*ﬁaﬂlunﬂiﬁmim dasulode

AN mnﬂdwﬂ"ﬁmmfﬁ%%ammj:ﬁﬂlumiﬁmsmw (Assael, 1998)

aonk  lumssiuasdlasonty  szauanasnuesuTlnaniidafudnal
anudidgadbs nafe lunsdinaudmuguilnafionuasidiud dnlusonazdas
wmmuﬁﬁms‘[mwmﬂﬁﬁmmﬁmﬂﬁq@ (Repetitive advertising) Lﬁamﬁﬂuﬁ'ﬂuﬂamaag
a AaA Aa v . < (% Y A SQ K a o A
USlnafilideasndud (Change attitude) LL&zLﬂuﬂ’]iﬂi:@pﬂ%EdUiIﬂﬂiz&ﬂﬂd@]i’]ﬁ%ﬂ’m

v { v ¥ a U g: & v v AI Q v
lason latiadaInIsBaauaIlIsinnii Gmmssmaaﬁ@ﬂmHmwmsazmuﬂ'mwwmiiug

A o o A o v A 1% £ . ' g %
WNeanuddudvafuilnaliunniu  (Raise awareness) Humailamlasan lavld

a1sunilunitngslagiuslaa (Transformational or emotional creative approaches) 1Nt

v

ﬁﬁuﬁwﬁugﬂﬂmﬁm']mﬁmﬂ'uga WD INBITAIRIIRIIA LNl HuSlnaia

=2

anuiuiludidudn (increase awareness) iunu nauazliuinliifiansifouiauad
anTauFudflusan (Change attitude) uaz¥minszduldiiammasasld (Induce trial
action) luflga lasldmyiiauatayatinasiisiiudidud (information content) a8

Lm‘lﬁwa (Rational creative approaches) (Batra et al., 1996)
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é a @ { Ui a ¥ %
F391UIUV89 Mueller (1991) NIdanUTU I HaRIENT I bl BININII INTNALILAS
a s a L ﬂ!l 1 = = Qs = tﬂq/
nfiapaszestssinaanizowin wasiu uazdiu Wisuifiunulesldluesnsiadia

WIR13289 Resnik wag Stern (1977) "Lﬁmamﬁ%'ﬂaaﬂmaﬁfuagué’ﬂﬂmwaas:é’umwmﬁm
ﬂ‘uﬁ‘u'ﬁuﬁwaoﬁu’%‘[m (Level of involvement) dﬂmwmﬂauﬁwﬂs:mﬂmwmﬁmﬁ‘uga
(High-involvement products) JumlitunazivSunanitanians (Information content) NaN

Al s UM UsTANARANUABINUAN (Low-involvement products)

& [% v A v o =2 A o %
UANIMNUULE B3N wassmlos (2542) ldvimsfinsanuinganues A
U%Tnﬂﬁ'uNamﬁ'wﬁg}LLa%'nmiNmwaoﬁuﬂmmu laglRanAn¥NEA A WNHNANURZ AR

R (Facial cleanser) WaYHNAANMHIZIUNEUME (Deodorant) lap@nwds (1) N3
= o o A & A o & & &
arzrnniaNumaLazanMFEsdlumMITadua (2) miaszninisanudwldlalunbe

a Y A Aa % [ v =< P Q/dV
FUAHANAIR (3) m‘maummmsnLLamaﬂmmzmawaa;ﬁm (4) a1 wawalanlads

2 A

aum waz (5) anulranuelald wazaulalunvaziduavaindanmed Noe TINRITLWL
A lunsdidadusivenuazatadnihn duilnamezlianuimdyidudnbentu

=

mmmLLamé‘ﬂumzmawﬂﬁmﬂﬁq@ muﬂiuﬁuﬁ;ju’%‘[mmmﬁmmﬁmﬁuﬁaama@m

q

a

o

A o K & :‘i’ a v A ] d' > :!'d 1 a %3

fa  myavznunnsanuduldlalun1sTefuaRanwana  §IuaNNNLINWNTAaNEO N D4t
TeIUNRWALTHA ;ju‘%lﬂﬂmwmazLaﬁlﬁllﬁ LLazaulaluiﬂslazl,ﬁmmaawﬁmﬁmﬁﬁ%amnﬁq@
ﬁauﬂizLﬁuﬁgu%InﬂﬁWUﬁﬂaww Lﬁmﬁuﬁaﬂﬁq@ﬁfu Namﬁauﬁmmmﬁmﬁwmnj
a o A o & o A v A =a o & & &
USTnaT N UNRAN I YINANNEZaIARI%IN TInfa mIaveninnsanudwlyldlunnsge

FUAHANAG

ARl Ltmﬁmﬁmﬁumﬂmﬁmﬁmaa;ju’%lmﬁuﬁﬂiﬂwﬁ@iamﬂmﬂm’l
A ° Y 2R A Ay a a ~ o A A & A v
Luaamﬂmlﬁunimmmmmmaaﬂguﬂmummmmwu wyaltlunisNasanga  Fue
iﬂl Y o ) Qs 1 =} v v iﬁq/
Lwaaz"l,@mml,ﬂummylumnaaﬂﬂaqﬂﬂumimwaaﬁ@ﬂmﬂm LWRZNITLT  LhAWIRNT
d Aa v n? 1 U a' d' v A C a d' a A d%‘ a
FINUILH  91992NE1 LA ﬁdﬂﬁduﬂﬂﬂﬂj’]U&lﬂﬁlx&lﬂ’l’]mﬂEJ’JW%I%T’I’]‘JLRE]T]‘TJE]NE\]@]
ﬁmﬁgua%’nmiwommﬁuﬁﬁa msﬁauﬁ’]ﬁfummmazﬁau’lﬁﬁuqaﬁné’nwmzmaag}”ﬁlif
) a A o & A & , A e = L o &
LREAITNLRLLDAUDINANN DHILDI maLﬂumuuuﬂimmmﬂmminmmﬂsuﬂ‘ga nagns
v =Y > = ] v v > J
NMIFTNETIA N BN VINRAN A AINAN TA LI UNITUROIAWANHDININTY  LALLNIZNA
e o v & o & A A o A [ . o P &
qwﬁmuﬂﬁmumwaﬂwm maqﬂaﬂaﬂwmzmméflmum (User image) Wazazaadlnalibe
. = o o A @ % & BN & & [
#1813 (Information content) LNYINUAIFUAANINDY Vl,mwzl,ﬂmuamiu@'mmaaﬂmmw
2IFUA (Quality) RIDFNTINNWVBIFUA (Performance) aaaaanaInLIznauuaIFUa
= o A o o A A v A o o @ A A
(Components or contents) tuau tAaazldaTanuFIn ;duﬂnﬂlﬂmmmmy wIalanny

p.{' % d' d‘p o [ > 1 a Aa A 1 % 6
LB sﬁaluqmumamlﬂmwmﬂuanmm:mﬂma uﬂszawﬁmwu’mm'm’lﬂﬂﬁﬂagmfﬁ
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A d%‘ d' Y A 1 v o a I3 QI a £ e
maLuamm?ﬂpduﬂnﬂvluvléjlmmwmmy uazaatduwnsinlanialum e aualaan

s o
NNABIAIY

LLa:uaﬂmﬁamﬂumﬁ@Lﬁmﬁ'umwmﬁ'mﬁumaaq‘ifuﬂmlu&'nwmzﬁ'ﬂﬂLLSﬁ £93)
mItuwAaaIna lldlunisnansmnanund mﬁmad;ju’ﬂmﬁu'ﬁuﬁ’lﬁﬁﬁﬂwmz

5 @ § @ v a . =) 6 wR @ A dq‘ a v £
SUNUTNUNTITANNAS (Think) WIBaNIWANUIEN (Feel) lunsaafuladafuaivad W

=y

a a (% d' c.{' 2 K ad n:l' o = =y a p.l' ::S' a
uslnadnasy Lwam:VL@mmmaﬁmim:mlﬁ’lmﬂmuﬂszawﬁmww’qu@ TILWING
Lﬂuﬁﬂaw%'uaamLLWS’%mﬂluowuﬁé’]’uﬁwﬂmmmwﬁfuﬁag 2 WWIAA fa FCB Grid model Waz

Rosster-Percy Grid model @93znana lusinea b

Q

a A o A o Ao Qs > 6 o ¥ 4" = 6 ¥
LWIAALNAINUAIINLNLINUNSN ﬂHmzﬁNW%ﬁﬂﬂﬂ’ﬁ‘hﬂ%B%ﬁa’li RIDDINWAINNT
v

= o A ‘!s‘v £ a\
gnlumsananledofuaizadduilng

& A ] AN v o P a a A
luQQQW%ﬂS‘E&IﬂﬁIS&IHM’mu mim}:“(l‘i’ma’ﬂ%mmﬁﬂvlﬂﬂﬂaaﬂvlﬂ&lﬂ‘i:aﬂﬁﬂ’m%ia

B X o £ AL . n o d
linwinagnunannaedadvdony  niludiwvastzinnvasdudflason  (Type of
product) anwmuzvasguIlnanguiimany (Nature of target audience) usagslafnyinliy

U

Uslnaian1sa (Motivation) f{hmuﬁuamumaﬁmmmm@maaauﬁ'}LLazﬂwsImwmw e

v

nagnlumisiiansdlasanvesuiEndunslasmniasihindslunsressllds x
Uslnaunniesiesle 1He991n ansmen1IRasIslagmMIluranBwdunIsFosININaLL
(One-way communication) anunlasanlugduslna laldidunsfemzasmauuule
A o o X . v a ' o o o A g
aauTIRULAZIU (Two-way communications) uaziuIlnaudazauislansmznisdadulade
fuduandny  pgeuenaaulannmInIamans  wasihmanolunslddudd
(Logic and objective) uduninumatadadulannanuiandudlaslild wana (llogical
and subjective) Mdwld asun luntslawandsiududasiinmemmsdiunidumeduna
. A dql/ = o o A 9 . 3 6
(Rational) W3aiftan1a3iNeNL@IdUAT - (Information.content) uazn1sgdlalaslfarsun
(Emotional) 399z1iatlsz&nTnw (Rossiter, Percy, & Donovan, 1991; Vaughn, 1980; 1986)
2 aa [ A a A A o ' o a Y 'Y A
Fortlunriadeintnmwuaslasonnluisenivadnnieeiwd 2 noufdinn  fe

FCB Grid model LLaz Rossiter-Percy Grid model

FCB Grid model (Vaughn, 1980; 1986) \Hiuluaafiviusiwlusiuves Usznn 79

D PN

A 1 < A o = @ a v A a A
ﬂ'J'?&IZ%Z@IHZ%’] (Type of message) muuuﬂumamwwwa;&ammﬂuaum HBIBUINIT 1

L 2

daslfanudalumIfansan  (Thinking)  Audaanudssanildarsunianuianlunis

lawan (Feeling) WaanwaeA VAL INBYBIRUAT (Product involvement) Tauaiduiuen
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v A

A a = [ o . . X% [ a
‘Ylgi.lﬂﬂﬂ&lﬂ’s’ml,ﬂU’JW%QGLLE\JW’] (High versus low involvement) 1Farenu (@LLNuﬂ’l‘W“n
2.3) &9370 2 fshu%é’ﬂé’qﬂm’sﬁﬂﬁl,l,ﬂamm%”mﬂaﬂqwﬁmm%f’maﬁ@ﬂmwmaamflu 4§
(Quadrants) aranulasihwunsnanuasmIlusan (Major goal for advertising) TuRuAN

s

agji@i’mﬁhuﬁ'm:ﬁmmLL@m@i’mﬁ'u ANNLAZLDANITE
WHWAINN 2.4: w&@I FCB Grid model

THINKING — _  » FEELING

1. INFORMATIVE 2. AFFECTIVE
Car-house-furnishings-new products | Jewelry-cosmetic-fashion apparel
Hierarchy model : LEARN-FEEL-DO Hierarchy model : FEEL-LEARN-DO
"I; Traditional theories : Economic Traditional theories : Psychological
E Creative : Specific information Creative : Executional / Impact
I;I ‘E’ Demonstration
S M N .
H E Media : Long copy format Media : Large space / Image special
# Reflective vehicle Test : Attitude change
: Test : Recall / Diagnostic Emotional arousal
"; 3.HABIT FORMATION 4. SELF-SATISFACTION
L E Food-household-items Cigarettes-liquor-candy
\?V ‘E’ Hierarchy model : DO-LEARN-FEEL Hierarchy model : DO-FEEL-LEARN
IE. Traditional theories : Responsive Traditional theories : Social
¥ Creative : Reminder Creative : Attention
Media : Small space ads / 10 sec. Media : Billboards / Newspaper /
I.D.'s radio; POS POS
Test : Sales Test : Sales

Sh.
&
=)

Vaughn, R. (1980). How advertising works: A planning model. Journal of
Advertising Research, 20(5), p. 31.

Quadrant 1: High involvement /Thinking (information)
uwaasnagnilunsliiiiemaansnudiaududunanlulawon (Informative
o v A o A A Ao A = A o s & v &a &
strategy) &wiuARARTaLIMINfUIInadanuioiugs 1w snoud thu iasiiiaed
o Aan 2 o a o o A & A v A o ' A o
wazdsziutie Saguilnadasnmtoya wiailemmnnuinuudadiann e lulslu

msfeRsanuazlainses  (Thinking) faunazaaauladodudr Jadulaunguinig

6 . Ao a C% Y o A & a (% 2
LAIWIFAIEAT (Economic model) °nNuﬂmmlmmwalumsmaulwaaum Tay W

U

Aa Y

u‘%Imluamumsniﬁﬁ'm:ﬁwmm‘%wjﬁagaLﬁmﬁ'u%uﬁﬂﬁauﬁazﬁﬁ'ﬂuﬂam@a%u 1 $38
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anuianoaniuludiud WasNUWIIAANYANTIUMITa (Learn-Feel-Do) Talunisias
a9aTIelananFus TNl U EnE e azﬁaalﬁﬁagamww: AU En
i (Specific information) wiaminTansliFudl@guilnaldiAu (Demonstration) uaz
luﬂWiﬂ@aauﬂi:?«m%mwmaﬂmwmﬁﬁ%amﬂﬂﬁa;ju‘ﬂmffu fINTTN Flasnagauns
seAnlauson (Recall testing) u%amﬁt,mﬂ:ﬁt,f‘:amimmmw (Diagnostic measures) maa;&“

uslna

Quadrant 2: High involvement / Feeling (Affective)

=1 6 L% 6 weR . o @ A ¥
LLﬁ@\‘m\‘]ﬂaﬂq‘ﬂﬁﬂ’ﬁl‘ﬁmﬁJm LLﬂzﬂ’J’]&JEﬁﬂIuI%JHm’] (Affective strategy) RIMTURHAN

d' CZY A d' e " n [ U R . v A

Ny Imummmmwugo (High involvement) meaﬂﬂjmmgaﬂ (Feeling) lumsaafula
a (% d' =S
q

TARUA Lwaauaa@aummﬁaomigaqm DIRULEY (Self-esteem)

De

IRNIEAUNYBIN19TA

v

Anen (Psychological model) ndulnadagulagafudlaslildinana wazidhnuluiag

R A

Feel-Learn-Do ﬁ;ju‘%lmaﬂ%mﬂugaﬂwmsmﬁuﬁ'] ﬁauﬁa:ﬁwi LRLTaRWAT TIRUAN
[l 1 ,_-3' &) d' % d' ) =y v e'/ 6 d'
agluﬂqumnﬂumﬂLmaaﬂsz@u 1AI9E1019 AU UNTY  LazInNaLAasIoa NS
Immmﬁﬂﬁ]ﬂfﬂﬁgﬂﬁ]maﬁmmimﬁ W38 NI RBANINAN B IRWAL T uran  uas
TumsnaraulszantninadlasoniwazdadldnmImasaun sl s unawaARaIaINNT

Tulasan (Attitude change) LaznagaLnIInIzduansdnivaslusmn (Emotion arousal)

Quadrant 3: Low involvement / Thinking (Habit formation)

=3 ai % d? I a v Y A . A
LLammﬂaq‘nﬂmmmwmwamwaamﬂuuaﬂl%ﬂu;dfuﬂﬂﬂ (Habitual strategy) @4

'
¥ A v A

AN NURWANHUS TAARANINLIWKET (Low involvement) BazinIzaadwlaga Fuiaiy

U

=S

A A a o AL & ° & Ao ) . a

ANMURZAIN AIalaanFwAINTallulszdnawduitay (Habits for convenience) T4TINU
0/ Y A a . ¥ d' v A

snuuzvaduIlnanann s Responsive theory uaztdiuluias Do-Feel-Learn fifu3lna
ﬁﬂazﬁﬂmﬁa%uﬁﬂﬁauﬁﬁ]zﬁﬂmﬁwj LAZLNANAUARG A2 FUA14% auﬁ’ﬂuﬂéjuﬁdm
Inglandududszianemns waziadesldlutu Alulusanuudnaizsiuldguslnaad
mﬂauﬁwamﬂﬁmnﬁq@ (Brand . awareness) LLaz‘wmmum:ﬁﬂﬁtﬁmmimaad%a

. . wn Al o A @ ' 2 aa A A

(Inducing trial) Imlmﬂ%ﬂﬂao PIDUINVBIAI8E TIITNTAENAROUUTEENTAWVRINS
T BINBUITFDIVNINITIALEANY (Sales) NOULAZTRAINTINBA KIBNTIANTFILFEITNNNT
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Quadrant 4: Low involvement / Feeling (Self-satisfaction)

uwaasianagnilasanlunmisuainauanunalavedguilne (Satisfaction strategy)

]
%

fmIuFudndanunoiunugduilaad (Low involvement) ifuilnaiin - daduladadu
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duesuasnauananelazasan  uazialinguinauagoeniu  Fadhiungednesiam

v

(Social  theory) ﬁgu“lmﬁmz%aauﬁwﬁauﬁanﬁ@ﬁ'ﬂuﬂa@'aauﬁmazﬁﬂm‘sﬁﬂufﬁuﬁﬂ
A a o A e I A o A & A A
(Do-Feel-Learn) Tsdudlunguitdnazdudszianyny wa 1o gnean wiamafanow
nmweuad NnzadsTIdlasaniialiiuilnauinaula (Get attention) lasanaldihe
lasannasudimslason o 9a218 Wiansaamisfean laslunmmaseudszaninm

°11aamﬂmwmﬁfuﬁaa@ﬁ]mﬁamnﬂ (Sales) AOULAZARINTVIN I ML TN

TIUIIBVRS  Weinberger WAz  Spotts  (1989) R levinmsanmitarnans
(Information content) lulawannisiniadvasdsznasmigonsn wazainny uaasliian
IS anzshulawantulaUsUANUSAY FCB Grid model nan@a win  &ud
Uinnladuilnadasldanudefiansondszlomivasduaann (Thinking) lusonFudnu
[ A Aa di/ A U dl v A L% R A o A d? a
dnzlviinaiiamasananiaudnguilnaldanaian wisersuallums daduladediu
v . o & a v K Y a v Ao a A a et
1 (Feeling) aant wan1339uasaIUladn lawandudlzinniguilnafianuioinugs
(High-involvement product) - wagfiudNfuslnadaslfingualuns daduladie (Rational

< d P 3 4 4 v o o _
products) \dulawanninmsliilemasuiniga Teseaadasnuansmzues FCB Grid

model

ae9lsfieNn FCB Grid model faasiianuunwiadagnanslszny 9t Rossiter,
Percy, waz Donovan (1991) '?io"lﬁﬁﬂmiﬁwmﬂ%'uﬂ;ﬂwmalﬁﬁﬂn%w%mwﬁlﬁu Tagls4e
1 Rossiter-Percy Grid @9luLaaninnuLanesiy FCB Grid 2EfWasNAIT NANABINT
ﬂa'nﬁau“nm‘mlaoﬂﬁ%’uj@sﬁuﬁwaaQu’%‘[m (Brand awareness) AANNEIAGINT
Towonogds Lﬁaamnmmgu'ﬁnﬂvl,ajﬁﬂam%'ufl,umw%uﬁﬁLLﬁaﬁﬁ]:vlajmmmﬁﬁ'ﬂuﬂa@ia

anaudle (Brand attitude) (quanning 2:5) laoldutsusnansaensiuianaud lias
Uzinn Aemsazinanaudldlusnzyihnnnsiiandud1 w 9@ (Brand recognition) uas

= A oW v, A X e o 2 A ) o
myszAnaaudldrounaziagene | (Brand: recall) uazddldnaafisanauinsinusey
USLnanuRUAN (Involvement) TuanuaaeNLan@n9aIn FCB Grid NanAa Rossiter hazamhy

1é39150837m133i FCB Grid Mt luswissaas Ratchford (1987) NganuanuiiaInuas

°

a Q A v VY A =Y 1 s dl a > a v g: v = &
vSlnanuauan I@aflfﬁ@uﬂmﬂizmmmuum’mmmwunmumuumnuamwml@ ER

) X

o

ATananaNuIALasRumluny  daFuladia (Decision important) szauluniide

Uszunataya (Think and feel)



WHWAINN 2.5: The Rossiter-Percy Grid model

Low
involvement
(Trial
experience

sufficient)

High
involvement
(Search and
conviction
required prior

to purchase)

ﬁm: Rossiter, J. R., Percy, L. & Donovan, R. J. (1991). A better advertising

Brand awareness

Brand recognition

(At point-of-purchase)

Brand recall

(Prior to purchase)

Plus

Brand attitude

Informational

(Negative motivations)

Type of motivation
Transformational

(Positive motivations)

Typical product categories
(Brands may differ) :

® Aspirin

e |ight beer

® Detergent

Typical product categories
(Brands may differ) :

e Candy

® Regular beer

® Fiction novels

e Routine industrial °

product ®

Brand loyals
Routinized favorable

brand switchers

Typical product categories
(Brands may differ) :

® Microwave oven

® Insurance

e Home renovations

® New industrial

Typical product categories
(Brands may differ) :

® Vacations

® ' Fashion clothing

e Cars

® _Corporate image

product ® New category users

Experimental or routinized
other-brand switchers

Other-brand loyals

planning grid. Journal of Advertising Research, 31(5), p. 13.
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% dl dl a J dll A dly a v Aa . . 1 a
wazmasuiluanuiesianafiatwilaiiandefudfia (Perceived risk) udn1IRNAINIATY
A o o Y A v a ' ' A wa o A
tlenududoulitaiau  esnnguilnaudazaudeniidszaumnilumsldfudfiuan
dnaru uazlanuduasiuandudiuandeiuly Rossiter-Percy Grid 34ldnensaulu

a

mﬁﬁjmmLﬁ;mﬁmaogﬁim (Consumer involvement) 3132@ 8470310 g}”uﬂmﬁ'
Lﬂuﬂa\jmﬂmmwaﬁmﬁﬂﬁuq LLa:LﬂuQﬁﬁmmﬁumUﬁ'ﬂ@mauﬁwﬁimumﬁasl e
TevezlatilssanTnwanniu (Rossiter et al., 1991)

WANINLBLED Rossiter wazame (1991) s9lesumuludmuasdssnndaninul
lyuan (Type of message) ﬁy‘ﬂummaﬁammﬁﬁﬁagaLﬁ'mﬁ‘u’ﬁuﬁm%u’%msﬁﬁaﬂ%
ANNAalwMINNTIN (Thinking message type) LLa:ﬂTam’mﬂs:mwﬁwm‘:mﬁmwwiﬁﬂlu
mslawan (Feeling message type) Hansfi ilasannuasin miudsilsziandonnuasai
lalddafsanuuananisznininslasanlszinnaaddua (Product category) WaznIs
Ima:rzmLﬁaL‘flmmgﬂﬂﬁsﬁamﬁuﬁﬁﬁﬁﬁmﬂmmm (Brand-purchase motivation) % 13

d? 6 a 3 n%/ < U CZY L % % d' a o A
Tovnoud  lunslesanduddssnnilasnaludaguslaadindasnmdoyainoiiuaiau
U 1 { v A ¥ { v g: &/ 1 Qs v 1 %
dann udluminguilnaazidendesndviolauuazinagnuusinszduainanunaladgind
(Sensory gratification motives) LRTNNIHANITLINNFIAN (Social-approval motives) 41NN
A & a ! &0 e ) & L
Feaztawinmaenluaiuiindulszianaesaniny (Type of message) ez lidasnsay
ﬂqumm%mmmﬁms @994%4 Rossiter LazaAmE 391010 Think was Feel M13INNLASUN
. 17 : . 4 . .
N EﬂLLuumigﬂwaﬂmHmﬁ (Motivational dimensions) a3uiia s Informational motives
. . } d‘ v YYv a dq/ a v v v dl Qs a U g;
(Negatively reinforcing) inszquliguilnadefudlaslianuiinoiiuandudiuug uas
Transformational motives (Positively reinforcing) ﬁﬂizﬁ%%ﬂﬂﬂﬂiﬁ%ﬂﬁ%ﬁﬂmUl%ﬂiw;fu
anuianliguilnaneuauasnnunalazedamas  (Sensory)  mInzdunduiala

(Mental) Iﬁ;ju‘ﬂmfﬁﬂ’hmﬂﬁaﬂf‘i'iamﬁ‘ﬁuﬁwﬁfuﬁﬂﬁmﬁga@am@ LLa:msﬂszéunImWﬁ

2

A R ' A v & o o o o i A v Aa o a
vilnaianhminldaudfudinz ldsumseniuludew (Social) Waldifianny  Faauis

2w (Rossiter et &l-1991)

&3 Rossiter-Percy Grid A leutsTuaaiiin 4 2% (Quadrant) 1Ewdeani Taguss
LﬂummaammL'r’imﬁumaaguﬂmﬁﬁma:ga (Low and high involvement) Lﬂumjwﬁd
LLazlumumaoé’num:mimzﬁu‘[@ﬂmﬂﬂﬂf:ammilﬁmﬁ'uﬁuﬁﬁ Auswiltarsuallums
ﬂizﬁu (Informational and transformational motives) Lﬂ%ﬁﬂﬂﬁjwﬂﬁ\‘i (@LLNW’]’]W“’?‘; 2.4) lag
sunsnasuelain lugiuusn fa Low involvement-informational quadrant Lﬂud’mﬁgﬁ'

a = ‘ﬂ' %] o A £ ol P> U nﬂy o A dy a 'y g;
UIIAANAMULAINUNIURUANET LAgI LT hanIaITu Uz nTiunIaazunladafuatis 1
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MIlNBUEFBINENNNNE1I 89l UFINAKISI (Exaggerate) LﬁaLﬂumim:éjﬂﬁLﬁ@mi
tﬂ‘y A U o v v a v L tﬂl I > v
NANBIT mahigﬂLmﬁlum‘smLauaﬁfymlﬂﬂuguﬂmLLazI%auﬂwwImwmﬂLﬂumaLLﬂ
ﬂtymlﬁ (Problem solution format) fungas A High involvement-informational quadrant
g 1 d' U A = ai o o A % U d‘lp d' o A 3 =S
La.lumuﬂ;duﬂnﬂumwmmwunuaumga LRZEaINIIBaRIEILNYINLRBAININ 39
wianziulasanimansnaanuideialuandudldiuguilaald  wazazdandn
dvlusanidunadunasunnfgastld (Convincing and logical brand claims) 9a19ld
a 4 A = a [ a v dll . .
NINGIH nIamMIUIBULNBUNY @38 UA1aY (Refutational and comparative formats)

Al@ (Inthanond, 1998: Rossiter et al., 1991)

lugausian Low involvement-transformational qQuadrant Lﬂuﬁ’mﬁé‘]ﬁinﬂﬁm’m
LA EINWIL FUANGLAZ N I TN IN DN IAA T ATARUAT 1 HUIAITIZILR WD ﬁ;(ﬂgolmma
o ea A o~ - A A \ , ) . o
MuasNanIaNulaaidu duriade (Unique and authentic emotional benefit) Wazy

v dldl dl YY A o a v v v o dl 1

milasandmoanudfiginaliguilnaiedandudld wezldnsiiauen UNEWD
athasumavilasonlugduunazas (Drama format) uasdaugarig High involvement-
transformational quadrant Lﬂumuﬁgﬁimﬁmﬁmﬁmﬁ'uﬁ'u?mﬁw‘h wannazltonsunl

R v a Lla o = a A o & o o Aa A
LLa:mﬁwgaﬂlumimaulwaaum ARV L NN RIIRIIA AN NIATITIAN

' o

sanInzytanguduilnaiihwingld (Create a feeling of lifestyle) landinisladayainen

nugudaiuaywdnll wazldaualunislasaniigs (inthanond, 1998; Rossiter et al.,

1991)

\{la991n Rossiter-Percy Grid 1iuluaafisnaninmanzintlszansnwyaslswon
waslFiduumamalumansunwlasaniddszansnm Teadinan 2 adrslumsdszifin e
SEeUVaIRNNABINUAURREWIOU3NIS. (Level of. involvement) wazdizinnaasusisla
(Set of motivation) AkLiaIw 2 Uszian fa ﬂﬁigdlﬂi@ﬂl‘ﬁlﬁaﬂﬁﬁﬁi (Informational) LazAT
ilalagldarsual Wianuian (Transformational) Kover uaz Abruzzo (1993) 34lal
Rossiter-Percy - Grid lumsAnnseauFUaINI9I UL (Emotional “response) §a
Tywanmalnsnat ioSaszansnwaaslawaniltuwinslumsvinlasananu
Rossiter-Percy Grid dnazitszinsmwannninlawani lildldlueaibiduiugulunisi
Tawanwiald Faunasilumsiadszansnmwuoslawmnii RIWIINNMIADUIUBIVAIY

a dld v d‘» a v .
USlaanimsiianuaulaazdafud (Purchase interest response)
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ai =1 g; le, & d' % s a 6 % A o
Taglawannltlunsdnuiaten  Wulawannldaaindaziuiina lasuSen
> e Q =Y & { a @ g;
aunulason A W. Ayer lunasgiiapese Ussinaansgansm dalawannlglunsidoun
o =) b a o A d' % ™
M AanlaawinwluuSEnyg  lagifan s Ng e salagunlasmnrnatta  Las

a k% dl o : =) k% v Qs U 1 a k%
PNUTLANFUANRANRALT 1IN 33 Tt NFUA 14 Ussinnatans laun Fum
52AN Anti-drug 81811301 (Airline) FUALNEIALIALUS (Automotive)  FuAALALIND
ANNNFILINY (Beauty product) nuw (Coffee) FUALNLINUANIREAT (Communications)
FuALABIANUNTEN (Financial) ¥ Wa bl (Fruit juice) 1@389U5200 (Jewelry) lasaniisany
MIUaNaINIT (Military recruitment) laimaniudUan (Retail) shaaan (Soft drink)

A A ’ \ J & . o (%
TusanIUNTia N7 (Vacation destination) waz bt (Wine) laainmIaN1IAaURWE I
lasananguilnamey 63 an uazrids 63 aw a1g 15-55 T 91nifias New York lanudisy

a 1 & v o
vilnaaaniunga g az 4-5 au Gyldnulusnninilonin

laayinmsia (1) MInauawadn1IdIwa1sNel (Emotional response) laaltinTasiia

mﬁfﬁ'ﬂLﬂuﬁwﬁwﬁ‘ﬁ'a%mﬂﬁomi@auaummaﬁmmimﬁﬁ;ju%lmfﬁmﬁawimwmw 9
Lﬂuﬁ’lé%ue] 58 €N LT Active, Confuse, Disgusted, Entertained waz Guilty 1Huaw fdnla
elduilneldasimiu 8 mna (2) Udninmwseimsluson I@ygmﬂmmaula%a
UM (Purchase interest) ﬁlﬁ’g}"v’ﬂmawﬁmﬂu 9 RLNA é?dLL@i"lajjﬁﬂau‘Laﬁﬁ]:%aauﬁ%aU
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] [ '
a v A a I v A voa

\NEIAWET (Low involvement product) wAfaaddinsTatiat o LLazLﬂuaumwguﬂmﬁ
@ o A a v o . A & Y v o o A

ANNIIINANAADATITFUATGT (Low in loyalty) mmmmumﬂmw’saﬂugmmaulﬂmum

LWSW:’%]ZVL@T@]’J’]Nﬂutﬁ\‘il’ﬂﬂé’ﬂlﬂLLﬂ:‘;W]ﬂI"}JHM’]LLUUﬁWLﬁNaﬁ‘-ﬂzﬁdN&Iﬁgﬁwﬁuﬁﬂaﬁuﬁuﬁ’]

% e Bnale (Moriarty, 1991)
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§7  Davies  (1993) lddnmufwinunslsteanaiugasslalumslusan
(Message appeal) uazlﬁhﬁiuﬂdﬂaqwfhﬁiafﬁdaiiﬁianﬁam (Creative strategies) W83
. . . . . & s v U L
Leiss, Kline, kaz Jhally (1990, cited in Davies, 1993) 4la3ald 4 Usziandranu Uszan
wIn magsvardlagiulianusaynuaidus (Idolatry) lasldtanan tayanile
Urlomivesdudr Ssontonmasiuasdii mildilemaaniugegala (informative
Appeal) Wiamilginanalunisliduduiugagsla (Reason why appeal) Uszinniizas n3
Fywarsalaemslsgyanwal (Iconology) Ussinniian msaswassalasldanuainiin
Ya9Fue1  (Narcissism) — Wazissinngaring mﬂwym7Z@Umﬂ?f”n@'wﬁfwﬂmm%ﬁu
' A & o o & A A) oa o
(Totems) nanda (Jumsaslausanlaslonsuaassuss wialsminnvasyaaanliiud
A oAl wa o A & A ! o |
(Class) mauwmmaogwlmum (Role) LNaLUuLATaIRNILEAIIN WINAWNUVBINGN
UANA WianguaanBnuue (Group membership) lafudsiialaudiyanadulunguazdasly
=) v g: 1 Q e = [} 1 Qs U Qs r—% U { =Y { r—Y r—Y A Qs
RUABULTUN U I AT USRI NTY mulmymhnuaumﬁuﬂnmﬁamsuqﬂaﬂmw 93N
ﬁ]zvlﬁ%'uaw'%wammﬂmjuﬁwﬁa (Reference group) L7t Imwmﬂauﬁﬁﬂszqusﬂ INUUG
A a oA A & A ' = [ & ) .
viseRuinang  AiweTessiuanisnwanuaiuesyaaa  (Conspicuous — consumption

goods)

TIMNIANBIAING1 Davies (1993) laagdlddn nagnimaassassdlawan 1l

] v
= e 1

Urdnimwanniganu wezudslidu 2 dezinnlngg fa maaswassdlasls  mgua
= X% A 2 s , : ' A & [y
niamslidoyasudilugngala (Rational or informative) nannfia \lumisiassdlasnis
v dl s nﬂ‘y U = a o A U & a =) & L% s
LWUWNAILHaRT (Content) UBLNAINVBINITRWALLWASN (Factual) mmﬂumﬂmmaﬂwmz
wanuadfudn (Physical attribute) lumigemlddiguilag 1w vanfiaman (Price) 7o
\wuafiLeL (Special offers) NM33ULU3zNU (Guarantee and warranty) w3auuylanangiuadng
A a o . A A oA A § o o
Auiiugw (Evidence) wialRuAMNULTaN 11U nIlraskaadlulawan (Endorsement)
vad A i A A a v . & o
ﬂ’lﬂ"ﬁﬁd TOLFHOINLEAI LB (Celebrity) #3an1I8N30&UA (Demonstration) tHwa uas
Usznniiged | msgivarsalasldarsuaimienisleiaingalunsadla . (Emotional o

psychological appeals) fia \lumilfarsunianuianiduge  lalwruilnadedud

waztilafanTanasifiuin MudslssinnUes Leiss LazAm (1990, cited in Davies,
1993) lusumsldnanmasieasidlagnisldauansol (Iconology) M3ldausansnuas
FwA1 (Narcissism) Lmzmﬂﬁmjm%’wm’mL%aﬁ"u (Totems) LﬂuﬂﬁsImEnLﬁﬁaﬂuﬂsnﬁ'@a%i
lunguuasmiaiianidlaslforsuainianmsliiainalunsgsla (Emotional or

psychological appeals) i Davies (1993) uidbile wazlugiwvasms  &i9gIsalaunsh
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s o o 3

winlianudaunuadud  (Idolatry) Lﬂumﬂmwmﬁmmm%a%iluﬂﬁjwaomsa%ﬁd

2

avsnlaslfinananiadoyaiduaagsla (Rational or informative appeals) leigunu Taassil

o v & ' o A Iz A £ .
P AR UA TN TRUIU T ANRANNLAL L TALanE 90 (Davies, 1993)

LLazLﬁalﬁLﬁuﬁﬂwmwaammﬂaﬂs:mﬂﬂaqﬂfm‘sa‘%ﬁoaﬁ@ﬂmumnﬁﬁmimwﬁ'ﬁa
AnuRaNluMITeaNT  wadTiiaualemlasmn  (Main message and  execution
. X% & e @ R (% & < [ . ,
typologies) lafatauuniu 33 ldaiUnagns n 4 uny ldun (1) Simon's approach (2)
AlIE strategies (3) The creative theme a2 (4) Rational/emotional strategies lw en19n

2.1
' ¢ [% € a ' IS A & ' 1 .
ﬂﬁiltﬂdﬂiztﬂﬂﬂaEg‘nﬁﬂ'ﬁ'a‘i']\‘]ﬁiiﬂ‘n&lﬂ"ﬁltﬂdaﬂﬂlﬂ%@ wimﬂunq&flmy (Creatlve

strategies dichotomous typologies)

Tugwea ld Lﬂummmﬂszmmaqwfmsa%“’maﬁﬁ ﬁﬁm‘nmaaamﬂu@; wIaLllu

' ' . £ n o ' o
naulwa (Dichotomy) G4 Aaker waz Norris (1982) lduis nagnsaanidu nagnsnsldnin
o & & A o . 1 [ & Iz A o Py
anwal a13ual wianw3an (Image/emotional/feeling) N nagnsmsladanuiidunisly
w’aymm:mmﬁ@ﬁﬁmgm (Informational/rational cognitive) TIna18NY Vaughn (1980) nla

' & & | emar = Ty i . Yo 4
uwtisdszinnuasnagnieanidugitunu 53138091 FCB Grid model lan Vaughn ldvhau
p247aANNAlEaNUAANLAMNIREN (Thinking and feeling message type) ULazAMALALINY

maa;ju’%hagauaw‘iw (High and low involvement) SNauREIBLazLUILanLIW 4 ﬂaqm‘ fa

Y A

nagnth (1) IdanwufalulasandudfnduslaadanuineWugs (Thinkigh involvement)

U

2) lanudalulasanudnguilaaiianaieawudr (Thinklow involvement) (3) 14

anuianlulasoanfudiguilnalnanunenugs (Feelhighinvolvement) uaz (4) 1faa

U

Y A

P A v oA a A o o .
EaﬂsluimwmwaumwNuﬂnmlmmmmwum (Feel/low involvement)

U

FININTULIVRI Aaker waz Norris (1982) waz Vaughn (1980) A9 ldiduluananan
' A [ A a . . A o A 'Y ]
mMIudILazinnwIanITanaIaniNa (Good classification) 1hasan Selaifiany Faiawi
A wva o & [y & . . &
TunmaJiGuds azanansnuendszinnuadnagniniiaieessd (Creative strategies) Lilu
' ' = o o = A ' & ~ = = v &
agnalaatania laatNiTalanfaarIatl W lwunsa Il BN TwA e NI TN

(n:l' v K% A @ A v A v .
nagninuiunslidayainuiuudmieliinana (Rational) lums
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{ 1 6 e a < v { a < .
@I']i'l\‘]ﬁ 2.1: LLﬁﬂ\‘lﬂ'l‘iLLiJ\‘lﬂﬂE‘!‘nﬁﬂ1§ﬁ%’l\1ﬂiiﬂﬂﬂ%'liM'lﬂﬂ;l’aﬂ'ﬂ&lﬁﬂﬂi%ﬂﬁiaaﬂ'ﬁ LL&&')ﬁ%’ILﬂ%ﬂtﬁBﬁ'\TﬂJHMﬁ (Main message and

execution typologies)

Simon's approach

(Simon, 1971)

AlIEE Strategies
(Moriarty, 1991)

The creative theme
(Leiss, Kline, & Jhally, 1990 cited in
Davies, 1993)

Rational/emotional strategies

(Davies, 1993)

10.

l#nsuiudaya (Information)
l#nsldingua (Argument)
lFmInszduniogalaluduia
Inen (Motivation with
psychological appeals)

I stiusunanunss (Repeated
assertion)

T4myeandds (Command)
1%ﬂ15a§waﬂawu@juLﬂﬂﬁ'um'l’éuﬁ'l
(Brand familiarization)

I T RNHEWERALT AL
syanwal (Symbolic association)
I3 8auuuy (Imitation)
l#dayn#iu (Obligation)
lEnsvinlviAaduiiay (Habit

starting)

mﬂ%m@wa 14 %’g(ﬂ’ﬂ’l &

(Argument)

ad v v .
aﬁLuumﬂv&maHa (Information)
mysiawannansal (Image)

myianalasanlaylsaisual

(Emotion)

mﬂ%mmﬂ'mﬁmﬂug@

e (Entertainment)

MIRIETIALAL N INLIE LA

ANVFAYNUAIEUAT (Idolatry)

MIENETIA A3 TRy anL oL

(Iconology)

mIsvaInlaglsanysaiT

PIFWA (Narcissism)

malasanlasmslinguasng

AN TN (Totems)

msa%’maﬁﬂml’ﬁmqwa %30

2

Tayaiduaagsla (Rational or

informative appeals)

¥ v 6 A
ﬂ'ﬁﬁi']\‘]ﬁ'i'i@ﬂ(ﬂ UFL"ITE]TENRL $I8

3@ 3nelumizala (Emotional or

Psychological appeals)
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A & a o o & = ) & & A R .
LRONTaFWA LLa:m{lﬂmaqmmmmmmwaﬂﬂm onsunh wieAwzan (Emotional)
mug]'ﬁ'uvlﬂﬁvlﬁ LATWANIINILLLA" Iuﬂaqﬂﬁt@ia:ﬂi:mﬂﬁEl'ammwazl,‘é‘mﬁa:a%mﬂ

feansmzddgvainagniudaztzmian Aeansnaiwanudilaldiuinlason wia

W89l Lﬁaﬁa:ﬁﬂﬂlﬂuﬂﬁﬁamm’%ﬂﬁ (Laskey et al., 1989)

]

@ax Moriarty (1991) U Wells uazamie (2000) vLﬁLL‘i.idﬂaﬂqﬂfﬁflﬂ’]’]&lf@Lﬂu
QI z v [l ¥ A v é
S92u laolausain nag!mﬁwmuuaumtf/ug/uzfnma (Product-centered strategy) 4
UUTOFNIANWIZEIATY ﬂ%aqmawﬁ'ammﬁuﬁﬂ (Features or attributes) wazainay bl
milasanuusidudlnd  usr  negnsuussiuguslnadlugudnaty  (Prospect-

A o A v & & ol A @ A o

centered strategy) fa ziduFasslmAndIaNNdndulumslarua wlaanudasns
lunsldudrvesduilag (Needs and wants) lasuiuneaagdldaudiudany Saziiu
, \ X = o o , o oA a A
NmsudstssanuuuitawiRzeTalau  (Exclusive) winauRnuazduanazlalums

a

A o Aa | A & o I ] (t:l' e A v
W%WSMWIGJJEIWW]%E]ULT]%VLU (Exhaustive) Em‘ﬂdil\‘iLﬂ%ﬂ’liLL‘Ux‘iﬂa&ql“/lﬁ“/](gjﬁ]']ﬂ@l’lﬂ%ﬂ’] LR

v

a [ v K @ 1A o J v o A A v v oA
NU?IﬂﬂLl]uMﬂﬂ ﬁmmvlwmmmmulummawammmﬂm}zaamsnug}luﬂm

2

AIThIL Moriarty (1991) Ny Wells wazame (2000) %mﬁaﬂszmmadﬂaqﬂfﬂﬁ
v { o U bt { t-‘-g/ [ |
fF9aTIdlsanndtedaanunannazltlumslasauinis - lasuwtaiu  Head
Qs & v
Strategy NU Heart strategy @39 Head Strategy %38 Hard sell fg mﬂw&mﬂ@ﬂhﬁmq
W& (Rational) Ifﬂawa'%ﬂ@slLﬁuﬁagaﬁLf;lum@y,ﬂuwamaaﬁuﬁﬂ (Factional,
informational, and logical) Lm:ﬁwmsa%”wmsﬁmu‘[mwmﬂ@ﬂaguuﬁugmmaomqwa
& a Pz e v Ao a [ ' v A . A A
wazANuLluady JenagnshazliuiaIGueNaenIuiaie (Tangible product) Aa A
sanwucirsuazdszlondlaaesvasfua (Features and benefits) &1 Heart strategy
A A v A o g ] . o &
#38 Soft sell #a NM3lwsanlasiunnsltansual (Emotional) ENanaanIWaNEaL LAz
AMuIAN (Image and feeling) aSasidlawanlasliviauad (Attitudes) eansuok

2

(Moods) auAw (Dreams) LLa:ﬂﬁgah‘[memrﬁ (Emotional appeals) §a&13NUH
a & [ a v L2 1 1 s = gj 1

vslna dsluanuduaiouadonnululawansiwlng inazdinsludiuuay Head uaz
Heart strategies‘i’;&lagﬁ’s BT

#BNINNUULAD Wells (1986, cited in Moriarty, 1991; Wells et al., 2000) 9 aliig
ﬂszmwﬂaqwfﬂﬁaﬁ”’mmiﬁ ARANMURNLAIBARINY Head Waz Heart strategies wai
A o ' A & A A o &
FalFundvaaniy Aa NAgNFUUL Lecture Uaz Dramas 04 Lecture i ari%i nagNIN
NI UEINEIRU TENoUVBIRNAN (Serious structured instruction) lag¥innns&easns
lasawsnuguilne fmusasnangiubuduidudaunsalsleas (Present evidence)

A = @ X Aa a a P ' A oA
LWEJL?J%ﬂ’]SjJNIﬁ]Ed"MJ I@Ulmmawﬂﬂuﬂizaﬂﬁﬂquqﬂﬂq@ &% Dramas a8 NIIL636383

U
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A v 6 A J v Qs [l v Qs v
M Weeafuazaslusoumninibiuanlaslddiazawenues  lldwanugdoulas
avundawduiiniw Mweuas wyadiuy I@ﬂiﬁﬁjﬁuamﬁﬂﬁrﬂ”ﬁﬁun’m‘hﬁ%ﬁ@mamu
L83 L'flmmgalaﬂﬁﬁw%aﬁuﬁﬂuﬁq@
A \ & o & . . & , A
TamsuLiadazinnuaInagnin1IaingmIa (Creative strategies) 19 2 dauilin
' { @ o . A ' o
MIwUINARNWTIN laTaLauaIn (Exclusive) d¢ad1 Frazer (1983) NuU Laskey L&
Az (1989) lausnamIntslszanadnan lﬁﬁiﬂﬂauﬁwﬁmuﬁmamﬁtﬁ A duis
. Aa ° 2 & o
mautisdszaninfouluwnisvinlawon LLﬂ:Mﬂﬁﬂﬂﬂﬁﬂ@ﬂqmmmmami@ﬂmwmw
1 v 1 A o v
nafe Frazer (1983) leutsdlszinnuasnagns Tevhldidhla Head uaz Heart
. s J 1 6 % 6 . .
strategies A TALIUU I(ﬂmmaﬂizmmaanaqmmsmnaﬁﬂ (Creative strategies)
panviln 7 nga FarfunnsutsnaiunIninmsladsslemileass 1ihadann "L@T%’@mjmnﬂ
mﬁmswzﬁamummimammm@ﬂuzﬂmemG] aaudadaauniagin (History and
development of the market) ”Emﬁzﬁﬂwﬂwé‘ﬂ 9 LLazmﬂ%ﬂaqﬂﬂumidaLa'%wmmm@

(Primary competitors and their promotional strategies) UBNIINBULRD  HINATIER

o
v

Auilnangunan waemasuludmaudivasuilnanduun (Major consumer groups

2

and their product perceptions) lagl Frazer lavimsauainannnuidslasm 3nms
Uinsm3enuauluinislason wszanmsdnsdwnulasanedi g auaydldasi
isainnusn  Generic — strategy Lﬂ%ﬂ’]ﬂ‘&liﬂ'mﬂ@Uﬂﬁi’]’)ﬁ’]dﬁdauﬁﬂﬁdﬂéw
(Category) lildifanlawmianizanaudlaaniudinis amu Jamunziy ngunia
Uszlnn&WA1  (Product category) ﬁ@iawﬁwgnm@ (Monopoly) 3% TW#HN 1521
s 6 v A A 9 d’d a 9 a 9 & dld 1 1
Insanyithn wiaaudniianFuilaanaudninlsuuliMIeaagnneg
(Extreme dominate of product) Ussinnngasd Preemptive strategy Hunslasanlas
[ a a (% A a A 1 =1 €d' va v A
mIsngeguansUAlABYaIFud wWiains wiandfwallomingliaudnie
a [ ¢ . A ' [ % o o °
13139z ld3u (Product attribute or benefit) F9draligutisdaiudn uazviluson
o« A ¥ e A v { v v
AW (Me-too position) mﬂaqﬂﬁ’ﬁmm:ﬂuaumﬂﬁmmﬂmﬂﬂﬁaﬂumﬂ
(Homogeneous product) asi1aus. fFuiNaanuilna viaoAuNNMasuLl5e (New or
Underdeveloped = " product) © udiansuanesludwiaguiaiides  (Physical
f A A . + A A Aa o 2 o ' o
product) 11w TFsa Umipiinwdes wiauinsnlienuadoadiiugs 1w nIli
a a A Y a U I v
USMsvesznsnsin vianslusnmsnmemuanuan Judu (Frazer, 1983)
Ussinnian Unique selling proposition (USP) strategy Juuwirfiauad Rosser
Reeves (1961, cited in Frazer, 1983) lasfumwifaugiwirlawoninddsz@ndnw az

FRIRINNTDFOFNTAMNRNNLLALINURUAN IFBENIaTUDIN (Meaningful) NanBmsanne

weN@N9a Nl (Distinctive) LLaziﬁﬂszImmﬁﬁ'u;ju%Iﬂﬂ (Consumer benefit)
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Frazer (1983) ldlWaunanszas USP 1 llunmiasisasidlasanlasldaaidugaifion
a % ‘é Id v a [ a U A {d‘ Qs w A
pa9Fu Senaududusasyainansuzuasfud wienadszlominazlduandadu
M (A unique physical product characteristic and/or benefit) #38na11 b3 LHwAIT&319
ANNLANGIIALAIEUALEY  (Physical differentiation) 9% IRNIZAUFWAN LD
wnaluladgs (High technology level) fidanuuanedsludnymzmIvinau niaanume
MUUBNVBINIFUANN (Physical product differentiation) ¥inl# betTouann @jLL‘lid

S P 6 & o & 3 a a o a v v & =
mlumsmzmsqmmaqm USP uumLﬂmmacj&lmsﬂsuﬂ‘gawwmaumimmu “Io

A

JANNRUA

a v

Anduudnlna g agiane LAzWENENNVEATFUAN (Proliferating brands) #
FIUARIAVBIFUM IALGUTA (Segmenting the market) WanNINUWLE? HIdadlanna

6 A ' 1 1A v AA . I 6
pnsmIlasanfuand9anguasBned s Yszania Brand image strategy \unagns
Tunsasanuuanesaadiuim laglaanunandrsluamuiainen (Psychological) fia
sivanuuandvasiud lassuiuludruanaianuasuilne  laoldlditgm

v v

sulArasFud  dromansunanERdIiAURYansald19g  (Symbols) Tnagntik

v o

o A a o ) A o Aa
NnUAUANTIANUARIBARINUFI (Homogeneous product) lasiawizfudniinng
Ifinaluladndr (Low technology) uazianuuanedwned s susnuaiuasifud

%o st’wﬁaLLﬁazﬁ'@umﬁuﬁﬂﬁLmﬂ@hamﬂ@;LL°u'<1 @;LLﬁaﬁmmmﬁmmauﬁﬂm:uﬁ'uvl,@?
2819329157 1% WINDWNTINUEI (Fast food) 1indaan 1iludw

Ussaniién  Positioning  stralegy \unagninmsnaduniaudlulavasy
U%IﬂﬂLﬁ"aﬁﬁ]:mmimzqqﬂﬁﬂmwmaﬁuﬁw Iflanauandanndudald lasldms
LiﬁsmLﬁUuauﬁﬂﬁimumﬁbauﬁﬁ@;um s'fidﬂaqﬂff:mm:ﬁ'u?mﬁ’lﬁﬁmsmiﬁulmm@]
R wiauaue ot luasna %%amw%uﬁwﬁa%ﬂu@mmﬁa LA EIREIBULINT
ARANaL LLazﬁaamiﬁazmiﬁuﬁ'u;jﬁ,’mmm %@ﬂ’ﬁﬁﬁ]:ﬁﬂﬁﬂaqﬂfﬁﬂimummﬁwﬁa
i azdasriimaidnduilng Lﬁm"hmwLﬁﬂlﬂluﬁaﬁgﬁim%ﬁiﬁmﬁ'umw%uﬁﬁ

a 3

VBIU LLazﬁwamumﬁ]z@memmmlmf;lmﬂmswﬁmauﬁﬂﬁmamquauﬁmﬂ‘*ﬁﬁ@

v

lun@iwﬂszmﬂﬁuﬁ’]ﬁfuq (Product © category) LLa:ma‘Uﬂqun@ju;ju‘%lnﬂlﬁNWﬂﬁq@
A L [ a v { LU ¥ e . o .
TyeataawdNlEnagnsi Ae Coca-Cola iU Pepsi Uz McDonald's MU Burger King

1siANivn Resonance strategy ‘Jumslasand ki lduiunsnanidrsenuauim

@ A v

. A > 6 a 3 . & 6
PBINIFWAT (Product claims) WIanIWaN+UU2INIIRUAT (Brand image) LL@lLﬂuﬂE\lﬂqYl‘E
d'd a v Aa A A 4 A 6 ¥ v o vAa %
NULUIAAATWININEN 1°mwdﬂmqmim RIDFDNWNTDE  ANNUNT TR UAV D
o A Py Yo A R R A v © A , ea o o &
guﬂm LwaiﬁﬁdUﬂﬂﬂuﬂﬂdauﬂ"luuﬂ ma@ﬂagluamumimwmmua AI

{ o @ & a A a £ Y S

amumsrﬁﬁml,auaamaaLﬂuamumsdﬁ]‘soﬁmmmm@mu"lmnunqmjuﬂm

wWhnrane mdﬁﬁaL‘ﬂumia%ﬁagﬂuuwaaﬂs:aumsmﬁlﬁﬁugﬂﬂm (Patterns  of
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. < 4 ¥ @ A ¥ d 1 1 o
consumer experience) Wilad sﬁoﬂaqﬂﬁﬁ mm:ﬂuaumﬁag‘luamuﬂﬁfﬁmﬂwwu

RIDRUAWUNANVLANFAIINURUAN D WD *ﬁ%aLﬂuﬁuﬁﬁﬁ"l,&iﬁaamsﬁagalum€
“ A d‘p = YY A o £ A& vAa £ 1
ANRWIATD i]dﬁ’]&l’]iﬂi]dlﬁ]l%Ed‘]_lﬂﬂﬂﬂ’]‘udﬂdl]izﬁUﬂ’]Sﬂﬂuﬂ’]ﬂ"ﬁﬁuﬂﬁu’mﬂ’]’]

Qmﬂsﬂmﬁmafmﬁmazﬂizmng@ﬁm Anomalous/Affective strategy Lﬂ%ﬂﬂgﬂfﬂ’ﬁ
t:lI v L% 6 dl YY a a v a
TasanAiunslidansual Lwagﬂaﬂmguﬂmm@mmaﬂﬂ@U"l,muumimwmnuﬂ
\ Aa A A \ ' . . A A9 o
%)) Imwmmmwwmﬂﬂa;mmamaaadl,waaamu (Ambiguity) w8 lusanNls
275U DK (Humor)
WM IwUIUsTiAnfaziinslaasiounsvats waRdagnadn nMIuUIdTEAn
2849 Frazer (1983) as18nNyU Simon (1971, cited in Laskey et al., 1989) assNANITUL4
Usznnndanuazdueiinhl (Exhaustive) wazdmaudsdszinniduinunansnguas
dnld vhldunguianuadsafsnudentnsnanauiiifadymiuinids wiegdls
a a 1 v 1 & {
ialawm (Coder) lumsdangulawanlvegludsnnnladzinnil lasiliagainua
MIANBe Laskey (1986 cited in Laskey et al., 1989) wuinglasialaiman (Coder)
a = 1 = { Qq’ A Qs v
WaanusuakbsnslETvalusan 1iesann iy s suniirInnsndadndssnnaad
ﬂaqﬂﬁﬂlﬁ%mﬂﬂs:mw 5ﬂﬁa;ﬁﬁsﬁavlaja1uW§nLLfJnmmLL@ﬂ@iwamadﬂaqﬂﬁuwaﬂianw
[ I ] ' (% e . ! .
16 1% aNNUANEIITZRIN NaeNDHUL USP ny Preemptive LLRz32R313 Brand image
U Resonance ld Mg ldsialasanianuinliosiiu sadumiaannuiigeta
va3lutaaitadll (Laskey et al., 1989)
A9 mnm‘sﬁnmmmﬂaﬂmﬂmaaﬂaqwfﬂ’lﬂ‘fﬁam’lwﬁﬂlumﬂmmm’]
mMalnsna (Typology--of main_message strategies for-television commercials) Va3

Y o [l { v Aa J
Laskey uazame (1989) Vl,ammiu,mﬂizmmmﬂaaynﬁ‘ WaldAaanuazaInduluns

=

5’@ﬂ§juﬂs:mmaﬂmwm \unagninan (Main message strategies) Waznagnitios
\lunan (Subcategories message strategies) lulaiman laslusiuvasnagninanazd
2 ﬂaqwfﬁaﬂﬁu A8 Informational waz Transformational Tasluaanwas Informational 1%
=1 6 lﬂl | g 1 v U . . . g
szinayndgeuilunanag 5 znn ldwn Comparative, Unique selling proposition
(USP), Preemptive, Hyperbole, Uz Generic §3uN§uvaY Transformational %:ﬁﬂaqﬂf
ziaal“?l'l,ﬂu%é'ﬂag; 4 dszan leun User Image, Brand image, Use occasion, Was
Generic (Laskey et al., 1989)
TIN13N Laskey uazAmiz (1989) ldutisdszinnuasnagniisuhnuiiveliils
A& (Coder) Awanzinawilasanazidnaglunagninan (Main message strategies)
' A A v @ ' ' & 1 A o .
lungula  Wadenldudy  desingludiuvasnagnidesiunan  (Subcategories

message strategies) lulasnn Mnnagninannguiue isnagniids lagdanon
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a' dl g; v Ig [ . A v
NFIN Lot unan (Primary focus) n3an1NW33I4 (Overall thrust) Yad1aa3y

wanfNanenaaaanan (Main message)

a & Ao &
lasmeaziBuavainayniudazlsznnndasii
I v .:1” q' > o A v [~ [ % .
nagnsmsiziiamarsinganualduwadunan (Informational)
ludwvasnagnslunislfitenianslulawan Puto uaz Wells (1984, cited in
v U I { v Y A I v =3 a { Q
Laskey et al., 1989) l@lianunine 139 iulawanilddeys sududamiandaneaiy
dauinuguilne lasuiulidaysfudndaawuazlingus ialwfuslnaildlglu
w ¥ a U Q v v é ]
midadulagedudmonssnniazulusonuds  Gimansoudslssinnuaanagning
v v U L & { Qs { v 1 U v
Tdayailu 5 Uszinndaonu deiiunstzinnimilaniun Frazer (1983) lauuieli  ld
LN
1. Comparative iilunisllaisanuuuilSannsunvaudiasguas laofing
LEAd WIaNEINIAMFUGIIgIIIRENTALAY I@SJLﬁuﬁﬁmﬂ%yuL“?'mﬂuﬁmmaﬁa;ga
WMEIAUAIRWA (Information component) LYiNHi 101 UanINkITAnan A a1N15a¥in LR
o A ' AN A o A 8 Y ' = a Al
rangeetn ldlnsnnanausmsarildantden (MawSoudisulasassupuitla
° = ¥ o [ = '
sanInvhldludszinalng) Sinagnsadanuadiuafianuves Frazer (1983) F93unin
Positioning strategy W@ Frazer Waunanainlasandszaandt swnsainmsdou
LﬁuuﬁuauﬁﬁﬁjLLﬂaﬁ'ﬂuﬁhmaa“ﬁaa&aauﬁw (Informational) WarluaIUIBITUDE HID
R =3 a n:l' |d' >3 U a £ . o v ] a '
anuianiinfaf ldiieanudayazasdudl  (Transformational)  ¥lendanmsdanga
laisonua48999a (Coder) T9lusanvas Comparative i Laskey wazamiz (1989) v
mﬁ?ﬁﬂmﬁfm:ﬁmimﬁL%Wﬁzmmﬂ%ﬂuLﬂﬂuﬁ'uauﬁwadﬂ'LLﬂqluﬁhumaﬁagaauﬁw
LN
. . o & e A 'Y
2. Unique selling proposition (USP) tunagmsniidaymlunisassialunu
33884 Laskey i) 0.¢.1986 a91i Laskey wazame (1989) 34lawanunanslutin
& dl ] (% cal dl d' % > %] A 6 a (%
usp untslasaniindmdsludefiifomiuivamdnsu: wisquusloziuasdud
. " dl < a % o o 6
(Product attribute or benefits) 'ﬂLﬂuvl,i.lmum'mmaLLazaa@ﬂaaaﬂmmqﬂﬁmaﬂmaami
£ v A ' v Aaw L. . a o o A
lawon SeazdeslimInandndaiau (Explicit claims) lasfinsliyluuuvasdn
83198338 (Clever wording) L% laHALATDILAMLHILIAES (Disc player) &1aNI0LEY
] =) v 1 = =3 1 I 1 =4 Q A 6
uwwFsdld 6 uruluaiuded audwindumIndnis quansme wieqmiszlond
a o . § ' o 9 & ' wn L
WaIRWAN (Product attribute or benefits) a81NTALIU "lwlmﬂumsnmaqmauumum
[ d‘ 1 ] a ,_-3' v 6 1 d'd' v d' ] v v
aap g 1w invedduukmEnsaannliszlomiomadninddedulisannliquld

o g | o %
D3 LLUUﬁﬁ]ZVLNQﬂﬁ]Gn’]Lﬂuﬂ’ﬁl“ﬁﬂﬂq‘ﬂ‘ﬁimﬂ USP
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. é d U a w
3. Preemptive TI0NANNRNEN Frazer (1983) WA T luinuddswes Laskey
(1986) wuin dlasm (Coders) limuninasvialasanlieglulszianitld wasan'l
Inoazdoaiiisawa uazlianuasoafanunagniuuy Unique selling proposition @4
Ui U809 Laskey wazamsz (1989) 39inslranunanslnaiin Preemptive 11lu
a > A 6 a v d' v 1 v v & 1 a v d' d'
mimBaguansue Wisgullomivesdudnldnandliidunieuanaudau sz
ﬁﬂﬁ@;midﬁm’m (Me-too position) 1asRINNEIEIINY ﬁ]:ﬁadaguuﬁug’]maamm
& a & [ 6 . .
w33y (Factually based) LLa:Lﬂu"Lﬂmmmqﬂ‘szmmaamﬂmumw (Objective
verifiable) LANIINENID 19T 2 A09 TN LU NBULLANIZV IR U
(Unigueness) M%ﬂﬂ&h’)ﬁ(i%a"llaam’lauﬁ'ﬂﬂl,lﬂid (Mention of competitor brand) @4
anwoke 2 UszmaRvinla Preemptive IANUULANFAI9N Unique selling proposition
(USP) message WAz Comparative strategy
4. Hyperbole tflunslasanlugsfiiinae (Exaggerated or extravagant
. A o A A & o : & [ A v A
claims) MlisunInia wiaRgangmansnie (Atribute) 119 |6 11 vanhFudrdann
A A A 2 & a £ dlddl A & a £ dl 1 a £ d‘ v
wiaspun wisuanhaudwasauwiuaudngngs wiailududnlidandudauld
Urlopinuguslnaldunnniig
5. Generic \Jumilsdagamldlunislasaninonudayaludidud
(Product attribute or benefits) lag sl latiuanaudlalasians watiulawanFuaing
sztnn (Product class)
6 '3 @ Y .
nagnsn3lnatsu Wsaanazaniwnan (Transformational)
49 . z o
Faluaruwad Transformational i Puto Waz Wells (1984, cited in Laskey et al.,
1989) lelanunina N lunudasiin  lumsurugIwmsEEudINUaITNnl w3
weR SR A a 6 nﬂl YY A a t:i (3
anuianiinfanoludalaesyed  weliuslnafanmaudasuudasnisduany
R A L a a 3 d' d‘dz o v v d' d‘lp a %
3an wieriaunddaandudinlawon - unmnaauwi lilumw bivlunsnazedud
g; g & dg/ 1 a J v v Y a A Q/
wwe  andn  Snvwnsisimaaifeduldmiyilaalddesvlason  lay
usoubatdn 4 Uszanlaun
. v v d' s L% a % g;
1) User image ' Tayalulusnnaziiuinizasldfidngdldanaudiuug (User
of brand) #3afanTanfiglEFuA (Activities) wiaksnwnlianuaula (Interests) #3a
d' s c.{' vAa v o A o Aa va v . 1 o
mmnmmmj’tmumm (Job) mamm’mm@maa;ﬂmum (Lifestyle) 47NNINQAIN3IN
a v . A i g [y S o
RWALDY (Brand itself) QMU ANILATINIZARNLANINY Resonance category U<
) e ci % 6 1 et vAa v
Frazer (1983) ud@9riufl Resonance axTumIaiiamumMInidng g sgniugldaud

' ' . v Ao va v & = 4 . &
LL@I%E‘T'JW’]J@G User image ﬁmuuﬂmcﬂ"naummmu TINNYNDUUY User image Hae

U 9

=)

@ A 3 A 6 = 6 a ¥ a A
winnznuRumUsziandos wIa il wIafuanguaa (Personal care product) w3 by
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MU FUAIIWINIFIEN nad eTItaanans UL INIAny wianauilaas
v & [ a U dl v Aa > @ A dqj a a 1 = = v U
T lwii ﬁmLﬂuaummduﬂmuﬂmaulwa LWi’]zaEl’mﬁ]:N‘lg‘ﬂaﬂL‘HuL@U’Jﬂﬂﬁéil,“ﬁﬁuﬂ’l

Tulasan dantu Tunslasaniainasihinuaes wiadndTaiies (Celebrity) iugting

U

v Aa

neanwansaiIayadnNMwIaigliRudaanawegllali Au3lnadadud
. v dl Q 6 a U I Q

2. Brand image lasanazuininwansoinaiandudndunan weneny
fENBAUARNNWYRIATIRWAY  (Brand  personality) 11w Iuﬁﬁuqmnwwmaaauﬁﬂ
(Quality) &D1WATWBIRUM (Status) ANNTTaLFLIVRIEUA (Prestige) (Tludu tinal#
nauiduguanuucfilasuaindudl  (Brand atiribute) Tenagnsidnazlinisled
fue nIaMIITaRUAN (Display or demonstration of product) lunulusan 1w fu
o & A A A . A A a A
dusinnInoud 0lyAINAWARIAT (Luxury personaliies) wWiaanaliyafnnind
NuMullunmInamne (Adventuresome personalities) ®38819LEAIDANAUNIUAN AL
A ' . A F o ) \ ~ . ) a
auLle Brand image Januuandranunsla User image @33N User image ﬁ]ﬂ"ﬁqﬂaﬂ
°11ao;&’lﬁuﬁwLﬁaﬂduaﬂﬁaﬂgu;ﬂﬁuﬁwamu §% Brand image 3ztunngnaa
yadnMwsasa M FuAiInY lasuiunian audines lalduiungldaud

3. Use occasion Lilumslawanlassjssiunazasroaoumanildgounniu
AudszaumsatlunsltauavasanFudilasan Wias1aaIgnI UM TaNMANITFNNLY

A U d' d' v Y ~ = a % g; d' 1 e‘n:l' o
milfaudannige negslalidaniinfsandudinug Weaglusnunsniniiaue
. A ed o o o A A A ' A
www luwonidosnanazdaessnismanimaaudesluiaslngvirunasussd@aainais
A Py oo ~ R A A A / & o , A A
au wnebigraiinfamitudeiileagluaniunsnioonann  Snagnikduniue
Haugnuwnsallimanzaunumsliudianaudinng  hilsldnanzsuiuglingula
: =] A ) .

ngunikilasianizmilauny User image

4. Generic tHumslauanNluaumMnIUszinn (Product class) ¥1nninag
winlaranasdualalagianiy wdazdaailumslawanuuy  Transformational @@

Imwmw:"l,;iLﬁuﬁa‘*ﬁagamaaﬁ'sauﬁﬂ uAIzL NN LLa:ﬂawiﬁﬂmnﬂdﬂ
= & ' & o dq“/L LA '
%G%ZL%%’J’]ﬂ’]SLLUGﬂ?ZLﬂ‘HTENﬂﬂEJ“nﬁﬂ’]iﬁTldﬁii@ﬂ%HM’] P LalbNe 36

a = A o . p=| a o & .
ummmamgmﬂuﬂmmm (Exclusive) WazdINgazlagdaaIuniIwinini (Exhaustive)
| o ' { . - ° v A . 1Y A {
wddsfianuiuzaia (Reliability) uazaunsnihrldlF1da3e (Operational) dan Tadiag
NNMNTILVBY Laskey wazamhe (1989) T4 lavinmiselamannmalnsnaininua 891
Tu lawldylamialason (Coders) $1wu 5 au lasdaanuinsetia (Reliability) lun1s

o ' P oA @ oA o .
Jangularananmafiglasnaimaasialusanlilungudsiiu - (Informational or
A Ao o

. e ¥ v Ao Ca
Transformational categories) a3udl 4 aulul3sazlFld Talderanuitatiangasm

Inslasialasanasine (Intercoder reliability) §19 94% wazluaiwuainuazdualan
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HasUBINARENEN (Subcategories) ﬁﬁ]xﬁmimwmﬂimwmﬂﬁgﬂdﬁﬁamsﬁa VAN WN
A Ao o o

& ' & ' a o A o oA ) v
aad 4 audwluiTwaaan GITGVL@W]WJ’]N‘HWL‘?jﬁmEI‘Y]Edﬂxﬁﬁﬁ&lﬂ’]ﬂﬁiwﬂmﬂmﬁmidﬂu

(Intercoder reliability) 019 90%

UONINBWLE? Inthanond (1998) e luiaavas Laskey hazamby (1989) 11N
Ao & X o v ¢ A o A A
mm«’wﬂaalqmmﬂwamwmnluimwmﬂmﬂmﬂﬁwaamﬁaumwmwﬂimumm

#1153 (Bud lce, Miller Genuine Draft, waz Sharp's) waz liUszauanudisa (Icehouse,
. v 1 Q = é
Michelob Golden Draft, L8y O'DOUI'S) Iuﬂ’ﬁLqu@lﬂqﬂﬂﬁzLﬂﬁﬁ'ﬂfﬁaLlﬁﬂ'] PINNNTT

a

a ! a o A o 1 o = a @
AIPYNUIN I%Hm’lﬂlad@l‘i’lauﬂ’mﬂizmlﬂ’a’mmLiﬂLLavaSJ‘lJizaUﬂ’J’ma’lLTﬂ Nﬂ’]{lﬂi

o

ﬂaﬂq‘nﬁfﬁan (Main message strategies) 14 2 UsztnnA luanadans ua luaiused  na
6 1 A« o < . & a o 4 o &
snpeagilunan (Subcategories message strategies) huasaFwANLZELANNFITT
a L3 6 1 a £ ‘=| [ o 3 AQI v
a:uﬂwslmﬂaqﬂﬁLLuu USP. ¥nnnin@snandif kidszauanudnsananazls  Image
strategies (User image W8z Brand image)

@ax1  Anantachart, Sutherland, W&z Inthanond (2001) @49 u398a9
Inthanond  (1998) mimw:ﬁﬁagmﬁmaw WU W EMVBIATNFUANYTZFUANY
0o & A v A v 6 o y ' a v A '
fuTalumiliufezlnagminanuuy Informational annndn laisanvasaniudila

Uszruanudsanduwi ldulunsldnasnsuanuuy  Transformational  1Twadwlwai
3 o

]
A &

d’mé’numzmﬂ%ﬂaqﬂﬁsﬂam Junanii aFuANUsauaud 3 Ae Bud Ice wa
Miller Genuine Draft azl#nagnsuuy Hyperbole Uaz USP aaf16L &7% Sharp's 1
ﬂé’ul“ﬁnaaqmﬁfaiaUﬁl,ﬂmé'nmaanaﬂqwﬁ%&'ﬂLLuu Transformational fa Use occasion &%
anFuif hidszauanudTanu lcehouse waz Michelob Golden Draft im13ldnagns
WUU Brand image Uz Userimage @a&16u & O'Doul's nauldnagnstasiidunan
maaﬂaqﬂﬁfﬁﬁmmu Informational @@ Preemptive

&% Ramaprasad way Hasegawa (1992) lévinmsisnlasannislnsnating
WU 684 Tu VadUIzinasnIgaluIn (311 Bw) LLazﬂJs:mmﬁﬂu (373 Tw) lapvinns
a ¢ & . o \ & o &
AesAilamlasmn  (Content  analysis) I@UI‘EH’]?LLU\‘]UizLﬂYlﬂE\]ﬂqYl‘ﬁﬂ’]‘Jﬁ‘i’Nﬁiiﬂ
T uanuad Laskey wazanse (1989) ﬁwmmu’aﬂszmwimummuﬂaqﬂfﬁﬁfﬂ 2 dszinn
. A . A ) A = a . .
naw @a Informational (Imistmwﬂl,l,amomagawl,ﬂuﬁ]so - Factual information) Wwaz
Transformational ~ (lwwannunazlsansual -  Affect-based  Waz@nenaalwinu

Uszaunsaimsisauan luaruuindunan) waINuuIIRNTINtInagnfdasiu

[ AN 9 o & . A P | Yo A o & [
Wan I@IEIVIVLNI"ITﬂaUqﬂmLUU Generic  Lhasaninantwnisutslasltarguanilunan
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(Product-based classification) la'laltartaninuunan (Message-based
o . A eal
classification) 1ANaWNRELNDEY )
Namﬁ%'slagﬂdﬁ Ny 2 ﬂs:Lﬂﬂﬁﬂ’]ﬂ%ﬂaqm‘%ﬁﬂﬁd 2 Uszianlauandnani

A \ ' o a A @ & @
nalIfe I%Hm’]ﬁ?ul%muﬂlaﬂ‘l.hzlfﬂﬁﬁ‘ﬁiﬂaLll?ﬂ'] LLﬂzﬂi:L"ﬂﬂfyLﬂlu 'ﬂzeLTﬂﬂq‘Y]'ﬁ%ﬁﬂLLU‘U

=3

Transformational WURAN (62% WAz 64% ATNEIAL) mumﬂ%ﬂaqﬂﬁfﬂam Hunanlag

Hununud lasanlulszmasnizowin wazsdsznadduiisuldnagniuuy Brand

o

image mnﬁqﬂ (38% Wz 42% @INRIAL) 789898 VaIUTHNAENITALNTN AB NaYND

D

. 3 a | = ) ') HEN
WU Preemptive Uaz Use occasion Aatili 15% L¥inn Sﬁ\‘iﬂmﬂﬂﬁdﬂuﬂizmﬁmjljuﬂ
fould 2 ﬂaqwﬁﬁﬁué’uﬁmaammduﬁu Tauaalili 18% waz 16 % UEGL §IUNA

qﬂﬁ“ﬁmﬂ%ﬁamﬂqmaaﬂs:mmw%’gam‘%m R ﬂaﬂq“{]‘ﬁ:LL‘]_l‘iJ USP (3%) gawludszineg
A

diuinslEnagnsuuunagnsiuy Comparative (3%)

2

B9 Laskey uazems (1989) ldnanaliin wndelddmailuaaiiluldlums
=2 Ao a (-8 $A \ . e &
AnE  waTHAMTILBENIINA NN TaNe  (Reliability) luiaafinvnazaianTandn
o Aa \ & o i = g
duunun@lunsudstszinnaagninisaiasdlasandall  uazfsudluieaiiazean

o e ] 6 v s 6 & a
ndniudslminnaagninisssessdlasonlulasanmlnaiad  wdfldfivous
dl v U dq/ ] o dl dl YU g: a W@ dl 1 v v
AazdalainTutaadlaisnansnsin il Tl ugadwle a9 INNaILNNAIINIT196% LULaR
= & v, & A o ' & @
Wﬂma"lmﬁLU%I&JL@ammmsnmmlﬂummmﬂszmeaqﬂﬁmiaﬁmﬁi@ﬂmwmﬁma
A ' & o
Fed199 adraduanala

c.l' [ 1 6 £ n:l'd

Tugnafn 2.2 llunsagdnsutsdsziannagniniseseadlasamn A%
uwtisaanilug wialilungulnaj (Creative strategies dichotomous typologies) 13 7 Lyl
aunw Aa (1) mmﬂaﬂaqﬂﬁmu Image/ Informational strategies (2) FCB Model (3)
Product/Prospect strategies (4) miLL‘LidﬂaqﬂﬁLLuu Head/Heart strategies (5)
Lecture/Dramas  strategies | (6) Frazer's strategies-Wae (7). Creative strategies 84

{ v 1 v 1 Qo J
Laskey Lazamhe (1989) 1iNaaz letARANNLANGATS laa e ITALUNINT®
é v o Qs 1 v ¥
TiuanINARLNENITEINATIR L sanaziianufmaydenislasanudy e
. & = & A Ao o Y
sslwlawon (Information” content) Alfluasssznaunianaanylunslawonigunn
tﬁl ] 1 t:!l v Y tﬁl Q a U = =) U v A tﬁl A v
dosnnilusunlddeyaiivinuudmioninmes - iuduilaaieldfiena  ua:

v w A v =) J o =Y > r—Y
anunlaluaFua wWIausn1INnAn wazr u13nun g lwnsnan T uazaaFula
dq' a U U e g; 1 1 1 =S a dl Q dQ/ dl v
Fafualadald asnn lusiuda laznantwwaangnuitarsI T lasaiiNe bb
I v J o a w 1
dudayaiugrulunisrimaidudaly
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A ' ¢ [7) A A ' & 1A ® 1 ' i . . .
@131911 2.2: uaasMsuLislssannagnsmMsaswasIafiiansuuseantwe wiaiungalna (Creative strategies dichotomous typologies)

Image/Information strategies

a

b
FCB Grid model

Product/Prospect

strategies -

Head/Heart

strategies =

Lecture/Dramas

d
strategies

. e
Frazer's strategies

f
Creative strategies

6 L% ar 6
ﬂaqﬂﬁmﬂﬂjmwaﬂwm/

6 R
813U IW/AINIEN (Image/
emotional/feeling)

& x d o
naqﬂﬁmﬂwam’mmuu
My ToYIURLLAGND
(Informational/rational

cognitive)

A o a
nagniflianudalu

A o de a P
lawanfudnguilnad
mwmﬁmﬁugo
(Think/high involvement)

&) o a
nagninlganudalu

A o dv a a
lawanfudnguilnad
ANULALINUAN
(Think/low involvement)

eaq o 22
nagniflianuianlu

A o Ao a A
lasangudfiguilned
AMULNLINUFI(Feel/high
involvement)

A o P
nagmnldanuiinlu

A o Ao a A
laisangudfiguilned
aNnuREINUA(Feel/low

involvement)

1.

nagNFuLUL
At
audnang
(Product-
centered)
NALNBULULLIL
duslnaiiu
Auinag
(Prospect-

centered)

1

e o
nagNNLL
malidaya
NEINUERA

1 = =
CERS Y EHIAE
(Head

A
Strategy 38
Hard sell)

cd o
nagnniin
magaladu
27130 ak (Heart

A
strategy #ia

Soft sell)

nagnsmIli
ﬁa;&mﬁmﬁ‘u
AIFW

@ (Lecture)
nagnsmM I
e lasonln
JUuuuszas
uazlidaya
saaunInlwy
FuiAY

(Dramas)

Generic strategy
Preemptive strategy
Unique selling
proposition strategy
-USP

Brand image
strategy

Positioning strategy

Resonance strategy

Anomalous/ Affective

strategy

1. Informational

1.1 Comparative

1.2 Unique Selling
Proposition--
UspP

1.3 Preemptive

1.4 Hyperbole

1.5 Generic

2. Transformational
2.1 Userimage
2.2 Brand image
2.3 Use occasion

2.4 Generic

Moriarty, 1991); °(Frazer, 1983); f(Laskey, Day, & Crask, 1989)

®(Aaker, & Norris, 1982); b(Vaughn, 1980); “(Wells, Burnett, & Moriarty, 2000; Moriarty, 1991): d(Wells, 1986, cited in Wells, Burnett, & Moriarty, 2000;
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3. wwAALNYINULbaKIaIIVas A (Information Content)

wnfafipiiamsnszaslason (Information content) Huduuwrfadi
Lﬁ@ﬁnﬂmﬁfﬁ'ﬂLﬁ'mﬁ'uﬂﬁ]f{'fﬂumﬁ?ﬁﬂauslﬁ]%aauﬁwaa;ju‘ﬂm (Aaker & Stayman, 1990;
Abernethy & Franke, 1996; Ducoffe, 1995; Stewart & Koslow, 1989) %dtﬁamm‘ﬂu
Tason LLazﬁ'ﬂuﬂamaoﬁu‘ﬂmeﬁaimumﬂfu faduthividniinademsnasulade
fud1asuilng ilesan mﬂ‘[mwm’wﬁf'w] fnsliiflemaaifisanusudannifisane

ﬁﬁ]:ﬁﬂﬁlﬁ@mwLLmn@inmﬂImwm’]maamﬁuﬁwﬁum ﬁioN&iﬁ;jﬂ%lnﬂawuwiaa@ﬁiﬁﬁiﬁ

(Y ¥
C= v i)

ﬁ%ﬂ’]%uvl,@] LLQZ&ILL%’JI%&W]’%Z&’]&J’Tﬁﬂ3$aﬂﬂ\‘1@l§’lauﬂ’1 (Recall) uu"l,mwamaamsmaaum

Uszlnntig
HANINNUL A3 LIRET L L e g 9vin 19 ;Eu’%bmﬁ@mmﬁﬂ%

. o a 2 A e‘d' Qs A £
(Comprehension) lunszuannisrinnuwuasfua wisdselominaglasuannsldaud
andu - manudilaluddudid  iduihinibnesiliduilnefanauadndnud
lawan  uazamdudl (Advertising likability and brand attitude) auaW1I039la
(Persuasion) #KUSLnadadulatafiudniarinianug 16 udninuadluiaszasunum

v dl e U v dq/ dl et @ A v g: ) ) A
WRZRINNMNIFIANLED  MIWALarmaIsineanua aua lumslasansu bilsSasulan
Inal imzidunihnnanvasmslasanagud (Aaker & Stayman, 1990; Abernethy &
Franke, 1996; Ducoffe, 1995; Stewart & Koslow, 1989)

& I a v o g; v dql’ .
FeanuduaSouar  lumsrilawants - msldiliewsns  (Informative

L. A o o A o Af L ® aa a A ° L o
advertising) 1ABAUgIEuA1 anadlilnduiinmudsangnlslumaiiaua udinlawon
o lawaninerngdlauilne (Persuasive advertising) Taslailvwitaniznsnte vinlw
ﬁgﬂﬁmnmﬁu (Albion & Farris, 1981, cited in James & Bergh, 1990; Marshal, 1919,
cited in James & Bergh, 1990; ‘Norris, 1983; 1984, cited in James & Bergh, 1990;
Rotzoll, Haefner, & Sandage, 1986, cited in James & Bergh, 1990) (AganulusmINg 2
Uszinnadnaniin lwsaniinisiiiitenians (Informative advertising) sABIAUAIRUMN
i L Hulasanduiunisuwa wuluaaiazeszuadunanasnnin nld ToyalnInuEuA

nﬂl YY A =1 2 d' = o A £ J ) £ g; a 0 =

aliguslnafianafinsanudiaudannin wazihdayatilddsziliuduazifioy
WeunuaTFuaa g naluduian enudsenda wialuawauneg Teasiiadseland
dafuilnalanas uazifanaddaiassgiauazdsands Tusnzilasannlinistnaela
(Persuasive advertising) wwingninsath ldduwdszlomidaduilne  uazdadiay
wnzldldidunadindeya  wisanuildnuguilnaelfilsznaunsdaduladodud

losdnazdusiuludni liddgresidud  wazneneamliduilnaifannuiade
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ATFUA (Brand loyalty) LRZAAAIINEDW LHAINIAIUIIATE (Less price sensitive) 41N
1 lﬂl v Y tﬂl e w“ A v lﬂl o
ﬂ’nmzslvmagammnumaumwmmﬂmum
293Ny mIuntdlusanng 2 Uszan u"’amﬁmmLﬂumuﬁiiu@iau%ogo

(Highly subjective) naafia  8lifianugaaninlasanudasiuazintiilanians

A o A | = o a o o A @
ﬂﬁﬂﬂ’]‘i"ﬁﬂj}\‘ilﬁ] N HNDHENZH)S] LWS’]ﬂ%ﬂ’]SW}IG&IEM’]auﬂ’m’Nﬂ‘i:mﬂa’mﬁl’ILll‘tm’ﬂm 24

lﬁﬁ'ﬁaga Ltamﬁ"wLLsagolaiﬁgu%Inﬂ%aauﬁﬁﬁan ANNIANUFWLIAIRUAN Wi
dq, dl Q Q

AugmneInumaudresuTlnaudazaudanil i dau lavanueduaiaiion

Julawanifiiianans (Informative advertising) D NINNNUETNU NG UALTUNFA
auanaianindulusanuuudngila  (Persuasive advertising) Mwlyld  (Madden,
Caballero, & Matsukubo, 1986) LﬁaamﬂQ”wﬂQuﬁﬁmmaﬂﬂu’ﬁuﬁmizmwﬁfu6] tipal

a U d}’ d' 1 1 U A:l' | a v ' =3 ) v
Janudaimaiarizr1InuInnia ﬂqu;d‘*zmw"l,uwmmaulﬂuaummnma 9071
jﬁniﬂmwmhi"lﬁ’lﬁﬁaymﬁmwaﬁa:ﬁﬂﬂﬂizmmﬂ%wLﬁmuﬁumﬁuﬁ'}ﬁﬂﬁ GREGR

TN BHAINED LﬂuImHmWﬁLﬁums%'ﬂgﬂﬁ] Natalieh

MNANANINITII6 azifninmsliifiemasvaslasanuwuianuiayde
Uz ANTNIWY D I BN i s;Taﬁ@m;Uéﬁ_laulumséi’wnz\jmﬂmwmwﬂszmﬂlm:L‘flu

Aa o & . A" o 0 A o A = a &
lawanniimiliilemians  (Informative advertising)  vinlsfigaulanazdnsniianey
A o A& " A A ' Al
WganutitarianIvadlasan  (Information content) taflaznsuin lesananiale
wInFudUszianlandmsliiitorians waziimsliiiamansdsznnlating (Abemethy &
Franke, 1996; Maden et al., 1986)

aa o & Aa oA oA A XY ' \
lagAtmiatitariansivlasannidanuiigede  wariouldnuataunsnais
Tuaudaanin 60 3% 1uITnaadulay Resnik waz Stern (1977) 1iNalt3La31% (Content
. & o & e & A .
analysis) tamalulusannalnimen leutsusndszinnvesfiamasnuaataglu
dlaimanniu 14 Uszinn (Categories/Cues) duni Tinasanuwlddfiniznisiaily
Itlumsiaiamaslulawanauilzinndsg mnganananull Ssmlngfouia
lgwanangalnimad  wazlasannisfiooss luwanwanodssing (Abernethy &
Franke, 1996; Madden et al., 1986) naawigaiiiny uazglilmuniludszimadiiag lu e
=) 1 A . dl ' i
Wy 1 I% Useinaaasi@ildy (Dowling, 1980) ﬂizmmyﬂqu (Hong, Muderrisoglu, &
Zinkhan, 1987; Madden et al., 1986) uaziszinean (Rice & Lu, 1988) 1Jud a9t 1D
@ . J= /7 I v A oA oA @ a A o
MyIa84 Resnik waz Stern #isdaldhlianuinselia uazanugndasiininaiazin

Il Flunis3auneInuLarzI e lu o luwlssind lng
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=2 { o A [ ¥ . & ° {
FlunnsnazitnlafdsnsIaLtenIaIued Resnik Wag Stern (1977) %hib 3w
AFIANNWIILA g ARsTasnumanzdibamativlasan laganauding
o = A4 = = & = o ¢ ,
vasanwmmsAnweanaaFaidu (1) msdnwuiarmamslasonlugalnimed o
Wunmsinslawanludszmasnigoninm  uazmsfinenlawanludszimadu  awdy
Aa v a A ] | =S Qs a
@ swIelusonluiiesss dudadunsfnslausonludsanasnigawsm  ns
anwiflamaszaslausaniinisavguminandussliaiuguninands 19
= & A9 o = a 9 o = a =2
Anwuiammmasluwonnldmadisufieuussldldmadfoudeoy weazmsfinm
lasannmsfiasasludszinadeg wazsiugarodu (3) nsEnsnuidulasanain

dl 1 =1 = %
fadn99 WSsuifinunu

s & { o ¢
MsAN¥LTaRIEI NI Lk 8 LNIN @

TugrausniBuimasfnsitemanslulasaniu Resnik uaz Stern (1977) ldda
MBTSAUUL Resnik and Stem system lasudsiszinnvesiiovnanslulasmms
Tnsimivasdszmasnigaudnily 14 dssian (@ansnen 2.3) dun 39en (Price-value)
AUNIN (Quality) FNIIDNINVOIRUA (Performance)  &anUIznavvaIgua
(Components or contents) FOUNSIRINDELAN (Availability) Talgwailel (Special

= '

offers) 3816 (Taste) ﬁagaﬁm‘[nmmms (Nutrition) Auvia w33l (Packaging or

K
shape) M¥3UUs2N® (Guarantees and warranties) ANUaaany (Safety) NaN1TIALIN
UIENIBRI2 (Independent research) Namﬁﬁm’mﬁﬁ'ﬂgﬁda@l (Company research)
wazuwfAalna (New ideas) @9 Resnik uaz Stern ladifinnmsiselawanmalnsviesin
sananmelull 0.A.1975 $192% 378 T% NnaTatnsamilnimeieneg  (Network

television ads)

$9 Resnik ez Stern (1977) laanunfe. (1) $1wauvad laeanninisiiiitenians
(2) UszlAnpeatiiara1snd 14 Uszian (Information cues) ARNTME lslaan waz (3)
USunmaatianiansnitlulasnn 1ay Resnik ez Stern bebAaNURNNEUS L BN L

mil#iiamas (Informative advertising) udulaiwanfilagruldiaiuuddldTudaya

]
a o

v o A % J U & U e A d?/ a U azdg 1
vl lalua ’ueanntn LLazmmmlmﬂmagahmsmaulwaaum%mumw
' A o & @ a & Aa ¢
Aawnazlerulawon lagmnmsinisaaawinlasonlaidwlasanninsld haniansie

[
9

= o A ¥ A & a v ,ﬁ' & ' J
NIIFNBIATINUL ﬁ’]N’]iﬂ@i]vl@]"ﬂﬁﬂﬂﬁi‘ﬂi"&]‘]:J’ﬂk’]%%&lﬂ’?il%Lua%’]ﬁ"li@ldLL@I 1 ﬂszmwnuvlﬂ

N 14 Usznn NhaanIsuLie by
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A137197 2.3: LEAIUITELANVDILHDRIET Il N BN (Advertising information

content categories/cues)

Information content

1.  921@1 (Price - value): ﬁmiizqﬂmmad%uﬁw (Product cost) qm@hmaa%uﬁw (Value-retention
capability) %%aﬂ’a’m@jmhlumiﬁ%a%uﬁ’] (Need-satisfaction capability/dollars)

2. QAN (Quality): ﬁmniwaﬂﬁammLmﬂ@h\madﬁuﬁwmﬂ@;LLﬂaluqmmwmadauﬁﬂuﬁm
@199 LT AMUNWNUBVBIFUAT (Durability) mﬂ‘ﬁi’@]qﬁu%mﬁw (Excellence of material)
1w

3. @NIIANINVaIANA (Performance): LHLaNH9ANNEINNTAVBIFUM

4. dmisznavyvasdnal (Components or contents): lawoanlasdivensiudsznaused Fu
@ (Ingredients) ﬂ%aqﬂﬂitﬁﬁﬁmw%uauﬁ’] (Ancillary items)

5 AN uNoATIMKIAUAT (Availabi/ity):ﬁauaﬂamuﬁmw%uﬁﬂﬁ WAY/MIE LA RUINNTVe9
Fud

6. Varawaniay (Special offers): lamonlasuanizazaan (Limited-time) vod9aianafiiaud s
\Apanusienlasass (Non-price deal) ﬁVLﬁLaualﬁﬁ'U;‘iru%Inﬂ

7. 3&214 (Taste): mﬂmwmﬁfmé’ngmﬁuﬁumnmsﬂ@aauﬂﬁjugﬁinﬂﬁﬁLLuaIﬁua:u’%Iﬂﬂ
FUA1IN auﬁﬂﬁ?uﬂ fsamdmtianinauaan (LWl lwmdasanufisasinlawmn)

8. eulnzwinas (Nutrition): I%wmﬁﬁwanﬁa%m’hauﬁwﬁ?uq ﬁmmmmmﬂmaqmmw
%%aﬁm‘nﬂ%wL'ﬁm_lQmamﬁluﬁaﬁﬁu’ﬁuﬁwﬁau’%mwaa@j'l,nia

9. #iuvia n3a31/319 (Packaging or shape): Imwmﬂ@sﬂauanaiiwqmmaaﬁuﬁaﬁuﬁﬁfu6]

10. M33uLsein (Guarantees & warranties): lawanlagtisuanitdusindnmysulsiuna
mMise

11. anadasada (Safety): lusanlaotswanidumidanenzidylusuanadseads

12. HAN1TIVLINUSENIV8DAE (Independent research): N3 LB LALUIAINANITIILANN
3Enisefililsusenfinaasudn

13. HAN13IVLIINUIHNARAEN (Company research): MILNBINIALUIAINAMNITTILTINTDYA
NNUIHNHHAAFN Lﬁam‘%mmﬁﬂuﬁuﬁwaa@;uﬂa

14. uniraalua (New ideas): milawanlagltumfalni g w3a dnmaiauedaldilouves

KU

ﬁm: Madden, C. S., Caballero, M. J., & Matsukubo, S. (1986). Analysis of

information content in U.S. and Japanese magazine advertising. Journal of

Advertising, 15(3), p. 40.

Ao oA Aa A a K- B S ) P
ITMNMHANIIIILYNANLIN NI%HM’TV]NL%E]%’]@’]?LWUG 49% LYINB TINDINLUURARINN

v

2t lagduluwanniiihanians 1 Usznn 33% diihanisns 2 Ussinn 16% wazlausmmn

NRaMIEs 3 UsztAniNed 1% L¥int (Resnik & Stern, 1977) I@mluq@é’md’n Aaker

waz Norris (1982) le¥inn15338n15303 L HanIzN528 I oI Insnainaanainiale
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TRNNNANGA (Prime time) $1w% 524 Tn Lz lHANANUARINY Resnik WaT Stern
(1977) 91 lawannmalnineainw Sidasidudlunsiiiiiamansndr iasan Jlasan

v Al

VNEIS 18% LYINThi ﬁa"ﬁum@%’uuﬁa RINIINOTUNL DI AVILHARIENT bl BT

o

wazbNe1IN1TITUV8d Resnik waz Stern (1977) Avinmsanunlawanlull a.a.

a A ) Ao . A v o Ao
1975 wUTouAsunUWIdL Stern war Resnik (1991) @9lavinmsidulawannig
o & & 4 ) . oo = a & =
Insnaianasanis (Replication) laglavinnsenun lauwanlull a.¢.1986 NIrNe 462 Tu

mmﬂ%mhmmﬁimﬁ'ﬂﬁ@me] (Network television ads) 3143% 340 T waz laueans

De

dnsvinlldslawannaanainianianIadiowadafid (Cable networks) 8n 122 Tu

A

= a o @ A A A Aa
‘NNaﬂﬁ’Jﬁ]ﬂﬁﬁ;ﬂvl,(ﬂ’lﬂmﬂm’maaﬂmﬂﬁﬂﬂ%‘lLﬂ‘ié]"n’]EJLﬂLiJa“n’J (Cable networks) AL

=1

8
wWFNTIINNI e ranNaanaitmauinIazns lnsnasinall (Network television ads) fia
W 66% Wa 51% AURIAU
1 a £ a 2 d'd dql' d' ci
ludwvenlszinnfudr  fudfdilamasanniigaannlasoniieanaimay

w@3at18Insneaina bl (Network television ads) lawd lasanfuaidssnnfinginunis
v 1 a v 1 a U dl dl Qo =)
THIa1919 FuMUssnnTedat  LasRUAMNINEINUANIAUMS  (Hobby, toy, and

transportation ads) (67%) FInla¥BNVEIRANLUESY (Institutional ad) 1Hulawaniil

A Aa

Lﬁammsﬁamq@ (22%) muauﬁmmﬁammimﬂﬁqwawnlmwmwﬁaaﬂaﬂnﬁﬂwwa
A A Aa & A N A
LInnLaLLanl (Cable networks) $hih @@ Imﬂmﬂaumﬂixm‘nauﬂ (Others product
ads) walasanFuamdsziananans waztasadbiluinu (Laundry and household ads)
a & o s 1 d'd d%‘ v A a v
Aot 92% uwaz 75% enuEIaU mu‘[mwmwmuammiuauqﬂ fo lawanfud
U3ztAne1917 (Food ads) (36%)
\ P Aa o A a A
muﬂszm'ﬂmaaLuamms'ﬂuwlmmnwq@luimmmmaaﬂmmﬁmmmamﬂ
Insvieninald (Network television ads) leun ihanieanududsznay wisdayainen
AUFAT (Components or contents) uuifaland (New ideas) Baziitariinainunen wia
AUANUBIAUAT (Price or value) Aandn 22%, 15% uaz 9% MUY dwdanlszian
anudaeany (safety) imsldiasfiga fe Lilinslia dawdemansnifiouldunnige
A A, A AaA & a & a @
Tularaninaananmeanisasatnuaidand (Cable networks) %t A8 LABWILALINLTIAN
A 1 a £ . d%’ A Rt 1 A U A = £
wWIanmANUBIRUN (Price or value) thawiAsinudulsznay wiadayaiisInuaud

(Components or contents) waztharneINUTalawaiiase (Special offer) aaldn 32%,
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23%, WAY 19% eNUAIAU mmﬁammiﬁﬁmﬂfﬁaﬂﬁq@ fa handszianeny

a

iaaany (safety) LLazwamﬁiﬂmnﬁﬁmjwam (Company research)
A A Av o ' | & A A
Falavuanuadnanluadinsadtaniansliulavanneanainaaiy  1a3e
frulnsnarinabl (Network television ads) N NUSHUABUNUINWIFBUES Resnik WAy
Stern  (1977) NieeslawanneanaInaan@IaadnolaeIn  azwuIn lasanlul
.7.1986 Imstititarmansainnninlasanlull a.6.1975 wardssianvasitemansniion
gannfigalulausanlull a.¢.1986 fa awnfuinusmwdszney viedaysfviniy  &u
o A & A o a v
A1 (Components or contents) TN R NI NUFNITOATNYBIFUAN (Performance)
Lﬂmﬁammsﬁﬁwmnﬁq@lﬂmwmﬂ A.a1975 sudszianvaditaniansnimsld
wosfgaluluwant a.a.1975 fa ilewnnoaiuanulaeandiy (Safety) uazmsiudseniu
[ ¢ ' = & & Aq o o A
WRINNIVY (Guarantee or warranties) ha luwsanlni a.7.1986 % 18w IRIIN METBLN
& aa A A & ~ @ o
ganuliipsdszinnifg Ae illaninanuanylaaady (Safety)
g; e A U d‘ A nﬂy a £
UBNINKY  H9NANNLANGI SIS e ianiansiulasanFuaidszan
@199 namde wil A.¢.1975 lewanvasgantunendgsg (Institutional ad) uluwmni
dly dl 1 a £2 dlal J v dl A a LY o
Wemamnniiga dulusanfudiniidemanieengade lusandudidiminains
(Food ads) @ulull a.¢.1986 lauanfuaIlssiannineInumsitiia1ing auddssnn
YpILA% LAzERANNLINUMIERIS (Hobby, toy, and transportation ads) tHwlawan
Ao & A | - . . A a & A
niidlemansanndiga srulusanaassntudiag (Institutional ad) Sefiianiarsanni
galull a.a.1975 wunaudulusandnisliiilemamiesfiaalull a.a.1986 (Stem &
Resnik, 1991)
2{' [ % val =S dy s 6 g
uwananiuas 9 laimsaneiamaslulusanmelnsvaivesdszinasniy
a3 an las Hoy wuay Shaw (1982-1983) Liadanimiinndiansaliin lawannig
% {gj I3 nl' =) 1 dll o £ A a a L% 1 £
Insvienindumsnayuindolan tiesnn dudrbilfedszaniam wszdnazndnads
Tugsiiuanuiluaie (Exaggerated claims) uaztduanuasaNeanIade vinw (Half
o & = o a ¢ & | Aa '
truth) @939 Hoy &z Shaw 39 lariamidianziiitaniznsves lwsan s wninadanis

£ a

v A & A o a Yo aAa aa
(ﬂ@]aul"ﬂsﬁaauﬂ’nla\‘]NUSIﬂﬂ I@Eﬂ@‘ﬂ’]ﬂ’]ii'llﬁ?NI"&]HN’]V]N@Q’]NU’YJ 30 I Inaan

U
[} al'dai . . & i A o a e a d' [l
a']ﬂ']?lluﬁ’NL’Jﬂ"lVl@‘YIQQ (Prime time) DINANITIYLIAIL UL UANNNANITIFLLANNNIWNN

(2 '

' o fa A o A A ~ , & oda & A
71 T nInanditaniansdn aa JlasmiNgd 20% Winnuwndianizgninssle
mséfﬂ’ﬁﬂa%aﬁuﬁwaagﬁim
] vl =4 d‘p a 6 d' o
daanldiimsfnsiiemasinlasanmslnsnemivasdseinedug  lasvims

= = =) et s a QI a v
ﬂﬂ‘]&l"lL‘.L]‘EEHJL‘Y]ElfUﬂ‘lJI"JJ‘ISJ'RL’]ﬂlﬂdﬂi:L‘ﬂﬂﬁ%iﬁﬂL&liﬂ? ININNITWIIEVD Pollay,

Zaichkowsky, waz Fryer (1980) lavinmsansnlasanmalninainiue 884 Tuwad
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Uszinaanigoim uaztszinauauuian lagld Resnik and Stern System lun133a Lie
WIRTT WA L ANITANUIZIANT e rIg1an 14 Uszian 1w 19 Uszian fa tiuLie
RUNLINUANNFZAIN  kazanunulunslaaud (Convenience) LHanASINUNTRI
\§INMI1Y (Contents  promotional)  LHa®mINLILENINFUAAUTANURIINAAL
(Product variations) % HRaINF  wapawe  Hudn  ewnuanItnThauan
. . & P =3 v A A v ' ' g
(Directions) LLE\]ZL%QWW]UE]T]EN@]’J’]SJVLG]Lﬂiil?lJﬂ’J’]&%ﬂ’]?lﬂd@LL“lld (Competitive
advantage) TINaNM I INBINNIINTTAI8INI 2 Ussinany Jxasiuvaditarians
dl T Qs é v Y °/ 1 I g
nlaidenu &9 Pollay uazame lalvtassnadn aradwwnzlusanvasleinasniy
ANIM WRZUILNALAUUINT VANBILNIRVAUAT LAIAIUTITNVAING 2 Ussinalaing
o P 2 o & \ a &
ARLARINUUIN 397 It lllAnaNNLaAnGsvaslSI amtaransiulawan Pollay uway

2V v o =< & /4 v Ao A A = A
AT '%GVL@ L WM luﬂqiﬂﬂ‘]ﬂqﬂix‘]@a‘lﬂ uﬂ’l"ﬂUﬂ?iﬂ"ﬂzlﬂaﬂﬂﬂﬂqiﬂlﬂ'm’]maﬂﬂizlfﬂﬁﬂ
ﬁi‘wuﬁiiwﬁLL@]ﬂ@h\ﬁ]’]ﬂﬂiZLﬂﬂaﬂ%’EaLN%ﬂ']aEiWG%/@L"ﬂu (Contrast sharply) LT ']_hzl,“ﬂﬂ

a A o A a Al v & " & \
lunidasmld wiawdy ez laiRnaAINLANANIT L WIRIT I N BNLARS
U o J
Usznele TaLauiin
o & =< oA o =< AAo A '
aInK  F9beAmsviansanelasanlulssnaif Tausssinuand1sanydsane
[ A ' o & a y v o . @
FUIFALUINNDENTALIRUR 30N Dowling (1980) 163 Resnik and Stern system el
= v ¢ a = ' a a = ~ [
anmlaiwannilnsrmivanszneasesanis daglunidesmands wWisuifiouny
lawomisinimeaiaasdssinasnsgedmlassiunulasananns 2 dsna $1um
163 T LALANENDIANNRNANBTVHEMIRITIBINEIN  AUTIsIaINaanaIna
(Screening time) WazUsetnnvaIaudn (Product type) LKA lassiuuda lusanvad
Uszindaasiasiiy Hzauveaiionians (74%) wnniilawonvesdssmaansgaiuing
(49%) adwivpdmay  udludInposTmasnaIMaul  IusBanvaslEnasnig

ausmAisanamelugaaduazifiarssunninlasanvasdssinaeamasids d9ean
ANMALUT I AN LLaza:ﬁLf‘:ammsmnﬂdﬁuﬁﬁﬂs:mw'é"u6] fa Fuedszan
mstnans waza3asldluting (Laundry and household product ads) fulaimondndd
Ussnnfifgatumsldinaning audidssnnueasn | wazAuiingafumseums
(Hobby, toy, and transportation ads) laslawandumissinniilulszinaeamasiaeasd
Lf':ammsmnﬂdﬂuﬂszmﬂa%%’gaLaﬁm A0 83% WAT 56% MNEIAL EIWINBUNFUAN
U3ztAne111y (Food ads) mﬂmmmmmﬂu@mq (Institutional ads) wazlu B RUAN
§UA7  (Personal care product ads) afiffemantesnin 2 dmanusn lasls
Ussinaaamasidsaziivesitanians (60%) wnnilwsonlulssinasnigawsn (46%)

LT
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= . o \ { g
T3 Dowling (1980) l@linguainminlasanlutzinaeasandofiflenians
vinnlasanludssmasnsgawdniin  snadwwnzdetsauinernunslasmves
UssinAnarLATIANADUTILNINIA  1Hasan  Jnstsruasiaraulasannannisaan
1 & v v I { v
o1ma laslawanaunis dazunn 4-5% gniweanama udandwilefidudnsen
&AL o v o [ ' A , A& o £
winfigurh v lasanludszinadindn wosanaslafenansliuniu
. = o A & A av & . 2 A [ .
atndlafiony dafltmduithaulalunuidoduidh lassnmaisdungnineglu
nauvadlusanldfiiilanians (Noninformative advertising) tias91nlaifinslfian
f13l% 14 UsziAnuad Resnik and Stemn system e lagiitarnvaslusanivinlawa i
sansnaeuauiaglesdlunslasan  wazmansadnanudulyldlunsdadudd
¥ A v A [} s 6 Aa v . = 1 A v
v295U3lnalda%s 1w mslarannwaneala&udl (Brand image) Tahazfialdd
A Aa & . @ = AR A v & ¥ o o
lawanuuuidulawaniiiienignsiaunn Faaseiiasanade laidudadrnaves
Resnik and Stern system agndwia 71 Ll ladnsdnilstsdszinnuasdudt nanakidndn
ndaslfiianannin Amaninyshlvbuilaadadudla (Dowing, 1980)
8% Weinberger W@ Spotts (1989) l@ld Resnik and Stern System lun33ss
= o Qq, g a qu = = Lt
lawonlull 0.¢.1985 99U 867 Tu 289U 3INAanIzaLuInT (566 Tu) Wisuiauny
lawonludizinassnge (301 Tw) Fswudlawanveslszinasnigowimiionans
NN (65%) lauanuaIlsanasinge  (56%) 09 ONAATINWINNNALNBIILVD
Dowling 14T @.61.1980 waztlaltSuuifaunuIIuiITuvad Resnik kaz Stern (1977) Lada2
Wi lawanlul a.a.1985 Afianiansianninlasanlull @.6.1975 89 14% wazlu
o a ) Yo =2 & o ed
AuadfuInu Martenson (1987) lavinmisdnsiienisnsiulasannisinsmasinesn
omelul a.a.1980 vavdsmmasdan Wisufisunulasanvasdssnasmigaiusm

Fwan 124 Fu Selansasoadonuin lwsmnvesdssnaswizawsmi Wewssuin

Nl sanUaIUTNAgILA%
& A
NIANENRIRIFT LN BN I RALEIS

lugnwrasnmAarziibanianslasonluiauss waz/mia FIRuWvadlsina

@ A 6 &

81133044371 Marquez (1977) larinmsieneilasananniauans wasniafanuiln
o qu o 1 a' a 6 &, 1 v 04 1 A a' a {d'd 1

F17% 600 Th I@m@ﬂqumwww w2 nduenunu nduusn fa SeRuwAlingy  1ih
winglawiz (Class publication) naufigad e aoﬁuﬁﬁﬁmjmﬂmmﬁﬁ'ﬂﬂ (Mass
publication) uazlfiTmyiaiamanslasdanguuaslawmiiu 3 nqu uazliannununy

auWIwIRNIN New world dictionary of the American language A9%h m’\qiml,iﬂ fa
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Aa & . A A Ada \ 9 A a AN va o A,
lawanfitilewians (Information Aa &3NTinINENE1 wiaanuaTanldizeug Wi
A ) , A A . A ° A o
wiaaNnuilududnig) nqunaeddfa lusanuuuisla (Persuasion s minszviilagnvin

ved A A A a A o A A A A9 o
IWawRannuzaluiladomis lasminszdu wiegdla) waznduianuda lawannld

]
v Qs

A7UNa7 (Intimidation Aa MsnTeyinAvinlAEBUNa visarlumsdugdow) lag Marquez

QU
(1977) ldlWnguadungnldananansaiananiynia  1ike99nng Federal Trade
Commission (FTC) wasdszinesnigoiainus Llaldanununsuaddnriansg agn
Wunenshd  8anams FTC ﬁﬂ'ﬂ‘*ﬁmwmmmnﬂwamg,mwLﬁa@auﬁaaafﬁmmo

NN UesluBInag g drsrlannn

Tananyiasaaninilawanainlng (43%) \ulasanuunlings
) LA . . Aa A& ) a
la(Persuasion) &udn 23% edlungulasannfiiilanmans (information) uaziey 1%

i g; { fl 1 { U > . . . né { o a
maﬂmmmﬁmmuﬁagluﬂqﬂmﬂmﬁlmmmﬂm (Intimidation)  T4La¥innNTNANITON

& A

LUNANUTINANVBIRINNNIZNUIN Imwmﬁmﬂaaﬁuwmmjmﬂmmmawwz (Class

&al Al

publication)  HikawIa1ININALN ImwmwmﬂaaﬁuwmmjwLﬂmmuﬁﬂﬂ (Mass
publication) Tudusasszinndudiuu wuilawanduddszianlsl uazgn (Wine

and liquor) TUAUAIWANEIFY (Tobacco) azimldlasanuuugsla (Persuasion) ann

=

139 fa 26% uaz 16% aNAINU fanlasanninisliiitenizns (Information) uniga
& A %) ' - - o A o A
Wi fa luwongantudndg (Institutions) (28%) Wazlu®onWIIFe LA TNINATIRD
(Books and book clubs) (13%) aN&1aL (Marquez, 1977)

= ' =

aghalsiana  mMsAnswes Marquez mmaaummvl,sj"l,@i”ﬁﬂﬁmuquﬂﬁtﬁaﬂ

9

Uszitnnvadlawon MlvinismulasmnainriifanunniniTaslasanuaduailan

A v '

(Retail ads) 1308 %GI@ﬂﬁsiumamaﬂmwmwﬂs:mwumagamﬂagLL?S’; (Norris, 1983
cited in James & Bergh, 1990) uszmidangulaiwanlasliananunsaiuanuly
mmgmuﬁ?ﬂ&iﬁmm%’@Lauﬁa:ﬁmﬂﬂumsﬁﬂmﬁo Glatiu Laczniak (1979) 331a4in
SEmsiteziitovmnaslulasonues Resnik uaz Stern Avnlilull 1977 anlfiiunseu
luns@nsdayalawanlufiavans lag Laczniak (1979) lemumulasandwin 377
Fu NAaaNT1aIUTnAEnIzaINin 4 atdy laud fiasans Time, #9u&13 Business
Week, finpans Sport lllustrated, uazfagans Reader's Digest RaRuWIull a.¢.1977 uaz
ﬁmﬁms']:ﬁt,f:ammsmuﬂ‘mnwﬁayaﬁg& 14 dszian LL@i"L@TﬁmiiJ%'uﬂ'gammmm

& ' oA @ ' =
VUBILWDRIRIILLEG ﬂzﬂiZLﬂ‘ﬂl%NLW ai‘ﬁd']&l@laﬂqiﬂﬂiﬂ"]
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s

= A ' A o A9 o & oA v o =
FINNNFIBWLI Fvulasanilimiiamansinnninf Maquez lavinludl

U o { ¥ J $ ] Qo 1 {

A.6.1977 NaNfa TS IwlNHINNTHNIRNT 1 Usztnnwldns 92 % Failusasiun

1 s =)

. X & . -
GARl fwlasNIhaniIans 2 ﬂszmmﬂﬂﬁmmugomuﬂu fa 59% wazlauwoni

(2
A 1

a A & & o AR ) A o Aa A A

fiiomans 3 dazinauldidoditia 49% dulawandudinfilen 9mwnige de
A A = 9 . .

lawandsznniasasianTasltlutiu  (Household tool and appliances) (Laczniak,

1979)

UBNINWULETD Laczniak (1979) 89 l@lAtaganaNyingwlain daudnsht Resnik
and Stern system 3zauInte RN ILENIRIaTzauvaLavnasvaslusan lda

1 & 1 U d? g; | dv t:!'d a a
uan launsavanlainfarmasiwlasanuung uhemannils=anian wnems
A oA < a - s A 0 & & ¥ A '
NITNIUINHEVIRIT I LN ENTAWKTa la  thariaITwaIzaasNsanT el
o A d‘f a £ U A & dy (2 > A v v Aa dly =3 1 =1
msmaulwaaummaaguﬂm smluq@mmadmﬁﬂﬂmaU;dusiﬂﬂluLuaaaﬂ@lavl,ﬂaa

azlddeauaanun

@aNn Stern, Krugman, kas Resnik (1981) laviluieavasaunyinilull a.a.1977
wusulglumsanunlusonluiesmsasdssmasvsgawsnuzun lagrnsie s

2 4 . - b , .
lawande 1,500 Tu Gadusruwaniiannnitf Marquez (1977) was Laczniak (1979) 1o
3 lapvhnsguiiensnanitasssdniuguilne (Consumer magazine) Uszinn

@99 wan 100 aty  wazlEitaasuinmlusanudaziwiiemasedaies 1

] 2
A

Us21An 970 14 Uszinn ve9luteaning1d aznaindulasanniiiianians (Informative
L = Ao 0= =3 & Aa v & \

advertising) TINNMITIFLNLINA lWBNDY 86% nlasannsnuaninisliiian 2

ayee1etas 1 Ussnn & 52% °naﬂmwmﬁﬁmﬂﬁ%yaaﬂnﬁaa 2 Us21nn Bn 26%
a v Y ] v 1 =1 vy 1 v

maﬂmwm’mmﬂmagaazmuazl 3 Ussnn §n 9% maﬂmumwmﬂmagaammaﬂ

v Y J $ { Q
4 Uszan wazdn 1% maa‘[mwm’lﬁmﬂmaga 5 UsziAnau il GadatTouisunums
3902849 -Resnik War -Stern (1977)  AYNNIIANEN A HININIIININANRET  A2LAW eI

Tasanluias g1 TRdibanansuInnIa la s InInatadieTalan

wanINUULAITIAGIUN Resnik and Stern system lulgTaiiiamanslulawanid

' o Lo = a [ AN A
MINUANNNINAIENS (Substantiation program) L3suitinuny Tysand lilinnsau
Q&Jmiﬂa'ﬂa”w (Nonsubstantiation program) nanifa 1ul a.@.1971 1ila Federal Trade
Commission (FTC) °11adﬂ‘i:mﬂam%’gam%mvlﬁﬁmsaaﬂﬂgmuqmmiﬂdnéﬁaluimmmn

FUAUUSTIANIY ®INNEN a”ﬂasluimm;nﬁfmzﬁaammmm’maauLLazﬁgﬁ]ﬂ@Tﬁa
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(Substantiation program) Healey W82 Kassarjian (1983) laaulanazdnu lusanln
Hagaslul @.6.1970 fﬁaEl'avl,aiﬁmsmuqumiﬂdné”waluimwmw WSsunaunulasan

& U, 1 v v 1 QIJ
1u1l @.¢.1976 emvl@ﬁmimuqumiﬂmamﬂuImwmwLLmaﬂmwmﬂuﬂlm}:ﬁmﬂ%Lua

WIENTNINNINK

y ) N x & .

T3 Healey waz Kassarjian (1983) lomiuminlasanninue 468 Tw lasuid

Tawoniilu 2 ngy fa Immmﬂauﬁ'}ﬁﬁmsmuqumsﬂdn51\1 (Substantiation industries)
v |+ a o & o A \ | o ¢ A A
leun RN MHITTIUNAUANEY (Antiperspirants) baza1®1I8A3 (Pet foods) NRUNFBY AL
a £ dl 1 1 £ . . . . £ 1 a
lawanfudn lidn1saiuqun1Ina1na1s  (Nonsubstantiation industries) ldur  H&a

0/ (3 a

AWNLNTINTY  (Skin lotions) LLazwaﬂﬁmsﬁam’ﬁéu%gﬂ (Prepared foods) Waz#IuN

9

JiazAmitarnanslasle Resnik and Stern system

]
v

nnmaAdswudl lawanludl  a.e.1976  vasdudniiminiuguniIna1dng
(Substantiation industries) Hiflamnansanasnnlusanduidsznnidsanuwlud
.¢.1970 G'Tj'osl,umm:fuﬁuﬁwﬂszmwﬁandnﬁ'\ivl,sjag'lumsmuqu Healey uae Kassarjian
Wlalivesanain uwilud @.@.1976 Qu%InﬂVL@T%'ufayamﬂImwmwﬁaﬂﬂdﬁﬁmﬂvl,ﬁ Wel

doyasulngnldasuidudayanlquanuinningy wnzinlasondaaiannands

ca' dln:\ (% o v A o o =1 1 YUY A o 2 o A
Tugsnauwa a0y laass aotkis aoaowahguﬂmmmmmmaga"lﬂlﬂumsmaula
TFaRua laanidn wssiliiaanunladalusiszdamvasarfudiassy uanaln

o o A Aa o A A - 'Y C . ) .
NNNIUNUNAD ImmmaumﬂuwmsmuqumiﬂmaEm (Nonsubstantiation industries)
s g J 1 d g | 1
Tl @.@.1976 naudibaviznanauninlasanlul a.6.1970 Siasstanadlwniizin
inlason lidasdritstisnisaivqulag  Mldmansnlailewasaslululasanldunn

X
U (Healey & Kassarjian, 1983)

waztilainmsdIduved Healey uas (Kassarjian (1983) atSguiipununmsdnms
lawanlulnsneaivas Resnik waz Stern (1977) Fadlumdianzhlasanninisasn

A Aa A A v a o & PN A B
ama wIaanuN Ll nlnatfsane asduin lavanluiinoasn Healey uas Kassarjian
Faunudiitariansuinninlasannislnivasifn Resnik waz Stern ¥inns3auds 6 w10
(asanmlnsnandsnuiniianianslasady 0.6 Uszinn dalason 1 Tu §awlason

A & ao & A ' a = A

Tuflaszsniuiiduimiamanslosiads 3.8 Usznn dalasan 1 3w) deassiduns

] mguumﬁ@ﬁdﬂm B IO RIIUUA NI AL RITIINN I L N IN TN Aokt

Le
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myidulunguaaniunisld Resnik and Stern system Taiilamdayalasmni

lenadSoufisy (Comparative ads) luieoznslay Harmon, Razzouk, Waz Stern (1983)
@ o a o d a ' ' o & A o =
1avinn33 981 dS s U N LA ULANGIITZRININIT LTI aRI R TU B LN 1T o
gy (Comparative ads) Aulasand bwledmadIouiiey (Noncomparative ads) lay
unulasmdiwin 2300 Iw niaeans Lady's Home Journal iagans Newsweek
a . a ' . ﬁ a v 1 d' v =
fiauan3 Esquire wazfiaaans Reader's Digest @9WansisanuinlasandlanisidSay
A . a A ) AN 9 o a a
Wgy (Comparative ads) fiarz1unninlasand leniTdIeuisy
(Noncomparative) namfa lasanflaniswsouioy 31% Hillewsnsatraies 1
¥ 1 v & ¥ IA

UszlAn Uazdn 57% tiarigisadiduay 2 U5san d9lszinnvadiiharzInaes Lol
Imumm’%ﬂmﬁwmﬂﬁq@ fla NTLAAIFUITDNNVBIFUAN (Performance) WANTIITL
mﬂu'%ﬁ'mjmﬁm (Company research) mﬁuaﬂﬁdqmmwmaoauﬁw (Quality) uaziibann
\NeINUA A YIRIAWIBIIAN (Price)

‘ﬂj a o e 1 o v & 1 o = = o YY A s v

FINTIWAINATD T lwtAwINIv s anLTaunay msl,mdm‘[mvlmwa%m
ai Rt e A £ dl' o A dql’ a v J é A U
LAEINUAI FUAL N lE NI NaUNITAA R AT A FUAININT Sﬁmavl,mﬁmiqmu
\ihwanowas Federal Trade Commission Uszina@nigatasn Asassalvinmvilasan
Lﬂ‘%ﬂuLﬁmJLﬁalﬁLﬁ@ﬂsﬂwﬁﬁmjﬁim (Harmon et al., 1983)

¢iax1 Chou, Franke, waz Wilcox (1987) levinnnsiauluansmsidoinulasvinnis
anunlasannlemalTouiey waz luldnisdSouiay 391 949 T NHasr1TIn
A o a 1 a 2 I3
1 @./.1970, 0.¢.1975, a2 A.6.1985 97U72% 12 211 lagnislssinnauanilu 7 Uszian
Ao 21MIuAzLATa9aN (Food and beverages) AuANlT8IwA2 (Personal care) AuAALE
lutuwSan  (Household products) &wAAaAuNuNI%  (Durable goods) LReEN
(Clothing) leiwananntu  wiagawilAu3ms (Service and institutional) WUazd®e
(Others) waziitduUsaianvaslasanflsmsilSouiAaudn 2 nau Aa T MEL
a . . A Aa A a o o \ o
Woulasass (Strictly comparative) fa memmmﬁzqﬁaaummaagumama TALI

A A A @ . ) A A A A & A

wazlausannUSouioulaoidy (Implied comparative) @a lalsanAfinsmia Rt du
U tﬁl = Q 1 1 v tﬁl 1 >
aanluwlszinniaaann Lmvl,&l"l,mzuqmaamwmw

= a o a a Aa o 1

FINANITIVLOONN IUANBIALLALINUINUIILVBI Harmon wazame (1983) Na1d
A A o = P & a & ' AN 9 o = a Aa
fa lawonnltnsdIoumsunuiiarsnsanninlasand Wltnadssuisy  @e

v 93% waz83% mud1ay wazlasanUIouisulasasd (Strictly comparative) (98%)
zfilamiansunninlarannilSouisulasiy (Implied comparative) (91%) (Chou et

al.,1987)
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wanInNuu §98M3M Resnik and Stern system lumsispiitannansiulasoan
a 1 a v g =S Y o =1
hasansveilssinaengg 8ndle nanlfe Taylor (1983) lavinmsdnmnlawon lu
fnsmsdwivgnigaeslsinadingunloeansndngaiiga  (Highest  circulation)

¥

U 4 atu lassrunulasanlul a.6.1981 31U 242 Tu wulasand biiitanians
219 83% B9 IONANALALINUINUYBS Stern wazamiy (1981) lag lawanfud1nd  1iam
GARVGHNED do lasandumussinnuadltainal (Personal care category) NANLUANT
FORIANANBAVBIFUAT (Product image) Inninazldiiiarans (@ITanuuiae
ﬁ v Y e 1 v A (3 a £ a‘lvd
289 Chou WazAtke [1987]) T4 Taylor L9 WATa&ILNAIN TRINTMIUELY FudUszianitd
v =S Qs =S o I dl v v dll 1 dl dl 1 [ wa @ A v
anuadpafiinugs Jsdudundaslinsressludiuaug nlilsguanifuasdidud
iasianuuanddangduts lag Taylor ldndalinsoadsiuanuiinaas Dowling
(1980) Fuilutadriavas Resnik and Stern system filalddilafioga  danunolums
lyuanvaIfuaLaarlseinn  nzEudu9lsaian  a1dnllundasltnisaesnsnw
Qs 6 a U 4 A o A v g .
ANWUVDINIFWAT  (Brand image) RIDAUAUITUA L UAAa (Position in  the
& & A B 1ouf , A a & o & A
marketplace) Huwiiowiansndinn lsinsnlasonlemsaitesazdulawani

laiduszansnwaua bl

v A Ao A A ~ a o

mum‘naﬂimwmﬂummsmaaﬂimﬂ@w Wisusunulawanvesdssing
aw3galn3n lawld Resnik and Stern system Liun nanafis Madden wazamue (1986)

[% Py (% ' - a A &

VLmamemwmmwu pnrinlawandas g (Classified ads) annfasssnaansaiin
AMNURALEIVOING 2 Usenald nanue 6 Uszian As aauanInibl (General)
AALRITUULNY (Entertainment) ﬁmmsﬁm%’ugﬁm (Men's) haag13nw" (Sport) Aasans
fWILERDY (Women's) Lm:ﬁ@lalmsﬁm%'ugﬂi:ﬂau?’m%wmm: (Professional) 284N
2 Uvzine lalasammuad i 1440 ou wondulusananieuasvasansgaiuing

832 Tw UazaNAAUENTVIYL 608 T UAZNINIATIZR LHhamas

Ao ! A A a A '

nams3dpaild lusananiiassesdzmadlu Silemaaunnilawan
nnilasasvadizsinaanizawiniisaudnies fe lavananiesasvasdssnaglu
Jiflowans 85% srunlawananiasasvasdszinaanigoimliiianians 75% (lag
a dld dy 1 v cg/ a
Asannlasanniifeaniansegnstes 1 Ussanauld)  laslesanfiasssves
ﬂszmmﬁﬂuﬁLﬁammﬂuﬁmﬁm Wi aeNIadFWAN (Price or value) 1NNga v
lawmnluiiasssvasdssinasnigasnm Sillamanshuisasaiudsznauvasdum

(Components or contents) dMnfiga  duianveIfiasaIiiamiasuniigazad
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Uwineddu Ae daoanigme (100%) lusaeilavanlulinomdszinniuesaniy

Re

v

auiim fillemansianfiga srudminniiassnveszinaanizendmilasanil e

D

A

maINnfge fe AasasdniugusznavimInians (Professional) uazfianasnaly
(General) (90% uaz 80% muday) lwsnzlulimeadlu lasanlufiasanms 2

2

szinnh ﬁmﬂﬁ*’ﬁa;&aﬁaﬂﬁq@ WE L EI RN T ANFUA NaaanulnalAuInNk Aa

lawanfuddszinnlglutuuazgdnisivinain (Household and lawn/garden) Tuns 2
Uszinea a:ﬁtﬁfammsmnﬁqﬂ Aa 100% Lwﬂuﬂs:mﬂﬁjﬂu lawonFuilizinn snaua
(Cars) uazlaiwasdorh (Clothing) nimslATayaay 100% Ui (Madden et al.,
1986)

@aN1 Hong, Muderrisoglu, Way Zinkhan (1987) flavinmisannlasonle

fapmsvesuszinaduilieuiiguivressanaanigonimisuin  lagvmsise
TusanFuidszinnaaslddiuds (Personal product) wWisuiisuny suadilalsaue
§4a7 (Non-personal product) 31421 80 e mﬂﬁmmigﬁqﬁlwaaﬁ”’a 2 dyzina Tuidas
(1) mﬂfﬁ;@gﬂﬁmwﬁ’mmimﬁ: (Emotional appeals) lasld Mood rating scale (2) MM
Towanuuuoufioy  (Comparative  ads)  @sudaiiulawanusouiisulasass
(Explicitly comparative) k&g (3) ImwmwﬁLﬂ%ﬂmﬁﬂUI@ﬂﬁfﬂ (Implicitly comparative) Wae
(4) Sauftovnansvaslaman (Information content) lag/ld Resnik and Stern system wei Ll
I AsniusaTa (Taste) wasthamenulamwms (Nutrition) 1hasann lawan
sudilFlunuisolaldlfftanaslszianasnan

Fawamaituaanand wliluiemsassiudnanusuniuesnudsofianly

LANAUANAARENUINUILVEY Madden Lasnme (1986) nanife Imumﬂuﬂi:mmﬁﬂu
Namzs (95%) mnndﬂmwmﬂuﬂs:maw%’gaLsﬁ‘m (90%) WaNINNWWEINLIN
lasanludzmadiluinildaagsladuersuatannniilasonlulzinasnizawing
= G = v ¥ Qs a

wadnsllasonuiouieuissnilasanludsinaansgaiani

daan Rice waz Lu (1988) ldlE Resnik and Stern system lun1siaiiiamdaya
lawanluiiasziszasdsanain lagsiunulasonninuadiuin 472 3u niausns
vasszinaiIulutiangiaull @.¢.1987 Nanuadiwin 349 1w lasdnsudilszianues
AADFIUANG19IN Madden uazamke (1986) nanda ulaiu devanniaguninuag
811113 (Health & food) HA8RITENULAL LAZINaAMNLMLAY (Pastime & entertainment)
a a a g . . a A v 9/0'4 ai o
WHURIINWY  (Sport) WALRITATDUATY (Family life) ummiﬂlﬂmwgmvlﬂmmﬂu
nPYWNIY  (Mass legal education) fauaInaly (General readership) fasa1senn

a [ . . a dl & a . .
INLERAT (Science magazine) Lazibaaa1intdwiteny (Novel magazine) lay Rice way
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Lu Vl,@?ﬁwrm?iﬂwﬂmwmﬂnﬂ%uﬁﬁluﬁ@mm' 13409970 BALRITIBUTLNATUUAS AL UTE

[
] o

FluemiNgs 2-3 Ty NRANNITIEWLI laeanluwiasa1waddszinedn N9
B 100% Lulauanniiianizny lagazdibaniansatnanas 1 Usznn waztitanisny

nfimsldunniga fa myszyamundmisdud (Availability) laafn1sldgetis 99%

]
a o

B9 Rice uaz Lu (1988) laliinguatisanimanrildlasanluiiovasvasdszine

A A oo A v A A VA ) L a
ulimalddayannn iikesn guilnasniudiulngnelddes uazlidesd dszau
mynflunmizedudn  lwduilnadasnsdeysediaunnlumdaduladefiudn  (High-
. . . . & a a v k% a U
involvement decision making) @avinlasnnidnazlimigslaludmansinninasiud
uazludugmnwdud (Performance and quality appeals) lunislasan wanannuu
% = o 1 | ada dl t:ll £ v Y ca'
wlotnopasizunedu  dnuadn  nialasondudinsresmnadadlidoyn  uazia
v Y a d v v { v N . . . .
anuilinuguilne Seazsesidudayanigndas (China daily, 1985, cited in Rice & Lu,
1988) vinlwninlauwanvadlsunadnianuidain WnungnanvaInslasan fda sl

v a U =

YaYA (Provide information) nuHuslna (Ho & Sin, 1987, cited in Rice & Lu, 1988) sﬁlddd

=

a ) @ dl

Nasl,ﬂmwmwaaﬂs:mﬂ’%}'mﬁ'ﬂﬁ]:umsmumﬂﬁﬁagamaéﬁm’]m (Price) ayjammﬁu
ARUAN (Product information) ﬁagmﬁlmﬁugﬁim (Consumer information) waziiiam
mﬂuﬁmﬁuﬂ mﬂﬂdﬂmﬁmﬁmaoﬂmmﬂa%%’gam’%mﬁmaa (Semenik, Zhou, & Moore,
1986, cited in Rice & Lu, 1988)

&3 Rice uaz Lu (1988) Vlﬁagﬂ"jﬁ mnluamwLﬂmgﬁwaaﬂimﬂ%umﬁw

Y A = 4?’ a U J @ A d? a £ v A A
wadly  fuSlnaddszaunsallunisfedudunniu  mdaruladafudvefuilnad
ANULTLNAANYS ¥IANINIZLINAANNLTNIINVBIRLELIBIN N UM I wanad lusoni

a o & ) A v A A o & o @ & .
ﬁ]zwﬂqﬁl%Lua%’]ﬂ”ﬁuaﬂﬂﬂ LLamlLLWJI%&I‘YI%&Imﬂ?jmiNm BRSRTUANIH T (Emotional

. ¥
and symbolic) luaulasanuiniu

msanstara T nlasmineiane GlSouiaunn

= A o & A o o V] oA 2
wanInnIAnE laonlugalnIngl  Lashaoa Ul 9 ladnITANEN la s
TusedwdSouisunudnals nan@e Soley waz Reid (1983) lavinnmsdduiisanuany

walalwitanisnyzaslasan (Information value) 1a95uTlnATIRWTIU nFanisFe

a 6 A

a a é a v 1 a e {
WUN AR I‘Y]TY]?HI me‘nq TINANITIYNWLIN AUDLNINY 57% mauimum’]ﬁﬁms

e

o & A v o a o A A o Aa & A A o A
IWL%ﬂﬁqaq‘iLﬂU')ﬂU@nauﬂ'] HIBUINT LLﬂZﬁaI‘NHm’TV]NLua%’]a’]s&nﬂﬂq@ 8 NUIRD

6 A

Wudl sasadanfa daoans ng LR ININAN aNEIOU TINnALUINULRIANNTUTAL

g a 1 a d 1 a
Lo ﬁ"liI%I“JJ BTN UAEY ﬁ"li&l'mﬂ'l’ﬂ:%l BTN \‘]I‘YITYI ?ﬂi Fyoradwwnzin hasans
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| dl' d'd 1 U o & d' a 1 1 g a v A
\dudendnguiihwinoan: amu lasanfsduliaomudazlszinndauduiudn
Aaulianuaulaagudy  hldduilnanelafazdulasantug  avsiudwiulnariad
A o A . A R A Py

TudluFeunsu (Mass media) lawanfisanameisfiananainnais iensauagy
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5. Computer/electronic/audio-visual 14. Special interest magazines*
magazines 15. Sports magazines
6. Entertainment magazines 16. Teenage magazines*
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1986) wiadnmftavaslmianlatzinnuillasian: wu @nwlasanluiiaomgndgs
(Hong et al., 1986; Taylor, 1983) w4 laifsuiaplanidandnmanuuanarsvaslusanle
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WY 22 alufl 510 25 WORAINH
nualunnisiasei

>

n o A Aa o Aa eda a A o
mjﬁ]ﬂﬂqﬂqﬁLaﬂﬂIG&le’]ﬂNTuq(ﬂ LLﬂzaﬂHmzﬂ’]i@]W&]Wﬂ&lluu@ﬂﬁqiﬂﬂ’]ﬂ’]‘i

' v
A e '

a 1 1 & = v J a 1
uduainlng S9iae lawannlswiaasie 1 windwld SnisdRudide 4 & (FP4C)sIw
Aa = Vo em | a & A A @ i a
I“&I‘MM’W}&I“BW]@]Laﬂﬂ’J’mﬁd’J’ﬂElvl,lllﬂuﬂ’]i’ami’lzﬁ e RUSunkasunn wazlidasiainw
%’@Lauluﬂwﬂ"ﬁﬂaﬂqﬂfmia%“'maﬁﬁ WRZNITLTLHANIRNT uaﬂﬁnﬂﬁ;ﬁﬁﬂil'a"l,sjl,ﬁaﬂ‘imﬁzﬁ
Tasanluanemeda i
1, Ieuas»tmﬁLi‘]umsmuuW"ﬁuﬁﬁﬂ’]sszq%ammmu WIDUIWULY (Fashion ads)sitad
% & 1 4:§ g a 1 s a
N Hanu I g I nnikiadhanIiagsnININNINe e LasTITNT AUl BN
ﬂizmﬂﬁﬁﬂLﬁuﬂaEJﬂ‘EﬂﬁiﬁﬁvﬁdaiiﬂsI@]ﬂl%ﬂ’]igdlﬁ]“fl']dﬁ']ua’]i&lﬂi wazanuianidunan vy

val dg‘ v 1 v XK 1 0 1 A v =
I%NL%@ﬁ"Iﬁ’]iuaﬂa%ILLH’JQJGVLN%"IL‘IJRVIGIQO?IT]HW



69

2. lawanluansmeunainy (Advertorial) a9 INTISNTIAY 09 b 1w

ﬂszmﬂﬁifmﬁumﬂﬁ"ﬁayaLiluwé'ﬂ LLazﬁé'ﬂmm:LfluUﬂmmLﬁummj’mﬂﬂdﬂmmmﬁ

3. lawannfiasasatunug i udaikuays (Sponsorship) #3830
a o A 2 =} a =) dl' 1 di I3 nid a C= g; 1
AINTINALRUM HI8UINT w399 hasnniduwlavannlwmzluiiaoasaduun 1d

Tl NINIANUN LI ILNTHANE

Tumsusulaeomnin ;ﬁ%’m‘hmimumulmwmwﬁ'mmﬁﬁagluﬁmﬂmil,l,@iaz

Uszinnnniu (gsmau‘ﬁmlumﬁaﬁ 3.4) 'ﬁé’dﬁnﬂﬁu;ﬁ%’Uﬁﬁmsﬁ'ﬂimumﬁfﬁwﬁﬂu
AasasUsunni@eanuean dm‘[mwmﬁ%wﬁ'mwiag’luﬁmmiﬂuazﬂs:mﬂ ARELLRR b
Hlglumadiened 1w Sesasdmiugno dillasannginulu GM uazmia Tu Esquire
PV v A ) A Al o D s & a A A
;pﬁlmﬂu"l:mm@m swiwdaiasvihinsnaaan wion lwwanTFuwiniluiiooasdsznnan
e I lafulinelfluniensilasanlufiagaassaniug nasannu g3auvh
ﬂﬁsﬁuﬁwuauimwmwﬁaﬂwwé’amné’aimwmﬁsﬁﬂﬁ'ﬂuﬁ@smmﬂﬂs:mwaaml,ﬁ';'é'ﬂﬂ%'mﬁo

(gswaz@’mlumsnﬁ 3.4)

= ° &
M1319N 3.4: LLﬁﬂﬂ%’l%‘)%TGJJNM’]‘YI\‘lWNﬂ

dszian / sSwmlasannmae  swonlawaniisn  swonlasaniuiess
Hafiasans (§u) (§u) (?;u)
Aaasslzy

e GM 784 239 545

e Esquire 338 142 196

ety 1,122 381 741
AasEIAnD

o Gan 956 411 545

® LW 953 265 688

N 1,909 676 1,233

BATIN 3,031 1,057 1,974

] [
=y v o o

INANTWUNAKIT TN BUINIRUAN LG NIIWIUNIANA 3,031 T LT ulaiwaanNsIn
o =~ e &€& R Ao A o oa Py & PN
F1UI% 1,057 T AINUIININIBIABUINLNDTI 1,974 T lagiulawananiiauasmy

741 Fw uazfaoanlnie 1,233 Tu
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isziAndwan

ludasen B3l duuinemsuddszianduauasusen ACNielsen (Thailand)

=2

P I L Ao a A o Aa A a a P
LuaomﬂLﬂummmmmmauammaumguaumnﬂﬂs:mﬂmmmwuwﬂluummmiwﬁhﬂu
n3I8 LL@i;ﬁ%’ﬂﬁﬁﬂmiﬂ%’uLﬂﬁﬂmﬁammmm:au TagTINFUAUU T AN I N1 e

Insidsnulilungauidoaniu wu Mnduddszinanauy (Snack foods) lhadlunguideanuau
MUTENNIMIT (Foods) 1udu wazfinnsaaaudu1sdsznni inulasanlufinosisean

a;ﬂuﬁavlﬁﬂizmﬂﬁuﬁﬁﬁwm 33 1szian (@agaztdaaluansien 3.5) LLaxLﬁa;ﬁﬁ'ﬂﬁﬁms

U

UV HHINNAALRIT IENIRNALED HIVE LGAINTHUINIW NI UIRAL I TLARE

U

Urztnnuenaudsztnngua (@37 JazLdua bluan9n 3.6)

13190 3.5: Llﬂﬂ\‘iﬂi&ﬂﬂﬁa\‘)a%ﬁ’l

Section / Category

1. Alcoholic beverage 18. Insecticide

2. Audio/visual electrical products 19. Leisure

3. Building material & machinery. 20. Media & marketing

4. CD/VDO & musical products 21. Motoring

5. Clothes 22. Non alcoholic beverage
6. Communications 23. Oral products

7. Computers/office & business equipment 24, Personal products

8. Corporate ads 25. Pet foods & pet products
9. Dairy products 26. Pharmaceuticals

10. Educational institutions 27. Photographic product

11. Electrical products 28. Real estate

12. Financial institution 29. Retail stores-and-service
13. Foods 30. Skin-care preparation

14. Government announcement 31. Toiletries

15. Hair preparation 32. Travel & tours

16. Household cleanser products 33. Vitamins & supplementary
17. Household equipment & furnishings foods and dietary product

f41: USHN ACNielsen (Thailand)



A1319N 3.6: LLﬁﬂ\‘]ﬁ']%’J%T’JJHM’] u,sm(m&lﬂ‘szm‘nﬁ%ﬁ"maoﬁmﬂmm@iasﬂ‘szmﬂ*

Uszinnana/dszianitasans

7

W2 AW 39
1. Alcoholic beverage 41 1M 52
2. Audio/visual Electrical products 43 4 47
3. Building material & machinery 6 16 22
4. CD/VDO & Musical products 31 1 32
5. Clothes 156 173 329
6. Communications 48 40 88
7. Computers/office & business equipment 35 13 48
8. Corporate ads 10 18 28
9. Dairy products 2 27 29
10. Education institutions 0 9 9
11. Electrical products 14 25 39
12. Financial institution 26 42 68
13. Foods 6 65 7
14. Government announcement 7 5 12
15. Hair preparation 9 51 60
16. Household cleanser products 0 29 29
17. Household equipment & furnishings 4 40 44
18. Insecticide 0 3 3
19. Leisure 22 16 38
20. Media & marketing 18 13 31
21. Motoring 77 42 119
22. Non alcoholic beverage 5 20 25
23. Oral products 12 25 37
24. Personal products 95 77 172
25. Pet foods & pet products 0 7 7
26. Pharmaceuticals 8 17 25
27. Photographic product 5 6 11
28. Real estate 0 8 8
29. Retail stores and service 26 78 104
30. Skin-care preparation 6 244 250
31. Toiletries 10 44 54
32. Travel & tours 11 43 54
33. Vitamins & supplementary foods 8 21 29
N 741 1,233 1,974

2
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szinnanan 1xlwn13939y
a g; a?qn s Y o s A a £ a d'd o d'

slummﬁ)ﬂﬂiauanle@mmsﬂmaaﬂﬂizmﬂaum LRUSNINH1wIu e i
ga 10 AUALLINLYNWUN IT1N19398 13ha9NRUANS 10 Usslan  sunIoLduaiun

a 2 a 1 |t:lldn a g: n:!' a U é A o
lawonFumussuimssiulna NdRuiluiiasmmanuenldluniiseld Seliswinluwon
N9vaa 1,316 F% NAAaIRTI0 460 Tu uasiinaninidls 856 Tu

%é’amnﬁué‘%%’ﬂﬁﬁwmsamﬁmﬂmmmﬁuﬁ']Lm'a:ﬂs::mﬂ NAQEING 2
Usznnad 20% nalddiswiwnanzaulunmig  lagvinnisiuuwavuiaea v lelson
LLazﬁwma?qiuImwmﬂLwﬂmuﬂizmﬂ?«uﬁﬁ uaztlszinniessns  lagltane La"uﬁiu
(Random number table) s;iwé"sLammnm‘mLﬁaﬁwmiﬁmimumaaﬂ %oluﬁqmé’ﬂmmmﬁ
IFlumsidensnualuassiiidiuan 1,044 du andiagaadsie 363 Tu uazilaomgwnd

681 T (g‘p’] HRzLB AL UANTIIN 3.7)

A13197 3.7; LAAIIINIWIN BV IS AN RAIN 15 1n13398

sziandwa/lszanitasds W ]
718 TN 378
1. Clothes 124 138 262
2. Skin-care preparation 4 195 199
3. Personal products 76 61 137
4. Motoring 61 33 94
5. Retail stores and service 21 62 83
6. Communications 38 32 70
7. Foods 4 52 56
8. Financial institution 20 33 53
9. Hair preparation 7 40 47
10. Toiletries 8 35 43
3 363 681 1,044

a‘gﬂ"L@T’hmﬁ%'slﬂ%’@ﬁwlﬁﬁwmﬁmezﬂmmmﬂuﬁmﬂmsg{mﬂ leun GM uaz
Esquire uaziasaIEna Toun Ao LazuwI? lagrinnistianitasehla s auwe 10
Aao = PV
ﬂizmﬂmmmﬂmwmgoq@ aalaun
1. \®aHLATBILEINY (Clothes) 114 L&BHN N3zLi J8919N
2. FwALAEINUAN (Skin-care preparation) L% LA38481819 ATWLN39HY

3. fumniduwaslsainaa (Personal products) ¥ IR 1ATaIUTEAU
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4. RUAWALINUID (Motoring) 1t TDUUG B9TNUUG LATBILTEITOOUR
5. uAMUANULAzZLINNT (Retail stores and service) 1T &ONLBANUIY
Aa v A o A . . 1 [ A A Y Aa
6. FUMLNLINUANTFORNT (Communications) L% InTAnyiNaiia MIlusy

Bulaasiiia
7. FudAgaRUeImIs (Foods) LT GRVREERIECRT m‘%aaﬂga YUY
8. ®DNUWNIWEH (Financial institution) 1B% 51013 UIENUTzNWAY
9. FudAEIRUNN (Hair preparation) 11w Ty AINTaUFNY
10. ?mﬁ%ﬁ"aqmamﬁﬂ (Toiletries) 1% sinan ufls

v
o

I@]ﬂﬁI%quﬁlﬂ%ﬂ’]‘ﬁ{]’ﬂﬁd%N@luﬂ'ﬁdﬁ UIW 1,044 Fu usniduanniiasans

K11e 363 T uashaos1Inwi 681 %

nsauluniside
= © 4 e = A \ °
TumsanuaTd Ed’JﬁlEl“/l’]ﬂ’]iﬂﬂ‘]ﬂ’lI‘&l‘ls}mﬂuu@lEla’lil,l,@laz‘lhzm‘ﬂ Taguvinniy
'3msw:ﬁm‘ﬂ"ﬁﬂaqﬂfﬂﬁa’{’maﬁﬂmwmﬂ LRZALATIZA NIT LTI W’ TY B9 [ B DNLG A
Fw lagdnsaulunmsIaua i
6 A .
naqﬂﬁmsa%’waﬁﬂ"[mﬂmﬂ (Creative strategies)

;ﬁ?{TﬂLﬁaﬂWﬂwLLmﬂaqwﬁmaa Laskey uazAme (1989) 1893710 IMsudd  na

pninsaivasdliidug  wieilundulwa  (Creative  strategies  dichotomous

U

. & @ - & o .
typologies) lasgnanmnvaslawanidunan lasutaiu 2 nagninan (Main message

strategies) thlklinnudaan iladte wananuu Laskey uazamz S3lautianagns

=y

wanng 2 aamﬂunaqwfﬂa%ﬁmé’n (Subcategories message strategies) iy
aziBpataan  vinlddassia  (Coders) swnsavilanagninsaiasidlasanld
Falauiiin A9 ldfetywilunisssmialasan (Coding) (Anantachart et al., 2001;
Inthanond, 1998; Ramaprasad & Hasegawa, 1992) ﬁﬂﬁg\‘i Laskey Wazanse (1989) 16

o

nMInarauLAIaNalaarian e le B w1 InTnest I@&ll*’ﬁ@ﬂdiﬁaﬁmm 5 au laen

A L o A

mmu’nL%anaﬁgaas%awmﬂdaﬁ'ﬂmHmmoﬁ'u (Intercoder reliability) GIuG 4 A% T
4 g9fis 0.94 ITLIaAUIINIULINAENTaY Laskey wazameiinnutindefioiaana
lumsihanlglunsise Iﬂﬁl%ﬁ’;%ﬂlﬂdﬂﬂgﬂfﬂﬂEl‘ﬁll,ﬂ%%avﬂ‘lfu Qﬁﬁﬂvlﬁl,ﬁlmﬁmaqﬂf
wuudne (Other) "Lﬂuﬂaﬂqwfﬂé'ﬂﬁgo 2 dszian ldun nagnfuuy Other-informational
waz  Other-transformational LﬁﬂIﬁﬁﬂ’J’]&lﬂiﬂUﬂQNﬂaqu“nﬁ@i’]d5] Afimsldlulaiwan

UALRIININYY (@smazl,amlumﬁm 3.8)
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P> 1 6 v
M13191 3.8: LLﬁﬂ\‘iﬂ’l‘SLLiJ\?‘lli&Lﬂ“{lﬂﬂQﬂﬁﬂﬂiﬁiﬁdﬂiiﬂTmHM'l

Creative strategies

e Informational 1. Comparative

2. Unique selling
proposition (USP)
Preemptive
Hyperbole

Generic-informational

S T

Other-informational

e Transformational 1. Userimage
Brand image
Use occasion

Generic-transformational

Y ol o

Other-transformational

‘ﬁlm: Laskey, H. A., Day, E., & Crask, M. R. (1989). Typology of main message

strategies for television commercial. Journal of Advertising, 18(1), p. 38.

Lﬁaﬁ’la’limaﬂfmﬂmﬁ (Information content)
rRapianldlaiaaued Resnik uaz Stern (1977) Alddnsutislszinnuas
d‘» a n:l' d' a 6 dq, a v
\emans (@neazdualuansei 3.9) ialdlunsienziliiemansvaslasaniud
1 dl & dl v A e a Q d%’ =) U
weazUsznn asnnidulueaninissionlslunsiaamansiulasaniud
dszinnand g nalualnines Feliasans uacdadng lunannanslszindaeng
winsnaneluauddsnin 60 34 (e.g., Abernethy & Franke, 1996; Dowling, 1980:
Madden et al., 1996; Muderrisoglu & Zinkhan, 1987) LLa:mﬂmﬁﬁ'ﬂmﬂmﬁN'"num
A 0 A A Ao oA 2 o . -
lunaifidnanuin Watlefidasswadnislanialusnnasin (Intercoder reliability)
qx‘lmfﬂ 0.85 (Healey & Kassarjian, 1983; Hong et al., 1987; Madden et al., 1986; Rice &

Lu, 1988) a9t 3Tn13aiasfe lenianNsingaia LLazgﬂ@TmLﬁmwalumiﬁﬁml‘*ﬁ

Tuawiay
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A13797 3.9: BLAAINISHLIUILLANLHANIEN5VBY Resnik Wag Stern (1977)

Advertising information content categories/cues

1. 31@1 (Price - value) 8. eulnauinns (Nutrition)
2. QmnN (Quality) 9. #uva wle Eﬂim‘l (Packaging or shape)
3. FUITOMNVRIRUAN (Performance) 10. M33UY5eN% (Guarantees & warranties)
4. #uUIznauvai§uan (Components or 11. anudaaans (Safety)
contents) 12. HANNTIFBNLIBNILDATE
5. anuiesasmingauen (Availability) (Independent research)
6. Talauaiaw (Special Offers) 13. HAMTIIWIINUIHNHNEA (Company
7. I8TVA (Taste) research)

14. wwiAalvd (New ideas)

"ﬁm: Resnik, A. & Stern, B. L. (1977). An analysis of information content in

television advertising. Journal of Marketing, 41(1), p. 51.

¥ C%
NRIINA
u

svcio @ K

lunsdnnassid wWide ldlEia93%a (Coders) 9w 3 aw Fudugnindadnm

U

[ '

WIDAUNTANBINIAIUAIT N B loglivaugids 1asan Davis (1997) ldnanalid

'
=

AfAgTasnuATaenuULNWIAE (Research design) ﬁ%amﬁmﬂzﬁﬁaﬂa (Data

analysis) iaaidugassnsitanivadlaiman (Advertising content) Likaaa1nanailu

guarsalun1sasiaseuauiiena (Reliability) vadiaiasdanltlunisisy

(Krippendorff, 1980) laslunmsassnan ;jaasﬁ‘annmu"lﬁ%’umsﬂnﬂu (Training) A3l
anunlaludszidunrinnawe i LLaz"l@T%'ug;ﬁam‘saoiﬁaﬁa%mmwa:lﬁm

a o & A o A ¢ A o o o
LAEINUU L ARN NI AT 1l FUIena N8I RAI 8

2 o ') A o A Y]
TIadT% slawanlunisiaoasen laun

a 6 A = Y > d'
1. WIIRININWE LR AU AEREVEQUS T
2. WIFNINFN ﬁuw"’twyaﬁ ;jmiﬁ'aﬂuﬁ 2
v L= tﬂl

3. WHRMNDHIAY é’uaqmﬁ'ﬂﬁ MIIRFAUN 3

=pad

I(ﬂﬂﬁQaasﬁ'ml,@ia:ﬂu"lﬁuﬂﬂﬁ'uﬁﬂmﬁme:ﬂmmmﬂ wonanNUssAnieasans
LRZUIZLANRUA IAN9I87 LAZRDUA 1 ﬁimwmﬁﬁQ’miﬁaﬁﬂmﬁmﬁ:ﬁﬁu Y

FAUWIBNIRNA 1,044 T INNWBALRITINWIN 48 LAY LLa:'ﬂé’dmﬂﬁmﬁﬁ'ﬂﬁﬁﬂmimw

' . A a Ao o - o . L @
FOUAIANNU TR D e NHRITRRINSlETRalNsaTINY (Intercoder reliability) lagld

U

gA3VDY Holsti (1969, cited in Wimmer & Dominick, 1994) fa
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Reliability = 2M
Nﬁ-N2
lag M R ﬁwuma%’aﬁﬁaoiﬁa 2 A UNIIRITREATING
A o a = & ~ Y o % A
N, R mmumwmmumwmlﬁumsmwmaagaai%aﬂuﬂ 1
A ° A = & A o o @ A
N, R mmummmmumm@ﬂ%’lumsmwmad;dads‘v\aﬂuﬂ 2

A Ao

lasdwimmdanuiigeiafdassainslasdalasanasaiu  (Intercoder
. . & 1 =3 t-ﬂl o a 6 5 ' 6 @ 6
reliability) Iudg lunndsmdunivhnaienzd - neludimvesnagninsaiioassd

Tason (Creative strategies) wazlusrwuasitanians (Information content)

FINNNTANUIMAIAINU L TEN ﬁgaoiﬁaﬁmﬂdsﬁaimHmwmaﬁ'u
(Intercoder reliability) ldwadsit lugauiandn Intercoder reliability ¥aanagninsaing
8338l sa (Creative strategies) mmaagmsﬁaﬂuﬁ 1 LAZAUN 2 AeaNw YLD

Aa

afﬂaﬁq@ Aatlu 0.61 s098900A8 ﬁﬁ%ﬂd@adiﬁa%ﬂdiﬁ'ﬁﬂuﬁ 1 uazaun 3 aenfln

)Y

=

0.60 suenfidasgn AnFwasRaITRAKN 2 uazanil 3 Aalu 0.57 (a9 3.10)

9 u

=) 1

Tugiun 2 fe drvwadhariarsiulasan (Information content) @1 Intercoder

. - A A ' o o A a Aa & ' ' o v

reliability Ng4ga Aa AvaddadsRaanun 1 uazaun 3 Aan 092 Fud1vaINAITHE
AUN 1 WATAWN 2 LLazmmaagaaiﬁaﬂuﬁ 2 LazAWN 3 AaLdu 0.89-0.90

= o A

a 1 ] P2 a v 1 (5 [
"M13191 3.10: Llﬁﬂ\‘lﬂ"lﬂ'ﬂ&l%’llﬁaﬂa‘ﬂEa\‘lﬁ‘wﬁNﬂ’Ii‘lﬁiﬁﬂtﬂJNM’lﬁi\?ﬂ%

(Intercoder reliability)

. 2 117) b - NAYNSNIIFI19
CEREIE] NAYNBNIIAIIEIIA LHDWNENT PR
d730 uaziitavans
Coders1-2 0:61 0.90 0.87
Coders 1-3 0.60 0.92 0.88
Coders 2-3 0.57 0.89 0.85

LLazludauq@ﬁwm fa ¢ Intercoder reliability maanaqwﬁmsa%"wmsﬂmwm

(Creative strategies) LRZLAARIRIT b BTN (Information content) 338N% gﬁd@i’]ﬁgd
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d' A 1 U a a; d' 1 U > d' d' a I3
7§0 Aa A1YAIAITARAN 1 WazAN 3 uasA1TedEDITRRAUN 1 uazaun 2 Aaidu
0.87-0.88 LALANNTAIRINN Ad @iﬁmaaﬁaosﬁaﬂuﬁ 2 LazAwn 3 Aallu 0.85
= a & & o & & \
mlumsa;;ﬂuammLmﬁmﬂaqmmimnaﬁﬂ LRZLHAMIRNT I A B LG R
Tuiks LA RNANTILRANNUNL T ;ﬁé}”ﬂl‘*ﬁwaﬁnﬂmiﬁ;jmsﬁaﬁmwmﬁulumi
v V) £ ' ~ = A o o ' a
TR HNATING 2 11 3 aw Ul Lmlummimwmwul@mgaasmnﬂmuumm

3 U

' o . 2 A Y = o o & & 4 @
Lﬁuﬂu@iﬂﬂuaﬂﬁlx‘]ﬁulfﬁﬂ N'J"ﬂﬂi@ﬂquﬂqquL%uTaﬂﬁdaﬁiﬂaﬂﬂ 3 ﬂ%aﬂﬂiﬂ%u\‘] PBRIIIN

U

Wb NI ﬂﬁaﬁﬂmsa‘gﬂNamﬁmiﬁ:ﬂwymﬂ%uﬁfu (Krippendorff, 1980)

u

a A A ao
LAIDINaN 1% kN33

v 1
o a A

dll A n; a c? a 6 6 [
LAT09H N LT NN ATIT LN alfﬂumnm‘m%naqmmsmnmsvﬂmmm
& A A A @ . Aq o
uazlhanianIvaslawon luiagsns I@wg}uamsmsm (Coding manual) Al#s7e
azidoauisnuandsnlalundened wazluuuwasunsassvia (Coding form) Liu

LLUUW@%NE%W%%UIﬁQ’aGSﬁ'a lavnalawmninie laousnitainsdlasmaiulszinn

AT wazlIznnEne laudaazaaaait

Adlan13a93%d (Coding manual)

v
A v AaAA

1 v dll Aa = al' s [~ d' a
ﬂllﬁ]ﬂ’]iﬂxﬁﬁﬁ%llvb FNBBDTUNUIURCLB LN ﬁl’)ﬂﬂﬂizm%ﬂl’lﬂ%ﬂ153 Lﬂi’]z‘ﬁ[@]ﬂ

ﬁﬂ’]ﬁszuﬂ’]’]u%ﬂ’]ﬂ LLﬂzﬁf]UQZLgU@"Ua@ﬂﬂEgﬂﬁﬂ’]iﬁ%’mﬁii@ﬂmﬂm’] (Creative

. o I3 & & o
strategles) AURINLNUNVDI  Laskey LLRZATUE (1989) ﬂﬂﬂjquﬁuqﬂma\jﬂﬂqylﬁ'ﬂaﬂ
(Main message ~strategies) uaznagnstasilidunan (Subcategories message
strategies) WALATNRNNVBILHEMIRNTUARLUTIANAIURANINUTIVBY  Resnik LAz

Stern (1977) (@maxwan n)ivaidugiialinasmalglznaumislasialawon

I3 (% .
RUUNSNNITAITHA (Coding form)
[ n; 1 C* a
WDy untglunslasng lasmngneyUIsAnTaIness1s - Lazenydszan
a v a 6 & =1 v Q o = =}
au laguonderzvidn 2 Ussidualrani (@MAKNWIN N) GaliTLazBsa A
1. ﬂaqﬂ’gﬂﬁﬁﬁy’maﬁﬂimwm’] (Creative strategies)
6 s 1 n‘lp LU % (=3 ) a 6 g: 1 6
LUUNSUNTRITRE L EIUTE ;d’mzﬂ,'ﬁ;dmi‘vmmmi’sLﬂi’]mmlumumaaﬂaqm
o & 1 A [ X v A o [ ’ A
wan waznagnitasfidunan I@ﬂmmwawmim’mamwwm (Main message) %38
NI (Overall thrust) ilusaniutienaaeanan lasgdsnlusandunuwiudundn

. A I o o ' v ' ' ~
(Primary focus) Wal#gassramansndangulawanldadlungulongunilszes 2 na
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6

ENEnan (Main message strategies) fiaw fa ﬂaqﬂfmﬂﬁﬁama’mﬁmﬁuéﬁ’&uﬁﬂ
\Junan (Informational) #3anagnnsldarsunt vx‘%am’mfﬁﬂLﬂu"ﬁammﬂé'nlums 0
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BV LGARI

CONTEMPORARY ITALIAN JEWELLERS

The Troncherte ring

Bungkok - Peninsula Plaza - Tel 652 1812/3

www.bulgari.com




91
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www.loxinfo.co.th
s .11k

“Total Internet Solution”

Loxley Information Services Co..Ltd.

304 Suapah Rd., Pomprap, Pomprap Suteruphai, Bangkak | 0100
Tel: (662) 622-5678 Fax: (662) 622-5666

Emall: info@loxinfo.co.th
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The future rewards are yours

=» We are a 100% subsidiary of

Bank of Asie, Bank of the Year 1999

=» We are a member of ABN-AMRO
ASSET MANAGEMENT Nnatwork,
a world leader In asset
management, managing funds

in excess of Baht 4 Trillion globally
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leroent I

BoA ASSET MANAGEMENT

Ofoso mosn munrewur
A leader in investment
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